
In early agricultural soci-
eties, composting was not only
an economically efficient
method of disposal, but more
significantly it also enriched
soils and helped prevent
pollution. 

Over time, as population
densities increased and waste
streams became more complex
with the introduction of manu-
factured goods and non-organic
materials, and as municipal
waste collection grew more
sophisticated, the many benefits
of composting were lost to the
expediency and economics of
landfilling. 

But, over the past few
decades, that has been changing
in a big way. As people became
more aware, the sustainability
benefits of composting yard and
food-waste have become more
recognized and embraced by
more and more individuals as
well as many European and
North American cities. 

The movement towards
composting has also been driven
by the increasing popularity of
organically grown foods and the
realization that harsh chemical
fertilizers are a hazard to human
and animal health, and a major
cause of water pollution. 

According to the U.S. Envi-
ronmental Protection Agency
(EPA), more than 150 communi-
ties in 18 states offer curbside
collection of residential food-
waste, which is a 50 percent

increase since 2009. Neverthe-
less, of the approximately 35
million tons of food waste gen-
erated in the U.S. each year, 97
percent goes into landfills, while
only 3 percent is recycled. Obvi-
ously, this is the last frontier of
waste waiting to be recycled. 

San Francisco was one of
the early large cities to adopt
composting organic waste with
pilot programs dating back to
the 1980’s. In 2009, the city
passed pioneering regulations
mandating all businesses and
residences separate compostable
waste so it can be collected for
conversion into compost. Last
year, San Francisco collected 1
million tons of compostable

organic waste since the program
began and claims a nearly 80
percent landfill diversion rate,
but provides little data to back
up the claim. Other North Amer-
ican cities and states have fol-
lowed San Francisco’s lead and
have instituted regulations and
programs to promote compost-
ing. And the snowballing effect
rolls on.  

Whether or not composting
is on the road towards wide-
spread mandatory status in the
U.S. was the question American
Recycler News posed to indus-
try experts.

Nelson Widell is a partner
in the Peninsula Compost
Group. His company was

founded in 2006 to design,
build, own, and operate large
scale commercial composting
facilities in the United States.
Peninsula’s first facility, located
in Wilmington, Delaware cost
$20 million and was completed
in 2009. As the largest food-
waste composter on the east
coast, the plant can process up to
160,000 tons of organic material
per year. Food, plant and wood
waste comes in from as far north
as New York and as far south as
Washington, D.C. It’s currently
permitted to take in 650 tons of
food and yard waste per day and
annually produces approxi-
mately 90,000 tons of compost.  
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Partnership formed to teach the science of scrap

The Wilmington Organic Recycling Center is one of the most state-of-the-art, large scale commercial food and yard waste
composting facilities in North America.

See COMPOSTING, Page 4

15
16
18
18
20
B4
B6
B7

The Institute of Scrap Recycling
Industries Inc. (ISRI) and Jason Learning
have partnered to inspire America’s stu-
dents to think about careers in the scrap and
recycling business, and give them the scien-
tific and technical background that such
jobs require.

ISRI is supporting Jason Learning’s
mission of educating America’s youth in
Science, Technology, Engineering and
Mathematics (STEM) by together develop-
ing curriculum that uses scrap and recycling
as a real-world model. 

The industry ultimately needs to
employ more professionals like Tracey
Blaszek, a high school Honor Society
leader who got an engineering degree and
took a standard industrial job. When she
was recruited for a team that would con-

stantly be learning new things, Blaszek said
she was “sucked right in.”

Today, she is compliance director at
Synergy Recycling in Atlanta, Georgia, part
of the electronics recycling industry that has
seen about $2 billion worth of business in
2001 grow to $20 billion in 2011.

Like the engineers who invent elec-
tronic devices such as computers and flat-
screen TVs, Blaszek and Synergy
Recycling must constantly invent and inno-
vate ways to reuse valuable components of
technology, such as precious metals, mem-
ory chips, and even basic materials such as
steel and plastic. Blaszek makes sure that
they do it in a legal, safe and environmen-
tally responsible manner.

Mike Biddle, a trained scientist who
once specialized in traditional polymer

research was frustrated by the incredible
amount of plastic the modern world wastes
– just 10 percent of plastic is recycled vs. 90
percent of metals – began tinkering in his
garage and invented a cheap and incredibly
energy-efficient plant that recycles any kind
of plastic.

“The best thing that ever happened to
me was that I spent time on math and sci-
ence in school,” he said. “It has paid huge
dividends to me.”

“Science teaches you how the world
works,” said Biddle. “It’s easier to see what
the problems are in the first place and the
possible solutions to them if you have a
basic knowledge of science.”

More than 20 years after he launched
MBA Polymers and grew it into a world-

See SCRAP SCIENCE, Page 3

PHOTO COURTESY OF THE PENINSULA COMPOST GROUP



IRON PACK BALERIRON PACK BALER Remote Control • Automatic CycleRemote Control • Automatic Cycle
minute

ar!
All it takes is ONE 

     to bale a ca

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior 

auto fluid removal and dismantling 
system on the market today.

Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

USA ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES
All shears feature 

360° continuous rotation360  continuousss rrrrootation.

NEW Doosan DX225 with an Iron Ax 
IA25R Shear AND a used Doosan DX225 

with a used Iron Ax IA25R Shear!    
Won’t last long - call TODAY!Won’t last long - call TODAY!

MATERIAL HANDLERSMATERIAL HANDLERS
For quick, constant, and consistent scrap-handling For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

ASK ABOUT OUR GRAPPLE SELECTIONASK ABOUT OUR GRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

NEW EQUIPMENT

USED EQUIPMENT877-247-6629877-247-6629

Completely reconditioned with only 2,695 hours.
More photos and details available. Call or e-mail.

PRICE:
$179,000Excellent

Condition

with an Iron Ax IA25R shear 
Doosan DX225LC Excavator
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• 96" Big Grapple
• Approximate Weight 

2,500 Lbs.
• Lifting Capacity 

25,000
• Tines 5/8"
• 2 Yd. and Up Loader

• 72" Skid Steer
• Small Loader Grapple 36" Custom Grapple

Designed for 
1½ to 3½ Yard 

Loaders
Larger and 

Smaller 
Sizes Available!

Skid Steer Skid Steer 
Buckets and GrapplesBuckets and Grapples

Deals OnNew And Used Equipment!

Excavator GrapplesExcavator GrapplesSCRAP SCRAP 
GRAPPLESGRAPPLES

Extreme 
Duty

Bucket ForksBucket Forks ACS QCACS QC

Replacement Replacement 
L-tines 42"–14'L-tines 42"–14'

CustomCustom
AssemblyAssembly

Shredder Shredder 
ForksForks

Custom Custom 
AssemblyAssembly

10–15 ft. 10–15 ft. 
Vertical TinesVertical Tines

Replacement Flat TineReplacement Flat Tine

3-Pt.3-Pt.
Hook-upHook-up

4-Pt. Hook-up4-Pt. Hook-up

QuickQuick
Coupler -Coupler -

JRB/ITJRB/IT

Skid Steer Skid Steer 
Universal QCUniversal QC

BUD ROBERTS COMPANY, INC.
3027 SUMMER OAK PLACE, BUFORD, GA 30518

Office: (678) 546-8691 • Fax: (678) 546-8692 • Nationwide Toll Free: (800) 955-8288
FOR INFO ON SPECIFIC ITEMS, SEND YOUR REQUESTS TO:  sales@budrobertsco.com

www.budrobertsco.comwwwwww..bbuuddrroobbeerrttssccoo..ccoomm
L5LGLGGGG

GRLGRLGR
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BLLLLLBBLLLLLLLLLBLBLLLLLL
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PNEUMATIC AND SOLID

We Also Have: 
• Wheels • Tubes and Flaps • Retread Tires 

• Used Tires • New Tires

SMSM

LG

LG – Wide footprint for maximum 
contact and longer life. Best for use in 
areas with sharp debris. Ideal for use 
on dry and wet asphalt or concrete 
surfaces.

DT – Wide footprint for 
maximum contact and 
longer life. Deeper lugs 
for a better bite. Ideal for 
softer soil conditions and 
dirt areas.

LG – Wide footprint f mumforr mmmaxxiL

SM – Wide footprint for maximum contact and longer SM – Wide footprint for maximum contact and longer 
life. Ideal for use on dry asphalt and concrete life. Ideal for use on dry asphalt and concrete 
surfaces.surfaces.

DTDT

 100’s of 
in-stock items

 Heavy ply tires
 Reduced fl ats

Ideal for Scrap and Auto Salvage Operations!

SKID STEER, FORKLIFT, AIRCRAFT SKID STEER, FORKLIFT, AIRCRAFT 
AND LOADER TIRESAND LOADER TIRES

Most Items 
Most Items 

Shipped 
Shipped 

Same Day!
Same Day!

Loader Loader 
Buckets Buckets 

and and 
GrapplesGrapples

Dr Pepper Snapple Group
provide grants to increase
recycling in public parks

Public parks will be getting cleaner
in communities across the country as Dr
Pepper Snapple Group (DPS)/Keep
America Beautiful (KAB) Park Recycling
Bin Grant Program awards were shared.

In its first year, the Dr Pepper Snap-
ple Group/KAB Park Recycling Bin
Grant program is designed to establish
or expand recycling opportunities in dif-
ferent park settings from neighborhood
parks with playgrounds or athletic fields
to regional parks with trails and natural
settings. In an effort to help local,
regional and state parks increase and
make more convenient recycling oppor-
tunities for visitors, Dr Pepper Snapple
Group committed to a one-year collabo-
ration with KAB to fund the placement
of these recycling bins.

The grant program was open to all
government agencies that own or man-
age local, regional or state parks. Non-
profit organizations and KAB affiliates
were eligible to apply on behalf of gov-
ernment agencies.

In total, 33 grants are being awarded
to local and state governments in 23
states. The grants will provide 710
durable, permanent recycling bins for
placement in a variety of park settings.
Twenty-five of the communities receiv-
ing grants intend to place bins at athletic
fields; 21 will locate bins in small neigh-
borhood parks; and 19 will use bins to
establish recycling along walking trails
and other natural settings.

Additional bins will be placed in
state parks, beach and water front loca-
tions, and larger urban parks. 

The KAB partnership is part of
DPS’s ongoing commitment to environ-
mental sustainability. The company has
set specific operational goals to improve
efficiency in energy and water use,
reduce manufacturing waste and con-
serve packaging resources by 2015.

For a full list of communities receiving
grants, view this article on

www.AmericanRecycler.com.

Former Recyclebank executive
joins Earth911 advisory board

Earth911, Inc. has appointed Preston
Read, formerly of Recyclebank, to its
advisory board. Read will serve as an
independent advisor to drive sales of a new
government offering and business-to-busi-
ness solutions for Earth911, Inc.’s recy-
cling data and client solutions divisions. 

Read’s most recent position, as senior
vice president, government affairs, was at
Recyclebank. His extensive experience in
creating coalitions and advocacy expertise
at federal, state and local levels were key
factors in his candidacy for the Earth911
advisory board.

USPS earns recycling revenue
The U.S. Environmental Protection

Agency (EPA) recognized the United
States Postal Service in Little Rock,
Arkansas, for generating over $28,000 in
recycling revenue and avoiding over
$49,000 in landfill disposal costs in 2012.
The post office achieved this by expanding
its recycling and consolidating recyclable
materials from 15 post offices within its
service area.

They participated in the Federal Green
Challenge (FGC), a national effort under
EPA’s Sustainable Materials Management
program that challenges federal agencies
throughout the country to lead by example
in reducing the federal government’s envi-
ronmental impact. Federal agencies are

recognized through the FGC for outstand-
ing efforts that go beyond regulatory com-
pliance and strive for annual improvements
in selected areas. 

In 2012, nearly 300 federal facilities,
representing 500,000 federal employees,
reduced their environmental footprint in
several areas, which in many cases resulted
in significant cost savings. Some of the
accomplishments included diverting more
than 360,000 tons of waste, saving over 52
million kilowatts of electricity, saving
488,000 gallons of oil, and reducing
potable water usage by 133 million gallons. 

These combined efforts resulted in an
estimated cost savings of more than $31
million to the U.S. taxpayer. 

wide company to separate and refine plas-
tic for reuse, Biddle is still excited about
what he does. 

The U.S. scrap and recycling industry
totaled $90 billion in revenues in 2012,
and exported $27.8 billion in scrap com-
modities, representing nearly 2 percent of
the country’s exports.

Along with the economic benefits, the
industry helps steward the environment,
processing 75.2 million metric tons of
scrap steel and iron, 46.4 million tons of
paper, 728,000 tons of plastic bottles and
4.4 million tons of electronics. 

Every ton of recycled steel uses 56
percent less energy than making a ton of
new steel. Recycling electronics keeps
toxic lead, mercury and other substances
out of landfills and aquifers.

According to ISRI, the industry needs
people trained in science, engineering and

technology to invent and perfect new
processes to recycle even more of our
waste, and to build the machines to get it
done.

As part of their collaboration, ISRI
members will invite school classes study-
ing the Jason “STEM” curriculum to visit
scrap yards and recycling facilities, see
their work in action, and learn how what
many call “junk” is actually a valuable
resource, as well as a real-life science
experiment.

The visits will be the culmination of a
standards-based curriculum module devel-
oped by Jason Learning and ISRI to educa-
tion students about multiple scientific,
technological and engineering disciplines
and how they are applied in a real-world
industry.

The innovative collaboration of Jason
and ISRI will provide a prominent plat-
form to raise awareness of the need for
effective STEM education for our students
to inspire them to be our society’s future
leaders.

Scrap science
■Continued from Page 1
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“I think composting is going to
become mandatory. I’ve been in the com-
posting business for over 30 years and what
was a curiosity 30 years ago has for the
most part has now become mainstream,”
said Widell. “Europe took the lead in many
composting issues but then the impetus fol-
lowed here in the United Sates. Compost-
ing started in the more populated states, not
by coincidence, but in those with more
sophisticated, highly regulated standards
for how solid waste is handled…predomi-
nantly on the east coast, west coast and in
several Midwestern states. Composting
took root on the west coast in cities like San
Francisco, Portland, Seattle and in
Honolulu.”

San Francisco has mandatory food-
waste separation and recycling for every-
one, including residential. The State of
Connecticut has newly enacted regulations
that mandate commercial establishments
and businesses that generate over 140 tons
of food waste per year must compost it if
there is a composting facility available.
Massachusetts has enacted regulations that
will ban organics by commercial establish-
ments from landfills starting in July, 2014. 

Canadian cities such as Toronto, Cal-
gary and Vancouver have advanced com-
posting programs. New York City already
has a food-waste composting pilot pro-
gram. In fact, in May, the city took bids for
handling up to 200 tons per day of food-
waste from schools and residences. In
April, NYC’s Department of Sanitation
unveiled its first building-wide composting
program at an apartment complex.

“I also see the future of residential
food waste being offered as an alternative
and perhaps at some point in the future
mandatory,” Widell speculated. “For exam-
ple, Princeton Township in New Jersey now
has a well established program for residen-
tial food-waste that has been quite success-
ful and has proven to save money. A
number of other communities in New Jer-
sey are looking at the same type of program
where they would collect food-waste sepa-
rately and have it composted.” 

“The other part is economics. For
example, it costs $126 per ton to dump at a
transfer station in Trenton, New Jersey.
Peninsula charges about $50 per ton. Even

with transportation from Jersey or New
York down to our plant in Delaware it’s
cheaper. So it’s not only environmentally
far superior to putting it in a landfill, it’s
also more economical for northeastern
states. In Wilmington, the landfill for the
state of Delaware costs $83 per ton and
probably closer to $90 in New York City.
So there’s both an environmental and eco-
nomic benefit to composting.” 

The price for Peninsula compost
averages $20 per ton. Some is sold in bags
but mostly in bulk to farmers, nurseries,
contractors, garden centers and so forth.
The Peninsula Group sees a bright future
for composting. The company has plans in
various stages of development for new
facilities. 

“Commodity recycling is mature, but
the largest part of waste that’s still thrown
away and not recycled is food and yard
waste. This material is recyclable because
that’s what Mother Nature wants and I do
believe it’s becoming mandatory, at least
here on the east coast, sometime in the
future,” Widell concluded. 

“What you see right now are about
3,000 plus yard waste composting facili-
ties in the country. From the data I’ve
seen, it seems to be pretty extensive. You
have about two dozen states that ban the
disposal of yard waste in landfills to one
extent or another,” reported Chaz Miller,
director of policy/advocacy for the Envi-
ronmental Industry Associations (EIA).
EIA, through its sub-associations, the
National Solid Wastes Management Asso-
ciation and the Waste Equipment Technol-
ogy Association, represent companies and
individuals who manage wastes, manufac-
ture and distribute waste equipment and
provide environmental services.

“We have a lot of cities that require
the separate collection of yard waste, or
are quite happy if people either mulch
grass while mowing, or have a backyard
compost pile,” Miller continued. “For
collection, they usually require the yard
waste to be in a plastic bin, garbage can
or a paper bag and many collect in bulk.
Very few allow leaves to be collected in
plastic bags because of the processing
issue. That’s not mandatory composting,
rather mandatory separate collection with
the implication that the leaves collected
separately will be composted. To the best
of my knowledge they are. That leaves
the question, do you have compost mar-
kets for that material, or does it wind up
as alternative daily cover (ADC) for land-
fills? That’s a very important but separate
question. I don’t know to what extent
yard waste collected for composting is
composted and used as a compost prod-
uct, and to what extent it is composted
and due to lack of markets ends up as
ADC. 

“The bigger issue now is food waste.
And you have to divide food waste into

categories by generators. Your industrial
food processing companies have been
composting extensively for years. In
1990, I visited the Budweiser brewery in
Williamsburg, Virginia and the plant
manager was thrilled that about a year
earlier he signed a contract and no longer
sent his spent hops and barley to a land-
fill, but sold them to a composter. I under-
stand it was a company-wide policy.
Interestingly, about five years ago there
was a Super Bowl commercial which
talked about their new practice: compost-
ing their spent grains. I thought they were
finally taking credit for something they
have been doing for quite some time. In
other words, it long had a financial value,
but they were now seeing a public rela-
tions value. That kind of composting has
been common for quite a while because
you have generators of large amounts of
material and because the composition is
well known, it’s a saleable commodity.” 

“What is new on the food waste side
is that we are starting to see larger retail-
ers getting heavily involved in food
recovery – the Wal Marts’ of the world
and supermarket chains. They are setting
up inventory control systems to cut down
on food-waste. In the case of Wal Mart,
they pull food daily from the shelves and
donate to shelters or foods banks, instead
of throwing it away. And they compost
other food waste. You are also starting to
see that from restaurants and other large
generators.” 

“I don’t know if mandatory compost-
ing will happen. Once you get into food
waste you get into some unique infra-
structure, odor and facility issues. Putting
in a municipal food waste composting
operation can be expensive, more so the
first time around because of the learning
curves. Clearly, there are financially suc-
cessful companies out there or we would
not have the amount of composting that
we do have,” Miller concluded. 

Finally, composting could be a major
job creator according to a new report by
the Institute for Local Self-Reliance, a
nonprofit think tank in Washington, D.C.
The report claims that 1,400 new full-
time jobs could be supported for every
million tons of yard trimmings and food
scraps converted into compost that is
used locally. 

Based on a survey of Maryland com-
posters, the report found that on a per-ton
basis, composting sustains twice as many
jobs as landfilling and four times the
number of jobs as burning garbage. The
number of jobs supported by composting
versus other disposal options was even
more striking: 3 times more than land-
fills, and 17 times more than incinerators.
Many of these jobs are skilled jobs such
as equipment operators, with typical
wages in the $16 to $20 per hour range.

Composting
■Continued from Page 1

Aljon 20 Car Crusher runs
(needs engine replacement) $15k AS IS!

7”, USA-made. 220v. NEW #7 Hydraulic 
Alligator Shear. $5,000 plus freight

NONFERROUS & HORIZ. BALERS, wide mouth,
some with 9/10” cyls. as is or RECOND.!

STEEL BELT CONVEYORS
60” w/20’ in-ground, plus in-feed,minor fire

damage, $35k AS-IS,plus loading.

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers

Balers (2) MAC 1850 VG Cond. Video Avail.
Colmar 3200 Portable Logger Baler, CALL!

NEW MAGNETS & GRAPPLES
Strip-Tec Alligator Shears/Wirestrippers/Granulators

DRUM CRUSHER: 10 h.p., Recon., imm. cond. $5,500

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

The Peninsula Compost Group’s Wilmington Organic Recycling Center sits on 27 acres across from the Port of
Wilmington, Delaware. The location was formerly a brownfield site that was remediated prior to construction. 

PHOTO COURTESY OF THE PENINSULA COMPOST GROUP



Wal-Mart Stores Inc. pleaded guilty
in cases filed by federal prosecutors in
Los Angeles and San Francisco to six
counts of violating the Clean Water Act
by illegally handling and disposing of
hazardous materials at its retail stores
across the United States. The Ben-
tonville, Arkansas-based company also
pleaded guilty in  Kansas City, Missouri,
to violating the Federal Insecticide,
Fungicide and Rodenticide Act (FIFRA)
by failing to properly handle pesticides
that had been returned by customers at
its stores across the country.

As a result of the three criminal
cases brought by the Justice Depart-
ment, as well as a related civil case filed
by the U.S. Environmental Protection
Agency (EPA), Wal-Mart will pay
approximately $81.6 million for its con-
duct. Coupled with previous actions
brought by the states of California and
Missouri for the same conduct, Wal-
Mart will pay a combined total of more
than $110 million to resolve cases alleg-
ing violations of federal and state envi-
ronmental laws.

According to documents filed in
U.S. District Court in San Francisco,
from a date unknown until January
2006, Wal-Mart did not have a program
in place and failed to train its employees
on proper hazardous waste management
and disposal practices at the store level.
As a result, hazardous wastes were
either discarded improperly at the store
level – including being put into munici-
pal trash bins or, if a liquid, poured into
the local sewer system – or they were
improperly transported without proper
safety documentation to one of six
product return centers located through-
out the United States. 

Wal-Mart pleaded guilty in San
Francisco to six misdemeanor counts of
negligently violating the Clean Water
Act. The six criminal charges were filed
by the U.S. Attorney’s Office in Los
Angeles and San Francisco (each office
filed three charges), and the two cases
were consolidated in the Northern Dis-
trict of California, where the guilty
pleas were formally entered.

As part of a plea agreement filed in
California, Wal-Mart was sentenced to
pay a $40 million criminal fine and an
additional $20 million that will fund
various community service projects,
including opening a $6 million Retail
Compliance Assistance Center that will
help retail stores across the nation learn
how to properly handle hazardous
waste.

In the third criminal case, Wal-Mart
pleaded guilty in the Western District of

Missouri to violating FIFRA. According
to a plea agreement filed in Kansas City,
beginning in 2006, Wal-Mart began
sending certain damaged household
products, including regulated solid and
liquid pesticides, from its six return
centers to Greenleaf LLC, a recycling
facility located in Neosho, Missouri,
where the products were processed for
reuse and resale.

Because Wal-Mart employees
failed to provide adequate oversight of
the pesticides sent to Greenleaf, regu-
lated pesticides were mixed together
and offered for sale to customers with-
out the required registration, ingredients
or use information, which constitutes a
violation of FIFRA. Between July 2006
and February 2008, Wal-Mart trucked
more than 2 million lbs. of regulated
pesticides and additional household
products from its various return centers
to Greenleaf. In November 2008,
Greenleaf was also convicted of a
FIFRA violation and paid a criminal
penalty of $200,000 in 2009. 

Pursuant to the plea agreement
filed in Missouri and accepted by U.S.
District Judge John T. Maughmer, Wal-
Mart agreed to pay a criminal fine of
$11 million and to pay another $3 mil-
lion to the Missouri Department of Nat-
ural Resources, which will go to that
agency’s hazardous waste program and
will be used to fund further inspections

and education on pesticide regulations
for regulators, the regulated community
and the public. In addition, Wal-Mart
has already spent more than $3.4 mil-
lion to properly remove and dispose of
all hazardous material from Greenleaf’s
facility.

In conjunction with the guilty pleas
in the three criminal cases, Wal-Mart
has agreed to pay a $7.6 million civil
penalty that will resolve civil violations
of FIFRA and Resource Conservation
and Recovery Act. In addition to the
civil penalties, Wal-Mart is required to
implement a comprehensive, nation-
wide environmental compliance agree-
ment to manage hazardous waste
generated at its stores. The agreement
includes requirements to ensure ade-
quate environmental personnel and
training at all levels of the company,
proper identification and management
of hazardous wastes and the develop-
ment and implementation of Environ-
mental Management Systems at its
stores and return centers. Compliance
with this agreement is a condition of
probation imposed in the criminal cases.

The criminal cases are a result of
investigations conducted by the FBI and
the EPA, which received substantial
assistance from the California Depart-
ment of Substance and Toxics Control,
and the Missouri Department of Natural
Resources.
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Wal-Mart pleads guilty to crimes

One day our professor was discussing
a particularly complicated concept. A
pre-med student rudely interrupted to
ask, “Why do we have to learn this
stuff?” “To save lives,” the professor
responded quickly and continued the lec-
ture. A few minutes later, the same stu-
dent spoke up again. “So how does
physics save lives?” he persisted. “It
keeps the ignoramuses out of medical
school,” replied the professor.

The total amount of trash picked up
during Ocean Conservancy’s Interna-
tional Coastal Cleanup surpassed the 10
million pound mark – with the second
highest total items reported in the
Cleanup’s 27-year history. The new
numbers offer a snapshot of the trash
found along the ocean and waterways
throughout the country and world. 

The tallies were collected during the
2012 International Coastal Cleanup, the
largest annual volunteer effort for the
ocean. This year, while celebrating the
tremendous volunteer effort, Ocean
Conservancy is also stressing it is not
enough to just clean it up – we need to
rethink trash from beginning to end
point.

Total numbers:
•More than 550,000 people

(561,633) picked up more than 10 mil-
lion pounds of trash (10,149,988) along
nearly 20,000 miles of coastlines
(17,719).

•Second all-time highest in total
items reported since 1986.

•Third all-time highest in total
pounds collected since 1986.

Ocean Conservancy has been organ-
izing the clean up for 27 years, and
while picking up the trash that’s already
on our beaches and waterways is an
important component to fighting marine
debris, it’s not enough. 

Coastal clean
up completed



It’s In The Bag, a plastic bag and film
recycling program operated by the Min-
nesota Waste Wise Foundation, has been

turned over to the Recycling Association
of Minnesota.

The collection and recycling program
provides consumers the opportunity to
recycle plastic bags and film at participat-
ing locations. It also provides employment
for adults with disabilities, who collect and
sort the plastic material. It’s In The Bag
was created by the Minnesota Waste Wise
Foundation, a nonprofit affiliate of the
Minnesota Chamber of Commerce.

Work crews from various vocational
centers around the state collect and trans-
port the plastic material to a processing
facility where additional crews sort and
bale the material. The material is then
shipped to Trex Company, Inc. where it is
recycled into composite lumber used in the
construction of decks and railings.

“The Recycling Association of Min-
nesota is a perfect fit for the It’s In The
Bag program,” said Jill Curran, executive
director of Minnesota Waste Wise. “It has
a statewide presence and already runs sev-
eral other recycling programs.” The associ-
ation took over management and operation
of It’s In The Bag, effective June 1.

RAM assumes operation of
plastics recycling program

Volvo to commercialize
renewable fuel for trucks

Volvo Trucks plans to utilize a new,
clean-burning alternative fuel to power
its heavy-duty trucks. 

Dimethyl ether (DME) is a non-
toxic, non-carcino-
genic fuel that can
be made from a
variety of domestic,
sustainable feed-
stocks and is cur-
rently used  as a
propellant in many
household and cos-
metic products. 

Volvo invested
in the DME technol-
ogy for the North
American market
because of the
numerous benefits
DME offers as an
alternative to diesel
fuel. DME mirrors
the performance
qualities and energy efficiency of diesel
while also delivering a number of excel-
lent environmental properties – includ-
ing the fact that it produces no soot. The

company plans to commercialize DME-
powered vehicles in 2015.

DME can be made from a variety of
organic sources, including biogas from

food and animal
waste, wastewater
treatment facilities
and landfills. When
produced from bio-
mass or biogas,
DME can reduce
CO2 by up to 95
percent compared to
diesel.

DME can also
be produced from
North America’s
abundant supply of
natural gas, and
therefore has the
potential to signifi-
cantly reduce energy
dependency.  Con-
verting natural gas to

DME is an innovative way to address
many of the distribution, storage and
fueling challenges otherwise presented
by natural gas as a heavy truck fuel.
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800-999-8100 or 480-789-3893
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Building the best products on the market
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and

ONLY!
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Catalytic Removal Tool!

Volvo Trucks plans to utilize a new, clean-burning
alternative fuel to power its heavy-duty trucks.

A fellow computer programmer had
designed some software for one of our
largest accounts. He asked my help in
the last phase of the training. When I sat
down with one woman and told her I
would be showing her how to make
changes to the files, she sighed with
relief. “I’m so glad you’re teaching me
instead of him.”

Surprised, I said that my colleague
was far more experienced than I was.

“Yes,” she said, “but I feel much more
comfortable with you. I get nervous
around really smart people.”
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The Kroger Co. unveiled a clean
energy production system that will convert
food that cannot be sold or donated into
clean energy to help power its
Ralphs/Food 4 Less distribution center in
Compton, California. 

The anaerobic conversion system will
process more than 55,000 tons of organic
food waste into renewable energy annu-
ally, providing power for the more than
650,000 sq.ft. distribution center. By
diverting that food waste – the equivalent
of 150 tons per day – the system will also
reduce area truck trips by more than
500,000 miles each year. The Kroger
Recovery System uses a sophisticated
process to convert the carbon in organic
material into a renewable source of
methane.

“We are committed to finding solu-
tions for food waste and clean energy, and
we believe this is a meaningful step for-
ward,” said Rodney McMullen, Kroger’s
president and chief operating officer.
“Investing in this project is a good busi-
ness decision for Kroger and, most impor-
tantly, an extraordinary opportunity to
benefit the environment.”

The Kroger Recovery System utilizes
anaerobic digestion, a naturally occurring
process, to transform organic food that
cannot be sold or donated, and on-site
food-processing effluent, into renewable
biogas. This biogas is then turned into
power for on-site operations. The process
is carried out in an enclosed, oxygen-free
environment, which means the process
takes up less space and generates no odors.
The system will provide enough renew-
able biogas to offset more than 20 percent
of the energy demand of the Ralphs/Food
4 Less distribution center. Combining the
use of renewable energy power with more
than 150 zero emission fuel cell fork lifts,
the Ralphs/Food 4 Less distribution center
is one of the greenest and most efficient.

Kroger’s food
waste used to
create energy 

The innovative solution to convert food waste to
clean energy was implemented at Kroger’s
Compton, California facility.

A psychology instructor had just fin-
ished a lecture on mental health and
speaking specifically about manic
depression, the instructor asked, “What
would you call a patient who walks back
and forth screaming at the top of his
lungs one minute, then sits in a chair
weeping uncontrollably the next?”

A young man in the rear of the
room raised his hand and answered, “A
basketball coach?”
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Copper Wire Stripper

Model CWS-1

PLASTICS

The City of Los Angeles became the
largest city in the country to adopt an ordi-
nance to phase out plastic grocery bags.

If the measure is signed, as expected,
by Mayor Antonio Villaraigosa, the phase
out of single use plastic grocery bags at
large grocery stores will begin January 1,
2014 and extend to smaller convenience
and liquor stores by July 1, 2014.

The adoption of the ordinance comes
just two weeks after the California State
Senate fell three votes short of passing a
statewide phase-out of single use plastic
bags (SB 405 by State Senator Alex
Padilla).

In passing the ordinance, several
members of the council, including City
Council President Herb Wesson called on
the state legislature to revisit the issue
statewide. 

Another dozen jurisdictions are
expected to adopt ordinances phasing out
single-use plastic later this year, including
the Cities of Sacramento and Chico, and
the Counties of Santa Barbara, Ventura,
Sonoma and Monterey.

The use of single-use plastic bags
peaked in 2005, when an estimated 21 bil-
lion plastic bags were distributed in Cali-
fornia. Today that number has been
reduced by better than one-third – to less
than 14 billion. In 2014, the number of
plastic grocery bags is expected to fall
below 10 billion for the first time since the
1980s.

Los Angeles
passes plastic
bag ban 

WASTE

A coalition of residents, organizations
and businesses have formed Pledge 2 Pro-
tect (P2P), an organization dedicated to
stopping the construction of the proposed
East 91st Street marine transfer station
(MTS). Among other initiatives, the
organization will mobilize residents to
support only politicians who oppose the
new transfer station.

P2P also released two new reports
that demonstrate the inappropriateness of
locating an MTS in such a dense and
diverse residential neighborhood, due to
the potential negative health impacts.

The first report, “Sharing the Garbage
Load?” by BFJ Planning examined the
proposed MTS against the other six pro-
posed locations and found that more than
three times both the total number of resi-
dents and children live within a quarter
mile of the East 91st Street location com-
pared to the next most populated MTS
location.

The BFJ Planning report also found
that the East 91st Street location has:

•Sixty-two percent more minority res-
idents than at the other sites;

•More than 1,100 public housing
units – only 1 other location has any pub-
lic housing units, and that site’s total is 33;

•And, twice the amount of parks, fit-
ness/recreational areas and bike/pedestrian
paths than any other site.

“Contrary to the City’s statement that
there will be no impact on the neighbor-
hood, we have solid evidence of the health
and safety dangers this garbage facility
will impose on New Yorkers,” said Pledge
2 Protect president Kelly Nimmo-Guen-

ther. “We launched the Pledge 2 Protect
Coalition to mobilize the thousands who
strongly oppose a garbage dump in any
densely populated residential community.
New York City’s next mayor and other
elected officials need to realize that the
selection of the East 91st Street site was a
mistake that must be rectified.”

A second report, commissioned by
Residents for Sane Trash Solutions, enti-
tled “Air Pollution Impacts on Children
from a Waste Transfer Station” found that
emissions from diesel emitting garbage
trucks, many of them idling mere feet
from playing children, will directly affect
the lung development of children in the
direct vicinity. The garbage trucks and
fumes from the MTS will result in an eight
percent increase in respiratory related
child hospitalizations. 

Due to the proximity of children to
the trucks as they enter the MTS, the
nature of the diesel emissions, the stage of
lung development in young children and
the low average height of children, Health
Report authors found “the operation of
this facility will impose health and social
costs upon already vulnerable populations
in the surrounding neighborhood. Asphalt
Green is a uniquely poor site for a waste
transfer station because the truck ramps to
the station are located in the middle of a
children’s recreation area.”

The report also noted that “approxi-
mately 31,000 children participated in pro-
grams at Asphalt Green during the
2011-2012 school year. Countless others,
including toddlers and infants, use the
DeKovats playground that lies within the

zone of the highest particulate concen-
trates. Moreover, the March 2012 update
of the Economic Impact Survey recog-
nizes that 11 day care centers and 16
schools are situated within the primary
and secondary study areas that will be
affected by the proposed MTS.”

Additionally the report noted that 18
percent of the school-aged children in East
Harlem suffer from asthma and 2,000 chil-
dren from East Harlem and Harlem partic-
ipate in programs at Asphalt Green. The
report follows announcements from the
World Health Organization that diesel
exhaust is a carcinogen, new emissions
standards from the Environmental Protec-
tion Agency, which the East 91st Street
MTS would exceed, and a declaration by
NYC’s Commissioner of Health that
vehicular emissions are harmful. 

In the coming months, the P2P Coali-
tion will be holding a Pledge 2 Protect
community education event, engaging in
door-to-door pledge signing drives, com-
municating to residents the positions
politicians have taken on the MTS, releas-
ing reports on the health effects and envi-
ronmental impact of the proposed dump
and engaging in social media campaigns.

Coalition members supporting this
issue include Asphalt Green, P.L.U.S.,
Residents for Sane Trash Solutions, Inc.,
Stanley M. Isaacs Neighborhood Center
Inc., East 79th St. Neighborhood Associa-
tion, The Chapin School, East Side Middle
School PTA, East 93rd Street Block Asso-
ciation, NYC Elite, Gracie Point Commu-
nity Council, local businesses and
thousands of New Yorkers.

Coalition fights garbage dump in New York
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WASTE
City of Dallas and waste
association settle lawsuit

Several waste haulers and the
National Solid Wastes Management
Association (NSWMA) have declared
that they will settle a longstanding waste
flow control lawsuit against the City of
Dallas that dates to 2011.

The settlement, which was approved
by Federal District Court Judge Reed
O’Connor, means these haulers can dis-
pose of the waste they collect in Dallas
at a location of their choosing, including
their own facilities located outside
Dallas.

The city passed an ordinance in
September 2011 mandating that all
waste collected inside its borders go to
the city’s McCommas Bluff Landfill.
NSWMA, joined by several other par-
ties, filed a lawsuit seeking to overturn
the ordinance, saying it violated federal
and state constitutional principles and
city law.

The settlement makes permanent an
October 2012 injunction issued by Judge
O’Connor barring enforcement of the
ordinance. That ruling stated that the
city’s actions violated the Contract
Clause of the U.S. Constitution as well
as Texas state law and the Dallas city
charter. The court determined that the
city enacted the law for economic gain
“at the expense of the franchisees’ rights
and that was an unreasonable exercise of
its police powers.”

“We are so happy we’re able to put
this episode behind us,” said Tom

Brown, senior vice president and chief
operating officer of Progressive Waste
Solutions in Fort Worth and chair of
NSWMA’s Texas Chapter. “This settle-
ment preserves competition for waste
disposal and recycling services in Dal-
las. City businesses and residents will be
the beneficiaries of this agreement as it
assures a competitive marketplace.”

As part of the settlement, it was
agreed that no flow control law would be
applicable to the parties to the lawsuit
until 2029.

“We are glad it’s over, but disap-
pointed that Dallas taxpayers had to foot
the bill for defending this terrible ordi-
nance,” said Sharon H. Kneiss, president
and chief executive officer of the Envi-
ronmental Industry Associations (EIA),
the parent association of NSWMA.
“Cities, counties and states should be on
notice that we will not stand idly by and
let local governments establish waste
disposal monopolies. It’s not just bad for
our industry, it’s bad for the consumer
and the taxpayer, as well. Let the market
determine the most economical and
environmentally sound waste manage-
ment solutions. The answer is not a gov-
ernment monopoly.”

The parties to the settlement include
NSWMA; Bluebonnet Waste Control,
Inc.; IESI Corp.; Republic Services,
Inc.; Waste Management, Inc.; Busi-
nesses Against Flow Control; and the
City of Dallas.

Republic Services opens new
landfill and transfer station

Republic Services, Inc. dedicated a
landfill and transfer station in Texas to
meet the Rio Grande Valley’s waste needs
for the next 100 years. The new La Gloria
landfill is a highly-engineered facility and
was designed as a safe, environmentally
sound system for waste disposal.

The 2,037 acre landfill replaces
Republic’s Rio Grande Valley Landfill in
Donna, Texas, that was filled to capacity.

With an estimated life of more than
100 years, La Gloria, in Edinburg, Texas,
will serve the entire Rio Grande Valley.
Both the landfill and transfer station will
accept material from residents, contrac-
tors, third-party waste haulers, as well as
from Republic’s local operations. Permit-
ted material includes municipal solid
waste, liquids, green waste and special
waste.

The site was under construction for
one year and was built with integrated sys-
tems, technologies and processes that help

ensure environmental protection. It is
equipped with liners made of clay and
plastic, a leachate collection and manage-
ment system, a storm water drainage sys-
tem and a ground water monitoring
system.

The landfill will be operated to com-
ply with all local, state and federal regula-
tions and to protect the environment.

The La Feria, Texas transfer station is
a 14,000 sq.ft. facility that also will serve
the Rio Grande Valley.

Transfer stations are conveniently-
located sites that receive solid waste, con-
solidate loads and optimize hauling to
disposal sites. Efficiency in the number
and capacity of loads traveling to a landfill
means controlled costs and less air pollu-
tion because fewer trucks are required to
travel those distances.

Waste from the La Feria transfer
station will be hauled to the La Gloria
landfill.

Clairvest Group invests $15 million
in County Waste of Virginia 

Clairvest Group Inc., Clairvest Equity
Partners IV Limited Partnership and Clair-
vest Equity Partners IV-A Limited Partner-
ship (collectively, CEP IV) revealed a
combined $15 million investment in
County Waste of Virginia LLC. County
Waste is a private regional solid waste
management company based in West
Point, Virginia. The company provides res-

idential, commercial and industrial waste
collection, processing and transfer services
in parts of Virginia. Clairvest’s portion of
the investment is $4 million.

County Waste is Clairvest’s eighth
investment by CEP IV. The Clairvest/CEP
IV co-investment pool is capitalized at
$467 million and focuses on equity invest-
ments in growth companies.
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• Trailers
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WASTE

Progressive Waste Solutions Ltd.,
which already has Canada’s largest
waste and recycling collection fleet of
natural gas powered vehicles, plans to
significantly increase the number of nat-
ural gas powered trucks it purchases. The
company made the announcement on the
first day of the Federation of Canadian
Municipalities annual conference, held
in Vancouver, British Columbia. 

Progressive Waste Solutions has
more than 110 natural gas powered
vehicles on the road in Canada, includ-
ing fleets in Surrey, British Columbia
and Simcoe County, Ontario. This rep-
resents approximately 10 percent of its
Canadian fleet. The company expects to
have nearly 150 natural gas powered
vehicles in Canada by the end of 2013,
with the addition of trucks in markets
such as Montreal, Quebec. In 2014,
Progressive Waste Solutions expects 50
to 55 percent of the total number of
vehicles it purchases in Canada and the
U.S., through the normal course
replacement of its fleet, will be fuelled
by compressed natural gas. 

A new waste or recycling collec-
tion truck powered by natural gas typi-
cally costs about 15 percent more than a
conventional diesel powered truck. As
natural gas costs less than diesel, Pro-
gressive Waste Solutions expects a
return on this investment within an
attractive timeframe. In addition, gov-
ernment programs in areas such as

British Columbia offer incentives for
companies investing in the greening of
their fleets. 

In British Columbia, FortisBC
offers incentives for operators to con-
vert diesel trucks to compressed natural
gas to promote the use of domestic B.C.
natural gas as a transportation fuel, and
generate both environmental and eco-
nomic benefits. The incentives encour-
age the conversion of heavy duty fleet
vehicles and the implementation of
related natural gas fuel infrastructure.
The program was made possible follow-
ing the creation of the Government of
B.C.’s Greenhouse Gas Reduction regu-
lation. 

“Converting our fleet to natural gas
helps municipalities meet targets for
reducing greenhouse gas emissions and
reduces pollution in the neighborhoods
we serve,” said Dan Pio, vice president
and Canadian chief operating officer,
Progressive Waste Solutions. 

For short haul fleets – trucks that
operate in a limited, local geographical
area – the switch to natural gas is sim-
pler, as companies can build their own
refueling stations, as Progressive Waste
Solutions did in Surrey, B.C., in part-
nership with FortisBC. Progressive
Waste Solutions plans to build natural
gas fueling stations in Canadian mar-
kets such as Montreal, Quebec, as it
converts its fleet. 

Progressive Waste converts
truck fleets to natural gas

Industry professionals honored

Oregon DEQ and Grabhorn reach
agreement for closure of landfill

The Oregon Department of Environ-
mental Quality (DEQ) and Grabhorn Inc.
have signed a clean up action settlement
agreement to address groundwater con-
tamination and post-closure care at the for-
mer Lakeside Reclamation Landfill.

DEQ issued a clean up action deci-
sion to address groundwater contamina-

tion at the former Lakeside Reclamation
Landfill in December 2011. 

DEQ signed a settlement with Grab-
horn Inc. and Howard Grabhorn which
requires the parties to pay DEQ specified
amounts to be used to complete the clean
up, landfill cover improvements and post-
closure maintenance and monitoring. 

America’s waste and recycling indus-
try honored men and women for their
service at a national awards ceremony in
New Orleans, sponsored by the Environ-
mental Industry Associations (EIA).

EIA is the trade association represent-
ing the waste and recycling services and
equipment industry throughout the U.S.
through its two sub-associations, the
National Solid Wastes Management Asso-
ciation (NSWMA) and the Waste Equip-
ment Technology Association (WASTEC).

The breakfast ceremony was held
during the 45th Annual Waste Expo Con-
ference and Exhibition, North America’s
largest solid waste and recycling
tradeshow. Those honored at the May 21
event included:

EIA Driver of the Year
•Large Commercial: Ruben Alcan-

tara, Waste Management, Inc. (Baldwin
Park, California)

•Large Industrial: Daniel Parker,
Republic Services, Inc. (Birmingham,
Alabama)

•Large Residential: Terrance Johnson,
Republic Services, Inc. (Baton Rouge,
Louisiana)

•Medium Company: Mike George,
Central Jersey Waste & Recycling, Inc.
(Ewing, New Jersey)

•Public Sector: Paul Jones, City of
Stillwater (Oklahoma)

•Regional Commercial: Tim Taber,
Rumpke Consolidated Companies
(Greenville, Ohio)

•Regional Industrial: Randy King,
Rumpke Consolidated Companies
(Louisville, Kentucky)

•Regional Residential: Darrell Davis,
Rumpke Consolidated Companies
(Columbus, Ohio)

•Small Company: Cesar Cevallos, Mr.
T Carting Corporation (Glendale, New
York)

For the full list, including other
categories, view this article on
www.AmericanRecycler.com.
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INTERNATIONAL
Novelis unveils aluminum
recycling operation in Italy

Novelis will open a new aluminum
recycling and continuous casting line at
its Pieve Emanuele facility in Milan,
Italy. The expansion represents the
largest single investment by Novelis in
Italy in the past decade and is a key part
of the company’s drive to enhance the
competitiveness of its Italian operations.

The advanced technology incorpo-
rated into the new line leverages the
plant’s expertise in continuous casting
and will enable the company to recycle
aluminum scrap into high quality alu-
minum sheet for further processing at its
operations in Italy and Germany. 

The Novelis plant at Pieve
Emanuele is an integrated recycling,
continuous casting, rolling and finishing

operation. The aluminum sheet and coil
produced at the facility is sold to end
users in a number of industrial and con-
struction markets. The Pieve plant also
supplies aluminum sheet to other Nov-
elis plants in Bresso, Italy and Germany,
where it is processed into pre-painted,
textured and bright finish material for
use in transportation, construction and
industrial applications such as roofing,
architectural cladding and domestic
appliances. The expanded capacity in
Italy also frees up capacity elsewhere in
the Novelis Europe system that is
needed for use in growth markets. Nov-
elis Italy currently employs approxi-
mately 400 people at its plants in Pieve
and Bresso. 

Continuum celebrates anniversary
with 500 million green bottles

Continuum Recycling, the recycled-
PET joint venture between Coca-Cola
Enterprises (CCE) and ECO Plastics, cele-
brated its one year anniversary by reaching
the milestone of half a billion bottles
processed since opening in May 2012.

To mark the completion of Contin-
uum’s first full year in operation, CCE and
ECO Plastics welcomed Lord de Mauley,
Parliamentary Under Secretary at the
Department for Environment, Food and
Rural Affairs, for a tour of the facility. The
visit allowed the Waste & Recycling Min-

ister to witness first-hand the technology
and people driving the transformation of
plastics reprocessing in Great Britain.

Located on the site of ECO Plastics’
existing facility in Hemswell, Lin-
colnshire, the development of Continuum
Recycling created the world’s largest plas-
tics reprocessing facility, more than dou-
bling the amount of bottle-grade recycled
plastic previously created in Britain. 

The site is now responsible for pro-
cessing around 50 percent of all the plastic
bottles collected in the UK.



Model 4
The new model 4 E-Z log Baler is just what mid size scrap yards have been 

asking for! Priced right for any yard — small, mid size, or large!
Like the Model 3, the NEW Model 4 has no set up time and a very low cost to operate.
The one man operations are all handled from the newly designed cab. With the 400º 
rotation crane and a reach of 27’ adding the continuous rotation grapple, it makes 

loading the larger chamber a breeze.
 Taking your loose scrap to a highly sought after shreddable log.

— Cycles in under 2 minutes!
— Produces up to 70 tons per day.

— Fully portable in the closed position.
— New seat design for more operator comfort.
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Based on preliminary Census Bureau
data, the American Iron and Steel Insti-
tute (AISI) reported that the U.S.
imported a total of 2,680,000 net tons
(NT) of steel in April, including
2,087,000 NT of finished steel (up 4 per-
cent and 1 percent, respectively, vs.
March final data).  Year-to-date (YTD)
total and finished steel imports are
10,375,000 and 8,178,000 NT, respec-
tively, down 12 percent and 9 percent vs.
2012. Annualized total and finished steel
imports in 2013 would be 31.1 and 24.5
million NT, down 7 percent and 5 percent
respectively vs. 2012. Finished steel
import market share was an estimated 24
percent in April and is estimated at 23
percent YTD.

Key finished steel products with a
significant import increase in April 2013
compared to March are plates-in-coils (up
61 percent), standard pipe (up 43 percent),
cut lengths plates (up 43 percent) and wire
rods (up 39 percent). Major products with
significant YTD import increases vs. the

same period last year are sheets and strip
hot dipped galvanized (up 11 percent).

In April, the largest volumes of fin-
ished steel imports from offshore were all
from Asia and Europe. They were from
South Korea (248,000 NT, down 22 per-
cent), Japan (208,000 NT, up 14 percent),
Germany (115,000 NT, up 57 percent) and

China (106,000 NT, down 22 percent). For
four months of 2013, the largest offshore
suppliers were South Korea (1,210,000
NT, down 2 percent), Japan (657,000 NT,
down 1 percent), China (553,000 NT, up
26 percent), Turkey (468,000 NT, down 31
percent) and Germany (362,000 NT, down
8 percent). 

Steel imports increase 4 percent in April
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www.MoleyMagneticsInc.com
716-434-4023 or cell 716-417-2591

SEE OUR PRODUCTS IN ACTION!
Watch videos on our website:

www.MoleyMagneticsInc.com

HSS Shears
Four turn blades for maximum cutting life

15% increased force compared to standard shears
Strengthened cylinder with longer stroke and speed valve

SE
W

Grapples
HARDOX construction

With or without rotators
4, 5 or 6 tines

Various sizes available:
.5 cubic yards to 2 cubic yards

ESB Magnet
24V operated magnet

Low cost/easy to install
No generator needed

Low maintenance

ars
mum cutting life

MagStar Diesel
Generator Set
Available 9, 13 and 15kW
Kubota Diesel engines

Compact size
Easy install – “Plug & Play”

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
CHINA
TURKEY
GERMANY 
TAIWAN
INDIA
All Others
TOTAL

APR
2013
248
208
106

66
115
81
60

1,202
2,087

MAR
2013
318
182
136
154

73
68
75

1,055
2,061

2013
Annual (est)

3,631
1,971
1,660
1,407
1,087

784
731

13,262
24,533

2012
Annual
3,651
1,931
1,652
1,347
1,279

833
762

14,372
25,826

% Change 2013
Annual vs. 2012

-0.5%
2.1%
0.5%
4.5%

-15.0%
-5.9%
-4.1%
-7.7%
-5.0%

METALS

Novelis revealed the commercial
availability of the industry’s first inde-
pendently certified, high-recycled con-
tent aluminum designed specifically for
the beverage can market. With a mini-
mum of 90 percent recycled aluminum,
the Novelis evercan™ aluminum bever-
age can body sheet will allow beverage
companies to deliver soft drinks, beer
and other popular beverages in a low-
carbon footprint consumer package. 

Novelis evercan aluminum sheet
has been certified for high-recycled con-
tent by SCS Global Services, a third-
party environmental, sustainability and
food quality certification, auditing, test-
ing and standards development service. 

Novelis is initially offering alu-
minum can body sheet guaranteed to
contain at least 90 percent recycled con-
tent. When combined with the can end
made of a different alloy during the can

making process, the new Novelis ever-
can will enable beverage companies to
market their beverages in standard 12
ounce aluminum cans certified as made
from a minimum of 70 percent recycled
content. 

The Novelis evercan aluminum
beverage can body sheet is commer-
cially available now in North America
and Europe, and will be available
worldwide later this year.

The company’s efforts to increase
the recycling of beverage cans is a key
component of its plan to increase the
recycled content of its products across
its global operations to 80 percent by
2020. 

Novelis has announced capital
investments of close to $500 million
over the last 2 years that will double
global recycling capacity to 2.1 million
metric tons by 2015. 

New recycled content certification program launched

The Oregon Department of Environ-
mental Quality has issued a $17,231
penalty to Metal Movers, LLC, for a vari-
ety of violations at the metal recovery
business in Helix, Oregon. Metal Movers
illegally disposed of solid waste and failed
to properly clean up spills from oil and
automotive fluids. The company also
improperly labeled and stored containers
of used oil and failed to determine whether
some of its wastes were hazardous.

A DEQ property inspection found
large piles of solid waste, including met-
als, vehicle components, plastics and
glass. The same inspection also found that
oil, gasoline and other contaminants had
been released to the soil.

Three months after being told of the
violations, Metal Movers had not acted to
remedy the situation, which posed a risk to
human health and the environment. 

Oregon DEQ
issues penalty
to Metal Movers



Novelis revealed a number of senior
executive moves designed to further accel-
erate its “One Novelis” global integration
strategy. Company executives Marco
Palmieri, Tadeu Nardocci and Erwin Mayr
have been appointed as regional presidents
for North America, South America and
Europe, respectively, and Brad Soultz has
been named head of global strategy and
commercial activities.

Marco Palmieri has been named
senior vice president and president, Nov-
elis North America. Palmieri will have
responsibility for all aspects of the com-
pany’s largest region, which is currently
experiencing a step-change in its product
offerings as it increases its sales to the
automotive sector. Palmieri has served
as senior vice president and president,
Novelis South America, since joining the
company in 2011.

Palmieri succeeds Tom Walpole,
who retired from Novelis on June 30,
after a 34-year career with the company. 

Tadeu Nardocci has been named
senior vice president and president, Nov-
elis South America. As head of Novelis’
fastest-growing region, Nardocci will
lead all aspects of the company’s busi-
ness in South America, including the
ongoing expansion of aluminum rolling
and recycling operations at Novelis’
plant in Pindamonhangaba, Brazil. 

Nardocci was most recently senior
vice president and president, Novelis
Europe, where he led the revitalization
of the company’s business in the region,
including increasing its focus on the
automotive market and on closed-loop
recycling agreements with automotive
customers. Nardocci joined the company
in 1978 as an engineer in Brazil. He has
held positions of increasing responsibil-

ity with Novelis, including managing
director of the company’s operations in
Malaysia; senior corporate vice presi-
dent in charge of innovation, technology
and strategy; and a previous assignment
as senior vice president and president,
Novelis South America. 

Erwin Mayr has been named senior
vice president and president, Novelis
Europe, effective immediately. As head
of Novelis’ second-largest region, Mayr
will have responsibility for all aspects of
the company’s European business,
including sales, operations and strategy
implementation. 

Mayr was previously senior vice
president, chief strategy and commercial
officer, with responsibility for creating
the company’s global strategy and over-
seeing all of its key customer relation-
ships and other commercial activities. 

Mayr joined Novelis in 2002 as vice
president, business planning and strat-
egy. During his tenure, he has also
served as business unit president,
Advanced Rolled Products, for Novelis
Europe.

Brad Soultz succeeds Erwin Mayr
as vice president, chief strategy and
commercial officer, effective immedi-
ately. Soultz will be responsible for
developing Novelis’ global strategy and
leading the global commercial organiza-
tions, with a focus on growing the com-
pany’s sales and customer base. 

Prior to Novelis, he was managing
director with Cummins Inc. Since join-
ing Novelis in 2005, he has held a num-
ber of leadership positions, most
recently serving as vice president, global
supply chain. He has also served as vice
president, Global Specialty Products;
vice president and general manager of
Novelis’ Automotive and Specialty Prod-
ucts businesses in North America; and
vice president and general manager for
Light-Gauge Products in North America. 

All of the named executives will
report directly to Novelis’ president and
chief executive officer, Phil Martens.
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PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

We also provide
Fluid Recovery,

Transfer,
Filtration

and Storage
Solutions.

SAVE MONEY
• Minimize your waste disposal costs &
   time spent manifesting
MAKE MONEY
• Increase your revenue through recovered
   fuel sales
LIMIT LIABILITY
• Decrease the potential for spills & accidents
HELP THE ENVIRONMENT
• Proper disposal & recycling of a dangerous 
   but valuable commodity

Lamb Fuels, Inc. is the
ORIGINAL and
#1 BUYER
of recovered
gasoline & diesel
from auto salvage and
scrap businesses nationwide.

Our experienced team of professionals is
able to provide revenue-generating solutions
to boost your bottom line. Please call
855-218-3013, e-mail
info@lambfuels.com or visit
www.lambfuels.com.

s the
d

and
nationwide.

Call Today!

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $300.00 $302.00 $335.00 $365.00 $360.00
#1 Bundles per gross ton 300.00 300.00 335.00 360.00 365.00
Plate and Structural per gross ton 295.00 296.00 351.00 355.00 360.00
#1 & 2 Mixed Steel per gross ton 295.00 295.00 354.00 345.00 330.00
Shredder Bundles (t in) per gross ton 270.00 278.00 270.00 335.00 280.00
Crushed Auto Bodies per gross ton 270.00 278.00 270.00 335.00 280.00
Steel Turnings per gross ton 189.00 180.00 210.00 210.00 225.00
#1 Copper per pound 2.98 2.97 2.98 3.00 3.08
#2 Copper per pound 2.90 2.83 2.85 2.78 2.94
Aluminum Cans per pound .58 .60 .70 .68 .70
Auto Radiators per pound 2.08 1.85 2.00 1.92 2.10
Aluminum Core Radiators per pound .59 .57 .70 .70 .70
Heater Cores per pound 1.90 1.89 1.40 1.43 1.78
Stainless Steel per pound .60 .60 .67 .70 .63
All prices are expressed in USD. Printed as a reader service only.

METALS

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of May total 2,800,000
net tons (NT). This was a 4 percent
increase from the 2,697,000 permit tons
recorded in April and 2 percent increase
from the April final imports total of
2,738,000 NT. Import permit tonnage for
finished steel in May was 2,105,000, down
2 percent from the total of 2,145,000 in
April. For the first five months of 2013
(including May SIMA and April final),
total and finished steel imports were
13,234,000 NT and 10,341,000 NT, down
11 percent and 9 percent from the same
period in 2012.  

Finished steel imports with large
increases in May permits vs. the April final
included reinforcing bars (up 361 percent),
hot rolled bars (up 50 percent), wire rods
(up 30 percent) and steel piling (up 107
percent). Products with significant year-to-
date (YTD) increases vs. the same period
in 2012 include steel piling (up 86 per-
cent), sheets and strip galvanized elec-
trolytic (up 35 percent) and cold rolled
strip (up 32 percent).

In May, the largest finished steel
import permit applications for offshore
countries were for South Korea (286,000
NT, up 4 percent from April), Turkey
(197,000 NT up 197 percent), China
(179,000 NT, up 60 percent) and Japan
(147,000 NT, down 29 percent). Through
the first five months of 2013, the largest
offshore suppliers were South Korea
(1,523,000 NT, down 2 percent) and Japan
(805,000 NT, down 5 percent).

May SIMA
import permits
up 4 percent

Alcoa revealed a second major
North American expansion to meet the
growing demand for light, durable and
recyclable aluminum sheet for automo-
tive production.

Alcoa plans to invest $275 million
over the next 3 years to expand and con-
vert capacity at its rolling mill in Alcoa,
Tennessee, to support automotive pro-
ducers’ plans to use more aluminum
sheet to increase fuel efficiency, safety,
durability and performance of cars and
light trucks. Alcoa previously announced
a $300 million expansion of its Daven-
port, Iowa plant which is set to be com-
pleted by the end of this year.

The Tennessee expansion will add
200 full-time jobs upon completion. In
addition, more than 400 jobs will be cre-
ated during the construction phase of the
expansion. The project will convert some
of the plant’s can sheet capacity to high-
strength automotive aluminum capacity,
as well as install incremental automotive
capacity. The Tennessee expansion was
scheduled to begin in May and should be
completed by mid-2015. When com-
pleted, the plant will be a key supplier to
both the packaging and automotive mar-
kets. Much of the volume for the automo-
tive expansion is already secured under
long-term supply agreements.

Alcoa to expand
North American
automotive
sheet capacity

Novelis makes executive
management appointments



Georgia Public Service Commission
(PSC) and its staff heard testimony from
Georgia Solar Utilities about the com-
pany’s proposal to increase the amount of
solar energy in Georgia Power Com-
pany’s 20 year energy plan.

“We asked the Commissioners to
deploy solar energy farms to rural coun-
ties that are scheduled to lose their coal

and oil-fired power plants,” said Robert
E. Green, CEO of Georgia Solar Utilities.

Georgia Power Company recently
presented their 20 year energy plan to the
PSC. In the plan, the company provided
no new solar resources for Georgia
ratepayers. Tom Fanning, CEO of the
Southern Company, said at a recent
Atlanta Press Club appearance that

“renewables are going to remain a niche
for some time.”

In its written testimony to the PSC,
Georgia Solar Utilities requested 500
MW – enough to power 200,000 homes –
to be deployed to areas that are being
economically-impacted by coal-plant
closures.

During the public phase of the pro-
ceedings, several citizens and representa-
tives from areas affected by coal plant
closures provided public comment.

Representative Rusty Kidd said,
“We’re losing Plant Harllee Branch in the
months to come and a significant portion
of Putnam’s tax revenues may be lost –
several million dollars annually to be
exact. This is a concern that I share with
all of the communities facing the same
dilemma.” 

Tea Party Patriot state coordinator
Debbie Dooley said, “I commend the
Commission for considering plans for
new solar investments that avoid the use
of state subsidies, don’t require Vogtle-
style financing risks and leads to ratepay-
ers benefiting long term.”

University of Georgia junior Tyler
Faby said, “I would like to request of the
Commission in this Integrated Resource
Plan to consider allowing new solar
investments to be installed into the UGA
grid, helping us meet our 10 percent
renewable energy targets.

“We feel that it would send a strong
message to students all over the country
that UGA is prepared for the 21st century
economy,” said Faby, who is also a mem-
ber of a student committee tasked with
replacing coal-fired boilers with newer
sources of energy.

During his testimony, Robert E.
Green said, “We have a unique window
of opportunity to use historically-low
interest rates in the bond market to install
solar energy farms that will provide long-
term stability in energy rates.

“Zero future fuel costs means addi-
tional savings to future generations.
Through our plan, hundreds of millions
of dollars in investments will be provided
to local communities and hundreds of
new jobs will be created.”
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Learn from the tips in these con-
tinuing articles.

Tip #7:  Keep your loan amount
private – save taxes!

Whenever you finance a piece of
property, the deed of trust becomes
part of the public record. The dollar
amount of your loan is listed on that
deed.  

The official reason is that, in the
event of foreclosure, the lenders and
courts want to be able to identify each
loan very specifically. However, the
reality is that the dollar amount isn’t
going to be the only way to identify
that loan. Let’s face it: The chances are
good that you didn’t take out addi-
tional loans on other pieces of property
on that exact same day for the same
amount of money. So the records
showing a loan being taken out on that
piece of property should be sufficient
to connect the deed to the property.

When the dollar amount of a loan
is included on a deed, the taxing dis-
trict can use that information to make
assumptions as to the sale price. Most
likely, the district will assume that the
loan amount represents a certain per-
centage of the value of the property, so
it will automatically assess it under
that assumption, which could lead to a
higher value and tax rate. 

Let’s say you have a piece of
property you bought 20 years ago; now
it’s worth $5 million. You don’t have a
loan on it and the tax district’s assess-
ment puts the value of the property at
$800,000. If you go to the bank and
borrow $4 million on that piece of
property and the tax district sees that
amount, it’s going to raise the esti-
mated value of the property. Generally,
the tax district assumes that the loan is
equal to 80 percent of the property’s
value, so it computes a value based on
that formula and raises your taxes
accordingly. With that value in place,
the district will challenge you to pro-
duce the sale documents to protest, so

you lose. In some states, disclosure of
sale prices is mandatory; rules vary. So
it’s to your benefit as the property
owner to keep that amount private.
Legally, if someone from the taxing
district called the bank and asked for
the amount of the loan, the banker
would be barred from telling them.
That same sort of confidentiality
should be allowed on paperwork that is
being filed with the tax district. In Fort
Worth, Texas, the tax rate runs about 3
percent of value, so the increase
described above triggers additional
property taxes of $120,000. Yep, over
$2,000 per week just for taxes. Most
lenders on commercial loans will be
willing to leave the amount out; how-
ever, it’s much trickier on residential
loans. 

Just as with other business trans-
actions, you can use a non-disclosure
agreement, or NDA, to keep the details
private. This can also be placed as a
requirement in the contract on a real
estate sale, ensuring that you are able
to keep the information private. One
added benefit is also that you don’t
want everyone knowing what you paid
or sold a property for.  

Keep your sales price private,
too!

For many reasons, it’s also impor-
tant to keep the sales amount of real
estate transactions private, too. One
way to do this is to put a non-disclo-
sure agreement in the purchase con-
tract. The non-disclosure agreement
prohibits the buyer and the seller from
revealing the dollar amount of the
transaction.

Some states require you to include
that information, so check your state
laws before pursuing this agreement.
You can always add a non-disclosure
clause; just include a provision except-
ing those professionals or employees
involved in the transaction who need to
know (like the party’s accountants) or
as required by law. 

Getting to yes with your banker

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

ALTERNATIVE ENERGY

Georgia PSC asked to bring solar
energy to coal plant communities

Clean Energy Fuels Corp. and Cov-
anta Energy Corporation hosted opening
ceremonies in Newark, New Jersey for
the first compressed natural gas (CNG)
fueling station built as part of a nation-
wide partnership between the two com-
panies to expand the CNG fueling
infrastructure across the country. 

The new station, built and main-
tained by Clean Energy on-site at Cov-
anta’s energy-from-waste facility located
in Newark will supply CNG fuel to
refuse trucks serving communities and
businesses in Northern New Jersey and
New York City. CNG fueling, combined
with Covanta’s energy-from-waste facil-
ity, which processes post-recycled
municipal solid waste into clean, renew-
able electricity, creates a compelling
economic and environmentally friendly
refuse management model the two com-
panies plan to replicate across the
United States.  

This Clean Energy and Covanta
CNG fueling station project is partially
funded by a U.S. Department of Energy
Federal Stimulus Grant through the New
Jersey Clean Cities Coalition, a non-
profit organization that works to educate
the public about the environmental bene-
fits of switching to vehicles powered by
alternative fuels.

Natural gas fuel costs up to $1.50
less per gallon than gasoline or diesel,
depending on local market conditions.
The use of natural gas fuel not only
reduces operating costs for vehicles, but
also reduces greenhouse gas emissions
up to 30 percent in light-duty vehicles
and 23 percent in medium to heavy-duty
vehicles. The U.S. Department of
Energy reports that 98 percent of the
natural gas consumed in the U.S. is
sourced in the U.S. and Canada, making
natural gas a secure North American
energy choice.

CNG fueling
station opens
in New Jersey

Two snakes were slithering through a
field. One snake turned to the other and
asked, “Do you think we’re poisonous
snakes?”

“I don't know,” replied the other, “Why?”
“Well,” said the first, “I just bit my lip!”



Cherry Companies named
C&D Recycler of the Year 

Cherry, a Houston based demolition
and recycling company, has been named
Construction & Demolition (C&D)
Recycler of the Year by the Construction
Materials Recycling Association
(CMRA).

CMRA is a national trade organiza-
tion that promotes the safe and economi-
cally feasible recycling of the more than
325 million tons of recoverable C&D
materials generated in the U.S. annually. 

CMRA honored Cherry for its con-
tributions to the recycling industry by
significantly expanding its aggregate and
steel recycling operations during the last
18 months to include the recycling of
asphalt, residential composition shingles
and tires. Cherry upped its aggregates
recycling from one million tons to two
million tons, its steel recycling from
40,000 tons to 50,000 tons and increased
its revenues by 33 percent during that
time period.

Cherry’s other major business
accomplishments included the startup of

three new areas of recycled products –
asphalt, residential composition shingles
and tires. Asphalt recycling now totals
59,000 tons, residential composition
shingle recycling is 25,000 tons and tire
recycling is 3,500 tons annually. In order
to achieve these results, the company
expanded operations at three recycling
centers and five stabilized materials
plants and opened two more recycling
centers and one additional stabilized
materials plant.
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CONSTRUCTION & DEMOLITION

Asphalt recycling at Cherry’s newest recycling
center located in Hitchcock, Texas.

Rebranded construction and
demolition association unveiled

To more clearly identify with its
constituency, the 18 year old Construc-
tion Materials Recycling Association has
rebranded itself as the Construction &
Demolition Recycling Association
(CDRA). 

“As our industry has continued to
grow we wanted to highlight the focus
our organization has on the recycling of
both construction and demolition materi-
als,” said Valerie Montecalvo, president
of the CDRA and also president of
Bayshore Recycling, Keasbey, New Jer-
sey. “The goal of the more than 250
members of the CDRA is to promote the
recycling of C&D materials.”

Besides performing a variety of
projects to reach that goal, in recent
years the organization has grown rap-
idly, and has expanded its headquarters
and staff, and has such offerings as an

industry-specific safety manual, a con-
crete recycling white paper, material
specific websites for concrete, asphalt
shingles and gypsum and recently
started up a C&D Recycling Hall of
Fame to honor those pioneers and lead-
ers in the industry. 

As part of its rebranding the CDRA
has a new and more fully interactive
website that will remain at www.cdrecy-
cling.org. The new design will allow
members to pay dues and other bills
online, download association documents
and allow for association committee
members to have their own areas for
their correspondence. Most of the mate-
rial-specific websites the CDRA man-
ages will also have the same design. The
website also has features to allow it to
provide other member services in the
future.

For beautiful eyes, look for the good in others; for beautiful lips, speak only words
of kindness; and for poise, walk with the knowledge that you are never alone.

—Audrey Hepburn

Association chooses six
new scholarship winners 

The National Demolition Association
(NDA) named six recipients of scholar-
ships presented by the global trade organi-
zation representing the demolition industry.

•The Bill and Wanda Baker Scholar-
ship was presented to Ryan Mitacek of
Glen Ellyn, Illinois. He is a graduating
senior at Glenbard South High School in
Glen Ellyn. He was nominated for the
scholarship by NDA member company
Robinette Demolition Inc., Oakbrook Ter-
race, Illinois.

•The National Demolition Associa-
tion Scholarship was awarded to Laura
Kowalik of New Alexandria, Pennsylva-
nia, a graduating senior at Derry Area
High School. She was nominated by NDA
member company Noralco Corporation,
Pittsburgh, Pennsylvania. The second
recipient of this scholarship is Marc
Petrine of Midlothian, Virginia, who will
graduate this year from Maggie L. Walker

Governor’s School in Richmond, Virginia.
Petrine was nominated by NDA member
company, S.B. Cox Inc., Richmond.

•The NDA Southern California Chap-
ter Scholarship was presented to Nathan
Wolf of Fontana, California, a student at
the University of California, Los Angeles.
Three D Service Demolition Contractors,
Pomona, California, nominated him for
the scholarship.

•The Patrick H. O’Rourke Scholar-
ship was awarded to Jovana Stijovic of
Garfield, New Jersey, a student at Bergen
County Community College. She was
nominated by NDA member company
Brandenburg Industrial Service Co.,
Chicago, Illinois. 

•The Sims Adams Recycling Scholar-
ship was given to Jelena Stijovic of
Garfield, New Jersey, a student at Bergen
County Community College, which was
offered to qualified students. 

Lomangino added to Hall of Fame
The Construction and Demolition

Recycling Association (CDRA), presented
the 2013 Industry Awards, including the
Inaugural Class of the C&D Recycling
Hall of Fame. The C&D Recycling Hall of
Fame honors prominent leaders and pio-
neers in the C&D recycling industry.

Anthony Lomangino, chairman and
co-founder of Southern Waste Systems
(SWS) and Sun Recycling, was named as
a 2013 Hall of Fame inductee. Lomangino

has more than 35 years’ experience in the
waste and recycling industry.  Lomangino
traveled to Germany in the late 1970s and
purchased the first C&D sorting system,
bringing the technology for the very first
time to the North Eastern United States.
He has led the industry in the process of
recycling C&D material from that original
system he bought to the 5th generation of
that system used today at Sun Recycling.
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SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

NEW PRODUCT SHOWCASE BUSINESS BRIEFS

Newalta Corporation has declared a
quarterly cash dividend of $0.11 per
common share for the second quarter of
2013, payable on July 15, 2013, to all
shareholders of record on June 28, 2013.
The ex-dividend date is June 27, 2013. 

Newalta’s dividend reinvestment
plan (DRIP) provides eligible sharehold-
ers with the opportunity to reinvest their
quarterly dividends to acquire additional
Newalta shares at a purchase price equal
to 95 percent of the Average Market
Price – as defined in the DRIP. 

Newalta expects that the dividends
will be eligible dividends for income tax
purposes and thus qualify for the
enhanced gross-up and tax credit regime
for certain shareholders.

Newalta declares second
quarter cash dividend

TransAxle has acquired Adelman’s
Truck Parts of Cleveland, a regional
remanufacturer of transmissions and dif-
ferentials for half-ton and larger trucks.

“The addition of Cleveland to our
existing network gives us a total of 23
branches. Our branch network will now
span from Maine down through the Car-
olinas and as far west as Tennessee and
Ohio. We will now be able to offer same
or next day service as far west as Illinois.
This new branch location will enhance
our ability to serve local, regional or
national customers with the full comple-
ment of TransAxle products. The entire
Adelman’s Cleveland staff will be joining
the TransAxle family, so the customer
relationships forged in the past will con-
tinue without interruption,” stated David
Olsen, CEO TransAxle LLC.

TransAxle LLC acquires
Adelman’s Truck Parts

Akro-Mils has named Mike Iafigli-
ola new product development manager.

In his new position, Iafigliola will
drive Akro-Mils’ revenue growth
through development, implementation
and execution of new products and inno-
vation initiatives.

Prior to joining Akro-Mils, Iafigli-
ola was Commercialization and market-
ing project manager at MTD Products
Inc., where he was responsible for devel-
oping and managing new products for
the outdoor power equipment market.

He holds a bachelor’s degree in
marketing from Cleveland State Univer-
sity and a master’s degree in business
administration from Ashland University.

Akro-Mils names product
development manager

Krause Manufacturing, Bellingham,
Washington, a division of the CP Group,
will move equipment manufacturing to the
CP Group World Headquarters in San
Diego, California. Krause will retain
offices in Bellingham.

CP made significant investments
into their manufacturing plant in San
Diego by moving locations at the end of
2012, increasing space from 50,000
sq.ft. to 120,000 sq.ft. 

The move is scheduled to take place
in July. Krause, established in 1963, is
celebrating their 50th year of business
this year.

Krause moves equipment
plant to San Diego

CB MANUFACTURING DEBUTS
MAX SCRAP SHEAR BLADES

CB Manufacturing
4475 Infirmary Road
Miamisburg, OH 45342
800-543-6860
www.cbmfg.com

NEW BUNTING HIGH-INTENSITY
SEPARATION CONVEYOR LINE

Bunting® Magnetics Co. introduced a new line of
high-intensity separation conveyors. These new sepa-
ration conveyors are designed to provide extremely
high magnetic fields, which enable removal of lightly
magnetic tramp metal fines. High-intensity magnetic
fields also separate 300 series stainless steel,
increasing separation effectiveness for automotive
and electronic scrap recycling. Optional vibratory
feeder trays are available. The conveyor frames are
constructed of 300 series stainless steel, and tough
urethane endless belts maximize magnetic field expo-
sure to the material being conveyed.

Bunting Magnetics Co.
500 South Spencer Road
Newton, KS 67114
316-284-2020
www.buntingmagnetics.com

CB Manufacturing introduced their new CB Max
Scrap Shears blades. CB Max is a custom metallurgi-
cal blend of carbon, molybdenum, tungsten, silicon
and boron that optimizes the performance of their
scrap shear machine knives. With increased wear
resistance, these knives are proven to outlast the
competition. CB’s domestic scrap processing partners
have tested these blades against leading OEM blades
and found that the Max Scrap blades lasted between
1.5 and 1.75 times longer. 

NEW AEROSOL CAN RECYCLING
SYSTEM FROM ANDAX

Andax’s new system easily turns aerosol cans into
scrap metal. In as little as five seconds, the aerosol
can recycling system leaves a depressurized, empty
steel can that can be recycled with other scrap metal. 

Average disposal cost savings when disposing of
4,200 aerosol cans ranges from $12,000 to $52,000.
A non-sparking pin ensures a safe, clean puncture,
and the combination coalescing/colormetric carbon fil-
ter captures odors and filters potentially harmful
volatile organic compounds. The contents of each can
are collected directly into a 55-gallon drum.

Andax Industries, LLC 
613 W Palmer Street
St. Marys, KS 66536
800-999-1358
www.andax.com

WINKLE LAUNCHES OPTIMAG
BRAND FOR ALL ITS MAGNETS

Winkle Industries recently introduced the complete
line of OptiMag® lifting magnets. All Winkle magnets
have been designed and manufactured to provide
end-users with the lowest lift-to-weight ratio and true
75 percent continuous operation. OptiMag magnets
can achieve as much as 14 percent weight savings
over competitive models and are offered in cast as
well as fabricated steel cases equipped with impact
resistant manganese steel bottom plates.

Winkle has created a complete line-up of magnets
from 24” to 96” in diameter and include grapple and
drop ball magnets. 

Winkle Industries
2080 West Main Street
Alliance, OH 44601
330-823-9730
www.winkleindustries.com

WARREN & BAERG INTRODUCES
THE MODEL MSB6-20-O BIN

Warren & Baerg recently released the Model
MSB6-20-O Metering-Surge Bin that can be used in
the agricultural, biomass and waste industries. This
latest generation of metering bin allows customers to
load fibrous materials with a front-end loader.

The Metering-Surge Bin provides a consistent, pos-
itive and even flow of material for various applications.
It provides cost effective metering of shredded or
ground woods, stover, grasses, paper, cardboard,
plastics, carpet and similar materials from low rates to
well over 100 tons per hour.

Warren & Baerg
Manufacturing, Inc.
39950 Road 108
Dinuba, CA 93618
559-591-6790
www.warrenbaerg.com



American Recycler July 2013, Page A19

FOR DETAILS:
612-961-8893
www.jobmachineryinc.com

MOZELT
Defining Generator Leadership

■   13kW dimensions   L 34" x W 30" x H 34"
■   20kW dimensions   L 34" x W 32" x H 34"
■   30kW dimensions…COMING SOON!!!
■   MOZELT GENERATOR FEATURING:
      Micro processor based digital controller
      - No wearing parts…no brushes or contactor points
      - Short-circuit proof
      - CYBER SERVICE USB data port provides instant free factory support
■   Kubota diesel (4) cylinder….both 13kW & 20kW generators
■   Generator driven without using machine production power…i.e., not slowing cycles
■   Mounts on (4) vibration isolator feet
■   Enables ease of migration and low cost mounting
■   Safety shield capsule enclosure features rounded profile with vertical and
      horizontal frame construction
■   Made in America by JOB Machinery, Inc.

WHY WOULD YOU WANT ANY OTHER GENERATOR ON YOUR MATERIAL HANDLER?

ALSO AVAILABLE 13kW/20kW HYDRAULIC DRIVE GENERATORS

GENIUS, as in COMPACT INSTALL SIZE!

WITH A CCOOL  GENEN™ GENERATOR
FROM JOB MACHINERY, INC...

YOU GET GENIUS™

PAGE ADVERTISER
A9 A-1 Scale Company
B5 Arnott Industries 

A16 ARPI
A11 ASKO, Inc.
A3 Bud Roberts Company, Inc.
B4 C & C Machining
A4 Call Shaughnessy, Inc.

A10 CIF Industries
A17 ClearSpan Fabric Structures
A15 Connecticut Metal Industries
A8 Copper Wire Stripper

A13, B8 DADE Capital Corp.
B3 Direct Response of America
B7 Federal Equipment

A23 Government Liquidation
A11 Granutech-Saturn Systems, Inc.
A2 Iron Ax, Inc.

A19 JOB Machinery, Inc.
A15 Lamb Fuels
A5 LBX Company, LLC.
A8 Maurer Manufacturing

A14 Moley Magnetics, Inc.
A9 Multimetco

A24 OverBuilt, Inc.
A17 Pemberton
A10 Recycling Services Intl., Inc.
A12 RM Johnson
B5 SAS Forks
A6 Sebright Products, Inc.
A7 Sierra International

A18 SSI Shredding Systems, Inc.
A6 Supershear, Inc.
B6 VZN Group, Inc.

ADVERTISER INDEX

BUSINESS BRIEFS

BACE, a manufacturer of heavy
duty balers and compactors for use in
the recycling and waste management
industry, has promoted Tom Fahrland to
the position, vice president of sales. 

Fahrland joined BACE 3 years ago,
bringing more than 40 years of experi-
ence distributing and selling recycling
equipment. 

BACE promotes Tom
Fahrland to VP of sales

The board of directors of Nucor
Corporation declared the regular quar-
terly cash dividend of $0.3675 per share
on Nucor’s common stock. 

This cash dividend is payable on
August 9, 2013 to stockholders of
record on June 28, 2013, and is Nucor’s
161st consecutive quarterly cash
dividend.

Nucor declares 161st
consecutive cash dividend

Alcoa revealed that Robert Wilt, cur-
rently chief operating officer of Alcoa’s
Global Primary Products (GPP) business,
has been named president of Global Pri-
mary Products. Wilt will succeed Chris
Ayers, who is leaving Alcoa to become
president and chief executive officer of
Wireco World Group.

In his new role, Wilt will have overall
responsibility for the primary business that
includes global aluminum smelters,
refineries and mines throughout the U.S.,
Latin America, Australia, Iceland, Guinea,
Europe and Canada. Wilt is a member of
the Alcoa Executive Council, the senior
leadership team that sets strategic direction
for the company.

Wilt joined Alcoa in 1999 as superin-
tendent at the company’s U.S. metals oper-
ations in Alcoa, Tennessee. He became
plant manager at Alcoa’s Wenatchee,
Washington, smelting facility in 2001,
then served as vice president of energy
development and vice president of opera-
tional excellence for GPP. He was named
president of Alcoa’s U.S. primary products
business in 2009 and to his current posi-
tion earlier this year.

Ayers joined Alcoa in February 2010
as chief operating officer of Alcoa cast,
forged and extruded products. He was later
named chief operating officer of Alcoa’s
primary business and became president of
GPP in May 2011. 

Alcoa chooses president
of global primary products

KPI-JCI and Astec Mobile Screens
named Melinda Schweitzer marketing
manager.

Schweitzer, who has had 12 years of
successful experience in the marketing
field, most recently worked at Avera
Sacred Heart Hospital in Yankton, South
Dakota, as a physician recruitment
director. 

Schweitzer chosen as
marketing manager
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877-247-6629 • IronAx.com

with an Iron Ax IA25R Shear 
Doosan DX225LC Excavator

Completely reconditioned with only 
2,695 hours. More photos and details 
are available. $179,000

EXCELLENT
CONDITION

LIEBHERR 942 MATERIAL HANDLER,
engine rebuilt in 2012 with Mozelt 13kw
generator used every day, with many spare
parts $40,000; 1995 Komatsu PC220-6
with Allied Gator 2022 shear. Runs well,
shear cylinder needs work, $15,000 for
combo. Call Dave at 218-929-0299. 

Material Handlers

Balers

216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Max Pak Auto Tie Baler

Model HOE4260308, 30 HP Motor, 8” Cylinder
$65,000 • Reconditioned

More Balers and Compactors for Sale!
C & S Hydraulic & Welding Services, Inc.

410-538-8582
candshydraulics.com

12" Two-Ram BALER
Model #12-E2RRB-200 Baler with Conveyor

4 years old, NEW – Never used or 
installed! Contact us at 

baler@carecycling.com for details.

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Balers

Balers

BusinessesAuto Recycling

TWO SCRAP METAL YARDS. Fully opera-
tional both with Pull-a-Part potential. Both
located in south Georgia. One is 22 acres
and the other is 4 acres. $475,000 for both
or will consider one at a time. 706-540-3100

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
F or sale. 2,695 hours, John Deere Engine,
good shape, road ready. $105,000 OBO.
(2) 1996 utility flatbed trailers with front
and rear headache racks, Mountain Tarp
curtain system, ready to haul cars, one
holds 18-21 cars and the other will haul
21-23 bales. Asking $7,500 each. E-mail
lloyd@picknpullsa.com or call 210-389-
7321.

1997 BIG MAC WITH JOHN DEERE
power unit, portable, there are no issues
with this crusher, $90,000; TC300 Rim
crusher $5,000; you may view both items
in action, located in Lenoir, North Carolina.
828-728-8305 or 828-320-7365. 

RECYCLE
YOUR MOTOR BLOCKS
Paying TOP $ for Unclean Blocks!

METALICO ANNACO

800-394-1300

SELL YOUR
AIR SUSPENSION

CORES
FOR MORE

ArnottBuysCores.com
800-251-8993 • 321-868-3016

UP TO $300 EA. + PRE-PAID SHIPPING
*PRICING & PRE-PAID SHIPPING IN USA ONLY.

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds Section.
Call 877-777-0737 or visit AmericanRecy-
cler.com to place your ad today!

419-931-9000

2006 Al-Jon 400XL
Metal Baler

2006 Al-Jon 400XL
Metal Baler

7,600 hours. 
Very good
condition.
$225,000

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?
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Material Handlers

www.HescoMachinery.com
CALL JOHN DAVIS

952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
2010 M318D MH (Rubber) 36' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
(4) 2008-10 M322D MH (Rubber) 38' 
Reach, Hyd Cab, 12.5KW Gen, Grapple
2008 325D MH (Crawler) 51' Reach, Hyd 
Cab, 20KW Gen, Grapple
2002 325C MH (Crawler) 44' Reach, 42" 
Elevated Cab, 15KW Gen
1998 325B MH (Crawler) 44' Reach, 42" 
Elevated Cab, 15KW Gen, Grapple

LIEBHERR
(2) 2004-06 A904C (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
2001 A904B (Rubber) 38' Reach, Hyd 
Cab, 15KW Gen, Grapple
2006 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
(4) 2008 A934C (Rubber) 52' Reach, Hyd 
Cab, 20KW Gen, Grapple
(3) 2007-09 A944C HD (Rubber) 60' 
Reach, Hyd Cab, 25KW Gen, Grapple
(2) 2001-04 R934B (Crawler) 47' Reach, 
Hyd Cab, 20KW Gen, Grapple
2007 R924C (Crawler) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple

SENNEBOGEN
(3) 2006-09 821M (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
(2) 2009-11 825M (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2008 835M (Rubber) 55' Reach, Hyd 
Cab, 20KW Gen, Grapple
2006 840M (Rubber) 55' Reach, Hyd 
Cab, 20KW Gen, Grapple
(2) 2008 850M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 835R (Crawler) 55' Reach, Hyd 
Cab, 20KW Gen, Grapple
2009 880EQ R (Crawler) 98' Reach

FUCHS
2007 MHL335D (Rubber) 41' Reach, Hyd 
Cab, 10KW Gen, Grapple
2007 MHL340D (Rubber) 45' Reach, Hyd 
Cab, 13KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13KW Gen, Grapple
(7) 2007 MHL350D (Rubber) 52' Reach, 
Hyd Cab, 13KW Gen, Grapple
2008 MHL360D (Rubber) 59' Reach, Hyd 
Cab, 30KW Gen, Grapple

PRICEREDUCED!

2010 Cat M322D MH - 3,800 hrs., hydraulic cab, A/C, 41 ft. MH
boom & stick, outriggers, solid tires, camera, gen set, and
grapple.  $259,500

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2007 Cat 330DL equipped with Genesis GXP500R mobile
shear with 360 rotation.  Through shop and work ready!
$229,500

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  $189,500

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360 degree rotation and less than 250 hours
since complete factory rebuild.  Through shop, checked,
serviced, and ready to go!!!  $219,500

PRICE

REDUCED!

1999 Fuchs MHL350 - 50 ft. MH boom & stick, hydraulic cab,
gen set, and solid tires.  NICE.  $79,500 FOB Mass.

ATLAS
2003 1704 (crawler) 39' reach, 4’ tilting cab 
riser, gen-set, grapple. 
1996 1804 (crawler) 48’ reach, 2’ cab riser, 
gen-set, grapple.
CATERPILLAR
2005 M322C (rubber) 42' reach, gen-set, hyd. 
cab, gen-set, grapple.
FUCHS
2008 MHL331D (rubber) 34’ reach, hyd. cab, 
rotating-tilting 2 tine sorting grapple.
1995 MHL340 REBUILT (rubber) 41' reach, 
hyd. cab, gen-set, grapple.
1995 MHL350 REBUILT (rubber) 50’ reach, 
hyd. cab, gen-set, grapple.
2004 MHL350 (rubber) 50' reach, hyd. cab, 
gen-set, grapple.
2005 MHL350 (rubber) 50' reach, hyd. cab, 
gen set, grapple (5 available).
2012 MHL350E NEW (rubber) 52’ reach, hyd. 
cab, gen-set, grapple.
2006 MHL350D (rubber) 50’ reach, hyd. cab, 
gen-set, grapple.
2003 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple.
2005 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple (3 available).
LIEBHERR
2008 A954 (rubber) 59' reach, hyd. cab, 
gen-set, grapple.
2001 A904 (rubber) 37' reach, 4’ cab riser, 
gen-set, magnet.
1999 A902 (rubber) 37' reach, hyd. cab, 
gen-set, grapple.
2006 A924B (rubber) 42’ reach, hyd. cab, 
gen-set, grapple.
2009 A924C (rubber) 42' reach, hyd. cab, 
gen-set, grapple.
2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.
1994 A932 REBUILT (rubber) 48' reach, hyd. 
cab, gen-set, grapple.
1995 A932 (rubber) 50’ reach, 4’ cab riser, 
gen-set.
SENNEBOGEN
2002 821M (rubber) 36' reach, hyd. cab, 
gen-set, grapple.
2007 825M (rubber) 41' reach, hyd. cab, 
gen-set, grapple.
2008 830M (rubber) 50' reach, hyd. cab, 
gen-set, grapple.
2004 & 2005 835M (rubber) 55’ reach hyd. 
cab, gen-set, grapple.
SHEARS
2006 Caterpillar 345CL-VG12 with Cat S385C 
rotating shear.
2002 Komatsu PC300LC-6LE with Genesis 
rebar shear.
2005 Komatsu PC 300LC-7L with LaBounty 
2500R rotating shear.
2004 Volvo EC290 with Genesis 500R 
rotating shear. 
1987 Liebherr R952 with Vibra-Ram shear. 
MISCELLANOUS
2008 Al-Jon 580 portable baler, 4,300 hours, 
new: paint, tires and remote control.
2003 MultiDocker CH65B REBUILT (crawler) 
72' reach barge loading material handler.
2001 New Holland EW200 (rubber) solid tires, 
new Baldor gen-set, new magnet. 
1987 John Deere 595D (rubber) new 4-tine 
rotating grapple, new diesel gen-set
NEW 4 or 5 tine rotating hydraulic grapples 
all sizes with rotation & link.
NEW 28” to 40” diameter magnets designed 
to work off of the machines batteries – 
complete system, NO gen-set required and 
very easy to install.

ATLASS

Call Ivan Jacobs today at800-472-0453800-472-0453

EQUIPMENT
INTERNATIONAL

Material HandlersMaterial HandlersMaterial Handlers

1998 Liebherr A932HD - 50 ft. MH boom & stick, cab riser,
rebuilt gen set package, and VERY LOW major component
times.  $79,500 FOB Maryland

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2000 Komatsu PC290LC-6 MH - hydraulic cab, MH front,
1 yd., 3 orange peel grapple w/360 rotation, and excellent
U/C.  Very clean and well kept machine.  $119,500

2006 Cat 262B - 2,900 hrs., cab, A/C, NEW solid tires,
equipped w/factory rebuilt Genesis GVP7 "Versi Pro" w/NEW
shear jaws and 6 month warranty.  $59,500

PRICE

REDUCED!

2003 Cat M320 MH - 40 ft. MH boom & stick, hydraulic cab,
heat & A/C, gen set, solid tires, and Cat grapple.  $119,500

This machine was rebuilt 5 years ago includ-
ing motor, new radiator, new lines and hoses. 
We have lots of spare parts/wheels. Also have 

a core motor for it. Asking $20,000 O.B.O.
John’s Auto Parts, 812-232-9444, ask for Katie. 

1980 Al-jon 434
with Turbo

Working Condition

800-472-0453

GEN-SETS
MAGNETS
GRAPPLES

NEXT DEADLINE:  JULY 18
Call today!  877-777-0737
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Software

Wanted

ScalesMiscellaneousMiscellaneous

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
 @rossknecht.com. Free demo CD 303-
884-5315.

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

850-830-0545
ken@greenwaymetals.com

Unused model 250 (2008)
w/optional elevated stand
& liquid separation screen.
Machine rated at 2,000 lbs.
of aluminum cans flattened
per hour and 4,000 lbs. of
glass cullet per hour. HD
construction, 5 hp motor
230/460 volt-3 phase. Comes
w/manual & original invoice
($13,670). Can arrange for delivery at buyers expense. 

Prodeva Glass & Can Crusher 

 $4,900 

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

● Al-jon 200 portable tin & appliance baler, $25,000
● REM can flattener & blower, $6,500
● Koehring excavator with Labounty 70 shear, 
    $75,000 
● 1990 and 1994 Aljon 400's - contact for prices! 
● Aljon portable car crusher, diesel $14,500
● Colmar B5500 car logger/baler, portable, crane,
    $149,000
● New aluminum can densifier, portable or
    stationary, gas or electric, prices starting at
    $6,950
● New RES alligator shears, 12” to 25” —
     call for pricing!

320-219-7711 / josh@scrapyardequip.com
More equipment available at scrapyardequip.com

EQUIPMENT FOR SALE

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• 35" x 70" Amer. Pulv. 2006 shredder w/ram 
• 62 mm Erema 2002 Pelletizing line 
• Munchy Mdl 55mm film pelletizing Extru 
• 50" Cumberland "Hog" grinder, 200HP 

ALL Sizes & Capacities
AVAILABLE!

4x4 5,000 lb.
Floor Scale Package:

Import $899
US Made $1,399

SCALES
SALES

SERVICE
RENTAL

A~1 SCALE COMPANY
800-890-3555 / a1scalewis.com

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

Miscellaneous

REACH OVER 30,000 PEOPLE for only
$65! Advertise today. 877-777-0737

NEXT DEADLINE:   July 18
Call Today  87 7-7 7 7-0737

MORBARK 1050 TUB GRINDER. 1994,
with Morlift 250 grapple loader, cab with
AC, 24' folding conveyor. Cummins 400 hp
Diesel. Low hours in very good condition.
803-376-6040

Above Ground Scale

30’ Brechbuler 100,000 lb. 
above ground scale.
New digital readout.

Scale house included 12' x 41'.
$18,500.00

419-931-9000

REACH OVER 30,000 PEOPLE for only
$65! Advertise today. 877-777-0737





10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

HIGH-SPEED
BALER/LOGGER

10 ft.

HIGH-SPEED CAR CRUSHER

RECENT TRADE-INS = GREAT DEALS! CALL FOR MORE DETAILS

2011 OverBuilt Model 20 Baler Logger                                          $375,000.00

 Selling
CRUSHER!



Today’s car buyers may not realize
that, whether imported or American
made, automobiles typically contain
parts sourced from many countries.
American icons such as the Ford Explor-
er SUV contain 50 percent North Amer-
ican made parts, while the imported Kia
Sorrento contains 53 percent North
American-made parts. 

Another fact people may not realize
is that when vehicles reach the end of
their useful lives, the scrapped auto parts
may also be shipped across the globe.

Globalization of automobile recy-
cling is well underway and accelerating,
with hard-to-foresee effects on Ameri-
can car recyclers. In part, it is impelled
by growth in new vehicle production.
The world’s car population passed 1 bil-
lion a few years ago and could reach 2.5
billion by mid-century. Last year, global
manufacturers bolted together a record
60 million passenger cars.

Most growth, like most current pro-
duction, will not be in the U.S. or tradi-
tional vehicle sources like Japan and
Germany. In 2012 the U.S. produced just
over 4 million passenger cars, according
to the Organisation Internationale des

Constructeurs d’Automobiles (OICA), a
global carmaker association, while
China alone made over 15 million. In a
dozen years, China is forecast to pro-
duce 25 million cars annually. 

“You look at the Chinese and it’s
incredible what they are going to look

like even in 2025,” said Michael E. Wil-
son, who as CEO of the Automotive
Recyclers Association (ARA), a Manas-
sas, Virginia-based trade group for
American car recyclers, watches global-
ization closely. 

Two major forces tied to expanding
production drive globalization. First,
growing carmakers have voracious
appetites for recycled materials, particu-
larly steel. Second, many countries are
rapidly growing vehicle production
without adequate provisions to recycle
retired vehicles. 

These influences are playing out
already with one example being a deal
signed last year by Insurance Auto Auc-
tions (IAA), a big U.S. salvage auction
company based in Westchester, Illinois,
and Chenlong Recycling in Zhangjia-
gang, Jiangsu. The contract, under
which IAA supplies Chenlong’s buyer
with lower-end vehicles that are partially
crushed and shipped from the West
Coast, is one of the first results of the
lifting two years ago of China’s long-
standing ban on U.S. scrap car imports.

China isn’t the only country active
in vehicle recycling. IAA, for instance,
estimates that 30 percent of its vehicles

are exported. Buyers come from more
than 100 countries, and the auctioneer
said it can assist them in 15 languages
from English and Mandarin Chinese to
Polish and Russian. 

Governments of other nations are
doing more than talking about recycling.
Russia recently announced a new auto-
motive recycling tax on domestic pro-
ducers who don’t provide for end of life
recycling. Last year Mexico published a
national plan for processing scrap vehi-
cles. And India unveiled a new center to
develop environmentally and economi-
cally sustainable ways to improve recy-
cling of vehicles built by its fast-grow-
ing industry. 

Right now, however, globalization
spins on a Chinese axis. “IAA has taken
an active interest in the China market
because of the sheer size and rapid rate
of growth within China,” said John Kett,
IAA president and chief financial offi-
cer. “The China market represents a sig-
nificant opportunity to IAA because of
their demand for used cars that are being
acquired for scrap.”

Recycling U.S. cars saves China
energy, money and pollutants compared
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800-823-9688
Fax 419-931-9001

www.DADECapital.com

SALVAGE, RECYCLING & 
WASTE INDUSTRIES

FINANCING for the

KEEP YOUR BUSINESS AFLOAT
WITH SMART FINANCING FROM DADE

Globalization impacts auto recycling
by MARK HENRICKS
mhenricks@americanrecycler.com

PHOTO COURTESY OF INSURANCE AUTO AUCTIONS

728JET | DREAMSTIME

See GLOBAL SCRAP, Page 7IAA estimates that 30 percent of its vehicles are exported. Buyers in more than 100 countries participate. 

Globalization of automobile and scrap recycling is well underway, and even accelerating – spurred in part by burgeoning new vehicle production.



KAR Auction Services, Inc. report-
ed its first quarter financial results for
the period ended March 31, 2013.

For the first quarter of 2013, the
company reported revenue of $557.6
million as compared with revenue of

$506.9 million for the first quarter of
2012, an increase of 10 percent. Adjust-
ed EBITDA for the quarter ended March
31, 2013 increased 1 percent to $136.2
million, as compared with Adjusted
EBITDA of $134.9 million for the quar-
ter ended March 31, 2012. Net income
for the first quarter of 2013 increased 12
percent to $29.1 million, or $0.21 per
diluted share, as compared with net
income of $26.0 million, or $0.19 per
diluted share, in the first quarter of 2012.
Adjusted net income per share for the
quarters ended March 31, 2013 and
2012 was $0.31. Adjusted net income

for the first quarter 2013 excludes a $6.4
million net loss ($10.8 million pre-tax)
due to costs incurred for processing
vehicles damaged in Superstorm Sandy. 

KAR’s board of directors also
declared a cash dividend of $0.19 per
share on the company’s common stock.
The dividend is payable on July 3, 2013,
to stockholders of record as of the close
of business on June 24, 2013. 

In the first quarter of 2013, IAA
incurred a non-recurring pre-tax net loss
of $10.8 million related to the process-
ing of Superstorm Sandy vehicles. These
losses are net of auction services rev-
enue realized or to be realized upon the
sale of the vehicles. The significantly
higher tow costs incurred in order to
respond to the requirements of cus-
tomers, increased occupancy costs due
to the leasing of temporary locations to
process Superstorm Sandy vehicles and
increased labor costs for the temporary
work force brought into the New York
and New Jersey area resulted in a net
loss on the sale of the Superstorm Sandy
vehicles. In addition, as a result of
adverse weather conditions experienced
in the United States and the volume of
Sandy vehicles sold by IAA in the first
quarter of 2013, the inventory of IAA’s
total loss vehicles has increased over 10
percent at March 31, 20 13 compared to
the prior year. 

A Letter from
the Editor

www.AmericanRecycler.comPage B2, July 2013

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Automotive

Readers,
In the wake of Edward Snow-

den’s leaks to the press regarding the
National Security Agency’s (NSA)
practice of warrantless surveillance
of American and foreign communi-
cations, some politicians have pub-
licly called for him to be labeled a
traitor. 

If the politicians are to be
believed, Snowden has compromised
a vital security program that was
responsible for thwarting some 80 or
so potential terrorist attacks (if the
latest testimony is accurate). They
say that the surveillance is necessary,
and for the greater public good – so
necessary, in fact, that the FBI
recently admitted to using drones to
surveil on American soil. I say
it’s BS. 

The government lauds, protects
and even rewards whistleblowers
who expose the illegal practices of
their employers. So why, then, is
Snowden being labeled a traitor for
exposing what appears to be an ille-
gal and grossly overreaching practice
of his former employer?

The Obama administration has
loudly and emphatically insisted that
the NSA’s secret monitoring pro-
gram is somehow transparent and
subject to checks and balances. I find
this patently ridiculous. 

Voters cannot hold legislators
accountable for those actions of
which we have no knowledge. The
secret FISA court that oversees these
surveillance programs is staffed by
judges appointed by those unac-
countable politicians. So where’s the
transparency? Where’s the incentive
for these individuals and agencies to
abide by the law? There is no incen-
tive, nor accountability, and so
they’ve run roughshod over the
rights of law-abiding American
citizens. 

Our federal government has
swollen to gross proportions. The
legislature has delegated rulemaking
and enforcement responsibilities to
so many different agencies that no
one can monitor and oversee them
all. This has led to enormous waste,
and highly questionable practices
such as those of the NSA. 

I for one salute Snowden for his
actions. He has shined light on an
otherwise impenetrable bureaucracy,
and allowed voters a glimpse of the
beast beneath the shiny façade. 

Feel free to write in and dis-
agree with me, but make sure your
email doesn’t contain anything you
wouldn’t want the NSA to see.

EQUIPMENT
SPOTLIGHT

NA
R
To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

08/13 Sorting Systems

09/13 Waste Containers

10/13 Conveyors

11/13 Crushed Car Haulers

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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Saudi Arabia is the largest importer
of cars and automotive parts in the
Middle East and a gateway for distribu-
tion to the broader Middle East and
North Africa (MENA) region. The
U.S.-Saudi Arabian Business Council
(USSABC) hosted a conference and
luncheon program in June at The
Townsend Hotel in Birmingham, out-
side of Detroit, to introduce OEMs, tier
suppliers and aftermarket providers to
opportunities for sales, technical tie-
ups, joint venture and investment in the
expanding Saudi auto market.

New vehicle sales in Saudi Arabia
are booming. New passenger car sales
in 2012 were more than 700,000 units,
an increase of 18 percent over the pre-
vious year, according to a recent report
by Business Monitor International.
Driving this demand is a rising level of
disposable income and a large youth
population – two-thirds of the popula-
tion is under 30 years of age.

Saudi Arabia’s automobile acces-
sories, repairs and after-sales service
equipment market has been valued at
more than $2.5 billion while the Middle
East spare parts and accessories trade is
valued at around $11 billion.

OEMs are also giving Saudi Arabia
a new look. Isuzu began light truck
assembly in the country in 2012 and

Jaguar/Land Rover (JLR) has signed a
Letter of Intent to build a manufactur-
ing plant that could be producing
50,000 vehicles per year by 2017.
Among OEM suppliers, Johnson Con-
trols and Denso already have active
joint venture operations in the country.

The USSABC conference brought
together Saudi government and indus-
try leaders as well as U.S. corporations
such as GM, Ford, Chrysler, Dow,
Alcoa, ExxonMobil Chemical, Johnson
Controls and others who are benefiting
from the market now. Saudi dealers for
Chrysler, GM, Ford and Toyota, as well
as some of the country’s leading auto
parts importers are also members of the
visiting Saudi delegation.

Edward Burton, CEO and president
of the Business Council, said, “There
are lots of opportunities for U.S. com-
panies in the Saudi market and this pro-
gram is just the beginning of what we
expect will be a long term program of
ongoing activity between Detroit and
Saudi Arabia.”

Saudi Arabia is positioning itself as
a new automotive production and distri-
bution hub for the MENA region and
beyond. In addition to a package of
incentives and infrastructure support,
the country boasts a competitive advan-
tage because of its extensive base of

companies providing manufacturing
input materials for the auto industry.
Saudi Arabia is home to Saudi Basic
Industries Corporation (SABIC), a
world leader in plastics technology that
has one of the industry’s broadest port-
folios of material solutions for the auto-
motive sector, including up to 60 per-
cent of the plastics used in cars today.
SABIC sits at the apex of a broad net-
work of Saudi-based companies pro-
ducing petrochemical-based products
with offerings down the value chain.

Providing another important mate-
rial input, Alcoa and their local joint
venture partner, Saudi Arabian Mining
Company, will operate one of the
largest and lowest cost integrated alu-
minum facilities in the world. The
$10.8 billion joint venture comprises a
bauxite mine, aluminum refinery, alu-
minum smelter and rolling mill.

Tata Motors’ chairman Ratan Tata
was quoted in an Indian car magazine
as saying that one of the reasons his
company is interested in setting up an
operation in Saudi Arabia is to be near
the Alcoa complex. JLR is one of the
mainstream motoring brands that has
adopted aluminum bodies in some of its
road cars to help reduce vehicle weight.

Saudi Arabia goes to Detroit to
introduce the “next automotive hub”

KAR Auction reports first quarter 2013 results

Why did the scarecrow win an award?
Because he was outstanding in his

field.
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Prices for used cars and light trucks up to 8
years old declined 2.1 percent in May – the largest
drop since last October, according to the NADA
Used Car Guide.

In terms of U.S. dollars, the average trade-in
price of used vehicles up to 8 years old slipped from
$15,320 last year to $15,263 in May 2013 year-to-
date, a modest drop of $57.

“While prices this year have held up well, a
growing supply of three year old vehicles is apply-
ing downward pressure on prices for late-model
used vehicles,” said Jonathan Banks, executive
automotive analyst for the NADA Used Car Guide.

Banks said the increase in used-vehicle supply,
in part, is the result of more fleet and lease sales
after 2009, the same time new-vehicle sales hit a
30-year low with fewer trade-ins.

“Some used-vehicle segments are feeling the
squeeze of higher supply more than others,” he
added.

NADA estimates that the late-model supply of
midsize cars and compact and luxury utility vehi-
cles has increased on average by 16 percent. By
comparison, the late-model supply for the overall
market has increased by eight percent.

Trade-in prices for midsize cars have depreciat-
ed by 2.8 percent over the first 5 months of the year,
from an average of $13,120 in January to $12,749
in May, NADA said. Overall market prices have
declined by 1.9 percent over the same 5 month peri-
od, while prices for full-size pickup trucks are up
nearly 1 percent. Prices of used luxury cars and util-
ity vehicles have fallen the most this year, down 3.3
percent on average.

“Despite the price declines in May, there is lit-
tle evidence to suggest a substantive negative
change in any of the major drivers underpinning
overall used-vehicle price performance,” Banks
said. “With gasoline prices holding steady and con-
sumer sentiment at its highest level since 2007,

we’re expecting an above-average performance in
June.”

Average trade-in values in June’s edition of the
NADA Official Used Car Guide were reduced by a
modest 1.3 percent. NADA expects that price depre-
ciation for compact and midsize cars will be among
the highest recorded in June with depreciation of
midsize and luxury utility vehicles following close-
ly behind. Price declines for full-size pickup trucks
are expected to remain minimal for another month.

Just like the new-vehicle market (sales up seven
percent in May YTD), used-vehicle demand is sup-

ported by favorable credit conditions, stable gaso-
line prices, rising consumer confidence and higher
home prices, Banks added.

NADA’s seasonally-adjusted used-vehicle price
index moved to 122.1 in May, which was a 0.6 per-
cent improvement over April’s figure of 121.3. With
a year-to-date loss of just 0.4 percent, the index’s 5
month average of 122.5 remains just slightly below
2012’s historical peak of 122.9.

The index is a seasonally adjusted measurement
of the change in price for used vehicles up to eight
years old.

Used-vehicle prices drop, but still above average
PHRYSPHOTOS | DREAMSTIME

What should you do if you’re attacked by a pack of clowns? Go for the juggler!



Choosing the correct fork attach-
ment for your wheel loader can boost
auto recycling productivity. A fork is
comprised of two individual
blades/tines and a rack. The length,
shape and substance of the fork com-
bine to determine the fitness of the fork.
Understanding how the fork will be
used in a given operation will help a
user choose the most appropriate model.

The mission at C&C Machining is
to stand out from the competition by
achieving true excellence in both prod-
ucts and customer service. “We are an
aggressive, family-owned company with
a commitment to providing customers
with top quality products in a timely,
cost-efficient manner. Established in
1994, we’ve built our reputation by
exceeding customer expectations on
every job,” said Brian Cowan, welding
supervisor.

Cowan claims the firm’s attention
to customer satisfaction has led to
C&C’s growth. They are the exclusive
manufacturer of Al-jon Fork Products,
which are constructed from high quality
materials that must pass stringent quali-
ty control guidelines before shipment.
C&C’s Scrap Buckets are designed to
complement the Universal Engine
Puller (UEP). “When used with the
UEP, you never have to leave your

loader to attach or detach. Simply load
the scrap bucket on your fork and retract
the UEP engine pincers, which in turn
will lock the scrap bucket in place. The
fork pockets are on the inside so the
fork bottom remains flat and it is easier
to scoop up objects,” explained Cowan.

Approximate product dimen-
sions are 7’ x 6’ x 2’.

C&C forks are constructed
from high strength T-1 steel to
provide maximum durability
and lifespan. Tine length is 6’ to
12’ standard (but can be cus-
tomized to any length) with
tapered design and beveled tips
for easy load separation. With
knock out pins, changing attach-
ments can be accomplished in
minutes, at most. The fork pack-
age consists of a heavy duty
weld with mounting plates to fit
a particular loader or quick-
attach mounting system. Standard back,
low back, and high back profiling can
be built to client specifications. C&C
also offers replacement parts, and in
most cases will have the following com-
ponents in stock: pins, pincers for
UEPs, tines and hydraulic cylinders.

Cowan commented, “In today’s
marketplace, good service isn’t so easy
to find. Service and quality are one and
the same at C&C because we still
remember what it is to service a cus-
tomer and we stand behind what we
sell. If a specialized application is need-
ed, our helpful staff will work with you
on designing something that will satisfy
your needs.”

Cascade Corporation operates sev-
eral state-of-the-art facilities around the
world, dedicated to producing forks for

all load ratings, dimensions and
lengths. In addition to standard
class II, III and IV ITA and
shaft forks, the company spe-
cializes in creating custom fork
designs. Efficient production
processes, low cycle times and
advanced inventory control
enable the plants to react quick-
ly to short lead time orders and
ensure that standard products
are on hand at all times.

“We’ve been in business
since 1943 and our staff is spe-
cialized in the production and
distribution of forks. We pos-
sess the most knowledge in the
industry, dedicated to finding

the right solution for any requirement,”
stated Jason Clarke, manager, customer
service/sales. Cascade forks are made
from high quality steel, and are
designed and tested to meet or exceed
one million lift cycles. All Cascade
manufacturing facilities are certified to

current ISO quality and environmental
standards. Their precise manufacturing
process includes inspections critical to
the safety of each fork. ANSI ITSDF
B56.11.4-2005 requires that forks be
checked every year. Forks showing 10
percent wear (20 percent reduction in
capacity) must be replaced. Cascade
developed a fork inspection safety kit
complete with fork wear calipers, an
inspection log to track inspection
results, and an instruction guide to assist
users in making sure their forks are safe
and in compliance. 

Clarke said, “Visit our website to
see a video about the Cascade fork
inspection kit. There are other videos
available there as well, that highlight
current trends in fork accessories, such
as Cascade magnetic fork covers –
DAGS, and slip resistant fork covers
that can be installed in seconds, which
also improve load stability. Cascade
Ravas iForks save time and money by
weighing loads as you move them, and
work on virtually any lift truck.” 

SAS engineers fork attachments
specifically designed for extreme appli-
cations in auto salvage and scrap recy-
cling yards. “SAS Forks successfully
move, without damage, thousands of
cars and trucks in auction yards, every
day. The attachments are preferred in
severe duty applications where zero
down time is required,” commented
Adam Lindley, sales. 

Self-service and scrap metal yards
use the SAS Scorpion engine puller to
process end of life vehicles. The speed
and strength of the Scorpion quickly
separates metals prior to
crushing/shredding and allows for max-
imum recovery from each vehicle. Not
only does the fork pull engines and

Fork
Attachments

EQUIPMENT 
SPOTLIGHT 
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Manufacturer List

Aim Attachments
Chris Nichols
800-803-3365
www.aimattachments.com

Arrow Material Handling
Products
Steve Paulseen
800-821-7563
www.amhattachments.com

Attachments International
Naomi Getz
218-863-6444
www.attachmentsintl.com

Bateman Manufacturing
Mark Vandenberg
705-487-5020
www.batemanmanufacturing.com

C&C Machining Inc. 
Brian Cowan
888-358-9669
www.candcmachining.net

Cascade Corporation
Jason Clarke
877-227-2233
www.cascorp.com

Ferguson Trailer Sales
Craig Ferguson
507-932-5683
www.ferguson-trailersales.com

Pemberton, Inc.
Mike Duffy
800-393-6688
www.pembertoninc.com

Rockland Manufacturing
Bonnie Strayer
800-458-3773
www.rocklandmfg.com

SAS Forks
Adam Lindley
877-727-3675
www.sasforks.com

Solesbee’s Equipment 
& Attachments
David Jenkins
770-949-9231
www.solesbeesequipment.com

by MARY M. COX
maryc@americanrecycler.com

888-358-9669 candcmachining.net

Call TODAY for a quote: Forks, Universal Engine Pullers, Scrap Buckets

Manufacturer of the Al-jon Fork Product Line!
EX
CLU

SIV
E

Cascade Corporation

SAS Forks

See SPOTLIGHT, Page 5
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NEW!NEW!
SAS

EXTREME
AUTO

PROCESSOR

SASSAS
EXTREMEEXTREME

AUTOAUTO
PROCESSORPROCESSOR

877-SAS-FORK
(877-727-3675)

877-SAS-FORK877-SAS-FORK
(877-727-3675)(877-727-3675)

www.sasforkssasforks.com
FORKSSAS

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.comE-mail:

transmissions, it removes wire
harnesses, copper, aluminum
and other precious metals,
adding value to the purchase
price of the scrap vehicle.

SAS crushing and car body
forks move and place cars
quickly and accurately as well
as load and unload haulers with
single to multiple car loads.
Lindley said the SAS 15’ fork
can move cars and trucks with-
out damage in auction, late model and
self-service yards making the product
the most highly sought after forks on
the market. 

SAS was started in 1972 as a late
model auto salvage yard and evolved
into an attachment manufacturer. “We
began with our 15’ forks, and next came
the car body and crushing forks, and
then the hydraulically-operated engine
pullers and our grapple products. Now,

we also offer our Extreme Auto Proces-
sor excavator. SAS works to stay ahead
of the needs of the industry. Our prod-
ucts are designed to be a direct fit for
the equipment required, with minimal
setup and assembly needed for the cus-
tomer. We intend to keep pace with
industry requirements by continuing to
invent the products needed to make jobs
go faster and easier,” stated Lindley.

Spotlight
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C&C Machining Inc.

Nissan donates $150,000 for
technical training scholarships

Nissan’s support of technical educa-
tion through the Universal Technical Insti-
tute (UTI) Foundation has provided grants
to more than 100 students over the last 5
years. This year’s $150,000 gift brings the
auto company’s total charitable giving to
the UTI Foundation to $800,000.

Through its donations, the company
established the Nissan Automotive Techni-
cal Training (NATT) scholarship. Each
scholarship is worth $5,000 and covers

tuition costs for the 9 week NATT pro-
gram. Since introducing the NATT schol-
arship in 2009, the program has awarded
101 grants to deserving students.

UTI is a provider of technical education
for individuals pursuing careers as profession-
al automotive, collision repair, diesel, marine
or motorcycle technicians. Students who truly
understand and exhibit the traits necessary to
have a successful career with Nissan/Infiniti
dealers are chosen for the NATT program.

Ford cuts CO2 emissions
37 percent per vehicle 

Ford Motor Company cut CO2
emissions at its global facilities by 37
percent per vehicle between 2000 and
2012 and plans for a 30 percent reduc-
tion from 2010 to 2025 by addressing
everything from new products and
technologies to manufacturing
processes.

Already, total CO2 emissions at
Ford’s global facilities have dropped
by 4.65 million metric tons, or 47 per-
cent since 2000. Ford also delivered on
its commitment to reduce U.S. facility
emissions by 10 percent per vehicle
produced between 2002 and 2012, as
part of an Alliance of Automobile
Manufacturers program. And vehicle
tailpipe emissions on a per vehicle
basis have dropped 16 percent since
2007 as new vehicles such as Ford C-
MAX Energi plug-in hybrid have
become available.

Ford has even bigger plans to
reduce CO2 – one of several priorities
outlined in its “Blueprint for Sustain-
ability: Our Journey Continues.” Other
subjects in the voluntary report range
from reduced water use and energy
consumption to cutting the amount of
waste-to-landfill at Ford facilities
around the world.

Ford issued its first voluntary sus-
tainability report in 1999 as a way to
summarize and report on the compa-
ny’s initiatives regarding social, eco-
nomic and environmental issues. 

In the early 2000s, Ford’s Climate
Change Task Force identified a need to

address shifting market trends and
government regulations – among many
other factors – with regard to reducing
CO2 emissions.

Ford has developed products and
technologies along with processes at
its facilities and plans to meet its own
targets while also doing its part to help
keep CO2 levels in the earth’s atmos-
phere at or below 450 parts per million
– a goal many scientists, businesses
and governmental agencies say must
be met to avoid the most serious
effects on climate change.

At its facilities, Ford is expanding
its 3 wet paint capacity by 50 percent
this year – adding the environmentally
friendly process to 4 more plants on 3
continents. Increased use of this
process, which streamlines the paint-
ing process, is expected to reduce CO2
emissions by up to 25 percent where
used.

In the last eight years, company
scientists have developed the Ford
CO2 Model – a business planning tool
that takes into consideration data and
regulations from, among others, the
International Energy Agency, National
Center for Atmospheric Research, U.S.
Environmental Protection Agency and
the National Highway Traffic Safety
Administration. Ford also worked with
researchers at Chalmers University in
Gothenburg, Sweden and from compa-
nies such as BP in the process of
developing the CO2 Model.



Scott Ambrose worked in the parts business – starting with new parts and
working his way to used parts over time – for most of his working career. 

When he was a youngster, Ambrose said he was “always tinkering with cars”
and “fell into the parts end of it.” When he was in high school, he started washing
cars at a local car dealership and worked his way up to parts manager.

Sometime later, he spent 10 years working for Dixie Salvage. The owner of
Dixie at that time said that if he ever decided to sell the business, he would offer it
to Ambrose first. Before that happened, Ambrose had moved on to another com-
pany. About eight years ago he was offered the opportunity to buy Dixie Salvage,
as promised. So he bought it.

The majority of the cars that come into Dixie Salvage’s 32-acre yard come
from auto auctions. Some are purchased because Ambrose knows the parts will
sell, while some are purchased strictly for the scrap value. 

Ambrose said that about 90 percent of the cars and trucks that come in get
processed for parts. They start in a holding area, and then move to a dismantling
area where the drive train is checked and removed, fluids are drained and gas tanks
are removed. The fast-selling parts are removed immediately, while other parts are
removed as needed.

Dixie Salvage is the only full-service yard in a five-county area, according to
Ambrose. It’s more work, but it sets him apart from the competition. Since the
yard is about 50 miles from the closest large city, Ambrose needs to travel a little
further than some of his competitors to deliver to customers. He currently delivers
used parts within a 100-mile radius which covers customers in several large cities. 

Ambrose has a route set up that covers his regular customers. He delivers
only to commercial accounts like body shops and car repair shops, but he sells
parts to individuals who come to his yard.

He said that while the distance from the large population centers is a bit of a
disadvantage, the location also has advantages. For one thing, it’s close to where
Ambrose grew up, so he knows many people in the area. Also, Dixie Salvage has
been in business for quite a long time and is well known. It’s also located close to
the highway for easy access.

In the years he has been in the business, he has seen a lot of changes, both
with the vehicles, and with the business. “You have to be a lot sharper,” he said. In
the beginning, the competition used to be the new-parts manufacturers, but now
the internet makes it easy for anyone to buy parts from anywhere.

He said that there is “a lot of interest in data consolidation in the used parts
business.” Online sites collect parts information from a large number of sellers.
Insurance adjusters use that information when writing repair estimates, and often
they specify where the used parts should be purchased from. 

“The internet is a double-edged sword,” he said. It makes it easier to sell
parts to distant customers, but it also means that everyone can see everyone
else’s inventory. “It’s important to keep the inventory updated and to have pric-
ing correct,” he said.

Ambrose said that the biggest problem in the industry is that exporters show
up at auctions and bid against local dealers. This drives the price up, and also takes
the cars out of the country. “Exporters spend no money in this country,” he said,
“They never produce income here.”

Local buyers, on the other hand, are paying taxes, supporting employees, buy-
ing groceries and paying utility bills to support the local economy.

Since laws are different overseas, vehicles that would be considered totaled
in the U.S. could be repaired and put back on the road in other countries, so the
exporters can pay more for those cars, making it difficult for local buyers to
compete.

But it’s not just the exporters that are putting totaled cars back on the street.
Ambrose said that laws are not consistent among states, so there are some out-of-
state bidders who come to Florida to buy cars with the intention of repairing them
instead of parting them out. 

Ambrose hopes that laws will be changed to make the rules consistent in all
50 states. “When a car is totaled, it shouldn’t go back on the road,” he said.

The local salvage yards are also competition, bidding for popular cars, or
those with known problems that would require replacement parts. “Everyone
knows which cars are popular,” Ambrose said,

Even with all the changes and challenges through the years, he still enjoys
what he does, and the fact that auto recycling was one of the first “green” busi-
nesses. But more than anything else, he’s proud that his business is one that always
saves his customers money. 

After a lifetime in the business, Ambrose said, “I’ve worked for the big
guys and the small guys,” he said. “I learned a lot and tried to bring the best to
my business.”
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A Closer Look

Dixie Salvage, LLC
Scott Ambrose • 352-498-7000

by Donna Currie
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Call John Monaghan, CPA, CVA for
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John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

EPA voids import certificates
of 70,000 recreational vehicles

The U.S. Environmental Protection
Agency (EPA) is withdrawing approval
of the import and sale of up to 74,000
gas-powered on and off-road motorcy-
cles and all-terrain vehicles from China.
The agency believes that it received
either incomplete or falsified certifica-
tion information. 

EPA issued the vehicle certificates
from 2006 to 2012 to two companies
which operate as Snyder Technology,
Inc. and Snyder Computer Systems, Inc.
(doing business as Wildfire Motors Cor-
poration). As a result of a lengthy inves-
tigation, the agency believes that the
applications for the certificates con-
tained misleading information and must
be voided. 

All vehicles imported into or manu-
factured in the United States are required
to have certificates of conformity. Manu-
facturers or importers must submit an
application to EPA that describes the
vehicle and its emission control system.
It must also provide emissions data
demonstrating that the vehicle will meet
federal emission standards for certain
pollutants, including oxides of nitrogen

(NOx), carbon monoxide (CO), and total
hydrocarbons (HC)–all of which can
harm public health and the environment.
These pollutants can contribute to soot
(fine particles) and smog (ground-level
ozone), which are associated with asth-
ma and heart attacks, increased emer-
gency room visits and premature death.

In the cases of Snyder and Wildfire,
EPA believes the manufacturers failed to
accurately test the emissions from their
own products, all of which were import-
ed from China. Without proper emission
controls, these vehicles can emit sub-
stantially more pollution than allowable
under Clean Air Act standards. 

This action impacts the companies
that manufactured and imported these
vehicles. A consumer who owns a model
that was covered by these voided certifi-
cates is not responsible for these compa-
nies’ wrongdoing and can continue to
use the vehicle. 

For additional information,
view this article on

www.AmericanRecycler.com.

KAR Auction Services adds
to management team

KAR Auction Services, Inc. pro-
moted Peter Kelly to the position of
chief technology officer and Lisa Price
to the position of executive vice presi-
dent of human resources for KAR
Auction Services. Both Kelly and
Price will report directly to KAR chief
executive officer Jim Hallett. 

Kelly most recently served as
president and chief executive officer of
Openlane, which KAR acquired in late
2011. Price served as vice president of
litigation and employment counsel for
KAR and all of the company’s busi-
ness units. 

Kelly, who co-founded Openlane
in 1999, grew the company from con-
cept stage to an industry-leading
online automotive auction operation.
During this time, he held several exec-
utive positions in finance, operations,
management and customer relations.
Kelly next oversaw a successful tech-

nology integration that involved
migrating all of Adesa’s online busi-
ness to the Openlane technology plat-
form. 

In his new role, Kelly will define
and implement best technology prac-
tices across all business units, identify
and offer insight on appropriate tech-
nology-related investments, and track
technology standards, industry trends
and emerging technologies. A major
part of his focus will be the online
strategy and execution for Adesa,
including Openlane and its customers. 

In her new role, Price will oversee
all of the human resources’ functions
for KAR and all its subsidiaries. A key
focus for Price will be to bring human
resources, payroll and compensation
departments enterprise-wide into
alignment with KAR’s strategic and
operational goals and objectives. 



to producing new steel from imported
ore. “China has a huge appetite for
steel,” Kett said. “Processing scrap auto-
mobiles can be done inexpensively (by
comparison) and helps China to reduce
emissions while feeding their demand
for steel and other metals.” 

Currently, Wilson estimates that 1
million salvage vehicles leave the U.S.
annually. This creates a relative short-
age, especially in California, from which
the IAA exports to China have been
leaving, he said. Recyclers there have
faced decreases of 20 percent to 25 per-
cent in vehicle availability, he said. 

However, globalization also repre-
sents opportunity for American recy-
clers. IAA, for instance, has found a way
to benefit by supplying China with cars
that will be partially crushed and then,
most likely, have parts removed for re-
use and in some cases shipment back to
the U.S. And most countries have great
need for American recycling technology,
equipment and know-how, Wilson said. 

In countries like China, India and
Brazil, where vehicle manufacturing has
grown very rapidly in the last 20 years,
millions of cars will soon be coming off
the roads, with very little existing recy-
cling industry. “They have to have a
structure in place and those are underde-
veloped internationally,” Wilson said.
“You hardly have any infrastructure in
China. So they’re building that up.”

Members of the U.S. auto recycling
industry are participating in the global
build-up. The Washington-based Insti-
tute of Scrap Recycling Industries
recently said domestic scrap equipment
manufacturers already get 15 percent of
revenues from exports. That is forecast
to grow at 7 percent a year through
2015, the group said. 

In some areas the U.S. is far ahead
of most countries, including those with
relatively well-developed recycling, par-
ticularly in re-use of parts, Wilson said.
Nearly 14 percent of the U.S. market for

collision-repair parts consists of used
parts, he said, compared to about 5 per-
cent in Australia and only about 1 per-
cent in the United Kingdom. 

“Reuse is a higher form of recy-
cling, because you’re saving all the ener-
gy by not having to reproduce the part,”
he noted. “So there are greater opportu-
nities there.”

However, what works in America
may not always be suitable elsewhere.
For instance, in India most motor vehi-
cles are two-wheeled, while most U.S.
vehicles have four wheels. In India man-
ual labor is cheap, again, unlike the U.S.
So the Indian focus on recycling is on

two-wheeled vehicles and using as much
labor as possible.

These topics will undoubtedly be dis-
cussed November 6-9 at the ARA’s 70th
annual convention in Phoenix, and again at
the sixth International Roundtable on
Automotive Recycling November 10-12,
also in Phoenix. In an example of how far-
flung U.S. automobile recyclers’ concerns
have become, one subject will likely be the
Panama Canal’s expansion. That project,
to be completed in 2015, will let much
larger ships pass from the Pacific to east-
ern U.S. ports.

When that happens, huge contain-
er ships will be able to dock at ports

like Baltimore, Norfolk and Miami,
ready to load up U.S. scrap vehicles
for export. Wilson said, “Then some
of the things the Chinese are doing on
the West coast will start to bleed over
and affect a lot of our East Coast
recyclers.”
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Events Calendar
September 15th-17th

Waste Conversion Technology Conference &

Trade Show. Hyatt Regency Mission Bay, San

Diego, California.

800-441-7949 • www.waste-to-fuels.org

September 17th-19th
WASTECON. Long Beach Convention Center,

Long Beach, California.

800-467-9262 • www.wastecon.org

September 23rd-25th
23rd Annual ARC Conference & Trade Show.

Best Western Inn of the Ozarks, Eureka

Springs, Arizona.

866-290-1429 • www.recycleark.org

September 25th
Upper Peninsula Recycling Coalition Meeting.

Bay West College Campus, Iron Mountain,

Michigan. 906-786-9212 • www.uprecycles.com

October 13th-15th
Educational Conference on Litter Control &

Solid Waste Management. Canaan Valley

Resort, Davis, West Virginia.

304-926-0448 •  www.awvswa.com

October  29th-30th
NERC Fall Conference. Hotel Northampton,

Northampton, West Virginia.

802-254-3636 • www.nerc.org

November 6th-9th 
ARA 70th Annual Convention & Expo.

Sheraton Downtown & Convention Center,

Phoenix, Arizona.

888-385-1005 • www.a-r-a.org

November 7th-8th
The 6th Asphalt Shingle Recycling Forum.

Westin Denver Downtown, Denver.

630-585-7530 • www.shinglerecycling.org

November 20th-21st
Canadian Waste & Recycling Expo. Palais des

Congres de Montreal, Montreal, QC, Canada.

770-984-8016 • www.canadian-waste-recycling-

expo-us.messefrankfurt.com

Global scrap
■Continued from Page 1

SSOE Group, a global engineering,
procurement and construction manage-
ment firm, along with their client Volk-
swagen Group of America, has received
one of eight Grand Awards for Engi-
neering Excellence at the 47th Annual
Engineering Excellence Awards – a
national juried competition sponsored
by the American Council of Engineer-
ing Companies (ACEC). 

A distinguished panel of 25 to 30
judges representing industry, govern-
ment, academia and media gather for 3
days each year to critique and rank the
submissions for engineering excel-
lence. Projects throughout the world are
rated on the basis of uniqueness and
innovative applications; future value to
the engineering profession; perception
by the public; social, economic and
sustainable development considera-
tions; complexity; and successful ful-
fillment of client/owner’s needs,
including schedule and budget. The
panel then selects 24 top award winners

– 16 Honor Awards and 8 Grand
Awards.

In 2008, Volkswagen Group of
America (VW) made a commitment to
establish a manufacturing presence in
North America. Volkswagen also
assumed special responsibility for the
environment and vowed to become an
environmental steward.

Their commitment to the environ-
ment was addressed at every level of
the project, from design through con-
struction, and was successfully imple-
mented with the help of SSOE. Volk-
swagen called upon SSOE to perform
the architecture (including interior
design), engineering (mechanical, elec-
trical, structural, civil), and construc-
tion management for this $1 billion-
plus production facility which produces
the Passat. SSOE also performed the
role of Project Team Administrator and
Design Lead for all  Leadership in
Energy and Environmental Design
(LEED) credits.

This facility became the first and
only LEED® Platinum automotive man-
ufacturing plant in the world, the first
LEED platinum industrial campus in
the U.S. and the largest platinum proj-
ect in the U.S. (based on building area).
The Platinum certification is the high-
est designation possible from the U.S.
Green Building Council’s LEED green
building certification program.

The VW assembly plant was built
on a 1,350 acre brownfield site and
includes conventional steel framed
buildings with concrete columns, steel
floor/roof structures, metal wall panels
and a single-ply membrane roof. The
plant has a planned capacity for
150,000 U.S. Passat vehicles annually.
The primary manufacturing operations
include weld, paint and assembly.
Other facilities on this site include out-
bound logistics, an extensive training
center, media (utility) center, office
with full service kitchen, technical cen-
ter, tank farm, arrival building, recy-

cling center, fitness center, health cen-
ter and a fire station.

Throughout the project, SSOE uti-
lized many methods to reduce environ-
mental impact which ultimately sup-
ported the Platinum certification. This
building, as designed, will be able to
save 42 percent of energy consumed
from both the manufacturing process
and building facilities.

The facility also uses rain water to
reduce water usage by 653,000 gallons
per year. In addition, a white roof with
a high albedo was utilized throughout
all buildings in order to minimize the
heat island effect. SSOE used roller
compacted concrete in lieu of asphalt in
many areas which also serves to mini-
mize the heat island effect.

Volkswagen’s LEED Platinum plant earns Grand Award

For additional information,

view this article on

www.AmericanRecycler.com.



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $825,000

WILLIAMS 60 X 60 METAL SHREDDER

Complete thru UMO. Stored in a warehouse and ready to ship and 
assemble.                                                                                                           CALL!

3000 HP AUTO SHREDDER 87 X 106

NEW!

Completely rebuilt by dealer. Pictures prior to rebuild. Very nice shear at 
a very good price.                                                                                       $78,500

2006 LABOUNTY MSD 3000 SHEAR

Approximately 25,000 hours. Main shear tower rebuilt 1,000 hours ago. 
New knife seat 500 hours ago. Conveyor, picking table and radial stacker 
included.                                                                                                     $520,000

MOROS H-L-1000-A SHEAR

17,000 hours, good working condition.                                              $80,000
2002 FUCHS MHL 350

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $75,000

2002 AL-JON IMPACT V AUTO CRUSHER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

723-Ton Hydraulic
Scrap Shear

PRICED TO SELL IMMEDIATELY.  $225,000.

CALL FOR A VIDEO OF IT IN OPERATION.
This machine is in EXCELLENT condition.

36” Blades
Hydraulic Power Supply with (3)75‐HP Main Motors
21’ Hydraulically Actuated Compression Box
8’ Shaker Table
32”W x 35’L Inclined Powered Belt Conveyor
Operator Shack with Control Panel, Joystick Controls
Completely rebuilt in 2010 at a cost of over $200,000.
Only used for 800-ton after rebuild

Equipped with a scrap grapple and a new Gensco 10Kw gen-set.      
6,000 hours and in good working condition.                                    $65,000

2000 JOHN DEERE WITH GRAPPLE

2,300 hours, very good condition.                                                      $115,000
2006 EZ METAL BALER
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