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Recyclers confront plastic bag bans
Plastic bag manufacturers are bat-

tling a growing movement to ban or tax
single-use bags, like those employed to
carry groceries, by expanding recycling
efforts for plastic films. But the issue
remains controversial as cities try to meet
goals for reducing litter and divert materi-
als from landfill.

Austin, Texas, is one of the latest
cities to consider a ban on plastic bags.
City leaders have proposed to require
retailers beginning in 2013 to collect a
surcharge of $.10 per bag or $1 per trans-
action from customers, and to completely
ban single-use bags, whether paper or
plastic, the following year. 

“Single use bags litter the city and
waterways, are unsightly in natural areas,
and cause significant expense to local
governments in litter control and dis-
posal,” said Bob Gedert, director of
Austin Resource Recovery, formerly the
City of Austin Solid Waste Services. “In
addition, our Zero Waste Plan requires
moving away from single use to reuse
and recyclability standards.”

Several cities, starting with San
Francisco in 2007, have moved to tax or
ban single use plastic bags. The bans
have reduced plastic bag litter in at least
some cases, says Anne Bedarf, senior
manager with GreenBlue’s Sustainable
Packaging Coalition, a  non-profit indus-
try working group based in Char-
lottesville, Virginia. However, critics say
bans are not the best solution, and that
recycling is better. 

Paper bags are equally costly in
terms of resource consumption during
manufacturing, noted H. Sterling Burnett,
senior fellow with the National Center for
Policy Analysis in Dallas. And reusable
bags, which the bans are trying to pro-
mote, don’t last forever and are not
always recyclable. Also, shoppers haven’t
embraced reusable bags. Burnett said that
the United States imports about 500 mil-

lion reusable bags every year. “That
means people are not taking their bags
back in and they have to get a new one
every time,” he said. 

Single use plastic bags, Burnett said,
are often re-used as storage, garbage and
other containers. The bags also take up

little space in landfills. “It turns out they
don’t make up by weight or number very
much of the litter on the road,” Burnett
adds. “It’s less than 0.6 percent.”

One alternative to banning plastic
bags is to recycle them. Grocery and

PHOTO COURTESY OF HILEX POLY

A Hilex Poly employee at the company’s North Vernon, Indiana recycling plant sorts plastic bags for recycling.

See BAG BANS, Page 4

Miami-Dade collects 200,000 tons of recyclables 
Miami-Dade County’s single-stream curbside residential recycling

program hit their second best month ever in December with a total of
5,734 tons of recyclables collected. Overall, the county has now collected
a grand total of 200,785 tons of paper, plastic, metal cans, glass and other
recyclable materials.

“Thanks to the simplicity of single-stream recycling and the out-
standing participation of our residents, we have reached this important
milestone in three-and-a-half years, a year faster than we reached it under
the old dual-stream recycling program,” said Kathleen Woods-Richard-
son, director of the Miami-Dade County Public Works and Waste Man-
agement Department. 

Miami-Dade County first started curbside residential recycling serv-
ice in 1990 with a dual-stream program, where residents separated materi-
als and placed them into two bins. The county introduced single-stream
recycling in late June 2008. The program has helped Miami-Dade set
numerous recycling collection records including nearly doubling its
annual recycling collection totals and collecting more than 5,780 tons of
recyclable materials in December 2009, its best month ever. 

PHOTO COURTESY OF SHENENDEHOWA HIGH SCHOOL
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www.RecyclingFurnaces.com

RECYCLING SERVICES 

INTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

Connecticut University wins
EPA recycling challenge

Central Connecticut State Univer-
sity was among five schools nationwide
to win the Environmental Protection
Agency (EPA) 2011 Game Day Chal-
lenge, a competition among colleges
and universities nationwide with the
goal of lowering waste generated at col-
lege football games and increasing par-
ticipation in waste reduction programs.

As part of the challenge, 7 schools
in New England and more than 75
schools across the nation designed a
waste reduction plan for one 2011 regu-
lar season home football game, meas-
ured their results and submitted them to
EPA.

Central Connecticut State Univer-
sity won in the Waste Minimization cat-
egory, meaning they had the least
amount of waste generated per attendee.
Each attendee generated an average of
.059 lbs. of waste at the game. Yale Uni-
versity came in second with an average
of 2.19 lbs. of waste per attendee.

Other schools that participated in
New England were Harvard University;
the Campus Sustainability Initiative at
the University of Massachusetts in
Amherst; Brown University; the Univer-
sity of Rhode Island, and Bryant Uni-
versity.

Other categories and the winners
were:

Diversion Rate Champion (Highest
combined recycling and composting
rate) – University of California, Davis.

Greenhouse Gas Reduction Cham-
pion (Greatest greenhouse gas reduc-
tions from diverting waste) – University
of Virginia.

Recycling Champion (Highest
recycling rate) – University of Virginia.

Organics Reduction Champion
(Highest organics reduction rate) –
Marist College.

Participating colleges and universi-
ties, including 2.7 million fans, diverted
more than 500,000 lbs. of waste from
football games this fall, preventing
nearly 810 metric tons of carbon
dioxide emissions – equivalent to the
annual emissions from 159 passenger
vehicles.

These colleges and universities and
their fans took one step further to green
the gridiron and help build awareness
around the importance of recycling,
reducing and reusing. In 2010, Ameri-
cans kept 85 million tons of waste out of
landfills by recycling and composting,
boosting the national recycling rate to
34 percent. Out of the 165 million tons
of waste that went into landfills, food
scraps made up 20 percent. Food is the
single largest waste stream that ends up
in landfills.

To address food waste, EPA’s Food
Recovery Challenge under the Sustain-
able Materials Management program
encourages schools to donate surplus
and wholesome fresh food from sport-
ing venues and cafeterias, instead of
throwing it away. 

The competition was sponsored by
EPA’s WasteWise program, a voluntary
program through which organizations
eliminate costly municipal solid waste
and select industrial wastes, benefiting
their bottom line and the environment.



RockTenn has opened a new single-
stream recycling facility in Memphis,
Tennessee, expanding the company’s
recycling capabilities and increasing its
presence and service capabilities.

The new 150,000 sq. ft. facility will
complement RockTenn’s established
single-stream recycling plants in Chat-
tanooga and Knoxville. The automated,
single-stream system allows designated
recyclable materials to be fully commin-
gled during collection instead of sepa-
rated into different bins – a process that

offers significant benefits to homes and
businesses.

The opening of the Memphis plant,
as the first single-stream facility in the
city’s metropolitan area, represents a
key investment in RockTenn’s Recy-
cling and Waste Solutions growth
plan. 

This is RockTenn’s 9th single-
stream system within its 39 recycling
facilities. The company will continue
to expand its recycling powers nation-
wide in the upcoming year.

RockTenn’s 39 recycling and waste
solutions facilities partner with venders
across the United States to provide inno-
vative ways to recycle items that are not
mainstream. The company’s Recycling
and Waste Solutions employees are ded-
icated to managing waste streams,
recovering recyclables and finding new
life for old items, in addition to educat-
ing companies and communities about
the importance of recycling and reduc-
ing the amount of materials that enter
landfills.

other plastic film such as dry cleaning
bags, department store bags and shrink
wrap can be cleaned, shredded, pel-
letized and manufactured into composite
lumber, its most popular use, said Mark
Daniels, vice president for sustainability
and environmental policy at Hilex Poly
Co. LLC, a major film manufacturer in
South Carolina, and chairman of the
American Progressive Bag Affiliates, an
industry group devoted to encouraging
recycling.

Daniels indicated that recycling rates
for plastic bags, film and wraps increased

24 percent from 2005 to 2009. “It’s one of
the fastest growing and more valuable
recycling products out there,” he said.
“And we think there is room to increase
recycling rates.”

However, the bags tend to become
tangled in machinery at materials recovery
facilities, causing costly downtime and
repairs. Furthermore, efforts to encourage
consumers to recycle have limited success.
Starting in 2009, Austin tried to reduce the
number of bags being sent to its landfill by
50 percent, but after 3 years the use of
plastic bags had only declined 20 percent,
the city said. 

If recycling of post-consumer plastic
film has been challenging to date, oppo-
nents of bans argue that taxing or banning
bags will make it much more difficult.
That’s because grocery stores and other
locations that, today, have approximately
30,000 bins for collecting recycled bags,
will presumably stop collecting the bags
since they are no longer allowed to hand
them out. 

Recycling advocates suggest, instead
of banning bags, making it easier for con-
sumer to recycle bags and for recyclers to
handle them. One approach is to require
consumers to place plastic bags and other
film inside another plastic bag before put-
ting them into a single stream recycling
container. 

This is more convenient for con-
sumers than having to make a trip to a col-
lection bin. It’s also easier for MRFs to
handle the otherwise troublesome plastic
film at recycling centers. This is the
approach used successfully in Arlington,
Virginia, noted Bedarf. However, she said
only approximately 10 percent of United
States households have access to similar
plastic bag-friendly single stream recy-
cling systems. 

Daniels said the technology to recy-
cle bags in single stream facilities is
available and becoming more widely
used. He and his association members
are determined to attempt to block bag
bans wherever they crop up. He noted
that no state, so far, has moved to ban or
tax bags. Gedert, however, says the bans
envisioned in Austin and enacted in San
Francisco and other cities are just the
beginning. “I foresee a national ban on
single use plastic bags, as it creates a
financial burden on local and state gov-
ernments,” he said. “Why should the
government bear the cost of a polluting
product?”

Bedarf said the Sustainable Packag-
ing Coalition doesn’t anticipate a
national ban or even statewide bans. As
an alternative, her group is promoting a
new labeling plan for plastic bags and
films that advises consumers bags can be
dropped off for recycling at the store
where they were obtained or other retail
locations. “Certainly, the goal should be
to recycle as many as possible,” she said,
“since it looks like they’re going to con-
tinue to be used.” 

Indeed, Burnett said that in cities
such as Brownsville, Texas, where a sur-
charge was instituted, consumers tended
to pay the surcharges in order to keep
using single-use bags rather than substi-
tuting re-usable bags. The reason, he
said, is that consumers prefer single use
plastic bags because they work better
than the alternatives of paper and re-
usable bags. The reason they don’t recy-
cle them is that, so far, it’s not that easy
to do. “Plastic bags are used because of
convenience,” he said, “and they’ll be
recycled more as it becomes more con-
venient.”
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We rebuild all 
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WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

NONFERROUS BALERS

Equipment MANUALS Available - CALL

NEW 8” ALLIGATOR SHEARS
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7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

New Low Price
for Lower-pressure ALLIGATOR

SHEARS – Ideal for radiator cleaning, etc.

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

Our 21st Year - Thanks to You!

We need logger balers for rebuild! Call with details.

closed door, large bore cylinders, reconditioned,
under $65k!

MAC PORTABLE: Late 80s, runs, 
AS-IS for under $50K.

$5,250 plus freight

Al-Jon 580 Car Logger Baler
IMMACULATE. Call for details!

FUCHS Rubber Tire CRANE 
Needs Work, $49k..Call for Details.

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blower CP200, reconditioned!

Nonferrous Baler IBC 1450
Completely Reconditioned, Call for price!

 AL-CAN DENSIFIER: CP1000, Comp. Reconditioned.

Large selection of GOOD, used DOWNSTROKE balers.  

Bag bans
■Continued from Page 1

RockTenn invests in automated sorting
Page A4, March 2012
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Lynn & Don Roemer
Owners,
Cascade Metal Recycling
Grant’s Pass, Oregon

“We’re buying our 8th piece of
Al-jon equipment to help us keep
up with growth.”

K E E P I N G I T S I M P L E . B U I L D I N G I T S T R O N G.

Al-jon Manufacturing LLC | 15075 Al-jon Ave. | Ottumwa, Iowa 52501 | U.S.A.

(+1) 641-682-4506 | 800-255-6620 | www.aljon.com

“After working with one 580CL for a year, we learned that having customers
set up for a baler increased our production substantially,” reports Don.

“Customer demand led to our purchase of a second 580. Even with the
efficiency of one machine, we couldn’t keep up with requests from new
customers. When they discovered how efficient we were, they kept giving us
more business. That’s why we’re buying a third 580,” says Don.

“We tried another brand once,” explains Lynn. “It cost a fortune for parts.
Their service department was horrible and no one was helpful or cared about
anything. Needless to say, we gathered our wits, embraced our Al-jon tradition
and never looked back.”

Over the past 16 years, Cascade has purchased eight Al-jon machines, which
helped grow the business. “We never thought we would achieve what we
have,” states Lynn. “They have always gone over and above to make sure we

had what we needed. If we have achieved some measure of success it was,
in part, because of our relationship with the folks at Al-jon.”

Mervis Industries received a special
use permit from the Urbana City Council
in Illinois to build a recycling center. The
location was a former drive-in theater and
is a 10 acre site that will include an 18 ft.
tall, 8,000 sq. ft. metal building with truck
dock and scale. Only 5 of the 10 acres will
be used for the facility, the rest will be
used for natural screening created by trees,
bushes and flowers. Many existing trees
will be salvaged and reused.

Open to the public, the new facility
will offer residents and businesses a
clean, convenient location to bring recy-
clable materials. The concept will be
based on Advantage Recycling in
Danville, Illinois. The recycling center
will focus on being customer-friendly
with easy in/easy out processing. The
staff is also available to assist customers
as they bring in materials. Material col-
lected will be sorted and shipped off-site
to be processed at one of Mervis’ loca-
tions in Illinois or Indiana.

Customers can drop off a variety of
materials including appliances, automo-
biles, farm equipment, electronics and lead
acid batteries. Also all types of metals
including aluminum, brass, copper, scrap
iron and stainless steel will be purchased.

Mervis will continue operations at
Marco Recycling in Champaign. Founded
in 1930, Mervis Industries is a fourth gen-
eration, family-owned business and is one
of the 20 largest recyclers in the U.S.

Mervis to open
Urbana, Illinois
recycling center

TFC Recycling has added five new
compressed natural gas (CNG) trucks to
its fleet, making it the largest private
owner and operator of clean-running,
collection trucks in Virginia. It has also
opened Hampton Roads’ first fleet main-
tenance shop capable of working on
CNG vehicles.

In just 1 year, TFC Recycling esti-
mates that its 6 CNG trucks will displace
60,000 gallons of diesel fuel, which
helps the environment and reduces the
nation’s dependency on foreign oil.
Indeed CNG powered vehicles produce
just half of the emissions that federal
guidelines allow, making TFC Recy-
cling’s collection fleet among the clean-
est in Virginia.

TFC Recycling’s new 20 bay main-
tenance facility is CNG compliant and
the first of its kind in Hampton Roads.
Mechanics there are certified in alterna-
tive fuels, which means they can assist
other businesses that are interested in
CNG conversion and maintenance.

The six CNG trucks will be visible
immediately, providing curbside pickup
service in Chesapeake, Virginia Beach,
Suffolk and the Outer Banks. 

TFC Recycling is a locally owned
and operated recycling and waste
removal company, providing residential
and commercial recycling and waste
removal. 

TFC Recycling
adds five CNG
trucks to its fleet 
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RecycleMania springs back into
action as college campuses compete to see
who can reduce, reuse and recycle the
most on-campus waste. For an eight-week
period, beginning in early February and
running parallel to the NCAA basketball
tournament, colleges and universities take
part in an exciting competition that
increases recycling participation by stu-
dents and staff, and raises awareness about
the significance of waste reduction pro-
grams on campuses.

From February 5 through March 30,
2012, 605 schools representing all 50
states, the District of Columbia and 5
Canadian provinces will compete in 9 cat-
egories to see who recycles the most on a
per capita basis, who produces the least
amount of waste and who recycles the
largest percentage of their overall waste
stream. Colleges and universities choose to
participate in either the formal competition
which ranks them based on standardized
weight measurements, or as part of the less
formal “Benchmark” division. In both
cases, schools submit weight data for
paper, cardboard, cans and bottles, food
waste and general trash each week, and
are, in turn, able to see how they measure
up against each other in the continuously
updated results. The 2012 tournament will
feature a new electronics category, as well
as a promotional video contest at
www.youtube.com/recyclemania based on
a “Spirit of Recycling” theme. 

“RecycleMania’s power comes from
the way it taps school spirit to motivate
students who may not react to a traditional
environmental message,” according to Bill
Rudy, recycling manager at Brigham
Young University and president of Recy-
cleMania, Inc.

RecycleMania is an opportunity for
schools to raise awareness about their
campus recycling programs as well as
waste reduction and conservation issues in
general. 

In 2011, 630 participating colleges
and universities collected over 91 million
pounds of recyclables and compostable
organics. This prevented the release of
127,553 metric tons of carbon dioxide
equivalent into the atmosphere. Top
schools in the competition included Cali-
fornia State University, San Marcos in the
Grand Champion category, Union College
of Schenectady, New York, in the Per
Capita Classic, and North Lake College of
Irving, Texas, winner of the Waste Mini-
mization category.

The RecycleMania competition began
in 2001 as a challenge between Miami
University of Ohio and Ohio University.
Today, it is independently owned by
RecycleMania, Inc., which is governed
by a steering committee made up of recy-
cling managers from participating univer-
sities. Program management for the 2012
RecycleMania Tournament is provided by
the national nonprofit Keep America
Beautiful.

RecycleMania
kicks off 2012
competition

For a complete list of participants,
view this article on

www.AmericanRecycler.com.
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800-348-0765
radialstackers.com

• New & used quality conveyors
• Radial stackers
• Related conveyor components
• Custom design & fabrication
• Buy, rent or lease

CONVEYORS

Customer Satisfaction is our #1 priority!

Celebrating
our

50th
Anniversary! 

for
C&D and Recycling

of scrap, rubber & more!

RailAmerica, Inc. reported that its
total freight carloads in January 2012 were
71,737, up 4.0 percent from 68,963 in Jan-
uary 2011.

The company increased shipments in
January 2012 in 7 out of 12 commodity
groups compared to January 2011. The
largest increases were in other, forest
products and motor vehicles. Other was
up primarily due to a non-recurring move
in the Central region driven by a Class I
partner diverting traffic to one of our
roads. Forest products increased primarily
due to higher shipments in the West and

Northeast regions. Motor vehicles were
higher primarily due to increased ship-
ments in the West and Midwest regions.  

The largest declines were in coal and
petroleum. Coal carloads were lower pri-
marily due to fewer shipments in the Cen-
tral region largely due to mild weather.
Petroleum carloads decreased primarily
due to lower shipments in the West region.  

January 2012 carloads include 557
carloads from the acquisition of three rail-
roads in Alabama. On a “same railroad”
basis, carloads increased 3.2 percent.  

RailAmerica reports January
2012 monthly carloads

Biodegradable Products
Institute logo program expands

To handle a five-fold increase in
compostable product certifications, the
Biodegradable Products Institute (BPI)
has announced that its successful “Com-
postable Logo” effort is now adminis-
tered by NSF International.

The NSF is a global certification
organization which will verify manufac-
turers’ claims of compostability in large-
scale composting facilities. Companies
submit products and testing data to sub-
stantiate the biodegradation, disintegra-
tion and absence of eco-toxicity of their
products. After certification, manufac-
turers, authorized distributors and
resellers may then license the BPI’s
“Compostable Logo” for marketing
claims.

NSF International will now accept
and review certification requests to
ensure that all BPI certified products
continue to meet ASTM D6400 or

ASTM D6868 standards for composta-
bility.

Actual licensing and market devel-
opment efforts will remain the responsi-
bility of the BPI.

NSF provides third-party, independ-
ent product certification and testing, and is
actively involved in the development of
global public health standards. NSF brings
to the BPI’s certification program more
than 65 years’ experience, including
national and international accreditations.

The new service agreement is
designed to bolster the credibility and
capability of the 10-year-old BPI “Com-
postable Logo” program, which has expe-
rienced unprecedented growth in recent
years. By partnering with NSF, the BPI
certification program will also comply
with the requirements of ISO Guide 65,
the internationally recognized standard.
for third-party certification bodies.
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MAXIMUM RETURN
+YOUR SPECS OUR MSW EXPERTISE

GO WITH THE LEADER.

www.theCPgrp.com
(t) 619.477.3175  |  (t) 800.462.5311
(f) 619.477.2215  |  (e) sales@cpmfg.com

800-999-8100 or 480-789-3893
supershears.com / NEW fax# 480-304-4870

Building the best products on the market for over 20 years.

Don’t buy a Copycat!

Our Products are Powerful and Easy-to-Use.

110-Volt 
Supershear

We also
offer a

De-Canning
Shear!

Gas
Supershear

12-Volt 
Supershear

ar D

Buy the Original Supershear
Catalytic Removal Tool!

The Goodyear Tire & Rubber Com-
pany has named the finalists for its 29th
North America Highway Hero Award. 

Finalists include a Minnesota driver
who came to the aid of an elderly couple
that had been trapped in a car during a
raging snowstorm; an Ontario driver
who pulled a motorist from a car min-
utes before it exploded; an Ohio driver
who rescued a trapped motorist whose
car had plunged into a pond; and another
Ohio truck driver who positioned him-
self between a woman and a gun-wield-
ing attacker.

These professional truck drivers –
John Crozman of Albertville, Min-
nesota; Melville Farnell of Shelburne,
Ontario;  John Neumeier of Russia,
Ohio; and Mike Schiotis of Seville,
Ohio, were named finalists for the truck-
ing industry’s most prestigious award
for heroism.

“The Highway Hero Award recog-
nizes professional truck drivers who put
their lives on the line to help others,”
said Phillip Kane, vice president,
Goodyear Commercial Tire Systems.
“Each of our Highway Hero finalists
rescued strangers who were in life-
threatening peril, and each is a worthy
candidate for the award.”

The finalists for the 29th Goodyear
North America Highway Hero Award
include:

John Crozman of Albertville, Min-
nesota, who drives for Long Haul Truck-
ing. While driving down a rest stop
access road near Summit, South Dakota,
in the middle of a severe snowstorm,
Crozman noticed a candle flickering
inside a car that was parked on the side
of the highway. Fighting sub-zero
winds, Crozman walked to the car and

found an elderly couple inside. Ill-
equipped for the dangerous weather,
they had been trapped in the car for
more than four hours. Crozman led the
shivering man and woman to his truck
and let them spend the night in his warm
sleeper cab.

The next day, he made sure they were
safe and their car was rescued before con-
tinuing along his route. Authorities noted
that the severely low temperatures could
have been deadly to the couple if not for
Crozman’s actions.

Melville Farnell of Shelburne,
Ontario, a driver for Tupling Farms Pro-
duce Inc. Farnell was making a delivery
on May 13, 2011, when a car that was
traveling in the opposite direction veered
into the path of his truck and slammed into
it head-on. The impact caused Farnell’s
tractor-trailer to jack knife. Diesel fuel
began leaking onto the highway. Though
shaken, Farnell approached the car, which
had come to a stop in a ditch, and
observed a semi-conscious male in the dri-
ver’s seat. Farnell broke the driver’s side
window and pulled the motorist to safety.
Minutes later, the car exploded. Farnell
was credited with saving the motorist’s life
by acting swiftly and putting his own life
in danger just before the explosion.

John Neumeier of Russia, Ohio, who
drives for Bohman Trucking. Neumeier
was loading his milk delivery truck in
November, when a car driving down a
nearby road missed a curve and plunged
into an eight-foot deep pond. As the car
began to sink, Neumeier looked to see if
anyone was inside and he could see the
driver’s cell phone light. Knowing he had
little time to waste, he grabbed a large
wrench, dove into the pond, and beat on
the driver’s side window until it broke.

Neumeier pulled the driver, a 65 year-old
man, out by his feet and hauled him to
shore. The man was taken away by ambu-
lance.

Mike Schiotis of Seville, Ohio, a
driver for Panther Expedited Services
Inc. was driving to his destination in
Pennsylvania when he saw a woman
walking with a man close behind her.
Thinking they were injured, he slowed
down and observed that the man was
pointing a gun at the woman. Schiotis
stopped his truck and the woman began
pounding on his door, screaming, “Help
me! He’s going to kill me!” Schiotis
jumped out of his truck and positioned
himself between the woman, who was
bleeding from the head, and her
assailant. He helped the woman into his
rig and decided to take her to the next
truck stop. The gun-carrying man got
back in his car and began to follow Schi-
otis’ truck, which continued along the
interstate instead of stopping. Schiotis
notified the Pennsylvania State Highway
Patrol, then used his CB radio to tell
other truckers in the area about what was
transpiring. Another driver, who was
behind Schiotis’ 18 wheeler, heard him
and decided to help. Together, they
drove side-by-side, weaving back and
forth to prevent the gunman from clos-
ing in on Schiotis’ tractor. This gave
troopers time to catch up with the man
and apprehend him.

Trucking industry journalists are now
voting on this year’s Highway Hero final-
ists. The driver who will be named the
2011 Goodyear North America Highway
Hero will receive a specially designed
ring, a plaque and a cash award. Each of
the other finalists will receive a plaque and
a cash award.

Goodyear names finalists for hero award

Liberty Tire Recycling, a provider
of tire recycling services in North Amer-
ica, is partnering with the University of
Tennessee’s Center for Athletic Field
Safety on a series of studies to test the
potential benefits and role that crumb
rubber plays in maintaining a natural
grass athletic surface. The company is
funding a series of studies over a two-
year period to quantify the value propo-
sition that crumb rubber infill offers as
an enhancement to natural grass, and
how it can potentially improve the qual-
ity of the surface and safety for the ath-
letes using it.

“Crumb rubber infill used on ath-
letic surfaces provides a host of benefits.
For the athlete, it offers a safer, higher-
performing surface. It also lengthens
play on the surface, particularly in high-
traffic areas of the field,” said Mike
Wezel, vice president of sales and mar-
keting for Liberty Tire Recycling. 

Initial studies conducted include a
simulated foot traffic test to determine
the optimal crumb rubber particle size
and depth for optimizing field perform-
ance, a moisture and temperature test
and an assessment of how long the turf
season can potentially be extended
through the use of crumb rubber.

The use of crumb rubber infill in
natural grass surfaces has been proven to
maximize shock absorption by creating a
softer and safer playing surface for ath-
letes while using less water.

Liberty Tire
partners with
University of
Tennessee 



Ameresco, Inc., an energy efficiency and renewable
energy company, has joined with Fall River Mayor Will Flana-
gan to recognize the completion of the first phase of a multi-
phase energy efficiency initiative and renewable energy
project. During a ribbon-cutting ceremony, attendees gathered
at Frank M. Silvia Elementary School to view the recently
installed solar photovoltaic (PV) electricity generating system.
Similar systems have been installed on two other Fall River
schools and outside of the City’s water treatment plant. 

“Fall River’s solar energy investments are a significant
contribution to Massachusetts’ clean energy revolution, which
aims to reach Governor Patrick’s goal of installing 250
megawatts of solar energy by 2017. We’re already in the midst
of a 40-fold increase in solar installations,” said Mark Sylvia,
commissioner of the Department of Energy Resources.
“Adopting renewable energy keeps more municipal energy
dollars in the community, employs clean energy workers, and
provides a technological and scientific energy learning tool for
Fall River students.”

During the event, the Mayor also highlighted the comple-
tion of the first phase of a comprehensive Energy Savings Per-
formance Contract (ESPC), expected to save the City more
than $2.7 million in energy savings over the life of the con-
tract. The contract work also is expected to reduce Fall River’s
carbon footprint by 25.8 million lbs. of carbon dioxide over
the contract term.

The ESPC incorporated a $650,000 federal grant, and will
include the installation of more than 3,400 energy efficient
light fixtures in two City schools and the Government Center
with no capital cost contribution from the City’s budget. Addi-
tionally, the initiative includes a Power Purchase Agreement
(PPA) with the City for Ameresco to design, build, own, oper-
ate and maintain four solar PV electricity generating systems. 

As part of the first
phase of the project,
Ameresco designed and
built four photovoltaic
systems for the City. The
combination of all the
systems totals 2,624 solar
modules for a rating of
576 kW. As part of its
PPA with Ameresco, the
City of Fall River will buy
the power at a lower rate
than it currently pays for
electricity, and that rate
will be fixed for 20 years.

As part of the solar
installations, Ameresco
deployed several educational tools for the students including a
large-screen LCD television in the lobby of the schools that
will display real-time performance and measures of the solar
PV panels’ associated environmental benefits. The company
also established a dedicated web page for an online display of
the rooftop weather station data and solar PV electricity output
for use by students and teachers.

Ameresco will now move into additional phases of the
ESPC, which is a budget-neutral way to reduce energy use and
associated costs, and renew facilities and building systems
without burdening shrinking capital budgets. Ameresco guar-
antees a minimum level of energy savings to the City of Fall
River over the term of the contract and that the cash inflows
from the project will exceed its cash requirements, offsetting
the costs of these improvements.
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ALTERNATIVE ENERGY

—Mayor Will Flanagan 

Fall River Mayor and Ameresco mark
completion of solar panel installations

The man who can drive himself further once the effort gets painful is the man who will win. 
—Roger Bannister    

Element Markets, LLC, a Houston-
based biomethane developer, is construct-
ing a large biomethane project at the
APEX Sanitary Landfill in Amsterdam,
Ohio. The APEX landfill gas utilization
project is expected to produce over
32,000,000 MMBtu of biomethane
throughout its operational life, which is
sufficient to power over 19,000 homes.

Element Markets was selected to con-
struct the project following a competitive
process conducted by Environmental
Logistics Services LLC, owner of the
APEX Sanitary Landfill, in which some of
the country’s largest landfill gas develop-
ers participated. The project will utilize
landfill gas to produce pipeline quality
biomethane and associated environmental
commodities to be sold into the power and
transportation sectors.

The APEX Sanitary Landfill covers
1,285 acres in Ohio’s rural Jefferson and
Harrison Counties. Currently, the landfill
is receiving approximately 1,800,000 tons
of waste annually, making it one of the
fastest growing landfills in the United
States.

Element Markets’ in-house develop-
ment and engineering staff, with decades
of experience in landfill gas and gas pro-
cessing-related projects, will be managing
development of the project. The APEX
landfill gas utilization project is expected
to be operational in 2013.

Element Markets
constructs landfill
gas to pipeline
project in Ohio



$225 million plainfield renewable
energy biomass project launched

Science Applications International
Corporation (SAIC) and the Carlyle
Energy Mezzanine Opportunities Group
(Carlyle) have announced an agreement

to provide financing for construction of
the $225 million Plainfield Renewable
Energy (PRE) biomass project. SAIC
will also provide engineering, procure-
ment and construction services for the
project under a fixed-price, date certain
contract.

The PRE project is owned by a sub-
sidiary of Enova Energy Group and
located on a 27-acre site in Plainfield,
Connecticut. The plant will employ Best
Available Control Technology (BACT)
to control emissions and is fully certified
as a renewable power source in the State
of Connecticut. The project will create
400 jobs – 300 during the 2 years of con-
struction, and 100 direct and indirect
permanent positions.

The PRE project will generate 37.5
megawatts (net) of clean energy to
power the equivalent of 37,000 homes.
The project will consume wood readily
available from various sources such as
construction and demolition debris,
recycled wood pallets and land clearing
materials. Connecticut Light & Power
will purchase power from the plant
based on a 15-year off-take agreement,
utilizing the plant’s status as a renewable
power source. The PRE project has all
necessary permits to construct the facil-
ity and anticipates completion in
December 2013.

“This project is great news for
Plainfield, the region, and the state. It
will create 400 jobs, bring more than
$800,000 per year in tax revenues to the
town, and increase the supply of elec-
tricity to the region. It represents exactly
the type of renewable energy projects
that the state should attract,” said the
Town of Plainfield First Selectman Paul
Sweet.
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ALTERNATIVE ENERGY
Waste Management
named outreach program
partner of the year

The U.S. Environmental Protection
Agency’s (EPA) Landfill Methane Out-
reach Program (LMOP) has named
Waste Management, Inc. (WM) its
2011 Industry Partner of the Year for
leadership in developing waste-based
renewable energy. Waste Management
is the largest landfill gas-to-energy
(LFGTE) developer and operator in
North America and is continuing to
expand its roster of energy facilities.
This year’s awards were presented at
the 15th Annual LMOP Partner and
Project of the Year Awards Ceremony in
Baltimore, Maryland.

In 2011, WM commissioned 9
LFGTE facilities with a collective
capacity of 29.5 MW, bringing the
number of LFGTE facilities to 133
active projects in North America. In
total, these facilities produced the
equivalent of 617 MW of power –
enough to power 473,000 homes and
offset the consumption of over 2.4 mil-
lion tons of coal. Waste Management
plans to commission four additional

projects in the first quarter of 2012 and
is working on at least eight additional
projects through its dedicated in-house
project development team, which works
on both WM-owned sites and those
owned by municipalities and industry
partners.

Waste Management was active in
two projects that won 2010 Project of
the Year. The first, the University of
New Hampshire EcoLine™ project,
brought gas from Waste Management’s
Turnkey Landfill through a 12-mile
pipe, supplying 85 percent of the cam-
pus’s heat and electricity needs. The
second, at the Altamont Landfill
Resource and Recovery Facility in Liv-
ermore, California, consisted of a part-
nership with Linde North America.
There, the companies produce up to
13,000 gallons of liquefied natural gas
(LNG) from landfill gas every day to
fuel hundreds of WM fleet vehicles.
The Altamont project is the largest
landfill gas-to-LNG project in the
world.

TFC Recycling adds five
more CNG trucks to its fleet 

TFC Recycling has added five new
compressed natural gas (CNG) trucks to
its fleet, making it the largest private
owner and operator of clean-running,
collection trucks in Virginia. It has also
opened Hampton Roads’ first fleet main-
tenance shop capable of working on
CNG vehicles.

In just 1 year, TFC Recycling esti-
mates that its 6 CNG trucks will displace
60,000 gallons of diesel fuel, which
helps the environment and reduces the
nation’s dependency on foreign oil.
Indeed CNG powered vehicles produce
just half of the emissions that federal
guidelines allow, making TFC Recy-
cling’s collection fleet among the clean-
est in Virginia.

TFC Recycling’s new 20-bay main-
tenance facility is CNG compliant and
the first of its kind in Hampton Roads.
Mechanics there are certified in alterna-

tive fuels, which means they can assist
other businesses that are interested in
CNG conversion and maintenance.

The six CNG trucks will be visible
immediately – providing curbside
pickup service in Chesapeake, Virginia
Beach, Suffolk and the Outer Banks.
TFC hopes to add more cities to its net-
work, enabling them to join in a nation-
wide movement to switch more trucks
from petroleum-based fuels to natural
gas. 

TFC Recycling is a locally owned
and operated recycling and waste
removal company, providing residential
and commercial recycling and waste
removal. Established in 1973, TFC
Recycling believes “it’s not how many
customers we serve, but how we serve
our customers.” TFC Recycling employs
more than 350 people and recycles more
than 250,000 tons annually.

The best way to get a puppy is to beg
for a baby brother – they’ll settle for a
puppy every time.  —Winston Pendelton

Employer: “In this job we need someone who is responsible.” Applicant: “I m the
one you want. On my last job, every time anything went wrong, they said I was
responsible.”
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $363.00 $358.00 $375.00 $440.00 $450.00
#1 Bundles per gross ton 358.00 355.00 372.00 418.00 445.00
Plate and Structural per gross ton 380.00 360.00 370.00 413.00 445.00
#1 & 2 Mixed Steel per gross ton 375.00 358.00 370.00 380.00 405.00
Shredder Bundles (t in) per gross ton 320.00 290.00 280.00 330.00 330.00
Crushed Auto Bodies per gross ton 320.00 290.00 280.00 340.00 340.00
Steel Turnings per pound 200.00 149.00 215.00 200.00 275.00
#1 Copper per pound 3.15 3.19 3.51 3.60 3.60
#2 Copper per pound 3.02 3.09 3.36 3.50 3.51
Aluminum Cans per pound .57 .64 .75 .79 .78
Auto Radiators per pound 1.85 1.90 2.20 2.12 2.20
Aluminum Core Radiators per pound .65 .60 .69 .74 .72
Heater Cores per pound 1.72 1.68 1.75 1.75 1.85
Stainless Steel per pound .60 .65 .85 .95 .95
All prices are expressed in USD. Printed as a reader service only.

Everywhere there's a smokestack there's a series of emission control
devices --- catalytic converters if you will --- underneath those stacks,
loaded with PGMs, and worth quite a
bit of money. At Recycalytics, we will
pick them up and pay you hand-
somely to recycle them. We thought
you should know that in case you
come across these beauties. So give
Bruce a call at ext. 135, sit yourself
down, and let him tell you the value
of what you've got on your hands. 
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Commercial Metals
Company reports results
of stockholder meeting

Commercial Metals Company
announced the preliminary voting results
of its annual meeting of stockholders,
held in Irving, Texas.

The company’s stockholders elected
the following three directors to serve as
directors until the 2015 Annual Meeting
of Stockholders and until their succes-
sors are elected:

Harold L. Adams – chairman emeri-
tus of RTKL Associates, Inc. of Balti-
more, Maryland; director of Legg
Mason, Inc. and Lincoln Electric Hold-
ings, Inc. Adams sits on the company’s
Audit and Finance Committees.

Joseph Alvarado – president and
chief executive officer of the company;
director of Spectra Energy Corp.

Anthony A. Massaro – chairman of
the board of directors; former chairman
and CEO of Lincoln Electric Holdings,

Inc.; director of PNC Financial Services
Group, Inc. Massaro is a member of the
Company’s Audit and Nominating and
Corporate Governance Committees.

The stockholders also approved the
following three proposals:

•A proposal to ratify the appoint-
ment of Deloitte & Touche LLP as the
company’s independent registered public
accounting firm for the fiscal year end-
ing August 31, 2012;

•A proposal to approve, on an advi-
sory, non-binding basis, the compensa-
tion of the company’s named executive
officers as disclosed in the company’s
proxy statement for the 2012 Annual
Meeting; and

•An advisory, non-binding proposal
to hold an advisory vote on executive
compensation every year.

METALS
Sims acquires 20 percent
investment in Chiho-Tiande

Sims Metal Management Limited
has made a minority investment in
Chiho-Tiande Group Limited (CTG), a
Hong Kong listed metals and electronics
recycler with operations in the People’s
Republic of China and Hong Kong.

With main processing facilities in
Taizhou and Ningbo, CTG is a mixed
scrap metals importer in China and
operates three core businesses: a metal
recycling business, foundry business
and wholesale scrap metal brokerage
business. 

CTG has expanded into domestic
ferrous and nonferrous scrap metal recy-
cling in Shanghai and recently
announced further expansion plans to
Yantai on the Bohai Coast and Hong
Kong with new metals and electronics
recycling facilities.

SimsMM has acquired 16 percent of
the existing shares of CTG from founder
chairman Ankong Fang and Delco Par-
ticipation B.V. (Delco), a Netherlands-
based scrap metal company. Delco has
granted an option to SimsMM to acquire
a further two percent of CTG.

In addition, subject to approval by
CTG’s independent shareholders,
SimsMM will subscribe for a convertible
bond and be issued warrants. After all
instruments are exercised or converted,
SimsMM expects to hold 20 percent of
the fully diluted issued capital of CTG.
In order to support the continued growth
plans of the company, Fang and Delco
will re-invest two-thirds of the proceeds
received from SimsMM into convertible
bonds issued by CTG on the same terms
as SimsMM.

Coca-Cola Bottling System and
Novelis sign aluminum agreement

Coca-Cola Bottlers’ Sales & Services
Company LLC (CCBSS), the Coca-Cola
entity purchasing aluminum can sheet for
the Coca-Cola System in North America,
and Novelis Inc., a producer of aluminum
rolled products, have announced the sign-
ing of a multi-year agreement for the sup-
ply of aluminum can sheet. The agreement
took effect January 1, 2012.

The agreement covers the supply of
aluminum can body stock, can end stock
and can tab stock to the various producers

of beverage cans for Coca-Cola in North
America. 

The contract continues a decades-
long relationship between the two compa-
nies and maintains Novelis’ role as the
primary supplier of aluminum can sheet to
Coca-Cola in North America.

In the context of the new contract, the
companies have also agreed to dismiss liti-
gation pending in the Georgia State Court
System, relating to previous contractual
terms.
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Great New Opportunity
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METALS
Total steel import permits up
21 percent in January 2012

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that total steel import permit
applications for the month of January
totaled 2,691,000 net tons (NT). This
was a 21 percent increase from the
2,230,000 permit tons recorded in
December and a 35 percent increase
from the December preliminary imports
total of 1,997,000 NT. Import permit
tonnage for finished steel in January was
2,103,000 NT, up 39 percent from the
preliminary imports total of 1,510,000
NT in December. January 2012 total and
finished steel import permit tons would
annualize at 32,295,000 NT and
25,232,000 NT, up 14 percent and 16
percent, respectively, versus the
28,448,000 NT and 21,871,000 NT
imported in 2011. The estimated fin-

ished steel import market share in Janu-
ary was 23 percent.

In January, the largest finished steel
import permit applications for offshore
countries were for Korea (358,000 NT,
up 78 percent from December), Turkey
(184,000 NT, up 179 percent), Japan
(150,000 NT, up 45 percent), Germany
(105,000 NT, up 25 percent) and China
(95,000 NT, up 10 percent).  

Finished steel import permits for
products that registered large increases
in January versus the December prelimi-
nary include reinforcing bar (up 214 per-
cent), heavy structural shapes (up 177
percent), cold rolled sheets (up 69 per-
cent), cut length plates (up 68 percent),
line pipe (up 64 percent), oil country
goods (up 44 percent), standard pipe (up
43 percent) and sheets and strip all other
metallic coated (up 34 percent).

Import market share at 23 percent

December steel shipments up
9.2 percent from November

The American Iron and Steel Institute
(AISI) reported that for the month of
December 2011, U.S. steel mills shipped
8,085,761 net tons, a 9.2 percent increase
from the 7,404,828 net tons shipped in the
previous month, November 2011, and a
13.7 percent increase from the 7,111,031
net tons shipped in December 2010.  Ship-

ments for 2011 are 91,865,449 a 10.1 per-
cent increase vs. 2010 full year shipments
of 83,443,836. 

A month-to-month comparison of
shipments shows the following changes:
hot rolled sheet, up 15 percent, hot dipped
galvanized sheets and strip, up 2 percent
and cold rolled sheet, up 2 percent.
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WASTE

$25 million construction
project at landfill begun

Republic Services of Southern
Nevada has begun large-scale construc-
tion work under oversight by the U.S.
Environmental Protection Agency (EPA)
at Sunrise Landfill, a 440 acre closed
municipal solid waste landfill, located 3
miles outside of Las Vegas city limits in
Clark County.

The $25 million construction proj-
ect, expected to last through 2012, was
awarded to Las Vegas Paving Company
and will employ 40 local construction
workers. The project stems from a 2008
Consent Decree requiring Republic, the
landfill operator, to install extensive
stormwater controls, an armored cover,
and landfill gas monitoring system;
complete and monitor a groundwater
monitoring system; and develop a
long-term operation and maintenance
strategy.  

Under the settlement, Republic is
utilizing clean diesel technology to place
one million cubic yards of soil and rock
within the site. 

The EPA-approved remedy ensures
effective control of the landfill with a
durable and cost-effective landfill cover
and stormwater system that address the
unique geographic and climatic charac-
teristics of Nevada’s arid desert land-
scape. Since 2008, 5 new groundwater
monitoring wells have been drilled and
41 wells completed for quarterly sam-
pling, as well as 30 landfill gas monitor-

ing probes installed around the perimeter
of the landfill.  

An inadequate cover and stormwa-
ter system coupled with a storm in Sep-
tember 1998 resulted in a discharge of
waste into the Las Vegas Wash and, ulti-
mately, Lake Mead – a primary drinking
water resource for southern Nevada,
including the Las Vegas metro area, as
well as the Phoenix metro area and
southern California.  

Sunrise Mountain Landfill is
unlined and contains more than 18 mil-
lion tons of waste, including municipal
solid waste, medical waste, sewage
sludge, hydrocarbon-contaminated soils,
asbestos and construction waste.  

The landfill was operated on behalf
of the county by entities related to
Republic Services of Southern Nevada
from the 1950s through 1993. 

Following the landfill cover failure
in 1998, EPA cited Republic Dumpco
and the Clark County Public Works
Department for violations of the Clean
Water Act and the Resource Conserva-
tion and Recovery Act. At that time,
EPA ordered the company to implement
stormwater control plan; repair the exist-
ing drainage system; upgrade the landfill
cap to federal standards; control and
monitor methane and groundwater; and
submit a plan to maintain and monitor
the site.

Waste Connections, Inc. reported its
results for the fourth quarter of 2011. Rev-
enue totaled $379.8 million, a 13.0 percent
increase over revenue of $336.0 million in
the year ago period. Operating income was
$74.4 million, versus $67.7 million in the
fourth quarter of 2010. Net income attrib-
utable to Waste Connections in the quarter
was $38.0 million, or $0.34 per share on a
diluted basis of 112.4 million shares. 

Adjusted net income attributable to
Waste Connections in the quarter was
$38.8 million, or $0.35 per share, adjust-
ing for a loss on disposal of assets and
acquisition-related costs. Adjusted net
income attributable to Waste Connections
in the prior year period was $36.7 million,
or $0.32 per share.

Non-cash costs for equity-based com-
pensation and amortization of acquisition-
related intangibles were $8.2 million ($5.1
million net of taxes, or approximately
$0.05 per share) in the quarter compared
to $6.6 million in the year ago period.

For the year ended December 31,
2011, revenue was $1.51 billion, a 14.1
percent increase over revenue of $1.32 bil-
lion in the prior year. Operating income in
2011 was $317.1 million, up 16.4 percent
from $272.4 million in the prior year. Net
income attributable to Waste Connections
in 2011 was $165.2 million, or $1.45 per
share on a diluted basis of 113.6 million
shares.

Revenue up
for Waste
Connections

Covanta Holding Corporation
reported financial results for the 3 and 12
months ended December 31, 2011.

•Revenue increased 4 percent to
$1,650 million.

•Adjusted EBITDA increased 5 per-
cent or $22 million to $492 million.

•Free cash flow was in line with
guidance at $280 million.

Shareholder returns totaled $272
million, including quarterly dividend pay-
ing $0.30/share annually.

Operating income increased by $63
million, or 41 percent, to $218 million
compared with 2010. Excluding the non-
cash write-downs in 2010, operating
income increased by $29 million, or 15
percent, primarily as a result of higher
recycled metal revenues, service fee con-
tract escalations, higher waste volumes
and operational improvements.  This
increase was partially offset by lower
debt service pass through revenue, lower
operating income at their biomass facili-
ties and lower energy pricing.

The company repurchased $230 mil-
lion of common stock, or 14.4 million
shares (10 percent of outstanding shares),
at a weighted average cost of $15.99 per
share in 2011. Aggregate repurchases
since June 2010 total $325 million, or 20.5
million shares, representing 14 percent of
outstanding shares. In the first quarter, the
company also initiated a quarterly cash
dividend in the amount of $0.075 per share
($0.30 per share annualized).

Covanta reports
increased revenue
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DADE Capital Corp.

800-823-9688
Perrysburg, OH

Williams Model 760
Metal Shredder

$495,000

This shredder is in very nice condition and includes:

Will shred almost any scrap metal, 
          including heavy cast motor blocks!

Infeed Conveyor
Motor Controls
Conveyors

Radial Stacking Conveyor
Spare Parts

3,000 hp Toshiba motor. Rotor has a 70” hammer 
swing x  70” wide. The shaft size in the center is 17” 

and 8.751” on the shaft ends. 

Visit DADECapital.com for a
complete list of current equipment

and more photos.

WASTE

Website aims to get used
clothing out of landfills

For the first time ever, clothing
brands, retailers, consumers, municipali-
ties, charitable organizations, academics
and recyclers are joining forces to promote
the recycling of clothing and textiles. The
Council for Textile Recycling (CTR)
recently released its new website aimed at
educating the public on the importance of
recycling all clothing and textiles, not just
those that are “gently worn.”

“Our goal is to have zero post-con-
sumer textile waste going into landfills by
2037,” said Eric Stubin, CTR chairman of
the board. “In the United States the aver-
age person discards 70 lbs. of old clothing,
shoes and household textiles in their local
landfill each year. We’re educating people
that clothing and textiles are among the
most recyclable items in their home.”

In the U.S., the EPA estimates more
than 25 billion pounds of clothing and
textiles are generated annually. The
agency also reports more than 21 billion
pounds (70 lbs. per person) of post-con-
sumer textile waste ends up in landfills
every year, while only 15 percent of all
post-consumer textiles enter the recy-
cling stream.

Studies conducted at both the federal
and state level show clothing and textiles
make up more than 5 percent of all materi-
als going into local landfills. “Consumers
don’t realize 95 percent of all clothing and
textiles is recyclable,” said Jackie King,
executive director of the Secondary Mate-
rials and Recycled Textiles Association
and member of the board of directors of
the Council for Textile Recycling. “As
long as items are clean and dry, even those
that are stained or torn, they can be
processed by textile recyclers, extending
the end-of-life of the material.”

Consumers are encouraged to visit the
Council’s new website at: www.weardo-
naterecycle.org to learn more and to join
the organization. The Council for Textile
Recycling will compile a resource library
for consumers, municipalities, apparel and
footwear brands and retailers interested in
developing clothing and footwear recy-
cling programs. A database of end-users
including charities and private sector recy-
clers from all aspects of the industry will
also be available to members of the Coun-
cil for Textile Recycling.

Purchase a gift subscription 
for someone special today.

877-777-0737
www.AmericanRecycler.com
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Waste Management, Inc. started a
pilot program that will introduce Roto-
press waste collection trailers for the
first time in North America to improve
the flexibility of its waste collection
operations. 

The pilot program will first rollout
in Houston, Texas, followed by pilot
projects in San Diego, California, Sacra-
mento, California, Milwaukee, Wiscon-
sin and Camden, New Jersey. 

Waste Management anticipates the
program to provide  greater operational
flexibility and reduce trips, fuel use,
greenhouse gas (GHG) emissions and
improved maintenance costs.  

The Rotopress modular technology,
combined with a decoupled tractor-
trailer configuration using natural gas as
its fuel source, provides a number of
operational and environmental benefits
to meet the challenges of a diversifying
waste stream, reduces capital costs,
reduces exposure to rising fuel prices
and reduces vehicle emissions.

•Greater Payload: Rotopress is sig-
nificantly lighter than most compaction-
plate vehicles and allows the vehicle to
carry up to 14 tons – generally 4 more
tons than a conventional waste collection
vehicle. 

•Decoupled Chassis: The decoupled
tractor-trailer configuration allows for
better management of assets as chassis
and body can be replaced separately on a
more effective schedule. In addition,
these assets are decoupled, which allows
for future, fuel-saving class six tractor
operations, which will operate on natural
gas. 

•Ease of operation:  Compared with
a rigid vehicle, a semi-truck trailer has a
40 percent smaller turning radius mak-
ing it more maneuverable, which is very
desirable in residential areas with cul-
de-sacs and parked cars and in other
tight areas.  In the event of a breakdown,
the truck and module can be separated
reducing downtime and improved uti-
lization of trucks.

•Improved maintenance costs:  The
unique corkscrew design of continuously
moving waste to the front of the body will
help prevent the rear axles from being
overloaded while keeping sufficient
weight on the front axle at all times. This
makes the drive smoother and reduces
wear on tires. The maintenance costs
related to the tractor-trailers should be
improved as there is less stress on the sus-
pension and far fewer moving parts com-
pared to a conventional rear loader.  

•No odor or leakage: The Rotopress
does not directly press any additional liq-
uid out of the waste, but binds it by perma-
nently mixing it with the dry material. This
operation reduces the amount of free liq-
uid in the system, lowering damage to the

body that can be caused by corrosion and
additionally reducing leakage and odors
considerably. 

“Waste Management’s investment in
unique and innovative fleet technologies
like the Rotopress is helping us operate
our core business activities more effi-
ciently as well as reduce the environmental
footprint of our fleet,” said Eric Woods,
vice president, fleet and logistics at Waste
Management. “The Rotopress will help
contribute toward our corporate sustain-
ability goal to increase fuel efficiency by
15 percent and decrease emissions by 15
percent by 2020. Our plan is to save 350
million gallons of fuel and reduce 3.5 mil-
lion metric tons of carbon dioxide by
2020.”
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Get MORE from Your U-Pull It Yard
YARD MANAGEMENT SYSTEMEM

SIMPLIFYSEARCHES• 

• 

• 

• 

• 

• 

 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
801.335.3388 • www.softwaresolutions.com

1-800-648-8132
www.rmtequip.com/grapple

Dealer enquiries welcome

Get the grapple scale 

For true-weight loading, put 
your trust in Intermercato 
scales from RMT

Without a grapple scale, is all 
of your profi t slipping away?

WASTE
Waste Management launches Rotopress
collection trailers in North America

Kraft Foods’ employees are making
steady progress reducing the amount of
manufacturing waste they produce. And
in doing so they’re reducing their envi-
ronmental impact. Together, they’re
finding better uses for waste and even
turning manufacturing byproducts into
new energy sources. 

“We’re waging war on waste, one
plant at a time,” said Christine McGrath,
vice president, Global Sustainability.
“Today, we have 36 facilities in 13
countries that send zero waste to land-
fills, and we’ve reduced our manufactur-
ing waste by 50 percent since 2005. Our
strategy is simple: generate less waste
and find new uses for the waste we do
produce. And our employees are doing
just that.”

Employees continue to raise the bar
by improving efficiency, by changing
behavior, business practices and culture,
and by creating new partnerships to turn
waste into something of value. For Kraft
Foods, manufacturing accounts for the
vast majority of its solid waste output,
so its plants are a natural place to take
action. 

In 2007, the company launched a
program with the global recycling com-
pany Sonoco Recycling, using its
Sonoco Sustainability Solutions (S3)
service offering to substantially reduce
waste in plants. The ultimate objective:
send zero waste to landfills.

Today, 36 Kraft Foods facilities
have achieved zero-waste-to-landfill sta-
tus, including 24 plants in Europe and
12 facilities in North America. Else-
where, many plants have made signifi-
cant reductions through partnerships to
put waste to work. 

Kraft Foods
wages war
on waste

To learn more about Kraft’s waste-
reduction efforts, view this article on

www.AmericanRecycler.com.



Spacious 
9'1"

Opening

BUILT-IN FEATURES INCREASE PRODUCTIVITY AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

$110,000We have models starting at just $110,000$110,000
for a full lid crusher with diesel power!

H.O.S.S.H.O.S.S.
high opening  . super speed

Our Newest
E-Z Crusher:

2 YEAR
WARRANTY!



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

Excellent condition with 2,695 hours.                                               $119,000
2006 MAC CRUSHER

Portable car crusher. Gas GM 5.7L, 14,000 hours in great shape. 
$102,000

2002 OVERBUILT MODEL 10-HS

With automation. BIG 24’ opening. In great condition                   $95,000
1998 MAC CRUSHER 

17,000 hours, electric power. Runs well.                                           $440,000
1997 SIERRA 700-TON S/L/B

Low hours, new pump, new seals, radial stacking conveyor.     $195,000
1996 SIERRA 500T SHEAR / LOGGER / BALER

One owner. Immaculate, loaded. Low hours 4,400.                     $110,000
2004 MAC CRUSHER

Very good condition. Recently relined, no leaks. Can be seen running. 
$85,000

1988 HARRIS HRB8

1994 Serco 270 with gen-set, magnet and Grapple.                      $75,000
1989 PETERBUILT 357 WITH 3306 CAT

COMPLETE ferrous system. New spare rotor and extensive spare parts 
and two 4,000 hp motors. All electrical controls & control house. Steal it 
for $1,500,000.

72 X 104 AUTO SHREDDER 
Excellent condition, solid tires, 1,000 hours, car forks.                $195,000

2009 JOHN DEERE 644K

3’ throat, relined and new hinges 3 years. Approximately $140,000 in 
spare parts.                                                                                                 $350,000

HARRIS SHEAR DSH 1123 1,100 TONS

150hp, 12 cylinder, PLC upgrade, soft start. Excellent for OCC, high grade 
paper, LDPE film, and shrink wrap.           $120,000

REBUILT EC 2 RAM BALER

In great condition with ONLY 2,800 hours.  Very nice.                  $128,000
2008 E-Z METAL BALER

Great condition and very sharp, runs well.                                        $105,000
AL-JON 400 METAL BALER

REDUCED!
$85,000

Good condition. Fresh motor and main pump.                               $195,000
2002 FUCHS MHL 360

REDUCED!
$155,000
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Eastern USA    877-727-3675
Paul@sasforks.com

Western USA    877-727-3675
Adam@sasforks.com

    www.sasforks.com FORKSSAS
e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

Is recurring fork failure
becoming an issue?

         Cracks and wear are the first signs of  fork failure but 
lack of  preventative maintenance and daily inspection 
normally leads to catastrophic failure at the most inoppor-
tune times.

This increases downtime 
and causes added 
operating expenses.  
Work takes longer and 
is more difficult to do 
with bent or worn forks.
     www.sasforks.com

        SAS Forks are manufactured to allow the user to main-
tain them for extended life. Simply inspect and replace 
skid plates on the carriage to prevent wear. Forged steel 
blades are completely replaceable. Proper maintenance 
means forks that last decades. For more information con-
tact an SAS representative today or log on to

Get your FREE inspection forms at www.sasforks.com/inspect

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0737

www.AmericanRecycler.com

Are you tired of
Clowning Around

with sales?
Get serious returns 

and FREE
professional ad

design services from 
American Recycler.

ELECTRONICS

The Institute of Scrap Recycling
Industries (ISRI) supports increasing the
sustainable benefits of responsibly recy-
cling electronics in compliance with legal
requirements. 

A vital component of sustainable
recycling is ensuring the free and fair trade
of specification grade commodities into
the global marketplace. These commodi-
ties provide raw material substitutes that
are needed to develop economies around
the world.

ISRI also recognizes the inherent
risks of exporting electronic equipment
and components to countries and facilities
that lack the expertise and technical capac-
ity to process such shipments in a manner
that is protective of worker safety, public
health, and the environment. As such, ISRI
strongly condemns “sham” recycling and
illegal exports to countries and facilities
that lack such expertise. In this context,
ISRI supports policy that:

•Recognizes the sustainable benefits
of and supports necessary financial incen-
tives to responsibly recycle electronic
equipment and components in the U.S.

•Promotes the free and fair trade of
specification grade commodities derived
from electronic equipment and compo-
nents, including commodities with de
minimis amounts of hazardous substances.

•Bans the export of electronic equip-
ment and components for landfilling, or
incineration for disposal.

•Requires that all shipments of used
electronic equipment and components
exported for direct reuse are effectively
tested to confirm that key functions are

working and that such equipment and
components are not obsolete.

•Requires that all pre-existing data
and data storage devices are sanitized,
purged or destroyed prior to export, unless
otherwise agreed to by a valid commercial
agreement between the domestic buyer
and seller. 

•Requires that all exports of elec-
tronic equipment, components and specifi-
cation grade commodities are packaged
and transported in a manner that is protec-
tive of human health and the environment
and when appropriate prevents damage
during transport.

•Requires that facilities engaged in
electronics repair, refurbishment or pro-
cessing located outside of the United
States that import electronic equipment
and components have in place:

—A documented, verifiable environ-
mental, health and safety management
system;

—The necessary capability to reuse,
refurbish or recycle electronic equipment
and components in a manner protective of
worker safety, public health and the envi-
ronment;

—Adequate business records to docu-
ment compliance with environmental,
health and safety legal requirements
including the legality of shipments in
importing countries;

—Necessary measures in place to
manage hazardous wastes in a safe and
environmentally sustainable manner
through final disposition; and,

—A transparent process for each
facility to demonstrate conformity to these
requirements to the U.S. exporter.

ISRI declares e-waste bill flawed 

E-Waste Systems, Inc., (EWSI)
headquartered in London, has joined
forces with Zak Enterprises of Santa
Clara, California to expand its geo-
graphic coverage with immediate cus-
tomer services. 

Zak Enterprises is based in the heart
of Silicon Valley and is among the
longest serving companies in the end of
life electronics industry. The new agree-
ment will allow service delivery to cus-
tomers of both companies with
consistent, high quality standards. Prod-
uct has already begun flowing from Zak
customers in Europe through EWSI’s
network with more expected to follow.

EWSI’s strategy includes acquiring
and partnering with enterprises that
share the commitment to providing com-
pliant, cost-effective and environmen-
tally-responsible services for e-waste
processing, reverse logistics and hard-
ware recycling. EWSI expects to extend
its reach and offering to apply best prac-
tice professional management and to
invest in state-of-the-art technology.

The three-year agreement defines
the quality services under offer; provides
for full audit trails of all transactions;
provides a mechanism for sharing eco-
nomic benefit; requires periodic reviews;
and includes non-disclosure and non-cir-
cumvention terms. 

E-Waste Systems
sets agreement
with California’s
Zak Enterprises



Ford Taxis help meet guidelines
Ford’s role in helping San Francisco

become what some call the “Greenest
Taxi City in America” is being celebrated
as the city’s success in reducing fuel con-
sumption and greenhouse gas emissions.

Among other things, the law calls
for gas consumption and greenhouse gas
emissions to be reduced 20 percent by
2012 with 1990 as the baseline year.
Today, Ford vehicles account for 67 per-
cent of San Francisco’s green fleet. 

Since 2008, San Francisco taxis
have reduced gas consumption by 2.9
million gallons per year and lowered
greenhouse gas emissions by 35,000 tons
annually.

CNG-powered Transit Connect
Taxis, for example, are available and
soon will hit the streets of San Francisco.
CNG-powered Transit Connect Taxis are
being used in other parts of the country
as well, servicing places such as Los
Angeles, Chicago, Las Vegas and St.
Louis.

CNG-powered Transit Connect
Taxis aren’t the only options available to
replace the outgoing Escape Hybrid. The

all-new Fusion Hybrid, for example, pro-
vides an anticipated 6 more miles per
gallon than the existing Fusion Hybrid.

At the HDRG Remanufacturing Sum-
mit, the Heavy Duty Remanufacturing
Group (HDRG) of the Automotive Parts
Remanufacturers Association (APRA)
awarded TransAxle its “Mike Hill Heavy
Duty Remanufacturer of the Year Award.”
The award is given to a company or indi-
vidual who has demonstrated innovative
ways to create and grow a successful busi-
ness model and in the process supported
industry efforts to advance the science of
remanufacturing.

According to Bill Gager, president of
APRA/HDRG, the panel’s decision to
award TransAxle of Cinnaminson, New

Jersey this year’s prestigious award was
because they are a leading independent
remanufacturer in the aftermarket.

“The recent emphasis of heavy duty
engine parts remanufacturers as a con-
stituent group within HDRG has expanded
our horizons to an all-encompassing view
of the marketplace including independents,
major OEM component suppliers, OEM
service as well as the traditional rebuilders
of electrical, drivetrain, brake, and steer-
ing,” stated Gager.

TransAxle was selected because they
are a remanufacturer with expertise, depth
of inventory and integrated logistics to pro-

vide a comprehensive solution to cus-
tomers’ remanufacturing needs. TransAxle
has 4 remanufacturing plants, 22 distribu-
tion locations, 35 regional sales profes-
sionals, 50 inside technical experts and 80
delivery people.

TransAxle’s Allison remanufacturing
center is a ISO 9001-2008 certified com-

pany, ensuring a consistent, documented
method of remanufacturing. The Company
provides remanufactured product to on-
highway, school bus, transit/coach bus,
pickup truck/van, step van/parcel delivery,
refuse, off-highway, construction, heavy
equipment, mining/quarry and oil and gas
industries.

TransAxle named 2012 Heavy Duty Remanufacturer of the Year
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Copper Wire Stripper

Model CWS-1

gotcasters.com

Quality products at great prices!
Best service in the industry.

CASTERS ∙ WHEELS ∙ MATERIAL HANDLING COMPONENTS

got casters?®

877-496-5300

The Ecology Center released its
fourth consumer guide to toxic chemi-
cals in cars at HealthyStuff.org, finding
the Honda Civic at the top of this year’s
list, and the Mitsubishi Outlander Sport
at the bottom. Over 200 of the most pop-
ular 2011 and 2012 model vehicles were
tested for chemicals that off-gas from
parts such as the steering wheel, dash-
board, armrests and seats. These chemi-
cals contribute to “new car smell” and a
variety of acute and long-term health
concerns. Since the average American
spends more than 1.5 hours in a car
every day, toxic chemical exposure
inside vehicles can be a major source of
indoor air pollution.

“Research shows that vehicle interi-
ors contain a unique cocktail of hun-
dreds of toxic chemicals that off-gas in
small, confined spaces,” said Jeff
Gearhart, research director at the Ecol-
ogy Center. “Since these chemicals are
not regulated, consumers have no way of
knowing the dangers they face. Our test-
ing is intended to expose these dangers
and encourage manufacturers to use
safer alternatives.” 

Chemicals of primary concern
include: bromine (associated with
Brominated Flame Retardants, or
BFRs); chlorine (indicating the presence
of polyvinyl chloride, or PVC and plas-
ticizers); lead; and heavy metals. Such
chemicals have been linked to a wide
range of health problems such as aller-
gies, birth defects, impaired learning,
liver toxicity and cancer. Automobiles
are particularly harsh environments for
plastics, as extreme air temperatures of
192°F and dash temperatures up to
248°F can increase the concentration of
Volatile Organic Compounds (VOC’s)
and break other chemicals down into
more toxic substances. 

“Automobiles function as chemical
reactors, creating one of the most haz-
ardous environments we spend time in,”
added Gearhart. 

The good news is overall vehicle
ratings are improving. The best vehicles
today have eliminated hazardous flame
retardants and PVC. Today, 17 percent
of new vehicles have PVC-free interiors
and 60 percent are produced without
BFRs.

Top ranking cars in this year’s
release are: 1) Honda Civic 2) Toyota
Prius and 3) Honda CR-Z. Worst rank-
ing: 1) Mitsubishi Outlander Sport 2)
Chrysler 200 SC and 3) Kia Soul. The
Civic achieved its ranking by being free
of bromine-based flame retardants in all
interior components; utilizing PVC-free
interior fabrics and interior trim; and
having low levels of heavy metals and
other metal allergens. The Mitsubishi
Outlander contained bromine and
antimony-based flame retardants in the
seating and center console; chromium
treated leather on several components;
and over 400 ppm lead in seating
materials. 

Most improved automakers in terms
of average ratings for their vehicles are:
VW (+42 percent) and Mitsubishi (+38
percent) and Ford (+30 percent). These
represent improvement from the
2009/2010 models to the 2011/2012
models.

Two automakers had overall declin-
ing average scores from 2009/2010 to
2011/2012: Diamler AG (-29 percent)
and Volvo (-13 percent). 

On a fleet-wide basis PVC use is
declining. Zero percent of pre-2006
vehicles had PVC-free interiors, as
opposed to 17 percent of the 2011/2012
vehicle models. 

Flexible PVC often contains haz-
ardous plasticizers, or “softeners,”
called phthalates, which off-gas during
vehicle use and are deposited on dust
particles and windshields, where they
cause “fogging.” 

In recent years, automakers have
begun replacing PVC with
polyurethanes and polyolefins, which
contain fewer harmful additives and are
easier to recycle. 

Forty percent of vehicles tested in
2012 contained Brominated Flame
Retardants (BFRs) in the vehicle interi-
ors. BFRs refer to a wide range of
chemicals added to materials to both
inhibit their ignition and slow their rate
of combustion. Alternatives exist which
provide the degree of fire safety
required under law without using
organic compounds, as well as options
in product redesign. 

Honda rated top manufacturer in PVC reduction efforts 
AUTOMOTIVE
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Take the time to make sure that
you get a web designer who has the
skills to make your website a place
that generates qualified prospects or
direct sales.

Many web designers are very
good at graphic design, but not as
good with content issues. A website
that looks good but delivers the
wrong marketing message will not
produce sales.

When you evaluate your
designer, get past looking at the port-
folio to assess his or her grasp of
marketing basics. Does he or she
understand your unique selling
proposition, does he or she under-
stand who buys from you and why?

Creating an appealing image for
your company on the web is impor-
tant, but not nearly as important as
making sure that you are offering
something to your customers that
will motivate them to make an
inquiry or place an order when they
visit your site.

If your web designer is preoccu-
pied with “building your brand” and
less concerned with how the site will
produce transactions, you have the
wrong person. 

Make sure that the designer
knows what your customers want
and what is unique about the way
you fill those wants.

Now don’t misunderstand me,
the way your site looks and functions
is important, but remember that peo-
ple are only interested in what you
have to offer today. What can you do
for them today? And let’s get real;
they don’t give a toot, in most cases,
about your brand. Unless it offers
what they need today.

Does the site you are creating
give your prospect what they
want?

I have done a lot of consulting
for businesses in the auto salvage
niche because of my background.
Visitors to websites want to know if
the company has a part needed by the
visitor. 

Many times, the owners of these
sites had created paths that required
several clicks to search for a part.
Make sure that your design makes it
easy for the prospect to do what they
came to do.

You should be involved in creat-
ing the content for your site because
you have the best understanding of
your customers and your business. 

You should evaluate the pro-
posed design and content by asking
how easy it makes it for your cus-
tomer to do business with you on the
site. For auto parts sites, I like a sim-

ple design with a prominent search
box. Make it easy for visitors to buy.

Does your designer know
search engine optimization (SEO)?

Most small business owners rely
on search engines like Google, Bing,
and Yahoo to deliver visitors to their
sites. If you are planning on getting
visitors, you need a designer that
understands how to design search
friendly websites.

At a minimum, you need a
designer who knows enough not to
do anything that will adversely affect
your website’s ability to achieve high
rankings for the keywords that
prospects use to search for your
goods or services.

A few years ago, search engines
had great difficulty in cataloging the
pages of sites that were made using
Adobe Flash. But Flash allowed
designers to create beautiful sites.
Many small businesses purchased
these sites and only discovered later
that they were invisible to Google
and produced no visitors and no
revenue. 

Make sure your designer has a
solid understanding of how you will
market your website and can create a
design that will complement those
efforts. 

For sure, you are not dealing
with the right designer if he or she
does not ask what your plan is to get
visitors to the site.

An architect for your web
marketing effort.

I don’t design sites or sell web-
sites, but I frequently host calls that
bring web designer/developer and
business owner together to set clear
expectations for the project and to
make sure that the designer has the
SEO capabilities necessary to create
a design that will deliver visitors.

Just as it’s wise to hire an archi-
tect when you build a home, it’s wise
to spend a little to make sure that
your web designer can create a home
on the Internet for your business that
works the way it should to get
inquiries and make sales.

If you have an existing site, I can
give you a free report to show you
how search-friendly your site is and
recommend ways to improve site
performance that you can share with
the developer doing your website
redesign. 

The bottom line is, regardless of
your business – make sure you are
managing your online reputation.
Next month, we’ll explain some sim-
ple tools to help you manage the
online reputation of your business.

Using the internet to build your business – brand
building on the web, part 1

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

The model SEP5 sepshear separates and shears the aluminum or copper 

866-804-3829
www.arpiusa.com

Processes
up to

4,200 feet
per hour!

Our patented design provides
three models to choose from!

RES/DRM
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

NEW! A cost-effective way to process ACSR cable!
outer layer, yet leaves the steel center core 
in full length.  Process single or multi-layer 

ACSR cable safely and efficiently!

MODEL SEP5 SEPSHEAR 

AUTOMOTIVE
96 percent of auto repair
shops recycle scrap metal

Auto repair shops play a key role in
protecting the environment with 96 per-
cent reporting they recycle the scrap
metal from automotive components,
according to a study done by the Auto-
motive Aftermarket Industry Association
(AAIA).

Shops are recycling the scrap metal
from many auto parts, including alterna-
tors, brakes, engines and transmissions.
The volume of material recycled annually
in the U.S. includes 74 million metric tons
of iron and steel, 4.7 million metric tons of
aluminum and 1.8 million metric tons of
copper, according to the Institute of Scrap
Recycling Industries (ISRI).

According to ISRI, recycling one
ton of steel conserves 2,500 lbs. of iron

ore, 1,400 lbs. of coal and 120 lbs. of
limestone, and the energy saved using
recycled materials versus virgin materi-
als is up to 58 percent for iron and steel,
92 percent for aluminum and 90 percent
for copper. If the ferrous scrap that is
recycled in the U.S. were put into rail
cars, the train would stretch 11,349
miles, nearly halfway around the world.

In addition to recycling scrap metal,
automotive aftermarket companies,
including auto repair shops, manufactur-
ers, distributors, retailers and jobbers,
routinely recycle tires, batteries, used oil
and oil filters, parts cleaning solvents,
plastics, cardboard and paper, a/c refrig-
erant, dunnage and wood pallets.

Insurance Auto Auctions
paves way for recycling U.S.
salvage vehicles in China

Insurance Auto Auctions, Inc.
(IAA), a wholly-owned subsidiary of
KAR Auction Services, Inc., created an
agreement with Chen Jia, Inc. a wholly-
owned subsidiary of Jiangsu Chenlong
Resource Recycling Development Co.
Ltd. in Zhangjiagang, Jiangsu, China.
Chenlong Recycling is one of the first
companies to obtain one of only a few
recycling permits from the Chinese gov-
ernment that allows the import of sal-
vage vehicles for the purpose of
recycling.

In 2008, when IAA first met with
Chenlong Recycling in China, plans

were drawn for them to build a multi-
million dollar recycling center in
Zhangjiagang. The recently completed
facility is capable of processing hun-
dreds of thousands of tons of scrap iron.
They are the first in China to complete
the installation of a shredder built specif-
ically for the processing of scrap steel
that includes automobiles coming from
the United States and other countries.
Through this new agreement, IAA has
the ability to be a major salvage provider
to this operation—specifically, lower-
end vehicles for the purpose of
recycling.

Website helps owners junk cars
Cash For Junk Autos launched a

website that works as a middle man
between the local salvage yard and
owners of unwanted autos. The company
has a comprehensive, step-by-step sys-
tem for quickly removing automobiles
from an owner’s property to promote
green living through recycling while
also giving auto owners an influx of
money. 

The company’s services are offered
nationwide, and includes scheduling the
day, time and location of the pick-up.
Owners do not need to be present when
the vehicle is picked up unless receiving
an in-person payment. The company
transports the vehicle to a local recycling
plant and completes these tasks often in
less than 12 hours. 
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   Buy Direct from Asko!

 

877-937-2756   
412-461-4110

Asko Has Your 
Shears or Balers!

Visit us at ISRI Booth #1337 & NDA Booth #215 
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PLASTICS

Non-bottle rigid plastics recycling soars
The American Chemistry Council

(ACC) released a new report showing a
significant increase in the collection and
recycling of non-bottle rigid plastics in
the United States. The report, prepared
by Moore Recycling Associates, Inc.,
found that in 2010, nearly 820 million
pounds of post-consumer rigid plastics
were collected for recycling nationwide,
an increase of 72 percent from 2009 and
154 percent since 2007.

The category “non-bottle rigid plas-
tics” includes nondurable items (or
packaging), such as dairy and deli tubs,
lids, yogurt cups and similar food con-
tainers, and durable items, such as pal-
lets, crates, carts, five gallon buckets and
electronic housings. The collection and
recycling of non-bottle rigid plastics is
relatively new and calculated separately

from plastic bottles,
which have been
widely recycled in
the United States for
decades.

Of the 100
largest U.S. cities,
the number of cities
collecting rigid plas-
tics in addition to
plastic bottles dou-
bled in just three
years growing from
29 in 2008 to 59 in
2011. This means far more consumers
have convenient access to recycle their
rigid plastics. In addition, many commu-
nities are shifting to “single-stream col-
lection,” whereby residents are able to
place all of their recyclables in the same

bin. Simplifying the process has been
shown to greatly increase consumer par-
ticipation in recycling programs.

The report also notes that robust
growth in the recycling of rigid plastics
in the commercial sector and strong
pricing and demand for recycled plastic
materials have helped to spur growth in
this category. According to the report,
among the five major types of recyclable
materials, plastic scrap has the highest
economic value per ton with the single
exception of nonferrous metals.

The plastics collected in the “non-
bottle rigids” category comprise prima-
rily polypropylene (PP) and high density
polyethylene (HDPE) as well as lesser
amounts of other/mixed resins, polyeth-
ylene terephthalate (PET) and low den-
sity polyethylene (LDPE).

Recycling of rigid plas-
tics, such as spray bot-
tles, increased by 72
percent last year.

STOYCHO STOYCHEV | DREAMSTIME

Schick debuts eco-friendly razor 
The new Schick® Xtreme3® Eco™ is

the first disposable razor to use 100 per-
cent recycled plastic in the production of
its handle and 100 percent post-consumer
paper in its packaging. Manufactured and
shipped out of the company’s 99.9 percent
landfill-free facility in Milford, Connecti-
cut, Schick estimates that they’ll be saving
over 103,000 lbs. of virgin plastic material
and 15,500 lbs. of virgin paper from going
into landfills each year by using recycled
materials in the new razor.

The intrigue of Xtreme3 Eco extends
beyond its environmental impact to the
story of each razor handle’s prior life. In
order to have a more immediate impact

on the environment,
Schick chose to use
post-consumer recy-
cled plastic instead of
other biodegradable
or recycled materials.
Among the items
retrieved and recre-
ated in the Eco razor
handle are common
household items like
hangers, buckets and
pails. Overall, the
recycling effort will save enough plastic
each year to go up and down the Washing-
ton Monument more than 2,330 times.

The Northeast Recycling Council,
Inc. (NERC) has joined the national
movement expressing concern about the
use of degradable additives in plastic
packaging by adopting a policy position
in opposition to the use of these
additives.

“The board determined that this
practice currently has a negative impact
on plastics recycling markets and the
effectiveness of plastics recycling in
general,” president of the board Sarah
Kite reported.

NERC adopts
degradable
additives policy

For a direct link to the full policy, 
view this article on

www.AmericanRecycler.com.

Plastic packaging market will
reach $196.42 billion in 2012

The Plastic Packaging Market 2012-
2022 is Visiongain’s new materials report.
The global plastic packaging market is a
steadily growing market which is expected
to follow a modest growth rate in mature
markets and a progressive above-average
growth rate in emerging markets. Vision-
gain calculates that the plastic packaging
market will reach $196.42 billion in 2012.

Although the consumption of flexible
plastic packaging is growing at a rapid
pace, rigid plastic packaging holds the
majority of the market. 

A key trend that has been beneficial
to growth has been a shift by the
consumer to consumption at home. As
such, plastic packaging applications
are increasing in the food and beverage
sectors. 

The plastic packaging market stands
immune to the recent economic down-
turn as technological advancements
related to lightweight, convenient and
sustainable packaging will retain its
demand in the industry.



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

40 hp motor, 30” x 50” feed opening. Bale size: 30” x 36” x 42”. $69,000
REFURBISHED IBC 1450 HORIZONTAL BALER

SEE IT RUNNING. Spare parts  19,000 hours.                                 $165,000
1995 HARRIS ABS 550

Equipped with Vibra-Ram shear. 5,800 hours, works every day.                
Immediately available.              $97,500

1997 DAEWOO 280LC WITH SHEAR

Fully refurbished Selco 2R12-75 two ram baler.  Allen Bradley controls, 
Accent 470 wire tier.                                    $158,000

SELCO 2R12-75 TWO RAM BALER

ATV 2012 & ATV 1012 portable Scale with weight display and printer.  
30’ total of portable scale.               $25,000

RICE LAKE WEIGHING SYSTEM

2010 Shred Tech GT15 on a 2010 International 4300 Chassis. 70,756 
miles.               $145,000

PORTABLE PAPER SHREDDING TRUCK

Fairbanks Scale above-ground concrete deck  with indicator and printer.
weigh up to 200,000#. Weighs 40,000# and will ship on one semi load. 

$25,000

1995 70 X 10 FAIRBANKS SCALE

Complete ferrous and non-ferrous system. Large inventory of spare 
parts and motors.                                                                                 $1,800,000

1993 NEWELL 80104 AUTO SHREDDER

Excellent condition with 5,000 hours. 100 hp with infeed conveyer.                  
$125,000

2003 SSI M85H SERIES 35 MATERIAL SHREDDER

PPPeeerrrrrryyyyyysssbbbuuurrrggggg,,, OOOHHH

NEWELL 120104 SHREDDER
DISC ROTOR WITH 18” BEARINGS AND COUPLING

HYDRAULIC CYLINDERS AND 100 HP HPU

OIL RECIRCULATION UNIT FOR ROTOR BEARINGS

INFEED CONVEYOR D4 STYLE

FEED RAMP & SUPPORTS
  Without double feed roll

HYDRAULIC PIN PULLER
  With platform and cylinder

MOTOR CONTROL CENTER, PLC
DOWNSTREAM SEPARATION SYSTEM:
  Undershredder Oscilator
  Various Conveyor Components
  Magnet Stand for 60” x 84” Magnets
  Single 60” x 84” Drum Magnet

EQUIPMENT IS SOLD AS-IS
$1,100,000
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800-348-0765
radialstackers.com

• New & used quality conveyors
• Radial stackers
• Related conveyor components
• Custom design & fabrication
• Buy, rent or lease

CONVEYORS

Customer Satisfaction is our #1 priority!

Celebrating
our

50th
Anniversary! 

for
C&D and Recycling

of scrap, rubber & more!

PLASTICS

The Association of Postconsumer
Plastics Recyclers (APR) has recently
completed a study that identifies key
components of non-bottle rigid plastic
available for recycling. The findings of
the study, resulting from the most com-
prehensive bale sort survey known to
date, will be used by APR to recommend
guidelines designed to boost recovery of
rigid non-bottle containers.

“This study was undertaken to
determine the composition of the vari-
ous types of mixed rigid plastic bales
generated in North America,” explained
APR rigid plastic recycling director, Liz
Bedard. “We aimed to provide a theoret-
ical estimate of the volume and type of
non-bottle rigid plastic available for
recycling.”

“APR understands that securing
accurate estimates of the types, volume
and destination of rigid plastic waste
currently being recycled will strengthen
and advance non-bottle rigid recycling,”
said APR president and CEO Steve
Alexander.

Prior to the sort, APR identified
seven distinct types of mixed resin bales
being produced in North America that
contain non-bottle rigid plastic. Those
marketed bale types include: All Rigids
Bale, Bottles & Containers Bale, Pre-
picked Bale, Small Containers Bale,
Tubs & Lids Bale, Bulky Rigids Bale,
and Olefin Bale. Using these 7 bale
types as a base, 29 bales were sorted

from 24 MRFs located on the West
Coast, East, Midwest and Canada.

Bale sort summary results:
All Rigids Bale: From MRFs that

combine all bottles, containers and
bulky plastics into a single bale. Bales
contain all non-bottle containers, bulky
rigid plastic and all bottles.

Sort results – By product category
the highest component is bulky items,
followed by bottles. By resin type the
greatest component is PE, followed by
PP, PET and HDPE.

Bottles & Containers Bale: From
MRFs that mix plastic bottles and con-
tainers together, but do not have – or
separately bale – bulky rigid plastics.
Bales contain all bottles and containers,
but no bulky rigid plastic.

Sort results – By product category,
on average, approximately 75 percent of
this bale type was bottles and 12 percent
was trash. The highest resin type was
PET followed by HDPE.

Prepicked Bale: From MRFs that
pull PET and HDPE bottles and bale all
remaining rigid plastics. Bales contain
all non-bottle containers, bulky rigid
plastic and very few bottles.

Sort results – The highest product
category was bulky items, followed by
trash. The highest resin type was PE,
followed by PP and HDPE

Small Containers Bale: From
MRFs that pull PET and HDPE bottles
and bale all remaining plastic bottles

and containers together, but do not have
– or separately bale – bulky rigid plas-
tic. Bales contain: all plastic containers,
very few bottles and no bulky rigid
plastic.

Sort results – The highest product
category was Flats/Thermoforms, fol-
lowed by containers. The highest resin
type was PP followed by PET.

Tubs and Lids Bale: From MRFs
that service Tubs & Lids programs.
Bales contain: PP, PE household
and non-bottle containers including
buckets.

Sort results – The highest product
category was containers followed by
buckets. The highest resin type was
HDPE followed by PP.

Bulky Rigids Bale: From MRFs
that pull large plastic items, usually at
the front end. Bales contain: all large
items predominantly PE and PP.

Sort results – The highest product
category was bulky items followed by
buckets. The highest resin type was PE
followed by PP.

Olefin Bale: From MRFs that pull
PET and HDPE bottles, then mixed
olefin plastics. Bales contain: PE and
PP bottles, PE and PP non-bottle
containers, and PE and PP bulky rigid
plastic.

Sort results – The highest product
category was bulky items followed by
nursery pots. The highest resin type
was PP followed by PE.

Postconsumer plastics group identifies
non-bottle plastic recycling potential

Centriforce Products, the UK’s
largest independent plastics recycler, has
invested over $1.5 million in a new plas-
tic recycling facility (PRF) at its 6-acre
Liverpool production center. 

The new facility officially opened in
February by local MP Louise Ellman.
Her visit recognized the private invest-
ment being made by Centriforce to guar-
antee a reliable and high-quality of
plastic waste feedstock needed to manu-
facture its high-performance recycled
plastic products. 

The new facility is the culmination
of an expansion program at Centriforce
which has seen the company double its
production capacity to more than 10,000
tons per annum in the past 4 years. Cen-
triforce supplies recycled plastic sheets,
boards and profiles including its leading
Stokbord® brand to the agriculture, con-
struction and retail sectors. 

Centriforce has taken the decision to
invest in its own sorting facilities for
mixed plastic feedstock, recognizing the
need to contribute to a more robust infra-
structure for plastics recycling in the UK. 

The new PRF will employ up to 10
people at the facility which will sort pre-
and post consumer mixed plastic waste
streams from a range of sources includ-
ing the retail and construction industries,
and prepare a quality feedstock for
production.

Plastics waste
sorting facility
opens in UK
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Take costly mixed or contaminated 
materials in your production process 
and make them usable again with 

 The Elutriator from Sterling Systems. 
Sterling’s Elutriation system is a highly 
efficient, reliable method for separating 
materials of varying bulk density.
It’s versatile in application and modular in 
design for ease of integration into new & 
existing facilities. 

Elutriatorth
e

APPLICATIONS INCLUDE: 
Granulated Plastic Material

s y s t e m s

www.SterlingBlower.com

135 Vista Centre Dr., Forest, VA 24551

RECLAIM & CONVERT 
once impossible-to-recycle materials 

into cash!

PAPER
Paper companies settle with
Department of Justice and
complete acquisition

International Paper Company and
Temple-Inland Inc. have reached an
agreement with the Antitrust Division of
the U.S. Department of Justice (DOJ)
with respect to International Paper’s
acquisition of Temple-Inland. As part of
the agreement, the DOJ has entered into
a consent decree with International
Paper and Temple-Inland that allows the
combination to proceed. 

Under the terms of the consent
decree filed in federal court in the Dis-
trict of Columbia, the combined com-
pany will undertake the post close
divesture of 970,000 tons of container-
board mill capacity within four months,
with the possibility of two 30-day exten-
sions. 

The company agreed to divest Tem-
ple-Inland’s facilities in Ontario, Cali-
fornia and New Johnsonville, Tennessee,
and International Paper’s facility in
Hueneme, California.  International
Paper reaffirms that it expects to achieve
at least $300 million of synergies within
twenty-four months of closing.

International Paper Company has
completed its acquisition of Temple-Inland
Inc. through the merger of its wholly
owned subsidiary Metal Acquisition Inc.
with and into Temple-Inland. Temple-
Inland is now a wholly owned subsidiary
of International Paper. Under the terms of
the transaction, each issued and outstand-
ing share of Temple-Inland common stock
has been converted into the right to receive
$32 in cash, without interest thereon, and
less any applicable withholding taxes.
Including the assumption of approxi-
mately $700 million in Temple-Inland net
debt, the total transaction value is approxi-
mately $4.5 billion.

As a result of the acquisition, Temple-
Inland’s common stock will cease trading
on the New York Stock Exchange. Interna-
tional Paper chairman and CEO John
Faraci said, “The combination of Interna-
tional Paper and Temple-Inland strength-
ens our North American packaging
business and enhances our ability to gener-
ate cash flow while maintaining our strong
balance sheet.”

A guy goes hunting and wants to hire
a dog to retrieve the catch.

“I have just the dog for you, sir,” said
the gamekeeper. “He’s called Salesman
and he is brilliant.” 

Off they go and every time the hunter
shoots a bird the dog runs off and
brings the bird back just as he was

hired to do; a great success.
The following year, the same guy

went back and asked for Salesman
since he had been so good last year.

“Ah, I’m sorry, sir, but he won’t work
anymore. Someone had the bright idea
of calling him Sales Manager - now he
just sits on his arse and barks all day.”

Catalyst Paper Corporation has
obtained an Initial Order from the
Supreme Court of British Columbia
under the Companies’ Creditors
Arrangement Act (CCAA). The terms
and conditions of the restructuring plan
have not yet been determined by the
company.

The company also said that JP Mor-
gan has agreed to provide debtor-in pos-
session (DIP) financing to Catalyst,
which is expected to provide the com-
pany with up to approximately $175 mil-
lion of available capital during the
CCAA proceedings. Advances under the
DIP will be available after approval by
the Court. The Initial Order provides the
company with access to an amount the
company believes is sufficient to fund
operations until the Court hearing.

The company’s operating revenue
combined with the proposed DIP financ-
ing are expected to provide sufficient
liquidity to meet ongoing obligations to
employees and suppliers and ensure that
normal operations continue during the
restructuring process. Catalyst manage-
ment will remain responsible for the
day-to-day operations of the company.

The company intends to apply for
recognition of the Interim Order under
chapter 15 of title 11 of the US Code.

The Court granted protection under
the CCAA for an initial period which
expired on February 14, 2012 to be
extended as required and approved by
the Court. While the company and its
subsidiaries are under CCAA protection,
all proceedings on the part of their cred-
itors are stayed. 

The CCAA filing applies to Cata-
lyst, Catalyst Paper General Partnership,
Catalyst Pulp Operations Limited, Cata-
lyst Pulp Sales Inc., Pacifica Poplars
Ltd., Catalyst Pulp and Paper Sales Inc.,
Elk Falls Pulp and Paper Limited, Cata-
lyst Paper Energy Holdings Inc.,
0606890 B.C. Ltd., Catalyst Paper Recy-
cling Inc., Catalyst Paper (Snowflake)
Inc., Catalyst Paper Holdings Inc., Paci-
fica Papers U.S. Inc., Pacifica Poplars
Inc., Pacifica Papers Sales Inc., Catalyst
Paper (USA) Inc. and The Apache Rail-
way Company.

Catalyst Paper
to restructure

Work has begun on a $50 million
state-of-the-art facility for the sustain-
able recycling of used motor oil to be
built on a former asphalt terminal in
Fairfield, south of the Baltimore Har-
bor Tunnel, Maryland. 

The announcement was made by
Vincent Glorioso, Baltimore-based
vice president of FCC Environmental,
one of the world’s largest environmen-
tal services companies with an expert-
ise in waste oil collection and
processing and owner of the facility,
one of the first to be built in the United
States. The Baltimore facility is the
first of several  planned in the U.S. by
the company.

We are working with Whitney,
Bailey Cox & Magnani, LLC of Tow-
son on the preliminary layout of the
facility as well as conducting the topo-
graphical survey and soil borings.
Additionally, Environmental Resources
Management of Annapolis is assisting
us with the permitting process,” said
Glorioso.

“Construction is scheduled to
begin this fall following the issuance of
the environmental and construction
permits,” Glorioso said. Operations are
anticipated to begin in mid-2013.

At the Baltimore plant, FCC Envi-
ronmental will recycle 40 million gal-
lons of used motor oil annually back
into “base oils” that will be transported
offsite via truck and rail to be
processed into passenger car motor
oils, heavy duty diesel engine oils,
transmission fluids, and other lubricat-
ing products that meet or exceed indus-
try standards and specifications.

While more than 1.2 billion gal-
lons of used motor oil are collected in
the U.S. every year, approximately 1
billion gallons are either burned for
fuel in industrial furnaces or disposed
of illegally. As a result, 1 billion gal-
lons of virgin base oil must be pro-
duced at refineries each year to meet
consumer demand, with most of the oil
coming from overseas.

The recycling center, which is
expected to create up to 100 jobs dur-
ing its 12-month construction phase,
will provide 30 permanent jobs. 

Used motor
oil recycling
facility built
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we:flourish

Conference: April 30 – May 2, 2012   Exhibits: May 1- 3, 2012

 

You’ve worked hard to grow your business and improve your services.
Now learn how to take them to the next level at WasteExpo 2012.  
 
Whether you are a county manager or an owner of a private refuse firm, you understand how difficult it is to maintain 
your service mix and business —especially in this economy. It’s why we’ve assembled an impressive roster of thought 
leaders who are experts in teaching new technologies and best practices. 

You’ll also benefit from networking opportunities with over 11,000 public- and private-sector waste professionals who 
are all looking to expand their capabilities, grow market share and 
reinforce relationships. 

At WasteExpo 2012, we’ve created an environment where you’ll not only grow professionally, but flourish. 

Co-locating Events: 

healthcarewasteconf.com

Sponsors: 

Produced by:

In Association with:

September 30 – October 3, 2012 

wastesymposium.com

wastetraininginstitute.com

Free Exhibit Hall! 
Use code VP28

when registering 
online.

INTERNATIONAL
UK boosts plastics recycling

Waste and Resources Action Pro-
gramme (WRAP) announced that the
UK’s capability to recycle plastic packag-
ing has been given a further boost with
funding provided to recycle an additional
16,500 tons of rigid plastic packaging at
ECO Plastics’ facility in Lincolnshire.

The $1.8 million loan from WRAP
will enable ECO Plastics to extend its
existing bottle sorting and processing
facility, to now recycle a total of 165,000
tons of plastics annually. The investment
complements the joint venture that the
business formed with Coca-Cola Enter-
prises last year and will mean that its
Hemswell facility is better able to process
rigid plastic packaging such as tubs, pots
and trays, as well as plastic bottles.

Following WRAP’s funding of the
Biffa Polymers plant in Redcar in 2010,
this is another important step towards
building the reprocessing infrastructure
that the UK needs to effectively recycle
more plastic resources.

It is important that rigid plastic pack-
aging is effectively recycled, and if not
carried out properly, rigid plastics can con-

taminate the highly valuable plastic bottle
waste stream. As the UK’s capacity to
process non-bottle plastics packaging
grows, it will ultimately become viable for
local authorities to routinely collect non-
bottle plastics packaging from households
at curbside.

Over the next three to five years,
WRAP aims to support higher recycling
rates for all plastics packaging, but in a
way that allows quality to be maintained
so that the best environmental and eco-
nomic outcomes can also be achieved.
WRAP aims to increase the UK’s capacity
to recycle its rigid plastic packaging by
110,000 tons per year through the Mixed
Plastics Loan Fund.

The facility, based in North Lin-
colnshire, will employ an additional 12
local people, creating sustainable jobs in
addition to further developing the UK’s
green economy with home grown process-
ing and manufacturing.

For additional information,
view this article on

www.AmericanRecycler.com.

City hires Covanta Energy to
generate energy from waste

The Royal Borough of Windsor and
Maidenhead has awarded a  contract to
treat all residual and organic waste gen-
erated in the borough to Covanta Energy. 

The task of the preferred bidder will
be to turn approximately 30,000 tons of
non-recyclable municipal waste into a
fuel to generate “largely renewable”
electricity. 

Covanta has a contract, according to
which 15,000 tons of food and garden
waste collected in the borough each year
will be treated by its organic waste part-
ner, Agrivert Energy and fertilizer will
be produced from the waste. 

The company said that the award of
this contract is part of its long-term plan
to develop a number of waste-to-energy
facilities across the UK. 

According to the local cabinet the
waste management solution will help
drive up recycling rates, provide value
for money for population and will gener-
ate significant levels of sustainable
energy, by diverting waste away from
landfill and using it as a fuel to generate
renewable electricity. 

The plan is in four years’ time to
zero landfill tax when waste that can’t be
recycled is used to generate energy.

The difference between Republicans
and Democrats:

A Republican and a Democrat were
walking down the street when they came
to a homeless person.

The republican gave the homeless per-
son his business card and told him come
to his business for a job. He then took
twenty dollars out of his pocket and gave

it to the homeless person. 
The Democrat was very impressed,

and when they came to another homeless
person, he decided to help. He walked
over to the homeless person and gave
him directions to the welfare office. He
then reached into the Republicans’
pocket and gave the homeless man fifty
dollars.
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Events Calendar
March 11th-14th

The 25th Southeast Recycling Conference
& Trade Show. Hilton Sandestin Beach Golf
Resort & Spa, Destin, Florida.
800-441-7949 • www.southeastrecycling.com

March 19th-22nd 
35th Annual Landfill Gas Symposium.
Gaylord Palms, Orlando, Florida.
800-926-3976 • www.lfg.swana.org

March 25th-27th
C&D World 2012. Nashville Convention
Center, Nashville, Tennessee. 
608-538-3552 • www.cdworldmrg.com

April 1st-4th
Aluminum Association Spring Meeting.
The Meritage Resort & Spa, Napa, California.
703-358-2967 • www.aluminum.org

April 1st-5th
NPE 2012: The International Plastics
Showcase. Orange County Convention
Center, Orlando, Florida.
866-229-2386 • www.npe.org

April 15th-19th
2012 ISRI Convention and Exposition.
Mandalay Bay, Las Vegas, Nevada.
202-662-8500 • www.isriconvention.org

April 17th
NERC Spring Workshop, Environmentally
Sound Mattress Management. Hotel
Northampton, Northampton, Massachusetts.
802-254-3636 • www.nerc.org

April 25th-27th
10th Annual CARE Conference. Loews
Coronado Bay, Coronado, California.
706-428-2127 • www. carpetrecovery.org

April 30th-May 3rd
WasteExpo 2012. Las Vegas Convention
Center, Las Vegas, Nevada.
800-927-5007 • www.wasteexpo.com

May 7th-10th
AISTech 2012, The Iron & Steel Technology
Conference and Exposition. Georgia World
Congress Center, Atlanta, Georgia.
724-814-3000 • www.aist.org

Stephen Nelson has been appointed
business development manager at Atlas
Copco Construction Equipment, Com-
merce City, Colorado. In his new role
Nelson will report directly to Erik
Sparby, president and general manager
of Atlas Copco Construction Equipment.

Nelson has more than 20 years of
sales and management experience work-
ing in the construction equipment and
rental industry.

Nelson joins Atlas Copco
Construction Equipment

BUSINESS BRIEFS

Regency Technologies announced a
new operation in conjunction with
Dlubak Glass Company, America’s
largest recycler of television and PC
monitor CRT (cathode ray tube) glass. 

Regency Technologies’ new loca-
tion in Upper Sandusky, Ohio, adjacent
to Dlubak Glass, allows for the complete
breakdown, dismantling, and recycling
of any device that contains CRT glass
safely and responsibly without polluting
the environment. Regency Technologies’
dismantling process takes televisions
and PC monitors and breaks them down
to separate recyclable materials includ-
ing CRT glass, plastic, wire, metals and
more. 

Dlubak Glass receives the separated
CRT glass and recycles it into environ-
mentally safe furnace ready cullet which
is reused in many applications including
road surface paving material, building
construction and aggregate products.

Regency Technologies
recycles CRT glass

Liquid Environmental Solutions has
elected Mary Gade to its board of direc-
tors, succeeding Robert Nugent, who
served on the board since 2004.  

Gade served as regional administra-
tor for Region 5 of the Environmental
Protection Agency (EPA) from 2006 to
2008, overseeing federal environmental
programs in the Great Lakes states of
Illinois, Indiana, Michigan, Minnesota,
Ohio and Wisconsin. She had previously
served as the director of the Illinois EPA
from 1991 to 1999. 

Gade is an environmental attorney
with more than 20 years of experience in
environmental regulation and enforce-
ment, as well as extensive private sector
experience. From 1999 to 2006, she was
a partner in the national environmental
practice group of Sonnenschein, Nath &
Rosenthal. 

Earlier in her career, Gade served in
various management roles at the EPA,
including deputy assistant administrator
of the Office of Solid Waste and Emer-
gency Response.  

Mary Gade joins board of
Liquid Environmental 

The sheriff of a small town was also
the town’s veterinarian. One night the
phone rang, and his wife answered. 

An agitated voice inquired, “Is your
husband there?” 

“Do you require his services as a
sheriff or as a vet?” the wife asked. 

“Both!” was the reply. “We can’t get
our dog’s mouth open, and there’s a
burglar in it!”

Bill Lundberg, Billings, Montana,
is the newly appointed president for
City Carton Recycling, headquartered in
Iowa City, Iowa. Lundberg is the first
non-family member to serve as presi-
dent of the company. Andy Ockenfels,
former president, will now serve as the
City Carton Recycling chief executive
officer.

As president, Lundberg oversees all
operations of City Carton Recycling and
Document Destruction and Recycling
Services. He uses Lean Enterprise, not
restricted to Lean Manufacturing, and
Six Sigma as preferred methods to iden-
tify and implement process improve-
ments resulting in increased productivity
and reduced errors.  Lundberg’s office
will be located at the company’s Iowa
City headquarters.

Lundberg spent 27 years with
Cargill, Inc. in a variety of sales and oper-
ation positions with their steel subsidiary,
North Star Steel Company. For the past
seven years, Lundberg was president and
COO of Roscoe Steel and Culvert Com-
pany, Billings, Montana, where he over-
saw three operational units – Corrugated
Metal Pipe, Structural Steel, and Bridge.
While in Montana, Lundberg also served
on the Big Sky Economic Development
board of directors.

City Carton Recycling
appoints new president

Sterling Blower Company has
received registration to ISO 9001. Certi-
fication under the BSI Registration Pro-
gram was awarded in recognition of
Sterling Blower’s compliance with qual-
ity process standards and effective busi-
ness management systems for all its
operations – from engineering, product
design and manufacturing, to delivery
and customer service.

ISO 9001:2008 reflects an organiza-
tion’s solid foundation for continuous
improvement through data use and analy-
sis. This international standard places a
strong emphasis on customer satisfaction,
management responsibility, continual
improvement and organizational perform-
ance measurement.

Sterling Blower Company
achieves ISO certification

Johnson Crushers International, Inc.
(KPI-JCI) has promoted Ian Pendergrass
to service director.

Pendergrass, who previously served
as the company’s service manager, will
continue in his role for customer service
efforts, in-shop service and rebuild pro-
gram, as a member of JCI’s safety com-
mittee and warranty committee.

Pendergrass promoted to
service director at KPI-JCI

The Coalition for American Elec-
tronics Recycling (CAER) revealed that
Alcoa and Waste Management Recycle
America have joined the alliance.
CAER represents American companies
that believe electronics recycling should
be performed securely and sustainably
for the benefit of the American
economy. 

As members of the Coalition,
Waste Management Recycle America
and Alcoa endorse passage of the
Responsible Electronics Recycling Act,
introduced last June. This legislation
prohibits United States export of certain
electronic waste to developing countries
that lack safeguards to protect the envi-
ronment and workers, and supports the
expansion of the domestic recycling
industry.

With the addition of Alcoa and
Waste Management, CAER now
includes 48 companies with facilities
in 32 states and the District of
Columbia. 

Alcoa and WM Recycle
America join coalition

Mechel OAO, a Russian mining and
metals company, reported that
Mukhamed Tsikanov left the post of
Mechel OAO’s senior vice-president for
economics and management to accept
another appointment. 

His responsibilities are transferred
to senior vice-president for economics
and management, Oleg Korzhov, previ-
ously senior vice-president for business
planning and analysis.

Mechel OAO makes
management changes
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Trademark Metals Recycling (TMR),
wholly owned by The David J. Joseph
Company, a Cincinnati-based subsidiary
of Nucor Corporation, purchased the
assets and business of Gulf Coast Metals,
headquartered in Tampa, Florida.

Established in 1981, Gulf Coast Met-
als operates four facilities, including
Florida’s largest secondary aluminum
melting operation. All three locations pro-
vide full service metal recycling, buying
all grades of ferrous and nonferrous scrap
metal. 

The secondary aluminum melting
operation will enable TMR to convert alu-
minum scrap into value-added products.
This process consumes aluminum scrap
such as used beverage cans, old sheet, cast,
painted siding and other types of alu-
minum scrap. The finished products con-
sist of spec aluminum alloys in the form of
sows, ingots and cones supplied primarily
to the aluminum and steel industries.

Trademark Metals acquires
Gulf Coast Metals

BUSINESS BRIEFS

Enerkem Inc., a waste-to-biofuels
and chemicals company, announced
that Carl Rush, senior vice president of
organic growth for Waste Management,
Inc., joined its board of directors.

Rush joined Waste Management in
2001. As senior vice president of
organic growth, he is responsible for
finding growth opportunities that are
synergistic with the company’s objec-
tive of maximizing value from waste,
including converting them into biofu-
els, renewable chemicals and energy.
Enerkem has established a strategic
relationship with Waste Management
since the company’s initial investment
in Enerkem in 2010.

Carl Rush replaces Tim Cesarek as
Waste Management’s representative on
Enerkem’s board of directors.

Enerkem appoints new
board member

The board of directors of Nucor Cor-
poration declared the regular quarterly
cash dividend of $0.365 per share on
Nucor’s common stock. This cash divi-
dend is payable on May 11, 2012 to
stockholders of record on March 30,
2012, and is Nucor’s 156th consecutive
quarterly cash dividend.

Nucor declares 156th
consecutive cash dividend

SC Environmental, LLC recently
purchased and renovated a 10,000 sq. ft.
office, warehouse and service facility in
Addison, Illinois. In addition to providing
on-site service for recycling equipment
customers, SC Environmental is now able
to refurbish and sell used equipment. The
service department is managed by Larry
Epting, who has over 23 years field expe-
rience with recycling equipment and sys-
tem repairs, PM Programs and PLC
Diagnostics and Programming.

SC Environmental opens
new facility in Illinois

The board of directors of the Envi-
ronmental Research and Education
Foundation (EREF) announced the elec-
tion of its newest member, Robert J.
Mecchi II, vice president of business
development, Big Truck Rental.

Robert J. Mecchi II has been the
vice president of business development
for Big Truck Rental, LLC since Sep-
tember 2010. He is the current chairman
of the WASTEC board of governors and
has chaired the association’s Statistics
Program since 2005. 

In 2007 Robert was honored as
WASTEC’s Member of the Year. He is
also the Member at Large to become the
co-chair of the Environmental Industry
Association’s Future Industry Leaders of
America in 2013. Additionally, Robert
has served on EREF’s Auction Commit-
tee since 2008. 

Big Truck’s Mecchi elected
to foundation board

When sisters stand shoulder to shoul-
der, who stands a chance against us?  

—Pam Brown

Paladin Construction Group
recently appointed John Thomas to the
position of vice president, marketing and
business development. He will be
responsible for all aspects and functions
of marketing and business development
for Paladin and its Bradco, CP, Custom-
Works, FFC, Harley, JRB, McMillen and
Sweepster brand companies on a global
basis. Thomas replaces Doug Amerman,
who has been promoted to director of
Sweepster Aviation. 

Thomas brings experience in the
construction attachments business. He
most recently served as vice president of
the Blades and Attachments Business
Unit at ESCO Corporation. He has a
total of 14 years of experience with
ESCO in various capacities.

Paladin Construction
Group appoints new VP

Peter Bartel was appointed chairman
of the Automotive Parts Remanufacturers
Association’s European Division at a
board meeting in Frankfurt, Germany.

Bartel has been working in the
remanufacturing industry for approxi-
mately two decades. He has a degree in
mechanical engineering from the Beruf-
sakademie Mannheim in Germany and
works as senior expert for Bosch Auto-
motive Aftermarket. Bartel served since
2009 as a member of the board of APRA
Europe.

APRA Europe appoints
Bartel as new chairman

The Aluminum Association added a
new member, Chadwick Engineering Ltd.
of Kingston, Ontario. The company
joined as an associate member which are
a critical part of the North American alu-
minum industry providing direct services
to firms that produce or recycle alu-
minum.

Jason Chadwick, vice president of
Chadwick Engineering, will serve as the
official representative to the Aluminum
Association.

Chadwick Engineering
joins Aluminum Association

Worldwide Equipment, Inc. a truck
equipment company with 15 full service
dealerships in 6 states, has been named
an authorized dealer for East Manufac-
turing. Worldwide Equipment will offer
East’s full line of dump, flatbed and
refuse trailers at thirteen of their dealer-
ships located in Kentucky, Tennessee,
West Virginia and Virginia.

East Trailer authorizes new
dealer for six states

TMS International Corp., the parent
company of Tube City IMS Corporation,
promoted Hank Wilson to senior vice
president of North American Trading
and Business Development for its Raw
Material and Optimization Group.

TMS promotes Hank Wilson
to senior vice president



American RecyclerPage A28, March 2012

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates
$60 for up to 50 words.

Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(2) USED ROTATING GRAPPLES
USED 67” OHIO MAGNET
NEW 4-TINE ROTATING         

SCRAP GRAPPLES

Call Ivan Jacobs today at
800-472-0453

CATERPILLAR
2005 M322 REBUILT (rubber) with 42' reach, 
hydraulic cab, gen-set and grapple.
2003 M320 (rubber), 39’ reach, hydraulic cab, 
gen-set and grapple.
2002 M318 (rubber), 36' reach, A/C, hydraulic 
cab, gen-set and grapple.

FUCHS
2006 MHL350 (rubber), 50' reach, A/C 
hydraulic cab, gen-set and grapple.
2006 & 2001 MHL331 (rubber), 35’ reach, 
hydraulic cab, gen-set and grapple.
2005 MHL 350 (rubber), 50' reach, hydraulic 
cab, gen-set and grapple.
2006 & 2005 MHL360 (rubber), 59' reach, 
hydraulic cab, gen-set and grapple.
2001 MHL 320 rebuilt (rubber), hydraulic cab, 
gen-set, and grapple.
1995 MHL 350 REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.
1995 MHL 340 rebuilt (rubber), hydraulic cab, 
gen-set and grapple.

LIEBHERR
2005 A934C-HD (rubber) 50’ reach, hydraulic 
cab, gen-set and grapple.
1999 A316 (rubber), 32’ reach, hydraulic cab, 
gen-set and grapple.
1994 A932 REBUILT (rubber), hydraulic cab, 
gen-set and grapple.

SENNEBOGEN
2007 & 2004 830M (rubber), 50’ reach, 
hydraulic cab, gen-set and grapple.
2007 825D (rubber), 43’ reach, hydraulic cab, 
gen-set and grapple.
2007 835R (crawler) 52’ reach, hydraulic cab, 
gen-set and grapple.
2005 835M REBUILT (rubber), 55' reach, 
hydraulic cab, gen-set and grapple.
2000 830M REBUILT (rubber), 48' reach, 
hydraulic cab, gen-set and grapple.

OTHERS
2011 Atlas 350 (rubber), 55' reach, hydraulic 
cab, gen-set and grapple.
1999 Komatsu PW130 (rubber), 27’ reach, 3’ 
cab riser, gen-set, solid tires and grapple.
1996 Komatsu PC 220 (crawler) 40’ reach, 
knock-a-round grapple. 
1995 Northshore 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, 
cab,  A/C and grapple.

EQUIPMENT
INTERNATIONAL

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

MATERIAL HANDLERS:  3 CRAWLER
CRANES FOR SALE! 1958 American
595, 1970 American 5299 50 ton with a 70
ft. boom, and a 1964 Manitowoc 3000W
30 ton with a 70 ft. boom. All 3 are smooth
tracked units. Call 216-986-7047 or e-mail
eqsales@kurtz-bros.com for any ques-
tions or more information. 

Material Handlers

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

What are YOU
Worth?

We offer
Business Valuations and

Financial Proforma Forecasting
for all solid waste business or

permit activities. If you are thinking
about a transaction, financing,

or business succession... 
we provide solutions!

SALVAGE YARD/TRUCKING BUSINESS,
Central NY, established in 1966, owner
retiring. 24,000 sq. ft. warehouse, 3,500 sq.
ft. repair shop and office, 2,500 sq. ft. stor-
age building, salvage inventory, trucks,
trailers, forklifts, loader, located 9 miles
from I-81, asking $750,000. 800-676-2178,
607-898-5292, ask for Floyd or e-mail
fwkyestrans@gmail.com.

Businesses

Call Steve
602-531-5366

Salvage/Recycling
Yard

Eleven acres, 80 ft. semi scale, 25 rolloff
containers and one rolloff truck, one 2011
Al-Jon 580 car logger, two tractor with
high side trailers, two 50 ft. semi trailers,
two 40 ft. semi trailers, one Landell 
trailer, three rollbacks year 2000 and up, 
impound lot with local law enforcement 
contracts, one Cat excavator, one John 
Deere 966 loader, two forklifts, approxi-
mately 500 cars. Way to much stuff to list, 
everything in the yard goes with the 
sale.  This business is a good invest-
ment!  Owner would like to retire. Serious 
inquiries only.

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

216-398-8800 
 

Your Source for  all  Recycling Equipment Needs 
OHIO BALER COMPANY, INC. 

EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS  

• METAL BALERS & SHEARS 
• ALLIGATOR SHEARS • WIRE STRIPPERS 

• SCRAP PROCESSING EQUIPMENT 
• RELINE SERVICES 

www.OhioBaler.com 

Balers

We buy

DIRTY MOTOR BLOCKS!
Paying TOP $ for all ferrous & NF grades.

METALICO ANNACO, INC.

800-394-1300

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Please fax offers to 866-545-5823 or visit
www.donateacar2charity.com.

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

‘89 EZ CRUSHER, PORTABLE!

"A" model, 2,476 hours,
John Deere diesel engine, good shape.

$62,500 or best offer! 

804-586-8220

2006 BIG MAC PORTABLE CRUSHER
For Sale. 2695 hours, John Deere Engine,
good shape, road ready. $110,000 OBO
call 210-389-7321. 

LEGAL FOR TRADE

NO HIGH COST TRUCK SCALE NEEDED HERE!
Weigh 1 junk car at a time on this scale.

FREE SHIPPING • $5,488
Call 870-774-9713

5’ x 7’ 10,000 lb. Capacity. 
Factory calibrated with indicator. 

Made in the USA, NOT CHINA.

Auto Recycling

! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! ! !
SUBSCRIPTION SPECIAL
Buy a 2-year subscription 
and get a 1-year subscription 
FREE* for a friend or coworker!

Call
877-777-0737

to order.
*US subscriptions only.

Request for Consulting Services
for Waste Alternatives Evaluation

The Southeast Berrien County Land-
fill Authority (the “Authority”) is seeking 
proposals for technical consulting 
services.

The Southeast Berrien County Land-
fill Authority located in Niles, Michigan 
49120 wishes to explore feasible options 
for the beneficial use, reuse, and recycling 
of MSW and waste byproducts. The 
Authority wishes to engage a well quali-
fied consultant or consulting firm to assist 
the Authority in identifying and evaluat-
ing these options, 

For information on how to obtain the 
Official Request for Proposal, please feel 
free to contact me at 269-695-2500, exten-
sion 212, or by e-mail sfuller@qtm.net 
Inquires must be no later than March 23rd 
2012.

Very truly yours,
Sonny Fuller, General Manager

SELCO 2R12-75
TWO RAM BALER

Fully refurbished Selco 2R12-75 two-ram
baler.  Allen Bradley controls, Accent 470 
wire tier.  $158,000.

419-776-5070

INDIANA: ZONED AUTO RECYCLING or
any recycling. Heavy industrial site, 9.3
acres with rail siding, fully fenced. 150,000
+/- square foot 8”-12” thick slab. All utilities
to site, on truck route with easy access to
I-70. $350,000. Economic development
funds and seller terms available. 800-557-
5692

HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!



2001 Fuchs 350 scrap handler, w/grapple, $125,000
Aljon 450 baler portable, w/crane, $69,000
Colmar B5500 car logger/baler, $195,000
New stationary can densifier, $6,500
7.5 kw genset, gas engine, $4,500, more gensets available

USED EQUIPMENT FOR SALE

More equipment available at www.scrapyardequip.com
Contact Josh at 320-219-7711 or josh@scrapyardequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• 62 mm Erema 2002 Pelletizing line
• CUMBERLAND 150 HP, Mdl C1400, 3KN granulator
• Nelmor/Satrind shred/grind combo 42 x 100"
• Weima “Leopard” shredder, MDL WLH600S/45

Miscellaneous

TUB AND HORIZONTAL GRINDERS in a
variety of horsepower ranges on tracks or
treads. We can recommend a heavy-duty
machine for any recycling application.
Besides their heavy-duty, reliable equip-
ment, our first class parts and service pro-
fessionals provide unmatched customer
support. We are the leading manufacturer
of industrial grinders. Morbark: 800-831-
0042.

WE OFFER MANUFACTURE/INSTALLA-
TION of vibratory equipment for efficient
processing of bulk materials in down-
stream metal processing, recycling facili-
ties, sawmills, foundries, quarries, and
power plants. Clients in 32 countries rely
on our vibratory expertise, common-sense
engineering solutions, technological inge-
nuity, unwavering equipment reliability, and
responsive customer service. Call Action
Equipment: 503-537-1111.  
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www.HescoMachinery.com
CALL JOHN DAVIS 952-944-3611

HEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
(3) 2008 M322D MH (Rubber) 38' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
2004 M322C MH (Rubber) 38' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
2008 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple
2007 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple
2006 M325D MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2006 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2003 330CL MH (Crawler) 46' Reach, 6' 
Elev Cab,  24KW Gen, Grapple
1997 330L MH (Crawler) 48' Reach, 4' 
Elev Cab,  20KW Gen, Grapple

LIEBHERR
2007 A904C (Rubber) 38' Reach, Hyd 
Cab, 10KW Gen, Grapple
(2) 2005 A904C (Rubber) 38' Reach, Hyd 
Cab, 15KW Gen, Grapple
(2) 2005 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
2002 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
2007 A934C (Rubber) 52' Reach, Hyd 
Cab, 20KW Gen, Grapple
2004 A934B (Rubber) 48' Reach, Hyd 
Cab, 20KW Gen, Grapple
2001 A934 (Rubber) 48' Reach, Hyd 
Cab, 10KW Gen, Grapple
1998 A932 (Rubber) 48' Reach, Hyd 
Cab, 17.5KW Gen, Grapple
2007 A944C HD (Rubber) 55' Reach, 
Hyd Cab, 25KW Gen, Grapple
2006 R924B EW (Crawler) 40' Reach 
Hyd Cab, 15KW Gen, Grapple

SENNEBOGEN
2008 821M (Rubber) 36' Reach, Hyd 
Cab, 10KW Gen, Grapple
2007 825M (Rubber) 45' Reach, Hyd 
Cab, 15KW Gen, Grapple
2007 870M (Rubber) Hyd Cab, (2) 
Clamshell Buckets

FUCHS
2007 MHL335 (Rubber) 40' Reach, Hyd 
Cab, 13 KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13 KW Gen, Grapple
2007 MHL350D (Rubber) 49' Reach, Hyd 
Cab, 13 KW Gen, Grapple
2003 MHL350 (Rubber) 49' Reach, Hyd 
Cab, 20 KW Gen, Grapple
2001 MHL360 (Rubber) 59' Reach, Hyd 
Cab, 25KW Gen, Grapple
2004 MHL380 (Rubber) 69' Reach, Hyd 
Cab, 30KW Gen, Grapple

SHEARS
2001 Komatsu PC400LC-6 with 
MSD50R
2008 Labounty MSD3000-SL ‘Saber 
Lube’

Material Handlers

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2005 Cat M318C MH - 5,500 hrs, hydraulic cab, 12 kw gen set,
39 ft MH boom & stick, solid tires.  Very clean!!!  $199,500

2000 Cat M320 MH - 38 ft MH arrangement, standard cab,
NEW 12 kw gen set, orange peel grapple w/360 rotation, and
"like new" solid tires.  

2004 Komatsu PC78MR-6 - 8,800 hrs, cab guard, 7'5" stick,
blade, very good U/C, and Roadliner pads.  Equipped w/NEW
Genesis GVP7 Versi Pro w/shear jaws and 360 rotation.
Excellent.  $79,500

Genesis GMS500R - 15,000 lb mobile shear w/360 rotation. 
Fully reconditioned and tested. PC300 2nd member bracket. 
$109,500

2007 Komatsu PC340LC-7 MH - 54 ft MH arrangement, ele-
vated cab with A/C, NEW 20 kw gen set, heavy duty retractable
U/C @ 90% remaining.  EXCELLENT!!!

Material Handlers

Continued on Page 30
ADVERTISE! What do you have to gain?
Call 877-777-0737 today!

NEXT DEADLINE
MARCH 15

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

PRICE REDUCED: 74 x 104 auto shred-
der, 3,800 hp diesel drive, feed chute and
compression feeder, undermill conveyor,
magnetic drum, 419-786-9243.

www.MoleyMagneticsInc.com
716-434-4023 or cell 716-417-2591

SHEARS
MAGNETS
GEN-SETS

HYDRAULIC, BATTERY OPERATED, CONVENTIONAL

HYDRAULIC, DIESEL OR BELT-DRIVEN

MOBILE HYDRAULIC SHEARS FROM 1 TO 10 TONS

800-348-0765
radialstackers.com

• New & used quality conveyors
• Radial stackers
• Related conveyor components
• Custom design & fabrication
• Buy, rent or lease

CONVEYORS
for C&D and Recycling of scrap,

rubber & more!

Customer Satisfaction is our #1 priority!

Miscellaneous

Paying TOP $ for all Fe & NF grades.
AABCON METALS

703-944-7878 • dave@aabcon.com

WE BUY AC / Fridge Compressors,
Non-PCB Ballasts, Electric Motors

Material Handlers
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2010 Eagle International
Diesel Tire Pusher

Dismounts car tires and rims in
7 seconds. Used 314 hours. Paid $25,500

less than a year ago.
 $19,500 or best offer.

Call Richard Currie
617-515-4433

Multitek 3-Piston Rim Crusher
Isuzu diesel. New radiator, starter, and

battery. Re-packed pistons.
$4300 or best offer.

MOBILE
SHEARS

    2004  
 HYUNDAI 
450 9,100 hours   

with rotating 
Genesis GMS 
1000R shear   

2005 KOMATSU PC 300 LC-7 with 
LaBounty 2500R rotating shear
2004 KOMATSU PC 600 LC-7 with Genesis 
GXP 1000 R rotating shear
LIEBHERR R952 (REBUILT) with Vibra-
Ram shear $90,000
1998 KOMATSU PC 220 LC-6 with 
LaBounty MSD 40 R rotating shear

800-472-0453      Ivan
    Jacobs

with 

Cab Guards   2004 
 HYUNDAI 
450 9,100 hours   

with rotating 
Genesis GMS 
1000R shear

Guards

MOBILE
SHEARS

LEGAL FOR TRADE NTEP SCALES:
Floor scales 4 x 4 5,000 lbs. $775, 5 x 5
5,000 lbs. $1,000 ship free! Crane scales
250 lbs. and up start at $775. Bench
scales 100 lb. and up start at $239. All
scales pre-calibrated. Other sizes and
capacities. American Weigh Scales
770-542-0230 mail@awscales.com
www.americanweigh.com

Tire Recycling

Software

Wanted

Scales

Shears

Shredders

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

Kohler 12 hp gas engine, electric start. For steel
passenger wheel and truck wheels, up to 16.5". 
Machine is in very good condition with low hours.

2004 Desco Model P300
Portable Tire Derimmer

$12,500
Call Jim at 815-357-8625 

2008 SSI PRIMAX PR4000M MOBILE
SHREDDER. Diesel, remote operation.
Low hours 950, used in WTE facility reduc-
ing recyclables. Processes wood (25tph),
plastic (25tph), metal (6tph), tires (15tph),
aluminum (15tph) and lots more.
Rubber rear discharge belt. Can be pulled
with tri-axle truck. Ready to work,
$675,000. Jason Wright, 712-249-6285 or
recycle@metc.net. 

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

800-549-0490
All 50 plus Canada!Hamburg, NY

NEW
MAGNETS & GRAPPLES

877-247-6629 • www.IronAx.com

RECYCLING
E Q U I P M E N T  S A L E S ,  I N C

1986 Al-jon 400

Good condition. $95,000

COMPACT
GENIUS GENSET

FULL DETAILS ON WEBSITE

INSTALL DIMENSIONS:
L34” X W30” X H34” 

• 13kW 57 AMP GENERATOR
• SHORT-CIRCUIT PROOF
• NO WEARING PARTS
• KUBOTA (4) CYL. DIESEL
• DAMAGE SHIELD “CAPSULE”
• VIBRATION ISOLATED
• REMOTE CONTROLS IN CAB
• IMMEDIATE DELIVERY
• “100+” BUYER BONUS

MADE IN AMERICA BY
JOB MACHINERY, INC.

CALL 612-961-8893

www.jobmachineryinc.com

Miscellaneous

717-789-3552
shermansvalleyrecycling.com

BUYING
USED VINYL SIDING

IN BALES!
Turn your

baled vinyl siding waste
into $$$ & LEED points!

Also, recycling for:
• Scrap PVC
• Poly lumber
• AZEK
• Perma trim
• Nonferrous metal

Miscellaneous

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates
$60 for up to 50 words.

Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 
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SPOTLIGHT:

FOCUS:OOCCUUSSS:::FFFOOO
Paper/Plastics

PPOTTLLIGGHT:SSPPPPOOTTLLIIGGHHTT:SSPP
Plastic
Granulators
Close Date: 3/15

M
A

Y

SPOTLIGHT:

FOCUS:OOOCCCUUUSSS:::FFFOOO
Solid Waste

PPOTLIGGHT:SSPPPPOOTTLLIIGGHHTT:SSPP
Waste
CompactorsomppactorsCo
Close Date: 4/13

JU
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SPOTLIGHT:

FOCUS:OOOCCCUUSS::FFFOOO
Alternative Energy

POOTLIGGHHTT:SSPPPPOOTTLLIIGGHHTT::SSPP
Natural Gas
ConvertersoonnvveerrtteerrssCCoo
Close Date: 5/17

TRUCK TIRE SIDEWALL NEW CUTS
AND REMOVES SIDEWALLS from 20” to
24.5” semi truck tires. Cut one side the tire
is turned and the other sidewall will be cut
and removed. Sidewalls are sold to farm-
ers and road construction companies. Free
shipping in North America. $7,000.
800-557-5692

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds Section.
Call 877-777-0737 or visit AmericanRecy-
cler.com to place your ad today!



IRON PACK BALER Remote Control • Automatic Cycle

All it takes is
ONE minute 

to bale a car!

K BALER Remote Control • Automatic Cycle

 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

DOOSAN MATERIAL HANDLERS
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.
Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

DOOSAN EXCAVATOR | IRON AX SHEAR PACKAGESDOOSAN EXCAVATOR | IRON AX SHEAR PACKAGES

All shears feature
360° continuous rotation.

D

For quick, constant, and consistent scrap-handling For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

1986 Al-jon 400
Good condition!

$95,000

NEW EQUIPMENT FROM IRON AXNEW EQUIPMENT FROM IRON AX

USEDUSED
EQUIPMENTEQUIPMENT



They now operate 4
OverBuilt Crushers!

See you
at ISRI !
April 16-18th
ww.ISRI.org

Recent
Equipment
Trade-Ins

1998 E-Z A+ Portable Crusher

2010 E-Z Log Baler

Full automation system, air compressor,
hydraulic landing gear, JD 6-cyl.  $80,000.

Like new portable baler. Economical JD engine with 300
hours. Cab with heat & air. 23’ knuckle boom.  $127,000.



800-823-9688
Fax 419-931-9001

www.DADECapital.com
SALVAGE, RECYCLING & 

WASTE INDUSTRIES

FINANCING for the

KEEP YOUR BUSINESS AFLOAT
WITH SMART FINANCING FROM DADE

C & D RECYCLING
SECTION B www.AMERICANRECYCLER.com MARCH 2012
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Asphalt is one of America’s most
recycled materials, but the sticky black
product admired for its weather resistance,
its ability to bind together other materials,
to pave roads and cover roofs also faces
challenges in meeting its full recycling
potential. 

The brightest success in asphalt recy-
cling is found in paving. Margaret Cer-
varich, vice president for communications
and public affairs of the National Asphalt
Pavement Association, a Lanham, Mary-
land trade group, said 99 percent of the
asphalt covering the nation’s roads is recy-
cled when it is removed for resurfacing or
other purposes. “In 2010 we reclaimed
72.9 million tons of asphalt pavement,”
Cervarich said.

Asphalt used for paving is easy to
recycle, for several reasons. One is that it
is mostly made up of rocks in the form of
aggregate bound together by the sticky
asphalt. Not only are the rocks highly
durable and readily re-used for the same
purposes, but asphalt itself can be recycled
indefinitely, Cervarich said. 

Perhaps most important is that the
paving and recycling is done as part of
the same process, often by the same
company, and it uses processes that are

time-tested and uncomplicated. “They
just mill it up off the road,” Cervarich
said. “It’s very simple and straightfor-
ward. It’s a technology we’ve been using
since the seventies, and it’s done by
asphalt contractors.”

Post-consumer products, on the
other hand, are harder to recycle because
consumers have to be recruited to gather
and place materials into the recycling
stream. Some of the same difficulties
apply when businesses recycling materi-
als aren’t the same ones collecting the
recyclables. “The people who demolish
a house aren’t necessarily going to take
those same elements and put them into
another house,” Cervarich said. “With
asphalt pavement it’s very simple. You
use a milling machine to chew it up off
the pavement, take it back to the asphalt
plant, grade it, sort it and store it until
you’re ready to use it. The same people
doing the reclaiming are also doing the
construction and reuse.”

Recycling asphalt removed from road
surfaces and then re-applying it saves
transportation costs, as well as the costs of
mining new asphalt from deposits or
extracting it from petroleum. Recycling
asphalt is more economical for paving
companies than obtaining and employing
virgin materials, so they are financially
motivated to recycle all of it they can get.

In the process, recyclers divert
many tons of material from landfills,
while conserving energy that would be
used for transportation and refining vir-
gin asphalt. “We’re saving natural
resources instead of filling in landfills,”
Cervarich said. “It’s an extremely effi-
cient thing to do.”

One recycling challenge is getting
states’ road building agencies to agree to
higher percentages of recycled materials
in the asphalt mix applied to roads.
Some states limit the amount of recycled
asphalt that can be used in public roads
below 50 percent, although private road
builders are less demanding. Recycled
material has been suspected of causing
cracking when added to mixes in high
concentrations. But recent research indi-
cates recycled material can be used
without affecting cracking, Cervarich
said.

“We think that reclaimed asphalt is
a great resource of America,” Cervarich
said. “We have 2 million miles of paved
roads and about 94 percent of them have
an asphalt surface. All of that pavement
on the road is a resource we can mine
and reuse.”

The other major use of asphalt is for
roofing, in the form of asphalt shingles
used in homes and other buildings and
asphalt coverings for flat roofs. Here the
situation is different. A large portion and
perhaps the majority of asphalt shingles,
which are the primary source of roofing

asphalt entering the materials stream,
are not recycled. 

That’s not to say roofing companies
don’t recycle any. “It’s hard to tell the
total percentage, but the number I have
is that if you don’t recycle asphalt shin-
gles, there would be 11 million tons per
year that would go into the landfills,”
said John Ferraro, general manager of
Asphalt Roofing Manufacturing Associ-
ation, a Washington, D.C.-based trade
group. 

Just as several factors help to make
pavement recycling relatively easy, con-
venient and practical, a constellation of
issues prevent shingles from being more
readily recycled. “One factor that would
help increase recycling is the presence
of an end market for the recycled materi-
al,” said Ferraro. “Right now the pri-
mary use for asphalt is turning it into
pavement for roads. It goes into a hot
mix and is used for pavement. There are
a couple of other uses for it but that’s by
far the primary use.”

With lower state road building
budgets, demand for recycled asphalt
shingles for paving has been slow.
“They’re not paving as much as they
would in a good economy,” Ferraro said.
“As that picks up a little more the
demand side will start to pick up as
well.”

Another problem is that sometimes
asbestos is mixed in the material, so that

Asphalt recycling pulls material from roads and roofs
by MARK HENRICKS
mhenricks@americanrecycler.com

See ASPHALT, Page 3

Unlike asphalt, which is frequently recycled on-site, a large percentage of waste shingles are not recycled.

Old asphalt is milled off of roads, and immediately recycled on-site into material for the replacement road-
way. The challenge is convincing states to allow mixes with a higher percentage of recycled content.



LivingHomes®, a developer of sus-
tainably-designed, prefabricated homes,
announced the launch and national avail-
ability of the new LivingHome C6. The
C6 is the first LivingHome that is afford-
ably priced and comfortably sized for a
small family or couple.

The C6 was designed as part of a
new partnership with nonprofit Make It
Right to build 150 cradle-to-cradle
inspired LEED Platinum homes in New
Orleans’ Lower Ninth Ward – the neigh-
borhood hardest hit by Hurricane Katri-
na. A portion of the proceeds from the
sale of each C6 will help support the
efforts of Make It Right.

The C6, built by Cavco, is available
in most states for $179,000 ($145 per sq.
ft.). The C6 can be fully constructed in
less than two months and installed on-
site in one day.

Design Features
The C6 was designed by Living-

Homes staff, and was inspired by the
remarkable modern homes built by
developer Joe Eichler throughout Cali-
fornia in the 50s and 60s. Like many
Eichler Homes, the C6 is organized

around a courtyard that is accessible
through a variety of openings and
features an open floor plan that is
ideal for outdoor/indoor lifestyles.
Its size, 1,232 sq. ft., is well below
the national average of 2,380 sq. ft.
for new homes.

The three bedroom, two bath-
room LivingHome includes:

•Cork floors, wood ceiling, nat-
ural wood millwork and wood siding.

•Multiple sliding glass doors
accessing the backyard and courtyard.

•Floor-to-ceiling glass, clerestory
windows, light tubes, and transom win-
dows.

•Ample storage, particularly in the
kitchen.

•Full feature lighting control sys-
tem, accessible from an iPhone.

Environmental Features
The C6 is the first Energy Star® cer-

tified production home with a LEED
Platinum level environmental program
and cradle-to-cradle inspired products. It
is also the first LivingHome to achieve
most of LivingHomes’ Z6 Environmen-
tal Goals: Zero Energy, Zero Water, Zero

Emissions, Zero Carbon, Zero Waste,
and Zero Ignorance.

•Zero Energy: Energy efficient
lighting and appliances, smart
heating/AC control system to reduce
power usage, photovoltaics for more
than 100 percent of power needs.

•Zero Carbon/Waste: Recycled
materials and cradle-to-cradle inspired
materials. Carbon off-set included in
purchase price to counter energy used to
create the home.

•Zero Water: Low flow water fix-
tures. Grey water ready system.

•Zero Emissions: No VOC paint.
Formaldehyde-free millwork.

•Zero Ignorance: Real time feed-
back on energy usage.

A Letter from
the Editor

www.AmericanRecycler.comPage B2, March 2012

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Readers,
We’ve used it day in and day

out for decades. It weatherproofs
our homes and allows us to travel
in relative comfort from Point A
to Point B. And despite accom-
plishing these important goals, no
one gives it a second thought as
they employ it in their travels, or
thinks to be grateful for it as they
sit secure from the storm raging
outside. 

The wonder material that I’m
referring to is a petroleum prod-
uct called asphalt. And it has a
number of other important prop-
erties as well. Perhaps the most
impressive aspect of asphalt,
however, is the fact that it is infi-
nitely recyclable. In fact, it is so
reusable, that it has become stan-
dard operating procedure for
paving companies to mill up the
old road material, and grind it
down on-site for inclusion in new
material mix. 

While some states limit the
percentage of recycled asphalt to
new asphalt in new road material
due to durability concerns, recent
studies have concluded that the
ratio of recycled content to virgin
content has no bearing on the
longevity and resistance to crack-
ing of new roadways. Now, many
states are reevaluating the permis-
sible mix percentage in an effort
to encourage responsible disposal
of old road materials. 

While pavement is frequently
recycled, one large source of
recyclable asphalt isn’t receiving
the attention that it deserves.
Asphalt shingles are one of the
most prevalent home weather-
proofers in the U.S., and yet this
resource is frequently disposed of
in landfills instead of being
responsibly recycled. 

For a more in-depth examina-
tion of the current state of asphalt
recycling and reuse, read this
month’s Focus cover article by
author Mark Henricks. There, he
discusses the current and future
states of asphalt recycling and
reuse, and what can be done to
help increase the amount of used
shingles that are recycled.

Thanks for reading, and as
always, feel free to write, call or
email me with your questions,
comments and concerns. 

Until next month,

C&D Recycling

LivingHomes’ C6 is a LEED Platinum
level production home for less

PHOTO COURTESY OF LIVINGHOMES

Airman Jones was assigned to the induction center where he was to advise new recruits
about their government benefits, especially their GI insurance. It wasn’t long before Captain
Smith noticed that Airman Jones had almost a 100 percent record for insurance sales, which
had never happened before.

Rather than ask, the Captain stood in the back of the room and listened to Jones’s sales
pitch. Jones explained the basics of the GI Insurance to the new recruits, and then said, “If
you have GI Insurance and go into battle and are killed, the government has to pay
$200,000 to your beneficiaries. If you don’t have GI insurance, and you go into battle and
get killed, the government has to pay only a maximum of $6,000.” 

“Now,” he concluded, “Who do you think they are going to send into battle first?”



recyclers have to remove the hazardous
substance. Other than that, most of the
technology for recycling shingles is
straightforward. “It’s still just the basic
grinder that separates the asphalt from the
rest of the construction debris,” Ferraro
said. “It gets ground up into various
stages of fine material. Certain hot mixes
have to have different formulas of asphalt
and everything else that go into it. But it’s
just your typical grinder that’s used now.”

Asphalt is a regulated material
already, and recycling it poses no

additional problems for companies
used to working with it. One thing
Ferraro would like to see is a national
standard for guidelines for recycling,
however, because now each state regu-
lates it differently. 

To improve recycling rates, Fer-
raro said one focus is an education
campaign to teach businesses that
remove roofs that the shingles can be
recycled rather than being dumped in
landfills. “The future looks very
promising,” he said. It’s certainly a
growing piece and as technology gets
better, the product will become better
quality.”

Asphalt
■Continued from Page 1
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Many major urban areas across the
globe are straining to adequately support
rapidly growing populations prompting a
need for infrastructure investment. This
development is pressuring the engineering
and construction industry to step up to
meet the demand, putting their efficiency
and risk management processes to the test,
according to KPMG International’s 2012
Global Construction Survey.

The Great Global Infrastructure
Opportunity surveyed 161 engineering and
construction companies around the world
with revenues ranging from $250 million
to more than $5 billion.

“Global industry players will need to
scale up to meet demand and navigate a
tough political, commercial, regulatory
and governance environment – which will
significantly test their risk management
capabilities,” said Geno Armstrong, inter-
national sector leader of KPMG’s Engi-
neering and Construction practice.

Energy and Transportation Sectors
Offer Greatest Opportunity

Slightly more than 40 percent of
global respondents anticipate that the ener-
gy sector offers the greatest opportunity
for revenue over the next 12 months. Sec-
ond, behind energy, were roads/bridges
tied with residential at 24 percent, fol-
lowed by rail and mining.

Nearly 60 percent of respondents
from the Americas believe the energy
sector will have the biggest impact on
revenues. Respondents from Asia Pacific
(35 percent) and Europe, Middle East
and Africa (EMEA) (nearly 40 percent)
also see energy as their biggest revenue
producers.

Economic Uncertainty and Skills
Shortage Are Biggest Concerns

“The demand for firms and individu-
als with sector-specific engineering and
construction skills will rise as power and
other energy-related projects continue to
proliferate around the globe,” said Arm-
strong. “This should prove to be a major
source of income for the industry as a
whole.”

While 49 percent of global respon-
dents expect their backlogs will grow from
5 percent to more than 15 percent in the
next year, 71 percent of respondents cite
economic uncertainty as their biggest
ongoing concern, followed by a skills
shortage (31 percent) and government
deficits (30 percent). In the Americas, eco-
nomic uncertainty (70 percent) was the
biggest ongoing concern, followed by
government deficits (52 percent). 

Sixty-two percent globally said that
they expect margins on current bids to
remain unchanged from their current
backlog. Fifty-seven percent said their rev-
enues in 2011 increased from 2010, with
the Asia Pacific region seeing the greatest
growth (72 percent), followed by EMEA
(53 percent) and the Americas (41
percent).

Creating Efficiencies to Manage
Complexity and Meet Demand

To mitigate risk, manage project
complexity and effectively meet the
anticipated increase in demand, compa-
nies are seeking solutions to address
efficiencies in their procurement/supply
chain. Nearly 60 percent of respondents
globally said improvement in this area
will improve profits and enhance cash

flows. Almost 40 percent of respondents
said the primary cause of inefficiencies
in their supply chains were disparate
processes and systems.

Cost-cutting still remains a challenge
for companies as well, with 61 percent of
respondents globally and 78 percent in the
Americas seeing organizational culture as
the culprit for implementing the cuts. A
surprising 17 percent of respondents glob-
ally said that cost reduction was not a pri-
ority at all. 

Survey respondents acknowledged
that IT optimization is critical to improv-
ing efficiencies, yet 50 percent said that
overhauling IT systems takes too long and
costs too much. Thirty percent said that
there are not enough available ERP pack-
ages tailored to the construction sector.

“Those who previously funded major
IT enhancements are now reaping the
rewards of centralization and transparency
across their supply chains,” said Arm-
strong.

Risk Management Still a Major
Concern

With projects expected to become
more complex, maintaining margins and
mitigating risk are major concerns for
most respondents. Globally, 45 percent of
respondents said that quantifying risks is
the chief concern; in the Americas, 52 per-
cent of respondents said that identifying
risk is the main focus and nearly 50 per-
cent said they want to better understand
the link between strategy and risk.

“Despite considerable investment,
risk management still comes up a bit
short,” Armstrong said. “Our survey
revealed that nearly 54 percent of respon-

dents said they failed to identify upfront
issues that later caused margin erosion and
only 36 percent believe that their project
review processes are very efficient.”

Barriers to Investment
Respondents said the primary barriers

to public-private partnerships in infrastruc-
ture investment are a combination of a
lack of policies, leadership and investment
by the public sector as well as a lack of
initiative in the private sector.

Forty-seven percent of respondents
believe public policies will have a positive
impact on investment, with Asia Pacific
being the most positive (49 percent) fol-
lowed by EMEA (47 percent) and the
Americas (41 percent).

Moreover, respondents showed con-
cern about the public sector’s ability to
drive infrastructure investment with 80
percent of respondents globally indicat-
ing that lack of leadership will hamper
investment.

And, while respondents globally
anticipate that energy (34 percent) and
transportation (33 percent) will likely
attract the most private sector investment
for their companies, two-thirds see a
lack of private sector initiative as anoth-
er barrier to investment. Fifty-six per-
cent of the Americas respondents see
transportation as having the biggest
appeal for investment.

“With austerity policies in many
countries constraining the scope for public
sector spending, it is vital to create an
environment that encourages private sector
investment,” Armstrong said.

Efficiency, risk management put to test as engineering and
construction industry moves to meet infrastructure demand

While some suspected that high percentages of recycled asphalt increased the likelihood of cracking in
new roads, subsequent studies have shown that that is simply untrue.



Chris Nichols is the general man-
ager at AIM Attachments, a company
that manufactures attachments that can
be used in the construction and demo-
lition industry. Grapples made by the
firm are suitable for any number of
demolition, recycling, excavation or
salvage operations. According to
Nichols, the AIM HD grapples are
available in several sizes for excava-
tors in classes ranging from 25,000 to
100,000 lbs.

Designs offer both 2-over-3 tine
and wider, 3-over-4 tine configura-
tions. AIM grapples feature AR400
steel tines, a reinforced solid box body
design, and a mounting bracket with
three working positions. The design
features a four-bolt flanged hinge that
maintains the linkage of the grapple
for easier and more efficient installa-
tion times. A configuration that can be
set up to work with machines that have
quick couplers installed is also avail-
able. 

Nichols explained, “Over the last
several years, excavator usage has sur-
passed wheel loader usage in many
jobsite applications and accordingly,
excavator grapple usage has increased.
These grapples are used widely by
demolition contractors and C&D recy-
clers. They increase the ability to pick
and choose the material that is being
handled, and are especially useful in
controlled demolition applications.
Contractors strive to get as much out

of their attachments as possible. While
demolition grapples are specifically
designed to be stronger so that they
can handle primary and secondary
demolition tasks, they are also capable
of many lighter jobs as well, making
them a versatile tool.”

According to Allied Construction
Products, LLC (ACP) president and
CEO Ed Turner, the focus at ACP is
finding solutions for client problems.
ACP is an international manufacturer
of hydraulically actuated construction
tools and attachments.

“Our products save time, money
and energy, and so deliver on your
investment. We offer the broadest line
of breakers in the market and other
construction products sold under the
Allied and Rammer brand names,”
Turner said. He believes that ACP is
better prepared to meet the changing
market challenges than it has ever
been. “In order to achieve our goals,”
said Turner, “we must think globally
and act locally. We do have great prod-
ucts but more importantly, we have

great people.” Allied has a strong
dealer network, efficient customer
service and all orders are shipped
the same day. “When customers
call, they need their order filled
quickly and accurately. Our job is
to meet or exceed their needs at all
times,” Turner stated. 

ACP’s AMS Series mobile
shears are specifically designed
and built for scrap processing,
industrial contracting and demoli-
tion applications. Using maximum
tons of cutting force and available
in four models, the AMS Series
improves scrap and demolition pro-
duction with increased cutting and
piercing ability. Turner stressed
that durability and reliability are
built into every AMS Series model
using the highest quality materials

while undergoing the toughest factory
testing for quality control. 

ACP also offers three new, state-
of-the-art Rammer small range break-
ers – the BR555, BR777 and BR999.
Designed without tie rods and incorpo-
rating a unique Constant Blow Energy
(CBE) plus operating system, Turner
said that all three of the breakers are
powerful, reliable and easy to main-
tain, regardless of the application.
They are a long-term solution to any

breaking application for carriers
between 7,500 and 27,600 lbs. 

NPK Construction Equipment
serves the needs of the construction,
demolition, quarrying and mining
industries. “We currently manufacture
extensive lines of hydraulic breakers,
material processors and primary/sec-
ondary crushers to serve the C&D
recycling market, as well as a com-
plete line of hydraulic and mounting
kits to fit your carrier,” stated Steve
Kubish, marketing support.

NPK offers 17 models of
hydraulic breakers, from the GH06
with an impact class of 150 ft. lbs. all
the way up to the gigantic GH50 at
20,000 ft. lbs. These machines fit car-
riers from 1.2 up to 120+ tons and are
fitted with shock absorbing mounting
brackets to absorb shock, recoil and
impulse vibration, and an idle blow
sensor to virtually eliminate blank fir-
ing for long hammer life.

The company’s material proces-
sors are available in 4 models; the M-
20 with a crushing/piercing force of
77-91 tons; the M-28 with 115-133
tons; the M-35 with 125-127 tons; and,
the M-38 with 143-170 ton
crushing/piercing force. All models
include 360° free power rotation, fit
carriers from 20 to 55 tons and 4 inter-
changeable jaw sets are available – the
S Jaw, ideal for cracking, the G Jaw
for pulverizing, the K Jaw for shearing

Demolition
Attachments

EQUIPMENT 
SPOTLIGHT 
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by MARY M. COX
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Manufacturer List
AIM Attachments
Chris Nichols
800-803-3365
www.aimattachments.com
Allied Construction Products 
Greg Smith
216-373-0210
www.alliedcp.com
Atlas Copco Construction
Mining Technique USA LLC
Christina Fisher
303-253-6922
www.atlascopco.us
A-Ward Attachments
David Avery
912-660-8661
www.a-ward.com
Bateman Manufacturing Inc.
Mark Vandenberg 
705-487-5020
www.batemanmanufacturing.com
Breaker Technology
Jim Brown
519-599-2015
www.rockbreaker.com
Eagle Crusher Company, Inc.
Brad Kemerling
800-253-2453
www.eaglecrusher.com
Genesis Attachments
Curt Helmen
888-743-2748
www.genesisattachments.com
Kinshofer North America
Frank Martin
888-888-4026
www.kinshofer.com
Komptech USA
Brandon Lapsys
720-890-9090
www.komptechusa.com
NPK Construction Equipment, Inc.
Jay Noel
800-225-4379
www.npkce.com
Rockland Manufacturing Co.
Bonnie Strayer
800-458-3773
www.rocklandmfg.com
Solesbee’s Equipment &
Attachments
David Jenkins
770-949-9231
www.solesbeesequipment.com

See SPOTLIGHT, Page 5

AIM Attachments

NPK Construction Equipment, Inc.



and the C Jaw combo-cutter which
serves a variety of demolition and recy-
cling applications. They are the most
versatile attachments of their kind in
the industry, Kubish said.

The machines are also equipped
with NPK’s exclusive Hydraulic Inten-
sifier System, which boosts power by
amplifying hydraulic cylinder pressure
when the jaws meet resistance. 

NPK’s material processors are an
efficient solution for concrete, steel
and rebar processing, building and
bridge demolition and recycling. When
processing potentially hazardous mate-
rials, the product eliminates workers’
exposure to toxic emissions.

Three primary/secondary crusher
models offer full 360° free power rota-
tion coupled with NPK’s exclusive
Hydraulic Intensifier System. The U-
21J with 73 tons crushing force, the U-
31J with 130 tons and the U-45JR with
142 tons crushing force fit carriers in
the range of 21 to 55 tons. The crushers
have lower profile teeth on the sides, a
high profile center tooth, and a high
strength steel center cutter that slices
through rebar and light steel structures.

“Our comprehensive and compe-
tent dealer network enables us to main-
tain a high level of customer satisfac-
tion. Our knowledgeable service staff
provides educational training and tech-
nical assistance and our engineering
and design staff offers years of industry
experience,” Kubish noted.
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Call today or visit us online to learn more.
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www.duratech.info/american
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ment featured. We require a compa-
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To be listed in the appropriate
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American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.
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Allied Construction Products

Waste Management (WM) will
establish a facility in Toronto dedicated
to processing waste materials from
building construction and demolition
(C&D) sites. 

Scheduled to be in operation this
Fall, the plant which was acquired in
late 2011 will undergo extensive
upgrades. The total investment is expect-
ed to be $16 million, and 20 new full-
time jobs will be created at the facility.

The semi-automated single stream
recycling plant will process an estimated
87,000 tons of C&D material in its first
full year. As the facility will be equipped
to sort waste materials, contractors and
developers will no longer have to sepa-
rate at source, and this will result in
increased recovery rates. 

Located south of the QEW at New
Toronto Street, the facility will serve
western Toronto and the southern

parts of Peel Region. Brad Muter,
WM’s vice president for eastern Cana-
da, noted that the site was selected
“because continued strong construc-
tion activity and population growth
are anticipated in Toronto.” 

The C&D facility will support
local and provincial government
efforts to divert these materials from
landfill.

Waste Management to establish dedicated
C&D material processing facility in Toronto

Internap Network Services Corpo-
ration, a provider of IT Infrastructure
services, revealed that its Santa Clara
data center has been awarded LEED
certification by the U.S. Green Building
Council (USGBC). LEED is one of the
primary rating systems for the design,
construction and operation of energy-
efficient buildings.

In addition to receiving LEED cer-
tification, Internap’s Santa Clara data
center became the first commercial data
center in the U.S. to achieve the Green
Building Initiative’s Green Globe® cer-
tification in June 2011. The SOC2-
compliant data center offers Internap’s
full platform of IT Infrastructure serv-
ices – from public and private cloud-
managed hosting and colocation to a
global Content Delivery Network and
route-optimized IP transit. The facility
utilizes cutting-edge green practices
throughout and incorporates flexible,
high-density power configurations of
up to 12kW per rack, enabling cus-
tomers to adjust power consumption on
demand without requiring more space.

“Data centers have emerged as a
sector with incredible green building
potential,” said Rick Fedrizzi, president
and CEO of the USGBC.

Specific highlights that contributed
to Internap’s LEED certification
include:

•Use of reclaimed water: The first
commercial data center operator in Cal-
ifornia to use reclaimed rather than
potable water to help cool the building,
Internap saves 76,300 gallons per day
and 27,849,500 gallons per year, the
equivalent of 46.5 Olympic-sized

Internap data
center LEED
Certified

See INTERNAP LEED, Page 6



swimming pools of potable water saved
annually.

•Reuse of building materials: To
renovate the building, Internap reused
more than 99 percent of the exterior
structural components, avoiding the
diversion of nearly 85 percent of its
construction waste to landfills. Addi-
tionally, almost 15 percent of the mate-
rials came from recycled content from
pre- and post-consumer materials.

•Energy efficiency: The building
utilizes high-efficiency lighting, HVAC
systems and controls that decrease
power consumption by more than 30
percent compared to similar facilities.

Also, the Energy Star Target Finder tool
showed a nearly 50 percent reduction in
energy use compared to similar build-
ing types.

•Green power: The building’s
office area supplements its electrical
load with green power, which helps to
reduce strain on power companies and
the greenhouse gas emissions caused by
power plants.

•Green cleaning: A green cleaning
program and policy, which utilizes low-
VOC products, reduces air contami-
nants and harmful gases, promoting a
healthier environment for building
occupants.

•Transportation options: The facili-
ty includes environmentally-conscious
transportation options, such as carpool
parking stalls to encourage commuters
to rideshare and geographic proximity
to public transportation.

•Renewable energy: Internap
recently purchased more than 400,000
kWh of renewal energy credits for the
Santa Clara facility, helping to avoid
487,585 lbs. of CO2.

Randy Ortiz, director of data center
design and engineering at Internap,
said, “The design choices and practices
that led to Internap’s achievement of
LEED and Green Globes certification
at this facility will be instrumental to
achieving similar standards across all of
our company-owned data centers.”
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Carlo Dilegge
and his business
partner, Americo
Gizzi, were work-
ing as plumbers
while buying and
selling scrap as a
sideline when they
came across a deal
to buy the assets
from an electrical
company – most of
it was copper wire.

When the wire arrived in Canada, where Dilegge had his business, he realized
that while that wire was UL approved for use in the U.S., most of it wasn’t approved
for use in Canada.

Dilegge knew that the wire was worth considerably more as scrap if it was
stripped, so he started processing the wire with a machine he had purchased. Before he
could finish the work, the machine broke. He starting thinking about finding a better
way – a better machine – for stripping copper wire. Rather than buying a different
machine, he had a prototype built.

He had no plans for making any more stripping machines. Dilegge just wanted to
make the work easier for himself. But whenever he was selling clean wire at local
scrap yards, he’d find himself talking to electricians who were looking for ways to effi-
ciently strip their own copper wire. It wasn’t long before Dilegge and his partner were
mass-producing wire strippers and selling them to local electricians and others who
needed to cleanly strip copper wire.

Dilegge called his business “a fluke” since it wasn’t something he had planned
on. If he hadn’t bought such a large quantity of wire, or if it could have been used in
Canada, or if his purchased wire stripping machine had worked well, he wouldn’t have
designed and built that first prototype. But once he realized there was a market for a
small wire stripper, he seized the opportunity and started making and marketing those
wire strippers. The first prototype cost him $5,000 to make, and it took a year to per-
fect the machine before he was ready to market it. Now, the company sells 60-80
machines per month, all assembled by Dilegge and his partner.

While he and his partner do the final assembly, the components are made by a
local machine shop, and then sent out to be anodized before assembly. Although the
two are staying busy with their manufacturing, they aren’t completely out of the wire
stripping business. They still buy wire and strip it – using their own machines – when
there’s downtime in the shop. And of course they strip some wire on the machines to
test them before they go out to customers.

Dilegge said that 80-90 percent of the machines are sold to electricians, world-
wide. “We’ve probably sold 1,000 machines,” he said, “and never had one come back.”
The machine is simple to operate and strips wire much faster and easier than stripping
by hand. The rest of the machines are sold to small recyclers for use on jobsites, and to
hobbyists. “Everyone who sees the machine is amazed by it,” he said.

While the first few machines – just a few each month – were sold locally, Dilegge
now goes to 3-4 trade shows each year, where he demonstrates the machines to
prospective buyers. “There are over 100,000 electrical contractors in the US alone,” he
said. And there are millions of employees of those contractors who might have wire to
strip. Each one of those is a prospective customer.

“Copper is like gold,” he said. “It’s one of the hottest commodities.” And while
copper wire is expensive, Dilegge explained that electricians never re-use electrical
wire, so there’s plenty of wire being scrapped from job sites. Since Dilegge’s machine
cleans wire about 90 percent faster than stripping wire with a knife, “most people say
they don’t know how they did without it.”

In a way, his business is smaller now than when he and Gizzi had their plumbing
business. Back then, they had 30 employees, but now it’s just the two of them building
and selling the stripping machines. While the business is a little simpler without
employees, now he’s got the challenge of keeping up with production. “They don’t
even get warm in the shop,” he said. “They’re out the door the next day.” 

Meanwhile, they’re working on developing a machine for stripping smaller wire,
and they sell a granulator that grinds copper wire and strips off the coating at the same
time. That machine is meant for high-volume operations, since it processes up to 400
lbs. of material per hour. “You need a lot of volume to do that,” Dilegge said.

Dilegge said that he likes the ability to “do his own thing” and he also likes the
idea that his business is “green” since it makes it easier to recycle copper. “Every time
the copper comes out of the ground, there’s less of it.”

He’s also very happy that he was able to build a machine – and a business – from
the ground, up. He said, “If someone puts their mind to something, they can do it.”

A Closer Look

Copper Wire Stripper
Carlo Dilegge • 888-419-3555

by Donna Currie
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Carlo Dilegge and Americo Gizzi receive an award from Andrea Klee.

A Ventura County, California con-
tractor, Thomas Staben, and his con-
struction company, TA Staben, Inc.,
will pay a $225,000 penalty for illegal-
ly dumping imported material into a
Ventura County creek. Thomas Staben
illegally filled Calleguas Creek with
40,000 cu. yds. of material – the equiv-
alent of about 2,000 large dump truck
loads. As part of the settlement, Staben
will also spend at least $500,000 on
restoration and mitigation projects,
including removing the fill and restor-
ing the creek’s natural functions. Cal-
leguas Creek is the main freshwater
source for the Mugu Lagoon Estuary,
one of Southern California’s largest
coastal wetland systems and home to
various endangered species. 

Between 2005 and 2006, Staben
filled approximately five acres of Cal-
leguas Creek, also known as Arroyo
Las Posas, without the necessary Clean
Water Act (CWA) permit despite sever-
al warnings by the Army Corps of
Engineers to stop. The illegal fill sub-
stantially reduced the active floodplain
in this portion of the creek, increasing
potential flooding of adjacent proper-
ties and contributing to the bioaccumu-
lation problems harmful to the health of
endangered species and other wildlife
in Mugu Lagoon. Staben, who has a

history of noncompliance dating back
to 1989, was cited by the Corps on var-
ious occasions for unpermitted work in
Calleguas Creek and the Ventura River.

The creek has been the subject of
extensive studies and protection efforts
at federal, state and local levels due to
its ecological significance and impaired
water quality. As part of the restoration
project Staben will remove the illegal
fill material, restore the five acres of
filled active floodplain, and create
another two acres of vegetated embank-
ment buffer between the floodplain and
the upland property.

Restoration will allow the creek to
perform the important ecological func-
tions of recharging groundwater, retain-
ing nutrients, attenuating floodwaters
and providing habitats and movement
corridors for wildlife. The project will
also address long-term erosion prob-
lems of the adjacent property and
reduce non-point source pollution.

Staben will also spend $150,000
on mitigation by paying into the Ventu-
ra River Watershed Habitat Restoration
Fund to help fund the Rice Creek Re-
Alignment Project, which aims to cre-
ate about 9 acres of new stream habitats
and help maintain water quality for
steelhead in the downstream Ventura
River.

California contractor ordered
to pay $225,000 penalty

Internap LEED
■Continued from Page 5

The only problem with golf is that the

slow people are always in front of you

and the fast people always end up

behind you.





DADE Capital Corp.

800-823-9688
DADECapital.com.

IF YOU EVER WANTED A SHREDDER, LOOK AT THIS!

113 ft  slat bed infeed conveyor (30 hp variable speed drive)
Double feed rolls w/Haggland MB 84 25100 AORN0200
Shredder box lined recently with new wear parts (~75% service left)
10 disc rotor w/~ 50% service left
Riverside Engineering Smart Water control system
Riverside Engineering controls with Allen Bradley PLC (2006)
(2) 2,500 hp reconditioned GE 598 DC drive motors in series (1 spare )
(2) Quad Plus solid state drives
Substation w/5000 KVA Cooper power systems 60Hz, 13800 primary 575 V secondary
BEST under mill shaker (69” x 18’ BE 27500 BB, 2 motors)
Dual separation magnets (53”OD x 73’W & 53”OD x 67”W), shaker pan 70” x 11’ w/Invicta motor
Picking station for 4 pickers
Air handling system w/150 hp fan, cyclone separator, air knife
Hydraulic pin puller
GWB model 393.85 double universal joint drive shaft and 14” oil lubricated bearings
Hydraulic oil distribution system (feed roller pump 150 hp, lift cylinder pump 100 hp, bearing lube 
pump 1 hp)
Allen Bradley centerline MCC
Operator control tower w/joystick controls for feed rolls, infeed conveyor switcher
Operator touch screen control station interface in control tower and in MCC Room for maintenance
Belt scale for mill takeaway and frag stacker conveyor w/totalizer
Conveyors (belt widths given)
 Mill incline takeaway (60” x 73’, 20 hp)
 Fluff takeaway (36” x 52’, 20 hp)
 Fluff stacker (36” x 37’, 10 hp)
 FE return w/magnetic head roller (31” x 13’, 8 hp)
 Long return (24” x 54’, 3 hp)
 Picking station (65” x 35’, 10 hp)
 Pivotal Frag Stacker w/fines return chute, on wheels (36” x 35’, 20 hp)

INCLUDED:

NON FERROUS EDDY CURRENT SEPARATION SYSTEM, INCLUDED:

DON’T HESITATE ON THIS ONE!

Creeping reeder w/variable speed motor
Sizing drum 2 cuts, 1.5” and under, 4”and under, oversize
(2) 36” x 70’ conveyors w/magnetic head rollers
Fines ECS, w/750 mm magnetic roller, speed adjustment, shaker pan feed, controllers
Zorba ECS w/750 mm magnetic roller, speed adjustment, shaker pan feed, controllers
LOT structural platform
(2) splitters for twitch product
(5) 24” transfer conveyors
24” stacking conveyor
Allen Bradley PLC controls

—COMPLETE—
PLUS ALL SPARE PARTS AND MOTORS!

—COMPLETE—

1993 NEWELL 80104 AUTO SHREDDER

Spare Parts and Wear Parts List 
included for serious buyers.

$1,950,000




