
After enduring one of the worst
downturns ever, American steelmakers
and the subsequent American metal recy-
cling industry is thanking the U.S.
Department of Commerce (DOC) for
imposing preliminary duties on imports
of cold-rolled steel, used to make auto
parts, appliances and shipping containers.
Seven countries, including China, are tar-
geted because of their dumping (selling
below cost) that has significantly ham-
pered the U.S. steel industry and deflated
steel prices around the world.

The massive tariff, set at more than
500 percent for Chinese steelmakers, is
meant to punish dumping which allows
China and others to improperly gain mar-
ket share. The DOC said it had deter-
mined that imports of Chinese cold-rolled
steel should be subject to anti-subsidy
duties of 256.4 percent and anti-dumping
duties of 265.8 percent. These imposed
duties will specifically affect Chinese
cold-rolled flat steel, which is widely
used in the automotive industry, for appli-
ances and in the construction industry.
The DOC also issued anti-dumping
duties of 3 percent to 92 percent on pro-
ducers of corrosion-resistant steel in Italy,
India, South Korea and Taiwan.

Brian J. Grant, managing director at
Conway MacKenzie, Inc. and turnaround
professional currently consulting in the
metals industry, explained that U.S. con-
sumers are usually unaware of what’s
going on in the background and don’t
realize that although the U.S. has some of
the lowest import taxes in the world,
many goods imported into the U.S. are
subject to some level of duties. 

“As the most lucrative market in the
world, the U.S. attracts goods from
around the globe and these duties play an
important part in both supplying U.S.
consumers with affordable goods and
protecting domestic industries,” Grant
said. “In cases where the government sus-
pects that goods from another country are
being sold below market value, or
“dumped,” the government often levies
anti-dumping and countervailing duties
goods at the time of importation to help
protect domestic producers.”

As Grant further explained, in
response to dramatic domestic growth,
China has invested heavily in steel pro-
duction capacity over the past decade.
However, as domestic consumption has
slowed, China has increasingly exported
their excess supply of steel around the
world, often at depressed prices; prices
are well tracked in the industry and often
show that Chinese steel is priced well

below other producers, sometimes by as
much as 50 percent. 

“As Chinese imports have flooded
into the U.S. market over the past decade,
the Department of Commerce has already
put in place anti-dumping duties on 19
categories of Chinese steel,” Grant said.
However, in response to a record free fall
in steel prices over the past several years,
the DOC recently increased duties on
cold-rolled steel, which is a popular form
of steel used in various industries such as
automotive, from China – and several
other countries – to 266 percent.”

Usha Haley, professor at West Vir-
ginia University, has researched Chinese
manufacturing and advised companies
and governments on Chinese trade and
investments for over a decade. Her
research supported the U.S. federal regu-
lation, the Non-Market Economy Trade
Remedy Act. Haley said that the global
steel industry is playing a catch up game,
reeling under this extraordinary and con-
tinually rising production from China.

“China is currently disputing its
WTO categorization as a Non Market
Economy, insisting that markets set
prices,” Haley said. “My research for
over a decade indicates this is not so:
Chinese subsidies reduce steel prices to
well below costs. If China is classified as
a Market Economy, duties on imported
Chinese products will be reduced drasti-
cally, perhaps by more than 90 percent,
contributing to the quick demise of the
steel industry outside China. Under those
circumstances, China will become a
monopoly steel producer, with free rein
to raise steel prices at will. Currently the
prices of recycled steel products have

fallen below the costs of steel exports
from China.”

Impact on U.S. Steel Market
So what impact does the dumping of

steel products at low rates by such coun-
tries as China have on the U.S. steel mar-
ket? China has invested heavily in their
steel industry and now accounts for
almost half of global annual steel produc-
tion, therefore their pricing has a signifi-
cant impact on the global market and in
turn, on the competitiveness of U.S. steel
producers. 

“Market pricing is well tracked in the
industry and clearly shows that Chinese
prices are often significantly lower than
other producers, sometimes by as much
as 50 percent,” Grant said. “Without tariff
protection, this makes it nearly impossi-
ble for domestic producers to compete.
Out of necessity to cover costs and keep
plants running, domestic producers have
had no choice but to essentially continue
to produce at a loss, as demonstrated by
the record losses realized by U.S. steel-
makers in recent years.”

Not surprisingly, the Chinese dump-
ing situation has hurt the domestic recy-
cling industry in two primary ways. First,
recyclers’ primary customers – domestic
steelmakers – have struggled to compete
at these lower prices, racking up record
losses and in some cases, idling or shut-
ting down plants, which affects demand
for recycled steel. 

“Recyclers typically make a certain
processing fee per ton, but they do hold
commodity risk,” Grant said. “When
prices are flat or increasing this is fine,
but over the past several years prices have
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• Excellent traction
• Added stability
• Tires for the life of the machine

NO MORE
FLATS!

800-445-6647 www.AdvanceTires.com
ADVANCE TIRE INC.

TY CUSHION SOFT RIDE SOLID TIRES
for Loaders, Forklifts and Skid Steers

GREAT DEALS
AVAILABLE NOW

Call today!

GREAT DEALS
AVAILABLE NO

Raids on public storage yards
uncover recycling fraud rings 

Two men from the Los Angeles area
will spend time behind bars and pay
$1.02 million in restitution to the Cali-
fornia Department of Resources Recy-
cling and Recovery (CalRecycle) for
operating multi-state recycling fraud
rings from two public storage facilities
in South Gate. A five month investiga-
tion revealed the men used the storage
facilities as hubs to smuggle out-of-state
used beverage containers into California
for the purpose of defrauding the Cali-
fornia Redemption Value (CRV) Fund.

Acting on a tip from CalRecycle,
the California Department of Justice’s
Recycling Fraud Team launched an
investigation into Nova Storage and
South Gate Public Self Storage in
December 2015. During the investiga-
tion, agents observed used beverage con-
tainers from Phoenix, Arizona, being
illegally transported to the South Gate
storage facilities, then taken to local
recycling centers and fraudulently
redeemed for California Redemption
Value.

On May 4, 2016, agents, with the
assistance of CalRecycle, executed
search warrants at the locations listed
below and discovered the following:

Nova Storage, South Gate
Agents witnessed four people

unloading used beverage containers
from a J&A Trucking trailer; four peo-

ple, including the truck driver, were
detained.

The truck driver told agents he had
picked up the material in Albuquerque,
New Mexico on May 3, 2016.

Agents arrested Francisco Flores of
Los Angeles after determining he was
the head of the organization and had
hired the others to work for him.

South Gate Public Self Storage,
South Gate

Agents witnessed seven people
unloading used beverage containers
from a Bustillos Express trailer; eight
people, including the truck driver, were
detained.

The truck driver told agents he had
picked up the material in Phoenix, Ari-
zona on May 3, 2016.

Agents determined four of the peo-
ple were being paid by Francisco Flores
to unload the materials and deliver them
to local recycling centers.

Agents arrested Guillermo Chavez,
of Anaheim after determining he was the
leader of a second smuggling ring who
hired others to unload and redeem out-
of-state material.

Agents searched a total of 18 stor-
age units at the 2 locations and seized
35,479 pounds of aluminum used bever-
age containers worth an estimated
$70,958 in potential CRV. They also
seized 9,125 pounds of plastic used bev-

erage containers worth an estimated
$11,406 in potential CRV.

At a hearing on May 11, 2016, Flo-
res pleaded guilty to charges of felony
recycling fraud and was sentenced to 1
year in jail and ordered to pay $800,000
in restitution. Chavez pleaded guilty to
grand theft and was sentenced to 4
months in jail and $225,000 in 
restitution.

California’s Beverage Container
Recycling and Litter Reduction Act
incentivizes recycling through a CRV
fee paid by California consumers at the
time of purchase and refunded upon
return of the empty beverage containers
to recycling centers certified by CalRe-
cycle to refund CRV. Since the fee is not
paid on beverages purchased outside the
state, those containers are not eligible
for CRV redemption.

In addition to CalRecycle’s intera-
gency agreements with CDOJ and
CDFA, CalRecycle aggressively com-
bats fraud and illicit payments through
enhanced precertification training of
recycling center owners; probationary
reviews of recycling centers; oversight
of certified processors; monitoring and
tracking of imported materials; risk
assessment of daily claims for reim-
bursement; application of prepayment
controls; and post-payment reviews and
investigations.

The U.S. Environmental Protection
Agency disclosed that Carmen Guerrero
Pérez has been selected to lead the EPA’s
Caribbean Environmental Protection
Division, covering Puerto Rico and the
U.S. Virgin Islands. 

The division serves as the primary
liaison on environmental issues and
problems with the Commonwealth of
Puerto Rico and Territory of the Virgin
Islands governments, as well as with the
press, community groups, and regulated
industries and authorities. The
Caribbean Environmental Protection
Division is comprised of about 60 peo-
ple who conduct inspections, identify
violations and develop enforcement
actions, and implement clean water,
drinking water, air, Superfund, haz-
ardous waste, toxics and other EPA pro-
grams in Puerto Rico and the U.S. Virgin
Islands.

Guerrero Pérez has served as secre-
tary of the Puerto Rico Department of
Natural and Environmental Resources
since 2013. In this capacity, she led the
expansion of the island’s natural pro-
tected areas network and the implemen-
tation of a number of Executive Orders
regarding climate change resiliency and
adaptation at an island and municipal
scale level. Guerrero Perez has also
spearheaded initiatives to protect Puerto
Rico’s coastlines and diverse 
ecosystems. 

Guerrero Perez has had a long
career in environmental conservation
and community engagement in the man-
agement of protected areas and ecosys-
tems. Guerrero Perez started her career
at the Office of Policy and Planning of
the EPA in Washington, D.C. She
returned to Puerto Rico to join the San
Juan Bay Estuary Program as a Project
Coordinator. For more than 15 years, she
served as environmental and conserva-
tion planner and consultant to numerous
organizations and government entities.
Carmen also founded an environmental
non-government organization that pro-
vides volunteer advisory services on
environmental and sustainable develop-
ment issues to local communities across
Puerto Rico.

Puerto Rico
DNER secretary
chosen to head
Caribbean EPA

Morbark, LLC, disclosed that their
president, James W. Shoemaker Jr., has
been named the 2016 John G. Thodis
Michigan Manufacturer of the Year Award
recipient for Large Tier companies by the
Michigan Manufacturers Association. 

Now in its 35th year, the Award pro-
gram recognizes manufacturers for their
dedication to community service, issue
advocacy and their role as a symbol of the
positive work being done by the manufac-
turing industry. 

Shoemaker joined Morbark in 2003
as Director of Operations before being
promoted to Vice President of Operations,
and then was appointed President in 2011.

Morbark president
receives award

When asked for his name by the coffee shop clerk, my brother-in-law answered,
“Marc, with a C.” Minutes later, he was handed his coffee with his name written on
the side: Cark.
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fallen dramatically – prices at the end of
last year were around 67 percent lower
than they were 3 years earlier – and even
recyclers that turn their inventory
quickly have realized losses as prices
have fallen.”

On the Forefront
The U.S. may have the most eco-

nomic clout and ability to confront
China on the dumping of steel, but isn’t
the only country whose domestic pro-
ducers that have been impacted. The
European Union is now similarly inves-
tigating China. 

Grant said that the new levies
against China will help the steel indus-
try and are already starting to have an
impact as demonstrated by the recent
increase in prices, and the recycling
industry will likely benefit proportion-
ally with the domestic producers.

Haley’s research has further shown
that billions of dollars of subsidies have
been fueling China’s excess capacity in
steel production and will continue to do
so, depressing steel prices worldwide. 

“Chinese steel producers have no
competitive advantage in manufactur-
ing – the industry is composed of over
10,000 mostly small companies that
have no technological advantage, no
efficiencies and no economies of scale,”
Haley said.

“Yet, Chinese steel routinely sells
for at least 30 to 50 percent below U.S.
and EU steel because of these subsi-
dies, a lot more for some steel 
products.”

China currently has over 52 per-
cent of worldwide steel production and
yet, every year it adds more capacity
equivalent to the total production of
Japan, the second largest steel producer. 

“For various institutional reasons,
supply side measures have not worked
with China, just as fast as the provinces
cut steel capacity, they add even more,”
Haley said. “This year is no different,
as Chinese steel production is estimated
to hit all time record levels and steel
prices are continuing to fall below
costs, driving US companies out of
business. The U.S. has no alternative
except to resort to demand side 
measures including tariffs.”

Events Calendar
August 15th-17th

Waste Conversion Tech Conference &

Tradeshow. Hyatt Regency Mission Bay

Spa and Marina, San Diego, California. 

800-441-7949

www.wasteconversionconference.com

August 17th-19th 
Agricultural Plastics Recycling Conference

& Trade Show. Hyatt Regency Mission Bay

Spa and Marina, San Diego, California. 

800-441-7949 • www.agplasticconference.com

August 22nd-25th 
WASTECON/SWANA. Indiana Convention

Center, Indianapolis, Indiana. 

800-467-9262 • www.swana.org

September 12th-14th 
19th Annual Missouri Recycling

Association Conference & Tradeshow

(MORA). Sheraton Hotel, Westport Plaza, St.

Louis, Missouri. 

866-667-2777 • www.moraconference.org

September 19th-21st
26th Annual ARC Conference & Trade

Show. Best Western Inn of the Ozarks

Convention Center, Eureka Springs,

Arizona. 

866-290-1429 • www.recycleark.org

October 23rd-25th 
West Virginia Association of Solid Waste

Authorities, Educational Conference.

Morgantown Marriott at Waterfront Place,

Morgantown, West Virginia.

304-573-5194 • www.awvswa.com

NEW USA-made 7” HYD. Alligator Shear. $5,795
includes extra set of NEW blades

NEED rebuildable al/can 
densifiers & flattener/blowers. 

We specialize in CP rebuilds!

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

AL/CAN DENSIFIERS Recon’d. (4) avail. 
CP300 + CP600+ (2) Mosely 2000

Mayfran steel belt conveyors 60”w. 
Immaculate. $45,900.

E-Z Logger Portable Diesel 
w/Crane. Good cond. Under $55K.

CP200 Al-Can Flattener 
Blower Reconditioned. Call.

2012 E-Z A+ Crusher, Xelent cond $95,000.

Sierra RB6000 2012 Car 
Logger/Baler. VG condition, call!

Tariffs
■Continued from Page 1

The National Waste & Recycling
Association (NWRA), shared the results
of its 2016 Safety Stand Down on Water.
Rest. Shade. The Stand Down served as
a weeklong training and awareness ini-
tiative focused on keeping collection
workers safe during hot weather. This
was NWRA’s second Safety Stand
Down this year. This effort aimed to
reduce illness, fatalities and injuries that
can occur as a result of dehydration, heat
stroke, heat exposure and other health
challenges that can occur in hot weather.

On the heels of the January NWRA
Safety Stand Down on Vehicle Backing,
this Stand Down exceeded expectations
nearly doubling participation numbers.
In January, NWRA engaged 60 percent
of the industry in its first Stand Down.
This effort proved to be an even greater
success with 65 percent of the industry
participating and composed of 138 par-
ticipants and 87 companies. In addition
to scores of NWRA members, the Asso-
ciation was joined by a diverse group of
regional waste and recycling associa-
tions and the municipal waste commu-
nity who encouraged their members to
participate in the Stand Down: Califor-
nia Refuse and Recycling Council, the

Oregon Refuse and Recycling Associa-
tion, the Washington Refuse and Recy-
cling Association, the International
Scrap Recycling Institute and the Solid
Waste Association of North America.

A new participant in NWRA’s
Safety Stand Down series is the City of
Phoenix Public Works Department.
NWRA celebrates their success as lead-
ers made the Stand Down part of work-
ers’ daily routine, creating a true culture
of education and awareness to keep
employees safe.

As declared in NWRA’s 2016-2018
strategic plan, safety is a top priority for
the Association and its members. During
this Stand Down, NWRA provided par-
ticipating companies and municipalities
with the tools, guidance and support
necessary to move the needle on heat-
related health incidents. In 2014, 1,160
injury and illness cases with lost work-
days involved exposure to environmental
heat in the services providing industries.
The waste and recycling industry falls
into this sector. The companies and
organizations that participated in this
event gained valuable knowledge, tools
and tips aimed at keeping workers

healthy, especially in the summer
months when temperatures spike.

A number of participating compa-
nies shared meaningful feedback about
the impact of the stand down among
their employees. The Stand Down
helped companies increase their focus
on safety training by encouraging
employee safety sessions during the
week; conducting a risk assessment and
review of heat-related policies and pro-
cedures; and posting Stand Down infor-
mation at facilities and on social media
sites to make employees aware of this
effort. Daily meetings on sites nation-
wide provided valuable opportunities for
workers to share their concerns, ques-
tions and interests in new training and
resources. Some participants held hydra-
tion events to ensure employees prac-
ticed healthy habits to keep them safe in
high temperature environments.

With the success of this second
stand down of the year, NWRA is well
positioned to launch a third Stand Down
event during the Back to School season
on precautions for industry workers and
the public on keeping all members of
our communities safe as the roads get
busier.

Weeklong safety event reached
more than 65 percent of waste 
& recycling industry nationwide
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Nespresso expands UPS
recycling partnership

Nespresso has expanded its partner-
ship with UPS from 20 to 48 states to
significantly extend the reach of its U.S.
recycling program. By adding additional
collection points in more locations
across the country, it is now easier than
ever for consumers to recycle Nespresso
used capsules. 

“We are committed to making recy-
cling as convenient as possible for each
of our consumers, which is why we have
expanded our program with UPS,” said
Guillaume Le Cunff, president of
Nespresso USA and member of the
Nespresso Sustainability Advisory
Board. “By using aluminum packaging –
which is recyclable – everyone who
enjoys Nespresso has an option to recy-
cle their used capsules. We will continue
investing to make it easier for our con-
sumers to recycle, as their participation
is essential to make our recycling efforts
a success.”

Nespresso offers pre-paid recycling
bags for consumers in 48 states to mail
back used capsules to be recycled. Those
consumers can bring their bag filled with
Nespresso used capsules to one of the
88,000 UPS drop off locations in the 48
states. Recycling bags can be given to
UPS drivers or taken to The UPS Store,
a UPS Drop Box, a UPS Customer 
Center, Office Depot or Staples loca-

tions, or UPS Authorized Shipping Out-
lets. Consumers can obtain bags free of
charge by asking for them at a Nespresso
Boutique, ordering them online, or call-
ing the Nespresso Customer Relation-
ship Center. There is no charge to drop
off a prepaid return package.

In addition to UPS, Nespresso has
two other options in the U.S. to allow
individuals to conveniently recycle their
capsules, including 500 collection points
at Nespresso Boutiques across the coun-
try and drop-off locations at select retail
partners such as Sur La Table, Williams-
Sonoma and others. 

Consumers can find the nearest
recycling option quickly by download-
ing and using the Nespresso app or by
visiting the Nespresso website. Capsules
for professional customers can also be
collected for recycling in the same way.
And dedicated collection options can
also be set up.

Once capsules are collected, they
are sent to Nespresso partner, Ag
Choice, where the aluminum is sepa-
rated from coffee grounds. The coffee
grounds are turned into nutrient-rich
compost and topsoil and aluminum is
processed and sent back to the alu-
minum value chain to be reused to pro-
duce new products. 

Lakeshore Recycling Systems
(LRS) was named the winner of three
gold Stevie® Awards and three silver Ste-
vie Awards in the categories Executive
of the Year, Product Management/Devel-
opment Executive of the Year, Marketer
of the Year, Company of the Year and
Most Innovative Company of the Year in
The 14th Annual American Business
Awards.

All organizations operating in the
U.S. are eligible to submit nominations
– public and private, for-profit and non-
profit, large and small. 

More than 3,400 nominations from
organizations of all sizes and in virtually
every industry were submitted this year
for consideration in a wide range of cat-
egories. LRS was nominated in multiple
categories and segmented according to
industry and company size, which was
labeled as diversified services and com-
pany size up to 2,500 employees.

In addition to the credit of gold and
silver awards, LRS was also recognized
for several bronze awards, including
Corporate Social Responsibility Pro-
gram of the Year, Customer Service
Department of the Year, Fastest Growing
Company of the Year and Information
Technology Department of the Year.

More than 250 professionals world-
wide participated in the judging process
to select this year’s Stevie Award 
winners.

Lakeshore
Recycling
Systems wins
three awards

Dart Container Corporation has
opened a new foam drop-off center in
Chicago. The center – which is publicly
accessible 24 hours a day, 7 days a week
and is completely free of charge – pro-
vides an option for local residents, busi-
nesses and organizations to recycle foam
labeled with a #6 chasing arrows symbol.
Often mistakenly referred to as “Styro-
foam,” a trademarked name of Dow
Chemical, the product is frequently used
to make foam take-out containers.

The Chicago drop-off center, located
at 7575 Kostner Avenue, will accept a
wide variety of recyclable foam, including
foam cups, foam food containers, egg car-
tons, meat trays, ice chests and packaging
frequently used to protect fragile materials
like TVs during shipping. 

Once collected, the foam is recycled
into many different types of products,
including picture frames, baseboards and
crown molding. The guidelines for partici-
pation in the program are as follows:  

•Make sure foam has the #6 chasing
arrows symbol on it. 

•Rinse or wipe food off of foodser-
vice containers.

•Remove straws, lids, tape or any
other non-foam material.

•Deposit foam in a clear, sealed bag.
•Do not include foam-packaging

peanuts. (Call 800-828-2214 or visit
www.loosefillpackaging.com for drop-off
sites).

Dart Container
opens foam
recycling drop-
off in Chicago
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EPA grants $55.2M to clean
up contaminated sites

U.S. Environmental Protection
Agency (EPA) administrator Gina
McCarthy disclosed the selection of 218
grant investments totaling $55.2 million to
131 communities across the U.S. 

Recipients will receive approximately
$200,000 to $820,000 in funding toward
EPA cooperative agreements. The Assess-
ment, Revolving Loan Fund and Cleanup
(ARC) grants go to communities that are
underserved and economically disadvan-
taged, including neighborhoods where
environmental clean up and new jobs are
most needed.

The EPA’s Brownfields Program
strives to expand the ability of communi-
ties to recycle vacant and abandoned prop-
erties for new, productive reuses. The
investments will provide communities
with the funding necessary to assess, clean
up and redevelop contaminated properties,
boost local economies and leverage jobs
while protecting public health and the
environment. Brownfields ARC grants
provide resources early on, which is criti-
cal for the success of communities’ abili-
ties to leverage additional partnerships and
resources. Partnerships between neighbor-
hoods, local developers and governments
are essential for impacted communities to
acquire the resources needed to meet their
revitalization goals.

Approximately $14 million of the
assessment and cleanup funding will go to
applicants who are also EPA Brownfields
Area-Wide Planning grant recipients and
Department of Housing and Urban Devel-
opment of Transportation (DOT)/EPA
partnership communities. Funding will
help communities clean up and reuse

brownfield sites to create community
assets such as housing, recreation and
open space, health facilities, employment,
education, social services, transportation
options, infrastructure and commerce
opportunities. For example, Dubuque,
Iowa’s new $200,000 clean up grant will
address contamination at the Blum prop-
erty, a former scrap yard and recycling
facility, and will lead to the development
of a pocket park for residents of the dis-
tressed Washington Neighborhood within
Dubuque. In addition to the benefits
gained by creating more community
spaces, this funding will also build upon
Dubuque’s 2010 DOT Tiger grant and
2015 EPA Brownfields Area-Wide Plan-
ning grant.

Studies have shown that residential
property values near brownfields sites that
are cleaned up increased between 5 and 15
percent. Data also shows that brownfield
clean ups can increase overall property
values within a one mile radius. Prelimi-
nary analysis of 48 brownfields sites
shows that an estimated $29 million to $97
million in additional tax revenue was gen-
erated for local governments in a single
year after cleanup. This is 2 to 7 times
more than the $12.4 million the EPA con-
tributed to the clean up of these brown-
fields.

There are an estimated 450,000 aban-
doned and contaminated waste sites in
America. Since the inception of the EPA’s
Brownfields Program in 1995, cumulative
brownfields program investments have
leveraged more than $20 billion from a
variety of public and private sources for
cleanup and redevelopment activities. 
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Aramark, and 71 of its higher edu-
cation partners recycled more than 15.2
million pounds of waste in the 2016
RecycleMania competition, an annual
competition for college and university
recycling programs, aimed at promoting
waste reduction on campuses.

Aramark collaborates with its
higher education clients each year, as
part of its commitment to environmental
sustainability, with waste minimization
efforts being a major focus. RecycleMa-
nia provides an opportunity for Aramark
and its partners to celebrate their
progress in minimizing waste, and rec-
ognize the accomplishments of the col-
leges and universities that participate. 

In 2016, nearly 350 higher educa-
tion institutions in the U.S. and Canada
participated in RecycleMania, now in its
16th year. Over an eight week period,
the colleges and universities reported the
amount of recycling and trash collected
each week, and then are ranked in vari-
ous categories. With each week’s rank-
ing, participating schools use the results
to rally students and others on campus,
to reduce their waste and recycle more. 

Recycling not only preserves natural
resources but also uses less energy than
creating new products from raw materials,
Alison noted. According to the Recycle-
Mania 2016 results, the 15.2 million
pounds of waste recycled by Aramark
campus partners has an impact comparable
to taking 4,324 cars off the road for a year.
In addition, that recycled waste was also
comparable to saving the annual energy
consumption of 1,911 households.  

Aramark dining and facilities man-
agement teams support their higher edu-
cation clients throughout the
competition, engaging students and oth-
ers on campus with tools and programs
that helps to increase recycling rates dur-
ing RecycleMania and beyond. 

Over 15 million
pounds of
waste recycled
in competition
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Aluminum can challe g

collected over 193,000

pounds of beverage cans

Rexam’s North American Corporate

Office in Chicago, Illinois, received top

honors in the 2015 Great American Can

Roundup (GACR) Industry Challenge

by recycling more than 61,000 pounds

of aluminum beverage cans. 

The GACR Industry Challenge,

sponsored by the Can Manufacturers

Institute (CMI), collected and recycled

193,213 pounds of beverage cans, rais-

ing more than $85,000 for local charities

across the U.S. 

Rexam’s recycling efforts raised

nearly $24,500 for local charities. As the

winner, the company received an addi-

tional $2,000 to donate to charity.

“The Great American Can Roundup

recycling contest continues to be a great

opportunity for our industry to show our

local communities how easy it is to recy-

cle and the inherent value in aluminum,”

said Claude Marbach, president and

chief executive officer, Rexam Beverage

Can North America. “It is our pleasure

to team with fellow can makers, suppli-

ers and local charities to set a positive

example in the communities we do busi-

ness in. On behalf of the entire team at

Rexam, I’d like to thank the manufactur-

ing plant and office teams across our

industry that participated this year and

continue to position the aluminum bev-

erage can as the most environmentally-

friendly beverage package in the world.”

Second place honors went to Ball

Corporation’s Findlay plant in Ohio.

This plant recycled 38,364 pounds of

aluminum beverage cans, equating to

more than $17,400 raised plus the

$1,000 prize money, all for donation to

a charity of their choice. 

Ball Corporation’s Rome plant i

Georgia took third place by recyclin

10,199 pounds of aluminum beverag

cans and raising more than $4,000 f

charity. 
CMI sponsors the GACR Indus

Challenge annually to promote awa

ness around the environmental bene

of recycling aluminum cans. The 2

Challenge involved more than 40 fa

ties, including plants and corpo

offices. 
Participating U.S. can manufa

ers are Rexam BCNA, Crown Hold

Inc. and Ball Corporation, as we

the two aluminum supplier comp

Novelis and Alcoa. The facilities

ner together with their local sc

charities and other organizatio

spread the recycling message an

back to their community. 

Since its inception, the 

Industry Challenge has recycle

than 7 million pounds of al

cans, equating to more than $7

raised for charities around the c

mprove
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ulation qualities, there-

a longer service life for

dition, at the end of the

xpects that integrating

reduce greenhouse gas

ated during asphalt man-

se are only a few of the

y under study by the ÉTS

of Montréal is pleased to

th ÉTS in this applied

ect to integrate recycled

post consumer materials as

ally-friendly components to

struction material perform-

ority for our Administration.

h climate change and green-

requires a range of actions,

new materials with recycled

ery promising avenue. We are

ffer financial support and test

ry out these new materials,”

Lionel Perez, City of Montréal

committee member in charge

ructures, the Commission des

Électriques, governance and

cy and governmental relations.

plans on testing its new asphalt

n Montréal test slabs in 2017. 

slag crusher
er bullion and silver bearing glass.

on of the new silver revenue

s will increase sales in coming

The Company made its first ship-

of silver bullion produced by the

efining process in early October.

Due to limitations of the glass slag

er, which was replaced, and previ-

ack of screening capability, the com-

has a backlog of glass that will be

hed and sized for shipment and sale.

nics plans to process the uncrushed

s slag in the first quarter of 2016.

er the backlog is processed, the refin-

glass slag will be processed as it is

oduced and shipped to a smelter for

e.
The new glass crusher uses about the

me amount of space as the crusher that

being replaced and provides a signifi-

ant expansion of crushing capacity. The

creening machine has high capacity, but

s compact and has been installed in the

same work area as the crusher. Each

machine has a state of the art dust collec-

tion system to prevent dust emissions

when they are being operated.
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WITHIN THE U.S.

With just ONE call to 
American Recycler News,

you’ll get the equivalent 
of an entire sales force.

DON’T WAIT ONE MORE MINUTE!

Call 877-777-0043 or e-mail
sales@americanrecycler.com.



QUICK & EASY RECOVERY
of

COPPER & ALUMINUM

Save $$$!!!   Save $$$!!!   Save $$$!!!

888-419-3555
www.copperwirestripper.com 

• Strips 110 ft/minute

• Self  feeding

• Easy to maintain

• Runs on 110 volts

• Adjustable wire guides

• 1 year warranty

• Manufactured by:

EARN OVER

200% for

CLEAN

COPPER!
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China’s first anaerobic
digester installed

Both installation and commission-
ing are complete on a DVO, Inc. anaero-
bic digester at Austasia Modern Dairy
Farm in Xianhe, located in Shandong
Province, China. This is DVO’s first
installation in China, and the country’s
first modern, operational anaerobic
digester.

The digester currently processes the
manure from approximately 5,600 milk-
ing cows at Austasia Farms. Biogas, one
of the many valuable byproducts of the
anaerobic digestion process, powers a
boiler which creates hot water. The hot
water is utilized to heat the digester and
various on-site facilities at Austasia
Farms. Future plans for the biogas
include creating renewable natural gas
(RNG) or producing renewable 
electricity.

“This project is truly revolutionary
in China,” said Steve Dvorak, owner and
founder of DVO, Inc. “As dairy opera-
tions are built, the Chinese government
is stressing the importance of including

anaerobic digesters in the dairy opera-
tions’ design. Not only do digesters help
China meet its greenhouse gas emissions
reduction target, they complement the
country’s commitment to reduce 
agricultural pollution.” 

Anaerobic digestion (AD), is a col-
lection of processes by which naturally
occurring microorganisms transform
waste into valuable byproducts in a con-
trolled, oxygen-free environment.
DVO’s patented Two-Stage Mixed Plug
Flow™ anaerobic digester is unlike any
other technology. Traditional AD tech-
nologies featuring above-ground tanks
are inefficient and costly to operate.

DVO digesters reduce the environ-
mental impact from farm waste green-
house gas emissions by over 90 percent.
In addition, pathogens in the digested
waste are greatly reduced, often to the
point of non-detection, and up to 97 per-
cent odor reduction is achieved as biogas
is burned.

Borealis to acquire plastics recycler
Borealis, a provider of innovative

solutions in the fields of polyolefins,
base chemicals and fertilizers, it has an
agreement to fully acquire the German
plastics recycler mtm plastics GmbH
and mtm compact GmbH. This transac-
tion is subject to regulatory approvals.

Based in Niedergebra, Germany,
mtm plastics GmbH is regarded as a
technology leader in the recycling of
mixed post-consumer plastic waste and
as one of Europe’s largest producers of
post-consumer polyolefin recyclates.

WASTE

EPA updates methane rules
As part of the president’s Climate

Action Plan – Strategy to Reduce
Methane Emissions, the U.S. Environ-
mental Protection Agency (EPA) issued
two proposals to further reduce emis-
sions of methane-rich gas from munici-
pal solid waste (MSW) landfills. Under
these proposals, new, modified and
existing landfills would begin collecting
and controlling landfill gas at emission
levels nearly a third lower than current
requirements.

Municipal solid waste landfills
receive non-hazardous wastes from
homes, businesses and institutions. As
landfill waste decomposes, it produces a
number of air toxics, carbon dioxide,
and methane. MSW landfills are the
third-largest source of human-related
methane emissions in the U.S., account-
ing for 18 percent of methane emissions
in 2013 – the equivalent of approxi-
mately 100 million metric tons of carbon
dioxide pollution.

Combined, the proposed rules are
expected to reduce methane emissions
by an estimated 487,000 tons per year
beginning in 2025 – equivalent to 

reducing 12.2 million metric tons of car-
bon dioxide, or the carbon pollution
emissions from more than 1.1 million
homes. EPA estimates the climate bene-
fits of the combined proposals at nearly
$750 million in 2025 or nearly $14 for
every dollar spent to comply. Combined
costs of the proposed rules are estimated
at $55 million in 2025.

These proposals should strengthen a
previously proposed rule for new land-
fills that was issued in 2014, and should
update the agency’s 1996 emission
guidelines for existing landfills. The pro-
posals are based on additional data and
analysis, and public comments received
on a proposal and Advance Notice of
Proposed Rulemaking EPA issued in
2014.

EPA will take comment on the pro-
posed rules for 60 days after they are pub-
lished in the Federal Register. The agency
will hold a public hearing if one is
requested within five days of publication.

For additional information,
view this article on

www.AmericanRecycler.com.

Waste Connections and Progressive
Waste Solutions complete merger

Waste Connections, Inc. has com-
pleted the merger transaction involving
New Waste Connections (formerly Pro-
gressive Waste Solutions Ltd.) and
Waste Connections US, Inc. 

As of the close of trading on May
31, 2016, shares of Old Waste Connec-
tions common stock ceased trading on
the New York Stock Exchange under the
symbol “WCN” and shares of Progres-
sive Waste ceased trading on the Toronto
Stock Exchange and on the New York
Stock Exchange under the symbol
“BIN.” 

Common shares of New Waste Con-
nections will commence trading on the
Toronto Stock Exchange and on the New
York Stock Exchange under the symbol
“WCN.” In connection with the comple-
tion of the merger, the shares of Old
Waste Connections common stock will
be delisted from the New York Stock
Exchange and will be de-registered
under the United States Securities
Exchange Act of 1934.

New Waste Connections has pro
forma revenue of approximately $4.1
billion and operates an integrated net-
work of solid waste operations across
North America, with disciplined market
selection and a safety-focused opera-
tional model. New Waste Connections
will benefit from a diverse revenue base
with strategic assets uniquely positioned
for continued organic growth. The com-
bination of Old Waste Connections’ dif-
ferentiated position in mostly secondary
and exclusive U.S. markets and Progres-
sive Waste’s strong position in Canada
and complementary U.S. markets, par-
ticularly in its commercial services line,
will result in a high quality of revenue,

margin and free cash flow for New
Waste Connections.

The New Waste Connections Board
of directors anticipates maintaining the
Old Waste Connections regular quar-
terly cash dividend of $0.145 per share
on the combined company’s common
shares, and it intends to review the quar-
terly dividend each October, with a
long-term objective of increasing the
amount of the dividend.

New Waste Connections will be led
by the Old Waste Connections manage-
ment team, including the following
executives who will serve as officers of
New Waste Connections:

•Ronald J. Mittelstaedt – chief
executive officer

•Steven F. Bouck – president
•Darrell W. Chambliss – executive

vice president and chief operating offi-
cer

•Worthing F. Jackman – executive
vice president and chief financial officer

•David G. Eddie – senior vice pres-
ident and chief accounting officer

•David M. Hall – senior vice presi-
dent – sales and marketing

•James M. Little – senior vice pres-
ident – engineering and disposal

•Patrick J. Shea – senior vice presi-
dent, general counsel and secretary

The board of directors of New
Waste Connections will be comprised of
seven directors, including all five mem-
bers of the board of Old Waste Connec-
tions, with Ronald J. Mittelstaedt
serving as chair and Michael W. Harlan,
William J. Razzouk, Edward E. Guillet,
Robert H. Davis, Larry S. Hughes and
Sue Lee also serving as directors.
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Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com
Office hours: M-F, 9am - 6pm EST
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PLASTICS

Marine litter up by more than
165 percent draws attention

Leaders from plastics organizations
across the globe announced that there
were approximately 260 projects
planned, underway or completed as part
of the Declaration of the Global Plastics
Associations for Solutions on Marine
Litter (Global Declaration), a public
commitment by the global plastics
industry to tackle plastic in the marine
environment. The announcement came
with the release of the plastics industry’s
annual progress report, which docu-
ments the various efforts underway
around the world.

The Global Declaration was
launched in March 2011 at the 5th Inter-
national Marine Debris Conference by
47 plastics associations from regions
across the globe. Recognizing their
important role in fighting marine litter,
these plastics associations have launched
and are supporting projects in six key
areas aimed at contributing to sustain-
able solutions. The six focus areas of the
Global Declaration are education,
research, public policy, sharing best
practices, plastics recycling/recovery,
and plastic pellet containment.

“We’re very pleased with the con-
tinued growth in the work we’re doing
on marine litter,” said Steve Russell,
vice president of plastics for the Ameri-
can Chemistry Council. “Since our last
report, we’ve increased the number of
industry associations participating as
part of the Global Declaration and
demonstrated that, united, we can help
make a difference.”

Since initiating the Global Declara-
tion, signatories have identified numer-
ous specific actions designed to fulfill
these commitments across six focus
areas and have agreed to track and
report progress. In 2013 the Global
Declaration also became part of the
United Nations Environment Pro-
gramme’s Global Partnership on
Marine Litter.  

Today, 65 associations in 34 coun-
tries have signed on to the Global Dec-
laration, and the 260 projects underway,
planned or completed (as of December
2015), represent a nearly 165 percent
increase in the number of projects since
the Global Declaration’s announcement.

Eyelashes are supposed to prevent things from getting into your eyes. When you do
have something in your eye, it’s usually always an eyelash. Eyeronic.

Expanding polystyrene
recycling to curbside level

In 2014, a dozen members of the
Foodservice Packaging Institute (FPI)
came together to establish the Foam
Recycling Coalition (FRC) to provide
direct support for the increased recycling
of foodservice packaging made from
expanded polystyrene (EPS) foam. 

The FRC, in association with the
EPS Industry Alliance (EPS-IA), dis-
closed a new grant program to help busi-
nesses in the recycling industry increase
their capacity to accept post-consumer
EPS foam products. The FRC grants will
target supporting entities that manage
residential curbside and drop-off recy-
cling programs to extend foam recycling
to the individual consumer level. 

“The idea behind the grant program
is to help material recovery facilities
recycle EPS cost effectively,” remarks
Lynn Dyer, president of the FPI. “Essen-
tially it’s all about what can we do to
make diverting consumer-level EPS
foam products from the waste stream
more economical.” 

The obstacle has always been the
volume of space required to transport the
recycled foam content to a processor to
be recomposed into a reusable form for
the next stage of a continued lifecycle.
The grant program provides funding for
material recovery facilities to purchase a
specialized compactor known as a densi-
fier that compresses the foam. Since
foam products are more than 90 percent

air, the densifier greatly reduces the vol-
ume of space required to store or trans-
port it. As an example, a 48-foot
truckload of baled EPS foam weighs
approximately 16,000 pounds. After the
foam is densified, the same truck can be
packed with approximately 40,000
pounds of foam, greatly increasing cost-
effectiveness. 

“We’re very interested in helping to
inform the public that these products can
and should be recycled,” comments
Mary Burk, corporate marketing with
ACH Foam Technologies. “Increasing
the volume of reusable foam on the con-
sumer level is good for the environment,
good for the public, and good for the
many different industries that use new
and recycled EPS foam for everything
from commercial insulation for con-
struction to protective packaging for
wine, medicine, and refrigerated foods.” 

When asked what is on the horizon
for the FRC and their efforts to support
EPS foam recycling, Dyer suggests that
the answer is hopefully more of the
same. More grant applicants, more
detailed investigations into applicants’
reach and effectiveness, and more grant
awards followed by a public information
process to make consumers aware of the
opportunity to recycle products that are
every bit as common and reusable as
those made of other materials. 
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Taylor Machinery Corp.Taylor Machinery Corp.
606-521-6432606-521-6432606 521 6432606 521 6432606-521-6432 Lancaster, KY 

Electric

Runs on 220 single-phase OR 

3-phase power

Magnetic separator

Oil cooler for continuous use

Shear bar for cutting 

aluminum

Produces approx. 35 lb. bales of cans that measure 16” x 14” x 12”

Approximately 600 lbs. per hour

Built with high quality components
MOBILE VERSION AVAILABLE

ALUMINUM CAN BYLINE
Cans are forced into the high impact chamber where water, dirt, sand and paper are exhausted clear before 

they arrive at the scale. Accommodates can flattener/blowers and densifiers, regardless of make & model!
Conveyor with magnetic separator

High impact separation chamber

Digital scale

Handles all large beverage containers

Scales can be used to weigh other nonferrous 
items

Adjustable height

Layout is reversible for any floor arrangement

Stop paying for water, dirt, sand, paper, etc.

Clean cans before they go to the scale! U.S. PATENTED
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YOUR
TIRE RECYCLING

EXPERTS

NEW! SATURN® G-4X REFINER MILL
Finer powder, at 3 tons/hour!

For more than four decades, the Saturn® has been the brand of 
choice for complete �re recycling Systems. Our dual- and quad- 
sha� shredders feature design innova�ons like our  ‘hybrid-drive’ 
and ave been used by the top recycling opera�ons for decades.  

And, our next genera�on G-4X refiner mill, delivers finer 
powder, at a rate of 3 tons per hour, features a unique sealed 
bearing design virtually elimina�ng  the need for con�nuous 
lubricants.  But there’s so much more!

Saturn also features the Grizzly Super80 high-capacity grinder, 
processing up to 200 tons of �res per day, as well as powderizers 
and downstream equipment. 

Learn more about why Granutech-Saturn should be your �re 
recycling expert!

Grizzly Super 80 Grinder DUAL-sha� QUAD-sha�

Contact us about Saturn Shredders today!
888-900-4308  •  www.granutech.com

AUTOMOTIVE
Study shows impacts of
material decisions in
vehicle GHG emissions

The Steel Market Development
Institute (SMDI), a business unit of the
American Iron and Steel Institute
(AISI), shared results of a study, “The
Importance of the Production Phase in
Vehicle Life Cycle GHG Emissions.”
The study shows the material production
phase accounts for a significant portion
of overall vehicle life cycle emissions;
therefore, it must be considered as part
of any overall regulatory program to
reduce vehicle emissions.

The study compared greenhouse gas
(GHG) emissions of advanced high-
strength steel (AHSS) and aluminum
sedans, trucks, SUVs and alternate-fuel
vehicles. This study showed AHSS-
intensive vehicles to have lowest total
GHG emissions. Results also showed
materials production accounts for nearly
20 percent of total GHG emissions for
internal combustion engine vehicles, and
as much as 47 percent for battery elec-
tric vehicles. 

“Many studies on vehicle life cycle
emissions have been completed in the
auto sector, with varying results,” said
Lawrence W. Kavanagh, president of
SMDI. “We elected to test the sensitivity
of input parameters, and when we
applied credible, transparent and inde-
pendently verifiable parameters, the

AHSS vehicles had lower life cycle
emissions in all vehicle classes. When
we opened up the parameters to condi-
tions more favorable to aluminum, the
steel-intensive vehicles had lower life
cycle emissions in approximately 70
percent of the cases.”

“Our study shows the difference in
life cycle emissions is a few percentage
points when comparing single vehicles,”
Kavanagh continued. “The more signifi-
cant point is the difference in production
emissions for steel and aluminum - pro-
duction of aluminum is four to five times
more emissions intensive than produc-
tion of steel in North America.”           

The study also concluded that, in
the future, as fuel economy increases
driving emissions will decrease making
production emissions even more signifi-
cant. 

“Production emissions from com-
peting materials can be up to 20 times
higher than steel, and therefore should
be accounted for,” said Hall. “When we
scaled the single vehicle results to an
entire annual fleet, the results showed a
net increase of GHG emissions of about
4 to 40 million metric tons depending on
vehicle segment and overall volume.”

To download a copy of the study,
visit www.autosteel.org. 

■ For more AUTOMOTIVE news, see page B1



Completely rebuilt. 300 HP motor. Includes warranty.           $199,000
2000 GRANUTECH GRIZZLY

INCLUDES WARRANTY

150 hp, 30 x 30 opening, new 2.25” knives, hydraulic HydroStar motor.     
                                                                                                                         $65,000

SSI 1400E SHREDDER

Very nice top feed 4.9” primary tire shredder. New knives, low hours, 
excellent condition with infeed conveyor  and electric panel.   $165,000

BARCLAY TOP FEED PRIMARY TIRE SHREDDER

Very good condition with 7,500 hours. Immediately available. $165,000

2011 EXODUS MATERIAL HANDLER

Includes Young grapple, generator and magnet control box. Good 
running machine!              $65,000

1991 KOMATSU PC400LC WITH GRAPPLE

1,500 hours. Includes grapple.                                                            $285,000

2014 OVERBUILT MODEL 30 BALER/LOGGER

1,500 HP, includes everything you need to start shredding!      $390,000
2008 MAGNATECH 6060 SHREDDER

Steel deck and digital board.                                                                  $37,000
2013 FAIRBANKS 70’ TRUCK SCALE

Great for removing engines and transmissions!                               $37,000
2014 SCORPION ENGINE PULLER

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $85,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

8,000 hours. Cummins engine. Road worthy and ready to move. 
$155,000

2006 AL-JON 400XL

NEW MP7240 baler, new never used!                                                  $15,900

—Call for a list of available vertical balers!

MAXPAC VERTICAL BALER

DEALER • NEW • USED EQUIPMENT FINANCING

In operating condition, can be demonstrated.             $65,000
SIERRA 350T SHEAR, BALER



Rebuilt in 2011 2.2 and 2.0 knives.                                                    $175,000
2002 CM DUAL SPEED TIRE SHREDDER

Good operating Liebherr with a LaBounty MSD 2500 REBUILT shear.
                                                                                                     $75,000

2004 LIEBHERR 934 WITH SHEAR

24 x 24 variable bale. Good liners.                                                     $185,000
HARRIS TGS-324 3-RAM BALER

Stationary electric crusher with remote.                                            $56,000
2008 OVERBUILT 10HS CAR CRUSHER

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit the new www.DADECapital.com for other available equipment.C

DEALER • NEW • USED EQUIPMENT FINANCING

Completely Rebuilt.  Only $175,000
Includes:  Hustler downstream, takeaway 

conveyor, lift conveyor, picking conveyor and
radial stacker...  Over $200,000 in conveyance!

2008 SIERRA 500SL
PORTABLE SHEAR/LOGGER/BALER

In Great Condition
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METALS

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

APR
2016

MAR
2016

2016
Annualized

2015
Full Year

% Change 2016
Annual vs. 2015

SOUTH KOREA
TURKEY
JAPAN
GERMANY
BRAZIL
CHINA
VIETNAM
All Others
TOTAL

337
123
140

88
47
68
46

1,167
2,014

280
276
148

72
73
70
50

1,131
2,100

3,703
2,554
1,773
1,086

995
931
706

13,577
25,326

4,854
2,823
2,259
1,515
1,437
2,374

222
16,009
31,493

-23.7%
-9.5%

-21.5%
-28.3%
-30.8%
-60.8%
217.8%
-15.2%
-19.6%

Steel imports decrease
6 percent in April 2016

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,456,000 net
tons (NT) of steel in April 2016, includ-
ing 2,014,000 NT of finished steel
(down 5.6 percent and 4.1 percent,
respectively, vs. March final data). Year-
to-date (YTD) through four months of
2016 total and finished steel imports are
9,982,000 and 8,442,000 NT, down 34
percent and 33 percent respectively, vs.
the same period in 2015. 

Key finished steel products with a
significant import increase in April com-
pared to March are line pipe (up 38 per-
cent), hot rolled bars (up 35 percent),
structural pipe and tube (up 27 percent),

standard pipe (up 17 percent) and cold
rolled sheets (up 15 percent).

In April, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (337,000 NT, up 20
percent from March Final), Japan
(140,000 NT, down 6 percent), Turkey
(123,000 NT, down 56 percent), Ger-
many (88,000 NT, up 22 percent) and
China (68,000 NT, down 2 percent). For
four months of 2016, the largest offshore
suppliers were South Korea (1,234,000
NT, down 48 percent), Turkey (851,000
NT, down 30 percent), Japan (591,000
NT, down 31 percent), Germany
(362,000 NT, down 33 percent) and
Brazil (332,000 NT, down 34 percent).

Import market share YTD at 25 percent

New Jersey metal recycling
company cited for violations

The U.S. Environmental Protection
Agency (EPA) and U.S. Department of
Justice (DOJ) disclosed a settlement that
requires Parkway Iron and Metal Co. to
pay $145,000 and spend approximately
$260,000 to install pollution controls for
alleged Clean Air Act violations at its
scrap metal recycling business in Clifton,
New Jersey. 

The company was fined for improp-
erly shredding dozens of refrigerators,
freezers and air conditioners without first
removing refrigerants, including chloro-
fluorocarbons (CFCs) and hydrochloroflu-
orocarbons (HFCs). Appliances containing
CFCs and HFCs can be recycled as long as
the refrigerants are properly removed first.

HFCs are potent greenhouse gases
that contribute to climate change and
impact people’s health in a number of
ways, including by damaging air quality. 

The EPA requested information from
Parkway to ensure compliance with
ozone-depletion regulations and inspected
the company on multiple occasions. These

inspections revealed violations of Clean
Air Act regulations, resulting in this settle-
ment.

In addition to paying the penalty,
Parkway has agreed to comply with the
Clean Air Act. Before recycling appli-
ances, Parkway will remove all refriger-
ants at no cost to the appliance seller.
Parkway will properly dispose of the
recovered refrigerants, ensuring that CFCs
and HFCs are not released to the atmos-
phere.

As a final part of the settlement, Park-
way will install a baghouse on its metal-
sorting conveyor belts. This pollution
control device will make the facility even
cleaner than required by law by reducing
the quantity of fine particles and metals
released into the air during the shredding
and metal sorting process. The EPA esti-
mates that this new equipment will cost
about $260,000.

The proposed settlement was lodged
with the United States District Court for
the State of New Jersey.

Nucor expands division into Canada
Nucor Corporation’s Vulcraft/Verco

Group is expanding into Canada. The new
production facility will operate as Vulcraft
Canada, Inc., and will be located near
Hamilton, Ontario to serve the Central and
Eastern Canadian markets. The facility
will produce steel joists, joist girders, and
decking. Product fabrication is expected to
begin later this year.

Vulcraft Canada, Inc. is a wholly-
owned subsidiary of Nucor Corporation.
Nucor’s start in the steel business began
when it purchased the Vulcraft Corpora-
tion, a South Carolina maker of steel joists
and joist girders. Today, the Vulcraft/Verco
Group has 10 facilities in the United States
and is the nation’s largest producer of steel
joists and deck.



Novelis reported net income of $29
million for the fourth quarter of fiscal year
2016. Excluding tax effected special items,
the company reported net income of $50
million in the fourth quarter of fiscal 2016,
a 35 percent increase over the prior year
period. For fiscal year 2016, the company
recorded a net loss of $38 million. Exclud-
ing tax-effected special items, net income
was $131 million for the full year. 

Shipments of rolled aluminum prod-
ucts grew four percent to 788 kilotonnes in
the fourth quarter of fiscal 2016. Despite
higher shipments, revenues decreased 14
percent to $2.4 billion as a result of lower
average aluminum prices and local market
premiums.  

Excluding the impact of metal price
lag, Adjusted EBITDA was $277 million
in the fourth quarter of fiscal 2016, up 29
percent compared to $214 million in the
prior year. This increase was a result of
record global shipments in a seasonally
strong quarter, as well as positive product
mix primarily driven by a 23 percent
increase in automotive shipments over the
prior year. The strong fourth quarter
EBITDA improvement was also driven by
excellent operational performance and
favorable currency effects, resulting in the
highest quarterly EBITDA since fiscal
2012. In addition, the company demon-
strated operating leverage on record ship-
ments achieving EBITDA per ton
excluding metal price lag above $350, a 25
percent increase over the prior year. 

The company reported negative metal
price lag of $7 million in the fourth quarter
of fiscal 2016 as compared to negative $13
million in the prior year period. Volatility
in average local market metal premiums
has greatly reduced over the last several
months, lessening the impact of metal
price lag on current results as expected.
Adjusted EBITDA including metal price
lag was $270 million, a 34 percent

increase over $201 million in the prior
year. 

Higher shipments of beverage can
and automotive sheet drove total flat rolled
aluminum product shipments up two per-
cent to 3,123 kilotonnes in fiscal 2016. For
the full fiscal year, the percentage of the
company’s shipment portfolio stemming
from automotive sheet grew to 15 percent,
up from eleven percent in the prior year.
By the end of fiscal 2016, all five of the
company’s recently constructed automo-
tive finishing lines were producing and
shipping automotive sheet products to cus-
tomers. When all of these automotive fin-
ishing lines are fully utilized, automotive
shipments will grow to approximately 25
percent of total shipments. 

Revenues decreased eleven percent to
$9.9 billion in fiscal 2016, as higher ship-
ments were more than offset by a 16 per-
cent decrease in average base aluminum
prices and a 58 percent decrease in local
market premiums. 

Excluding the impact of metal price
lag in both years, Adjusted EBITDA was
$963 million in fiscal 2016, up seven per-
cent compared to $896 million in fiscal
2015. The increase was driven by strong
operational performance, higher total ship-
ments, product mix benefits mainly the
result of a 47 percent increase in automo-
tive shipments, and favorable foreign
exchange in Brazil. Current year results
were partially offset by less favorable
recycling benefits due to significantly
lower aluminum prices as compared to the
prior year, as well as general inflation and
higher fixed costs associated with new
automotive and recycling operations. 

The company more than doubled its
free cash flow as compared to the prior
year, generating $160 million in fiscal
2016 after investing $370 million in 
capital expenditures. 
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $180.00 $185.00 $205.00 $250.00 $275.00
#1 Bundles per gross ton 175.00 189.00 195.00 260.00 269.00
Plate and Structural per gross ton 191.00 185.00 195.00 259.00 250.00
#1 & 2 Mixed Steel per gross ton 185.00 185.00 200.00 225.00 232.00
Shredder Bundles (t in) per gross ton 142.00 170.00 176.00 170.00 240.00
Crushed Auto Bodies per gross ton 140.00 170.00 175.00 170.00 240.00
Steel Turnings per gross ton 90.00 94.00 124.00 140.00 165.00
#1 Copper per pound 1.95 1.90 1.94 1.89 1.95
#2 Copper per pound 1.77 1.79 1.85 1.79 1.80
Aluminum Cans per pound .55 .54 .51 .57 .54
Auto Radiators per pound 1.35 1.39 1.38 1.38 1.37
Aluminum Core Radiators per pound .51 .42 .50 .49 .42
Heater Cores per pound .97 .97 .97 1.00 1.01
Stainless Steel per pound .45 .45 .44 .45 .46
All prices are expressed in USD. Printed as a reader service only.
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METALS
Novelis reports increased net
earnings for fourth quarter 

The American Iron and Steel Insti-
tute (AISI) said that the G7 Ise-Shima
Leaders’ Declaration released at the con-
clusion of the G7 Ise-Shima Summit in
Japan is “an indication that the steel
industry’s concerns are clearly being
heard and acted on by heads of govern-
ments around the world.”

Thomas J. Gibson, AISI president
and chief executive officer, said, “The
number of U.S. jobs lost in the steel
industry since January of 2015 has
climbed to nearly 15,000 – primarily due
to the high levels of unfairly traded
imports fueled by the massive build-up
in steel capacity in other countries. We
are pleased that the leaders of the G7
governments recognize the severe
impacts that global steel overcapacity
and interventionist policies in the steel
sector around the world are having in the
U.S. and other countries, and applaud
the commitment of these leaders to
address these critical issues.”

He said global overcapacity in steel
is estimated by the OECD to be about
700 million metric tons. More than half
of that overcapacity – 425 million metric
tons – is located in China.

“There is a global problem that
needs a global solution. Market-distort-
ing government policies have prevented
adequate industry adjustment in some
markets in response to changes in global
demand. The Chinese government in
particular needs to accept responsibility
and address its role in creating this mas-
sive steel glut. We especially appreciate
the leadership and commitment of Presi-
dent Obama and his administration to
address the surge of steel imports and
the market-distorting policies and prac-
tices that have enabled it, and we are
grateful for the efforts of all the govern-
ments involved in the G7 Summit, and in
other fora, to make progress on these
vitally important issues,” Gibson 
concluded.

AISI reacts to G7
declaration of
overcapacity

The Association of Women in the
Metals Industry (AWMI) nominated
Mary Pollen as 2015 Member of the
Year.

Pollen has been a member of AWMI
team for 22 years. In that time, she has
held the position of Detroit Chapter
membership chair, treasurer and presi-
dent and currently serves as the interna-
tional marketing chair. She is employed
by Michigan Seamless Tube & Pipe as
general manager of tube & pipe sales for
MST – Seamless Tube & Pipe. 

Pollen will receive her award
November 10th, 2016 at AWMI’s
Annual Conference.

Pollen nominated
as AWMI Member
of the Year

Republic Services, Inc. and Lab USA
unveiled a state-of-the-art ash metal recov-
ery facility at the Roosevelt Regional
Landfill in Washington. The advanced
process allows for the reclamation of met-
als found in ash previously lost through
traditional methods of resource recovery.
The facility is set to process all newly
delivered ash to the Roosevelt Landfill as
well as systematically process all of the
existing ash currently in the landfill. Once
recovered, the metals are recycled, shipped
to manufacturers and repurposed to make
new metal products.

The facility is estimated to recover
and recycle over 46,200 tons of ferrous
metals and 42,900 tons of nonferrous met-
als. Ferrous metals are those which con-
tain iron such as steel, stainless steel and
cast iron. Nonferrous metals are those that
do not contain iron and do not have a mag-
netic quality such as aluminum, copper,
lead and tin.

Roosevelt Landfill utilizes the waste
collected from municipalities across
Washington and converts the methane gas
(CH4) into a renewable energy source.
Working with the Klickitat Public Utility
District, the landfill currently provides
enough energy to power up to 30,000 local
households annually.

The volume of metals recovered and
recycled through this facility will have
measurable environmental impacts. 

Republic unveils
new ash metal
recovery facility
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INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

DeCarlo Demolition
Dan DeCarlo • 515-243-1151

DeCarlo Demolition might have one of the most humorous taglines in
the industry: “Home Wrecking…A Family Tradition Since 1945.” While
the company has been in business since then, it wasn’t always a demoli-
tion company – and it wasn’t always a DeCarlo company, either.

According to Dan DeCarlo, the president and owner, the company
was started by J.C. White, whose family was in the sod business. Since
White had a pickup truck, he started hauling other materials, like sand and
gravel. That led him to the concrete business and eventually be bought a
concrete truck. Then he was hauling sand and gravel to his own concrete
plant. But he needed a crane since he had started doing ironwork. That led
to doing excavation work, so he bought a bulldozer. Eventually he found
himself in the demolition business, where the bulldozer and crane came in
handy.

DeCarlo’s grandfather, Al, got a job at the J.C. White Company,
working as a dispatcher, truck driver, and crane operator. “J.C. treated him
like a son,” DeCarlo said. It wasn’t long before Al realized that he liked
the demolition part of the business best, where “structures go toppling
down.”

In the 1970s and 80s, Al and J.C. were partners, until 1986, when Al
bought his partner out. Al ran the business until 1998, when he had a
stroke. That’s when Dan DeCarlo became involved. Although he didn’t
know much about the demolition business, he stepped in to keep the com-
pany running. At that time, DeCarlo owned and operated a landscape busi-
ness, but he felt that it could run without him for a short while since he
had good employees. What he didn’t realize was that he was eventually
going to abandon landscaping for demolition.

DeCarlo said he’s a third generation owner, but his father only
worked for the company a year. “Dad was meticulous, methodical and
clean,” he said. “It wasn’t for him.” But it is right for other family mem-
bers. DeCarlo’s brothers Bob and James work for the company and his
son shows up on an as-needed basis.

While he enjoyed working in the landscape business, he said that the
downside to landscaping is that it’s a seasonal business. On the other
hand, demolition business is more stable – even in a bad economy, there
are buildings that need to be torn down.

“I bought the company in 2000,” DeCarlo said, “and implemented
drug testing.” When the dust cleared, DeCarlo had one employee left. He
started hiring new staff, and now the company has about 30 employees.

DeCarlo said that he’s particularly proud of the employees that the
company has nurtured. They hire young people who might have had a
less-than-stellar past and “now they are trained professionals who are
proud of their craft,” he said.

Before DeCarlo became involved in the business, all the demolition
materials were being landfilled, but with his green background, he started
looking into recycling. Now, the only materials that go to the landfills are
the ones that can’t be recycled or reused.

For a while, the company also sorted out usable materials for sale, but
they no longer do so. However, useable cabinets or similar materials are
often sent to Habitat for Humanity, Goodwill and other charities.

DeCarlo has been working to keep the company growing, mostly at a
slow and steady pace. But in 2011, he bought his largest competitor, even
though that company was larger than his own.

DeCarlo said that the best part of his job is watching “the takedown,”
but the cleanup afterward is a lot of work. A recent job took that cleaning
to an extreme level when the interior demolition of a 115 year old 4 story
building required “taking material out a window.” Because of the way the
building was shored up for reconstruction, there wasn’t room for a con-
veyor or other equipment, so the only way to remove material was in
buckets.

While jobs like that require a lot of manual labor, DeCarlo said that
new demolition equipment has improved the employees’ comfort, with air
conditioning, comfortable seats, and sound systems.

Meanwhile, GPS allows him to track his trucks and help the drivers
find the best routes. Other computer programs let him track how many
tons of material were diverted from the landfill for each job. 

“We’re so close to The Jetsons, we’re almost there,” DeCarlo said.
The next step will be trucks that can drive themselves to and from demo-
lition sites. “Our jobs can be more fun,” he said.

INDUSTRY PROFILE

A Closer Look
by Donna Currie

ELECTRONICS

E-waste survey results shared
The Pennsylvania Recycling Markets

Center (RMC), in partnership with the
Center for Survey Research at Penn State
Harrisburg, recently completed a state-
wide survey of Pennsylvanians to under-
stand how much e-waste is likely destined
for recycling programs. The survey was
part of the Spring 2016 Penn State Poll.
Results are summarized as follows:

•Less than half (44.4 percent) of
Pennsylvanians know where to recycle
electronics.

•65 percent of Pennsylvanians are
willing to travel 10 miles or less to recycle
electronics.

•50 percent of Pennsylvanians
reported they do not want to pay anything
to recycle their electronics.

With few “no charge” collection sites
across the state that accept all electronics
specified in Pennsylvania’s recycling law,
a local distance a recycler is willing to
travel, and half of Pennsylvanians not will-
ing to accept an electronics recycling
charge, electronics recycling is challeng-
ing at best.

Using the state-wide survey data, the
RMC estimates and summarizes as 
follows:

•Residentially, there are approxi-
mately 6.8 million tube televisions and
tube computer monitors (CRTs) combined
remaining in Pennsylvania, with an aver-
age weight of 58 pounds, down from an
estimated 8.2 million units. 

•Residentially, the combined, esti-
mated weight of tube televisions and CRT
tube computer monitors in Pennsylvania is
396 million pounds.

•The total Pennsylvania residential
count of in use and out of use electronics
equipment, including tube TVs, tube and
flat computer monitors, flat screen TVs,
desktop computers, laptops, tablets,
pads, e-readers, printers, keyboards,
mice/trackpads and routers is approxi-
mately 694 million Pennsylvania 
electronic devices.

•The total Pennsylvania residential
weight of in use and out of use electronics
equipment is approximately 1 billion
pounds of Pennsylvania electronic devices.

It is important to know this survey
does not define consumer intent – this
does not account for when a Pennsylvania
resident may choose to recycle their elec-
tronic devices.  

According to Pennsylvania Recycling
Markets Center 2016 findings, only 32
collection sites state-wide accept all cov-
ered electronic devices at no charge to the
consumer as specified in the Act.  

RMC offers a few ideas for a solution
that provides relief in this economy:

•A consolidated, specific law, that is
not deeply layered, that does not lead to
interpretation.

•Fair, competitive, and balanced crite-
ria for establishing and sustaining collec-
tion, transportation, and recovery of
electronics.

•Expanded options for management
of tube TV and computer monitor lead-
containing glass.

•Offer sound, organized, infrastruc-
ture such that a disposal ban of electronics
waste is not a ban without a plan.
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BUSINESS BRIEFS

Novelis, Inc. has appointed Devinder
Ahuja as senior vice president, chief finan-
cial officer. He will officially become
Novelis’ chief financial officer in August.
Steve Pohl, currently interim chief finan-
cial officer, will be responsible for the
function until that time.

As chief financial officer, Ahuja will
be responsible for the accounting, treasury,
global financial planning and analysis,
global tax and finance excellence func-
tions. He will be based at the company’s
world headquarters in Atlanta and will
report directly to Fisher. 

Over the last 29 years, Ahuja has
worked in a variety of finance roles, across
geographies and industries. Prior to join-
ing Novelis, he served as chief financial
officer of Alcon U.S.

Ahuja holds a bachelor’s degree in
commerce from R.A. Podar College of
Commerce & Economics in Mumbai,
India, and has completed general manage-
ment training at Insead in Fontainebleau,
France.

Ahuja’s appointment coincides with
the promotion of Steve Pohl, currently
interim chief financial officer, to senior
vice president, business performance and
execution, effective immediately. In this
newly created role, Pohl will be responsi-
ble for corporate development and strat-
egy, the execution of strategic initiatives
and monitoring performance, communica-
tions and government affairs, investor rela-
tions and the oversight of the company’s
annual enterprise risk management
process. Pohl will remain based at the
company’s headquarters in Atlanta. 

Novelis appoints Devinder
Ahuja as senior VP, CFO

Beka-Max of America Inc., the
authorized sales and service provider for
Beka-branded central lubrication sys-
tems, is now part of the international
BekaWorld corporate group, the label of
company Baier + Köppel in Germany. 

The former managing director of
Beka-Max of America Inc., Jacquie Mc
Dougall, will become chief operating
officer of the new organization – effec-
tive immediately. Sven Pitman will be
appointed as president, supervised by
the new board. 

Sven Pitman and Jacquie
McDougall are looking forward to
expanding on the success achieved by
Beka-Max of America, Inc. 

The assembly and distribution cen-
ters in Mississauga, Ontario, Buffalo,
New York and Atlanta, Georgia, will be
expanded in order to support sales and
marketing throughout Canada and the
United States. Creating independent
value for North America is planned as
well.

BekaWorld purchases
assets of Beka-Max

Advanced Disposal, an integrated
environmental services company, has
completed the acquisition of assets of
Pete’s Economy Hauling, based in She-
boygan, Wisconsin. 

The acquisition includes commer-
cial and industrial customers in Sheboy-
gan County and will be operated out of
their existing Sheboygan facility.

Advanced Disposal buys
Pete’s Economy Hauling
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BUSINESS BRIEFS

BringingIndustrialWorldsTogether

Servicing Automotive, Aluminum, Steel
and Metals Recycling Industries

John Bertling
US: 739-946-1457
Canada: 905-548-0979

www.ColeIntegratedProcesses.com

Phone

Web

Cole Integrated Systems 
works with it’s 

customers to find 

dependable, safe, 

and efficient solutions 

for all of their material 

handling needs including 

recovery of ferrous and 

non-ferrous metals.

MAXIMIZE YOUR RETURN ON INVESTMENTS
CONTACT COLE INTEGRATED SYSTEMS TODAY

The Environmental Research &
Education Foundation (EREF) shared
that this year’s 22nd EREF Annual Char-
itable Auction will mark the 20th year
that Mack Trucks has donated to the
EREF Live Auction.

The EREF Annual Charitable Auc-
tion, the foundation’s largest fundraiser,
is held annually at WasteExpo to help
EREF further its mission to fund and
direct research and educational initia-
tives for waste management practices.
The auction has raised more than $16
million for the foundation and is made
possible through the generous donations
of waste industry members.

For 20 years Mack has maintained a
long-standing commitment to supporting
EREF and its mission to further research
and education for the waste industry.
“We at Mack are proud to help support
EREF in any way we can because its
research and scholars are making
groundbreaking strides for this industry,”
said Curtis Dorwart, Mack refuse prod-
uct manager and vice chairman of the
EREF Auction Committee.

Dorwart has played an integral role
in supporting EREF and will continue to
do so by soon serving as chair of the 2017
EREF Auction Committee. 

EREF honors Mack Trucks
for 20 years of donations

Leeward Renewable Energy, LLC,
an affiliate of ArcLight Capital Partners,
LLC, disclosed that Cedar Creek Wind I
Member LLC, a Leeward entity, has
completed the purchase of BP Wind
Energy North America Inc.’s 33 1/3 per-
cent membership interest in CCWE
Holdings, LLC. Leeward is the sole
member of Cedar Creek I and will con-
tinue to manage the facility. The acquisi-
tion continues Leeward’s strategy to
expand its holdings of high quality wind
assets throughout the U.S. 

The Cedar Creek I Wind Farm is a
301 MW facility located near Grover,
Colorado. In operation since 2007, it uti-
lizes Mitsubishi and GE turbines, which
deliver clean and reliable power to Pub-
lic Service of Colorado under a long-
term contract that expires in 2027. 

The nearby Cedar Creek II Wind
Farm will continue to be operated by BP
Wind Energy and be jointly owned by
affiliates of BP Wind Energy and Sempra
U.S. Gas and Power.

Leeward closes on
acquisition of wind farm

Novolex has acquired Heritage Bag
Company (HBC). HBC is a manufac-
turer of plastic can liners and other pack-
aging products based in Roanoke, Texas. 

HBC is Novolex’s fifth acquisition
since Wind Point acquired Novolex (for-
merly Hilex Poly) in 2012 in partnership
with chairman and chief executive offi-
cer Stan Bikulege. With the addition of
HBC, Novolex is now a $2.3 billion rev-
enue company with 43 manufacturing
locations in North America.

Novolex acquires Heritage
Bag Company

Bunting Magnetics Co. has
appointed Kevin Bowen to the com-
pany’s advisory board. 

Bowen brings corporate strategic
development and manufacturing expert-
ise to the nearly 60 year old company.
The Bunting Magnetics Co. advisory
board, which also includes technology
advisor Dr. John Ormerod; sales and
marketing consultant Steven Schnoll;
and president of Newton (Kansas) Med-
ical Center, Steve Kelly, meets quarterly
to provide insight on the company’s
strategic growth plan and initiatives. 

Bowen’s manufacturing career spans
over 40 years, most of which was at
Coperion K-Tron, a provider of bulk
material handling, feeding and pneumatic
conveying equipment and systems for
chemical, plastics, food and pharmaceuti-
cal industries. 

Bunting Magnetics adds
Bowen to advisory board

Fuchs announces a critical appoint-
ment to the North American after-sales
support team for Fuchs® material han-
dlers. Noah Devine will lead all aspects
of service, parts and warranty efforts for
the material handlers and will work
closely with distributors and customers
to develop training and support pro-
grams. He reports directly to Thomas
Sandrock, the Global Director of Prod-
uct Support & Quality at the Fuchs fac-
tory in Germany, to improve customer
support response time throughout the
U.S., Mexico and Canada. 

Before joining Fuchs, Devine was
the recycling maintenance manager for
Republic Services in Lakeland, Florida.
He also worked as the U.S. Asset man-
ager/operations manager for OneSteel
Recycling and as the asset manager,
MRB for Schnitzer Steel.

Devine will work with Fuchs distrib-
utors and customers from the Fuchs
North American headquarters in
Louisville, Kentucky. 

Fuchs names Noah Devine
to lead customer support 

Waste Connections Inc. has pur-
chased select non-core hauling assets of
Red River Waste Solutions, based in
Dripping Springs, Texas. Specific terms
of the transaction were not disclosed. 

Waste Connections purchased Red
River’s hauling operation in Rapid City,
South Dakota, which provides solid waste
collection, recycling and disposal serv-
ices. The transaction combines the two
largest waste management participants in
the South Dakota market. 

Founded in 1988, Red River is a
solid waste management and recycling
company specializing in residential and
commercial solid waste collection, haul-
ing and landfill management. The com-
pany provides services to residential and
commercial customers, primarily in the
southern U.S., including Kentucky, Ten-
nessee, Mississippi and Louisiana, as
well as Iowa and Texas.

Waste Connections buys
Red River Waste’s assets
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On Full Conference or Training Package Registration! 

Use Promo code: MEDIAAFF 

SAVE 20%

New for 2016!
Co-Located with WASTECON.org/INDY

American Recycler Readers

NEXT DEADLINE: July 18Call Today  87 7-7 7 7-0043
ADVERTISING IN AMERICAN RECYCLER WORKS
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Balers Businesses

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

WE ACCEPT CHECKS, MONEY ORDERS,
MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS

MUST BE PAID IN ADVANCE.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

UPGRADE TO A FEATURED CLASSIFIED AND ADD 1 COLOR + 1st POSITION!

Featured Classifieds

Material Handlers

2011 Cat 325D MH – Hydraulic cab, gen set, A/C, 51
ft. reach, MH boom and stick with grapple. 
Call For Price!  

2009 Liebherr A934C MH - 8,000 hrs., hydraulic cab,
A/C, MH boom & stick, gen set, grapple, blade, and
NEW solid tires.

2002 Cat 345B II MH – fixed high cab, 54 ft. reach,
A/C, MH boom & stick, 85+% U/C.  Call For Price!

2007 Cat 325DL – 5,900 hours, equipped with a zero hour
REBUILT Genesis GXP400R mobile shear with 360 rotation. 
Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2005 Komatsu PC300LC-7 - 6,500 hrs, equipped
w/-0 hour REBUILT Genesis GXP500R  mobile shear
with 360º rotation.  Call For Price!

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

QUISITIONSCGERS & AMER

ax412.562.0892 f
412.562.0891 tel

consulting.com

consulting.comnerster

years! Current owner retiring. Contact Beth. 
maintained steady growth for the last 10 
established cliente. Company has 

now available! Great ROI due to clients 
profitable residential and commericial 

over 1,000 collecton company with 
 commercial waste NYSuccessful Mid-state 

nerBETH@ster

GESACKKAATION & FUNDING PPAAATUALVVA
TEGIESAATGEMENT STRANAM

QUISITIONSCGERS & AMER

NOW AVAILABLE

ADVERTISING IN AMERICAN RECYCLER is
one of the smartest things you can do! It’s
also one of the easiest ways to increase
your sales income. Call 877-777-0043 and
tell us what you would like to share with
our tens of thousands of readers! All ads
are also shown ONLINE FREE!

SALVAGE/AUTO RECYCLING YARD,
well-known, located in Southeast Iowa,
new 70’ scale, E-Z car crusher, E-Z tin
baler, CASE track hoe, CASE W20 wheel
loader with foam-filled tires, 2005 Interna-
tional 9200i semi, newer high side scrap
hauling trailer, much more equipment,
approximately 550 vehicles, buildings on 5
to 6 acres in great location. Contact 
Dennis 319-470-1103.

RECYCLING PLANT FOR LEASE in
North Alabama, approximately 17 acres
with (2) 4,000 sq.ft. buildings, set up for
scales, great area. Call Gary at 256-653-
6941.

SALVAGE BUSINESS, 6.5 acres with
brick office/storage building, includes
whole car crusher and CASE front 
end loader, large inventory of cars, 
current license, located on southeast 
side of Cleveland with access to rail-
road, $699,000. Contact Eddie:  
thailandlee@sbcglobal.net, 216-501-3487.

Multiple management
opportunities available:

HELP
WANTED

Learn more/apply online:
www.pullapart.com/careers/

Site/General Managers
Retail and Production Managers

Management experience in a
recycling/scrap, industrial/production

environment highly desired.

2 ACRE EUROPEAN SALVAGE YARD &
Collision Repair *Assets only* with (2)
Buildings, 12,746 sq.ft. and 4,800 sq.ft..
Florida Tampa Bay area, fenced. (3) colli-
sion frame machines, bake oven, parts
and parts cars with racking, car lifts, fork-
lifts, rollback truck, much more. Priced
$1.1M Serious inquires only. E-mail ques-
tions to rickseruo@verizon.net.

Employment

Businesses

Invaluable Gifts are Hard to Find 
Purchase a gift subscription for  
someone special today. 877-777-0737 

www.AmericanRecycler.com 

A 
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EQUIPMENT
INTERNATIONALINTERNATIONALINTERNATIONAL
303-699-7766

• No gen-set required
• Runs off of machines batteries
• Up to 40" diameter

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

• Material Handlers
with Cab Risers, Magnet
Gen-sets & Rotating Grapples.

• Mobile Shears
• Portable Balers
         • New Grapples
              • New Gen-Sets 

                   & Magnets

IN STOCK:

Material Handlers Miscellaneous

Software

Tire Recycling

NEXT DEADLINE
July 18

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

CP/200 AL-CAN FLATTENER BLOWER
complete, excellent condition with flow
tube and stand, 220v x 3 phase, $9,250
plus freight. Compare to new, $18,100 plus
freight. Call Shaughnessy 800-549-0490
or e-mail john@callshaughnessy.com.

WHEEL CRUSHER TC-300. Only 6
months old, only 50 hours. Works up to
120 wheels per hour. Comes with loading 
table. New price was $11,000. Now
$6,999. Pictures or videos are available at 
coastalauto@embarqmail.com or call 843-
846-6688 SC 29906.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

SALVAGE YARD SOFTWARE. Auto and
Scrap Recyclers Windows™ yard 
management system from Rossknecht
Software. POS invoices for purchasing
scrap or selling parts. Includes your 
own inventory website, check printing,
bookkeeping, vehicle parts breakdown,
part tags, pictures. $795 complete, 
no monthly fees.  www.rossknecht.com,
arsales@rossknecht.com or call 530-605-
2657 for free online demo.

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

Miscellaneous

Miscellaneous

CHAINS
MAGNET

        FOB Your Yard
210-410-5278

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com

1996 KODIAK FLATBED with newer
Caterpillar engine, mint condition, 18’ 
aluminum bed with wheel lift, manual 
shift, $15,000. Contact Eddie: 
thailandlee@sbcglobal.net, 216-501-3487.

Shredders

FOR SALE (1) USED SHREDDING SYS-
TEMS, INC. (SSI) Strip sheer metal shred-
der model 1400-E. Asking price: $50,000.
Hydrostar MR-525 low speed, high torque
hydraulic motor. 150 HP, 480V, 3-phase
electric motor. Chamber opening is 30" x
30" dual shaft design. Auto reversing sys-
tem. (2) sets of cutters. 251-459-6296 or
e-mail scott@mcontainer.com.

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• 400hp Pallmann Model
   PSR16-12 Ram Fed
   granulator
• 100mm & 120mm Erema
   Pelletizing lines

EQUIPMENT FOR SALE
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FAIRBANKS SCALES OFFERS NEW
TALON HVX SCALES

Fairbanks Scales, Inc.’s new Talon HVX (highway
vehicle extreme) scales are built to federal bridge stan-
dards, with strong modules boasting the lowest deflec-
tion in the industry. Load cells are provided with armored
stainless steel cabling for durability, are hermetically
sealed for moisture protection and include a 25 year
warranty. 

Talon scales are equipped with a proprietary Intalogix
lightning protection system. This state-of-the-art technol-
ogy has a true digital signal, up to one million times
stronger than a conventional analog signal, which pro-
tects the scale from harmful surges or electrical spikes.

Fairbanks Scales, Inc.
821 Locust Street
Kansas City, MO 64106
800-451-4107
www.fairbanks.com

ERIEZ ULTRA HIGH-FREQUENCY
EDDY CURRENT SEPARATOR

The new Eriez® Ultra High-Frequency (UHF) Eddy
Current Separator provides unparalleled recovery of alu-
minum, copper and other nonferrous fines from automo-
bile shredder residue without the requirement for
additional expensive sensor based or optical sorting
equipment. 

The UHF Eddy Current Separator’s rotor is designed
to produce exceptionally high gauss at the belt’s surface.
Its large number of magnetic poles operating at higher
RPMs creates ultra-high frequency changes. This all
results in superior separation of bare copper wire and
other valuable nonferrous metals as small as 2 to 3mm. 

Eriez
2200 Asbury Road
Erie, PA 16506
814-835-6000
www.eriez.com

OIL FILTER RECYCLER PROCESSES
UP TO 13 BARRELS PER HOUR

Sebright’s Oil Filter Recycler can process used oil fil-
ters up to 13 barrels per hour and accepts large filters of
up to 2 quart capacity down to import car sizes. A 30 hp
main motor and a pressure compensated pump drives
10” diameter hydraulic cylinders and provides smooth
reliable operation. 

The oil is captured in a 250 gallon collection sump
which features a removable screen to catch debris, then
drains to a tank. Sebright Products/Bright Technologies
have 35 years of experience manufacturing hydraulic
equipment and over 20 years with liquids/solids separa-
tion technology.

Sebright Products
127 North Water Street
Hopkins, Michigan 49328
800-253-0532
www.sebrightproducts.com

MOLEY MAGNETICS NOW OFFERS
DOWN STROKE BALERS

Moley Magnetics, Inc. introduced down stroke balers.
Moley down stroke balers reduce volume and size, add
value to your sales and include revolutionary features.

Reducing loose waste to cubes allows for reduced
shipping costs.

Vertical compacting balers reduce volume and size of
paper, cardboard, plastic, scrap vehicle bumpers, tires,
tanks from scrap vehicles, PE and PET bottles and
come equipped with a tying and ejection system. Man-
ual compaction cycle models can be fitted for automatic
compaction cycling.

Moley Magnets, Inc.
5202 Commerce Drive
Lockport, NY 14094
716-434-4023
www.moleymagneticsinc.com

NEW PRODUCT SHOWCASE

FUCH’S HEAVY DUTY MATERIAL
HANDLER BUILT FOR SCRAP

Fuchs 
11001 Electron Drive
Louisville, KY 40299
502-267-2318
www.terex.com

Fuchs enters the 120,000 lb. handler class with the
new high capacity MHL370 F material handler. It boasts
heavy counterweight and a massive undercarriage to
deliver higher lift capacities than competitive units in this
class. 

Offering up to a 59.9’ reach, the handler’s hydrauli-
cally elevating cab provides a maximum 20’ eye-level
operation and independent 7’ forward movement for
excellent visibility. Powered by a 308 hp engine, it deliv-
ers up to 36 percent fuel savings. Large, 59” diameter
Setco solid tires deliver excellent stability when walking
a load. 





800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

Spacious 
9'1"

Opening

TRIED, TESTED, PROVEN.TRIED, TESTED, PROVEN.

ESTABLISHED IN 1971
davev@ezcrusher.com

Here today, tomorrow 

and years to come

for your recycling 

equipment needs.



Americans scrap 10 to 12 million
vehicles per year, fueling a $20 billion-
plus industry in recycled automotive steel,
copper, plastic, glass and rubber. As such,
automotive recycling companies are an
important source of salvaged car parts for
consumers, providing them with a signifi-
cantly more affordable alternative to new
parts. Likewise, selling scrap metal from
junk cars has historically been a big busi-
ness. But today’s lower scrap prices have
spurred reduced scrap volume, slowing
the junk car recycling business and forc-
ing companies to hold onto their junk
cars, waiting for a better deal. While the
slowdown in junk car salvage continues,
consumers are utilizing more innovative
ways to sell or dispose of their junk cars
than in years past.

According to Jordan Perch,
researcher with DMV.com, an online
information hub for all motor-vehicle-
related topics, the main changes to the
method of selling junk cars over the years
have to do with the way consumers adver-
tise their cars. In the past, consumers
mostly used newspapers or magazines to
advertise the cars they wanted to sell, so
print media advertising used to be the pre-
vailing method.

But how consumers sell their end-of-
life vehicles (ELV) greatly impacts auto
recyclers. Nowadays with the widespread
adoption of the internet, most consumers
sell their junk cars online. Notably, the
advances in technology and the increased
use of the internet to sell and buy used
cars, has helped the auto recycling indus-
try. Online avenues, including Craigslist
and eBay are helping automotive recy-
clers locate and acquire junk cars more
easily.

“The internet is being used because it
only takes a couple of minutes to post an
ad, and it’s a great way to reach a lot of
prospective buyers,” Perch said. “There
are plenty of companies buying and sell-
ing junk cars, and people who need to sell
their car only have to do a little research
online and find the websites of the com-
panies located in their area.” That’s where
auto recyclers come in. Utilizing an effec-
tive website that clearly states your com-
pany buys junk cars, your locations, etc. is
paramount in getting consumers to recog-
nize your company.”

Today’s recycling companies also are
utilizing the internet to purchase junk
vehicles in creative ways. For example,
Sims Metal Management lists 270 loca-
tions on their website that will take junk
vehicles and pay cash. Many websites
allow consumers, insurance companies
and others to request a quote for recycling
their junk car. 

At the same time, scrap yards and
automobile recyclers compete for ELVs
offered on Craigslist, eBay or directly

from junk car owners. In doing so, recy-
clers need to ensure they are equipped
with latest technologies in the industry
and maintain standards of auto recycling
practices specified by Automobile Recy-
clers Association (ARA).

According to the ARA, several chal-
lenges remain for professional automotive
recyclers as consumers find alternative
ways to sell their junk cars, including:

•Increased competition from unregu-
lated and unlicensed buyers at salvage
auctions, leading to inflated prices for
vehicles and decreased stock;

•Lack of oversight and uniform stan-
dards for online internet auctions of sal-
vage vehicles;

•Lack of uniform vehicle titling
within the U.S.;

•Lack of consumer education on the
value and usage of recycled auto parts;
and an

•Increasing number of vehicles being
exported out of the country by interna-
tional buyers.

ARA supports the acquisition, sale
and dismantling of salvage or ELVs
and oversees these activities are per-
formed and conducted by licensed
businesses qualified and equipped to
purchase ELVs in accordance with fed-
eral, state and local laws and 
regulations. 

So how are the methods of selling
junk cars affecting the auto recycling

industry? Perch says that whatever
method junk car owners choose to get rid
of their vehicles, they often end up at auto
recycling companies. 

“Even though many consumers
choose to sell their junk cars to private
buyers, the recycling car business is only
going to get bigger in the following years,
based on recent statistics that show con-
stant increase of the number of vehicles
recycled in the U.S.,” Perch said.

Exportation and the Effect on the
Industry

While many U.S. consumers sell
their junk vehicles to U.S. entities, others
are finding that selling junk vehicles
abroad can earn them a higher price for
their vehicle. In recent years, the exporta-
tion of junk cars has changed and is hav-
ing a significant impact on the auto
recycling industry in the U.S.

According to Dmitriy Shibarshin,
marketing director at West Coast Ship-
ping, in the past, consumers would either
donate their cars to charity or sell them to
local junkyards to be parted for pennies
on the dollar. However, now that the mar-
ket has gone global, buyers from develop-
ing nations scour the U.S. for junk cars,
giving U.S. consumers an alternative
option of disposal. Depending on the
make and model, consumers can get 
better value by selling to overseas buyers. 

As Perch explained, automotive
recyclers do feel the impact of the

increased number of junk cars being
sold overseas. “They face a lot of prob-
lems caused by the fact that more and
more salvage vehicles are leaving the
U.S., reducing the number of vehicles
that recyclers can acquire,” Perch said.
“The fact that there are fewer salvage
vehicles available for purchase by 
recyclers increases the price of the 
ones that are left in the U.S. market,
which reduces recyclers’ revenues
greatly.”

Shibarshin deals with the shipping
of many cars to locales outside of the
U.S. He said that cars from the states
continue to be one of the most popular
exports, despite restrictions on their
import to certain countries. 

“Generally, these cars are pur-
chased at salvage car auctions by over-
seas buyers,” Shibarshin said. “They are
then either exported in containers over-
seas—up to five cars per container—or
taken apart piece by piece in the states
and exported as parts. The cars are then
fixed up by shops overseas and the parts
are sold.”

Africa and the Middle East tend to
be the most popular destinations. Previ-
ously, Kyrgyzstan was a big importer
until they joined the Russian union and
drastically increased their import taxes.

The internet has certainly made it
easier to export junk cars to buyers

Exporting ELVs impacts auto recycling in U.S.
by MAURA KELLER
mkeller@americanrecycler.com

AUTOMOTIVE
SECTION B www.AMERICANRECYCLER.com JULY 2016

FOCUS on

The future of the industry depends on lawmakers hearing auto recycler’s appeals and to take action.

See END OF LIFE VEHICLES, Page B5

PHOTO BY ERIC GEVAERT | DREAMSTIME
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SAVE $$$
IN LEAN TIMES
Using the #1 Best Selling...

1-855-LUMISTAR
sales@shreddercamera.com

 Boost shredder profits
 See thru steam, dark, debris
 Shred cars faster
 Avoid jams and heavies
 Increase safety

ShredderCamera.com

Since
2006

Multiple Management
opportunities available:

HELP
WANTED

Learn more/apply online:
www.pullapart.com/careers/

Management experience
in recycling/scrap,

industrial/production
environment

is highly desired.

SITE / GENERAL
PRODUCTION

RETAIL

Gershow donates 30 cars
for extrication tournament

In support of local fire depart-
ments, Gershow Recycling donated the
use of 30 cars for the Ninth Annual
Chuck Varese Vehicle Extrication Tour-
nament, which was held at the North-
port Fire Department’s Training
Grounds at Steer’s Pit in Northport,
New York. Gershow also donated the
use of its Huntington facility to enable
teams to practice in the week leading
up to the tournament.

The tournament involved 21 teams
of 4 to 6 firefighters working to extri-
cate a “victim” from a “crash” using
the Jaws of Life. Each team was judged
on the amount of time it took to per-
form the extrication, the handling of

equipment and the safety procedures
they followed. After the tournament,
the vehicles were brought back to Ger-
show’s facility, where they were shred-
ded and recycled.

“This is a wonderful event,” said
Henry Tobin, deputy mayor, Village of
Northport. “It’s prestigious for North-
port, but it’s also great training for our
guys and other fire departments. Most
importantly, it helps them determine
where they need to improve to continue
saving lives. We’re very lucky in North-
port and we deeply admire and value
the men and women who devote their
lives to this important line of work.”

Representatives of Gershow Recycling joined local elected officials and firefighters at the Ninth Annual
Chuck Varese Vehicle Extrication Tournament at Steer’s Pit in Northport, New York.

Automotive recycling
report released by SPI

At its first summit and expo dedi-
cated to recycling and sustainability in
manufacturing, Re|focus, SPI: The
Plastics Industry Trade Association
today released a new report, Automo-
tive Recycling: Devalued is now 
Revalued.

The report highlights innovative
use of recycled content, achievements
in zero waste in manufacturing and pro-
motes increased recycling of plastic
automobile parts. Automotive recycling
is leading other industries, with 95 per-
cent of automobiles recycled at the end
of their practical life. The recycling of
plastic materials in automobiles, how-
ever, is in its infancy. This new report
from SPI aims to increase communica-
tions and cross-collaboration to identify
hurdles and solutions to achieving
increased recycling by working with
the full supply chain – from resin sup-
pliers and equipment manufacturers to
processors, brand owners and recyclers.

The opportunities for recycled
plastics in cars are abundant. Each year
in the U.S., approximately 12 to 15 mil-
lion vehicles are scrapped with an
increasing amount of those vehicles
comprised of more and more plastic
components and parts. Recycling of
post-industrial plastics from cars is
already happening at automotive plants,
as manufacturers have become leaders
in managing their scrap to reduce
waste. Increasingly, automotive compa-
nies are using post-industrial, and post-
consumer recycled material throughout
their vehicles.

“There is an opportunity for recy-
cled plastics in the automotive sector,
and we are hoping to merge key learn-
ings from all members of the supply
chain together to learn how we can best
promote and grow plastics recycling in
the automotive industry,” said Kim
Holmes, SPI’s senior director of recy-
cling and diversion.

SPI and its members believe more
can be achieved within the automotive
sector in recycling automotive plastics
at the end of their life. SPI has two
projects underway to help close the
loop on auto plastics. First, the Zero
Net Waste (ZNW) recognition program
assists the plastics industry in manag-
ing waste in manufacturing by offering
specific tools to evaluate waste reduc-
tion opportunities and maximize land-
fill diversion.

Second, in a separate recovery
effort, SPI members have begun a col-
laborative research project to explore
the viability of collecting and recycling
auto plastics from end-of-life vehicles
and build a basic recovery model for
whole parts before shredding. The
review will help determine the feasibil-
ity of recovery today pared against
material performance and demand for
recycled thermoplastic olefins (TPO)
and polypropylene (PP). If successful,
this project will serve as a launching
point to explore the opportunity to
recover additional plastics, both
through whole-parts recovery and even-
tually auto shredder residue (ASR).

Restitution from D&M Auto ordered
The Department of Banking and

Securities has issued an order against
Dean M. Lake and D&M Auto Sales of
York, Pennsylvania, for unlicensed
activity, charging of excess fees totaling
$113,198.65, failure to accurately rep-
resent consumer down payments, and
alteration of signatures and amounts, in
violation of the Consumer Credit Code. 

The department has ordered Lake
to refund 194 consumers the over-
charges and pay a fine of $430,000.
Further, Lake is prohibited from engag-
ing in the business in Pennsylvania for
a minimum of five years.

To see the full order, view this article on
www.AmericanRecycler.com.
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Among the dozens of occupations analyzed
by the Bureau of Labor Statistics (BLS), the
2014 fatality rate of those working in scrap
yards was 20.8 deaths per 100,000 full time
workers, which is more than 9 times higher than
manufacturing workers overall. 

Scrap yards, one of the largest segments in
the recycling industry, typically report high
fatality and injury rates. The BLS also reported
in 2014 that garbage and recycling collectors
had the fifth-highest fatality rate among the
dozens of occupations that were analyzed. 

There is no annual record kept of how many
workers die across all recycling sectors. At scrap
yards and sorting facilities, at least 313 recycling
workers were killed on the job from 2003 to
2014, according to the BLS. 

FairWarning is a nonprofit investigative news
organization that focuses on public health. A
FairWarning analysis of Occupational Safety and
Health Administration (OSHA) records found
that inspections performed from 2005 to 2014
resulted in scrap yards and sorting facilities
receiving about 80 percent more citations per
inspection than the average inspected worksite.
There are many products and services available
that can aid employers who must adhere to
OSHA standards and who aim to stem the inci-
dence of illness and injury to workers, costly loss
of manpower and perhaps even litigation. 

Buffalo Turbine manufactures dust and odor
control machines which are used worldwide in a
variety of settings: Recycling facilities, demoli-

tion and construction sites, land-
fills, aggregate processing and
waste transfer stations. “At indoor
facilities in particular, visibility
and breathing conditions are top
priorities for employers who work
to keep employees safe from both
short and long term harm,” stated
Brian Singer, sales and marketing.
The turbine units are made using 
high precision machined compo-
nents, resulting in long lasting
dependable products. Diesel, 
gas, electric, PTO driven and
hydraulic models are available. 

The diesel and gas machines
are the most popular because
they are self-contained and
maneuver more easily around a
site. “This capability is essential, especially
regarding open facilities that are typically
affected by the wind. The models also oscillate,
which provides a larger coverage area than mod-
els that don’t offer that feature. 

These machines are convenient due to mini-
mal set up time and this aspect along with sim-
ple daily maintenance help aid in smooth
production flow. The machines function by
introducing water to the gyratory atomizing noz-
zle (GAN) which uses the power of the turbine
air to push the atomized water into the air. This
creates droplet sizes of 50 to 200 microns, which
matches with the dust particle size and brings
the fugitive dust to the ground. Dust control is
no longer a trend. It is a necessity for the safety
of employees and for adhering to government
regulations meant to ensure that those in or near
a worksite won’t be impacted by the fugitive
dust created there. Facilities can incur large fines
if they produce too much dust which also moves
beyond their property and a lack of dust control
can also significantly slow production,” Singer
said. 

According to Dave Brentz, Vice President,
“Car-Go-Net® provides easy, inexpensive com-
pliance with the Federal Motor Carrier Safety
Administration’s (FMCSA) regulations for the
securement of flattened or crushed cars.” Cargo
Containment Regulation FMCSR §393.132
requires that vehicles used to transport flattened
or crushed cars must be equipped to prevent
loose parts from falling from all four sides of a
vehicle, extending to the full height of the cargo. 

“When that rule was first adopted, Industrial
Netting worked closely with the Institute of
Scrap Recycling Industries (ISRI) to create a
safe and inexpensive solution. The result was
Car-Go-Net – an extruded plastic netting
designed for one-time use. The bright orange
color of the netting makes it easily visible to law
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Karen Slater
763-496-6355

www.industrialnetting.com

Lumistar Corporation
Paul Angel

855-586-4782
www.shreddercamera.com

Mobotix Corp.
Luis Quinones
212-385 6126

www.mobotix.com

RadComm Radiation Detection Systems
Jeff Adams

800-588-5229
www.radcommsystems.com

Reflective Apparel Factory
Lauren Smith
866-998-2649

www.reflectiveapparel.com

SpillFix
John Smith

919-535-8278
www.spillfix.com

Industrial Netting, Inc.

Buffalo Turbine LLC See SAFETY, Page B7
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and
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across the globe. “Consumers can now
reach a worldwide audience when sell-
ing their junk cars. They typically post
them on sites such as eBay and
Craigslist, which tend to attract end
buyers and re-sellers overseas,”
Shibarshin said. Some utilize licensed
auto dealers to help them sell their cars
at salvage car auctions. And there are
also a growing number of U.S. dealers
who buy junk cars and fix them to a dri-
vable condition and market them to over-
seas buyers. 

“It hurts the recycling industry
because it extends the life of cars,”
Shibarshin said. “Instead of being recy-
cled, they continue to drive in develop-
ing countries around the world.”

Down the Road
As far as the future of junk car

acquisitions is concerned, based on
recent developments in this industry,
auto recyclers are expected to fight
against regulations allowing buyers from
other countries to acquire junk cars so
easily, requiring stricter rules as to who
and how one can buy a salvage car at
auctions in the U.S.

According to the American Recy-
clers Association, one of the largest sal-
vage auction companies in the U.S. now
sells their junk cars to buyers in more
than 100 different countries. As a result,
one of the most serious challenges facing
the professional automotive recycling
industry is the threat of unlicensed and
unregulated buyers participating in sal-
vage vehicle auctions. And many of
these unregulated buyers may have ties
to the international market. 

“The future of the industry will
largely depend on how lawmakers

respond to appeals by auto recycling
companies to do something to prevent
such a large number of American junk
cars from being sold to international
buyers,” Perch said. 

Professional auto recycling facilities
are licensed businesses qualified and
equipped to safely process salvage and
end-of-life vehicles, as well as hazardous
materials and other vehicle fluids, in
accordance with federal, state and local
oversight and regulation. Opening sal-
vage auctions to unlicensed and unregu-
lated international buyers not only has
dangerous environmental implications,
but may help perpetuate fraud, tax eva-
sion, and other illicit activities that put
automotive consumers and the general
public at risk.

While the majority of used cars
exported from the U.S. find new lives in
Mexico, United Arab Emirates, and
Nigeria, many also end up across
Europe. In response to the concerns sur-
rounding end-of-life vehicle disposal
and the influx of used vehicles, the Euro-
pean Union passed the End-of-Life Vehi-
cle Directive, which aims at making
dismantling and recycling of ELVs more
environmentally friendly. It sets clear
quantified targets for reuse, recycling
and recovery of the ELVs and their com-
ponents. Following suit, the national
Mexican government also released their
National End of Life Vehicle Manage-
ment Plan, which maps out future
designs for processing ELVs in Mexico.
Other countries, including India, Russia
and Australia also recognize that, as pro-
fessional automotive recycling activities
become more global, similar regulations
will be required on a global scale.

End of life vehicles ■Continued from Page B1



Automotive www.AmericanRecycler.comPage B6, July 2016
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      Iron Ax, Inc.877-777-0043
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A
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 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.
Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series
listed more than 25 tactics to increase
your business success, all of them
based on my experience. I started
with nothing and didn’t attend col-
lege, so I know you can achieve max-
imum success, regardless of your
education. 

Don’t be afraid to be a rebel –
push back, think out of the box, but
be strategic and analytic about it. 

You don’t have to be combative
to be a rebel. Think innovative. Think
doubting and questioning the estab-
lishment. Think positive energy.
Think unexpected. Think passionate.
And yes, at times it can be lonely. 

How was I was a rebel?
I was always trying new things. I

attended the trade show for collision
repairers to find innovative new ways
they were working. New tools, new
marketing methods. I knew they were
ahead of us. And it couldn’t hurt to
understand their business better. 

I was carrying an electronic
organizer in 1990, and was the first to
carry a brick phone in 1990. But you
don’t have to be bleeding edge in
technology to stay ahead. We bought
Apple IIe’s to computerize our inven-
tory, and there was no software to do
that, but I knew it would save time. 

I was reading a book of month,
and learning things about business
that just weren’t normal in our indus-
try, even though they were common-
place in other industries. I was the
first to put salespersons on commis-
sions, though other industries had
been doing it for decades. At the time,
in 1985, and decent counterperson
wanted $1,000 in cash per week, with
no regard for how much they sold. 

I was new in the industry and
doubted almost everything I heard. I
wasn’t afraid to try something that
worked in another industry in our
industry. 

I spoke at conventions, and many
thought the information I was sharing
was intended to mislead lead them.
They suspected no one could possibly
be willing to share that much info. I
got what I gave, and many shared
with me. Two benefits of speaking:
you become a much better leader, and
your communication skills improve. 

I never fussed about things I
couldn’t control. Many were unhappy
about new competitors at the auction,
and were quick to tell newbies that
they weren’t allowed to bid on all cars.
I thought that was crazy, and they tried
to make me pay too much for cars, to
“teach me a lesson”“. I just ignored
them. Copart actually asked me to
come to some of their out of town auc-
tions to disrupt bid rigging, as they
knew I would bid what the cars were
worth to me. They gave me deals on
storage since I was buying out of
town, which was very unorthodox. I
was working 20 auctions per week,
and had gobs of desirable inventory,
while others just worked locally and
had to pay too much or not get the
inventory they wanted. 

I was advertising out of my area,
and tracking results. I remember in
1986 I got a call from an angry recy-
cler in Pennsylvania that said “don’t
be mailing things to my customers
here, if they need a Mercedes engine
they will call me and I can call you”.
WOW. This was old school, and I was
the rebel for sure. 

I was always positive, which is a
bit different, My dad taught me that no
one gives a crap if your feet hurt so
don’t bother telling them about it,
Those that know me personally know
how I answer when you ask me how I
am doing, I always say “the best”.
Being positive can actually surprise
people and makes you stand out, and
is unexpected. 

One cautionary note: There are
many tried and true tasks that are
likely the best practice for a given
process to situation. Don’t be so inno-
vative that you overlook those prac-
tices, which I call Blocking and
Tackling. Make sure you’re doing all
that blocking and tackling while you
innovate. I often find folks looking for
the latest gee-whiz stuff to make their
business better, when they aren’t doing
the basics. A good example is a busi-
ness owner that wants to start using
Twitter, but he hasn’t updated his web
site in five years. Everyone tells him
Twitter is the hottest new thing. Twit-
ter is an incremental tool and unlikely
to affect your business in a material
way. 

Tools for success – Don’t be afraid to be a rebel 

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

GM sets goal of 150 landfill
free facilities by 2020

The rules of vehicle use and own-
ership are changing rapidly, according
to GM’s latest Sustainability Report.
Connectivity, car-sharing, alternative
propulsion and autonomous vehicles
are key elements toward a future of
safer, cleaner and more efficient mobil-
ity options for customers. 

“We see tremendous potential in
these technologies and the long-term
benefits for our customers and commu-
nities around the world,” said GM
chairman and chief executive officer
Mary Barra. “The GM team is looking
to lead this transformation of personal
mobility and will continue to deliver on
our commitment to responsible manu-
facturing.”

GM is using its 20 years of OnStar
connectivity expertise to enable
advanced safety technologies and car-
sharing. GM is paving the way for
autonomous vehicles and vehicle-to-
infrastructure technology. These efforts
will help reduce congestion, crashes
and pollution. The company is working
with stakeholders to create the largest
V-to-I enabled corridor in the U.S. on
120 miles of Metro Detroit freeways. It
also will bring SuperCruise, the indus-
try’s first semi-autonomous driver-
assist technology, to market next year
on the Cadillac CT6.

Earlier this year, GM launched its
Maven car-sharing brand and invested
$500 million in a strategic alliance with
rideshare provider Lyft. Chevrolet also
is building the affordable, all-electric
Bolt EV, which will offer a more than
GM-estimated 200 miles per charge. 

GM is addressing climate change,
in part, by continuing to provide 

customers with fuel efficient models
across each vehicle segment given that
77 percent of the company’s carbon
footprint comes from driving. Nine
models get an EPA-estimated 40 mpg
on the highway or better, up from six
last year. GM’s electrified vehicles on
the road increased 9 percent to 196,861
vehicles. 

GM is also aggressively pursuing
ways to use more renewable energy.
Two wind deals in Mexico and Texas
will add 64 megawatts to its 106
megawatt global portfolio, enabling
GM to achieve its renewable energy tar-
get four years early.

GM’s progress provides topline
growth through new revenue streams
such as $1 billion from recycling and
reuse in recent years, to bottom-line
savings through greater efficiencies,
such as $237 million in energy savings
since 2010. GM was the only
automaker to appear on the Dow Jones
Sustainability Index in North America
in 2015, and it earned perfect scores on
climate change disclosure from CDP, a
group serving more than 800 investors. 

GM is on track to meet all of its
2020 global manufacturing commit-
ments. Since 2010, the baseline year,
GM has accomplished the following:

•Achieved 131 landfill-free facili-
ties toward a goal of 150.

•Reduced total waste by 22 percent
toward a goal of 40 percent.

•Reduced water intensity by 10
percent toward a goal of 15 percent.

•Reduced energy and carbon inten-
sity by 14 percent and 15 percent,
respectively, toward a goal of 20 
percent.

KAR Auction acquires GRS
KAR Auction Services, a provider

of end-to-end vehicle remarketing serv-
ices, has acquired GRS Remarketing
Limited, a subsidiary of Greenhous
Group Limited. 

“During the past 20 years, GRS
has established a successful online
vehicle remarketing business in the UK
through robust technology, effective
sales and operations, a healthy buyer
network and strong relationships with
commercial customers,” said Jim 

Hallett, KAR chief executive officer
and chairman. 

GRS will be renamed ADESA UK
following the completion of the sale.
Jonathan Holland, vice president of
business development for ADESA UK,
will assume the position of managing
director. 

This is KAR’s second acquisition
in the United Kingdom, following the
purchase of salvage company HBC
Vehicle Services in June 2015. 
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Metal Shredders

enforcement so haulers are less likely
to be stopped for noncompliance. Our
product is lightweight but very strong
and the uniform grid pattern of the net
won’t stretch or unravel if a strand is
cut. In contrast, knitted hay bale-style
netting will shred if pulled in a cross
direction. The strength of our product
allows haulers to wrap material just
once to secure their load,” Brentz said.

He claims Car-Go-Net is the most
widely used disposable tarp in the
scrap recycling industry. In the past 5
years, more than 1,000 scrap proces-
sors, auto crushers, metal shredders,
salvage yards, towing services and
auto recyclers throughout North Amer-
ica, Australia and New Zealand have
used Car-Go-Net to prevent loose parts
from falling onto roadways during
transit. A variety of roll sizes (from 4’
to 17’ wide and from 500’ to 2,500’
long) is available. Also, same or next
day shipping is offered on most orders.

Industrial shredders used in recy-
cling and waste markets are run by
operators who often rely on vibration,
speed, and electrical gauges to deter-
mine if the shredder is about to jam,
which can then result in worker injury,
loss of productivity and other costs.
The Lumistar™ high-tech, infeed
shredder camera sees through steam,
smoke, darkness and past obstacles.
This allows operators to see the mate-
rial approaching the shredder and
catch unshreddables and prevent jams
when the chute is full, or when there is
an autopilot malfunction. 

“In deaths per year, the recycling
industry is the fourth most dangerous

profession in the United States. To pro-
tect employees and reduce insurance
costs, safety is paramount in shredder
operations. When using our Lumistar
thermal infrared shredder camera,
workplace safety is improved, pollu-
tion is reduced and savings improve
for electricity and even maintenance.
Operators report less wear and tear on
their shredders because material is fed
properly, so production increases. A
specific example of this involves the
Corporate Average Fuel Economy
standard. It mandates that cars be more
fuel efficient, so vehicles are increas-
ingly made with more plastic and less
metal. This translates to less profitable
hulk value. Our system helps busi-
nesses to improve upstream cost per
ton,” Paul Angel, President, stated. 

He added, “Each camera is tem-
perature-calibrated to the specific
environment in which it is placed and
our proprietary Steamvision™ tech-
nology delivers up to 100 times the
resolution of other infrared cameras,
through steam. Unlike off-the-shelf
infrared cameras made for delicate
environments, our shockproof system
includes a military-grade enclosure, 
is completely waterproof and is made
from non-corroding, bullet-resistant
steel armor. Lumistar cameras have
been in use since 2006. Our 
clients around the globe know that
Lumistar cameras are a game changer,
giving them a competitive edge.” 

RadComm manufactures a product
that helps maintain safety throughout
the entire metals industry supply
chain. Jeff Adams, marketing and sales
manager, commented, “Since 1992
we’ve developed the most innovative,
highly sensitive radiation detection
equipment for small scrap metal recy-
cling facilities to foundries, to some of

the world’s largest steel producers. Our
products help mitigate risk for our cus-
tomers and our new NeuSpec and
Cricket Magnet systems were designed
with that objective in mind.” 

The spectroscopic analysis per-
formed by the NeuSpec vehicle moni-
tor automatically rejects or accepts
specific isotopes according to cus-
tomer requirements. For example, a
customer can set the monitor to
accept all NORMs (naturally occur-
ring radioactive material) such as
Thorium and Radium, without alarm.
This aid in quickly sorting material

helps to increase productivity. Rad-
Comm’s Cricket is the only magnet-
mounted radiation detection system in
the world. It allows scrap metal mag-
net operators to find radioactive
sources from the safety of a material
handler cab. Using the Cricket, a
potentially deadly, sealed source in a
material can be quickly detected and
then handled appropriately. 

Adams said the company product
line includes large scale vehicle mon-
itors to handhelds to laboratory use
versions. Custom applications are
also available. “The performance of
our RC4000 series of products is the
metal industry’s benchmark for
detecting low level radioactive
sources buried in densely packed
scrap metal. We’re known for design-
ing and manufacturing sensitive, high
quality products that also score the
fewest false alarms compared to other
products that are similar. In today’s
challenging market conditions, our
customers often express that revenue
lost to rejected loads and/or downtime
simply cannot be absorbed. We can
provide a solution for any size yard or
plant,” he concluded.

RadComm Systems

Safety
■Continued from Page B4

Novelis celebrated the commis-
sioning of its third automotive finishing
line in Oswego, New York. 

Installed to support the production
of stronger, lighter and safer vehicles,
the line represents Novelis’ latest
investment of $120 million to expand
high-strength aluminum alloy supply
for Ford F-Series trucks, America’s
best-selling truck for 39 years and best-
selling vehicle for 34 years. As a result

of this expansion, Novelis has furthered
its position as the leading automotive
aluminum sheet supplier in North
America.

“As a result of our investments
across the globe, Novelis is able to
offer our automotive customers unique
advantages and benefits through auto-
motive lines such as this one in
Oswego,” said Steve Fisher, president
and chief executive officer, Novelis. 

Novelis is a key supplier for the
Ford F-150 supplied from Novelis’
plant in Oswego. 

The third and newest automotive
finishing line in Oswego will produce
aluminum sheet for the body and cargo
box of the all-new 2017 F-Series Super
Duty lineup, helping to reduce the
overall vehicle weight by up to 350
pounds so the all-new Super Duty can
tow and haul more than ever.

During the past five years, Novelis
has expanded its ability to serve the
North American automotive market by
installing and commissioning three
automotive finishing lines in Oswego,
creating more than 460 jobs. This $400
million investment also includes the
world’s largest closed-loop recycling
program, which processes roughly 25
million pounds of automotive alu-
minum scrap per month.

Novelis commissions $120 million automotive finishing line
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