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Recycling waste drywall was a
viable and growing sector until the finan-
cial crisis of 2008. Then it immediately
declined along with the entire construc-
tion and demolition (C&D) industry.
However, as landfill restrictions prohibit-
ing drywall increase, it could very well
become a booming sector of the recycling
industry.

“We’re still here despite the drop in
construction. Last year we recycled
approximately 20,000 tons,” said Rick
Sauder, project manager for USA Gyp-
sum, headquartered in Lancaster County,
Pennsylvania. His company gathers
scraps of new drywall from large con-
struction projects around the northeast
and converts it into agricultural fertilizer
and animal bedding, primarily for the
dairy industry. 

USA Gypsum does not want demoli-
tion drywall. It may contain paint, possi-
bly lead-based paints, asbestos joint
compounds, fiberglass, or other contami-
nants that may test as hazardous waste.

“New and old drywall must be sepa-
rated before recycling and tested. If con-
taminated, then it must be treated and
disposed of as hazardous waste,” said
Beatriz Sandoval at the CalRecycle
Department of Resources, Recycling and
Recovery.

USA Gypsum, in business since
1998, operates modern plants in Pennsyl-

vania that use automated machines that
can process up to 12 tons of drywall per
hour. “Based on the amount of new dry-
wall shipped into the mid-Atlantic region,
I estimate that only five percent of new
drywall is actually recycled by the four
drywall recycling plants located here,”
said Terry Weaver, president of USA
Gypsum. His company finds that large,
new drywall projects yield 18 to 20 per-
cent waste and is very aggressive in
acquiring scrap.

They offer several convenient ways
for contractors and waste handlers to
recycle. “We will do whatever works best
for a contractor at a particular job. We
have many different options. We set our
dumpsters on site. Sometimes we send
our crews to provide labor for the drywall
crews and we scrap directly into our own
trucks. That saves the contractor on labor,
hauling costs and tipping fees,” said
Sauder.

Construction waste haulers can
deliver roll-off containers to a job site
and bring the loaded containers to USA
Gypsum and receive documentation for
LEED (Leadership in Energy and Envi-
ronmental Design) certification.

Contractors can also stack drywall
on pallets at the job site. When a trailer
load is accumulated, USA Gypsum will
pick up with a trailer that can be loaded
with a forklift. USA Gypsum also works
with a number of transfer stations, recy-
clers and waste handlers like Waste Man-

agement to take their drywall. USA asks
that drywall be separated and accumu-
lated in a specified location. After a trac-
tor trailer load is accumulated they can
ship it to USA Gypsum, or USA Gypsum
will pick it up with a trailer.

“At our plant we grind it up, separate
the gypsum from the paper into two
streams. The gypsum is pulverized and
the paper is shredded into one to two inch
pieces used for animal bedding,” Sauder
explained. “There’s good demand for ani-
mal bedding. It’s very absorbent and
takes the place of wood shavings or
straw.”

USA’s Gypsum’s products come in
three forms packed in 40 or 50 pound
bags. A granular size can be spread with
any fertilizer or lime spreader. Pulverized
product is spread with Vicon-type spread-
ers, or drop and lime spreaders. Ultra-
Fine is applied manually. Bag prices
range from $3.95 to $4.50. It is sold pri-
marily to produce farmers. 

Terry Weaver commented on the
landfill situation. “I am not factoring in
landfill bans into my business plan and
don’t count on regulations to make my
business successful. I believe there are

Drywall recycling continues despite dip
by MIKE BRESLIN
mbreslin@americanrecycler.com

See GYPSUM RECYCLING, Page 6

EPA begins cleanup of illegal
dump sites as part of I-RID

Illinois Environmental Protection
Agency (EPA) director Doug Scott
announced that the Agency has begun the
cleanup of two illegal dump sites located
within Peoria County, one of which is in
Hollis Township and the other in Radnor
Township.

A contractor worked to remove up to
30 cubic yards of waste from the Hollis
Township site and up to 20 cubic yards of
waste from the Radnor Township site. The
cleanup will involve the removal of general
construction or demolition debris, house-
hold waste, white goods, furniture and

waste tires, which have been disposed of
illegally.

The cleanup was conducted as part of
the I-RID (Illinois Removes Illegal Dumps)
Program, which continues to remove envi-
ronmental hazards and protect Illinois’
beautiful landscape.

Working with local and county officials
to identify candidates for I-RID cleanups,
Illinois EPA has cleaned up sites ranging
from the tip of Southern Illinois near Cave-
in-Rock to rural Central and Eastern Illinois
and urban locations in the East St. Louis
and Chicago metro areas.

Demolition drywall may contain lead based paints, asbestos joint compounds, fiberglass or other contami-
nants that may test as hazardous waste.
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Fast, Safe, Impact-Free 
Filling of Containers
STECO Scrapper® CL20 is an innovative, 
complete container loading system 
designed to safely and quickly load 
20-foot standard overseas shipping 
containers to their maximum capacity 
while minimizing damage to container 
walls or floors. The two-part system 
is comprised of the transfer-trailer 
base and the container packer/loading 
sleeve (CL unit). 

 Trailer-mounted for easy transport

 Self-contained with own diesel-powered 

unit, leveling jacks, weight scale

 Stable, heavy-duty for quick set-up

 Top load with any kind of loader

 It’s the CL unit that takes the brunt  

of impact, not the container

 Customizable for more than scrap use
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ASPHALT SHINGLE
GRINDING SERVICE
SHINGLES
BEFORE

SHINGLES
AFTER

765-472-5500
“THINK GREEN, BE GREEN, MAKE MORE GREEN”

CONTRACT GRINDING
AT YOUR SITE!

• Asphalt Shingles
• New Rejects

• Shingle Tear Offs
Pricing based per ton.

Also available:
Retek Track Crushers
Screeners & Grinders

Sales & Rentals

We have been grinding shingles for

Hot Mix Producers for over 20 years

and have processed thousands of 

tons of shingles for many major

companies across the country.

SHINGLES
+ RECYCLING

INCREASED PROFITS

•
Pr

SWACO adds CNG
powered vehicle to fleet

The Solid Waste Authority of Cen-
tral Ohio’s (SWACO) Green Energy
Center, located in Grove City, Ohio,
turns landfill methane gas from decom-
posing trash into compressed natural gas
(CNG) for use in cars and trucks. 

SWACO’s Franklin County Landfill
has been plumbed to harvest the
methane as trash breaks down. Using
Ohio-developed technology, The Green
Energy Center cleans the gas to pipeline
quality and then compresses it for vehi-
cle use.

This green fuel has already been put
to use in SWACO’s fleet. CNG powered
Honda Civics, light to medium duty
Chevy and Ford pick-up trucks, a packer
truck used for recycling collections, and
even a riding lawnmower fill up at The
Green Energy Center pump. Honda
claims that CNG burns 75 percent
cleaner in its vehicles. 

At full capacity, phase one of the
center can produce 250,000 gasoline
gallon equivalents of CNG. EPA esti-
mates show that phase one has the same
benefits as removing the annual emis-
sions of 6,503 passenger vehicles,
sequestering as much carbon annually as
8,070 acres of pine or fir forests, reduc-
ing CO2 emissions equal to 82,577 bar-
rels of oil or reducing CO2 emissions
equal to 4,030,423 gallons of gasoline.

Construction on phase two of the
center is expected to begin soon. That
portion of the project will be owned and
operated by SWACO partner, Firm-
Green. When completed, The Green
Energy Center will utilize all of the land-
fill gas available and have a capacity of 5
to 10 million gasoline gallon equiva-
lents. However, gas from phase two
could be directed to local utility
pipelines.

The truck: Peterbilt 320 Chassis, McNeilus 4385 cab and a Cummins ISL-G 320 h.p./2200 rpm engine, a dedi-
cated CNG engine.



• Excellent traction
• Added stability
• Tires for the life of the machine

NO MORE
FLATS!

800-445-6647 www.AdvanceTires.com
ADVANCE TIRE INC.

TY CUSHION SOFT RIDE SOLID TIRES
for Loaders, Forklifts and Skid Steers

GREAT DEALS
AVAILABLE NOW

Call today!

GREAT DEALS
AVAILABLE NO
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RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL 
518-424-1168

fax 518-233-0006
www.RecyclingFurnaces.com

• Full EPA compliance guaranteed.

• Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

Hi Efficiency Hi Efficiency 
Sweat FurnaceSweat Furnace

US Furnace’s MAX-4000US Furnace’s MAX-4000

Customers report that charges 
of 50% recovery material are 
producing 1,250 to 1,500 lbs. 
metal out per hour at a cost of 

$0.03 per pound for fuel.

Get the
most efficient
sweat furnace
on the market!

Over 600 colleges vie to
reduce, reuse and recycle

RecycleMania began in mid January
for a 10 week period. Running parallel
to the college basketball season, colleges
and universities are participating in a
competition that increases recycling par-
ticipation by students and staff, and
raises awareness about the significance
of waste reduction programs on cam-
puses.

From January 17 through March 27,
607 schools representing 49 states, the
District of Columbia and Canada will
compete in 8 categories to see who recy-
cles the most on a per capita basis, who
produces the least amount of waste and
who recycles the largest percentage of
their overall waste stream. Colleges and
universities choose to participate in
either the formal competition which
ranks them based on standardized
weight measurements, or as part of the
less formal “Benchmark” division. In
both cases, schools submit weight data
for paper, cardboard, cans and bottles,
food waste and general trash each week,
and are in turn able to see how they
measure up against each other in the
continuously updated results.

Indeed, RecycleMania is about
more than simply winning. It is an
opportunity for schools to raise aware-
ness of their campus recycling programs
as well as waste reduction and conserva-
tion issues in general. And, of course,
it’s also about simply recycling more. In
2009, 510 participating colleges and uni-
versities collected over 69.4 million
pounds of recyclables and compostable
organics. 

The RecycleMania competition
began in 2001 as a challenge between
Miami University of Ohio and Ohio
University. Today, it is independently
owned and governed by the RecycleMa-
nia Steering Committee, which is made
up of recycling managers from five par-
ticipating universities. 

The 2010 RecycleMania competi-
tion is administered by national non-
profit KAB in conjunction with the
Environmental Protection Agency’s
WasteWise program. The competition is
made possible with the sponsorship sup-
port of The Coca-Cola Company, KAB
and the American Forest & Paper Asso-
ciation.

RecycleMania has grown to 607
colleges and universities this year,
increasing by almost 100 the number of
participating schools from 2009. These
colleges and universities represent more
than five million students, and 1.3 mil-
lion faculty and staff from 49 states, the
District of Columbia and Canada. 

The states with the most partici-
pants include Pennsylvania (52), Texas
(42), Massachusetts (42), California
(40) and New York (37). The list of
institutions taking part is diverse, rang-
ing from Brigham Young University to
Yale University to Labette Community
College in Parsons, Kansas. Recycle-
Mania 2010 will include all 12 of the
athletic Southeastern Conference uni-
versities as well as the 8 campuses that
make up the Los Angeles Community
College system.

Earth911.com, provider of the
nation’s leading Local Recycling and Dis-
posal Directory, released the results of its
2009 Annual Recycling Report, with elec-
tronics such as computers, batteries and
televisions leading the way.

“Electronics have always been popu-
lar searches on Earth911.com, but with the
increased attention these devices have
received, this past year was our highest
yet,” said Corey Lambrecht, president of
Earth911. “Also, overall recycling
searches increased 12 percent over 2008,
as consumers want to know more about
how to dispose of these items.”

Earth911.com also discovered addi-
tional insights into recycling and con-
sumer behavior. For example, 40 percent
of respondents to a poll conducted on the
Earth911.com homepage noted that when
they buy a product, the green factor they
are most concerned about is its recyclabil-
ity. Also, 35 percent of Earth911 readers
responded that their main challenge to
adopting more green practices is money.

Earth911 is able to provide this infor-
mation through work with its business part-
ners such as Call2Recycle, the American
Chemistry Council and Masco Corporation.

The 2009 Annual Recycling Report
also details the top 10 states that recycled
using Earth911.com, as well as the top sto-
ries on the site.

Earth911 releases
results of its 2009
recycling report

$50,000 in grants awarded
in KAB sponsored program

Six Keep America Beautiful (KAB)
affiliates were selected from a nationwide
field of nearly 40 entries for the Keep
America Beautiful/Anheuser-Busch Envi-
ronmental Grant Program. 

The grants awarded $50,000 in total to
programs sponsored by the following KAB
affiliates: Keep Casper Beautiful, Casper,
Wyoming; Keep Nassau Beautiful, Fernan-
dina Beach, Florida, Keep West Baton
Rouge Beautiful, Port Allen, Louisiana;
Keep Palm Beach County Beautiful (West
Palm Beach, Florida; Keep Pennsylvania
Beautiful – Southwest, Greensburg, Penn-
sylvania and Keep Phoenix Beautiful,
Phoenix, Arizona.

The grant applicants were matched up
with their local Anheuser-Busch whole-
salers to support a variety of environmental
programs, including increasing awareness
of the need to recycle beverage containers
and providing infrastructure to do so.

The grants will help support the fol-
lowing programs:

•Keep Casper Beautiful/Casper Bever-
age – Platte River Revival Volunteer Day. 

•Keep Nassau Beautiful/North Florida
Sales – Fernandina Beach Park Recycling
Program. 

•Keep West Baton Rouge Beauti-
ful/Mockler Beverage Company – Don’t

Crawfish Backward, Recycle Forward Pro-
gram. 

•Keep Palm Beach County Beauti-
ful/Brown Distributing Company – Boaters
Recycling Program. 

•Keep Pennsylvania Beautiful - South-
west Fuhrer Wholesale – Illegal Dump
Cleanups in Washington County, Pennsyl-
vania. 

•Keep Phoenix Beautiful/Hensley
Beverage Company – Special Event Recy-
cling Program.

products consumers researched
in 2009 using Earth911’s Database

Top10
1

2

3

4

5

6

7

8

9

10

Computers

Batteries

Televisions

Paint

Aluminum Cans

Used Motor Oil

CFLs

Glass

Fluorescent Lamps

Christmas Trees
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The City of St. Louis signed a
three-year contract with St. Louis Com-
posting, Inc. to manage and operate the
city’s 10-acre composting center. 

The facility was previously oper-
ated by the City’s Forestry Division and
annually processed an estimated 50,000
cubic yards of green material. The eight
full-time city employees who previously
worked at the composting site have been
re-assigned to other jobs within the divi-
sion according to Forestry Commis-
sioner Greg Hayes.

“Privatization just made sense,”
Hayes said. “Antiquated equipment
made our operation inefficient. It saved
the city from having to invest a signifi-
cant sum in new specialized machinery.
St. Louis Composting is a well-capital-
ized, accomplished specialist that knows
the business inside and out,” Hayes
added. “Come next spring, residents will
have access to a far greater selection of
top-quality compost and mulch products
at the Company’s new retail operation
than our division would not have been
able to provide.”

Under the agreement, the City’s
Forestry Division will continue to
deliver all of its green waste to the site.
Additionally, any resident of St. Louis
City will be allowed to dispose of five
cubic yards of green material free of
charge the first Saturday of every month.

“We believe it is feasible to increase
processing output in the first year to at
least 100,000 cubic yards, effectively
doubling the output of previous years”

said Patrick Geraty, president of St.
Louis Composting. 

Currently, Geraty’s workers are
focused on processing an estimated
50,000 – 60,000 cubic yards of green
material stored on the site. They are also
making improvements to a 3,750 square-
foot equipment maintenance/warehouse
building and to a covered, 200 foot-long
loading dock that will be central to the
retail operation the company will open
next spring.  

Geraty said the facility also hopes
to begin accepting food waste and other

source-separated organics – a first for
metro St. Louis – in early 2010. He said
several well-known restaurants and food
service operations appear poised to par-
ticipate in a food waste recycling pro-
gram. 

“Many area restaurateurs have
embraced the local food movement,
using food produced in the community
to feed the community,” Geraty said.
“By partnering with St. Louis Compost-
ing to recycle food waste, the process
comes full circle – from garden to table
and back again.”

St. Louis composting facility
privatizes operations

St. Louis Composting is making improvements to the center throughout the winter months to increase the
facility’s processing capacity from 50,000 cubic yards in 2009 to more than 100,000 cubic yards.

Through a program offered by
Allied Waste Services of Birmingham,
Helena, Alabama, residents will receive
valuable rewards for recycling with
RecycleBank. Allied Waste expects to
have 10,000 households enrolled in the
program by this summer and possibly
expand throughout Shelby County.
Helena is the first city in Alabama to
offer RecycleBank.

In December, Allied Waste distrib-
uted 95 gallon recycling carts to Helena
residents and began picking up recy-
clables in January. The carts are
equipped with special tags that connect
the address with individual RecycleBank
accounts. 

The new program also brings with it
single-stream recycling, which allows all
recyclables to go into one cart with no
sorting. Allied Waste accepts plastics 1-
3, plastic milk and detergent jugs, steel
and aluminum cans, newspaper, card-
board, boxes and paper products.

Alabama homes
get single stream
recycling

A police recruit was asked during the
exam, “What would you do if you had to
arrest your own mother?” His answer:
“Call for backup.”
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We manufacture a variety of 
    • grapples
    • buckets
    • rakes 
    • forks
    • crushers
    • and shears for 
       loaders 
       and 
       excavators.

 pembertoninc.com • salesdpt@pembertoninc.compembertoninc.com • salesdpt@pembertoninc.com

...The Scrap Handling Specialist!

800.393.6688800.393.6688

The U.S. Conference of Mayors,
Novelis Inc. and Keep America Beau-
tiful, Inc. (KAB) announced the win-
ners in the sixth annual Cans for Cash:
City Recycling Challenge at the U.S.
Conference of Mayors in Washington,
DC. The challenge pits cities of com-
parable sizes in a competition of cre-
ativity and execution, offering
monetary awards to the cities that con-
duct the most innovative campaigns
and collect the most aluminum cans.
During October 2009, more than 40
cities collected over 125 million used
beverage cans.

Novelis is committed to increasing
the recycling rate for used aluminum
beverage containers in the United States
from 54 percent today to 75 percent by
2015,” said Jean-Marc Germain, presi-
dent, Novelis North America. “Each
year, Americans still discard over 50 bil-
lion aluminum cans which end up in

landfills. Through campaigns such as
this, awareness of the importance of
recycling is increased and the message is
spread that every can recovered is turned
back into a new beverage can – saving
energy, reducing greenhouse gas emis-
sions, and decreasing the use of natural
resources.”

The 2009 campaign categories were
modified to improve opportunities for
smaller-size cities and encourage more
innovative campaigns to promote alu-
minum can recycling. 

Winners of the $5,000 awards for
the most aluminum cans recycled are: 

First Place: Milwaukee, Wisconsin
Mayor Tom Barrett

Second Place: Mobile, Alabama
Mayor Sam Jones

Third Place: Fontana, California
Mayor Mark Nuami

Fourth Place: Bowling Green, Ken-
tucky Mayor Elaine Walker

Most Innovative Ideas:
First Place: Irvine, California

Mayor Sukhee Kang
Second Place: Canfield, Ohio

Mayor Bill Kay
Third Place: Wellington, Florida

Mayor Darell Bowen
Most Innovative Ideas for Cities 

partnering with KAB:
First Place: Montgomery, Alabama

Mayor Todd Strange & Montgomery
Clean City Commission

Second Place: LaGrange, Georgia
Mayor Jeff Lukken & Keep Troup Beau-
tiful

Third Place: Angleton, Texas
Mayor Patrick Henry & Keep Angleton
Beautiful

Forth Place: Newport News, Virgina
Mayor Joe Frank & Newport News Pub-
lic Works Recycling

Cities heed call of Cans for Cash
1-800-GOT-JUNK? announced that

they have joined forces with Recycle-
Bank, a rewards program that motivates
people to recycle. Starting today, this
unique partnership allows residents in
over 150 Southern New Jersey and
Delaware communities to earn Recycle-
Bank Points for proper junk removal.
Both companies, committed to promot-
ing responsible green actions, will roll
out Phase 2 of this program in April as a
national effort to divert from landfill and
dispose of waste properly. 

I-800-GOT-JUNK? hauls con-
sumers’ goods and, wherever possible
recycles or donates items to thrift stores
and charitable organizations. With serv-
ice to both residential and commercial
markets, truck teams may be spotted
hefting old junk from a neighbor’s attic,
removing leftover items from a commer-
cial storage locker, or clearing renova-
tion debris from a construction site. 

RecycleBank and
Got-Junk? team up

The American headquarters with a
new parts and training facility announced
by Sennebogen LLC has now opened its
doors in Stanley, North Carolina.

Sennebogen manufactures special-
ized material handling machines used in
scrap, recycling, ports, logging and
forestry and many other industries. 

Sennebogen LLC is the United
States-based subsidiary of the Company,
established in 2000 to introduce and sup-
port Sennebogen equipment throughout
America. Its 54,000 sq. ft. facility with 6
bays for shipping and receiving occupies a

secure 32 acre site located about 20 min-
utes from the City of Charlotte. 

The center is designed to accommodate
a significant increase in employees as the
business achieves expected growth targets. 

The site is close to Charlotte Douglas
International Airport and is well served for
air travel and truck transportation. The
facility itself comprises two main areas:
one to warehouse replacement parts for
distribution to equipment dealers, and one
for training dealers’ and customers’ staff
on the operation and maintenance of the
equipment.

Sennebogen opens new American headquarters

Sennebogen is a family-owned business founded in 1952 in Straubing, Germany. Sennebogen LLC is the
United States-based subsidiary that supports Sennebogen equipment domestically.

Nebraska awards $1.9 million
to recycling, litter programs

Nebraska Department of Environ-
mental Quality director Mike Linder
announced the awarding of $1,890,250 in
67 grants for litter cleanup, recycling and
public education programs and activities.
Funds for the Litter Reduction and Recy-
cling Grant Program are generated from a
fee charged to certain manufacturers,
wholesalers and retailers of products that
commonly contribute to litter.

Trailblazer Resource Conservation &
Development was awarded $23,057 to
conduct Household Hazardous Waste Col-
lection Events in seven counties on two
consecutive weekends. The events will be
done in conjunction with county and com-
munity boards, the Little Blue Natural
Resources District and the Lower Republi-
can Natural Resources District. These
events constitute free and safe disposal
methods for unwanted and potentially dan-
gerous material and also reduced the
potential for ground or surface water con-
tamination.

Keep Kimball Beautiful was awarded
$27,864 to enable them to continue opera-
tion of the recycling program serving the
city and county of Kimball. In less than 2
years, the program has resulted in a 63
percent increase in the collection of recy-
clables. In addition, the funds awarded will
pay for a forklift to help in loading materi-
als for shipment to market.

The City of Lincoln was awarded
$21,065 to purchase over 400 Clearstream
recycling containers to be used initially at
17 event and sporting competition loca-
tions for the Special Olympics to be held
in Lincoln in 2010. The events will be pro-
moted as “Litter Free” and “Zero Waste”
events. The containers will continue to be
used at future events by the participating
partners after the Special Olympics have
concluded.

For a complete listing of grantees,
view this article on

www.AmericanRecycler.com.
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two forces driving the growth of drywall
recycling. Even though landfills accept
drywall, most prefer not to because of the
risk of hydrogen sulfide problems. The
other factor is the green building move-
ment and LEED certification.”

USA Gypsum earns income on both
the incoming scrap and outgoing prod-
ucts. For incoming scrap, it charges fees
ranging from $15 to $35 per ton depend-
ing on quantity and quality of the mate-
rial. This is considerably less than tipping
fees that range from approximately $55
per ton in Lancaster County to the $90
per ton range in the Philadelphia area.
“We can move everything we can get our
hands on. I could double our output in a
few years if I had the raw material.”
Weaver concluded. 

There is a paradox in recycling dem-
olition drywall. Who is going to take the
time and spend the money to test each
piece in a load? That’s why today most
goes untested into landfills. But things
are changing. It has been over 32 years
since the United States Consumer Prod-
ucts Safety Commission banned lead
paint, so drywall installed after 1978 is
likely not contaminated by paint, at least.
Recyclers of demolition drywall hedge
their liability by saying they do not
accept contaminated and rely on the
integrity of the provider. Meanwhile, dry-
wall manufacturers are reluctant to use
demolition gypsum because of purity
concerns.

Chemically, the mineral gypsum is
hydrated calcium sulfate (CaSO4-
2(H2O), essentially calcium and sulfate
but may contain small amounts of other
minerals. Gypsum comprises over 90 per-

cent of the weight of a piece of drywall,
the balance heavy paper, both useful
commodities if they can be recycled eco-
nomically. 

Recovered gypsum can be used in
the manufacture of new drywall, in the
production of cement and as an ingredi-
ent in many commercial products. It is
also widely used as a soil amendment to
improve drainage and plant growth, as a
major ingredient in the production of fer-
tilizers and used as an additive for com-
posting operations.

Unfortunately, most drywall in
North America is still disposed in land-
fills. Challenges to widespread recycling
include collection, separation and testing
costs, relatively low landfill tipping fees
and the need for greater education of
potential end users. 

Gypsum has many positive agricul-
tural uses because of its chemical compo-
sition and because it is dispersed thinly
and evenly, but can have negative effects
in landfills when deposited in large, con-
centrated amounts. Most that is dumped
in landfills is old and may contain con-
taminants. New or old, when it gets wet
in an environment that lacks oxygen and
contains organic matter, the sulfate in the
gypsum dissolves in water (about 17 per-
cent of gypsum is sulfate) and if it
reaches groundwater, contamination may
result. 

The other major concern is the con-
version of dissolved sulfate into hydrogen
sulfide which has the awful stench of rot-
ting eggs, which can be detected for
miles even at low levels. It can also irri-
tate the eyes, nose, and throat, cause nau-
sea, fatigue, shortness of breath and chest
pain. In high enough doses, it is lethal.
The wet and anaerobic conditions of a
landfill are the perfect conditions for gen-
erating hydrogen sulfide. Since drywall

accounts for approximately 15 percent of
C&D waste, this problem is gaining
attention of lawmakers and state EPAs
along with other C&D disposal issues
and is likely to affect future landfill regu-
lations, either with outright bans, higher
tipping fees or compulsory recycling.

British Columbia appears to be on
the leading edge of North American dry-
wall recycling and portends of what may
come in the states. Vancouver, for exam-
ple, has banned drywall from landfills
and it must be taken offsite for recycling
or treatment. In 2008, the Regional Dis-
trict of Central Okanagan (RDCO) in
British Columbia prohibited landfilling
drywall and instituted a C$145 per met-
ric ton fee, prorated by weight, for tak-
ing drywall. “The resident or business
pays us to accept the drywall and then
we pay a contractor to take it away and
recycle it. It’s our responsibility to col-
lect a clean product, and to date, we
have not had a problem with contamina-
tion,” said Peter Rotheisler, waste reduc-
tion manager for RDCO.

“We get our raw material from new
construction and demolition job sites, and
RDCO,” said Gavin Pheiffer, owner of
Okanagan Gypsum Recycling. He started
the business of recycling drywall 14
months ago and in 2009 processed 6,000
metric tons. Contractors deliver drywall
to his plant and pay him a fee to take it.
Otherwise, they would have to haul it to
RDCO and pay there. Like USA Gyp-
sum, Okanagan Gypsum’s end products
are paper animal bedding and granulated
gypsum that goes into either new drywall
or to fertilizer. “In Canada we also have
LEED which is mandated for government
construction. Now we are seeing private
companies following it. With that kind of
drive behind it, it’s certainly a growth
industry.” 

In the United States, a number of
states are considering strategies that may
result in the ban of drywall from land-
fills. Massachusetts is in the vanguard.
At the 4th Annual Environmental Busi-
ness Council Construction and Materials
Regional Summit held in January in
Framingham, Massachusetts, Jim
McQuade of MassDEP made a presenta-
tion that stated: “MassDEP will hold a
meeting among interested parties on the
advisability of expanding the disposal
ban to include gypsum wallboard.”
MassDEP currently has a draft regula-
tion package under review proposing to
ban the disposal of clean gypsum wall-
board. 

“When we first started to find ways
to recycle wallboard, we did it in Massa-
chusetts for that reason,” said Al Zucco,
USG’s director of energy and  sustain-
ability. 

USG Corporation is a leading pro-
ducer of gypsum wallboard, joint com-
pound and other products for
construction and remodeling. USG recy-
cles its own waste during manufacture
and uses 100 percent recycled paper.
“USG is currently in the process of devel-
oping a national gypsum recycling pro-
gram. However, we have recycled
gypsum on individual basis for particular
jobs with various customers,” stated
Zucco.

“Wallboard is a big, awkward, heavy
and a relatively inexpensive product. To
put the effort into separating clean wall-
board scraps is usually not worth the
labor because it may get mixed with for-
eign materials. “We have tight engineer-
ing specs on the gypsum we use and have
to make sure what we get in recycled
meets our standards for purity and
safety,” Zucco added.

Gypsum recycling
■Continued from Page 1
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Western Massachusetts Electric
Company has announced its plan to
develop the first of several large-scale
solar energy facilities. The selected site
on Silver Lake Boulevard combines two
parcels of land owned by WMECo and
the Pittsfield Economic Development
Authority (PEDA) at the William Stan-
ley Business Park. The 8-acre site will
accommodate up to 1.8 megawatts
(MW) of solar capacity.

WMECo officials joined local offi-
cials and PEDA representatives in
announcing the agreement to combine
these brownfield properties into one of the
largest solar facilities in New England.

The Commonwealth has a goal to
install 250 MW of solar by 2017. Under
the landmark Green Communities Act,
each Massachusetts electric utility may
own up to 50 MW of solar generation,
subject to approval by the Department of
Public Utilities.

WMECo is the first utility to receive
DPU approval and is currently author-
ized to install 6 MW of solar. The Com-
pany’s solar program reflects a close
collaboration with the Attorney Gen-
eral’s office and other key Massachusetts
and industry stakeholders.

WMECo’s Silver Lake Boulevard
project combines a six-acre parcel
owned by the utility and a two-acre par-
cel in the William Stanley Business
Park. A WMECo substation is situated
between the two parcels, providing an
efficient connection to the utility’s local
distribution system.

Large-scale solar energy facilities
are still relatively new to Massachusetts
and New England. Approximately 10
MW of solar generation is currently on-
line in the Commonwealth. Comprised
of approximately 1,100 individual pho-
tovoltaic systems, the largest one is
approximately 500 kilowatts (0.5 MW).
WMECo’s first solar project can be as
large as 1.8 MW and the Company
expects it to cost considerably less than
existing photovoltaic systems.

The project will bring $10-12 mil-
lion of construction to the region and is
expected to contribute more than
$200,000 of annual property tax revenue
to the city of Pittsfield. Pittsfield is one
of the two Gateway Communities in
WMECo’s service territory and is home
to some 24,000 WMECo customers.

Local permitting for the project is
underway and WMECo expects to begin
construction in the second quarter of this
year. The Company continues to evalu-
ate other sites for the remaining scope of
its 6 MW solar program.

WMECo’s solar program focuses
on larger-scale facilities (1 MW or
greater), emphasizing landfill, brown-
field and utility-owned properties as
ideal locations. Such properties typically
have few alternative uses and are very
compatible with the construction of solar
energy facilities. WMECo also seeks to
develop the market for larger-scale solar
facilities – the Company’s program
makes extensive use of competitive bid-
ding and relies heavily on the expertise
of the solar industry.

WMECo has currently qualified 16
solar firms to bid on its projects. The
Company is also evaluating 25 sites
owned by municipalities and private
developers located in WMECo’s service
territory. The Company expects to draw
upon these prospective sites as it devel-
ops additional projects during 2010.
WMECo will complete the remainder of
its 6 MW program by 2012.

ALTERNATIVE ENERGY
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Massachusetts energy
company finds solar site

Chosen site will 
accommodate up to
1.8 megawatts of 

solar capacity

A wizard worked in a factory. Things
were great except that folks, taking
advantage of him, would steal his park-
ing spot. This kept up until he put up a
sign: “This parking space belongs to
Wizard. Violators will be toad.”

Uncertain EPA regulation
causes Georgia Power to
delay biomass conversion

With the uncertainty of how future
United States Environmental Protection
Agency (EPA) regulations might affect
industrial boiler emissions, Georgia
Power has decided to delay the conver-
sion of coal-fueled Plant Mitchell in
Albany, Georgia to biomass until the
EPA rules are better defined in April
2010.

The anticipated industrial boiler
Maximum Achievable Control Technol-
ogy rule, or “IB MACT,” would regulate
emissions of hazardous air pollutants,
such as certain acid gases, organics, met-
als, and possibly other pollutants, from
industrial boilers and would likely affect
biomass boilers like the one planned for
Plant Mitchell.

“Georgia Power is committed to
furthering the development of renewable
energy in Georgia,” said Jeff Burleson,
Georgia Power’s director of Resource
Policy and Planning. “We’re disap-
pointed to have to delay this large bio-
mass project and the benefits it can
deliver. However, by delaying capital

spending on the project we’re signifi-
cantly reducing the cost risk to cus-
tomers.”

Georgia Power had originally
planned to begin retrofit construction at
Plant Mitchell in April 2011 with the
unit becoming operational in June 2012.
A new project schedule has yet to be
determined.

Once the new EPA rules are better
defined, Georgia Power will evaluate the
potential impact they might have on the
conversion project at Plant Mitchell. The
Company plans to study other boiler
technologies in the event the rules sig-
nificantly impact the cost of the biomass
boiler conversion currently planned for
the plant.

Upon conversion, Plant Mitchell
will have lower emissions and will be
one of the largest wood biomass plants
in the United States. It will also have
lower fuel and operating costs when
compared to continued operation using
coal, thereby making the plant more
cost-effective for customers.
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Gypsum drywall is a common construction material – a
staple of the industry – that can be recycled and should be
diverted from C&D landfills. While some recycling does occur,
those involved in this sector of the industry want to see it
expand across the United States.

American Recycler recently put several questions to Terry
Weaver, the owner of Reinholds, Pennsylvania-based USA
Gypsum.

ON TOPIC Q & A
by Irwin Rapoport

Weaver: Yes. I believe that the Green Building
movement (primarily LEED) is the key.

According to the United States Geological Survey
(USGS) shipments of new drywall to the Mid-Atlantic
Region (New Jersey, New York and Pennsylvania)
during 2008 were 2.8 million tons. Based on our
experience we believe 20 percent or 560,000 tons
were wasted. Based on our production and repre-
sentations by our competitors the amount recycled
in this region is approximately 35,000 tons or 6.25
percent.

Has the amount of gypsum being diverted, col-
lected and processed for recycling increased
over the past five years? If so, why is that the
case?

Weaver: Landfills in our region do not want it
because of sulfate problems in both air and water.
When gypsum is deprived of oxygen in the presence
of moisture and organic materials the sulfate can be
released in the form of hydrogen sulfide which has a
very noticeable odor similar to rotten eggs. Hydro-
gen sulfide gas is very corrosive and is a problem for
landfill gas collections systems. In addition, dis-
solved sulfates may find its way into the leachate
system of the landfill.

Why is it important to divert gypsum from land-
fills? Are the various levels of government
aware of its value as a recyclable?

Weaver: For USA Gypsum the markets are agricul-
tural, both as a soil amendment and as animal bed-
ding. Drywall is a difficult material to process. Dust is
the major issue and adding water for dust control
causes the material to become sticky and difficult to
handle. We have experienced a steady increase
from 1998 until 2008 and 2009 which have been
steady in spite of the drop in construction.

What are the major uses of recycled gypsum?
Is there an adequate supply of material avail-
able to ensure a constant flow of feedstock to
recyclers?

Weaver: Our customers are farmers and their sup-
pliers. Gypsum is directly land applied and used as
animal bedding primarily for dairy cows. For new
recyclers it could be cement or wallboard manufac-
turers. In the northeast United States, synthetic gyp-
sum is flooding the market and gypsum prices are
close to $0. We have not seen “green credits” from

Who are key purchasers of recycled gypsum
products? Are the various markets expanding
and historically speaking, has it been difficult
to create markets for this material? Have green
credit systems been developed in some states
to increase sales?

Weaver: There have been discussions at the State
and Federal level about incentives for recycling gyp-
sum. The discussions have ranged from bans to
incentives. However, I don’t see anything happening
in the short term as most states are in budget crises.
Both the EPA and area states have been supportive
of our efforts. However that has not extended to
grants or financial support.

Is there anything that the federal, state and
local governments can do in terms of legisla-
tion, incentives and tax breaks to promote the
diversion of gypsum from landfills?
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—Terry Weaver

Weaver: At this point I believe that gypsum recycling
is under the radar as the EPA considers regulating
“Coal Combustion Products,” which could include
synthetic gypsum used in wallboard as hazardous
waste, states in the northeast consider the impact
such a ruling would have. New end markets we have
approached have declined to consider recycled gyp-
sum until this issue is resolved.

What role does the United States Environmen-
tal Protection Agency and its state counter-
parts play in helping to promote the recycling
of gypsum? What role does the construction
industry play and is it in their interest to sup-
port recycling initiatives?

Weaver: Most of the C&D recyclers do not generate
the volume to justify the capital cost to recycle dry-
wall. I estimate minimum capital costs to be $1 mil-
lion. Commercial machines to recycle drywall are
available from Andela Products in Richfield Springs,
New York.

Is it an expensive investment for C&D recycling
centers that do not process gypsum to estab-
lish such operations? What type of support
and information is available to those interested
in adding gypsum recycling to their opera-
tions?

Weaver: We believe that drywall recycling will con-
tinue to grow pushed by the Green Building move-
ment and led by landfills that do not want the drywall
and cost avoidance (economic) incentives. As the
C&D recycling industry diverts other materials such
as metal, wood and cardboard for which markets are
established it is a natural next step to separate the
drywall if there is a market and they can lower costs
by doing so.

Where do you see the gypsum recycling indus-
try and the markets for these products in the
next five years?

Pennsylvania or surrounding states. However, cities
and municipalities such as Philadelphia have passed
ordinances that require LEED status for government
projects.

N-Viro International Corporation (N-Viro), an environmental and materials
operating company, has submitted permit applications with the Commonwealth of
Pennsylvania Department of Environmental Protection, for a pilot facility capable of
producing an appropriate amount of N-Viro Fuel to carry out necessary testing at
various power generators.

Once approved by the Commonwealth of Pennsylvania, N-Viro intends to be in
production of the N-Viro Fuel product and conduct other scheduled test burn
demonstrations. These tests will require the utilization of local supplies of biosolids
from municipal wastewater treatment facilities. The Company expects to receive
permit approval and begin production during the first half of this year.

The portable pilot facility will be capable of demonstrating a full-scale produc-
tion of N-Viro Fuel. The Company expects to make use of this pilot for several test
burn applications where N-Viro Fuel can be blended with coal, waste coal and even
biomass types of fuel. Additionally, this plant will further validate the N-Viro Fuel
technology and provide valuable analytical data for future and developing projects.

N-Viro submits permit application
for pilot facility in Pennsylvania

Blue Lithium engages Boart for
Clayton Valley Lithium Drill

Black Hawk Exploration, Inc.’s
wholly owned subsidiary, Blue Lithium
Energy Corp., announced that it has
engaged Boart Longyear Limited
(Boart) to commence its Clayton Valley
Lithium drill program. 

Blue Lithium previously received
an affirmative decision from the United
States Department of Interior, Bureau
of Land Management (BLM), Tonopah,
Nevada for its Clayton Valley, Nye
County lithium exploration. A financial
guarantee bond was required and has
been duly submitted and accepted by
the BLM, Branch of Minerals Adjudi-
cation to warranty complete reclama-

tion of any environmental disturbance
to the drill area and keep within Black
Hawk Exploration’s corporate “Green
Policy.”

The Bureau of Land Management
determination notice will remain in
effect for two years from the date of the
Blue Lithium Energy approval decision.
The original Notice of Drill Exploration
was filed by Blue Lithium Energy in
late November, 2009 and the engage-
ment of Boart Longyear will allow
management to fast track its drill pro-
gram and confirm the Lithium brine
levels at the Clayton Valley, Nevada
claims.

ALTERNATIVE ENERGY
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Republic Services transfers
ownership of landfill covers

In a move to continue development
of solar landfill cover technology for the
solid waste industry, Republic Services
Inc. transferred the ownership of its
solar landfill cover technology to
Carlisle Energy Services, Inc., a wholly
owned subsidiary of Carlisle Construc-
tion Materials Incorporated (CCM) and
a Pennsylvania-based solar systems
provider.

“Our core business is managing
society’s waste,” said Brian Bales execu-
tive vice president of business develop-
ment, Republic. “We best serve our
customers and shareholders by focusing
on that mission while supporting contin-
ued technological advances for the solid
waste industry. Our alliance with
Carlisle will enable them to further
develop and market this technology.”

In April 2009, Republic combined a
first-of-its-kind solar cover technology
with an existing gas-to-energy system to
turn its Tessman Road Landfill in San
Antonio, Texas into a sustainable energy

park. The solar energy cap covers a por-
tion of the closed area of the landfill
with flexible, laminate-type photovoltaic
solar collection strips that are adhered
directly to synthetic geomembrane. The
solar strips convert sunlight directly into
electricity and complement the amount
of renewable energy provided by the
landfill.

“The industry has struggled for
years with beneficial uses of landfill
caps,” said Brian Bales, “This solar cap
is an innovation that allows us to realize
considerable benefit for the landfill and
generates clean, renewable energy.
Geomembrane covers are already in use
across the country, but Republic is the
first to integrate flexible solar cell tech-
nology to create an energy-producing
cover system.”

Republic is planning to place a solar
cap on a portion of its Hickory Ridge
landfill in Conley, Georgia in 2010. The
technology will be implemented at other
company landfills where appropriate.

The Louisiana Department of Envi-
ronmental Quality (DEQ) is conducting a
pilot program to allow exploration and
production waste, also known as E&P
waste, to be disposed of at three Type I
landfills which are designed to accept
industrial solid waste. E&P waste is waste
that is produced during oil and natural gas
exploration and production. It includes
drilling mud and waste derived from
cleaning up oil spills.

Louisiana regulations state that E&P
waste may be disposed of at facilities
approved by the Department of Natural
Resources or at a facility designated by
DEQ. In July, DEQ issued administrative
orders on consent allowing three facilities
that are currently permitted to accept
industrial solid waste to temporarily
accept E&P waste. Those landfills are
Riverbirch in Jefferson Parish and CWI-
White Oaks in Ouachita Parish, and
LaSalle/Grant in LaSalle Parish.

All landfills in Louisiana which are
permitted to accept industrial solid waste

have liners, groundwater monitoring sys-
tems and leachate collection systems. The
permits for these facilities have testing
parameters in place to monitor the
leachate, groundwater and surface water.
The AOCs require additional parameters to
be monitored.

Prior to the orders, no landfills in
Louisiana were allowed to accept E&P
waste. However, DEQ is allowing the
three Type I landfills to accept the indus-
trial solid waste because of the increased
oil and gas production in the state, the
proximity of landfills capable to accept
industrial solid waste and the environmen-
tal regulations placed upon these landfills.

Under state regulations, E&P waste is
under the jurisdiction of the Department of
Natural Resources. However, the Depart-
ment of Natural Resources regulations
provide for the option to dispose of E&P
waste in a DEQ-approved landfill. Once
E&P waste is disposed in a DEQ-regulated
landfill, it becomes subject to DEQ’s solid
waste regulations.

Louisiana DEQ conducts pilot
program for E&P waste

Environmental Logistics Services,
Inc. (ELS) has received their final permit
approvals from the Ohio Environmental
Protection Agency (EPA) for the expan-
sion of their Apex Landfill located in
eastern Ohio. The expansion will
increase the vertical capacity of the
landfill while also extending the site life
of the solid waste management facility
for several years. Additional daily ton-
nage limits will be increased to 7,500
tons per day from a current 5,250 tons
per day while volumes of construction
and demolition waste delivered to the

site will not count towards daily permit
limits.

The management team has pursued
an aggressive strategy of vertical inte-
gration using several transfer stations
acquired in the New Jersey and New
York Metropolitan market to feed their
landfill in Ohio. 

ELS is currently engineering and
will shortly submit plans to build a green
energy power plant at the site that will
use methane gas from the landfill to cre-
ate renewable power for 16,500 homes
locally. 

Environmental Logistics to expand
Apex Landfill, raise tonnage limits

Michigan decreased solid
waste volumes in 2009

The Report of Solid Waste Landfilled
in Michigan for fiscal year (FY) 2009 was
released by the Department of Environ-
mental Quality (DEQ) and showed that
Michigan landfills disposed of 47,837,680
cubic yards of solid waste in FY 2009.

Waste disposed of decreased by
5,284,953 cubic yards, about 13 percent,
to 34,751,326 cubic yards, and waste
imported from other states and Canada
also decreased this FY by 4,119,906 cubic
yards, approximately 24 percent, to
13,086,354 cubic yards. Imported waste
made up 27 percent of all waste disposed
of in Michigan, down from 30 percent the
prior year.

The largest source of waste imports
into Michigan continues to be from
Canada, equaling about 19 percent of all
waste disposed of in Michigan landfills. In
FY 2009, 9,054,371 cubic yards were
received from Canada, a decrease from FY
2008 of about 16 percent.

Michigan’s $.21 per ton fee is the
lowest in the Great Lakes region.

Based on the capacity used during FY
2009, the reduction of waste disposed, and
additional permitted landfill capacity, it is
estimated that Michigan landfills have
approximately 25 years of remaining dis-
posal capacity.



China will generate the majority
of the growth in recovered paper
demand over the next five years, and
while governments and papermakers
attempt to boost domestic recovery of
paper in China, this will not meet fore-
cast demand as much is used for pack-
aging goods which then leave the
country.

The fifth edition of Outlook for
Global Recovered Paper Markets, pub-
lished by RISI, an information provider
for the global forest products industry,
provides the current and forecast devel-
opments in recovered paper markets
around the world.

International trade in recovered
paper will continue to boom and Asian
papermakers will search worldwide for

new supplies as recovery rates are
tested in the developed world.

The report reveals India’s growing
demand for imported recovered paper,
and new to this edition of this report are
pulp and recovered paper demand and
trade for over one hundred countries.

The report details usage, recovery
rates, trade balances and price forecasts
until 2014.

The study team leader, Rod Young,
who has been analyzing the fiber and
paper markets for over thirty years, pre-
dicts “that the supply side of the recov-
ered paper market will see a lot of
activity in the upcoming five years. Ris-
ing prices for recovered paper, along
with huge increases in demand, would
imply that larger companies will both
be needed and interested in the supply
side of this market.” He continued,
“Mergers and acquisitions should be an
active field in this industry.” Leading
users and suppliers of recovered paper
globally and by region are covered in
the final chapter of the study.

Rod Young is supported on the
study team with Bill Moore and Esko
Uutela, the founding author of the study
with EU Consulting, and RISI Econo-
mists Kurt Schaefer, Hannah Zhao and
Levi Li.

Recovered paper usage
predicted to surge by 2014
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PAPER

What happens to nearly 300 million 
pounds of post-consumer carpet? 
The Carpet America Recovery Effort 
(CARE) promotes innovative ways to 
keep post-consumer carpet out of 
landfills and get it into new products. 
From carpet cushion manufactured 
from 100% post-consumer carpet 
to high-performing erosion control 
products manufactured from 
100% recycled synthetic fibers, to 
automobile parts, we’re committed 
to keeping the good ideas rolling.

www.carpetrecovery.org

GOOD IDEAS
KEEP GOING
AROUND
THANKS TO CARE

Want to know more about 
our voluntary program? Join 
the recycling circle; go to 
www.carpetrecovery.org 
to join CARE’
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For additional information,
view this article on

www.AmericanRecycler.com.

China will generate the 
majority of the growth in 
recovered paper demand
over the next five years

Biomass Report details new
draft rules for BCAP Program

The Wood Biomass Market Report
commented that new “draft” rules
announced by the Farm Services Agency
for the Biomass Crop Assistance Pro-
gram (BCAP) come closer to providing
assurances that wood for higher-value
products will not be diverted for use as
biomass. The Report, published monthly
by RISI, the leading information
provider for the global forest products
industry, has reported since the pro-
gram’s inception last year on the con-
cern among traditional forest products
players that BCAP would drive up prices
for composite panel furnish, OSB raw
material, pulpwood and even some low-
grade sawlogs. 

The Report also stated that pay-
ments made through the BCAP program
are just now flowing to the market in
earnest from a $517 million allocation
that is good through March 31, 2010.
While these payments do not appear to
have had adverse effects to date on pulp

and panel producers, this is due almost
solely to market conditions and should
not be a signal as to the true effect the
BCAP program could have if new rules
are not enacted. 

William Perritt, executive editor of
the Wood Biomass Market Report, said,
“It appears the FSA is finding a deeper
understanding of the possibly damaging
cross-currents BCAP may have in wood
markets. The recent draft rule at least
makes an attempt to establish a wall
between true wood biomass and the fiber
sources more suited to higher and better
use at both wood-based panel and pulp
mills.”

RISI has also recently published a
study on wood biomass policies in the
United States and Europe entitled 2010
Wood Biomass Policy Review. 

For a direct link to this report,
view this article on

www.AmericanRecycler.com.

Metso to convert Domtar’s fine
paper machine to fluff pulp

Metso has been contracted by Domtar
Corporation to rebuild their fine paper
machine at their Plymouth, North Car-
olina, mill for fluff pulp production. The
rebuild project will be completed in the
fourth quarter of 2010. The value of the
order will not be disclosed. 

The existing fine paper machine
will be rebuilt and converted to fluff
pulp production. Metso’s delivery will
include a new wet end and a rebuild of
the finishing equipment needed for fluff
pulp production.

Catalyst Paper announced that its
Crofton No. 1 paper machine will be
curtailed indefinitely due to weak
newsprint and directory paper demand.
The machine, which produces 140,000
tons of commodity grades on an annual-
ized basis, was temporarily idled.

In a related move, the company’s
paper recycling facility in Coquitlam,
which supplies the Crofton paper
machines with de-inked pulp, will be
indefinitely shutdown in mid-February.
Approximately 70 employees – 36 at
Crofton – will be laid off as a result of
these curtailments.

“There was a steep decline in mar-
ket demand for the products made at our
Crofton paper mill in the past year and
the consumption outlook for these com-
modity grades remains weak. Reduced
recycled pulp requirements, combined
with the higher cost and constrained
availability of quality recovered paper
are contributing factors in our decision
to indefinitely close our paper recycling
facility,” said Richard Garneau, presi-
dent and chief executive officer.

Catalyst idles
paper machine,
de-inking plant

Light travels faster then sound...
which is why most people appear bril-
liant until you hear them.

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

WE NEED REBUILDABLE ALLIGATOR SHEARS 
and Aluminum Can Densifiers!

D&J BALER/BRIQUETTER PARTS & SERVICE
— A  S p e c i a l t y —

NEW 8” ALLIGATOR SHEARS:
in-stock and on sale! 

Hard time special: 

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

with freight allowances!

AVAILABLE IMMEDIATELY!   ALL RECONDITIONED:
Flattener blower - CP200 / 2 densifiers: Mosley S2000,  
CP1000, available now, PRICED TO SELL!

      $5,500 $5,000

SIERRA LOGGER BALER, Model 3500 Diesel,
NO CRANE, good condition & PRICED RIGHT!

SIERRA shear/logger/baler model 380 v.g. cond., avail. NOW!!
CAR LOGGER BALER: 2007 Al-jon 580, $AVE $!

Conveyor rubber belt, chain-drive, 60” width, 
reconditioned. Ideal for 2-ram baler or 
wide-mouth horizonal baler.  $22,500.

BALER-CLIPS/STAINLESS STEEL: 
  Completely reconditioned with warranty!

Guillotine Shear 1,000-T Mosley, very nice.
Guillotine Shear, Mosley 300-T with Squeeze Box.

Car Crushers – Big Mac/Al-jon:
E-Z A+ 1991 Car Crusher, VG COND! $49,900.
BIG MAC 1995 w/Auto  $59,900.

We need logger balers for rebuild! Call with details.

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

Large selection of GOOD, used DOWNSTROKE balers.  

WITH FAST DELIVERY!
Grapples & Magnets
WE NOW OFFER HIGH QUALITYNEW

Equipment MANUALS Available - CALL

CAT Crane crawler type w/portable shear
1994 Koehring Crane Scrap Hndr., many extras!





You can write off 100% of the cost of a new 

E-Z Crusher or E-Z Baler using this year’s 

$250,000 Section 179* equipment expense 

deduction. Added with the extended full 

two year warranty,

THE TIME TO BUY COULD NOT BE BETTER.  

With our high-speed

automated chambered baler, sort 

your material or load a truck while 

finishing a bale. Increase your 

production with automation as 

market demands increase.

*Seek the advice of your tax preparer for full Section 179
details and how this applies to your company.

This time, be ready and have the
   equipment to meet market demand! 

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

View our available inventory of pre-owned
equipment on www.EZCrusher.com

 Get your original investment amount
— Yes, that’s 100% of your money back! —

on a trade-in for a new crusher, pending acceptable inspection.
Call 800-328-3613 to schedule an inspection by your sales representative and trade-up today!

Do you have a car crusher that was built before1990?

BALERS
CRUSHERS

AUTO LOGGERS

BALERS
CRUSHERS

AUTO LOGGERS
And more! 



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

Completely REBUILT with many NEW components. Dismantled and immediately 
available.                                                                                                       Price reduced: $4,600,000

2004 TEXAS 80 X 104 AUTO SHREDDER
Immediately available.                                                                                                    $103,000 OBO

2004 EZ A+ CAR CRUSHER LOADED
200 h.p., 12” main cylinder, bale release. Reconditioned with 90 day warranty   $195,000

1996 MOSLEY BULLDOG BALER

REBUILT.  800 h.p. electric motor (accepts up to a 2,000 h.p. motor) and has an extra 
base, reversible hammers and an oscillator table. It also has a pin puller, slope feed table, 
drive sheaves, tilt cylinders, extra bearings and eddy system.                                    $495,000

JEFFERY 62 X 90 HAMMERMILL SHREDDER
With Genesis GMS1000R shear. 4,099 hours, 36” track pads, 75% undercarriage 
remaining. Jaw opening 38”, jaw depth 38”, cab guard and pump sump reservoir for 
increased cycle times, 110,000# machine.                                                                         $239,000

2004 KOMATSU PC400LC7 WITH SHEAR
1989 E-Z Car Crusher B Model in very, very nice condition. Gas motor, manual operation. 

$55,000

1989 EZ CAR CRUSHER MODEL B

With GENISIS Pro Series GMS500 shear. Equipment in excellent condition.            $195,000
2000 KOBELCO SK330LC WITH SHEAR

Priced to find a new home fast!  Cheap, needs engine overhaul.                                  $90,000
2000 SIERRA 4200 METAL BALER WITH CRANE

Very good condition…even if it’s the wrong color.                           $75,000
1997 ALJON IMPACT V

60 x 90 auto shredder. Complete ferrous shredding operation with two motors and many 
spare parts.  SEE IT RUN.  ERECTED price UNDER 1.7M!  Call for details.

2004 AMERICAN PULVERIZER AUTO SHREDDER
In like-new condition.  Very low hours and big savings over new.                             $299,000

2008 SENNEBOGEN 830R MATERIAL HANDLER
Almost new condition with under 200 hours. Shear and rock crushing jaws.        $105,000

2008 LABOUNTY UP30SV SHEAR

With 45” Square “D” magnet. A great price on a crane with a good working magnet, good 
mechanical condition. 2,700 hours on new engine, good lower half with no leaks.
                                                                                                                                                            $55,000

ACKERMAN H10BLC WITH MAGNET
All aluminum, 48’ crushed car trailer with good tires, new tarp, new paint and good 
brakes. Spread axle, air ride with gauge for weighing load.                                           $13,000

1995 TRANSCRAFT CRUSHED CAR TRAILER
Bale size 30 x 45 x 60.  ONLY 700 hours. Steal this baler immediately!                       $95,000

2009 IBC  LD60XHD10 HORIZONTAL BALER



The National Highway and Traffic
Safety Administration (NHTSA) has
issued its final ruling which allows auto-
motive recyclers an additional 90 days, for
a total of 270 days, to crush or shred vehi-
cles traded in under the Consumer Assis-
tance to Recycle and Save (CARS)
program. The final rule amends regula-
tions implementing the CARS program –
also known as “Cash for Clunkers” – ini-
tially published on July 29, 2009.

The Automotive Recyclers Associa-
tion’s (ARA) executive vice president
Michael E. Wilson commented, “By pro-
viding the consumer increased access to
economical green recycled automotive
parts harvested from vehicles that were
traded in under the program, consumers
will benefit along with the businesses that
sell those parts. Without this extension,
some cars with quality parts might have
been crushed in order to meet the original
deadline.”

The NHTSA final rule states that “the
additional time will allow the public to
benefit from the availability of lower cost
used vehicle parts from vehicles traded in
under the (CARS) program and will pro-
vide disposal facilities with an opportunity
to derive more revenue from those vehi-
cles prior to crushing or shredding.” 

NHTSA initiated an official agency
proposed rulemaking on November 27,
2009, that lasted 20 days to allow for pub-
lic comments. ARA, along with many
members, offered the Agency overwhelm-
ing support for the extension. 

By extending the consumer pro-
gram, three times as many cars were
traded in than were expected, almost
700,000 in all, but the disposal period
remained the same. This ruling now
offers automotive recyclers more time to
process the cars, which in turn keeps
more recycled parts available to the con-
sumer, as well.
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AUTO

The center 
of it all.

In Association with:

Co-located with: 

May  4-5, 2010  
www.wastetraininginstitute.com

May 5-6, 2010
www.medwasteconference.com

May 3-4, 2010
www.fluidpowerexpo.com

www.landfillconference.com
October 3-6, 2010

www.wastesymposium.com

www.wasteexpo.com

The largest event in North America serving the  
$55 billion solid waste and recycling industry.

Conference: May 3-5, 2010
Exhibits: May 4-6, 2010 
Georgia World Congress Center, 
Atlanta, GA

Free Exhibit Hall! Use Code VP49

Collection  Transfer  Landfill Management  Recycling  Processing  Green 
Management Composting Truck Components  Safety  Technology

Environmentalists. Every Day.  
Americas’ Solid Waste Industry is a 
service mark of the Environmental 

Industry Associations.

Sponsors: 

Time extension secured for
Cash for Clunkers crushing

FAA/EPA to close Alaskan
vehicle waste disposal wells

The Federal Aviation Administra-
tion (FAA) has pledged to permanently
close over two dozen motor vehicle
waste disposal wells in Alaska. The FAA
action resulted from an administrative
order on consent issued by the United
States Environmental Protection Agency
(EPA). 

The FAA Alaska Region has com-
mitted to closing the wells, known as
injections wells, by 2012. The injection
wells, built mainly in the 1940s and
1950s and located across the state, were
used by FAA to dispose of fluids col-
lected through maintenance facility floor
drains. Disposed fluids likely included
motor vehicle waste such as engine oil,
brake fluid, fuel, cleaning solvents and
other materials. FAA has not used the
injection wells for motor vehicle waste
in years. 

Under the Safe Drinking Water Act,
EPA banned this category of wells in
1999 and required their closure in
Alaska by 2005. Motor vehicle waste
disposal wells can contaminate under-
ground sources of drinking water. Since
FAA self-identified its wells to EPA in
1996, it has already closed half its inven-
tory and has been actively working to
close the rest of its injection wells to
comply with the law. 

Underground injection wells are
often used in areas where sewage treat-
ment facilities are not available. When
an injection well is used for fluid dis-
posal, it is important to ensure that no
harmful substances that could endanger
drinking water sources are injected. 

FAA entered into the order volun-
tarily and is working with EPA to docu-
ment the well closures.

He who feels that he is too small to make a difference has never been bitten by a
mosquito. 
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Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $310.00 $260.00 $290.00 $270.00 $390.00
#1 Bundles per gross ton 310.00 260.00 289.00 270.00 380.00
Plate and Structural per gross ton 315.00 255.00 290.00 295.00 330.00
#1 & 2 Mixed Steel per gross ton 300.00 260.00 295.00 290.00 310.00
Shredder Bundles (t in) per gross ton 255.00 245.00 247.00 200.00 248.00
Crushed Auto Bodies per gross ton 255.00 245.00 247.00 200.00 248.00
Steel Turnings per pound 90.00 100.00 115.00 110.00 240.00
#1 Copper per pound 2.90 3.00 3.02 2.75 3.00
#2 Copper per pound 2.78 2.85 2.91 2.61 2.92
Aluminum Cans per pound .68 .60 .64 .69 .70
Auto Radiators per pound 1.85 1.58 1.65 1.75 1.89
Aluminum Core Radiators per pound .60 .58 .60 .60 .63
Heater Cores per pound 1.10 1.05 1.35 1.50 1.62
Stainless Steel per pound .80 .70 .79 .75 .82
All prices are expressed in USD. Printed as a reader service only.

METALS

Industry is successfully
responding to thefts

Several recent examples of the
cooperation between the scrap recycling
industry and law enforcement on materi-
als thefts demonstrate how this type of
cooperation is paying real dividends by
recovering the stolen materials and help-
ing catch the criminals.

Det. Ronald Selleck of the Livonia,
Michigan Police Department reported
that three out of four
ScrapTheftAlert.com (STA) alerts he
initiated have resulted in recovered prop-
erty and felony warrants. Some exam-
ples include:

Renu Recycling alerted police that
they had recently purchased stainless
steel listed in an alert has having been
stolen. Police recovered the metal and
were able, based on records maintained
by Renu Recycling, to obtain a felony
warrant for the seller of the stolen metal.

Police were notified by H&H Metal
that they had purchased a zinc casting
that had been reported stolen on
ScrapTheftAlert.com. Police recovered
the stolen property and were able to
obtain a felony warrant for the seller of
the stolen zinc.

“I have submitted four items to your
ScrapTheftAlert.com site, and have

recovered three out of four stolen prop-
erties,” Selleck reported. 

Georgia Power corporate security
investigator Jason Tutterow recently
wrote, “I would like to thank Ali Hail-
ston and the rest of the Southern Metals
Recycling team in Savannah, Georgia.
Due to their quick thinking and assis-
tance, Southern Metals Recycling noti-
fied Georgia Power about some
suspicious wire that was brought into
their facility. The wire was taken from
the Georgia Power Headquarters in
Savannah the day prior. All records and
pertinent information on the suspect
was collected by Southern Metals
Recycling resulting in a theft case being
solved.”

Dr. Mike Biddle, president and
founder of MBA Polymers of Rich-
mond, California,  reported that his com-
pany used the ScrapTheftAlert.com
system after five air conditioning units
on top of his factory were ripped open
for the copper inside. After reporting the
crime on the STA system, the thieves
were caught. 

“We didn’t get our money back, but
let’s hope we put these thieves out of
commission for a good amount of time.”

Metso to buy back 300,000 shares
The board of directors of Metso Corporation has decided, in accordance with

the authorization granted by the annual general meeting held in March 2009, to
repurchase a maximum number of 300,000 of the Company’s own shares, which
corresponds to about 0.2 percent of all the outstanding shares of Metso. The shares
shall be repurchased as part of the Company’s incentive program, i.e., Metso Share
Ownership Plans, to be used as potential reward payments in accordance with the
plan criteria. 

The shares will be purchased with the Company’s distributable funds and thus
the repurchases will reduce the Company’s distributable non-restricted equity.
Shares will be purchased at market price in public trading on the NASDAQ OMX
in Helsinki Exchange.

Alcoa revenues up 18 percent
in 2009, but still not profitable

Alcoa announced it finished its fourth
quarter 2009 free cash flow positive, the
first such quarterly achievement since the
second quarter of 2008 when the eco-
nomic downturn began to impact results.
The Company is ahead of its key financial
goals for 2009, including being free cash
flow neutral by the end of the year. In the
fourth quarter of 2009, Alcoa generated
free cash flow of $761 million, a $947 mil-
lion improvement from the third quarter of
2009 driven by strong cash from opera-
tions performance of $1.1 billion, a $940
million increase from the third quarter of
2009. The Company also surpassed targets
for each of its Cash Sustainability Program
initiatives in 2009, a major contributor to
the strong cash performance.

The fourth quarter of 2009 showed a
loss from continuing operations of $266
million, or $0.27 per share. The results
include net charges for restructuring, spe-
cial items and discrete tax items of $275
million, or $0.28 per share. The third quar-
ter of 2009 had income from continuing
operations of $73 million, or $0.07 per
share. The fourth quarter of 2008 showed a
loss from continuing operations of $929
million, or $1.16 per share.

Net income for the fourth quarter
2009 was a loss of $277 million, or $0.28
per share. Net income for the third quarter
2009 was $77 million, or $0.08 per share,
and net income for the fourth quarter of
2008 was a loss of $1.19 billion, or $1.49
per share.

Revenues for the fourth quarter 2009
were $5.4 billion, an 18 percent increase
from the third quarter of 2009. Revenues
in the fourth quarter 2008 were $5.7 bil-
lion.

The Company reduced overhead by
$412 million, more than 200 percent of the
2009 target. Procurement spending was
reduced by $2 billion in 2009, $500 mil-
lion above the target for the year. Reduc-
tions in working capital generated more
than $1.3 billion in cash or more than $500
million above the 2009 target of $800 mil-
lion.

Cash from operations in the quarter
was $1.1 billion compared with $184 mil-
lion in the third quarter of 2009 and $608
million in the fourth quarter of 2008. The
Company finished the fourth quarter of
2009 with $1.5 billion of cash on hand.
The Company’s debt-to-capital ratio stood
at 38.6 percent at the end of the quarter, a
390 basis point improvement from a year
ago. During the year, Alcoa reduced its
total debt by $759 million from the end of
2008.

For the full year 2009, revenues were
$18.4 billion, compared to $26.9 billion in
2008. Income from continuing operations
for 2009 showed a loss of $985 million, or
$1.06 per share, compared with income of
$229 million, or $0.27 per share, in 2008.
The full year 2009 showed a net loss of
$1.15 billion, or $1.23 per share, com-
pared to a net loss of $74 million, or $0.10
per share, in 2008.



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
1,396,000 net tons (NT) of steel in
December 2009, including 1,119,000
NT of finished steel (up 1 percent and
11 percent, respectively, vs. November

final data). Total and finished steel
imports for full year 2009 were 16.2 and
14.2 million NT, respectively, down 49
and 45 percent vs. 2008. In a domestic
steel market that remains severely
depressed, finished steel import market
share was an estimated 17 percent in
December and an estimated 22 percent

for the year as a whole – down only
slightly from 2008 (24 percent) and the
same as in 2007.

Key finished steel products with
increases in December 2009 compared
to November include wire rods (52 per-
cent), hot rolled bars (39 percent), cut
length plates (32 percent), oil country
goods (24 percent) and standard pipe (21
percent).

In December, the largest volumes of
finished steel imports from offshore
were from South Korea (104,000 NT,

down 2 percent), Japan (103,000 NT, up
86 percent), Italy (49,000 NT, up 13 per-
cent), China (47,000 NT, down 23 per-
cent) and Germany (43,000 NT, up 35
percent).  In 2009, finished steel imports
from China were 1.5 million NT, 70 per-
cent less than in 2008 but more than any
other offshore supplier.  Following
China were offshore finished steel
imports from other Asian suppliers
South Korea (1.2 million), Japan
(926,000) and India (551,000).  

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

As owners of small businesses,
most of us are thinking about low
cost ways to get and keep profitable
customers. Here are a few of the
things that I have been doing to get
more business or to improve cus-
tomer experience for ventures that I
manage:

•Create a written business plan
with quantifiable goals and realistic
timetables. I operate all of my busi-
nesses with a clear vision of where I
will be in one year, three years, and
five years. I know that many of you do
good annual planning and work from a
written business plan that you re-visit
and adjust regularly. However, in my
many years of small business consult-
ing, I have found that more than a few
owners of small businesses don’t take
the time to write out a business plan. If
you haven’t got one, do it today!

•Get active or more active in your
industry’s association. One of the pri-
mary reasons that I was so successful
in the auto recycling business was the
work I did as a founder and member
of our industry association. Being in
the company of owners within the
same industry forces you to think
strategically. Membership exposes you
to different perspectives and yields
valuable connections.

•Search out best practices and
implement them: I prospered in the
recycling industry because I was part
of a small group of salvage yard own-
ers that met twice a year to compare
metrics and share best practices.
Sharing metrics revealed which of us
were doing better at dismantling cars,
turning over parts, making deliveries,
etc. Participants served non-competi-
tive markets and shared best practices
freely. What I learned every six
months as a participant in that group
showed up every month in my bottom
line. I have teamed with experts from
a variety of industries to start such
industry specific groups and will be
adding more in the coming months. 

•Create or improve your referral
program and publicize it among your
best customers: The vast majority of
referrals come from established
clients. Are you getting a steady
stream of new business from these
customers? Its fine to invest in
attracting new customers, but don’t
forget to cultivate the ones who
helped you get where you are. Exam-
ine your existing referral program,
and talk with your customers about
ways to make it better.

Four things you can do 
right now to make business better

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.
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Henry A. Wiltschek Inc.
hawiltschek.com

888-518-8469

MEMBER

‘Cansort’ offers a complete 
l ine of Rare Earth Neodynium Eddy 
Current Separators, Magnetic
Products and (see inset)  Air-Less 
Narrow-Finger Machines for 
E-Scrap Sorting.

Henry A. Wiltschek
905-664-5326

henrywiltschek@bellnet.ca

Virginia M. Konrad
704-296-9232

vkonrad@carolina.rr.com

The ‘Cansort’ Air-Less Metal 
Sorting Machines are supplied 
with vibration feeders. 

The ‘Cansort’ FINES Metal 
Recovery Machine is also 
available.

All CanSort Machines available from 24 - 120” wide. Call today!

‘CanSort’ Air-Less Metal & Magnetic Sorting Machines
The model SEP5 sepshear separates and shears the aluminum or copper 

866-804-3829
www.arpiusa.com

Processes
up to

4,200 feet
per hour!

Our patented design provides
three models to choose from!

RES/DRM
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

NEW! A cost-effective way to process ACSR cable!
outer layer, yet leaves the steel center core 
in full length.  Process single or multi-layer 

ACSR cable safely and efficiently!

MODEL SEP5 SEPSHEAR 

Finished steel imports up 11 percent in December

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

CHINA
SOUTH KOREA
JAPAN
INDIA
TURKEY
GERMANY
TAIWAN
BRAZIL
All Others
TOTAL

DEC
2009

47
104
103
29
40
43
20
24

711
1,119

NOV
2009

61
106
55
19
31
32
21
50

666
1,010

DEC
2008
486
113
115
123
72
83
38
27

794
1,851

2008
Annual

4,821
2,305
1,614
1,102

827
1,122

662
436

13,067
25,956

% Change 2009
Annual vs. 2008

-23.3%
-1.5%
86.0%
50.7%

4695.4%
35%

-5.3%
-52.0%

6.8%
10.8%

Steel import permits on rise
Based on the Commerce Depart-

ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of January totaled
1,537,000 net tons (NT). This was a 12
percent increase from the 1,377,000 per-
mit tons recorded in December 2009 and
a 10 percent increase from the December
preliminary imports total of 1,396,000
NT. 

Import permit tonnage for finished
steel in January was 1,179,000 NT,
which was an increase of 6 percent from
the preliminary imports total of
1,119,000 NT in December. January
2010 total and finished steel import per-
mit tons would annualize at 18,447,000
NT and 14,153,000 NT, up 14 percent
and down 0.1 percent, respectively, from

the 16,201,000 NT and 14,165,000 NT
imported in 2009

In January 2010, the largest finished
steel import permit applications for off-
shore countries were for Korea (139,000
NT, up 34 percent from December),
Japan (95,000 NT, down 7 percent),
China (68,000 NT, up 45 percent), Italy
(52,000 NT, up 5 percent) and The
United Kingdom (39,000 NT, up 97 per-
cent). Finished steel import market share
in January is estimated at 17 percent 

Finished steel import permits for
major product categories that registered
significant increases in January vs. the
December 2009 preliminary include oil
tubular country goods (up 97 percent),
standard rails (up 77 percent), heavy
structural shapes (up 44 percent), line
pipe (32 percent) and standard pipe (up
16 percent). 



The United States Environmental Pro-
tection Agency (EPA) issued an order seek-
ing penalties up to $37,500 per day to
Monterey Park, California-based ZKW
Trading for failing to properly manage elec-
tronic waste that it attempted to export to
Hong Kong. 

EPA issued the penalty order after
ZKW failed to comply with a September
2009 order requiring ZKW to remove its
cargo from the Port of Long Beach and to
submit a plan for management of electronic

waste that ZKW had shipped to Hong Kong
without providing required notice. The
waste was part of a shipment of approxi-
mately 31,993 pounds of cathode ray tubes
that had been rejected in Hong Kong and
returned to the Port of Long Beach. ZKW
failed to provide appropriate notice to EPA
or to the receiving country as required by
federal law. After receiving the earlier order,
ZKW informed EPA that it would not com-
ply with the order. 

“EPA requires all exporters of e-waste
for recycling to provide notification,” said
Amy Miller, who leads Resource Conserva-
tion and Recovery Act enforcement in
EPA’s Pacific Southwest region. “Compa-
nies that fail to comply will face significant
penalties.”

Commonly known as CRTs, cathode
ray tubes are the video display components
of televisions and computer monitors. The
glass in these units typically contains
enough lead to require managing it as haz-
ardous waste when they are discarded or
recycled.

In June 2009, ZKW Trading report-
edly consigned 38 pallets of cathode ray
tubes – listing the cargo as plastic scrap –
for shipment to Hong Kong, where it was
rejected by Hong Kong customs authorities.

The order gave ZKW Trading 30 days
to remove the cargo, and 45 days to submit
a plan to the EPA detailing how it will
reuse, recycle, or discard the CRTs. ZKW
Trading’s failure to comply subjects it to
fines of up to $37,500 per day of noncom-
pliance.

Events
Calendar

March 7th-10th
The Southeast Recycling Conference &
Trade Show. Hilton Sandestin Beach Golf
Resort & Spa, Destin, Florida.
334-356-0200 • www.southeasterecycling.org

March 10th-12th
Waste & Recycling Expo Mexico. CIEC
World Trade Center, Mexico City, Mexico.
+52 (55) 5545 4488
www.wasterecyclingmexico.com

March 14th-17th
ICSW 2010: The Twenty-Fifth International
Conference on Solid Waste Technology
and Management. Radisson Warwick Hotel,
Philadelphia, Pennsylvania.
www2.widener.edu/~sxw0004/24agenda.html

March 18th-20th
Showpower 2010 Transmission/Undercar
Expo. Nashville Convention Center,
Nashville, Tennessee. 
800-274-7890 • www.showpowerexpo.com

March 23rd
NERC’s Spring 2010 Workshop.
Northampton, Massachusetts. 
802-254-3636 • www.nerc.org

March 28th-30th
C&D World Annual Meeting of the CMRA.
Rio Hotel and Casino, Las Vegas, Nevada.
630-585-7530 • www.cdrecycling.org

April 12th-13th
Aluminum Association’s 2010 Spring
Meeting. The Westin Alexandria, Alexandria,
Virginia.
703-358-2960 www.aluminum.org 

April 26th-28th
8th Annual CARE Conference. La Posada
De, Santa Fe, New Mexico
706-428-2127 www.carpetrecovery.org 

May 3rd-6th
Waste Expo 2010. Georgia World Congress
Center, Atlanta, Georgia. 
800-927-5007 • www.wasteexpo.com

May 4th-8th
Annual ISRI Convention and Exposition.
San Diego Convention Center, San Diego,
California.
919-563-5291 • www.isriconvention.org

May 16th-19th
Federation of NY Solid Waste
Associations Solid Waste & Recycling
Conference with Trade Show. The
Sagamore, Bolton Landing, New York.
631-288-2480 • www.nyfederation.org 

November 3rd-4th
Canadian Waste & Recycling Expo.
International Centre, Toronto, Ontario
877-534-7285 • www.cwre.ca
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TOP
DOLLAR

PAID
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DOLLARDOLLAR
PAIDPAID

Call or e-mail Dave
703-944-7878

info@aabcon.com

HEAVY CAST IRON
(FORKLIFTS, 

COUNTERWEIGHTS, 
MACHINERY, DIESEL ENGINES)

MOTOR BLOCKS,
COMBOS 

AL. TRANSMISSIONS,
BREAKAGE 

AL. OLD SHEET,
CLEAN CAST 

SEALED UNITS
BRASS RADS

STEEL #1

WE HANDLE LOGISTICSWE HANDLE LOGISTICS

EPA fines Monterey Park firm Europe expresses concern
over invasive biofuel crops

Biofuel crops will impact biodiver-
sity and natural ecosystems unless tightly
controlled, said a panel of European
experts.

In late 2009, the Standing Commit-
tee of the Council of Europe Convention
on the Conservation of European Wildlife
and Natural Habitats (known as the Bern
Convention) adopted a recommendation
on potentially invasive alien plants being
used as biofuel crops (Recommendation
141, 2009). They warn that some biofuel
crops are able to escape as pests, and in
so doing impact on native biodiversity. As
rural communities plan to grow more bio-
fuel crops, the likelihood of new and
harmful ‘invasions’ will increase apace.

Therefore the Council of Europe
made recommendations, which are
legally binding on member states:

1. Avoid the use of biofuel crops
already recognized as invasive;

2. Carry out risk assessments for new
species and genotypes;

3. Monitor the spread of biofuel
crops into natural habitats and their
effects on native species;

4. Mitigate the spread and impact on
native biodiversity wherever biofuel
crops escape cultivation. 

These measures were prompted by a
report submitted by ISPRA (the Italian
Institute for Environmental Protection
and Research, an agency of the Italian
Ministry for the Environment) to the Bern
Convention group of experts. While rec-

ognizing the growth in energy demand,
linked to rising populations and the eco-
nomic and environmental costs of fossil
fuels, the report made a compelling case
to farm biofuel crops in an environmen-
tally sustainable manner.

Several biofuel species share com-
mon traits with invasive, aggressive
species, selected inter alia for their rapid
growth, high seed production, and resist-
ance to pests and diseases. The evidence
is clear. Without these measures, escaped
biofuel crops cause loss of native biodi-
versity and farmland functionality, with
knock on effects on yield. 

It is therefore important, say the
experts, to introduce pre-cultivation
screening for each proposed genotype
and region. Cultivation criteria to limit
the dispersal and recruitment capacity of
the invasive crops need to be introduced.
Biological buffer zones between crop
fields and natural vegetation are also key
to limiting invasions. The more invasive
the crop, the bigger the buffer zone. 

In the long-term, biofuel crops with
invasive traits need to be limited in num-
ber and scope, even if this affects the
agronomic efficiency and financial bot-
tom line. Complying with these Bern
Convention recommendations will con-
serve Europe’s wild flora and fauna and
their natural habitats, while producing
sustainable and renewable sources of
energy.
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Advanced Disposal Services Inc.
located in Jacksonville, Florida, said it
has approximately $80 million available
for acquisitions and general corporate
purposes after having refinanced its
existing credit facility with a new $400
million first lien bank credit facility. 

“The new $400 million credit facil-
ity allows Advanced Disposal to con-
tinue its disciplined growth strategy by
providing sufficient liquidity over the
next four years,” said Advanced Dis-
posal CEO Charlie Appleby. 

Earlier this month they acquired mul-
timaterial recycler Sumrall Recycling
Services Inc., based in Hattiesburg, Mis-
souri. Advanced Disposal provides inte-
grated waste services in the Southeast and
is part of Highstar Capital’s portfolio of
companies under its Star Atlantic Waste
Holdings, L.P. which also includes Inter-
state Waste Services and North East Waste
Waste Services.

Advanced Disposal
refinances credit facility

Agromin, the green recycler for more
than 50 communities in Ventura, Santa
Barbara, Los Angeles and Orange coun-
ties, recycled 366,800 tons of green mate-
rial from residents and businesses in 2009.
The amount recycled was a 21 percent
increase over 2008 when 302,139 tons
were recycled.

Green material, primarily grass clip-
pings, leaves, trees, brush and wood, is
collected and delivered to Agromin’s recy-
cling facilities. Non-green items (i.e., plas-
tics, bottles, paper) are removed before the
material is chopped and composted into
soil products. The process takes about 60
days. The soil products are then distributed
to growers, landscapers and consumers.

Agromin recycles over
365,000 tons green waste

Waste Pro has closed on the acquisi-
tion of Delta Sanitation in Gautier, Mis-
sissippi. This is the largest acquisition
made by Waste Pro. The acquisition
includes a residential, commercial and
roll-off hauling company that employs
124 people, a recycling facility and 2
C&D / Industrial landfills. The acquisi-
tion consideration consisted of cash and
Waste Pro stock. 

Delta is the predominate waste collec-
tion company in the coastal Mississippi
area of Biloxi and Gulfport. This now
brings Waste Pro’s southeast United States
presence up to six contiguous states. 

Waste Pro acquires Delta
Sanitation in Mississippi

Navistar International Corporation
introduced Continental Mixers as the lat-
est addition to the Navistar portfolio of
brands. 

The new name of the Company,
Continental Mixers, LLC, signals a new
chapter in the already strong heritage of
Continental Manufacturing Company,
which Navistar acquired in December
2009. Continental Mixers will offer a
full lineup of rear discharge mixer prod-
ucts sold under both the Continental
Mixers and CBMW Mixers brands. Con-
tinental Mixers will continue to operate
independently with operations based in
Houston, Texas. 

In addition to current Continental
Mixers’ sales and service locations, Navis-
tar is finalizing plans to add approximately
30 additional locations throughout the
United States and Canada within the year.
These locations will be affiliated with
existing International® truck dealerships
and offer a full line of service parts for
both mixers and chassis. In addition, serv-
ice locations will have the equipment and
capability to perform comprehensive chas-
sis and body maintenance, from oil
changes and tire rotations to complete
mixer drum replacement and maintenance. 

Navistar announces new
name for mixer business

Tubelite Inc. has hired Steve
Wilkening as an engineering manager
helping to expand the Company’s archi-
tectural aluminum products nationwide.
Wilkening will report to company presi-
dent Ken Werbowy and manage the
engineering and product development
staff. 

Along with thermal performance,
Wilkening will aid Tubelite in its prod-
uct development and verification of hur-
ricane-resistant and blast-mitigating
systems. 

Wilkening draws from a 25 year
career in engineering fenestration,
entrances and related building products.
Most recently, he worked as the vice
president of engineering for Caldwell
Manufacturing Company in Rochester,
New York. During his time with this sup-
plier of window counter balance hard-
ware, he supported residential and
commercial window manufacturers.
These have included Tubelite’s sibling,
Wausau Window and Wall Systems.

Prior to joining Caldwell, Wilkening
served as director of engineering and prod-
uct development for Weather Shield Man-
ufacturing Inc. in Medford, Wisconsin;
SNE Enterprises Inc. of Mosinee, Wiscon-
sin; and Peachtree Windows and Doors in
Atlanta. Prior to this, he worked for 14
years at residential building products man-
ufacturer ODL, Inc. of Zeeland, Michigan.

Steve Wilkening appointed
engineering manager

Doosan Infracore Portable Power has
appointed Air Compressor Sales of
Macon, Georgia as an authorized dealer of
its Ingersoll Rand-branded line of portable
air compressors, mobile generators, light
compaction equipment and lighting sys-
tems for central Georgia. 

Air Compressor Sales has been a full-
service dealer of quality compressed air
solutions for the commercial, industrial
and construction segments for 45 years.
The Company provides new sales, rental,
parts and service of both portable and sta-
tionary air compressors, from small recip-
rocating air compressors to large industrial
compressors. With the addition of the
entire portfolio from Doosan Infracore
Portable Power, Air Compressor Sales
now offers the full line of Ingersoll Rand-
branded portable air compressors from 90
cfm to 1,600 cfm, the entire line of mobile
generators from 25 kVa to 570 kVa, as
well as light towers, rammers, walk-
behind plate compactors and rollers. 

Doosan Infracore
announces new dealer

ENVIRON announced that Steve
Angell has joined the firm as business
development director for North America. 

Angell has over 25 years of experi-
ence in professional services client rela-
tionship development and management,
which will enhance ENVIRON’s ability to
serve its clients.

Steve Angell signs with
ENVIRON in Chicago

A banker fell overboard from a
friend’s sailboat.

The friend grabbed a life preserver,
not knowing if the banker could swim,
and shouted, “Can you float alone?”

“Obviously,” the banker replied, “but
this is a heck of a time to talk business.”

Houston-based Greenstar North
America announced the appointment of
Michael Simmons as its chief executive
officer.

Simmons, who joined Greenstar in
December 2009, brings an exceptional
track record with 20 years operational
leadership experience in senior posi-
tions. Most recently, Simmons came to
Greenstar from Q Investments where he
served as senior operating partner. Q
Investments is a multi-billion dollar,
multi-strategy hedge fund. Simmons
also spent 20 years at General Electric
where he held international leadership
positions in corporate finance, mergers
and acquisitions, business development
and operations. 

Simmons will replace Mike Wynne,
who has been serving as interim CEO
during Greenstar’s chief executive
search. Wynne will continue in his role
as chairman and chief executive of
NTR’s international recycling opera-
tions. NTR, the international renewable
energy group, is a leading developer of
renewable energy and recycling, based
in Dublin, Ireland.

Greenstar North America
appoints new CEO

Upstate Shredding LLC, announced
that Kris Lane has joined the company
as general manager of nonferrous opera-
tions. Nonferrous operations include the
acquisition, processing and recovery of
metals other than iron and alloys without
appreciable amounts of iron, such as alu-
minum, copper, zinc and brass.

Before joining Upstate, Lane was
joint product manager for Schnitzer
Steel at the Company’s Everett, Massa-
chusetts port facility. There he managed
daily operations and technology
upgrades for a plant that produced up to
4.5 million pounds of nonferrous metals
per month, primarily for international
export.  

Prior to Schnitzer, Kris Lane was
operations manager for NFR Northeast in
Auburn, New York and continued there in
that position when it was acquired by the
Reserve Management Group in 2003.
While at NFR, Lane worked with engi-
neers and leading technology partners to
design and build a heavy media plant
employing eddy current technologies, the
primary method of separating nonferrous
from ferrous metals.

Kris Lane named GM of
nonferrous operations

Covanta Holding Corporation
announced that it has successfully com-
pleted its previously announced acquisi-
tion of a 3,000 ton per day operating
contract in Miami-Dade County, Florida.
The businesses acquired from Veolia
consist of the operating contracts associ-
ated with six energy from waste (EfW)
businesses, ownership and operation of a
seventh EfW facility located in Mont-
gomery County, Pennsylvania and one
transfer station, also located in Pennsyl-
vania. Each of the businesses acquired
includes a long-term operating contract
with the respective municipal client. 

The aggregate purchase price for the
businesses acquired was $450 million and
the acquisition is expected to contribute
approximately $60 million of operating
cash flow during 2010. Covanta’s portfolio
now includes operation of 45 EfW facili-
ties that annually convert approximately
20 million tons of municipal solid waste
annually into renewable energy.

Covanta completes
acquisition of Veolia EfW

BUSINESS BRIEFS
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2004 60 x 90 FERROUS
AUTO SHREDDING SYSTEM
COMPLETE

RipSteel Pre-Shredder 200 
h.p.

Infeed conveyor 80" wide 
with 35' incline load section, 
5' top horizontal section, 
with hydraulic motor and 
gearbox.

Infeed belt replaced two 
years ago. 

American Pulverizor 60 x 90 Top Feed Shredder. 

DC 1500 HP Quad Plus Motor with controls 
(Primary Motor).

AC 1500 HP Toshiba Squirrel Cage Motor with 
starter (Spare Motor).

Transformer 

Drive Shaft 

Pin Puller 

Dual Magnetic Separator - refurbished 4 years 
ago. Stearns 4272 drums, gearmotor/chain drives. 

Undermill Oscillator 

Vibratory Feeder, frame, and chutes. 

Various conveyors. 

Complete Motor Control. 

Osborn two stage Non Ferrous trommel (fines 
removal, and oversize scalping).

Hydraulic Units for Shredder and other              
components. 

Spare parts. 

This system is in good working order and can     
be demonstrated.

Was producing 30 to 35 tons per hour. 

It was replaced last year by a larger shredding 
system.

Dismantled and re-erected on your foundation 
for under $1,750,000.

SYSTEM INCLUDES:

Financing Available

800-823-9688

Great deal!

Smurfit-Stone Container Corpora-
tion’s Recycling division announced the
opening of its European office in Rotter-
dam, Netherlands.   

The Rotterdam office is part of
Smurfit-Stone Recycling International,
which represents the Company’s recy-
cling and waste solutions business out-
side North America. 

The Rotterdam location will source
recovered paper in Europe for sale in
China through the Company’s Shanghai
office. The material will also be sold to
Smurfit-Stone’s customers elsewhere in
Asia as well as in Europe and Central
and South America.

Smurfit-Stone is investing in auto-
mated sort systems and focusing on strate-
gic partnerships with municipalities, waste
haulers, communities and environmental
organizations in order to mine deeper into
the waste stream.

Smurfit-Stone opens new
European sales office

SouthWaste Services, LLC, a portfo-
lio company of Rock Hill Capital,
announced its acquisition of a waste pro-
cessing facility in central Florida. This
fully permitted municipal liquid waste sta-
bilization process site has a current permit
capacity of 15.3 million gallons of waste
material per year.  The terms of the trans-
action were not disclosed.

The permitted entity, Central Florida
Disposal Interests, is located near Orlando,
Florida where SouthWaste maintains a liq-
uid waste collection operation.

SouthWaste Services
acquires processing facility

China Recycling Energy Corp.
(CREG), an industrial waste-to-energy
solution provider in China, announced that
the board of directors approved the
increase in the size of the board from six
members to seven members and has
appointed, Robert Chanson, as its seventh
board member.

Chanson was also appointed by the
board as a member of its Compensation
Committee and as a member of its Corpo-
rate Governance and Nominating Commit-
tee. In connection with the appointment of
Chanson to the Compensation Committee,
Timothy Driscoll resigned his position as a
member of the Compensation Committee
and was appointed as a member of the
Audit Committee.

Chanson has served as the chairman
of Calventis SA, Switzerland since 2009
and the chairman of Samba Minerals Ltd,
Australia since 2008. He previously served
as the chairman and chief executive officer
of AmbioCare Holding from 2001 to 2007,
a director of Plant Health Care plc in the
U.K. from 2004 through 2008, a director
of Plant Health Care, Inc. in the United
States from 1995 through 2004, and a
director of EHC Viridian Ltd. in the U.K.
from 1999 to 2001. 

China Recycling Energy
appoints new member

Leonard Cherry, owner of Houston-
based Cherry, has been elected to the
board of directors of the Houston Contrac-
tors Association (HCA) for a two-year
term. 

Leonard Cherry elected to
board of directors of HCA

Action Carting Environmental
announced that it has reached an agree-
ment to acquire select New York City
assets of Republic Services, Inc. Action
also announced that it has completed the
acquisition of privately-held East End
Sanitation, Inc. Terms of both transac-
tions were not disclosed. The transac-
tions are expected to close in the second
quarter, subject to customary regulatory
approvals.

With these acquisitions, Action Cart-
ing will add 20 vehicles to its existing fleet
of 100, two transfer stations to its opera-
tions, and increase its on-the-ground work-
force to over 350. Transfer stations are
where materials are processed for sorting
and disposal.

Action Carting acquires
two transfer stations

Smurfit-Stone Container Corpora-
tion announced the promotion of Matt
Denton to senior vice president of busi-
ness planning and analysis.

Denton joined Smurfit-Stone in
2006 as vice president of business trans-
formation. In that role, he created a
detailed scaling plan for the Company’s
container division to support the divi-
sion’s capital investment and overall
transformation.

Prior to joining Smurfit-Stone, Den-
ton worked for Georgia-Pacific from
1992 to 2006, where he held positions of
increasing responsibility, including vice
president of strategic sourcing.

Smurfit names Matt Denton
senior vice president

Nucor Corporation executive vice
president of business development Joseph
A. Rutkowski announced his plans to
retire at the end of February after 21 years
of service with Nucor.

Effective March 1, 2010, R. Joseph
Stratman assumed responsibility for busi-
ness development activities while continu-
ing his role as executive vice president of
Beam and Plate Products. Stratman began
his Nucor career in 1989 as controller of
Nucor Building Systems, Waterloo, Indi-
ana. He then served as controller of Nucor-
Yamato Steel Company from 1991 to
1998; general manager of Nucor Steel,
Norfolk, Nebraska from 1998 to 1999; and
general manager of Nucor-Yamato Steel
Company from 1999 to 2007. He was pro-
moted to vice president in 1999 and to
executive vice president in 2007.

Nucor vice president
Joe Rutkowski to retire

A new recycled paper mill capable of
producing approximately 400,000 tons of
material is to be built in Trafford, Man-
chester.

The facility, to be built by Spanish
paper and packaging group SAICA,
should help divert the export of some
450,000 tons of recovered paper by using
it in the UK.

Construction on the project is
expected to begin soon, with the mill start-
ing up in February 2012. State-of-the-art
equipment will be used at the facility and a
combined heat and power plant will gener-
ate energy for it.

New container board
paper mill to be built in UK
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CASE DEBUTS NEW COMMODITY
KING WHEEL LOADER

Case Construction 
Equipment, Inc.
700 State Street
Racine, WI 53404
866-542-2736
www.casece.com

DOOSAN COMPRESSOR FEATURES
LATEST TECHNOLOGIES

Doosan Infracore Portable Power introduces its
newest portable air compressor, the Ingersoll Rand
C185 compressor. The Ingersoll Rand C185 compres-
sor produces 185 cfm at 100 psi, runs off a high-per-
formance 49 hp Kubota diesel engine and has an
8-hour runtime. The C185 weighs only 1,825 lbs. and
has two service air ports for multi-tool use, creating
the best value in a 185-cfm compressor size. The
C185 is compact, with an overall width of 66” and an
overall height of 58”.

Doosan Infracore 
Portable Power 
1293 Glenway Drive
Statesville, NC 28625
800-633-5206
www.doosanportablepower.com

STAFFORD SHAFT COLLARS
ALLOW FOR NO DISASSEMBLY

Stafford two-piece and hinged shaft collars are ide-
ally suited for assembly onto existing shafts where
there is no access to the ends, where space is limited,
or where disassembly is undesirable. Offered in stain-
less steel, steel, and aluminum, they both exhibit the
same axial holding power and are available with
round, square, hex or threaded bores in a variety of
sizes.

The collars come in 1/16” to 16” inner diameter
sizes and the hinged collars in 3/8” to 8” inner diameter
sizes. 

Stafford Manufacturing
Corporation
PO Box 277
N. Reading, MA 01864
800-695-5551  
www.staffordmfg.com

ALLIED’S AMP PROCESSES C&D
DEBRIS WITH EASE

Allied Construction Products, LLC introduces the
Allied Mechanical Pulverizer (AMP). Pulverizing con-
crete in a mobile situation is a current technique to
separate reinforced concrete from the rebar. Allied’s
AMP mechanical pulverizer is designed for controlled
demolition of concrete slabs, walls, foundations and
bridge decks. 

The AMP mechanical pulverizer is available in three
sizes (AMP 50, AMP 70 and AMP 90). They are
intended for use on excavators weighing from 44,000
lbs. to 110,000 lbs.

Allied Construction
Products, LLC
3900 Kelley Avenue
Cleveland, OH 44114
216-431-2600 
www.AlliedCP.com

FLIP SCREEN’S E50 PROCESSES
UP TO 96 TONS PER HOUR

Award winning Flip Screen will officially launch their
E50 to the United States market during ISRI’s Suc-
cess Expo to be held May 4-8th.

This model suits 11 to 17 ton (24 – 37,000 lbs.)
excavators. Screen sizes are changed within a few
short minutes and up to 96 tons per hour are
processed using this small Flip Screen model; larger
screen sizes; and only one excavator and operator.

Applications are diverse with recovery of valuable
scrap metals from stockpiles contaminated by dirt
being one of the most profitable uses. 

Case Construction Equipment introduces the Com-
modity King package for Case 621E and 721E wheel
loaders. The option package includes advanced filtra-
tion, open differential rear axles and larger and spe-
cialized buckets.

The Commodity King package includes special
cooler enhancements that protect against large-parti-
cle contaminants. Open differential rear axles reduce
tire wear on paved surfaces, and larger and special-
ized buckets improve productivity. 

FLIP SCREEN USA 
PO Box 2182 
Stillwater, MN 55082
651-247-9393
www.flipscreen.net

NEW PRODUCT SHOWCASEBUSINESS BRIEFS

Catalyst Paper announced that
Richard Garneau, the Company’s chief
executive officer, will be leaving the
Company on April 28, following the
Company’s annual meeting of share-
holders. Garneau advised the board of
directors that for personal reasons he
will be moving back to eastern Canada
to be closer to his family.

A search for a successor will begin
immediately.

Catalyst Paper announces
departure of CEO

California American Water has
appointed Monica Na as its new water
conservation manager.

In her new role, Na will oversee the
Company’s water efficiency programs
throughout the state. Her responsibilities
will include managing conservation field
staff as well as formulating and imple-
menting conservation programs to fulfill
the Company’s mission to significantly
reduce water use in each of its service
districts. She will also oversee the Com-
pany’s effort to cut water waste within
its own operations.

Na comes with a strong background
in analytical and organizational manage-
ment having managed numerous interde-
partmental projects within the Mayor’s
office in Chicago to her most recent role of
performing complex financial and pro-
gram analysis as a management auditor for
the City of San Francisco’s board of super-
visors.

California American Water
appoints Monica Na

Pittsburgh-based Liberty Tire Recy-
cling, a provider of tire recycling services
in the United States, announced the
appointment of Dick Gust as co-chairman
for the newly-formed Environmental
Advisory Council (EAC) of the Tire
Industry Association (TIA).

In his role with the EAC, Gust will
help oversee the 12-member organization,
which was designed to provide strategic
information, advisory services, educa-
tional programs and governmental assis-
tance to promote green operations and
environmental awareness throughout the
tire industry. Gust serves as president,
national accounts at Liberty Tire Recy-
cling.

The EAC replaces the Tire and Rub-
ber Recycling Industry Council. The new
council will work to encourage TIA mem-
bers and others in the tire industry to be
more energy efficient in their operations,
reduce waste, ensure safety and reuse,
repair or recycle tires as much as possible.

Gust served as past chairman of the
Tire and Rubber Recycling Advisory
Council, is a 16-year board member of the
Tire Industry Association and served as
past president of the Tire Industry Associa-
tion. Gust’s previous honors include the
Industry Leadership Award from the Inter-
national Tire and Rubber Association and
the Governor’s Corporate Recycling
Award from the State of Illinois.

Dick Gust appointed to
Liberty Tire’s new EAC

OPX Biotechnologies Inc.
(OPXBIO), a renewable biochemical
and biofuel company, announced the
appointment of Michael J. Rosenberg as
vice president of business development.
Rosenberg brings 24 years of alternative
energy and environmental business
experience to OPXBIO where he is
responsible for creating strategic part-
nerships to accelerate the commercial-
ization of bio-based chemistry and fuel
products. 

Prior to OPXBIO, Rosenberg was
vice president of business development
at Evergreen Energy, a cleaner coal
technology company. From 1998 to
2008, he held senior management posi-
tions at the hydrogen fuel cell company,
Ballard Power Systems, including
director – corporate development and
strategy, director – business develop-
ment, and business director – material
handling. While at Ballard, he helped
form Chrysalix Energy Limited Part-
nership, a venture capital firm in the
cleantech industry.

Prior to Ballard, Rosenberg was sen-
ior treasury manager with Genentech, Inc.
and held various positions in finance, envi-
ronmental project management and engi-
neering with McKesson Corporation and
ExxonMobil Company USA. 

Rosenberg appointed VP
of business development 

Cereplast, Inc. announced that it
has appointed David J. Homyak as West
Coast regional director, sales and mar-
keting.

Homyak has been an executive level
sales professional for over 30 years. His
numerous successes in the highly com-
petitive plastics industry include leading
210 percent business growth over a 4-
year period while serving as Western
business region general manager for
General Electric Plastics; the develop-
ment of 20 million pounds of product
growth in new market opportunities in
his role as Western regional sales man-
ager for PolyOne; and his efforts to put
Spectra Color on a course to exceed its
sales goals by $50 million by the year
2012.

Cereplast recruits sales
and marketing veteran

Vortex Valves Europe, Ltd.
announced the appointment of Iberfluid
Instruments, S.A. as Vortex’s official
agent in Spain and Portugal.

As an authorized agent of Vortex
Valves, Iberfluid Instruments will man-
age technical inquiries and service for
Vortex’s full line of problem-solving
slide gates and diverters. 

Iberfluid was established in 1972
and maintains several divisions, includ-
ing a solids handling division managed
by Xavier Miquel. Headquartered in
Barcelona, the company also maintains
offices in Balboa and Madrid, with a
proposed office in Lisbon.

Vortex appoints Iberfluid
Instruments as agent 
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EQUIPMENT 
SPOTLIGHT:

Tarping Systems

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists 

Mobile Car Crushing Service 

Call Toll-Free 800-837-1520 

Atlas Recycling, Inc. 
Scrap solutions for business and industry. 

www.atlasrecycling.com 

ISO  
9002  

 

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Contact Keith 760-755-2077 or visit
www.donateacar2charity.com.

800-836-2253
See rebuilt & new equipment at our website!

www.hjaint.comwww.hjaint.com

Quality Rebuilt Recycling Equipment

Balemaster 200
Small closed door 
baler, great for 
shredded paper
$15,500 rebuilt

Cives HP40
Closed Door Baler
30 HP motor,

30” x 50” hopper,
$35,000 rebuilt

Selco HL605
30 HP motor,
40” x 40” hopper,
8” cylinder
$35,000 rebuilt

Balemaster E-980
Auto tie baler, 75HP 
motor, 28 x 40 hopper,
incl. R63 conveyor, 
MFG – Karl Schmidt
$75,500 rebuilt

HORIZONTAL BALERS

SEVERAL 2 RAM BALERS, good condi-
tion. Call Gus: 813-282-8712 or Gunn:
813-713-1210.

Auto Recycling

Balers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

216-398-8800 
 

Your Source for  all  Recycling Equipment Needs 
OHIO BALER COMPANY, INC. 

EXCLUSIVE HARRIS DEALER FOR  
OHIO, WESTERN PA. & WESTERN NY. 

NEW, USED & RECONDITIONED 
ALWAYS BUYING AND SELLING 

EQUIPMENT 
• 2 RAM BALERS  •LOGGER BALERS  

• METAL BALERS & SHEARS 
• ALLIGATOR SHEARS • WIRE STRIPPERS 

• SCRAP PROCESSING EQUIPMENT 
• RELINE SERVICES 

www.OhioBaler.com 

MOSLEY AUTO BALING SYSTEM with
conveyor and auto wire ties. Original own-
ers used for non-ferrous metals only. Can
demonstrate equipment in very good con-
dition. Price $75,000. Replacement cost
today $500,000 plus. Contact Steven at
Svinga Bros. Corp., Miami, Florida. 305-
635-4455 

CONVERTO TANDEM PUP TRAILER.
Original owners, used to haul additional
containers to job sites. Original cost
$13,000. Equipment in excellent condition.
Price $5,000. Contact Svinga Bros. Corp.,
Miami, Florida. 305-635-4455

Balers

Located 8 miles south from the Port of Albany. Five acre
operating salvage yard with all permits in place. Plus 
170,000 sq. ft. building with 20' ceilings and an additional 
185.5 acres with excellent thruway exposure (Exit 21B of 
NYS Thruway). Clean phase 1 environmental assessment. 

UPSTATE NY-ALBANY Area

518-857-6999 / Realty USA Commercial

$2,499,000
Call Tony Sabatino for additional info.

Businesses

BIBB AUTO PARTS AND SALVAGE
YARD in Macon, Georgia. Has been in
business since 1949 with same phone
number. 22.77-acre site. Zoned C4 high-
way commercial, future zoning restricts
additional salvage yards. Compliant with
EPA. $1.2 million or best offer. Call 478-
718-5528 or 478-743-8682. 

EXCELLENT BUSINESS OPPORTU-
NITY. 9.9-acre scrap yard. Located in
Northeastern North Carolina, includes 17K
sq.ft. building with office space, 2-ram
baler, 3 forklifts, computerized scales.
Gross sales at peak $1.5 million. Will send
a Power Point presentation of the busi-
ness. Owner passed away. Will consider all
serious offers. Contact Sam of Sam Davis
Associates Realty at 252-267-5865.

Employment

NF TRADER: NE Ohio Co. seeks results-
oriented NF sales professional with proven
track record to expand and develop our
non-ferrous business. Focus is entirely on
procurement and sales of NF scrap. 5 yrs.
NF scrap trading exp. with natural ability to
attract new customers and develop new
markets. Serious consideration given to
professionals who have consistently
demonstrated the ability to produce out-
standing results.  Must be able to create
and develop new customers. Degree pre-
ferred – competitive compensation pkg.
based on productivity and accomplishment
not activity. Résumé with salary history
(MS Word format) to rftphr@aol.com.

FUCHS
2004, 2005 & 2008 MHL 360 (rubber), 59' reach, 
hydraulic cab, gen-set, magnet & grapple.
1996 & 2001 MHL 331 rebuilt (rubber), 36' reach, 
hydraulic cab, gen-set and grapple.
1996 & 2001 RHL 350 REBUILT (crawlers), 50' 
reach, hydraulic cab, gen-set and grapple.
2004 & 2006 MHL 350 (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.
2001, 2003 & 2005 MHL 340 REBUILT (rubber), 
41' reach, hydraulic cab, gen-set and grapple.
1995 & 1998 MHL 350 REBUILT (rubber), 50' 
reach, hydraulic cab, gen-set and grapple.

LIEBHERR
2001 A934 REBUILT (rubber), 51' reach, hydraulic 
cab, gen-set and grapple.
2001 A924 REBUILT (rubber), 40' reach, hydraulic  
cab, gen-set and grapple.
2001 A316 (rubber), 30' reach, hydraulic cab, 
gen-set and grapple.
2000 R914 REBUILT (crawler), 38' reach, 4' cab 
riser, gen-set and grapple.
2000 A904 REBUILT (rubber), 35' reach, 4' cab 
riser, gen-set and grapple.
1999 R934EW REBUILT (crawler), 50' reach,         
4' cab riser, gen-set and grapple.
1998 A922 REBUILT (rubber), gen-set, grapple 
and magnet, no riser.
1994 A932 REBUILT (rubber), hydraulic cab, 
gen-set and grapple.

CATERPILLAR
2005 M325C REBUILT (rubber) with 50' reach, 
hydraulic cab, A/C, gen-set and grapple.
2003 M320 REBUILT (rubber), 39' reach, 
hydraulic cab, gen-set and grapple.

SENNEBOGEN
2004 821C (rubber), 36' reach, hydraulic cab, 
gen-set and grapple.
2004 835M (rubber), 52' reach, hydraulic cab, 
gen-set and grapple.
2000 830M REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

COLMAR
2004 5260 AUTO LOGGER/BALER with 16.5' 
chamber, crane and grapple.

OTHERS
2004 SIERRA T500SL shear/baler combination.
2003 SIERRA RB5000 portable logger baler.
AL-JON LC90 portable car crusher.
2003 NEW HOLLAND MH (rubber), 46' reach, 
cab riser, gen-set and grapple.
1996 KOMATSU PC240 REBUILT  (crawler), 38' 
reach, 3' cab riser, gen-set and grapple
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab,  
A/C and grapple. 
2002 KOMATSU PC220LC (crawler) with new 
gen-set and 48" magnet. 

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(1) USED ROTATING GRAPPLE
(1)  USED 67” OHIO MAGNET
REBUILT MAGNETS:  45” & 54”

NEW 4-TINE ROTATING        
SCRAP GRAPPLES

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

Call Ivan Jacobs today at
800-472-0453

EQUIPMENTEQUIPMENT
INTERNATIONALINTERNATIONAL

COMPACT GENIUS GENSET models
10kW, 13kW, 20kW available also with
hydraulic drive. www.jobmachineryinc.com,
Call John 612-961-8893.

MATERIAL HANDLERS

Kohart Surplus & Salvage
Ken Kohart

419-399-4144 • 419-786-9243

• Electric Pedestal-mount Equilibrium Crane, 

  ‘97 Harris Model#H6520P, 65’ reach, 100 h.p.

• ‘93 Liebherr 932 scrap handler, 15 kw gen-

  set, 54” magnet and 5-tine Liebherr grapple.

• ’04 Terex 470 excavator w/LaBounty 2000R

  shear (‘07 model), third member mount, 

  45’ reach.

Material Handlers

800-472-0453      Ivan
    Jacobs

New American built  
Diesel, Gas or Belt-driven Gen-sets and 

New Deep Field Aluminum 
Wound Magnets.

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

SKID STEER MAGNET
ATTACHMENT
28" Aluminum Wound Magnet

5.5 KW Hydraulic-Driven Generator

Universal Quick Coupler

Connects to Skid
Loaders Auxiliary Hyd

Gasoline Powered Units Available

hi

plerrrrrrr

yd

Units Available

Material Handlers

ADVERTISE! What do you have to gain?
Call 877-77-0737 today!

CLASSIFIEDS Continued, Page 22
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www.jobmachineryinc.com
CALL JOHN 612-961-8893

10kW GEN INSTALLED, 40” OHIO AWX 
MAG, 4’  HD PIN-ON STICK, REMAN - 
WORK READY

‘98 LIEBHERR A922

RENTAL
PURCHASE

OPTION!

2005 FUCHS MHL 360

800-472-0453      Ivan
    Jacobs

5,300
hours
A/C
Gen-set
Grapple

59' Reach
New Tires

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

2005 FUCHS MHL360 (Rubber) 59' 
Reach, Hyd Cab, Gen Set & Grapple
2000 FUCHS MHL360 (Rubber) 59' 
Reach, Hyd Cab, Gen Set & Grapple
2005 FUCHS RHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
2003 FUCHS MHL340 (Rubber) 41' 
Reach, Hyd Cab, Gen Set & Grapple
1999 FUCHS RHL 340 (Crawler) 41' 
Reach, Elev Cab, Gen Set & Grapple
2002 Liebherr A904 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
2006 Caterpillar M322C MH (Rubber) 50' 
Reach, Elev Cab, Gen Set & Grapple
1999 Caterpillar M325B MH (Rubber) 50' 
Reach, Elev Cab, Gen Set & Grapple

Material Handlers

WANTED
Operator’s manual for a Mosley TC-60 Baler

Contact: Farmington Iron & Metal
Phone: 505-325-1431

Fax: 505-327-1408
E-Mail: jffim@ddbroadband.net

EQUIPMENT FOR SALE
NEW & USED

Gus
813-282-8712

Gunn
813-713-1210

**Several 2 RAM Balers!**

HARRIS SHEAR BSH-1123
HARRIS SHEAR BSH-1023

SIERRA 500T LOGGER BALER SHEAR
500 TON MOBILE LOGGER BALER SHEAR (2)

All above in good condition &
available for immediate delivery! 

Shredders - All Sizes
- LET US SELL YOUR EQUIPMENT -

SALES / SERVICE / PARTS
Balers / Conveyors / Baling Wire / Recycling Systems

Material Handling Equipment

Over 100 years combined experience 
in the industry

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Exclusive Harris Dealer for IL, MI & IN

PREVENTATIVE MAINTENANCE PROGRAMS
Wire Tire Repair / Baler Installation
P.L.C. Diagnostics & Programming

Reline Services

YOUR COMPLETE SOURCE 
FOR RECYCLING EQUIPMENT

Miscellaneous

800-549-0490
All 50 plus Canada!

CALL ANYTIME,
WE NEVER SLEEP!

with Fast Delivery!
Grapples & Magnets
WE NOW OFFER HIGH QUALITY

g

Hamburg, NY

RADIOACTIVE
Waste Disposal

• Self-Illuminating Exit Signs
• Smoke Detectors
• Contaminated Pipe
• Water Filtration Media
• Contaminated Demolition Trash
•  “Hot” Equipment & Machinery

ADCO Services, Inc.
708-429-1660 / www.adcoservices.com

MOBILE
SHEARS

  1999   
  DAEWOO 

220LC with 
rotating Iron Ax 
shear.

2007 KOBELCO SK350 with Genesis 660R 
rotating shear (2,900 hours).
1990 CAT 235 with CAT S340 rotating shear.
2000 KOMATSU PC300 LC-6 with 
Genesis GXP660R rotating shear.
2003 VOLVO EC240B with Genesis 
GMS400R rotating shear.

800-472-0453      Ivan
    Jacobs

with 

Cab Guards
  1999  
  DAEWOO 

220LC with 
rotating Iron Ax 
shear

OBILE
HEARRRRSSSSSSSSSSSSSSSSSSHEAR

Guards

MOBILEMOBILE
SHEARSSHEARS

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2004 Komatsu PC220LC-7 (Crawler)
with Rebuilt Labounty MSD40R Shear
2007 Komatsu PC400LC-7 (Crawler)
with Rebuilt Labounty MSD3000R Shear

Scales

Shears

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5'x5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Software

Steel Buildings

NEEDED: INDIVIDUALS INTERESTED in
a 21st century, environmentally-sound,
revenue-generating, proprietary crumb
rubber and refractoring system. Tires
turned quickly, leaving nothing behind to
waste. All components, (fiber, wire mesh,
and rubber) are separated and generate
revenue streams that will amaze the tire
recycler. Write us at firesafe@comcast.net.

TIRE RECYCLING SYSTEM: We have
spent years perfecting an economical sys-
tem to pick up 600 tires in five minutes.
System eliminates unsightly tire piles,
mosquito breeding grounds, and takes
road trailers and recycles them into ground
level 32 foot long containers. Beasley's Tire
Recycling for a free demonstration, 434-
665-1436.

Tire Recycling

from NY, NJ & all of New England—we load!
75¢/off passenger wheel, $5/off truck wheel

Any tire on rim free of charge! 
Trailers and roll-off containers available for spotting.

SCRAP TIRES WANTED

Call 508-294-1700
FOR SALE: WHEEL CRUSHER TSI
TC300. Still new. Only used for demonstra-
tion purposes and has only 8 hours on the
meter. Briggs and Stratton Vanguard V-twin
18 hp engine. Electric start. Can tow with
any car. Sells for $8,500 retail. Asking
$6,750. Currently located in Phoenix. Dave
505-301-6800

NEW: 1600R20 XZL Michelin $500,
1400R20 Michelin & Gyear $350 USED:
1600R20 Michelin $ Gyear $300, 1400R20
Michelin & Gyear $250, 20.5x25 12 Ply
$250, 17.5R25 Michelin & BridgeStone
$400, 17.5x25 12 Ply $175, 315/80R22.5
$125, 12R22.5 $110. Many more sizes.
Tire Bargain Center 800-814-1489,
www.tirebargaincenter.com.

Miscellaneous
HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service.
We offer FREE professional layout of dis-
play advertisements and your ad will be
shown on our busy website!

NEXT DEADLINE 3/17
CALL TODAY   877-777-0737



Options:
Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.

The Enviro-Rack
Auto Fluid Removal & Dismantling Station

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 

system on the market comes close to the Enviro Rack. Meet EPA and State level 
regulations concerning fluid removal. The Enviro Rack is totally air operated. 

There are no gasoline or electric motors that could create a 
spark. The Enviro Rack is a safe system. Complete fluid 
removal in less than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
www.IronAx.com

ironax@ironax.com

BUYBUY
NOWNOW

SPECIAL PRICING IN
1st QUARTER 2010 ONLY



Huron, South Dakota

www.OverBuilt.com • sales@overbuilt.com • 605-352-6469

Full automation system, hydraulic landing gear 
and air compressor. 11,400 engine hours on 
the efficient John Deere, 6-cylinder diesel 
engine.

This crusher has been well-maintained and is 
ready to crush. Located in Illinois.

2003 EZ A+ Portable Car Crusher
TRADE-IN

10 Foot Opening 

Advanced Oil Recovery System

State-of-the-Art Automation 
System

400-gallon Fuel Tank and 
Optional Auxiliary Fuel Pump

Optional High-speed Oil Bypass 
System

Economical Diesel and Electric 
Models

10 ft.

Huron, South Dakota

O B il l @

800-548-6469

CR
US

HE
R

BA
LE

R/
LO

GG
ER Larger Charge Box

Variable Bale Size

Increased Compression 
Force

Extended Fuel Capacity

Heavy-duty Knuckle Boom

Superior Reach

Superior Lifting Capacity

See more equipment on OverBuilt.com

$94,900.



800-475-8812CALL EXCEL

Worldwide Installation & Service. 

CA -4
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People looked on in shock at the
horrific devastation in Haiti. The capital
city of Port Au Prince looked like it was
hit by a giant wrecking ball. Whatever
has been left standing by the 7.0 earth-
quake and numerous aftershocks is like-
ly cracked beyond repair and will have
to be demolished.

Close up shots from news footage
reveal low quality concrete, cement and
mud block construction. A closer look
shows little or no rebar and lightweight
wire mesh reinforcement. Port Au
Prince, the largest city and principle
port, developed slowly from Colonial
times on a well laid out grid pattern, but
with barely any construction codes or
standards. Because it has been a histori-
cally poor country, building was done on

the cheap. Many structures were also
weakened by earlier earthquakes, hurri-
canes, civil strife and fires. 

Greg Moro, operations manager for
Independence Recycling of Florida
(IRF) has been working on a plan to
move two mobile crushing and screen-
ing plants to Port Au Prince to recycle
earthquake debris for use in new con-
struction. “I have had three groups
approach us about going down to Haiti.
One is a group from Utah, Proactive
Energy Concepts, is working through
retired General Leslie Clark to put a
package together to go to Haiti for a 10-
year recovery program. The first part of
their program is demolition and clean-
up, providing saltwater desalinization
and wind and solar energy. We fit into
the early phase of this program and
don’t know how long we would be there.
They want us to demolish buildings and
recycle them into whatever useable
products we can make, for example
aggregates to be used in new concrete
for future development.” 

IRF operates six receiving yards for
construction and demolition debris in
Florida serviced by three mobile crushing
plants. Through the collection of concrete,
block, rock and other aggregate based
materials IRF produces recycled aggre-
gates and road base for reused in new con-
struction. The crushers are moved from
yard to yard to handle stockpiles and are
also moved to customer locations for
major on-site crushing and recycling proj-

ects. Depending on the economy, IRF
recycles approximately three million tons
of concrete and asphalt per year. 

IRF is one of nine DiGeronimo Com-
panies, which includes Independence
Excavating, headquartered in Cleveland,
that has 10 mobile crushers in its fleet as
part of a diversified national capability in
heavy industrial construction, site devel-
opment, concrete, demolition and environ-
mental solutions. The DiGeronimo family
is also involved in aggregate distribution
and manufacturing construction equip-
ment, including the fabrication of IROCK
crushers.

“I would say a quarter of a percent of
what we crush is waste. We might crush
40,000 tons of concrete and only have one
or two 20-yard dumpsters of trash that we
pay to take to a landfill. All of the steel
gets recycled and 95 percent of our pro-
duction is sold to the private sector.
Incoming raw material is about 50/50 pri-
vate and government. In Florida, for
example, DOT instituted a new spec to use
recycled aggregate for roads, but there are
two problems. One, the engineers are not
writing the road specs, and two, there’s not
enough raw material to crush to keep up

Haiti in the aftermath – recycling a city?
by MIKE BRESLIN
mbreslin@americanrecycler.com

PHOTO BY THOMAS HURST | CHURCHESHELPINGCHURCHES.COM

See HAITI CLEAN UP, Page 7

Thousands of buildings suddenly became rubble, turning waste management into an overwhelming task.

For concrete demolition debris, one mobile crusher
can process between 1,800 to 2,400 tons per day,
and crush asphalt at anywhere from 3,000 to 4,000
tons per day. 

PHOTO COURTESY OF INDEPENDENCE RECYCLING OF FLORIDA

A permit for a construction
and demolition (C&D) pit within
one mile of wells that provide
drinking water for the south end
of Santa Rosa County, Florida
was recently approved by com-
missioners.

Most of the commissioners
voiced concerns over approving
the permit, while pointing out that
legally they had no choice.

Commissioner Lane Lyn-
chard from Gulf Breeze, land-use
attorney, said he did not want to

vote yes. “I wish there was a way
for me to vote no legally,” he said.
“If we did have a right to say no,
this would be an easier decision.
But as I see it and as our county
attorney sees it, if they met the
criteria of our ordinance when
they first applied, and have
checked all the boxes to meet the
requirements, we do not have the
right to reject the permit.”

Suncoast Concrete Inc. had
requested a permit to turn 7 acres
of their 60-acre parcel into a
C&D pit. After their request,
months of discussion and peti-

tioning by residents concerned
with the drinking water followed.
Fairpoint Utility Co. has six wells
that provide water to the south
end of Santa Rosa County and is
located within a mile of the Sun-
coast property. Several residents
petitioning the county to reject
the proposal outlined potential
problems with groundwater and
pit leeching.

Last September, commis-
sioners changed their ordinance
to more stringent requirements
and also prohibited any C&D pits

Construction employ-
ment grew in only 4 out of
337 metropolitan areas in
2009 as spending on con-
struction projects dropped by
$100 billion in December to
a 6-year low of $903 billion,
according to an analysis by
the Associated General Con-
tractors of America.

“The impact of the stim-
ulus is clearly being over-
shadowed by the sweeping
downturn in overall con-

struction demand,” said Ken
Simonson, the association’s
chief economist. “Without
those public investments
however, a bad employment
situation will only get worse
during 2010.”

Simonson noted new
Census Bureau figures show
that private non-residential
spending dropped 18 percent
compared to December
2008. He added that only

Construction spending
drops to six year low

Florida C&D pit stirs up controversy
by PAM BRANNON
news@gulfbreezenews.com

See FLORIDA C&D, Page 3See SPENDING, Page 2



The Obama administration an-
nounced a multi-agency initiative to spur
economic growth while making buildings
more energy-efficient. 

Seven federal agencies issued a com-
bined funding opportunity of up to $129.7
million over five years to create a regional
research center. The center will develop
new building efficiency technologies and
work with local partners to implement the
technologies in area buildings.

Building conditions account for near-
ly 40 percent of United States energy con-
sumption and carbon emissions. Improve-

ments in building efficiency will provide
significant benefits – reducing energy use,
lowering utility bills and decreasing car-
bon emissions.

The agencies are working together
through Energy Regional Innovation
Cluster (E-RIC) that is centered on an
Energy Innovation Hub. This Energy
Innovation Hub, one of three proposed
by the administration and funded by
Congress in the FY10 budget, will bring
together a team of researchers to con-
duct research and to solve priority tech-
nology challenges.

The E-RIC will work to disseminate
new technologies into the local market-
place and share best practices with the
public and private sectors. It will be sup-
ported through agency investments in
technology and business development, and
will include support for workforce educa-
tion and training. By linking researchers at
the Hub with local businesses and support-
ing specialized workforce education in the
area, the initiative will create an economi-
cally dynamic region focused on building
efficiency technologies.

A Letter from
the Editor
Dear readers,

According to the old adage,
March roars in like a lion, and leaves
quiet as a lamb. So far, March’s com-
modities prices, while perhaps not
roaring per se, have certainly been
stronger compared to months past. 

And that, of course, is fantastic
news for an industry that’s seen its
share of woes during this recent eco-
nomic downturn. 

Of course, only time will tell
whether or not prices will be sustained
at this level, but with jobs legislation
in the works, and infrastructure spend-
ing around the bend, odds are good
that commodities prices won’t be qui-
eting down any time soon.

At deadline, a scaled-back jobs
bill is up for vote. On paper, the main
elements of the bill look like they
could have a fairly positive impact on
our industries. Between funding for
big state infrastructure projects, tax
breaks for hiring unemployed work-
ers, and incentives for small business-
es to invest in new equipment, the leg-
islation could be the catalyst that
helps pull commodities prices up and
gets equipment sales rolling once
again.

Or it could fail spectacularly and
be just another waste of taxpayer
dollars.

Aimed at reducing the incredibly
high unemployment rate, it’s hard to
guess at whether or not it’ll succeed.
But considering popular opinion and
the government vying to regain some
sort of public approval, chances are
good that some iteration of the bill
will pass in fairly short order.

I’m curious as to how the people
doing the hiring, firing and buying
feel about it. Would government
incentives encourage you to hire addi-
tional help or to purchase new equip-
ment? Or are the government-mandat-
ed handstands not worth the effort?

Of course, many of the questions
won’t have answers until a final bill
has been hashed out and passed. But
once that happens, I’d love to hear
your take on it. So please drop me a
line and walk me through your
thought process when considering
whether to buy that piece of equip-
ment or hire some extra help. 

Anyways, expect that commodi-
ties will keep gaining, despite the suc-
cess or failure of the jobs bill. Perhaps
with a little work and time, these
gains will grow into a roar that’ll put
to rest the clichéd idea of March’s
lamb-like transition into April.

Have a good month everyone,
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power construction increased from year-
ago levels, by 14 percent. Developer-
financed categories recorded especially

large declines, including lodging (down
46 percent); retail, warehouse and farm
(down 37 percent); and office (down 35
percent).

In contrast, publicly-funded con-
struction increased by 1.0 percent
between December 2008 and 2009,
Simonson noted. He added that stimulus
spending helped boost highway and
street construction by 3.7 percent, mak-
ing it the largest public category. Educa-
tional construction, however, dropped
4.0 percent during the year. Private resi-
dential construction dropped 11 percent
for the year as multi-family construction
tumbled, even though spending on sin-
gle family housing has increased for 7
months in a row.

Simonson said the declines in con-
struction spending were leading to lay-
offs in almost every community in

America. Leominster-Fitchburg, Massa-
chusetts lost a larger percentage of its
construction work force (38 percent)
during 2009 than any other metropoli-
tan area, according to the latest Bureau
of Labor Statistics figures. The agency
includes mining and logging with con-
struction in most metro areas to prevent
disclosure about industries with few
employees.

Other areas experiencing sharp
declines in construction employment
during the year include El Centro, Cal-
ifornia (36 percent); Santa Fe, New
Mexico; Pocatello, Idaho; and Koko-
mo, Indiana (all 29 percent). Mean-
while, the Houston, Texas area lost the
most construction jobs (25,500)
between December 2008 and 2009.

Of the 4 metropolitan areas with
an increase in construction employ-
ment during the past 12 months, 2
areas had gains of more than 100 jobs:
Harrisburg-Carlisle, Pennsylvania
(1,500 jobs, 13 percent gain) and Tulsa,
Oklahoma (700 jobs, 3 percent gain).
Two metro areas had gains of 100 jobs
each in construction: Springfield, Ohio
(8 percent) and Columbus, Indiana (5
percent).

Association officials cautioned that
without new investments in infrastruc-
ture projects, construction employment
will only get worse. They noted that the
fiscal year 2011 budget request
released by President Obama outlines
some important new infrastructure
investments, including establishing a
national infrastructure fund and boost-
ing investments in high speed rail and
new air traffic control facilities. Many
of those new investments, however,
were offset by cuts for new water infra-
structure projects and levee projects,
for example.

Spending
■Continued from Page 1

Energy-efficient building initiative launched 

The Lockheed Martin Center for
Leadership Excellence has earned the
U.S. Green Building Council’s
(USGBC) LEED® Silver certification.
The USGBC’s Green Building Rating
System™, is an internationally accepted
benchmark for the design, construction
and operation of high performance green
buildings.

The CLE, a 300,000 sq. ft. conference
center and lodging facility located adja-
cent to corporate headquarters in Bethes-
da, Maryland, supports company training
courses, business meetings and confer-

ences. The center includes a 250-seat
amphitheater, 8 large training rooms, 18
conference rooms, a full service restaurant
and a fitness center for employees.

The center, which opened March
2009, was designed, built and operates
with environmentally efficient features,
including:

•Compacting, composting and recy-
cling systems which divert more than 90
percent of the site’s waste stream from
landfills.

•Low-flow plumbing which reduces
water use by approximately 43 percent.

•Construction products contained
23 percent recycled materials.

•100 percent of the site’s paints,
sealants and adhesives are low-emitting
and contribute to better air quality.

•Reflective roofing which reduces
heat emittance.

•More than 5,000 energy efficient
light bulbs which reduce energy con-
sumption.

•Energy savings from the CLE
avoids over 318 metric tons of carbon
per year.

Lockheed Martin Center for Leadership Excellence
earns LEED Silver green building certification
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Lt. General (Ret.) Daniel Christman
is slated as the keynote speaker at the 37th
Annual National Demolition Association
Convention March 20-23 at The Mirage in
Las Vegas, Nevada. His presentation will
be “Leadership in Times of Crisis”.

Following General Christman’s pres-
entation, Bob Mellinger of Attanium Corp.
will give advice on improving crisis com-
munications and decision-making skills.

One day will include educational
breakout sessions which include “Survive
to Thrive: Making the Transition: Coping

with the Downturn and Planning for
Recovery,” presented by Greg Hoyle of
Hoyle & Associates. Hoyle will provide
tips on topics like managing cash flow and
marketing. Mike Casbon with EMR Inc.
will speak on “Safety and Your Bottom
Line,” addressing the subject of how well-
planned and executed safety programs can

become profit centers. The third session is
entitled “Green Marketing and LEED: Is
There Money in it for You?” presented by
John Lloyd of Lloyd’s Construction Serv-
ices and Jason Haus of Dem-Con Compa-
nies. The program will explain establish-
ing a capital-intensive recycling program
that really works.
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The Building Materials Reuse Asso-
ciation has identified seventeen grant
awards which feature deconstruction job
training, certification and workforce sur-
vey activities from three different Depart-
ment of Labor programs.

While these grants are intended to
create new jobs and encourage recycling,
deconstruction can cost twice as much as a
typical demolition job. This factor alone
threatens the viability of entire projects.

The United States Department of
Housing and Urban Development (HUD)
provided a $25 million grant to the State
of Milwaukee. The state is waiting for a
response on whether or not prevailing
wages are a requirement of the grant.

The cost of deconstruction projects
varies greatly depending on whether work-
ers must be paid state or federal prevailing
wages.

Prevailing wages often make the cost
so high that no contractors bid on the jobs,
eliminating any real benefit to anyone.

Some states utilize HUD grants but
are not required to pay prevailing wages
by using new workers still considered to

be in training. A training job is exempt
from the rule.

Deconstruction contractors must cal-
culate the value of the end-product,
including funds derived from the sale of
fixtures, building materials and other sal-
vageable items from deconstruction. This
amount offsets the higher cost of decon-
struction, making the project more viable.

The Building Materials Reuse Asso-
ciation has identified 17 grant awards
which feature deconstruction job training,
certification and workforce survey activi-
ties:

Pathways Out of Poverty Grant
Recipients:

The City of Minneapolis
The Consortium for Worker Educa-

tion (Bronx, New York)
East Harlem Employment Services

(NYC, New York)
Mi Casa Resource Center for Women

(Denver, Colorado)
National Association of Regional

Councils (Apache Junction, Arizona)
PathStone Corporation (Rochester,

New York)

Providence Economic Development
Partnership (Providence, Rhode Island)

SER – Jobs for Progress of the Texas
Gulf Coast, Inc (Houston, Texas)

Southwest Housing Solutions Corpo-
ration (Detroit, Michigan)

Workforce Development of Seattle-
King County (Seattle, Washington)

The WorkPlace, Inc. (Bridgeport,
Connecticut)

Green Capacity Building Grant
Recipients:

Co-Opportunity, Inc (Hartford, Con-
necticut)

Latin American Youth Center Youth-
Build Public Charter School (Washington DC)

Youth Conservation Corps (Chicago-
land, Illinois)

Episcopal Community Services of
Maryland (Baltimore, Maryland)

Iowa Workforce Development (Des
Moines, Iowa)

Energy Training Partnership
Grant Recipients:

Heritage Health Foundation (Pitts-
burgh, Pennsylvania)

Department of Labor awards grants
for deconstruction job training

to be placed south of U.S. 90, which is
where this new pit is to be located. But
since Suncoast had already applied for
their permit, county attorney Tom
Dannheiser explained to commissioners
that as long as the company meets the
requirements of the ordinance in place
when they first applied, the county had
no choice but to approve the request.

Suncoast owner Ken Bryan
addressed commissioners last Monday.

“I’ve been working on this for years
trying to do the right thing,” he said.
“We have gone even above and beyond
what we were asked to do by your engi-
neers and by the state. If I felt for a
minute that this pit was not safe, I would
back away.”

The county’s ordinance for several
years has required C&D pits to have liners.
The state did not require liners until a
month ago. Suncoast project manager
Tony Mellini explained that the Suncoast
pit has not only a plastic liner, as required
by the county ordinance, but also a clay
liner. He also explained in detail the plans
to rid the pit of leeching materials, from

recirculating to spraying outside the pit
and allowing some evaporation.

Suncoast representatives pointed out
that there previously was a hearing with an
administrative judge from Tallahassee held
in Milton several months ago, and the
judge recommended that the state must
grant the permit because Suncoast had fol-
lowed all the requirements of the state.
They said Suncoast worked through eight
months of challenges and petitioning,
showing that they were meeting or exceed-
ing all standards and requirements of both
the state and county.

“We had originally a petition with
30 people wanting to stop the pit,” resi-
dent Etta Lawlor said. “We ended up
with only three going that day to the
hearing. The rest got scared after they
received calls or mailings from the attor-
neys representing the pit wanting to
know what their objections were, etc.
But the hearing did not look outside the
pit – not at any water issues. It only
looked at whether the pit itself met all
the requirements of the state.”

Suncoast’s owner promised com-
missioners that he would do everything
possible to keep the pit safe for the sur-
rounding groundwater.

—Reprinted with permission from Gulf Breeze News

Florida C&D
■Continued from Page 1

NDA shares agenda for 2010 convention

Caterpillar Inc. announced sales and
revenues of $32.396 billion for 2009, a
decrease of 37 percent from $51.324 bil-
lion in 2008. Profit per share was $1.43,
down 75 percent. Excluding redundancy
costs of $0.75, 2009 profit was $2.18 per
share.

Fourth-quarter sales and revenues
were $7.898 billion, down 39 percent from
the fourth quarter of 2008.

Profit per share for the quarter was
$0.36, down 67 percent from the fourth
quarter of 2008. Excluding redundancy
costs, profit for the fourth quarter was
$0.41 per share.

Sales and revenues for 2009
decreased $18.928 billion from 2008, and
profit of $895 million was down 75 per-
cent from $3.557 billion in 2008. The
decline in profit was primarily due to sig-
nificantly lower sales volume.

The impact of lower volume was
partially offset by lower costs, favorable
income taxes and improved price
realization.

Caterpillar expects 2010 sales and
revenues to be up 10 to 25 percent from
2009, and profit is expected to be approxi-
mately $2.50 per share at the midpoint of
the sales and revenues range.

In addition to increased end-user
demand, Caterpillar sales are expected to
improve as a result of changes in dealer
inventories. Dealers reduced new machine
inventories by more than $3.3 billion and
new engine inventories by more than $600
million during 2009. This means Caterpil-
lar’s sales in 2009 were below end-user
demand by nearly $4 billion.

The most significant positive factors
driving the profit outlook are higher sales
volume, lower material costs and
improved factory efficiency.

Caterpillar
expects higher
revenues in 2010
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Servicing large sites worldwide, providing
manufactured products and systems for over 25 years.

NCM ODOR CONTROL
World Leader in Odor Control Solutions

ncmodorcontrol.com

There are many reasons companies
choose to invest in dust suppression
technologies. Regulatory compliance
and reduced health risks are among the
most common motivators for employ-
ing dust management techniques. Dust
inhaled by workers or nearby residents
can irritate airways and exacerbate con-
ditions such as asthma or allergies. Job
site dust can also generate complaints
from local residents and businesses,
affecting community relations and
potentially jeopardizing future operat-
ing permits. When equipment air intake
includes significant amounts of dust, it
can lead to more frequent maintenance
and greater engine wear, causing higher
operating costs and more frequent
downtime. These are only a few of the
reasons that a business might review
market options for a dust control equip-
ment purchase.

Tad Wollenhaupt is president of Air
One, a company that offers engineered
air quality control systems for industrial
clients. The firm offers Disc Fans,
Rotary Foggers, Monsoon and AirMa-
tion products for off-the-shelf dust con-
trol solutions. They also offer custom-
engineered, facility-specific dust con-
trol systems that utilize atomized mist
nozzle hardware and high-pressure
pumps.

Most systems can be customized to
client needs and all are designed, built,
installed and serviced by Air One. “Our
systems are used to control airborne
dust around processing equipment, to
protect employee health, and to prevent
nuisance conditions and/or operating
permit violations. The Monsoon units
are for large handling facilities and out-
door demolition projects. They disperse
water droplets up to 150 feet from the
unit and are capable of projecting a
water mist up to 50 feet in the air,” Wol-
lenhaupt stated.

“The majority of our products have
been in use for at least 10 years in the
solid waste industry. Our clients process
between 50 and 1,500 tons of construc-
tion and demolition debris per day. Our
portable equipment and turnkey sys-
tems allow users to utilize our products
within a very short timeframe,” Wollen-
haupt said. He noted that federal and
state industry regulations are growing
stricter for the solid waste and recycling
industries “and that results in a business
increase for us. Air quality improve-
ment is required on all new projects and
rehabs of older facilities, which leads to
more regulation and public scrutiny
where it may not have existed before.”

Buffalo Turbine (BT) has manufac-
tured high-velocity and high-volume
turbine style fans for spraying and
debris blowing since 1945. Bradley
Wesley, sales dealer, noted, “We pro-
vide officially licensed products for the
PGA Tour for debris blowing and we’re
the official debris blower of the IHRA.
We also manufacture specially-
designed blowers utilized by the United
States military in their work uncovering
roadside bombs in Iraq and
Afghanistan.” 

Wesley said BT Monsoon products
utilize a gyratory atomizing nozzle
which generates a fine mist of many
very small, water droplets of consistent
size that trap and remove airborne fugi-
tive dust particles commonly created in
C&D recycling and other processes.
Monsoon products are available with
diesel, electric, gasoline, hydraulic, and
PTO power. Oscillation stands are
optional and provide a user with over
10,000 square feet of coverage. Wesley
pointed out that “Our products offer a
cost effective solution for any organiza-
tion concerned with dust control.”

Dust Control Technology (DCT) is
a supplier of dust suppression equip-
ment, primarily used in outdoor or large
indoor applications. According to
Edwin Peterson, CEO, “While some
equipment suppliers have added dust
management as a sideline, it is the sole
focus of our business.” Most DCT cus-
tomers are involved with bulk material
handling, including municipal recy-
cling, crushing, shredding, solid waste
processing, composting, landfills and
C&D recycling. The company’s Dust-
Boss product line, based on proven
technology, delivers a dense mist of
very small water droplets, sized specifi-
cally for airborne particles and surface
dust control.

“One of the key differentiating fac-
tors of our equipment is the ability to
employ Variable Particle Sizing™
(VPS) technology to customize nozzles,
fans and other components, producing a
range of droplet sizes and air speed that
best suits a given application. Our prod-
uct line includes powerful, mobile fan-
driven units that deliver the atomized
mist over a wide target area. The largest
designs feature optional 180 oscilla-
tions, providing coverage of 80,000
square feet or more – a virtual dust
blanket,” explained Peterson. Set-up
time for the DustBoss is minimal,
requiring hookup to a water source and
electrical power. Once set-up is com-
plete, the machine can run unattended
all day and a filter to accommodate
non-potable water sites is also avail-
able.

John O'Brien, operations manager
at NCM Odor Control, said the firm
offers custom dust control systems for
C&D settings, rail yards, recycling cen-
ters and more. “Our systems help
improve air quality for people working
on the sort line by eliminating airborne
dust. We offer polymeric dust control,
used with our high pressure misting
systems in areas where just plain old
water will not do the trick. Our cus-
tomers benefit by not having to wear

dust masks and during the summer
months, our system helps cool a build-
ing by approximately 15 degrees,”
O’Brien said. “Treating the hoppers and
sorting screens is basically what our
experience has been. We prefer to cover
door openings so that dust will not
escape the building and possibly create
concern for those surrounding the area.
We typically sell products to facilities
that process from 500 to 2,000 tons of
material per day. We have clients from
New England to San Diego,” comment-
ed O’Brien.
He said that
m o t iva t i o n
for obtaining
dust control
e q u i p m e n t
varies with
each client.
“It can mere-
ly be a quali-
ty of life
issue. Exces-
sive dust in
the workplace
is undesirable. 

Employers pay top dollar for health
care and employee health is important for
staff and for the good of the company.
Clients may also want to keep dust con-
fined to a specific area to extend the life
of processing equipment,” said O’Brien. 

EQUIPMENT 
SPOTLIGHT 

N Dust control
by MARY M. COX
maryc@americanrecycler.com
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Buffalo Turbine 
Bradley Wesley
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Dust Control Technology, Inc.
Edwin Peterson
800-707-2204
www.dustboss.com 

Midwest Industrial Supply, Inc.
Shannon Noble
800-321-0699
www.midwestind.com

NCM Odor Control 
John O'Brien
267-259-5190 
www.ncmodorcontrol.com

Tracey Southerland
Precision AirConvey Corp.
302-999-8000
www.precisionairconvey.com

Buffalo Turbine

NCM Odor Control

Air One Inc.

Dust Control Technology, Inc.



Germany-based Wirtgen Group
will introduce on-site recycling tech-
nology developed by its Kleemann
GmbH subsidiary when it will be intro-
duced in China at Bauma China in
Shanghai, in November 2010.

Kleemann GmbH recycling plants
take demolition waste, demolished
concrete and spoil and convert it into
high-quality aggregate for the construc-
tion industry. By recycling demolition
waste on-site, the process can dramati-
cally reduce the amount of energy and
CO2 emissions required in hauling
material away from a demolition site.
Demolition waste can be used as aggre-
gate for the next building project on
that site and will reduce material costs
and the need to extract fresh aggregate
by quarrying.

The core of the process is an
impact crusher which is fed with demo-
lition material that has been screened

for size with particles larger than 60mm
grain size, fed into the crusher while
smaller particles are put aside for fur-
ther processing. The crushed aggregate
is then sorted and separated by size and
is then cleaned from light materials.
Recovered ferrous metals are then
removed by electromagnets and are
recycled.

The recycled aggregate product is
upgraded with natural sand and cement
to a useful, hydraulically-bound base
layer.  
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American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

Recycling shingles gains notice

Of the estimated 11 million tons of oil-based
tear-off asphalt roof shingles generated annually in
the United States, nearly 10 million are landfilled.
However, if fully recycled, they would help reduce oil
consumption and greenhouse gases, and lengthen the
lifespan of C&D landfills.

Almost 1 million tons of this material are
recycled to provide feedstock for asphalt hot mix
producers.

“Shingles are just ripe for the plucking,” said Bill
Turley, president of the Construction Material Recy-
cling Association (CMRA). “If we used all of it, we
could easily set up a system to do it.”

Between 25 and 35 percent of a typical shingle
consists of oil. Interest in using shingles is growing
and last November at the CMRA’s 4th Shingle Recy-
cling Forum, 381 people attended, compared to 240 at
the 2007 forum.

“The reason is simple – the economic benefits
are becoming very obvious to many, especially hot
mix asphalt plant operators,” said Turley. “They save
tremendously when using shingles to replace new vir-
gin bitumen to their mixes, especially since the price
of new bitumen has soared in recent years. But plant
operators are reluctant to tell the shingle recyclers
what value their shingles have, as they are still trying
to get the recycled shingles for a very low price.”

Many of the new attendees were representatives
of hot mix producers.

“The number of states that accept this material
and the amount of research into utilizing it has
reached a critical mass,” said Turley, “and now people
are beginning to say this is no longer R&D, it is
something I can implement myself. While not accept-
ed in every state, asphalt made with recycled shingles
is gaining acceptance and there is enough research to
back it up so that people who are generally reluctant
to try something new are willing to give it a try.”

DAVE WILLMAN | DREAMSTIME

by IRWIN RAPOPORT
irapoport@americanrecycler.com

See SHINGLE NOTICE, Page 6
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800-458-3773

IDEAL 
FOR SCRAP & 
WASTE HANDLING 

The productive Krypto Klaw™ out-digs and 
out-loads excavator grapples.  The wide, tough, 
twin cylinder clamp grabs and loads better than 
a bucket thumb because of it’s superior clamping 
force.  This productive tool was developed and 
proven on a wide variety of west coast scrap and 
demolition jobs.  It is now available from Rockland.
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for contractors 
who need to use 
it on more than 
one machine, 
and it is ideal for 
rental fleets.

CKLAND

required.  The 
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n 

or

THE KRYPTO KLAW 
™ 

OUTPERFORMS 
EXCAVATOR GRAPPLES 
AND BUCKET THUMBS.

Learn more at: 
r o c k l a n d m f g . c o m 

Wirtgen China will help to
cut demolition waste on-site
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This is good news to recyclers as the
market for shingles now has a solid base
from which to expand. 

Dan Krivit, a co-organizer of the 4th
Shingle Recycling Forum and senior proj-

ect manager with Foth Infrastructure &
Environment, LLC, a Minnesota-based
engineering and environmental consulting
firm, said, “Given the high oil content of
shingles, it can save $2 to $4 per finished
hot mix ton. The bidding for paving
work and supplying hot mix asphalt for the
trucks is competitive and the savings are
significant.

“If you multiply the savings against all
the tons that are used on roads, millions
could be saved and when contracts become
more competitive, the savings will be passed
along. Recycling shingles makes great eco-
nomic and environmental sense – it reduces
GHG emissions because that is oil that
doesn’t need to be refined, purchased and
added to hot mix. But the interest in shingles
has been much steadier than the rising price
of oil.”

He added that in the worst case, roof-
ing contractors or haulers pay the same
amount as a tipping fee charged at a landfill
to bring shingles to recycling centers, but
that many people are now enjoying a 50
percent savings by taking the material to
recyclers.

“Ultimately this means jobs and eco-
nomic benefits that are spread across the
system,” said Krivit.

There is an American Association of
State Highway Transportation Officials
(AASHTO) specification for the use of shin-
gles in hot mix for roads, and the CMRA is
pushing a similar specification through the
American Society of Testing Materials.

“The Federal Highway Administration
is highly supportive of the use of recycled
shingles – they know it makes economic
sense and has engineering benefits,” said
Turley, “but it does not have control over the
specifications. They can only advise and
advocate their use.” 

Krivit is working with states that have
approved the use of shingles and those look-
ing to do so.

“AASHTO, which was developed in
1996, was amended in 2009,” he said. “It is
generally viewed only as guidelines by the
states, but it does provide the context and a
peer reviewed starting point.”

The Departments of Transportation
(DOT’s) in Minnesota, Iowa, New Hamp-
shire and Wisconsin, he added, have just
approved the use of tear-offs in manufactur-
ers specs.

“If the DOT adopts the spec, then the
market is ready to take off,” said Krivit.
“Since 1986 Minnesota has had a spec for
the use of manufacturers shingle scrap, but
as of January 1, 2010 the Minnesota DOT
now allows, on a permissive basis, tear-offs.
The Illinois Tolling Authority has also been
working to demonstrate the use of recycled
asphalt shingles (RAS) in its hot mix asphalt
(HMA) pavements. But Missouri has been
the real leader, adopting and implementing
its first permissive spec for tear-off RAS in
HMA over six years ago.”

Turley added that California and Ore-
gon are looking into allowing tear-offs and
that Colorado just conducted a positive pilot
project.

Canada is also jumping on the band-
wagon. Ontario has a spec for manufactured
scrap shingles and is looking to add tear-
offs. Nova Scotia has allowed tear-off shin-
gles and British Columbia and Manitoba are
considering specs.

Interest in shingles has led to states and
cities initiating pilot projects, with at least
24 being planned for 2010 and investments
to promote the development of markets for
shingle.

“Most governments are trying to be as
green as possible and have sustainable pur-
chasing policies and there are examples of
states and cities purchasing hot mix specifi-
cally to help stimulate the market for tear-
offs,” said Krivit, “so if it costs no more than
a virgin product, they’ll give a preference to

a recycled product. This is the case for copy
paper and other products, but it will eventu-
ally trickle down to highway departments.
They are already purchasing recycled
asphalt pavements – the big brother of recy-
cled asphalt shingles.

Asphalt shingle manufacturing plants
are doing their part by either recycling the
castoffs on-site or selling the scrap to hot
mix plants, who bid for the product.

“The same will happen with tear-offs
in 5 to 10 years,” said Krivit. “We are close
to tear-offs becoming a commodity.”

Turley said it’s not necessary for hot
mix producers to unite to purchase tear-
offs as the savings are proven and they
generally do not want to share any infor-
mation on production costs with their near-
by competitors.

A major barrier to using recycled shin-
gles is the asbestos issue. Prior to around
1975, some shingles were manufactured
with asbestos in them. As a result many reg-
ulators have been afraid to allow grinding of
tear-offs because of a fear the asbestos
would become friable.

“But many state regulatory agencies
have developed protocols to assuage these
fears, and that is helping open up the mar-
ket,” said Turley, who stresses that asbestos
“hasn’t been used in more than 30 years, so
there are hardly any shingles with asbestos
left out there. A CMRA member has done
nearly 100,000 polarized light microscopy
tests and has had only 16 hits for asbestos.
It’s rare, but regulators are still concerned
and they are going to require testing. Fortu-
nately in the states and provinces with high-
er tipping fees recycling shingles still makes
economic sense, despite the testing require-
ment, to do the tests.” 

The United States Environmental Pro-
tection Agency (EPA) and state environ-
mental agencies are helping to promote
shingle recycling, especially via the CMRA,
which is working with the EPA to help
spread the word.

Turley said that more and more legisla-
tors are aware of the benefits of recycling
shingles and working with the industry.

“As a general rule engineers are cau-
tious – they don’t want to take chances until
a new product is fully proven. Once they
have the opportunity to review the wealth of
research and development project results,
they often realize that shingle recycling is
feasible and can help lower costs of our
public highways. We are finding a lot of
support.”

He added that while there are other
potential market applications that are theo-
retically possible, the immediate future for
shingles rests with hot mix production.
However, while some states allow hot mix
with recycled content, individual states still
insist upon conducting their own pilot proj-
ects before giving the green light.

“There is a federal ‘pooled fund study’
led by Missouri DOT, so there is coopera-
tion going on between the states,” said Kriv-
it, “but in general, the states do their own
thing. There are legitimate engineering rea-
sons for this – differences between southern
and northern climates, which require specif-
ic mixes for asphalt.”

Krivit noted that highway pavement
engineers use a variety of performance tests,
including density and smoothness, to ensure
that asphalt made with recycled materials
meets the same standards as traditional
asphalt mix.

Shingle notice
■Continued from Page 5

Rick Givan has been president of the
family-owned Recycled Materials Company
for nearly a dozen years. The company itself
was formed about 30 years ago, and has since
evolved into a business that now operates in
14 western states, predominantly in Colorado
and California.

Those states, according to Givan, are big
markets because there are military bases,
shipyards and aircraft plants that are being
redeveloped. The redevelopment of the Sta-
pleton Airport property in Colorado was what
Givan called a “classic example” of what the
business does. Material that was on runways
one week was being re-used as house foundation material a month later.

Before joining Recycled Materials, Givan had a background in the bridge and road
building industry, but said he was “drawn into” the uniqueness of an industry where “you
never do the same thing twice.” He explained that building one road or another is essen-
tially the same, but that recycling is a constant challenge where every demolition job and
every redevelopment project is different.

Recycled Materials accepts concrete and asphalt from contractors at its six Denver
metro area recycling yards. There are also mobile plants that travel to customer locations
where the aggregate is made onsite. “When we come to you, we charge a fee,” Givan
said, “but we leave the material.”

Recycled Materials does demolition projects “hooked into a recycling assignment,”
Givan said. He explained that the business is not about the demolition, but is all about re-
using the materials. The company processes the concrete and asphalt and takes other
recyclables to processors who specialize in those materials.

Since he started in the business, Givan has seen an increase in the acceptance of the
products. “The market understands that the recycled material is the same in specification
as quarried materials,” he said. Also, there has been an increase in applications, including
concrete use “where that wasn’t accepted before”.

There is also a “dawning of recognition” that disposal of concrete in landfills is a
waste of good material, and that it is needlessly taking up landfill space. “It’s gone from
‘this stuff is junk’ to being widely accepted,” he said.

He anticipates that eventually the states will have more uniform regulations for the
use of recycled materials and that there will be some standard recycling specifications.
For example, use of recycled materials in concrete is currently acceptable in Colorado,
but is banned in other states.

There will always be some local differences, because local quarries provide differ-
ent materials. Where one state might have a lot of limestone, another might have more
granite, and the aggregate used in that area will reflect those local variations.

But no matter what the material, Givan said that states could save a lot of money by
reusing the recyclable material taken from roadways, and could spend the money build-
ing more roads. Not only would money be saved by not needing to buy the material, but
trucking costs are saved by keeping the material onsite.

Still, Givan finds that a lot of his job is education. “I’m a contractor and a recycler,”
he said, and when he explains how recycling will help the customer avoid disposal fees,
some customers wonder, “Why is this guy telling me this?” There is some skepticism
that being “green” can save the customer money rather than costing more, as is some-
times the case.

Givan said that he often needs to tie all the pieces together for the customer – that
while the recycled aggregate might be more expensive compared to other aggregate,
there are no disposal fees for the old material, and no trucking fees to remove the old
material or bring in the new.

Besides making aggregate, Givan explained that Recycled Materials can make a
very diverse range of products. For example, concrete can be colored for use in land-
scaping projects or broken into pieces for use as stone for garden walls. Different types
of breaking equipment is used to create a range of sizes of end product, depending on
what the customer needs.

“We’re associated more with demolition,” Givan said, “yet our real claim to fame is
re-use and redevelopment.” He said that he sees his business as “a window into the
future,” rather than a company that simply tears down and recycles, because after the
tear-down, the areas are redeveloped into something new. “It’s the renewal of the land.”

A Closer Look
Recycled Materials Company

Rick Givan • 303-431-3701

by Donna Currie

—Rick Givan
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with the orders if they would start using it.
We are not nearly seeing the demolition
material in our yards as we did three years
ago,” said Moro.

Moving mobile crushers to Haiti
and providing all the support logistics to
keep them operational will be a large
undertaking. Each mobile crusher
requires between 9 and 11 heavy-haul
loads to move from one location to
another. A crusher will have to be moved
from a Florida location to a port, loaded
on a roll-on-roll-off vessel, off loaded in
Port Au Prince and trucked to a work
site. Typically, it takes about a day and
half to set up a plant, but in Haiti it will
undoubtedly take longer.

For concrete demolition debris, one
crusher realistically can process between
1,800 to 2,400 tons per day, and crush
asphalt at anywhere from 3,000 to 4,000
tons a day. Magnets remove ferrous met-
als during the screening process, which
are recycled as scrap. 

“We are geared for larger jobs,
20,000 tons and up. We are also known
for delivering a product that always
meets the spec. We take material through
the crusher and then we put it through a
screen plant. If a material comes through
oversized, the screen captures it and it is
sent back on a return to be re-crushed.
We can screen down to sand if required,”
said Moro. 

Recycling construction materials
from natural disasters seems to make
economic and environmental sense, but
is rarely practiced in the United States.
“In most cases after a hurricane they are
in such a hurry to get things cleaned up
that they don’t sort the material and
everything gets landfilled and you lose
the concrete and other salvageable mate-
rial,” Moro lamented.

After the 2004 Hurricane Charlie hit
Florida, clean-up companies were paid
by the yard, so most every yard that
went to landfills resulted in wasted
material that could have been recycled

and it resulted in end of life for several
landfills. “After Charlie I was sitting
here thinking we were going to get a lot
of concrete to recycle, but they were not
sorting it and most all was landfilled. We
had a high school that was damaged by
Charlie. They tore it down and brought it
to us and we weighed all the material
that came in. The school got LEED cred-
its for bringing it to a certified recycler.
Then we sold back the crushed material
to the school as road base under asphalt
parking lots, which they also earned the
high school LEED credits for using
recycled material,” Moro cited as an
example of an ideal disaster recycling
scenario. 

Recycling construction and demoli-
tion materials on-site in Port Au Prince
makes better sense. As a remote island
nation, importing anything is highly
expensive, particularly tons of construc-
tion materials. Besides, much of the port
facilities were damaged by the earth-
quake and what remains can be put to
more urgent needs. 

“From what I’ve heard about Haiti,
they are planning to quadrant off the city
and move out the population. Companies
will go in, scrape the earth clean and
build it back up again with hurricane and
earthquake resistant structures,” said
Moro. 

The economics of recycling C&D
material vary depending on the nature of
the project. The bigger the project, the
better the economies of scale and Port
Au Prince may prove to be huge. In the
United States, recycled aggregate usual-
ly costs less per ton than virgin. 

“If virgin DOT specified No. 57
stone, ¾ inch rock, costs $20 a ton, recy-
cled aggregate may be $17 or $18. But if
you own the debris it’s a completely dif-
ferent story. Recently they were tearing
down an old football stadium and called
us in to crush on site and make two inch
aggregate to use as road base for the
parking lot. Doing it that way on-site is
much faster and cheaper than buying vir-
gin,” Moro noted. 

In Florida, IRF routinely takes con-
crete highway and house slabs and large

chunks from bridge demolition which
contains large aggregate and crushes it
back into smaller aggregates and road
base. “After looking at the concrete they
have in Haiti, you don’t see a lot of
aggregate. A lot of it looks like small,
pebbly stuff which is very well suited to
sidewalks, house slabs and many other
building applications that use pump mix.
We can crush it down to any size. They
will have to decide what they want to
use it for,” said Moro. 

For Haiti, IRF is planning on bring-
ing two complete crusher packages
including screen plants, loaders and

excavators with hammers and densifiers.
IRF was told to bring experienced crews
to get the plants up and running quickly.
The plan is to eventually cross-train
Haitians to do some of the work. At first
Haitians will do more of the manual
labor like picking debris not wanted in
the crusher, but some Haitians may be
trained as equipment operators. 

“If we go to Haiti, the biggest chal-
lenge is we would have to be completely
self-sustaining. We’d have to supply our
own housing and all the resources to
support our people and our equipment,”
Moro said.

Ask Us About Our Special 
Rubber Processing and 

Carpet Grinders!

WE HAVE WHAT YOU NEED

Mitts & Merrill
Quali ty Since 1854

• Rubber — Cured
• Rubber — Uncured
• Plastics/Purgings/Pipe Reclaim
• Textiles
• Organics
• C&D and MSW
• Paper
• Carpet

Shredders
Wire Choppers
Hog Mill Grinders
Open Rotor Granulators
Closed Rotor Granulators

888-733-8248
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www.JordanReductionSolutions.com

ed
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Jordan Reduction Solutions has strongly supported
the American workforce for over 150 years and will
continue to manufacture 100% in the U.S.

Haiti clean up
■Continued from Page 1

The Arizona Department of Envi-
ronmental Quality and Arizona Attorney
General’s Office announced that an
Albuquerque, New Mexico contractor
has agreed to pay a $225,000 penalty
under a consent judgment for asbestos
air quality violations. The violations
occurred during the 2007 demolition of
the Bureau of Indian Affairs school dor-
mitory in Holbrook.

In May 2007, a subcontractor for
Gerald A. Martin Ltd., a New Mexico
corporation, began demolition of the
dormitory. As the general contractor that
was responsible for overseeing the dem-
olition activities, Gerald A. Martin Ltd.
was required to ensure compliance with
asbestos removal and handling proce-
dures prior to the demolition of the
building. In August 2007, analysis

revealed that materials containing
asbestos were disturbed during the dem-
olition of the dormitory.

In August 2007, ADEQ issued an
Order of Abatement to Gerald A. Martin
Ltd. requiring compliance with state and
federal asbestos air quality require-
ments. After consulting with ADEQ on
measures to reduce the health risks asso-
ciated with the removal of the contami-
nated debris, Gerald A. Martin Ltd.
reportedly spent more than $900,000
handling and disposing of the asbestos
in the demolition debris in accordance
with approved procedures. All of the
demolition debris was removed by Nov.
7, 2007.

The consent judgment is subject to
court approval.

New Mexico contractor to
pay penalty for violations
during dorm demolition

Doosan names
new dealer

Doosan Infracore Portable Power has
named Energy Systems of Stockton, Cali-
fornia an authorized dealer of its Ingersoll
Rand-branded line of mobile generators
for north-central California. 

Energy Systems is a full-service
turnkey company providing sales, service
and rental of power generation systems.
Energy Systems offers systems for various
applications, ranging from 10 kilowatts to
2 megawatts. It adds to its fleet the 10
models of generators from Doosan Infra-
core Portable Power ranging from 25 kVA
to 570 kVA. 

Energy Systems has been in business
since 1992, serving the western United
States and the countries of the Pacific Rim.
Besides providing power generation
equipment, Energy Systems has an expan-
sive parts and 24-hour service department.
All service technicians are fully certified
and able to service any make of generator,
as well as perform load-bank testing and
diagnostic service.

The United States Environmental
Protection Agency (EPA) and Stauffer
Management Company (SMC) officials
announced the selection of the remedia-
tion team for the Stauffer Chemical Site
in Tarpon Springs, Florida. 

O’Brien & Gere has been selected
as Stauffer’s construction manager for
the remediation project. 

Envirocon, based in Missoula, Mon-
tana, has been selected to perform the
construction of the project, with Black &
Veatch Special Projects Corp. to assist
with construction oversight.

Cleanup is estimated to take eight-
een months, which includes: the consoli-
dation and capping of contaminated soils
in the north and south parcels of the site;
installation of a cut off wall to reduce
movement of groundwater contamina-
tion at the site; and restoration of the
eastern shore of Meyers Cove. The proj-
ect schedule is currently being refined.

Remediation team
set for Florida site
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Motors and gear box refurbished 12/08. Double stacked and staggered hook knives.
Includes support frame, feed hopper, hood and control panel. Opening 96” x 44” with      
(2) 75 h.p. motors                   $165,000

SHREDPAX AZ 160 MATERIAL SHREDDER

1999 CAT 330B in good condition with a NEW, just installed 2007 MSR50R shear. Also 
includes stick and a bucket and thumb.            REDUCED FOR QUICK SALE            $115 ,000

CAT 300B W/NEW MSR50R SHEAR

Good operating condition. Priced to SELL.                                                 $85,000
1998 EZ METAL BALER

With LaBounty MSD 70 shear. Very good condition. Machine and shear 6,000 hours. 
$150,000

1997 KOMATSU PC 300LC WITH SHEAR
Good condition. A real workhorse.  One new cylinder, diesel.                   $35,000

1981 MAC STATIONARY CAR CRUSHER
Good operating condition, available now. This loader is excellent for car bodies and
loading bundles. Comes with car forks. 60 months financing available.                    $52,000

2001 JOHN DEERE 544H WITH CAR FORKS 

This loader is in excellent condition with under 8,800 hours. This machine runs well and is 
ready to work in a scrap yard.                                                                                                   $72,000

2003 CASE 621D WHEELED LOADER WITH FORKS

Under 900 hours. Perfect condition, call to arrange a demo.                                       $275,000
2008 ALJON MODEL 400XL METAL BALER

Fairbanks 70’ x 11’ 100-ton above-ground scale with printout, outside display and 
printer.                                                                      $25,000

FAIRBANKS 100TON ABOVEGROUND SCALE
Left-hand stationary baler with extensive rebuilding and is ready to go. (2) 100 h.p. 480v 
with a new Accent Wire Tier, 12” main cylinder. Loaded on your truck.                    $195,000

LOGEMANN 245A1AT BALER
With grapple and magnet.  Excellent condition.                                       $170,000

2004 JOHN DEER 200LC EXCAVATOR 

REBUILT 4,000 H.P. Pellizzari wound rotor shredder motor. Rebuilt and never returned to 
service. This is an EXCELLENT motor for primary or back-up.                 $295,000

4,000 H.P. PELLIZZARI SHREDDER MOTOR

500-ton shear/logger/baler. 20’ x 24” shear throat for No. 1 bales.                           $265,000
2002 SIERRA 500SL SHEAR/LOGGER/BALER

With curing chambers, buffers, tread builders, forklift, applicators, pumps, etc.         $CALL
COMPLETE TIRE RETREADING SHOP

2008 LaBounty MSD2500 shear. Low hours. Immediately available.                         $295,000
2004 CAT 325C WITH SHEAR


