Vol. 12 - Issue 6

(R

Armerican

June 2009

$6.00

Public works

award granted

Shoreline Transfer and Recy-
cling Station, located in King
County, Washington, was re-
opened in early 2008 following a
ground-up redevelopment and fea-
tures numerous environmentally-
sustainable attributes. It was cho-
sen as a Public Works Project of
the Year for 2009 by the American
Public Works Association.

The award honors excellence
in public works projects and rec-
ogni zes the alliance between man-
aging agencies and the innovative
minds that create and implement
these projects.

The features that earned the
platinum rating include:

*Solar panels that will pro-
vide up to five percent of the
building’s energy needs.

*The use of natura daylight
as the primary light source
through translucent wall panels
and skylights, reducing energy
costs by 50 percent per year.

*A natura ventilation system,
reducing energy needs for ventila-
tion by 80 percent.

*Green building materials
include: recycled content steel,
Forest Stewardship Council-certi-
fied wood, and fly ash concrete.

ePlants filter contaminants
and sediment from surface water
runoff.
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Recycled plastics
markets stabilizing

O COURTESY OF NICOS POLYMERS GROUP

Nicos Polymers’ extensive reprocessing capabilities allows for the reclamation of multiple polymer types. Nicos has the
capability to process these polymers into several different forms including pellets, powders and regrinds. This allows the
reclaimed materials to be provided in the optimal geometry for specific manufacturing processes.

by MIKE BRESLIN

mbreslin@americanrecycler.com

Last October the bottom fell
out of commodity prices and
plastic recyclers were stunned.
But this is a tough, resilient sec-
tor of the recycling industry and
the people in it are adaptive to up
and down markets and working
with lean margins. After dl, it'sa
relatively young industry — only
about 30 years old —and the play-
ers have learned from previous
economic bumps and bruises.

For instance, after a healthy
1995, commodity prices nose-
dived in 1996 and the lessons
were not forgotten — watch
prices and demand closely, avoid
burdensome inventories, always
look for new customers, even
new marketsif necessary, and try
to have orders in hand before
acquiring new supplies.

WHAT'S INSIDE

“We reached peak priceslast
summer because the crude oil
price was very high and dl the
plastics made from petroleum
products were consequently high.
Life was good. There was
demand and always a shortage of
supply because we did not have
enough recycled plastics to sat-
isfy al the domestic and export
demand. We are returning to
2005 price levels when crude ail
was about $50 per barrel, likeitis
priced today,” said David Cor-
nell, technical director for the
Association of Post-Consumer
Plastic Recyclers.

Since late last year, plastic
recyclers have been dowly claw-
ing their way back. There may
have been some unexpected
“winter vacations’ for manage-
ment and labor, but the business
isreviving. It is nowhere near the

peak levels of last summer, but
getting back to a sustainable busi-
ness model.

Steve Anderson, a partner at
APC Recycling in Killingworth,
Connecticut reminisced about
his bleak winter. “November,
December and January were the
roughest three months in the 20
years I've been in the business.
After that, it started to dowly
pick up. We move a lot to China
and exports to there have picked
up, not at a leve that it was last
summer, but it has stabilized and
is moving pretty steadily. |
wouldn’t say domestic sales are
flat. We can still move product,
but the demand is certainly not
robust. Some of the grades that
have normally picked up at this
time of year are dtill fairly low
and hard to move.”

See PLASTICS, Page 2
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EPA budget
to advance
industry goals

Environmental Protection
Agency (EPA) administrator Lisa
P. Jackson released EPA's fiscal
year 2010 budget blueprint.

Expanding on the investments
of the American Recovery and
Reinvestment Act, this $10.5 bil-
lion budget allows EPA to provide
solutions to our economic crisis. It
significantly improves accountabil-
ity and transparency, ensuring fis-
cal responsibility at a time when
every dollar counts.

“EPA’s new budget reflects the
President’s commitment to grow-
ing a clean energy economy while
protecting human heath and the
environment,” said administrator
Jackson.

Budget highlightsinclude:

Maintaining and improving
clean water infrastructure: To
maintain and improve outdated
water infrastructure and keep
wastewater and drinking water
clean and safe, EPA has budgeted
$3.9 hillion. The funding will sup-
port efforts around the country to
build and renovate an estimated

See EPA BUDGET, Page 4
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APC ranks among the top 100 plastics
recyclers in North America and processes
and markets between five to seven million
pounds a month. “Exports were absolutely
dead the first two or three weeks of January.
It picked up a little towards the end of the
month. In February, exports started to warm
up and in March it picked up pretty signifi-
cantly, and it's continued picking up in
April,” said Anderson.

Late last fall, the crushing blow to
post-consumer plastics came from the drop
in orders from China. In fact, demand evap-
orated with boatloads of recycled materials
stalled in Asian harbors. Polyethylene
terephthalate (PET) is a good example: Up
until the fall of 2008, the United States had
been exporting 500 to 700 million pounds
of PET annually to China. PET isone of the
largest and most commonly recycled plas-
tics used in food grade packaging such as
for water and beverage bottles. The collec-
tion and processing rate for 2007 in the
United States (most recent available) was
1.4 billion pounds of PET. Approximately 1
billion pounds of PET is recycled domesti-
caly, the balance is exported, most al
going to China. When China stopped buy-
ing, the surplus increased.

At the same time, curbside collection
continued at more or less the same volume
and delivered material to materia recycling
facilities (MRFs). For the 480 MRFs, the
trucks kept coming in and inventories kept
growing larger. Without ready markets to
move the material, there were only two
choices: store it or shut down. A few MRFs
had to shut down, but most survived — many
because they operate under municipal
financing. MRFs either dumped inventory

PHOTO COURTESY OF NICOS POLYMERS GROUP

and multiple size reduction capabilities.

Nicos Polymers’ 180,000 square foot purpose-built facility houses 16 grinders with de-metalizing, elutriation

at aloss, or stored the material, waiting for
demand and prices to recover. On the posi-
tive side, unlike paper and cardboard, baled
plastics can be stored outdoors to avoid
warehousing costs.

David Cornell explained the ramifica
tions. “People were warehousing the mate-
rial. The question was where in the line do
you store it? It's worth money, now and in
the future. The difference between the
future value and the price paid was the car-
rying costs to store the stuff.”

Reclaimers and brokers like APC
Recycling were hit hard by inventories
backed up in the supply chain, but had
much greater flexibility than MRFs to man-
age it. APC acquires material from profes-
siona recyclers that bale products, from
distribution centers and from manufacturers
generating industrial scrap. The company
picks up polyethylene, polypropylene,
polyolefin and other scrap plastics from all

over the country, but concentrates in the
northeastern market. APC brings most
material into its grinding facilities in Con-
necticut, but also brokers exports through
Vancouver to China. About 25 percent of
APC’s business is brokered for export and
does not come through its fecilities. “Even
if it's close financidly to bring it here, we
prefer to do so to check and assure quality
and take the proper pictures for export,”
said Anderson.

Like many processors these days,
Anderson is extremely cautious about
inventory. “Right now | don't alow any of
our people to buy anything for inventory
unlessit’s already pre-sold. We don’t spec-
ulate. Unless we have orders in-hand we
don’t buy. I’'m not going to get stuck with a
warehouse of goods if things fall off a cliff
like late last year.” This seems to be a pre-
vailing attitude among processors. Back in
the days of strong demand and peak prices,

processors would gamble that they could
warehouse today and sell tomorrow. These
days, caution is the byword for inventory.

Post-consumer processors are also
buying at much lower prices. Even though
they add value through consolidation,
shredding, grinding, pulverizing, fine sepa-
ration, pelletization and quality assurance,
it's essentially a buy-low sell-high business.

Post-industrial recyclers like Nicos
Polymers Group of Nazareth, Pennsylvania
have been affected by the economic down-
turn, but are nevertheless optimistic about
the future. Nicos is among the top ten
United States recyclers and processes 90 to
100 million pounds annually. In addition to
genera purpose processing and saes of
polymers, Nicos does toll processing for
large manufacturers. Kevin Cronin, CEO of
Nicos put it thisway, “The trading and sell-
ing part of our business slowed significantly
in November and December, but we see
niches of recovery and they tend to be very
material-specific.” Nicosis seeing relatively
good demand for packaging materials such
as clear PVC, polyester and PET. “We aso
see some strengthening in demand for some
grades of high-density polyethylene as well
as some higher strength materials such as
high impact polystyrene. Some specific
applications requiring those materials seem
to be showing early signs of a comeback
but thereis along way to go yet.”

Nicos toll processing for large manu-
facturers has not dropped off as dramati-
caly asthe buy-sell side of its business, but
it hasfallen off simply because manufactur-
ers are producing less. “Overal, since last
fal our business has falen off approxi-
mately 15 percent in volume, but of course
from arevenue standpoint it's more because
on the buy-sell side we ded significantly
with commodities,” said Cronin.

See PLASTICS, Page 7
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RecycleMania resulis
for 2009 are released

Every spring, students across the
country become RecycleManiacs, com-
peting for national supremacy to deter-
mine which school can reduce, reuse
and recycle the most campus waste.

RecycleMania wrapped up its 2009
college recycling contest in late March,
with over 69.4 million pounds of recy-
clables and organics recovered from 510
colleges and universities across the
country.

“RecycleMania’s success comes
from its ability to use competitive spirit
and campus rivalries to motivate stu-
dents who are less likely to respond to
‘save the earth’ kinds of messages,’
according to Stacy Wheeler, professor at
the University of North Florida and co-
founder of the RecycleMania competi-
tion.

The spirit of friendly competition
sparked huge environmental gains. The
total amount of recyclables and organic
materials recovered during the 2009
competition added up to 69.4 million
pounds, which in turn prevented the
release of 88,739 metric tons of carbon
dioxide equivalent (MTCOZ2E). In real
world terms, this reduction in green-
house gases is equivalent to the annual
emissions from 16,187 passenger cars;
electricity use of 12,258 homes; or
burning of 462 railcars worth of coal.

Colleges and universities chose to
participate in one of two divisions, either
the Competition or Benchmark. The Com-
petition Division houses the traditional
competitive rankings based on standard
tracking and reporting criteria.

The Benchmark Division allows
schools to unofficially compare them-
selves with others and to promote Recy-
cleMania on campus without the formal
reporting requirements of the competitive
ranking.

Within each division, schools par-
ticipate in any of eight categories,
including the “Grand Champion,” which
measures recycling as a percentage of
the total waste generation; the “Per
Capita Classic,” which measures the
largest amount of combined recyclables
per person; the “Waste Minimization”
competition, which tracks the lowest
amount of waste per person; and the
“Gorilla” Prize, which acknowledges the
schools with the highest total combined
recycling weights. In addition to these
main categories, schools also competein
targeted material categories on a per
capita basis.

The “Grand Champion” top three
finalists, determined by the percentage
of overall waste that is recycled over ten
weeks, are:

eCalifornia State University, San
Marcos (78.09 percent) — San Marcos,
Cdifornia.

eFranklin W. Olin College of Engi-
neering (64.22 percent) — Needham,
M assachusetts.

*New Mexico State University
(64.02 percent) — Las Cruces, New
Mexico.

To see the “Per Capita Classic” finalists
and a complete list of all the winners,
view this article on
www.AmericanRecycler.com.
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Rhino Recycle Program tackles
propane tank disposal issues

Blue Rhino has introduced the Rhino
Recycle Program — a solution for the
unwanted gas grill propane tanks that are
dropped off at recycle and disposal centers
across the country. It is an economical and
ecologicaly-friendly program designed to
recycle and refurbish the tanks.

The program alleviates the need for
collection sites to dispose of gas grill
propane tanks on their own. From coast to
coast, the program has picked up thou-
sands of tanks for processing.

Rhino Recycle uses a restoration
process that prevents tanks from being
stored at landfills and recycle centers and
refurbishes them, extending the useful
product life.

This process keegps waste down and
minimizes the safety hazards associated
with storage at individual sites.

Many facilities and landfills face a
similar situation. Often, people drop off
empty, unwanted propane tanks because
they don’t know where €else to take them.
Recycle and waste disposal organizations
do not always have appropriate space for
storage discarded propane tanks, and they
may face a per-tank cost to contract com-
panies to pick them up and dispose of
them. Rhino Recycle only requires a small
per-tank fee in some cases, but in most
cases it isfree, which can result in signifi-
cant savings. Rhino Recycle's minimum
pick up is 36 propane tanks.

Some communities have mobile
household hazardous waste drop-off
events where contractors collect items. In
2009, Rhino Recycle will be at select
events nationwide to accept and appropri-
ately handle gas grill propane tanks.

Blue Rhino has made the process of
using the Rhino Recycle program easier
with the development of a three-step
process:

1. Collect and store — accept and
safely store gas grill propane tanks that
meet the Rhino Recycle Acceptance
Guidelines. Minimum quantity of 36 is
required to schedule a pick-up.

2. Schedule pick-up — Once the mini-
mum requirement is reached, call 888-
753-7159 to schedule a pick-up.

3. After the scheduled pick-up time,
the tanks will be refurbished by shot-blast-
ing, repainting and retrofitting outdated
valves and components, extending the use-
ful life of the tank. If the tank does not
meet safety and quality standards, Blue
Rhino will reclaim any unused propane
and recycle the stedl.

EPA budget

mContinued from Page 1

1,000 clean water and 700 drinking
water infrastructure projects, support
green infrastructure and create thou-
sands of technical and construction jobs.
Funding will also be available to help
communities repair and upgrade the
aging network of drinking water and
wastewater pipes that are overwhelmed
and breaking down.

The budget includes a $475 million
multi-agency Great Lakes Initiative to pro-
tect and clean up the largest fresh water
lakes in the world through restoration
efforts, invasive species control, non-point
source pollution mitigation and critical
habitats protection. The budget also
includes funding for crucial efforts to pro-
tect, maintain, and restore the Chesapeake
Bay and Anacostia River, Puget Sound,
San Francisco Bay, Lake Champlain and
other large waterbodies.

Addressing climate change: To
address the growing threat of climate
change, EPA will make key investmentsin
the greenhouse gas (GHG) emissions
inventory. That involves new anaytical
tools, upgraded testing capabilities, and

coordination with other agencies on
research and green initiatives.

EPA’'s $17 million GHG registry
investment will include data reporting and
implementation efforts, data management
systems, guidance and materials for the
regulated community and source measure-
ment technologies. The budget also
includes an additional $2 million for EPA
to continue to reduce its own GHG emis-
sions by 3 percent each year.

Managing resources efficiently: The
budget reflects concerns of accountability.
The President, the Congress, and most
importantly, the people, demand that the
federal government manage its resources
responsibly. EPA will increase funding for
the Inspector General’s office to monitor
public dollars entrusted to the agency.

Restoring communities: The EPA
budget is investing in hazardous waste
cleanups like Superfund and Brownfields
programs that employ thousands of people
across the country and restore properties
for economic use.

$1.3 hillion will go to increase the
number of hazardous waste sites ready
for anticipated use and fund ongoing site
cleanups. The budget proposes to restore
the Superfund tax known as the * polluter
pays’ policy, which expired in 1995, to

QUALITY USED EQUIPMENT
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2008 Sierra RB6000 Logger
Cummins Diesel Engine. $400,000

1998 IHC Tractor, Asking Price $15,000

2002 Colmar 5260
Logger/Baler
with Crane,
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1991 Benlee Roll-Off 45" Trailer
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TAYLOR MACHINERY
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www.taylormachinerycorp.com

859-548-2153 » 859-361-8694

fund future clean-up efforts. Beginning
in 2011, the Superfund tax is estimated
to generate $1 billion of revenue a year,
rising to $2 billion a year by 2019.

The budget proposes $175 million
for the Brownfields program, which will
provide additional assessment, clean-up,
and job-training grants. The budget also
contains $128 million for the Leaking
Underground Storage Tank and Under-
ground Storage Tank programs and
$18 million for the QOil Spill Response
program.

Managing chemical risks: A total of
$55 million will go to an enhanced tox-
ics program to screen, assess and reduce
chemical risks. Funding will be invested
in monitoring air toxics at schools and to
provide technical assistance and coordi-
nation with states and local communi-
ties. Other major investments include
funding for continued efforts to reduce
lead exposure and grants to states, tribes,
and other partners to promote worker
safety, protection of water sources and
endangered species from pesticide
exposure.

Reinforcing scientific integrity:
This budget supports rigorous, peer-
reviewed scientific analyses with $842
million for science and technology. The
budget also proposes additional funding
for water sustainability to assess,
develop and compile scientifically rigor-
ous tools and models that will help
advance the deployment of green water
infrastructure.

Protecting communities: Approxi-
mately $600 million will go to the EPA’s
Enforcement and Compliance Assurance
program. It includes an increase of
nearly 30 additional enforcement staff
and will enhance efforts to integrate
environmental justice considerations in
EPA programs and policies. It will aso
aid in the work to fulfill environmental
requirements with respect to other fed-
eral agencies' recovery act projects.

Strengthening partnerships. Jackson
emphasized that states, localities and tribes
are the front line in many environmental
programs, as they implement major por-
tions of aimost all EPA programs. The
budget includes $1.1 billion for categorical
grants to states and tribes.
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Carpet recyclers
granted awards

The Carpet America Recovery Effort
(CARE) honored four innovators from the
growing world of post-consumer carpet
recycling at the organization's seventh
Annual Conference held in Lansdowne,
Virginia.

The recycling group announced win-
ners of the EPA/CARE Innovations in
Recycling award and the CARE Recycler
of theYear and Person of the Year awards.

Established two years ago, the
EPA/CARE award recognizes innovation
in aproduct containing post-consumer car-
pet content, or a process that diverts sub-
stantial amounts of post-consumer carpet
from landfills. This year the award is
shared by Shaw Industries Evergreen
Nylon Recycling facility and Los Angeles
Fiber Company and its president Ronald
Greitzer.

From the time Shaw began operating
the Evergreen plant in 2007, the company
has recycled more than 220 million
pounds of post-consumer Nylon 6 carpet
and more than 36 million pounds of post-
consumer carpet filler. In addition, signifi-
cant fossil fuel usage was avoided through
the plant’s waste-to-energy processing.

Ron Greitzer has over a decade of
involvement in carpet recycling. Since
2000, his Los Angeles Fiber Company has
recycled more than 464 million pounds of
post-consumer carpet, amounting to more
than 40 percent of the accumulated
poundage of recycled carpet reported by
CARE since it began collecting data in
2002. Without Greitzer's efforts, CARE
would not have reached their 2007 mile-
stone of one hillion pounds of post-con-
sumer carpet recovered. Greitzer's
Reliance Carpet Cushion products are
made entirely of post-consumer carpet
fiber, and represent a mgjor potential mar-
ket for post-consumer fiber.

As the organization's Recycler of the
Year, CARE recognized Mohawk Indus-
tries for its GreenWorks Post- Consumer
Recycling Center, which converts post-
consumer carpet into engineered resins
that can be used in a broad range of valu-
able post-consumer products. Mohawk
describes its GreenWorks system as a
“total recycling solution in which NO car-
pet component is either discarded to land-
fills or is sent to waste incineration.” In
2008, the GreenWorks Center, located in
Chatsworth, Georgia, collected 15 million
pounds of post- consumer carpet for pro-
cessing into thermoplastic nylons and
other materials. Most engineered resin
sales were with Nylon 6,6, but Mohawk
also developed automotive, furniture, and
housewares applications, among others.

For his leadership on the CARE
Board, serving as chairman of various
CARE committees, Brendan McSheehy,
Jr., was named CARE Person of the Year.
As director of research and development
for Universal Fiber Systems, McSheehy
has been actively involved in carpet fiber
research and recycling since 1993. A
patent-holder for a method of cleaning and
separating post-consumer carpet face yarn,
McSheehy was instrumental in the devel-
opment of his company’s ReFresh Fiber,
which contains post-consumer content
from recycled nylon Type 6,6 carpet.

New Jersey companies ordered
to halt improper handling of bulbs

In an effort to stop and prevent the
release of hazardous waste, the United
States Environmental Protection Agency
(EPA) has ordered two New Jersey com-
panies to take immediate action to ensure
the safe handling of hazardous waste at a
facility in Lakewood, New Jersey.
Through an administrative order, EPA is
requiring Supreme Asset Management and
Recovery, and Preferred Enterprises to halt
the unsafe processing, storage and transfer
of fluorescent light bulbs and batteries
classified as hazardous waste, both of
which contain toxic substances including
mercury and lead.

Preferred Enterprises owns the facil-
ity at 1950 Rutgers University Boulevard
in Lakewood where the improper activities
took place, and Supreme Asset Manage-
ment and Recovery operates it. Supreme
Computer and Electronic Recyclers, Inc.,
which merged in 2008 with Ecoglass
Recycling, Inc. to become Supreme Asset
Management and Recovery, Inc., acquired
a solid waste facility permit from the New
Jersey Department of Environmental Pro-
tection (NJDEP). From 2006 through
2008, Supreme accepted drums of spent

fluorescent bulbs, and inspections of the
facility found evidence of improper han-
dling of crushed fluorescent bulbs, a haz-
ardous waste. Supreme was permitted to
receive and store intact spent fluorescent
bulbs, but not crushed bulbs. Fluorescent
bulbs release mercury when crushed.

In April 2008, NJDEP issued
Supreme a notice of violation for accept-
ing the crushed bulbs and for failing to
prevent the release of mercury. NJDEP
officials identified several instances during
which mercury may have been released
into the environment at the facility. EPA
inspected the facility in October 2008 and
found that many bulbs had enough mer-
cury to be classified as hazardous waste.

In early 2008, Supreme shipped intact
bulbs to afacility in Richmond, Virginiato
be crushed there. In May 2008, the Vir-
ginia Department of Labor and Industry
cited the company for failing to protect its
employees from exposure to mercury.

During its October 2008 inspection,
EPA aso found that the companies were
storing 40 pallets of spent lead acid batter-
ies, some of which were badly corroded
and leaking, and three containers of spent

lithium batteries outdoors without proper
cover. The problem persisted, and NJDEP
issued Supreme a violation notice after a
January 2009 inspection. In February
2009, NJDEP took steps to revoke
Supreme’s permit to operate a solid waste
recycling business.

As a result of EPA’'s order, issued
under the federal Resource Conservation
and Recovery Act, Supreme must stop
accepting crushed fluorescent bulbs that
contain mercury and move all crushed
bulbs to a permitted facility using a carrier
licensed by NJDEP. The company must
also inventory intact fluorescent bulbs,
ensure they are properly stored and iden-
tify an acceptable facility that can process
or recycle them. Supreme must also store
leaking spent lead acid batteries in a man-
ner that will prevent further leaks, clean up
previous leaks, and manage lithium batter-
ies in a manner that will prevent fires.
Supreme is required to report its progress
to EPA.

The companies met with EPA and,
while not accepting the accuracy of al of
EPA's findings, they have agreed to carry
out the terms of the order.

Oregon'’s electronics program popular

The Oregon E-Cycles Program,
which provides free recycling of com-
puters, monitors and televisions through-
out the state, is proving popular with
Oregonians.

First-quarter collection and recy-
cling totals show that the program
brought in 4.94 million pounds of elec-
tronic waste, said E-Cycles project lead
Kathy Kiwala of DEQ's Solid Waste
Program.

The 4.94 million pound figure is
ahead of projected program goals. Oregon
E-Cycles origina projection for minimum
total returns for 2009 is 12.2 million
pounds. For materials collected in the first
quarter, televisions accounted for 55.7 per-
cent of total pounds recycled. Monitors
accounted for 33.3 percent, and computers
accounted for the remaining 11 percent.

ISRI grants Design

for Recycling Award

The Institute of Scrap Recycling
Industries, Inc. (ISRI) honored the furni-
ture manufacturer Herman Miller with its
2009 Design for Recycling® Award, at cer-
emonies held during ISRI’s 2009 Conven-
tion and Exposition.

ISRI established the Design for Recy-
cling award, to honor a program, company
or individua whose product or program
design hasincorporated one or more of the
following:

*A reduction in the number of differ-
ent recyclable materials.

*A reduction or elimination of haz-
ardous constituents.

*Anincreased yield of recyclables.

*An improvement in the safety of
recycling.

*A design that alows for easy disas-
sembly for recycling.

In addition to recycling, 8,938 units
of televisions, computers or monitors
were diverted for reuse, Kiwala added.

Electronics manufacturers finance
Oregon E-Cycles, which was launched
on January 1, 2009. Many manufacturers
support the DEQ-administered state

contractor collection and recycling pro-
gram. Three other manufacturer groups
operate their own collection and recy-
cling programs, but al of the programs
operate under the Oregon E-Cycles
umbrella.
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EPA announces next steps on hazardous waste rules

EPA announced the next steps on two
hazardous waste rules to respond to con-
cerns raised by stakeholders. the Defini-
tion of Solid Waste rule and the Emission
Comparable Fuels rule.

EPA is planning to hold a public
meeting to discuss possible revisions to
the Definition of Solid Waste (DSW) rule
in response to an administrative petition
asking the agency to reconsider and repeal
the rule. The rule became effective on
December 29, 2008. The meeting is
planned for the end of June, and a Federal
Register notice with the details of the
meeting were published in May.

The DSW rule modified the regula-
tions for recycling hazardous secondary
materials to encourage the recycling of
certain materials to help conserve
resources. The rule includes conditions
designed to ensure that the recycling of
the materialsis protective of human health

and the environment. The rule also takes
into account a series of opinions in the
United States Court of Appeds for the
D.C. Circuit on the meaning of the term
“discard,” which forms the basis of the
definition of solid waste.

Since publication of the DSW rule,
the Sierra Club has raised concerns
about the effectiveness and protective-
ness of the rule and has requested EPA
stay the rule in an administrative peti-
tion. In addition, the Sierra Club and the
American Petroleum Institute have filed
judicial petitions for review in the U.S.
Court of Appeals for the D.C. Circuit.
Various industry groups have aso filed
letters opposing the Sierra Club’s admin-
istrative petition.

EPA expectsthat stakeholders' input
at the public meeting will assist the
agency in deciding whether to make
revisions to the rule and how such revi-

sions would further ensure that the rule
appropriately and safely encourages
resource conservation for those haz-
ardous secondary materials that are con-
ditionally excluded. The Federal
Register notice announcing the meeting
will raise specific questions for consid-
eration, particularly related to reclama-
tion that is not under the control of the
generator. Any revisions to the rule
would be made through the full public
rulemaking process.

EPA isalso planning to propose arule
to withdraw the Emission Comparable
Fuels (ECF) rule, which became effective
on January 20, 2009. The proposal will
present the agency’s concerns and request
comments from the public after publica-
tion in the Federa Register, planned for
November 2009. After evaluating the pub-
lic comments, the EPA will make a deci-
sion on whether to repeal the exclusion.

The ECF rule removed regulatory
costs by reclassifying certain manufac-
turing byproducts as non-wastes. ECF is
fuel that is produced from a hazardous
waste, but which generates emissions
when burned in an industrial boiler that
are comparable to emissions from burn-
ing fuel oil. The materials must also be
stored under an elaborate set of require-
ments.

The final rule has been criticized for
allowing hazardous waste to evade the
hazardous waste regulatory system, and
aso for being difficult to administer.
Industry members have also criticized it
because of the detailed and prescriptive
conditions for reclassification, which
they believe will limit the rule’s use.

For additional information,
view this article on
www.AmericanRecycler.com.

Staples given environmental
leadership award by NRC

The National Recycling Coalition
(NRC) announced that Staplesis the recip-
ient of the NRC's eleventh annual Recy-
cling Works Award for its broad-reaching
efforts to promote recycling and waste
reduction among its customers and
throughout its operations.

The award, presented at NRC's
annual gala, recognized Staples leader-
ship in providing easy-to-use product
recovery programs and eco-friendly prod-
uct choices through its EcoEasy™ initiative
making it easier for its customers to
become effective environmental stewards.

“Staplesisthefirst national retailer to
offer an every-day in-store technology
recycling program. In 2008, Staples col-
lected nearly five million pounds of tech-
nology waste for responsible recycling
through itsretail technology recycling pro-
gram. The company is aso one of the
world's leading ink recyclers. By accept-
ing any brand or type of cartridge and
allowing customersto earn $3 back in Sta
ples Rewards for each cartridge recycled,
Staples is on track to recycle 50 million
cartridges in 2009.”

ClearStream ClearTainers
awarded to increase recycling

The New York State Association for
Reduction, Reuse, and Recycling, Inc.
(NYSAR3), as an administrator of a
New York State Department of Environ-
mental Conservation (DEC) Environ-
mental Benefit Fund, has invested over
$40,000 to boost beverage container col-
lection and public space recycling
throughout the State of New York. The
grant program will provide at least one
thousand ClearStreams to qualifying
youth and community organizations
located in nine DEC regions.

According to Jeff Cooper, NY SAR3
regional board member, ClearStream
was selected as the approved container

for the NY SAR3 project because of its
proven record for collecting large vol-
umes of recyclable materials with virtu-
ally no contamination. Resourceful,
manufacturer of ClearStream, has been
providing products for curbside and
away-from-home recycling since 1990.
NY SAR3 grant applications had to
be postmarked by April 15, 2009. Names
of the sixty-plus public space recycling
grant recipients were announced as part
of NY SAR3's recognition of Earth Day.

For a complete list of grant awardees,
view this artficle on
www.AmericanRecycler.com.

Suntech to develop solar
module recycling program

Suntech Power Holdings Co., Ltd.
announced that it has joined the PV
Cycle Association which is engaged in
establishing a voluntary take-back and
recycling program for end-of-life PV
modules.

“With over 1.1GW of Suntech solar
products shipped worldwide since our
inception, we believe it is essential that
Suntech take a proactive role in develop-
ing effective recycling programs. We are
looking forward to collaborating with
the PV CYCLE association and further
developing our internal module recy-

cling initiative,” added Jerry Stokes,
Suntech’s vice president of strategy and
business development.

PV modules are designed to gener-
ate clean, renewable energy for over 25
years. With the first significant installa-
tions in the early 1990s, full-scale end-
of-life recycling is still another 10 to 15
years away. Nevertheless, the PV
CYCLE association is aready develop-
ing plans to develop arecycling program
that minimizes waste and maximizes re-
use of valuable resources such as glass,
silicon and aluminum.
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Total printing-writing paper
shipments down in March

According to the American Forest
& Paper Association’s March 2009
Printing-Writing Paper Report, total
printing-writing  paper  shipments
decreased 21.9 percent in March com-
pared to March 2008. For the year to
date, shipments were down 24.0 percent.
United States purchases (shipments +
imports — exports) of printing-writing
papers dropped 22.8 percent in March
versus year-ago and declined 24.1 per-
cent for the year to date. Total printing-
writing paper inventory levels decreased
37,100 tons from February.

Contraction of uncoated free sheet
(UFS) for shipments slowed for a second
consecutive month. UFS shipments were
down 8.7 percent compared to March
2008, to 850,200 tons. In January, UFS
shipments were down 19.6 percent, fol-
lowed by a decline of 19.3 percent in
February. Because of the earlier strong
declines, for the year to date UFS ship-
ments were 16.0 percent below last year.
United States purchases of UFS were
also down, declining 7.9 percent when
compared to March 2008, as imports
again exceeded exports. UFS inventories
decreased 2.9 percent compared to last
month, a decline of 32,300 tons.

Coated free sheet (CFS) shipments
post double-digit decline for sixth con-
secutive month. CFS shipments dropped
by 31.7 percent compared to March
2008, to 286,200 tons. For the year to

date, shipments of CFS were down 27.8
percent. United States purchases of CFS
decreased 31.1 percent compared to last
March. CFS inventories decreased 1.8
percent compared to February, a decline
of 11,500 tons.

Coated mechanical (CM) shipments
again decreased the most in March. CM
shipments fell 39.5 percent when com-
pared to March 2008, settling in at
248,100 tons. Year to date shipments of
CM were down 37.0 percent compared
to last year. United States purchases of
CM were down 39.8 percent compared
to March 2008, and for the year to date
were down 35.4 percent. CM inventories
increased 3.2 percent, or 9,500 tons,
from last month.

Uncoated mechanical (UM) ship-
ments decline for a seventh consecutive
month after reaching an al-time high in
July 2008. UM shipments decreased
27.5 percent when compared to March
2008, to 135,200 tons, and for the year
to date were down 30.6 percent. After
hitting an all time high in July 2008, UM
shipments increased compared to the
prior year just one more time in August
before the current pattern of decline
began. United States purchases of UM
were down 26.4 percent when compared
to March 2008 and were down 26.0 per-
cent for the year to date.UM inventories
increased 13.4 percent, or 13,200 tons,
from February.

Fresh & Easy
diverts 400,000
pounds of plastic
from landfill

Fresh & Easy Neighborhood Mar-
ket has diverted more than 400,000
pounds of plastic display trays from
landfills through the use of a proprietary
ultra violet light sanitizing machine.
With this technology, the company has
reused more than 2,000,000 plastic dis-
play trays, material that may otherwise
have been discarded.

UV Doctor, acompany based in Las
Vegas speciaizing in UV light technolo-
gies, engineered and built this custom
machine for Fresh & Easy to sanitize the
packaging used to display products in
stores. By using UV light technology to
safely disinfect and sanitize its plastic
display trays, Fresh & Easy is able to
significantly reduce its carbon emis-
sions, petroleum use and landfill waste.

Resource Management Group
(RMG), a San Diego-based waste man-
agement and recycling company, works
on-site at Fresh & Easy’s Riverside dis-
tribution center to recycle and reuse tons
of material collected at stores. RMG
sanitizes about 60 plastic display trays
per minute using the UV machine.

Life is measured in time: BC and AC.
That, to me, means "before children"
and "after children."

Ball closes PET
bottle plants

Ball Corporation announced that it
will permanently cease manufacturing
operations at polyethylene terephthal ate
(PET) bottle plants in Baldwinsville,
New York, and Watertown, Wisconsin
and supply customers of those plants
from larger Ball facilities.

“Baldwinsville and Watertown are
the smallest PET bottle manufacturing
plants in our system,” said John A.
Hayes, executive vice president and
chief operating officer. “With the indus-
try slowdown of demand for monolayer
PET containers, it is important that we
continue to focus on ensuring our cost
base is competitive.”

The Baldwinsville plant opened in
1996 and operates seven production
lines capable of making approximately 1
billion bottles annually. It employs 113.
The plant is scheduled to cease manufac-
turing by July 7.

The Watertown plant operates four
production lines with an annual capacity
of approximately 250 million bottles and
employs 52. It is scheduled to cease
manufacturing by June 7.

As a result, an after-tax charge of
approximately $14 million will be
recorded in the company’s second quar-
ter results. Cost savings associated with
these actions are expected to be approxi-
mately $12 million annually beginning
in 2010.

Plastics

mContinued from Page 2

Cronin is optimistic about recovery.
His company just launched a new division,
Innovative Sustainability Solutions, that
specializes in sustainability programs, cra
die-to-cradle recycling, product life cycle
management and landfill avoidance strate-
gies. “Increasingly, larger companies are
beginning to focus on sustainability. | do
see our ability to generate new opportuni-
ties and revenues based on the focus of
helping companies reach their sustainabil-
ity goals,” said Cronin.

Today, plastic recyclers are working
off inventories. Export demand is building
slowly. Domestic demand is down, but
seems to have stabilized, especially for
recycled plastics that feed into containers

and packaging found in grocery stores. No
doubt consumers have moderated spend-
ing, but the budget category least likely to
be cut is food and beverage, which relies
heavily on plastic packaging. Recycled
plastics that had been going into construc-
tion materials and automobile manufactur-
ing have been badly affected. New
technology developments, however, are
working towards better recovery of mixed
streams of polymers, such as from
scrapped vehicles. Plastic recyclers are
generalists and can readily adapt to chang-
ing market conditions. Wherever a market
is, they follow it.

Despite current market conditions, the
future for recycled plastics is promising.
Recycled plastics are purchased because
they do a better job for less money than
other materials. Even though the raw mate-

mMore PLASTIC and PAPER NEWS is available in this issue’s Focus Section, Page B1.

rial stream isdiverse and challenging, recy-
clers are delivering higher quality products
in greater volumes across a broader range
of polymers. The growth in electronic recy-
cling, for instance is delivering larger,
more consistent streams of acrylonitrile
butadiene styrene (ABS) from computer
and electronic equipment housings. Elec-
tronic equipment manufacturers are lead-
ing the way by identifying components
with stamps on injection molding tools that
expedites separation and results in more
material being reclaimed.

Products incorporating recycled plas-
tics and identified and promoted that way,
also have market appeal in a greening
economy as consumers become more
aware of the fact that polymers are infi-
nitely recyclable and the last place they
should go is into landfills. For example,

park benches made of recycled plastics
demonstrate a concern for the environ-
ment, but also delivers a more durable
product with better value due to reduced
maintenance.

“What is fascinating about this market
collapseisthat unlike financial institutions,
recyclers did not go out of business. PET
and high-density bottle recyclers are sur-
vivors. These are folks that are used to dif-
ficult moments and last fal was a really
difficult moment — not for the weak of
heart,” said Cornell.

“I'm cautiously optimistic as long as
things keep going the way they are going.
We had a pretty good first quarter after a
terrible January and we're having a pretty
good second quarter,” said Anderson.

It may not the best of times for recy-
clers, but it's not the worst of times either.
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Pending bill on renewable energy
omits mention of woody biomass

Clearing biomass from forests will keep them healthy

Despite pending federal legidlation
that promotes renewable, clean energy
and creates new jobs, people in rural
areas are being denied the promise of a
green economy, according to the Ameri-
can Loggers Council (ALC).

Unemployed loggers all over the
country could have a future in sustain-
ably gathering and selling tons of clean-
burning woody biomass to power plants
were it not for the fine print in The
American Clean Energy and Security
Act of 2009 that’'s now under considera-
tion in the House of Representatives.

The harvesting of woody biomass
involves collecting stems and wood
waste from the forest or stands of beetle-
killed wood — but the Act excludes 60 to
70 percent of biomass sources in the
United States because the biomass lies
in federal and certain private forests.

“Woody biomass is not the cutting
down of old-growth trees,” said ALC
executive vice president Danny Dructor.
“A sustainable biomass industry will
keep our forests healthy and provide
clean energy and green jobs.”

While it commends Congress' com-
mitment to renewable energy, the ALC
is committed to educating Congress
about the true benefits of woody bio-
mass harvesting:

*Reviving small-town economies;

*Creating a viable, proven source of
renewable energy;

*Reducing the risk of catastrophic
forest fires by removing dead and dying
trees and the waste that provides fires
much of their fuel;

*Fighting insects that destroy
forests by thinning dense stands and
removing the waste in which pests
breed.

Throughout the United States, the
closing of mills has devastated small-
town economies that once relied on log-
ging. In Oregon, 30 percent of loggers
are currently unemployed and many
rural communities reliant on forestry
now suffer from almost 20 percent
unemployment — more than twice the
national average.

“Here in Minnesota, counting log-
gers and spin-off jobs from mills, unem-
ployment in our industry’s probably 60
percent,” said logger Jerry Birchem, of
Virginia, Minnesota.

But Birchem has found his own
solution through harvesting woody bio-
mass. Not only does he own awood pel-
let plant, providing a clean energy
solution for his area, but he also gathers
and sells woody biomass to a power
plant.

“1 saw some of the economic trends
for logging a few years ago,” Birchem
said. “And if it weren't for biomass, I'd
only have half the work | have now. The
popular position used to be that there
should be no harvesting of anything, and
it seemed like they’d rather have forest
fires, but | don’'t think that's the main-
stream view anymore.”

Like Birchem, third-generation log-
ger Scott Melcher of Sweet Home, Ore-
gon, saw an opportunity to diversify his
business when he decided to collaborate
with another local businessman to col-
lect and haul the biomass to a utilization
center instead of piling it up trailside
and burning it.

So logging does have a future and
there's a big economic stimulus waiting
to be had for rural economies and every-
one else — in creating renewable energy
through woody biomass.

“One thing that's important for peo-
ple to understand is that forests grow;
that’s what they do,” he said. “ There will
aways be biomass, and collection of
biomass could keep loggers going for-
ever”

To learn more about woody biomass,
visit this online resource:
www.stateforesters.org

Duke Energy invests $50 million to
build 400 mini solar power plants

Duke Energy will build between
100 and 400 electricity-generating mini
solar power plants throughout North
Carolina over the next two years in one
of the first large-scale initiatives of its
kind in the United States according to
their CEO, Jim Rogers.

“Solar and wind are both going to
be key parts of our strategy going for-

Clear Canables® recycling receptacles,
made of 100% recycled PET plastic.

800-527-7848

www.windsorbarrel.com

ward,” Rogers told reporters following
the company’s annual meeting.

The North Carolina Utilities Com-
mission issued a decision allowing
Duke Energy to proceed with its $50
million proposal to install solar panels
on the roofs and grounds of homes,
schools, office buildings, shopping
malls, warehouses and industrial plants,
starting later this year.

Collectively, the solar sites will
generate enough electricity to power
1,300 homes.

The electricity will flow directly
from the solar sites to the electrical grid
that serves all customers.

Duke Energy’s solar initiative will
be among the nation’s first and largest
demonstrations of distributed genera
tion, in which electricity is produced at
numerous micro generating sites rather
than at a large, centralized, traditional
power plant.

Duke Energy will own and main-
tain the solar panels during their
expected 25-year lifespan. The com-
pany also will own the electricity gener-
ated.

It will pay arental fee to property
owners who host the panels for use of
their roofs or land, based on the size of
the installation and amount of electric-
ity generated at any given site.

KL Energy Corp.

expands into Brazil

KL Energy Corp. has engaged in an
exclusive cooperation agreement with add
blue Ltda. KL Energy and add blue are
now optimizing KL Energy’s cdlulosic
ethanol technology for the use of sugar-
cane bagasse and straw feedstock. It has
planned to build Brazil’s cellulosic ethanol
plant using KL's enzymatic process and
completely integrated into a conventional
mill with startup in 2010.

Brazil is the world's second largest
producer of ethanol and the domestic mar-
ket is poised to experience a massive
increase in demand as flex-fuel cars begin
to dominate the national fleet. Presently,
more than 360 mills are operating in
Brazil, al of them generating huge
amounts of sugarcane bagasse, an idea
feedstock for cellulosic ethanol produc-
tion.

Further, add blue will offer ethanol
plant process optimization services in
cooperation with KL. Add blue will be the
first company in Brazil’s sugarcane indus-
try to apply the best process smulation
tool in the business, Aspen Plus. Sup-
ported by KL Energy’s unmatched expert-
ise in process optimization, add blue will
offer to mill owners a unique opportunity
to increase capacities, yidds and prof-
itability. Add blue is in the process of suc-
cessfully concluding its first full fledged
process optimization project at a sugar-
cane mill in the State of S&o Paulo.
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University completes gas-
to-energy landfill project

The University of New Hampshire's
(UNH) EcoLine, alandfill gas-to-energy
project that uses purified methane gas
from a nearby landfill to power the cam-
pus, is complete, university officials
announced.

The five million square-foot campus
will receive up to 85 percent of its elec-
tricity and heat from purified natura
gas, making UNH the first university in
the nation to use landfill gas as its pri-
mary fuel source.

“This massive project, more than
four yearsin the making, will reduce our
dependence on fossil fuels and stabilize
our fuel source and costs” said UNH
president Mark W. Huddleston.

EcoLine is a partnership with Waste
Management's Turnkey Recycling and
Environmental Enterprise (TREE) in
Rochester, New Hampshire where the
naturally occurring by-product of land-
fill decomposition is collected via a
state-of-the-art collection system con-

sisting of more than 300 extraction wells
and miles of collection pipes.

After the gas is purified and com-
pressed at a new UNH processing plant
at TREE, it travels through a 12.7-mile-
pipeline from the landfill to UNH’s
cogeneration plant, where it will replace
commercial natural gas as the primary
fuel source. In operation since 2006,
UNH’s cogeneration plant captures
waste heat normally lost during the pro-
duction of electricity and uses this
energy to heat campus buildings.

Total cost of the project, which
included construction of the pipeline and
the processing plant at TREE, is $49
million. UNH will sell the renewable
energy certificates generated by using
landfill gas to help finance the overall
cost of the project and to invest in addi-
tional energy efficiency projects on cam-
pus. In addition, UNH will sell power in
excess of campus needs back to the elec-
tric grid.

MaxWest Environmental
opens gasification facility

An innovative MaxWest gasification
system, first approved by the City of
Sanford, Florida in 2008, began operat-
ing on May 21 at Sanford’s South Water
Resource Center. The occasion also
marks the official dedication by the City
of its new Water Resource Center.

The MaxWest system will gasify
Sanford’s treated wastewater sludge to
provide renewable “green” thermal
energy to replace energy from natura
gas for the City’s sludge dryer. The
energy in sludge is converted to heat
safely and economically.

Because it is scalable, the gasifica-
tion facility has sufficient capacity to
meet Sanford’'s expected growth over
coming decades and also to serve as a

disposal site for other nearby cities and
private waste haulers.

This technology will provide San-
ford with along-term, green solution for
sludge disposal while saving millions of
dollars in natural gas fuel costs. San-
ford’'s 20-year contract with MaxWest
aso provides long-term energy price sta-
bility. And, as the system grows, the
opportunity to produce renewable green
electricity is available.

The City of Sanford has grown con-
siderably over the last 25 years as the
Central Florida region has expanded.
Sanford has decided to seek environ-
mentally friendly solutions for its waste
streams.

City evaluates biofuels for boiler use

Renewable fuels provider New
Generation Biofuels Holdings, Inc.
announced that it has signed a contract
with the city of Baltimore, Maryland, to
provide its renewable biofuel in an eval-
uation program for boiler applicationsin
the heart of Batimore. This is the first
time the city of Baltimore has evaluated
anon fossil fuel initsindustrial boilers.

In this program, New Generation
Biofuels will sell the City biofuel for
evaluation in various city municipal
buildings.

The outcome of the evaluation is
expected to further validate New Gener-
ation Biofuels' product as a renewable
biofuel which uniquely offers NOx and
SO2 reductions as compared to tradi-
tional distillate products and provide a
platform for the city of Baltimore to
expand its RFP definitions to include

aternative technology biofuels such as
New Generation Biofuels in future ten-
der submissions.

Mascoma declares
biofuel breakthrough

Mascoma Corporation announced
that the company has made magjor research
advances in consolidated bioprocessing, or
CBPR, a low-cost processing strategy for
production of biofuels from cellulosic bio-
mass. CBP avoids the need for the costly
production of cellulase enzymes by using
engineered microorganisms that produce
cellulases and ethanol at high yield in a
single step.

“Thisisatrue breakthrough that takes
us much, much closer to hillions of gallons
of low cost cellulosic biofuels” said
Michigan State University’s Dr. Bruce
Dde. “Many had thought that CBP was
years or even decades away, but the future
just arrived. Mascoma has permanently
changed the biofuels landscape from here
on”

In a recent Forbes article, biofuels
expert Helena Chum of the National
Renewable Energy Laboratory in Golden,
Colorado, commented on CBP, saying
“This is the golden dream. All of the
processes in one super-organism. That
would be the lowest cost possible” A
prominent DOE/USDA research agenda
states that “CBP iswidely considered to be
the ultimate low-cost configuration for cel-
lulose hydrolysis and fermentation.”

Multiple research advances presented
by Mascoma chief technology officer Dr.
Mike Ladisch at the Symposium on
Biotechnology for Fuels and Chemicalsin
San Francisco provide proof of concept for
CBP. These include advances with both
bacteria that grow at high temperatures,
called thermophiles, and recombinant cel-
lulolytic yeasts such as.

Thermophilic Bacteria

*Production of nearly 6 percent wt/vol
ethanol by an engineered thermophilie, an
increase of 60 percent over what was
reported just ayear ago;

*The first report of targeted metabolic
engineering of a cellulose-fermenting ther-
mophile, Clostridium thermocellum, lead-
ing to a reduced production of unwanted
organic acid byproducts; and

*Selected strains of C. thermocellum
that can rapidly consume cellulose with
high conversion and no added cellulase,
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888-834-2673

Serving the Secondary Aluminum Needs
of the Automotive Industries.

Heartland Aluminum, Inc.

www.heartlandaluminum.com
hla@citznet.com / FAX: (260)375-4651

and grow on cellulose in the presence of
commercia levels of ethanal.

Recombinant, Cellulolytic Yeast

*3,000-fold increase in cellulase
expression;

*A dignificant 2.5-fold reduction in
the added cellulase required for conversion
of pretreated hardwood to ethanol; and

*Complete eimination of added cellu-
lase for conversion of waste paper sudge
to ethanal.

In February 2009, Mascoma's pilot
facility in Rome, New York began produc-
ing cellulosic ethanol. The demonstration
facility has the flexibility to run on numer-
ous biomass feedstocks including wood
chips, tal grasses, corn stover (residua
corn stalks) and sugar cane bagasse. The
facility will provide process performance
engineering data sufficient to support con-
struction of 1/10th scale and commercial
scale hiorefineries in Kinross, Michigan,
with support from the Department of
Energy and State of Michigan.

ATTENTION!
Auto Wreckers, Scrap Yards
& Demo Companies:

We now offer Holmatro
Hand-Held Shears!

We are Distributors for
Mcintyre and Strip-Tec

Hamburg, NY

e 800-549-0490
716-913-1600 716-646-4133 USA, all 50 & CAN

CALLSHAUGHNESSY.COM

7",USA-made. 220v. NEW #7
Hydraulic Alligator Shear

Hard time special:
$5:560" $5,000
with PAID freight up to $200!

NEW 8” ALLIGATOR SHEARS.

AVAILABLE IMMEDIATELY! BOTH RECONDITIONED:
Flattener blower - CP200  Mosley S2000

NEW & USED EQUIPMENT

Baler, Closed Door, Wide Mouth. JVC-60. Ideal for

0CC & non-ferrous. $25,500, including conveyor.

Selco 2R1275 2-Ram BALER - Great Deal!

8’ x 25’ Steel Belt Conveyor. $19,500.

Guillotine Shear 1,000-ton Mosley, very nice.

Guillotine Shear, Mosley 300-T with Squeeze Box.

Very good condition.

A variety of MAC and AL-JON Crushers CHEAP!

Baler, Closed Door. 10’ cyl. w/conveyor. It's deal time!

HORIZ. Baler, Mosley HLB-8. 3,000 Ib+

Copper Bales. Easy install. $26,500 in PA.

NEW and RECONDITIONED Downstroke Balers

BALER-CLIPS/STAINLESS STEEL.

Completely reconditioned with warranty!

Horizontal Balers, closed door & open end. Many to

choose from! Reconditioned or as-is. Call for details.

WE OFFER THE BEST AVAILABLE D&J/HARRIS
PARTS, SERVICE & REBUILD/REPAIR!

WE NEED REBUILDABLE ALLIGATOR SHEARS
and Alum. Can Densifiers!
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ON TOPIC — Q&A

by Irwin Rapoport

Plastic recycling maximized
The use and recycling of plastic products and packaging

is akey issue for environmentalists and consumers, with the

plastic water bottle being the 'poster boy' for the need to recy-

cle and reduce the use of plastic.

American Recycler recently spoke with Steve Russell,
managing director of the American Chemistry Council's
(ACC) Plastics Division, to learn more about what is being
done to maximize the recycling of plastic and promote the

domestic recycling infrastructure.

—Steve Russell

As a result of the current economic down-
turn, has the decrease in demand for plas-
tic recyclables affected the collection of
plastics from curbside and businesses?

Russell: Collection rates generally are driven
by recycling behaviors rather than pricing. Col-
lection success is often the result of well-man-
aged programs and consumer education. For
that reason, we believe that collection pro-
grams that have been successful to date will
continue to weather the current economic
downturn.

Should governments provide tax incen-
tives and credits to manufacturers that
use plastic recyclables as a feedstock in
order to promote the collection and use of
plastic? Are domestic manufacturers max-
imizing their use of plastic recyclables?

Russell: Interesting questions, but notwith-
standing the current recession, the demand for
recycled plastics in this country generally has
outpaced supply. For the long term, we believe
the best approaches are those that encourage
increased collection through consumer educa-
tion, and which promote consistent consumer
education and collection practices across com-
munities.

That is not to say that there aren’t opportuni-
ties to take advantage of federal policies - the
recent economic stimulus package includes
upwards of $3.2 billion in funding that could be
used by communities to expand recycling infra-
structure, including for plastics. This is a
unique opportunity with a very short timeframe.

To what extent has the weight of plastic
packaging been reduced? What additional
gains can be attained and is industry
motivated to reduce the amount of plastic
being used?

Russell: Plastics have made huge strides in
lightweighting and packaging reduction design.
Since the 1970s, the weight of the average 1
liter beverage bottle and 1 gallon milk jug has
declined by 30 percent.

But many companies are announcing even
greater weight reductions. Poland Springs
introduced the new “eco-shape bottle,” which
according to the company, “‘is made with 30
percent less plastic”. Similar announcements
have been made recently by Dasani, Aquafina,
Pepsi and Coca Cola.

What is the ACC doing to help govern-
ments educate the various stakeholders
to recycle and what can be done in terms
of installing infrastructure to collect plas-
tics in more public areas?

Russell: ACC is sponsoring some innovative
pilot programs to help promote recycling and to
keep valuable plastic material from being
wasted, or worse, ending up as litter.

Last year, we placed more than 500 recycling
bins and educational signage on highly traf-
ficked beaches from Monterey to San Diego,
and this year, we’re expanding our efforts to

include rest stops along coastal highways.
American Recycler readers can learn more at
www.2valuable2waste.com.

In addition, ACC has been promoting the recy-
cling of plastic bags and film through a com-
plete online toolkit available through the
website, www.plasticbagrecycling.org, which
offers signage suggestions for retail recycling
programs and information for consumers on
the many types of bags and wraps that can be
recycled together.

In the area of non-bottle household containers,
we're working to develop approaches and lan-
guage to best reach consumers, and we are
working with community programs to expand
collection. We also support programs to help
educate young people about the importance of
recycling.

Are enough people aware of the connec-
tion between the manufacturing of plastic
products and the use of natural gas as a
feedstock to manufacture plastics?

Russell: We're glad you asked. | can’t tell you
how often we read about plastics and oil con-
sumption, when in the United States, plastics
are made primarily (70 percent) from domestic
natural gas. That said, we all share an obliga-
tion to use energy responsibly, including by
pitching in and recycling. When we recycle, the
energy used to make a plastic product can be
repurposed for new products or, where waste-
to-energy facilities are in operation, used to
heat homes.

It is important to recognize that through light-
weighting automobiles, reducing packaging
and efficient insulation, plastics actually save
much more energy than they consume. In fact,
studies show that the use of plastics reduces
energy consumption by 26 percent and green-
house gas emissions by 56 percent compared
to alternative materials. We welcome the
Obama administration’s focus on energy effi-
ciency and greenhouse gas emission reduc-
tions. Plastics play a critical role in meeting
these goals.

What are some of the major barriers to
plastics recycling today?

Russell: Two of the major themes to emerge
from our recent recycling blog summit are the
need for more consistent recycling approaches
from community to community and the need to
make it easier for consumers to know what to
recycle.

Both of these barriers largely boil down to a
need for more consistent infrastructure and
collection and education practices. Studies
have shown that consumer participation rates
tend to increase when we make things simple.
For example, offering single-stream recycling
and accepting “all bottles” in collection pro-
grams as opposed to collecting by the number
has led to measurable increases.

Application denied for

Tennessee coal ash use
Use ruled out due to contaminants

The Pennsylvania Department of
Environmental Protection (DEP) denied
a request by the Tennessee Valley
Authority to bring coal ash that spilled
into the Emery River in Tennessee in
December to Pennsylvania for reclama
tion of abandoned coal mines because
the ash does not meet Pennsylvania's
strict environmental standards, accord-
ing to Environmental Protection Secre-
tary John Hanger.

“Coa ash that has been previously
disposed of and stored as a waste mate-
rial, and spilled onto adjacent land and
into a river is classified as residual
waste and does not meet the certifica-
tion requirements for beneficial use
under Pennsylvania law,” Hanger said.
“This ash material was accidentally
released from a disposal impoundment
and mixed with unknown materias in
the river water and bottom sediment.
DEP only certifies coal ash for mine
reclamation in Pennsylvania that is not
contaminated with other materials and
can meet our stringent chemical require-
ments.”

In December 2008, the failure of an
above-ground ash disposal impound-
ment at Harriman, Tennessee, spilled
more than five million cubic yards of
coal ash into the Emery River, adversely
affecting the river and destroying homes
and property.

The Environmental Protection
Agency ordered the owner of the
impoundment, the Tennessee Valley
Authority, to dredge the ash material
from the river as part of a cleanup
plan. The authority applied to DEP in
April to approve this ash source for use
in the reclamation of mine lands in
Pennsylvania.

DEP denied the request for certifi-
cation because the material does not
meet the definition of “coal ash” as
defined in the Solid Waste Management
Act and Pennsylvania's Residual Waste
regulations.

DEP regulates the beneficial use of
coal ash and other materialsin the recla-
mation of abandoned mine lands. Thisis
done under strict environmental stan-
dards created to protect public health,
safety and the environment while help-
ing to aleviate Pennsylvania’'s aban-
doned mine lands problem — generaly
acknowledged as the most extensive in
the nation.

The Tennessee coal ash spill covered hundreds of
acres and spilled into streams and rivers.

The ash certification process
involves identification of the ash source,
the type of coa ash generation process
and the fuel sources utilized, and a deter-
mination of the physical and chemical
properties of the ash. Coal ash and coal
ash leachate are analyzed for 37 differ-
ent chemical constituents and properties.
The ash leachate must consistently con-
tain concentration levels lower than the
certification guideline limits in order to
be approved for statewide beneficial use
at mine sites.

More than 11 million tons of cod
ash were used in the reclamation of coal
mine sites in Pennsylvania in 2008. The
majority of the ash was generated by
burning waste coal, which resulted in
removal of old waste piles that were
contributing to stream pollution.

Pennsylvania has approximately
180,000 acres of abandoned mine lands
dating back to when coal mining began
in the state in the 1700s. More than two
billion tons of waste coal sits in piles
across the state and an estimated 4,600
miles of rivers and streams are degraded
by mine drainage.

New York
716.839.2311

Assembly, installation & distribution.

World Leader
in
Non-Welded Hydraulic
Piping Systems.

CANADA
905.385.2257

Ohio
419.533.0964

barhydraulics.com / jspehar@barhydraulics.com
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ISRI presents Lifetime Achievement Awards

The Institute of Scrap Recycling
Industries, Inc. (ISRI) presented its 2009
Lifetime Achievement Award to the late
Leonard Rifkin of OmniSource Corp.
and Ben Sacco of Sierra Internationa
Machinery LLC during the association’s
annual convention.

Leonard Rifkin became acquainted
with the scrap business through his
father, a Russian immigrant who started
collecting and selling rags, paper and
scrap metal. In 1943 he bought his first
scrap yard. Leonard Rifkin got his first
taste of the business there — and didn’'t
like it, but after earning a bachelor's
degree in business and atwo year stint in
the Army, he tried again and never
turned back.

He became president of Superior
Iron & Metal Company in 1963 and
fashioned hisfirst joint venture. Over the

years, he made more than 25 acquisi-
tions. He welcomed his sons Daniel,
Martin and Richard into the business and
at the suggestion of his eldest son, he
renamed the company OmniSource.

Today, the company handles 6.5
million tons of ferrous scrap and 700
million pounds of non-ferrous scrap
annually.

Leonard Rifkin passed away in
2008. The award was accepted on his
behalf by his sons.

Ben Sacco was born in a small
mountain town outside Salerno, Italy, in
1922 and immigrated to the United
States in 1935. He and a partner estab-
lished the Sierra Bag Company in 1947
and as the business expanded to buying
copper, radiators, and batteries from
farmers, Sierra lron and Metal Company
was formed in 1959.

A quarter century later on avisit to
Italy, Sacco visited a scrap yard near
Venice and discovered a unique
machine — a mobile baler that could
process twice as much in a day as its
United States counterparts. He
promptly bought one, and when
another scrap dealer saw it, he wanted
one, too.

So at an age when many are con-
sidering retirement, Sacco embarked
on a new career as an equipment ven-
dor. He introduced the combination
shear/baler domestically, and soon
Sierra  International Machinery
expanded into shear/baler/loggers,
cranes, grapples, and more.

With six-plus decades in the scrap
business, Ben Sacco still puts in six-
day work weeks at Sierra.

Nucor posts
2009 first
quarter results

Nucor Corporation announced a
consolidated net loss of $189.6 million,
or $0.60 per diluted share, for the first
quarter of 2009. By comparison, Nucor
earned $409.8 million, or $1.41
per diluted share, in the first quarter of
2008 and earned $105.9 million, or
$0.34 per diluted share, in the fourth
quarter of 2008.

Nucor’'s consolidated net sales
decreased 47 percent to $2.65 hillion
compared with $4.97 billion in the first
guarter of 2008 due to a 43 percent
decrease in total tons shipped to outside
customers and a 7 percent decrease in
average sales price per ton. Consoli-
dated net sales decreased 36 percent
compared with $4.15 billion in the
fourth quarter of 2008 due to a 14 per-
cent decrease in total tons shipped to
outside customers and a 26 percent
decrease in average sales price per ton.

The average scrap and scrap substi-
tute cost per ton used remained flat at
$333 in the first quarters of 2008 and
2009 and decreased 23 percent from
$435 in the fourth quarter of 2008.

The steel mill utilization rate has
decreased to approximately 45 percent
in the first quarter from 92 percent in
last year's first quarter and 48 percent in
the fourth quarter. As a result of this
decreased utilization, total energy costs
increased approximately $11 per ton
from the first quarter of 2008 to the first
quarter of 2009 and increased approxi-
mately $5 per ton from the fourth quar-
ter of 2008.

In February, Nucor's board
declared a cash dividend of $.35 per
share payable on May 12, 2009 to
stockholders of record on March 31,
20009.

This dividend is Nucor’'s one-hun-
dred forty-fourth consecutive quarterly
cash dividend, arecord expected to con-
tinue.

Steel import applications drop

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Anaysis (SIMA) data, the
American Iron and Sted Institute (AlSI)
reported that steel import permit applica
tions for the month of April totaled
1,170,000 net tons (NT).

This was a 22 percent decrease from
both the 1,503,000 permit tons recorded in
March 2009 and the March preliminary
importstotal of 1,505,000 NT. Import per-
mit tonnage for finished steel in April was
1,046,000 NT, a decrease of 27 percent
from the preliminary imports total of
1,437,000 NT in March and the lowest
monthly import figure since February
1993.

In April 2009, the largest finished
steel import permit applications for off-
shore countries were for China (93,000

Scrap Metals
MarketWatch

NT), India (76,000 NT), Japan (73,000
NT), South Korea (68,000 NT) and Ger-
many (51,000 NT). Finished imports from
NAFTA countries were at the same import
market share as in March (32 percent).
However, finished imports from a large
number of smaller foreign suppliers actu-
ally increased in April vs. the prior month.
Finished steel import market share in
April, despite the 27 percent monthly drop
from March, is estimated at 24 percent,
equal to 2008.

Finished steel import products that
registered increases in April vs. the March
preliminary include Electrolytic Galva-
nized Sheet and Strip (up 23 percent) and
Heavy Structural Shapes (up 16 percent).
Year-to-date, imports of Oil Country
Tubular Goods (OCTG) remain signifi-
cantly higher (up 48 percent).

"y

Commodity Zone1 1Zone2 1ZIone3 Zone4 Ione5
#1 Bushelings per gross ton $155.00| $134.00| $158.00| $184.00( $250.00
#1 Bundles per gross ton 150.00 132.00 155.00 184.00| 202.00
Plate and Structural per gross ton 205.00 140.00 160.00 170.00| 202.00
#1 & 2 Mixed Steel per gross ton 180.00 132.00 150.00 162.00 181.00
Shredder Bundles (tin) per gross ton 158.00 130.00 146.00 140.00 148.00
Crushed Auto Bodies per gross ton 158.00 134.00 146.00 147.00 148.00
Steel Turnings per pound 65.00 45.00 82.00 81.00 110.00
#1 Copper per pound 2.07 1.81 2.09 1.98 2.00
#2 Copper per pound 1.99 1.68 2.00 1.85 1.95
Aluminum Cans per pound 37 .35 46 45 47
Auto Radiators per pound 1.40 1.20 1.35 1.27 1.40
Aluminum Core Radiators per pound 37 A1 .40 42 .39
Heater Cores per pound .83 75 1.17 1.10 1.07
Stainless Steel per pound 49 .36 49 49 .52
All prices are expressed in USD. Printed as a reader service only.
DISCLAIMER: American Recycler (AR) collects Bn'cinlg and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors stich as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Fqﬁres shown may not be con-
sistent with pricing for commodities associated with a futures market. While the o'gj_ecnve is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR'is not responsible for the accuracy or completeness of the information
rovided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
rom errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Get the
most efficient

sweat furnace
on the market!

US Furnace’s MAX-4000

Hi Efficiency
Sweat Furnace

Customers report that charges
of 50% recovery material are
producing 1,250 to 1,500 Ibs.
metal out per hour at a cost of
$0.03 per pound for fuel.

* Full EPA compliance guaranteed.
+ Permit assistance available.
* Built for years of continued service.

* Large hearth opening for
automotive scrap.

* New technology burner and
control systems.

RECYCLING SERVICES
INTERNATIONAL
518-424-1168

fax 518-233-0006
www.RecyclingFurnaces.com
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Steel imports decline

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
1,505,000 net tons (NT) of steel in
March 2009, including 1,437,000 NT of
finished steel (down 5 percent and 3 per-
cent, respectively, vs. February fina
data). Total and finished steel imports on
an annualized basis are down 32 percent
and 22 percent, respectively, vs. 2008.

Finished steel import market share
is an estimated 29 percent in March, and
an estimated 31 percent for Q1 20009.

Key products with increases in
March 2009 compared to February
include Reinforcing Bars (up 155 per-
cent), Mechanical Tubing (up 46 per-
cent), Hot Dipped Galvanized Sheet &
Strip (up 28 percent), Line Pipe (up 24
percent) and Standard Pipe (up 24 per-

cent). For Q1 2009 vs. same period last
year, OCTG imports (led by China)
increased 79 percent.

In March, the largest volume of fin-
ished imports from offshore was from
China (196,000 NT, down 28 percent
from February). The March tonnage
from China was 14 percent of all fin-
ished imports and, based on the March
data, finished steel imports from China
in 2009 would annualize at 3.6 million
NT. Other major offshore suppliers in
March were Korea (135,000 NT, down
11 percent from March), Japan
(107,000, up 7 percent), and India
(83,000 NT, up 11 percent). For Q1
2009 vs. same period last year, finished
imports increased significantly for a
number of countries — including China
(up by 78 percent).

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

MAR FEB MAR 2008 % Change 2009

2009 2009 2008 Annual Annual vs. 2008
CHINA 196 272 243 4,821 -25%
SOUTH KOREA 135 152 159 2,305 5.2%
JAPAN 107 100 144 1,614 -12.2%
INDIA 83 75 115 1,102 -13.4%
TURKEY 69 67 30 827 20%
GERMANY 55 34 81 1,122 -31.8%
BRAZIL 45 59 48 436 34.8%
TAIWAN 38 35 64 662 -8.8%
All Others 709 684 1,228 13,067 -29.9%

2,113

25,956

Universal Stainless
Increases base
price of tool steel

Universal Stainless & Alloy Prod-
ucts, Inc. announced a base price
increase of 5 percent on all tool steel
plate manufactured at its Bridgeville
facility. The increase is effective imme-
diately for al new orders. Published
material and energy surcharges will
remain in effect.

Schnitzer Steel
board declares
quarterly dividend

The board of directors of Schnitzer
Steel Industries, Inc. declared a cash div-
idend of $0.017 per common share,
payable on June 1, 2009, to shareholders
of record on May 18, 2009.

Schnitzer has paid a dividend every
quarter since going public in November
1993.

Magnum prepares for
opening of high volume
rubber processing plant

Magnum D'Or Resources, Inc.
announced the arrival of its latest system
to Magog, Quebec — the Granutech Griz-
zly M80. The company expects more
equipment deliveries as completion
nears for the high volume crumb/nugget
rubber plant they have planned.

Magnum Canada has recently pre-
pared new client samples to be delivered
to the Magnum/SRI Lab in Malaysia
Tests include 20, 30, and 40 mesh output
from OTR tire buffing operations. These
new compound trials will be utilized in
the current and future Next Generation
Custom Compounds.

Magnum has also been working on
a completely innovative way of cutting
huge OTR “Black Gold" tires. Results
are expected to be available very shortly.
The is expected to benefit the output
production significantly when producing
nuggets, crumb, powders and next gen-
eration compounds.

Workers watch as the Granutech unit is unloaded.

Magnum's current 98,000 sg. ft.
facility is located in Magog, Quebec.
The company is utilizing their technol-
ogy to produce next generation rubber
recycling solutions for custom com-
pounds, retread compounds, processing
aids, advanced state-of-the-art equip-
ment and reactivated ambient/cryogenic
rubber powders for the global market.

TIA accepting nominations
for 2009 Hall of Fame

The Tire Industry Association (TIA)
announced the association is accepting
nominations for the 2009 Tire Industry
Hall of Fame from May 1 to July 1,
2009. The Hall of Fame is open to indi-
viduals in the tire industry, including
manufacturers, inventors, publishers,
equipment suppliers, tire association
executives, tire dedlers, tire and rubber
recyclers and retreaders. The “Historical
Contributors’ category of the Hall of
Fame recognizes those individuals who
have been out of the industry for at least
20 years or more. These individuals may
be retired, deceased, or may have begun
their career in the tire industry and
moved on to a different industry.

Inductees are chosen based on the
following criteria: their contributions of
new ideas, practices and/or innovations
that promote the health and well being
of the tire industry; their exemplary and

distinguished service in the tire industry;
and the respect of their peers. Contribu-
tions in civic, cultural, educational or
charitable endeavors will be considered,
but are not a primary consideration as
attributes for selection.

TIA is aso accepting nominations
for the Friend of the Industry Award (a
former International Tire and Rubber
Association award) which recognizes
well-known individuals who are allies
and proven supporters of the tire indus-
try. These individuals are not part of the
tire industry, but have affected it posi-
tively in some manner.

The deadline for nominations for
the Tire Industry Hall of Fame and
Friend of the Industry Award is July 1,
20009.

For details and how fto obtain a

nomination form, view this article on
www.AmericanRecycler.com.

Lovisiana rubber recycling
plant approved for operation

Louisiana Elastomer has received
approval from the state of Louisiana to
begin operations at its rubber recycling
plant in northwest Louisiana. The com-
pany, which provides a unique and
cleaner solution to recycling scrap tires,
has already begun exporting its product
to China, Sri Lanka, Mexico and
Germany.

The company’s environmentally
friendly technology replaces the current
standard disposal practice, producing
a value added product that provides a
permanent solution to the hazardous

waste problem relating to the disposal
of scrap rubber and waste tires. The
process allows for more recycled
material to be made into new rubber
products, such as conveyor belting,
industrial rollers and tread rubber for
new and re-capped tires.

The investment in Louisiana Elas-
tomer was made in connection with the
Louisiana New Markets Development
program, an economic development tool
designed to encourage investment in
small businesses located in distressed
communities throughout the state.
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Steel prices got you down?

R. M Johnson

has your

Silver Lini118.

Take advantage of the lower
new steel prices by buying your
new equipment now!

There’s never been a better time.

You can write off 100% of the cost of a new
E-Z Crusher or E-Z Baler using this gear’s
$‘250,000 Section 179" equipment expense
deduction. Added with the extended full two

year warranty, the time to buy

could not be better.

When calling, ask your sales person
to tell you about the new high-speed automated chambered baler!

Sort your material while finishing a bale, load or unload a truck
while finishing a bale. Increase your production as market demands

increase. This time, be ready and have the equipment for market

clemancls!

*Seek the advice of your tax preparer for full Section 179 details.

RM. Johnson Company

is looking for older
trade~in units. ‘
800-328-3613 | 320-274-3594 | Fax 320-274-3859
EZCrusher.com | davev@ezcrusher.com




Sierra RB6000

BALERS

Like new condition. Approx. 400 hours.

$375,000

Al-jon 580CL

4,000 hours. Good condition.

$299,000

Al-jon 400XL

Approx. 1,300 hours. Very nice.

$260,000

Al-jon 400XL

6,500 hours. Nice condition.

$235,000

Iron Ax

Iron Packer Auto Logger. NEW with crane.

MATERIAL HANDLERS

Linkbelt 4300

Rotating grapple, scrap handler pkg.

$438,000

$72,000

Liebherr R954 HWD

Equipped with 25 kW gen-set.

$248,000

Liebherr 932EW

Scrap grapple. Good condition.

$148,000

Fuchs MHL 350

With grapple, 5,600 hours. Very nice.

$239,000

Liebherr A904

10,000 hours, gen-set. Good condition.

$129,000

Fuchs RHL 340

Grapple, no gen-set. Good condition.

$179,000

CAT 375LC

Rebuilt motor.

$239,000

CAT EL300

Case 621D

Includes magnet & grapple Runs well.

LOADERS

Forks, good condition. 9,000 hours.

$68,000

$72,000

AR CRUSHERS

Al-jon Model 20

Crusher with automation. Works well.

$26,000

E-Z Crusher A+

Loaded! Nice condition.

$110,000

MAC Crusher QS

1,960 hours, loaded.

$110,000

OverBuilt 10HS

Loaded, 4,500 hours. Good condition.

$108,000

Al-jon LC90

Good working condition.

$60,000

Al-jon Model 20

Comes equipped with automation.

V.

4L

Capital Corp.

oDC

800-823-9688

Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

MISCELLANEOUS

42’ dump trailer. 90 yard. Used 7 times.

$39,500

$56,000

2006

Stoughton

52’ drop deck trailer. Used 6 times.

$20,500

1993/2006

Komatsu PC 220LC

Includes MSD 2500 shear.

$148,000

2004/2008

CAT 325

With MSD 2500 shear. 4,800/600 hours.

$295,000

LaBounty UP30SV

Shear in almost new condition.

$155,000

John Deere 544H

With car forks. Excellent condition.

$52,000

1992/2000

Koehring 6644-7

With LaBounty MSD70

$95,000

Case 621D

Forks and bucket. 2,000 hours.

$115,000

Mosley 350-T

350-ton shear, well maintained.

$55,000

CAT 950

Car loader, cheap but runs well.

$32,000

Mosley 500-T

500-ton shear with squeeze box. Runs.

$65,000
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ARA calls for the rescue of recycled car parts

All across the world, governments
are implementing early vehicle retire-
ment programs that are intended to help
struggling automakers.

This year aready, two accelerated
vehicle retirement bills have been intro-
duced in the United States Congress.
Regrettably, both seek to restrict the sale
of two maor replacement parts — the
engine and transmission — harvested
from vehicles turned in for end-of-life
processing under these programs.
Notwithstanding good intentions, while
these measures may assist automakers
now, they will inevitably hurt the con-
sumer later, with short-term and long-
term repercussions, if not properly
addressed. Additional analysis of the
potential ramifications of these proposed
programs is needed.

The critical nature of this kind of
broad legislation is twofold. First, Amer-
ican automobile repair businesses and
consumers purchase these recycled vehi-

cle components every day to keep their
vehicles running. These businesses and
consumers rely on parts from recycled
vehicles because of their substantial sav-
ings in reduced repair costs and lower
insurance premiums, savings from the
purchase of a replacement vehicle, and
also for the strong environmenta bene-
fits. In fact, these two parts alone typi-
cally account for some 50 to 60 percent
of a professional automotive recycler’s
sales — overall automotive recycling is a
$22 billion industry in the United States.
Thus, Congress should understand the
demand for such repair options, and
consider the implications of restricting
them.

Secondly, what may be a voluntary
program for a consumer turning in a vehi-
cle under the “Cash for Clunkers’ pro-
gram now quickly becomes a compulsory
program for non-participating consumers
later because of reduced access to replace-
ment parts, which in turn causes inflated

prices. Not to mention that these recycled
automotive replacement parts have the
same performance, safety, fit, and durabil-
ity standards because they were made by
the Original Equipment Manufacturers.

While earlier programs
targeted vehicles 15 years
and older, new initiatives
target vehicles as current

as 8 years old.

The Automotive Recyclers Associa-
tion's executive vice president Michael
E. Wilson questions the sensibility of the
program given the current situation of
the automotive manufacturers. “With the
daily questions in the media about the
economic survival of magjor automobile
manufacturers and their suppliers, how
irresponsible is it for Congress to push
for the needless scrapping of millions of
replacement parts when the very supply
chain for new partsisin jeopardy?’

Ultimately, these efforts tread into
unchartered waters. Even though these ini-
tiatives are modeled on prior programs,
the difference is the vehicle life years
these programs now include, which can be
as current as 8 years old. With vehicles on
America’s roads averaging 9.7 years and
trending older, the adverse financial con-
sequences of these programs, especially
on the average American family, is red
and has not been adequately considered.
There is aso a significant risk that these
programs will encourage future govern-
ments to treat motor vehicles more like a
disposable product to be routinely dis-
carded based on any issue of the day
instead of maximizing the vehicle's recy-
cled parts content and its true life cycle.

The recovery, reuse, and resae of
quality recycled parts must remain readily
available to the consumer who may not
want or be able to retire their vehicle and
will require access to parts from these
vehicles for their future repairs.

Environment harmed by careless disposal

Over the past month, environmental-
ists have been strongly expressing their
disappointment regarding the “Cash for
Clunkers”  compromise  legislation
announced by Democrat lawmakers and
President Barack Obama. In prominent
media outlets such as the NewYork-
Times.com, they warn that the $4 billion
taxpayer-funded compromise provides lit-
tlein oil savings or cutsto global warming
pollution. Those who care about the envi-
ronment should also be aarmed that the
proposal paints a bull’s eye on the vehicle
recycling industry.

Regrettably, the current Congres-
siona “Cash for Clunkers’ proposal seeks
to restrict the recycling of two major
replacement parts — the engine and trans-
mission — harvested from vehicles turned
in for end-of-life processing under the pro-
gram. The reuse of recycled engine and
transmission parts —and not having to pro-
duce a new replacement part — provides a
huge benefit to the environment, the

equivalent of what it takes to produce 50
million gallons of gasoline or the electrical
usage of over 61,000 homes for a year.
Not to mention, the manufacturing of a
new car requires energy which in turn
leads to greenhouse gas emissions like
CC2 It is estimated that when one drives a
new car out of the showroom that car has
aready effectively emitted from 3 to 12
tons of CO2

American consumers and automo-
bile repair businesses purchase these
quality recycled vehicle components
every day to keep their vehicles running.
These businesses and consumers rely on
parts from recycled vehicles because of
their substantial savings in reduced
repair costs and lower insurance premi-
ums, savings from the purchase of a
replacement vehicle, and aso for the
strong environmental benefits. In fact,
these two parts alone typically account
for some 50 to 60 percent of a profes-
sional automotive recycler's sales —

T6-50
TIRE GUTTER

The TC-50 is designed to cut
passenger and light truck tires, 17"
and smaller, info 4 pieces at the
rate of 60 per hour. Available with 9
HP Briggs & Stratfon gas engine or
3 HP, 220 single phase, electric
mofor. The TC-50 is easy to operate,
low maintenance, dependable and
designed for years of service.

overall automotive recycling is a $22
billion industry in the United States.
Thus, Congress should understand the
demand for such repair options, and
consider the implications of restricting
them.

“One would think that Congress
would have learned a lesson from the
recent home mortgage mess,” says Auto-
motive Recyclers Association’s execu-
tive vice president Michael E. Wilson.

of car parts

“Pushing consumers into vehicles that
they cannot afford is not good for any-
one — most of al the American tax-
payer” Wilson added, “The recovery,
reuse, and resale of these quality recy-
cled parts must remain readily available
to the consumer, who may not want or
be able to financially retire their vehicle,
and will require access to parts from
these vehicles for their future repairs.”

We offer FREE
PROFESSIONAL AD DESIGN
FOR ANY AD PLACED IN
AMERICAN RECYCLER.

Now that’s value.

o §T1-TT1-0737 1000
DESIGN www.AmericanRecycler.com READERS
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LKQ announces record
revenue and earnings

LKQ Corporation announced record
results for the first quarter in 2009. Rev-
enue was $518 million, an increase of 5.3
percent from $491.9 million in the first
quarter of 2008. Net income for the first
quarter of 2009 was $32.3 million, an
increase of 4.6 percent from $30.9 million
in the first quarter of 2008. Diluted earn-
ings per share was $0.23, as compared to
$0.22 for the same period of last year.

For the first quarter of 2009, consoli-
dated revenue, excluding other revenue,
was $469.3 million, an increase of 9.1 per-
cent compared to $429.9 million for the
first quarter of 2008. Organic revenue
growth, excluding other revenue, was 5.1
percent. Organic revenue growth, includ-
ing other revenue, was flat because of the
impact of lower commaodity prices, prima-
rily affecting self-service retail operations.

Salvaging

Reid Hoffman, chief executive officer
of LinkedIn, asked an interesting question
of participantsinvolved in the business net-
working site. He asked a question about the
best ways small business people could
stimulate the economy on a grassroots
level.

| believe he is asking the right ques-
tion. | firmly believe that the recovery,
when it comes, will be led by smal busi-
ness owners. Small business owners don't
ask for alot of help from the government.
They need only government policies which
do not hinder them in their efforts to create
jobs.

In the current climate, even these poli-
cies may be too much to hope for, but there
is dill alot that small business owners can
do to make certain they thrive in the chal-
lenging times ahead.

| have been in business for more than
30 years. | did very well inthe auto salvage
business — even during severe economic
downturnsin 1980-81 and 1991-92.

| attribute a lot of my small business
success in tough times to a peer bench-
marking review group that | belonged to.
The group was made up of about a dozen
salvage yard owners from non-competitive
markets.

We met twice per year and shared our
operating metrics. In the more than 10
years the peer benchmarking review group
existed, not one of the small business own-
ers dropped out. Let me tell you why.

Each mesting, one or two of us had
numbers for a metric that far exceeded the
group’s average. We shared the specifics of
how we achieved those results with the
other small business owners in the group.

The group went home, applied what
they learned, and grew their market share
a the expense of local competitors who
were not part of an industry-specific peer
benchmarking review group like ours.
Over time, the gap between members of
the group and their competitors grew wider
and wider because the business owners
who belonged were tapping hundreds of

Sit out the recession by joining a peer
benchmarking review group

Millions

by Ron Sturgeon
Autosalvageconsultant.com

years of industry experience twice a year.
They dl benefited from innovations per-
fected by any member of the group while
their competitors muddled through aone.

In 1999, Ford Motor Company pur-
chased many of the businesses that were
owned by members of that group. They did
30 because the small business owners in
our group led their industry in innovation
and in booked business. | attribute most of
my success in the savage business to
applying what | learned in those meetings
of yard owners.

Certainly, | contributed a great ded,
but | never left one of our industry-specific
peer benchmarking review group sessions
without three or four immediately action-
able ways to improve my small business.
Same-industry peer mentoring is among
the most stimulating things business own-
ers can do for themselves to ensure that
they thrive in this tough economy.

| am working on a project to form
such groups for small business ownersin a
variety of industries. If you see the value of
atending such a session, cal me now
because we will only take one business
from each geographic area so that competi-
tors do not find themselves across the table
from each other.

Hoffman is right — the economy will
grow as a result of the innovation of
smaller entrepreneurs who invest in them-
selves and their businesses. Bailing out
businesses that are “too large to fail” is
folly that will cost the taxpayer dearly. |
invite you to take the initiative and become
a pat of a peer benchmarking review
group for your industry.

Visit www.MrMissionPossible.com to
learn more about industry-specific peer
benchmarking review groups. From per-
sond experience, | will tell you they work
to generate the extra business required to
grow a smal business in tough times. Our
peer benchmarking review group meeting
isAugust 25th, 2009, though we host meet-
ings for other small businesses year round.

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by
recyclers for recyclers, to help them improve their businesses.

Auto salvage

business

fined for operating without
a stormwater permit

The Oregon Department of Envi-
ronmental Quality (DEQ) has issued a
$9,061 pendty to Regan A. Cummins,
doing business as Goshen Auto Recy-
clers, for operating an auto dismantling
and salvaging business without an indus-
trial stormwater permit. The business is
located in Eugene.

Cummins has operated Goshen
Auto Recyclers since September 2007.
Because of the type of business activity
at the site, including the distribution of
wholesale or retail used motor vehicle
parts, the businessis required to obtain a
National Pollutant Discharge Elimina-
tion System 1200-Z permit. The permit
addresses stormwater discharges coming
off the property and helps ensure that
appropriate stormwater control measures
are in place to protect water quality and
minimize the amount of industrial pollu-
tants exposed to stormwater that could
enter public rivers and streams.

Stormwater from Goshen Auto Recy-
clers discharges aong Highway 99 South
into a drainage ditch, which ends in the
Coast Fork of the Willamette River.

DEQ originally sent a letter to
Cummins in January 2008, stating that

the business required a permit. DEQ
requested that the business submit a per-
mit application, land use compatibility
statement and stormwater control plan
by January 2008 or a no exposure certi-
fication application if Cummins believed
a permit was not needed. DEQ received
no response. DEQ sent another letter to
Cumminsin September 2008, requesting
that the business apply for the necessary
permit within 30 days. After DEQ
attempted to work with Cummins to deal
with his concerns about keeping his
business open during an economic
downtown and permit fee costs, Cum-
mins still did not apply to DEQ for a
permit. With no response, DEQ notified
Cumminsin January 2009 that the viola-
tion was being referred for formal
enforcement. Cummins applied for the
permit on April 20, 2009.

In calculating the penalty, DEQ
computed that Cummins gained $2,461
in economic benefit by failing to apply
for and pay for the necessary permit.
Cummins appealed the penalty on April
20 and has requested a contested case
hearing.

Midas Muffler mishandles
PCBs in used motor oil

A Midas Muffler shop located in
Bellevue, Washington has reached a
$9,300 settlement with the Environmen-
tal Protection Agency (EPA) to resolve
alleged federal Toxic Substances Control
Act (TSCA) violations related to the
mishandling of PCBs.

The PCB problems were initialy
discovered by aused ail recycler in Seat-
tle, who received a shipment of 150 gal-
lons of used oil from Midas in October
2007. Midas did not inform the recycler

that the used oil contained PCBs. When
the recycler tested the oil and found that
it was contaminated with PCBs, they
notified EPA. The company was forced
to dispose al of the used oil as PCB-
contaminated fluid.

According to Daniel Duncan, EPA’'s
regional PCB program coordinator in
Seattle, facilities that handle used ail
that may contain PCBs need to have
proper testing, notification, storage,
shipping, and disposal practices and fol-
low their obligations under the TSCA.

Midas alleged violations included:

eFailure to properly mark the
contaminated oil container with a PCB
label;

Failure to notify EPA in advance of
the shipment of the PCB waste;

Failure to prepare a manifest for the
shipment of the PCB waste.

Companies should use either afield
screening test kit or send a sample of
their used oil to alaboratory for analysis
to determine if it contains PCBs. It is
important for companies to make this
determination before sending the used
oil for energy recovery/disposal. If the
used oil is found to have PCBs, the
company must isolate the PCB-contain-
ing oil to prevent it from further con-
taminating other used ail.

Folks who never do any more than
they get paid for, never get paid for any

more than they do. — Elbert Hubbard
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Safety-Kleen
markets used
motor ol

Safety-Kleen is making its re-refined
oil available to consumers under the brand
name EcoPower. The company istargeting
retailers and distributors in the top 100
United States markets to offer the new
product, including AutoZone.

“Our research shows that consumers
are ready for anew category of motor oil -
recycled motor oil —with EcoPower,” said
Fred Florjancic, president and chief execu-
tive officer of Safety-Kleen.

In 2008, Safety-Kleen collected more
than 225 million gallons of used oil and
recycled approximately 140 million of it
into base oil products for re-use in the
marketplace. Safety-Kleen's re-refined oil
meets or exceeds al applicable specifica-
tions set by the American Petroleum Insti-
tute (API) and the Society of Automotive
Engineers, and is currently used by many
large organizations, including the military,
numerous state governments and automo-
tive fleets.

The process for re-refining used ail is
virtually the same as refining crude oil.
Both go through the same exacting
processes of didtillation and hydro treat-
ing. The end product is identica to tradi-
tional motor ocils made from crude and
must meet the same specifications.

For more details about this recycled oil

product, find this arficle on
www.AmericanRecycler.com.

Ford invests $550
million to convert
Michigan plant

Ford Motor Company is investing
$550 million to transform its Michigan
Assembly Plant into a lean, green and
flexible manufacturing complex that will
build Ford’'s next-generation Focus small
car along with a battery-electric version of
the Focus for the North American market.

The plant, formerly the production
site for Ford Expedition and Lincoln Nav-
igators SUVs, is one of three North Amer-
ican light truck plants Ford is retooling to
build fuel-efficient small cars. The new
Focus will begin rolling off the line next
year and the battery-electric version of the
Focus — Ford's first al-electric passenger
car — debutsin 2011.

As part of the retooling, Ford will
consolidate its operations from the Wayne
Assembly Plant. When production
launches in 2010, approximately 3,200
employees will be building the new Focus
a Michigan Assembly Plant. At the plant,
Ford and United Auto Workers are devel-
oping modern new operating practices to
ensure high qudity.

To produce the vehicles, Ford is con-
verting three plants to car plants — Michi-
gan Assembly, Cuautitlan Assembly in
Mexico and the Louisville, Kentucky
Assembly, which will be converted to pro-
duce small vehicles from Ford's global
Focus platform beginning in 2011.

Recyclers set for economic boost
with release of plastics quality protocol

A new Quality Protocol published
by the Waste Protocols Project, a joint
Waste & Resources Action Programme
(WRAP) and Environment Agency ini-
tiative, will simplify the recovery of
waste non-packaging plastic — such as
plastic pipes, toys and garden furniture -
and make it easier for manufacturers to
incorporate the material into new prod-
ucts.

Compliance with the Quality Proto-
col, which applies in England and
Wales, will give plastics recyclers the
opportunity to assure the quality and
consistency of the materials they pro-
duce. Thiswill help them take advantage
of arange of business and environmental
benefits, including potentially lower
energy costs, increased revenue and sig-
nificant reductions in the amount of car-

bon dioxide created through production
processes.

Plastic converters or manufacturers
who buy Quality Protocol compliant
material may also benefit from a reduc-
tion in their material costs, and they will
have the assurance that they are purchas-
ing a fit-for-purpose, consistent and reli-
able non-waste product.

Produced in consultation with key
stakeholders from the plastics industry,
this new protocol works by establishing
end-of-waste criteria for the production
of secondary raw materials from waste
non-packaging plastics. Crucially, recy-
clers and processors who comply with
the protocol will be able to recover
waste non-packaging plastic at an early
point in the supply chain. When it has
been converted into chips or flakes, for

example, the material will no longer be
subject to waste management controls.

Marcus Gover, director of market
development at WRAP, said, “This
Quiality Protocol will help industry recy-
cle more of the estimated 1.4 million
tons of non-packaging plastics waste
generated in the United Kingdom every
year. At present, around 160,000 tons of
this material is recycled annualy — so
there is significant scope for increasing
the recovery rates. It is now significantly
easier for the recycling and manufactur-
ing sectors to turn waste non-packaging
plastics into valuable and useful prod-
ucts. The project is about improving
business and resource efficiency, reduc-
ing waste to landfill and helping to
tackle climate change.”

100 organizations
sign up to halve
waste to landfill

In just six months, 100 leading
organizations from across the construc-
tion supply chain have committed to
Waste & Resources Action Programme
(WRAP) Halving Waste to Landfill vol-
untary agreement, indicating that
resource efficiency remains a priority
despite the recession.

With the construction sector cur-
rently sending some 25 million tons of
waste to landfill every year, the growing
number of signatories suggests mount-
ing recognition of the economic and
environmental case for change.

“Confirmation in the Budget for
2009 that landfill tax will continue to
increase year-on-year gives an added
incentive to this collaborative effort to
reduce the amount of construction waste
sent to landfill,” comments Nick Rayns-
ford, chair of the Strategic Forum for
Construction. “The industry’s response
to WRAP's Halving Waste to Landfill
commitment is encouraging and demon-
strates a clear understanding that the
cost savings that sustainable working
can deliver are critical in a challenging
economic climate.”

Marcus Gover, director of market
development at WRAP emphasized the
importance of signatories now delivering
against their commitment: “By launch-
ing this commitment in October 2008,
WRAP created a framework to support
the entire construction supply chain in
reaping the significant economic and
environmental benefits that come from
increased waste reduction. Signing up is
just the beginning — signatories are set-
ting targets and reporting progress year
on year. WRAP provides practical sup-
port to ensure that all signatories have
the tools and support they need to
deliver against the waste reduction tar-
gets — benchmarking, measurement and
reporting are key.”

KYOCERA supplies solar
modules for Toyota Prius

Kyocera Corporation announced that
it is supplying solar modules for the new
Toyota Prius solar ventilation system, an
optional feature for the hybrid car model
introduced in Japan by Toyota Motor Cor-
poration. The system ventilates the air
inside of the car by using the electricity
generated by the solar module on the
rooftop to drive the fans while the car is
parked during the daytime. This feature
automatically moderates temperature rise
inside of the vehicle even during hot sea-
sons.

For this product, Kyocera has imple-
mented strict quality control evaluations,

done through rigorous testing to confirm
heat resistance, vibration resistance, shock
resistance and other aspects, in order to
ensure that the quality meets the standards
required for onboard components used on
the new Prius. For the production of this
module, Kyocera has set up a dedicated
production line with specialized manufac-
turing engineers to ensure thorough manu-
facturing control.

A high level of aesthetic quality was
also required of the design of the solar
modules because they will be mounted on
the roof of the new Prius model.

Metso provides recovery boiler to
Phoenix Pulp & Paper in Thailand

Metso will supply Phoenix Pulp &
Paper Public Company Limited with a
recovery boiler to the company's pulp
and paper mill in the Khon Kaen
province located in the north east part of
Thailand. Start-up of the boiler is sched-
uled for the end of 2010. The value of
the order is below EUR 20 million.

The recovery boiler for black liquor
burning is rated at 600 tons of dry solids
per day and designed for the future
capacity of 750 per day. The recovery
boiler is part of Phoenix pulp and paper
mill modernization project and replaces
the mill's existing recovery boiler from
1981.

Often Copied - Never Duplicated!

Make chips or strips
with our

One-Pass Grinders.
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Rentech builds renewable diesel facility

Rentech, Inc. plans to build a plant
in Rialto, California for the production
of ultra-clean synthetic fuels and electric
power from renewable waste biomass
feedstocks.

The Rialto Renewable Energy Cen-
ter (Rialto Project) is designed to pro-
duce approximately 600 barrels per day
of renewable synthetic fuels and export
approximately 35 megawatts of renew-
able electric power that is expected to
qualify under Californias Renewable
Portfolio Standard (RPS) program,
which requires utilities to increase the
amount of electric power they sell from
qgualified renewable-energy resources.
The plant will be capable of providing
enough electricity for approximately
30,000 homes.

RenDiesel™, the renewable syn-
thetic diesal to be produced at the facil-
ity, meets all applicable fuels standards,
is compatible with existing engines and
pipelines and burns cleanly, with emis-
sions of particulates and other regulated
pollutants significantly lower than from
the combustion of CARB ultra-low sul-
fur diesdl.

The carbon footprint of the plant is
designed to be near zero as the fuels and
power would be produced only from
renewable feedstocks. The low carbon
footprint of RenDiesel would help the
transportation sector meet targets estab-
lished by the Low Carbon Fuel Standard
Executive Order 1-S-07 to reduce the

carbon intensity of transportation fuels
by 2020.

Rentech has entered into alicensing
agreement with SilvaGas Corporation
for biomass gasification technology for
the Riato facility. Between 1998 and
2001, a 400 ton per day plant using the
SilvaGas biomass gasification technol-
ogy successfully operated in Burlington,
Vermont, producing synthesis gas (syn-
gas) from wood-based biomass in a
series of operating campaigns. That
plant was built in partnership with the
Department of Energy, Battelle Colum-
bus Laboratory and the National Renew-
able Energy Laboratory (NREL).

Rentech’s technology for the condi-
tioning and clean-up of syngas will pro-
vide the next critical link in the technology
chain after gasification. The conditioned
syngas will be converted by the Rentech
Process in a commercial scale reactor to
finished, ultra-clean products such as syn-
thetic diesal and naphtha using upgrading
technologies under an dliance between
Rentech and UOP, a Honeywell Company.
Renewable electric power will be pro-
duced at the facility by using conventional
high-efficiency gas turbine technology.
The power is anticipated to be sold to local
utilities under the Cdlifornia RPS program.

Having completed preliminary scop-
ing studies, Rentech has engaged Jacobs
Engineering Group Inc. to conduct the fea-
sibility engineering phase of the project,
which is expected to be completed over

the next severa months. This work will
advance project development activities
including preliminary design and plot
plans and provide construction cost esti-
mates that would then continue to be
refined throughout the subsequent detailed
engineering phases of the project.

Rentech has an exclusive option on
a site for the Rialto Project within the
proposed Rialto Eco-Industrial Park,
which is located adjacent to an existing
City of Rialto Wastewater Treatment
Plant and EnerTech Environmental
Regional Bio-Solids Processing Facility.
The location allows the proposed Riato
facility to take advantage of established
infrastructure including access to water,
wastewater disposal and zoning.

The primary feedstock for the Riato
Project will be urban woody green waste
such as yard clippings, for which Rentech
is currently negotiating supply agree-
ments. The location of the project will pro-
vide loca green waste haulers with a
cost-effective dternative to increasingly
scarce landfills for the disposa of woody
green waste. The plant is designed to also
use bio-solids for a portion of the feed-
stock which is expected to be provided
under a supply agreement with EnerTech
Environmental.

Construction of the Rialto facility is
expected to create approximately 250
jobs with at least 55 permanent jobs dur-
ing operation, based on the preliminary
design work completed to date.

$10 million in grants
to clean up and
revitalize California
brownfields

The United States Environmental
Protection Agency (EPA) has announced
the availability of an estimated $10 mil-
lion in grants bolstered by funds from
the American Recovery and Reinvest-
ment Act of 2009 to help communitiesin
Cadlifornia clean up brownfield sites
which may be contaminated by haz-
ardous chemicals or pollutants.

The grants, which include $3.3 mil-
lion from the Recovery Act and $6.8
million from the EPA brownfields gen-
eral program funding, help revitalize for-
mer industrial and commercia sites,
turning them from problem properties to
productive community use.

The grants will help to assess,
clean up and redevel op abandoned, con-
taminated properties known as brown-
fields.

Grant recipients are selected
through a national competition. The pro-
gram encourages development of Amer-
ica's estimated 450,000 abandoned and
contaminated waste sites.

For details of the California applicants
selected to receive Recovery Act and
brownfields funds, view this article on
www.AmericanRecycler.com.

Good operating condition.

For any qualified customer, we will finance this crusher for 48 months

Special Repo Deals!
Take advantage of these great OPPORTUNITIES!

Al-jon Model 20 Car Crusher

at 0% interest AND NOTHING DOWN. Just $540.00 per month!

That's CORRECT, just drive your truck up to the machine and take it to

your next job with nothing out of pocket.

Start making money immediately and make your first 0% interest payment 30 days later!

2006 MAC Quick Set-up Portable Car Crusher

your gain.

Hurry! These deals won’t last long - the market is heating up!

Good operating condition and only 1,960 hours.

This machine has been repossessed and their loss is

We have lowered the price to $110,000 and we are
offering payments for 60 months at 0% interest and
NO DOWN PAYMENT for qualified customers.

Just drive your truck over, pick up the crusher and go
to work with NOTHING out of pocket.

DAD

Capital Corp.

| DC_

800-823-9688

Perrysburg, OH
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Pennsylvania DEP confirms
landfill odors at school

Odors detected at Wilson Elementary
School of the West Allegheny School Dis-
trict in Findlay Township, Allegheny
County, are originating from Imperial
Landfill, the Department of Environmental
Protection has confirmed.

DEP analyzed recent sampling con-
ducted by its mobile analytical |aboratory
and continues to coordinate efforts with
the Allegheny County Health Department,
which conducted its own sampling inside
and outside Wilson School in March.

The county’s lab analysis measured
for six Volatile Organic Compounds, or
VOCs, including benzene, al of which
were found to be below the detection lim-
its. Based on these results, county officials
concluded that the compounds were at lev-
els below which one would expect to see
adverse hedlth effects in adults and chil-
dren using the facility.

June 8th-9th
NRRA'’s 28th Annual Recycling
Conference & Expo. Radisson Manchester
Hotel/The Center of New Hampshire,
Manchester, New Hampshire
603-736-4401 « www.nrra.net

June 8th-11th
WasteExpo 2009. Las Vegas Convention
Center, Las Vegas, Nevada.
800-927-5007 « www.wasteexpo.com

June 24th-26th
Electronics & Battery Recycling ’09.
Westin Harbour Castle Hotel, Toronto,
Canada. +41 62 785 10 00 *« www.icm.ch

July 14th-15th
Biomass "09: Power, Fuels, and Chemicals
Workshop. Alerus Center, Grand Forks,
North Dakota.
701-777-5246 « www.undeerc.org

August 7th-9th
Pennsylvania Automotive Recycling Trade
Society’s Annual Convention & Trade
Expo. Sheraton Harrisburg/Hershey,
Harrisburg, Pennsylvania.

877-211-0266 » www.parts.org

September 16th-18th
14th International Congress for Battery
Recycling - ICBR 2009. Hotel
InterContinental, Geneva, Switzerland.
+41 62 785 10 00 « www.icm.ch

September 23rd-25th
19th Annual Arkansas Recycling Coalition
Conference & Trade Show. Inn of the
Ozarks Hotel & Convention Center, Eureka
Springs, Arkansas. 866-290-1429

September 28th-30th
Biopolymers Symposium 2009. Embassy
Suites Downtown Lakefront, Chicago, lllinois.
202-309-7296 « www.biopolymersummit.com

September 29th-October 1st
The Green Expo 2009. World Trade Center,
Mexico City, Mexico. info@greenexpo.ca

October 28th-29th
Canadian Waste & Recycling Expo.
Vancouver Convention & Exhibition Centre,
Vancouver, British Columbia.
877-534-7285 « www.cwre.ca

As a precautionary measure, the
county conducted eight-hour sets of char-
coal tube air samples to monitor the school
environment for VOCs, including benzene,
for two weeksin April.

The county health department
installed continuous monitoring equip-
ment at Wilson School April 17 to mess-
ure hydrogen sulfide, which is an indicator
of landfill gas. Currently, the datais manu-
ally collected. After the school district pro-
vides a dedicated communications link,
the county will electronically download
the data. In May, the county will begin
spot-check monitoring for methane.

To counter the odors, the school dis-
trict installed air filters March 16 in the
school’s heating, ventilating and air condi-
tioning unit.

Lab analysis of samples that were
collected by DEP on March 17 and 18 out-
side the school showed that compounds
associated with the decomposition of
waste were detected at several monitoring
points within the landfill and were aso
present at Wilson School.

It is important to note that instanta-
neous measurements are not indicative of
long-term, continuous exposure. The sam-
ples were taken for only three days, which
is insufficient for complete ar quality
monitoring. The purpose of the testing was
to determine the source of the gases and
odor-causing compounds,; consequently,
DEP is unable to conclusively determine
hedlth risks. Data resulting from ongoing
monitoring by the county will be evaluated
to assess potential health and/or safety
risks.

The highest reading during DEP's
sampling was for methane, a gas com-
monly associated with landfills, at 41,768
parts per billion (ppb) - or, 41.8 parts per
million (ppm) - the morning of March 17.
Since that morning was foggy, the result-
ing atmospheric conditions would have
contained any gases released into the air
and would cause these higher readings.
Methane at this level does not present a
health and/or safety risk.

“While monitoring continues at the
schoal, it is essential that the problem be
solved at the source” DEP southwest
Regional Director Ken Bowman said.
“Therefore, DEP and the county health
department are requiring Republic Serv-
ices Inc. to take the necessary measures to
control the gases emitted from the land-
fill”

DEP and the county are currently
negotiating a Consent Order and Agree-
ment with the landfill’s owner, Republic
Services Inc., which will specify correc-
tive actions and set penalties for past and
future violations.

In addition to the mobile lab analysis,
“grab” samples were collected at 11 loca
tions in and near the landfill as well as at
Wilson Elementary School. These samples
tentatively identified VOCs and other com-
pounds common to landfills.

For links fo more information on the
results and final reports, view this artficle
on www.AmericanRecycler.com.

Republic Services reports
first quarter financial results

Republic Services, Inc. reported net
income for the three months ended March
31, 2009 of $113.0 million, or $.30 per
diluted share, compared to net income of
$76.1 million, or $.41 per diluted share,
for the same period in 2008.

The first quarter 2009 financial
results include Allied Waste Industries,
Inc. (Allied) which merged with Repub-
lic on December 5, 2008. Operating
income for the three months ended
March 31, 2009 was $353.0 million
compared to $142.2 million for the com-
parable period in 2008. Operating
income before depreciation, amortiza-
tion, depletion and accretion for the
three months ended March 31, 2009 was
$598.1 million, or 29.0 percent of rev-
enue compared to $220.0 million, or
28.2 percent of revenue in 2008.

Revenue for the three months ended
March 31, 2009 increased to $2,060.5

million compared to $779.2 million for
the same period in 2008. Core price for
the three months ended March 31, 2009
(assuming the merger with Allied had
occurred on January 1, 2008) increased
3.5 percent.

Internal growth for the three
months ended March 31, 2009 (assum-
ing the merger with Allied had occurred
on January 1, 2008) decreased 8.6 per-
cent (consisting of a 3.5 percent price
increase offset by decreases of 8.0 per-
cent in core volume, 2.9 percent in com-
modity prices and 1.2 percent in fuel
charges).

Republic also announced that its
board of directors declared a regular
quarterly dividend of $.19 per share
for shareholders of record on July 1,
2009. The dividend will be paid on July
15, 20009.

Kansas medical center settles
allegations of waste violations

A Merriam, Kansas, hospital has
reached a settlement with the United
States Environmental Protection Agency
(EPA) over alegations that it violated var-
ious provisions of the federa Resource
Conservation and Recovery Act (RCRA)
related to the handling and storage of haz-
ardous wastes on its campus.

Shawnee Mission Medical Center,
9100 West 74th Street, neither admitted
nor denied the allegations brought by EPA
Region 7, but has agreed to pay a penaty
of $83,488 to the United States in settle-
ment of the government’s claims.

The hospital has aso agreed to inven-
tory al solid waste streams generated by
its facility and provide EPA with docu-
mentation of that inventory. The hospital
will make quarterly reports for a period of
one year, using photographs and documen-
tation to show that its hazardous wastes
are being properly handled.

Terms of the settlement are outlined
in a consent agreement and final order
filed in Kansas City, Kansas. The docu-
ment alleges that during a January 2007
inspection, EPA found that the hospital
had:

*Failed to conduct and document
weekly inspections of a hazardous waste
container storage area.

Failed to properly mark hazardous
waste accumulation containers.

eImproperly treated paint and sol-
vent hazardous wastes by allowing
opened containers and solvent-soaked
rags to evaporate prior to disposal, all
without a necessary permit.

eImproperly disposed of solvent-
soaked rags in general trash.

eFailed to properly label storage
containers for used oil, and failed to
properly mark universal waste batteries.

Strip Rubber
Off your

in Under 3
Minute!

Lift Truck Tire

>>>>8ee video at www.ifminc.ca!<<<<

519-776-8731 or www.ifminc.ca

INTERNATIONAL
FABRICATING &
MACHINING, INC.

Offering over 25 years
of experience in our industry
and work that is guaranteed.
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Atlas Copco to acquire
Focus and Prisma in India

B Atlas Copco, India, has exercised an
option to buy the remaining 75 percent of
shares in Focus Rochit and Prisma Roc-
tools. They provide complementary prod-
ucts and services for rotary and
down-the-hole drilling. The acquisitions
will strengthen Atlas Copco’s position in
the market for drill bits and hammers.

Atlas Copco acquired 25 percent of
the companiesin April, 2008 and the com-
panies have been operating as joint ven-
tures of the Secoroc division since then.
Focus is a manufacturer of bits for rotary
drilling and Prisma makes bits and ham-
mers for down-the-hole drilling. They are
headquartered in Hyderabad, India

As part of the acquisition agreement,
Focus Mining Service Company, out of
Charleston, West Virginia, will continue to
act as an Atlas Copco distributor, primarily
in the eastern coal markets.

MONTHLY CROSSWORD IENEUVERae,

ACROSS
1. Goes with degradable

recycling

7. Fill preceder

10. Seasonal bug

11. The waltz, for example

their environments

16. Engine power measure
17. _ humbug!

20. For instance

21. Dove call

23. Ailment symptom

25. Henpeck

28. Nature's way of recycling
29. One of the three "R"s
31. Shade of green

32. Operate

34. One of the three "R"s
37. Abolish

39. Barely passing grades
40. Mathematical ratio

42. Kind of carpet

44. Medical TV show

45. To expose to the circulation of air
48. Sun god

49. Keats piece

52. Worthless material

has served its original, intended use
57. June honorees

60. Premium cable TV network

61. Photo tone

62. Internet address

64. Away from the wind, nautical

65. Water sport

68. Better than smog
69. Corn amounts

DOWN

1. centers, locations where consum-
ers can drop off recyclables and receive
payment for them

2.King __ the road
3. Billiard pusher

3. ___inant, any item that reduces the quality of paper for

13. The science of the relationships between organisms and

55. ___consumer material, any household product which

67. Small particles collected by pollution control devices
during the incineration of solid wastes (2 words)

Veteran scrap trader Fred
Rosenfeld joins Krentzman

B Krentzman Metals Corporation
(KMC), a scrap broker, based in Lewis-
town, Pennsylvania, with a buying office
in Toronto, announced that veteran scrap
trader and broker Fred Rosenfeld has
joined the Krentzman firm in a new Port
Jefferson, New York office.

Rosenfeld will head the newly created
River Divison of KMC, which will spe-
ciaize in the domestic and export sales of
ferrous and copper-bearing scrap materials
and usable metal products.

Halvorsen returns as
Hallco’s general manager
B Russ Halvorsen returned to Hallco
Industries, Inc. after a 7-year hiatus.
Halvorsen will hold the same posi-
tion of general manager that he held for
12 years prior to the split.

CARE releases annual
carpet recycling report

W The Carpet America Recovery
Effort (CARE) released figures for 2008
that show a reduction in the recycling
and diversion of post-consumer carpet,
compared to 2007 levels.

CARE’s 2008 Annua Report, pre-
sented at the organization’s annual con-
ference, showed that 243.4 million
pounds of post-consumer carpet were
recycled and 292.4 million pounds were
diverted from landfills in 2008. These
figures represent an 11.4 percent
decrease in recycling and a .8 percent
decrease in diversion compared to 2007.

However, according to CARE board
chairman Frank Hurd, the decrease was
less than expected by the group, espe-
cially in light of profoundly negative
business results reported by other indus-
tries in 2008, and given the tough eco-
nomic environment currently faced by
United States businesses.

SOLUTION FOUND ON PG A26

4. New, in a way

5. Commotions

6. Car wheel

7. Letter of Credit, abbr.

8. bic, able to live and grow in the

presence of free oxygen
9. Ruin
12. Big Apple, abbr.

14, vation, the wise use of natural
resources and planned action to protect

resources
15. Fall behind

18. Days past

19. Aka compost

22. Semi precious stone

26. Location indicator

27. Shore

29. One of the three "R"s

30. Trash is often put in them
31. Paid, briefly

32. Home of the free and brave
33. Environmental care group, abbr.

35. Significant period

24. Extended play record, abbr.

36. __ Day, this special day
promotes awareness of
environmental issues

38. Medical expert

39. Amethod of collecting
recyclable materials where
individuals take their recyclables
to a designated collection site (2
words)

41. That is, for short
43, Solid waste
46. Salad veggie

47. Used as a measurement of
the solid waste disposal rate at
a landfill

50. Let's __ lunch!

51. Think piece

53. "You've got mail!" provider
54. Notes

56. Tellurium symbol

58. US car club

59. Fodder holder

63. Napoleon in "Animal Farm"
66. Conditional word

RecycleBank’s Ron Gonen
receives award

B Ron Gonen, co-founder and CEO of
RecycleBank, is the recipient of the
2009 United Nations Environment Pro-
gramme (UNEP) Champion of the Earth
award in the Entrepreneurial Vision cate-
gory. Gonen is one of only seven hon-
orees to earn the prestigious distinction
this year and will be recognized at a spe-
cial international ceremony held in con-
junction with the Business for the
Environment Summit (B4E) in Paris.

Champions of the Earth is an inter-
national environmental award estab-
lished in 2004 by the UNEP to
acknowledge the best and brightest who
have made a significant contribution
globally, regionaly and beyond, to the
protection and sustainable management
of the earth’s environment and natural
resources.

Thisyear’s award recognizes promi-
nent and inspirational examples of
environmental leadership in the areas
of Policy Leadership, Science and Inno-
vation, Entrepreneurial Vision, Inspira-
tion and Action, and Next-Generation
Champions.

Gonen was chosen for his environ-
mental leadership as co-founder of Recy-
cleBank. RecycleBank recycling carts are
outfitted with RFID tags and Recycle-
Bank uses a proprietary technology to
record and translate the amount each
home recycles into RecycleBank Points
that can be used to shop at over 1,400
local and national businesses.

Company Wrench
completes acquisition

B Company Wrench, headquartered in
Carroll, Ohio, has acquired the demoli-
tion and scrap metal recycling assets of
Interstate Equipment Co. of Lexington
Kentucky. Growing in a down market
through acquisition has become Com-
pany Wrench's focus.

Through this agreement, Company
Wrench will market its speciaty demoli-
tion and scrap processing productsin Ken-
tucky and Cincinnati, Ohio. In addition,
Company Wrench has recently established
branch locations in Columbia, South Car-
olina and Pasco, Washington.

Verenium appoints Levine
executive VP and CEO

B Verenium Corporation announced
the appointment of James E. Levine to
the position of executive vice president
and chief financial officer. Levine will
report directly to Carlos A. Riva, Vere-
nium's president and chief executive
officer.

Prior to joining Verenium, Levine
held various positions with Goldman
Sachs & Co., most recently as a manag-
ing director in the Power and Utilities
Group in New York. Prior to that, he was
amanaging director in the Energy Group
in London. The magjority of histenure at
Goldman Sachs & Co. centered on
investment banking in the oil and gas
industries, with a particular focus on the
refining and marketing sectors.
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Norb Geiss joins SiCon
America in Florida office

B SiCon America opened a new sales
and consulting office for the Americasin
Venice, Florida. Norb Geiss has joined
SiCon GmbH.

Geiss will be representing SiCon
America, and their equipment partners,
to provide innovative recycling solutions
that implement custom-tailored turnkey
metal recovery and greener ASR recy-
cling systems.

Geiss held many management posi-
tions during his 30 years in the shredding,
metals separation, used auto part and
sales/administrative functions of The
David J. Joseph Company, in the United
States and Europe.

Deltalok USA expands
management team

B Dedtalok announced the addition of
Robert Race, PE. to its management
team in the capacity of director of engi-
neering services for Deltalok USA.

Race comes to Deltalok with over 20
years of expertise in the design, testing,
implementation, marketing, training and
sales of retaining wall systems for civil
engineering applications. His work
includes senior management roles at Mil-
lenia Retaining Walls, Keystone Retaining
Wall Systems, The Tensar Corporation and
Stone & Webster Engineering. He holds a
Bachelor of Science degree from Cornell
University and master’s degrees from Pur-
due University and Georgia College.

Primary Energy Recycling
declares cash distribution

B Primary Energy Recycling Corpora-
tion announced that a cash distribution
of Cdn$ 0.06667 per enhanced income
security (EIS) of the company will be
paid on June 30, 2009 to holders of
record on May 29, 2009.

Each EIS consists of one common
share and a subordinated note with par
value of Cdn$ 2.50 which pays interest at
a rate of 11.75 percent per annum. The
ElSs trade on the Toronto Stock Exchange
under the symbol PRI.UN. Thetotal distri-
bution of Cdn$ 0.06667 per EIS reflects a
cash distribution of Cdn$ 0.04219 per
common share and an interest payment of
Cdn$ 0.02448 per subordinated note for
the period from May 1 to May 31, 2009.
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Harsco names CEO for
Harsco Metals group

B Harsco Corporation announced the
appointment of Galdino Claro as the new
CEO of its global Harsco Metals business
group, effective June 1, 2009. Claro will
be directly responsible for more than 160
locations in over 30 countries employing
approximately 11,500 people.

Claro comes to Harsco with nearly 30
years of executive leadership experience
in the worldwide metals industry, includ-
ing 20 years as an international opera-
tions executive within Alcoa Inc. where
he led the strategic growth of operations
in the Asia-Pacific, European and Latin
American regions. He joins Harsco from
Aleris International Inc., a Texas Pacific
Group company and a global |eader in the
aluminum rolling and recycling indus-
tries, where he served as CEO of Aleris
Americas.

Prior to Aleris, Claro was the presi-
dent and CEO of the metals processing
group of Heico Companies LLC, a
Chicago-based firm speciaizing in acquir-
ing underperforming companies and grow-
ing them into industry leaders.

Claro will be based in the United
States, heading up a new globa headquar-
ters organization for Harsco Metas that
will oversee the group’s regiona head-
quarters throughout the world. He will be
responsible for executing a number of key
strategies of the Company including
emerging market growth, as well as cus-
tomer and market diversification. He will
report to Geoffrey D. H. Butler, who as
Harsco's president and member of the
Company’s Board of Directors will con-
tinue his overal responsibilities for the
Company’s operations and strategic busi-
ness objectives.

Norcal Waste Systems
changes corporate name

B Norcad Waste Systems has formally
changed its corporate name to Recology.

The name is rooted in the company’s
89 year heritage as one of the nation’s first
urban recyclers.

Recology has relocated to a Gold
LEED-designed corporate office in down-
town San Francisco. Environmentally, the
new office space will achieve the highest
performance certification practical in this
building, saving energy, water and money.

Morbark and Great West
Equipment join forces

B Great West Equipment, of British
Columbia, Canada, recently signed on as
an exclusive dealer of Morbark recy-
cling, forestry and tree care equipment.
Great West has been serving the forestry
and construction industries for 22 years.

Formerly Marcels Equipment, Ltd.,

Great West Equipment aso offers Volvo
Construction Equipment, used equipment,
parts and service. They serve the province
of British Columbia with nine locations:
Campbell River, Cranbrook, Fort St. John,
Kamloops, Nanaimo, Prince George, Van-
couver, Vernon and Williams Lake.

Brosick to direct product
strategy for Doosan

B Stefan Brosick has been promoted
to director of global product strategy for
Doosan Infracore International. The
appointment was made by Scott Nelson,
chief executive officer, Doosan Infracore
International .

In his new role, Brosick will be
responsible for supporting the global
development of Doosan Infracore Inter-
national product strategy, working
closely with regional product strategy
leaders.

Brosick brings marketing and busi-
ness development experience to his new
position, having held marketing and
business analyst roles with Bobcat
Europe and Ingersoll Rand, as well as
integration leader for marketing and
sales for the Geith acquisition and prod-
uct manager for DIl Attachments busi-
Nesses.

Most recently, Brosick served as
industry marketing manager for Doosan
Infracore Portable Power in Statesville,
North Carolina. Before joining Ingersoll
Rand in 2005, he was an independent
owner-operator of a contracting business
for seven years.

ROUND?2 Inc. acquires
PolymerCycle LLC

B ROUND2 Inc. has announced the
acquisition of PolymerCycle LLC, a
national processor and reseller of
plastics, including ABS, PC/ABS, HIPS
and PC.

The acquisition complements
ROUND?Z2’s strategy to deliver a closed-
loop recycling solution for processing
eWaste.

Effective immediately, PolymerCy-
cle will operate as awholly-owned com-
pany from ROUND2's 183,000 sgquare
foot facility in the Dallas/Fort Worth
Metroplex, the largest electronics recy-
cling facility in Texas.

EPA research indicates 18 percent
of the 2.25 million tons of e-waste in the
United States was recycled in 2007.
With an EPA estimated 140 million TVs
and computer monitors in storage, there
is an impending avalanche of plastic
byproduct waiting to be recovered.
ROUND?2 is positioned to assist clients
and municipalities properly manage this
potentially large flow of material.

Harsco names CEO for
Harsco Metals group

B Harsco Corporation announced the
appointment of Galdino Claro as the
new CEO of its global Harsco Metals
business group, effective June 1, 2009.
Claro will be directly responsible for
more than 160 locations in over 30 coun-
tries employing approximately 11,500
people.

Claro comes to Harsco with nearly
30 years of executive leadership experi-
ence in the worldwide metals industry,
including 20 years as an internationa
operations executive within Alcoa Inc.
where he led the strategic growth of
operations in the Asia-Pacific, European
and Latin American regions. He joins
Harsco from Aleris International Inc., a
Texas Pacific Group company and a
globa leader in the aluminum rolling
and recycling industries, where he
served as CEO of Aleris Americas.

Prior to Aleris, Claro was the presi-
dent and CEO of the metals processing
group of Heico Companies LLC, a
Chicago-based firm specializing in
acquiring underperforming companies
and growing them into industry leaders.

Claro will be based in the United
States, heading up a new globa headquar-
ters organization for Harsco Metas that
will oversee the group’s regiona head-
quarters throughout the world. He will be
responsible for executing a number of key
strategies of the Company including
emerging market growth, as well as cus-
tomer and market diversification. He will
report to Geoffrey D. H. Butler, who as
Harsco's president and member of the
Company’s Board of Directors will con-
tinue his overal responsibilities for the
Company’s operations and strategic busi-
ness objectives.

Enerkem awarded permit
to build biofuels facility

B Enerkem, awaste-to-biofuels technol -
ogy company, announced that Enerkem
GreenField Alberta Biofuels (EGAB) has
completed the necessary environmental
regulatory process and has been granted a
permit to commence construction of a
commercia facility to produce hiofues
and green chemicals from sorted munici-
pal solid waste in Edmonton, Alberta.

The permit was granted by Alberta
Environment under the Environmental
Protection and Enhancement Act of the
Province of Alberta.

In 2008, EGAB entered into a 25-
year agreement with the City of Edmon-
ton to  build and operate a
waste-to-biofuels facility on municipal
land and to receive the City’s sorted
municipal solid waste as feedstock. The
City of Edmonton will supply 100,000
tons of sorted municipal solid waste per
year. The sorted municipal solid waste to
be used is the end-waste after recycling
and composting. These residues would
otherwise be landfilled.

Construction of the biofuels facility
is expected to begin by the end of 2009,
at atotal cost of approximately CDN$70
million.
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NEW PRODUCT SHOWGASE

Allied-Gator, Inc.

2100 Poland Avenue
Youngstown, OH 44502
330-744-0808
www.alliedgator.com

NEW QUICK-CHANGE GRAPPLE
JAW SET FROM ALLIED-GATOR

The MT Grapple Jaw Set provides the same unpar-
alleled closing force as the MT Shear and
Cracker/Crusher Jaw Set, utilizing Allied-Gator’s
patented Power-Link and Guide System. Fixed center-
line closure provides dexterity and patented Allied-
Gator Speed-Circuit Technology allows the MT
Grapple Jaw Set users to maximize material handling
productivity.

The Allied-Gator MT Grapple Jaw Set utilizes a 2-
over-3 tine configuration with dual-moving jaws and
unrestricted 360° rotation.

The set is available in all MT tool sizes, ranging
from model MTR 5 to 180 (800-52,000 Ibs.)

McCloskey International
1 Hwy 134

Peterborough, ON
Canada

877-876-6635

MCCLOSKEY INTERNATIONAL
R105 HIGH ENERGY SCREENER

McCloskey International unveiled their R105 High
Energy Screener. Like the larger R155, the R105 is
designed to handle throughput for a large range of
rock, quarry, C&D and soil products and tips the
scales at almost 50,700 Ibs.

Offering a stockpile height of 11'9” and a screening
area of 12’ x 4’6", the screener has been specifically
designed for operators who do not require the full
capacity of the larger model.

The features and benefits of the R105 Screener
include a Caterpillar 150 h.p. engine and David Brown
pumps.

www.mccloskeyinternational.com

Mohawk Lifts

PO Box 110
Amsterdam, NY 12010
800-833-2006
www.mohawklifts.com

MOHAWK LIFTS’ ADJUSTABLE
SCREW TYPE LIFT PADS

Mohawk Lifts introduces height adjustable screw
type lift pads. Mohawk'’s adjustable screw pads are
available for all 7,000 to 20,000 Ib. capacity two-post
vehicle lifts.

The adjustable screw pads are available in rubber
or steel top pads and give at least an additional 3" of
fine pad adjustment.

RAYCO Manufacturing, Inc.
4255 East Lincoln Way
Wooster, OH 44691
800-392-2686
www.raycomfg.com

RAYCO HORIZONTAL GRINDER:
TOWABLE OR ON TRACKS

Rayco’s new line of compact horizontal grinders
creates an affordable solution to your waste-wood
needs. Now available as either towable or self pro-
pelled on a steel tracked undercarriage, Rayco’s
RH1754 is a mobile, compact machine designed to
grind pallets, brush, green-waste, lumber scraps and
construction debris while minimizing the expense and
hassle of larger units.

Their low fuel consumption keeps operating costs at
a minimum, yet their high productivity rates will match
that of machines costing nearly twice as much.

Sennebogen LLC

2835 Jeff Adams Drive
Charlotte, NC 28206
877-309-0099
www.sennebogen-na.com

SAFETY COMES FIRST WITH
NEW SENNEBOGEN D SERIES

Sennebogen LLC introduces its line of 835 and 840
D Series purpose-built material handlers. The new line
comes equipped with emissions-compliant Cummins
Tier Il engines.

Designed around operator safety, these units are
available with rubber tires, as a crawler, a pedestal-
mounted machine or as an electrically-driven machine.
The 835 and 840 D Series feature a sliding door com-
bined with adjacent catwalk, a cab position that pro-
vides easy operator access, upgraded air conditioning
with climate control systems, improved access to
maintenance areas, and an ergonomically designed
cab for more operator comfort.

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Classified

. ADVERTISEMENTS

Rates

Text Classifieds
$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds
$65 per column inch depth,
2.5” width.

Auto Recycling

Atlas Recycling, Inc.

Scrap solutions for business and industry.

Mobile Car Crushing Service

Non-Ferrous Metal Specialists
Serving Ohio & Western Pennsylvania

ISO
9002

Call Toll-Free 800-837-1520

www.atlasrecycling.com

1993 MOBILE MACK CRUSHER, runs
good, $55,000. Fiat 645 wheel loader with
forks and bucket, $15,000. 1979 Louisville
tandem-axle, roll-off truck, Kaypack sliding
tail, $8,500. Jerdan 21 ft., roll-back trailer,
tandem axle, 16" tires, $12,000. Honey-
brook, PA, 800-272-JUNK (5865).

2007 AL-JON 400XL

LOGGER BALER

Only 1,300 Hours!

419-776-5070 - $260,000

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40" x 30" x 56"
Bale weight 1,150 to 1,500 Ibs. Compres-
sion 12" cylinder, 3,000 psi, 9" ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

@B Onio Baer Company, INC,

Your Source for all Recycling Equipment Needs

awAYS BUYING AND SELLING

NEW, USED & RECONDITIONED
EQUIPMENT

* 2 RAM BALERS +LOGGER BALERS
* METAL BALERS & SHEARS
* ALLIGATOR SHEARS * WIRE STRIPPERS
* SCRAP PROCESSING EQUIPMENT
* RELINE SERVICES

EXCLUSIVE HARRIS DEALER FOR
OHIO, WESTERN PA. & WESTERN NY.

216-398-8800
www.OhioBaler.com

2003 EAGLE MOBILE BALER, ISUZU
power unit, asking price: $40,000. Other
tire recycling equipment available: de-rim-
mers and tire shears, 859-661-2471.

HJA INTERNATIONAL's

JUNE SPECIALS!

60” VERTICAL BALERS
(3) EPCO E-11

60"x 30" x 48"

1000 Ib bale (OCC)

6" Cylinder, 56,000 Ib thrust
Complete rebuild to MFG
Specifications

60 month lease

$1 65 per month

Purchase or rental available

FRONT LOAD REAR EJECTS

(9) IPS V607HD FLRE

7" cylinder

15 hp motor

Extra heavy duty

READY TO WORK

60 month lease
_$297.50per monﬁ? 17 '80!
Purchase or rental available
PURCHASE PRICE of $9,900

BIGGEST & BADDEST
(3) 72" vertical balers
72"x 44" feed opening
72" x 44" x 44" bale

7" x 65" stroke cylinder
1800-2000 Ib bales OCC
3000 Ib + bales aluminum
Total tube reinforced
Complete rebuild to MFG
Specifications

60 month lease

$335.50 per month

EPCO Purchase or rental available

EX2000

CALL TODAY

800-836-2253

EQUIPMENT READY TO WORK

(1) IPS 607HD vert.baler.................... $198 per month
(1) EPCO AP60 HD vert.baler.......... $203.50 per month
(75) Otto litter bins ....ovveeeviiieiieieieinans $50 each
(1) GP450 4 yd stat compactor...... .. $314.16 per month
(2) 30 yd self-cont.compactors...... ..... $253 per month
(2) 18 yd self-cont.compactors........ $195.80 per month
(2) 2 yd stat.compactors...... ..... ... $140.80 per month
(1) VIP vertical compactor...... ....... $131.89 per month
(1) Balemaster 200 series

horizontal baler...... ............... $218.90 per month
INVENTORY CONSTANTLY CHANGING -

CALL TODAY FOR UPDATES!

HJA INTERNATIONAL
800 -836-2253

hjaservice@hotmail.com
88 Beacon St., Buffalo, NY 14220

HUGE OPPORTUNITY to advertise your
business! Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!
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WELL RUN, neat scrap metal recycling
yard. Nice equipment and buildings. High
profit, near Gainesville, Florida. Over
$3.5M gross in 2008. lliness forces sale.
Reasonable price with terms. We have
other yards located throughout Florida.
Contact Al Ryan, Rutenberg Realty, 727-
463-2400.

5-ACRE SALVAGE YARD. License
included. Zoning allows for salvage yard
use; car crushing, junk cars, auto body
work, material recycling. Car inventory and
car lift included. Good standing with EPD.
Office and enclosed work area on-site.
Asking $795,000. Contact Dana McFad-
den at 407-970-2395, Carrigan Realty, Inc.

GREAT BUSINESS OPPORTUNITY. On-
going scrap business for lease, approx. 4
acres with 75 ft. scale, office and approx.
5,000 sq. ft. building. Located off of I-85 on
Hwy. 29 North in Belton, SC. Call 864-226-
7076 or 864-844-2161.

TENNESSEE SCRAP YARD AND U-
PULL-IT YARD. Scrap yard offers 7.5
acres, 2 offices with 2-bay garage. Equip-
ment includes 2005 OverBuilt car crusher,
Mighty Mite can baler, 2000 Freightliner
hook-lift roll-off truck, approximately 25
roll-off containers, 2005 Weigh-Tronix 70-
foot drive-on scale, 2005 Komatsu WA250
wheel loader, 1999 Komatsu 320 wheel
loader, approximately 50 non-ferrous stor-
age containers, (3) 1998-2000 big rigs, (2)
48’ crushed car trailers, (1) 48 equipment
hauling trailer drop deck, (1) 40" scrap
hauling trailer, (1) 40' scrap hauling dump
trailer, (2) WEN gas recovery systems, (1)
new RM Johnson wheel crusher, (1) new
2-post car lift, several sets of forks, grap-
ples and attachments to fit wheel loader, a
set of non-ferrous digital weighing scales,
(5) 48' dry box trailers, and lots more mis-
cellaneous equipment not listed that goes
with the business. U-Pull-It offers 17 acres
with approximately 800 vehicles ranging
from 1950 to 2004 with approximately
3,000 sq. ft. of storage and office space. All
property is fenced, clean and environmen-
tally safe and the property is level. Scrap
license, weigh master license stay with the
business. Business is located approxi-
mately 2 miles from I-75. Several salvage
vehicle auctions are located 20 to 50 miles
from location. Property fronts 2 roads, one
is a major highway. Business sold as a
whole, will not sell equipment or property
separate. A great opportunity for a turn-key
business. Priced to sell at $1.2 million.
Business would pay for itself in one year
with proper management. Owner is ready
to semi-retire. If interested, call 423-519-
2699 or 423-351-7500 to set up your
appointment.

DEADLINE:
06/17

JULY
EQUIPMENT
SPOTLIGHT:

Incinerators/
Trench Burners

CALL TODAY!
877-777-0737

ALWAYS BUYING

Used Material Handlers,
Portable Shears and Balers.

— (Call lvan at
£00-472-0453.

EQUIPMENT

International

Call lvan Jacobs today at

800-472-0453
At

Magnets & Mobile Shears &
Gen-sets Grapples
Hydraulic
Material
Handlers

2003 SENNEBOGEN 835M (RUBBER), 54' reach,
hydraulic cab, gen-set and grapple.

2000 & 2001 SENNEBOGEN 830M REBUILT
(rubber), 50' reach, hydraulic cab, gen-set and
grapple.

2005 CAT M325C REBUILT (rubber) with 50'
reach, hydraulic cab, A/C, gen-set and grapple.
2003 CAT M322 (rubber), 42' reach, hydraulic
cab, gen-set and grapple.

2003 CAT M318 (rubber), 35 reach, hydraulic
cab, A/C, gen-set and grapple.

2002 CAT M320 REBUILT (rubber), 39' reach,
hydraulic cab, gen-set and grapple.

2005 LIEBHERR R934BEW (crawler), 50' reach,

4' cab riser, gen-set and rotating grapple.

2005 LIEBHERR A934HD (rubber), 50' reach,

hydraulic cab, gen-set and grapple.

2003 LIEBHERR R944EW (crawler), 50' reach,

hydraulic cab, gen-set and grapple.

2001 LIEBHERR A934 REBUILT (rubber), 49'

reach, hydraulic cab, gen-set and grapple.

2002 LIEBHERR A904 REBUILT (rubber), 38'

reach, hydraulic cab, gen-set and grapple.

2001 LIEBHERR A924 REBUILT (rubber), 40'

reach, hydraulic cab, gen-set and grapple.

2000 LIEBHERR R914 REBUILT (crawler), 38'

reach, 4' cab riser, gen-set and grapple.

2000 LIEBHERR A904 REBUILT (rubber), 35'

reach, 4' cab riser, gen-set and grapple.

1998 LIEBHERR A922 REBUILT (rubber),

gen-set, grapple and magnet, no riser.

1997 LIEBHERR R932EW REBUILT (crawler)

49' reach, hydraulic cab, gen-set and grapple.

2004 COLMAR 5500 AUTO LOGGER/BALER

with 18 1/2' chamber, crane and grapple.

2004 COLMAR 5260 AUTO LOGGER/BALER

with 16.5' chamber, crane and grapple.

2004, 2005 & 2008 FUCHS MHL 360 (rubber),

59' reach, hydraulic cab, gen-set, magnet &

grapple.

1996, 2001, 2005 FUCHS RHL350 (crawlers),

50' reach, hydraulic cab, gen-sets and grapples.

2004 & 2007 FUCHS MHL 350 (rubber), 50'

reach, hydraulic cab, gen-set and grapple.

2002 & 1998 FUCHS MHL 331 (rubber), 35'

reach, hydraulic cab, gen-set and grapple.

2001 FUCHS MHL340 REBUILT (rubber) 41'

reach, hydraulic cab, gen-set and grapple.

1994 & 1995 FUCHS MHL350 REBUILT (rubber)

50' reach, hydraulic cab, gen-set and grapple.

1997 MAC portable car crusher.

2003 NEW HOLLAND MH (rubber), 46' reach,

cab riser, gen-set and grapple.

2001 NEW HOLLAND EW200 (rubber) NEW,

solid tires, gen-set and 48” magnet.

1995 NORTHSHORE 2100 SE REBUILT

stationary electric-75HP) MH, 27' reach, cab,
C and grapple.

2002 KOMATSU PC220LC (crawler) with new

gen-set and 48" magnet.

1999 KOMATSU PC300LC-6HD (crawler), 48'

reach, 6' cab riser, gen-set and rotating grapple.

2000 DAEWOO 200W (Rubber), foam-filled tires,

new gen-set and 48" magnet.

él; USED ROTATING GRAPPLE
2) USED 67” OHIO MAGNETS
REBUILT MAGNETS: 54”
NEW 4-TINE ROTATING SCRAP
GRAPPLES

: OR DIESEL-DR
AMF

2003 CAT M322CMH

42' Reach
Gen-set
Hydraulic Cab

A/C, solid tires, &
rotating grapple.

800-472-0453 2.

New American built

Diesel, Gas or Belt-driven
Gen-sets and New Deep Field
Aluminum Wound Magnets.

800-472-0453 2.,

L]
-—

2003 Komatsu PC400LC-6 (Crawler) with
rebuilt Genesis GMS1000R Shear

2005 Komatsu PC300LC-7 (Crawler) with
new Genesis GXP500R Shear

1997 Caterpillar 350L (Crawler) with 06
LaBounty MSD3000R Shear

Factory Rebuilt Labounty MSD40R
www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

1996 DAEWOO 200W

Foam-filled tires,
new gen-set
& magnet.

2,500
Hours

800-472-0453 /20

MOBILE

SHEARS

with
Cab Guards
1997
CAT 320
with CAT S325
rotating shear
(low hours).
1990 CAT 235 with CAT S340 rotating shear.

2003 KOMATSU PC220LC-7 with
LaBounty MSD 2000R rotating shear.

2004 VOLVO EC330B CRAWLER with
Genesis GXP 660R rotating shear (low hours).
2003 VOLVO EC240B with Genesis
GMS400R rotating shear.

1999 VOLVO EC340 Material Handler
and material handling stick with CAT rotating
shear.

2000 KOMATSU PC300 LC-6 with
Genesis GXP660R rotating shear.

800-472-0453 )

MATERIAL HANDLERS

« Electric Pedestal-mount Equilibrium Crane,
‘97 Harris Model#H6520P, 65’ reach, 100 h.p.
« ‘99 CAT BL315 Excavator, approx. 5,000 hrs.,
48’ magnet, new Ohio 12kw gen-set and

controls,new Sierra grapple.

« ‘93 Liebherr 932 scrap handler, 15 kw gen-
set, 54" magnet and 5-tyme Liebherr grapple.

» Case excavator, Drott 40 w/5-tine MacIntyre
grapple.

«'06 Daewoo 300 excavator w/LaBounty
contractor’s grapple, 4000 hrs.

* ‘04 Daewoo 255 excavator w/LaBounty 2000
sabre shear.

*'04 Terex 470 excavator w/LaBounty 2000R
shear (‘07 model), third member mount, 45’
reach.

Kohart Surplus & Salvage, Ken Kohart
419-399-4144 « 419-786-9243

HEAVY EQUIPMENT

SERVICES CO

2006 FUCHS MHL350 (Rubber) 49'
Reach, Hyd Cab, Gen Set & Grapple
2006 FUCHS MHL340 (Rubber) 41"
Reach, Hyd Cab, Gen Set & Grapple
1999 FUCHS RHL340 (Crawler) 41'
Reach, Elev Cab, Gen Set & Grapple
2002 Liebherr A904 (Rubber) 38' Reach,
Elev Cab, Gen Set & Grapple

1993 Liebherr R932 (Crawler) 45' Reach,
Elev Cab, Gen Set & Grapple

2000 Caterpillar M318 MH (Rubber) 35'
Reach, Hyd Cab, Gen Set

1999 Caterpillar M325B MH (Rubber) 50'
Reach, Elev Cab, Gen Set & Grapple
1998 Caterpillar 330BL MH (Crawler) 47'
Reach, Elev Cab, Gen Set

2004 Caterpillar 345B MH (Crawler) 56'
Reach, Elev Cab, Gen Set

1994 Caterpillar 375L MH (Crawler) 55'
Reach, Elev Cab, Gen Set

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

Miscellaneous

EQUIPMENT FOR SALE

NEW & USED

Balers / Shears / Loggers
Two Ram Balers / Conveyors
Shredders - All sizes

SPECIALS OF THE MONTH:
HARRIS SHEAR BSH-1123
HARRIS SHEAR BSH-1023

SIERRA 500T LOGGER BALER SHEAR
--Good Condition!
Used Auto Shredder/Large Alumlnum Shredder
Large Wire Shopping Line

All products are in excellent condition!

- LET US SELL YOUR EQUIPMENT -

Gus Gunn
813-713-1210

813-282-8712

CLASSIFIEDS Continued, Page 26
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ToPlace Your Ad Rates
Call L= Text Classifieds
877-777-0737 a S S I I e $60 for up to 50 words.
Fax Add $1 each additional word.
419-931-0740 Di e
> isplay Classifieds
_ Visit A DVE RT I S E M E NTS $65 per column inch depth,
AmericanRecycler.com 2 5" width.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.
USED PLASTICS NTEP APPROVED, LEGAL FOR TRADE
USEEgSg}_\F;_néIENT NI IN[eRVV/NAZIINI=34 FLOOR SCALES: 4'x 4' 5,000 Ibs. $795,
o 5'x5' 5,000 Ibs. $1,100. Scales come fac-
2004 AL-JON 400 X LOGGER BALER, $185K Visit us at NPE booth #68110! | | tory calibrated with digital readout. Free pecializing
LIEBHERR A942 SCRAP HANDLER, $25K - shipping, other sizes and capacities avail- in...
1995 LIEBHERR A 932 SCRAP HANDSLER,SSSK ‘ cl;erry Videx LLC + 800-899-6224 able. Industrial Commercial Scales. LLC RO"OH
ORANGE PEEL GRAPPLE, 1%2 YD, $10,500 i idex.com ¢ . idex. : ’ ’ H
DAEWOO 220 WITH MAGNET & GENSET, $45K R O TRy 1] 843-278-0342, sales@icscale.com. Container ¥
Sz USED MAGNETS:

SURPLUS EQUIPMENT!

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460
scrapequip.com

RADIOACTIVE

Waste Disposal

« Self-Illuminating Exit Signs

- Smoke Detectors

« Contaminated Pipe

- Water Filtration Media

- Contaminated Demolition Trash
« “Hot” Equipment & Machinery

ADCO Services, Inc.

708-429-1660 / www.adcoservices.com

Have you heard
them say that
CREDIT IS TIGHT?

There is

NO MONEY
to borrow?

No loans are
HAPPENING?

They’re

WRONG!

WE HAVE
MONEY READY
TO LOAN.

DADE

Capital Corp.

<>
800-923-9688

www.DADECapital.com

38" & 45"

Crane magnets

Harris Pedestal-mount CRANE, 100 h.p.
electric, 65’ of reach. Equipped for magnet or
grapple with spare parts, Model #6520P

150 h.p. electric
TIRE SHREDDER

Kohart Surplus & Salvage, Ken Kohart
419-399-4144 « 419-786-9243

Heat with Waste Oil
and SAVE!

KAGI Multifuel
Waste Oil Burners...
simply the best,
most reliable waste
oil burner you can buy!
The HEATWAVE® by Siebring

Kagi Heating Supplies & Mfg, Inc.
888-866-5244

www.kagiburner.com

GAYLORD BOXES, USED
3 Wall, 2 Wall, Misc.

Triangle Recycling

33”COPPER & ALUMINUM
CABLE Blade

CUTTER gers 155

352-735-9004
24" GAS TANK % (o)
STRAP CUTTER $119 S <t
27" SLIDE HAMMER = :tg
HANDLE GAS TANK L — =,
STRAP CUTTER $155 EE 0]
L0
28" STEEL >
CABLE Blade $89 T N
CUTTER opens 1-1/8" 2 OI
—]
<0
<
© Q0

HAVE EQUIPMENT TO SELL? Consider
placing it in American Recycler — for only
$60! Call 877-777-0737 or visit American-
Recycler.com for 24/7 service.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit  www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Tiedown Systems
www.TruckPartService.com

WANT TO BUY (4) USED SOLID RUB-
BER TIRES. Size 20.5-25 to be used on a
loader in Indiana. Call 812-879-5786.

PET GREEN CHOPPED

or BALED STRAPPING
STRAPPING MUST BE STORED INSIDE
REUSE IT PLASTICS INC.

704-799-6730 Fax 704-799-6731
reuseitplastics@windstream.net

WANTED: YOUR FINANCING BUSI-
NESS. Whatever financing option you
choose, DADE Capital can customize pay-
ment plans to meet your budget. The inno-
vative financing and leasing options
available through DADE often play a star-
ring role in state of the art equipment solu-
tions and competitive and creative
financial products. Call today to ask about
our zero down/zero interest for 48 months
plan for qualified customers. 800-823-9688

SOLUTION TO PUZZLE, PG A22

3 Ways To Place Your Classified

By Phone at 877-777-0737
By Fax to 419-931-0740
By Internet 24/7 ot www.AmericanRecycler.com




The Enviro-Rack

Auto Fluid Removal & Dismantling Station

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal

system on the market.

Options:

Hook and rails suitable for rolloff
container system

Catalytic Converter Cutter
powered by air

Vacuum system to remove fluids
from master cylinder and power
steering pumps

Extra funnel with air drill increas-
ing operating speed for two man
operation.

We also sell Oil Dri by the pallet
or half pallet and oil absorbent
cloth sold by the pound.

Dimensions:
Height 7’ 4
Width 6’ 6”
Length 16’ 0”
Weight 7,000 Ibs.

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other
system on the market comes close to the Enviro Rack. Meet EPA and State level regulations
concerning fluid removal. The Enviro Rack is totally air operated. There are no
gasoline or electric motors that could create a spark. The
Enviro Rack is a safe system. Complete fluid removal in less

than 5 minutes.

Funnels are equipped with drills through the center to insure there
are no spills.

Antifreeze drain vat is piped into the holding tank

Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard

Each unit is equipped with two fire extinguishers

Grated catwalk for floor safety

Adjustable car rack allows for any size vehicle and can be setup
tilted to the left or right for liquids to drain to one side of the tank

Air drills are used for speed and safety
249 gallon catch pan

360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal

50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold

Fluid can be pumped out of tanks using air pressure and tanks
also have lifting eyes for easy handling

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com




MAXIMIZE YOUR
CRUSHING EFFICIENCY

e 10 Foot Opening
e Advanced Oil Recovery System

e State-of-the-Art Automation System

¢ 400-gallon Fuel Tank and Optional
Auxiliary Fuel Pump

e Optional High-speed Oil Bypass
System

® Economical 4-cylinder and
Electrical Models

800-548-6469
605-352-6469

www.OverBuilt.com
sales @ overbuilt.com

OverBuilt is pleased to announce
the addition of their new Baler/Logger!

® L arger Charge Box
® Variable Bale Size

e Increased Compression
Force

* Extended Fuel Capacity

e Heavy-duty Knuckle
Boom

e Superior Reach

® Superior Lifting Capacity
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New York
enacts water
bottle deposit

by BRIAN HOOK

bhook@americanrecycler.com

Bottle and can recyclers in New
York are expanding their operations and
hiring new employees following changes
to the state’s beverage container deposit
law.

The state’s Returnable Container
Act — commonly referred to as the “Bot-
tle Bill” — now requires a $.05 deposit
for water bottles in addition to carbonat-
ed soft drinks, beer and other malt bever-
age containers after legislators amended
the law this spring.

“This will have a huge impact on
redemption centers across the state,”
said Sheila Rivers, chairperson of the
Bottle and Can Redemption Association
in New York. Rivers is also the owner of
EZ Bottle and Can Return in Fairport,
New York. She said that centers like hers
will be investing in new equipment and
expanding their facilities.

“We will be growing, expanding,
and new redemption centers will be
opening. We will be creating hundreds,
if not thousands of new jobs,” Rivers
said. There are currently more than 300
private and non-profit redemption cen-
ters in the state.

The expanded bottle bill also
increases the handling fee for recycling
bottles and cans from $.02 to $.035 cents
per container. Rivers said that the
increase is critical to the survival of the
redemption centers and will enable recy-
clers to hire new workers to handle the
expected increase in returns. There has
not been an increase since 1997.

The first major revision of the
state’s deposit law since it was created in
1982 also requires beverage companies
to return 80 percent of the unclaimed
bottle and can deposits to the state. This
is expected to generate $115 million for
the state’s general fund for this fiscal
year. The remaining 20 percent will be
kept by the beverage industry.

With nearly 2.5 billion bottles of
water sold each year, making up an esti-
mated 23 percent of the beverage sales

See DEPOSIT, Page 2

Recovered paper in
recovering markets

by MIKE BRESLIN

mbreslin@americanrecycler.com

As many have become painfully
aware, the global economic crisis sent
shockwaves through the recycling indus-
try. Domestic and international demand
for recovered paper was strong through
the first half of 2008, but a sharp decline
in demand in the second half drove prices
down. Since January, however, there have
been glimmers of hope in several recy-
cled commodities, including recovered
paper.

“Recycled markets are not sustain-
able at prices we saw last summer, and
they are not sustainable at the prices we
saw in November and December. That
was historically very high and histori-
cally very low,” said Marc Forman,
president of Harmon Associates LLC, a
Georgia-Pacific company and one of
the largest buyers and sellers of recy-
cled fiber in the world. The company
sources secondary fiber for Georgia-
Pacific’s recovered fiber mill system, as
well as for other global customers. Har-
mon has been in the wastepaper busi-
ness for 40 years and trades approxi-
mately 7 million tons per year. “So,
prices will ultimately migrate to where
they have traded in the past, within a
band. Do we believe that prices will be
sustained at current levels? No. It’s
impossible for anyone to predict when
demand will come back, but when it
does there’s likely to be a shortage of
supply which will spike prices up. We
will recover and find our way back to
where prices have historically traded,”
said Forman.

According to AF&PA, exports rep-
resented 38 percent of all paper recov-
ered through recycling during 2008
with China taking the lion’s share, 11.6
million tons of the 19.5 million tons
exported to all countries. China also
imported recovered paper from Europe
and Japan, but United States exports
provided the majority. For 2008, the
U.S. Department of Commerce estimat-

The lack of generation of various paper grades caused by the recent economic contraction has caused
prices to rise slightly as demand for recycled product has slowly increased in recent months.

ed the value of all American recovered
paper exports to all countries at nearly
$2.96 billion.

China recovers some paper internal-
ly, but it is such a large exporter of pack-
aged goods that demand for paper far
exceeds the country’s domestic produc-

tion. Chinese recovered paper demand
decreased dramatically during late 2008
due to excess inventory build-up earlier in
the year and the worldwide recession,
which drastically cut China’s manufactur-
ing output and negatively affected the

See MARKETS, Page 5
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A Letter from
the Editor

Dear readers,

Welcome to this month’s double
focus on papers and plastics. Much
like the grocery store (paper or plas-
tic?), you can choose which news to
peruse, but | promise it’s all good.

Since we only have so many
months in a year, American Recycler
is consolidating commaodities where
we can so that important topics all
receive special coverage. We’ve
attempted to group those that com-
plement each other, and | think
you’ll find that we’ve struck a good
balance this month between our plas-
tics and papers news coverage.

But the news is more than just
written well — it’s positive too. Plas-
tics prices seem to be stabilizing, and
possibly even inching up a wee bit.
Paper prices are creeping back
upwards as well. Are prices going to
return to the heights from which they
plummeted any time soon? Probably
not, but hey — at least the markets
seem to have plumbed the bottom
and are coming back.

Does that mean it’s time to cash
in on that huge pile of American
Recycler back issues that have been
piling up in your office? Of course
not! A few extra bucks a ton is great
news, but it’s hardly worth losing all
of the vital salvage, waste and recy-
cling news and photos that American
Recycler provides.

I mean, sure all that information
is available online at our website.
But like a library of old books con-
fers an air of learning, a library of
old copies of AR lets the world know
that you’re a reader of the industry’s
premier publication, and that you
know what you’re about.

So keep those back issues. Neat-
ly arrange them on your shelves in
chronological order (for those who
skipped collecting old books, that’s
ordered by date and time), and keep
them well dusted (so people can see
that you reference them often).

| guarantee that you’ll notice an
immediate increase in the amount of
respect that industry people afford
you.

But regardless of whether or not
you plan to keep this issue for poster-
ity, | hope you enjoy it now. We’ve
got some great articles in both the
Main and the Focus Sections for you
to read about all the news that mat-
ters to you.

And remember, stay in touch. |
enjoy hearing from our readers, even
if it’s an idea for something we could
improve upon.

Have a great month everyone,

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Nationwide
bottle legislation
proposed

House of Representatives Democ-
rats have put forth two bills for consider-
ation aimed at reducing pollution caused
by beverage containers and disposable
plastic bags widely used by grocery
stores across the nation.

The Bottle Recycling Climate Pro-
tection Act, first introduced in 2007, was
reintroduced by Reps. Ed Markey (D-
Mass.) and Jim Moran (D-Va.). It aims
to establish a $.05 deposit on plastic bot-
tles and other beverage containers
nationwide.

The 11 states with deposit laws
already on the books would be exempt
from the national legislation for 3 years,
or so long as their recycling rates remain
above 50 percent.

Though the initiative is lauded by
environmental groups like the Container
Recycling Institute, some see the bill as
just another tax, while others see it as
unnecessary, citing that water bottles are
already a highly recycled item as meas-
ured by curbside recycling.

Also introduced by Moran was the
Plastic Bag Reduction Act of 2009. It
would establish a $.05 tax per single-use
bag effective January 1, 2010. The tax
would increase to $.25 per bag in 2015.
The tax would cover bags from grocery,
dry-cleaning, take-out food, and other
single use applications.

The plastic bag tax would be used to
fund multiple programs. Retailers imple-
menting the program would receive a
one cent tax credit. The Land and Water
Conservation Fund would receive a one-
cent allocation for pollution control, and
another cent would be distributed to
state and local trash reduction programs.
The final two cents would be used to pay
down the national debt.
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Deposit

in New York, the state is anticipating a
boost in recycling. “There will be a sig-
nificant increase in the number of bever-
age containers requiring a deposit,” said
Val Washington, deputy commissioner
for remediation and materials manage-
ment with the New York State Depart-
ment of Environmental Conservation.

“In addition to directing all of these
water bottles into the recycling stream,
the deposit will also result in a signifi-
cant reduction in litter.” The state esti-
mates that in the 27 years that the bottle
bill has been in existence it has reduced
roadside litter by 70 percent, recycled 90
billion containers, and saved more than
52 million barrels of oil.

Environmentalists are also praising
the addition of water bottles to the
state’s deposit law. “This expansion cov-
ers about 70 percent of the containers we
were looking to cover,” said Saima
Anjam, a program associate at Environ-
mental Advocates of New York. She said
her group was hoping the addition would
include all non-carbonated beverages.
But it only covers water, nutritionally-
enhanced and flavored waters.

Before the expansion of New York’s
deposit law, less than 20 percent of
water bottles were recycled in the state,
according to estimates by Laura Haight,
senior environmental associate at the
New York Public Interest Research
Group. “With the expansion of the
state’s bottle bill we expect the recycling
rate to triple or quadruple,” Haight said,
noting that return rates for bottle bills
average just under 70 percent.

Haight said that she expects others
states will follow New York’s lead and
include water bottles in their deposit
programs. “New York is a very large
state and it is going to cause a ripple
effect throughout the industry,” she said.
“It is certainly energizing advocates in
other states that are working to either
create or expand bottle bills.”

Eleven states have bottle bills.
While some include water, like Maine,
Hawaii, Oregon and California, others
do not, like lowa and Michigan. Con-
necticut expanded its bottle bill to cover
non-carbonated water earlier this spring.

Bottled water in Connecticut now carries
a $.05 deposit and unclaimed deposits
are now returned to the state.

“The details of the different laws
are quite different. But | think this is
showing that states with bottle laws are
recognizing the need of updating their
laws to reflect the public’s current drink-
ing habits,” Haight said. “Many times
the strongest environmental laws get
passed first by states and are then the
tipping point for national action.”

The Sonoma, California-based trade
group, the National Association for PET
Container Resources, takes a neutral
stand on bottle bills. “We support any-
thing that will bring bottles back from
the waste stream,” said Dennis Sabourin,
executive director. “But we don’t specif-
ically support water bottles. We feel that
it is part of an overall program that
would include drop offs, curbside collec-
tion programs, and of course bottle
bills.”

Since there are currently a number
of different plans to include water bot-
tles in bottles bills across the country
that are being considered by state legis-
latures, the United States could end up
with a different recycling system for
each state, Sabourin said.

Therefore, a national bill might be
an option to consider. “Could it be some-
thing that would give a uniform system
and something where all stakeholders
could weigh in on the issue to make sure
that it is the best compromise for all
stakeholders? There is something to be
said about that,” he said, again stressing
his group’s neutral stance.

Other trade groups are opposed to
bottle bills. The International Bottled
Water Association, based in Alexandria,
Virginia, claims bottle bills create disin-
centives for curbside recycling efforts by
giving consumers a financial incentive
not to put their empty bottles into curb-
side recycling and forcing them to return
bottles to stores.

The American Beverage Associa-
tion, based in Washington D.C., also
opposes efforts, like in New York, to
expand bottle bills. “In an economy like
this, the last thing government should be
doing is raising taxes,” the group said in
a statement. The trade group estimates
the New York deposit fee equals a 25
percent sales tax on water.

New York hopes that new water bottle legislation will increase the recovery rate of plastic bottles as well as
create new jobs in the soon to be busier redemption centers.
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Plastic flake supply doesn’'t meet demand

by IRWIN RAPOPORT

PHOTO COURTESY OF JENNIFER KILLINGER

irapoport@americanrecycler.com

Peninsula Packaging, LLC uses
the equivalent of 1.2 billion plastic
bottles annually in its production of
plastic packaging at its plants in
Exeter, California and Raleigh, North
Carolina.

The firm, based in Exeter, uses #1
plastic exclusively and is a major pur-
chaser of flake on the west coast.

Nearly 50 percent of the material
used to make plastic is flake and the
company is seeking to increase that
percentage.

“Why are we not 100 percent?”
asked Ed Byrne, Peninsula’s general
manager. “It is because the infrastruc-
ture doesn’t exist to clean bottles and
get the feedstock to us. This year we
will buy a little over 40 million
pounds of recycled materials.”

Lower prices for plastic recy-
clables have not translated into an
increased supply of flake for industry.

“There is still a limited availabili-
ty,” said Byrne, who is disappointed
that the washing capacity has not
expanded to ensure that the increased
amount of materials can be washed to
remove labels and grime and be
turned into flake for a guaranteed
industrial demand. “Baled bottles sit
around and are stacked up every-
where.”

“Why are we not 100 per-
cente It is because the
infrastructure doesn’t exist
fo clean bottles and get
the feedstock to us.”
—Ed Byrne

Asked why the washing infra-
structure has not expanded, Byrne
gave his take on the situation in Cali-
fornia.

“There are huge political forces
that have prevented the building of
more capacity,” he said. “There is
money within the state to enhance
recycling that comes from the bottle
deposit system. Not all that money
gets refunded and that money is sup-
posed to be used for the enhancement
of recycling.

“What has happened is that the
Department of Conservation [DOC]
has awarded a number of contracts to
people to put in washing lines and
then they don’t do it,” he added. “So
for us who think about putting in a
wash line on our own, there is just no
way you can do that with the concern
that you are going to compete with
someone next year that is a state-fund-
ed facility. The good intentions of the
DOC towards these grants have served
the purpose of preventing additional
wash lines in the state.”

Byrne estimates that a wash facil-
ity costs between $15 and $20 million
to build, and as such, has tried to do
his part to increase flake supply.

Bales of bottles like these sit around in stacks due to a lack of washing capacity. Washing capacity has
failed to grow quickly, despite a high industrial demand for flake.

“We have invested money and
loaned money to people who make
flake,” he said.

But Byrne does appreciate Cali-
fornia’s role in promoting the use of
flake, especially the incentive pro-
gram that pays manufacturers that
produce flake and industrial users.

“It’s a tremendously successful
program,” he said. “Other states do it,
but California is the leader. The funds
are full circle funds.”

Peninsula owns the largest pri-
vately-developed solar power generat-
ing station in California, producing
more than 2 million kilowatt hours per
year.

“Our original intent was to posi-
tion ourselves so that we had a low
cost power source over the long-haul,”
said Byrne, who noted that solar also
helps to reduce the effects of voltage
drops that affect the California electri-
cal grid.

Ninety percent of Peninsula’s
products are manufactured in Califor-
nia. The North Carolina site was cho-
sen for its proximity to customers.
That plant uses 20 percent recycled
flake. Byrne is hoping to increase that
percentage soon.

He is also aware that, like carpet
manufacturers and other users, his
firm cannot get enough recycled #1
flake and would support a government
required message asking consumers to
recycle their plastic bottles and con-
tainers to increase the supply.

Asked who gets the limited sup-
ply of recycled flake first, Byrne
replied, “whoever pays the most.”

In addition, he said, because the
plastic used in the creation of plastic
comes exclusively from petroleum,
every bottle recycled into flake helps
to reduce the amount of oil consumed
in the States.

The firm also does what it can to
reduce the weight of its product.
“From an economic standpoint it just
makes sense,” said Byrne.

The American Chemistry Council
(ACC), in its 18th annual Post-Con-

sumer Plastics Bottle Recycling
Report, announced that plastic bottle
recycling by consumers increased by
115 million pounds in 2007, an
increase of 5.2 percent, to reach a
record high of 2.3 billion pounds for
the year. It was found that PET bottles
collected increased by 124 million
pounds; HDPE bottles collected
decreased by 7.5 million pounds to
920.6 million pounds, reflecting
decreases in bottle weight due to light
weighting and the shift to using con-
centrated laundry products; and
polypropylene bottle recycling totaled
17.6 million pounds.

The report also confirmed a con-
tinuing increase in the pounds of bot-
tles collected for recycling each year
since the industry survey began in
1990.

The recycling rate for plastic bot-
tles rose slightly, but generally has
remained constant, hovering at around
24 percent for the last several years.

“Plastics recycling continues to
grow because people recognize that
plastics are a valuable resource,” said

Steve Russell, managing director for
ACC’s Plastics Division.

Over the last year, ACC has part-
nered with the California Department
of Parks and Recreation and the non-
profit Keep California Beautiful to
place over 500 recycling bins at 19
locations along the California coast,
and it recently expanded its partner-
ship efforts by teaming up with the
California Department of Transporta-
tion, which will start placing recy-
cling bins at heavily-trafficked rest
stops this year.

“These numbers show us that con-
sumers are increasingly interested in
recycling plastic bottles,” said Steve
Alexander, executive director of Post-
consumer Plastic Recyclers. “Valuable
recycled plastic materials go on to
become useful products, such as new
bottles, carpeting, fleece jackets, and
durable outdoor lumber.”

In terms of barriers to increased
plastic bottle recycling, the ACC
noted that too many consumers con-
tinue to be unaware of the significant
usefulness, demand and value of recy-
cled plastic HDPE and PET.

According to the ACC report,
“Data and experience show that plas-
tic bottle recycling can be increased
through sustained local education
campaigns. Municipalities also need
to understand that they too can benefit
from the high prices being paid for
bales of bottles, including revenue
sharing to fund educational programs
and other costs of collection.

“Another barrier is lack of suffi-
cient access to recycling collection
opportunities for products used away
from home,” added the report. “Con-
sumer data continue to show that the
public wants additional opportunities
to be able to recycle at public venues,
offices, recreational sites, schools and
retail establishments. In 2007 the
Association of Postconsumer Plastic
Recyclers conducted workshops and
webinars for municipal recycling
coordinators to educate them on the
existing markets for baled bottles, the

See FLAKE SUPPLY Page 7
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Clean, recycled plastics are in short supply for those that wish to include them in their products. What sup-
ply there is goes to whomever is willing to pay the most.
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Plastic separation
systems

by MARK HENRICKS

mhenricks@americanrecycler.com

In 2007 the United States recy-
cling industry reprocessed 576,000
tons of plastic bottles, according to the
Institute of Scrap Recycling Industries
(ISRI). But, as plastics recyclers
know, that doesn’t mean recycling
plastic is easy or simple. Plastic bot-
tles may be made of any of several dif-
ferent types of material, including the
plastics known by the acronyms PET,
HDPE, PVC and others. That’s a prob-

bottles of HDPE, PET and PVC. The
systems are designed to process up to
10 bottles per second, employing pre-
cision air jets to eject selected bottles
from the feed stream.

National Recovery Technologies’
Multisort IR uses infrared sensing to
detect specific polymers within a
mixed stream of material. Also using
air ejectors, it can achieve throughput
rates of more than 10,000 Ibs. per
hour.

Its Multisort ES identifies materi-
als by color, sorting bottles over a

wide range of colors,
tints, and transparencies.
It can sort PET bottles
by color, even separating
out very lightly tinted
bottles, as well as sort-
ing PET from HDPE and
natural from colored
HDPE. It has throughput
rates of up to 11,000 Ibs.
per hour.

National Recovery
Technologies has long

Magnetic Separation Systems

lem, because to efficiently process sal-
vaged plastics requires that the stream
be sorted by type as well as color. And
that’s where plastics separation sys-
tems come into play.

At National Recovery Technolo-
gies, Inc. in Nashville, engineering
manager John Thomsen said one of
the oldest and most persistent chal-
lenges in separating the different types
of plastics is maintaining consistency
in the way the material is prepared and
presented to the sorting systems. “In
these fast-acting machines, you can’t
have 100 Ibs. of material show up in
one short time interval, followed by
another interval of zero material,” said
Thomsen. “It’s always been an issue
and it’s one that we still have to
address.”

Separating interlocked material,
such as when two plastic bottles of
different types are crushed together,
presents another difficult problem.
Much progress has been made, howev-
er, in cleaning bottles and other
objects prior to sorting. That’s impor-
tant because dirt can foil sorting tech-
nologies that use optical detection.

National Recovery Technologies
uses X-rays in some applications.
These are less affected by dirt. For
instance, its VinylCycle systems sepa-
rate polyvinyl chloride from a mixed
stream of whole or crushed plastic

sold to second-stage sep-
arating applications where plastics are
sorted just before being reclaimed.
Recently, Thomsen has seen more
interest from customers in general
waste separation such as municipal
recycling facilities. Overall, he said,
demand has remained healthy. “It’s
surprisingly good, considering the
worrisome stories | hear from people
in other businesses,” he said. “We
seem to be doing okay now.”

At SiCon America in Venice,
Florida, representative Norb Geiss
said the company’s polyfloat technolo-
gy employs different fluid densities to
separate plastics according to their
density and produce 99 percent pure

electronic control,” said Geiss. “We
can work with different densities to
separate different grades of plastics.”
SiCon polyfloat systems are delivered
as turnkey installations and include
measures for preparing and drying the
materials. They can be used for any
hard plastics, as well as for films.

SiCon’s most popular applications
include separating plastics from
household appliances and shredder
residue as well as commercial plastics.
Electronic scrap processing represents
a growing market. “Increasing landfill
cost and take-back regulations for
electric/electronic devices are an
advantage for our business,” Geiss
said. The United States is a developing
market for SiCon, which is based in
Germany. “We are looking forward to
supporting the introduction of
polyfloat into the US market,” Geiss
said.

At Magnetic Separation Systems,
Inc. (MSS) in Nashville, sales director
Felix Hottenstein said the company
offers two types of separators for plas-
tics. Its Sapphire module separates
specific plastic resins or mixed plas-
tics, as well as paper, from a materials
stream. The company said typical
removal efficiency is greater than 80
percent, while product purity exceeds
90 percent. Using a proprietary sensor
to identify plastics, the Sapphire uses
an upward firing air ejection to
remove plastics from the stream. “In
plastics processors like PET sorting
plans, the Aladdin is normally the
choice, because they need to sort out
the green PET bottles from the clear
PET bottles as well as remove PVC
bottles,” Hottenstein said.

MSS’s Aladdin sorts material by
plastic type and also by color. It can

create three output streams
from one input. The
Aladdin incorporates both
full spectrum color and
near infrared detection in a
single sensor, and employs
transflectance sensing to
sort  transparent  and
opaque objects at the same
time. The Aladdin has a
capacity of four to six tons
per hour.

separation at yields of more than 98
percent. “We build units up to 12,000
Ibs. per hour which are turnkey and
include storage, feeding, drying and

Satake USA, Inc.

Magnetic Separation
Systems’ newest machine
is its E-Sort unit, which is for elec-
tronics scrap. That equipment address-
es some of the specific challenges
with separating plastic and other mate-

rials from e-scrap. For instance, elec-
tronics scrap is usually much smaller
in size, so it requires significantly
higher resolution than for bottle sort-
ing. “The technology is somewhat
similar, but it has higher resolution,”
said Hottenstein.

Another difference is the larger
number of polymers that must be
detected and sorted in e-scrap in addi-
tion to the usual PET, PVC and HDPE
used in bottles. “On the electronic
scrap side, there’s a whole variety of
plastics that come into play,” Hotten-
stein said. “So it’s quite a bit more
tricky.”
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demand for packaging incorporating
recovered paper.

Both domestic and international
demand for scrap paper is a leading eco-
nomic indicator. Nearly every consumer
and industrial product incorporates recov-
ered fiber in one form or another, whether
in packaging or in related printed infor-
mation. When consumer spending slumps
so does the demand for recovered paper.

“Last January we saw the economic
downturn moving aggressively forward,
coupled by the fact that domestic paper
mills started to close plants for annual
shutdowns and some remain closed for
extended periods,” said Wes Muir, direc-
tor of corporate communications at Waste
Management (WM), the largest residen-
tial recycler in North America. “We saw
slowdowns from foreign paper mills,
specifically in China, India and South
America, which over the previous five
years had been sucking up a lot of paper
out of North America and driving up
demand and prices.

“There’s still very weak demand
domestically across the spectrum of
grades. In some grades we are seeing
steady demand from export markets. It’s
hard to say that it’s increasing demand but
it’s certainly steady demand,” said For-
man. “Prices in general are being influ-
enced by a lack of generation in the states.
So as the economy pulls back there’s less
paper coming out. With supply down and
as demand increases, it puts pressure on
prices to rise. We are seeing that especial-
ly in the corrugated markets,” he added.

Wes Muir at WM had this to say:
“We had large paper inventories for a
while, but we were fortunate because we
were moving a lot of our inventory
through. In late 2008, we were doing
some temporary storage of materials
because the drop in price had been so
precipitous. By the end of January and
the beginning of February we had pretty
much moved a lot of our material out of
storage and reduced our backlog. We’ve
seen a slight uptick in prices of materials
since about January.” As a result of the
slowdown, WM has cut back on shifts,
but has had few layoffs to date.

Of all the grades, old newsprint and
groundwood grades that go into newsprint
manufacturing have been hit the hardest,
and are off as much as 30 to 40 percent.

Prices for recovered paper must con-
tinue to rise or governments will have to
pump in stimulus dollars, tax incentives
or grants in order to maintain a healthy
recycling infrastructure. With curbside
recycling programs becoming less prof-
itable, local governments are being
forced to re-examine their programs as
they struggle to balance budgets. Recy-
cling not only keeps these materials out
of landfills, but also makes a positive
contribution to papermaking by continu-
ously building up a renewable supply of
fibers that can be recycled over and over
again, thereby significantly reducing the
number of trees harvested.

Cities and towns that had been earn-
ing income from recovered paper and
other recyclables to support recycling
infrastructure and fund other programs
have been hurt badly. Midland Park, New

Jersey, for example, with a population
just under 7,000, is a microcosm of what
is happening across the country due to the
drop in commodity prices. Last Decem-
ber the town’s recycling vendor was
acquired by another company that
announced that rather than pay for recy-
clables, it would start charging the town
to haul it away — $5 a ton for corrugated,
paper and co-mingled. Fortunately, the
town had no contract, and found a new
vendor that would pay $5 per ton for
paper and haul away the commingled at
no charge. “In 2008, our total income
stream for recyclables, including scrap
metal, were $79,000. For 2009, we proj-
ect that stream to drop to approximately
$9,000,” said Michelle Dugan, borough
administrator. “There are some positive
things happening and I’m always the eter-
nal optimist.” She referred to the New
Jersey Recycling Enhancement Act, a
three dollar per ton grant which was
recently reinstated that will be paid to
municipalities to encourage recycling.
“Where we have long term commer-
cial and municipal contracts, we are pretty
much sheltered from commodity price
fluctuations,” said Muir at WM. “Where it
hurts a lot of municipalities are those who
didn’t have long term contracts and were
heavily weighted to spot market prices.”
“It used to be that recyclers would
pay governments for these goods,” said
Bruce Savage at the Institute of Scrap
Recycling Industries. “But now govern-
ments have to pay recyclers. What was
once a revenue stream is now an expense.”
The best strategy for communities to
maximize income from recycled paper in
good times and hedge against spending
money in down markets is producing
consistently robust, separate, clean
streams. A model is Orange County Solid
Waste Management (OCSWM) in North
Carolina that recently won AF&PA’s
2009 Community Recycling Award. For
22 years this county has been aggressive-
ly promoting recycling, and the effort has
paid off. “We are doing okay for two
reasons. One, we accumulated credits
with our paper broker during the high
prices last summer and fall. When the
prices dipped below zero we were able
to work against that money. Our other
saving grace is that we provide high
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quality. What goes in our paper bins has
a very low contamination rate,” said
Blair Pollock, solid waste planner for
OCSWM.

Orange County (population of
128,000) is lucky to have a highly educat-
ed, highly motivated community with an
interest in environmental activity — home
to UNC Chapel Hill, the flagship school
of the University of North Carolina.

OCSWM has curbside pickup of two
streams, commingled (cans and bottles)
and mixed paper, but has enlisted public
cooperation to keep old cardboard and
corrugated (OCC) out of garbage. In fact,
if OCC is visible in garbage it is not
picked up and the collector leaves behind
a message as to why. OCC is picked up
with mixed paper weekly in town and
biweekly in rural areas. It can be either in
the mixed paper bin, or larger pieces must
be cut down to 3 x 3 foot, limited to ten
pieces a time and be placed next to the
mixed paper bin.

Aside from deploying lots of well
marked recycle bins throughout the coun-
ty, they have a full time staffer to promote
recycling and waste reduction. At each of
ten drop-off centers, eight cubic-yard
dumpsters with elongated slots for OCC
keep it segregated from newspapers,
magazines and mixed paper which are
collected separately. “We have created a
culture where recycling is the expectation
and we are producing clean streams of
paper that have optimal value regardless
of the economy,” Pollock added.

On the national scene, the American
Forest & Paper Association (AF&PA) is
lobbying hard in Washington to get stim-
ulus money from the American Recovery
and Reinvestment Act channeled to sup-
port paper recycling efforts. AF&PA rep-
resents the pulp, paper and packaging
industries, wood product manufacturers

and forest landowners — a sector that
accounts for approximately 6 percent of
the total United States manufacturing
GDP which is as big economically as the
automotive and plastics industries.

The stimulus legislation appropriat-
ed $3.2 billion for Energy Efficiency and
Conservation Block Grants. Donna Har-
mon, AF&PA’s CEO is urging the
Department of Energy (DOE) to use a
portion of that money to increase partici-
pation and efficiency rates for material
conservation, including recycling. In a
March 12 letter to DOE secretary Steven
Chu, Harmon stated, “In the wake of our
economic turndown, overall paper
demand has declined and taken the value
of overall fiber down with it. At a time
when many cities are not receiving the
high prices they once received for recy-
clables, every effort must be made to pre-
serve the consumer behaviors and recy-
cling infrastructures that made our cur-
rent successes possible.”

Scott Milburn, executive director of
strategic communications at AF&PA, had
this to say about paper recycling: “It’s
one of the greatest environmental success
stories of all time, one that combines both
environmental and commercial interests.
The money made from recovered fiber
helps underwrite our recycling infrastruc-
ture.”

Since 1990 when the American
paper industry established is first recov-
ery goal to advance recycling, paper
recovery has grown by more than 85 per-
cent. Last year, the paper recovery rate
grew to 57.4 percent as compared to 56
percent for 2007. AF&PA has set an
industry goal to reach 60 percent paper
recovery by 2012 and that may be achiev-
able percentage-wise even if gross vol-
umes fall lower due to the economic turn-
down.

* sorting and separating
* material handling

* distribution system

* baler feed

* unloading and transfer

Shown
36 in. x 50 ft.
sorting conveyor

Custom Conveyor s

Designed and Built for:

www.csbellco.com ¢ info@csbellcom.com

Shown
42in.x25f.
magnetic separating conveyor

C.S.Bell conveyors are custom
built to sizes required for normal
or specialized operations.

Call for design and construction
solutions to your conveying or
material handling needs.

We also offer crushing equipment
for glass and aluminum cans.

888-958-6381
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A Closer Look

by Donna Currie

Plastic Revolutions
Ed Handy e 888-532-9274

In the beginning, Plastic Rev-
olutions was an equipment manu-
facturing company, according to
Ed Handy, the vice president and
general manager. A prototype was
built and used as a demonstration
model, but “sales of the equipment
never took off,” according to
Handy. What did take off was the
recycling business.

Founded by John Hagen in
1991, the company now has about
50 employees and buys material
“all over the east coast” for process
in the North Carolina facility. Mate-

Plastic Revolutions mainly concentrates on processing high
molecular weight HDPE.

rial comes in from municipalities, plastics manufacturers and container companies.

While the company can and does process a variety of plastics, Handy said, “we
are specialists” and high molecular weight HDPE is the company’s focus. Handy
said that the high molecular weight makes the material ideal for applications where
the material has to be really tough, like chemical and food drums, underground
pipes, and blow molded trash cans.

The company also processes one of the items that has become a recycling
nightmare for so many municipalities — plastic film. Handy said that the problem
with recycling the thin plastic bags is that there has to be someone local who can
collect and bale the bags. “When it’s compacted into bales, there’s a market,” he
said.

Plastic Revolutions granulates incoming plastic to a half-inch size, then washes
and dries it. The clean grind is then sold. Some of the material gets processed further
and is pelletized.

While Handy wasn’t with the company at its inception, he has been there for
ten years, and in that time he’s seen a lot more material being labeled as recyclable
that used to end up in landfills. For example, plastic underground pipe used to be
considered too much trouble to clean, but now it’s commonly recycled.

Handy said that waste drums and playground equipment are more commonly
recycled as well, and there’s a move now to find ways to recycle more types of plas-
tic. “Every type of plastic is being studied,” he said.

Before he worked for Plastic Revolutions, Handy worked for a company that
made blow-molded plastic flowerpots from 100 percent recycled material. But at
that time, the recycled label wasn’t a selling point. Competitors bragged that they
used virgin plastic in their flowerpots, so the recycling angle was downplayed where
Handy worked. “I was in recycling before it was cool to do so,” he said.

All together, Handy said that he’s been in the plastic recycling business for 24
years, and before that, he was in the military. From his first recycling job, he said, “It
got in my blood quick, and I really enjoy it.”

Handy also enjoys the fact that recycling has become cool, and that people are
S0 interested in participating in the process. While government regulations in North
Carolina are doing things like making certain bottles taboo in landfills, Handy said
that the big push is with the public. “I feel it and hear it everywhere,” he said. “It’s
not just lip service.”

Not long ago, Handy gave a tour of the facility to a community college group
“and | guess they liked me,” he said, since they asked him to speak at a ceremony
honoring inductees into the college’s honor society. The event was attended by a
wide range of people including the faculty, students and families. “When you see the
interest in recycling, it blows your mind,” Handy said.

The interest wasn’t just in the speech. Handy said, “l was mobbed like a rock
star afterwards,” with people asking all sorts of questions about recycling.

Plastic isn’t the only thing recycled at Plastic Revolutions, though. The water
used for washing the plastic is never sent out through the drains — every bit is treat-
ed and reused in the washing process. The company is also trying to reduce its car-
bon footprint by using a more efficient heating system, using eco-friendly light
bulbs, and is also considering installing solar panels and skylights. “We’re commit-
ted to being the greenest recycler in the country,” Handy said.

While the economy is making things tough for everyone in the recycling busi-
ness, Handy said, “I think for good companies that do it right, the future is very, very
bright.” He said that for some companies, the current sale price for plastic isn’t cov-
ering their costs for processing and shipping, but “it don’t get any tougher than it is
right now. I think it’s bottomed out.” He expects an upturn before the end of the year.

As for the future, he said that the recycling business will be “an excellent job
source” and will “create millions of jobs.”

On a smaller scale, he enjoys the fact that by going to work every day, he’s
“made a difference on planet earth,” and at the same time the company has provided
good jobs for people who work there. “We don’t even have anyone who hires peo-
ple,” Handy said, “because we don’t have turnover.”

Covanta Energy
and Container
Recycling Institute
support bottle bill

Covanta Energy, a subsidiary of
Covanta Holding Corporation,
announced it is supporting legislation to
promote passage of a national bottle bill.

According to the Container Recy-
cling Institute, states with bottle recy-
cling legislation recover more than 50
percent of containers as compared to a
national average of 34 percent.

“Covanta Energy is working to sup-
port passage of national bottle bill legis-
lation that would provide the necessary
framework to increase container recy-
cling across the country. This legislation
would create a more sustainable solu-
tion than the current patchwork, state-
by-state legislative approach while
reducing energy consumption and
greenhouse gas emissions,” said Paul
Gilman, Covanta’s chief sustainability
officer.

“Energy-from-Waste client commu-
nities typically enjoy a higher recycling
rate than the national average because
they have adopted integrated waste
management solutions that include
curbside recycling and recovering ener-
gy from what remains. As written, the
bill would provide all consumers, par-
ticularly those without curbside collec-
tion, access to convenient beverage con-
tainer recycling programs.”

Gilman added that increasing the
diversion rate of beverage containers
will also allow Covanta to improve its
Energy-from-Waste facilities’ capacity
to process non-recyclable waste.”

Philadelphia rejects
tax on recyclable
plastic grocery bags

As a result of intense opposition from
commercial and consumer advocates alike,
a proposed $.25 per bag tax on plastic and
paper grocery bags failed on May 14 to
pass the Philadelphia City Council. The tax
could have added upward of $400 annually
to the average family’s grocery bill.

The Progressive Bag Affiliates of the
American Chemistry Council welcomed
the outcome. “We are pleased that the City
of Philadelphia chose not to take a punitive
approach by taxing consumers during a
recession,” said Shari Jackson, director of
the Progressive Bag Affiliates. “Plastic bags
are fully recyclable and can be recycled at
many major grocery and retail chains in
Philadelphia and across the United States.
Plastic bags don’t belong in roadways, they
belong in the recycling bin.”

About 830 million pounds of plastic
bags and product wraps were recycled in
this country in 2007, representing an
increase of 27 percent from just two years
prior. Recycled plastic bags and product
wraps are used to make many useful prod-
ucts, including durable backyard decks,
home building products and new bags, to
name a few.

Recently, the nation’s four leading
makers of plastic carryout bags announced
a landmark recycling goal of 40 percent
recycled content, including 25 percent post-
consumer material, in all plastic bags by
2015. When fully implemented, the Full
Circle Recycling Initiative will reduce
greenhouse gas emissions by 463 million
pounds, conserve enough energy (mainly
natural gas) to heat 200,000 homes, and
reduce waste by 300 million pounds every
year.
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In plastics, being green can make green

When it comes to conserving
resources, there’s no better strategy than
recycling — using materials that have
already been produced rather than
depleting any resources to produce new
ones.

There are few areas where recy-
cling has a more dramatic effect than in
the plastics industry. The vast majority
of plastics can be recycled; the only
question is how easily. Plastic recycling
tends to fall into two categories: pre-
consumer and post-consumer. Most
manufacturers focus on the pre-con-
sumer variety; that is, utilizing the scrap
generated during the manufacturing
process and reincorporating it into their
processes, an approach that has been in
existence for quite some time.

While manufacturers have become
increasingly active participants in the
green game, distributors have spent
most of their time on the sidelines. In
fact, the part of the downstream usage
chain where recycling can be most
effective is at the distributor level. Fur-
thermore, distributors can be an integral
link in a process that can be referred to
as the greenstream.

At Acrilex, the greenstream is
defined as the multi-level model which
“demonstrates  eco-awareness and
responsibility at all levels of the materi-
als chain, including manufacturing of
raw materials, distribution, utilization,
consumption, reuse, disposal, and recy-
cling. Deciding which processes take
place at which level to ensure the most
eco-friendly and responsible approach-
es to being green should, in fact, be
determined by where a company fits
within  this  greenstream. These
approaches are still emerging, and the
models for the greenstream are still
evolving as awareness and cooperation
grows.”

Acrilex transforms plastic sheets
and plastic products into parts and end

products that are purchased by cus-
tomers. In the process, waste is generat-
ed. Since Acrilex does not have a use
for that waste internally, it would typi-
cally find its way into landfills, as it
would with most distributors. This scrap
can instead be reused as part of the pre-
consumer movement.

While the greenstream approach
has a positive impact on the environ-
ment, there are other reasons to partici-
pate in the initiative. The excess materi-
al and scrap generated can be sold back
to manufacturers (or to specialty plastic
recycling companies, who will then sell
it to the manufacturers themselves). In
doing so, Acrilex created a new revenue
stream. So recycling plastic scrap is not
only environmentally responsible, but it

PHOTO COURTESY OF ACRILEX

Acrilex has implemented a greenstream model,
and created a new revenue stream by doing so.

can translate to cold, hard cash. In other
words, being green can lead to green.
It’s not only scrap that can become
an integral part of a distributor’s green-
stream process. Many distributors have
excess inventory and damaged goods
that manufacturers won’t take back as
product; consequently, the distributor is
forced to dispose of this excess in land-
fills. By recycling it as scrap, the dis-
tributor can turn useless items into
added revenue, while providing the
manufacturer with much-needed raw
material — all with virtually no environ-

mental impact. It’s a simple formula:
every pound of plastic that you recycle
is one less pound of raw material you
need to utilize, resulting in one less
pound of scrap in a landfill.

It should be noted that distributors
are in a unique position to take advan-
tage of both sides of the greenstream
chain. Collecting their own scrap and
selling it back to manufacturers or third-
party companies is one side; but distrib-
utors also have the opportunity to posi-
tion themselves as a resource to compa-
nies further down the supply chain.

For example, many end users, such
as plastic fabricators, sign shops, dis-
play and fixture manufacturers, have
scrap of their own that they may want
disposed of, but either they do not know
where to send it or, more likely, are not
willing to expend the time and money to
set up a comprehensive recycling pro-
gram. As a value-added service, distrib-
utors can offer to pick up this scrap
from resellers, end users, even their cus-
tomers who need a way to get rid of
their mistakes, prototypes, and excess
materials. In doing so, the distributor
not only acquires more scrap for sale
(additional revenue), but further solidi-
fies its business relationship with that
company. What’s more, by removing
waste the customer would otherwise
have to pay to dispose of, the distributor
helps the customer become part of the
greenstream, even if the customer com-
pany itself would not be considered
“green” by manufacturing standards.

Of course there are some energy
costs associated with the collection, sale
and distribution of scrap (cost of gas to
transport the material, labor to collect it,
etc.), but these are minor compared to
the potential revenue that can be gener-
ated and the positive impact on the envi-
ronment.

Acrilex has a number of different
levels of recycling, all stemming from

their dual role as both a plastic manu-
facturer and a distributor. As distributor,
they handle multiple types of plastic.
Some of their scrap — excess sheet
scrap, the skeleton remains that come
from CNC routers — are placed on skids,
palletized and stored. Acrilex will ware-
house this scrap until they can maxi-
mize the economics of shipping it out.

The final form of their scrap is
plastic sawdust — predominantly acrylic
— that is generated during the plastics to
fabrication process. (This is an area
which certainly requires more industry-
wide attention, given that over 80 tons
of plastic sawdust that Acrilex generates
each year is not getting into landfills).
The material is accumulated by dust
collectors and picked up by a manufac-
turer who utilizes it as filler/binder for
the product they’re extruding.

Further, as a manufacturer, unused
waste monomer will be polymerized, or
solidified, and resold as scrap for recy-
cling. This eliminates the chemical haz-
ard while providing material for recy-
cling; no dumping is required. Addition-
ally, excess sheets of Acriglas (damaged
sheets or ones that cannot be sold) have
an aftermarket in recycling or as inex-
pensive, unusual sheet goods overseas.

It should be noted that many com-
panies will group all their scraps togeth-
er and send them out en masse; that is,
all dissimilar polymer scrap being
lumped together in the same containers.
This doesn’t necessarily help the green-
stream because at some point somebody
is going to have to reprocess or re-sort it
just to categorize it, thus reducing the
overall value of the scrap. What’s more,
contaminants will often end up in the
scrap material which can ultimately pol-
lute the green stream. Therefore, one of
the most critical things a distributor, or
anyone recycling materials, can do is
categorize their scrap.

NewPage Anthem and
Fortune now FSC chain-
of-custody certified

NewPage Corporation announced that
Anthem® and Fortune® sheetfed products
are now Forest Stewardship Council (FSC)
chain-of-custody certified. FSC is an inter-
national, nonprofit organization that devel-
ops standards for responsible forest manage-
ment, and accredits independent third-party
organizations to certify forest managers and
forest product producers to these standards.

“Chain-of-custody” is the traceable
path logs take from the forest, through the
pulp manufacturing process, to the paper
mill, all the way through to the certified
product. Compliance with this standard
means that NewPage is engaged in best
practices to obtain wood and pulp from legal
sources while avoiding wood from areas
where human rights have been violated,
from high conservation value forests, from
plantations that have been converted from
natural forests, and from genetically modi-
fied trees. Chain-of-custody must be in
place at all steps along the supply chain in
order for labels or packaging to carry an
FSC chain-of-custody label.

City of Philadelphia
considers Styrofoam
reduction legislation

Legislation aimed at reducing
Styrofoam waste is up for considera-
tion by the Philadelphia City Council.

Bill 090064 targets polystyrene, or
Styrofoam. The material, most often
utilized in disposable food service
containers, may end up the target of a
legislative ban. Instead of foam prod-
ucts, the law would require that
biodegradable, compostable, or recy-
clable items be used instead, unless no
affordable alternatives can be found.

Food businesses would be
required to state in writing that they
are in compliance with the ban or face
fines of up to $500, depending on the
number of offenses. The ordinance
would take effect January 1, 2010.

Flake supply

mContinued from Page 3

strong demand for goods, quality con-
siderations, and suggestions for
householder education.”

The report also addressed the
plastic bottle reclamation industry,
pointing out that the number of HDPE
reclaimers stayed stable in 2007 as
compared to 2006 with 29 companies.

“The number of smaller compa-
nies may vary year-to-year as industri-
al scrap companies change their busi-
ness plans and start-ups and acquisi-
tions continue,” stated the report.
“The largest companies, processing
over 30 million pounds annually,
processed 81 percent of the HDPE
reclaimed. The amount of HDPE
processed by US HDPE reclaimers
rose by 19.8 million pounds to 761.5
million pounds.

“For HDPE bottle reclamation,
capacity utilization, as defined, fell
from 69 percent in 2005 to 66 percent
in 2006 and rose back to 69 percent in
2007,” added the report, “as the calcu-
lated total washing capacity was
adjusted downward slightly based on
reports and the amount processed
domestically rose. As in 2005 and
2006, the material supply in 2007 con-
tinued to be a major concern for both
PET and HDPE reclaimers. The
growth in domestic supply of baled
bottles was insufficient to keep the US
plastic reclaimers’ plants full. The
HDPE bottle recycling industry con-
tinues, as it has since 1996, to be sup-
ply limited.”

So until more PET and HDPE
finds its way into the reclamation sys-
tem, companies like Peninsula may
have a long time to wait before they
are able to reach 100 percent recycled
content in their products.

A strong young man at a construction site boasted that he could outdo anyone in a feat of strength. An older worker grinned
and said, “I’ll bet a week's wages that | can haul something in a wheelbarrow across the street that you won't be able to haul
back.” The braggart agreed. The old man reached out and grabbed the wheelbarrow by the handles. Then, nodding to the

young man he said, “All right. Get in.”
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