
There’s significant value to
be found from auto shredder
residue (ASR), if a new plastics
recycling operation in Fond du
Lac, Wisconsin proves to be the
model for profitable recovery.
And, it appears this venture has
the partners and the technology
to make it happen. EnviroPlastics
Group, a subsidiary of Plastics
Conversion Technologies head-
quartered in Spokane, Washing-
ton and Plas2Fuel Corporation,
based in Kelso, Washington are
teaming up to merge dedicated
ASR sorting and cleaning with a
chemical process that recycles
plastics not suitable for resin
markets into synthetic crude oil. 

Raw ASR or shredder
“fluff” presents growing prob-
lems for landfills because it con-
tains contaminants at a time
when environmental regulations
are getting tighter. The prime
concerns are metals like lead,
copper, zinc and cadmium, petro-
leum hydrocarbons, volatile and
semi-volatile organic com-
pounds. 

California, for example, has
pending legislation (SB 524) to
establish an auto shredder residue
working group by February, 2010
to review and evaluate the prac-
tice of using ASR as alternative
daily landfill cover to determine

if it poses a threat to human
health and the environment.
Meanwhile, Rick Brasch, legisla-
tive director of the California
Department of Toxic Substances
told us, “Since the 1980s ASR
has been permitted for alternative
daily cover, but now we are
reevaluating the constituents of
ASR to determine if the current

operating conditions adequately
protect public health and environ-
ment.” Brasch went on to say that
his department wants to work
with the industry to see how to
best control the risks and whether
the current operating conditions
do that or not.” 

Yet, ASR consists of poten-
tially valuable commodities –

primarily plastics and non-fer-
rous metals. If these materials
can be liberated into clean com-
modity streams for the resin and
non-ferrous markets, and if the
leftover plastics can be converted
into fuels, it could be a successful
model to profitably recycle ASR
and help solve landfill problems. 
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Value in auto shredder residue
by MIKE BRESLIN
mbreslin@americanrecycler.com

Seattle reaches new
city record for recycling 

Seattle Mayor Greg Nickels announced
that Seattle set a new city record for recycling
in 2008, with 50 percent of the city’s residen-
tial, commercial and self-haul waste being
recycled instead of going to the landfill. This is
up 1.8 percentage points from 2007, and marks
the fifth straight year of increased recycling for
the city of Seattle.

“The credit for this milestone really
belongs to everyone in Seattle for taking small,

simple steps every day,” said Nickels. “People
have taken recycling to heart. It’s part of our
values, and what makes Seattle a great place.”

The city of Seattle’s diversion rate dipped
to 38.2 percent in 2003, prompting Nickels to
push the city’s goal to divert 60 percent of its
waste through recycling and composting by
2012. The recycling rate has climbed steadily
each year as the city greatly expanded its solid

See SEATTLE, Page 3

See RESIDUE, Page 4

PHOTO COURTESY OF ARGONNE NATIONAL LABORATORY

Remanufactured auto
parts: A good business
gets better

Bassam Jody, group leader of the energy systems division at the Argonne National Laboratory, displays plastics recovered from
shredder residue by the Argonne Separation process and successfully tested for making auto parts.

The federal government’s
timetable for cellulosic ethanol
calls for more than 15,900 percent
increase in production by 2022. 

“While envi-
ronmentalists are
focusing on cut
backs in green-
house emissions,
investors need to
keep an eye on
these federally
mandated increases,” said Andy
Obermueller, chief investment
strategist for Government-Driven
Investing. 

Investors tend to dismiss
ethanol because they think they’ve
heard the story. They focus on
corn-based ethanol. Obermueller
says that’s a mistake. He advises
investors to focus instead on cellu-
losic ethanol, an advanced biofuel
derived from an organic com-
pound found in all plant life. 

They need look no further
than existing energy law. 

“Most investors look for
stocks in the Wall Street Journal,”
Obermueller said. “I look in the
Federal Register.” 

Federal law
demands
more ethanol –
not from corn

—Obermueller

See ETHANOL, Page 3



Tomra Pacific Inc., a unit of Tomra
of North America, a provider of
advanced recycling solutions, opened a
new, user-friendly Tomra Recycling
Center in San Francisco’s Bayshore Cor-
ridor. 

The recycling center, which opened
July 18, will serve the city’s largely
unmet demand for consumer recycling
facilities for the redemption of plastic,
glass and aluminum CRV beverage con-
tainers.

“Citywide, San Francisco has only
15 locations where consumers can recy-
cle their beverage containers, down from
35 locations just three years ago. For a
city with a population of over 800,000,
there is large unmet demand for facili-
ties,” said Frank Canelo, Tomra Pacific’s
operations manager for the Bay Area.
“The new Tomra Recycling Center
offers convenient drive-through service,
as well as self-service ‘reverse vending’
machines, in a clean, friendly environ-

ment, capable of handling large amounts
of container returns quickly and accu-
rately.”

The center has the capacity to han-
dle 5,000,000 containers on a monthly
basis, which puts it among the largest
centers in San Francisco. Located at 195
Bay Shore Boulevard, next to BevMo!,
the Tomra Recycling Center will provide
consumers with the opportunity to
redeem empty beverage containers seven
days a week.

Consumers will have two ways of
returning containers to the center:

•Drive-through weighing service –
offers a convenient way of processing
large and small amounts of CRV con-
tainers for redemption.

•Self-service reverse vending
machines – allows consumers to use an
automated machine to count as many
CRV containers as they would like to
insert.

San Francisco has lost many recy-
cling centers as a result of several gro-
cery stores moving out of the city,
resulting in the closure of drop-off cen-
ters located on their properties. Zoning
restrictions have made it difficult for
modern, new centers to set up.

TOMRA Pacific opens recycling center in San Francisco
American RecyclerPage A2, August 2009

Non-ferrous sorting system

Precision engineered
recycling solutions
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Texas Shredder engineers have set the standard for ferrous cleaning systems with the largest 
installed base in North America.  Our years of application experience have established us as  
the leader in ferrous cleaning technology.  With this experience, we have developed state-of- 
the-art magnetic separation systems which maximize your recovery.  We have also pioneered  
the use of  “Z-Box” air classifiers for producing the cleanest scrap in the market.  As we strive  
to be the leader in the market, we have designed and installed shredder and downstream  
emissions collecting systems which will meet or exceed the most demanding  permit  
requirements.  Whether you have a new installation or an upgrade of an existing  plant,  
our engineers welcome the challenge to increase your productivity.

Metso Recycling North America 

www.metso.com/recycling 

Tough times call  
for precision  

engineered  
solutions
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When it comes to beverage container recycling,
San Francisco is a very underserved community.
In the last 3 years, the number of recycling centers
has dropped to 15 from 35.

The Solid Waste Authority of Cen-
tral Ohio’s  (SWACO) Green Energy
Center has received the “Innovation
Award of Excellence” from The Solid
Waste Association of North America
(SWANA).

The Green Energy Center turns
landfill methane from decomposing
trash into vehicle fuel (Compressed Nat-
ural Gas). The Center also is designed to
power itself via a 250 kw micro-turbine
which uses the clean natural gas gener-
ated by the process. 

Earlier this year, The Green Energy
Center was honored as a “project of the
year” by the EPA’s Landfill Methane
Outreach Program. It also received a
2009 Clean Air Award from the Mid
Ohio Regional Planning Commission.

The completed phase one of
SWACO’s has the capacity to produce
250,000 gasoline gallon equivalents
(GGE) of compressed natural gas (CNG)
annually using just 8 percent of the
methane from SWACO’s Franklin
County landfill. Phase two, when com-
pleted, will have the annual capacity of
5-to-7-million gasoline gallon equiva-
lents.

SWACO Green
Energy Center
wins award
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Waste Management of Oregon
christened an expansive and ultra-green
recycling center that will dramatically
increase recycling and reduce landfill
waste across Washington County.

The recycling center will accept
construction and demolition castoffs
that, in the past, have ended up in land-
fills. It will collect, sort and reclaim
these materials – concrete, asphalt,
wood, and metals – for use in new ways.

The 65,000-square-foot facility is
central to Waste Management’s efforts to
help local and regional governments
achieve aggressive new sustainability
goals.

This process will result in important
energy savings and greenhouse gas
reductions as more materials are re-pur-
posed.

Waste Management’s new recycling
center will also deliver significant
energy savings and environmental bene-
fits resulting from its innovative and sus-
tainable features.

Designed and constructed to meet
rigorous sustainability standards known
as LEED (Leadership in Energy and
Environmental Design), the center looks

and operates differently than traditional
recycling centers.

Most distinctive is the massive
translucent roof that allows for natural
lighting and reduces energy consump-
tion. The roof includes a system to har-
vest rainwater and store it for later use
on site. There is also a powerful ventila-
tion system that circulates fresh air
through the facility every 10 minutes.

The new facility is a $10 million
investment for Waste Management. The
project involved 100 construction jobs
and has resulted in 20 permanent jobs.

The new facility is near Hillsboro,
where Waste Management also operates
a landfill and manages more than 100
acres of certified wildlife habitat and
wetlands. The site is home to 100 bird
species and mammals, including great
blue heron, deer, beaver, and rabbits.

The landfill is permitted to accept
primarily construction and demolition
debris. It does not accept household
garbage or hazardous waste.

The new recycling center opened
for commercial and residential use on
July 1.

Waste Management of Oregon
opens ultra-green location

waste programs, taking steps such as offer-
ing food and yard waste collection to all
businesses and residents, and free recy-
cling for small businesses, as well as pro-
hibiting recyclables in the garbage.

In 2008, Seattle’s single-family resi-
dents diverted 65.4 percent of their waste
through recycling and composting, up
from 64.8 percent in 2007. Multifamily
residents recycled 28.3 of their waste, up
from 27.6 the previous year. Commercial
recycling climbed 2.2 percentage points,
to 54.7 percent in 2008. And 18.4 percent
of waste dropped off at the city’s two recy-
cling and disposal stations was diverted to
recycling or compost in 2008. The figures
are based on an annual waste audit con-
ducted by Seattle Public Utilities. With
increased recycling and less solid waste
generated last year, Seattle reduced the
amount of garbage shipped to a landfill in
Arlington, Oregon, by 40,000 tons.

Seattle’s recycling rate is expected to
continue increasing, in part because the
city launched new residential services in
March, including: 

•More paper, plastic and metal can be
recycled, including all rigid plastic food
containers, plastic plant pots, large lids,

and aluminum foil and foil trays, as well
as plastic and paper cups. 

•All recycling goes into one recycling
cart – no more separating glass bottles and
jars. 

•Weekly food and yard waste collec-
tion. All food scraps, including meat, fish
and dairy, can go in food and yard waste
carts. 

•Electronics, used motor oil and bulky
items can now be collected using special
services. 

Upgrades to Seattle’s recycling facil-
ity now allow more recyclables to be made
into new, useful products. Food and yard
waste is delivered to a high-tech facility
where an advanced process breaks down
harmful bacteria and chemicals, and turns
the waste into compost for local parks and
gardens. 

The national recycling average is 32.1
percent. While each city calculates its
diversion rates differently, Seattle, San
Francisco and Portland are among the
leaders in municipal recycling. Seattle’s
rate includes recycling set out for collec-
tion by businesses and residents, materials
hauled to the city’s recycling and disposal
stations and on-site composting. Some
other cities include private recycling of
construction, demolition and hazardous
materials.

Seattle
■Continued from Page 1

As an example, Obermueller cites the
2007 Energy Security and Independence
Act. It calls for 100 million gallons of cellu-
losic ethanol in 2010 and 16 billion gallons
by 2022, an over 15,900 percent increase. 

Obermueller thinks companies that
own significant cellulosic ethanol technol-
ogy will see similar gains in their stock
prices. There aren’t many.  

“Lots of companies have a stake in
traditional corn-based ethanol,” Ober-

mueller said. “But there’s only one pure-
play in cellulose and that’s Verenium.”
The company developed the enzymes that
can turn cellulose into ethanol. 

In 1995, Verenium was granted a
license to commercialize cellulosic
ethanol technology that had been devel-
oped at the University of Florida and other
academic institutions. It’s been hard at
work ever since, spending millions of dol-
lars to hone the process. It also has built
two demonstration-scale plants in the
United States and a third in Japan. 

Ethanol
■Continued from Page 1

EPA awards Georgia DCA
for recycling hub program

The United States Environmental
Protection Agency (EPA) awarded the
Georgia Department of Community
Affairs (DCA) Office of Environmental
Management the “2009 Resource Con-
servation Challenge National Achieve-
ment Award.” The award recognizes
DCA’s innovative statewide recycling
infrastructure initiative, known as the
Georgia Regional Recycling Transfer
Hub Program.

DCA was selected and applauded
for its Recycling Hub infrastructure that
is facilitating cost-effective single-
stream recycling collection in rural parts
of the state.

“EPA nominated DCA for this pres-
tigious award for two reasons. The Hub
concept is the first of its kind in the
nation, with the ability to be replicated
nationwide. Second, the very concept
allows for ‘economies of scale’ to pro-
vide cost-effective access to recycling
for all citizens, whether they live in an
urban or rural community,” said acting
regional administrator Stanley A.
Meiburg. 

Implementation of the regional
Hubs offers residential recycling collec-
tion to communities in which no previ-
ous recycling programs existed, adding
even greater convenience for residents

and further decreasing the amount of
valuable materials wasted every day in
Georgia. 

“Approximately 170 Georgia cities
will now have access to central recycling
collection facilities. These facilities will
provide much-needed infrastructure to
collect and transport recyclable materi-
als, making local programs more cost-
effective and ultimately more
sustainable,” added Randy Hartmann,
director of the Office of Environmental
Management for DCA, who was on
hand to accept the award. “Efficient col-
lection, sorting, processing and shipping
of recyclables within the state keep pro-
grams viable and keep materials in
Georgia, and these materials go directly
back to Georgia’s industries.”

The award also recognizes DCA’s
focus on partnerships as a fundamental
component of the Hub program. Private
partnerships with the Curbside Value
Partnership (CVP), Pratt Industries and
SP Recycling support DCA’s efforts to
increase participation in residential curb-
side recycling programs and to measure
the growth of the Hub program.

For links and additional information
about Georgia’s recycling efforts, 

view this article on
www.AmericanRecycler.com.

We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to Circulation, American Recycler, 
900 W South Boundary, Bldg 6, Perrysburg, OH 43551 or
visit AmericanRecycler.com.

Moving        
soon?
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The partners in the Fond du Lac proj-
ect envision a network of scalable ASR
recycling plants close to auto shredding
operations to access feedstock and mini-
mize transportation costs. If successful,
these plants could save shredders on truck-
ing costs and tipping fees and create a
boom in ASR recycling. 

No one seems to have an accurate
measure of ASR volume generated by
roughly 250 United States auto shredding
operations. “As far as we know there are
250 to 270 auto shredders in the United
States and a total of about 650 to 700
worldwide,” said Rusty Manning, director
of new equipment sales for Riverside
Engineering, an auto shredder manufac-
turer. Industry experts agree that the num-
ber of vehicles being shredded today is
dramatically down due to the economy and
the drop in metal prices.  

A study released in April by the Paul
Scherer Institute in Switzerland calculated
the composition of ASR at 60 percent plas-
tics, 15 percent minerals (glasses and
sand), 10 percent textiles, leather and
wood; 10 percent paint dust and rust, and 5
percent residual metals. If these figures are
correct, there is approximately three mil-
lion tons of plastic feedstock annually
waiting to be monetized. Of course, ASR
composition varies from shredder to shred-
der depending on the types of vehicles
ingested, but with the right technology
ASR holds the promise of yielding con-
stant flows of non-ferrous metals and plas-
tics. Profitably liberating these large
potential streams is the Holy Grail for
many entrepreneurs. 

EnviroPlastics Group plans to build
large-scale, plastic recycling operations
near automotive shredder locations nation-
wide, the first being a 84,000 sq. ft. facility
in Fond du Lac’s Southwest Industrial
Park, on a 12.2 acre site. Now in the design
phase, the company expects to break
ground in October. The site is close to one
of its strategic partners, Sadoff & Rudoy
Industries, which has an auto shredder in
Fond du Lac. Sadoff & Rudoy is a major
Midwest processor of scrap metal with six

operations in Wisconsin and one in
Nebraska. 

In addition, EnviroPlastics hopes to
draw ASR feedstock from others in the
region since their plants are designed to
handle 100,000 tons of ASR per year. The
plant will take raw ASR as it comes out of
the shredder. It goes through ferrous and
non-ferrous separation and plastics are
resized into one-half inch pieces. “On the
conservative side we will recover about 25
percent out of the ASR. From that, approx-
imately 40 percent will go to oil produc-
tion and the balance to the resin market,”
said Gary De Laurentiis, founder and COO
of EnviroPlastics.

The Fond du Lac plant will house
both EnviroPlastics proprietary sorting and
cleaning technology as well as the
Plas2Fuels’ chemical process that converts
mixed waste plastics into synthetic crude
oil and other petrochemical products.

Plas2Fuel has proven the efficacy of
its technology at its demonstration plant in
Oregon that was recently approved for full
scale production by the Oregon Depart-
ment of Environmental Quality. While
operating at 25 percent capacity during the
demo phase, the plant produced 10,000
gallons of synthetic crude oil per month
from waste agricultural plastics such as
nursery pots, barrels and silage bags. This
crude oil is sold to a nearby refinery where
it is made into ultra low sulfur diesel, gaso-
line, jet fuel and other petrochemicals.
“We looked at three different chemical
processes, but Plas2Fuel was the only one
that had a plant up and running and is actu-
ally selling oil,” said De Laurentiis. 

“Most oil coming out of the ground
contains sediment and water, so perhaps
only 87 percent of the barrel is useable for
high value products, the rest is sludge,”
said Brent Bostwick, Plas2Fuels’ vice
president of business development. “Our
product has virtually zero sludge or sulfur,
so the entire barrel is useable for high
value products.” 

Now that Plas2Fuel is reaching full
capacity in Oregon, Bostwick stated that
when all costs of manufacturing are
accounted, the company produces syn-
thetic crude from mixed plastics for $42 a
barrel. With crude oil prices approaching
$70 a barrel and predicted to go higher,
that is an extremely healthy profit outlook. 

Plas2Fuel’s chemistry would not be
practical for ASR without EnviroPlastics’
proprietary micro-segregation system and
their patent pending cleaning process that
was developed over the past year at a pilot
plant in Pittsburgh. “The automated sepa-
ration component is not rocket science, but
the cleaning component is critical,” De
Laurentiis emphasized. This technology
removes contaminants from plastics using
a single step process that employs a com-
bination of two liquefied gases under pres-
sure. “As far as we know, we are the first
process that is actually able to capture all
of the contaminants for proper disposal,”
De Laurentiis added.  

Shredder residue is separated into two
streams, plastics and waste. The mechani-
cal separation process was developed with
EnviroPlastics’ strategic partner and share-
holder, Central Manufacturing. “The sepa-
ration technology exists. We just had to be
creative and mix and match it to our
needs,” said De Laurentiis. 

Once cleaned, the plastic is separated
into three streams (PP/PE, ABS/HIPS and

mixed plastics) using ‘sink float’ technol-
ogy. The separated streams are sent
through a metal detector and packaged for
sale, or sent bulk to make oil.

“Autos contain anywhere from 350 to
500 pounds of plastic per car, so we had
worked with a large auto shredder in the
Pacific Northwest and found that in its
present form it is too dirty and commingled
to extract an economically viable hydrocar-
bon stream. While we were searching for a
way to get at that plastic we became
acquainted with EnviroPlastics and their
technology. Their technology is incredible
– very impressive,” said Bostwick. “Our
process is indiscriminate. We take plastic
types one through seven (PETE, HDPE, V,
LDPE, PP, PS and other). We don’t care if
it is dirty,” said Bostwick of Plas2Fuel. 

Plas2Fuel’s process is relatively sim-
ple. Forced air, heated by a natural gas
burner, is used to indirectly heat the feed-
stock. The material is isolated from oxygen
in a vacuum environment. Through ther-
molysis and chromatography various com-
pounds found in mixed waste plastics are
separated. Gases created during thermoly-
sis are sent back into the process to mini-
mize energy consumption and are also
used to heat storage tanks and run an oil-
water separation process. The vessels are
well insulated to retain heat.  The process
essentially “cracks” the plastic into syn-
thetic crude oil. 

“For every one BTU of energy used in
the process we yield almost eight BTUs of
energy,” said Bostwick. Depending on the
composition of the feedstock, it takes
approximately eight pounds of plastic to
make one gallon of synthetic crude. 

Once the system is up to temperature
it runs 24/7 in what Plas2Fuel calls a con-
tinuous batch process. It is actually several
vessels running separate batches on a stag-
gered schedule so there is continuous pro-
duction. With a four vessel configuration at
their Oregon plant, Plas2Fuel can process
10 tons of waste plastic per day. An inter-
esting aspect of this process is that the indi-
vidual vessel is relative small and
Plas2Fuel says that the equipment is easy
to operate with minimum training. Because
of the small size, the number of vessels can
be scaled to the volume of the feedstocks.
This may allow small plants to be located
at or near shredders, thus avoiding trans-
portation costs.  

“There are hundreds of millions of
pounds of ASR going to landfills every
year and it has to be stopped. Finally, our
technology is able to handle virtually any
plastic feedstock,” said Bostwick. 

Liberating value from ASR is a chal-
lenge, one that is being addressed by a
number of entrepreneurial companies using
various chemical processes, low speed sec-
ondary shredders for size reduction, eddy
current separation to recover non-ferrous
and mechanical processed with finer gran-
ularity to separate marketable commodi-
ties. Landfill prohibitions appear to be on
the horizon and the shredding industry is
nervous.  

“All the shredders are waiting for us to
build our first plant to prove the concept.
The ideal situation is for us to site this
equipment right at the shredder and con-
tinue to further process the material. We
can help mitigate the pressure on shred-
ders from the legislative side and reduce
the volume going to landfill,” said De Lau-
rentiis. 

Auto residue
■Continued from Page 1

Editor:
Your article was good on the Cash

for Clunkers bill.
I help my son at Zeb’s Auto Sal-

vage in North Central Wisconsin.
I assure people it will hurt. People

around here buy used parts for their
old cars and some can’t afford the $10
or $20 part they need.

Who on earth is this going to
help? If you couldn’t get used parts
around the yard, they would have to
walk!

I have a ‘99 Buick and hope and
pray every day it holds together at
147,000 miles.

Thank you for your article. Too
bad the Senate and Congress can’t or
won’t see it.

—Bev Kasperek, Tigerton, Wisconsin

A Letter to
the Editor
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Index will drive higher quality, lower costs
and measure sustainability of products

Wal-Mart plans to develop a world-
wide sustainable product index during a
meeting with 1,500 of its suppliers,
associates and sustainability leaders at
its home office. The index will establish
a single source of data for evaluating the
sustainability of products.

“Customers want products that are
more efficient, that last longer and per-
form better,” said Mike Duke, Wal-
Mart’s president and CEO. “And
increasingly they want information about
the entire lifecycle of a product so they
can feel good about buying it. They want
to know that the materials in the product
are safe, that it was made well and that it
was produced in a responsible way.

The company will introduce the ini-
tiative in three phases, beginning with a
survey of its more than 100,000 suppliers
around the world. The survey includes 15
questions that will serve as a tool for Wal-
mart’s suppliers to evaluate their own sus-
tainability efforts. The questions will focus
on four areas: energy and climate, material
efficiency, natural resources and people
and community. 

“The survey will include simple but
powerful questions covering familiar ter-
ritory, such as the location of our suppli-
ers’ factories, along with new areas like
water use and solid waste,” said John
Fleming, chief merchandising officer,
Wal-mart U.S. “The questions aren’t
complicated but we’ve never before sys-
tematically asked for this kind of infor-
mation. The survey is a key first step
toward establishing real transparency in
our supply chain.”

Fleming also said the company will
ask its top tier United States suppliers to
complete the survey by October 1. Out-
side the United States, the company will
develop timelines on a country-by-
country basis for suppliers to complete
the survey.

As a second step, the company is
helping create a consortium of universi-
ties that will collaborate with suppliers,
retailers, NGOs and government to
develop a global database of information
on the lifecycle of products – from raw
materials to disposal. Wal-mart has pro-
vided the initial funding for the Sustain-
ability Index Consortium, and invited all
retailers and suppliers to contribute. 

The company will also partner with
one or more leading technology compa-
nies to create an open platform that will
power the index.

“It is not our goal to create or own
this index,” said Duke. “We want to spur
the development of a common database
that will allow the consortium to collect
and analyze the knowledge of the global
supply chain. We think this shared
database will generate opportunities to
be more innovative and to improve the
sustainability of products and
processes.”

The final step in developing the
index will be to translate the product
information into a simple rating for
consumers about the sustainability of
products. This will provide customers
with the transparency into the quality
and history of products that they don’t
have today.

For links to the survey questions, photos
and a fact sheet, view this article on

www.AmericanRecycler.com.

Retailer to encourage
use of eco-friendly
manufacturing

A mother worried when it was getting
awfully late and her daughter, Debbie,
wasn't yet home. Not knowing any
friend's phone numbers, she looked on
Debbie's computer and saw a list of e-
mail addresses.

She sent a note to each one asking if
they knew where her daughter was.
Within twenty minutes, she received 16
replies all saying that she shouldn’t
worry, that Debbie was spending the
night at their house and had simply for-
gotten to call.

New California C&D
recycling center to
provide relief to landfills

Business and community environ-
mental leaders joined executives from
Waste Management (WM) to unveil a
Construction and Demolition (C&D)
Processing and Recycling Center that
will generate new green jobs in El
Cajon. Using the latest in eco-technol-
ogy, the facility will recover and
process up to 130,000 tons of com-
mercial construction waste, as well as
traditional recyclables, annually.

The C&D Processing and Recycling Center was built in response to growing
consumer and government interest in green programs to both reduce the amount of
building materials waste going to landfills and to encourage reuse, recycling and
recovery. C&D accounts for more than 22 percent of the overall waste stream in Cal-
ifornia, 35 percent of the waste at Miramar Landfill, and it is estimated at more than
100,000 tons annually for the unincorporated areas of the county and over 1 million
tons countywide.

From sheet rock and concrete to wood and metal, the $7 million, state-of-the-art
sorting line, custom built for WM by Lubo, separates C&D recyclable items from
the waste stream collected at commercial building sites or home remodeling proj-
ects. The line also has state-of-the-art TiTech optical sorting capabilities for the pro-
cessing of dry recyclables such as aluminum cans, glass and newspapers from
commercial trash loads. Fully staffed, the line could employ up to 30 people and
process up to 30-35 tons per hour of C&D materials and approximately 25 tons per
hour of dry recyclables.

The materials processed through the sort line can be sold for use in a number of
different ways. Sheet rock may be transformed into soil amendment for farming
applications while scrap metal can be recycled to make other steel products. Wood
can be processed into landscape cover or used to generate green power.

PHOTO COURTESY OF GALINA DREYZINA 

Waste Management’s new sorting line can process up
to 35 tons of C&D material per hour.
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Phone: 920-845-2198 

West: Adam@sasforks.com 
East: Paul@sasforks.com 

Now available for wheel loaders  22,000#’s and up.  
Turn to page B4 to read more about engine pullers.   
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Solo creates compostable
sugarcane products

Solo Cup Company introduced Bare by Solo com-
postable plates made with sugarcane. 

The new plates offer an environmentally preferable
way to serve meals, using renewable materials that can
also reduce the amount of waste sent to landfills. 

Solo also is rolling out a Bare compostable cup made
with a bio-based plastic that comes from renewable plants
such as corn. The new Bare plates and cups are compostable
in commercial composting facilities. 

Bare is the first full line of eco-forward single-use
products for serving food and beverages made with recycled, recyclable, com-
postable or renewable materials. 

The sugarcane plates are strong and soak-through resistant and are available in
dinner, lunch and dessert sizes. The bio-based plastic cup is available in a 14-ounce
size that fits smaller hands and grown-ups alike. The new products expand the Bare
line for consumers that already includes plates made with plant-based renewable
resources and cups made with 20-percent recycled plastic. 

The Bare sugarcane plates and compostable cup are certified compostable by
the Biodegradable Products Institute (BPI) when composted in a commercial com-
posting facility. If composted, the products do not contribute to landfill waste. Com-
mercial composting programs that accommodate single-use foodservice products
vary by area and may not be available in your community. To determine the avail-
ability and policies of commercial composting facilities in your community, check
with your local municipality. 

RecycleBank launches recycling
program in Westland, Michigan

Westland, Michigan, Mayor William
R. Wild successfully ushered Recycle-
Bank, the rewards-for-recycling program,
to over 26,000 households in Westland. 

Westland looks to save a considerable
amount of money through diverting recy-
clables away from the waste stream and
into a profitable recycling market.

In June, single-family households
were provided with 96-gallon wheeled

recycling carts that feature an ID tag,
which match the cart to the household
account number. Republic Services trucks,
retrofitted with special technology, track
recycling activity. Once the pick-up route
is complete, the total weight of the amount
of material the community recycled is
divided among participating households
and then converted into RecycleBank
Points. 
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Ask Us About Our Special 
Rubber Processing and 

Carpet Grinders!

WE HAVE WHAT YOU NEED

Mitts & Merrill
Quali ty Since 1854

• Rubber — Cured
• Rubber — Uncured
• Plastics/Purgings/Pipe Reclaim
• Textiles
• Organics
• C&D and MSW
• Paper
• Carpet

Shredders
Wire Choppers
Hog Mill Grinders
Open Rotor Granulators
Closed Rotor Granulators

888-733-8248

J RDAN
REDUCTION SOLUTIONS

www.JordanReductionSolutions.com

ed
s/Pipe Reclaim

Jordan Reduction Solutions has strongly supported
the American workforce for over 150 years and will
continue to manufacture 100% in the U.S.

Total printing-writing paper
shipments down in June

According to the American Forest
& Paper Association’s (AF&PA) June
2009 Printing-Writing Paper Report,
total printing-writing paper shipments
decreased 19.6 percent in June com-
pared to June 2008. For the year to date,
shipments were down 22.7 percent.
United States purchases (shipments plus
imports less exports) of printing-writing
papers dropped 21.8 percent in June ver-
sus year-ago June and declined 24.1 per-
cent for the year to date. Total
printing-writing paper inventory levels
decreased 22,600 tons, or 1.1 percent,
from May, as uncoated paper inventory
declines more than offset coated papers
inventory increases.

First half 2009 uncoated free sheet
(UFS) shipments were lower than first
half 2008. UFS shipments were down
15.6 percent compared to June 2008, to
815,500 tons. While the June decrease is
the largest in the past four months, June
2008 shipments were the second highest
recorded in 2008 – the highest was Janu-
ary 2008. For the first half of 2009, UFS
shipments were 15.2 percent below last
year. U.S. purchases of UFS were also
down, declining 16.1 percent when com-
pared to June 2008. UFS inventories
decreased 4.8 percent compared to last
month, a decline of 51,800 tons.

Coated free sheet (CFS) shipments
declined sharply for the sixth consecu-

tive month. CFS shipments dropped by
27.5 percent compared to June 2008, to
280,900 tons. For the year to date, ship-
ments of CFS were down 29.0 percent.
United States purchases of CFS
decreased even more, down 33.8 percent
compared to last June and were off 32.1
percent for the year to date. CFS inven-
tories increased 5.3 percent compared to
May, an increase of 32,600 tons.

Declines in coated mechanical
(CM) shipments slows but still in dou-
ble-digits. CM shipments fell 16.6 per-
cent when compared to June 2008,
settling in at 280,700 tons. Year to date
shipments of CM were down 32.7 per-
cent compared to last year. United States
purchases of CM were down 20.2 per-
cent compared to June 2008, and for the
year to date were down 33.6 percent.
CM inventories increased 2.4 percent, or
6,900 tons, from last month.

Uncoated mechanical (UM) ship-
ments declined by more than 20 percent
compared to 2008 for all six months of
2009. UM shipments decreased 28.8
percent when compared to June 2008, to
142,400 tons, and for the year to date
were down 27.6 percent. United States
purchases of UM were down 24.5 per-
cent when compared to June 2008 and
were down 25.0 percent for the year to
date. UM inventories decreased 10.2
percent, or 10,400 tons, from May.

San Francisco passes tough
recycling, composting law

The San Francisco Board of Super-
visors has passed a mandatory compost-
ing law that is believed to be the strictest
such ordinance in the nation. Residents
will be required to have three color-
coded trash bins, for trash, recycling,
and compost. Residents and businesses
that fail to recycle or compost the appro-
priate waste could be fined. San Fran-
cisco, which boasts a recycling rate of
72 percent, has aggressively pursued
green initiatives such as banning plastic
bags at supermarkets. The city eventu-
ally wants to eliminate all waste going to
landfills by 2020.

Robert Reed, a spokesman for
Recology (formerly Norcal Waste), said
that waste collectors will not pick
through anyone’s garbage. Rather, if
workers notice recyclables from bins
being emptied, they will leave “a love
note” alerting the customer of non-com-
pliance.

A moratorium on imposing fines
will end in 2010, after which repeat
offenders like individuals and small
businesses generating less than a cubic
yard of refuse a week face fines of up to

$100. Businesses that don’t provide the
proper containers face a $500 fine. 

A comprehensive study conducted
by the Department of the Environment
found that 36 percent of what San Fran-
cisco sends to landfills is compostable,
primarily food scraps, and 31 percent is
recyclable — which is mostly paper.
There are facilities in the City and sur-
rounding areas that reuse, recycle, com-
post or otherwise process and market
most materials discarded in San Fran-
cisco, saving this material from landfill
and creating green-collar jobs.

San Francisco Mayor Newsom said
a primary goal of the mandatory recy-
cling ordinance, which was cosponsored
by Supervisors Ross Mirkarimi and
Chris Daly, is to get recycling and com-
posting happening in buildings where it
is not currently provided.

Newsom said that if all of the recy-
clable and compostable materials cur-
rently going to landfills were captured
by our programs, San Francisco’s recy-
cling rate would soar from 70 percent to
90 percent.
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Greenstar opens largest
recycling facility in Texas 

Houston-based Greenstar North
America, the largest municipal recycler
in Texas, announced that it has officially
opened the largest recycling facility in
Texas. The new plant is among the
largest, most automated single stream
facilities in North America. It has the
capacity to process 20,000 tons per
month at its 180,000 square foot facility
located on nine acres in San Antonio. 

Greenstar has experienced a dra-
matic rise in recycling rates across its
Texas markets, particularly in San Anto-
nio. San Antonio rates have increased as
high as 200 percent over the previous
collection approach in some areas. The
sharp increase is a direct result of the
city implementing a single stream col-
lection system as well as converting
their existing 18-gallon collection sys-
tem to 95 gallon carts. Single stream
processing lets participants put recy-
clables conveniently into one bin, allow-

ing for more efficient collection of mate-
rials and a decrease in labor.  

While Texas has not traditionally
been known for its recycling programs,
Greenstar sees that perception shifting in
the near future. Greenstar selected Texas
as its North American headquarters rec-
ognizing there is significant amount of
potential on the commercial and munici-
pal side for growth in recycling. Green-
star’s level of investment has been
significant: it invested over $300 million
in its United States recycling business
over the last two years, of which $50
million has been invested in Texas and in
total, over this same period, its parent
company, NTR, invested over $700 mil-
lion in its United States environmental
businesses.  

The facility employs approximately
100 people and accepts single stream
materials from other recycling programs
across the Central and South Texas region. 

New California law will provide
free mercury thermostat recycling

A new California law designed to
protect public health and reduce
taxpayer costs through the collection
of mercury thermostats is now effective.
The Mercury Thermostat Collection
Act of 2008 (AB 2347, Ruskin)
increases the number of thermostat col-
lection locations and makes recycling
more convenient. 

The law requires heating and air
conditioning wholesalers with physical

locations in California to collect
thermostats from the public and contrac-
tors. Retailers are also encouraged to
participate.

Co-sponsored by the California
Product Stewardship Council (CPSC)
and Sierra Club California, AB 2347 is
California’s first full producer responsi-
bility legislation and makes California
only the third state to pass such a law in
an effort to protect public health.
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Highest Prices, Friendly Service, Prompt Payments!

Heartland Aluminum, Inc.
www.heartlandaluminum.com

hla@citznet.com / FAX: (260)375-4651

WE BUY SCRAP ALUMINUM WHEELS

Serving the Secondary Aluminum Needs 
of the Automotive Industries.

Call Tiffany for a price quote:

888-834-2673

The United States Environmental
Protection Agency (EPA) welcomed
Shaw Industries, Inc., a carpet manufac-
turer and floor covering provider, as its
newest WasteWise partner. WasteWise
partners are organizations that voluntar-
ily set goals to reduce municipal solid
waste. Partners include businesses, insti-
tutions, and other organizations repre-
senting 50 industrial sectors committed
to cutting costs and conserving natural
resources. EPA provides WasteWise
partners with technical assistance and
helps promote the achievement of its
partners. 

Shaw is a recycler of post-con-
sumer carpet, and the comprehensive

Shaw Green Edge Recycling program
reclaims and recycles carpet nation-
wide. At the company’s Evergreen
Recycling Facility in Augusta, Georgia,
post-consumer carpet is recovered and
then remanufactured. 

The by-product of the recycling
process is also recovered for ultimate
reuse as post-consumer recycled content
in carpet backing. Shaw also manufac-
tures a line of wood flooring from post-
industrial recycled wood that uses 50
percent less harvested wood than com-
parable engineered wood flooring. Car-
pet scraps, along with all waste
generated from laminate manufacturing
at Shaw’s facility in Ringgold, Georgia,

is diverted from landfills and used to
generate fuel. An innovative waste-to-
energy technology converts carpet and
wood waste to steam energy through
gasification. 

Shaw is joining EPA’s WasteWise
program as it is launching a project to
better track its efforts in reducing the
amount of post-industrial waste pro-
duced in all of its carpet, rug, hardwood
and laminate manufacturing facilities.
The total post-industrial waste produced
will be compared to the amount of fin-
ished production, and Shaw intents to
significantly reduce that percentage
over the next three years and beyond.

Shaw joins EPA WasteWise Program 

California law will provide free
mercury thermostat recycling 

A new California law designed to
protect public health and reduce taxpayer
costs through the collection of mercury
thermostats is now effective. The Mercury
Thermostat Collection Act of 2008 (AB
2347, Ruskin) increases the number of
collection locations and makes recycling
more convenient. The law requires heating
and air conditioning wholesalers with
locations in California to collect thermo-
stats. Retailers are also encouraged to par-
ticipate.

Co-sponsored by the California Prod-
uct Stewardship Council (CPSC) and
Sierra Club California, AB 2347 is Cali-
fornia’s first full producer responsibility
legislation and makes California only the

third state to pass such a law in an effort to
protect public health.

“We want contractors and the pub-
lic to know that this new law is in effect
to protect the public from mercury expo-
sure,” says Heidi Sanborn, CPSC execu-
tive director. “Having the producers fund
and manage the collection system
reduces public costs to manage the prod-
uct at the end-of-life and is in line with
the overall framework for an Extended
Producer Responsibly (EPR) system
adopted by the California Integrated
Waste Management Board in 2008.” 

Information about free thermostat
recycling in California can be found at
www.calpsc.org/products/thermostats.html.

American Red Cross charged with
bio-hazardous waste dumping

The Teamsters Union filed a com-
plaint with the Environmental Investiga-
tions Division of the City of St. Louis
charging American Red Cross with
dumping biomedical waste into the regu-
lar trash stream.

The complaint was filed after red
biohazard bags were found in open
garbage dumpsters outside of the Red
Cross Blood Services Division Head-
quarters in St. Louis filled with trash
headed for landfills.

“We have an obligation to make
sure our employers are responsible stew-
ards of the environment and are not
engaging in practices that violate health
or environmental regulations,” said
James P. Hoffa, Teamsters general presi-
dent. “We believe that the American Red
Cross also has a responsibility to the
community to ensure that it is not endan-
gering the public’s health or violating
the letter or spirit of state or federal envi-
ronmental laws.

Teamsters file charges against American Red Cross

Waste Management Recycle Amer-
ica, a wholly-owned subsidiary of Waste
Management, announced a partnership
with iGo, a provider of portable power
solutions, to increase domestic electron-
ics recycling and reduce landfill waste.
Through this partnership, WM Recycle
America, the nation’s largest residential
recycler, will provide environmentally
certified recycling services for iGo elec-
tronic waste.

Through the “iGo Recycles” con-
sumer electronics and charger recycling
program, iGo customers can mail back
their used products, which WM Recycle
America will process to recover valuable
components for reuse. 

WM Recycle America, an ISO Cer-
tified partner, recycles this material in
conjunction with the Basel Action Net-
work (BAN) Electronics Recycler’s
Pledge of True Stewardship. In accor-
dance with this program, WM Recycle
America processes all hazardous materi-
als domestically, protects workers’
health and tracks e-waste throughout the
recycling chain.

Recycle America
partners with iGo

Veolia ES Solid Waste, Inc. has
appointed Jim Long to the position of
president and CEO of that organization.
He replaces former CEO Richard
Burke, who was recently promoted to
president and CEO of Veolia Environ-
mental Services North America Corp.
(VESNA). 

Long was president and CEO of
ATC Transportation, which was sold to
Veolia Transportation North America in
2005. He also served in various finance
and operational leadership roles during
his 13 years with Waste Management in
Europe and the United States. 

As CEO of VESNA, Burke now has
oversight for all of the company’s oper-
ating divisions in North America,
encompassing solid waste collection and
recycling, hazardous waste processing
and disposal, industrial and marine serv-
ices, and waste-to-energy operations. 

Veolia  names
new CEO to solid
waste division

Science Applications International
Corporation announced that it has signed
a definitive agreement to acquire R.W.
Beck Group, Inc., a provider of business
and technical consulting services in
engineering, energy and infrastructure.
R.W. Beck is headquartered in Seattle,
Washington. 

Founded in 1942, R. W. Beck’s 550
technically-based business consultants –
including engineers, economists, ana-
lysts and other professionals – develop
sustainable solutions specific to cus-
tomers’ engineering, economic, plan-
ning, operational and organizational
challenges. R.W. Beck’s customers
include utility organizations, govern-
ment entities, financial institutions and
other commercial customers.

The definitive agreement includes
SAIC’s acquisition of Beck Disaster
Recovery (BDR), Inc. R. W. Beck is the
majority owner of BDR. The company
provides all hazards mitigation, pre-
paredness/planning, response, recovery
and reconstruction services; continuity
and emergency operations planning; risk
management and mitigation; and train-
ing services to local and state govern-
ment agencies nationwide. 

R.W. Beck will join SAIC’s Infra-
structure, Logistics and Product Solu-
tions Group led by group president Joe
Craver. The Group, one of four at SAIC,
provides technical and engineering solu-
tions for a variety of customers and mis-
sion areas including all hazards
preparedness and logistics; energy man-
agement services; and environmental
support. R.W. Beck’s core consulting
and engineering organization will join
the Group’s Energy, Environment, and
Infrastructure business unit led by J.T.
Grumski to combine synergies in envi-
ronmental services. BDR will join the
Homeland Protection and Preparedness
business unit led by John Ferriter.

The acquisition is expected to close
at the beginning of August 2009, subject
to R. W. Beck shareholder approval and
customary closing conditions, including
expiration or early termination of the
waiting period.

SAIC to acquire
R.W. Beck, Inc.
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Scrap metals industry representative
testifies before senate subcommittee

Mark Lewon, vice president of
operations for Utah Metal Works of Salt
Lake City, testified before the United
States Senate Judiciary Committee’s
Subcommittee on Crime and Drugs,
voicing support for the scrap recycling
industry’s cooperative/collaborative
approach to combating the problem of
metal theft.

“Rather than simply restating state
laws that have been enacted over the
past few years and which have not
proven effective, we support efforts to
craft national legislation that builds on
successful strategies including coopera-
tion and communication amongst all
stakeholders,” Lewon stated. “Ulti-
mately focusing efforts on preventing
the crime will better serve victims and
communities.”

Lewon, also speaking on behalf of
the 1550 members of the Institute of
Scrap Recycling Industries, Inc. (ISRI),
continued by stating, “ISRI members are
seriously committed to reducing metal
theft. In 2006, ISRI developed Recom-

mended Best Management Practices,
which guide our members on how to
identify stolen property, document their
purchases, validate identity, install cam-
eras in the scrap yard, and catch thieves.
In cooperation with law enforcement,
ISRI has pioneered the use of collabora-
tive coalitions of victims, law enforce-
ment, prosecutors, and recyclers to
prevent the crime or to catch a thief. No
technique works better than this one. I
work closely with a coalition in Salt
Lake City and County. Crime is down
and we catch and prosecute thieves.”

“ISRI members recognize their key
role in addressing metal theft. After all,
we are the experts in scrap metal recy-

cling. There are no easy solutions. What
our expertise has taught us, however, is
that the best way to approach the crime
of metal theft is through communication
between recyclers, law enforcement, vic-
tims and prosecutors. Much more than a
metal theft statute, that’s what it takes.”

“Metal theft will not stop simply by
banning the customary use of cash. Fur-
ther regulating us doesn’t stop a thief
who will find an underground way to
move his contraband. As much as we
would like to believe it so, simply enact-
ing new laws won’t cause resource-
strapped law enforcement agencies to
suddenly make metal theft a priority.
Nor will it cause prosecutors to go after
thieves. Nor will it stop thieves from
crossing state lines unless you include a
preemption provision in a bill that takes
away their incentive to do so.”

“The scrap recycling industry looks
forward to developing a national solu-
tion to this problem with all the stake-
holders.”

Additional regulations
won’t stop a thief who

will find an underground
way to move his

contraband. 

"Middle age is the time in life when, after pulling in your stomach, you look as if you ought to pull in your stomach."
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The Oregon House of Representa-
tives unanimously passed legislation to
combat metal theft, completing a three-
year process and a bipartisan effort to
stem the growth in metal theft. SB 570
imposes new fines and penalties on
metal thieves and improves the ability of
the state’s law enforcement community
to monitor transactions.

State Rep. Brent Barton (D-Clacka-
mas) and State Rep. Andy Olson (R-

Albany) were the House participants in a
bicameral work group that came up with
the final agreement.

“Metal theft affects both rural and
urban communities and fuels the meth
epidemic in Oregon,” said Barton. 

SB 570 contains several main com-
ponents that will end the ease with
which metal thieves are able to trade
stolen products for cash, including:

•Clarifying the duties of scrap
metal businesses to notify law enforce-
ment if they believe that the metal prop-
erty they purchased or received is
stolen.

•Requiring scrap metal businesses
to collect and retain for one year a metal
property record from individuals and
companies that engage in the selling of
metal products.

•Creating misdemeanor crime for
unlawfully altering metal property, for
example obliterating a serial number.

•Requiring that payment for scrap
metal is given no sooner than three busi-
ness days after sale and delivered by a
mailed check to the seller’s street
address. 

The bill is now being reviewed by
the Senate. 
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

CHINA
SOUTH KOREA
JAPAN
TAIWAN
INDIA
NETHERLANDS
TURKEY
GERMANY
All Others
TOTAL

MAY
2009
148
118
61
33
28
26
26
22

541
1,002

APR
2009
100
71
84
34
79
35
26
50

645
1,123

MAY
2008
289
202
118
52

123
22
6

81
1,155
2,047

2008
Annual

4,821
2,305
1,614

662
1,102

474
827

1,122
13,029
25,956

% Change 2009
Annual vs. 2008

-42.7%
-23.5%
-25.7%
-21.2%
-24.7%
-51.8%
-6.8%

-43.7%
-33.6%
-33.1%

President Barak Obama signed into law the Cash for
Clunkers legislation (Title XIII - Consumer Assistance to
Recycle and Save Program) on June 24. The new regulations
are to be published by the Department of Transportation on
July 24, which will officially launch the program.

The limited program (the program is set to expire this fall) will provide $1 bil-
lion in grants for automobile purchases by consumers.

To learn how the legislation and regulations will affect automobile sales and
manufacturing, the auto recycling industry and the overall economy, American
Recycler queried Charles Territo, the Alliance of Automobile Manufacturers’ senior
director of communications for his take on this economic stimulus package.

ON TOPIC Q & A
by Irwin Rapoport

Territo: Automakers are hopeful that the Cash
for Clunkers (CARS) program can provide a
much need boost in auto sales and dealership
foot traffic. Automakers believe a wellcrafted
fleet modernization program will provide two
beneficial effects – helping to stimulate auto
sales during the current economic/credit crisis
and replacing older, less fuel-efficient vehicles
with cleaner, safer, more fuel-efficient ones.
A fleet modernization program can deliver ben-
efits to consumers, the environment and the
economy. 

What is this importance of this legislation
and its accompanying regulations?

Territo: This legislation has the potential to
add as many as 250,000 vehicles to the auto
recycling industry. The law stipulates that only
the engine must be scrapped and rendered
inoperable. All other vehicle parts can be
reused. 

How will the legislation and regulations
affect the auto recycling industry?

Alliance of Automobile
Manufacturers shares
current industry view

Vehicles today are 75 percent cleaner for
smog forming emissions than vehicles just five
years ago. The program is designed to encour-
age consumers to trade in their older, less effi-
cient vehicles for cleaner, safer and more fuel-
efficient new vehicles. Ultimately, oil savings
and emissions reductions will happen only if
buyers can use this program to buy vehicles
that meet their needs.

How is the legislation expected to reduce
green house gas emissions? How impor-
tant is it for the environment to remove
older cars from service?

Territo: Companies are in the process of com-
piling information about eligible vehicles. The
number of vehicles a company has will play a
large part in how the program will stimulate
their sales. The CARS program is open to all
manufacturers and new automobile dealers.
Around the world, consumers are already ben-
efiting from similar programs, and the resulting
economic stimulus has been significant. In
January, Germany implemented a fleet mod-
ernization program. At the end of the first
month of the program, sales in Germany were
up 21 percent over 2008. Corresponding sales
in the United States were down 41 percent for
the same period. Fleet modernization pro-
grams have been adopted in China, U.K.,
Brazil, Spain, Austria, France, Italy, Portugal,
Romania and Slovakia, and are under consid-
eration in several others.

How will the legislation stimulate auto
sales, especially by GM, Chrysler and
Ford?

Territo: It is estimated that there are roughly
77 million vehicles eligible for trade-in under
the terms of the CARS program. If 1 in every
300 eligible vehicles is traded in, this program
will be an overwhelming success.

How do you think the public will react to
the legislation and do you think people
will make the connection between the
need to stimulate the auto industry and
help to reduce GHG?

Territo: The auto recycling industry can work
with local auto dealers and help coordinate the
scrappage efforts for vehicles traded in as part
of the CARS program.

What can the auto recycling industry do
to help make the law and regulations a
success?

X-Met 3000T XRF

$12,500

METAL ALLOY
ANALYZER

2 Lithium batteries
PDF (part of gun, but removable)
Lithium battery and PDF charger
10 Kapton window films
User manual and training manuals
Purchased new in 2004.

856-964-9201
rfanellesons@aol.com

—Charles Territo

Territo: Continued investment in advanced
technologies, retooling and research and
development of battery technology. Since con-
sumers are often reluctant to pay higher
upfront costs, policymakers can accelerate
sales of fuel-efficient autos through consumer
incentives like tax credits and auto loan inter-
est tax deductibility.

In terms of future legislation and govern-
ment support, what do you foresee is
required to help restore the health of
American automobile manufacturers and
the environment?

3 out of 4 people will read this headline,
but only 1 of 4 continue reading.

Information like this impacts the
effectiveness of your advertising dollars. 

Creativity and Experience in Ad Design
Are Offered Free to Advertisers
in American Recycler.

A
R

877-777-0737 

METALS

Steel imports decline
Based on preliminary Census

Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
1,020,000 net tons (NT) of steel in May
2009, including 1,002,000 NT of fin-
ished steel (down 17 percent and 11 per-
cent, respectively, vs. April final data).
Total and finished steel imports on an
annualized basis are down 42 percent
and 33 percent, respectively, vs. 2008.
Annualized total imports of steel in 2009
would be 18.6 million NT. Finished steel
import market share was an estimated 22
percent in May and year-to-date (YTD)
through five months is an estimated 29
percent.

Key products with increases in May
2009 compared to April include Rein-
forcing Bar (up 44 percent), Oil Country

Goods (up 23 percent) and Plates-in-
Coils (up 21 percent). For YTD 2009 vs.
the same period last year, OCTG imports
(led by China) are up 30 percent.

In May, the largest volume of fin-
ished imports from offshore was from
China (148,000 NT, up 49 percent from
April). The May tonnage from China
was 15 percent of all finished imports
and, based on YTD data, finished steel
imports from China in 2009 would annu-
alize at 2.8 million NT. Other major off-
shore suppliers in May were South
Korea (118,000 NT, up 66 percent from
April), Japan (61,000, down 27 percent)
and Taiwan (33,000 NT, down 3 per-
cent). For YTD 2009 vs. the same period
last year, finished imports are up signifi-
cantly for a number of countries –
including China (up by 23 percent).

Oregon House passes
new metal theft legislation

The trouble with hitting the jackpot on
a slot machine is that it takes so long to
put the money back.
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Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting
from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $160.00 $168.00 $175.00 $183.00 $298.00
#1 Bundles per gross ton 160.00 168.00 175.00 183.00 293.00
Plate and Structural per gross ton 198.00 162.00 165.00 172.00 260.00
#1 & 2 Mixed Steel per gross ton 194.00 150.00 210.00 190.00 245.00
Shredder Bundles (t in) per gross ton 168.00 172.00 180.00 145.00 185.00
Crushed Auto Bodies per gross ton 168.00 172.00 180.00 145.00 189.00
Steel Turnings per pound 61.00 52.00 90.00 95.00 140.00
#1 Copper per pound 2.23 1.90 1.90 2.00 2.11
#2 Copper per pound 2.05 1.79 1.83 1.87 2.02
Aluminum Cans per pound .45 .44 .45 .45 .49
Auto Radiators per pound 1.31 1.30 1.35 1.40 1.50
Aluminum Core Radiators per pound .46 .40 .41 .39 .80
Heater Cores per pound .95 1.00 1.00 1.02 .98
Stainless Steel per pound .58 .58 .58 .60 .69
All prices are expressed in USD. Printed as a reader service only.

METALS
Nucor reports second
quarter and first half results

Nucor Corporation announced a
consolidated net loss of $133.3 million,
or $0.43 per diluted share, for the second
quarter of 2009, compared to a net loss
of $189.6 million, or $0.60 per diluted
share, in the first quarter of 2009, an
improvement of 30 percent. The results
compare to net income of $580.8 mil-
lion, or $1.94 per diluted share, in the
second quarter of 2008.

In the first half of 2009, Nucor
reported a consolidated net loss of
$323.0 million, or $1.03 per diluted
share, compared with net earnings of
$990.5 million, or $3.36 per diluted
share, in the first half of last year.

In the second quarter of 2009,
Nucor’s consolidated net sales decreased
7 percent to $2.48 billion compared with
$2.65 billion in the first quarter of 2009
and decreased 65 percent compared with
$7.09 billion in the second quarter of
2008. Average sales price per ton
decreased 16 percent from the first quar-
ter of 2009 and decreased 34 percent
from the second quarter of 2008. Total
tons shipped to outside customers were
4,116,000 tons in the second quarter of
2009, an increase of 11 percent over the
first quarter of 2009 and a decrease of 47
percent from the second quarter of 2008.

In the first half of 2009, Nucor’s
consolidated net sales decreased 57 per-

cent to $5.13 billion, compared with
$12.06 billion in last year’s first half.
Average sales price per ton decreased 23
percent while total tons shipped to out-
side customers decreased 45 percent
from the first half of 2008.

The average scrap and scrap substi-
tute cost per ton used in the second
quarter of 2009 was $312, a decrease of
6 percent compared with $333 in the
first quarter of 2009 and a decrease of
32 percent from $456 in the second
quarter of 2008. The average scrap and
scrap substitute cost per ton used in the
first half of 2009 was $322, a decrease
of 19 percent from $396 in the first half
of 2008.

At The David J. Joseph Company,
total volumes in the second quarter
(both scrap processing and brokerage)
were approximately 50 percent of the
prior year; however, in both cases, the
volumes improved each month of the
quarter and show a strong start to the
third quarter. 

In June, Nucor’s board of directors
declared a cash dividend of $0.35 per
share payable on August 11, 2009 to
stockholders of record on June 30,
2009. This dividend is Nucor’s one-hun-
dred forty-fifth consecutive quarterly
cash dividend.

Gerdau Ameristeel closes
mill; suspends production

Gerdau Ameristeel Corporation is
suspending production at its Sayreville,
New Jersey steel mill and closing its
rolling mill in neighboring Perth
Amboy, New Jersey due to lower
demand for its products resulting from
the downturn in the economy. The com-
pany said these actions are expected to
occur gradually over the next several
months. The company indicated that it
would restart operations at the Sayre-
ville facility when business conditions
warrant.

The company is also entering into
discussions with the United Steel Work-
ers regarding the potential closure of the
Company’s steel mill located in Sand
Springs, Oklahoma.

Service to customers will be unin-
terrupted and will be provided by pro-
duction from Gerdau Ameristeel’s
extensive network of steel mills in the
United States and Canada. The Sayre-
ville facility will continue to carry a full
range of products in inventory available
for shipment or customer pickup until
production resumes.

Mario Longhi, President and CEO
of Gerdau Ameristeel commented, “This

was a very difficult decision that came
after careful analysis and review of the
marketplace, our production capabilities,
and the most cost effective alternatives
to meet the current and future needs of
our customers throughout North Amer-
ica during this unprecedented economic
downturn. These actions follow a series
of steps the company has taken over the
last nine months to reduce its costs. We
understand the impact that these deci-
sions will have on the lives of our
employees and our communities, but
unfortunately market conditions man-
dated that these actions be taken at this
time. The company will make every
effort to help displaced employees
through this time of transition.”

In connection with these actions,
depending on the outcome of the Sand
Springs discussions, the Company
expects to incur an after tax charge from
approximately $80 million to $140 mil-
lion related to these closures. Of these
amounts, between approximately $15
million to $30 million are expected to be
cash costs for severance and facility clo-
sure expenses. 

April steel shipments down
The American Iron and Steel Insti-

tute reported that for the month of April
2009, United States steel mills shipped
4,042,000 net tons, a 57.0 percent
decrease from the 9,403,000 net tons
shipped in April 2008 and a 2.3 percent
decrease from the 4,138,000 net tons
shipped in the previous month, March
2009.  

A year-to-year comparison of year-
to-date shipments shows the following
changes within major market classifica-
tions: service centers and distributors,
down 56.2 percent; automotive, down
55.4 percent; construction and contrac-
tors’ products, down 55.0 percent; and
oil and gas, down 54.9 percent.

Severstal Wheeling agrees to sell
Pennsylvania sheet rolling facility

Severstal Wheeling, Inc., a business
unit of Severstal North America, Inc.,
has signed a letter of intent to sell its
Allenport, Pennsylvania sheet rolling
plant to North American Trading Com-
pany, LLC (NATCO).

The plant includes a pickle line, tan-
dem mill, box anneal facility and temper
mill, all critical to the final forming and
conditioning of light flat rolled steel prod-
ucts. Cold mill sheet is used by a wide
range of consuming industries including
automotive, appliance and construction.

The facility operated until May 2008
when it was temporarily idled due to
duplicative facilities elsewhere in Severstal
North America and Severstal Wheeling.

Under new ownership, the mill is
expected to produce stainless-clad sheet
steel, the core of NATCO’s business, for
appliance, automotive and culinary uses.

The letter of intent calls for Severstal
North America to sell all equipment and
plant property of about 400 acres to
NATCO. The prospective buyer is cur-
rently performing due diligence and dis-
cussing operating plans with the United
Steel Workers to staff the facility with for-
mer Severstal Wheeling employees. Pend-
ing the execution of a purchase agreement
between Severstal North America and
NATCO, Severstal North America antici-
pates completing the sale of Allenport to
NATCO in August 2009.





Government Liquidation operates an exclusive sales contract for the Defense
Reutilization and Marketing Service to sell scrap material to the public.  

All sales of scrap are conducted via our online auction platform through 
Internet Auctions and Sealed Bid Events.  For a list of upcoming scrap auction 

events visit our website or contact us at: 
480. 367. 1300



800-328-3613  |  320-274-3594  |  Fax 320-274-3859
EZCrusher.com  |  davev@ezcrusher.com
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R. M. Johnson
has your

Silver Lining.

Take advantage of the lower
new steel prices by buying your

new equipment now!
There’s never been a better time.

You can write off 100% of the costwrite off 100% of the cost of a new 

E-Z Crusher or E-Z Baler using this year’s 

$250,000 Section 179* equipment expense 

deduction. Added with the extended full two 

year warranty, the time to buy       

could not be better.  

When calling, ask your sales person When calling, ask your sales person 

to tell you about the new high-speed automated chambered baler!to tell you about the new high-speed automated chambered baler!

Sort your material while finishing a bale, load or unload a truck 

while finishing a bale. Increase your production as market demands 

increase. This time, be ready and have the equipment for market 

demands! 

R.M. Johnson Company R.M. Johnson Company 

is looking for older is looking for older 

trade-in units.trade-in units.

*Seek the advice of your tax preparer for full Section 179 details.

Steel prices got you down?



1994 CAT 375LC

Rebuilt motor, ready to go.  $239,000

1999 FUCHS RHL 340

Grapple, no gen-set. Good condition.  $179,000

Only 1,300 hours. HUGE savings.   $260,000

2007 AL-JON 400XL METAL BALERAL-JON MODEL 20 CAR CRUSHER

Runs very well, has waste oil system. Process
cars very cheaply.  $29,500

With forks and bucket. 2,000 hours.  $115,000

2006 CASE 621D KOEHRING 6644-7 with SHEAR

Equipped with LaBounty MSD70 Shear.  $95,000

2006  MAC QS AUTO CRUSHER REPO

Very nice condition. Only 1,900 hours.  SPECIAL DEAL, CALL! 800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

2004/2008 CAT 325 with SHEAR

With MSD 2500 shear. Only 4,800/600 hours.  $295,000 Under 250 hours! Excellent condition.  $375,000

2008 SIERRA RB6000JEFFREY 62 x 90 METAL SHREDDER

800 h.p. electric motor with an Eriez model ESC-36 
eddy current separation system.  $495,000



The Enviro-Rack
Auto Fluid Removal & Dismantling Station

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 
system on the market comes close to the Enviro Rack. Meet EPA and State level regulations 

concerning fluid removal. The Enviro Rack is totally air operated. There are no 
gasoline or electric motors that could create a spark. The 

Enviro Rack is a safe system. Complete fluid removal in less 
than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:

Options:
Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.
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ALTERNATIVE ENERGY
Rentech acquires SilvaGas
and investment in ClearFuels

Rentech, Inc. announced that it has
completed two investment agreements
with biomass gasification technology
companies. These agreements represent
major steps forward in Rentech’s strat-
egy of offering integrated solutions for
the conversion of various types of urban
and rural biomass feedstocks into high-
value energy products such as renewable
synthetic jet fuel, diesel fuel and electric
power.

Rentech has signed a definitive
agreement to acquire 100 percent of Sil-
vaGas Corporation and its commercial-
scale biomass gasification technology,
which converts urban waste feedstocks
into synthesis gas (syngas). 

Rentech has also executed agree-
ments with ClearFuels Technology Inc.,
a bio-energy gasification and project
development company, whose technol-
ogy converts rural virgin cellulosic bio-
mass feedstocks into syngas. Rentech
has acquired a 25 percent ownership
interest in ClearFuels, and has agreed to
the installation of a ClearFuels biomass
gasifier at the Company’s Product
Demonstration Unit (PDU). The agree-
ment with ClearFuels provides for multi-
ple licensing agreements for the Rentech
Process at bio-energy facilities under
development by ClearFuels. 

With the SilvaGas acquisition,
Rentech acquires a biomass gasification
technology that has operated at commer-
cial scale and is planned for deployment
at Rentech’s Rialto Renewable Energy
Center under a licensing agreement with
SilvaGas. The SilvaGas gasifier can han-
dle urban waste streams that are more
varied than the virgin biomass streams
that the ClearFuels gasifier has been
optimized to convert.  

ClearFuels’ technology can convert
rural virgin biomass feedstocks into syn-
thesis gas that is cleaner and requires
less conditioning, leading to highly effi-
cient conversion into synthetic liquid
fuels. Commercial deployment of the
ClearFuels technology first requires the
construction and operation of a demon-
stration scale facility, on which Rentech
and ClearFuels will collaborate by plac-

ing a ClearFuels gasifier at Rentech’s
PDU in Colorado.

Integration of these complementary
gasification technologies with Rentech’s
proprietary syngas conditioning and
cleanup technology and the Rentech
Process will enable Rentech to offer
integrated packages for renewable fuels
and power production. These offerings
can be tailored to optimize the conver-
sion of a variety of renewable feedstock
types into ultra-clean diesel fuel, jet fuel
and electric power. 

The life-cycle carbon footprint of
renewable fuels and power facilities
using either gasifier, coupled with the
Rentech Fischer-Tropsch Process for
synthetic fuels, can be near zero. The
renewable synthetic diesel and jet fuels
produced at these facilities will meet all
applicable fuels standards, be compati-
ble with existing engines and pipelines,
and burn cleanly, with emissions of par-
ticulates and other regulated pollutants
significantly lower than emissions of tra-
ditional fuels.

The renewable fuels produced from
biomass using Rentech’s technologies
will meet the federally-mandated
Renewable Fuels Standard (RFS). The
RFS requires minimum annual levels of
renewable fuel production in the United
States and sets a standard that starts at 9
billion gallons in 2008 and rises to 36
billion gallons by 2022. Of the latter
total, 21 billion gallons are required to
be obtained from advanced biofuels pro-
duction.

The renewable power produced
using either gasifier is expected to qual-
ify under the Renewable Portfolio Stan-
dard (RPS) program, which requires
utilities to increase the amount of elec-
tric power they sell from qualified
renewable energy resources. According
to the Energy Information Administra-
tion (EIA), as of November 2008, 28
states and the District of Columbia had
legislatively mandated RPS programs.
The EIA estimates that electricity gener-
ated from biomass will comprise nearly
30 percent or 243 billion Kilowatt-hours
of renewable electricity in 2030.

Republic’s landfill provides biogas
to Anheuser-Busch Brewery

Republic Services, Inc. has begun to
provide biogas from its McCarty Road
Landfill to the Anheuser-Busch brewery in
Houston for use as an alternative fuel
source. The project was developed as part
of a partnership with Ameresco that con-
structed and operates a biogas processing
facility on the landfill’s property.

Once processed by Ameresco’s opera-
tion, the gas is carried through a six-mile
pipeline to the Anheuser-Busch brewery to
help generate steam energy for the brew-
ery’s power plant. More than 55 percent of
the brewery’s fuel demand will be sup-
plied by this new alternative fuel source.
Additional gas from the McCarty Road

landfill also is captured, processed and
sold to a local utility.

McCarty Road Landfill is the main
recipient of refuse from the residents and
businesses in east Houston and the sur-
rounding suburbs. The landfill employs
more than 124 area residents.

Republic Services plans for a portion
of their project revenue to go toward area
non-profit causes. Harris County Commis-
sioner El Franco Lee will assist Republic
Services in identifying worthwhile causes
in communities around the landfill.

The McCarty Road Landfill gas proj-
ect is one of 75 alternative energy projects
at Republic Services’ landfills nationwide.

GE Energy’s gas engines
generating electricity at
landfill gas-to-energy plant

One of California’s most powerful
landfill gas-to-energy projects to open in
the last five years has started supplying
renewable electricity to the San Fran-
cisco Bay region as the state continues
implementing new anti-greenhouse gas
initiatives.

The output of the plant is enough to
provide electrical power for 7,500 to
10,000 average homes and will be sold
to existing customers and project part-
ners, the City of Palo Alto and the City
of Alameda. The plant is twice as power-
ful as other landfill gas projects in north-
ern California.

Built by energy developer Ameresco
Inc., the 11.5 MW biogas plant is located
at the Ox Mountain Landfill, which is
owned and operated by Republic Services
and located in Half Moon Bay in San
Mateo County. The biogas plant is pow-
ered by GE Energy’s ecomagination-certi-
fied Jenbacher landfill gas engines.

Inside the plant, six of GE Energy’s
Jenbacher JGS 616 GS-L.L generator
sets are using the landfill’s methane-rich
gas to generate renewable electricity 24
hours a day. A portion of the electricity
is being used to support the landfill’s on-
site operations, while surplus power is
sold to the cities of Palo Alto and
Alameda to support the Bay region‘s
renewable energy goals.

The new biogas project reduces the
need for Ameresco and the local govern-
ments to purchase energy from traditional
fossil fuel power plants. Also, by capturing
and using landfill gas to generate electric-
ity, less of the gas needs to be flared into
the atmosphere.

The Ox Mountain plant is one of
about 540 new “candidate” United
States projects identified by the LMOP
program. It also is one of 75 alternative
energy projects at Republic Services’
landfills nationwide.

SC Johnson installs windmill
SC Johnson launched its first owned

and operated windmill at its Europlant in
Mijdrecht, the Netherlands, its largest
European manufacturing plant. 

This $4.7 million investment adds
to SC Johnson’s strategic array of clean
energy projects designed to reduce
greenhouse gas emissions (GHG) and

further drive the company’s voluntary
GHG emissions goals.

The 262 foot tall wind turbine will
generate 66 percent of the electricity
needed to power SC Johnson’s Euro-
plant, preventing 3,930 metric tons
(3,930,000 kilograms) of GHG annually. 
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

As promised, this month I will
explore the technique of bottom up
budgeting.  

I was proud to learn about bottom
up budgeting in my stint at Ford
Motor Co. after I sold them my recy-
cling facilities in 1999.

It’s easy to just work on a budget,
forecast some growth in sales or prod-
ucts, make the expenses fixed or vari-
able relative to the sales, and then
charge off to accomplish the goal.
There’s the rub, hitting the goal. 

Without bottom up budgeting and
a bridge plan (another term you will
find explained on our discussion
boards or in a future article here), the
chances that you will hit your goal are
not good. 

As you forecast increased sales,
you must study the underlying met-
rics. In automotive recycling, if you
forecast a 5 percent increase in parts
sales, which seems achievable, how
will your metrics measuring buying,
processing, and deliveries/fulfillment
be affected? 

Unless you are going to process
the same number of cars, but raise the
price per unit, you will need to buy
more cars. Can you buy more? Ask the
buyers. Can you process more? Ask
the dismantlers. Do you have the racks
to hold more parts? Or are you plan-
ning faster turns? Do you need to add
another salesperson? Will there be
more deliveries or shipping? 

All of these departments are
likely to be affected, and unless you
consider all of their metrics in the

plan, and get everyone committed to
pulling their oar, your plan is unlikely
to succeed. 

Bottom up budgeting is also a
useful method for planning capital
expenses like buying another disman-
tling lift, forklift, or even a new phone
system to make your salespeople more
efficient. Do your salespeople want
the new system badly enough to com-
mit to the 5 percent goal without
another salesperson? 

A restaurant has to consider table
turns, cost of food, and the size of
their coolers before forecasting addi-
tional sales. Do they have adequate
parking for the new customers? All
businesses, from restaurants to electri-
cal contractors, need bottom up budg-
eting. 

We routinely apply bottom up
budgeting to increase the chance of
success of initiatives in our industry
specific Peer Benchmarking Review
Groups. Would your business benefit
from tapping 100s of years of industry
experience? From getting the insights
of the industry leading businesses for
each of your key metrics? From get-
ting fresh ideas on lowering expenses
and raising revenues?

Visit our web site to learn more
about joining an upcoming PBRG for
your industry. To assure the groups are
made up of non-competitive busi-
nesses, we only accept one business
owner from each market. Make sure
that it’s you. 

Bottom up budgeting

DSB500 BALERNEW

 The DSB500 Will Bale Radiators, Condensors,
Aluminum Breakage, Copper Tubing & Wiring.

Use it to bale 
LAWN MOWERS,
BICYCLES,
MOTORCYCLES,
WASHERS, DRYERS, 
55 GALLON OIL DRUMS

              OR WHATEVER
                  YOU CAN 
               GET INTO IT!

MAKE ALUMINUM CAN BALES IN
18-30 LB BALES OR 125 LB BALES.

MADE
IN USA

ALSO AVAILABLE:  THE DSB 1000 BALER which is a 
larger, HIGH QUALITY ALUMINUM CAN DENSIFIER.

Both can be Portable — Gas-Powered or Electric

—The Car, Can & Appliance Condensing Experts—
Haag Manufacturing Company

haagmanufacturing@yahoo.com
402-265-3000 • www.HaagMfg.com

SEE OUR VIDEO ON OUR WEBSITE! CALL FOR MORE INFO AND PRICING

BICYCLES,
MOTORCY
WASHERS
55 GALLO

                    O

                                
                              

AUTO

URG supports “Recycled Ride”
The United Recyclers Group (URG)

has announced support for the ‘Recycled
Rides’ program, a community service
initiative of the National Auto Body
Council (NABC). 

In Recycled Rides (www.recy-
cledrides.org), all segments of the auto
salvage and collision repair industries
come together to fix up and donate
working automobiles to selected fami-
lies in need in cities across the nation.
The goal for the 2009 program will be to
refurbish 140 vehicles, all simultane-
ously donated to deserving families
selected by local human service agen-
cies, on November 23, 2009, the Mon-
day before Thanksgiving.

Now in its third year, Recycled
Rides began with just seven vehicles
repaired and donated in the first year.
But the program has experienced
twenty-fold growth in just two years, a

sure sign that the concept behind it is
good and fills a need. According to
Recycled Rides chair Michael Quinn,
the long-term goal for the program is
500 vehicles donated per year, and he
thinks this is doable sooner rather than
later. Quinn is the co-founder and presi-
dent of 911 Collision Centers located in
Tucson, Arizona.

The preferred vehicle for Recycled
Rides is a minivan less than eight years
old with no more than 100,000 miles,
and either a theft recovery or economic
total.  Families in need of reliable trans-
portation are identified in partnership
with local charitable organizations.
Insurance companies, paint and parts
vendors, and the auto salvage industry
donate their resources to assist collision
repair facilities in making this program
possible.

With CARS in effect,
where do the cars go?

With automobile dealerships around
the country heavily marketing to the
consumer the benefits of the “clunker”
trade-in under the federal government
“Car Allowance Rebate System”
(CARS) program in hopes to boost sales,
there may be some question as to what
happens to those tens of thousands of
vehicles that are expected to be received
for new, more environmentally efficient
ones. Consumers and dealerships can
rest assured that professional automotive
recyclers throughout the United States
are poised and ready to process those
vehicles, and handle them according to
the rules set forth under the CARS pro-
gram to achieve the highest of environ-
mental standards. With protecting the
environment being a major component
in this legislation, recycling these vehi-
cles is the next logical step.

The automotive recycling industry
is dedicated to the efficient removal and
reuse of “green” automotive parts, and
the proper recycling of inoperable motor
vehicles. With strong participation in
best-in-class programs such as the Certi-
fied Automotive Recycler program and
other partnerships, members of the
Automotive Recyclers Association
(ARA) provide consumers with quality,
low-cost alternatives for vehicle replace-

ment parts, while preserving our envi-
ronment for a “greener” tomorrow.

Not all Americans can afford a new
vehicle even with CARS benefits. With
trade-ins processed through professional
automotive recyclers, the availability of
recycled parts to keep other vehicles
operable is secured. American con-
sumers and automobile repair businesses
purchase these quality recycled vehicle
components every day to keep vehicles
running. They rely on parts from recy-
cled vehicles because of their substantial
savings in reduced repair costs and
lower insurance premiums, savings from
the purchase of a replacement vehicle,
and also for the strong environmental
benefits, including the conservation of
natural resources that would otherwise
be used to make new replacement parts.

The industry, predominantly com-
prised of small business facilities,
responds to the economic and environ-
mental challenge of recycling these
vehicles. Rather than merely crushing
wrecked, abandoned, or disabled auto-
mobiles, today’s auto recycler maxi-
mizes a car’s true market value, and
gives new life through the reuse of parts
to other vehicles that might otherwise be
inoperable.

The way to gain a good reputation, is to endeavor to be what you desire to appear. 
—Socrates 



Casella Waste posts heavy
fourth quarter losses

Casella Waste Systems, Inc. reported
financial results for the fourth quarter and
2009 fiscal year. The company’s recycling
revenue slipped to $30.2 million from
$45.6 million in 2008.

For the quarter ended April 30, 2009,
the company reported revenues of $117.6
million, down $22.0 million or 15.7 per-
cent over the same quarter last year.
Approximately fifty three percent of the
decline was due to a drop in recycling rev-
enues, down $11.6 million over the same
quarter last year primarily as the result of
lower commodity prices. 

Solid waste revenues including the
company’s major accounts programs were
down approximately 11.0 percent from the
same quarter last year. Excluding fuel, oil
and environmental recovery fees, pricing
was up 3.4 percent, and volumes were
down 5.9 percent (excluding revenue
losses due to the planned end-of-life
decline of landfill volumes at the Pine Tree
landfill in Hampden, Maine; the planned
closure of the Colebrook landfill; and the
idling of a C&D processing facility in
October 2008). 

The company’s net loss applicable to
common shareholders was $68.5 million,
or $2.67 per common share, compared to a
net loss of $7.8 million last year. 

“In spite of the collapse of the global
recycling commodity markets mid-way
through our 2009 fiscal year and an
extended economic contraction, our team
executed well against the factors within
our control to meet our original free cash

flow goals,” John W. Casella, chairman
and CEO of Casella Waste Systems, said. 

“During the third and fourth quarters
we experienced significant declines in
commodity pricing and lower solid waste
volumes in more economically sensitive
markets,” Casella said. “To meet our free
cash flow target, we acted swiftly and
thoughtfully to improve all aspects of our
operating structure and daily business
practices, and we successfully imple-
mented programs that reduced costs and
improved asset utilization. 
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800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

CALLSHAUGHNESSY.COM

We are Distributors for 
McIntyre and Strip-Tec

WE NEED REBUILDABLE ALLIGATOR SHEARS 
and Alum. Can Densifiers!

WE OFFER THE BEST AVAILABLE D&J/HARRIS 
PARTS, SERVICE & REBUILD/REPAIR!

NEW 8” ALLIGATOR SHEARS:
in-stock and on sale! 

Hard time special: 

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

with PAID freight up to $200!

AVAILABLE IMMEDIATELY!   ALL RECONDITIONED:
Flattener blower - CP200 / 2 densifiers: Mosley S2000, 
CP1200, new style.

      $5,500 $5,000

SIERRA LOGGER BALERS
Diesel on yard trailers, 2 available:

•Model 3500 •Model 4200
Early 90’s, late 80’s units - NO CRANES, 

good condition & PRICED RIGHT!

We now offer Hydraulic, Hand-Held  

Holmatro Shears!

NEW & USED EQUIPMENT

8’ x 25’ Steel Belt Conveyor Section. $19,500. 
Conveyor, 60”w x 29’ prox chain, recond.
Call for details!

Baler, Closed Door. 10’’ cyl. w/conveyor. It’s deal time!
Baler, Closed Door, Wide Mouth. JVC-60. Ideal for 
OCC & non-ferrous. $25,500, including conveyor.

Horizontal Balers, ALL TYPES AVAILABLE NOW.

BALER-CLIPS/STAINLESS STEEL. 
Completely reconditioned with warranty!

NEW and RECONDITIONED Downstroke Balers

Guillotine Shear 1,000-ton Mosley, very nice.
Guillotine Shear, Mosley 300-T with Squeeze Box.

Car Crushers - Big Mac,
Many to choose from--Priced Right!

WASTE

Lee County’s Solid Waste
Resource Recovery Facility
receives Florida award 

Lee County, Florida and Covanta
Energy announced that the $120 million
expansion of Lee County’s Solid Waste
Resource Recovery Facility has received
the 2009 Best Practices Award in the
Partnership category from Sustainable
Florida – Collins Center, a statewide
organization committed to promoting
the balance of economic interests with
the need to be socially and environmen-
tally responsible.

A partnership arrangement between
Lee County and Covanta Energy, a
wholly-owned subsidiary of Covanta
Holding Corporation, built the expan-
sion project. Covanta Energy operates
the expanded facility under a long-term
contract with the county.

The Lee County facility plays a piv-
otal role in securing the long-term sus-
tainable environmental future for the
640,000 residents of Lee and Hendry
counties. It safely disposes of all munic-
ipal solid waste generated in both coun-
ties, using trash as fuel to produce clean,
renewable electricity.

The expansion increased the facil-
ity’s capacity approximately 50 percent,

enabling it to process an additional 636
tons of municipal waste per day. The
facility now processes 1,836 tons of
municipal solid waste daily, while gener-
ating up to 57.3 megawatts of electricity,
enough energy to power 36,000 homes.

Since 1994, the Lee County’s Solid
Waste Resource Recovery Facility has
processed more than 5.5 million tons of
waste and offset 5.5 million tons of
greenhouse gases, the equivalent of
planting 127 million trees. The facility
uses secondary sewage treatment efflu-
ent from a city-owned treatment plant
for the majority of its process water. The
facility is also equipped with both fer-
rous and non-ferrous recovery systems
and has recycled 145,000 tons of metals
from the waste stream. The facility
expansion was also named 2008 “Project
of the Year” in the renewable energy cat-
egory by Power Engineering magazine.

The Pennsylvania Department of
Environmental Protection (DEP) entered
into an agreement with Horwith Trucks
Inc., a Northampton-based waste trans-
portation firm, for a $135,000 penalty to
address various violations of the state’s
Solid Waste Management Act.

DEP inspectors discovered the vio-
lations during a routine review of
inbound waste receipt records at MAX
Environmental Technologies in Yukon,
Westmoreland County. Between March
18 and April 15, Horwith transported
from New Jersey to Yukon 79 loads of
chromium-contaminated hazardous
waste soils. At least 65 of the 79 loads
were overweight and some significantly
so. As a result, Horwith saved a consid-
erable amount of money by not comply-
ing with the Vehicle Code and the Solid
Waste Management Act’s weight restric-
tions. All told, Horwith illegally trans-
ported about 330,000 lbs. of hazardous
waste.

DEP also charged Horwith for
using, on seven occasions, two compa-
nies not licensed to transport hazardous
waste in Pennsylvania. DEP continues to
investigate the role MAX Environmental
Technologies played in this case.

Pennsylvania
DEP settles with
Horwith Trucks

RUBBER

Nearly 90 percent of tires that are
replaced and thrown away every year are
put to a new productive use. The reuse rate
of scrap tires tops most recovered waste
materials including glass bottles, paper
and aluminum cans.

The ninth report on scrap tire markets
issued by the Rubber Manufacturers Asso-
ciation (RMA) since 1994 shows contin-
ued progress in scrap tire management
practices across the nation resulting in sig-
nificant reduction of scrap tire stockpiles
and continued progress in putting waste
tires to new uses.

“Scrap tire management in the United
States is a huge environmental success
story,” said Michael Blumenthal, RMA
vice president.  “Markets for scrap tires are
growing and old piles of scrap tires are
shrinking.”

In 2007, 89.3 percent of the scrap
tires generated in the United States by
weight were consumed in end-use mar-
kets. The total volume of scrap tires con-
sumed in end-use markets reached
approximately 4105.8 thousand tons of
tires – the largest amount ever since
RMA began tabulating scrap tire statis-
tics.  

RMA estimates that about 4595.7
thousand tons of tires were generated in
the United States in 2007. By comparison,
in 2005, about 82 percent of tires were
consumed by weight. In 1990, only eleven
percent of tires were consumed. 

The percentage of scrap tires con-
sumed by markets increased 13.5 percent,
while the volume of tires utilized
increased by about 489.7 thousand tons.
The market percentage is affected not only
by the volume of scrap tires consumed but
also by the volume of scrap tires gener-
ated.  The scrap tire generation rate has
steadily increased along with the popula-
tion in the United States, which tempers
the increase in market percentage. This has
been a consistent trend since RMA began
to chronicle scrap tire markets in 1990.

More old tires
put to new uses
– piles recede

Liberty Tire, a tire recycling business,
has acquired Texas-based Able Tire Com-
pany. Liberty and Able Tire’s merger rep-
resents a partnering in the Texas and
Oklahoma scrap tire market. 

With the acquisition, Liberty Tire will
take advantage of efficiencies while retain-
ing the company’s leadership team.
Through the company’s leadership, expert-
ise and innovation, Able Tire established a
paperless manifest system, a cradle-to-
grave tire tracking system that includes the
filing of paperless records with the Texas
State environmental authorities.

Liberty helps customers meet their
environmental goals by collecting and
recycling nearly 25 percent of America’s
annual scrap tire production through a net-
work of 14 facilities.

Liberty Tire
acquires Able Tire



The United States Environmental
Protection Agency (EPA) has approved the
Tennessee Valley Authority’s plan to trans-
fer coal ash from the Emory River near the
TVA Kingston removal site in Roane
County, Tennessee, to the Arrowhead
Landfill in Perry County, Alabama. EPA’s
Administrative Order on Consent with
TVA requires that the coal ash from the

site be disposed of in accordance with the
most stringent protective disposal stan-
dards for municipal solid waste landfills.
The Arrowhead Landfill was selected
because it meets and exceeds these stan-
dards. 

TVA identified potential disposal
sites for disposal of approximately 3 mil-
lion of the total 5.4 million cubic yards of

ash spilled at the Kingston site, and sub-
mitted a disposal options analysis for
EPA’s review and approval. TVA received
25 proposals from potential disposal sites
and, of those, three sites accessible by rail
and four sites accessible by truck in Ala-
bama, Georgia, Pennsylvania and Ten-
nessee met screening criteria and were
evaluated. 

Arrowhead Landfill complies with all
technical requirements specified by fed-
eral and state regulations. The landfill is
permitted to accept waste materials such
as coal ash and has the capacity to accom-
modate the anticipated volume of material.
The landfill features a compacted clay
liner and a high density polyethylene liner;
a leachate collection system that gathers
liquids and pumps them to the surface for
treatment; and a protective cover. The
landfill staff conducts regular groundwater
monitoring, and plans to conduct air mon-
itoring to ensure worker safety. Norfolk
Southern has a direct rail line from the
TVA facility to the landfill. Rail transport
is preferred over truck transport because
there is less potential for accidents, greater
fuel efficiency and no burden on road traf-
fic. In addition, the thickness and
extremely low permeability of the Selma
Chalk Group geologic formation beneath
the Arrowhead Landfill provide for natural
protection of groundwater. 

The landfill is in an isolated area,
located four to five miles from Uniontown,
the nearest population center. The site has a
100 foot buffer that surrounds the landfill
property. EPA and the Alabama Depart-
ment of Environmental Management will
conduct ongoing monitoring of the landfill
to ensure it is operated properly. 

For longer-term response actions,
including the removal and disposal of the
remaining 2.4 million cubic yards of ash
from embayments and surface areas, the
public will have an opportunity to review

and comment on proposed actions before
decisions are made. 

For more information about EPA’s
activities at the Kingston site, visit
www.epakingstontva.com.
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Events
Calendar

August 7th-9th
Pennsylvania Automotive Recycling Trade
Society’s Annual Convention & Trade
Expo. Sheraton Harrisburg/Hershey,
Harrisburg, Pennsylvania.
877-211-0266 • www.parts.org

September 16th-18th
14th International Congress for Battery
Recycling - ICBR 2009. Hotel
InterContinental, Geneva, Switzerland.
+41 62 785 10 00 • www.icm.ch

September 23rd-25th
19th Annual Arkansas Recycling Coalition
Conference & Trade Show. Inn of the
Ozarks Hotel & Convention Center, Eureka
Springs, Arkansas. 866-290-1429

September 28th-30th
Biopolymers Symposium 2009. Embassy
Suites Downtown Lakefront, Chicago, Illinois.
202-309-7296 • www.biopolymersummit.com

September 29th-October 1st
The Green Expo 2009. World Trade Center,
Mexico City, Mexico. info@greenexpo.ca

October 27th-29th
Solar Power International 2009. Anaheim
Convention Center, Anaheim, California. 202-
559-2032 • www.solarpowerinternational.com

October 28th-29th
Canadian Waste & Recycling Expo.
Vancouver Convention & Exhibition Centre,
Vancouver, British Columbia.
877-534-7285 • www.cwre.ca

November 5th-6th
4th Asphalt Shingle Recycling Forum by
CMRA. Doubletree Hotel Chicago, Chicago,
Illinois. www.shinglerecycling.org

 

 

WASTE

Waste industry manages trash as a resource
Forget your old-fashioned ideas

about the solid waste industry. It’s not
just about hauling garbage anymore.

This is according to Bruce J.
Parker, president and CEO of the
National Solid Wastes Management
Association (NSWMA), in a speech
given to the Society of Government
Economists in Washington. NSWMA
represents the private sector solid waste
industry in the United States.

“Americans throw out more than
250 million tons of garbage each year.
Our industry continues to protect public
health and the environment by manag-
ing this waste,” Parker said. “But in
recent years, we’ve pioneered technolo-
gies that have changed the ways we
deal with our trash. We’ve invested tens
of millions of dollars, not only to mod-
ernize landfills and boost recycling
rates, but also to cut greenhouse gas

emissions and air pollutants, and find
renewable sources of energy that reduce
our dependence on fossil fuels.”

Parker pointed to waste-based
energy projects, which turn household
garbage into clean, renewable energy.
In addition to 87 waste-to-energy facili-
ties operated by the industry – generat-
ing enough electricity to power 1.7
million homes – it also operates 470
landfill-gas-to-energy projects that pro-
vide electricity and heat for corporate
and government users in 44 states. The
EPA has identified an additional 520
landfills across the nation as potential
candidates for similar energy projects.

“Landfill-gas-to-energy projects
also address global warming by captur-
ing methane, a potent greenhouse gas,”
Parker noted. The EPA estimates that
using methane as renewable, “green”
energy brings environmental and

energy benefits equivalent to eliminat-
ing the carbon dioxide emissions of 195
million barrels of oil a year. The Inter-
governmental Panel on Climate Change
(IPCC) has noted that landfill-gas
recovery directly reduces greenhouse
gas emissions.

Other industry initiatives include
working with truck manufacturers to
develop more fuel-efficient vehicles,
investing in the development of alterna-
tive fuels such as biodiesel, compressed
natural gas and ethanol, using renew-
able sources of energy such as solar to
power compacting equipment, and
placing solar panels and wind turbines
on landfills to produce even more
energy.

“Increasingly, the industry is rely-
ing on cleaner-burning fuels to power
our fleet of 130,000 trucks,” Parker
said. “We’re also looking toward hybrid

technology to further reduce green-
house emissions and improve air
quality.”

Recycling and composting offer
another important environmental suc-
cess story, Parker said. The industry
processed recycling for or composted
slightly more than one third of all
municipal solid wastes in 2007, con-
serving precious resources, protecting
air and water from potential pollution
and leading to a 2.5 percent reduction
in America’s total greenhouse gas emis-
sions, according to the EPA.

“The solid waste industry is proud
of its environmental achievements, but
there is much more to do. Our collec-
tive efforts have made a difference, and
we continue to raise the bar,” Parker
said.

EPA approves plan for careful disposal of coal
ash at the Arrowhead Landfill in Alabama 
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FINANCINGFINANCING
BANK RATES

FINANCING INANCING thethe
SALVAGE, ALVAGE, RECYCLING ECYCLING & & WASTEASTE INDUSTRIESNDUSTRIES

for Over 20 Years.for Over 20 Years.

800-823-9688
Perrysburg, OH

www.DADECapital.com

INTERNATIONAL

The European Commission (EU) is
pursuing legal action against Italy over
breaches of EU environmental law on
waste and waste water treatment. In the
first case, Italy has been sent a final
written warning that it could face fines
unless it moves rapidly to close and
clean up thousands of illegal and uncon-
trolled waste disposal sites across the
country. Italy was condemned by the
European Court of Justice (ECJ) in 2007
over the sites but has yet to take ade-
quate measures to comply with the rul-
ing. The second case relates to a failure
to comply with obligations for the treat-
ment of waste water. Some 500 towns
and cities are listed as not having waste
water treatment up to EU standards.

Environment Commissioner Stavros
Dimas said, “Uncontrolled disposal of
waste and untreated urban waste water
present serious hazards, which is one of
the reasons rules have been adopted by the
EU to ensure the highest levels of protec-
tion for citizens and the environment. I
urge the Italian authorities to take swift
action to remedy the situation and fully
implement EU environmental law.”

In April 2007 Italy was condemned
by the ECJ for a general and persistent
failure to comply with its obligations
under EU waste laws 1 due to the exis-

tence of thousands of illegal and uncon-
trolled waste tips.

The Commission sent Italy a first
warning letter under Article 228 in Feb-
ruary 2008. Article 228 applies when a
Member State has failed to comply fully
with an ECJ judgement. It gives the
Commission the power, after issuing two
warnings, to take the Member State to
the Court a second time and to ask for
fines to be imposed.

The information sent by the Italian
authorities in response to the first warning
letter indicates that the problem persists on
a large scale and affects almost the whole
national territory. While the Italian author-
ities have taken certain measures, such as
screening some of the sites, the Commis-
sion concludes that, two years after the
judgment of the Court, these are not suffi-
cient to address the situation and resolve
the systemic problem in the long term.

The Commission is sending a final
written warning to Italy under Article
228.

This case is part of a wider
approach to tackle systemic problems of
illegal and uncontrolled waste disposal
in Member States.

The Commission is sending a first
written warning to Italy for failing to
comply with EU legislation designed to

protect human health and the environ-
ment against pollution from waste water.
According to the 1991 Urban Waste
Water Treatment Directive 2, towns and
cities of more than 10,000 inhabitants
that discharge water into environmen-
tally sensitive areas should have been
equipped with a collection and treatment
system meeting the most stringent qual-
ity standards (known as tertiary treat-
ment) by the end of 1998.

Following an evaluation of informa-
tion provided by Italy, the Commission
considers that over 500 towns and cities
do not comply with the directive. Italy
has two months to respond. The Com-
mission will then decide whether to
issue a final written warning.

Article 226 of the Treaty gives the
Commission powers to take legal action
against a Member State that is not
respecting its obligations.

If the Commission considers that
there may be an infringement of EU law
that warrants the opening of an infringe-
ment procedure, it addresses a ‘Letter of
Formal Notice’ (first written warning) to
the Member State concerned, requesting
it to submit its observations within a
specified period, usually two months.

European Commission sends Italy final
warning over illegal waste landfills

Arcadis announced the opening of a
third largest landfill gas (LFG) plant near
Rio de Janeiro, Brazil, named Novo Gra-
macho. The opening coincided with the
celebration of the International Environ-
mental Day. The new plant will consoli-
date the leading market position of Biogas,
a company in which Arcadis Logos holds
33 percent. In 2004, Biogas opened the
Bandeirantes landfill gas project, followed
by the Sao Joao project in 2007.

Novo Gramacho Energia Ambiental,
in which Biogas has a 50 percent share-
holding, owns the new facility. The plant
was opened by the governor of the Rio de
Janeiro State and the mayor of the City of
Rio de Janeiro. Novo Gramacho has been
developed to collect and burn the methane
gas emitted in the Gramacho landfill
where 2.4 million tons of urban waste has
been buried every year for the last 30
years. The concession contract for the
plant is valid for the operation of the Gra-
macho landfill for more than 15 years.

Biogas has invested in facilities to
collect the leachate and the landfill gas
produced by the biodegradation of the
urban waste buried in the landfill. The
landfill gas collected by Novo Gramacho
is equivalent in energy terms to the resi-
dential consumption of natural gas of the
city of Rio de Janeiro.

Arcadis launches
landfill gas
project in Brazil
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BY Myles MellorMONTHLY CROSSWORD
ACROSS
1. Ground up recyclable plastics
6. Diversion ___, a financial incentive provided to municipali-
ties based on the tonnage diverted from the waste stream
10. Economics, (abbr.)
11. Magazine manager
12. Aussie bird
13. ___ deposit, requires a monetary deposit on beverage 
containers
15. Barrier designed to prevent the leaching of contents from 
a landfill
17. Angel's surround
19. Are we entering the ___ of conservation?
21. Weight measurement
23. Can with a steel body and an aluminum lid
25. Wire service
26. ___ from Waste, a recognized alternative process to 
reduction of recyclable materials
29. After-school social
30. Green ___ (band)
32. Loves to pieces
34. Martha Stewart accessory, probably
35. Cathode abbr.
36. Sports clothing maker
38. Description of a recyclable material that doesn't have 
anything attached to it
39. Notes
41. Fibrous material used to make paper
43. Morning mist
44. Roll call answer
47. Possess
48. A malleable alloy of iron and carbon that is 100% 
recyclable and usually has recycled content
50. A type of plastic used to make soft drink bottles and other 
kinds of food containers
51. Saturday, for short
53. Secure
55. Celestial being
57. Atmospheric pollutant
58. Yes, captain
60. That is, for short
61. Messaging system
62. Waste ___, a general term used to denote the trash 
output of an area
64. Make money
67. Mobius ___, the name given to the three chasing arrows 
symbol used to indicate a recyclable product
68. Sun to some
69. Lessen

DOWN
1. ___ derived fuel, fuel produced by 
separating, shredding and processing 
mixed wastes
2. ___-Fee, a fee paid by the consumer 
to assist with the cost of recovering and 
recycling certain materials
3. Parks and ___ , perhaps (abbr.)
4. Plan
5. __inking, process that removes inks, 
dyes or other contaminants from 
wastepaper
6. Mixed color, broken or crushed glass
7. Long period of time
8. In the matter of (2 words)
9. Throw out
14. Was in charge
16. Little thing
17. Aloha state
18. Electrical power measurement
20. Synthetic fabric
22. Paper that has been discarded in the 
process of manufacture in a paper mill
23. See ya!
24. This is used to make soft plastics 
such as grocery bags

27. Tortilla chip snack
28. Rating of waste into homog-
enous categories by type and quality
31. Constellation near Scorpius
33. Compass point
34. Swiss mountain
37. Dick and Jane's dog
38. Hints
40. Kind of trip
42. This gas is generated by the 
fermentation of organic matter
43. ___ fuel, coal, petroleum, and 
natural gas, for example
45. Environmental watchdogs, abbr.
46. Sales associate
48. ___foam, the trade name given 
to a polystyrene foam product made 
by Dow Chemical Company
49. Hawaiian headwear
52. Arsenal stockpile
54. Has dinner
56. Marsh plant
59. Seafood selection
63. Formal address
65. Gold symbol
66. Cola brand
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BUSINESS BRIEFS

Tetra Tech, Inc. has acquired Bryan
A. Stirrat & Associates (BAS), a South-
ern California-based consulting and
engineering firm. BAS provides highly
specialized landfill design, leachate and
hazardous waste management, energy
recovery, and groundwater protection
services for municipal and commercial
customers. BAS generates revenue of
approximately $40 million per year, and
has a staff of about 150 located in six
offices throughout California and Ari-
zona.

Tetra Tech has worked with BAS on
many high-profile landfill remediation
programs including a 168-acre brownfield
redevelopment near Los Angeles, Califor-
nia. The terms of the acquisition were not
disclosed.

Tetra Tech acquires Bryan
A. Stirrat & Associates

Cascades Inc. announced that it has
reached an agreement with Atlantic
Packaging Products Ltd. to acquire its
tissue business for the price of approxi-
mately $60 million.

Once completed, this transaction
will enable Cascades Tissue Group to
increase its annual capacity of recycled
tissue by 55,000 tons, while augmenting
converting capacity by close to 70,000
tons. 

These assets are located in or close
to Toronto, thereby increasing the num-
ber of Cascades employees in Ontario by
175 for a total of 2,175 employees in
that province alone.

This transaction is subject to the
usual conditions, including the approval
of the Competition Bureau. The parties
expect to complete the transaction
within 15 days following the date such
approval is obtained.

Cascades to acquire
recycled tissue business

Veolia ES Technical Solutions
named Andy Jung the top account man-
ager for 2008. Jung is a sales representa-
tive for Veolia ES Technical Solutions’
Mountain Branch, which manages haz-
ardous and non-hazardous wastes for a
variety of industries including pharma-
ceutical, aerospace, biotechnology com-
panies and universities.

The annual contest consists of an
evaluation of the account managers’ per-
formance in six areas: revenues vs.
budget, product line performance,
receivables, new revenue, time manage-
ment and report management. The sales
manager from each of Veolia ES Techni-
cal Solutions’ 12 branches nominates an
account manager for the award.

Jung has been with Veolia ES Tech-
nical Solutions’ Mountain Branch for
two years as an account manager. His
territory encompasses northern and
western Colorado as well as Wyoming.

Veolia names account
manager of the year

Atlas Copco has extended the war-
ranty for light and medium hydraulic
breakers to three years. The newly devel-
oped 1+2program offer is free of charge
on all SB and MB range hydraulic
breakers purchased after July 1, 2009.

“During the three-year period,
maintenance according to the operating
instructions is required,” explains Jörn
Weise, product line manager for Attach-
ment Solutions at Atlas Copco Construc-
tion Tools. “The 1+2program is meant to
protect the customer’s investment and
achieve a higher resale value.”

The 1+2program offers a free-of-
charge warranty extension, unlimited
operating hours and includes the war-
ranty coverage for the breaker’s main
components, including the piston.

“An online registration is needed to
obtain the warranty extension,” added
Weise. “Customers can register at
www.1plus2program.com.”

Atlas Copco extends
warranty on breakers 

RecycleBank announced that they
are collaborating on a joint marketing
agreement with Routeware, Inc., a
provider of automated waste solutions.
This agreement will offer municipalities
and private haulers innovative technol-
ogy that keeps recycling easy for resi-
dents and both fast and economically
responsible for municipalities and waste
haulers. This collaboration will allow
communities and haulers to now be con-
sidered “RecycleBank Ready”.

Routeware, Inc. has developed a
waste solution that employs GPS technol-
ogy that can accurately validate that a
household has participated in the Recycle-
Bank program. Trucks are equipped with
an in-cab touch screen monitor to provide
driver validation combined with GPS tech-
nology to correctly identify a household
collection. No additional time is needed as
this seamlessly works during the pick-up
process. Information is then transmitted to
RecycleBank servers and households
receive their earned Points. 

“Many municipalities already use a
cart system to collect recyclables from
households, so the Routeware solution
becomes an easy way for haulers and com-
munities to offer recycling with minimal
added costs,” said Scott Lamb, COO of
RecycleBank.

RecycleBank and
Routeware collaborate 

Titan Trailers has appointed Ocean
Trailer, Inc., of western Canada, as exclu-
sive distributor for Titan Trailers for the
Provinces of British Columbia, Alberta,
Saskatchewan and Manitoba.

Ocean Trailer was established as a
trailer rental business in 1981. The firm
later developed its sales business as an
authorized dealer for a large United
States-based trailer manufacturer. Ocean
Trailer now represents several major
trailer brands through five branches in
British Columbia, Alberta and Manitoba.
The firm’s sales, leasing, rental and trailer
service operations now employ more than
220 staff and has a rental/lease fleet of
more than 8000 units.

Titan takes on new
Canadian trailer dealer
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BUSINESS BRIEFS

GreenMan Technologies, Inc.,
announced that Kevin M. Tierney, Sr.
has joined the Company’s board of
directors. Tierney has also been
appointed chairman of the audit com-
mittee. 

Since 2006, Tierney has served as
the president and chief executive officer
of Saugusbank, a $200 million, state
chartered community bank located in
Saugus, Massachusetts. In this role, Tier-
ney works directly with regulatory agen-
cies and industry associations on
supervisory, oversight and legislative
matters. 

Prior to joining Saugusbank, he was
executive vice president and general
manager of BISYS Group’s Corporate
Financial Solutions Division, where he
led the creation of a new business unit
providing corporate banking services to
Fortune 500 treasury departments as
well as to the life insurance and health
insurance industries. 

Before that, Tierney was executive
vice president and chief operating officer
of Abington Bancorp, a $1.2 billion,
publicly traded bank holding company.
At Abington, Mr. Tierney oversaw the
acquisition of several banking franchises
that expanded business lines and grew
the company’s footprint which, com-
bined with organic growth, enabled the
company to grow from a $400 million to
a $1.2 billion company. 

GreenMan Technologies
appoints board member

Safety-Kleen has opened its Good-
field, Illinois, branch facility to provide
customers in the Peoria, Bloomington
and Galesburg metropolitan areas with
industrial waste management services
and a full-line of parts washing equip-
ment and related services.

The Goodfield facility has 2,400
square feet of office and warehouse stor-
age space but waste material will not be
processed on-site. Instead, all collected
waste materials will be transferred to
Safety-Kleen’s recycling center in Dolton,
Illinois, for further processing.

Safety-Kleen opens branch
in Central Illinois

Sims Metal Management Limited
announced the acquisition of the assets
of Fairless Iron & Metal, LLC (Fairless)
in Morrisville, Pennsylvania.

Fairless, a full-service ferrous and
non-ferrous recycler, operates two prin-
cipal facilities including a state-of-the-
art mega-shredder, non-ferrous recovery
systems and a deep water port export
facility.

Fairless processes approximately
60,000 tons of scrap metal per month
sourced principally from New Jersey,
New York, Eastern Pennsylvania and the
inland United States via rail.

The financial terms of the transac-
tion were not disclosed.

The transaction will be immediately
accretive to the earnings of Sims Metal
Management.

Sims Metal Management
buys assets of Fairless Iron

Sunpower Incorporated, a developer
of free-piston Stirling machines, is cele-
brating its 35th anniversary. Sunpower
was originally incorporated in 1974 by
its founder William Beale, inventor of
the free-piston Stirling engine. 

Sunpower has appointed Mark
Schweizer as CEO and president of Sun-
power. Schweizer comes to Sunpower
with an extensive background in business
strategy development and commercializa-
tion, most recently as vice president of
Global Product Management and Market-
ing at Diamond Innovations, Inc.

Sunpower appoints new
chief executive officer 

AbitibiBowater Inc., has appointed
Bruce Robertson, a former senior man-
aging partner at Brookfield Asset Man-
agement, Inc., as chief restructuring
officer as they work their way out of
bankruptcy proceedings.

The Montreal-based newsprint
maker and recycler said Robertson will
work closely with CEO David J. Pater-
son and the company´s executive team.

Robertson managed more than $7
billion in distressed private equity at
Brookfield. Robertson will report to
David Paterson, AbitibiBowater’s presi-
dent and chief executive officer.

AbitibiBowater names
chief restructuring officer

Covanta Holding Corporation
announced that it has signed a definitive
agreement to acquire from Veolia Envi-
ronmental Services North America
Corp., most of its North American
energy-from-waste (EfW) business.

The transaction is expected to be
accretive to Covanta. The purchase price
of $450 million, less net debt and minor-
ity interests (subject to certain other
adjustments) will be paid in cash.

The Energy-from-Waste operations
to be acquired consist of the following:

• Long Beach, California 
• Dade, Florida
• Dutchess, New York 
• Islip, New York 
• Montgomery, Pennsylvania 
• York, Pennsylvania
• Vancouver, Canada 
It is expected that the entire transac-

tion will close by year end. However, the
closing of the transaction may occur in
stages and is conditioned upon receipt of
customary regulatory and other
approvals or consents. The failure to
obtain certain approvals or consents may
result in the removal of certain busi-
nesses from the transaction and a related
price reduction.

Each of the seven EfW businesses
to be acquired includes a long-term
operating contract with the respective
municipal client. In addition, Covanta
will acquire a majority ownership stake
in the Montgomery Pennsylvania facility
and a related transfer station operating
contract. Collectively, these seven EfW
facilities process approximately 3 mil-
lion tons of waste per year. The acquired
businesses compliment Covanta’s exist-
ing portfolio, which includes operation
of 38 EfW facilities that process approx-
imately 17 million tons of municipal
solid waste annually.

Covanta expects it will achieve mean-
ingful synergies by leveraging its scale,
operational expertise and in-house mainte-
nance capabilities. Force reductions are
not anticipated at the operating facilities,
which employ approximately 500 people.
This acquisition is expected to add approx-
imately $60 million of operating cash flow
during 2010.

Hirschmann Automation and Con-
trol, Inc. (PAT) Chambersburg, Pennsyl-
vania has named Cleveland Parker
managing director of the ECS Division
for the Americas. In his new position
Parker is responsible for the ECS busi-
ness’ sales and operations in North and
South America. Hirschmann’s ECS
Division supplies information, monitor-
ing, and control systems that meet OEM
and aftermarket requirements in lifting
applications.

Parker brings 20 years of experience
in building products, information &
media and distribution. Recently he held
sales executive positions with Beacon
Supply and McGraw Hill Construction.

Hirschmann names ECS
managing director

Johnson Controls Power Solutions
located in Milwaukee, Wisconsin, has
announced that it will invest $100 mil-
lion to build an automotive battery recy-
cling facility in South Carolina.

The Florence County Economic
Development Partnership indicated that
Johnson Controls, Inc. will develop
approximately three acres on a 270 acre
site in Florence.

According to Alex Molinaroli, presi-
dent of Johnson Controls Power Solutions,
the facility will be “the most innovative
battery recycling operation in the world”.

Johnson Controls plans to
build new recycling center 

Hendrickson announced that four of
its divisions, Truck Suspension Systems,
Trailer Suspension Systems, Auxiliary
Axle Systems and Bumper and Trim,
have joined the SmartWay Transport
Partnership. This is an innovative collab-
oration between the Environmental Pro-
tection Agency (EPA) and the freight
industry, designed to increase energy
efficiency while significantly reducing
greenhouse gases and air pollution.  

Hendrickson will contribute to the
Partnership’s goal to reduce 33 to 66
million metric tons of carbon dioxide
and up to 200,000 tons of nitrogen oxide
per year by 2012 by improving the envi-
ronmental performance of our freight
operations.  

Launched in February 2004, the
SmartWay Transport Partnership aims to
achieve fuel savings of up to 150 million
barrels of fuel per year.

Hendrickson joins EPA
Transport Partnership

First Uranium Corporation has
appointed Scot Sobey as chief operating
officer (COO) of Chemwes, the wholly-
owned subsidiary of First Uranium that
operates the Mine Waste Solutions tailings
recovery project and John Gould as acting
COO of the Ezulwini Mining Company,
the wholly-owned subsidiary of First Ura-
nium that operates the Ezulwini Mine.
These appointments are part of an organi-
zational re-structuring to appoint a single
leader at each operation with the intent of
ensuring that the Company achieves its
critical production growth milestones.

Prior to this appointment, Sobey has
been serving as First Uranium’s vice
president, business development, having
been appointed to that position in Febru-
ary 2007. Sobey’s background lies in
management consulting and project
management. 

John Gould has served as First Ura-
nium’s vice president, exploration and
technical services since he was
appointed to that position in February
2008. Gould has held a variety of posi-
tions with South African mining compa-
nies, and until October 2007, served as
managing director of Platinum Group
Metals Limited, a developing junior
mining company.

First Uranium Corporation
appoints new CEOs

Covanta acquires Veolia’s
North American Energy 
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METSO RECYCLING’S BEST SEA-
CONTAINER LOADING SYSTEM

Metso’s new Best sea-container loading system
delivers raw materials to overseas markets while elim-
inating the bottleneck at the port. The system is effi-
cient and designed to load shipping containers for
export of both ferrous and non-ferrous materials. The
system reduces load times and increases productivity.

Key product features include dramatically reduced
total loading time, preset loading weighments, one-
operator control panel, no manual labor inside con-
tainer, no damage to container, 20’ and 40’ container
loading designs and a virtually maintenance-free
vibratory feeder.

Metso Recycling 
North America
11451 Jones Maltsberger
San Antonio, TX 78216
800-531-5927
www.metso.com/recycling

STERLING’S SXS SHREDDER IS
SUITABLE FOR ANY APPLICATION

The new SXS1500, SXS2000 and SXS3000 single
shaft shredders offer three different rotor types for flex-
ible processing. 

The SXS series provides reduced heat buildup and
degradation and offers an abrasion-resistant rotor.
Second stage granulation can be easily configured as
an option. 

A sturdy swing-style ram minimizes space and
allows product to fall into the rotor, outboard mounted
bearings reduce contamination and features a large
29.5” diameter rotor for positive ingestion. Bolted in
cutter seats allow for easy removal and maintenance.

Sterling
2900 S 160th Street
New Berlin, WI 53151
262-641-8610 
www.sterlco.com

STELLAR INTRODUCES THE
CABLE75 CABLE HOIST

Stellar Industries has introduced the Cable75, a
75,000 lb. capacity cable hoist. Through innovative
design, Stellar has decreased the shipping weight to
4,400 lbs., which increases payload up to 1,700 addi-
tional lbs. over the previous SI60 model. 

Other features include a 47-degree dump angle,
fewer cylinders and seal kits to maintain, improved
cable routing, use of stainless steel pins, grease zerks
and bushings, and the use of wear strips.

All of these features are offered at a competitive
price.

Stellar Industries, Inc.
190 State Street
Garner, IA 50438
641-923-3741 
www.stellarindustries.com

FECON’S MULCHING EXCAVATORS
FIT MORE APPLICATIONS

Fecon now offers the Bull Hog for mid size and
smaller excavators. You can mow larger material and
get mulching performance with Fecon’s Compact
Equipment Mulcher.

The Compact Equipment Mulcher features Fecon’s
Fixed Rotor System that allows you to grind material
up to 4” in diameter. The Compact Equipment Mulcher
features Fecon’s HDT Tooling System that offers four
tooling options. 

The Compact Equipment Mulcher offers a 36” cut-
ting width and a maximum weight between 1000-1200
lbs. Targeted for excavators in the 7-12 metric ton
range with 17-30 gpm of auxiliary flow. 

Fecon, Inc.
3460 Grant Drive
Lebanon, OH 45036
800-528-3113 
www.fecon.com

NEW PRODUCT SHOWCASE
ARPI’S SEPSHEAR MAKES QUICK
WORK OF ACSR CABLE

ARPI of USA introduced its newest product called
the Sepshear. The Sepshear provides a cost effective
way to process ACSR cable. 

The process is to separate and shear the aluminum
or copper outer layer, while leaving the steel center
core in full length. 

Processing single or multi-layer ACSR cable can
now be done safely and efficiently. Automated Recycling

Products, Inc.
140 Business Park Circle 
Stoughton, WI 53589
608-873-8659
www.arpiusa.com

KWIKLIFT HOIST INCORPORATES
NEW SAFETY FEATURES

The KwikLift roll-off hoist has been re-introduced in
2009 with new safety features not found on other roll-
off hoists.

KwikLift is the cable hoist companion to the DuaLift
hoist system. The KwikLift has found followers among
haulers who need cable hoist production and who also
demands the ultimate in speed, strength, and ver-
satility.

In addition to KwikLift’s upgraded cable capacity rat-
ing of 72,500 lbs., the new version offers increased
visibility during operation. 

Refuse Parts, LLC
3424 State Route 309
Iberia, OH 43325
419-468-5095 
www.refuseparts.com

S+S INTRODUCES NEW SCRAP
INDUSTRY METAL SEPARATORS

S+S GmbH has introduced a new generation of
inductive metal separators. The machines are avail-
able with sorting widths of 500 – 3,000 mm. Based on
new sensor technology, the two models – the entry
model Eco and the Precision model with highest sort-
ing accuracy, offer image processing and detection of
concentration of parts to be sorted. 

A purpose-made model was developed for the
scrap industry which includes a precisely-adjustable
soffit and variable air jet direction: from top to bottom
or vice versa. 

S+S Separation and Sort-
ing Technology GmbH
Regener Strasse 130
D-94513 Schoenberg
Germany
49 0 2733 7896
www.sesotec.com

TARPARMOR GARBAGE GEAR
MAKES CLEANING EASIER

Expandable Garbage Gear is a line of tools
designed to more safely clean collection vehicles. The
line includes two expandable poles that can be quickly
fitted with attachments, including trukBRUSH and tarp-
TAMER. 

The trukBRUSH is a combination brush/scraper
used to sweep front loader cab shields and clean tail-
gate seals. The tarpTAMER is a multifunction hook
used to position tarps and bungee cords without climb-
ing onto the truck. The trashTONG, an industrial-
strength, five-foot long gripper, is used to retrieve
debris from difficult to reach or high temp areas.

tarpARMOR
PO Box 1257
Rogers, AR 72757
800-427-9368
www.tarpARMOR.com

JOHN DEERE EXPANDS COMPACT
TRACK LOADER LINE WITH CT315

John Deere has added the small frame CT315 to its
compact track loader line, a 45-hp unit that already
meets interim Tier 4 emissions standards.

The CT315 is Deere’s first radial lift compact track
loader, as well as its smallest, with a 12.6” wide track
and a narrow overall machine width of just over 60”.

Although compact, the CT315 is a production
machine with a powerful 1,500 lb. rated operating
capacity. Its cushioned bucket and lift cylinders provide
smooth deceleration at the end of the boom-lower
position.

John Deere Construction
& Forestry Division
PO Box 8806
Moline, IL 61266
309-765-1920

BUFFALO TURBINE OFFERS NEW
GYRATORY ATOMIZING NOZZLE

The Buffalo Turbine Monsoon’s new generation
gyratory atomizing nozzle works by moving water or
other fluid through a screen mesh that surrounds a
rotating hub. The hub is driven by air velocity gener-
ated by the Buffalo Turbine Debris Blower and can
reach speeds of over 5,000 RPM. 

The solution, forced through the mesh screen,
causes an impact which pulverizes the fluid into atom-
ized droplets. The droplets will project micron-size par-
ticles into the air over 150’ to immediately begin
collecting airborne dust particulates and odors. 

Buffalo Turbine
180 Zoar Valley Road
Springville, NY 14141
716-592-2700
www.buffaloturbine.com
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified 
ADVERTISEMENTS 

Rates 

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds 

Text Classifieds 

$65 per column inch depth, 
2.5” width. 

Call 

Fax 

Visit 

877-777-0737 

419-931-0740 

AmericanRecycler.com 

To Place Your Ad 

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

WELL RUN, neat scrap metal recycling
yard. Nice equipment and buildings. High
profit, near Gainesville, Florida. Over
$3.5M gross in 2008. Illness forces sale.
Reasonable price with terms. We have
other yards located throughout Florida.
Contact Al Ryan, Rutenberg Realty, 727-
463-2400.

Businesses

EXCELLENT BUSINESS OPPORTU-
NITY. 9.9 acre scrap yard. Located in
Northeastern North Carolina, includes 17K
sq. ft. building with office space, 2-ram
baler, 3 forklifts, computerized scales.
Gross sales at peak $1.5 million. Will send
a Power Point presentation of the busi-
ness. Owner passed away. Will consider all
offers. Contact Lee at 704-614-1653.

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

Balers

Auto Recycling

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists 

Mobile Car Crushing Service 

Call Toll-Free 800-837-1520 

Atlas Recycling, Inc. 
Scrap solutions for business and industry. 

www.atlasrecycling.com 

ISO  
9002  

 

Balers

Comes with may fram sorting system, includes two 
steel feed belts, one steel transfer belt, in great con-
dition, only used for five years--for paper only, 
$185,000 cash or equivalent in equity. Priced for 
pick-up in Jersey. 

HRB10AS FOR SALE or JV

212-925-3280, x102

Qty: (9) - IPS V607hd FLRE - 7”  Cylinder - 
15 hp Motor - Call for details TODAY! 

$197.98 per month / $8,999 to purchase

FRONT LOAD
REAR EJECT BALERS

REBUILT 
60” BALERS
Qty: (3) EPCO E-11

6” cylinder, 100 lb bales (OCC)

$165 per month

HJA INTERNATIONALHJA INTERNATIONAL
800 - 836 - 2253800 - 836 - 2253

hjaservice@hotmail.comhjaservice@hotmail.com
88 Beacon St., Buffalo, NY 1422088 Beacon St., Buffalo, NY 14220

INVENTORY CONSTANTLY CHANGING
 – CALL FOR UPDATES!

(1) IPS 607HD Vert. Baler………….……..$198 per month
(1) EPCO AP60 HD Vert. Baler………...$203.50 per month
(75) Otto Litter Bins………….………………$50.00 each
(1) GP450 4yd Stat Compactor…....…$314.16 per month
(1) Balemaster  200 series
         Horizontal Baler…………….........$218.90 per month
(1) Marathon Cart Dumper…….…......$125.40 per month
(2) 30yd Self Cont. Compactors…....….....$253 per month
(1) 2yd Stat. Compactors………….…$140.80 per month
(1) VIP Vertical Compactor…….……..$131.89 per month
(1) Cives Closed Door
         Horizontal Baler…………………….........Call Today!!!

EQUIPMENT READY TO WORK
FRENCH LAKE AUTO PARTS. Junktown
USA! Turn-key opportunity to own a world-
leading business in the automotive recy-
cling industry. Established, family-owned.
One hour West of Twin Cities, Minnesota.
84 acres, 6,000+ vehicles, well-known for
antique, late-model, classic parts. Website
ships worldwide. Sale includes land, build-
ings, business, inventory and equipment.
Contact Steve Bruggeman/Oak Realty.
320-274-5737, www.oakrealtymn.com.

216-398-8800

Your Source for  all  Recycling Equipment Needs
OHIO BALER COMPANY, INC.

EXCLUSIVE HARRIS DEALER FOR 
OHIO, WESTERN PA. & WESTERN NY.

NEW, USED & RECONDITIONED
ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

OPERATING SALVAGE YARD on 5 acres,
clean phase 1 on cement, with all permits.
Additional 170k sq. ft. building and 185.5
acres. Located next to new marina/harbor,
3,000’ exposure on New York State
throughway. Coeymans, New York. $2.5
million. Call Joe D. at 518-469-1751 or
Tony Sabatino 518-857-6999. Realty
USA.com commercial.

MATERIAL HANDLERS

Kohart Surplus & Salvage, Ken Kohart
419-399-4144 • 419-786-9243

• Electric Pedestal-mount Equilibrium Crane, 
  ‘97 Harris Model#H6520P, 65’ reach, 100 h.p.
• ‘99 CAT BL315 Excavator, approx. 5,000 hrs.,
  48’ magnet, new Ohio 12kw gen-set and 
  controls,new Sierra grapple.
• ‘93 Liebherr 932 scrap handler, 15 kw gen-
  set, 54” magnet and 5-tyme Liebherr grapple.
• Case excavator, Drott 40 w/5-tine MacIntyre 
  grapple.
• ’06 Daewoo 300 excavator w/LaBounty 
  contractor’s grapple, 4000 hrs.
• ‘04 Daewoo 255 excavator w/LaBounty 2000
  sabre shear.
• ’04 Terex 470 excavator w/LaBounty 2000R
  shear (‘07 model), third member mount, 45’ 
  reach.

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT
SERVICES COSERVICES CO

2005 FUCHS MHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
2005 FUCHS MHL340 (Rubber) 41' 
Reach, Hyd Cab, Gen Set & Grapple
1999 FUCHS RHL340 (Crawler) 41' 
Reach, Elev Cab, Gen Set & Grapple
2002 Liebherr A904 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
1993 Liebherr R932 (Crawler) 45' Reach, 
Elev Cab, Gen Set & Grapple
2000 Caterpillar M318 MH (Rubber) 35' 
Reach, Hyd Cab, Gen Set
1999 Caterpillar M325B MH (Rubber) 50' 
Reach, Elev Cab, Gen Set & Grapple
1998 Caterpillar 330BL MH (Crawler) 47' 
Reach, Elev Cab, Gen Set
2004 Caterpillar 345B MH (Crawler) 56' 
Reach, Elev Cab, Gen Set
1994 Caterpillar 375L MH (Crawler) 55' 
Reach, Elev Cab, Gen Set

Material HandlersMaterial Handlers

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2003 Komatsu PC400LC-6 (Crawler) with 
rebuilt Genesis GMS1000R Shear
2005 Komatsu PC300LC-7 (Crawler) with 
new Genesis GXP500R Shear
1997 Caterpillar 350L (Crawler) with 06 
LaBounty MSD3000R Shear
Factory Rebuilt Labounty MSD40R

800-472-0453      Ivan
    Jacobs

Ivan

1996 DAEWOO 200W
 Foam-filled tires, 
       new gen-set 
           & magnet.

2,500
Hours

800-472-0453      Ivan
    Jacobs

New American built  
Diesel, Gas or Belt-driven Gen-sets and 

New Deep Field Aluminum 
Wound Magnets.

2003 CAT M322C MH

A/C, solid tires, &
rotating grapple. 

800-472-0453      Ivan
    Jacobs

42' Reach
Gen-set

Hydraulic Cab

MOBILE
SHEARS

     1997 
CAT 320 

with CAT S325 
rotating shear 
(low hours).

1997 CAT M318 (RUBBER TIRED) with 
2003 Genesis GMS 300R rotating shear.
1990 CAT 235 with CAT S340 rotating shear.
2003 KOMATSU PC220LC-7 with 
LaBounty MSD 2000R rotating shear.
2004 VOLVO EC330B CRAWLER with 
Genesis GXP 660R rotating shear (low hours).
2003 VOLVO EC240B with Genesis 
GMS400R rotating shear.
1999 VOLVO EC340 Material Handler   
and material handling stick with CAT rotating 
shear.
2000 KOMATSU PC300 LC-6 with 
Genesis GXP660R rotating shear.

800-472-0453      Ivan
    Jacobs

with 

Cab Guards
    1997 
CAT 320 

with CAT S325 
rotating shear 
(low hours).

OBILE
HEARRRRSSSSSSSSSSSSSSSSSSHEAR

Guards

MOBILEMOBILE
SHEARSSHEARS
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SOLUTION TO PUZZLE, PG A22

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified 
ADVERTISEMENTS 

Rates 

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds 

Text Classifieds 

$65 per column inch depth, 
2.5” width. 

Call 

Fax 

Visit 

877-777-0737 

419-931-0740 

AmericanRecycler.com 

To Place Your Ad 

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

EQUIPMENT FOR SALE
NEW & USED

Gus
813-282-8712

Gunn
813-713-1210

Balers / Shears / Loggers
Two Ram Balers / Conveyors

Shredders - All sizes
SPECIALS OF THE MONTH:

HARRIS SHEAR BSH-1123
HARRIS SHEAR BSH-1023

SIERRA 500T LOGGER BALER SHEAR 
--Good Condition!

Used Auto Shredder/Large Aluminum Shredder 
Large Wire Shopping Line
All products are in excellent condition!

- LET US SELL YOUR EQUIPMENT -

Miscellaneous

8
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0
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5
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-5
6

4
6$119

$89

24” GAS TANK 
STRAP CUTTER

27” SLIDE HAMMER 
HANDLE GAS TANK
STRAP CUTTER

28” STEEL 
CABLE
CUTTER
33” COPPER & ALUMINUM
CABLE 
CUTTER

$155
3 lb. RAM

��

Blade 
                 opens 1-1/8"

Blade
opens
 2-1/8"

$155 C
A
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N
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A
R

TY
 T
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Material Handlers

FUCHS
2004, 2005 & 2008 MHL 360 (rubber), 59' reach, 
hydraulic cab, gen-set, magnet & grapple.
1996, 2001 RHL350 (crawlers), 50' reach, 
hydraulic cab, gen-sets and grapples.
2004 & 2005 MHL 350 (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.
2002 & 1998 MHL 331 REBUILT (rubber), 35' 
reach, hydraulic cab, gen-set and grapple.
2001 MHL340 REBUILT (rubber) 41' reach, 
hydraulic cab, gen-set and grapple.
1994 & 1995 MHL350 REBUILT (rubber) 50' 
reach, hydraulic cab, gen-set and grapple.

LIEBHERR
2005 R934BEW (crawler), 50' reach, 4' cab riser, 
gen-set and rotating grapple.
2005 A934HD (rubber), 50' reach, hydraulic cab, 
gen-set and grapple.
2001 A934 REBUILT (rubber), 51' reach, 
hydraulic cab, gen-set and grapple.
2002 A904 REBUILT (rubber), 38' reach, hydraulic 
cab, gen-set and grapple.
2001 A924 REBUILT (rubber), 40' reach, hydraulic 
cab, gen-set and grapple.
2001 A316 (rubber), 30' reach, hydraulic cab, 
gen-set and grapple.
2000 R914 REBUILT (crawler), 38' reach, 4' cab 
riser, gen-set and grapple.
2000 A904 REBUILT (rubber), 35' reach, 4' cab 
riser, gen-set and grapple.
1998 A922 REBUILT (rubber), gen-set, grapple 
and magnet, no riser.
1997 R932EW REBUILT (crawler) 49' reach, 
hydraulic cab, gen-set and grapple.

CATERPILLAR
2005 M325C REBUILT (rubber) with 50' reach, 
hydraulic cab, A/C, gen-set and grapple.
2003 M322C (rubber), 42' reach, hydraulic cab, 
gen-set and grapple.
2003 M318 (rubber), 35' reach, hydraulic cab, 
A/C, gen-set and grapple.
2002 M320 REBUILT (rubber), 39' reach, 
hydraulic cab, gen-set and grapple.

SENNEBOGEN
2003 835M (RUBBER), 54' reach, hydraulic cab, 
gen-set and grapple.
2000 830M REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

COLMAR
2004 5500 AUTO LOGGER/BALER with 18 1/2' 
chamber, crane and grapple.
2004 5260 AUTO LOGGER/BALER with 16.5' 
chamber, crane and grapple.

OTHERS
2006 & 1997 MAC portable car crushers.
2003 NEW HOLLAND MH (rubber), 46' reach, 
cab riser, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab, A/C 
and grapple. 
2002 KOMATSU PC220LC (crawler) with new 
gen-set and 48" magnet.
2000 DAEWOO 200W (Rubber), foam-filled tires, 
new gen-set and 48" magnet. 

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(1) USED ROTATING GRAPPLE
(2)  USED 67” OHIO MAGNETS

REBUILT MAGNETS:  54”
NEW 4-TINE ROTATING        

SCRAP GRAPPLES

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

Call Ivan Jacobs today at
800-472-0453

EQUIPMENTEQUIPMENT
INTERNATIONALINTERNATIONAL

Find ALL the Extra CASH

              in RECYCLING
High Temp Alloys

Precious Metal Content
Dust/Grindings/Slags
Old Inventory Items

Non-ferrous Metals and Steel

We Buy It ALL
No Load Too Big or Small

TOOTALL
METALRECYCLING

TM

IN
C

2700 Missouri Ave. Granite City, IL 62040
Toll Free 866-470-5763

Over 100 years recycling experience
    Manage freight and logistics
       Complete administration control 
         over account transactions
             Find value in items that may be 
               charged to remove or dispose

 
        
     



Steel Buildings

Software

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

RADIOACTIVE
Waste Disposal

• Self-Illuminating Exit Signs
• Smoke Detectors
• Contaminated Pipe
• Water Filtration Media
• Contaminated Demolition Trash
•  “Hot” Equipment & Machinery

ADCO Services, Inc.
708-429-1660 / www.adcoservices.com

Scales

Miscellaneous

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5'x5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

888-866-5244

 

www.kagiburner.com

Heat with Waste Oil
and SAVE!

Kagi Heating Supplies & Mfg, Inc.

KAGI Multifuel
Waste Oil Burners...

simply the best,
most reliable waste

oil burner you can buy!
The HEATWAVE® by Siebring

NEEDED: INDIVIDUALS INTERESTED in
a 21st century, environmentally-sound,
revenue-generating, proprietary crumb
rubber and refractoring system. Tires
turned quickly, leaving nothing behind to
waste. All components, (fiber, wire mesh,
and rubber) are separated and generate
revenue streams that will amaze the tire
recycler. Write us at firesafe@comcast.net.

Tire Recycling

HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service.

NEXT DEADLINE
August 18



A  REVOLUTION  IN
  PORTABLE  SCREENING!



Huron, South Dakota

www.OverBuilt.com • sales@overbuilt.com • 605-352-6469

Full automation with two auto cycles 
Hydraulic landing gear
Economical JD 6 cylinder engine with 
7,400 hours
10’ opening
400 gallon fuel tank with aux. fuel pump

400 gallon advanced oil recovery system
Air compressor, hose & reel w/120 gallon 
storage
New Hydraulic Valves & Pump
Located in West Virginia.
$108,000.00

2005 OverBuilt 10HS
Portable High-Speed Car Crusher 

GREAT BUY

10 Foot Opening 

Advanced Oil Recovery System

State-of-the-Art Automation 
System

400-gallon Fuel Tank and 
Optional Auxiliary Fuel Pump

Optional High-speed Oil Bypass 
System

Economical Diesel and Electric 
Models

10 ft.

Huron, South Dakota

O B il l @

800-548-6469

CR
US

HE
R

BA
LE

R/
LO

GG
ER Larger Charge Box

Variable Bale Size

Increased Compression 
Force

Extended Fuel Capacity

Heavy-duty Knuckle Boom

Superior Reach

Superior Lifting Capacity

See more equipment
on OverBuilt.com



Americans are keeping their cars on
the road longer than ever before. This was
confirmed in March in a study by R.L.
Polk & Co, a provider of global automo-
tive information. According to Polk, the
median age of passenger cars in operation
in 2008 was 9.4 years, a record high. That
means if a new car was bought and driven
12,000 miles per year (about average),
Americans are clocking an average of
112,800 miles before selling or trading.

“The current economic environ-
ment, coupled with high gas prices last
spring and summer, have resulted in
consumers delaying purchases of vehi-
cles because their discretionary income
has fallen,” said Dave Goebel of Polk’s
aftermarket team. “Based on the uncer-
tainty of what the future holds, con-
sumers are trying to keep their current
vehicles running longer, until their con-
fidence improves.”

Polk analysts also anticipate that in
bad economic times, the threshold of
repair costs may increase. Consumers
could feel as though paying a repair
expense to keep the vehicle going for a
year is more sensible or affordable than a
monthly vehicle payment over an extend-
ed period of time.

Americans may be addicted to that
new car smell, but hanging on to the old
one and keeping it in good, safe running
order is a smart way to stretch a budget,
regardless of the economy. If properly
maintained, vehicles can run for hundreds
of thousands of miles and rebuilt parts are
crucial to longevity.

No one actually knows the size of the
domestic rebuilt or remanufactured parts
industry, words that are interchangeably
used to describe it. The last and perhaps
only formal survey was conducted by
Boston University in 1996. It indicated the
United States market at a total of $52 bil-
lion, of which $36 billion was automotive
parts. “Some people estimate that the entire
United States remanufacturing industry
today may be $75 to $100 billion, with
automotive being two-thirds of that,” said
Bill Gager, president of the Automotive
Parts Remanufacturers Association
(APRA). APRA is a non-profit internation-
al trade association of over 1,000 members

that rebuild or remanufacture most of the
hard parts for car, truck, off-road, marine
and industrial equipment applications.

According to Gager, his industry has
changed dramatically over the past dozen
years as illustrated by the size and com-
position of APRA’s membership.
Through numerous consolidations over
that time, APRA membership has gone
from over 2,000 to a little over 1,000
today. This happened for a number of rea-
sons. Many rebuilders were small, pri-
vately owned family operations and when
owners retired they sold off to larger
companies. Secondly, as the industry
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Remanufactured auto parts:
A good business gets better
by MIKE BRESLIN
mbreslin@americanrecycler.com

See REBUILT PARTS, Page 3

A recent review conducted by the
National Highway Traffic Safety
Administration (NHTSA) of 1,446
fatal accidents from 2001 and 2006
found that in an alarming 255
instances – almost 18 percent –
airbags that should have been replaced
following deployment in a previous
crash were missing. This data points to

a significant issue of ensuring that
individuals who complete vehicle col-
lision repairs and insurance total loss
vehicle rebuilds restore critical safety
components as part of the repair and
rebuilding process. Airbag omission
(the practice of repairing vehicles
without replacing deployed or missing
airbags) is a serious problem with real

negative consequences for the safety
of American car owners.

Some associations have voiced
support for the reuse of non-deployed
airbags which have met specific indus-
try standards and claim that those eval-
uated, recycled airbag components are
a safe, economically-smart repair

Recycled airbag modules found to be safe

Cars.com announced the rankings
in its annual American-Made Index,
which ranks the most-American vehi-
cles based on percentage (by cost) of
their parts that are made domestically,
where they’re built and how popular
they are among American buyers. This
year, the Toyota Camry shot to the top
of the list, dethroning the five-time
winner, the Ford F-150.

In addition to grabbing the num-
ber 1 rank, Toyota saw its Sienna
(number 6), Tundra (number 7) and
Venza (number 10) also make their
way onto the list, lifting the Japanese
automaker’s count above all other
manufacturers. This year, Detroit
automakers claimed 5 of the 10 spots,
a record low on Cars.com’s index.

“This year was unique for our
index, to say the least,” said Patrick
Olsen, Cars.com editor-in-chief. “The
difficult sales environment and
changes in cars’ domestic parts con-
tent – both important factors in our
index’s equation – played a huge role
in how the rankings changed from last
year.”

In keeping with American-Made
Index methodology, Cars.com exclud-
ed any models scheduled to be discon-
tinued without a clear successor. That
carried stronger implications this year,
as most Pontiac models – including
the G6, a longtime index mainstay –
became ineligible. Another GM main-
stay, the Ohio-built Chevrolet Cobalt,
saw its domestic parts content rating
drop significantly, ending its three-
year run on the list.

General Motors still takes three
slots, with the Chevrolet Silverado
and GMC Sierra 1500 pickups show-
ing strong domestic parts content rat-
ings. The popular Chevrolet Malibu
ranked third, thanks in part to its 80
percent domestic parts content and
steady sales.

The Alabama-built Honda
Odyssey increased slightly in domes-
tic parts content, up to 80 percent this
year, which played a large role in its
elevation to the number 4 spot. Anoth-

Toyota dubbed
most ‘American’
car maker

See AIRBAGS, Page 6See AMERICAN MADE, Page 3

PHOTO COURTESY OF MIKE BRESLIN

During the restoration of the author’s 1981 Chevy pickup, many rebuilt parts were utilized. Rebuilt and
remanufactured parts are key to keeping maintenance costs down for older cars.



The extremely successful National
Vehicle Mercury Switch Recovery
Program (NVMSRP), which has so far
recovered more than 2 million mercury
convenience light switches from vehi-
cles, will soon be in need of stable
long-term funding, said Steve Levetan,
a member of the Automobile Recyclers
Association (ARA) Legislative
Committee.

The NVMSRP, a voluntary pro-
gram, was created on August 11, 2006
and went into effect on September 10
of that year. The program created a $4
million fund for a three-year period
that covers all mercury switches, but
concentrates on convenience lighting
mercury switches. It will accept and
pay for anti-lock brake switches at $6
rather than the now $4 for convenience
lighting switches.

“It was funded initially by the
auto industry and the steel industry –
each put $2 million into the program,”
said Levetan. “That funding is about to
run out, and we anticipate that will be
towards the end of the summer. It’s in
all of our interests to continue the pro-
gram and continue to build on the suc-
cesses of it.”

Auto recyclers are paid $4 per
switch removed. Levetan is concerned
that fewer switches will be removed
once the bounty is no longer paid out.

“Some people will simply stop
removing the switches due to the eco-
nomic realities of the day,” he said.

The removal of mercury switches
is connected to the Cash for Clunkers
legislation.

“The bill requires that vehicles be
properly handled environmentally and
specifically, there is the removal of
anti-freeze, lead products and mercury
switches,” said Levetan. “Unfortunate-
ly, the funding for mercury switch
removal will end when the Cash for
Clunkers program kicks in. We have
proposed that Congress fund the
incentive program under the
NVMSRP.”

He added that none of the stake-
holders, from government to auto
recyclers, want to see the mercury
released into the environment and that
recent discussions with members of
the House of Representatives and the
Senate have resulted in support for a
federal funding initiative to continue
the removal program.

“Unfortunately this was brought in
to them too late to get it put into the
Cash for Clunkers legislation that was
signed into law last June,” said Levetan.

The call for federal funding has
been endorsed by the members of the
NVMSRP who are allowed to make
endorsements as the ARA, ISRI (Insti-
tute of Scrap Recycling Industries,
Inc.) and AISI (the American Iron and
Steel Institute). The United States
Environmental Protection Agency and
the Environmental Council of the
States (ECOS) – environmental regu-
lators at the state level – cannot
endorse such funding requests.

Having a secure, non-contaminat-
ed feedstock is essential to the steel
industry, which is a major consumer of
recycled steel products. The key is to
prevent mercury-laden shredded steel
from entering electric arc furnace
(EAF) steel mills where the mercury
in those switches may be emitted into
the atmosphere during the steel manu-
facturing process, and potentially
place the public at risk of mercury
pollution.

The automobile manufacturers
also realize their role in ensuring that
mercury switches are removed, which

is why they are going to continue their
role in the End of Life Vehicle Solu-
tions program. The industry supplies
buckets in which to place the mercury
switches, collects the switches and
recycles them.

While auto recyclers did not cre-
ate the mercury switch problem, they
are the first line of defense in dealing
with this environmental hazard and
nipping it in the bud.

“We agree and members of Con-
gress that we have spoken to also
agree,” said Levetan. “We’re very
optimistic that we will have the oppor-
tunity to have funding for this includ-
ed in some subsequent piece of legis-
lation – hopefully much sooner than
later.”

Levetan, senior vice president
with Atlanta, Georgia-based Pull-A-
Part, LLC, said that his company has
removed and recycled over 70,000 of
the 2 million-plus switches that have
been removed nationwide.

Each switch contains about one
gram of mercury and while the amount
may be small, Levetan said the impact
is enormous.

“One gram is enough to contami-
nate 132,000 gallons of water above
EPA drinking water standards,” he
said. “This is something you don’t
want to fool around with. We were all
collectively remiss in getting it to
Congress’s attention sooner, but every-
body seems to understand the impor-
tance of this.”

Mercury is a PBT – a persistent,
bio-accumulative (additional mercury
combines with mercury already in the
environment), toxic substance. It can
cause learning and other difficulties in
young children and may also cause
neurological problems in children and
adults.

The goal is to secure between $20
million and $40 million to continue
the program until its scheduled con-
clusion in 2017.

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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A Letter from
the Editor

Dear readers,
Anyone here have a spare $28,400?

Because according to the Federal Trade
Commission’s website, that’s the aver-
age cost of a new car in the United States
for 2009.

Cash for Clunkers legislation is
rewarding the folks who have the means to
purchase a new vehicle, while failing to
take into consideration those that don’t.
And let’s be honest – in the current eco-
nomic climate of failed bailouts, corporate
shenanigans and rising unemployment, the
number of people who cannot afford the
cost of a new car is almost certainly higher
than in previous years.

In my opinion, this legislation seems
to work more in favor of the big car man-
ufacturers than in the interest of the con-
sumer (or anyone else for that matter). Do
those in the market for a new car benefit?
The answer is ‘maybe.’ There are stipula-
tions regarding differences in MPG that
dictate whether the consumer gets a dis-
count or not. So if you already drive a
hybrid, there’s no discount for you.

Do car manufacturers benefit? Sure.
If the legislation pushes even one con-
sumer over the purchasing fence, that’s
one more car sold that might not have
been otherwise. It certainly doesn’t seem
to hurt them.

But what chafes me is that I’ve
already given the car companies (not you
Ford – I still respect you) my money. My
tax dollars went towards staving off bank-
ruptcies that happened anyway. Addition-
ally, I’m not in the market for a new car.
Where’s the benefit to me?

As I see it, there is none. With legis-
lation restricting which recycled parts I
can find to repair my vehicle, I’ve been
severely inconvenienced at best, and made
poorer (or even car-less) at worst. And
while a compromise may have been
reached  on restricted parts, a restriction is
a restriction, and if I need a restricted part,
apparently I’m out of luck.

Really, it’s just another ill-contrived
policy amongst a rash of ill-contrived
policies that the Federal government has
spewed forth lately.

I’d like your opinion. I’m lucky – I’m
permitted a monthly column through which I
can inflict my thoughts upon American
Recycler’s readers. Since most of you proba-
bly don’t have your own columns, I’m invit-
ing you to write me. Send me your thoughts
and opinions. And if you’re particularly per-
suasive, I’ll see to it that your opinion is pub-
lished alongside mine.

As a final thought, to those of you
who may have taken my advice last
month, come find American Recycler on
Facebook. Our fans get updates and pho-
tos, plus, I’d love to discuss thoughts and
opinions on the Fan Page Forum.

So talk to me. I don’t care if it’s via
snail mail or the world wide web, but fill
me in on where you think this nation is
headed. 

Dave Fournier
david@americanrecycler.com
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Long-term funding sought for
mercury switch removal program
by IRWIN RAPOPORT
irapoport@americanrecycler.com

Former EPA administrator Stephen Johnson pulls the one millionth mercury switch as Pull-A-Part senior vice
president Steve Levetan looks on. The incentive fund for switch removal may soon be exhausted.

PHOTO COURTESY OF PULL-A-PART, LLC

See SWITCH FUND, Page 5
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‘Cash for Clunkers’ modifications
ease ramifications to auto recyclers

Steady and improving is how John
Fischl describes the auto recycling
industry. The president of Riteway Auto
Parts in Phoenix is seeing an increase in
sales and repairs as consumers hold onto
their old cars longer in response to the
economic downturn.

The improving economic environ-
ment for auto recyclers could be in jeop-
ardy, however, because of a $1 billion
federal program that is designed to help
offset the cost of new car purchases. The
program, referred to as “Cash for Clunk-
ers,” and which the National Highway
Traffic Safety Administration (NHTSA)
calls the Car Allowance Rebate Systems
(CARS), would provide a voucher of up
to $4,500 to customers who trade in their
gas guzzlers for a new car.

Auto recyclers fought hard to
change the Consumer Assistance Recy-
cle and Save Act of 2009 bill before it
was signed into law by the president in
June. One of the original versions of the
bill contained clauses that would have
removed recycled auto parts and compo-
nents such as engines and drive train
parts from auto recycler’s inventories.

“The automotive recycling industry
opposes any Cash for Clunkers legisla-

tion that bypasses the recycler and forces
vehicles to a shredder or prevents the
auto recycler from selling drivetrain
components and restricts access to those
parts for the American consumer,” said
Fisch before a compromise with the
industry was hammered out.

“Fewer auto parts available for
repairs mean higher prices and fewer
options for consumers. The repairer, the
recycler and especially the consumer
will suffer without the ability to keep
that older vehicle running properly if
affordable parts are not available.”

The industry’s national association,
the United Recyclers Group, based in
Centennial, Colorado, helped convince
legislators to allow auto recyclers to
resell the drivetrain components, except
the engine block. Fischl said the pro-
gram would be better if there were no
exclusions for any recycled parts. But
because of the compromise, he is now
taking a neutral position. “We will have
to wait and see what it does,” he said. 

The compromise also changed the
view of Bill Abold Jr., owner of A&P
Auto parts in Cicero, New York. “The
issue I had before was that the little
guys, who would not be able to afford a
new car, would have a limited chance to
repair their current car with so much of

the products being destroyed,” instead of
recycled and resold,” Abold said. “I still
feel this bill is only going to help those
who can afford new products.”

Abold originally said the legislation
is going to hurt low-income consumers.
“Those are the guys that drive 10 year
old cars that need affordable, recycled
parts to keep their cars moving,” he said.
“When they pull those cars out of the
main stream process, what it is going to
do is cause those cheap parts to be
expensive parts.”

Any gains made by the auto indus-
try will be at the expense of the auto
recycling industry, said Michelle
Alexander, executive director of the
United Recyclers Group, in a statement
before the compromise. “The auto recy-
cling industry will feel the pain most
immediately, because our supply of auto
parts will decline, and that means prices
will climb and the cost of auto repairs
nationwide will be driven upwards,”
Alexander said. 

The NHTSA has 30 days after sign-
ing by President Obama to announce the
final details of the Car Allowance Rebate
System program. According to
www.cars.gov, the NHTSA was expected
to issue their final rules around July 23.

er newcomer, the Ford Taurus, boasts
an impressive 90 percent domestic
parts content, the highest of any vehi-
cle on the list.

“In today’s global economy,
there’s not an easy way to determine
just how American a car is,” Olsen
said. “Most cars built in the United
States, for example, are assembled
using at least some parts that come
from somewhere else. Cars.com’s
American-Made Index helps consumers
identify the most-American vehicles
based on production location, percent-
age of domestic parts content, and
American sales volume for each vehi-
cle.”

The Cars.com American-Made
Index is an annual ranking of vehicles
deemed most American based on
American production, percentage of
domestic parts and American sales vol-
ume.

Domestic parts content is based on
data that appears alongside the window
sticker of new cars as a result of the
American Automobile Labeling Act,
enacted in 1994. The AALA mandates
that virtually every new car display the
percentage, by cost, of its parts that
originated in the United States and
Canada. Only those vehicles with a
domestic parts content rating of 75 per-
cent or higher are eligible for the
American-Made Index.

by BRIAN R. HOOK
bhook@americanrecycler.com

American made
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grew and became more sophisticated,
larger companies offered the benefits of
broader market coverage and the
economies of larger scale operations that
made them more cost and service com-
petitive than smaller ones. “Our associa-
tion is about half the size it used to be in
terms of numbers of members, but those
fewer members are much larger opera-
tions,” Gager explained.

Today, the rebuilding business is good,
and even flourishing in certain areas. “The
people who are doing well these days are the
independents that are servicing vehicles
because consumers are not buying new,” said
Gager. “Conversely, things are slow for those
remanufacturing for the car companies
because new cars are not selling. They may
be doing the service work, but things are in
turmoil there. Some are not getting paid in a
timely fashion because of the mess going on
with Chrysler and GM. Part of our industry
is doing great and the other part is doing fair.”

A good example of a local, inde-
pendent automotive rebuilder is Rayelco
Generator Company in Lodi, New Jersey.

At one time, Rayelco provided
rebuilt parts for over 40 auto parts stores,
but as local, independent parts dealers
were bought out or driven out of business
by large national chains, that business
disappeared for Rayelco. “What’s hap-
pened in our business is you can sell less
and make as much. People like us don’t
need the auto parts stores anymore. If an
auto parts store came to me and asked me
to do their work, I’d say I’d like to help
but I can’t do it. I would have to give a
wholesale price, absorb the costs of pick-
ups and deliveries and I make nothing,”
Hugh said. Today, over-the-counter to the
general public, gas stations, mechanics,
repair shops and garages are Rayelco’s
primary customers.

Since the financial meltdown last fall,
Rayelco’s business has been off, but it has
picked up since then as a lot more individ-
uals are coming through the door. “I think
it’s going to continue in that direction only
because they are not buying new cars, they
have to fix their vehicles and they have to
come to us. Where else are they going to
go?” Hugh wondered.

“The electronic side of our business
is really mushrooming…all the electronic

components and megatronics that go on a
vehicle,” said Bill Gager of APRA.

Every model year there are more and
increasingly complex electronics being
incorporated into vehicles. “They are so
expensive new and in many cases we will
see a future where remanufacturing is the
only option because OEM’s are not going
to keep all those parts around for the next
five or ten years. They are just not going
to do it because it will be too expensive,”
Gager predicted.

Consider that the average vehicle may
have anywhere from 10 to 15 electronic
modules, and luxury vehicles may have up
to 60. These components often have to be
reprogrammed in order to function as a
replacement.

“The new BMWs have almost 100 dif-
ferent electronic control modules communi-
cating with each other,” said Lesia Defelice,
CEO of ProgRama in Boca Raton, Florida.
Her company remanufactures electronic
control units for BMW, Mercedes Benz,
Volvo, Porsche and Saab. ProgRama works
through a number of distributors around the
world that service independent repair shops.
“The state of our business is very healthy
and we expect the trend to proceed as cars

are staying on the road longer. And, as we
become familiar with the new technology
we expect substantial growth,” she said.

“We offer about 10 percent more in
new products every year,” said Defelice.
In order to remanufacture over 150 part
numbers, ProgRama had to make an
investment in each one. First it has to
reverse-engineer the schematics of the
unit. Next it has to repair several sample
units to establish a repair procedure that
is documented by ISO standards. And
before shipping, they have to test every
possible function of each control unit.

“The energy saved by using a reman-
ufactured product over a new product is
about 85 percent and collectively that can
be a huge number, millions of barrels of
oil,” said Bill Gager of APRA. “This is an
important, synergistic aspect of recycling
automotive parts: we avoid mining, trans-
porting, smelting and manufacturing mil-
lions of parts while significantly extend-
ing the lifespan of our vehicles. In addi-
tion to the conservation of energy, raw
materials and land fill space, remanufac-
turing automotive parts is labor intensive
and creates jobs.”

Rebuilt parts
■Continued from Page 1



The automobile recycling business
runs on the knowledge that cars that
have outlived their usefulness as a
means of transportation still have value
as sources of recyclable materials. But
while nearly every junked car is worth
something, some parts of the car are
worth more than others.

Engines and transmissions are
among the most valuable parts of many
older cars, so scrap yards commonly
remove these large components from

automobiles for separate sale or pro-
cessing before crushing or shredding
the bodies and other parts. The problem
is that engines and transmissions are
exceptionally hard to remove. And
that’s where today’s engine pullers
come in.

Engine pullers are attachments for
wheel loaders that use the vehicles’
weight and a hydraulic system to pin
down a car, grapple the engine and then
forcibly yank it loose from motor
mounts and other attachments. The
concept seems brutally simple, yet the
development of today’s engine pullers
has required decades of trial-and-error
experimentation.

Recyclers initially removed
engines from scrap vehicles the same
way they were installed, with wrench-
es. Some tried burning through connec-
tions with a cutting torch, then prying
the engines out with one tine of a wheel
loader’s fork. “It was real primitive
methodology,” said Paul Secker, presi-
dent of S.A.S. of Luxemburg, Ltd., an
engine puller manufacturer in Luxem-
burg, Wisconsin.

Primitive or not, cutting with a
torch and prying with a fork did
remove engines and transmissions, and
it was faster than detaching the compo-

nents with a wrench. But the process
was cumbersome, resulting in low pro-
duction throughput. It was also danger-
ous and costly. 

“You have fire hazard, and you
have risk of injury to the people if you
have someone lying under a car torch-
ing motor mounts,” said Secker. “It’s a
very expensive method to remove the
motors, because you’re buying oxygen
and acetylene.” The technique was hard
on equipment and required multiple
people to get involved with every
engine removal.

Later, recyclers tried skipping the
torch step and
simply prying at
the motor and
transmission with
a wheel loader
fork until the con-
nections snapped
and the desired
parts fell out.
Some still do it
this way, despite
the low produc-
tion level, clean
up problems and
requirement for
two operators –

one on a wheel loader and one on a
skid steer – required to remove and
transport the motors and transmissions.

In the 1970s, recyclers began using
forks modified with a set of claws or
teeth that were used to reach down and
snag the engine before using the wheel
loaders’ weight and hydraulic force to
jerk the motor from its attachments.

Next, the vertical
engine puller repre-
sented a dramatic
improvement over
previous technologies.
These devices grabbed
engines with claws
operated by hydraulic
pressure, then pulled
the engines straight up
from the car body.
However, installation
required major modi-
fications to the  typi-
cal wheel loader
hydraulic system,
forcing recyclers to take their wheel
loaders out of service for a week or
more. “Just physically installing it car-
ried a huge price tag,” said Secker.

After a few more incremental
improvements, S.A.S. came out with its
Scorpion engine puller. A recycler can

install this attachment
at the yard, with no
modifications to the
hydraulic system, and
be pulling engines in a
few hours, Secker
said. The design fea-
tures high operator
visibility, because the
support pillars are
widely separated,
allowing a straight
view into the work-
space.

The improvements allow a single
operator to pull an engine in seconds,
rather than minutes. And the machine
works equally well with transmissions.
Once removed, the component is
securely clamped in the jaws of the
puller, ready to be placed in a pile or
carried across the yard and loaded into
a trailer.

“The desire is to get the motor and
transmission out the first time,” said
Secker. “You don’t want to have to go
back to that car a second time.” The
Scorpion’s serrated clamping jaws and
hinged pulling action remove large,
valuable car parts in one tug, with min-
imal mess. Operator training is minor,
Secker said, and the entire operation
can be carried out by a single
employee.

Since introducing the Scorpion,
Secker has seen the market embrace it
more enthusiastically than the compa-
ny’s other engine puller models. “The
one with the highest level of interest is
the Scorpion engine puller,” he said.

“That’s gotten the most positive
response out of any engine puller we’ve
ever built or seen on the marketplace.”

Secker sells S.A.S. engine pullers
to scrap yards and other customers in
the United States, Canada, Europe, the
Middle East and Australia. While the

acceptance of the new model, which
was eight months in development, has
been encouraging, he said S.A.S. is
forging ahead with plans for a second
edition.

“We have a mini-Scorpion in
design right now,” he said. “It’s basical-
ly going to be a mirror image of what
you see now, but it’s going to be built
for smaller wheel loaders.” The present
Scorpion weighs over 6,000 lbs. by
itself and is intended for wheel loaders
that are 28,000 lbs. and heavier. “It’s a
heavy attachment, but it’s built for
long-term use,” Secker said.

The smaller Scorpion was con-
ceived because many potential cus-
tomers have smaller wheel loaders.
“They want this tool, because they can
see it’s going to increase their revenue
dramatically,” Secker said. “But the
full-size one is much too large to use
with a smaller wheel loader. So we’re
hoping in the next 30 to 90 days to roll
out the mini-Scorpion. That’ll open up
a lot more opportunities.”

EQUIPMENT
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Manufacturer List

C&C Machining, Inc.
Gaylon Cowan
888-358-9669
www.candcmachining.net

Pemberton, Inc.
Mike Duffy
800-393-6688
www.pembertoninc.com

S.A.S. of Luxemburg, Ltd.
Paul Secker
877-727-3675
www.sasforks.com

We also 
manufacture 

grapples, 
buckets, rakes, 
forks, crushers 
and shears for 

loaders and 
excavators.

 pembertoninc.com • salesdpt@pembertoninc • 800.393.6688

The best choice in Engine Pullers.

S.A.S of Luxemburg, Ltd.

C&C Machining, Inc.

Pemberton, Inc.
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To be included in the spotlight, you

must manufacture the equipment fea-
tured. We require a company name, con-
tact person, telephone number and, if
applicable, a website address.

To be listed in the appropriate spot-
light, please call 877-777-0737.

UPCOMING TOPICS

09/09 Alternative Energy Garbage Trucks

10/09 Sweat Furnaces

11/09 Portable Shears for C&D

12/09 Solar Energy Systems

American Recycler is not responsible for
non-inclusion of manufacturers and
their equipment. Manufacturers are to
contact American Recycler to ensure
their company is listed in the Equipment
Spotlight.
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sales@multitekinc.com            www.multitekinc.com

Increase your bottom line with MULTITEK!MULTITEK!
WHEEL CRUSHING?WHEEL CRUSHING?

CALL TODAY!   800-243-5438

For light car to heavy truck—For light car to heavy truck—

        diesel          electric          gas        diesel          electric          gas

Multitek 
sets the 
standard 
by which 
all others 

are measured!

For nearly 30 years, we’ve manufactured the industry’s leading 
wheel crushers, firewood processors and skid steer attachments.  

“In the context of the $1 billion
for the Cash for Clunkers legislation, it
is a very small amount to dedicate to a
very important environmental issue,”
said Levetan, who noted that cleanup
efforts to remove mercury from con-
taminated areas such as lakes, rivers
and land-based sites far exceed the
cost of funding the removal program.
“You can’t put a price on the damage
that mercury can do once it is released
into the environment and ingested into
the whole ecosystem.”

The issue was raised during ISRI’s
fourth annual Fly-In (held on June 17)
to Congress to lobby for legislative
issues on Capitol Hill. The recent lob-
bying effort had nearly 100 ISRI mem-
bers visit more than 185 Congressmen.

According to ISRI, “ISRI mem-
bers asked members of Congress to
include funding for the mercury switch
removal program. This vital program
has resulted in removing switches and
minimizing mercury going into scrap
intended for steel mills. Every member
of Congress was receptive to this fund-
ing proposal, and ISRI will ramp up
efforts to achieve this funding in the
very near term.”

Steel manufacturers have a major
role in the program, which calls for
them to assist in outreach and build
awareness among the “steel scrap sup-
ply chain.” 

“Steelmakers, according to the
NVMSRP,” stated in an ISRI press
release, “are to work with ISRI to
assure that any scrap work practice
standards or other programs imple-
mented in accordance with the NVM-
SRP take into account market and
technological factors and do not create
unreasonable or unworkable certifica-
tion requirements for scrap proces-
sors.”

The program also states that par-
ticipation “may be a compliance
option for steelmaking facilities to
reduce mercury in scrap feedstock” by
developing and implementing scrap
work practice standards.

Switch fund
■Continued from Page 2
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We offer FREE
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FOR ANY AD PLACED IN
AMERICAN RECYCLER.

Now Now that’sthat’s value. value.

John Kitchens started his career at Iron Ax about
thirteen years ago, and although his title is vice-presi-
dent, he said, “We’re not all that huge, so you have to
wear a lot of hats.”

Besides the usual management and compliance
work, Kitchens does a lot of sales and added, “If it
involves a computer or paper, it’s my job.” He even
designed the computer programs that are used at the
company’s scales. “The only thing I don’t do is engineer-
ing.”

With a degree in accounting, Kitchens started his
career as a CPA, and then became a financial analyst and
metals buyer before joining Iron Ax.

The company, in its current incarnation, has been in business for about 20
years, according to Kitchens. But forty years ago the owner, Charlie Hall, started in
the car crushing business. Then, about 20 years ago, he needed a shear. After shop-
ping around, Hall realized that none of the shears currently being manufactured
were exactly what he was looking for. So, he designed his own.

Hall brought the shear to a job site and when a customer saw it, he asked where
he could buy one for himself. Hall built another and sold it to him. “Then the phone
started ringing,” Kitchens said. “That was the birth of Iron Ax.” About a year later,
the company split into two entities – one for equipment manufacturing and sales,
and the other for scrap processing.

Despite the split, the companies work closely together. For a few years, the
manufacturing was done in a warehouse on scrap yard property. When it moved, it
didn’t move far. Now the manufacturing is done across the street from one of the
yards.

Today, the company owns four scrap yards and manufactures and sells all sorts
of equipment for scrap processing. One of those is the EnviroRack, which is a one-
man-operated piece of equipment used for draining fluids from cars that are slated to
be recycled. While there are similar products on the market, Kitchens said, “We
were the first ones to come up with it.”

What’s unique about Iron Ax’s products is the testing involved. Kitchens said
that the products are used in their own yards for a minimum of two years before they
are marketed. Buyers know that the products perform in the real world, and not just
on the drawing board. The company also sells other manufacturer’s products and
custom-designs and modifies equipment to customer specifications.

Among other innovations, Kitchens described a grapple that was designed to
work underwater. It was used to clean up damaged oil rig material off the seabed,
about 150 miles off the coast, after Hurricane Katrina. The underwater grapple was
controlled remotely from the ship above.

Kitchens said that one of the biggest challenges lately has been the economy.
He said that from January through September last year, it was “a banner year” and
the company looks forward to continued growth if business presents itself.

He said that the hardest thing to do is to get people past the fear of spending
money. “We’re not afraid to spend some money to make it,” Kitchens said. “It’s a
risk, but you’ve got to take it.” It seems that customers are starting to realize the
same thing, and the company experienced a recent bump in sales in a three-day peri-
od that was better than the previous three months.

Still, there’s some uncertainty. Kitchens said that people are in a “watch and see
mode,” being cautious and waiting to see which way the economy is headed. “This
is not a moneymaking year,” he said, “This is a ‘hold on to it’ year.”

The good news is that the company is debt-free and “we’re still here when a lot
of people aren’t.” He also said that the company has been able to find enough for the
current workforce to do, so when things get better, they will be ready. “When scrap
metal prices go up, we do great,” he said. “We have to have some confidence.”

Iron Ax
John Kitchens • 877-247-6629

A Closer Look by Donna Currie
alternative to restore vehicles to their
pre-accident condition. “The use of
these evaluated components is a cost-
effective option for a consumer,” said
Michael E. Wilson, executive vice
president of the Automotive Recycler’s
Association (ARA), “but, more impor-
tantly, extensive research and years of
experience have proven them as a safe
alternative as well.”

Lacking any statistical informa-
tion, some industry groups continue to
push arguments regarding the use of
recycled airbag modules. These groups
continue to rely essentially on personal
opinions rather than on any specific
technical analysis. A look at compre-
hensive safety tests on non-deployed
OEM air bags conducted by Garwood
Laboratories, Inc., Pico River, Califor-
nia (in accordance with SAE Inflator
Restraints Standard SAE J1630 and
Manufacturers Deployment Standards)
reveals that recycled airbag use is
indeed a solid alternative that protects
the American consumer.

Based on this scientific data com-
bined with years of real world experi-
ence, the ARA stands by the use of
non-deployed, recycled OEM airbags
as viable, economical, and safe alter-
natives to the use of new, more costly
OEM airbags. In fact, recycled airbag
modules are currently being used in
insurance collision repairs in parts of
Canada. Both the Insurance Corpora-
tion of British Columbia (ICBC) and
Saskatchewan General Insurance
(SGI) have been successfully using
recycled airbags in repairs for many
years. The test conducted by ICBC
compared recycled and new air bags.
The mix consisted of recycled airbags
from domestic and Japanese manufac-
turers. New Ford, General Motors,
Chrysler and Honda airbags of the
same application as recycled ones
were purchased from local dealerships
for comparison to the recycled ones.
The results of the test were that effec-
tive April 2001, ICBC and body shops
began utilizing recycled previously
undeployed airbags supplied by
ICBC/ARA “certified” Automotive
Recyclers.

Airbags
■Continued from Page 1

The United Recyclers Group (URG)
has announced support for the ‘Recycled
Rides’ program, a community service ini-
tiative of the National Auto Body Council
(NABC). In Recycled Rides, all segments
of the auto salvage and collision repair
industries come together to fix up and
donate working automobiles to selected
families in need in cities across the
nation. The goal for the 2009 program is
to refurbish 140 vehicles, all simultane-
ously donated to deserving families

selected by local human service agencies,
on November 23, 2009, the Monday
before Thanksgiving.

Said Michelle Alexander, URG exec-
utive director, “What Recycled Rides does
by providing restored vehicles for less for-
tunate families across the nation is out-
standing. With this new partnership, URG
members will now have the opportunity to
get involved in an important way, by
donating parts for vehicles being repaired
and prepped for donation in their area.”

Now in its third year, Recycled
Rides began with just seven vehicles
repaired and donated in the first year.
But the program has experienced
twenty-fold growth in just two years, a
sure sign that the concept behind it is
good and fills a need. According to
Recycled Rides chair Michael Quinn,
the long-term goal for the program is
500 vehicles donated per year, and he
thinks this is doable sooner rather than
later.

“As this program grows, stake-
holders like URG and their members
will see the value of getting involved,”
said Quinn. “It also shows what is pos-
sible when all facets of the auto sal-
vage, collision repair, and insurance
industries come together with a com-
mon vision to make a difference in our
communities. Even though a few fami-
lies actually get new rides, we all come
out ahead.”

URG joins partnership, supports recycled rides

– John Kitchens
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When designing cars and trucks,
many considerations must be taken into
account and in some cases, some compete
with one another.

However, in the case of the end-of-life
stage of vehicles, automobile manufactur-
ers and auto recyclers are working together
to come up with solutions to create vehi-
cles better designed to promote recycling
and better servicing of the vehicle during
its working lifespan.

This is not to say that progress has
been steady, but discussions continue via
the United States Car’s Vehicle Recycling
Partnership (VRP) and through the efforts
of the manufacturers to remove hazardous
materials from their source materials.

Dan Adsit, Ford Motor Company
manager in vehicle and environmental
engineering, said a significant effort is
being made to eliminate and reduce the
amount of hazardous materials such as
mercury and lead in components and in
greater de-pollution efforts.

“The best way to deal with such
materials is to minimize their use, such
as mercury,” he said. “We are getting out
of mercury-containing components.
Today we have mercury in very small
amounts in items such as high intensity
discharge (HID) lamps, navigation sys-
tem screens and family entertainment
systems.

“Our HID headlamps historically had
0.5 milligrams of mercury in them and we
are now almost entirely in non-mercury
containing HID lamps,” he added. “These
are no longer an issue in terms of removal.
It’s the same with navigation screens. They
are now mercury-free, so the dismantler
doesn’t have to worry about removing
them for de-pollution. They can be
removed and sold.

“We are also working on implement-
ing what has been done in the European
Union in terms of lead reduction,” said
Adsit. “We are out of leaded wheel weights
and we are reducing our lead use across the
board in our vehicles.”

To warn recyclers about hazardous
materials, Ford applies labels stating that
certain components contain mercury.
While only selected states require this

information, Adsit said this information
can be found in all vehicles nationwide.

“Our goal is to have no need for a
label,” he said. “We’re pretty good at
designing cars that are made from environ-
mentally-friendly materials, which is part
of the recycling picture.”

On the issue of having industry-wide
standardized fasteners, Adsit notes that cer-
tain fasteners are standard because manu-
facturers often purchase components from
the same suppliers.

“We have Supplier Environmental
Requirements that we give to our suppliers
and one of them is our specification for
design disassembly,” he said. “We ask
them to design for easy access and easy
removal, particularly items that need to be
de-polluted. Disassembly issues also apply
to servicing. You want to make it easy to
service a vehicle.”

Concerning the removal of parts and
systems, Adsit said “we also look at big
plastic pieces that can be removed for recy-
cling. When you get into smaller compo-
nents and subcomponents, it depends on
one’s definition of easy. Removing a mirror
to sell it wouldn’t be that complicated.
What you want to do is go after the big
pieces of material to reuse or recycle
because if you’re spending a lot of time to
get a small piece of material, it may not be
worth the effort.”

Dealing with automobile shredder
residue (ASR) is an ongoing issue that is
being addressed by the VRP. Adsit said
research to deal with the non-metallic
waste that is not recycled today is being
conducted with the Argon National Labo-
ratories, now looking at one strategy to
develop a separation process following the
shredding of a vehicle.

“If you can separate the good materi-
als like polypropylene and be able to recy-
cle them,” he said, “that would be a pretty
efficient way of doing things. You would
not have as much labor cost in removing
items. On the other side of the spectrum,
we’re taking recycled content and putting it
into our vehicles – like taking pop bottles
and making components out of them.

“As part of the design process,” he
added, “we also mark our non-metallic
components to let people know what they
consist of.”

Through the VPR, Ford and other
manufacturers are working with recyclers
and dismantlers to share information to
make recycling more efficient across the
board. As an example, this is being done
now with airbag systems and other ele-
ments.

“If the economic driver is to remove
components to recycle, that information
can certainly be made available,” said
Adsit. “We’ve got guidance that we supply
on the recycling of airbags.”

He stresses that some materials that
can be derived from a car do not have value
in today’s marketplace, which means the
business case is not as strong. That is why
research is ongoing with ASR and to max-
imize the economic potential of those
materials.

Charles Ossenkop, owner of Anchor-
age, Alaska’s Northwest Auto Parts and
chair of the Automobile Recyclers Associa-
tion’s technical advisory committee, said
much more progress is needed to design
vehicles that are easier to recycle.

“The big three American manufac-
turers are in financial straits at this time,”
he said, “so the resources they have to
allocate to these cooperative projects are
limited. At this point it is understandable
and we hope to be able to move forward
with discussions in the future and do
more things that are real and tangible.”

The ARA is currently conducting a
fluid recovery study, which started a year
ago, to deal with components that have
created difficulties in the past. The study
is determining how much fluid can be
removed and what the problems are.

Due to financial pressures, he said,
manufacturers have suspended their partic-
ipation in the study, but it is hoped they will
soon be back on board.

The ARA has consistently stressed
that “reuse is the highest form of recy-
cling” for a variety of reasons, particularly
as manufacturing a new part is energy
intensive and requires the production of
new materials.

Removing parts and materials from
domestic and foreign manufactured vehi-
cles, said Ossenkop, varies greatly.

“In terms of just straight part
removal,” he said, “we’re pretty good at
removing parts. There are some design fea-
tures that make it difficult to remove cer-
tain parts and we have raised these issues.”

Health concerns when it comes to
dealing with fluids and hazardous materials
such as mercury are major considerations
for auto recyclers, as are carbon fibers.

“There are a lot of potential health
issues with respect to servicing and dis-
mantling parts made with carbon fibers,”
said Ossenkop. “How do we deal with
those kinds of materials? What is the recy-
cling stream for composite materials at the
end-of-life and how are they going to be
recycled rather than go into a landfill?”

While recyclers have technology to
help remove some parts, they would great-
ly appreciate standardization when it
comes to fasteners.

“Fasteners can be very problematic,”
said Ossenkop, who would also like
warning labels placed on parts with haz-
ardous materials. “We would certainly
like to see more of that information dis-
seminated to our industry. Firstly, we
would like to see hazardous materials not
be in a car. We would to see an end-of-
life solution to deal with them. It’s impor-
tant to protect our personnel and every-
one downstream.”

European Union regulations require
automobile manufacturers to provide
recyclers with some dismantling manu-
als. Ossenkop said General Motors has
taken steps in that direction, but notes
that they are basic and not very detail-
oriented, and that European manuals are
also lacking in specific information.

“What we need is help in areas
where we have problems,” he said. “That
is what we would like to address with the
Road Safety Technical Advisory Com-
mittee and the auto industry. The manu-
facturers recognize that there is a strong
automobile recycling infrastructure and
we do a good job, but unless the manu-
facturers keep an eye on the end-of-life
resolution of a vehicle, we could end up
with legislation that mandates them to do
certain things like the EU directive.

“That is not wanted in our country as
long as we have inter-industry coopera-
tive discussions that have some cause and
effect,” he added. “We can get there with-
out legislative mandates.”

Despite current business problems,
manufacturers did invite the ARA to par-
ticipate in discussions regarding the recy-
cling of future hybrid vehicle batteries.

Designing vehicles with recycling in mind
by IRWIN RAPOPORT
irapoport@americanrecycler.com
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With state-of-the-art software, automotive design engineers can determine the size, shape, weight and
location of specific parts and modular components for new vehicles.

A Ford design laboratory where engineers, with the aid of lifesize parts and computers, can test chassis
designs to maximize passenger comfort and ease of servicing and dismantling.




