
According to the U.S. Bureau of
Labor Statistics, waste material collection
– specifically of refuse and recycling
materials – is the fifth most dangerous
job in the country, and incidents involv-
ing the transportation of waste are the
cause of 40 percent of the injuries and
fatalities.

That’s why a myriad of municipali-
ties are turning their attention to the issue
of the safety of waste collection workers.
One of the more prominent initiatives is
the “Slow Down to Get Around” law that
was most recently signed into law by Vir-
ginia Governor Terry McAuliffe in 2015, 

With this law, Virginia joined several
other states that have enacted Slow Down
to Get Around legislation including Wis-
consin, North Carolina, West Virginia,
Florida, Georgia, Indiana, Michigan,
New York and Alabama. 

The “Slow Down to Get Around”
law says drivers must reduce their speed
to at least 10 miles per hour below the
posted speed limit and pass at least two
feet to the left of any stationary vehicle
that is collecting trash or recycling.

As Jeff Wolf, a Los Angeles-based
personal injury attorney and partner of
the personal injury law firm Heimanson
& Wolf LLP, explained, the most signifi-
cant risk of death or serious bodily injury
facing waste and recycling collection
employees is the risk of being struck by a
driver. 

“Slow Down to Get Around laws
have now been enacted in more than a
dozen states,” Wolf said. “They are
designed to ensure that motorists slow
down and exercise caution when encoun-
tering these workers – but they also make
it easier for workers to show a violation
of the law when they are injured on the
job.”

These laws are meant to protect
these workers who are in and out of their
vehicles to do their job while drivers are
simultaneously rushing to and from work
and speeding around town – because this
combination is so likely to create danger-
ous and potentially deadly scenarios,
added protection for these circumstances
is important. 

“If a waste employee is injured by a
motorist who fails to yield, that
employee can point to the Slow Down To
Get Around law to hold the driver
responsible for the waste employee’s
harm,” Wolf said. “Interestingly, the
employee does not need to prove that the
driver was negligent. Rather, he or she
need only prove that the driver violated
the Slow Down to Get Around Statute

and the driver will be liable for the
employee’s injuries or death. Again, this
does make it easier for the employee to
make their legal case and get the redress
they deserve for their injuries.”

California does not currently have a
Slow Down To Get Around law, how-
ever, the state’s “Move Over” law
requires moving over for specific vehi-
cles, including tow trucks and ambu-
lances, but waste management vehicles
are not among those specified. 

“It would seem that the states that
do include those vehicles are perhaps
doing a better job of protecting those
workers,” Wolf said. 

“My home state of Virginia, recently
passed a lane traffic law requiring drivers
to reduce speed before passing sanitation
trucks,” said Wayne D’Angelo, partner at
Kelley Drye & Warren. D’Angelo
advises heavily regulated companies and
industries on environmental, health,
safety and natural resources matters.
“Many other states – and local munici-
palities – are similarly focused on vehi-
cle safety.”

As D’Angelo explained, some com-
panies have incorporated technological
developments into their daily vehicle
operations. For example, waste trucks
have cameras capturing vehicle behavior
for ongoing risk evaluation, lifting mech-
anisms to avoid strain and repetitive
motion injuries. 

Wolf added that the effective use of
technology – alert systems and dash
cams– as well as increased security and
training of individuals in the field, does
seem to have an impact on worker safety
for roadside or highway workers gener-
ally. Different technology initiatives can

result in a safer working environment for
waste workers as well.

“Now that it’s getting warmer out,
you will see companies and regulators
increasing awareness on the signs and
symptoms of heat stress, as well as ways
to avoid heat-related illnesses,” D’An-
gelo said.

Michael Benedetto, president and
owner of TFC Recycling says that
automation of the waste collection
process is key to helping curb accidents
and injuries in the collection process. 

“For curbside recycling and waste
collections, automation is important,”
Benedetto said. “Some companies in
Florida, for example, will drive from
stop to stop with drivers on the back of
the truck. Injuries are significant for
manual collections.” 

TFC is headquartered in Chesa-
peake, Virginia, employs over 350 peo-
ple and operates more than 180
collection and transfer vehicles. They
provide recycling services for over
700,000 households in 6 of Virginia’s
largest cities, and more than 4,000 com-
mercial customers in Virginia and North
Carolina. 

“Two things that are driving the
increase in safety measures by compa-
nies and municipalities are the desire for
safety and the high costs for insurance
and claims,” Benedetto said. “TFC is
part of a captive insurance program, with
about 150 other companies that share
risk and are partially self-insured.” A
captive insurer is typically an insurance
company that is wholly owned and con-
trolled by its insureds; its primary pur-
pose is to insure the risks of its owners,
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Call2Recycle launches U.S.
all battery recycling service 

Call2Recycle®, Inc., North Amer-
ica’s largest consumer battery steward-
ship and recycling organization,
launched a new, expanded all battery
service that provides one-stop battery
collection and recycling for both
rechargeable and single use (AA, AAA,
9v, D-cell and button cell) batteries
under 11 lbs. throughout the U.S.

“The widespread adoption of tech-
nology by consumers is rewriting the
recycling landscape,” said Carl Smith,
chief executive officer and president,
Call2Recycle, Inc. “The rising demand
for batteries to power these devices calls
for a national approach to keep all
household batteries out of the waste
stream.”

“Call2Recycle research shows that
the most effective way to boost battery
collections is to collect all household
battery types together so consumers
don’t need to figure out which can and
can’t be recycled,” said Smith. “A
national program expansion satisfies the
needs of both collection site customers
and consumers who have been lobbying
for one-stop recycling because of its
greater convenience.” 

The new all battery service is avail-
able to all of Call2Recycle’s over 20,000
U.S. collection sites. In addition,
Call2Recycle will offer separate services
for single-use and rechargeable battery
recycling. Fees vary, depending on the
services selected as well as collection
volumes and shipping method. Those
interested in participating in the new
service can use a new online tool to

identify which battery recycling solution
best meet their needs based on location,
type and volume.

As part of the new service,
Call2Recycle has introduced pay-as-
you-go all battery box recycling kits tar-
geted to businesses, government
agencies, individuals or those on a
budget. Anyone can purchase collection
kits for one upfront fee in a new online
store. The collection kits include a US
DOT approved collection box, plastic
bags to safely protect battery terminals
and a postage-paid return shipping label.
The purchase price covers all shipping
and recycling fees.

Single-use battery collection has
already proven successful in Vermont,
where Call2Recycle is the leading stew-
ardship program for both rechargeable
and single-use battery collections. Ver-
mont is the first U.S. state requiring bat-
tery manufacturers and producers to
finance a collection and recycling pro-
gram for single-use batteries.
Call2Recycle’s collections in the state
jumped 187 percent during 2016, the
first year of combined collections.

Collection requirements vary
widely throughout the U.S., with some
jurisdictions collecting only recharge-
able batteries under an industry-funded
Call2Recycle program and others col-
lecting both types. Consumers are typi-
cally required to sort rechargeable and
single-use batteries prior to recycling.
The all battery service eliminates the
sorting that often discourages people
from recycling. 

C1S Group constructs
Dallas Recycling Plant

Plastic recycler CarbonLITE has
engaged C1S Group as the primary con-
tractor for the construction of its new
North Texas recycling facility. C1S
Group, a professional engineering and
construction firm based in Dallas, Texas
has begun the process to convert the
facility located on Mountain Creek Park-
way in southwest Dallas into a leading
edge recycling center.

To prepare the facility for Carbon-
LITE’s recycling operations, C1S is pro-
viding new electrical services, adding
storage silos and increasing the height

on a 5,500 sq.ft. section of the 230,000
sq.ft. building.

Construction is expected to be com-
pleted by early summer 2017. Carbon-
LITE, one of the world’s largest
producers of food grade post-consumer
recycled plastic, will use the building to
manufacture new polyethylene tereph-
thalate (PET) resin flakes and pellets
created from old plastic bottles. At its
similar California bottle-to-bottle recy-
cling plant, CarbonLITE processes more
than two billion post-consumer plastic
bottles annually.

Facility will supply recycled plastic manufacturer

Plastic recycler CarbonLITE has engaged C1S Group as the primary contractor for the construction of a
new North Texas recycling facility. C1S Group, a full-service professional engineering and construction firm
based in Dallas, is converting an existing facility in southwest Dallas into a leading edge recycling center.



The King County Solid Waste Divi-
sion saw a 41 percent increase in recy-
cling volumes at its transfer facilities
and drop boxes in 2016 over 2015. 

The increase is the result of an
expansion in the types of recyclable
materials accepted, additional employ-
ees available to answer customer ques-
tions about recycling, and a jump in the
number of customers who brought their
sorted recyclable and compostable mate-
rials to these facilities. 

The division handled 25,560 tons of
separated recyclable and compostable
materials in 2016, exceeding its goal of
24,000 tons.

“Employees and customers working
together have made great progress
toward our ultimate goal of zero waste
of resources,” said Pat McLaughlin,
director of the King County Solid Waste
Division.

Yard waste – including branches,
grass clippings, leaves, weeds and holi-
day trees – accounted for half of the total
tons diverted from the landfill at King
County recycling and transfer facilities
in 2016. 

Scrap metal comprised 14 percent
of the diverted tonnage, followed by
clean wood (lumber, pallets and crates)
at 12 percent of the total. Cardboard
made up 10 percent, and an additional
12 percent of diverted recyclable materi-
als included paper, glass bottles and jars,
metal cans, and plastic containers that

can be commingled in designated recy-
cling bins at division facilities. 

Types of recyclable and com-
postable materials accepted differ by
facility, and many materials can be recy-
cled at no charge. While fees are charged
for large appliances, clean wood, and
yard waste, those fees are lower than the
garbage fee.

Since 70 percent of the materials
still going into landfills could have been
reused, recycled or composted, King
County residents and businesses are
encouraged to sort recyclable and com-
postable materials and to use the recy-
cling services provided at King County
facilities. 
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Forty-one grants created to improve recycling in parks
As Americans head to their favorite

public park, beach or playground this
spring, many will find new recycling
bins helping keep those treasured spaces
clean thanks in part to a significant grant
by Dr Pepper Snapple Group in partner-
ship with national nonprofit Keep Amer-
ica Beautiful. 

In 2017, the Dr Pepper Snapple
Group/Keep America Beautiful Park
Recycling Bin Grant Program is funding
914 new recycling bins in public parks
across the country in 2017, making recy-
cling more accessible for Americans
enjoying the outdoors.

Now in its fifth year, the Park Recy-
cling Bin Grant Program from Dr Pep-
per Snapple Group and Keep America
Beautiful has provided more than 4,300
recycling bins to local governments and
community organizations across 41
states. 

“Too many public parks and other
public spaces lack recycling bins that are
within reach,” said Brenda Pulley, senior
vice president/recycling, Keep America
Beautiful. “Our partnership with Dr Pep-
per Snapple Group has placed bins in
hundreds of parks across the U.S., in the
process giving nearly 1 million people

convenient access to new recycling
opportunities.”

A recent national survey conducted
by Keep America Beautiful revealed a
lack of away from home recycling
opportunities. While more than 90 per-
cent of people indicated it was not a
challenge to recycle at home, over 55
percent found it difficult to recycle in
public places such as parks. Additional
research conducted by Keep America
Beautiful indicated only 12 percent of
surveyed public locations had recycling
infrastructure in place to recover the
containers. The Dr Pepper Snapple

Group/Keep America Beautiful Park
Recycling Bin Grant Program is
designed to address the obstacles of
overcoming lack of recycling conven-
ience.

In addition to improving recycling
opportunities, the grant program will
make additional funds available to Keep
America Beautiful community based
affiliates and other grant recipients who
commit to conducting a Litter Index in
conjunction with the grant to help study
the effects of the recycling bins to
reduce litter in the immediate areas of
the bins.

King County hits 41 percent
increase in recycling volumes
Expanded recycling opportunities and more
customers account for the massive increase

—Paul Angel, LUMISTAR CORPORATION

I received your publication by mail. I can confirm I have never seen it 
before in its hard copy version. I like the layout and it is very informative, 
in a league of its own in terms of quality information. No wonder it is 
the only recycling publication quoted on Lumistar's blog. I look forward 

to upcoming issues.  
        I have read issues of your publication in the past 
by accessing digital archives at one of two libraries I 
am a member of.  Your website is also fantastic. 

Testimonial

Recyclebank, the incentives and
education platform focused on waste,
disclosed that 44 schools from Recycle-
bank’s partnering communities success-
fully raised a total of $90,670 as part of
the annual Recyclebank Green Schools
Program.

Each year, participating schools
work to encourage residents to donate
Recyclebank points to fund their envi-
ronmental projects. Recyclebank then
transfers the points into real dollars –
turning the community’s green actions
into funds (up to $2,500) for the school.
This year, almost all of the participating
schools (38 out of 44) were able to suc-
cessfully raise the full amount of funds
they needed for their projects. 

Recyclebank
program funds
44 eco projects

The Home Depot has recycled
more than one million pounds of
rechargeable batteries in 2016 through
its in-store takeback program, in part-
nership with Call2Recycle. The Home
Depot is Call2Recycle’s first North
American retail partner to achieve this
milestone in a single year.

Call2Recycle is a non-profit prod-
uct stewardship program that provides a
take back recycling service at more than
2,000 Home Depot stores across the
U.S. and Canada. In total, Home Depot
has recycled more than eight million
pounds of rechargeable batteries since
the partnership launched in 2001.

Customers can drop off their
rechargeable batteries in collection bins
at Home Depot stores. The bins are then
shipped to facilities where they are
sorted and recycled. Various metals are
extracted and used to create new stain-
less steel products including pots and
pans, new batteries, and even golf clubs.  

“For 16 years, The Home Depot has
made battery collection and recycling
part of its environmental commitment,”
said Carl Smith, chief executive officer
and president of Call2Recycle, Inc. “We
recognize and applaud The Home
Depot’s efforts not only for reaching
this significant milestone of diverting
one million pounds of batteries from
landfills, but for their role in helping to
raise consumer awareness around bat-
tery recycling.”

Over one
million pounds
of batteries
recycled
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Events Calendar
May 8th-11th 

AISTech, The Iron & Steel Technology

Conference and Exposition. Music City

Center, Nashville, Tennessee. 

724-814-3000 • www.aist.org

May 8th-11th 
WasteExpo. Ernest N. Morial Convention

Center, New Orleans, Louisiana. 

800-927-5007 • www.wasteexpo.com

May 10th-11th
15th Annual CARE Conference. Hyatt

Regency, Indianapolis, Indiana. 

706-428-2127 • www.carpetrecovery.org

May 16th-17th
TCEQ Environmental Trade Fair and

Conference (ETFC) 2017. Austin Convention

Center, Austin, Texas.

512-239-3143 • www.tceq.texas.gov

May 21st-24th 
The Federation of New York Solid Waste &

Recycling Conference and Trade Show.

The Sagamore on Lake George, Bolton

Landing, New York. 

585-325-7190 • www.nyfederation.org

May 22nd-23rd
NRRA’S 36th Annual Northeast Recycling

Conference & Expo. The Radison (Center of

New Hampshire), Manchester, New

Hampshire.

800-223-0150 • www.nrra.net

June 5th-8th 
Air & Waste Management Annual

Conference & Exhibition. Westin

Convention Center, Pittsburgh, Pennsylvania.

800-270-3444 • www.awma.org

August 8th-11th
2017 ADS International Convention &
Tradeshow. Wynn Las Vegas, Las 
Vegas, Nevada. 
816-285-0810 • www.diesel.org

August 21st-23rd 
Waste Conversion Tech Conference &
Tradeshow. Hyatt Regency Mission Bay Spa
& Marina San Diego, California. 
850-386-6280 • wasteconversionconference.com

August 23rd-25th 
Agricultural Plastics Recycling Conference &
Trade Show. Hyatt Regency Mission Bay Spa &
Marina San Diego, California. 
850-386-6280 • www.agplasticconference.com 

September 12th-14th
The Battery Show Exhibition & Conference

2017. Suburban Collection Showplace, Novi,

Michigan. 

855-436-8683 • www.thebatteryshow.com

and its insureds benefit from the captive
insurer’s underwriting profits.

Additional Measures Taken
Environmental safety issues, as they

relate to the waste worker industry, are
top of the mind for many companies.
Most worker safety regulations don’t
vary by company. Rather, regulations
related to worker safety can be promul-
gated on a federal, state and local level.
To the extent these regulations vary, the
variation is geographic rather than com-
pany-specific.  

Indiana is an example of a state that
has more proactive rules and require-
ments for waste management workers.
In general, waste management falls
under Federal or State OSHA for work-
place safety and these standards are typ-
ically fairly consistent. 

“States with more focus tend to have
more resources to help individual compa-
nies meet the expectations,” said Rick
Fineman, head of risk management at
ICW Group. Based in San Diego, ICW
Group Insurance Companies is the largest
group of privately held insurance compa-
nies domiciled in California and represents
a group of workers’ compensation, prop-
erty, and auto insurance carriers. 

“Waste or recycling drivers are
among the top 10 most dangerous profes-
sions in the U.S. per National Safety
Council’s Injury Facts,” Fineman said.
“Those accidents cost significant
resources for increased insurance premi-
ums and other indirect costs. There is also
a driver shortage – we’re seeing a trend
where keeping the drivers you have is
becoming more important to business.”

According to Gregory Cade, princi-
pal attorney at Environmental Litigation
Group in Birmingham, Alabama, waste
management is a vital activity in the con-
text of protecting human health and the
environment. 

Cade stressed that states are very
involved in taking environmental safety
measures, but regarding waste manage-
ment worker safety they’re more focused
on minimizing occupational injuries than
on protecting workers from bioaerosols,
noise, and ultraviolet radiation exposures.
California has been one of the leading
states on waste worker safety issues.

“It’s a shame the activities that waste
management workers perform would
expose them to various occupational
health risks, and it’s a shame professional
health hazards have not yet been ade-
quately assessed,” Cade said. “A state like
California, for example, offers initiatives
that intend to strengthen EPA and the
OSHA type of regulations. The recycling
and waste industry pushes to reduce labor
and increase mechanization of the
processes involved. As human sorting
remains an integral part of the process,
material recovery facilities (MRFs)
employing manual sorters need thorough
worker safety regulations.”

Having worked for private industry
employers for his entire legal career,
D’Angelo said that the number one reason
employers prioritize safety is a deep and
genuine desire to see their employees
safely home at the end of their shift. 

“As such, I think compliance assis-
tance and awareness programs can be very
effective,” D’Angelo said. “Employers are
generally motivated to provide their
employees safe working conditions and
often all they need is some assistance in
identifying and mitigating risks.”

In fact TFC requires a pre-employ-
ment physical to insure that they have the
appropriate person for each job. 

“We want to make sure they are capa-
ble of safely doing the job,” Benedetto
said. “We also drug test to ensure a drug-
free workplace.” 

Benedetto and his team at TCF are
not alone in their determination to provide
a safe working environment, as more
industry players believe municipalities
and private waste management companies
will continue to focus on safety. 

“As the cost of accidents rise and the
pool of available workers continues to
shrink, all worker safety will become a
priority for municipalities,” Fineman said.
“Waste worker safety should become a
priority as it is a leading loss source.” 

And while insurance companies, risk
mitigators, municipalities and private
companies increase their focus on safety,
the general public also has a key role to
play. 

“Municipalities focus on their priori-
ties of their voters,” D’Angelo said.
“Nobody wants workers injured on the
job, and if voters are observing unsafe
operating or working conditions, they will
make themselves heard.”

Safety initiatives
■Continued from Page 1

Keep America Beautiful officially
launched the 2017 Great American
Cleanup. 

Entering its 19th year, Keep America
Beautiful’s Great American Cleanup is the
nation’s largest community improvement
program with an estimated 50,000 events
occurring from spring through fall in more
than 20,000 communities across the coun-
try. Find a local Keep America Beautiful
Affiliate at kab.org.

The Great American Cleanup engages
more than 5 million volunteers and partic-
ipants who take action in their local com-
munities to create positive change and
lasting environmental, economic and

social impact. Nationally, the Great Amer-
ican Cleanup annually delivers more than
$175 million in measurable economic ben-
efits. The program is led by over 620 Keep
America Beautiful state and community-
based affiliates and hundreds of other part-
ners:

•Clean and improve 100,000 miles of
roads, trails, shorelines and waterways;

•Plant millions of flowers, trees,
shrubs and community gardens;

•Revitalize and restore acres upon
acres of public parks, nature trails and
recreation areas as well as vacant lots;

•Collect litter, debris and other items
for proper disposal, recycling or reuse.

This year’s Great American Cleanup
theme, “#cleanYOURblock Party,”
encourages people to volunteer at a local
Great American Cleanup event in their
community, organize an event on their
own block and to celebrate their positive
actions with friends, family and neighbors. 

National sponsors of the 2017 Great
American Cleanup include Altria, Dow,
The Glad Products Company, Lowe’s,
Niagara Bottling and ReadyRefresh by
Nestlé. In select Keep America Beautiful
affiliate communities, Marco’s Pizza will
provide free pizza parties for volunteers
and participants after Great American
Cleanup events.

KAB launches Great American Cleanup

CORRECTION:  On page B7 of the April 2017 issue, an article stated that C & C Manufacturing LLC
purchased Al-jon Manufacturing LLC’s business from Replubic Financial Corp., rather than the
assets being purchsed out of foreclosure.



Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

Complete fluid removal
in less than 5 minutes!

All shears feature 360° continuous rotation.

IRON AX SHEAR PACKAGES

THE ENVIRO-RACK
AUTO FLUID REMOVAL 

& DISMANTLING STATION

IRON PACK BALER

That’s all the time you’ll need to bale a car in the Iron Pack Baler!  
The Iron Pack Baler is a unique portable baler that covers all 
aspects of baling your material. It has unbelievable capabilities 
for a mobile machine.

This baler will log full size automobiles and white goods and is also capable of 
producing #1 and #2 bundles. High pressure, high volume hydraulics and digital      

       electronic controls put this machine on the 
leading edge of technology.

CHECK OUT OUR USED EQUIPMENT AT IRONAX.COM

 BALE
 FULL-SIZE

 AUTOS

It only takes
1 minute!
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The decommissioned aircraft carrier, USS Inde-
pendence has just passed by Costa Rica on its final
mission, from Bremerton and onward to
Brownsville, Texas.

This is the first leg of a long 16,000 mile jour-
ney that will take the 60,000 ton super carrier
around the tip of South America, transiting the Strait
of Magellan and eventually into EMR Group’s Inter-
national Shipbreaking Ltd. yard in Brownsville,
Texas. EMR Group is a family business and
employs over 4,000 people in 160 recycling facili-
ties around the U.S.

USS Independence left on her final journey on
Saturday, March 11th from the Kitsap Naval Base in
Bremerton, Washington to Brownsville and is expected
to take just under three months to reach Texas.

The carrier is being towed by a tug named the
Dino Chouest and the journey will involve navigat-
ing down the West coast of the Americas and then
back up the East coast of South America. She fol-
lows two of her fellow Navy vessels to the same site
in Brownsville – the USS Constellation and the USS
Ranger (of Top Gun fame).  

The Brownsville site is a metal recycling yard
operated by International Shipbreaking Ltd., part of
the EMR Group. The company won the Navy bid to
recycle the 60,000 ton vessel, the last of the Forre-
stal-class of “supercarriers.” 

Chris Green, the senior manager of the
Brownsville site commented: “The scale of the
logistical and towing preparation to set the USS
Independence on her final voyage has been enor-
mous. Preparations at the Brownsville yard are com-
plete and the team is ready in anticipation for her
arrival.

“We take great pride in having been awarded
another US Navy ship recycling contract. It’s testa-
ment to our parent company EMR’s investment in
the International Shipbreaking Ltd. facilities that we
are able to complete large scale ship recycling con-
tracts in a safe and environmentally responsible
manner.”

The arrival of the USS Independence in
Brownsville, likely in early June, will be celebrated
with a beach side event. 

The aircraft carrier, USS Independence, to be
decommissioned and recycled by EMR Group

EPS Excellence in Recycling
awards industry innovators

Expanded polystyrene (EPS) pack-
aging, while often targeted by environ-
mental groups, is at the forefront of
recycling – providing education, creating
new technologies and upgrading existing
programs. Since 2013, the efforts of
these groups and organizations are cele-
brated with the EPS Excellence in Recy-
cling Award.

From the U.S. and Canada, this
year’s candidates represent the best in
technological and sustainable achieve-
ment in EPS recycling across North
America. Award nominees include:

•Agilyx Corporation from Tigard,
Oregon, for developing the first commer-
cial pyrolysis system for EPS; 

•Alpine Waste & Recycling from
Denver, Colorado, for accepting curbside
EPS and issuing an automated sustain-
ability report to keep the general public
in the loop; 

•Colchester County, Nova Scotia,
for upgrading their material recovery
facility to accept EPS; 

•Demand Products in Alpharetta,
Georgia, for creating a hydraulic pres-
sure EPS compacting machine to pro-
duce more consistent densified EPS;  

•Foam Cycle LLC in Augusta, New
Jersey, for their patent-pending repro-
cessing system to meet EPS recycling
needs at the local level; 

•Mansonville Plastics Group out of
Surrey, British Columbia, who increased
awareness about EPS recycling and reuse
and for bringing attention to EPS recy-
cling at a federal level in Canada; and 

•Plastilite Corporation in Omaha,
Nebraska, for working with the Henry
Doorly Zoo by organizing a multi-
faceted event to collect and publicize
EPS as well as educate the public.

Despite recent product bans and cor-

porate announcements to eliminate foam
plastics, recycling of EPS continues to
grow. While bans are heavily publicized
and cited as green initiatives, they tend to
disregard the benefits of EPS which
include a lower carbon footprint and
reduced weight and fuel consumption.
Those who head the bans routinely fail to
provide metrics on the environmental
tradeoffs for alternative materials or
establish evidence that environmental
benefits were actually achieved by their
use. EPS as a material is very recyclable,
and more locations that can process EPS
are opening on a regular basis.

The award will be given not only on
the innovations themselves, but also on
the impact each initiative has contributed
to EPS waste management improve-
ments. The judges for this year’s award
include Nina Goodrich, executive direc-
tor of GreenBlue, Brenda Pulley, vice
president of recycling for Keep America
Beautiful, Lisa McTigue Pierce, execu-
tive editor of Packaging Digest, and Patty
Moore, president and chief executive
officer of Moore Recycling Associates,
Inc.

2017 Award Winner
The winner of the 2017 Excellence

in EPS Recycling Award is Foam Cycle,
LLC, who created an innovative and
patent-pending container recycling sys-
tem that allows counties, municipalities,
schools, colleges and businesses to col-
lect, recycle, process and market EPS
foam. Their first one-stop EPS foam edu-
cation, collection, processing and trans-
portation system was recently installed at
the Sussex County MUA Landfill that
has been seamlessly integrated into daily
operations. Over 2 tons of EPS foam was
collected and processed in its first four
months. 

When people tell me, “You’re going to regret that in the morning,” I sleep in until
noon... because I pride myself on being a problem solver.

Pepsico Recycling names eight
Zero Impact Fund recipients

PepsiCo Recycling named the recipi-
ents of its Zero Impact Fund, an expansion
of PepsiCo Recycling’s college and uni-
versity programs to help bring campus
eco-innovations to life. Eight colleges and
universities will each receive a contribu-
tion from PepsiCo Recycling to help
accomplish their environmental goals:

“The Zero Impact Fund showcases
great examples of the innovative and sus-
tainable ideas that can come from college

campuses,” said Tim Carey, senior director
of sustainability at PepsiCo. 

Winning project proposals include
compost infrastructure development, stu-
dent education campaigns, renewable
energy to reduce greenhouse gas emis-
sions, zero waste programs, a bike share
program and landfill diversion programs. 

For a list of recipients, view this article
on www.AmericanRecycler.com.
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Rinse, Recycle, Repeat
campaign aims to divert
personal care items

Nearly half of Americans do not
recycle their beauty and personal care
products, accounting for a significant
amount of landfill waste. 

To make a positive impact on the
planet, Garnier and DoSomething.org,
the largest organization for young peo-
ple and social change, have teamed up to
launch Rinse, Recycle, Repeat, a
national campaign and college campus
competition to educate America’s youth
about the importance of recycling beauty
product #empties.  

To further drive social participation,
Remi Cruz, a lifestyle personality and
YouTuber known for her popular chan-
nels MissRemiAshten and RemLife, will
serve as the face of Rinse, Recycle,
Repeat, starring in a public service
announcement about recycling her own
beauty products. 

The goal of the campaign is to tap
into the #empties social conversation
and educate young people on the impor-
tance of bathroom recycling. The cam-
paign will show them how recycling
their beauty #empties can keep them out
of landfills and be used to create green
gardens within local communities. By
rallying young people to recycle their
#empties, Garnier hopes that this cam-
paign will be able to divert a total of 10

million #empties from landfills by the
end of 2017.

To participate in the national Rinse,
Recycle, Repeat campaign, individuals
can: 

1. Sign up online at
dosomething.org/rinse, decorate a bath-
room recycling bin and share a picture
with DoSomething.org on the “Prove It”
page online or by texting RINSE to
38383 to be entered to win a $5,000
scholarship.   

2. Once the bin is filled with 10
pounds of beauty #empties, participants
can print a free shipping label to send
their #empties to TerraCycle to be
responsibly recycled. 

To help spread the word, encourage
friends and family to also recycle in the
bathroom and join the #empties conver-
sation, participants can share a photo of
their recycling bins on Twitter by tag-
ging @garnierUSA and using #empties
and #RRRSweepstakes.

On April 1, a competition kicked off
on 50 college campuses nationwide to
collect the most #empties. The college
team that collects the most #empties will
be rewarded with a garden for their
community, furnished by Garnier and
TerraCycle.

Police officer: “Can you identify yourself, sir?” 
Driver, pulling out his mirror: “Yep, it’s me all right.”

561-750-8662

FOR ALL INDUSTRIES

World Class
MAGNETS
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RUBBER
Bandag marks anniversary
with retread campaign

Bandag, a business of Bridgestone
Americas, Inc. dedicated to the research,
development and manufacturing of pre-
mium retreaded tires, is marking its 60th
anniversary with the launch of a new
global campaign designed to reinvigo-
rate the retread category. Called Built for
Better, the platform will unite the Ban-
dag brand globally and position retreads
as an innovative, sustainable business
solution for fleet customers of any size.

“We continue to invest in the Ban-
dag business to further strengthen our
retread performance – from advanced
rubber compounds that leverage the lat-
est Bridgestone technology to advanced
siping that improves wear performance,”
said Joseph Saoud, president, truck bus
and retreads, Bridgestone Americas Tire
Operations.

The Built for Better campaign
builds on the leadership of Bandag in the

retread category. Founded in 1957, Ban-
dag pioneered the commercial truck tire
pre-cure retreading process. Today, the
business continues to lead the industry
with offerings that keep customers on
the road as safely, efficiently and eco-
nomically as possible. Bandag retreads
help fleets maximize their total tire pro-
gram and achieve greater cost-efficien-
cies in an increasingly competitive
market.

In addition to cost savings and reli-
able performance, Bandag retreads
deliver environmental benefits. Produc-
ing a Bandag retread requires only 7 gal-
lons of oil compared to 22 gallons of oil
required to manufacture a new tire.
Across its 60 years, Bandag has kept an
estimated 300 million tires out of the
waste stream and saved up to 4 billion
gallons of oil.

Edge Rubber expands PA facility
Edge Rubber, located in Chambers-

burg, Pennsylvania, will double its
capacity for coarse crumb rubber. Edge
Rubber has added a new cracker mill
production line, giving the plant double
capacity for ambient materials. The
plant’s total capacity is now 72 million
pounds per year of ambient crumb (in
mesh sizes 8 through 30).

This new cracker mill line was
installed to meet the growing demand of

several of Edge Rubber’s long-standing
customers, to support new business, and
to improve the cost of production
through scale.

Edge Rubber reopened last Novem-
ber after a significant investment from
DC-based Anzu Partners, who have
worked closely with Edge Rubber’s ded-
icated management team to reestablish
itself in the rubber industry.

ALTERNATIVE ENERGY
Neutral Fuels pioneers dairy
waste as biofuel feedstock

After two years of research into new
and improved ways to create biofuels,
Neutral Fuels has become the first com-
pany to successfully use butter, cream
and ghee waste as a feedstock for creat-
ing commercial biofuel.

The new fuel is of the same high
quality as the vegetable oil derived bio-
fuel that Neutral Fuels has become
known for and which has fuelled
McDonald’s UAE’s logistics fleet for
almost seven million kilometers over the
past four years. It is European standards
compliant, so customers won’t notice
any difference.

Karl W Feilder, chairman and chief
executive officer of Neutral Fuels, said
the company was inspired by Dubai
Municipality’s “Zero Waste by 2030”
target.

“Dubai is one of the few places in
the world with a proper clean energy
vision and a commitment to achieving
100 percent recycling,” said Feilder. “We
concur with Engineer Abdulmajeed

Abdulaziz Saifaie, director of the Waste
Management Department, when he says
Dubai has to shift from waste collection
to sustainable and innovative waste man-
agement. This includes more recycling,
more waste-to-energy plants and more
investment in this field.”

According to a research company
Mordor Intelligence, the UAE is the sec-
ond largest producer of dairy products in
the GCC after Saudi Arabia and is
expected to experience swift growth to
2021. This means even greater quantities
of waste and an even greater need to dis-
pose of it intelligently.

The UAE’s annual fresh milk pro-
duction is 167,000 tons, and every 1 per-
cent waste that is processed into biofuel
will result in 1,670,000 liters of biofuel
which will reduce the carbon footprint
by 4,460 tons of carbon and equivalents.
Add to this the waste from making but-
ter, cream and ghee and the volume of
biofuel from the dairy industry could
more than double.

Vivint Solar reaches 100,000 customers
Vivint Solar, Inc., a full service resi-

dential solar provider founded in 2011,
has surpassed more than 100,000 solar
energy systems installed for the residen-
tial sector. This significant milestone
underscores the tremendous, growing
demand for Vivint Solar’s clean solar
energy systems.

Vivint Solar has installed over 634
megawatts of residential solar energy
systems. With power purchase agree-
ments, lease and cash purchase options,
as well as loans customers can access,
Vivint Solar provides a wide range of
products. Customers save 10 to 30 per-
cent relative to their current utility rate.



Enerkem Inc., a waste-to-biofuels
and chemicals producer, disclosed that
its first full scale commercial facility,
located in Edmonton, Alberta, has met
all operational milestones set by its sen-
ior lender Integrated Asset Management
(IAM).

“The Enerkem Alberta Biofuels
facility in Edmonton is fully operational
in accordance with very rigorous pro-
duction criteria”, said Vincent Chornet,
president and chief executive officer of
Enerkem. “This third-party validation
comes in at the right time as we are
expanding our footprint in North Amer-
ica and Europe. Our disruptive solution
sets a new standard in waste manage-
ment, biofuels and chemicals, thus
accelerating the transition toward a cir-
cular economy where waste becomes a
resource to make everyday products.” 

In less than 5 minutes, Enerkem’s
technology turns household waste into
99.9 percent pure liquid chemicals and
biofuels. Since the start of production,
the Enerkem Alberta Biofuels facility
has been meeting the highest quality
standards set by the International
Methanol Producers and Consumers
Association (IMPCA) for the production
and sale of methanol. Last year,
Enerkem’s biorefinery also became the
first ISCC certified plant (International
Sustainability and Carbon Certification)
in the world to convert municipal solid
waste into biomethanol. 

This pioneering facility has been
financed by private sources and received
funding support from Sustainable Devel-
opment Technology Canada (SDTC),
Alberta Innovates and Alberta Energy.

American Recycler May 2017, Page A9

Manuel: 208-431-7400  Susan:  208-431-1053

HARRIS NonFERROUS BALER

1997 Caterpillar
Material Handler
with grapple  
SN# 325BCAT325BTB6D

IRON HORSE EQUIPMENT

$85,000 OBO

Harris 
Nonferrous 
Baler #208161
Bales anything,
including
stainless.
Automatic tie - 
conveyor belt
150hp motor 
500 gallon
hydraulic 
reservoir.
More photos
available
upon request.

ALTERNATIVE ENERGY
BioHiTech Global acquires
interest in MSW facility

BioHiTech Global, Inc., a green
technology company that develops and
deploys sustainable waste management
solutions, has acquired a 17.2 percent
equity interest in the nation’s first
Resource Recovery Facility utilizing a
proprietary Mechanical Biological
Treatment (MBT) technology for the
disposal and recycling of mixed munic-
ipal solid waste (MSW). BioHiTech,
through its interest in Apple Valley
Waste Conversions, has the exclusive
development rights for this technology
in 11 states in the northeast U.S. and
the District of Columbia. 

The state-of-the-art waste-to-solid
fuel plant which utilizes a patented
process developed by Entsorgafin
S.p.A., an Italian engineering firm, is
currently under construction in Mar-
tinsburg, West Virginia, and is expected
to begin commissioning in Q4 2017. 

Once complete, the facility is being
partially financed with a $25 million

tax exempt bond issued by the West
Virginia Economic Development
Authority. 

The facility will receive MSW
through a 10 year contract with a
regional waste hauler, 40 to 50 percent
of which, will be converted into a clean
burning EPA approved alternative fuel
(Solid Recovered Fuel or SRF) through
the patented MBT process. 

The facility has also entered into a
10 year contract for the sale of the SRF
with a privately held company in West
Virginia that intends to use the SRF as
an approved supplement to fossil fuels
in the production of cement. 

BioHiTech acquired the 17.2 per-
cent interest in Enstorga West Virginia,
LLC, a privately held holding company
that owns the facility, in exchange for a
cash payment of $1,034,000 and has an
option to acquire an additional 22.8
percent for approximately $1.4M. 

Enerkem Inc.
achieves new
milestones

Do you know what it means to come
home at night to a woman who’ll give
you a little love, a little affection, a little
tenderness? It means you’re in the
wrong house, that’s what it means. 

CONSTRUCTION & DEMOLITION
Construction employment
increased by 58,000,
showing continued growth

Construction employment increased
by 58,000 jobs in February to the highest
level since November 2008 with gains in
both residential and nonresidential seg-
ments, according to an analysis of new
government data by the Associated Gen-
eral Contractors of America. The associa-
tion urged public officials to strengthen
training and education programs to help
students and current workers better pre-
pare for careers in the high-paying con-
struction field.

“These numbers match what many
contractors have been telling the associ-
ation – that demand remains strong for a
variety of construction projects and that
firms are still hiring, when they can find
qualified workers,” said Ken Simonson,
the association’s chief economist. “The
increase from January to February was
the largest one-month gain since 2007,
which probably reflected the exception-
ally mild weather conditions in much of
the nation in February. However, the
year-over-year growth was similar to the
industry’s employment growth rates
since last spring, showing that the job
gains in February were not solely
weather-related.”

Construction employment totaled
6,881,000 in February, an increase of
58,000 from the upwardly revised January
total and an increase of 219,000 or 3.3 per-
cent from a year ago. The year-over-year
growth rate was almost double the 1.8 per-
cent rise in total nonfarm payroll employ-
ment, Simonson noted. Average hourly
earnings amounted to $28.48 or 9.2 per-
cent more than the overall private sector.

Residential construction added
18,900 jobs in February and 136,200, or
5.3 percent, compared to a year ago. Non-
residential construction (building, spe-
cialty trades, and heavy and civil
engineering construction) employment
increased by 38,500 employees in Febru-
ary and 82,600 employees, or 2.0 percent,
over 12 months.

Association officials noted that con-
tinuing growth in construction depends on
having an adequate supply of new workers
to replace those who retire or leave the
industry for other reasons. The association
urged lawmakers and government officials
to expand and fund employment and train-
ing programs to equip students and work-
ers with the skills needed to become
productive construction employees.
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ELECTRONICS
E-cycleNYC recycles ten
million pounds of electronics

The New York City Department of
Sanitation (DSNY), Electronic Recy-
clers International, Inc. (ERI) and proac-
tive manufacturers, announced that the
City’s e-cycleNYC has collected and
recycled more than 10 million lbs. of
electronic waste from city residents.

Now serving over 2.3 million New
Yorkers, the program is a public-private
partnership between DSNY and ERI.
Fully funded by electronics manufactur-
ers, the program is free for NYC taxpay-
ers and participating buildings.

“We are honored to have co-created
this constructive collaboration and this his-
toric and successful partnership with the
great city of New York and forward think-
ing manufacturers such as Samsung,
VIZIO and LG,” said John Shegerian,
chairman and chief executive officer of
ERI. “That we have now collected more
than 10 million lbs. of electronic waste
from residents for responsible, effective
recycling is a huge accomplishment. Plus,
the program now serves more than 2.3
million New Yorkers – over a quarter of
the New York City population.” 

Since the average American house-
hold owns 28 electronic devices, and 55
percent of households in New York City
have no vehicle access to unload their e-
waste, there is clearly a need for such a
program.

With the program, New York City
area buildings with at least 10 units can
receive on-site pickup of stored electron-
ics, including TVs, monitors, computers,
laptops, small servers, printers/scanners,
tablets/e-readers, mobile phones, MP3
players, VCRs/DVRs/DVD players,
video game consoles, cable/satellite
boxes, fax machines, keyboards, mice
and hard drives.

Depending on the size and type of
building, a variety of service options are
available, including storage bins, room
clean-outs and building events. Other
disposal options include household spe-
cial waste drop-off sites, SAFE Disposal
events, and NYC’s pilot curbside pro-
gram in Staten Island. To learn more
about electronics recycling in NYC, visit
www.nyc.gov/ecycle.

Joint effort by ERI, New York City and
manufacturers exceeds 10 million pounds

The wife messaged her husband on a
really cold winter morning, “Windows
totally frozen, will not open.”

Husband replied, “Carefully pour
warm water over it and tap the edges

with your hand, if that doesn’t work,
then gently with a hammer.”

Fifteen minutes later, the wife texted
back, “Oh no, I think the laptop is now
totally and forever dead!”

Global protests push Samsung
to recycle Galaxy Note 7

At the end of March, Samsung offi-
cially published its plan to deal with the
4.3 million Galaxy Note 7 devices pro-
duced and recalled worldwide following
battery faults. This major win comes
after nearly five months of campaigning
and global protests addressing the envi-
ronmental impact of the recall. 

“People around the world signed
petitions, e-mailed Samsung’s CEO,
demonstrated in cities around the world,
and finally Samsung has listened. This is
major win for everyone that took action,
and a step towards shifting the way we
produce and dispose of electronics,” said
Jude Lee, Global Senior Campaigner at
Greenpeace East Asia.

Samsung’s commitment precedes
the launch of the Galaxy S8, the first
Samsung phone to be released since the
Note 7 incident. The phone will be the
first test to see how the company will
apply these commitments to proceeding
models. In a public statement released
on its website, Samsung committed to:

•Refurbishing and selling the
recalled phones or use them as rental
phones

•Detach salvageable components,
such as semiconductors and camera
modules, for reuse or sale

•Extract metals using “environmen-
tally friendly methods”.

The company also claimed it will be
joining new research conducted by the
European Union aimed at developing a
new environmentally friendly technol-
ogy to recycle smartphones.

Electronics production, including
smartphones, is incredibly energy and

resource intensive, according to a Green-
peace USA report published in February
2017 on the impacts of smartphone pro-
duction since 2007. According to a
United Nations report in 2014, e-waste
volumes from small IT products, such as
mobile phones and personal computers
are predicted to rise globally to 50 mil-
lion metric tons or more every year in
2017. This represents a massive waste of
resources, and a source of contamination
from hazardous chemicals.

“While we welcome this news,
Samsung must share as soon as possible
more detailed timelines on when it will
implement its promises, as well as how
it intends to change its production sys-
tem to make sure this never happens
again,” said Lee.

“The average smartphone in the US
is used for about two years, and added to
growing piles of e-waste around the
world. This is simply not sustainable.
Samsung and other IT companies such
as Apple should manufacture phones
that are easy to repair, refurbish, and
upgrade,” said Lee.

Greenpeace Spain activists crashed
Samsung press conference at the Mobile
World Congress in Barcelona last Febru-
ary, asking the company to reuse, recy-
cle and rethink the way the phones are
produced.

Greenpeace East Asia will further
push the tech sector in the coming
month to rethink its impact on the
planet. The Galaxy S8 and best selling
models from 14 top IT companies will
be scored to inform customers on how
repairable the phones are.

Dell ships ocean plastics packaging
Dell sent out the technology indus-

try’s first shipment of ocean plastics
packaging, the result of a commercial-
scale pilot program. Dell recycled plas-
tics collected from waterways and
beaches for use in the new packaging
tray for its Dell XPS 13 2-in-1, building
on Dell’s broader sustainable supply
chain strategy. In 2017, its ocean plastics
pilot will keep 16,000 lbs. of plastic
from entering the ocean.

Dell transitioned its XPS 13 2-in-1
to ocean plastics packaging beginning
April 30, 2017. The company also will
include educational information on its
packaging to raise global awareness and
action on ocean ecosystem health solu-
tions, an area of shared interest between
Dell, its Social Good Advocate, Adrian
Grenier and the Lonely Whale Founda-
tion. To help ensure the packaging does
not end up back in the oceans, Dell will
stamp each tray with the No. 2 recycling
symbol, designating it as HDPE which is
commonly recyclable. 

Dell’s Packaging team designs and
sources its product packaging to be more
than 93 percent recyclable by weight so
that it can be reused as part of the 
circular economy.

The ocean plastics supply chain
process is made of multiple stages:
Dell’s partners intercept ocean plastics at
the source in waterways, shorelines and
beaches before it reaches the ocean. It
then processes and refines the used plas-
tics, mixes the ocean plastic (25 percent)
with other recycled HDPE plastics (the
remaining 75 percent) from sources like
bottles and food storage containers.
Finally, it molds the resulting recycled
plastic flake into new packaging trays
and ship the trays for final packaging
and customer delivery.

Dell’s pilot program follows a suc-
cessful feasibility study launched March
2016 in Haiti.  

In partnership with Adrian Grenier
and the Lonely Whale Foundation, Dell
has helped to increase understanding of
ocean health issues, using virtual reality
technology to bring people closer to the
issues facing the oceans. A recent study
reported between 4.8 and 12.7 million
metric tons of mismanaged plastic waste
entered the ocean in 2010 alone. Dell
has published a white paper on sourcing
strategies and plans to convene a cross-
industry working group that will address
ocean plastics on a global scale.
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PAPER

AF&PA releases updated
paper reports for March

The American Forest & Paper Asso-
ciation released its February U.S. paper
reports. 

Containerboard
Containerboard production was 0.7

percent higher compared to February
2016. The month-over-month average
daily production compared to January
2017 was 0.5 percent lower. The con-
tainerboard operating rate for February
increased from 96.5 percent to 97.8 per-
cent, which was 4.0 percent higher com-
pared to February of last year.

Printing-Writing Paper Report
According to the report released on

March 21, 2017, total printing-writing
paper shipments decreased 8 percent in
February compared to February 2016.
Total printing-writing paper inventory
levels were flat from January 2017.

•Uncoated free sheet (UFS) paper
shipments decreased 6 percent year-over-
year in February. UFS imports increased
9 percent in January compared to January
2016, with exports decreasing 5 percent
year-over-year in January.

•February coated free sheet (CFS)
paper shipments decreased 8 percent
compared to February 2016. Imports of
CFS papers increased 5 percent year-
over-year in January, and exports

increased 2 percent in January relative to
the previous year.

•Uncoated mechanical (UM) paper
shipments decreased 23 percent in Febru-
ary compared to February 2016. Imports
of UM increased 11 percent in January,
with exports of UM in January increasing
17 percent.

•Coated mechanical (CM) shipments
in February decreased 8 percent when
compared to February 2016. Imports of
CM decreased 3 percent in January com-
pared to January 2016, and exports
increased 13 percent in January relative to
the previous year.

Boxboard Report
Total boxboard production decreased

2.3 percent when compared to February
2016, and decreased 7.5 percent from
January. 

Unbleached Kraft Boxboard produc-
tion decreased over the same month as
last year and decreased from January. 

Total Solid Bleached Boxboard &
Liner production increased when com-
pared to February 2016, but decreased
compared to January. 

The production of Recycled
Boxboard decreased compared to 
February 2016, and decreased when com-
pared to January.

A cannibal was invited to a teambuild-
ing week in the mountains. The instruc-
tions said he could bring one friend.

When he arrived with 10 people, the

organizer accused, “Come on Alan, the
invitation said you can only bring one!”

“Yeah, but it also said to bring your
own food, didn’t it?”



Recently rebuilt and in great condition. Includes picking line and 
stacking conveyors.                                                                                 $155,000

2005 SIERRA 500SL PORTABLE SHEAR/LOGGER/BALER

Completely rebuilt. 250 HP motor.           $245,000
REBUILT COLUMBUS MCKINNON MULTISTACK

52” Rotor, 200 HP.                                                                                       $89,000
2008 VECOPLAN TIRE RASPER

20” x 82”  2 HP drive.  Includes 13 screens.                                         $18,000
ROTEX SCREEN

Completely rebuilt. 100 HP. Warranty.              $225,000
MOSLEY BULLDOG BALER

Includes pre-chopper. Very good condition.              $79,000
2012 STRIP-TEC MODEL 400 WIRE GRANULATOR

Vibratory feed conveyor, eddy system, splitter box.                        $29,000
HUSTLER 32” EDDY CURRENT

Great for removing engines and transmissions!                               $25,000
2014 SCORPION ENGINE PULLER

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $49,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

No generator, grapple only.                                                                    $72,500
LIEBHERR A934BHD MATERIAL HANDLER

Good condition and ready for work!                                                     $70,000
1995 E-Z BALER MODEL 2

Includes forks and bucket.                 $30,000
1987 KOMATSU 350-1

DEALER • NEW • USED EQUIPMENT FINANCING

In operating condition, can be demonstrated. Great deal!           $65,000
SIERRA 350T SHEAR, BALER

Only 2,700 hours on the meter!  290 HP engine.                           $175,000

SSI 2400 PORTABLE TIRE SHREDDER

Completely reconditioned. 150 HP, wire tie.                                   $375,000

HARRIS CENTURION BALER



3,800 hours, in excellent condition.                                                   $260,000
2010 AL-JON 580CL LOGGER/BALER

Only 142 hours!  Immaculate condition.                                          $210,000

2008 AL-JON 400XL

Three stack, rigid back. Good condition.                                             $18,000

BENLEE 48’ CAR HAULER

No generator, grapple only. In good condition.                                $75,000
LIEBHERR A914 MATERIAL HANDLER

DEALER • NEW • USED EQUIPMENT FINANCING

Four shaft shredder with a 1-year parts warranty!                       $185,000
JOMAR R222 RAPTOR - REFURBISHED

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit the new www.DADECapital.com for other available equipment.C
GREAT RATES!

• Vecoplan Prechopper
• Spare Knives and Screens

$105,000

POWERCAT A 
WIRE GRANULATOR



Roger K. Newport, chief executive
officer and board member, AK Steel, will
be named Steelmaker of the Year at AIS-
Tech 2017 — The Iron & Steel Technol-
ogy Conference and Exposition. The
Steelmaker of the Year Award is presented
annually by AIST to recognize notable
leaders for their impact on the steel indus-
try.

Newport is being recognized for his
strategic and dynamic leadership at AK
Steel, engaging and empowering employ-
ees to drive innovation, quality, safety,
environmental stewardship, and productiv-
ity to meet the needs of its customers with
outstanding products and processes —
today and for the future. He is also a leader
in the industry, fighting for steel manufac-
turing in America and serving as a voice
for support and change in the domestic
and global steel industry.

Newport started his career with the
company in 1985 in the accounting depart-
ment. He advanced through a number of
increasingly responsible finance, sales and
marketing roles at the corporate headquar-
ters and the company’s Middletown
Works. He was named controller in 2001
and chief accounting officer in 2004. He
advanced to vice president, business plan-
ning and development in 2010, and vice
president, finance and chief financial offi-
cer in 2012. He was named senior vice
president, finance and chief financial offi-
cer in 2014, and executive vice president,
finance and chief financial officer in 2015.

Newport has steered efforts to
strengthen the company’s balance sheet
and has helped to bring new steels to the
market, including the company’s
NEXMET family of advanced high-
strength steels. In addition, he has contin-
ued to support AK Steel’s ongoing
investment in research and innovation,
which can be seen in the expansion of its
research team and the opening of the com-
pany’s brand new research center in Mid-
dletown, Ohio. As chief executive,
Newport also helped to guide a significant
upgrade to AK Steel’s Dearborn Works to
a successful completion late in 2016.

Newport serves as vice chairman of
the board of directors of the American Iron
and Steel Institute (AISI) and is chairman
of the AISI finance committee. He is a
member of the board of directors of the
World Steel Association, and a member of
the Steel Market Development Institute
CEO Group. Newport is a member of the
Washington, D.C., Business Roundtable.
He is also a member of Financial Execu-
tives International.

Newport serves on the board of direc-
tors of the Cincinnati, Ohio Regional
Chamber and the business advisory coun-
cil for the Lindner College of Business at
the University of Cincinnati. Newport
holds a B.B.A. degree in accounting from
the University of Cincinnati and an
M.B.A. with honors from Xavier 
University.
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Newport of AK STEEL named
AIST Steelmaker of the Year

March steel import permit
applications increased

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of March totaled
3,413,000 net tons (NT). This was a 23.9
percent increase from the 2,755,000 per-
mit tons recorded in February and a 25.4
percent increase from the February final
imports total of 2,722,000 NT. 

Import permit tonnage for finished
steel in March was 2,479,000, up 19.2 per-
cent from the final imports total of
2,080,000 in February. For the first three
months of 2017 (including March SIMA
permits and February final data), total and
finished steel imports were 8,949,000 NT
and 6,889,000 NT, up 18.9 percent and 7.2
percent, respectively, from the same period
in 2016. The estimated finished steel
import market share in March was 26 per-
cent and is 25 percent year-to-date (YTD).

Finished steel imports with large
increases in March permits vs. the Febru-
ary final included heavy structural shapes
(up 66 percent), reinforcing bar (up 55 per-
cent), hot rolled sheets (up 43 percent), oil

country goods (up 40 percent), wire rods
(up 29 percent), hot rolled bars (up 28 per-
cent) and wire drawn (up 22 percent).
Products with significant year-to-date
(YTD) increases vs. the same period in
2016 include oil country goods (up 151
percent), cold rolled sheets (up 43 per-
cent), sheets and strip all other metallic
coated (up 39 percent), standard pipe (up
27 percent), mechanical tubing (up 26 per-
cent), sheets and strip hot dipped galva-
nized (up 23 percent), line pipe (up 17
percent), reinforcing bars (up 13 percent)
and tin plate (up 13 percent).

In March, the largest finished steel
import permit applications for offshore
countries were for Turkey (301,000 NT, up
53 percent from February final), South
Korea (296,000 NT, up 14 percent), Japan
(149,000 NT, up 50 percent), Germany
(85,000 NT, up 63 percent) and Taiwan
(85,000 NT, down 18 percent). Through
the first three months of 2017, the largest
offshore suppliers were South Korea
(868,000 NT, down 3 percent from the
same period in 2016), Turkey (805,000
NT, up 10 percent) and Japan (394,000
NT, down 13 percent).

A guy walked into a bar and took a
seat. Before he can order a beer, the
bowl of pretzels in front of him said,
“Hey, you’re a handsome fellow.”

The man tried to ignore the bowl of
pretzels, and ordered a fine beer.

The bowl of pretzels then said,

“Ooooh, great choice. You’re smart!”
Starting to freak out, the guy said to

the bartender, “Hey, this bowl of pretzels
keeps saying nice things to me!”

The bartender replied, “Don’t worry
about it, the pretzels are complimen-
tary.”
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $205.00 $224.00 $250.00 $290.00 $345.00

#1 Bundles per gross ton 205.00 218.00 234.00 290.00 340.00

Plate and Structural per gross ton 220.00 210.00 230.00 265.00 297.00

#1 & 2 Mixed Steel per gross ton 195.00 190.00 226.00 250.00 292.00

Shredder Bundles (t in) per gross ton 175.00 170.00 172.00 200.00 225.00

Crushed Auto Bodies per gross ton 175.00 170.00 172.00 200.00 225.00

Steel Turnings per gross ton 96.00 105.00 100.00 180.00 192.00

#1 Copper per pound 2.35 2.30 2.42 2.54 2.50

#2 Copper per pound 2.20 2.18 2.21 2.35 2.34

Aluminum Cans per pound .62 .60 .68 .60 .65

Auto Radiators per pound 1.60 1.60 1.55 1.59 1.65

Aluminum Core Radiators per pound .60 .58 .54 .54 .63

Heater Cores per pound 1.14 1.10 1.10 1.20 1.25

Stainless Steel per pound .57 .52 .60 .54 .58
All prices are expressed in USD. Printed as a reader service only.

Permit assistance available • Large hearth opening for automotive scrap

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

INVEST IN A
QUALITY-BUILT SWEAT FURNACE

METAL RECYCLERS

g p g p

INVEST IN A
Raise Profits!

             Recycling Services
             International
             518-424-1168
www.RecyclingFurnaces.com

                 
             
           

FULL EPA compliance GUARANTEED.

METALS

Constellium boosts recycling
capabilities with furnace at
its Muscle Shoals facility

Constellium N.V. has installed a
new recycling furnace at its Muscle
Shoals, Alabama facility in an effort to
expand recycling capabilities in North
America. 

The now fully operational furnace is
expected to increase the total recycling
output by 170 million pounds. The Mus-
cle Shoals facility will then be expected
to recycle the equivalent of nearly 20
billion cans per year – almost one-fifth
of the cans sold in the U.S.

“This new furnace is a major step
for our Muscle Shoals facility, great
news for our customers and an exciting
step forward in our commitment to pro-
mote recycling and sustainability, said
Mike Tanchuk, president and chief exec-
utive officer of the plant. “This increased
recycling capacity will enable us to 
better leverage aluminum’s infinite 
recyclable properties.”

Using advanced technologies, the
new furnace, which meets the Best
Available Control Technology (BACT)
environmental requirements, is expected
to improve the safety, energy efficiency
and environmental footprint of the plant. 

Known as Element 13, the recycling
facility at the Muscle Shoals plant is one
of the largest recyclers of used beverage
containers in the world. This capacity,
which enables the plant to recycle prod-
ucts at their end-of-life (EOL) as well as
scrap from customers, contributes to
Constellium’s overall engagement to
‘close the loop’ in beverage can recy-
cling. 

Constellium is part of the Sustain-
able Committee of the American Alu-
minum Association and works closely
with the Can Manufacturers Institute to
raise environmental awareness and 
promote recycling within communities.

Nucor to modernize Ohio mill
Nucor Corporation will invest $85

million to upgrade the rolling mill at its
steel bar mill in Marion, Ohio. Nucor
Steel Marion, Inc. is Ohio’s largest pro-
ducer of rebar and signpost, capable of
producing over 400,000 tons annually.

“Our Marion mill recently cele-
brated its 100th year of steelmaking.
With this project to modernize the
rolling mill, we are investing in the next
100 years,” said John Ferriola, chairman,

chief executive officer and president of
Nucor. 

Nucor Steel Marion, Inc. employs
265 teammates and has an annual pay-
roll of approximately $23 million, mak-
ing it one of the highest salary
manufacturers in Marion County and the
state of Ohio. The modernization project
has the potential to add an additional 15
jobs at the mill.

AUTOMOTIVE

Government of Canada
announces $18.2 million
for automotive innovation

Two Canadian companies – one in
Lakeshore near Windsor, the other in
Ottawa, Canada – have developed inno-
vations that have the potential to make
cars lighter, more fuel efficient and, in
the case of electric cars, better perform-
ing due to a longer battery life. 

These innovations lead to well-
paying jobs for the middle class and
business opportunities for Canadians
working in the automotive sector. They
also lead to cleaner technologies that
are better for the environment, resulting
in healthier communities for all
Canadians.

The Honorable Navdeep Bains,
Minister of Innovation, Science and
Economic Development, announced
funding totaling $18.2 million for the
two companies.

Astrex Inc. of Lakeshore will
receive a repayable contribution of up
to $17 million from the Federal Eco-
nomic Development Agency’s (FedDev
Ontario) Advanced Manufacturing
Fund. The investment will enable
Astrex, a manufacturer of auto parts, to
establish a facility that produces light-
weight, high-strength aluminum com-

ponents. The parts manufactured at this
plant will reduce fuel consumption and
lower carbon emissions. 

The company plans to create 62
new full time jobs this year and an
additional 24 jobs in the next 2 years as
a result of the federal investment.

Another $1.2 million in a non-
repayable contribution will go to GBat-
teries Energy Canada Inc. of Ottawa.
The funding from Sustainable Develop-
ment Technology Canada’s SD Tech
Fund, which funds clean-technology
projects, will allow the company to
develop longer lasting batteries for
electric cars. The battery system would
also recharge much more quickly than
existing ones.

The Government of Canada’s Inno-
vation Agenda will promote clean
growth, good jobs and higher living
standards for the middle class. The
investments in Astrex and GBatteries
are examples of this plan in action. 

Other programs that support
research and development activities in
the auto sector include the Automotive
Innovation Fund and the Automotive
Supplier Innovation Program.

Games for old age:  Sag, You're It! – Pin the Toupee on the Bald Guy – 20 Ques-
tions Shouted in Your Good Ear – Kick the Bucket – Hide and Go Pee – Musical
Recliners
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series listed
more than 25 tactics to increase your
business success. I have used all of
them.

Well over half of my consulting
assignments end up being about succes-
sion. It’s always the same story, the
business isn’t doing as well as it used
to. The leaders – many times dads – are
getting older and haven’t changed
enough, and are waiting for things in
the industry and marketplace to return
to the way that “they used to be”. 

Business owners almost never sell
at the top. Ego prevents them from
doing so. From the top, the businesses
have only one way to go: down. Decline
usually happens slowly at first. Eventu-
ally it reaches a critical point where the
business won’t support the lifestyle of
the owner or even pay the bills. Those
who consider selling usually have unre-
alistic expectations about what the busi-
ness is worth. They always think it’s
worth more than it is. That’s human
nature. The owners wait too long to sell
partly because they never created a
smart succession plan. 

If you own a business, when should
you start talking about succession? You
should at least talk about it 10 years
before you expect to turn the business
over to your successor. If you are about
50 years old, now is a good time to have
a conversation about what will happen
to your business after you exit. 

Usually when I get a call for con-
sulting about succession, this is how it
goes: The business is headed downward
and the owners have figured out that
they don’t have a succession plan. If
there are kids, the parents are convinced
their kids aren’t ready to run the busi-
ness.

That’s why I recommend having a
talk about succession long before you
think you need to. With a decade to the
time of succession, you can do quite a
bit to create a mentoring plan to ensure
that, if the kids are keeping the busi-
ness, they will be prepared to run it suc-
cessfully. 

Of course, successors are going to
make mistakes, just as you did when
you started the business. In some ways,
they can make mistakes that you could-
n’t because a mature business insulates
them more from failure than you were
insulated when you started from
scratch. 

If you are an owner, trying to value
your yard, I offer one caution in assign-
ing value to inventory. Just because
your warehouse is full does not mean
that everything you have really adds
value to the business. A lot of what is in
the warehouse is there because you
have not been able to sell it, because no
one wants it. 

When I was growing, I bought a
few salvage yards. Almost the first thing
we did was to back a dump truck up to
the roll up door and start throwing
away what our systems showed us
would not sell quickly enough or for
enough to be worth holding. Sellers
were always shocked at what we dis-
posed of, but we needed the space for
inventory we could turn profitably. 

Here’s some good news: Your rel-
atives can likely pay you a little more
than market price for your business.
The premium they can pay is partly
because you will have to offer seller
financing. They are paying extra to get
reasonable terms. No one else is going
to finance the sale of your yard to your
sons or daughters.

So, what does a perfect succes-
sion look like for a current owner?
Write a succession plan at 50. Prepare
the next generation for a decade. Sell
it when you are 60. Get a 20 year note
that provides income and a comfort-
able standard of living for you in
retirement and that offers your chil-
dren an opportunity to carry on your
legacy through the business that you
started.

Another way that can work well is
selling the business first, on a shorter
note, and renting your successors the
land with an option to buy the real
estate later, with little or no down pay-
ment and financing over a longer term. 

You may want to add a modest
salary for staying around and doing
whatever needs to be done (taking
bank deposits, helping with banking
and community relations, etc.) during
times when you are not out travelling
and enjoying life.

Perfect or not, make a succession
plan. I admit that it’s hard to talk
about the future of a business that you
founded. I try to make it easier. Usu-
ally, I talk to potential buyers and sell-
ers separately, then together, and reach
agreement or lay the groundwork.
Having a facilitator can be helpful
because he or she is not emotionally
involved. Often, owners thinking
about succession planning make the
wise choice to work with an attorney,
an accountant, or an industry expert. 

No matter where you are on the
journey in succession planning, it is
also wise to have more than one
source of income. Don’t rely solely on
your business. Before you get to 60,
make sure you are investing some of
your profits in rental property or other
assets that will produce income for
you after you sell the business. Put
your eggs in a few baskets. That will
also make it a little easier to pass the
business on, when the right time
comes. 

Tools for Success – Do you have a succession plan?

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Legal For Trade
NTEP SCALES

American Weigh Scales, Inc.
Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com

Office hours: M-F, 9am - 6pm EST

www.scales.net

AUTOMOTIVE
Navistar and Volkswagen
Truck close strategic alliance

Navistar International Corporation
has Closed its wide-ranging strategic
alliance with Volkswagen Truck & Bus,
which includes an equity investment in
Navistar by Volkswagen Truck & Bus and
framework agreements for a procurement
joint venture and strategic technology and
supply collaboration. 

With the closing of the alliance, Volk-
swagen Truck & Bus acquired approxi-
mately 16.2 million newly issued shares in
Navistar, representing 16.6 percent of
post-transaction undiluted common stock
(or 19.9 percent of pre-transaction out-
standing common stock), effective Febru-
ary 28, 2017. As a result, Navistar receives
$256 million to be used for general corpo-
rate purposes.

As part of the alliance agreement and
in line with Volkswagen Truck & Bus’s
ownership stake, Renschler and Matthias
Gründler, chief financial officer of Volk-
swagen Truck & Bus, are joining Navis-
tar’s board of directors.

Global Truck & Bus Procurement
LLC, the procurement joint venture cre-
ated by Navistar and Volkswagen Truck &
Bus, will start work effective immediately.
As part of the alliance, it will create new
opportunities for quality improvement and
cost reduction, and will enable both com-
panies to benefit from increased global
scope and scale. The joint venture is oper-
ating out of Navistar’s headquarters in
Lisle, Illinois, and comprises representa-
tives from both companies who will be
combining the demand of five brands. 

Navistar continues to expect signifi-
cant synergies from both the strategic tech-
nology collaboration and the procurement
joint venture. As previously announced,
Navistar expects the alliance to be accre-
tive beginning in the first year, and for
cumulative synergies for Navistar to ramp
up to at least $500 million over the first
five years. By year five, it expects the
alliance will generate annual synergies of
at least $200 million for Navistar. This
annual run rate is expected to grow materi-
ally thereafter as the companies continue

to introduce technologies from the collab-
oration. 

Renschler is from Stuttgart, Germany.
After completing his training as a banker
and graduating with degrees in business
engineering and business administration,
Renschler began his career at Daimler-
Benz AG in 1988. Following various posts
at Daimler-Benz AG, he took charge of the
M Class unit, serving as president and
chief executive officer of Mercedes-Benz
US. In 1999, he served as senior vice pres-
ident, executive management develop-
ment, at the company then known as
DaimlerChrysler AG. He was assigned to
Mitsubishi Motors in Japan in spring 2004
and subsequently named member of the
Daimler AG board of management with
responsibility for the Daimler Trucks Divi-
sion. He was appointed member of the
Daimler AG board of management in
charge of Manufacturing and Procurement
at Mercedes-Benz Cars & Mercedes-Benz
Vans in 2013. 

Matthias Gründler was appointed
member of the board and chief financial
officer at Volkswagen Truck & Bus
GmbH, Wolfsburg, Germany. Gründler,
also from Stuttgart, studied economics at
the IFW in cooperation with the Daimler
Academy. In 1986, he joined Daimler
Benz AG in Stuttgart. He took up his first
management position in 1993 in supply
chain management at DaimlerChrysler,
followed by positions in sales planning
and controlling at Mercedes-Benz Passen-
ger Cars. 

From 1999 to 2011, he held various
senior positions in Africa and Asia. In
2011, Gründler was appointed head of
procurement trucks and buses and business
development powertrain and later that year
took up the position of head of product
platforms, sales & quality powertrain. In
2012 he became chief financial officer
Daimler Trucks & Buses at Daimler AG
and in 2013 was appointed member of the
divisional board Daimler Trucks & Buses
and CFO Daimler Trucks & Buses. 
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Embracing green practices
from Ford, suppliers join in

As manufacturing continues to
become greener, Ford Motor Company
is going further to shrink its environ-
mental footprint by sharing even more
leading sustainability practices with its
suppliers around the globe.

The Partnership for A Cleaner
Environment (PACE) is part of Ford’s
environmental commitment. While
many sustainability practices already
have been implemented at the com-
pany’s manufacturing sites, Ford has
expanded the program now to include
tools that help suppliers reduce carbon-
dioxide emissions and waste, as well as
help make water and energy consump-
tion more efficient.

Last year, a second select group of
suppliers were invited to join the vol-
untary program, bringing the number
of participating companies to more
than 40 in two years. PACE now has
the potential to impact nearly 1,100
supplier sites in more than 40 coun-
tries.

As part of PACE, Ford offers best
practices and monitoring tools to help
its suppliers track and achieve their
own sustainability goals. In return, the
suppliers report their environmental
progress and share their own best prac-
tices. Already, participating suppliers
are on track to save an estimated 550
million gallons of water over the next
five years – enough to fill 837 Olympic
swimming pools– according to data

collected in 2016.
Thanks to the current suppliers

participating in PACE, carbon emis-
sions could be reduced by nearly
500,000 metric tons worldwide during
the next five years. 

Leading practices make perfect
Recognizing sustainability is an

ongoing commitment, Ford is provid-
ing suppliers with a PACE toolkit,
complete with more than 350 leading
practices across four categories:
energy, water, air emissions and waste.

While varying in effort, leading
practices include optimizing cooling
tower operation, reducing compressed
air usage in manufacturing operations
and eliminating single-pass cooling
systems. 

In addition to larger scale projects,
even the simplest leading practices,
such as replacing incandescent light-
bulbs with LED bulbs, also will help
conserve valuable resources.

Taking a bigger step to leave a
smaller footprint

Ultimately, sharing its impact on
environmental sustainability with sup-
pliers has the potential to affect mil-
lions around the world.

PACE is just one portion of Ford’s
supply chain sustainability strategy,
which also includes initiatives on
human rights, working conditions and
conflict minerals.

AUTOMOTIVE INTERNATIONAL

MEPs pave the way for
bioplastics in vote on
waste legislation

European Bioplastics (EUBP), the
association representing the bioplastics
industry in Europe, welcomed the posi-
tive outcome of a vote of the European
Parliament plenary on the waste legisla-
tion proposal concerning the EU Circu-
lar Economy Package. The vote of the
Members of Parliament recognizes the
contributions of bioplastics to the EU
circular economy. 

The plenary’s vote on amendments
of the Packaging and Packaging Waste
Directive encourages Member States to
support the use of bio-based materials
for the production of packaging and to
improve market conditions for such
materials and products. 

“This vote is an important mile-
stone in strengthening the link between
the circular economy and the bioecon-
omy in Europe. Bio-based and recycled
materials are starting to be equally
recognised as a viable solution to make
packaging more sustainable and reduce
our dependency on finite fossil

resources,” said François de Bie, chair-
man of EUBP.

In line with its ambitious goals to
increase recycling targets and waste
management efficiency, the Plenary
also voted for amendments of the Waste
Framework Directive that support a
definition of recycling that includes
organic recycling. A separate collection
of biowaste will be ensured across
Europe facilitated by certified collec-
tion tools such as compostable bio-
waste bags. 

In addition, the MEPs have voted
to exclude mechanically or organically
recyclable waste from landfills. “This
will provide an important boost to the
secondary resource market within the
EU. Bio-based mechanically or organi-
cally recyclable plastics support circu-
lar thinking by lowering carbon
emissions, helping to reach recycling
quotas and keep valuable secondary
raw materials and renewable carbon in
the loop,” said de Bie.

“You’re going out to play golf again?” his wife complained.
“I’m only doing it under doctor’s orders.”
“Do I look stupid to you?!”
“But its true,” he said, while walking out the door. “He told me specifically that I

should get some iron everyday.”
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There are MUCH better
ways to get new business.

Go on inside, put your feet up
and give us a call.  We’ll design the

ads for you, for free. Now that’s value.

PLEASE BUY!

FREE
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Call or e-mail 
NOW to receive 
our 2017 Media Kit.

WASTE

■ For more on WASTE, see Page B1

Waste Connections reports
increased revenues

Waste Connections, Inc. announced
its results for the fourth quarter of 2016.
Revenue in the fourth quarter, which
included $497.9 million from the Pro-
gressive Waste acquisition completed on
June 1, 2016, totaled $1.049 billion, up
from $531.9 million in the year ago
period. Operating income, which
included $23.0 million of impairments
and other items primarily related to the
expected divestiture of certain assets
acquired in the Progressive Waste acqui-
sition and $16.0 million of items also
related to that transaction, was $139.2
million compared to $101.7 million in
the fourth quarter of 2015, which
included acquisition-related transaction
costs of $2.9 million associated with the
acquisition of Rock River Environmen-
tal Services. 

Net income attributable to Waste
Connections in the fourth quarter was
$85.6 million, or $0.49 per share on a
diluted basis of 175.9 million shares. In
the year ago period, the company
reported net income attributable to
Waste Connections of $52.1 million, or
$0.42 per share on a diluted basis of
123.1 million shares.

Adjusted net income attributable to
Waste Connections in the fourth quarter
was $120.3 million, or $0.68 per share,
versus $59.8 million, or $0.49 per share,
in the prior year period. Adjusted
EBITDA in the fourth quarter was
$325.4 million, as compared to adjusted
EBITDA of $175.6 million in the prior
year period. Adjusted net income attrib-
utable to Waste Connections, adjusted
net income attributable to Waste Con-
nections per diluted share and adjusted
EBITDA, all non-GAAP measures, pri-
marily exclude the impact of acquisi-
tion-related items and impairments and
other operating items, as reflected in the
detailed reconciliation in the attached
tables.

“Our acquisition of Progressive
Waste made 2016 a transformational
year for Waste Connections. More
importantly, our culture and operating
playbook enabled us to drive significant
improvements in safety, quality of rev-
enue and operating performance within
these operations, all pacing 12 to 18
months ahead of our initial expectations.
This was evident in the fourth quarter as
our results once again exceeded expecta-
tions. This underlying strength, together
with the previously announced acquisi-
tion of Groot Industries and continuing
improvements in recycled commodity
values and E&P waste activity, should
position us well for 2017,” said Ronald
J. Mittelstaedt, chairman and chief exec-
utive officer. 

For the year ended December 31,
2016, revenue was $3.376 billion, as
compared to revenue of $2.117 billion in
2015. Operating income, which included
$118.3 million of items primarily related
to the Progressive Waste acquisition and
$27.7 million of impairments and other
items, was $452.3 million, compared to
operating loss of $61.5 million in the
prior year. In 2015, the company
recorded net impairment charges of
approximately $497.1 million against its
E&P segment.

Net income attributable to Waste
Connections in 2016 was $246.5 mil-
lion, or $1.60 per share on a diluted
basis of 154.1 million shares. In 2015,
the company reported net loss attributa-
ble to Waste Connections of $95.8 mil-
lion, or $0.78 per share on a diluted
basis of 123.5 million shares. 

Adjusted net income attributable to
Waste Connections in 2016 was $395.2
million, or $2.57 per share, compared to
$244.9 million, or $1.98 per share, in the
prior year. Adjusted EBITDA in 2016
was $1.071 billion, as compared to
$710.6 million in the prior year.

Waste Pro opens MRF in FL
Waste Pro has opened a new 14,000

sq.ft. state-of-the-art material recovery
facility at its Regional Operations Center
in Sarasota, Florida.

The project is a direct result of the
need to process the large volume of
recycled materials collected curbside by
Waste Pro’s vehicles. “The convenience
and larger capacity of the new recycling
carts has increased the overall amount of
recyclables,” said Waste Pro regional
vice president, Keith Banasiak.

The material recovery facility was
designed by Tom Walter of the Walter
Group of Sarasota and constructed by
Metropole Construction of Fort Myers in
preparation for Manatee County’s con-
version to single stream recycling which
went into effect last October and will
process up to 2,000 tons of mixed glass,
metals, plastics, paper and cardboard,

per month, from residential and com-
mercial sources throughout unincorpo-
rated Manatee County.

The facility is equipped with the lat-
est advances in single stream technology
and safety from CP Manufacturing, a
recycling manufacturer based in Califor-
nia, including disc screens that detect
and mechanically separate recyclables
based on material, size and density.

The implementation of a single
stream system enables customers to dis-
pose of their recyclables responsibly in a
larger container without the hassle of
sorting through materials manually. In
addition, the advanced technologies inte-
grated into Waste Pro’s new sorting line,
as well as a team of 20 employees, will
ensure that the majority of the materials
collected can be salvaged.

Waste Management board
elects new chairman and
appoints new CEO

The board of directors of Waste
Management Inc. has elected Bradbury
H. Anderson, who previously served as a
member of the board of directors, to the
position of board chairman.

Anderson takes over from Bob
Reum, who served as chairman of the
board since 2012 and who passed away
in February.

Anderson, who is former vice chair-
man and chief executive officer of Best
Buy Co. Inc., was first elected to Waste
Management’s board of directors in
2011. Over the past five years, Anderson
has served on the Nominating and gover-
nance committee and the management
development and compensation commit-
tee of the board. As board chair, Ander-
son will join the audit committee,
serving on all three committees of the
board.

Anderson has over 20 years of expe-
rience as a member of public company
boards of directors and currently also

serves as a director of General Mills,
Inc., Mayo Clinic and Carlson Compa-
nies, a private travel and hospitality
company. In addition, he was a director
of Best Buy Co., Inc. from 2013 to 2016.

In addition, the board also
appointed Devina A. Rankin, formerly
vice president, treasurer and acting chief
financial officer, to the position of senior
vice president, chief financial officer and
treasurer and reporting to Jim Fish, pres-
ident and chief executive officer.

In her role, Rankin is responsible
for all finance functions for the com-
pany. She also has executive responsibil-
ity for the internal audit, investor
relations and supply chain functions.

Rankin joined the company in 2002
and has held a number of corporate
finance positions of increasing responsi-
bility during her tenure, including assis-
tant treasurer and treasurer. She began
her career at Arthur Andersen, a public
accounting firm, in 1999.
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BUSINESS BRIEFS

National Waste Management Hold-
ings, Inc., a growing and emerging verti-
cally integrated solid waste management
company, has acquired Burts Refuse
LLC, continuing its commitment to
completing one acquisition per quarter. 

Burts Refuse is a waste disposal and
recycling business located in West Dav-
enport, New York. The acquisition of the
company, which closed February 28,
2016, increases National Waste’s terri-
tory for commercial and residential
garbage collection in Upstate New York,
as well as expands its roll-off customer
base and business relationships. Addi-
tionally, the acquired trucks, equipment
and containers fortify National Waste’s
existing line of equipment. 

The transaction is a direct tuck-in of
operations in which National Waste will
not absorb the overhead of Burts Refuse,
allowing for expected EBITDA numbers
in the 45 percent range of carved-out
operations. 

National Waste acquires
Burts Refuse operation

Officials with Santek Waste Services,
LLC. disclosed its acquisition of Pickles-
imer Garbage Service in Jasper, Georgia.

Santek began servicing all of Pickles-
imer’s residential waste customers in
Cherokee and Pickens counties, Georgia.
This acquisition will complement Santek’s
growing waste collection presence in the
North Atlanta market.

Santek chief business development
officer Edward Caylor said the Pickles-
imer acquisition is the first of more busi-
ness opportunities currently being
considered by the company in the new
year.

Santek acquires Picklesimer
Garbage Service

ShearCore employs new
regional sales manager

The Timken Company, a global
leader in bearings and mechanical power
transmission products, has acquired Tor-
sion Control Products, Inc., a manufac-
turer of engineered torsional couplings
used in the construction, agriculture and
mining industries.

Based in Rochester Hills, Michigan,
Torsion Control Products serves an
established original equipment customer
base primarily in North America. In
2016, sales were approximately $20 mil-
lion.  

This acquisition is part of the com-
pany’s strategy to grow its portfolio of
bearings and mechanical power transmis-
sion products. In recent years, acquired
mechanical offerings have included gears
and gear drives, chain, belts, couplings
and lubrication delivery systems, as well
as a variety of related services. 

Timken acquires Torsion
Control Products 

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

TransAxle disclosed recent organi-
zational changes. 

Doug Everett has been appointed as
the vice president of sales, reporting to
the chief executive officer. In this role,
Everett will set the direction and support
for their 30 regional parts managers. The
focus will be on execution across the
company to provide a unified support
system. Everett most recently served as
the director of sales – Southern Region
and previous to that was the regional
manager in the Southern Region.

In conjunction with this move, Scott
McCrea is joining TransAxle as the direc-
tor of sales – Northern Region, reporting
to Doug Everett. McCrea has a distin-
guished career in both commercial vehi-
cle and heavy equipment aftermarket
within Caterpillar, International, and
Freightliner dealer networks. 

TransAxle adds two to
sales force employees

ShearCore, the first company to
offer and support a full shear line for the
metal recycling and scrap processing
markets, has appointed a new regional
sales manager, Ian Lewandowski. 

Lewandowski will conduct sales for
the company, continuing to serve its cus-
tomers throughout the mid and North
West and Canada, with 12 years of
industry experience. 

A wife said to her programmer hus-
band, “Can you go down to the grocery
store and get a gallon of milk, and if they
have eggs, get 6.”

Later, when he returned home, she
looked at his purchases and said, “Why
in the world did you buy 6 gallons of
milk?”

He responded, “They had eggs.”
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
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Rates
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Add $1 each additional word.
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2.5” width.
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Featured Classifieds Material Handlers

Balers

Material Handlers

Call Today to adver tise! 87 7-7 7 7-0043
or visit  us online 24/7 at
www.AmericanRecycler.com

EQUIPMENT
INTERNATIONAL
303-699-7766

• No gen-set required
• Runs off of machines batteries
• Up to 40" diameter

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

MATERIAL
HANDLERS

IN STOCK

• Material Handlers with 
   Cab Risers, Magnet

Gen-sets & Rotating Grapples.
• Mobile Shears
• Portable Balers
         • New Grapples
              • New Gen-Sets 

                   & Magnets

NEW MAGNETS
2007 Cat M322D MH - 44 ft reach, Hyd Cab, A/C,
Cat Grapple, Solid tires, Blade, and Outriggers.  Clean
machine.  Call for Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2012 Komatsu PC350LC-8 w/ GXP500R – 6,700
hours, cab guard, heat & A/C, fully rebuilt Genesis
GXP500R w/360º rotation.  Call for price.

2011 Cat M322D MH – 5,205 hours, 37 ft. reach,
heat and A/C, hydraulic cab, sorting stick, and  NEW
Cat G320B sorting grapple.  Call for Price!

412.56

WSolid Waaste Busin
(M&A S i )

412.56

info@sterner

 fax62.0892
 tel

lting.com

TA
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consulting.com
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(M&A Services)
WE WILL SELL your Collection 
Transf r,, or Solid Waste Facility
the US solid waste industry M
business for three decades…a
Strategic and Financial Buyers
Dollar For Premiere Industry C
be able to work with our Four 
to represent your hard-earned
real BUYERS for your company
waste management operation

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

Businesses

Containers

NEXT DEADLINE: MAY 17

JUNE EQUIPMENT 
SPOTLIGHT:

Primary Reduction
Equipment

ADVERTISING IN AMERICAN RECYCLER is
one of the smartest things you can do for
your business! It’s also one of the easiest
ways to increase your sales income. Call
877-777-0043 and tell us what you would
like to share with our readers! All ads are
also shown on AmericanRecycler.com
FREE!
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Tire Recycling

Material Handlers

Wanted

2005 Cat M325C MH - 51 ft. reach, hydraulic cab,
heat and A/C, auto greasing, 1 yd3 grapple, and solid
tires.  Very clean.  $129,500  

NEW Genesis GXP440R, GXP500R & GXP990R
shears!!  Brackets for Cat or Komatsu boom
mount.  Factory warranty.  Call for prices.

2007 Liebherr 904C EW - Elevated cab, MH
boom, sorting stick, and very good U/C.  
Equipped w/ Kinshofer sorting grapple with
360 degree hydraulic rotation.  Very clean. 
Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2009 Cat M322D MH - 4,900 hrs, 41 ft. reach, 
hyd cab, A/C, gen set, grapple, solid tires, 
and Outriggers.  EXCELLENT. Call for price.

EQUIPMENT FOR SALE

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

Miscellaneous

         Reasons 
to Advertise 
 in American Recycler

        NOW
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5

               While your         
weaker competitors are 
slashing ad budgets, act 
now and easily grab their 
market share.

Identify new 
prospects now, to counter 
any customer cutbacks. 
Your sales team could use 
help from advertising.

               Customers have 
short-term memories. 
Your competitors who 
continue to advertise will 
take them from you.

Advertising is 
cumulative. Keep the 
ground you’ve gained 
and practice continuity 
for effective advertising.

               You’re a smart and 
savvy business person. 
You know advertising 
really is an imperative 
part of being a success!
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877-777-0043
www.AmericanRecycler.com

TIRE RECYCLING PLANT, owners retir-
ing, will sell all (including real estate) or
equipment individually.  Partial list:  Action
Classifier 45’ x 90”, Liberator CM4R, Bar-
clay 4.2, much, much more. Call David at
719-640-1901 or Burton at 859-421-0260.

HARRIS OFFERS THE FINEST CUS-
TOMER SERVICE, most advanced design
and engineering capabilities. Harris has
remained an industry leader in the manu-
facturing of ferrous and nonferrous equip-
ment. Harris equipment is backed by a
well-trained, worldwide distribution organi-
zation, supported by a large staff of factory
technicians and large parts inventories.
www.harrisequip.com.

Software
U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com
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800-253-0532
www.sebrightproducts.com

Compactors - Portable & Stationary,
Hydraulic Cart Dumpers, Belt Filter
Presses, Tr feer Stations, HD Extruders,
Xtractors, XCyclers, Densifiers, OFR
Oil & Filter Recy r,, Conveyors,
Turn-Key Installation 
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ASV OFFERS RT-30 COMPACT
TRACK LOADER FOR VERSATILITY

ASV’s RT-30 is a radial lift loader with highly efficient
hydraulics and cooling systems as well as best-in-class
low ground pressure. In addition, the RT-30 provides a
safer, more productive alternative to walk-behind and sit-
on mini skidsteer loaders.

The 3,600 lb. RT-30 is 48” wide and has an 8.4’ lift
height. Its compact size and 10” of ground clearance
minimize risk of property damage or damage to the
machine while working in hard-to-reach areas.

The RT-30’s industrial diesel engine provides more
torque than smaller gas or diesel engines common in
mini skidsteer loaders.

ASV LLC
840 Lily Lane
Grand Rapids, MN 55744
800-205-9913
www.asvllc.com

AMERIMULCH INTRODUCES THE
COLORTROM 300 SYSTEM

Amerimulch® released the ColorTrom® 300 coloring
system which is the only low-maintenance machine on
the market that is built to consistently color thousands of
yards of color-enriched mulch every day, for years with-
out parts wearing away, shafts jamming, or liners to
replace.

The newly designed colorant and water-spray deliv-
ery system dramatically reduces water and colorant use
rates per yard.

For producers who want a simple, effective, high-
volume system for coloring mulches, this is it. 

Amerimulch
2055 Enterprise Parkway
Twinsburg, OH 44087
888-556-3304
www.amerimulch.com

THE CAT TH514D TELEHANDLER IS
LOADED WITH FEATURES 

With a 100 horsepower (75 kW) Cat C3.4B engine, a
rated load capacity of 11,021 lbs. and a maximum lift
height of 45.5’, the new TH514D telehandler has the
power and specifications to handle demanding jobs on
any construction site. 

The TH514D’s updated hydraulic system provides
fast, powerful, multi-function performance, which is com-
plemented by its long-wheelbase stability and its ability
to handle a range of work tools. A refined operator's sta-
tion, plus optional ride-control and boom-float systems,
ensures optimum comfort and convenience. 

Caterpillar
501 SW Jefferson Street
Peoria, IL 61614
888-614-4328
www.caterpillar.com

BROKK HEIGHTENS POWER AND
EFFICIENCY WITH BROKK 110

The Brokk 110 is an electric-powered machine which
features increased demolition power over its predeces-
sor, the Brokk 100, and includes the all-new Brokk
SmartPower™ electrical system.

The new machine features a 10’ reach and weighs
2,183 lbs. It delivers 15 percent more power than the
older Brokk 100 and 50 percent more than its predeces-
sor, the popular Brokk 90 (discontinued in 2011) while
retaining its compact design, making it ideal in restricted
spaces and on weak floors.

Brokk Inc. 
1144 Village Way
Monroe, WA 98272
800-621-7856
www.brokkinc.com

NEW PRODUCT SHOWCASE

CLUTCHLESS OPTION NOW
OFFERED FOR BANDIT CHIPPERS

Bandit Industries, Inc.
6750 Millbrook Road
Remus, MI 49340
989-561-2270
www.banditchippers.com

Now available on select Bandit disc and drum style
hand-fed chippers, the clutchless drive option replaces a
traditional friction plate clutch with a mechanical
engagement of the drive belts. The clutchless drive
reduces maintenance (including greasing and adjust-
ment) and the associated downtime. This design signifi-
cantly reduces chipper maintenance and downtime by
eliminating drive belt adjustments, engine position
adjustments, and grease points.

Only the drive belt requires replacement while the
clutchless drive will not decrease belt life under normal
use.

FAIRBANKS LAUNCHES THE TALON
HVX HEAVY-DUTY TRUCK SCALE

Talon HVX (Highway Vehicle Extreme) scales are built
to federal bridge standards, with incredibly strong mod-
ules boasting the lowest deflection in the industry. Load
cells are provided with armored stainless steel cabling
for durability and hermetically sealed for moisture protec-
tion and 25 year warranty. Talon scales are equipped
with the proprietary Intalogix lightning protection system.
Designed and developed exclusively by Fairbanks, this
state-of-the-art technology has a true digital signal, up to
one million times stronger than a conventional analog
signal, which protects the scale from any harmful surges
or electrical spikes.

Fairbanks Scales
821 Locust Street
Kansas City, MO 64106
800-451-4107
www.fairbanks.com

ENERPAC ANNOUNCES NEW
AUTONOMOUS SYNCHOIST 

Enerpac created the SHAS-Series Autonomous Syn-
cHoist for high-precision load maneuvering with a single
crane, allowing for the safe and accurate positioning of
heavy and unbalanced loads. Deployed below-the-hook,
SyncHoist can be used either directly between slings or
under an auxiliary frame, enabling accurate hoisting
where space is limited.

The system comprises four, double acting, push-pull
cylinders connected to lifting points above the load by
slings or under an optional auxiliary frame, and wireless
controller. The lifting cylinders are available with 110 and
225 ton lifting capacities each.

Enerpac
PO Box 3241
Milwaukee, WI 53201
800-558-0530
www.enerpac.com

TALBERT INTRODUCES 55-TON
EXTENDABLE TRAILER

Talbert Manufacturing now offers the 55SA-TELE
heavy-haul trailer. The deck length is 54’ when open,
allowing users to haul a wide range of large equipment.
Operators can then retract the trailer to 32’ 6”. This
shortens the overall trailer length to 53’, eliminating the
need for permits.

Talbert designed the 55SA-TELE with a 90” swing
radius that can be extended to 114” with the use of a
gooseneck extension. This optimizes the deck length
while keeping it within the legal 53’ limit when retracted. 

The trailer also features one of the lowest deck
heights in the industry at just 20”, optimizing headspace.

Talbert Manufacturing
1628 West State Road 114
Rensselaer, IN 47978
800-348-5232
www.talbertmfg.com

MUNCIE POWER EXPANDS LINE
OF MOTORS WITH MH SERIES

Muncie Power Products, Inc. has expanded its line of
low speed high torque motors with the MH Series. 

The MH Series low speed high torque motor is avail-
able in 16 displacement sizes. Its roller gerotor design
reduces sliding friction between the rotor and stator. The
roller gerotor design provides smooth performance, high
efficiency and durability for low speed operation. 

It features a high-pressure shaft for superior life and
performance. The motor’s spool valve design gives
smooth operation over a wide speed and torque range. 

The MH Series can be used essentially with any
equipment that requires rotary power.

Muncie Power Products
201 East Jackson Street
Muncie, IN 47305
800-367-7867
www.munciepower.com

L-COM DEBUTS LINE OF PANEL-
MOUNT RJ45 MINI-COUPLERS

L-com Global Connectivity
50 High Street
North Andover, MA 01845
800-341-5266 
www.l-com.com

L-com’s new RJ45 mini-couplers are available with a
category 5e or category 6 rating in both shielded and
non-shielded versions. They measure less than one inch
in length and are engineered to provide high-perfor-
mance in the most compact design possible. 

The reduced space and weight of these mini-couplers
allows for better air flow and more room to work with
behind panels, which is less stressful on cable exits and
helps to ensure the cable’s radius is not exceeded.

They feature a solid die-cast metal mounting frame
and come in a kit that includes a snap-in mini coupler,
mounting frame and 4-40 machine screws.
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Terramac, a manufacturer of rubber
track crawler carriers, expands its repre-
sentation in the North American market
to include C.N. Wood as part of its
dealer network. C.N. Wood will repre-
sent the versatile Terramac product line
in Massachusetts and Rhode Island. 

C.N. Wood will offer Terramac’s
RT9, RT14 and RT14R crawler carriers
to serve a wide range of industries
including general construction, environ-
mental and agriculture. In addition to
Terramac’s three standard options – con-
vertible dump-to-flat beds (RT9), rock
dump beds (RT9, RT14 and RT14R) and
flatbeds (RT9 and RT14) – C.N. Wood
will offer Terramac units customized
with support attachments such as cranes,
personnel carriers, water tanks and
hydroseeders.

The team at C.N. Wood will provide
professional sales, rental and aftermarket
support on the Terramac product line
across 4 branch locations. C.N. Wood’s
representatives will deliver timely serv-
ice and their parts and service techni-
cians are equipped with state-of-the-art
technology to ensure machines are main-
tained at the highest standard.

C.N. Wood is a family owned equip-
ment dealership with 50 years of success
in delivering reliable service, excellent
product support and the finest lines of
construction equipment products 
available.

Terramac appoints C.N.
Wood as authorized dealer

BUSINESS BRIEFS

Peterson Pacific Corp., Peterson
Pacific, a Eugene, Oregon based manu-
facturer of horizontal grinders, drum and
disc chippers, blower trucks, and screens
announced Goodfellow Corporation as
their new distributor for their products in
the states of Utah, Nevada and southern
Idaho. Also, Border Equipment is a new
distributor for their products in the state
of Georgia.

Goodfellow Corporation was estab-
lished in 1960, and has seen steady
growth in the aggregate crushing busi-
ness. Adding environmental equipment
such as the products that Peterson offers
is a natural progression for the company
for future growth. 

Border Equipment, the local Case
construction equipment dealer in Atlanta,
Augusta and Savannah area, has a long
tradition of serving the state of Georgia.
Border Equipment has three retail loca-
tions and service and support personnel
throughout the state to provide excep-
tional service after the sale. 

Peterson Pacific names
additional new dealers

Agilyx Corporation announced that
Joseph Vaillancourt will assume the role
of chief executive officer in addition to
his role as chairman. Ross M. Patten,
who has served as chief executive officer
since 2012, will remain on the board of
directors and will transition to president. 

In addition, William Cooper, who
has over 20 years of experience in
investment banking in the industrial and
cleantech sectors, will assume the role of
chief financial officer. These moves, in
combination with other planned
changes, will allow the company to
focus on strategic partnerships and
financing relating to the next phase of its
growth: scaling its polystyrene recycling
technology platform domestically and in
certain international markets. As presi-
dent, Patten will oversee the company’s
operations and project development
activities related to this next phase of
growth.

Vaillancourt brings more than 25
years of operational, financial, and
strategic experience in industrial and
environmental infrastructure develop-
ment. He has participated in the financ-
ing and commercialization of more than
15 environmental technologies and has
worked closely with private equity firms
in the energy and industrial sectors. In
2014, Vaillancourt retired from a 15 year
tenure with Waste Management Inc.
where he held several senior roles across
the company and ultimately was
involved in creating and managing the
company’s corporate venturing activi-
ties. Vaillancourt has also held various
roles in founding more than 10 compa-
nies in a diverse set of industries. 

Cooper has spent over 20 years in
investment banking with ABN AMRO,
Donaldson, Lufkin & Jenrette, Seven
Hills, and Wedbush Securities, specializ-
ing in M&A and growth financings
across industrial, environmental, clean-
tech and medtech sectors.

Agilyx names new CEO
and CFO 

Timothy Hansen has joined ITM
Group as general manager of Intertractor
America Corporation, a designer and
manufacturer of earthmoving crawler
undercarriages and track frames.

Prior to joining Intertractor America,
Hansen was director of aftermarket sales
for undercarriage manufacturer Berco of
America, Inc. He has also had leadership
roles in account development and sales
management for key accounts in manu-
facturing for the heavy equipment indus-
try. Hansen has an MBA degree and is
completing an MS in Strategic Planning
and Leadership from Michigan State 
University, as well as a BS in Technical 
Management.

Hansen named general
manager at Intertractor

BladeCore has appointed a new ter-
ritory manager, Betsy McDevitt. McDe-
vitt will work in the Midwest and
western Great Lakes states. She has a
diversified background ranging from the
construction and design industries to
sales and marketing.

BladeCore, which offers replace-
ment blades for shears, has also
appointed a new territory manager in the
western US, Leah Glucoft. 

Glucoft grew up in the scrap busi-
ness and knows her way around a scrap
yard. She has a wealth of experience
ranging from sales to people placement.

BladeCore appoints new
managers

Matt Newman, director of business
management at Covanta has been
appointed to the advisory board for the
National Institute of Standards and
Technology Manufacturing Extension
Partnership (NIST-MEP.)

Newman will join a team of 10
manufacturing professionals chosen to
provide advice and guidance to NIST-
MEP. The advisory board is expected to
assist in identifying proactive actions
that will enable small manufacturers to
successfully address and implement
changes in technology and the business
environment in the future.

NIST-MEP is a public-private part-
nership coordinated by the U.S. Depart-
ment of Commerce with centers in all 50
states and Puerto Rico. It’s dedicated to
serving small and medium-sized manu-
facturers by enhancing productivity and
technical performance. Last year, MEP
Centers worked with 25,445 manufac-
turers, leading to $9.3 billion in new and
retained sales and the creation of more
than 86,602 high-wage jobs.

In his current position at Covanta,
Newman is responsible for all business
matters pertaining to the financial man-
agement and public affairs initiatives of
Covanta Tulsa, an Energy-from-Waste
facility which serves the City of Tulsa,
neighboring communities and area busi-
nesses with a sustainable alternative to
landfills, while producing clean, renew-
able energy. Newman is also charged
with leading special projects which
advance Covanta’s strategic growth
strategy in the U.S. An entrepreneur and
“intrapreneur,” his career has focused on
business development, turnaround proj-
ects, modernization initiatives and sus-
tainability, leveraging and improving
energy conversion assets, management
of construction projects and mission-
critical initiatives. 

Covanta’s Matt Newman
added to advisory board

Atlas Copco Construction Equip-
ment welcomed Romco Equipment Co.
to its growing dealer network. The Texas
based company will rent, sell and serv-
ice Atlas Copco compressors, generators
and light towers to meet customer
demands for portable energy equipment
across the state. 

Romco serves the heavy construc-
tion and mining industries in Texas.
Expanding its line of equipment to
include Atlas Copco compressors, gener-
ators and light towers, allows Romco to
serve additional industries, including oil
and gas refineries and shipyards. 

Romco Equipment Co. sells
replacement parts and attachments as
well as provides maintenance and full
refurbishment for worn equipment. 

Romco’s Texas branch locations
include Austin, Buffalo, Carmine, Dal-
las, Fort Worth, Houston, Longview, Rio
Grande Valley and San Antonio. 

Romco Equipment joins
Atlas Copco’s as dealer



DAVE VAN VLEET, SALES MANAGER
30+ YEARS OF EXPERIENCE

JIM ADAMS, SALES WESTERN STATES
20+ YEARS OF EXPERIENCE

LARRY DONNAY, SALES EASTERN STATES
30+ YEARS OF EXPERIENCE

TOM HARREN, TRANSPORTATION MANAGER
20 YEARS OF EXPERIENCE

R.M.JOHNSON COMPANY WELDING STAFF WITH AN AVERAGE EMPLOYEE RETENTION
OF 20 YEARS! WE PLAN TO BE HERE FOR ALL OF YOUR RECYCLING EQUIPMENT NEEDS.

Kristy Harren, Elaine Johnson, and Kelly Donabauer

Still Original family-owned and continuing strong
with second generation owners after 45 years!

R.M. JOHNSON COMPANY
890 Norway Drive

Annandale, MN 55302

www.EZCrusher.com

800-328-3613
320-274-3594

Fax 320-274-3859

davev@ezcrusher.com
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R.M.Johnson Co. will be 
here for you and your 

equipment needs 
for years to come!

In an ever-changing market and business, 
people and companies come and go. Here at R.M. 
Johnson Company (E-Z Crusher), we are the ONE 
solid foundation. We will continue to stay strong 
and be here for your recycling equipment needs. 

With over 45 years’ experience under the same 
ownership, when we say we understand your 
equipment needs, we mean it! Our sales team has 
over 87 years combined experience in the scrap and 
recycling industry! 

JAMIE MILLER, CEO/CONTROLLER
30+ YEARS EXPIERENCE

Give us a call today to see
what we can do for your bottom line!

DON DONABAUER, SERVICE MANAGER
25+ YEARS OF EXPERIENCE

DENNIS HUHN, SERVICE SPECIALIST
25+ YEARS OF EXPERIENCE



There’s one thing we know – there
will always be landfills. In fact, regard-
less of a tremendous effort on the part
of state and local governments, compa-
nies and individual households, landfill
usage has increased or remained stag-
nant in many areas across the U.S.

According to David McConnell,
vice president for North America busi-
ness development at Enerkem, a biofu-
els and clean chemicals producer that
converts the carbon still contained in
non-recyclable and non-compostable
municipal solid waste (MSW) into
methanol, ethanol or other renewable
chemicals, MSW generation has con-
tinued to increase in recent years. 

“Based on Environmental
Research and Education Foundation
(EREF) data, 347 million tons of MSW
were managed in 2013 versus 342 mil-
lion tons in 2010. Landfill usage
remains high as 64 percent is still being
landfilled,” McConnell said. 

Each year, the EPA produces a
report called Advancing Sustainable
Materials Management: Fact Sheet,
which includes information on munici-
pal solid waste generation, recycling,
combustion with energy recovery and
landfilling. 

According to the EPA’s most
recent report, in 2014, in the U.S.,
about 258 million tons of MSW were
generated. Over 89 million tons of
MSW were recycled and composted,
equivalent to a 34.6 percent recycling
rate. In addition, over 33 million tons
of MSW were combusted with energy
recovery and 136 million tons were
landfilled. And in 2014, 89.5 percent of
corrugated boxes were recycled and
about 61 percent of yard trimmings
were composted.

“Overall in the U.S., recycling pro-
grams have had a minimal effect on
landfill usage,” McConnell said. “How-
ever, effective residential and commer-
cial recycling and composting
programs can have a significant effect
on reducing landfill volumes as demon-
strated on the West Coast in cities such
as San Francisco and Seattle. In addi-
tion, landfill usage can be further
reduced by using waste conversion
technologies.”

These technologies, like
Enerkem’s MSW-to-biofuels and
chemicals process, can turn non-recy-
clable and non-compostable garbage
into valuable products, hence enabling
to achieve over 90 percent waste diver-
sion rate.

Michael Benedetto, president and
owner of TFC Recycling in Chesa-
peake, Virginia, said the more that gets
recycled, the less is landfilled. 

“I believe there are more corporate
social and environmental responsibility

initiatives to produce and landfill less
or strive toward zero landfill waste,
which is a major step in the right direc-
tion,” Benedetto said. 

Waste management and recycling
companies are responding to the
increase in recycling programs.

“Landfills can be cash cows for
certain companies,” Benedetto said.
“Less volume equals less profit. But
recycling is better for the environment
and better for communities, creating
more jobs, generating tax dollars and
sustainability.”

Accelerated Efforts
Allison Skinner, certification proj-

ect manager, sustainability, NSF inter-
national oversees NSF’s landfill free
verification and Environmental Product
Declaration (EPD) programs. Prior to
joining NSF international, Skinner
managed energy efficiency, renewable
energy, and alternative fuel projects
that helped individuals and businesses
reduce their impact on the environ-
ment.

NSF International offers third-
party verification of landfill free
claims, granting recognition to compa-
nies demonstrating that they send less
than one percent of waste to landfill. 

“While NSF International can’t
necessarily speak to what is going on
across the entire country, we do know
that our customers have significantly
decreased the amount of waste they
send to landfill,” Skinner said. NSF
International customer West Liberty
Foods alone has eliminated more than

55,000 tons of waste from landfills
since they instituted the landfill-free
verification.

For many companies, the bottom
line is paramount in their decisions on
landfill usage versus recycling initia-
tives. Landfill and recycling costs vary
across the country, as do disposal regu-
lations that are related to landfill usage. 

“Here in Michigan, where NSF
International is headquartered, a 2016
report on annual landfill and incinera-
tion stated if all the disposed materials
were instead recovered and sold to the
market, it would have an estimated eco-
nomic impact of up to $399 million per
year,” Skinner said. 

Most materials that are typically
considered “waste” are actually valu-
able commodities that organizations
can sell to be made into new products,
which can have a positive local eco-
nomic impact. 

“MillerCoors’ Milwaukee campus
is realizing a savings of about $89,000
per year from landfill-free efforts and,
as an example, they have been using
recycled materials to make grills and
coolers,” Skinner said. “As companies
begin to look for ways to reduce their
impact and waste generation, innova-
tive ideas will come about and eventu-
ally become best practice across
industries.”

NSF International customer Sun-
Power invested in an industrial compost
machine, which supplies compost for a
greenhouse that provides fresh produce
for the 1,300 employees on site. 

“More and more companies are
beginning to realize that generating less
waste saves money on raw materials,
energy and labor costs. Consumers pre-
fer to buy products they perceive as
having a lower impact on the environ-
ment and corporate investment in sus-
tainability is higher than ever,” Skinner
said. “For those looking to be leaders in
environmental leadership and social
responsibility, achieving landfill-free
status is a significant accomplishment.”

Exploring New Avenues
Daniel de Liege, chairman of

Alliance Bio-Products, Inc. said that
while recycling and reuse of non-
organic materials such as metal or plas-
tic has become familiar and even
mandatory in some cities to conserve
space in landfills, recent technological
advancements are now making it possi-
ble for the organic waste to also experi-
ence a second chance at life outside of
the landfill. 

As de Liege explained, some com-
panies, such as Alliance Bio-Products,
have found use in residential, commer-
cial and agricultural waste through its
ability to provide cellulose material
used in the production of low-cost bio-
fuels and other products including
nutraceuticals, pharmaceuticals, carbon
fiber nanotubes and construction 
products. 

“Advanced cellulose extraction
technologies that use a patented
mechanical process known as Cellulose
to Sugar (CTS), are enabling the trans-

by MAURA KELLER
mkeller@americanrecycler.com
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Casella Waste Systems, Inc., a
regional solid waste, recycling and
resource management services com-
pany, reported its financial results for
the three and twelve month periods
ended December 31, 2016.

Highlights for the 3 and 12 months
ended December 31, 2016: 

•2016 results exceeded guidance
for revenues, adjusted EBITDA and
normalized free cash flow.

•Revenues were $143.8 million for
the quarter, up $3.8 million, or 2.7 per-
cent, from the same period in 2015.
Revenues were $565.0 million for the
fiscal year, up $18.5 million, or 3.4 per-

cent, from fiscal year 2015.
•Net loss was $(12.0) million for

the quarter, down $(5.0) million, or 70.6
percent, from the same period in 2015.
Net loss was $(6.9) million for the fiscal
year, up $4.9 million, or 41.8 percent,
from fiscal year 2015.

•Adjusted net income attributable
to common stockholders was $1.9 mil-
lion for the quarter, up $3.6 million
from the same period in 2015. Adjusted
net income attributable to common
stockholders was $7.8 million for the
fiscal year, up $19.0 million from fiscal
year 2015.

•Adjusted EBITDA was $29.4 mil-
lion for the quarter, up $1.6 million, or
5.9 percent, from the same period in
2015. Adjusted EBITDA was $120.6
million for the fiscal year, up $14.5 mil-
lion, or 13.7 percent, from fiscal year
2015.

•Adjusted operating income was
$10.9 million for the quarter, up $2.7

million, or 33.7 percent, from the same
period in 2015. Adjusted operating
income was $45.8 million for the fiscal
year, up $15.4 million, or 50.3 percent,
from fiscal year 2015.

•Net cash provided by operating
activities was $80.4 million in the fiscal
year, up $9.9 million, or 14.1 percent,
from fiscal year 2015.

•Normalized free cash flow was
$27.1 million for the fiscal year, up $8.5
million, or 45.6 percent, from fiscal
year 2015.

Net cash provided by operating
activities was $24.4 million in the quar-
ter, down $(5.6) million from the same
period in 2015. Normalized free cash
flow was $12.2 million in the quarter, as
compared to $8.7 million for the same
period in 2015. The fourth quarter of
2016 included a $6.8 million adjust-
ment for the interest payment associ-
ated with the redemption of the 2019
notes.
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To be included in the spotlight, 
you must manufacture the 
equipment featured. We require 
a company name, contact 
person, telephone number and, 
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0043.
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American Recycler is not responsible for non-inclusion of manufacturers and their equipment. 

Manufacturers are to contact American Recycler to ensure their company is listed in the Equipment Spotlight.
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Primary Reduction
Auto Crushers
Tire Recycling
Dust Control
Crushed Car Haulers

Republic Services, Inc. celebrated
its industry leading safety program by
hosting its first national championship
truck ROAD-EO competition, a rigorous
skills competition for Republic’s top
drivers and technicians from across the
country. The competition involves a
series of driving and diagnostic tests in
challenging scenarios, in order to deter-
mine national champions in five distinct
categories.

“Safety is at the center of every-
thing we do,” said Don Slager, president
and chief executive officer. “We recruit
the best drivers with the strongest safety
records and talented technicians with
outstanding mechanical knowledge.
Every day, these men and women are
responsible for maintaining highly engi-
neered, sophisticated pieces of heavy
equipment in order to provide total relia-
bility while safely navigating through
our neighborhoods, serving our 14 mil-
lion customers and collecting over 5

million tons of recycling and waste
materials. What better way to celebrate
our commitment to safety than by hav-
ing our best drivers and technicians
showcase their skills and really find out
who’s the best-of-the-best.” 

The driving competition involves 40
drivers who earned the opportunity to
compete in the National Championship
by winning their respective local compe-
titions. These top drivers are competing
in one of four truck categories: front
load, side load, roll-off and rear load.
The competition consists of seven timed
challenges that replicate the obstacles
that drivers experience on their routes,
from backing up in a narrow alleyway to
navigating tight turns.

The technician competition involves
10 technicians from around the country
who also won their respective local com-
petitions. Their competition consists of
diagnostic tests on a roll-off truck,
where competitors are challenged with

identifying 10 vehicle problems in an
allotted amount of time.

In addition to bragging rights with
their friends and fellow drivers and tech-
nicians, the first and second place win-
ners in each of their respective
categories will receive a cash award,
additional paid time off, and other spe-
cial gifts and amenities.

Republic has been steadily building
on its industry-leading safety program,
beginning with a 42 percent better safety
performance record than the industry
average, based on Occupational Safety
and Health Administration data, over the
past eight years. Since 2009, Republic
drivers have won 18 of the 24 National
Waste & Recycling Association “Driver
of the Year” awards. In addition, last
year, over 12,000 employees earned
Republic’s Dedicated to Safety Award,
and more than 5,000 employees received
Republic’s Dedicated to Excellence
recognition. 

Republic Services kicks-off its first
national championship truck ROAD-EO
Fifty drivers and technicians join in competition

Casella Waste Systems increased revenues for 2016

Waste Connections, Inc. will
rebrand its operations in Canada from
Progressive Waste Solutions to Waste
Connections of Canada. The rebranding
follows the June 1, 2016 all stock busi-
ness combination of the company (for-
merly named Progressive Waste
Solutions Ltd.) and Waste Connections
US, Inc. 

“This is a very exciting change for
our employees,” said Dan Pio, presi-
dent Canadian operations. “We are
proud to be rebranding our business
operations in Canada to better align
them with the Waste Connections brand
and its high correlation with safety, cor-
porate culture, integrity and customer
service. The tireless efforts of our tal-
ented and dedicated employees have
garnered significant customer loyalty
and support throughout the years, and
we believe Waste Connections of
Canada is well positioned for continued
growth and success in the communities
we serve.”

The roll out of the new brand will
take place over the next 12 to 16 months.

Waste Connections
rebrands Canadian
operations



Kentucky Governor Matt Bevin,
signed into law new legislation that will
protect workers in the waste and recy-
cling industry. HB144, Kentucky’s ver-
sion of the Slow Down to Get Around
law, requires motorists to slow down or
move out of the way of waste and recy-
cling vehicles. The bill was co-spon-
sored by Representatives Sal Santoro
(R-60) and David Hale (R-74.)

Kentucky is now the 13th state to
enact this vital legislation, commonly
referred to as Slow Down to Get
Around, which is designed to protect
waste and recycling workers. The Ken-
tucky State Chapter of the National
Waste and Recycling Association
(NWRA) took the critical steps to
develop this legislation and achieve its
support in the Kentucky legislature.

The law went into effect upon the
signature of the Governor on March 16,
and requires motorists to slow down
around waste and recycling trucks
when actively engaged in making col-
lections when safety lights are flashing,
similar to cautions motorists must now
exercise when traveling through a con-
struction work zone or when passing a
stopped public safety vehicle. Slow
Down to Get Around is a nationwide
campaign by NWRA and its state chap-
ters. The effort in Kentucky involved a
coalition of private waste and recycling
companies, labor groups and municipal
leaders in getting this important worker
safety measure enacted into law.

“This law is about the safety of
waste and recycling collectors who
serve our communities statewide,” said
Robert Lee, chief executive officer
EcoTech Waste Logistics and Kentucky
Chapter Chair of NWRA. “All

motorists are to exercise caution and
must slow down to get around waste
and recycling vehicles, which will save
lives and prevent unnecessary accidents
and injuries. Our focus now turns to
raising awareness of the new law and
educating residents of the dangers that
collection workers face daily on our
roadways.”

The most recent data from the U.S.
Bureau of Labor Statistics shows that
the waste and recycling collection
occupation ranks fifth in the nation for
injuries, accidents and fatalities, and
more recent data shows that many acci-
dents involving waste and collection
workers are caused by inattentive
motorists and distracted driving. Ken-
tucky now joins twelve other states that
have enacted Slow Down to Get
Around, including Alabama, Florida,
Georgia, Indiana, Illinois, Michigan,
New York, North Carolina, Oklahoma,
Virginia, Wisconsin and West Virginia.

In all states, NWRA encourages
motorists to be aware of the roadside
dangers facing refuse and collection
workers. NWRA is asking the media,
public safety and transportation agen-
cies and community leaders in Ken-
tucky to educate motorists about the
new law.
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Slow Down To Get Around
adopted in Kentucky
Motorists will be required to proceed with
caution when passing waste vehicles
making collections or face strict penalties

Ontario Tire Stewardship’s (OTS)
Used Tires Program, has reached an
incredible milestone of recycling its
100 millionth tire since the program
opened in 2009. 

Before the implementation of the
program many of these tires ended up
in landfills across the province or accu-
mulated in tire piles, which pose seri-
ous environmental and safety risks.
Through the Used Tires Program 100
per cent of scrap tires generated in
Ontario are recycled into high value,
sustainable products – and importantly,
no tires are burned, disposed of in land-
fills or are illegally dumped.

“Since its inception, the Used Tires
Program has accomplished a number of
things, chief among them, the waste
diversion rate,” said Andrew Horsman,
executive director of OTS. “This mile-
stone would not have been possible
without the help of Ontarians across the
province and the commitment of our
industry partners.”

OTS’s network of over 700 stew-
ards, 7,000 collectors, almost 100
haulers, and group of 30 processors and
recycled product manufacturers are
building a sustainable future for the
province and supporting the circular
economy. Through these planet-posi-
tive partnerships, old tires are now
redesigned into eco-friendly products
like patio tiles, rubber landscaping
mulch, gym flooring, playground sur-
facing, floor underlay and more.

“Along with its numerous partner
organizations, OTS is committed to
bringing new life to scrap tires, sup-
porting the Ontario economy, local
communities and the environment,”
said Horsman. “Because of the Used
Tires Program we have been able to
create the conditions to support the cir-
cular economy. By ensuring there was a
consistent supply of scrap tires for
Ontario recyclers, as well as invest-
ments into new manufacturing, we now
have a new generation of recycled tire
products available for consumers and
businesses.”

Every used tire in Ontario now has
a longer life because of the more than
$100 million of investment provided by
OTS into Ontario’s economy. This
includes research and development and
investments in new markets.

The program continues to have a
positive and lasting impact in commu-
nities across Ontario. For example,
through OTS’s Community Renewal
Fund (CRF) grant program, a total of
60 projects have been awarded over $1
million in funding for new and need-to-
be-renewed public spaces, like play-
grounds and fitness tracks. All of this
encourages earth friendly building and
development, improves the lives of
Ontarians and boosts the local econ-
omy.

OTS is committed to ensuring all
tires in the province of Ontario are
responsibly recycled and successfully
diverted from landfills. 

Ontario reaches
waste diversion
milestone

The Pennsylvania Department of
Environmental Protection (DEP) has
received the Phase II portion of Elcon
Recycling Services, LLC’s application
for a commercial hazardous waste
treatment and storage facility proposed
for Falls Township, Bucks County.

DEP has 90 days to determine if
the application is considered adminis-
tratively complete. The initial review is
done to determine if the material sub-
mitted is sufficient and complete so
that the technical review may com-
mence. If the application is incom-
plete, it will be returned with a letter
citing deficiencies. The applicant may
resubmit the application, restarting the
90-day administrative review process.
If the application is deemed adminis-
tratively complete, it will undergo a
technical review. It is during the tech-
nical review that full details of the pro-
posed operations and design will be
evaluated. The Phase I portion of the
application was found to be in confor-
mance with the exclusionary siting cri-
teria regulations on November 12,
2015.

Throughout the review process,
DEP will conduct public outreach
through public meetings and hearings,
information sheets, status updates and
DEP’s website. At this time, it is still
too early to confirm a schedule of in-
person opportunities over the duration
of the review.

DEP receives
Phase II
application 

National Waste Management Hold-
ings, Inc., a growing vertically integrated
solid waste management company, has
acquired Northeast Data Destruction and
Recycling, LLC. 

National Waste’s reach in upstate
New York now extends south to Kingston,
New York, where Northeast Data Destruc-
tion and Recycling offers cardboard recy-
cling and document destruction, hard drive
destruction, and other data destruction.
Implementing its existing services offered
in other areas, National Waste will grow its
new Kingston operation to also include
roll-off services. 

The acquisition also provides an addi-
tional revenue stream as National Waste
continues its acquisition based growth
strategy in vertical markets. 

National Waste
Management
acquires Northeast
Data Destruction
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There is a myriad of options in the
global market for the containment of
waste and recycled materials. A wide
range of options is necessary due to the
vast number of settings and processes
that might be involved when waste or
recyclables must be contained.

Molok provides waste contain-
ment systems for trash, recycling,
organics and even used cooking oil.
“Our containers are all two-thirds
underground, which offers many bene-
fits: odor control, hygienic handling,
pest control and greater capacity. This
is all due to the basic law of nature,
coolness of the earth and gravity. New
waste always caps older waste, com-
pacting the older material and mini-
mizing odors. 

Due to the secure containment
design, pests cannot access the waste,”
Marja Hillis, president and chief exec-
utive officer stated. Containers are
used wherever waste is generated:

industrial, commercial, institutional
and residential settings, as well as
parks and open spaces. Hillis said, “As
landfill trends lean towards densifica-
tion to reduce their footprint, the
crane-lifted semi-underground Molok®

system occupies less than 10 percent
of conventional systems and makes
excellent use of space.” 

Containers range from 0.4 cubic
yards up to 6.5 cubic yards. Due to the
vertical design and small surface area,
waste material compacts – allowing
for 1.5 to 2 times the volume of the
container by weight. The vertical
capacity of the Molok system may

provide a significant reduction in serv-
ice requirements, often up to 50 per-
cent, which may also provide
significant operating efficiencies and
environmental benefits. The Molok
container for organics collection has a
capacity of 1 cu.yd. and a safe work-
ing load of 880 lbs.,
making it a large,
secure container for
organics.

Hillis noted that
the uniqueness of the
Molok container
goes beyond the
underground innova-
tion and into another
dimension of their
exclusive design –
they are emptied by
an articulated crane. The benefits of
articulated crane collection are
twofold: one is freedom of installation
location and the second is further
waste containment control. 

The containers can be installed in
places where they are
most convenient and
accessible for people of
various ages and abilities.
Space savings may aid in
more options for design-
ers and planners. Because
the containers are emp-
tied by lifting the inner
container from the main
chamber and the contents
are released through the
bottom of the inner con-
tainer, there is never any
moving or tipping of the
main container. No tip-
ping of the Molok con-
tainer means less
dripping, less escaped lit-
ter and less pest attrac-

tion. Also, the Molok system is one of
the only waste containers easily acces-
sible by persons of all ages and abili-
ties. The lightweight filling lid is
easily managed and
the opening height
meets most accessi-
bility guidelines. In
1991, Molok was
established in Fin-
land and has oper-
ated in North
America since 1999.
Molok containers
are used in more
than 40 countries

and scores of original containers are
still in use 25 years later. 

“Snyder Industries is our nation’s
largest rotational molder. We’ve been a
premier molder since 1957 and our
containers are manufactured at 3 of
our 17 U.S. locations. Our hottest

product is the round, 300 gallon con-
tainer but we also offer 200 and 450
gallon sizes,” said Dian Sommers,
national account manager, refuse &
utility at Snyder Industries. The 300 is
used at recycling centers, schools,
apartment complexes, alleys, city
events and parks. The containers are
stationary and molded from high den-
sity polyethylene (HDPE) plastic.
Sommers explained, “They are very
durable and can be ordered in custom
colors, with hot stamping and decals.
Each order that we receive seems to be
customized. Clients have started
adding multiple decals, hot stamps,
style of lid and a variety of color com-
binations to reflect the image of the
city or operation involved.”

The 300 gallon containers have a
slightly larger foot print than the 95
gallon carts, but the 300 can hold triple
the waste of the 95. In large cities, the
end user property size is typically
quite limited, so having one container
that will do the same as three is a clear
advantage. The 300 is also popular at
special events like the Sturgis, South
Dakota Motorcycle Rally, downtown
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Ameri-Kart Waste 
Handling Products   

Doug Eck
800-533-2475

www.amkwastehandling.com

Busch Systems
Serena Brooks
800-565-9931

www.buschsystems.com

Cascade Cart Solutions 
Carol Hindley
616-975-4883

www.cascadecartsolutions.com

Conshocken Steel Products 
Shelly Brown
856-305-8999

www.consho.net

E-Pak Manufacturing, LLC 
Jen Smith

800-235-1632
www.epakmanufacturing.com

Durabac
Steve Charboneau

800-565-1723
www.durabec.net

Molok North America Ltd.
Marja Hillis

877-558-5576
www.molokna.com

Par-Kan Company LLC 
Abbie Hepler
800-291-5487

www.par-kan.com 

Rotational Molding 
Dave Cunningham

310-327-5401
www.rotationalmoldinginc.com

Snyder Industries
Dian Sommers
888-422-8683

www.snyderplasticsolutions.com

Stone Valley Container 
Steve Stoltzfus
814-667-2046

www.stonevalleycontainer.com

T.M. Fitzgerald & Associates
Tom Fitzgerald
610-853-2008

www.tmfcorporation.com

Wastequip
Charlie Clark
864-313-7944

www.wastequip.com

Molok North America Ltd

Snyder Industries

See CONTAINERS, Page B6

T.M. Fitzgerald & Associates
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Ohio EPA launches online
materials marketplace

Ohio EPA director Craig W. Butler
disclosed the launch of a new online serv-
ice where Ohio businesses, not-for-profits
and government organizations can adver-
tise and acquire potentially useful products
and materials that might otherwise be des-
tined for disposal in landfills. The new
Ohio Materials Marketplace (OMM) is a
free online platform allowing these organi-
zations to connect and find solutions to
material reuse and recycling needs. 

“With statewide access to thousands
of Ohio’s businesses, communities and
other organizations, Ohio EPA’s Division
of Environmental & Financial Assistance
(DEFA) is well positioned to bring mem-
bers together in this modern online mar-
ketplace,” Butler said. “This new service
positions Ohio as a leader in the circular
economy, helping remove materials from
the waste stream, promoting jobs and
allowing for better efficiency and savings
in the processes of creating goods and
services.”

Examples of materials posted on
OMM (and their potential re-uses) might
include common items such as bulk
wooden pallets (mulch base) or used
bricks (building materials). Other items
might reflect materials from industrial
processes such as spent foundry sand (to
be mixed with potting soil), or specialized
items such as spent hydro-treating catalyst
(metals recovery). 

Along with browsing for materials,
users of OMM can post “wanted” items
that might substitute for raw materials or
other items members currently purchase.
Examples of such requests that have been

posted thus far include bulk alumina oxide
(for metals harvesting/recovery) and bulk
food waste in packaging (to be used for
anaerobic digestion/energy recovery). 

What differentiates the Ohio Materi-
als Marketplace from other online markets
is that the platform is active in design and
functionality rather than passive. Previous
models (such as the Ohio Materials
Exchange) and similar services in other
states worked as a simple bulletin board
with little or no engagement by the host.
The new OMM is maintained by Ohio
EPA which markets the site to potential
users, verifies that users (and items posted)
meet qualifications to participate, and
actively works to facilitate connections
between users. The site is specifically
designed as a business-to-business or busi-
ness-to-community exchange for recy-
clables and reusable materials. 

In the circular economy, products and
by-products recirculate productively
through reuse, remanufacturing, recycling
and maintenance. Users of OMM can
make or save money by finding a market
for their unwanted materials and avoiding
landfill tipping fees; buyers save money by
having access to sellers’ discounted (or
free) materials; Ohio’s environment bene-
fits by having more material removed from
the waste stream. 

The program is being launched with
support from the not-for-profit United
States Business Council for Sustainable
Development. More information about
OMM is available online at  ohio.materi-
alsmarketplace.org.
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Recla Metals
Matthews Alvarez • 716-592-2700

Recla Metals was founded by Diann and Garry Fulks in 1974, according to
Matthews Alvarez, one of the current co-owners. The company actually encompasses
three different types of business now: recycling, a steel service center, and sales of
rusty corrugated roofing material.

The company started as a recycling business, but then they started pulling usable
metals from the scrap piles. Later, Recla Metals started buying new metal for resale.

Galvanized corrugated roofing material was one of the products Recla Metals
bought and sold. One particular load arrived without its usual galvanized coating,
and it rusted. Much to everyone’s surprise, customers loved the look, and wanted to
buy it. 

Alvarez said that the rusty metal has a “rustic look” that customers in the moun-
tains of Colorado particularly like, but the product is sold all over the country.
Alvarez noted that because the metal is thick, it’s actually more durable than typical
shingled roofs, even with the rust.

Besides having three different types of business, Recla Metals has grown to
have three different locations. They started in Clifton, which is near Grand Junction,
then later opened facilities in Montrose and Durango. The main office is now in
Montrose.

Meanwhile, Alvarez had been selling industrial machinery and became familiar
with the scrap industry through his association with manufacturers. “One day I got
fed up with New Orleans and moved to Colorado,” he said. “It’s important to live
somewhere you like.”

After the move, Alvarez started working for a shredding company that pur-
chased scrap metal from Recla Metals. He got to know the owners, and they got to
know him. Finally, the couple started looking towards their eventual retirement, and
wanted to bring on someone new who could take over the company. Alvarez seemed
to be a good fit. 

Alvarez started with the company about eight years ago, but not as an owner. He
worked there for about 1 1/2 years because both he and the owners wanted to make
sure he would be comfortable both with the company, and with the location.

Alavarez said he had never lived in a small town before, and he was interested in
“a place like Montrose to raise a family.” At that time he and his wife had one child.
Now he has three children and he’s even more enthusiastic about small-town moun-
tain life as well as the availability of skiing and outdoor activities.

While there isn’t a lot of heavy industry in Colorado mountain towns to support
a recycling business, Alavarez said, “every community needs one.” Recla Metals is
looking into opening a new facility, but even in “green” communities, residents
aren’t always enthusiastic about having a scrap yard in their back yard. On the other
hand, if the scrap yard is nearby, people are more likely recycle, Alvarez said.

Alvarez said that the best part of the job is “meeting all of the different people in
the scrap metal game.” Since the company is fairly small, Alvarez said that he gets to
wear a lot of hats, which makes the job even more interesting. 

Buying scrap has its challenges, Alvarez said. Coal mines, which once were
good sources of scrap metal, are now shutting down. But selling material is also a
challenge. When he first moved to Colorado he said “it blew me away that we could
export so much from Montrose, Colorado,” which is nowhere near any coasts. Now,
even though export is still possible, those markets aren’t buying as much and more
scrap needs to be sold within the U.S.

Alvarez enjoys visiting industrial customers. “I’m fascinated by manufacturing
and industry in general,” he said. Because of his job, he has a chance to see how
things are made.

While Alvarez enjoys the beauty of his new hometown, he’s a bit more prag-
matic about the industry he chose. “What we do, it’s not a glamorous business,” he
said, “it’s dirty, but it’s needed.” And while being green is trendy these days, Alvarez
said, “It’s one of the oldest trades in the world.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0043

Advertising works.
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 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.
Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

events, festivals, and at city beaches.
Because the containers also holds more
waste than the 55 gallon drum con-
tainer previously used in such settings,
it is not as typical for the container to
overflow, allowing waste to spread.
Since the cans are so large and sealed,
the 300 is also popular for use in
restaurant kitchens, for holding food
waste.

The containers have been sold
since the 1990s and “the continued
growth of the specialized unit is due to
the flexibility of the container. The 300
was originally molded using high den-
sity crosslink plastic resin and when the
cans needed to be retired, we wanted to
avoid sending them to landfills. Any
container that is molded using crosslink
resin can’t be recycled. So, the con-
struction material for the 300 changed
to HDPE plastic. HDPE has excellent
thermal and impact properties, plus it’s
rated as a Class 2 recyclable plastic,”
Sommers said.

For close to three decades the T.M.
Fitzgerald & Associates company has
been manufacturing and distributing
quality American made plastic contain-
ers. According to Tom Fitzgerald, pres-
ident, “We take pride in our quality
products and responsive customer serv-
ice. We are happy to offer our full line
of TripleRCan® containers, which offer
everything needed for any size project –
perfect for commingled recycling,
green waste, trash and yard waste. We
offer capacities of 20, 25 or 32 gallons

as well as a smaller 50 quart model,
ideal for valet trash services. We offer
lids, solid or with various openings,
containers available with either a solid
bottom or drain holes, and a large
selection of standard and custom colors
are available. Customers can even
choose to add recycling logos or cus-
tom imprints across multiple branding
areas. Clients can customize an order to
include the color and logo desired, for
any recycling program. We also stock
standardized containers so we can meet
the needs of non-municipal programs.”

Fitzgerald noted that the firm’s
commitment to quality and service
comes standard with every order. All
products are made in America with
impact resistant, all weather material
containing UV stabilizers, to protect
against sun damage. “We use seamless,
high pressure injection molding that
puts plastic where it is needed most for
strength and resilience. That includes
reinforcing radial ribs under the rim
and base for added durability. Our con-
tainers are designed with users in mind
– featuring large, open handles that are
easy for a gloved hand to grip. The
height of our containers means less
bending and lifting for homeowners
and collection workers. 

The TripleRCan nests inside itself
for easy delivery, distribution & set-up.
We look forward to increased growth
within the recycling industry, as our
country continues to embrace green ini-
tiatives across all levels – municipali-
ties, universities, corporations and
military bases – as all do their part to
reduce, reuse, and recycle,” said
Fitzgerald.

Containers
■Continued from Page B4

Oregon DEQ issues order to
Industrial Harbor to prevent
overflow at closed landfill

The Oregon Department of Envi-
ronmental Quality issued an order in
February to Industrial Harbor USA
LLC requiring it to immediately hire an
operator to supervise its wastewater
treatment facility at the company’s
closed paper mill waste landfill off
Highway 101.

DEQ issued the order after learning
that since February 21 the wastewater
treatment facility has not had an opera-
tor – a violation of the facility’s waste-
water permit and state law. Without an
operator, wastewater will overflow from
an interim storage tank, which collects
leachate from a paper mill waste land-
fill, within three to five days eventually
making its way to the Umpqua River.
The overflow would travel from the
tank to the river through a stormwater
conveyance system on the property.

Leachate is the liquid that drains or
leaches from a landfill. Paper mill
waste leachate has a high pH and con-
tains pollutants such as ammonia and
salts; however, DEQ does not expect
the leachate to be toxic to fish or harm-
ful to the public because it is diluted
with rain water.

The facility’s permit allows it to
operate a wastewater collection, treat-
ment, control and disposal system and
discharge to waters of the state only
from a permitted discharge point. When
properly operated, treated leachate
from the site is pumped to an outfall
that discharges to the Pacific Ocean.

Such violations are subject to fines
of up to $25,000 per day per violation
and may also be subject to criminal
penalties.
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formation of waste which would tradi-
tionally take up significant space in
landfills, into fuel and other products at
a fraction of the cost,” de Liege said. 

Moving forward, de Liege believes
we’re going to see recycling and waste
reuse play an even larger role at the res-
idential level, giving local residents an
opportunity to transform their waste
into products for everyday use. One of
the biggest opportunities de Leige sees
is the concept of “grass to gas” where
people will be able to transform yard
waste, cardboard, wood and other green
materials into bioethanol fuel for their
cars. 

“The industry is currently focused
on technologies that transform waste
into fuel at the commercial level how-
ever, it’s only a matter of time before
we see the demand reach consumers
who will require individual solutions,”
de Liege said. 

The use of residential waste in the
production of ethanol will also be
extremely important as it will pull
green waste out of landfills, can reduce
the amount of carbon dioxide being
released into the atmosphere both at the

landfill and with reduced emissions
once it’s transformed into fuel, and will
provide an energy source that does not
pull from the nation’s food supply.

“Simultaneously, with processes
such as Alliance Bio-Product’s patented
CTS process, ethanol producers will be
able to reduce the cost of fuel to only
$0.91 per gallon, making fuel cheaper
for consumers while productively rid-
ding counties of their unneeded waste.
The bioethanol market in particular is
expected to rise to $9,544 million by
2022, presenting those who are capable
of identifying a solution that transforms
waste into biofuel with a significant
market opportunity.”

So what do these advancements in
technology mean for the waste and
recycling industry? Dawn Grimes, vice
president of enterprise and business at
RecycleForce said there’s no question
recycle and landfill operations will
increasingly overlap as both look to
“crack the nut” on mining and process-
ing landfills that are full of recyclable
plastic and precious metals. 

“Landfills stand to recapture land
for re-fill or redevelopment while for
recyclers – with the right equipment
and processes – landfills could be the
urban gold mine of the 21st century,”
Grimes said.

Indeed, cities and municipalities
that are focusing on achieving zero
waste targets in future years and lever-
aging the full suite of technologies and
best practices, including waste conver-
sion technologies, will have a positive
effect on reducing volumes to landfill

“Landfill usage is more prevalent
in the American South and the Central
U.S., McConnell said. “But the
increased adoption of innovative waste
conversion technologies – that can pro-
duce valuable products such as liquid
biofuels and chemicals – and comple-
mentary activities to upstream recy-
cling will have a large reduction effect
on landfill volumes. They also can con-
tribute to the transition to a circular
economy where the large majority of
waste is used as a resource for the pro-
duction of valuable products.”

Technological advancements and
governmental regulations aside, indus-
try experts recognize that the U.S. is a
society created on convenience. “Items
such as single use coffee pods (K-cups)
are typically not recycled,” Benedetto
said. “We need to change the mindset
and stop creating an environmental bur-
den on future generations. It starts with
consumers.”

Landfill usage
■Continued from Page B1

Advanced Disposal Services, Inc.
reported revenue for the 3 months
ended December 31, 2016 of $352.0
million versus $349.6 million in the
same period of the prior year. Net loss
during fourth quarter 2016 was $20.1
million, or $0.24 per share, versus a net
loss of $8.8 million, or $0.14 per share,
in fourth quarter 2015. 

The company achieved quarterly
adjusted EBITDA and adjusted
EBITDA margins of $107.7 million
and 30.6 percent, respectively, or an
increase of $6.2 million in adjusted
EBITDA and 160 basis points in
adjusted EBITDA margins versus
fourth quarter 2015.

During the fourth quarter, the com-
pany completed its initial public offer-
ing, which raised nearly $375 million
net of fees between the initial share
issuance and the underwriters exercis-
ing their option to purchase additional
shares. Those proceeds were used to
repay debt, driving improvements in
the company’s leverage ratio. The com-
pany also received credit ratings
upgrades by both Standard & Poor’s
and Moody’s.

Based on the momentum generated
from the initial public offering and sub-
sequent ratings upgrades, the company
refinanced its outstanding debt and
credit facility in the fourth quarter. This
debt refinancing coupled with the debt
repayments from the initial public
offering is expected to save the com-
pany over $30 million in cash interest
savings annually. A $64.7 million pre-
tax loss on debt extinguishments and
modifications was recorded, which is
the driver of the decline of fourth quar-
ter net income. However, fourth quarter
adjusted net income, which includes an
adjustment for the debt refinancing
charge, was $17.2 million or an
increase of $11.7 million versus fourth
quarter 2015. Strong pricing was a key
driver of the increase in adjusted net
income with average yield for the quar-
ter of 2.7 percent. Additionally, the
company benefited from the rollover
impact of accretive acquisitions
exceeding lower margin divestitures.

For the full year ended December
31, 2016, revenue was $1,404.6 million
versus $1,396.4 million for the prior
year period. Net loss improved $3.2
million to $30.4 million, and adjusted
net income increased $17.6 million to
$33.5 million. Additionally, adjusted
EBITDA of $411.1 million was $11.1
million better year-over-year, and
adjusted EBITDA margins also
improved 70 basis points to 29.3 
percent.

“Advanced Disposal has undergone
transformational changes during 2016,”
said Richard Burke, chief executive
officer. “We were also able to continue
to execute on our strategy of entering
vertically-integrated operations in sec-
ondary markets earlier this month by
closing on the acquisition of CGS 
Services, Inc. in Indiana.”

Advanced
Disposal reports
quarterly results

EPA orders Toa Alta’s landfill
to stop accepting waste

The U.S. Environmental Protection
Agency (EPA) has ordered the Munici-
pality of Toa Alta, Puerto Rico, along
with current and past operators of the
Toa Alta Municipal Solid Waste Land-
fill, to take immediate actions to
address conditions at the landfill that
may present potential threats to human
health and the environment. Under the
order, the landfill’s owner, the Munici-
pality of Toa Alta, and its operators will
be required to:

•Repair leachate collection sys-
tems.

•Cover exposed areas of the land-
fill on a daily basis to help control
odors and blowing debris.

•Cover inactive areas of the land-
fills.

•Inspect incoming loads of waste
to separate out hazardous wastes and
prohibited materials.

One of the most serious problems
to be addressed is the landfill’s leachate
collection system, which is not func-
tioning. Leachate is a liquid that has
percolated through or been generated
by decomposition of waste material.
The Toa Alta Landfill sits on top of
Puerto Rico’s North Coast Limestone
aquifer system, which is a potential
source of drinking water. The landfill is
adjacent to a number of homes of Toa
Alta residents.

The order also requires the munici-
pality and current operator to better
manage stormwater, institute mosquito
control measures, and, improve landfill
security. In addition, because the land-
fill has reached capacity, the order
directs the municipality to permanently
stop disposing of waste at the landfill
by December 31, 2017.

“The violations at this landfill may
present an imminent threat to the com-
munity, so the EPA is using its author-
ity to require immediate actions to
address these problems to protect the
community and the drinking water
aquifer,” said Catherine McCabe, EPA
acting regional administrator.
“Throughout Puerto Rico, EPA has
been taking similar actions at landfills
where we have authority to do so, while
working with the government of Puerto
Rico to make improvements to its over-
all solid waste management program.”

This order comes after the Puerto
Rico Environmental Quality Board
cited the municipality for various viola-
tions of environmental regulations in
recent years, and yet operations at the
landfill continued to deteriorate. The
Environmental Quality Board has pri-
mary responsibility for regulating solid
waste landfills in the Commonwealth
of Puerto Rico.

The Toa Alta landfill has been
receiving waste since 1966. During this
period, the landfill has been owned by
the Municipality of Toa Alta and has
been operated by a number of entities,
including the Municipality of Toa Alta,
Empresas Municipales Toalteña, Corp,
CMA Environmental, LLC, and Land-
fill Technologies of Toa Alta. The
municipality and Empresas Munici-
pales Toalteña, Corp have been the
landfill’s primary operators since 2016.

Since 2007, the EPA has reached
agreements with 12 municipalities and
other owners and operators of landfills
in Puerto Rico to improve landfill oper-
ations and to put them on schedules for
closure. 

Covanta disclosed a new agree-
ment with the Southeastern Connecti-
cut Regional Resource Recovery
Authority (SCRRRA) for sustainable
waste disposal at the Southeastern Con-
necticut Resource Recovery Facility
(SECONN) located in Preston, Con-
necticut. The new four year agreement
will extend the partnership until
December 2020. 

SCRRRA was created to imple-
ment solutions for solid waste, recy-
clables, household hazardous waste and
additional waste materials for 12
municipalities in Southeastern Con-
necticut including East Lyme, Gris-
wold, Groton, Ledyard, Montville, New
London, North Stonington, Norwich,
Preston, Sprague, Stonington and
Waterford. 

Since 1991, Covanta SECONN has
provided reliable and sustainable waste
management to municipalities across
Southeastern Connecticut. The Energy-
from-Waste facility processes 689 tons
of post-recycled municipal solid waste
daily into 18 megawatts of clean,
renewable energy, enough to power
approximately 15,000 homes continu-
ously. The facility also recycles more
than 9,000 tons of metal annually.

During its 26 years of operation,
the facility has:

•Saved over 50 acres of land from
landfilling; 

•Reduced net greenhouse gas emis-
sions by over five million tons, the
equivalent of removing nearly one mil-
lion passenger vehicles from the road
for one year; 

•Recovered 88,000 tons of metals
for recycling, equivalent to the steel
used to build two Gold Star Memorial
Bridges (New London, Connecticut).

Covanta extends
partnership 
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