
There’s one thing we
know – it is becoming more
difficult for municipalities to
manage and maintain their
waste facilities and fleets in a
cost-effective manner. 

Josh Allen, chief executive
officer of Global Disposal, said
that many municipalities are
switching from open market
programs and non-exclusive
franchises to exclusive fran-
chise programs. 

“The commodities market
is incredibly volatile, making it
challenging to set prices for
services,” Allen said. “Further-
more, new regulations such as
requiring clean-fuel trucks,
cost municipalities a lot of
money to stay in compliance.
For many municipalities, it
makes more sense to outsource
garbage pickup.”

Moreover, responsible
waste and recycling solutions often
require a combination of local, regional,
out-of-state and overseas solutions,
which may be challenging for municipal-
ities to manage on their own. Allen said
another key component driving this
change is the passage of legislation such
as California’s SB 1383 (requiring 75
percent landfill diversion) which requires
a more aggressive and progressive
approach. 

“This is often more than municipali-
ties are willing or able to invest in,” Allen
said. 

By way of example, in Palm Beach
County, Florida, the majority of its 39
municipalities have outsourced residen-
tial waste management. The trend is
nationwide. 

According to John Fumero, a gov-
ernment affairs and environmental attor-
ney with the law firm of Nason Yeager
who represents municipalities in waste
hauling issues, more than half of U.S.

cities contract out all or a portion of their
residential waste management services,
including residential waste pickup. 

“To be sure, waste management and
pickup has become more and more
costly, and complex, over the last two
decades,” Fumero said. “Residences and
businesses generate increasingly diverse
quantities and types of waste, which
results in a wider variety of waste collec-
tion requirements and needs. Many
municipalities have found they are able
to respond to these needs in a more fis-
cally prudent and efficient manner
through outsourcing waste collection.”

Indeed, the key instigators behind
municipalities making the move to priva-
tize waste pickup services vary, but the
primary driving factor is cost. It has been
reported that many municipalities have
found that privatizing waste management
and pickup can result in savings that
range from 20 to 40 percent. If properly
carried out, private waste managers can

offer improved services at lower costs
through economies of scale, as well as
utilization of new technology such as
computerized fleet and collection man-
agement. 

Kristin Kinder, waste manager at
Ecova, said franchising has been a trend
for quite a while, but now the industry is
seeing a few different models emerging.
For example, some cities run their own
infrastructure for hauling waste, some
locations allow residents and businesses
to contract with any waste hauler they
prefer, and some cities contract with a
professional hauling company or compa-
nies to collect all waste for them.  

In the latter model, some cities elect
to franchise just their residential waste,
and others incorporate commercial waste
collection with their franchise agreement. 

“Moving from a model where cities
hauled their own waste or where any
waste hauler could collect waste to a
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800-823-9688
www.dadecapital.com

DADE Capital is an independent
services provider for the salvage,
recycling and waste industries that
offers:

•Financing and leasing options
•Insurance for equipment

purchases
•A sales venue for used

equipment 905-548-0979
www.coleintegratedprocesses.com

Cole Integrated Systems provides a
complete integrated process
management system, by distributing
machinery specializing in the recovery
of ferrous and nonferrous metals.

Cole works with its customers to find
dependable, safe and efficient solutions.
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IRON PACK BALER
Remote Control • Automatic Cycle

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior auto fluid removal 

and dismantling system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

Complete fluid removalC l t fl id l
in less than 5 minutes!

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

BIG MOUTHBIG MOUTH
SHEARSHEAR

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!

• Low Operating Cost
• Flip the Tip without Rebuilding!
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Manuel: 208-431-7400  Susan:  208-431-1053

HARRIS NonFERROUS BALER

1997 Caterpillar
Material Handler
with grapple  
SN# 325BCAT325BTB6D

IRON HORSE EQUIPMENT

$45,000 OBO

Harris 
Nonferrous 
Baler #208161
Bales anything,
including
stainless.
Automatic tie - 
conveyor belt
150hp motor 
500 gallon
hydraulic 
reservoir. 
Dismantled and
ready to ship.
More photos
available
upon request.

Study finds nearly all lead
batteries avoid landfills

A new study released In November
found that lead batteries have a recycling
rate of 99.3 percent, making them the
number one recycled consumer product
in the U.S. The near-perfect rate of recy-
cling is attributed to industry investment
in a state-of-the-art closed-loop collec-
tion and recycling system that keeps 1.7
million tons of batteries out of landfills
annually.

The National Recycling Rate Study
released by Essential Energy Everyday
and Battery Council International (BCI),
demonstrates the sustainability of lead
batteries and their role in environmen-
tally-friendly energy storage for automo-
tive and industrial applications.

“Our goal for the lead battery manu-
facturing process is to collect and recy-
cle and reuse lead batteries and their
components. In essence, to create a
‘closed-loop industry’ that significantly
reduces the demand on global resources,
said Mark Thorsby, executive vice presi-
dent of BCI.  

“On average, a new lead battery is
comprised of more than 80 percent recy-
cled lead battery material,” added
Thorsby. “Every part of the battery, from
lead and plastic to sulfuric acid, is recy-
clable and reusable in manufacturing
new batteries. This reduces the need for
new lead mining, reduces waste and
helps keep lead out of landfills.”  

In 2014, the EPA noted that the rate
of lead battery recovery was almost 99
percent, the highest recycling rate
among other more well-known recycled
products such as newspapers (63 per-
cent), aluminum cans (55.1 percent),
tires (40.5 percent), glass containers
(32.5 percent), PET bottles (32.2 per-
cent) and more. 

As the most accessible highly-sus-
tainable battery technology, lead batter-
ies’ innovative applications also reduce
CO2 emissions from vehicles through
start-stop battery technology, help power
hybrid and electric vehicles and enable
smart grid technology that improves the
reliability of wind and solar farms.

The state-of-the-art closed-loop
process that ensures lead batteries’ high
rate of recycling is recognized by the
World Economic Forum and MIT’s Cen-
ter for Transportation and Logistics as
the world’s most successful example of a
circular economy – featuring the design,
production, transportation, recycling and
recovery of vehicle batteries.

The study was produced by Smith-
Bucklin Statistics Group and was com-
missioned by BCI. The methodology for
calculating the recycling rate considers
new battery shipments, battery exports,
imports of products containing a battery
and imports of scrap lead and used 
batteries. 

New recycling rule starts
for self-haul customers in
King County, Washington

To reduce waste and save room in
the landfill, the King County Solid
Waste Division (SWD), beginning Janu-
ary 2, began to require customers at
solid waste transfer stations and drop
boxes to recycle cardboard, scrap metal,
yard waste and clean wood at facilities
where the materials can be recycled. 

“The items we’re targeting in the
new recycling rule account for about one
third of what self-haul customers bring
to our facilities to be disposed of as
waste,” said Pat D. McLaughlin, SWD
director.

The new rule applies to those that
haul their own garbage, recyclable and
compostable materials to King County
transfer stations and drop boxes. Self-
haul customers use the public lanes at
the transfer stations. 

“When recyclable materials are put
back into the economy, they help create
local jobs while conserving natural
resources by reducing the need to create
new products from virgin materials,”
McLaughlin said.

Self-haul customers will find clearly
marked recycling bins and areas for
cardboard, scrap metal, yard waste and
clean wood at SWD facilities that accept

those materials for recycling. Separating
recyclable materials from garbage
before coming to a station will save cus-
tomers time. 

There will be no change in garbage
disposal fees as a result of this recycling
requirement. And customers could save
money by keeping cardboard, scrap
metal, clean wood and yard waste sepa-
rate from their garbage.

There is no charge to recycle card-
board and scrap metal at the King
County facilities that accept those items
for recycling. Paper, glass bottles and
jars, aluminum and steel cans, plastic
bottles, jugs and tubs, and textiles can
also be recycled at no cost. 

While there is a fee for recycling
yard waste and clean wood (unpainted,
untreated lumber, pallets and crates),
that fee is 52 percent lower than the
garbage disposal fee.

In 2016, recycling at King County
transfer stations reduced harmful green-
house gases by more than 33,000 metric
tons, which is the equivalent of remov-
ing 7,000 cars from the road.

Recycling is now a requirement for disposal
customers with varying fees by material type

As you prepare to take out the old
toys and bring in new, the Secondary
Materials and Recycled Textiles Associ-
ation (SMART) is encouraging people to
donate and recycle rather than toss old
clothes, bed linens, drapes, bath towels
and even stuffed animals.

Items like your child’s old teddy
bear can live a second life when you
donate to a collection center. For exam-
ple, SMART member Bank & Vogue Ltd
sends stuffed animals on a journey to
Central America. Collection locations
across Canada and the U.S. package
clean, soft toys and send them to coun-
tries such as El Salvador, where they are
sold at thrift stores and end up at a new
home with a child. In the past 2 years,
Bank & Vogue Ltd has recycled approx-
imately 1,400,000 lbs. of toys.

In addition to stuffed animals,
nearly 100 percent of donated textiles
are reused and recycled into three grades
– usable clothing, fiber conversion grade
and wiping cloth grade. This means a
sock can be transformed into pillow
stuffing, old denim into household insu-
lation and an old towel into a wiping rag.
Even if the item is stained, torn, overly
worn, do not throw it away; it has a use
in the textile recycling industry. Only
items that are mildewed or have been
used with a solvent-type liquid (gaso-
line) cannot be recycled.

To find the closest SMART member
near you to recycle your textiles, visit
www.smartasn.org. 

Don’t toss old toys



American RecyclerPage A4, January 2018

American Recycler is published 12 
times per year, postage paid at 
Columbia, Missouri.

SUBSCRIPTIONS:  Call our offices 
at 877-777-0043 or visit 
w w w. A m e r i c a n R e c y c l e r. c o m .      
US 1 year $48; 2 years $72.

© COPYRIGHT 2017 by American 
Recycler News, Inc. All rights are 
strictly reserved and reproduction in 
whole or in part is prohibited without 
prior written permission from the 
publisher.

Submission of articles, artwork and 
all photography must be accompa-
nied by a self-addressed stamped 
envelope if a return of materials is 
wanted. Byline contributors’ views 
should not be construed as repre-
senting the opinion of the publisher.

American Recycler reserves the 
right to edit any and all material 
submitted for publication. All Letters 
to the Editor must be signed and 
include a telephone number for 
verification. The editor of this publi-
cation does not accept responsibility 
for statements made by advertisers 
herein.

Owner, Publisher and Editor

ESTHER G. FOURNIER
news@AmericanRecycler.com

Production and Layout

MARY E. HILL
mary@AmericanRecycler.com

Editorial Focus Section Editor, 
Production and Layout

DAVID FOURNIER, JR.
david@AmericanRecycler.com

Marketing Representatives

MARY M. COX
maryc@AmericanRecycler.com
MARY E. HILL
mary@AmericanRecycler.com

Circulation Manager

DONNA L. MCMANUS
donna@AmericanRecycler.com

Writers and Contributors

DONNA CURRIE
dcurrie@AmericanRecycler.com

MARK HENRICKS
mhenricks@AmericanRecycler.com

MAURA KELLER
mkeller@AmericanRecycler.com

RON STURGEON
rons@rdsinvestments.com

Production Offices

6546 Weatherfield Court, Ste C-2
Maumee, OH 43537
877-777-0043  fax 419-931-0740
www.AmericanRecycler.com

877-777-0043  Fax 419-931-0740

franchised model offers cities more cen-
tralized control to achieve their objec-
tives with less responsibility,” Kinder
said. “Multiple haulers working in a
city are often inefficient. In a fran-
chised model, truck routing is more
streamlined and organized, meaning
fewer trucks are on the road. This
model lowers greenhouse gas emissions
and the wear and tear on roads.”

The potential cost for a municipal-
ity to collect its own trash is more than
just operating a fleet, but it includes
potential liability and maintenance
costs associated with having trucks on
the road. 

“Outsourcing this responsibility to
professional waste haulers with large
fleets and advanced systems not only
cuts down on a city’s operating costs,
but it also limits safety liability,”
Kinder said. Ecova procures services
for large, multisite companies. While
Ecova’s clients with sites in franchised
cities are required to pay predetermined
rates, the company focuses on helping
them maintain service costs by right-
sizing their equipment and optimizing
their recycling programs. 

“Typically, cities keep construction
and demolition waste (C&D), recy-
cling, and organics open market, so we
have a lot of room to help clients secure
competitive rates and improve their
diversion,” Kinder said. 

With a constant dialog and inter-
connectedness, Ecova is also seeing
that the franchise process encourages
haulers and cities to build better part-
nerships and community. 

“Contracting with one hauler also
enables cities to better maintain and
track quality of service, and find an
instrumental partner to achieve their
sustainability objectives, including
tracking diversion,” Kinder said. “They
can also structure rates to encourage
recycling.”  

Challenges Facing Municipalities
According to Allen, the real chal-

lenge facing municipalities and their
waste handling is successfully transi-
tioning to exclusive franchise models
and aligning the municipalities’ goals
and objectives with private haulers’
desires to maximize profitability.

“If municipalities don’t plan care-
fully, cost, quality and long-term goals
can be hard to manage once the private
haulers control the programs if trans-
parent, flexible programs are not kept,”
Allen said. “It’s difficult to blame waste
haulers for choosing to only meet mini-
mum objectives when exceeding those
objectives is going to decrease prof-
itability and keep them from hitting
Wall Street expectations.”

For example, a city may have long-
term goals to remove as much waste
from the landfill as possible, but in the
agreement, the hauler must prove
through the reporting process that a
minimum 75 percent landfill diversion
is met. The hauler may choose to only
hit the 75 percent diversion rate when a
90 percent diversion rate is possible in
order to maintain a higher level of 
profitability. 

One additional drawback to the
franchised approach is that franchise
contracts typically last 7 to 10 years, so
cities have limited flexibility to adapt to
market changes quickly. 

“It can also take a lot of work to
implement these programs initially and
manage contracts effectively,” Kinder
said. 

Geoff Aardsma, vice president of
client services at Enevo, a provider of
waste and recycling services and analyt-
ics solutions, said the main drawback of
outsourcing waste collection to private
hauling companies for the municipali-
ties is that they lose some control. 

“The city has less oversight of the
management of their pickup services,
which are now being handled by the
hauler who likely has several other cus-
tomers,” Aardsma said. 

The biggest legal issue that munici-
palities face in outsourcing their waste
collections to private haulers is contract
compliance.

“It’s important to set reasonable
contractual terms for the hauler relation-
ship that incorporate flexibility for
changing market conditions in a way
that is both enforceable and in the best
interest of the city and waste manage-
ment company,” Aardsma said.

Benefits Aplenty
One of the biggest benefits of using

a franchise model is that waste
providers, and in particular the recy-
cling industry, are able to capitalize
from economies of scale as they are
awarded more municipal service con-
tracts. “Under this concept, the private
waste provider’s cost per unit serviced
decreases as the number of units served
increases,” Fumero said. “Simultane-
ously, this savings can be passed on to
the municipality and, ultimately, the
consumer.”

In fact, the future benefits to
municipalities and the recycling indus-
try could be massive. Allen said the
hope is that extensive data could be col-
lected and used to facilitate the recy-
cling of commodities which aren’t
cost-effective to recycle, so that munici-
pal waste and recycling services could
be improved. In addition, long-term
pricing could be controlled with the
right franchise management. 

While recycling is open market for
businesses in most franchised models,
franchised models offer more control
and reporting for municipal sustainabil-
ity goals. 

Kinder also stressed that this model
strengthens the connection between city
initiatives and the haulers and proces-
sors who are instrumental in achieving
them. 

“The benefits to municipalities
include standards and reporting for
recycling volumes and ensuring that
recyclables are being properly handled
for their residents,” Kinder said. 

Municipalities may also contract
with recycling processors to sort and
market their recyclables. In this model,
they have a little more direct control
over which recyclables are accepted and
what happens to them after they leave
the curb. That said, recycling processors
are often squeezed between municipal
commitments for collecting recycling
and volatile market fluctuations. 

In addition to getting more value
for the cost of waste collection through
privatization, municipalities also bene-
fit from a limited risk and cost control
for significant expenditures, such as
maintenance for an aging fleet. “Also,
in facing the driver shortage of today’s
waste industry, cities have access to
more consistency with personnel when
outsourcing their collection services,”
Aardsma said. 

It’s important for cities to not only
evaluate their options when selecting a
hauling partner for outsourcing waste
and recycling collection. Those
involved should also better understand
the behavior and waste generation of
their residents and businesses so they
can match their contract with actual
client needs. 

“Switching to a franchise system is
a cumbersome political process that is
usually met with some of the standard
legal issues that surround any big
change in a municipal system,” Allen
said. “A more transparent market-place
that allows data to flow freely will
allow market changes to be less volatile
and help decrease the costs of neces-
sary programs as well as spur innova-
tion. I think the waste industry is ripe
for change and is still waiting for an
Uber-like disruption that would help
society reach or even exceed the recy-
cling reformation it desires.”

The future, as many industries are
seeing today, will be powered by con-
nected, innovative technology. Today,
waste container sensors can monitor the
amount of waste produced and provide
data and insights to improve waste
management programs. IoT technology
replaces assumption with data in the
waste and recycling industry. Technol-
ogy enables more efficient and accurate
collections and provides validation to
the hauler’s clients that the services are
delivered as required. 

“We are excited about the future of
waste management as a technology-dri-
ven company, but also for the benefits it
will have for waste generators,”
Aardsma said. “Technology will enable
municipalities as well as other waste
generators to be more educated about
their waste needs. And with that trans-
parency, they will not only be able to
take advantage of more efficient and
cost-effective waste and recycling col-
lections, they will also regain some of
the control in their waste management.”

Fumero predicted that we’ll con-
tinue to see an increasing number of
municipalities look to privatization as
the regulation of waste disposal and
recycling becomes more complex.
Especially in the past decade, many
communities have taken on an increas-
ingly green “eco-conscious” ethic.
Communities want to know their waste
disposal and recycling is done in a
“sustainable” manner.

“Responding to these demands
requires increased capital for new tech-
nologies that the private sector is typi-
cally in a better position to handle,”
Fumero said. “Municipal government
can engage in public-private partner-
ships to privatize their waste pickup and
management in a manner that is respon-
sive to the demands of their 
community.”

Privatization
■Continued from Page 1



L E A D I N G  T H E  WAY.

Precision Husky Corporation leads the 
forest products industry, building the highest 

quality, most rugged equipment available 
since 1964.

Our Progrind 5200-T track mounted tub grinder 
is the most powerful, easiest to use grinder 
in the industry. It is designed with innovative 

features and advanced technologies to give you 
the power and production needed to tackle the 
most demanding grinding operations.

You can invest in our equipment with confi dence, 
and know it will do the job for many years to 
come. Call us today to discuss your needs and 
learn more about our high-performance products.

•  Remote controlled thrown 
object shield

•  Caterpillar C32, 1200 HP 
Diesel Engine

•  Sauer Plus 1 control system
• Full 60” wide discharge conveyor
 •  Tub Size:

 Inside Width 10’-0” [3 m]
Flare Width 13’ [3.96 m]
Depth 56” [1.4 m]

•  Weight: 98,000 lbs. [44,452 kg]

P.O. Drawer 507, Leeds, AL 35094 • 205-640-5181 • www. precisionhusky.com • sales@precisionhusky.com

Engineered for Performance. Built for Endurance.
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A construction recycling program
with a 95 percent waste diversion rate, a
school that consistently ranks as state
champion in a recycling competition, and
a nonprofit organization that supports
economic development in low-income
countries by collecting and shipping used
or unwanted bicycles overseas, are
among those honored as New Jersey
recycling leaders.

William R. Bausmith of Princeton
University in Mercer County; Egg Har-
bor City Community School in Atlantic
County; and David Schweidenback of
Pedals for Progress in Lebanon Town-
ship, Hunterdon County, were among the
10 businesses, organizations and people
recognized during the 37th annual Asso-
ciation of New Jersey Recyclers (ANJR)
symposium.

New Jersey in 1987 became the first
state to require recycling, with the pas-
sage of the New Jersey Statewide Manda-
tory Source Separation and Recycling
Act. Three decades later the Christie
Administration continues developing
policies to further raise recycling rates,
while adapting recycling strategies to
match current lifestyles. To that end, DEP
requires counties to meet recycling ton-
nage targets and, with help from local
and county partners, promote public par-
ticipation in recycling programs.

In addition to the honors given by
category, Dominick D’Altilio received a
special Commissioner’s Award for his
more than 20 years of service with
ANJR, and his important role in New Jer-
sey’s recycling efforts. D’Altilio has
served more than three decades as Assis-
tant Director of Public Works and Recy-

cling Coordinator for the City of East
Orange in Essex County.

Recycling Awards
Business: Humanscale, which manu-

factures ergonomic office furniture,
achieved a 90 percent waste diversion
goal for its facility in Piscataway, Mid-
dlesex County, by identifying all possible
sources of waste diversion and then get-
ting company employees on board with
recycling plans. The result: recycling is
profitable for the company, when it was
previously an expense.

Business: Janssen Pharmaceuticals,
a wholly owned subsidiary of Johnson &
Johnson, has achieved several key envi-
ronmental milestones, including a nearly
78 percent waste diversion rate in 2016
for its recycling program; LEED Gold
Certification in 2014 at its Titusville,
facility; reduction in medical and haz-
ardous waste disposal from 2011 to 2012;
and development of a food waste com-
posting program in effect since 2011.

Education: Essex County Vocational
Technical School - West Caldwell Cam-
pus The school in 2014 developed a
school-wide recycling program thanks to
a 2014 grant from the National Future
Farmers of America Organization and
CSX Corporation. The program has since
expanded from everyday classroom recy-
clables to include cardboard, cans and
food waste.

Education: David Alexander, Senior
Naturalist at the Essex County Environ-
mental Center, developed a recycling cur-
riculum for students that not only
facilitates trips to the center, but helps
students use math to calculate average
resident rates of waste disposal and recy-

cling. The program’s successes have
helped students develop stewardship
practices at their schools and in their
communities.

Institution: Egg Harbor Community
School The Atlantic County school,
which serves approximately 230 chil-
dren, was the Keep America Beautiful
Recycle Bowl National Champion in
2015, ranking first among nearly 1,300
schools nationwide for its recycling
efforts and successes. The school also
was named Recycle Bowl New Jersey
State Champion in 2013, 2014 and 2016.

Leadership: William R. Bausmith,
Associate Director of Construction and
Management in the Department of
Design and Construction at Princeton
University, has developed and managed a
construction recycling program that aver-
ages a 95 percent diversion rate for all
construction and demolition waste. Bau-
smith achieved the high rate by develop-
ing contract standards, providing
incentives for positive behavioral
changes, and creating web-based recy-
cling reporting systems.

Source Reduction, Resource Man-
agement, And Sustainability: Pedals for
Progress, a nonprofit organization, has
diverted an estimated 100,000 lbs. of
materials in 2015 and 88,000 lbs. of
materials in 2016 from landfills and other
waste streams by collecting and shipping
used bicycles and sewing machines to
partner organizations. Since its founding
in 1991, Pedals for Progress has diverted
more than 4.5 million lbs. of materials
from the waste stream.

Source Reduction, Resource Man-
agement, And Sustainability: New Jersey

Habitat for Humanity ReStores Habitat
for Humanity ReStores are building sup-
ply outlets that sell new and gently used
building supplies, furnishings and appli-
ances to help promote neighborhood revi-
talization while reducing landfill waste.
The Northern Ocean County Habitat
ReStore in fiscal year 2016 diverted
nearly five times more waste than it did
in 2001, while the Warren County
ReStore has seen a steady improvement
of 5 percent annually. 

Rising Star: Camden City School
District The Camden County district has
implemented recycling programs, train-
ing for educators and administrators, and
focused efforts in classrooms, the cafete-
ria and districtwide. Due to those efforts,
the district has reached its recycling
goals, and is meeting standards once dif-
ficult to achieve.

Government: Perth Amboy Office of
Recycling The Perth Amboy Office of
Recycling, a division of the Middlesex
County city’s Department of Public
Works, has developed the Recycling
Buddy Bag Program, which instructs res-
idents on how to recycle. 

Commissioner’s Award: Dominick
D’Altilio received a special Commis-
sioner’s Award for his instrumental role
of more than two decades for promoting
and advancing recycling through ANJR.
D’Altilio, who has served for 35 years as
Assistant Director of Public Works and
Recycling Coordinator for the City of
East Orange in Essex County, joined the
ANJR Board in 1993 and served as pres-
ident from 2003 to 2017 until stepping
down earlier this year and becoming a
board member emeritus. 

Recycling leaders and innovators honored in New Jersey
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including recovery of feerr
feerrous metals.

Cole Inte

BEKA breaks ground on
new plant in Wannberg

As a result of the steady growth of
Beka and its global operations, along
with the introduction of many new prod-
uct lines serving industries across the
globe, Beka is expanding its manufactur-
ing facility in the Pottensteiner district of
Wannberg.

Beka is a global provider of auto-
matic lubrication systems for industrial,
over-the-road and off-road applications.

According to Sven Pitman, presi-
dent of Bekaworld, the 110,000 sq.ft.
facility with 300 work stations will be
created to help meet the market demand

for the new product lines. It will also
house the administrative offices and is
expected to be completed by this time
next year.  

In keeping with the corporate phi-
losophy, Beka management announced
that this state-of-the-art facility will
incorporate energy efficiency and sus-
tainability. “Not only will it have an
environmentally friendly heating system
using biomass pellets and heat pumps,”
said Pitman, “but the heat of the pumps
will also be recovered and recycled back
into the system.” 

With a new 110,000 sq.ft. facility being built, Bekaworld is responding to the increased demands for their
products and engineering skills.

To ensure you continue receiving your copy of American Recycler, 
please notify us as soon as you have your new address!

Send changes to Circulation, American Recycler News, 900 W South 
Boundary St, Bldg 6, Perrysburg, OH 43551  or call us at 877-777-0043.

Moving soon?
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There is a lot of “stuff” out
there and clearly, some of it is
unwanted, making it “junk”. Some
stuff may or may not be worth any-
thing or worthy of recycling. Many
of us don’t have the time or the
energy to decide these possibilities,
whether the situation exists in a pri-
vate or commercial setting. We just
have junk and we’d like to be
relieved of it. Whether choosing a
national or regional source for help,
the solution is just a call away. 

JDog is a national company
providing a full range of junk
removal and hauling services. No
job is too big or too small for JDog
and choosing them over other ven-
dors is easy because JDog arrives
on time and guarantees the lowest
price for their customers. The
firm’s unique mission supports vet-
erans as the company awards fran-
chises exclusively to military
veterans and veteran family mem-
bers – people who understand the
notion of service to our country,
hard work, and dedication. The

company was started in Chester-
brook, Pennsylvania by Jerry
Flanagan and his wife Tracy. They
decided to offer franchises to pro-
vide more opportunities for veter-
ans to be their own boss. “The
community JDog has built across
the country brings back that same
ethos of brotherhood you may have
once had in the military. We’re
more than just a franchise system,
we’re a family,” stated Lauren
Lampe, director of marketing.

JDog has awarded more than
250 territories operating in 36
states and will continue to expand
that movement, nationwide. Lampe
said, “You can learn more about
JDog and the opportunities we have
for veterans and their families by
attending one of our Discovery
Days. The event provides the
chance to visit our headquarters in
Philadelphia, meet our team, and
gain all the information you need to
establish a successful career while
utilizing your military experi-
ences.” 

A regional firm located in
Austin, Texas also began with a

husband and wife team. Junk-
busters USA began in 2004 and the
company requires only three easy
steps to help those who call. First,
call or book online to set a time for
them to visit you. Next, a friendly,
uniformed team member will call
you 30 minutes before arriving, as
a reminder that they are on the way.
Last, one of their shiny, clean, lime
green trucks will be efficiently
loaded with your junk and team
members will also do a general
clean-up of the area before leaving.
Junkbusters will recycle and donate
everything they can to local chari-
ties such as Goodwill, Salvation
Army or Habitat for Humanity. The
company then disposes of any left-
over items and calls you the next
day to confirm that you were
pleased with their work.

Junkbusters USA is run based
on the following foundational goals
– act with sincere care for the cus-
tomer, always do the right thing,
take care of employees, make a dif-
ference in the world, take care of
the planet, give back to the commu-
nity and have fun along the way. 

Junk Haulers
SERVICE
SPOTLIGHT
by MARY M. COX
maryc@americanrecycler.com

PROVIDER LIST

Fox Junk Removal
Linda Niehaus
866-980-5865
www.foxjunkremoval.com

Go Junk Free America Inc.
Evan Berger 
877-465-8653
www.gojunkfree.com

JDoG Franchises 
Patricia Kessler
484-318-8942
www.jdog.com

Junk Busters USA
Chris Chrisner 
512-249-5500
www.junkbusters-usa.com

Junk King 
Kerry Andreacchi
888-888-5865
www.junk-king.com

USA Hauling & Recycling Inc. 
Frank Antonacci 
860-746-3200
www.usarecycle.com

USA Trash Removal Services 
Paul Edwards
954-949-0780
www.usatrashremoval.com

WASTE
Aemerge RedPak opens new
medical waste treatment center 

Aemerge RedPak, a pioneer in technology
resulting in cleaner, smarter and more renewable
approaches for handling waste and producing
energy, has opened a medical waste treatment facil-
ity that destroys and sterilizes medical waste, con-
verts it to clean energy and diverts up to 95 percent
of treated waste from landfills. The new $55 mil-
lion facility will create 30 jobs.

To commemorate, RedPak was joined by Cali-
fornia’s Business Incentives Gateway, the City of
Hesperia and the Governor’s Office of Business
and Economic Development for a ribbon cutting
ceremony and open house at the facility. 

“With no previous alternatives, California cur-
rently disposes much of its infectious medical
waste by hauling it to incinerators across the coun-
try, which is not only inefficient, but also has sig-
nificant negative impacts on the environment and
surrounding communities,” said Adam Seger, presi-
dent of Aemerge RedPak. 

Since 2001, when California’s last medical
waste incinerator was shut down in Oakland,
approximately 720 million pounds of medical
waste have been hauled long distances to be treated

in other states as far as Maryland, Indiana, Ken-
tucky, Alabama, North Dakota, Oregon, and Utah.
Certain categories of medical waste such as phar-
maceuticals, trace chemo, pathological, and
anatomical require high heat treatment and inciner-
ation and out of the State’s borders was the only
option, until now.

Aemerge RedPak operates the only fully per-
mitted “high heat” treatment facility in California
for all categories of medical waste, including phar-
maceutical, pathological, trace chemo, sharps and
biohazardous materials. It treats all these forms of
waste through a first-of-its-kind advanced patented
technology system called the Carbonizer. 

The Carbonizer system works by processing
organic waste in a negative pressure, no oxygen
environment with high heat. The result of waste
treatment is three simple, sterile co-products: syn-
thesis gas (syngas) which is captured and converted
to clean energy, treated glass and metals which are
recycled, and carbon char which is repurposed as
alternative fuel. As a result of this process, 95 per-
cent of waste treated is diverted from landfills. 

NY expands benefits
for sanitation workers

New York Governor Andrew M. Cuomo signed legisla-
tion to provide enhanced disability retirement benefits to uni-
formed police officers, firefighters, corrections officers and
sanitation workers in New York City. The new legislation will
expand accidental disability benefits for eligible uniformed
workers, regardless of whether or not they are eligible for a
normal service retirement benefit. Additionally, the new law
will allow retirees who are receiving an accidental disability
pension to continue to do so.

“In New York City, uniformed workers serve on the front
line of preserving the safety, health and wellbeing of residents
– it is crucial that we offer them the same level of support in
return,” Governor Cuomo said. 

Under the previous law, members of uniformed services
were not eligible for a three-quarters disability pension after
reaching the benchmark for a regular pension – after approxi-
mately 20 years of service. 

The newly enacted legislation expands accidental disabil-
ity benefits so that all of the 64,000 members of New York
City’s uniformed services are eligible for the three-quarters
disability pension, regardless of the amount of years served.
State Police are already entitled to the three-quarters pension
benefit, and this new law restores parity all across the board.
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WASTE
EPA removes the Shpack
Landfill from the priorities list

The U.S. Environmental Protection
Agency has removed the Shpack Landfill,
a superfund site located in Attleboro and
Norton, Massachusetts, from the National
Priorities List (NPL, aka Superfund).
Deleting sites from the NPL may occur
once all response actions are complete and
all cleanup goals have been achieved. EPA
added the site to the NPL in 1986. 

EPA and the State of Massachusetts
concluded that all appropriate Superfund
financed responses under the Comprehen-
sive Environmental Response, Compensa-
tion and Liability Act (CERCLA), have
been implemented and that no further
cleanup by responsible parties is appropri-
ate for the Site, except for wetland restora-
tion monitoring. Moreover, EPA and the
Massachusetts have determined that
cleanup actions conducted at the site to
date continue to be protective of public
health and the environment. 

The Shpack Landfill operated as a
private landfill from 1946 to 1965. It
received industrial and domestic wastes,
with the major use of the landfill occurring
between 1951 and 1965. A court order
closed the landfill. In 1978, the Nuclear
Regulatory Commission (NRC) was con-
tacted by a citizen who detected elevated
radiation levels at the site. The NRC inves-
tigated and confirmed the presence of
radioactivity above natural levels. The pri-
mary contaminants found were radium-
226, uranium-238 and uranium-235.

It is not known exactly when these
radioactive materials were deposited, but

an NRC investigation determined that the
former M&C Nuclear, Inc., of Attleboro
(which merged with Texas Instruments,
Inc., in 1959) had used the landfill for the
disposal of trash and other materials,
including zirconium ashes, associated with
nuclear fuel operations at the facility from
1957 to 1965. In 1980, the site was added
to the Department of Energy’s Formerly
Utilized Sites Remedial Action Program
(FUSRAP) to address the legacy of the
nation’s early atomic energy programs.
Responsibility of FUSRAP was later
transferred to the U.S. Army Corps of
Engineers (USACE).

Cleanup of the site was implemented
in two parts, first with the USACE com-
pleting the FUSRAP remedial action to
address the radiological contamination in
2011, followed by the CERCLA or Super-
fund remedial action to address non-radio-
logical contamination. 

EPA expects that no further Super-
fund response is needed at this Site to pro-
tect human health and the environment.
Following standard procedure for com-
pleted cleanup work under Superfund,
EPA will continue to conduct reviews of
the Site every five years, starting in 2018,
to ensure that human health and the envi-
ronment remain protected. EPA may initi-
ate further action to ensure continued
protectiveness at a deleted site if new
information becomes available that indi-
cates it is appropriate. The first statutory
five year review report will be completed
prior to June 12, 2018.

Republic Services opens its
most advanced facility 

Republic Services unveiled its
newest and most advanced hauling facil-
ity which is expected to serve customers
throughout North Texas for generations.
The new 25,000 sq.ft. facility features a
contemporary workspace for employees,
various employee amenities and modern
infrastructure to support hauling and
maintenance operations.

The new facility was designed as a
model for future Republic hauling divi-
sions, incorporating sustainability prin-
ciples into both planning and
construction. This involved using recy-
cled steel in the building frame, high-
efficiency heating and cooling systems
and an LED lighting system. In addition
to contemporary employee workspaces
and sustainability features, the facility is

home to a modern eight-bay truck shop
and maintenance area. This includes
stylish, custom lockers for front line per-
sonnel that are equipped with USB
chargers and multiple storage compart-
ments for personal belongings.  

Republic Services of North Texas
employs more than 1,400 people in the
Dallas-Fort Worth area. This team serves
approximately 53,000 commercial and
industrial customers as well as roughly
423,000 residential customers, including
96 community collection agreements.
Throughout the Metroplex, Republic
owns and operates 655 collection vehi-
cles, including 105 vehicles powered by
compressed natural gas (CNG), eight
hauling divisions, six active landfills and
one recycling center.

NWRA applauds house decision
The National Waste and Recycling

Association (NWRA) sent a letter to
House Small Business Committee
Chairman Steve Chabot (R-OH) thank-
ing him for holding a hearing on the
impact of federal regulations on the
small trucking industry.

Darrell Smith, president and chief
executive officer of NWRA said, “We
applaud Chairman Chabot for holding a
hearing on such an important issue.
NWRA represents the private sector
waste and recycling services industry
and few industries touch every taxpayer
and business like ours. Most federal reg-

ulations apply to all market participants
regardless of their size and business
model. Regulations designed for long-
haul trucking operations are not neces-
sarily helpful or beneficial to haulers
who operate daily routes with frequent
starts and stops. A one-size-fits-all
approach to the regulatory process does
not encourage job creation or expansion
and can work against short-haul trucking
operations, especially smaller compa-
nies. It is important Congress under-
stands the impact federal regulations
have on small businesses, particularly in
the waste and recycling industry.” 

Canada recognizes grand opening
of solid waste transfer facility

The Government of Canada is com-
mitted to developing sustainable waste
management systems through modern
infrastructure, operations, training and
partnerships in consultation with our
First Nation communities.

The Honourable Jane Philpott, Min-
ister of Indigenous Services, congratu-
lated the Louis Bull First Nation for the
grand opening of the Louis Bull Solid
Waste Transfer Facility. The Transfer
Station was an initiative of the Louis
Bull Tribe, Keepers of the Land, in 
support of their efforts to conserve, pro-
tect, enhance, restore and manage the
environment. 

This government knows that invest-
ments in solid waste management sys-
tems on reserve are critical both to
protecting human health and safety and
the environment. These facilities provide
communities like Louis Bull with the
tools to protect their environment and
families. 

This facility was made possible
through extensive collaboration with the
Louis Bull Nation and nearly $1.3 mil-
lion from the First Nations Infrastructure
Fund, with a further $409 million dollars
being invested over the next five years
through the First Nations Waste Man-
agement Initiative through Budget 2016.

Waste optimization plant planned
TransAct Energy Corp has signed a

conditional purchase agreement for an
18.4 hectare, greenfield, industrial site
located in the industrial zone of El Salto,
Jalisco Mexico. The plans 

This site will now undergo technical
reviews to assure its compatibility
including geotechnical, hydrogeological,
seismic and environmental impact stud-
ies. The site was selected based on its
perceived compliance with zero emis-
sions waste optimization plant
(ZEWOP) guidelines.

Subject to the land being approved
for use and ownership, TransAct will
pay approximately $10.5 million. The
land is larger than required, the balance
can be sub-divided off and resold.

“The Agreement marks a major
milestone for TransAct. With the land
now under contract, we can focus on
moving forward with introducing the
first ZEWOP to Mexico. Our next step
will be to obtain the requisite permits
and permissions,” said TransAct chief
executive officer, Rod Bartlett. 
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

PAPER

The American Forest & Paper Asso-
ciation released its October U.S. paper
reports. 

Containerboard
Containerboard production was up

5.1 percent compared to October 2016.
The month-over-month average daily
production compared to September 2017
was 3.1 percent higher. The container-
board operating rate for October
increased from 95.9 percent to 101.3
percent, which was 6 percentage points
higher than October of last year.

Year-to-date production of con-
tainerboard for export is up 3.5 percent,
with the October volume surging 16.2
percent above the same month last year.

Printing-Writing Paper Report
According to the October 2017

printing-writing monthly report from the
American Forest & Paper Association,
total printing-writing paper shipments
decreased seven percent in October
compared to October 2016. Shipments
of uncoated free sheet managed a year-
over-year increase but this was more

than offset by decreases in the remaining
three major printing-writing grades. U.S.
purchases of printing-writing papers
also decreased, down nine percent in
October. Total printing-writing paper
inventory levels decreased nine percent
from September 2017.

•October uncoated free sheet (UFS)
paper shipments increased year-over-
year for the second time this year.
Imports of UFS decreased by 12 percent
year-over-year in September – the fourth
consecutive decrease of 12 percent or
more. Meanwhile, exports of UFS
papers continue to climb, up 26 percent
year-over-year in September, the fifth
consecutive increase of 17 percent or
higher.

•Recent mill shuts leave coated free
sheet (CFS) paper shipments down
year-over-year. This is a significant
change from the previous month’s peak
for the year, as two recent mill shuts
factor in to the decline this month. U.S.
imports of CFS papers decreased 17
percent year-over-year in September,

the third consecutive year-over-year
decline. Meanwhile, exports of CFS
papers increased 4 percent year-over-
year in September, the seventh increase
in the past nine months.

•Coated mechanical (CM) paper
shipments declined year-over-year in
October for the fifth consecutive month.
Imports of CM increased in September,
up 23 percent compared to September
2016. Exports of CM decreased, down 9
percent in September to 24,200 tons –
the lowest level in more than 5 years.

•Shipments of uncoated mechanical
(UM) papers have declined year-over-
year in every month when compared to
the same month in 2016. Imports of UM
decreased 13 percent year-over-year in
September and exports of UM
decreased 4 percent year-over-year in
September.

Boxboard Report
Total boxboard production

increased 3.5 percent when compared to
October 2016 and increased 3.0 percent
from September. 

Unbleached Kraft Boxboard pro-
duction increased over the same month a
year ago and increased compared to
September. 

Total Solid Bleached Boxboard &
Liner production increased when com-
pared to October 2016 and increased
compared to September. 

The production of Recycled
Boxboard increased compared to Octo-
ber 2016 and increased when compared
to September.

U.S. Packaging Papers & Spe-
cialty Packaging

Total Packaging Papers shipments
were 223,400 tons, 1.6 percent lower
than October 2016. 

Bag & Sack shipments are up 3.3
percent year-to-date, while Food Wrap-
ping shipments are down 7.1 percent
over the same period. The operating rate
for October 2017 was 85.5 percent,
while the year-to-date rate was 88.3 per-
cent. Inventories were 167,800 tons,
down slightly since September.

AF&PA releases updated paper reports for October

Forest and paper industry reports on sustainability progress
The International Council of Forest

and Paper Associations’ (ICFPA) launched
its 2017 Sustainability Progress Report. It
is the sixth biennial report highlighting
members’ progress on the sustainability
commitments agreed upon in the 2006
Leadership Statement on Sustainability.

“We are proud to announce our
global industry’s continuous progress,
which represents our commitment to
social and environmental aspects associ-
ated with forest management and the
manufacture of forest-based products,”
said ICFPA president Jane Molony. 

“The U.S. pulp, paper, packaging, tis-
sue and wood products manufacturing
industry remains devoted to advancing
sustainability performance,” said Ameri-
can Forest & Paper Association president
and chief executive officer Donna Har-
man. “In 2016, our Better Practices, Better
Planet 2020 sustainability initiative
reported a 16 percent greenhouse gas
(GHG) emission reduction, surpassing the
15 percent reduction goal ahead of sched-
ule. Our members quickly moved to set a
new GHG reduction goal of 20 percent by
the year 2020 and are focused on con-
tributing that progress to worldwide sus-
tainability achievements.” 

The global sustainability performance
of the forest product industry is improv-
ing, with all aggregate indicators for
reporting associations showing progress
from their respective baseline years:

•Since 2004/2005, ICFPA members
reduced their greenhouse gas emissions
intensity by 16 percent, and increased the
share of bio-energy in the fuel mix by 10.3
percentage points.

•The total sustainable forest manage-
ment-certified area used to supply the
global industry reached 54 percent in
2015, up from just 12 percent in 2000.

•The global paper recycling rate
reached 58.9 percent in 2015 – a 12.4 per-
centage point increase from 2000.

•Members improved their on-site
energy intensity by 1.1 percent since the
2004/2005; reduced their SO2 emissions
by 48 percent from 2004/2006; and
reduced their use of process water by 7.2
percent since 2004/2005.

•Members’ recordable incident rate
was improved by 24.5 percent since
2006/2007.

The ICFPA represents 19 pulp, paper,
wood and fiber-based associations that
encompass 36 countries, including many
of the top pulp, paper and wood producers
around the world.

For a direct link to the report,
view this article on

www.AmericanRecycler.com.
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REDUCE? OPEN? BREAK? METER?

SOLUTIONS.

With its aggressive bi-directional shafts, open cutting 
table, and load-sensing drive, SSI’s PRI-MAX® line 
offers the most productive multi-material reducers 
available - up to 150 tons per hour! SSI’s robust, 
maintenance-friendly design and world-class support 
deliver customers the lowest cost per ton.

Learn more at go.ssiworld.com/primary-reducer-ar

SSI Shredding Systems, Inc.
www.ssiworld.com  |  sales@ssiworld.com  |  +1-503-682-3633   See every imaginable thing being shredded at www.watchitshred.com 

PLASTICS

Scrapo facilitates recyclables trading
More than 90 percent of plastic

products are not recycled and almost 75
percent of them find their way in the
landfills. This has resulted in more than
6 billion tons of plastics being dumped
in landfills so far and that number
increases every year. It takes more than
500 years for most of these plastic mate-
rials to decompose completely.

While one way to tackle this situa-
tion is to reduce the production of plastic
materials by reducing the consumption
itself, we all know plastic products have
become an indispensable part of our
daily lives. The other way is to ensure
that plastic scraps are reused and recy-
cled. 

Scrapo, Inc., a Silicon Valley
startup, believes that if we are able to
bridge the gap between plastic scrap
buyers and sellers, it would have a
tremendous positive impact on the envi-
ronment. Rashad Abbasov, the chief
executive officer of Scrapo, Inc., noted,
“We have to understand that if plastics
continue to find a place in landfills or in
the ocean instead of recycling centers or
production plants, we are all going to
suffer. So we thought why not help plas-
tic scraps find the right place? Even if
our efforts lead to a single percentage
increase in the amount of plastics recy-
cled or reused globally, we would be
happy that we contributed towards mak-
ing the world a better place.”

Scrapo’s idea is simple – make it
easier for buyers and sellers of plastic
scraps to instantly discover, negotiate

and close deals so that more plastic
scrap is consumed. A seller can list their
materials in Scrapo in seconds and
receive bids from interested buyers from
all across the globe. Best of all, with
Scrapo mobile apps you can do it right
from your phone. To facilitate trade in
the platform, Scrapo has integrated real-
time communication tools so that traders
don’t need to check their e-mails or
place a telephone call anymore.

“The idea is to promote free market
philosophy and increase participation
through use of technology,” added
Abbasov, “If you as a trader, big or
small, have access to hundreds of offers
instead of a few, you are more likely to
find a better deal and close it sooner.”

One of the factors that undermine
the market efficiency and create barriers
for trade in this industry is the lack of
trust between buyers and suppliers. 
Buyers in most cases don’t know 

suppliers, nor can they be sure of the
quality of the material they should
expect to receive unless they visit and
inspect materials at the seller’s site
themselves. This is a greater concern for
buyers who trade with sellers outside of
their home country. 

Similarly, from a seller’s perspec-
tive, guaranteed on-time payment is a
big concern. There are some market-
places which verify a trader’s identity
online when they register on their plat-
form. However, just verifying the iden-
tity is not enough. Guaranteeing quality
and payment is equally important to
facilitate a smooth and secure deal.

When asked what his take on the
trust issue is, Abbasov said, “We under-
stand that trust is the biggest concern
surrounding this industry. That’s why we
have come up with an innovative solu-
tion – an on-demand service called Scra-
poSure – to ensure trust and security. If a
buyer is ready to move ahead with a deal
which he has negotiated with the seller,
he can opt to use ScrapoSure. Under this
service, Scrapo’s team personally visits
the seller’s site, verifies their identity,
inspects the materials the seller has,
supervises the loading process and
assists with the logistics. Scrapo also
provide escrow payment services so that
if all goes well with the deal, the seller
receives the payment as soon as the
material is shipped. We want to make
recyclables trading as easy and secure as
buying a book on Amazon.”

For the past two decades, the
expanded polystyrene (EPS) industry has
consistently developed better recycling
methods and increased waste diversion,
despite negative media coverage and leg-
islative ban initiatives that continue to say
it’s not recyclable.

Growth in EPS recycling can be
attributed to ongoing EPS recycling inno-
vations and a willing effort. For example,
San Diego City Council decided against a
polystyrene ban and instead incorporated
EPS into their existing curbside program;
they are now benefiting from polystyrene
recycling along with 56 other cities.

According to the 2016 Expanded
Polystyrene Recycling Rate Report, the
spread of EPS recycling is not limited to
cities and municipalities. The report shows
that over 118 million pounds of EPS were
recycled in 2016, a figure representing 45
companies and independent recyclers.
Compared to just four years ago, the
amount of EPS recycled has increased by
more than 25 million pounds. 

In an effort to see EPS recycling con-
tinue to grow; Agilyx and FoamCycle are
two companies expanding collection
access: Agilyx has established the first
commercially viable pyrolysis system that
chemically recycles polystyrene, opening
a new plant in Portland, Oregon earlier this
year. FoamCycle, in operation since 2015,
created an all-in-one EPS recycling station
that can be placed in almost any location.

Polystyrene
recycling up 



DEALER  NEW  USED EQUIPMENT FINANCING

Only 2,500 hours!                                                                                     $295,000
2013 OVERBUILT AUTO LOGGER

Includes pre-chopper. Great condition!                                               $75,000
STRIP-TEC MODEL 400 WIRE GRANULATOR

Remanufactured Cummins motor.                                                       $48,000
AL-JON IMPACT V CRUSHER

Very good condition. Pull engines quickly and easily!                    $33,000
2013 SCORPION ENGINE PULLER ATTACHMENT

Single screen deck. 2” cut.                                                                       $49,000
ACTION SCREEN 4’ X 27’

Quickly and easily debead your tires!                                                  $45,000

WOLVERINE TIRE DEBEADER
Includes Barco boom.                                                                               $65,000

E-Z PORTABLE LOG BALER

4-shaft, high torque rotary shear.                                                      $148,000
SSI Q-85 SHREDDING SYSTEM

Never installed!  DSRP, shaker table, ECS.                                        $195,000
2012 SGM 40 FINES EDDY CURRENT SYSTEM

Good condition, call for a demo.                                                         $150,000
2005 SIERRA RB5000 PORTABLE BALER

New grates, good liners. Can be seen running.                              $395,000
WILLIAMS 60 X 90 HAMMERMILL SHREDDER

Quick connect. Bucket and forks.                                                          $52,000
KOWASAKI 65ZV LOADER

DEALER • NEW • USED EQUIPMENT FINANCING

Very good condition. Includes hydraulic feed tray.                       $170,000
SMC 1000T GUILLOTINE SHEAR

Two ram baler. 46” x 40” x 60” bale size.                                           $215,000

MOSLEY HLBA I BALER

Completely reconditioned. 150 HP, wire tie. Warranty.               $325,000

HARRIS CENTURION BALER



DEALER  NEW  USED EQUIPMENT FINANCING

Four shaft shredder. Includes conveyance.                                      $275,000
CM LIBERATOR 4R TIRE WIRE SEPARATOR

Highcab and grapple.                                                                               $75,000
LINKBELT 160LX MATERIAL HANDLER

Includes scrap grapple and gen-set. Norris front, runs well.        $49,000
KOMATSU PC300 HD

Includes bucket with thumbs.                 $18,000
1990 CAT E120B

DEALER • NEW • USED EQUIPMENT FINANCING

Very good shape! Unbelievable price!                                                 $48,000
ERIEZ 36” EDDY CURRENT DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit the new www.DADECapital.com for other available equipment.C
GREAT RATES!

Less than 3,000 hours!  $225,000

2005 SIERRA RB6000
PORTABLE BALER



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,119,000 net
tons (NT) of steel in October 2017,
including 2,493,000 net tons (NT) of fin-
ished steel (unchanged and down 0.4
percent, respectively, vs. September final
data). Year-to-date (YTD) through ten
months of 2017, total and finished steel
imports are 32,850,000 and 25,449,000
NT, up 19.4 percent and 15.4 percent
respectively, vs. the same period in
2016. Finished steel import market share
was an estimated 27 percent in October
and is estimated at 28 percent YTD.

Key finished steel products with
significant import increases in October
compared to September include wire
rods (up 32 percent), cut lengths plates
(up 27 percent), plates in coils (up 23

percent) and standard pipe (up 10 per-
cent). Major products with significant
YTD increases vs. the same period in
2016 include oil country goods (up 231

percent), line pipe (up 68 percent), stan-
dard pipe (up 44 percent), mechanical
tubing (up 34 percent), cold rolled (up
26 percent), sheets and strip all other

metallic coatings (up 25 percent), hot
rolled bars (up 21 percent) and sheets
and strip hot dipped galvanized (up 17
percent).

In October, the largest volumes of
finished steel imports from offshore
were from South Korea (372,000 NT, up
14 percent from September final), Ger-
many (156,000 NT, up 2 percent), Tai-
wan (122,000 NT, up 2 percent), Turkey
(112,000 NT, down 7 percent) and
Brazil (89,000 NT, down 19 percent).
For the first ten months of 2017, the
largest offshore suppliers were South
Korea (3,328,000 NT, up 2 percent vs.
the same period in 2016), Turkey
(2,065,000 NT, down 1 percent), Japan
(1,307,000 NT, down 17 percent), Ger-
many (1,160,000 NT, up 14 percent) and
Taiwan (1,148,000 NT, up 35 percent).
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

OCT
2017

SEP
2017

2016
Full Year

2017
Annualized

% Change 2017
Annual vs. 2016

SOUTH KOREA
TURKEY
JAPAN
GERMANY
TAIWAN
BRAZIL
RUSSIA
CHINA
All Others
TOTAL

372
112
72

156
122

89
68
57

1,444
2,493

328
121
170
154
120
110
78
59

1,366
2,504

3,812
2,416
1,798
1,192
1,083

823
310
862

14,043
26,338

3,993
2,478
1,568
1,392
1,378

945
869
835

17,080
30,539

4.8%
2.6%

-12.8%
16.8%
27.2%
14.9%

180.3%
-3.1%
21.6%
16.0%

Steel imports up 19 percent through October

Nucor Corporation will build a rebar micro mill in
Sedalia, Missouri, about 90 miles east of Kansas City.
Following its approval by the Missouri Development
Finance Board, the project was formally announced at
an event with Governor Eric Greitens held at Lowell
Mohler Assembly Hall. The new micro mill project
represents at least $250 million in new investments and
is expected to start up in 2019 pending the final
approval and award of state and local incentives as well
as required permits and regulatory approvals.

“This rebar micro mill project is consistent with
our long-term strategy for profitable growth and builds
on our position as a low cost producer,” said John Fer-
riola, Chairman, chief executive officer & president of
Nucor. “Strategically positioning this micro mill in the
Kansas City area will give us a sustained cost advan-
tage over other domestic steel producers supplying
rebar from outside the region.”

Rebar supply to the Kansas City, upper Midwest-
ern and Plains markets currently travels long distances,

giving the micro mill in Sedalia a logistical advantage.
This location will also allow the Company to take
advantage of the abundant scrap supply in the immedi-
ate area provided by Nucor’s scrap business, The
David J. Joseph Company.

The rebar micro mill investment is expected to
create 255 full time jobs paying an average annual
salary of approximately $65,000. In addition, the proj-
ect will create 450 temporary construction jobs.

Nucor Corporation to build rebar micro mill in Missouri

“Happiness is a butterfly, which when pursued, is always just beyond your grasp, but which, if you will sit down quietly, may alight upon you.” —Nathaniel Hawthorne
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Permit assistance available • Large hearth opening for automotive scrap

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

INVEST IN A
QUALITY-BUILT SWEAT FURNACE

METAL RECYCLERS

g p g p

INVEST IN A
Raise Profits!

             Recycling Services
             International
             518-424-1168
www.RecyclingFurnaces.com

                
             
           

FULL EPA compliance GUARANTEED.

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $224.00 $225.00 $248.00 $292.00 $334.00

#1 Bundles per gross ton 221.00 225.00 235.00 275.00 325.00

Plate and Structural per gross ton 223.00 218.00 220.00 265.00 280.00

#1 & 2 Mixed Steel per gross ton 198.00 189.00 194.00 244.00 269.00

Shredder Bundles (t in) per gross ton 170.00 165.00 160.00 185.00 170.00

Crushed Auto Bodies per gross ton 170.00 165.00 161.00 185.00 170.00

Steel Turnings per gross ton 92.00 97.00 94.00 146.00 179.00

#1 Copper per pound 2.50 2.54 2.74 2.72 2.70

#2 Copper per pound 2.39 2.40 2.61 2.51 2.58

Aluminum Cans per pound .59 .70 .67 .70 .68

Auto Radiators per pound 1.75 1.59 1.70 1.49 1.78

Aluminum Core Radiators per pound .64 .60 .57 .74 .60

Heater Cores per pound 1.18 1.02 1.19 1.19 1.49

Stainless Steel per pound .64 .55 .58 .60 .59
All prices are expressed in USD. Printed as a reader service only.

METALS

Steel import market share
at 25 percent in November

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of November totaled
2,850,000 net tons (NT). This was an 8.8
percent decrease from the 3,123,000 per-
mit tons recorded in October and a 10.5
percent decrease from the October final
imports total of 3,183,000 NT. Import
permit tonnage for finished steel in
November was 2,207,000, down 13.6
percent from the final imports total of
2,554,000 in October. For the first 11
months of 2017 (including November
SIMA permits and October final data),
total and finished steel imports were
35,764,000 NT and 27,718,000 NT, up
17.9 percent and 14.6 percent, respec-
tively, from the same period in 2016.
The estimated finished steel import mar-
ket share in November was 25 percent
and is 27 percent year-to-date (YTD).

Finished steel imports with large
increases in November permits vs. the
October final included standard rails (up
1698 percent), hot rolled bars (up 13

percent) and tin plate (up 12 percent).
Products with significant year-to date
(YTD) increases vs. the same period in
2016 include oil country goods (up 226
percent), line pipe (up 69 percent), stan-
dard pipe (up 41 percent), mechanical
tubing (up 31 percent), hot rolled bars
(up 26 percent), structural pipe and tub-
ing (up 22 percent), sheets and strip all
other metallic coatings (up 22 percent),
cold rolled sheets (up 18 percent) and
sheets and strip hot dipped galvanized
(up 15 percent).

In November, the largest finished
steel import permit applications for off-
shore countries were for South Korea
(216,000 NT, down 45 percent from
October final), Germany (171,000 NT,
up 9 percent), Japan (110,000 NT, up 52
percent), The Netherlands (101,000 NT,
up 105 percent) and Brazil (92,000 NT,
down 2 percent). Through the first
eleven months of 2017, the largest off-
shore suppliers were South Korea
(3,563,000 NT, up 0.6 percent), Turkey
(2,142,000 NT, down 5 percent) and
Japan (1,417,000 NT, down 29 percent).

Aqua Metals offers common stock
Aqua Metals, Inc., which is proceed-

ing to commercialize its proprietary elec-
trochemical lead recycling technology
called AquaRefining™, announced that it
has priced its underwritten public offering
of 7,150,000 shares of its common stock at
a public offering price of $2.10 per share
in December. Aqua Metals expects the
gross proceeds from this offering to be
$15,015,000, before deducting the under-

writing discount and other expenses. Aqua
Metals has granted the underwriter a 30
day option to purchase up to 1,072,500
additional shares of common stock. 

The offering of common stock was
made pursuant to Aqua Metals’ shelf regis-
tration statement filed with the Securities
and Exchange Commission (SEC) and
declared effective.

RUBBER

Ohio Senate passes
motorist safety legislation

The Ohio Senate passed motorist
safety legislation that prohibits the
installation of unsafe used tires. The
U.S. Tire Manufacturers Association
(USTMA) hailed the vote as an impor-
tant consumer protection measure that
will prevent crashes due to worn-out,
damaged, or improperly repaired used
tires.

“This is an important step toward
reducing risk posed by unsafe used tires
that too often find their way back into
service,” said Anne Forristall Luke,
USTMA president and chief executive
officer.

USTMA is leading a coalition to
advance the bill, SB 223, sponsored by
Sen. Frank LaRose (R-Hudson). Sup-
porting organizations include all
USTMA members, the Ohio Chamber
of Commerce, the Ohio Association of
Manufacturers, Ohio Tire and Automo-
tive Association, Ohio Conference of
AAA Clubs the Property Casualty
Insurance Association and the Tire
Industry Association.

USTMA research shows that more
than 30 million used tires are available
for sale nationally each year. SB 223
does not ban all used tires. It targets
used tires that have specific, well-estab-
lished, unsafe conditions.

Tires worn to 2/32nds of an inch
are worn out and dangerous because
they no longer provide sufficient grip
on the road, particularly under wet con-
ditions. Damage that exposes steel belts
or other internal components threatens
a tire’s structural integrity. 

Improperly repaired tires can suffer
loss of inflation pressure or have hidden
damage that may contribute to tire fail-
ure. Tires with bulges indicate possible
internal damage that can lead to tread
separation.

The National Highway Traffic
Safety Administration (NHTSA) says
that worn out tires are three times more
likely to be involved in a crash than
tires with sufficient tread depth.
NHTSA crash statistics indicate that
about 200 fatalities and 6,000 injuries
are attributed to tire related causes
annually. 

A House committee approved a
similar bill earlier this year. However,
the Senate-approved measure now must
be referred to the House where it will
be assigned to a committee for consid-
eration.

New Jersey enacted a similar
USTMA-advocated used tire bill into
law this year.

Bill prohibits installing unsafe used tires 



InstaVIN launches window stickers
with original factory options

KAR Auction Services, Inc. has
launched a new transparency product from
its instaVIN business unit. 

InstaVIN is a provider of comprehen-
sive vehicle history and title reports for
dealers, commercial customers and con-

sumers. The newly launched instaVIN
Window Sticker with Factory Options
adds to the company’s product line with a
unique offering that provides details spe-
cific to each VIN. The window sticker’s
expanded data shows the original factory-
standard exterior, interior, safety and secu-
rity equipment, and factory-installed
options when new, as well as MSRP, fac-
tory warranty, EPA fuel economy and
annual fuel costs.

“Each vehicle’s value can vary by
thousands of dollars for factory installed
options,” said Jim Irish, chief executive
officer of instaVIN. “Our new window
sticker will help dealers and consumers
understand the vehicles options and costs
more accurately.”

InstaVIN has access to information
on more than 25 manufacturers and 20
years of history for its window stickers.
The online order process will provide a
free VIN check to determine if the
instaVIN Window Sticker with Factory
Options is available on the requested VIN. 

Adesa, a business unit of a global
vehicle remarketing and technology
solutions provider, Kar Auction Serv-
ices, Inc., disclosed that Eddy Cusan has
been promoted to vice president of com-
mercial sales for Adesa Canada and
Wesley Kent has been promoted to the
newly created position of vice president
of programs and operations for Adesa
Canada. 

In his new role, Cusan will be
responsible for leading the executive
sales team that manages Adesa Canada
commercial client relationships and
sales efforts for both physical auction
and upstream remarketing services. He
started at Openlane in January 2007 as a
program director overseeing several
North American private label programs.
When Kar acquired Openlane, an inter-
net-based business-to-business automo-
tive remarketing company in 2011,

Cusan transitioned into an executive
sales role for Adesa, and since 2015 has
taken on additional responsibilities
including contributions to sales team
leadership and the comprehensive sales
strategy for all Kar entities in Canada.

In his newly expanded role, Kent
will enhance the customer experience
across the entire Adesa Canada platform
with technology and service improve-
ments. He started at Adesa Halifax as an
online coordinator in 1999 and in 2001
moved to Adesa Canada corporate office
to join the new eBusiness team. Since
2004, Kent has overseen product devel-
opment and online operations and taking
his product expertise into the Adesa IT
organization. In 2012, he was promoted
to senior director of online operations to
oversee Adesa Canada’s internet remar-
keting initiatives, including the integra-
tion of Openlane.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series
listed more than 25 tactics to increase
your business success, all of them
based on my experience. I started
with nothing and didn’t attend col-
lege, so I know you can achieve max-
imum success, regardless of your
education

Are you a list maker? Try not to
make too much fun of the person with
a bunch of lists! Many studies have
concluded that successful people
make lots of lists. 

Here are some kinds of lists you
should make to be more productive:

•Daily to do list – Yes, it may be
almost the same as yesterday’s list,
but it refocuses and reprioritizes your
day. Sometimes. I even put the
amount of time by each item that I
think it will take, so I have an idea
how realistic the list is. Sometimes, I
number item on the list or color code
them, for priority. If I have a stick-in-
the-spokes deadline, I circle it or
make sure it’s first in line. As I work
through the list, I even remind myself
that can’t go to lunch until I do that
hot item. Yes, I give myself rewards.
Another article in the series talks
about doing the hardest or most dis-
tasteful stuff first, a good technique
when you can reshuffle because it lets
you face the hard stuff with peak
energy. 

•A master to do list – The dream
list, everything but the kitchen sink.
Things like working on my will. Who
wants to do that? But you do have to
get to it eventually, so having it on a
master list makes me think about it. 

•My MBWA list – Manage-by-
walking-around list. I keep it in my
phone. People think “Jeez, he never
misses anything!” No I’m not smarter

and my memory isn’t any better than
most, but I write it all down. When I
remember something I need to do or
handle, I put it on that list. 

•E-mail List – I have an app on
my phone, that with one button e-
mails me. If I recall something I need
to do, I e-mail myself. This in con-
junction with my policy of never
deleting an e-mail until it’s handled
gets things done. You young’uns will
want to text yourself, but you’re
unlikely to refer to texts to recall stuff
you need to get done. 

•Outlook List – No, I guess it’s
not really a list. I use Microsoft Out-
look’s calendar to put reminders.
When did you last change the batter-
ies in your smoke detectors? When is
your next oil change? When was your
air compressor serviced? What about
that loan maturity in 5 years? Will
you wait until the bank notifies you,
or start working on it 6 months in
advance because it was in your
reminders? And silly me, sometimes I
snap a picture of the calendar item
and e-mail it to myself. That assures
it’s handled. More often than not,
these items will be delegated via e-
mail, when I get to them in my inbox
the next day. 

The list of my lists goes on and
on. I break big jobs into smaller steps,
which are in a list. I am writing this
article because it’s in a list of articles
that I keep adding to when I think of a
topic. And I know you love your com-
puter and Excel, but sometimes a
good old #2 pencil and a big chief
tablet are still the best way to get a list
going. Or Post-It notes! If you wait
until you are in front of your com-
puter to add to a list, you forget half
of it. 

Successful people make lots of lists

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Events Calendar
January 22nd-25th 

COMPOST 2018 Conference &

Tradeshow. Westin Peachtree Plaza Hotel,

Atlanta, Georgia. 

301-897-2715 • www.compostingcouncil.org

February 11th-13th
C&D World Exhibition & Conference.

Downtown Hilton, Nashville, Tennessee. 

866-758-4721 • www.cdrecycling.org

February 19th-21st
Association of Plastic Recyclers

Membership Meeting. Gaylord Opryland

Resort & Convention Center. Nashville,

Tennessee. 

202-316-3046 • www.plasticsrecycling.org

AUTOMOTIVE

Goodwill Industries expands
used oil filter recycling

Green Works, a subsidiary business
under Goodwill Industries of Greater
Detroit, has expanded its used oil filter
recycling program to now include a col-
lection service in partnership with Green
Arbor Environmental. 

Green Works’ used oil filters recy-
cling service now offers a “milk run”
style pick-up service of both used oil fil-
ters and used motor oil from metro
Detroit quick change/oil change shops
and automotive dealerships. The opera-
tion of two Oberg SB-600 oil filter

crushers allows Goodwill’s Green Works
to process up to 400 tons of filters per
month. 

In keeping with Goodwill Detroit’s
mission to support and employ people
with employment challenges, Green
Works, along with the organization’s
Flip the Script program, has trained sev-
eral of the region’s returning citizens to
operate the Oberg SB-600, which will
result in multiple shifts of uninterrupted
operation and the creation of additional
new jobs. 

Green car awards granted
Green Car Journal has recognized

the Chevrolet Colorado as the maga-
zine’s 2018 Green Truck of the Year™

and the Ford Police Responder Hybrid
as its 2018 Commercial Green Car of the
Year™ at the San Antonio Auto & Truck
Show. 

Earning recognition as the maga-
zine’s first ever 2018 Performance Green
Car of the Year™ was Mazda’s MX-5
Miata. These prestigious awards honor
environmental leadership in the automo-
tive field by identifying the best-of-the-
best ‘green’ models in the pickup, light
commercial vehicle and performance car
fields.

Chevrolet’s Colorado mid-size
pickup offers nearly the same capacity,
functionality, and features as this

automaker’s full-size pickup, but with a
more compact form and shorter turning
radius that makes it easier to maneuver
and park in tight city environs. 

As the first pursuit-rated hybrid
police car, Ford’s Police Responder
Hybrid promises to bring significantly
greater fuel efficiency and environmen-
tal performance to police department
fleets across the nation. 

Mazda’s redesigned, fourth-genera-
tion MX-5 Miata offers a sporty driving
experience in roadster and new RF
retractable fastback form. This light-
weight two seat sports car is powered by
a 2.0 liter SKYACTIV engine with a 6-
speed manual transmission or 6-speed
Sport automatic.

ADESA Canada makes
numerous leadership changes



DAVE VAN VLEET, SALES MANAGER
30+ YEARS OF EXPERIENCE

JIM ADAMS, SALES WESTERN STATES
20+ YEARS OF EXPERIENCE

LARRY DONNAY, SALES EASTERN STATES
30+ YEARS OF EXPERIENCE

TOM HARREN, TRANSPORTATION MANAGER
20 YEARS OF EXPERIENCE

R.M.JOHNSON COMPANY WELDING STAFF WITH AN AVERAGE EMPLOYEE RETENTION
OF 20 YEARS! WE PLAN TO BE HERE FOR ALL OF YOUR RECYCLING EQUIPMENT NEEDS.

Kristy Harren, Elaine Johnson, and Kelly Donabauer

Still Original family-owned and continuing strong
with second generation owners after 45 years!

R.M. JOHNSON COMPANY
890 Norway Drive
Annandale, MN 55302
www.EZCrusher.com

800-328-3613
320-274-3594

Fax 320-274-3859
davev@ezcrusher.com

St
w

R.M.Johnson Co. will be 
here for you and your 

equipment needs 
for years to come!

In an ever-changing market and business, 
people and companies come and go. Here at R.M. 
Johnson Company (E-Z Crusher), we are the ONE 
solid foundation. We will continue to stay strong 
and be here for your recycling equipment needs. 

With over 45 years’ experience under the same 
ownership, when we say we understand your 
equipment needs, we mean it! Our sales team has 
over 87 years combined experience in the scrap and 
recycling industry! 

JAMIE MILLER, CEO/CONTROLLER
30+ YEARS EXPIERENCE

Give us a call today to see
what we can do for your bottom line!

DON DONABAUER, SERVICE MANAGER
25+ YEARS OF EXPERIENCE

DENNIS HUHN, SERVICE SPECIALIST
25+ YEARS OF EXPERIENCE



From equipment and trends to the people advancing 
 

has it covered. Be there to discover new ways to 

achieve success.

REGISTER TODAY AT



Williams 60x 60 Shredder. Dismantled & ready to ship. $375,000

DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE! 
www.DADECapital.com

Oberlander 1650 Ton Shear. This will process anything! $250,000

1997 Magnatech 66x60 Shredder. Includes conveyance & ECS. $295,000

Jeffrey 62x90 Shredder. 800 HP, new grates.  $275,000
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ELECTRONICS

Sims Recycling Solutions
reaches settlement

Sims Recycling Solutions (SRS), a
provider of global IT asset disposition
(ITAD) services, and the California
Department of Toxic Substances Control
(DTSC) reached an agreement to resolve
issues resulting from Summary of Viola-
tions (SOVs) issued following August
2011 and March 2015 site inspections at
the SRS Facility in Roseville, California.
The settlement relates to large-scale
indoor electronics shredding operations
that were previously conducted at the
facility. The settlement, made out of a
desire to avoid costly, protracted litiga-
tion, consists of a $275K civil penalty
and a payment of $125K to reimburse
DTSC for its costs incurred in this mat-
ter. Long before the settlement was
reached, Roseville had promptly
addressed any issues identified by DTSC
and as of last year no longer operates the
Roseville shredder.

As is typical of all DTSC court-
approved settlements, DTSC filed a
complaint after settlement was agreed-
to, as a means of lodging the settlement
stipulation with the court. The stipula-
tion settles all the claims made by DTSC
in that complaint. While Sims agreed to

settle this matter through the Stipulation,
it did not admit to any of the allegations
or claims made in the complaint or stip-
ulation. Most of those claims related to
dust, either “baghouse dust” collected
from the shredding process or fugitive
dust that was present in the air around
the shredder. Based on prior DTSC con-
currence going back to 2007, Roseville
believed it was entitled to manage the
baghouse dust as an “excluded recycla-
ble material” based on the valuable
recoverable metals that are contained in
the dust. According to DTSC, it subse-
quently changed its interpretation of the
recycling provisions and withdrew the
earlier approval, but it did so without
advising Roseville. DTSC also asserted
that the use of an atomized water mist-
ing system to control temperature and
remove residual dust from the air around
the shredder violated a prohibition
against the addition of water to the
“treatment” (shredding) process.

“All issues have long since been
resolved,” says Steve Skurnac, president
of SRS, “and SRS has since moved on
from that Roseville shredder-based 
business.”

DocuVault brings electronics
recycling to community events

DocuVault now enables communi-
ties in the Delaware Valley to provide
their residents with a convenient solu-
tion, by offering electronics drop-off for
recycling as an added service option at
document shred events. The service
offers a simple way to safely get rid of
many electronics that cannot be readily
disposed of through regular trash 
pick up. 

Keith DiMarino, president of Docu-
Vault, noted that while electronics recy-
cling events happen in different parts of
the country, they are not common in the
Delaware Valley. “We’re excited to fill
the gap by facilitating secure e-waste
disposal at community events our area,”
he said.

The electronics drop-off can take
place in conjunction with a document
shred event if the event organizer
arranges to have this added service.

Electronic items are placed in a secure
DocuVault truck by a professional tech-
nician. They are then taken to a certified
e-waste recycler that maintains a 100
percent zero landfill guaranteed process.

E-waste recycling averts damage to
the environment that can happen when
hazardous materials found in electronics
leach into water, air and soil. It also
helps prevent identity theft by ensuring
that any data contained within items that
are dropped off is securely wiped or
destroyed. 

To ensure each community event is
a success, DocuVault provides clients
with logistical support, safety recom-
mendations, and an information packet
with details on how to organize and pro-
mote a shred/recycling event. 

Items accepted include computers,
towers, laptops, tablets, phones, flat
screen monitors, printers and others.

—Paul Angel, LUMISTAR CORPORATION

I received your publication by mail. I can confirm I have never seen it 
before in its hard copy version. I like the layout and it is very informative, 
in a league of its own in terms of quality information. No wonder it is 
the only recycling publication quoted on Lumistar's blog. I look forward 

to upcoming issues.  
        I have read issues of your publication in the past 
by accessing digital archives at one of two libraries I 
am a member of.  Your website is also fantastic. 

Testimonial
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Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

WE ACCEPT CHECKS, MONEY ORDERS,
MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS

MUST BE PAID IN ADVANCE.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

UPGRADE TO A FEATURED CLASSIFIED AND ADD FULL COLOR!

Featured 

EQUIPMENT
INTERNATIONAL
303-699-7766

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

Fuchs — Liebherr
Sennebogen — CAT

MATERIAL
HANDLERS

20 Machines 
with Cab Risers,

Gen-sets & Rotating
Grapples

              IN STOCK!

New and Used 
Grapples

New Magnets
and Gen-sets

New 24V Magnets

VICESRVOUR 

consulting.comnerster
consulting.comnero@sterinf

ax412.562.0892 f
412.562.0891 tel

SER

aste T

okBusiness V
Mergers & Acquisitions Consulting

Vaaluation & Br keerage
Specialty Waste Transportation

Management Consulting and Advisory
Asset Preservation & Reorganication

W Too Energy Consulting
New Business Opportunities

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

Businesses

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Happy
New Year!

American American 
RecyclerRecycler

wishes youwishes you
a successfula successful

and profitableand profitable
20182018!

Material Handlers

Employment

EXPERIENCED ONLY APPLY!
An Experienced HEAVY EQUIPMENT 

MAINTENANCE MECHANIC is needed for a 

multi-yard recycling company. Duties will be 

performing PM’s, making repairs as needed 

on excavators, shears, material handlers and 

misc equipment. We are looking for a 

potential leader for continued growth in our 

operations. Salary will be based on 

experience. Uniforms supplied. Retirement 

benefits available. Please send resume to:  

4103 Lagrange St.,  Toledo, OH 43612

EXPERIENCED ONLY APPLY! 
An experienced FACILITY MANAGER needed for 

the processing of ferrous material. Duties will 

be to oversee the daily operations which 

include baling, shearing, torching and sorting 

and to supervise and operate plant equipment 

including material handlers, loaders, forklifts, 

skid steers, etc.  We are looking for a potential 

leader for continued growth in our operations. 

Salary will be based on experience. Retirement 

benefits available.  Please send resume to:  

4103 Lagrange St.,  Toledo, OH 43612

STRIP-TEC 
MODEL 400

WIRE GRANULATOR

INCLUDES PRE-CHOPPER
Get more for 
your copper!

$75,000

419-931-9000

SCRAP METAL YARD FOR SALE IN
SOUTH ARKANSAS. 10 acres of land, 2
buildings, equipment and inventory. Owner
retiring. Serious offers will be considered.
For details, call 870-314-0155 or e-mail
reed_chrys82@yahoo.com.

Businesses

ADVERTISING IN AMERICAN RECYCLER is
one of the smartest things you can do for
your business! It’s also one of the easiest
ways to increase your sales income. With
the new year arriving, get in for the rest of
2018 and receive a FREE digital ad on our
website! This special won’t last long so call
today. 877-777-0043 and tell us what you
would like to share with our tens of thou-
sands of readers! All ads are also shown
on AmericanRecycler.com FREE!
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Material Handlers

2007 Liebherr 904C EW - Elevated cab, MH
boom, sorting stick, and very good U/C.  
Equipped w/ Kinshofer sorting grapple with
360 degree hydraulic rotation.  Very clean. 
Call For Price!

2012 Fuchs MHL340D MH - 44 ft reach, 
hydraulic cab, A/C, gen set, grapple, NEW
solid tires, rebuilt hydraulic pump.  
Call for Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2012 Komatsu PC350LC-8 w/ GXP500R – 6,700
hours, cab guard, heat & A/C, fully rebuilt Genesis
GXP500R w/360º rotation.  Call for price.

FEATURED MACHINES

VISIT
KuhnEquipment.com

TODAY for
more quality machines!

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!

U
S 
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com

Miscellaneous

         Reasons 
to Advertise 
 in American Recycler

        NOW

5

1

2

3

4

5

               While your         
weaker competitors are 
slashing ad budgets, act 
now and easily grab their 
market share.

Identify new 
prospects now, to counter 
any customer cutbacks. 
Your sales team could use 
help from advertising.

               Customers have 
short-term memories. 
Your competitors who 
continue to advertise will 
take them from you.

Advertising is 
cumulative. Keep the 
ground you’ve gained 
and practice continuity 
for effective advertising.

               You’re a smart and 
savvy business person. 
You know advertising 
really is an imperative 
part of being a success!

ecyclerR

A
R

877-777-0043
www.AmericanRecycler.com

Completely inspected.
       Upgraded by E-Z to 8”
              cylinders. Warranty.
                            $79,000

1996 E-Z MODEL 2
REBUILT

800-823-9688

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

Miscellaneous

Material Handlers

NEW Solid Tires & Rims
for Material 
  Handlers

Call
for

Details

303-699-7766

TRUSTED PRODUCTS FOR AUTO
RECYCLERS:  Yard Management Sys-
tems, Ecommerce Solutions, Sales &
Inventory Tools and Data. We offer 80+
years of experience, helping automotive
recycling yards operate more efficiently,
make better decisions, open new 
markets and sell more parts worldwide.
Call today: 800-825-0644 or e-mail
Marketing@HollanderParts.com

Linkbelt 160LX 
Material Handler

Highcab, comes with a grapple.  $75,000

800-823-9688

Liebherr A932HD
This is a good machine that works every day. It has a 

20kw generator. 12,500 hours.  $65,000

NEXT DEADLINE 
JANUARY 18

FEBRUARY EQUIPMENT
SPOTLIGHT: 

Shears
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FRANKLIN MILLER’S VULCANATOR
HAS LOW HEAT-RISE PROPERTIES

The new Vulcanator® KM10 is a unique, heavy duty
granulator with the ability to reduce synthetic or natural
rubber components, parts belts, parts of raw bales and
more into small bits without significant heat rise. This
processor can drastically reduce processing time result-
ing in significant savings.

The Vulcanator KM10 features a cutting mechanism
that cuts material to a size fine enough to pass through a
special perforated screen. The unit’s design minimizes
heat rise and eliminates the need for cooling systems.

Optional features include a plc driven controller, infeed
and discharge conveying system, discharge 
containers and more. 

Franklin Miller, Inc.
60 Okner Parkway
Livingston, NJ 07039
973-535-9200
www.franklinmiller.com

BOBCAT’S NEW TOOL CARRIER
HAS MORE LIFT AND REACH

The new V723 expands the Bobcat family of Versa-
Handler telescopic tool carriers, making it ideal for oper-
ators who need extended reach and greater lift capacity. 

The durable V723 is in the 7,000 to 8,000 lb. size
class and has a reach of 13’5”. It features the Power
Quick-Tach attachment mounting system to increase 
utilization.

For greater productivity, the V723 is designed with an
enclosed engine compartment that helps keep out dust
and debris, ensuring a longer life. A side-by-side cooling
package improves the machine’s efficiency. 

Bobcat Company
250 E Beatonn Drive
West Fargo, ND 58078
877-745-7814
www.bobcat.com

KPI-JCI RELEASES DROP-IN
CARBIDES FOR VSI

Drop-In carbides are now available for all models of
vertical shaft impactors (VSI) from Kolberg-Pioneer, Inc.
(KPI). The new industry standard drop-in carbide wear
parts will significantly decrease downtime required for
service and maintenance.

These carbides increase the ease and speed of
maintenance, making an impact on the bottom line.
Every second spent with machinery shut down drains
valuable profits.  The new carbides cut replacement time
to approximately 20 percent.

The drop-in carbides can be retrofitted into existing
VSI crushers from KPI. 

Kolberg-Pioneer, Inc.
700 West 21st Street 
Yankton, SD 57078 
800-542-9311 
www.kpijci.com

NEW PRODUCT SHOWCASE

GENESIS LAUNCHES CYCLONE
ROCK AND CONCRETE GRINDER

Genesis Attachments
1000 Genesis Drive
Superior, WI  54880
715-395-5252
www.genesisattachments.com

Genesis Attachments brings new technology to the
demolition, excavation and trenching, tunneling/mining
and concrete grinding industries with the introduction of
its GCG Cyclone rock and concrete grinder.

Featuring design advancements over traditional
grinders, the GCG's two-hose hydraulic system elimi-
nates the need for a case drain line and simplifies instal-
lation. 

Requiring minimal maintenance, the Genesis
Cyclone rock and concrete grinder features heavy-duty
bearings and seals to withstand harsh applications.

TERRAMAC LAUNCHES NEW
COMPACT RT6 CRAWLER CARRIER

The low ground pressure of the Terramac RT6 allows
it to conquer loose or wet ground conditions which
makes it ideal for transporting soil and rocks to the top of
landfills. This unit also accommodates a wide variety of
support equipment, including roller systems to lay
ground coverings and hydroseeders for reclamation.

Terramac's RT6 features a compact footprint of 16'2"
x 8'2", delivers a 12,000 lb. carrying capacity and boasts
a 130 hp engine to improve productivity while tackling
the harshest waste environments. 

Terramac
724 Hicks Drive
Elburn, IL 60119
630-365-4800
www.terramac.com

BUSINESS BRIEFS

ADVERTISE IN AMERICAN RECYCLER
www.AmericanRecycler.com877-777-0043

Foremost Machine Builders, Inc.
has appointed Walter Folkl as manager
of sales.

Folkl will have the responsibility to
drive the sales and marketing strategy
for Foremost’s complete line of auxiliary
equipment

Folkl brings extensive sales experi-
ence to his new role with a broad sales
and marketing background in industrial
equipment and systems, including time
spent in direct sales and sales manage-
ment positions. In the past, he has served
as a sales engineer, regional sales man-
ager and national sales manager for
respected industry manufacturers.

Folkl will be based out of the Fore-
most headquarters in Fairfield, New 
Jersey. 

Foremost Machine Builders, Inc. is a
major U.S. based manufacturer of plastics
auxiliary equipment and systems. 

Foremost Machine Builders
adds new sales manager

ALLU USA Inc. named Sonoran
Process Equipment Company (SPEC),
with locations in Ogden, Utah, and Elko,
Nevada, as its newest dealer for the full
line of ALLU Transformer™ material
processing attachments. 

The company provides sales and
rental of ALLU’s unique screener
crusher buckets and soil stabilizing
equipment, and offers complete after-
market service and spare parts for cus-
tomers in Nevada and Utah.

Founded in 2002, SPEC evolved as
Metso Minerals’ acquisition of Svedala
Industries created an immediate need for
a local trained staff with experience in
aggregates and mining. Calling upon its
combined 100-plus years of industry
experience, SPEC continues to offer the
finest equipment and aftermarket service
available for the aggregates, construction,
mining, power generation and industrial
markets. Under new ownership in 2017,
SPEC continues the long tradition of
service and support in the Utah and
Nevada markets.  

ALLU USA names dealer for
Southwestern U.S.

The board of directors of Nucor
Corporation increased the regular quar-
terly cash dividend on Nucor’s common
stock to $0.38. This cash dividend is
payable on February 9, 2018, to stock-
holders of record on December 29,
2017, and is Nucor’s 179th consecutive
quarterly cash dividend.

Nucor has increased its regular, or
base, dividend for 45 consecutive years –
every year since it first began paying div-
idends in 1973. Over the past 10 years,
Nucor has returned more than $5 billion
in capital to its stockholders in the form
of base dividends, supplemental divi-
dends and share repurchases. 

Nucor Corporation
increases cash dividend

Republic Services, Inc. named Jon
Vander Ark chief operating officer
(COO), effective January 1, 2018. As
COO, Vander Ark will be responsible for
operationalizing the company’s strategy
and executing its business plan across its
field operations. 

Additionally, he will have func-
tional responsibility for all operational
support departments, including safety,
engineering, environmental compliance
and fleet management, which includes
the seventh largest vocational truck fleet
in the country. Vander Ark will continue
to report to Don Slager, president and
chief executive officer.

Prior to this appointment, Vander
Ark was executive vice president, opera-
tions, responsible for maximizing
Republic’s field performance, ensuring
superior service delivery, and achieving
financial and operational results across
the Company’s operations in the eastern
half of the U.S., which represents
approximately $5 billion of Republic’s
annualized revenues. Previous to this, he
oversaw the western half of the com-
pany’s operations. 

Prior to Republic, Vander Ark
served as partner at McKinsey & Com-
pany’s Detroit office, managing clients
across a variety of industries, including
transportation, logistics, manufacturing
and consumer products. 

Republic Services names
Jon Vander Ark COO

American Pneumatic Tools (APT), a
provider of construction and industrial
equipment, has named Joshua Djokic as
the area sales manager for their south-
east region, effective immediately. 

In this role, Djokic will be responsi-
ble for managing sales throughout the
southeast region of the U.S. covering the
states of North Carolina, South Carolina,
Tennessee, Alabama, Georgia and
Florida. Additionally, he will develop
new and existing customer relationships
while expanding the APT brand.

Prior to joining APT, Djokic most
recently worked as a branch manager for
United Rentals where he was recognized
as South Florida District’s Branch Man-
ager of the Year.

American Pneumatic Tools
names new sales manager



Bandit Industries will spend all of
2018 celebrating its 35th anniversary at
its mid-Michigan facility, with a world-
wide dealer network, and with many
thousands of customers spanning multi-
ple industries.

Bandit Industries started out as
Foremost Fabrications in a small one-
room shop by Mike Morey Sr. and Diane
Morey. The first chipper was a Model
100 Brush Bandit. That chipper caught
on in the industry, backed by their 
commitment to quality and their cus-
tomers. The chipper became so popular
in the industry that most people knew
Foremost Fabrications as “Bandit,” so in
1986, the name was changed officially to
Bandit Industries.

Bandit has grown by leaps and
bounds in the last 35 years, continually
refining their machines, adding new
models, new product lines, growing their
dealer network and customer base.
Today, over 60,000 Bandit machines are
in use all around the world.

Bandit Industries to
celebrate 35th anniversary 

BUSINESS BRIEFS
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Carpet America Recovery Effort
(CARE) has named Jacy Bolden as the
first full-time director of the California
Carpet Stewardship Program. 

Bolden comes to CARE with exten-
sive experience in product stewardship,
waste and environmental policy as the
founder of the consulting firm The JBC
Groups. Her work includes corporate
sales, solid waste systems, recycling and
composting operations and non-
profit management, as well as municipal
and local government program opera-
tions and policy development. In 2004,
she was named Recycler of the Year by
the California Resource Recovery 
Association.

In collaboration with Peoples and
the CARE team, Bolden will be respon-
sible for the management and adminis-
tration of all aspects of the Program,
including delivering services to its target
audiences to increase reuse, recycling
and diversion of post-consumer carpet
discards in California. 

Bolden named director of
CARE recycling program

Bunting® Magnetics Co., a moving,
removing and holding metal company,
has appointed Kevin Miller as general
manager of the company’s primary
manufacturing facility in Newton,
Kansas. 

Bunting Magnetics Co. also has
operations in suburban Chicago, Illi-
nois; DuBois, Pennsylvania; and the
United Kingdom. Miller will oversee
all Newton operations including pro-
duction, inside sales, engineering and
purchasing. 

Based in Newton, Kansas, Miller
draws on nearly three decades of expe-
rience in manufacturing operations.
Most recently, he was director of opera-
tions at Ametek Advanced Industries, a
supplier of components and systems for
the aerospace and defense industries.
His manufacturing experience also
includes operations and assembly posi-
tions at the Boeing Company and Spirit
Aerosystems. 

Bunting Magnetics names
Miller as general manager

Morbark, LLC has completed the
acquisition of Rayco Manufacturing,
Inc. (Rayco). This transaction represents
the first addition since affiliates of the
private equity firm Stellex Capital Man-
agement LP acquired Morbark in 2016.  

Rayco is dedicated to the design and
production of a line of environmental
equipment. The current range of Rayco
products includes stump cutters, crawler
trucks, forestry mulchers, multi-tool car-
riers and attachments, brush chippers
and the all new AT71 aerial trimmer. 

The transaction is a strategic fit for
both companies. Rayco brings a lineup
of equipment into the Morbark family
across multiple product categories.  

Rayco founder, John Bowling, will
continue his work with the team to
develop new products and help improve
the company’s existing product lines. He
will continue to have an economic 
interest in the combined business and
will be a member of Morbark’s board of
directors.

Morbark acquires Rayco
Manufacturing



DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE!  www.DADECapital.com

OverBuilt Model 10HS Car Crusher. 
7,000 hours and runs very well.  $55,000

2003 Big Mac Car Crusher. 
Includes remote and QS system.  $45,000

2011 E-Z Metal Baler. Great for 
white goods and aluminum.  $99,000

Al-jon Impact V Electric Crusher. Only 
1,800 hours! Warehouse stored.  $45,000

30’ Brechbuler Truck Scale. 
Includes office. 90,000 lb. capacity. $16,500

2012 LaBounty MSD 3000R Shear. 
New, never used!  $149,000

4000 HP Pellazari Motor. 
Includes drive shaft coupling.  $295,000

3000 HP GE Motor. 
Rotated regularly.  $225,000

1997 Volvo L50C. 
Includes forks and a bucket.  $27,5000

Al-jon Model 200 Metal Baler. 
Just rebuilt!  $33,500

CM Multi-stack Tire Shredder. 
Remanufactured with warranty!  $225,000

Komatsu 350-1 Loader.
Includes forks and bucket.  $30,000

Eagle Tire Debeader. 
60 HP motor.  $25,000

Al-jon Model 20 Car Crusher. 
Great crusher on a budget!  $22,500

Rebuilt Granutech 72-44BGHT.
525 HP portable tire shredder.  $450,000



There is huge amount of interest in
decreasing the amount of food that is
wasted and also recycling or repurpos-
ing the food scraps that are generated.
This interest spans across many sectors
and types of organizations, but cer-
tainly includes municipalities. In fact,
municipalities throughout the U.S. are
making significant strides when it
comes to organic recycling programs. 

As an example, Tempe, Arizona
has recently taken its green organics
collection program to a whole new
level. According to Melissa Quillard,
public information office for the City
of Tempe, in 2008-09, an audit of
Tempe’s bulk trash program showed
that 40 percent of the material con-
sisted of compostable green organics
(yard trimmings, bushes, etc.). As a
result, the Tempe City Council asked
the solid waste and recycling services
team to develop a green organics com-
posting program. 

“A pilot spanning 2,500 homes
was launched in 2010, and residents
were asked to separate their bulk trash
from green organics during their regu-
lar bulk collection week,” Quillard
said. “Tempe began taking the green
organics to a vendor, who ground and
processed the material at their facility,
and trained city staff on the scientific
and operational requirements to suc-
cessfully compost.” 

In 2013, City of Tempe staff pre-
pared space for the new program and
secured the necessary equipment to
operate an on-site program, which
included a front loader to move mate-
rial around, assist with turning the
green organics piles and load material
into the grinder, and a water truck to
wet the pile as part of the cooking
process, control dust and prevent fires. 

As Quillard explained, training
included the proper carbon-to-nitrogen
ratio, appropriate moisture content,
proper temperature stages for cultivat-
ing healthy microbes, cooking time,
dust control (particulate matter is a

problem in the Phoenix area) and fire
prevention. Other important informa-
tion included the sun’s impact on vary-
ing pile locations, the importance of
laboratory testing via a third party,
composting in the summer versus win-
ner, reactivating dormant piles and
avoiding certain materials such as
palm fronds. 

“As a result of the overwhelming
success of the bulk trash/green organ-
ics program, in 2015, Tempe began
offering residents three green organics
pickups every year as part of the every
other month bulk pickup program,”
Quillard says. 

The success of the initial green
organics collection, as part of the bulk
trash program, enabled Tempe to begin
full oversight of its own program dur-
ing the 2015-2016 fiscal year. 

“Acquiring expertise from a well-
known vendor in the Phoenix area lent
credibility to our operation and gave
our staff the tools they needed to keep
the compost yard running efficiently,”
Quillard said. “Had we scaled the ini-
tial part of the program too quickly, we
would likely not have the successful
operation that we have today.”

Advancing the program in man-
ageable steps has also allowed the city
to come up with processes that work
well for its particular facility. This
includes creating carbon-to-nitrogen
recipes with the materials they collect,
including grass clippings and manure,
and planning for the appropriate time to
grind. Once fourteen to fifteen hundred
tons of material is collected, the city
rents a grinder and screener from a
local company. 

“Although we received accurate
weights from our composting vendor
that we hauled to in 2010 and 2011,
when we started composting at our
facility in 2013, we had to simply esti-
mate weights based on yardage,” Quil-
lard said. “The installation of an
industrial scale and scale house in Jan-
uary 2016 allowed us to more accu-
rately track numbers and provide
weight tickets to vendors. (With the
exception of large-scale compost give-
aways, vehicles are weighed upon their
arrival and prior to their departure for
accurate weights). 

In December 2016, the City of
Tempe further launched a pilot green
organics curbside program and they tar-
geted single-family lots with more veg-
etation as well as horse properties. As

by MAURA KELLER
mkeller@americanrecycler.com
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Municipalities’ interest in organic recycling grows
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of February 2017, Tempe residents can
now drop off their green organics at the
city’s compost yard and they are con-
tinuing to expand the number of com-
mercial customers that they service
including the Desert Botanical Garden,
the Phoenix Zoo, Tempe PD Mounted
Unit stables, area schools, our parks
and untreated wood-producing busi-
nesses. 

“Plans are also underway to accept
green waste from commercial land-
scapers but a pricing structure must be
approved by management and City
Council before we can launch this pro-
gram, which we anticipate will help
curb some of the illegal dumping in the
city,” Quillard said. “Tempe is pleased
to have a truly circular system that ben-
efits the city and our residents. The city
collects the green organics, turns it into
compost and uses it in city parks and
also provides it free to our residents.”

Tempe City Council has adopted a
citywide recycling diversion goal of 25
percent by 2020. To help reach that
goal, Tempe’s Solid Waste and Recy-
cling Services Section launched a green
organics composting program that coin-
cides with the city’s bulk trash collec-
tion. They currently offer a green
organics bin pilot program in select
Tempe areas. Over 1,800 Tempe resi-
dents already participate. City staff will
utilize the data collected during the
year-long pilot program to gauge com-
munity interest levels of participation,
to analyze the content of the green bins
and material diverted, and to assess the
operational needs. 

Green recycling is the future,”
Quillard says. “It’s taking recycling to
the next level and creating a more sus-
tainable community. With advances in
technology, Tempe is now able to
accept palm fronds and oleanders,
which were previously not accepted. As

technology advance we anticipate even
more participation from the commu-
nity. We are thrilled to be able to
advance our green organics program
and increase the amount of compost
that is produced.”

Making Headway in New York
While there is no single program

for food scrap management at the
municipality level in New York State,
some municipalities within New York
run resource recovery facilities, and
these municipalities tend to be the most
advanced when it comes to food scrap
management programs. 

“That being said, the focus is still
heavily on the business side of organics
management in New York (i.e. collect-
ing and processing food scraps from
businesses) and programs for residen-
tial pick up or drop off are still very
few,” said Ava Labuzetta, pollution pre-
vention engineer at New York State
Pollution Prevention Institute at the
Rochester Institute of Technology.
“There is more and more interest in that
regard though. New York City has
implemented a pilot program for resi-
dential organics collection, and drop-
off programs – where residents can
drop food scraps off – have been imple-
mented in some areas upstate.

As Labuzetta explained, two of
New York State’s biggest challenges are
its size, and its landfill pricing. New
York is quite large compared to a lot of
states and because of the regional dif-
ferences, what works in one area of the
state doesn’t necessarily work in
another. 

“It also means that transportation
of organics gets expensive quickly,
since organic waste, especially food
scraps, are heavy,” Labuzetta said. “On
top of that, tip fees at landfills are quite
low in many areas, making it difficult
for organics collection to be cost com-
petitive.”

And while Labuzetta can’t speak to
any one municipal program specifi-
cally, the New York State Pollution Pre-

vention Institute has seen tremendous
growth in interest in the topic. 

“We have been contacted by
municipalities who already have pro-
grams collecting food scraps and want
to expand as well as municipalities that
want to get into the space but haven’t
started yet, so we are absolutely seeing
growth in interest,” Labuzetta said.
New York City has already imple-
mented a food scrap landfill ban and
there is proposed legislation in the
works to carry that concept state-wide.
This has helped to accelerate the con-
versation around food scrap manage-
ment. The state has also adopted a
number of sustainability goals and
therefore has a vested interest in mov-
ing initiatives forward that have great
social, economic and environmental
benefits. 

According to Carrie Roble, direc-
tor of environmental education and
stewardship at Hudson River Park, a
550 acre park and estuarine sanctuary
on the west side of Manhattan, in 2015,
Hudson River Park began composting
horticulture waste, including grass clip-
pings and pruned tree material, to help
green the Park and support NYC’s zero
waste by 2030 goal. 

“Our composting efforts not only
cut the Park’s carbon emissions
because we were no longer trucking
tons of horticulture waste to landfills, it
also saves the Park money on landscap-
ing materials like mulch,” Roble said.
To churn up the most nutrient rich com-
post, however, the Park continually
needs the community’s help. In June
2017 the Park launched its Community
Compost Program in partnership with
NYC’s Department of Sanitation
(DSNY) and Council Member Corey
Johnson. Now at seven locations
throughout the Park community mem-
bers can drop off their food scraps from
7am-7pm daily. 

“We mix these food scraps with the
Park’s horticulture waste to make
healthy compost that then enriches our
plant beds and trees to help the Park
flourish,” Roble said. “Hudson River
Park’s Community Compost Program
provides great opportunity to decrease
waste going to landfills.” 

In 2017, Hudson River Park’s pro-
gram already diverted over 26,000
pounds of food scraps (over 3 times its
2016 total) and 300,000 pounds of hor-
ticulture waste from landfills. 

Hudson River Park’s Community
Compost Program strategically partners
with DSNY in effort to align with city-
wide compost efforts. 

“DSNY is rolling out curbside
composting for residents by neighbor-
hoods, however, many people do not
yet have convenient options for com-
posting and not all buildings will have
curbside composting,” Roble said.
“Therefore the Park plays an important
role as Hudson River Park has the
capacity to collect food scraps year
round and also has great use for the fin-
ished compost in our garden beds,
treescapes and lawns.” 

The Park will continue using
strategic outreach and education tools
to work towards its goal of increasing
compost by 50,000 pounds this year.

Hudson River Park and other
municipalities can continue making
composting accessible, clear, and even
fun. 

“It can become a no brainer envi-
ronmental behavior that people do
because it easy and we care about the
health of our cities,” Roble said. Hud-
son River Park’s industrial composter is
able to process 250,000 pounds annu-
ally and therefore, the Park’s compost
program can continue to develop.”

Going Green In California
The state of California has long

been celebrated for its environmental
stewardship. And San Francisco is
often seen as leading the helm in
organic waste recycling. According to
Jack Macy, zero waste senior coordina-
tor, San Francisco Department of Envi-
ronment, the City and County of San
Francisco initiated and expanded its
organics collection program due to both
a state mandate of 50 percent diversion
from disposal by 2000 along with
strong local sustainability goals. 

San Francisco worked with its
exclusive permitted service provider,
now the Recology Companies, to start
food scrap composting collection as a
demonstration program in the commer-
cial sector in 1996 and then began serv-
ing the wholesale produce sector and
food service establishments, such as
restaurants, in 1998. 

As Macy explained, the program
has continued to expand since to
include all types of commercial and
institutional generators including
schools, colleges, hospitals, office
buildings and small businesses with
collection offered at least weekly up to
daily. Participation was driven by out-
reach and assistance including provid-
ing customers with color coded
collection bins, interior sorting contain-
ers, signage, program set up, and multi-
lingual training, along with financial
incentives of reduced service costs with
“pay-as-you-throw” discounts and
reduced trash costs.

“Participation in the composting
collection program was initially volun-
tary being rolled out to all single family
and a couple of thousand of the nearly
9000 apartment buildings as well as
most food establishments and a portion
of other sectors,” Macy said. “The pro-
gram was made mandatory by ordi-
nance in 2009.” 

Using the mandatory law of every-
one having to separate out food scraps
and other compostables as a major out-
reach tool and a compliance verifica-
tion process, the City was eventually
able to get more than 99 percent of all
properties to be compliant in having
composting service. That is a large uni-
verse, which includes a population of
over 850,000 residents and more than
60,000 businesses and institutions. 

“This level of program penetration
is the most comprehensive in the
United States and among the highest in
the world,” Macy said. 

The Recology companies that col-
lect the compostables also transfer the
material to their regional composting
facilities that they operate to create an
organics market. The compost they pro-
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New England organizations
honored by EPA for reducing
food waste sent to landfills

Two Massachusetts organizations
were honored nationally by the U.S.
Environmental Protection Agency (EPA)
for their work keeping wasted food out
of landfills and incinerators and putting
it to better use. Another 24 organizations
across New England received certificates
recognizing their work reducing food
waste as part of EPA’s Food Recovery
Challenge.

Signature Bread in Chelsea, Mas-
sassachusetts won the national “Data
Driven Award” for achieving the highest
percent increases in food waste diversion
for the food manufacturing sector in a
comparison of yearly data. Spoiler Alert
in Boston won the “Narrative Award” in
the education and outreach category.

“Food Recovery Challenge award
winners serve as role models in their
communities and for other organiza-
tions,” said EPA administrator Scott
Pruitt. “Their hard work and effective
efforts to divert wasted food from land-
fills is paying off through social, finan-
cial and environmental benefits. I
encourage other organizations to repli-
cate the successful food recovery opera-
tions of our Challenge winners.”

In 2016 in New England, EPA
worked with 69 New England based
Food Recovery Challenge participants to
reduce wasted food, by diverting more
than 56,000 tons of food for donation or
composting. Nationally more than 950
businesses, governments and organiza-
tions participated in EPA’s Food Recov-
ery Challenge. These businesses and
organizations – grocers, restaurants,
educational institutions and sports and
entertainment venues – together diverted
740,000 tons of food from being sent to
landfills or incinerated. This saved busi-
nesses up to $37 million in avoided
waste disposal fees.

The waste prevention and diversion
efforts of this year’s award winners, as
well as all Food Recovery Challenge
participants and endorsers, contribute to
the actions needed in order for the
United States to meet the national goal
to reduce food loss and waste by 50 per-
cent by the year 2030. To prevent and
reduce their wasted food, Food Recov-
ery Challenge participants used cost-
effective and creative practices that
included reducing excess food from
institutional cafeterias, sending food
scraps off for animal feed and providing
in-house food recovery training.

Wasted food is the single largest
type of waste discarded each year in
daily trash, equaling roughly 73 billion
pounds of food discarded as trash each
year. Wasting food costs families and
communities money, and wastes the nat-
ural resources needed to produce and
deliver food. About 12 percent of Amer-

ican households have difficulty provid-
ing enough food for all of their family
members. In 2016, Food Recovery Chal-
lenge participants nationally helped
address food insecurity by donating
nearly 222,000 tons of excess, whole-
some food, providing the equivalent of
close to 370 million meals.

The Food Recovery Challenge is
part of EPA’s Sustainable Materials
Management Program, which seeks to
reduce the environmental impact of all
kinds of materials. EPA recognizes Food
Recovery Challenge participants and
endorsers with awards in two categories:
data-driven and narrative. The data-dri-
ven award recipients achieved the high-
est percent increases in their sector
comparing year to year data. Narrative
award winners excelled in the areas of
source reduction, leadership, innovation,
education and outreach and endorse-
ment. The following 24 New England
organizations received a “Regional Food
Recovery Achievement Certificate” for
their work reducing food waste:

Connecticut:
• Mohegan Tribe of Indians of CT
• Southern Connecticut State
University, New Haven

• Whole Foods Market, Milford
Massachusetts:

•Berkshire Medical Center, 
Pittsfield

•Big Y World Class Markets,
headquarters in Springfield

•Boston College, Chestnut Hill
•Café de Boston, Boston
•Clark University, Worcester
•College of the Holy Cross, 
Worcester

•Gillette Stadium, Foxborough
•Katharine Lee Bates Elementary
School, Wellesley

•Northeastern University, Boston
•Raytheon Company & Eurest,
Tewksbury

•Salem State University, Salem
•University of Massachusetts, 
Lowell

•University of Massachusetts,
Dartmouth

Maine:
•Hannaford Supermarkets,
headquarters in Scarborough

•University of Southern Maine,
Portland

•Colby College, Waterville
New Hampshire:
•Parkland Medical Center, Derry
Rhode Island:
•Johnson & Wales University,
Providence

Vermont:
•Harvest Market, Stowe
•Stratton Mountain Resort, Stratton
•Vermont Lake Monsters, 
Burlington

A tiger was walking through the jun-
gle one day and saw two men relaxing
under a tree. One was reading a newspa-
per and the other was working feverishly
on a manual typewriter.

The tiger leapt on the man with the
newspaper and ate him up. The tiger did
not bother the other man at all. That's
because any predator knows that ‘read-
ers digest’ but ‘writers cramp.’ 

Meridian Waste Solutions, Inc., a
vertically integrated, non-hazardous
solid waste services and technology
company, announced that its wholly-
owned subsidiary, Attis Innovations,
formerly Meridian Innovations, has ini-
tiated commercialization plans for it
first biomass processing facility. Attis
will immediately begin feedstock eval-
uation and assess potential locations for
commercial scale operations.

Attis now holds an exclusive
license to American Science Technol-
ogy Corporation’s (AST) patents and
AST’s biomass processing facility in
Wausau, Wisconsin. Utilizing the
acquired intellectual property rights
and qualified personnel, Attis plans to
take the next step and looks to build its
first 60,000 ton per year commercial
production facility in Minnesota.

Attis has begun evaluating poten-
tial feedstocks for conversion into pulp,
cellulosic sugars and AST’s unique
melt-flowing lignin. Of particular inter-
est for its first commercial scale facility
is the hardwood and softwoods found
in northern Minnesota as well as the
agricultural crop residues from corn,
soybean and wheat growers found in
the southern part of the state. Collec-

tively, Minnesota generates approxi-
mately 27 million tons of forest and
agricultural residues each year in addi-
tion to having a living tree inventory of
about 465 million tons.

The Minnesota region is appealing
not only for its abundant feedstock
opportunities but also because of the
Minnesota AGRI Bioincentive Pro-
gram. Through the program, Attis will
be able to apply for direct production
payments from the state. Attis’s unique
grade of melt-flowing lignin will qual-
ify for a $0.06 per pound payment and,
in many cases, Attis’s cellulosic sugars
will qualify for $0.03 per pound pro-
duced. This incentive program will
allow Attis to offset some of the costs
associated with commercialization.

Attis believes it will be able to
prosper where traditional pulp & paper
operations have not as Attis technolo-
gies are capable of converting both cel-
lulose and lignin into a wider variety of
marketable products. 

Attis is capable of generating
between 35 percent and 100 percent
more revenue than pulp, paper, and cel-
lulosic fuel production facilities. Their
technology applies to most any form of
biomass.

Meridian Waste launches
commercialization plans
for biomass facility
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Tub grinders process organic
waste via a hammer located at the bot-
tom of the tub. Gravity facilitates in
pulling the material through the
machine, which is offered in a variety
of models, market-wide.

The HogZilla® brand grinder for
wood, C&D waste, tires and other
types of waste was introduced over 25
years ago. The top of the line TCII-
1564P diesel powered model has been
the most requested, while more
recently electric powered Hogzillas
have gained considerable popularity.
CW Mill Equipment Co., Inc. manu-
factures the product and they offer 20
standard models along with numerous
options. The company has manufac-
tured tub grinders for 45 years. 

“Heavy construction quality com-
ponents and proven design have stood
the test of time. Whether used for
making mulch, clearing land, grinding
up storm debris or shredding tires,
customers have entrusted HogZilla for
the production, reliability and prof-
itability they provide,” Tim Wenger,
vice president & sales manager, 
commented.

He noted that electric powered
grinders became more popular when
the price of diesel rose to approxi-
mately $4.00 per gallon. However,
they remain popular with many mulch
producers as they look to minimize
their production costs in the competi-
tive marketplace. He added, “Avoiding
diesel engine maintenance can save an
hour per day in production time. The
cost of filters, repairs, and the lack of
exhaust are all extra benefits of using
electric power. If your grinding opera-
tion can access sufficient electric
power, you owe it to yourself and your
organization to contact us.

“Over 25 years ago the first
HogZilla was built to last a lifetime.
That first machine is still in operation
today, and some Hogzillas have been
in use for over 30,000 hours. There are
many HogZilla grinders with well
over 10,000 hours, although some
have required an engine rebuild. When
production, strength and quality are
the goals, and not cost — a lifetime of
service becomes obtainable,” said
Wenger.  

Precision Husky Tub Grinder
models range from the 250 hp Pro-
Grind 900 to the 1,200 hp 5200. The
5200 and ProGrind 4000 are available
with or without a Husky Knuckle
Boom Loader attached. The ProGrind
H3045 with 500 hp, the H3060 with
600 to 700 hp, and H4060 with up to
1,200 hp round out the firm’s horizon-

tal grinder offerings.
“Precision Grinders
have always been
known for ease of
maintenance and reli-
able operational con-
trols. Our tub grinders
are widely used by
contractors, munici-
palities and national
governments around
the world. The
machines are used for
processing yard waste,
forestry waste, pallets,

construction waste, and storm
cleanup. The users are involved in the
manufacture of compost, fuel, mulch,
etc.,” explained Steve Briscoe, Pro-
Grind sales manager. 

Briscoe said that the regulations
for these machines and their operation
have always been a challenge. Preci-
sion offers a remote controlled thrown
object shield for tub grinders, which
allows the units to be used in areas
where space is tight. The regulation
that affects all manufacturers of these
machines is the EPA’s Tier Emissions
Standards. This regulation impacts
product pricing because it often
requires most manufacturers to do
some redesign for placement of
engines. “Even with this requirement,
Precision is excited about the design
opportunities that are coming along in
the next few months and years,” said
Briscoe.

Precision Husky Corporation is a
50 year old international company that
manufactures waste wood processing

equipment for the forestry, sawmill,
and recycling industries. Precision
Husky purchased the Recycling
Equipment Division from The Toro
Company in 1998. Precision expanded
the line, and now offers 6 different
models of tub style grinders, and 3
horizontal grinders. The tub style
grinders are offered as trailer mounted
machines or track mounted units. The
horizontals are offered trailer
mounted, track mounted, or as station-
ary electric units. 

Tub grinders manufactured by
Vermeer are “loaded with innovative
features to help improve efficiency
and job-site safety. The machines are
designed to handle stumps, regrind,
and high-volume wood recycling and
mulch operations. Ranging from 540
hp to 1,125 hp, our product line also
includes an optional grapple loader
and a unique bioscreen kit. The kit
allows non-woody biomass material,
such as hay or agriculture residue, to
pass efficiently through the grinder
without deteriorating the end product,”
Matt Eul, product marketing special-
ist, explained.

Organic materials come in many
shapes and sizes, and Eul said that
Vermeer tub grinders offer high-vol-
ume regrinding, as well as processing
of difficult wood waste and biomass
material. Utilizing the patented duplex
drum cutting system and multiple
screen size options, the product offers
the versatility needed by users. Eul
further noted that efficiency and cost
savings can most easily be affected by
reducing maintenance and repair time,
for example: it can be beneficial to
have an easy method for replacing
items such as replaceable, bolt-on
wear parts. The ability to remove the
drum, reverse the hammers, reverse
the drum, etc., without the need to

weld parts together, also
increases the efficiency and
the life of wear parts. 

Eul stated, “Vermeer con-
tinuously strives to assist cus-
tomers in protecting their
investment. We have recently
invested in new technology
referred to as a Damage
Defense system. Damage
Defense is a sensing technol-
ogy that helps reduce the like-
lihood of major damage
caused from certain metal con-
taminant material that may

enter the mill. The system is able to
help identify this metal when it first
hits the mill, while the material is still
in the infeed. If a contaminant is
detected, the machine will shut down
to give the operator the opportunity to
remove the material before it can enter
the hammermill. The Damage Defense
system can help reduce the likelihood
of significant damage and repair
time.”

Tub GrindersEQUIPMENT 
SPOTLIGHT 
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by MARY M. COX
maryc@americanrecycler.com

MANUFACTURER LIST

CW Mill Equipment Co., Inc. 
Tim Wenger

800-743-3491
www.hogzilla.com

Diamond Z
Pat Crawford
800-949-2383

www.diamondz.com

DuraTech Industries International Inc.
Bob Strahm
701-252-4601

www.duratechindustries.net

Morbark Inc. 
Nate Everest
800-831-0042

www.morbark.com

Precision Husky Corporation 
Steve Briscoe
205-640-5181

www.precisionhusky.com 

Vermeer Corporation
Matt Eul

641-621-8790
www.vermeer.com

W.H.O. Manufacturing Company
Jon Littler

719-336-7433
www.who-mfg.com

Precision Husky Corporation

CW Mill Equipment Co., Inc.



www.AmericanRecycler.com Organic Waste January 2018, Page B5

FINANCINGFINANCING
LOW  BANK RATES

FINANCING INANCING thethe
SALVAGE, ALVAGE, RECYCLING ECYCLING & & WASTEASTE INDUSTRIESNDUSTRIES

for Over 32 Years.for Over 32 Years.

800-823-9688
Maumee, OH

www.DADECapital.com

ADADE
Capital Corp.

cDc

The German plant manufacturer
Weltec Biopower recently signed the
contract for a biogas plant extension of
the milk powder producer Estancias del
Lago (EDL) in Uruguay. From late
2018, the plant with its eight digesters
will generate a rated thermal input of
more than six megawatt from cattle
manure and fodder leftovers. The com-
pany will use the biogas for drying and
steam generation purposes in the pro-
duction process.

Founded in 2007, the agricultural
company EDL now farms an area of
about 37,000 hectare. On this area, the
South Americans grow maize, sorghum
and soya as feed for their approxi-
mately 14,000 dairy cows. The com-
pany foundation was accompanied by
the establishment of a huge site in
Durazno, north of the capital Montev-
ideo. Apart from the cowsheds with
milking centers and feed silos as well
as the biogas plant, the premises now
host a dairy and a grain mill. In
Durazno, Estancias del Lago produces
about 20,000 tons of milk powder per
year for export. Most of the milk
solids are sold to China, Brazil and the
Middle East.

In 2013, Weltec had set up the first
800 kW biogas plant for EDL. Back
then, expansion plans were already
being considered. First, however, more
cattle were needed. In the meantime,
the number has therefore been stocked
up from 8,000 to 14,000 cows. Now,

1,365 tons of cattle manure plus 8.4
tons of feed leftovers are available for
the energy generation.

The AD plant structural prepara-
tions started in September 2017. In
early 2018, Weltec Biopower will
begin installing the 6 new 5,000-m³
stainless-steel digesters and the two
1,050-m³ pre-storage tanks for the
slurry. With Weltec’s custom-devel-
oped process control system CeMOS,
the entire biogas plant will be fully
automated from the end of 2018.

Two gas boilers use part of the
30,000 standard m³ of biogas that is
produced every day to generate heat
for the biogas process. Most of the
biogas is transferred to the close-by
milk powder production facility via a
pipeline. The biogas covers up to 35
percent of the heat required for the

drying process. 100 percent of the
steam needed is generated with bio-
gas.

All operational units of the entire
site are run in a very sustainable way.
EDL contributes to this by growing its
own fodder. The digestate from the
biogas plant is used as fertilizer.
Moreover, the cycle is closed by rais-
ing its own dairy cows and processing
the milk on site. 

At the facilities located just 150 m
from the cowsheds, the milk is
processed to powder within four to
eight hours. Another synergy has been
established between EDL’s fuel pro-
duction and other parts of the busi-
ness: Apart from soya oil for the
biodiesel plant, the oil mill yields
press cake that is fed to the animals.

Weltec Biopower expands biogas
plant of milk powder manufacturer

Anaergia Inc. entered into an
agreement to construct an innovative
waste organics facility at Waste Man-
agement’s Sun Valley site. This project
is designed to recover food waste from
Los Angeles’ municipal solid waste
stream.

Anaergia will build a turnkey state
of the art solid waste processing line at
Waste Management’s Sun Valley Recy-
cling Park. This processing line will
feature Anaergia’s patented Organics
Extrusion Press (OREX), a robust cut-
ting-edge technology that recovers
organics from contaminated municipal
solid waste through high pressure
extrusion. The OREX line will be used
to extract up to 300 tons per day of
organic waste from the Los Angeles
municipal solid waste stream. The Sun
Valley facility is expected to begin
operations in 2019.

The organic waste diverted from
the solid waste stream will be
processed at Anaergia’s Rialto Bioen-
ergy Facility in Rialto, California.
Using Anaergia’s advanced anaerobic
digestion technology, the organic waste
will be converted into renewable elec-
tricity, renewable natural gas and 

Anaergia
partners to
build facility

See ANAERGIA, Page B7

Facility will generate
renewable energy



Meridian attains licensing
for bio-refining facility

Meridian Waste Solutions, Inc., a
vertically integrated, non-hazardous
solid waste services company, through
its wholly-owned subsidiary Meridian
Innovations LLC, announced its exclu-
sive licensing of the patented AST-
Organosolv Process Technology from
American Science and Technology
Corporation (AST).

Under the terms of its agreement,
Meridian Innovations will have an
exclusive commercial license to the
AST patents and a lease for the AST
biomass processing facility in Wausau,
Wisconsin.

Meridian Innovations is confident
that, using the AST technology along-
side Meridian Innovations’ process
engineering and biomaterial develop-
ment resources, a sustainable commer-
cial bio-refining industry can be
immediately launched. 

The Meridian technology platform
is largely in response to the current
inefficiencies and outdated technology
used in the pulp and paper industry.
While the industry has prospered using
clean process technologies and sustain-
able land management practices, its
core technology is more than 100 years
old and unable to implement efficient
separation and bio-refining upgrades.
The current antiquated pulp and paper
processing methods are designed to
only recover and sell about 50 percent
of the processed biomass into high-
value applications, meaning that the
remaining 50 percent must be inciner-
ated to recover and recycle the sodium-
based solvents. 

In contrast to traditional pulping
processes, AST uses organic solvents

to separate the biomass into fractions
in lieu of sodium-based solvents. These
organic solvents can be efficiently
recovered and reused without incinera-
tion, allowing for the recovery of
nearly 100 percent of the biomass con-
stituents. The cellulose, hemicellulose
and lignin can all be recovered and
converted into high-value materials
whereas traditional methods only
recover cellulose. 

One such high-value opportunity
is created via AST’s ability to recover
and produce a unique melt-flowing
form of lignin. The production of a
melt-flowing form of lignin is a major
breakthrough that allows an otherwise
under-valued lignin stream to capital-
ize on a host of new market opportuni-
ties that were previously thought too
difficult to explore. As an example,
when used as a high-performance resin
extender in thermoplastics, lignin
brings a value of $600 to $2,000 per
ton, depending on the performance
requirements, substantially greater
than the $50 per ton value when 
incinerated. 

Furthermore, Meridian’s process
engineers are able to cost-effectively
build biomass processing systems that
range in capacity from 200 to 2,000
tons per day. As cellulose content and
scale are no longer business con-
straints, Meridian can build and locate
processing systems that reach a wider
variety of feedstock opportunities such
as peanut shells, rice hulls, corn stover,
cotton stems, peach pits, perennial
grasses, woody biomass and other crop
residuals. 
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Alex Lyon & Son
Jack Lyon • 315-633-2944

INDUSTRY PROFILE

A Closer Look
by Donna Currie

duce is then sold primarily to vine-
yards, fruit and nut orchards and pro-
duce growers in the valleys in the north
and east of San Francisco. The compost
made from food is a nutrient and
microflora organic rich compost that
has shown great results in increasing
soil fertility, reducing use of chemical
fertilizers, pesticides, irrigation, and
also pulling carbon out of the atmos-
phere and storing it in the soil as a cli-
mate change mitigation. Some of the
wine and food grown with the compost
come back to feed the city creating a
closed-loop nutrient and organic cycle. 

“The biggest challenge is changing
behavior and overcoming the long time
practice of previously throwing food
into trash,” Macy said. The challenge,
of course, is about changing percep-
tions and cultural norms both for indi-
viduals and businesses. Another
challenge is the increasing regulations

and cost of composting facilities and
difficulties in siting new facilities, as is
the case for siting most types of ‘waste’
facilities. Today, we are collecting close
to 700 tons of organics in San Fran-
cisco every day.”

San Francisco’s composting pro-
gram has been a model for communi-
ties around the globe and for many
municipalities in the U.S., especially in
California and the west coast. The
number of cities starting food compost-
ing has been increasing over time and
now the state of California has set a
strong legislative mandate to get 75
percent of all organics, including food,
out of landfills by 2025. 

“The state has issued draft regula-
tions for this mandate that is largely
modeled after San Francisco’s that will
require municipalities to mandate
source separated collection of food and
other compostable materials for com-
posting,” Macy said. Green recycling
initiates like food composting programs
or broader zero waste programs are key
for long term sustainability.”

Organics
■Continued from Page B2

A recent study found that the average American walks about 900 miles a year.
Another study found that Americans drink an average of 22 gallons of beer a year.

That means, on average, Americans get about 41 miles per gallon. 

In 1973, Jack Lyon was a recent college graduate with “a notion to do auctions.”
Lyon’s father, Alex, was a livestock dealer, but Jack wanted to move beyond the fam-
ily business. Together, Jack and Alex started doing liquidations of farm equipment
and formed the company, Alex Lyon & Son.  

The auction business was doing well when, as Lyon expressed, “we accidentally
got into a construction auction” in 1984. Lyon said that they were a little naïve about
the construction auction business, and didn’t realize that while farm auctions paid
their customers almost immediately, construction auctions generally held the payment
much longer. As a result, they suddenly found themselves with more and more cus-
tomers in the construction industry.

Lyon said that he and his father understood when people were in trouble and
when an auction was the solution to the problem. “We aren’t corporate America,” he
said, so they knew what it was like for the farmers and the construction companies
they worked with. “I’m no different than I was 30 years ago, when I was cleaning out
behind the cows,” Lyon said.

He described the business as being like a new baby. “First we crawled, then we
waddled, then we skipped and now we can run.” They’ve been running for quite a
while, since they’re the largest privately-owned construction auction company in the
U.S.

“Not everyone is in a bad situation,” he said. While some auctions are because
clients need to generate cash or because a business is closing, there are many reasons
companies will auction off old or excess equipment. And of course, auctions are good
news for the buyers, who can purchase equipment they need at prices that are much
less than new.

Besides operating auctions all over the U.S., the company also runs auctions
around the world, and does that with just 80 employees. The majority of their work is
in the construction industry, but they continue to do a small percentage of farm auc-
tions as well.

Lyon said that many of their employees have been with the company for decades,
bringing a lot of experience to the table. That benefit is also one of Lyon’s biggest
challenges, since it’s difficult to find new employees when long-time employees
retire. “We ride on our reputation,” Lyon said, and it’s important to have the right
employees on the job.

While many auctions are held on the clients’ premises, the company has 12 per-
mitted sites where customers can drop off equipment to be auctioned. 

In addition, there is an annual auction in Florida that lasts nine days. Lyon said
that as many as 10,000 lots are auctioned off. “It’s a tradition down there,” he said,
and buyers come from all over the world. Representatives from many South American
companies attend the auction, since it’s easy to ship equipment from Florida ports. 

Buyers also attend the auctions online, with as many as 30 percent of the sales
coming from online buyers. “People are buying from all over the world,” Lyon said.
“The internet brought the borders a lot closer together.” The buyers no longer need to
worry about computer lag when making purchases, since a distant mouse-click takes
1/10 of a second to take effect. 

The way information goes to customers is also different. “We broke it down sci-
entifically,” he said, and found out that people over 50 years old tend to like informa-
tion on paper, including brochures, while those under 50 prefer online
communications, like email blasts.

In his many years in the business, Lyon has done a lot of travel and has seen a lot
of interesting equipment on the auction block, including Shelby cars, army tanks, hel-
icopters from the Viet Nam war, and even a Volkswagen bus that had been to Wood-
stock. While he enjoyed much of the travel, he said that Columbia was a little scary
due to security issues. 

After all these years in the business, travel and meeting people is still fun for
Lyon. “In my mind, we’re still a livestock company,” he said, and he finds it amazing
that he’s sitting in meetings with the presidents of very large corporations. 

“It all goes back to people,” Lyon said. “We’re honest. We tell it the way it is.
We’re fair.” He said that in the seven weeks that it takes to put an auction together,
they’re “married” to their client. “We’re a team of horses,” Lyon said. He and his
employees are available to their clients any time they’re needed during the entire
process.

Since its inception, the company has changed, evolved, and grown. “You have to
keep up with the times,” Lyon said, “or the times will pass you by, and you’ll be a
thing of the past.”

Looking to the future, Lyon’s grandson will be graduating from college in a few
years and has expressed interest in the auction business. “He wants to take it over,”
Lyon said. Something in his voice said that he’ll be pleased when that change comes
about.
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You haven’t advertised?

Reason #1 - We don’t have the money right now. Things are slow.
Reason #2 - We only have regional customers - not national ones.
Reason #3 - We do advertise, but haven’t in American Recycler.

Reasons you should advertise:

 

#1 - Advertising is the fastest way to increase your cash flow. Then 
your advertising budget will increase as income grows.

This is the single most important time of your business cycle in
which to advertise.  Get out there and demand attention.  It won’t
walk in your door on it’s own!

#2 - Are you truly limited by location?  Or have you not considered
expanding your business?  If you truly are limited in your reach,
remember American Recycler offers insert distribution, by state, 
at a very affordable rate.

Some businesses never think about why they don’t sell to more locations.
They don’t remember that they just didn’t have the reach to get to those
potential buyers back when they first opened, but there’s really nothing
stopping them from expanding their market and selling more now!

#3 - American Recycler has the lowest advertising cost per subscriber.
You can decrease your budget elsewhere and add a whole new audience
to your marketing plan by shifting to American Recycler.  It’s easy!

No one reads everything out there. We’re not suggesting you pull your 
advertising that appears elsewhere, but getting the most complete coverage
is always a smart move. American Recycler has the largest focused group
of readers you can get - and we place your ad on our website FREE.
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$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$

haven t advertis
WHY NOT?

Reasons you may not have advertised: 

877-777-0043

fertilizer. A portion of the renewable
natural gas can be used to fuel Waste
Management’s compressed natural gas
(CNG) trucks.

Anaergia’s Rialto Bioenergy facil-
ity will utilize its industry high solids
wet anaerobic digestion system. This
facility is expected to reduce green-
house gas emissions up to 220,000 met-
ric tons of CO2 each year, the
equivalent of taking about 47,000 pas-

senger vehicles off the road. These
environmental benefits will result from
diverting organic waste from landfills
and from replacing fossil fuels with
renewable energy.

“This technology expands our
capability as a leader in organics recy-
cling and sustainability by recovering
organics from the waste stream and
meeting the current and future organics
diversion needs of Los Angeles” said
Larry Metter, area vice president for
Waste Management of Southern 
California.

Anaergia
■Continued from Page B5

Eco-Products partners
to turn trash into soil

Eco-Products is partnering with the
National Aquarium on an innovative
new effort to turn guests’ trash into
rich, fertile soil – rather than ending up
in area landfills.

Eco-Products, based in Boulder,
Colorado, is supplying thousands of
compostable cups, plates, lids, utensils,
containers and trays to the Aquarium’s
food service locations. This now
replaces all conventional disposable
foodware plastic products with
reusable, compostable or more sustain-
able options.

“This change is at the heart of our
conservation mission, eliminating
sources of pollution both for ecosystem
and human health, and inspiring our
guests to do the same, even after their
visit,” said Kris Hoellen, chief conser-
vation officer at the National Aquarium.
“Utilizing innovative Eco-Products
items promotes an essential life-cycle
approach to materials, whereby what
once went in a landfill is now helping
our trees and plants grow.”

The new effort actually simplifies
things for guests. All plates, utensils
and trays can go into the same bin for
compostables – along with any leftover
food. 

“It’s hard to get guests to first
scrape the cheese off a plastic plate –
and then toss the cheese into one bin to
be composted and the plate into
another,” said Sarah Martinez, director
of marketing at Eco-Products. “This
makes it as easy as possible to divert
materials from landfills. Guests can
throw their plate, cup and any leftover
food into the same bin.”

Even better, the cups, plates, con-
tainers and lids from the Aquarium will
have a second life: They’ll be turned
into nutrient-rich soil and mulch for
area farms, gardens – and even Water-
front Park surrounding the Aquarium.

The compostable cups, plates,
utensils and trays from the Aquarium
will be combined with other organic
waste at Recycled Green Industries, a
commercial composting facility in
Woodbine, Maryland. A portion of the
resulting soil from this process will
return to the Inner Harbor to be used in
planters on campus, bringing the jour-
ney full circle. 

Diverting food and packaging from
the landfill has numerous benefits: Not
only does it extend the life of landfills,
but treating soil with compost also min-
imizes the need for irrigation and artifi-
cial fertilizers, which could have
harmful effects on the world’s ocean
and aquatic animals. 

The new effort culminates a multi-
year effort to reduce the use of conven-
tional disposable plastics across the
Aquarium’s operations. Working
closely with on-site partners Sodexo,
the Classic Catering People, Pepsi and
others, the Aquarium had already elimi-
nated all disposable water bottles,
ended the use of plastic bags in the gift
shops and eliminated conventional sin-
gle-use plastics at catering events.

That effort now goes all the way to
providing plates made from sugarcane
for guests at the Aquarium. Now every
compostable product serves as a
reminder about being smarter when it
comes to our natural resources.

ABB Campus Montreal
LEED includes indoor
composting efforts

ABB announced that the Canadian
Green Building Council has certified
Campus Montreal with the LEED
(Leadership in Energy and Environ-
mental Design) Silver accreditation.
This represents an exceptional standard
for a building that houses a range of
energy-intensive activities that include
manufacturing.

Located in Technoparc Montreal,
the building serves over 700 employees
previously spread across six locations
in Greater Montreal. The campus
houses research and development, man-
ufacturing, assembly (RDA) and testing
for ABB’s energy value chain in Que-
bec.

In order to meet the selection crite-
ria, ABB was required to meet a mini-
mum of 40 points, Campus Montreal
scored a 54. Each point responded to a
number of requirements that covers
every aspect of a sustainable design
including, energy performance of the
site, the materials and resources used
and the innovation involved.

Some of ABB’s key achievements
recognized in the LEED certification
process include:

•Inside the structure – incorporat-
ing natural light throughout the entire
building, including the RDA, unlike
most industrial buildings. Open concept

flexible working spaces, green garden
certified furniture, ergonomic and
height adjustable work stations, eleven
green walls, increased recycling capa-
bilities, including shared compost and
garbage bins, low consumption toilets,
efficient heating and cooling including
the re circulation of over 2 megawatts
of heat generated through testing activi-
ties in the RDA back into the building,
and efficient LED motion detection
lighting in most of the structure. 

•Outside the structure – the instal-
lation of three green roofs and a white
roof (to reduce the absorption of heat)
on the main structure, EV charging sta-
tions, bike racks for employees and vis-
itors and a preferred parking program
for carpooling and hybrid vehicles. 

For ABB, sustainability is of the
highest importance. It is about balanc-
ing economic success, environmental
stewardship and social progress to ben-
efit all stakeholders. ABB is committed
to sustainable value creation. Sustain-
ability considerations and principles are
embedded throughout our business
value chain – from how we develop and
produce energy-efficient products, and
the sourcing of materials, through to
end of life recycling and waste 
disposal.

Reducing food waste from the start
Americans waste a shocking

amount of food every year – up to 40
percent of all food produced in the U.S.
goes uneaten, according to the USDA. 

Yet, a recent survey sponsored by
Plastics Make it Possible® indicates that
a 91 percent of Americans say prevent-
ing food waste is “very important.” Part
of the problem may be that less than 1
in 5 Americans (18 percent) is aware of
a very effective and affordable tool for
helping reduce food waste, and it’s
already available for many grocery
store items: plastic packaging. 

Innovative, modern plastic packag-
ing helps protect food products from

microbes, moisture and other invasive
agents, offering an affordable solution
to keeping food fresh longer. 

Take for example, “salad-in-a-
bag.” The plastic packaging reduces
exposure to oxygen by sealing the food
in a package that contains a mixture of
gases in controlled proportions that
slow spoilage, thus helping reduce food
waste. 

The choices we make at the gro-
cery store can reduce food waste. A
small amount of plastic packaging can
help foods last significantly longer and,
in the process, reduce costs and our car-
bon footprint.



DADE Capital Corp.

800-823-9688
www.DADECapital.com

FINANCING AVAILABLE!  ONE-PAGE APPLICATION

View Used
Equipment For Sale

on DADECapital.com!

Call or Click Today
www.DADECapital.com

Portable Auto 
Logger and 
Metal Baler

Well-maintained 
machine with low 

hours!

$235,000

2010 Al-jon 580CL2010 Al-jon 580CL

New brass throat guides

Relined charge box

New factory hinges

Rebuilt cylinders

$215,000

Call TODAY, 
won’t last long!

Harris BSH-723 Shear
Rebuilt shortly before being 
taken out of service!
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