
The more we can recover
and recycle food packaging
materials the greater the possibil-
ity that municipal recycling facil-
ities (MRFs) can generate new
revenue and minimize the
amount of residue going to land-
fills. Food packaging, however,
presents significant challenges,
both with material separation and
contamination issues, but with
attention to processing there are
additional profits to be had. 

According to the U.S. Envi-
ronmental Protection Agency’s
(EPA) 2012 report on municipal
solid waste generation, recycling,
and disposal, Americans gener-
ated about 251 million tons of
trash and recycled and com-
posted almost 87 million tons. On
average, Americans recycled and
composted 1.51 pounds of indi-
vidual waste generation of 4.38
pounds per person, per day. Obvi-
ously, there is greater opportunity
for recovery and much of it can
be gained by recycling more food
packaging. 

Food packaging falls into
two major categories: packaging
used by foodservice establish-
ments like restaurants, delis and
fast-food franchises for take-out
food; and packaging used by
food retailers like supermarkets
and grocery stores where pack-
aged food is sold to consumers. 

Foodservice packaging can
include pizza boxes, deli packag-
ing, hot and cold coffee cups,
paper plates and bags, and paper
and plastic packages. Retail food
packaging includes dry food
packages, cartons, ice cream
containers, yogurt and butter tubs
and lids, and steel food cans. 

Eliminating and minimizing
contaminates from food packag-
ing has always been an issue for
recyclers, but became a heated
topic last February when China
launched Operation Green
Fence, a 10 month trial inspec-
tion program to prevent the
importation of solid waste in
contaminated shipments of recy-
cled materials. Green Fence set a
limit of 1.5 percent prohibitive,
or allowable contaminant in each
bale in order to keep trash out of
the country. It included random
inspection of all forms of
imported waste for recycling

such as metal, plastics, textiles,
rubber and recovered paper
materials. This program was a
wake-up call for U.S. exporters
and a warning for possible future
restrictions.

Chaz Miller, director of pol-
icy/advocacy for the National
Waste & Recycling Association
(NW&RA) said, “Generally
speaking, when people put
empty containers into their recy-
cling bins like peanut butter or
jelly jars, recycling systems are
quite capable of dealing with
minimum amounts of food con-
tamination that come with those
products. This includes even
pizza boxes, which have always
been the traditional ‘don’t recy-
cle this.’ I know of a number of
paper mills that have said they
have no problem with pizza
boxes as long as the amount of
food is minimal. As long as
MRFs know what they are 
getting and it fits into their
processes they can accept 
and recycle food packaging 
materials. 

“Of course, MRFs want
people to put into recycling bins
the items that are supposed to go
in them, and put them in clean.
Over the years we’ve seen an
evolution in what is meant by
clean. When I got started in this
business, you were supposed to
take the labels off of cans and
bottles. Nobody requires that
anymore. You should wash out
beverage containers and food
containers to get the sugar out,
but that is common sense. Why
would you want to attract insects
to your recycling bins? 

“Food packaging is part of
the mix that goes into a MRF,
and MRFs want people to put the
right stuff into recycling bins so
they maximize what’s put on the
curbside. MRFs are set up to
process recyclable materials.
They are not set up to process
garbage. When people, for
instance – whether it’s food or
nonfood packaging – put materi-
als wrapped in a plastic bag in
their recycling bin, are not doing
MRFs any favors. A MRF, if it’s
well designed and run, wants to
maximize what it recovers. The
problem a MRF has is when peo-
ple put what is clearly non-pack-
aging into their recycling bins.
You have people who put in gar-

den hoses, plastic bags and cloth-
ing. Anything that’s not a part of
a recycling program creates pro-
cessing problems. Plastic bags
can be a major problem because
they get caught up in the gears.

“Food packaging should
generally not present a problem
for MRFs, but some of the lami-
nates and multilayer packages
are not currently recyclable,”
said Miller. 

The Foodservice Packaging
Institute (FPI) is the trade associ-
ation for the North American
foodservice packaging industry.
Members include raw material
and machinery suppliers, pack-
aging converters, foodservice
distributors and retailers. Lynn
Dyer, FPI’s president, com-
mented on the latest develop-
ments in recycling foodservice
packaging, “A few years ago sev-
eral of our members came to us
wanting to make their products
more compostable and recycla-
ble, instead of going into land-
fills. So we started the Paper
Recovery Alliance and Plastics
Recovery Group that specifically

concentrated on increasing 
recycling rates of paper and plas-
tic foodservice packaging,
respectively. We’re working on
several projects that will actually
get more foodservice pack-
aging recovered, composed or 
recycled.” 

“We want to make sure
there are end markets for our
products, that the materials actu-
ally flow properly through a
MRF and that MRFs have a
place to sell those products once
they are recovered.” 

“We are developing what
we call a systems based MRF-to-
Market approach. Within our
recovery groups we have the raw
material suppliers, the converters
and the operators of brands such
as Starbucks, Yum! brands and
McDonald’s. They are now com-
ing together to try to figure out
how we make these products so
they are recycled or composted.
We’ve been doing a number of
different projects and studies.
For example, we did a study in
Boston last year to check food
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FOCUS: Autos Greater profits seen in recovering
and recycling food packaging
by MIKE BRESLIN
mbreslin@americanrecycler.com

See PACKAGING, Page 4
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Typical packaging found in foodservice operations. 
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380 Sierra 
Shear/Baler/Logger 
Price: $129,000

Equipment at GREAT Prices!Equipment at GREAT Prices!

559-967-2800

Call Today Before
everything’s Gone!

2009 Hammel 950 DK
Price: $399,000

Powerscreen 830 Trommell
Price: $69,000

A+ E-Z Crusher with Remote
Price: $55,000

Copper Wire Stripper

Model CWS-1

Teacher wins prize in Atlanta
Falcons recycling program

The Atlanta Falcons partnered with
Novelis for the second annual Rise Up &
Recycle program to recognize those who
are getting kids excited about the envi-
ronment and the importance of 
recycling.

More than 50 schools, kindergarten
through 8th grade, participated in the
2013 Green Team Recycling Program
throughout the state. The challenge –
share the benefits of recycling through-
out the schools and find inventive ways
for people to take action and recycle
more.

Four representatives from partici-
pating schools in Georgia are being rec-
ognized for their outstanding
contributions in leading the Green Team
Recycling Program. Through this pro-
gram, the Falcons organization contin-
ues to expand its impact to areas of
south and north Georgia as well as
Metro Atlanta.

Sixth-grade teacher Audrey Hughes
of Hilsman Middle School in Athens,
Georgia was named this year’s Green
Team Ambassador Grand Prize Winner
for her relentless efforts to engage her
students in the act of recycling. Hughes
is no stranger to successfully leading the
“green” way for her students.

Hughes created the Trash Hunger
Campaign, donating all earnings to
UNICEF. The Hilsman Green Team
recycled over 7,000 pounds of waste
during the Rise Up & Recycle Chal-

lenge. Through their efforts, the school
was able to significantly reduce its use
of paper, metals, and energy because of
their involvement in the Challenge. As a
result of Hughes’ passion, Hilsman Mid-
dle School will receive a $2,500 grant to
improve the school’s current recycling
program and enhance environmental
education.

In May of 2013, Hughes also was
awarded five separate grants at the
annual GreenFest Awards Ceremony. As
a first year participant in the Rise Up &
Recycle program, she led her school to
be named September winners to kick
start the program. Throughout the course
of last season, Hughes created a 50 Can
Challenge, recycling over 1,800 alu-
minum cans in the month of December.
The Hilsman Green Team volunteered at
the Athens Water Festival, sent 52 volun-
teers to the University of Georgia’s San-
ford Stadium in November and collected
over 40 bags of recyclable beverage
containers.

Hughes, Heather Scarborough from
West Cobb Christian Academy in Mari-
etta, Georgia and Courtney Owen from
River Ridge Elementary in Evans, Geor-
gia were recognized as Green Team
Ambassadors and will receive a $500
grant to improve the current recycling
program and education program at their
respective schools, along with a person-
alized, commemorative 55 gallon 
recycling receptacle.

Exide Technologies issues
temporary layoff notices to
recycling facility employees

Exide Technologies issued Worker
Adjustment and Retraining Notification
(WARN) Act notifications to its workforce
at the company’s recycling facility in Ver-
non, California. The temporary layoffs
will affect 20 salaried workers, along with
104 hourly employees who are members
of the United Steel Workers Union, AFL-
CIO, Local No. 675.

The company made this decision fol-
lowing the South Coast Air Quality Man-
agement District Hearing Board’s
(AQMD) denial of Exide’s request for a
variance to obtain a limited extension of
time to comply with a new “negative pres-
sure” operational standard contained
within recently amended air quality regu-
lations (Rule 1420.1) that govern the Ver-
non location. In addition, the Los Angeles
Superior Court denied the company’s peti-
tion that would have allowed Exide to con-
tinue operating the Vernon facility until a
trial on the legality of Rule 1420.1 could
be held. Either the variance or the petition
would have permitted Exide to operate
while implementing a Risk Reduction Plan
previously approved by AQMD. The Risk
Reduction Plan includes $5 million in
operational improvements and capital
investments to further reduce emissions,
enhance compliance with the AQMD’s
existing air quality regulatory standards,
and help to ensure compliance with
recently adopted air regulatory standards.

“Because our Vernon facility is not
currently operating and not able to meet
the new operational standard without the
necessary time to purchase, install and test

the required equipment, we had no choice
but to make this very difficult decision to
temporarily lay off most of our workers -
some of whom are second- or third-gener-
ation Exide employees,” said Robert M.
Caruso, chief executive officer of Exide
Technologies.

As Exide continues to evaluate the
company’s alternatives regarding future
operations at the Vernon, California recy-
cling facility, they have established
arrangements with third party recyclers to
provide tolling and continues to negotiate
additional purchases to satisfy lead
requirements, both of which will allow the
Company to continue operations in the
ordinary course.

The layoffs are another blow for resi-
dents of Southeast Los Angeles, which
continues to wrestle with double-digit
unemployment. The more than 100 union
jobs at the plant offer stability and eco-
nomic opportunity for dozens of working
families in the heart of Los Angeles.

The Vernon facility, one of only two
lead-battery recycling plants west of the
Rocky Mountains, processed 25,000 car,
truck, motorcycle and other lead-acid bat-
teries every day in a closed-loop system,
keeping them from being improperly
dumped in landfills or shipped to places
with weaker environmental controls. In
automotive applications alone, the global
car-park now exceeds one billion units.
Exide Technologies has operated the Ver-
non recycling facility at 2700 S. Indiana
Street since 2000.

I didn’t sleep very well last night, so this morning I put an energy drink in my
coffee. I was half way to work when I realized I forgot my car.
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residue. One of the issues is that MRFs may
not want to accept foodservice packaging
because they are concerned it’s really high
on the food residue side. Based on the study
we did in Boston, the foodservice packaging
was no more contaminated than those other
food packaging products that they are
already accepting cartons, glass jars and
metal cans.” 

“We are trying to take down all the dif-
ferent barriers that have been identified that
hamper increased recovery. We are getting
ready to do a second food residue study.
One thing we found in Boston was that
almost everything was pretty clean, not only
the foodservice packaging. We’re not sure if
that was an anomaly, so we’re doing it again
in a different city.”

In March, FPI released a Foodservice
Packaging Recovery Toolkit geared to help
communities, MRFs and end markets
reduce waste and potentially generate new
revenue by recovering foodservice packag-
ing. Found online at fpi.org/recovery, it pro-
vides resources on what is recovered, how
and where it’s collected and processed, and
common bale specifications with added
foodservice packaging. 

“We’re also in the middle of doing a
study with the Carton Council of North
America, the American Chemistry Council,
the Association of Postconsumer Plastic
Recyclers and National Association for PET
Container Resources (NAPCOR) on flow
analysis of packaging through a MRF. We
are paying big bucks to put our materials
through five different MRFs across the
country to make sure the products are actu-
ally flowing into the bales that they need to
flow into so they get sold, and not into a
residue stream that ultimately ends up at the
landfill,” Dyer concluded.

Cartons are one segment of food and
beverage packaging that holds big potential
for MRFs as another fiber stream. Cartons
are growing in popularity as packaging for a
variety of food and beverages, including
juices, soups, coconut water, dairy products
and wine. And there is demand for carton
bales from mills capable of processing the
material.

Much of the recent recycling growth is
due to the efforts of the Carton Council of
North America, founded in 2009. Com-
posed of four leading carton manufacturers,

Elopak, SIG Combibloc, Evergreen Packag-
ing and Tetra Pak, as well as an associate
member, Weyerhaeuser, the Carton Council
is working to divert cartons from landfills. 

“Cartons are not only a high value
commodity, but represent some of the best
fiber still remaining in the waste stream,”
said Jason Pelz, vice president, environ-
ment, Tetra Pak North America, and vice
president of recycling projects for the Car-
ton Council. “Carton recycling is a standard
practice globally with 140 mills accepting
cartons worldwide. The U.S is playing
catch-up, but has made great progress over
the last few years. When the Carton Council
began, only one mill in North America
accepted cartons. Now there are eight. In
2009, only 18 percent of U.S. households
had access to carton recycling. Now, thanks
to collaborative efforts, 48 percent of U.S.
households have access to carton recycling,
and that number should soon reach 50. Con-
sumers and communities are demanding
more sustainable solutions, and pressure is
increasing for everyone to recycle cartons
and generate more dollars.”

Since cartons are made primarily from
paperboard, they provide a high-quality
valuable fiber which can be recycled into
other paper products, like tissues, writing
paper and even building materials. In 2011,
a new recycling paper grade was awarded
by Paper Stock Industries specifically for
cartons called Grade #52. A new grade is
only granted when industry demand for a
specific material justify it. In addition to the
commonly recognized gable top carton,
another type that is growing in popularity is
aseptic cartons. Unlike gable top cartons,
aseptic cartons have a thin layer of alu-
minum sandwiched between two of the poly
layers. This aluminum layer enables the
contents to be stored safely without refriger-
ation, making them a convenient choice for
milk and juice. When handled properly, the
poly/aluminum layer from aseptic cartons
and the poly layer from gable top cartons
can also be recycled into products. 

Access to curbside collection of car-
tons has increased dramatically. Seventy-
three of the top 100 largest cities now have
access to carton recycling and new commu-
nities are being added every month. For
example, recently Sioux Falls, South Dakota
and Kansas City, Kansas, started accepting
cartons, among numerous other communi-
ties in New York, Georgia, North Carolina,
Ohio and Pennsylvania. Forty-six states now

have carton recycling and access continues
to expand as waste management profession-
als and local governments recognize the
value of cartons. 

Resa Dimino, NAPCOR’s director of
public policy offered, “We’ve been pleased
to work with the Foodservice Packaging
Institute to increase recovery of PET ther-
moformed packages. This builds on work
we started in 2007, when our membership
was broadened to include PET thermoform-
ers and we began research on how PET ther-
moforms can be incorporated into recycling
programs.” 

Dimino pointed out that one of NAP-
COR’s core objectives is to increase recy-
cling of PET thermoforms without harming
PET bottle recycling infrastructure and
make recycling of PET thermoforms as easy
and accessible as recycling PET bottles. 

“While we are encouraged by this
developing market, we are not yet broadly
promoting the inclusion of PET thermo-
forms in PET bottle bales,” Dimino contin-
ued. “The PET reclaiming industry is mixed
in its ability to handle this material. Some
reclaimers are aggressively seeking PET
thermoforms and sourcing mixed bales of
PET thermoforms and bottles. And, there
are a number of reclaimers that are not pro-
cessing thermoforms and asking their sup-
pliers to exclude them from bottle bales.”

Dimino suggested that MRFs talk to
their markets to see if they will accept some
PET thermoforms in bottle bales. FPI has
published a map that shows reclaimers
accepting mixed bales. 

“We are working through the issues to
ensure that the PET reclaiming industry as a
whole is ready to accept thermoforms
before we ask all municipalities to put PET
thermoform materials in PET bottle bales.
Recyclers are looking for more material and
we are sure that thermoforms can be an
important new feedstock stream for the PET
industry. 

Food contamination from residue has
not been found to be significantly different
between thermoforms and other packaging
as shown by the FPI study. Also, we haven’t
heard it as an issue from our members,” said
Dimino.

Events Calendar
May 4th-7th

The Federation of New York Solid Waste &
Recycling Conference with Trade Show.
The Sagamore, Lake George, New York.
518-541-2548 • www.nyfederation.org

May 5th-8th
AISTech 2014, The Iron & Steel Technology
Conference and Exposition. Indiana
Convention Center, Indianapolis, Indiana.
724-814-3068 • www.aist.org

May 6th-8th
12th Annual CARE Conference. Seattle
Renaissance, Seattle, Washington. 
706-428-2127 • www.carpetrecovery.org

May 12th-13th
Biopolymers Symposium. Loews
Philadelphia Hotel, Philadelphia, Pennsylvania.
207-781-9637 • www.smitherspira.com

June 24th-27th
Air & Waste Management’s 107th Annual
Conference & Exhibition. Long Beach
Convention Center, Long Beach, California.
412-904-6003 • www.awma.org

August 26th-28th
WASTECON/SWANA. Gaylord Texan,
Dallas, Texas. 
800-467-9262 • www.swana.org

• GRAPPLES:  Orange Peel,
    Scrap, Magnet, CBG Car
    Body, Tire
• Power Picker™ Sorting
    and Recycling Tools
• FORKS:  Rotating, Utility
• Shears and...
    Refuse Buckets

PembertonInc.com

                        for Metal Recycling 

800-393-6688

   Refuse Buckets

ATTACHMENTS

Packaging
■Continued from Page 1
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ISRI presents Lifetime
Achievement Awards 

The Institute of Scrap Recycling
Industries (ISRI), presented the ISRI
Lifetime Achievement Award to three
people who demonstrated dedication to
the success of the association and the
industry: Stanley Kramer, Kramer Met-
als; Howard Meyers, Quexco; and
Sandy Shapiro, Cambridge Iron &
Metal.

In the early 1950s, Kramer left
school to join his brother, Howard, in
operating the family’s scrap business to
support the family. In the late 1950s
following Kramer’s return from mili-
tary service as a ship’s baker in the
South Pacific, Kramer and Howard
slowly transformed the business into a
full service scrap yard. The business
grew and the materials diversified,
enabling the brothers to invest in their
first yard in 1967. Kramer soon became
very active in ISRI and one of its prede-
cessors, the Institute of Scrap Iron and
Steel (ISIS). He served all leadership
positions in the Southwest Chapter,
vice chair of the ISRI Convention Com-
mittee, chair of the ISRI Chapter presi-
dents’ Council along with numerous
committee positions.

Howard Meyers started working at
age 13 doing yard work and other
hourly jobs. While attending college he
worked at Revere Smelting and Refin-
ing and began his education in the met-
als business. By 1970, Meyers
purchased the company and became its
president and chief executive officer.
Throughout the decade, Meyers trans-

formed his initial purchase of Revere
into a highly successful holding com-
pany, Quexco. Today, Quexco operates
17 nonferrous smelting and refining
facilities, three anode and flat roll pro-
ducing facilities, and a variety of plas-
tic-related and mining businesses
around the globe. One of the company’s
affiliates it is the largest lead producer
in the world. Meyers was committed to
the industry through his association
activities and was instrumental in forg-
ing the merger between the National
Association of Recycling Industries
(NARI) and ISIS in 1987 to form ISRI.
He has the unique distinction of being
NARI’s last president and ISRI’s first.

Sandy Shapiro got his start in the
industry when he entered the family
scrap business, Cambridge Iron &
Metal. As the business grew, Shapiro
became actively involved in association
work, first with ISIS where he served as
Chapter president and later Public Rela-
tions Committee Chair. In 1982,
Shapiro was elected as first vice presi-
dent of ISIS and then in 1984 became
ISIS president. It was during this time
that Shapiro was involved in secret
negotiations with representatives of the
NARI to merge and form a single,
stronger association. Later that year,
Sandy was one of the leaders who
negotiated the purchase of Scrap Age
Magazine to become the new associa-
tion’s magazine. Now called Scrap
magazine, it has a circulation of more
than 10,000 global readers.

Colleges and universities
recover 89.1 million pounds
of recyclable materials

Rutgers University and United
States Military Academy (West Point)
are just two of the schools topping the
rankings of the annual RecycleMania
Tournament, which leverages campus
spirit to increase recycling and waste
reduction at colleges and universities
across the U.S. and Canada. All told,
461 schools participated this year repre-
senting more than 5.3 million students
from all 50 states, the District of
Columbia and Canada.

Colleges and universities competing
in the eight-week competition are ranked
according to how much recycling, trash
and food waste they collect. Between the
early-February kickoff and the tourna-
ment’s final day on March 29, participat-
ing schools recycled or composted 89.1
million pounds of recyclables and
organic materials.

In addition to Rutgers and West
Point, the colleges and universities tak-
ing home top prizes include:

•Grand Champion (percentage of
overall waste that is recycled): Antioch
University (93.13 percent).

•Per Capita Classic (total pounds of
recyclables per person):  Kalamazoo
College (48.62 lbs.).

•Waste Minimization (least overall
waste per person): Valencia College
(2.87 lbs.).

The national winners of each cate-
gory are recognized with an award made
from recycled materials.

During this 14th annual tournament,
updated weekly rankings allowed
schools to track their performance in
eight categories – measuring their recy-
cling rate; overall recycling by weight;
least amount of total waste; and per
capita recovery for paper, cardboard,
cans and bottles, and food waste. Col-
leges also participated in special cate-
gories targeting electronics, film plastics
and waste materials generated at home
basketball games.

The competition is made possible
with the sponsorship support of the
American Forest & Paper Association,
Alcoa Foundation, The Coca-Cola Com-
pany and SCA.

Lincoln Square recycling started
The Lincoln Square Business Dis-

trict and the New York City Department
of Sanitation (DSNY) has launched a
cooperative expansion of a new public
space recycling bin program.

The DSNY added 22 recycling
cans in Lincoln Square, 11 for paper

and cardboard and 11 for glass, metal
and plastic. 

The bins have been strategically
placed in the Lincoln Square area as
part of the new program that the city
plans to expand.
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SSI Shredding Systems, Inc. 
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Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

RUBBER
Recycler fined
for violations

The Oregon Department of Envi-
ronmental Quality (DEQ) has issued a
penalty totaling $27,330 to RB Recy-
cling Inc. for repeated stormwater dis-
charge permit violations at two of the
company’s tire processing facilities in
north Portland.

The violations occurred at RB
Recycling facilities and occurred during
the 2012-2013 stormwater monitoring
period.  The Burgard facility operates
under a DEQ issued permit, which
allows it to discharge stormwater gener-
ated on the site into the nearby
Willamette River under strict regula-
tions. The Borthwick facility, while no
longer processing tires, remains regu-
lated under a similar permit while
sources of contamination remain on site.
The Borthwick facility discharges to the
nearby Columbia Slough.

DEQ fined RB Recycling for
numerous permit violations, including
failing to monitor stormwater discharge
for pollutants as required, failing to
inspect its discharges for observable pol-
lutants on a monthly basis and failing to
take proper corrective action when its
discharges exceeded allowable levels of
certain pollutants. DEQ was especially
concerned that these violations were
repeated and have not been corrected
despite the fact that the city of Portland’s
Bureau of Environmental Services,
which administers the two RB Recycling
permits for the state, sent written warn-
ings to the company in the past.  Addi-
tionally, DEQ issued RB Recycling
similar penalties for stormwater permit
violations at the Borthwick Avenue
facility in 2009 and 2012.

Approximately $3,500 of the
penalty represents the estimated eco-
nomic benefit RB Recycling gained by
avoiding the costs of following permit
terms as required.

RMA’s Blumenthal to retire
The Rubber Manufacturers Associa-

tion (RMA) disclosed that Michael Blu-
menthal, vice president, Environment &
Resource Recovery will retire from
RMA effective July 11, 2014. Blumen-
thal has led RMA’s scrap tire manage-
ment effort since 1990.

RMA hired Blumenthal in October
1990 as the executive director of RMA’s
Scrap Tire Management Council. At the
time, scrap tire stockpiles were identi-
fied as a leading solid waste problem in
the U.S. Only 11 percent of all scrap
tires went to an end use market while
EPA estimated that more than 1 billion
scrap tires were in piles. Today, about 85
percent of scrap tires are reused in a
market and tire stockpiles have been
reduced to slightly more than 100 
million tires.

Few viable scrap tire markets
existed in the early 1990s and most
states were in early phases of developing
scrap tire management programs. RMA
mounted its effort to address the envi-
ronmental problems posed by scrap tires

through advocacy of state regulations,
development of end use markets and
stockpile abatement. RMA also sought
to compile and make available pertinent
information on scrap tire management,
abatement, markets and other research
as it became available.

Blumenthal has coordinated nearly
three dozen national and regional con-
ferences on scrap tire management and
spoken at more than 200 trade shows
and conferences since 1990. He also has
led RMA activity to address scrap tire
issues along the US/Mexico border since
1995 and was the signatory for the U.S.
tire manufacturers commitment in an
accord between the U.S. and Mexico.

Among his early successes, Blu-
menthal played an integral part to help
publish numerous studies and reports on
scrap tire markets; a report on tire
leachate, a comprehensive report on tire
derived fuel emissions and a manual that
provides an overview of the issues to
consider to start a scrap tire business.

Daughtrey honored with award
Tommy Daughtrey, of Four D Corp,

is the winner of the Institute of Scrap
Recycling Industries (ISRI) Tire Processor
Chapters’ Service to Industry Award. The
award was presented at the 2014 ISRI
Annual Convention in Las Vegas during a
meeting of the Tire Processor Chapter.

Tommy Daughtrey is president of
Four D Corp, a tire recycling facility in
Duncan, Oklahoma. Western Welding

Supply had 13 store locations over south-
ern Oklahoma and North Texas. The fam-
ily business was sold to Airgas and
Daughtrey and his father and brother
started Four D Corp in 1994.

Daughtrey also serves on the board of
directors of the Bank of Commerce, the
Parks and Recreation Board, and is on the
board of directors of the Waurika Lake
Water Conservancy District.
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The American Forest & Paper Associ-
ation released its February U.S. paper
reports. 

Containerboard
Containerboard production decreased

8 percent from January and was 2 percent
higher compared to the same month last
year. The month-over-month average daily
production increased 1.9 percent. Ship-
ments for February were 2,692.1 tons. The
containerboard operating rate for February
increased 1.8 points from January, from
94.6 percent to 96.4 percent.

Boxboard
Total boxboard production decreased

1.3 percent when compared to February
2013 and decreased 8 percent from Janu-
ary. Unbleached kraft boxboard produc-
tion in February decreased over the same
month last year and decreased compared
to January.

Total solid bleached boxboard and
liner production decreased compared to
February 2013 and decreased compared to
last month. The production of recycled
boxboard increased compared to February
2013 but decreased when compared to
January.

Kraft Paper
Total kraft paper shipments were

121.6 thousand tons, 5.1 percent lower
compared to the prior month. Bleached
kraft paper shipments were 3 percent
lower than January, while unbleached kraft
paper shipments were down 5.3 percent.
Overall, shipments for the first two months
of 2014 were 4.5 percent lower than the
same period last year. Total month-end
inventories decreased 8.8 percent com-
pared to January.

Printing-Writing Paper Report
Total printing-writing paper ship-

ments decreased 3 percent in February
compared to February 2013, with total
inventories decreasing 3 percent from Jan-
uary levels.

Additional key findings:
•Uncoated free sheet (UFS) paper

shipments in February decreased 5 percent
compared to February 2013. YTD ship-
ments are down 8 percent in 2014.

•February coated free sheet (CFS)
papers shipments were down 1 percent
compared to the same period in 2013.

•Uncoated mechanical (UM) paper
shipments increased 7 percent in February,
the fifth year-over-year increase in the past
six months. Year-to-date shipments of UM
are up 2 percent compared to 2013.

•Coated mechanical (CM) shipments
in February decreased 6 percent compared
to February 2013. Imports of CM in Janu-
ary were down 16 percent relative to the
same period in 2013.

AF&PA releases
paper reports

A boy asked his father, “Dad, are bugs
good to eat?”

“That’s disgusting — don’t talk about
things like that over dinner,” the dad
replied.

After dinner the father asked, “Now,
son, what did you want to ask me?”

“Oh, never mind,” the boy said.
“There was a bug in your soup, but now
I don’t see it.”
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The City of Houston has partnered
with the Carton Council of North America
to launch a new recycling awareness cam-
paign aimed at encouraging residents to
recycle their food and beverage cartons.
This campaign will follow the City’s
recent expansion to an automated recy-
cling program, all designed to make recy-
cling as convenient as possible for
residents.

The City of Houston is a part of a
national movement of communities large
and small to add cartons to their recycling
programs. Since the Carton Council
formed in 2009, access to carton recycling
has increased by 165 percent, with now
more than 48 percent of all U.S. house-
holds having access. Houston’s Solid
Waste Management Department continues
to expand its popular automated curbside
recycling program, with 210,000 homes
now receiving these services, and future
expansions scheduled for later this year.

The campaign will include a variety
of activities, such as TV public service
announcements, advertising in local news-
papers, online and social media activities,
direct mail and outreach at local events.

Made mainly from paper, a renewable
resource, lightweight and compact in
design and with a low carbon footprint,
cartons have proven to be a sustainable
packaging solution that is growing in use
for a variety of liquid and food products.
Including cartons as an accepted material
in local curbside recycling programs offers
a better, more cost-efficient option than
other proposed recovery solutions, and is a
needed component for communities inter-
ested in achieving Zero Waste goals.

Carton Council
launches new
campaign

RockTenn entered into an agreement
whereby RockTenn will acquire the Simp-
son Tacoma Kraft Paper Mill located in
Tacoma, Washington, for approximately
$343 million. The purchase price reflects
an EBITDA multiple of less than six times
based on the mill’s financial results for the
12 months ending December 2013 and the
expected operating efficiencies, primarily
due to the location of the mill. 

In 2013, the mill produced 465,000
tons on two paper machines and two pulp
dryers that made various paper grades
including containerboard, specialty kraft
paper and pulp. The Tacoma Kraft Mill
operates a 55 megawatt green biomass fuel
cogeneration facility that was completed
in 2009 and sells electricity under a long-
term contract.

RockTenn has committed to invest
$60 million in the mill during the next
three years.

The transaction is subject to custom-
ary closing conditions and regulatory
approvals.

RockTenn to
acquire Simpson
Tacoma Mill
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800-999-8100 or 480-789-3893
supershears.com / FAX# 480-304-4870

Building the best products on the market
for over 20 years.

110-Volt  Supershear

De-Canning
Shear

12-Volt Supershear

Gas
Supershear

The one
and

ONLY!
Buy the

ORIGINAL Supershear
Catalytic Removal Tool!

PLASTICS

MRC Polymers and SBC
Recycling collaborate

SBC Recycling, headquartered in
Centerburg, Ohio has entered into a col-
laborative recycling agreement with MRC
Polymers of Romeoville, Illinois. 

SBC Recycling will utilize MRC
Polymer’s new Romeoville, Illinois facil-
ity as a local collection center for plastic
and paper goods serving the greater
Chicago area. The MRC Romeoville facil-
ity complements SBC’s two facilities
located in Centerburg, Ohio and Powder
Springs, Georgia.

MRC Polymer’s new facility offers
much needed additional space for sorting

and size reduction, in addition to offering
warehousing and distribution to MRC
compounding and external customers. It is
strategically located close to multiple
transportation sources and will add several
green industry jobs to the area. MRC R-
Source will continue to supply the com-
pounding division as well as expand into
new all-encompassing recycling programs. 

SBC currently supplies MRC’s com-
pounding division with recycled engineer-
ing plastics as well as supplying olefin
based materials to compounders and end
users throughout the U.S.

Recycling of rigid plastics
surpasses one billion pounds

The recycling of rigid plastics exclud-
ing bottles rose to nearly 1.02 billion
pounds in 2012, an increase of 10 percent
over 2011 and triple the amount recycled in
2007 when the industry first began tracking
rigid plastics recycling. 

The “2012 National Report on Post-
consumer Non-Bottle Rigid Plastic Recy-
cling” attributes the 82 million pound
increase to rapid growth in the collection of
plastics beyond bottles. 

“Tripling the recycling rate for rigid
plastics in just six years is an amazing
accomplishment,” said Steve Alexander,
executive director of the Association of
Postconsumer Plastics Recyclers (APR). 

Approximately 57 percent of the rigid
plastics collected was processed in the U.S.
and Canada with the remainder exported,
primarily to China. 

Primary domestic end uses for recy-
cled rigid plastics include crates, buckets,
pipe, auto parts and lawn and garden prod-
ucts. Consumer products such as cutting
boards, food storage containers and other
types of kitchenware are becoming popular
end uses, as are toothbrushes and razors. A
small portion of recycled rigid plastics is
used in composite materials for products
such as outdoor lumber, pallets and rail-
road ties. 



7”, USA-made. 220v. NEW #7 Hydraulic 
Alligator Shear. $5,000 plus freight

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers

Colmar 3200 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

(2) Yard Closing Sales!
Many Items! Call for list.

SIERRA 500T Shear/Logger/Baler
w/Conveyors. Call!

COLMAR 700T Diesel 
Shear/Logger/Baler w/Grapple. Call!

Al-jon 20 580 Car Logger 
Al-jon LC90 Car Crusher
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INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

gotcasters.com

Quality products at great prices!
Best service in the industry.

CASTERS ∙ WHEELS ∙ MATERIAL HANDLING COMPONENTS

got casters??®

877-496-5300

First Wind makes $600,000
community benefit payment 

ALTERNATIVE ENERGY

First Wind, an independent U.S.-
based renewable energy company, has
made the first payment to the town of Oak-
field, Maine in the amount of $600,000 as
part of the community benefit agreement.
Situated about 2.5 miles from the center of
Oakfield in Aroostook County, early con-
struction on the 148 MW project began in
late 2013. The Oakfield project will pro-
vide $12 million in community benefit
payments over the next 20 years. In addi-
tion to the community benefit payments,
First Wind is also scheduled to make about
$15 million in tax payments over the next
20 years.

Throughout the development and
planning phases, First Wind has worked
very closely with the town and its Wind-
power Review Committee to solicit signif-
icant community input in designing the
project and establishing a community ben-
efit partnership. As part of the local review
process, First Wind made a number of
commitments to the town and incorporated

those commitments into its original Maine
Department of Environmental Protection
(DEP) application. 

Ninety percent of the funds from this
first payment from First Wind to the town
will be used for tax relief for town resi-
dents. The town has other plans for future
uses of funds.

First proposed in 2008, the Oakfield
Wind project received unanimous approval
from the Maine DEP in January of 2012.
In 2011, town of Oakfield residents voted
81-21 to approve the tax and community
benefit agreement. The power that will be
generated by the Oakfield Wind project is
contracted to be sold to Massachusetts
customers of four utilities as part of a 15
year contract, and will generate enough
clean energy at cost-competitive rates to
power about 50,000 homes. 

Major construction of the project is
expected to start later this year, with a
completion and generation date predicted
for 2015. 

SunEdison constructs 24 MW
Cascade solar power plant 

SunEdison has completed construc-
tion of a 24 MW direct current (DC)
solar power plant located in the Califor-
nia desert. The Cascade solar power
plant is supplying renewable electricity
to San Diego Gas & Electric (SDG&E)
through a 20 year Power Purchase
Agreement (PPA). Wells Fargo & Com-
pany provided tax equity financing fol-
lowing completion of the solar power
plant. Since 2007, Wells Fargo has pro-
vided tax equity and construction financ-
ing for more than 200 utility and
distributed generation solar projects
developed by SunEdison. 

The project’s PPA was awarded
under the California Renewable Auction
Mechanism (RAM). The RAM process
is designed to ensure ratepayers get
energy at a low cost by using a reverse
auction and standard contracts, which

simplifies contracting and streamlines
regulatory reviews. To date this is the
largest solar project to come on-line
under the RAM program and the first
RAM project constructed for SDG&E.

The 150 acre solar power plant is
comprised of more than 75,000 SunEdi-
son Silvantis Monocrystalline Solar PV
modules mounted to SunEdison AP90
Single Axis Trackers. Silvantis Modules
are built using SunEdison polysilicon
and wafers to ensure maximum reliabil-
ity and performance. SunEdison AP90
single axis trackers help maximize
energy harvest. The plant will be man-
aged by the SunEdison Renewable Oper-
ation Center (ROC), which provides
global 24/7 asset management, monitor-
ing, field dispatch and reporting 
services. 

Sunvault Energy acquires half
interest in CleanGen Power 

Sunvault Energy, Inc. has acquired,
through a share purchase agreement, 50
percent of CleanGen Inc.

CleanGen Inc. operates CleanGen
Power Corp. and Cutting Edge Tire
Recycling LP from the Edmonton,
Alberta headquarters.

CleanGen Power Corp. operates a
biomass recycling facility and is a value
added recycler.

CleanGen Power Corp. plans to use
its biomass wood from its recycling
facility to generate electricity. This type
of electricity generation technology is
scalable and capable of providing power
and heating systems (to remote or iso-
lated communities including Aboriginal
communities of which there are 175 in
Canada); or to produce energy and sell it
directly to the power grid as a commer-
cial enterprise.

CleanGen Power Corp. has invested
in engineering studies as Phase 1 of their

Integrated Waste Management Services
project. The project is intended to incor-
porate an investment into a Class 3
Landfill with a Class 2 Transfer Station
and the waste to energy technology.

In addition to the CleanGen Power
Corp. operating entity, Sunvault has also
acquired as part of this transaction, 50
percent of the Cutting Edge Tire Recy-
cling LP. Cutting Edge has offices in
Edmonton, Ponoka, Calgary, and is serv-
icing the Fort McMurray area. The com-
pany has a 12.5 acre tire processing
facility located in Alberta. Cutting Edge
is the only off-the-road tire processor in
Alberta with one of the largest and most
powerful shredders in North America. 

The purchase agreement calls for
19,500,000 Sunvault shares to be issued
to 1,454,004 Alberta Ltd. shareholders
from treasury to complete Sunvault
Energy Inc.’s purchase of the 50 percent
interest in CleanGen Inc.

Organics to energy facility opens
Harvest Power opened the Central

Florida Energy Garden, an organics
management and renewable energy
facility that is the first of its kind in the
U.S., converting organic waste into
renewable biogas and natural fertilizer.
The anaerobic digester will divert hun-
dreds of thousands of tons of waste from
Central Florida landfills.

Located within the Reedy Creek
Improvement District (RCID), the
Energy Garden uses anaerobic digestion
to produce renewable biogas. When
operating at full capacity, the facility
will process more than 120,000 tons of
organic materials annually while pro-
ducing 5.4 MW of combined heat and
power.



The Arizona Department of Environ-
mental Quality (ADEQ) officials disclosed
that Dlubak Glass Co., Inc. has agreed to
pay $120,000 in a consent judgment
approved in Maricopa County Superior
Court for hazardous waste violations.

During an inspection at Dlubak’s recy-
cling company in Yuma, ADEQ inspectors
found broken CRT glass throughout the
facility and stained soil in several locations.

The stained soil also was observed
extending about 20’ into an orchard 
adjoining the Dlubak property.

Samples taken found levels of lead as
much as 75 times more than the maximum
federal and state exceedance level of 5
milligrams per liter.

In addition, the broken glass was
stored in open, unlabeled cardboard con-
tainers and washing activities were con-
ducted on an outdoor concrete pad. 

Dlubak Glass hired environmental
consultants, changed their operating proce-
dures and did the soil cleanup in reaching a
resolution in the case.
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R2 Solutions clarifies
CRT glass usage rules

Arizona fines glass recycler

The R2 Solutions board of directors
voted unanimously to clarify that R2:2013
prohibits the use of CRT glass that no
longer is considered a focus material (FM)
as alternative daily cover at landfills.

“This formal clarification by the
board is a win for the environment,” states
Clare Lindsay, a member of the R2 Solu-
tions board and formerly of U.S. Environ-
mental Protection Agency’s (EPA) Office
of Solid Waste, “the CRT crisis must be
dealt with effectively and expeditiously,
but not through the use of less-than-opti-
mal environmental solutions.”

The vote by the board of directors is
in line with the recommendation of the R2
Technical Advisory Committee (TAC).

R2:2013’s Provision 2(a)(3) states
that electronics recyclers shall not direct

materials to “land disposal facilities unless
no reuse or recycling options are viable.”
The R2 TAC and the board agreed that
recycling options are viable for non-FM
CRT glass and that alternative daily cover
does not constitute a form of reuse or recy-
cling under the Standard (but rather a form
of land disposal).

“CRT glass is such a contentious
issue. And some people suggest that with
an issue like this, real consensus-based,
multi-stakeholder decision-making cannot
adequately protect the environment,” said
John Lingelbach, executive director of R2
Solutions. “Not true. Voluntary industry
standards should be developed through
multi-stakeholder processes; it’s that sim-
ple. This decision on CRT glass supports
this widely-held principle.”

ISRI presents Dell with
Design for Recycling Award

The Institute of Scrap Recycling
Industries (ISRI) announced Dell Inc. as
the recipient of the 2014 Design for Recy-
cling® (DFR) Award for two of its tablets
and a laptop model representing products
that emphasize recycling during every
phase of the lifecycle. The DFR Award is
ISRI’s highest award given annually to the
most outstanding contribution to products
designed with recycling in mind. It recog-
nizes proactive steps made by manufactur-
ers who have actively incorporated DFR
principles into products and processes.

The Dell Latitude 10 and XPS 10
tablets, and its Latitude E7240 laptop are
being recognized with this award. They
were designed with recycling in mind
through striving for modularity in design;
clear labelling of parts for identification,
minimal use of glues/adhesives and con-
venient disassembly guides. The com-
pany’s use of recycled materials, including
nearly 8 million lbs. of recycled-content
plastic in its desktops and monitors, sus-
tainable bamboo and mushrooms for cush-
ion material, and post-harvest wheat waste
mixed with recycled-content corrugate for
boxes further adds to Dell’s dedication to
recycling from the very early stages of
product creation.

Dell received the award during the
2014 ISRI Convention and Exposition in
Las Vegas.

To be eligible for ISRI’s Design for
Recycling Award, a product must be
designed/redesigned and manufactured
to:

•Contain the maximum amount of
materials that are recyclable;

•Be easily recycled through current
or newly designed recycling processes
and procedures;

•Be cost effective to recycle,
whereby the cost to recycle does not
exceed the value of its recycled materi-
als;

•Be free of hazardous materials that
are not recyclable or impede the recy-
cling process;

•Minimize the time and cost
involved to recycle the product;

•Reduce the use of raw materials by
including recycled materials and/or
components; and,

•Have a net gain in the overall recy-
clability of the product while reducing
the overall negative impact on the envi-
ronment.

ISRI began the award more than 25
years ago. Previous winners include
Cascades Fine Papers Group, Coca-Cola
Recycling Company, Hewlett-Packard,
The Herman Miller Company, Wind
Simplicity, and the U.S. Environmental
Protection Agency.

Kuusakoski Recycling processes
millions of pounds of CRT waste 

Since opening its Peoria, Illinois,
cathode ray tube (CRT) glass crushing
plant five months ago, Kuusakoski
Recycling US, has processed several
million pounds of CRT glass and
added 20 new jobs to the Peoria 
economy. 

At over 40 percent of the e-waste
stream, CRT devices, such as old com-
puter monitors and televisions, 
dominate electronics recycling. Histor-
ically, such devices have been expen-
sive to process across the globe. 

Working in partnership with Peo-
ria Disposal Company (PDC),
Kuusakoski recycles and processes CRT
tubes by crushing the glass, extracting
the metal in and on the glass, and stabi-
lizing the lead content in the funnel glass
to prevent it from leaching into the envi-

ronment, all at a cost of up to 40 percent
below current processing methods. 

After testing, the glass material is
beneficially used as alternate daily cover
(ADC) at PDC’s Indian Creek Landfill,
which is permitted by the Illinois EPA to
receive the material. Using the treated
CRT as ADC offers an environmentally
and socially superior alternative to the
use of virgin soil to meet daily cover 
regulations.

EVEN ON 
THE BEACH, 
NEWS IS ON 
YOUR MIND.

TAKE US 
ALONG.877-777-0043

A
R

SUBSCRIBE
TODAY

ONE YEAR - DELIVERED TO YOUR DOOR - $48
Or choose 2 years for only $72!





2011 Hitachi 225LC with 2012 Genesis GXP300R shear.              $196,000
2011 HITACHI 225LC W/SHEAR

2,300 hours, very good condition.                                                      $115,000
2006 EZ METAL BALER

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $310,000

2011 FUCHS MHL335

This Harris 1335-ton shear was 
completely rebuilt only months 

before it was professionally 
decommissioned and dismantled.

It is immediately available for sale 
and ready to be loaded on trucks, 

railcars or sea vessels.
$595,000. USD

Harris BSH
1335-Ton Shear 

Good condition. 471 Detroit motor.                                                       $42,900
1989 MAC CAR CRUSHER

2,750 hours. Includes Lincoln Quik Lube.                                         $275,000
2008 ELECTRIC AL-JON 400XL BALER

Koehring 6630 SK material handler with 15kW hydraulically driven 
genset.  8.3 Cummins power.                                                                 $47,500

KOEHRING 6630 SK MATERIAL HANDLER

1999 Sierra 500 ton shear/logger/baler.                                           $127,500
1999 SIERRA 500T SHEAR/LOGGER/BALER

Completely rebuilt by dealer. Very nice shear at a very good price.  
$68,000

2000 GENESIS GMS 400 SHEAR

Great price! Recently painted and reworked.                                     $70,000
1988 AL-JON 400 METAL BALER

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

This shear comes 
with THOUSANDS 

OF DOLLARS in new 
spare parts!



Excellent condition with only 2,500 hours.                                      $425,000
2010 SIERRA 500SL SHEAR LOGGER BALER

17,000 hours, good working condition.                                              $80,000
2002 FUCHS MHL 350

16,665 hours. Engine replaced 11,766 hours.                                 $215,000
2007 SENNEBOGEN 850M  W/ GENSET

In great operating condition.                                                                  $99,000
2003 CATERPILLAR 330C

Rebuilt like new.              $110,000
2005 LABOUNTY MSD4500R ROTATING SHEAR

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!

Visit www.DADECapital.com
for more photos 

and other available equipment.

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $750,000

WILLIAMS 60 X 60 METAL SHREDDER

4,200 hours. Good condition, great price!                                        $265,000
2010 AL-JON 580CL CAR LOGGER

GOOD condition.  $98,500  
1996 AL-JON 400 METAL BALER

5,000 hours on new motor.                                                                   $215,000
2005 SENNEBOGEN 850M

DEALER FINANCING
NEW EQUIPMENT FINANCING
USED EQUIPMENT FINANCING

PRIVATE SALE FINANCING

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360
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NEW! MAC MAGNUM Logger!

866-295-3196 • www.granutech.com

 

Big MAC® Crusher

 

Widely recognized for nearly 50 years as the industry 
standard, our MAC® brand line of auto & metal scrap 
recycling systems features both crushers and loggers, 
including our newest addition.

The MAC MAGNUM™ Logger, with:
• 20 foot chamber
• 30-80 lb/ft 3 density range
• Continuous rotation crane

• 5800 lbs at 27’4” reach
• In cab iQAN™ control system
• 26” x 40” x variable log/bale size

Our long-established Big MAC® Crusher has a proven 
design and durability with features you need, including:

• Remote Operation
• Hydraulic Landing Gear
• Quick Set-up Design

• Waste Oil Collection Tanks
• 6 cyl standard John Deere or 
  Cummins Engine

45 years: A CRUSHING ACHIEVEMENT

OE REPLACEMENT STARS

Elder
Rubber Co.

Contact Clayton@ElderRubber.com
800-231-2099

www.ElderRubber.comDALLAS, TEXAS

ELDER RUBBER EXCLUSIVE FORMULA. LONG WEAR & GOOD MOVEMENT. CUSTOM UNITS TO FIT YOUR SPECS.

6 Finger
Double Wide

12 Finger Large
and Small

25.5” OCC
Replacement Discs

Two-piece 6 Finger Double
Wide with Hub and Hubless.

Triangle to replace the small 12 finger.

CUSTOM REPLACEMENT STARS

METALS

Novelis debuts commercial
use of evercan sheet metal

Novelis disclosed that Red Hare
Brewing Company will launch the
world’s first commercial use of ever-
can™, the company’s independently cer-
tified high recycled content aluminum
sheet for beverage cans.  

Red Hare craft beer packaged
exclusively in cans made of Novelis’
evercan aluminum sheet, which is made
of a guaranteed minimum 90 percent
recycled content, should now be on store
shelves in key markets throughout the
southeastern U.S. 

Red Hare Brewing Company, one of
the fastest-growing micro-breweries in
the U.S., selected Novelis’ evercan 
aluminum as part of its commitment
aimed at reducing the company’s 

environmental footprint, while preserv-
ing the freshness and enhancing the taste
of its finely crafted beer. Red Hare was
the first craft brewery in Georgia to
package its products in aluminum cans,
following a trend in the micro-brewery
industry to move from bottles to cans as
a way to expand distribution and appeal
to on-the-go consumers. Nearly 400
craft brewers in nearly every state in the
U.S. are canning more than 1,300 differ-
ent beers.

The company’s efforts to increase
the recycling of beverage cans is a key
component of its strategy to dramatically
increase the recycled content of its prod-
ucts across its global operations to 80
percent by 2020. 



Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of March total
3,485,000 net tons (NT). This was a 7
percent increase from the 3,260,000 per-
mit tons recorded in February and 7 per-
cent increase from the February
preliminary imports total of 3,250,000
NT. 

Import permit tonnage for finished
steel in March was 2,484,000, up 11 per-
cent from the preliminary imports total
of 2,240,000 in February. For the first
three months of 2014 (including March
SIMA and February preliminary), total
and finished steel imports were
9,940,000 NT and 7,166,000 NT, respec-
tively, up 29 percent and 18 percent from

the same period in 2013. The estimated
finished steel import market share in
March was 25 percent and is 25 percent
year-to-date (YTD).

Finished steel imports with large
increases in March permits vs. the Feb-
ruary preliminary included reinforcing
bars (up 104 percent), sheets and strip all
other metallic coatings (up 71 percent),
wire rods (up 46 percent), heavy struc-
tural shapes (up 33 percent), cut lengths
plates (up 21 percent), cold rolled sheets
(up 19 percent), hot rolled bars (up 17
percent) and line pipe (up 14 percent).
Products with significant year-to-date
(YTD) increases vs. the same period in
2013 include wire rods (up 97 percent),
plates in coils (up 82 percent), sheets
and strip all other metallic coatings (up
48 percent), hot rolled sheets (up 42 per-
cent), reinforcing bars (up 37 percent),
cold rolled sheets (up 30 percent),
mechanical tubing (up 29 percent),
sheets and strip galvanized hot dipped
(up 28 percent), cut lengths plates (up 21
percent) and oil country goods (up 17
percent).

In March, the largest finished steel
import permit applications for offshore
countries were for South Korea (364,000
NT, down 3 percent from February pre-
liminary), China (229,000 NT up 30 per-
cent), Turkey (197,000 NT, up 98
percent), Japan (184,000 NT, up 21 per-
cent) and Russia (116,000 NT, up 15
percent). Through the first three months
of 2014, the largest offshore suppliers
were South Korea (1,172,000 NT, up 22
percent from the same period in 2013)
and China (596,000 NT, up 33 percent).
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $284.00 $294.00 $302.00 $316.00 $360.00
#1 Bundles per gross ton 284.00 294.00 302.00 307.00 365.00
Plate and Structural per gross ton 276.00 289.00 320.00 346.00 395.00
#1 & 2 Mixed Steel per gross ton 277.00 287.00 315.00 345.00 365.00
Shredder Bundles (t in) per gross ton 260.00 255.00 250.00 290.00 310.00
Crushed Auto Bodies per gross ton 260.00 255.00 250.00 290.00 310.00
Steel Turnings per gross ton 182.00 181.00 189.00 187.00 250.00
#1 Copper per pound 2.80 2.81 2.79 2.81 2.90
#2 Copper per pound 2.64 2.68 2.65 2.69 2.72
Aluminum Cans per pound .55 .68 .65 .60 .78
Auto Radiators per pound 2.08 1.90 1.90 1.92 2.02
Aluminum Core Radiators per pound .60 .59 .61 .70 .63
Heater Cores per pound 1.70 1.57 1.58 1.54 1.70
Stainless Steel per pound .59 .60 .61 .69 .81
All prices are expressed in USD. Printed as a reader service only.

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

Buyers of
Recyclable Fuels

Nationwide
Gasoline

Diesel
Jet Fuel
Avgas

Transmix
Call Today 

for Information and a Quote!

855-218-3013
Info@lambfuels.com
www.lambfuels.com

METALS

Mark D. Millett, president and
chief executive officer, Steel Dynamics
Inc. (SDI), will be named “Steelmaker
of the Year” at AISTech 2014 – The
Iron & Steel Technology Conference
and Exposition, managed by the Asso-
ciation for Iron & Steel Technology
(AIST). The Steelmaker of the Year
Award is presented annually by AIST
to recognize notable leaders for their
impact on the steel industry.

The AIST Steelmaker of the 
Year Award will be presented in May
during the president’s Award Break-
fast. The breakfast program will con-
sist of the presentation of several
awards, followed by a keynote presen-
tation by Millett entitled, “Making

Money in the Steel Industry Is Not a
Mystery.”

Millett assumed the position of
president and chief executive officer of
SDI in 2012. One of the co-founders of
SDI, Millett has held a variety of senior
management positions and has served on
the board of directors since the inception
of the company in 1993. In August 2008,
he was named executive vice president
for metals recycling and ferrous
resources, as well as president and chief
operating officer of OmniSource Corp.,
the metals-recycling business SDI had
acquired in late 2007.

In addition, Millett led SDI ferrous
technologies teams, creating and imple-
menting both of SDI’s ironmaking initia-

tives – Iron Dynamics and Mesabi
Nugget. From 1998 to 2008, Millett was
responsible for the company’s flat rolled
steel business, including the Flat Roll
Division, the company’s first and largest
division, and The Techs, which was
acquired and successfully integrated into
the company in 2007. Prior to the forma-
tion of SDI, Millett was employed by
Nucor Corp. for 12 years, serving in key
technical and management roles, includ-
ing the design, construction and opera-
tion of the melting and casting facility at
the world’s first thin-slab flat roll mini
mill at Crawfordsville, Indiana. He
earned a bachelor’s degree with honors
in metallurgy from the University of
Surrey, England.

Mark D. Millett of Steel Dynamics receives
2014 AIST Steelmaker of the Year award

Import market share at 25 percent in March

Harry Squires of Schnitzer Steel
Industries in Portland, Oregon was pre-
sented with the Institute of Scrap Recy-
cling Industries (ISRI) Safe Driver of the
Year Award for operating his entire 39
year career without a single preventable
accident. During this time, Squires
logged nearly 2.5 million miles on the
road. The award, now in its second year,
recognizes outstanding drivers who have
driven a commercial vehicle for at least
20 years without incurring a preventable
accident.

“Driving a truck in challenging
weather conditions while hauling scrap
is no easy task. Those who perform their
job each and every day while keeping an
emphasis on safety deserve recognition,”
said Commodor Hall, ISRI’s transporta-
tion safety manager. 

The award was presented to Squires
at ISRI’s 2014 Convention in Las Vegas.
In addition to travel to and lodging at the
Convention, he received a crystal truck
trophy, personalized certificate, ISRI
Safe Driver leather jacket, congratula-
tory letter and a $500 personal check.

The second-place winner was Bill
Willis of Grossman Iron and Steel Com-
pany in St. Louis, and third-place went
to Joseph Romeyn Jr. of Padnos, Inc. in
Holland, Michigan.

Harry Squires
earns safe
driving award
Schnitzer Steel driver
logged 40 safe years 

For a list of award requirements, 
view this article on

www.AmericanRecycler.com.
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Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

WASTE
National Waste & Recycling
Association forms chapter

The National Waste & Recycling
Association has formed a new chapter
representing companies in Maine and
New Hampshire. The association is call-
ing the new group the Northern New
England Chapter of the National Waste
& Recycling Association. This marks the
first new chapter to join the association
since the formation of the Alabama
Chapter in May 2013. As a result, Waste
& Recycling currently has 26 chapters in
29 states and the District of Columbia.

Representatives from several north-
east Waste & Recycling member compa-
nies met in Concord, New Hampshire to
formally create the new chapter. The
group will have two individual state
focused operating committees under its
umbrella: one for Maine and one for
New Hampshire. It is anticipated that TJ
Troiano, from Troiano’s Waste in Port-

land, Maine, will emerge as the new
chapter’s chairperson, as well as lead the
chapter’s Maine operating committee.
For now, the New Hampshire operating
committee will be jointly directed by the
members’ New Hampshire company
voting representatives. 

The new chapter will advocate for
pending legislation in Maine calling for
a new study, about how best to finance
the state’s integrated waste program in
the future. Chapter members hope to see
such legislation signed into law before
the 2015 session of the legislature starts. 

In addition to Troiano’s Waste, ini-
tial members of the Northern New Eng-
land Chapter include Casella Waste
Systems, Charles George Trucking,
Clean Energy, EL Harvey & Sons, Waste
Management, Inc., ReEnergy, Oceanside
Rubbish and Republic Services.

New Jersey launches illegal
dumping prevention initiative

The New Jersey Department of
Environmental Protection (DEP)
launched a year-long pilot program to
crack down on illegal dumping in state
parks and natural lands through a tough
new enforcement effort and enhanced
education initiative.

The DEP’s “Don’t Waste Our Open
Space” campaign began with clean-up
events held at the D&R Canal State Park
and at Brendan Byrne State Forest.

The anti-dumping campaign is a
coordinated effort of a host of DEP
agencies, including Parks, Fish and
Wildlife, Compliance and Enforcement,
Solid Waste, Water Resources, State
Park Police, State Conservation Police,
State Forestry Services and the Natural
Lands Trust. Also involved are State
Police and the Attorney General’s Office
for an effort that also will seek the coop-
eration of municipalities, county park
systems and local police throughout the
state. 

All activities of this new effort will
be posted on www.stopdumping.nj.gov,
a new website that serves as a hub for
the entire program.

Nearly all of the state’s more than
170 publicly owned tracts, including
state parks, state forests, wildlife man-
agement areas, and natural lands and
preserves, have been impacted by illegal
dumping. These lands account for
813,000 acres of state-preserved open
space. 

Illegal dumping, which includes
everything from unlawful disposal of
construction debris and old TVs and
computers to the dumping of car parts
and tires– and even entire vehicles – has
been a growing problem in the state’s
vast natural holdings in all 21 counties in
recent years. 

The new “Don’t Waste Our Open
Space’’ campaign will include:

•A focus on public education, using
the new www.stopdumping.nj.gov web-
site to provide visitors to New Jersey’s
parks and natural areas information on
how to inform DEP of illegal dumping
and what to do if you see illegal dump-
ing as it happens. There also will be
information on how to legally and 

properly dispose of various materials,
opportunities for visitors to join the
Don’t Waste Our Open Space campaign,
and receive information about clean-up
opportunities around the state.

•Strategically deployed motion-sen-
sor cameras set up in select state parks
and wildlife management areas to help
nab violators. In addition, information
on arrests and charges filed in connec-
tion with illegal dumping will be posted
on the new website.

•Aggressive pursuit of civil and
criminal complaints against violators.
Penalties for illegal dumping in state
parks and in fish and wildlife areas will
include criminal fines of up to $5,000
per violation and civil penalties of up to
$1,500 per violation. In addition, the
state also will seek much stiffer penalties
for major violations through the Solid
Waste Management Act, which author-
izes the DEP and county health depart-
ments to initiate civil actions for illegal
dumping violations.

•More warning and education signs
about illegal dumping on state lands,
while also exploring additional second-
ary deterrents such as installation of
road barricades and additional lighting
in areas prone to violations.

The progress of the “Don’t Waste
Our Open Space” pilot program will be
evaluated after one year. If education
and enforcement measures prove suc-
cessful, the DEP is hopeful it will serve
as a model for county systems in New
Jersey or other states throughout the
country.

“Raising awareness of this problem
is just part of the solution,” said DEP
Deputy Commissioner Michele Siek-
erka. “We hope the mix of increased
enforcement, combined with education
and stewardship, will result in an
improved environment in our natural
areas and result in a better experience for
those who enjoy our state lands.”

For a link to more information on 
State Parks and Forests,

view this article on
www.AmericanRecycler.com.

Casella receives permit in Maine 
Casella Waste Systems, Inc. has

received a permit from the State of Maine
to accept in-state municipal solid waste
(MSW) directly at the state-owned, com-
pany operated Juniper Ridge Landfill in
Old Town, Maine.

The company said the Maine Depart-
ment of Environmental Protection issued a
permit allowing the company to dispose of
81,800 tons per year of MSW originating
from Maine at the facility through March
31, 2016. The permit was effective 
February 27, 2014.

The company is currently accepting
MSW at Juniper Ridge under the condi-
tions of the permit and it has filed an
appeal of those conditions with the Maine
Board of Environmental Protection, saying
the permit provides for a smaller annual
disposal limit than requested, as well as a
shorter permit term than requested.

The company operates the state-
owned Juniper Ridge landfill under a 30
year operating and services agreement
executed on February 5, 2004. 
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“The information CRUSH provides
in the purchasing of vehicles and
financial reporting has transformed
our business and increased our 
margins.”
Gary Vertucci – ABC U-PULL-IT,
West Palm Beach, Florida

s3softwaresolutions.com
801.355.3388
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CRUSH is a wonderful yard manage-
ment system for the U-Pull It
operator. The CRUSH team has
been very responsive to our needs.”
Terry & Mary Mandel –
Mega U-Pull, El Paso, Texas

• Integrated Interchange to locate
    all possible vehicle matches in
    your yard

• Simple touch screen POS for
    speedy checkout

• Save thousands in NMVTIS
    Submissions

• Pre-bid vehicles with curb
    weight options

• Track scrap and commodity sales

• Daily management reports

• Vehicle purchasing, scanning,
    yard tracking and search features

INTERNATIONAL
Plastic packaging recycling
increases in Canada 

The Canadian Plastics Industry
Association (CPIA) released the 2012
Post Consumer Plastics Recycling in
Canada Report informing Canadians that
their recycling efforts have improved.
For the third year in a row, the amount of
post-consumer plastic packaging being
recycled across Canada has increased.

An additional 10 percent of plastic
packaging was recycled in 2012 com-
pared to 2011 as reported by Moore
Recycling Associates Inc. This increase
is the result of more material collected
for recycling as well as more companies
providing recycling information. In total,
over 285 million kilograms of post-con-
sumer plastic packaging was collected
for recycling in Canada.

The results are derived from an
extensive survey of companies that han-
dle recycled plastics in North America.
These companies are made up of manu-
facturers, re-claimers, exporters, brokers
and material recovery facilities.

“We are pleased to see an overall
increase in companies participating in this
valuable survey and in the amount of plas-
tic packaging collected and recycled in
Canada. The survey results found that 285
million kilograms were recycled and of
that, 83 percent stayed here in North
America. We continue to work with our
members to build and grow our national
recycling industry in Canada, re-using
valuable plastic materials and creating
jobs,” said Carol Hochu, president and
chief executive officer of the CPIA.

Plastic packaging collected for
recycling includes plastic bottles, non-
bottle rigid plastics such as deli and
dairy containers, bakery, vegetable,
fruit containers and plastic film, bags
and outer wrap. These valuable
resources are reused to make, for
example, fleece jackets, new plastic
bottles, pipe, pallets, crates and buck-
ets, decking and other lawn and garden
products.

The plastic recycled quantities
reported for 2012 by Moore and Asso-
ciates Inc. compared to 2011 represent
an increase of 3 percent for bottles (for
a total of 174.7 million kilograms), an
increase of 29 percent for non-bottle
rigids (for a total of 35.6 million kilo-
grams), an increase of 18 percent for
plastic bags and outer wrap (for a total
of almost 44 million kilograms) and an
increase of 24 percent for polystyrene
foam (for a total of 926,000 
kilograms).

The survey noted that Canadian
recyclers of plastics want more supply;
they have underutilized capacity creat-
ing ample opportunity for consumers
and businesses to supply recyclers
with more plastics. It is estimated that
the film and bag recycling capacity in
Canada increased from 38 percent to
49 percent utilization of the capacity
and non-bottle rigid recycling capacity
went from 47 percent to 60 percent
capacity utilization. There is plenty of
room to increase plastics recycling. 

Armco and Midland Resources
enter scrap supply agreement 

Armco Metals Holdings, Inc., a
distributor of imported metal ores and a
steel recycler in China, entered into a
steel scrap supply agreement with Mid-
land Resources Company Limited, a
Hong Kong-based joint venture with
Shagang Steel Group. Midland serves
as the exclusive agent for Shagang Steel
for the sale of its steel products in the
Hong Kong markets. Midland fulfilled
the sale of over 400,000 tons of steel
products for Shagang Steel in 2013.
Shagang Steel ranks as one of the
largest importers of steel scrap in
China. 

Under the terms of the agreement,
Armco Metals will act as a sourcing
agent for Midland to import steel scrap
into China. The agreement also enables
Midland to utilize its import licenses
and financing capabilities to import
steel scrap for direct processing by
Armco Metals. Processing under this
method would substantially improve
Armco Metal’s cash flow and expand
its processing capabilities. Armco Met-
als sees this as a significant first step in
becoming a processing base for both
Midland and Shagang Steel. 

Commenting on the agreement,
Kexuan Yao, chairman and CEO of

Armco Metals, stated, “Steel scrap is
the only raw material in short supply in
the steel industry, however, the chal-
lenges faced by declining steel prices
has placed a huge burden on the whole
industry supply chain. This situation
has severely hampered our working
capital in the second half of 2013 as we
were faced with customer defaults and
declining inventory values. Our man-
agement team has reacted by imple-
menting a strategic plan to establish a
‘platform strategy’ to help stabilize
margins and achieve sustained prof-
itability. Our profits, by nature, are
mainly generated from scrap processing
fees at our plant and this agreement
with Midland allows for our new part-
ner to manage much of the cash outlay
for the importing and transportation of
the steel scrap so we can increase our
throughput in a far more profitable way. 

“Additionally, we are seeking envi-
ronmental regulatory approval to
increase our importing license from
5,000 tons to 20,000 which we expect
to receive in 2014. We see this as an
important move for future expansion
when steel markets cyclically recover
and our cash flow improves.” 
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BUSINESS BRIEFS

Inashco BV and Wheelabrator
Technologies, Inc. have formed a new
North American-based joint venture
company dedicated to the recycling of
ferrous and nonferrous metals from the
waste-to-energy process.

The 50/50 owned joint venture com-
pany Eco Recovery Solutions LLC will
use Inashco’s proprietary technology to
enhance the recovery of metals at waste-
to-energy facilities. Nonferrous metals
will include copper, zinc, lead and alu-
minum as small as .5 mm in size, much
smaller than nonferrous materials cur-
rently recovered.

Inashco and Wheelabrator
form new joint venture

Paladin Attachments expands its
worldwide presence with the opening of
its first manufacturing facility located
outside the United States. The new
60,000 sq.ft. facility in Guaranésia-MG,
Brazil will create approximately 100
new jobs and serve both the Brazilian
and broader South American attachment
markets.

Initially the facility will produce
heavy-duty buckets for mainline
hydraulic construction equipment
including wheel loaders, excavators,
skid-steer loaders and backhoe loaders.
Further expansion into the production of
a more complete range of light and
heavy attachments is planned throughout
2014. The facility serves as a corner-
stone of Paladin’s strategic objective to
become the largest independent manu-
facturer of attachments in Brazil. 

As the largest and most populated
country in South America, Brazil has the
world’s sixth largest economy and is
home to more than 200 million people
with annual growth expected over the
next five years. Construction is a major
focus of the growth in Brazil as it hosts
the 2014 FIFA World Cup and the 2016
Summer Olympic Games. By 2016, the
Brazilian construction market is pro-
jected to grow to $215 billion annually. 

Paladin attachments will be sold
throughout Brazil via a network consist-
ing of dealers and OEMs. 

Paladin expands to serve
Brazilian market

R2 Solutions has added Garth
Hickle to its board of directors. Hickle is
highly respected in the fields of electron-
ics recycling and product stewardship. 

Hickle is the chair of the Associa-
tion of State and Territorial Solid Waste
Management Officials Product Steward-
ship Task Force; a board member of the
Electronics Recycling Coordination
Clearinghouse; and the product steward-
ship team leader with the Minnesota
Pollution Control Agency. He was hon-
ored as a Bush Foundation Leadership
Fellow in 2001 to pursue research in
international product stewardship policy,
and has published articles in the Journal
of Industrial Ecology, the Journal for
Cleaner Production, Corporate Environ-
mental Strategy and Environmental
Quality Management, among others.

R2 Solutions adds Garth
Hickle to board of directors

Moley Magnetics, Inc. has entered a
strategic private label partnership with
Minelli s.r.l. of Italy. 

In this partnership, Minelli S.r.l.
will produce private label grapples for
Moley Magnetics that will apply to the
scrap, environmental, recycling, demoli-
tion, railroad and other industries.

The private label partnership repre-
sents an opportunity for incremental vol-
ume to better leverage the manufacturing
operations and to drive additional opera-
tional efficiencies for both companies.

Moley Magnetics enters
partnership with Minelli

Mountain Tarp, a manufacturer of
tarping solutions, opened its newest
installation and repair facility in San
Antonio, Texas.

The facility is a satellite of the
Houston, Texas facility that opened in
2013, and will specialize in complete
tarping system installation, service and
repairs and parts sales.

The opening of the new Mountain
Tarp facility is part of Wastequip’s
strategic growth plan, with manufactur-
ing and services expansions designed to
localize geographic regions to provide
sales, service and repair solutions for
waste and recycling trucks in the
regional vicinity where they operate. 

The locally-staffed and operated
facility serves as a Mountain Tarp
“branch” to better meet customer
demand. In addition, the new facility will
provide a competitive cost base for
replacement parts, with immediate fulfill-
ment capabilities. With this new facility
in San Antonio, customers can expect the
superior installation, service and repair
solutions they’ve trusted throughout the
years from existing Mountain Tarp facili-
ties in Ohio, Kentucky and Texas.

Mountain Tarp expands
Texas service area

Vecoplan LLC recently appointed
Lars Koller to the position of sales engi-
neering manager – systems and prod-
ucts. Koller joined Vecoplan in 2011 as a
project engineer. 

Koller earned a five year advanced
mechanical engineering degree from Fach-
hochschule Hannover, Germany in 2001.
After finishing his formal education,
Koller joined Focke & Co., working first
in research & development at Focke’s Ver-
den, Germany headquarters and then as
manager of the design department at
Focke’s Whitsett, North Carolina facility.

Koller’s responsibilities, as sales
engineering - manager, will expand to
include the oversight and coordination of
interactions between customers, sales
staff, and engineers as projects develop
from initial contact with the customer
through design, engineering and 
production. 

Vecoplan chooses sales
engineering manager

I totally understand how batteries feel
because I’m rarely ever included in
things either.

Why don’t you ever see hippopota-
muses hiding in trees? Because they’re
really good at it.

Severstal North America has
appointed Dr. Prabhat (PK) Rastogi to
general manager, business development,
strategy and innovation for key markets
based in Dearborn, Michigan.

In this position, PK will be respon-
sible for business development, market
strategies, product innovation and holis-
tic approach to value creation. He will
also assist and support Severstal’s auto-
motive product and sales managers in
implementing these strategies.

PK joins Severstal from ArcelorMit-
tal where he was a manager, automotive
sales and marketing for approximately
seven years. In this position, he assisted
in development of both the North Amer-
ican and global automotive strategy and
execution for ArcelorMittal.

Previously, PK worked with
ArcelorMittal and its predecessor com-
panies with expanding responsibilities
focusing on activities ranging from
product development and applications to
strategy formulation, business alliances
and value creation. He has eight patents
and authored almost 40 technical publi-
cations. He is a Fellow of American
Society for Metals and a board member
of Society of Automotive Analyst.

Severstal NA appoints new
general manager
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Guarantee ensures that if 
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reconditioned recycling 
equipment from OBC and 
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we’ll make it right or take it 
back. No worries. Period.

Balers

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO.
(2) 1996 utility flatbed trailers with front
and rear headache racks, Mountain Tarp
curtain system, ready to haul cars, one
holds 18-21 cars and the other will haul
21-23 bales. Asking $6,250 each. E-mail
lloyd@picknpullsa.com or call 210-389-
7321. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Auto Recycling

1979 BIG MAC PORTABLE CAR
CRUSHER. Outside manual controls.
Runs well, being sold below market value.
Sold as is, where is and you move.
$18,500. 203-333-1470

STATIONARY MAC CAR CRUSHER,
Detroit diesel, $35,000. Baler shop built
copy of E-Z Crusher with crane, $35,000.
Tire and rim crusher, 3-cylinder gas
engine, portable, $8,500. 618-781-6913.

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

MOTOR BLOCKS
Paying TOP $ for Unclean Blocks!
METALICO ANNACO

800-394-1300

Auto Recycling

NEXT DEADLINE:   May 16
Call Today  87 7-7 7 7-0043
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NEW PRODUCT SHOWCASE

REDWAVE DEBUTS FIRST 3-WAY
SORTING MACHINE FOR FINES

Redwave 
Solutions US LLC
224 West 35th Street
New York, NY 10001
347-284-0182
www.redwave.at

BRIDGESTONE INTRODUCES NEW
M854 ALL-POSITION TIRE

Bridgestone Commercial Solutions introduces its
newest rib-type all-position tire, the Bridgestone
M854, ideal for severe on/off highway applications.
The wide base radial, specially fabricated for the con-
struction and refuse markets, meets the demands of
dump trucks, cement mixers, bulk carrier equipment
and logging applications. The M854 provides long
mileage, aggressive traction and strong casing dura-
bility. A wide footprint maximizes tire grip, while
cap/base compounding and optimized casing con-
struction improve overall occurrence of irregular wear,
extending original tread life.

Bridgestone
Commercial Solutions
2905 North Highway 61
Muscatine, IA 52761
800-523-6366
www.bridgestonetrucktires.com

The new Redwave CXF sorting machines are 2-
way and 3-way sorting systems. The 3-way design
offers the same high performance for the first and sec-
ond eject. This concept in combination with the new
high performance valve and nozzle arrangement
allows compact sorting plants with less sorting steps
without losing quality and yield.

Redwave sorting machines are implemented for
sorting a variety of materials in many fields. For the
recycling industry, these machines enable fully auto-
mated separation of recyclable materials like plastics,
paper, e-scrap, glass, metals, wood, etc.

ATLAS COPCO HYDRO MAGNET
PICKS PROFIT FROM WASTE

Atlas Copco’s Hydro Magnet is the latest addition to
its line of hydraulic attachments. Hydro Magnets
quickly and easily separate iron and steel from con-
crete waste. In the Hydro Magnet, hydraulic power
provides flow and pressure by means of a sophisti-
cated flow divider to an onboard hydraulically driven
generator. Atlas Copco’s generator control technology
gives a magnetization and demagnetization process
cycle that is up to 25 percent shorter than conven-
tional controllers. This, in turn, lowers fuel consump-
tion and increases the volume of processed material.

Atlas Copco 
Construction Equipment
3700 East 68th Avenue
Commerce City, CO 80022
512-563-5112
www.atlascopco.com

UNTHA DEBUTS HEAVY DUTY RS
150 SHREDDER

At up to 500 hp and standing 20’ tall, the RS 150 is
a monster of a shredder. The RS 150 has a four-shaft
shredding system. It first coarse shreds material, then
fine shreds it, all in one single operation. It is low-
maintenance, thanks to UNTHA’s patented design
features which help keep the machine’s critical gears
and bearings clean. Routine servicing is easy, so
downtime is minimized, saving companies both time
and expense. 

UNTHA Shredding 
Technology America, Inc.
5 Merrill Industrial Drive
Hampton, NH 03842
603-601-2304
www.untha-america.com

TERRAMAC INTRODUCES RT9
CRAWLER CARRIER

Introduced by Terramac® LLC, the RT9 multi-pur-
pose crawler carrier is designed for customization and
versatility to tackle a wide variety of applications. The
Terramac RT9 carrier can be customized with an array
of equipment, such as bark blowers, cranes, drills,
flatbeds, generators and tanks. With an operating
weight of 26,000 lbs. and a maximum carrying capac-
ity of 18,000 lbs., the RT9 crawler carrier eliminates
the need for additional equipment and minimizes envi-
ronmental impact and restoration costs associated
with jobsite ground damage.

Terramac, LLC
724 Hicks Drive
Elburn, IL 60119
630-365-4800
www.terramac.com
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2008 Cat M318D MH - 4,700 hrs., hydraulic cab riser, A/C, 
36 ft. MH boom & stick, outriggers, solid tires, NEW gen set, 
and grapple. PRICE REDUCED!!!!!!!  $199,500

2010 Cat M322D MH - 3,800 hrs., hydraulic cab, A/C, 41 ft. MH
boom & stick, outriggers, solid tires, camera, gen set, and
grapple.  $229,500

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  $169,500

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360 degree rotation and less than 500 hours
since complete factory rebuild.  Through shop, checked,
serviced, and ready to go!!!  $199,500

2005 Liebherr A934B MH - 9,600 hrs., hydraulic cab riser,
A/C, 50 ft. MH boom & stick, outriggers, NEW solid tires, gen
set, and grapple.  $179,500

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

800-472-0453
EQUIPMENT INTERNATIONAL

GEN-SETS
MAGNETS
GRAPPLES

CATERPILLAR

2008 M325 (rubber) 50' reach, hydraulic cab, 
gen-set, grapple. 
FUCHS

2002 MHL331 (rubber) 36' reach, hydraulic 
cab, gen-set, grapple.
1995 MHL340 REBUILT (rubber) 41' reach, 
hyd. cab, gen-set, grapple.
2006 MHL 340 (rubber) 41' reach, hydraulic 
cab, gen-set, grapple. 
2005 MHL350 (rubber) 50' reach, hyd. cab, 
gen set, grapple (4 available).
2003 MHL360 REBUILT (rubber) 59’ reach, 
hyd. cab, gen-set, grapple.
2005 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple (2 available).
LIEBHERR

2008 A954 (rubber) 59' reach, 7’ rigid cab 
riser, gen-set, grapple and new engine.
2007 A934C (rubber) 51' reach, hyd. cab, 
gen-set, grapple. 
2005 Liebherr R934EW (crawler) 51' reach, 
hydraulic cab, gen-set, grapple. 
2006, 2008 & 2009 A924C (rubber) 42' reach, 
hyd. cab, gen-set, grapple.
2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.
1994 A932 REBUILT (rubber) 48' reach, hyd. 
cab, gen-set, grapple.
1995 A932 (rubber) 50’ reach, 4’ cab riser, 
gen-set.
SENNEBOGEN

2007 821M (rubber) 36' reach, hyd. cab, 
gen-set, grapple.
2007 825M (rubber) 41' reach, hyd. cab, 
gen-set, grapple.
2003 & 2007 830M (rubber) 50' reach, hyd. 
cab, gen-set, grapple.
2004 & 2005 835M (rubber) 55’ reach hyd. 
cab, gen-set, grapple.
ATLAS

2003 1704 (crawler) 39' reach, 4’ tilting cab 
riser, gen-set, grapple. 
1996 1804 (crawler) 48’ reach, 2’ cab riser, 
gen-set, grapple.
SHEARS

2006 Caterpillar 345CL-VG12 with Cat S385C 
rotating shear.
2005 Kobelco SK210 with rebuilt pump; 
LaBounty MSD 40 straight shear with rebuilt 
cylinder.
MISCELLANOUS

2006 Al-jon 580 CL portable baler with 4,600 
hours, crane and grapple.
2005 & 2006 Komatsu PW220-7 (rubber tired) 
41' reach, hydraulic cab, gen-set, grapple.
2007 Komatsu WA-250-5 wheel loader with 
5,930 hours, quick coupler, forks, 2.5 cy. GP 
bucket, 3.25 cy. grapple bucket, on-board 
scale.
2003 MultiDocker CH65B REBUILT (crawler) 
72' reach barge loading material handler.
2001 New Holland EW200 (rubber) solid tires, 
new Baldor gen-set, new magnet. 
NEW 4 or 5 tine rotating hydraulic grapples 
all sizes with rotation & link.
NEW 28” to 40” diameter magnets designed 
to work off of the machines batteries – 
complete system, NO gen-set required and 
very easy to install.

800-472-0453

EQUIPMENT
INTERNATIONAL

800-472-0453
EQUIPMENT INTERNATIONAL

 No gen-set required!
Up to 40" that run off of machine’s batteries.

Material Handlers

Material Handlers

DAEWOO DH200W EXCAVATOR, serial
number 1061, with grapple, hydraulic drive
generator and magnet. This machine was
completely refurbished and delivered in
2012. The cab was lifted 4’ for better visibil-
ity. The tires are brand new. The magnet is
used. $100,000 OBO. 478-272-1421 ask
for David, david@mullisauto.com.

2011 DOOSAN DL200 FRONT END
LOADER. Includes bucket and forks.
2,330 hours. We bought it new and main-
tained it well, and it had a professional
driver. $115,000 OBO. 478-272-1421 ask
for David, david@mullisauto.com.

Material Handlers

FERROUS NONFERROUS AUTO SAL-
VAGE, 20+ years old, up to 100 acres avail-
able in northwest Pennsylvania and within
approximately 100 miles of all major shred-
ders, includes roll-off and tilt bed service,
industrial/commercial/peddler trade. Great
potential for U-Pull-It yard with aluminum
smelter and mini shredder. Partial financing
or J.V. possible: belltownbabe@gmail.com
or fax 626-605-8120. 

Businesses

BUSINESS FOR SALE. We are a turnkey
recycling facility in the New England area.
We purchase ferrous and nonferrous met-
als. We have newer crusher/baling equip-
ment. We have high volume door accounts
and warehousing capability. We have
optional business rental opportunities and
are an Ideal feeder yard. Serious inquiries
only, pricing is negotiable. Inquires can be
sent to business4saleRI@gmail.com. 

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

Balers
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0043

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Floor scales: 4 x 4 5,000 lbs. $685. 
    5 x 5 5,000 lbs. $730. Ship free! 

Crane scales 250 lbs. and up
    start at $596.25. 

Bench scales 100 lb. and up
    start at $265. 

Truck scales start at $6,124.50. 

NTEP SCALES
LEGAL FOR TRADE

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

American Weigh Scales

All scales pre-calibrated.  Other sizes/capacities. 

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WE BUY GAS drained from salvaged
vehicles! Call today: 855-218-3013,
info@lambfuels.com, www.lambfuels.com. 

● Can Pak CP alum. can flattener w/conveyor, $7,500
● Al-jon 200 portable tin & appliance baler, $25,000
● Aljon portable lid crusher, remote, $59,000
● 40” magnet w/ chains, $5,500
● 5 kw genset, diesel power, $7,900
● New wire stripper, $1,450
● New, aluminum can densifier, prices starting at
    $6,950
320-219-7711 / www.scrapyardequip.com

EQUIPMENT FOR SALE
New, 

USA-made, 
hydraulic

alligator shears
7” to 25“ 

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• 35" x 70" Amer. Pulv. 2006 shredder w/ram 
• 45 x 40” Ball & Jewel Shred/Grind Combo, 30HP 
• 6" and 8" OD underwater pelletizing lines 
• 50" Cumberland "Hog" grinder, 200HP
• 50" x 52" Vecoplan Single Rtr. Shredder, 75HP 
• 60" x 98" Vecoplan Single Rtr. Shredder, 100HP 
• 34" & 50" W. Vecoplan PVC siding shredders 
• Rapid 24" x 42" 20KN "RS" style Rtr,  granulator
• 6” Davis Standard Extruder 30/1 L/D 400HP

EQUIPMENT FOR SALE

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

Software

Scales

Wanted

MiscellaneousMiscellaneous

PORTABLE CAN DENSIFIERS PCD 500,
also available: sweat furnaces, table strip-
pers, used equipment, call 334-774-6485
or 334-237-0958, www.aramcoinc.com.

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

Genesis GXP660R MAXX w/ 360º rotation.  In shop now
for reconditioning.  Call For Price!

Factory Rebuilt Genesis GXP500R w/360 rotation and six
month warranty.  Cat 330D bracket.  $129,500

Factory Rebuilt Genesis GXP990R MAXX w/360º rotation 
and a 6 month warranty.  Cat 345 bracket.  $189,000

Factory Rebuilt LaBounty MSD2500R with 360º rotation
and a 90 day warranty.  Cat 330D bracket.  $119,500

Genesis GMS500R with 360º rotation.  Through shop and
work ready.  $79,500

Rebuilt Genesis GXP400R with 360º rotation $89,500

NEW Genesis GDP650 "Demo Pro", 7500 lb. concrete 
steel processor with 360º rotation and a one year Genesis
warranty.  $89,500

2005 Liebherr A924B MH - Hydraulic cab, 42 ft. MH boom
& stick, generator, grapple, outriggers, and solid tires. 
$129,500

Mobile Scrap Shears

2008 Cat 330DL equipped with choice of factory rebuilt
Genesis GXP500R or LaBounty MSD2500R mobile shears
w/360 degree Rotation.  Through shop.  $289,500

Material Handlers

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

NEXT 
DEADLINE:

MAY 16
Call today!



Model 4

The new model 4 E-Z log Baler is just what mid size scrap yards have been 
asking for! Priced right for any yard — small, mid size, or large!

Like the Model 3, the NEW Model 4 has no set up time and a very low cost to operate.
The one man operations are all handled from the newly designed cab. With the 400º 
rotation crane and a reach of 27’ adding the continuous rotation grapple, it makes 

loading the larger chamber a breeze.
 Taking your loose scrap to a highly sought after shreddable log.

— Cycles in under 2 minutes!
— Produces up to 70 tons per day.

— Fully portable in the closed position.
— New seat design for more operator comfort.



20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

RECENT TRADE-IN = GREAT DEAL! CALL FOR MORE DETAILS

2006 OVERBUILT CAR CRUSHER ........................... $85,000
2009 E-Z LOG BALER................................................. $1 1 5,000$ ,

Largest Opening on the Market
Advanced Oil Recovery System with Sludge 
Traps and Large Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from 
the Ground
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10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

2009

 Selling
CRUSHER!

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

................................................................................................................................................................................................LOADEDLOADED 000
000000000000000000



A large decline in the number of
automobile accidents would have a sig-
nificant effect on one of the major
sources of supply for automobile recy-
clers. And that is exactly what federal
safety regulators are forecasting, thanks
to anticipated requirements for high-tech
crash avoidance systems.

The federal Department of Trans-
portation (DOT) recently announced it
would pursue a plan to require vehicle
makers to install devices that will let
cars communicate with each other to
avert collisions. The agency estimated
that the technology could prevent up to
80 percent of wrecks not caused by
impaired drivers or mechanical failure.

Michael Wilson, chief executive
officer of the Automotive Recyclers
Association (ARA), said such a drastic
reduction in auto accidents would mean
auto recyclers will be challenged to
develop inventories of recycled electron-
ic and mechanical parts. “It’s definitely
going to be a very interesting next
decade for this industry,” Wilson told
members in the association newsletter.

The numbers support that conclu-
sion. According to the National High-
way Traffic Safety Administration
(NHTSA), there were 5.6 million crash-
es reported to police in 2012, the latest
year for which figures are available. And
about one in seven cars presented to col-
lision shops for estimates of crash repair
costs were totaled in 2010, according to
insurance claims analyst CCC Informa-
tion Services.

If the number of crashes shrank by
80 percent, that would mean 4.5 million
fewer potential customers for replace-
ment body and other parts damaged in
collisions. And it could also mean hun-
dreds of thousands of fewer totaled cars,
many of which are processed by recy-
clers for scrap.

The projected decline in car acci-
dents will be due in part to crash-avoid-
ance systems such as the rear back-up
cameras that are required for future

vehicle models. However, the major
decline will be caused by vehicle-to-
vehicle, or V2V, technologies. These
systems use wireless transmission to
send a basic safety message 10 times
each second to other vehicles equipped
to receive it. The data includes informa-
tion such a car’s location, direction and
speed.

Alerting drivers to possible colli-
sions, slowdowns, curves and other
information would prevent accidents,
DOT said. V2V could, for instance, help
a driver decide if it is safe to pass on a
two-lane road. It could inform drivers
preparing to make a left turn across traf-
fic. It could also alert drivers entering an
intersection to a vehicle approaching on
a collision course.

The V2V data stream amounts to
360° vision and ability to detect threats
from hundreds of yards away. This
includes vehicles that cannot be seen or
in other situations in which on-board
sensors are the only way a danger can be
detected, DOT said. The vehicles will
communicate in a manner similar to the
Wi-Fi networks that computers use,
employing a dedicated part of the radio
spectrum.

Although the V2V technology is
much advanced over current crash-

avoidance systems, the devices have
been tested extensively, including in
real-world conditions. In 2012, a test
involving 3,000 V2V-equipped vehicles
and everyday drivers on normal roads
was conducted in Madison, Wisconsin.
This and other tests done at closed
tracks and other locations across the
country over the last few years indicates
that V2V will be readily accepted by
drivers and is highly effective at reduc-
ing crashes. Greg Winfree, assistant sec-
retary for research and technology at the
NHTSA, said the results showed “over-
whelming safety benefits” from the
technology.

It is not clear when exactly V2V
will become widespread. NHTSA has
not issued a proposal to require V2V
technology, or said which specific
model year would have to have the
technology. “The timing of implemen-
tation will be informed by the com-
ments we receive on our research
report and additional information we
receive as we pursue a regulation,” a
spokesperson said. “We anticipate that
completion of the rulemaking plus
allowing manufacturers some lead
time to get ready will take a few
years.”

AUTOMOTIVE
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tiredtired OF DEALING WITH

FINANCE COMPANIES?

UNSUPPORTIVE
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UNKNOWLEDGABLE
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dealing with

We’ll take care of you because we know
and understand your industry.

800-823-9688 | www.DADECapital.com

DADE Capital Corp instead! 

V2V car technologies could lead
to new auto recycling challenges
by MARK HENRICKS
mhenricks@americanrecycler.com

Roughly one in seven cars presented to collision shops for repair were totaled in 2010. V2V technologies
could prevent many of those accidents, and lead to fewer wrecks for recycling. ANNA BABURKINA | DREAMSTIME

See CAR CRASHES, Page 6

A licensed vehicle emissions inspec-
tor was sentenced to serve two months in
prison for his role in providing fraudulent
passing emissions scores for more than
200 vehicles, according to Anne M. Tomp-
kins, U.S. Attorney for the Western Dis-
trict of North Carolina. In addition to the
prison term, U.S. District Judge Max O.
Cogburn, Jr. also sentenced Pedro
Salmeron, of Charlotte, North Carolina to
two years of supervised release, the first
four months of which he must spend under
home confinement. Salmeron was also
ordered to perform 50 hours of community
service and to a pay a $5,000 fine.

According to court records and the
sentencing hearing, Salmeron was
employed as a technician for “Carolina
Inspections” – also known as “Carolinas
Auto Inspection” – and was also a vehicle
emissions inspector licensed by the state
of North Carolina. As a state-licensed
emissions inspector, Salmeron was
responsible for ensuring the emissions of
vehicles he tested met federally mandated
emissions requirements.

Court records show that from Febru-
ary 2010 through January 2011, Salmeron
conducted 201 illegal vehicle emissions
inspections and falsely passed vehicles
that would have failed emissions inspec-
tion. Court records indicate that Salmeron
performed these fraudulent tests by enter-
ing the information of the vehicle being
tested into the state database at Carolinas
Auto Inspection, but then connecting the
testing equipment to “surrogate” vehicles
at the repair shop.

The illegal practice of utilizing substi-
tute vehicles for emissions testing is
referred to in the industry as “clean scan-
ning.” Salmeron pleaded guilty in August
2012 to one count of conspiracy to violate
the Clean Air Act by conducting false
vehicle emissions inspections.

The Clean Air Act requires vehicle
emission inspections in geographic
regions that exceed national ambient air
quality standards. According to the Envi-
ronmental Protection Agency (EPA), the
Charlotte metropolitan area exceeds the
eight hour standard set for Ozone, a potent
irritant that can cause lung damage and
other types of respiratory problems.

Inspector gets
prison for fraud

See EMISSION FRAUD, Page 7



Novelis celebrated the ground-
breaking ceremony for a new automo-
tive sheet finishing line at its Nachter-
stedt, Germany, facility. Erwin Mayr,
senior vice president of Novelis and
president of Novelis Europe, made the
symbolic shovel turn with Reiner
Haseloff, Prime Minister of the Ger-
man federal state of Saxony-Anhalt.

The $85.5 million expansion is in
response to the steadily growing
demand for aluminum automotive
sheet for light-weight vehicle struc-
tures and body panels. The new line
will add 120,000 metric tons of annual
capacity to the Nachterstedt plant’s
automotive output. Novelis expects
demand for aluminum automotive
sheet in Europe to increase by an aver-
age of 15 percent per year over the
next 5 years as carmakers focus on

strategies to improve vehicle fuel effi-
ciency and reduce CO2 emissions. 

The expansion, which is sched-
uled to come on line in the second half
of 2015, will create up to 120 new jobs
and boost Novelis’ annual automotive
production capacity for aluminum
sheet in Europe to well over 350,000
metric tons. The new production line
will make use of the existing infra-
structure, specialized staff and logis-
tics solutions in order to generate
extensive synergies. In addition to
existing automotive capacity at the
Nachterstedt plant, Novelis also pro-
duces automotive sheet at its Sierre,
Switzerland, and Goettingen, Ger-
many, plants.

This investment, coupled with the
site’s start-up this summer of the
world’s largest aluminum recycling
facility, will further the ongoing devel-
opment of the company’s automotive
closed-loop business model. Today, as
much as 50 percent of automotive

sheet sold to automakers is left over
after a manufacturing plant stamps out
automotive parts. The company is
working closely with its customers to
return this material directly back to
Novelis for recycling, streamlining the
materials supply chain while reducing
the total carbon footprint of the entire
automotive production cycle. 

The company is investing around
the world to boost its automotive fin-
ishing capabilities. In addition to this
new line in Nachterstedt, the company
will open a greenfield automotive line
in Changzhou, China later this year,
and is launching construction of a
third automotive line at its plant in
Oswego, New York, complementing
the two lines commissioned there in
2013. When all of the new lines are
commissioned in late 2015, Novelis’
global automotive sheet capacity will
reach approximately 900,000 tons per
year, a three-fold increase from just a
year ago.

Responding to reports that Mexi-
co’s environmental protection agency
will soon propose revised lead emission
standards for automobile battery recy-
clers (secondary lead smelters), Robert
E. Finn, president and CEO of RSR
Corporation, whose subsidiaries oper-
ate three secondary lead smelters in the
U.S., issued the following statement:

“The proposal by Mexico’s envi-
ronmental agency to limit lead emis-
sions from the country’s secondary
lead smelters has so many shortcom-
ings that we question whether Mexico
is serious about protecting the workers
and communities from the dangers of
lead exposure.

“Last year, the Commission for
Environmental Cooperation (CEC) rec-
ommended in its report on battery ship-
ments to Mexico, entitled, “Hazardous
Trade? An Examination of U.S.-gener-
ated Spent Lead-acid Battery Exports
and Secondary Lead Recycling in

Canada, Mexico, and the United
States,” that Mexico bring its emission
regulation into parity with the United
States’ levels. Yet, Mexico’s proposed
allowable limit of lead emissions from
the exhaust stacks of secondary
smelters is 140 times higher than limits
in the United States.

“Unlike U.S. regulations, the Mex-
ican proposal only covers stack emis-
sions and does not address fugitive
emissions. The failure to minimize and
monitor fugitive emissions is another
major weakness of Mexico’s proposed
rules.

“The fact that the new proposal
will not achieve stack emission stan-
dards equivalent to current U.S. levels
until 2022, combined with Mexico’s
weak enforcement of existing lead
emission standards, further demon-
strates the need for the U.S. govern-
ment to prevent exports immediately.
These weak standards should be proof

enough to American companies recy-
cling lead acid batteries in Mexico
that the practice is indefensible from
an environmental and public health
perspective.

“Unless these companies match
their rhetoric on environmental stew-
ardship with a commitment to install
state-of-the-art pollution control mech-
anisms in their Mexican smelters,
workers and communities will be at risk
for greater lead exposure.”

The CEC report estimated that
more than 850 million lbs. of spent lead
acid batteries are exported to Mexican
recyclers each year by U.S. battery
makers, recyclers and commodity bro-
kers. Not only does this volume of
exports cause significant domestic job
losses, but combined with the weak
emissions rules present in Mexico, it
results in an unacceptable risk to the
environment and the health and safety
of Mexican workers and their families.

A Letter from
the Editor

www.AmericanRecycler.comPage B2, May 2014
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Automotive

Readers,
I’d like to thank ISRI for

welcoming American Recycler
to their always excellent conven-
tion last month. As usual, the
lineup of speakers and events
was top-notch and very informa-
tive. I was able to catch the
opening general session and
Steve Wozniak’s presentation,
which was quite entertaining
(though I didn’t find it particu-
larly relevant to the various
industries in attendance).

Unfortunately, I missed Mrs.
Clinton’s presentation in which
she unwillingly reenacted former
President Bush’s shoe dodging
incident. But I did get a chuckle
seeing the episode, and ISRI,
make mainstream media head-
lines the next day. And I hear
that she handled it quite
admirably. 

What I enjoyed most,
though, was walking the exhibit
hall. Not only did I get to meet
our readers and see the compa-
nies that advertise with us, but I
also got to leave with a ton of
free stuff. With over 300
exhibitors, there was a bunch of
booth bait for attendees to enjoy.
From candy to key ring magnets
to bouncy balls and USB drives,
I left with a record amount of
promotional materials. I even
brought home a back scratcher
from some short, bald (but hand-
some enough) car crusher guy. 

I also enjoyed seeing the
various new products that com-
panies debuted during the show.
Keep an eye on the New Product
Showcase in the coming months
as we start to publish some of the
new and innovative products and
ideas that I stumbled across in
the hall. 

But ISRI wasn’t all positive.
After having such a great time in
beautiful Las Vegas at the show, I
really resented having to come
home to still-cold Ohio and start
working again. Plus, the paper
wouldn’t reimburse me for the
money I lost at the blackjack
tables, which I could have sworn
was a business expense for any
Vegas-based business trip. Well,
lesson learned. 

It was great meeting many
of you and putting faces to
names. And for those of you that
I didn’t get to meet this time,
hopefully I’ll see you at a future
convention. 

Until next month,

Ad space is limited, 
so don’t wait...
877-777-0043
www.AmericanRecycler.com

UPCOMING
Section B editorial
FOCUS TOPICS

A
R

Today is the BEST time
to promote your company.

ISSUE

JUN

JUL

AUG

SEP

CLOSE

05/16

06/17

07/17

08/19

TOPIC

PAPER/PLASTICS

RUBBER

ALT. ENERGY

ELECTRONICS

Mexico’s proposed emissions standards
for automotive battery recyclers too weak 
Lead exposure will continue until Mexico gets serious about public health

Novelis breaks ground on automotive sheet
finishing line at Nachterstedt, Germany facility

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS
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1-800-955-8288
678-564-8691Local

3027 Summer Oak Place
Buford, Georgia 30518

budroberts.com
sales@budrobertsco.comBUD ROBERTS COMPANY, INC.

EQUIPMENTEQUIPMENTNew & UsedNew & Used

• 64" wide JRB 416 w/adjustable 3"x7"x96" forks
• 5' Wicker IT-38 Q/C - w/adjustable 2.5"x7"x80" 

forks
• 6' Car Body Forks BRCO Volvo Q/C
• (2) 6' Car Body Forks BRCO - can put brackets 

to fit your machine
• 5' Werk Brau Pin On Komatsu WA 180-1, WA 

200-5, WA 200-6, DR 518, can put on desired 
fork length

• (2) 64' JRB 416 Q/C Adjustable fork frame - 

can put on desired fork length
• (3) IT28 Q/C Utility Frame, 4' & 5' forks
• Attachment Sales HD frame for JD 644E-can 

put on desired forks

USED FORK ASSEMBLIES

We can modify 
these to fit almost 

any loader!

CALL US 
FOR USED 
L-TINES! 
48"–96"

JRB 416
• Komatsu WA250-5
• John Deere 544-H
• Case 621D

ACS
• Case 621 CXT 2000 Series
• Case 621 DXT 2000 Series
• Case 621 thru 621C 2000 

Series
• Case 621 thru 621C 1000 

Series

SKID STEER GRAPPLES OR 
GRAPPLE BUCKETS

Skid Steer 
Universal QC,

In Stock

We’ll put on brackets according to need! Fits 2½–4 yd. machines

LOADER OR BUCKET GRAPPLES

di t d! Fit

Ready to Ready to 

ship today!
ship today!

• 8' Pemberton JRB 416
• 8' Remco IT28

STACKING 
RAKESIn Stock:

• JRB 416 QC Series, 6 ft., 7 ft., and 15 ft.
• IT 28 QC, 6 ft.
• Volvo L50-110 QC, 6 ft. and 7 ft.

Replacement Flat TineIn Stock:
• 2½"x8" • 3"x8" • 3½"x8"
• 6 ft.   • 7 ft.  • 8 ft.

15-ft. Car Handling 
Fork NEW FORK ASSEMBLIES

Quick Coupler - 
JRB/IT/Volvo

Ready Ready 

to ship today!
to ship today!

LOOSE TINES
• 2 1/2 x 6 x 60 - 2 pair • 3 1/2 x 6 x 60 - 1 pair

Don’t see 
what you need? 

Just call!

USED WHEELS
• JOHN DEERE 20.5x25 544 C & D, 644 C & D
• KOMATSU 20.5 x 25 WA250 – 1 through 3
• CASE 20.5x25 621, 621 B & C
• FIAT ALLIS 20.5x25 FR–15
• CAT 928G, 17.5 x 25

USED QUICK COUPLERS

SOLD!SOLD!

Nissan announced the expansion of
its successful “No Charge to Charge” pro-
motion, which will provide two years of
no-cost public charging with the purchase
or lease of a new Nissan Leaf. In total,
Nissan will launch “No Charge to Charge”
in 25 U.S. markets, which are currently
responsible for more than 80 percent of
Nissan Leaf sales.

The “No Charge to Charge” expan-
sion will use the new EZ-ChargeSM card, a
first-of-its-kind platform that will offer
Nissan Leaf owners access to the leading
EV charging networks with a single, all-
access card. New owners will receive an
EZ-Charge card that will provide access to
chargers with ChargePoint, Blink Network
from Car Charging Group, AeroVironment
and NRG eVgo.

Fred Diaz, senior vice president, Nis-
san sales and marketing, aftersales, said,
“Public charging is an important way to
provide added range confidence to EV
buyers and persuade more shoppers to join
the more than 110,000 Leaf drivers around
the world.” 

“No Charge to Charge” will launch
using the EZ-Charge card on July 1,
2014, in 10 of the top markets for Nissan
LEAF sales, including San Francisco,
Sacramento, San Diego, Seattle, Port-
land, Oregon, Nashville, Phoenix, Dal-
las-Ft. Worth, Houston and Washington,
DC. The “No Charge to Charge” offer
and EZ-Charge card will be provided
retroactively to buyers in these markets
who purchased their Leaf on or after
April 1, 2014.

After the rollout in the first 10 mar-
kets, Nissan plans to add “No Charge to
Charge” and EZ-Charge at Leaf dealers
in at least 15 additional markets during
the following year. More details on the
programs in these additional markets
will be made available closer to their
launch.

The EZ-Charge access card is
managed by NRG eVgo with support
from ChargePoint, CarCharging and
AeroVironment. 

“Nissan’s commitment to mass-
market electric cars is matched by our

commitment to increase charging infra-
structure for Leaf owners,” said Brendan
Jones, director, Nissan EV Infrastructure
and Strategy. “EZ-Charge is a natural
progression of our multi-pronged com-

mitment to developing EV charging at
workplace campuses, at Nissan Leaf
dealerships and in the communities
where Leaf drivers live and work.”

Nissan launches programs to make Leaf charging free

Nissan’s program is an effort to increase consumer confidence in the range of new EV vehicles by expand-
ing access to on-the-go charging facilities. PHOTO COURTESY OF NISSAN

ZAP, an automotive company incor-
porated in California and headquartered in
Santa Rosa, California, jointly with Jon-
way Auto, its subsidiary in Zhejiang,
China, unveiled the smallest family in
their electric vehicle (EV) product line –
the Urban EV, “Urbee,” a city utility fleet
EV targeting Chinese city municipal vehi-
cles and local city commuters.

This new mini Urbee opens up a
whole new channel of dealerships and
agents that addresses vertical markets for

utility government vehicles and special-
izes in targeting city drivers for the urban
markets in secondary cities. 

Fighting air pollution is now a nation-
al imperative and a top priority as declared
by China’s president XI Jinping and Pre-
mier Li Keqiang. Caps on pollution
indices for the top cities are being set by
the central government.

Of the violators, Beijing is not the
worst offender. There are many more sec-
ondary cities in China that are suffering far

greater pollution that must reduce auto
emissions to address air pollution. More
enforcement is being put in place to com-
pel auto users to adopt EVs, such as
requiring that all government vehicles
with emissions to be taken off the roads on
days when the pollution indices are
exceeded. Government municipals are
now urgently buying EV fleets as the only
economic and ecological alternative.

Urbee completes a full range of EVs
targeting the escalating EV market for

ZAP Jonway; from the SUV, to Jonway’s
minivan to the recently announced Spar-
kee, and now extending to the mini Urbee.
The team at Jonway Auto produced this
design anticipating the growing demand in
China’s secondary cities where pollution
and gas prices are driving the need and
interests. Its 150 km range and city driving
speeds are ideal for daily errands and well
positioned as a utility and delivery vehicle
for city government and institutions. 

ZAP and Jonway Auto to market smallest family of EVs



The early stage of recycling an
automobile involves transporting it
from the point of disposal to the point
of recycling. To move the item efficient-
ly, it’s best to reduce it to a form that is
more economical to transport. That is
the juncture at which a car crusher can
be very helpful.

Granutech-Saturn Systems has
been making car crushers and loggers
for nearly 50 years. According to busi-
ness development manager Greg
Wright, “With our wireless control,
remote operational capability is a stan-
dard feature of our Big MAC crusher.
By allowing one person to load and
operate the crusher, operational costs
are reduced. Also, our hydraulic landing
gear eliminates the need for heavy oper-
ator labor to pick up or drop off the Big
MAC. This removes the need for work-
ers from the immediate processing area,
improving onsite safety.”

Wright explained that “Operators
can quickly and easily raise the high-
quality, precision cylinders. They can
likewise be lowered for travel, and the
Big MAC flattener meets the needs of
today’s mobile scrap and auto scrap
processor. Offering a wide, 90” lift for
easier loading and larger capacities, 4 to
6 automobiles can easily compact into
dense bundles, reducing onsite storage
demands and transportation costs. Also,
the Big MAC comes ‘loaded’ as stan-
dard, so no additional options are neces-
sary.” He said the redesigned hydraulic
landing gear also speeds setup, while a
range of available diesel engines –
including John Deere and Cummins –
offers unparalleled choice and versatili-
ty in power.

The MAC Magnum Logger made
by Granutech-Saturn Systems is ideal
for automotive recycling applications
requiring a rugged, dependable
machine. Featuring a continuous-rota-
tion crane, it boasts the longest,
strongest reach of any logger/baler in
the industry (27’ 4”) and it can handle a
load capacity of 5,800 lbs. at full reach.
Equipped with a plus-size high-produc-
tion chamber, the MAC Magnum also
offers variable density options, and vari-
able length log/bales sized 40” x 26”.
The cab features an IQAN™ control sys-
tem for maximum control flexibility.

Wright noted that regulations have
not affected car crushers a great deal in
the recent past. “We do have to keep up

with the laws regarding engines,” he
said. “Now, engines must be Tier III,
and by 2017, most will be Tier IV.
Some cities and municipalities like Cal-
ifornia and New Jersey have even
stricter regulations. It’s unlikely anyone
will soon see a flood of autos for recy-
cling like the one prompted by Cash for
Clunkers, but auto recycling isn’t going
away. Short term is anyone’s guess and
long term will be good. The need for
scrap steel will always be around but
cars are becoming lighter because they
contain less steel and more aluminum.

So this impacts
steel processing
and aluminum
recovery rates.”

OverBuilt
Inc. produced
their first car
crusher in 1996.
Since then they
have shipped
over 550 crush-
ers to clients
across the globe
and boast the
only true “High
Speed” Car

Crusher on the
market, with a
patented Oil
Bypass system
allowing
reduced cycle
times of up to
43 percent.
They also have
the largest
crushing cham-
ber opening of
10’. This allows the operator to get
more tonnage per stack.

Scott Rink, owner, said that Over-
Built has been proactive in meeting the
challenges of the scrap and auto salvage
markets over the years. “Our baler log-

ger, introduced
in 2008, gives
scrap recyclers
fast and effi-
cient perform-
ance. With its
20’ charge box,
and a crane pro-
viding a 26.5’
reach and
greater lifting
capacity; it
compresses

metal and vehicles into a denser, more
stackable form. That results in faster
loading and transporting of finished
product to market,” Rink noted.

The company offers 2 other prod-
ucts as well: a 400 gallon on-board
waste fluid recovery system, and the
largest fuel cell available in the industry
at 400 gallons. The latter allows their
customers to fuel other yard equipment
right off the crusher with an optional
lockable, auxiliary fuel pump. All of
this was done using existing space on
the crusher. Most crushers in the market
offer hydraulic landing gear that allows
for quick setup but only OverBuilt
crushers include safety lid locks that
can be activated from the ground by the
operator.

Rink explained that the market has
moved more from crushers to baler log-
gers and he expects baler sales to take
over those of crushers in the next few
years. “Our baler/logger is big and pow-
erful enough to handle any job in the
industry, and the recession has resulted
in customers keeping equipment longer.
We’ve responded to that trend with high
quality, long lasting machines, literally
over built to last. We also offer out-

standing parts availability and service
after the sale. Keeping our customers up
and running for the life of the machine
is second only to building the highest
quality product to begin with,” said
Rink.

“The E-Z Crusher will crush cars,
trucks, buses, farm equipment, metal,
tin and more. The crusher is also easy
to use,” stated David Van Vleet, sales
manager at R.M. Johnson Company.
Three models are offered: the A
Model (super crusher), for the most
demanding, custom crushing jobs; the
B Model (standard crusher), perfect
for most salvage yard owners, and the
C Model (single crusher), an afford-
able model for small or large yard
operations.

Auto Crushers/
Loggers

EQUIPMENT 
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FORKSSAS
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Extreme Auto Processor
Increase revenue with the

www.SASFORKS.com 877-727-3675

TURNKEY UNIT READY TO SHIP

Granutech-Saturn Systems

OverBuilt, Inc.

The R.M. Johnson Co.

Manufacturer List
Al-jon Manufacturing, LLC
Curt Spry
800-255-6620
www.aljon.com

Diamond Z
Pat Crawford
800-949-2383
www.diamondz.com

Granutech-Saturn Systems
Greg Wright
888-900-4308
www.granutech.com 

Iron Ax, Inc.
John Kitchens
877-247-6629
www.ironax.com

OverBuilt, Inc.
Steve Besch
800-548-6469
www.overbuilt.com

The R.M. Johnson Co.
David Van Vleet
800-328-3613
www.ezcrusher.com

See SPOTLIGHT, Page 6



KAR Auction Services, Inc. dis-
closed that Don Gottwald will fill the
newly created position of KAR chief

operating officer. The creation of this new
role will enable KAR to achieve even
greater collaboration across its core busi-
ness units and align the company in order
to best serve the needs of its customers. 

Gottwald has served as chief execu-
tive officer of Automotive Finance Corpo-
ration (AFC), a subsidiary of KAR Auc-
tion Services, since 2009. 

As COO, Gottwald will have respon-
sibility for all KAR business units and
related subsidiaries, including ADESA,
Insurance Auto Auctions and AFC. He
will also oversee all support functions,
such as human resources, corporate
development, enterprise optimization and
client services. 

KAR chief executive officer James
Hallett will focus on and influence the
future of KAR and the automotive
remarketing industry. In addition, he
will enhance relationships with cus-
tomers from all of KAR’s business seg-
ments. Hallett will also identify and
lead the company’s strategic growth
and innovation initiatives. 

Gottwald will direct the strategic and
operational leadership of these businesses
as well as long-term alignment and inte-
gration enterprise wide. He will continue
to report to Hallett.
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To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0043.

UPCOMING TOPICS

06/14 Granulators

07/14 Wire Separators

08/14 Waste-to-Fuel Equipment

09/14 Separation Systems

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

www.maurermfg.com
888-274-6010

STANDARD FEATURESSTANDARD FEATURES
•  Trailers available in lengths of 40’, 44’ and 48’
•  Choice of 4’, 5’, 6’ or 8’ side walls
•  22.5k tandem axles with one axle ABS brake
•  Three-leaf, heavy duty, spring suspension, closed tandem
•  Two-speed landing gear
•  Sealed wiring system designed for Maurer by Trucklite
•  Phosphate washed for superior adhesion
•  All exterior mating surfaces are caulked prior to paint 
•  Diamond Vogel polyurethane primer and paint 
•  D.O.T. approved conspicuity tape & rubber mounted lights
•  Anti-sail mud flaps

Trailersavailable withHARDOX®450

The
lightweight

alternative
for hauling

scrap!

Gondola
Trailer

In the year following the Climate
Declaration signing, General Motors
(GM) continues to prove there is econom-
ic opportunity in tackling climate change.

Organized by sustainable business
advocacy group Ceres and its Business for
Innovative Climate & Energy Policy coali-
tion, the Climate Declaration reinforces
the economic benefit of addressing clean
energy, energy efficiency, cleaner trans-
portation and reduced carbon emissions.
GM remains the only automaker among
750 signatories.

“The world is changing and we are
making bold moves to ensure we remain
relevant to customers and conserve the
resources our industry relies on,” said
Mike Robinson, GM vice president of
Sustainability and Global Regulatory
Affairs. “We are restructuring our entire
portfolio to maximize vehicle efficiencies
with the intent of setting a new standard in
fuel economy and reducing carbon emis-
sions around the globe while we meet a
variety of customer needs.”

GM’s fuel-efficient and electrified
vehicle lineup complements the compa-
ny’s environmental commitment to
responsible manufacturing, from using
renewable energy to increasing energy
efficiency. For the second consecutive
year, the U.S. Environmental Protection
Agency (EPA) recognized GM with a
2014 Energy Star Partner of the Year –
Sustained Excellence Award for superior
energy management.

GM also ranked among the top 10
percent of companies reporting in the CDP
Global 500 Climate Change Report 2013,

demonstrating leading practices for meas-
uring emissions and energy and trans-
parency for its climate change strategy.

GM communicates the business case
for addressing climate change with
employees and suppliers, helping it
receive the EPA Energy Star Partner of the
Year – Climate Communications Award
for raising consumer awareness of climate
change. It also joined the voluntary EPA
SmartWay Partnership to drive bench-
marking of fuel consumption and reduc-
tion of emissions by freight shippers and
carriers.

Since signing the declaration, GM
has taken action to address climate
change:

•Introduced two new electrified
vehicles, the Chevrolet Spark EV and
the Cadillac ELR extended-range elec-
tric vehicle. They join the Chevrolet
Volt, a plug-in electric vehicle intro-
duced in 2013 and 2012.

•Met the voluntary Energy Star
Challenge for Industry at nine additional
plants for a total of 63 facilities world-
wide. These combined efforts saved GM
$162 million in energy costs.

•Recognized by the Solar Energy
Industries Association as a “Solar
Champion” for significantly impacting
the establishment of a strong U.S. solar
industry.

•Invested $24 million to use 14
more MW of landfill gas at Fort Wayne
and Orion assembly plants to avoid
23,000 metric tons of CO(2) per year
and save a combined $10 million in
energy costs annually.

•Contracted to turn solid munici-
pal waste from Metro Detroit into
process steam to heat and cool por-
tions of Detroit-Hamtramck assembly,
removing coal-fired boilers.

•Completed Ohio’s largest rooftop
solar array, a 1.8 MW installation at
GM Toledo Transmission.

•Earned four new LEED certifica-
tions for a total of six worldwide.

•Participated in U.S. Department
of Energy’s Better Buildings, Better
Plants program to achieve 25-percent
combined energy use reduction at 25
plants by 2018 for a savings of $7
million.

•Earned ISO 50001 certification for
energy management at two facilities in
Argentina and Mexico for a total of nine
worldwide.

•Cut energy use by more than 20,000
metric tons of CO2 at 3 buildings recog-
nized in EPA’s National Building Compe-
tition: Battle of the Buildings, saving $1
million.

•Announced partnerships with Honda
and U.S. Army advancing fuel cell system
and technology development.

•Applied the first “real-world” use of
OnStar’s Smart Grid solutions by teaming
with TimberRock to use a fleet of electric
vehicles to help regulate energy flow.

GM benefits from various climate change initiatives

GM Renewable Energy manager Rob Threlkeld announced a $24 million investment by the company to
turn landfill gas into electricity helping to power Fort Wayne and Orion assembly plants.

PHOTO COURTESY OF © GENERAL MOTORS

KAR Auction adds to team

For additional information,
view this article on

www.AmericanRecycler.com.

“Trying is the first step towards failure.”
—Homer Simpson   



Several organizations are involved
in developing the technology, including
the DOT and other state and federal
agencies as well as the Vehicle Infra-
structure Integration Consortium, Uni-
versity of Michigan Transportation
Research Institute (UMTRI), and the
Crash Avoidance Metrics Partnership.
Eight car makers are also partnering,
including Ford, General Motors, Honda,
Hyundai, Mercedes-Benz Nissan,
Toyota and Volkswagen.

Crash-avoidance technology isn’t
the only factor working to reduce the
number of car wrecks. The number of
private automobile insurance claims has
been dropping for several years due to
several influences, including an aging
population, graduated licensing for
younger drivers, fewer miles driven and
the growth of the national vehicle fleet
until the number of vehicles exceeds the
number of drivers. During the last reces-
sion, economic forces also led to fewer
claims, as well as fewer crashes.

V2V won’t eliminate all car crash-
es. For example, NHTSA said the poten-
tial 80 percent reduction doesn’t include
wrecks caused by drunk drivers or
mechanical failures such as blowouts.

And as envisioned, V2V won’t automat-
ically activate crash-avoidance maneu-
vers such as applying the brakes, which
would further reduce crashes. NHTSA
said it may add that capability to future
V2V systems.

Another likely future refinement
will be vehicle-to-infrastructure commu-
nications, or V2I. This allows vehicles to
talk to traffic signals, work zones, toll
booths, school zones and the like. V2V
and V2I could also improve the speed
and efficiency of traffic flow, and cut
down significantly on the amount of
time drivers spend in traffic jams.

With all its benefits and the signif-
icant amount of testing and recruit-
ment already done, it seems very likely
that V2V and other crash-avoidance
technologies are on the way. Just when
they will arrive is uncertain, but they
could make an appearance in as soon
as several years.

When all upcoming changes are
considered Wilson told ARA members
that the last decade of consolidation and
other rapid change for auto recycling
may in retrospect seem like a period of
relative calm. “And while it may be 20 to
30 years for the market to be saturated
with that new technology,” he said, “it
will certainly lead to a significant para-
digm shift for the automotive recycling
industry.”

Insurance studies show that existing accident avoidance technologies, such as Volvo’s City Safety feature,
can reduce low speed crashes by more than 20 percent. The proposed V2V and V2I technologies could
greatly increase that number, especially if mandated for all new production vehicles.

PHOTO COURTESY OF VOLVO CAR GROUP

S3 Software Solutions created software specifically for “u-pull-it” yards,
“designed by someone who worked in the industry,” according to Dimitri
Gerontis, the company owner.

When Gerontis had his own yard, he started with a pen-and-paper system,
and used spreadsheets to keep track of inventory. He tried a few computer-based
point-of-sale systems, but said that “nothing was tailored to our industry.” While
the systems could ring up sales, they didn’t work well to track inventory in a
recycling environment. “There were too many questions,” he said.

Prior to working in recycling, Gerontis worked in the restaurant industry
where he learned about volume, time, motion and workflow. He took those con-
cepts and applied them to his recycling yard, making it as efficient as possible.
Since there was no software that matched how his business worked, he decided
to create a custom program for his own use.

He compiled data flow charts and looked at what employees would need to
do and even designed what the user screens would look like, then he turned to
programmers who started building software.

After using the software in his own yard, Gerontis realized it was something
that could be used by others in the industry. “We turned it into a company,” he
said. He sold software to his first client in 2010 and now has about 70 clients
running it in the U.S. and Canada, and is having conversations with clients over-
seas as well.

Gerontis no longer has his own yard, but he has a perfect test site for the
software – a yard owned by his cousin, who does beta testing on software
updates and revisions, and who is always the first to work with new releases.

The software gets minor updates about once a month, including security
updates as well as refining and adding features to the software. There has only been
one major structural change since the software was launched, in the fall of 2013. 

The software will run on Windows XP, but Windows 7 and newer is sug-
gested, since Windows XP is no longer being supported or updated. In the
future, Gerontis would like to add mobile and analytical features, but he doesn’t
plan on branching out into creating software for other industries, since he needs
to concentrate on making sure his software is the best it can be. “The industry is
always changing,” he said, and those changes can affect what customers need
the software to do for them.

Besides getting input about the software from his cousin, Gerontis spends a
lot of his time on the road, doing a lot of consulting work in the industry, visit-
ing as many as 90 different yards in a year. “It really helps with the develop-
ment,” he said.

He takes what he hears from all of those different yards and considers what
can be tweaked in future software revisions. “Walking into a yard, you’re always
going to learn something,” he said.

At the same time, the customers don’t drive the software. Gerontis said that
he spent a lot of time with flow charts and creating the most efficient workflow
possible, so the software encourages users to adapt their flow to fit the software.
They don’t have to change their workflow to use the software, but Gerontis said
that many do. 

“They need to think about their processes,” he said, and many people see
how they can become more efficient. Because it takes more time to explain those
new efficiencies, Gerontis said that sometimes it takes a little longer to make a
sale, and that some people are very surprised how much a software program can
change the way a business operates. “The impact is huge, when it’s in and oper-
ating,” he said.

Not only does the software track inventory and ring up sales, it also tracks
where the material comes from, including VIN numbers. It tracks the flow of
commodities including fluids, and handles reporting required by local and
national agencies.

Gerontis expects that his company will continue to grow and he hopes to
triple its size over the next five years. He said that he’s noticed that clients are
more willing to share information with each other, and he is often referred by
current clients to new ones. 

Traveling for business is one of his favorite parts of the job, and he particu-
larly enjoys when he can find solutions for his clients that help them grow their
own businesses. “I’ve taken people out of the paper age,” he said.
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A Closer Look

S3 Software Solutions
Dimitri Gerontis • 801-230-6886

by Donna Currie

Car crashes
■Continued from Page 1

All E-Z Crushers are available as
portable or stationary, and include a
unique hydraulic system that provides
maximum power. Mounted on the bottom
deck of the unit, hydraulic cylinders pull
rather than push the crusher deck down,
which puts less stress on the machine. So,
at the point of greatest resistance, the
cylinder is at its strongest position. This
configuration is also beneficial because the
travel height of the machine is the same as
the operating height (13’ 3”), so the entire
unit is easy to transport.

Made of seamless high-grade pol-
ished steel, each cylinder can be operat-

ed independently, “giving you more
leverage and maneuverability. Independ-
ent cylinders indicate that two different
hydraulic oil ‘circuits’ lead to a common
drive pump, which makes troubleshoot-
ing easier. The pressure is adjustable as a
safety relief valve is built into each
cylinder. This prevents possible damage
to the cylinder. It isn’t necessary to move
cylinders when you move so there is no
set up time required. E-Z Crusher is
ready to go to work when you arrive at a
site. The R.M. Johnson Company has
fine-tuned the design of the E-Z Crusher
over many years, making the product as
easy to use as possible, and built with
more steel and after-purchase support
for maximum customer satisfaction,”
Van Vleet said.

Invaluable Gifts are Hard to Find
Purchase a gift subscription for 
someone special today. 877-777-0043

www.AmericanRecycler.com
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Spotlight
■Continued from Page 4

The morning after a long night of drinking, a husband told his wife, “Honey, I
think our house is haunted! Last night I went to the bathroom, and when I opened
the door, the lights suddenly turned on and a cold wind blew right through me.”

She groaned, “You idiot! You peed in the fridge again!”



Toyota Financial Services (TFS)
issued the auto industry’s first-ever
Asset-Backed Green Bond in the
amount of $1.75 billion. The offering
was upsized from $1.25 billion to
accommodate demand as institutional
investors demonstrated strong interest in
this inaugural clean transportation
investment opportunity. The Green Bond
is the newest component of TFS’ broad-
ranging funding program.

Proceeds of the TFS Green Bond
will be used to fund new retail finance
contracts and lease contracts for Toyota
and Lexus vehicles that meet specific
criteria, including powertrain, fuel effi-
ciency and emissions. There are current-
ly nine vehicles in the Toyota and Lexus
portfolio of green vehicles that qualify.

To develop the Green Bond, TFS
worked closely with Citi, which has a
long-standing relationship with TFS.

Citi served as the structuring lead man-
ager of the bond, and BofA Merrill
Lynch and Morgan Stanley acted as
joint-lead managers.

The TFS Green Bond is the first of
its kind in the auto industry. Toyota cur-
rently offers hybrid editions in nearly all
of its vehicle categories. At the end of
2013, Toyota’s global sales of hybrids
reached more than 6 million vehicles.
The latest million unit milestone was
achieved in the fastest time yet for Toy-
ota, taking just nine months.

Since the launch of the first Prius
in 1997, Toyota’s hybrid vehicles have
resulted in approximately 41 million
fewer tons of CO2 emissions than
would have been emitted by gas pow-
ered vehicles of similar size and driving
performance.

Tyler Dickson, global head of Capi-
tal Markets Origination at Citi, said,
“We see excellent investment opportuni-
ties for the growing interest among
investors and consumers alike in envi-
ronmentally friendly, energy efficient,
clean transportation.”

TFS will commit to use the pro-
ceeds of the Green Bond toward the pur-
chase of retail finance contracts and
lease contracts for Toyota and Lexus
vehicles that meet high green standards
as established by three criteria:

•Gas-electric hybrid or alternative
fuel powertrain;

•Minimum EPA estimated MPG (or
MPG equivalent for alternative fuel
vehicles) of 35 city / 35 highway; and,

•California Low-Emission Vehicle
II (LEV II) certification of super ultra-
low emission vehicles or higher, which
would include partial zero emissions
vehicles and zero emissions vehicles.

Qualifying models from Toyota
include: Prius, Prius c, Prius v, Prius
Plug-in, Camry Hybrid, Avalon Hybrid,
and RAV4 EV. From Lexus, qualifying
vehicles are CT 200h and ES 300h.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

One of a continuing series of
articles on increasing profits and
cash flow.

Increasing sales often takes
months. To do it, you need money to
buy more cars and do more marketing.
Want a shortcut to higher profitability?
Think about cutting your costs. The
beauty of increasing profits by cutting
costs is that it can be done now. 

Smart cost cutting often produces
better cash flow and profit numbers
within weeks. Having achieved better
cash flow and profits, you can then use
the extra money to buy more cars and
get the inventory that will produce
higher sales. 

In past articles, I have discussed pay
for performance for sales people. In this
article, I will discuss how to do pay for
performance for dismantlers. 

It’s easy to start pay for perform-
ance in your yard’s dismantling
department. 

•First, gather your metrics. The
number of cars dismantled per day per
dismantler will vary depending on what
your people do (move the vehicle in and
out, dismantling, checking engines, veri-
fying parts, cleaning, tagging and stock-
ing parts). Solidly managed yards using
pay for performance should achieve well
over two vehicles per day when the dis-
mantler moves his car in and out and
checks and pulls all parts. 

•Second, make certain you have
well trained dismantlers, standardized
procedures, adequate forklifts, and
good storage devices, carts, etc. 

•Third, apply your metrics to your
current rates of pay and figure out
what your top performers, average per-
formers, and laggards are doing so that
you can set the right performance
benchmarks. The price you will end up
paying for the dismantling described
above will vary, but you should expect
to pay a minimum of $75 per car.

•Fourth, implement the program
and keep tracking your KPIs. 

Expect at least a 50 percent lift in
productivity. In dismantling, a good

pay for performance program should
double output. It has in the dozens of
yards where I have helped put it in
place.

When I first switched my yards to
pay for performance, sometimes dis-
mantlers finished all the cars I had on
hand. When they did, I gave them the
option of going home early or doing
extra side work at their dismantling
hourly rate. 

Whatever the side job was, I
issued them a purchase order for the
number of hours we agreed at their
dismantling rate. My dismantlers hus-
tled because the more productive they
were, the more they earned for any
side work.

Realistically, you should not run
out of cars to dismantle very often, but
you also need to make sure that you
don’t get too large a backlog. I tried to
never have more than two weeks’
worth of cars waiting for dismantlers.
For every four weeks of standing dis-
mantled cars, you will need an extra
parts puller, a drain on payroll forever. 

Part of your pay for performance
program should be communicating a
change in how vacation pay works. I
paid vacation pay based upon the aver-
age weekly earnings of the dismantler
over the previous eight weeks. My
guys always hustled dismantling to
make their vacation checks as big as
they could be. 

Your best dismantlers will earn
over $1,000 a week. They will never
leave, and you will be glad to pay them
because they will be doing twice the
work of you got from them when they
were hourly.

Your most successful competitors
have already lowered their labor
expenses by switching their disman-
tlers to pay for performance. It’s time
for you to make the jump.

Are your labor costs above 20
percent of total parts sales? The easi-
est way to bring them back in line and
make this year your best ever is a
good pay-for-performance compensa-
tion program. 

Pay for Performance

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Salmeron was ordered to self-report
to the Federal Bureau of Prisons upon des-
ignation of a federal facility. All federal
sentences are served without the possibili-
ty of parole.

Salmeron is the latest defendant to
be sentenced resulting from an investiga-

tion of Charlotte-area vehicle emissions
inspectors involved in conducing “clean
scans.” The multi-agency investigation
has netted 14 prosecutions, with defen-
dants serving sentences ranging from 18
months in prison to probation, in addi-
tion to home confinement, community
service and monetary fines.

Assistant U.S. Attorney Steven R.
Kaufman of the U.S. Attorney’s Office in
Charlotte prosecuted the cases.

Emission fraud
■Continued from Page 1

Toyota issues auto industry’s first asset-backed green bond

For additional information,
view this article on

www.AmericanRecycler.com.

“I have kleptomania. But when it gets bad, I take something for it.”
—Ken Dodd



12,473 Hours
Throat: 34” wide

Box: 25’
Shear force: 1,108 NT

Five 100 HP Motors (special wound to run up 150 HP)
17-27 TPH

Conveyers:
Karl Schmidt all installed new in 2005

First conveyer is a shaker. 4’ wide x 25’ long.
Second Conveyor  4’ wide x 26’ long

Third conveyor a radial stacker  4’ wide x 60’ long. 
Height of discharge 22’ 10” 

2005 Harris GS 1100 Guillo�ne

2006 Lollini 
Auto Logger

AL6000

Shear/Baler/Logger
with 3 Conveyors

DADE Capital Corp.

800-823-9688
Perrysburg, OH

CALL FOR CALL FOR 
BEST PRICING!BEST PRICING!

2 Mechanic Stabilizers
4 Hydraulic Stabilizers
Operator-protec�on Bars

Diesel Oil Tank for the Baler
Open Charging Box:  19.6’l x 8.5’w
Closed Charging Box:  19.6’l x 39”w x 24”h 

Minimum Bale Dimensions:  39” x 24”
Working Pressure:  3,800 psi
Price:  $205,000.
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