
Merger and acquisitions (M&A) pro-
fessionals have enjoyed tremendous suc-
cess these days within the waste industry.
The catalyst – from low profit margins to
generational transfers to low volume
sales – have many waste management
companies looking to sell and others are
looking to expand their business 
portfolios. 

So what are these experts seeing in
terms of the M&A activity within the
waste management and recycling arena? 

Simply put, it’s active. In fact, even
in this unpredictable market, more and
more companies are looking to expand
their horizons while others are looking
for a way out.

Aaron Witalec, managing director
of UHY Corporate Finance, said the
biggest trend that they have seen in the
waste management industry tends to be
great news for owners of privately-held
middle-market waste management com-
panies. UHY was the lead investment
banker on the sale of Canton Waste to
Rizzo Environmental Services that
closed in 2015. 

“Not only have the larger consolida-
tors continued their roll-up strategy, but
private equity has also entered the space
and is now focusing on smaller deals
compared to what they have focused on
previously,” Witalec said. “Competition
for deals has driven private equity 
interest towards smaller waste manage-
ment companies that may not even enter
the field of visibility of the larger 
consolidators.” 

Michael Pfeffer, managing partner
with Post Capital Partners said the waste
industry has historically been a capital
intensive industry due in large part to the
Subtitle D requirements for landfills
designed to protect the environment (i.e.,
double liners, leachate and gas collec-
tion systems, financial assurance for clo-
sure and post closure, etc.). 

“Limited growth in both waste vol-
umes and pricing due to continual
increase in recycling and reuse – in large
part through regulations – and the slow
growth economy have put pressure on
waste companies to seek growth through
M&A activities,” Pfeffer said. “Acquisi-
tions of waste collection businesses that
feed landfills provide a captive source of
volume growth and potential pricing
power depending on market density.
Additionally, the increased scale provides
opportunities for operating efficiencies
and lower capital costs.”

One of the largest recent transactions
in the industry was Waste Connections’

acquisition of Progressive Waste Solu-
tions earlier this year. “Although the deal
was structured as a merger it was an
acquisition,” Pfeffer said. “There will be
a transition period where the combined
company streamlines the operations and
divests of non-core operations. The
impact on an independent company will
depend on the specific regional market. It
may create opportunity if the area is
determined to be non-core or it may sub-
stantially increase competition.”

Small independent companies need
to assess their ability to compete long
term in a consolidating industry. Pfeffer
said, depending on the market dynamics,
independents will have less access to
debt at higher costs than larger compa-
nies and potentially higher operating
costs. 

Independents should be evaluating a
variety of alternatives including selling
to another waste company; partnering
with a private equity firm to provide
some liquidity to the business owner
while providing capital and expertise to
grow the business through acquisition;
or do nothing. 

“This is realistically only a short
term option because the industry is
changing,” Pfeffer said.

Being Prepared
According to Witalec, waste man-

agement company owners and operators
need to be aware of the M&A climate
shifts within the industry. The reason
being that many privately-owned compa-
nies are being approached by the larger
consolidators. 

“First, a business owner needs to
truly understand what their long-term

plan for the business is,” Witalec said.
“If the timing might be right for the
business owner to entertain a potential
sale of their business, several important
factors need to be considered.” For
instance, the key factors that UHY has
seen in the marketplace that make an
attractive acquisition target include
secure contracts with favorable pricing
terms and options to extend, multiple
recurring revenue streams that are grow-
ing, and an up-to-date fleet with no
deferred capital expenditures. 

Witalec recommends that business
owners put themselves in the buyer’s
shoes. A business owner should be able
to effectively convey the strategic value
of their business to potential acquirers.
Will the potential acquisition open up
new markets? Will it be complementary
to existing markets? Will the acquired
company enable the combined organiza-
tion to deliver new or unique service
offerings? 

“The answers to each of these ques-
tions are likely to differ among varying
acquirers,” Witalec said. “Owners
should also focus on taking the uncer-
tainty out of their business. This is espe-
cially important in contract negotiations
in the months leading up to a potential
sale. And a management team is
extremely important in making a com-
pany an attractive acquisition target. If a
sale of the business is on the horizon, the
owner should focus on getting a full
management team in-place that is capa-
ble of running the company post-close.
Waste management deals with the richest
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Limited growth in both waste volumes and pricing have put pressure on waste companies to seek growth
through mergers and acquisitions.
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• Excellent traction
• Added stability
• Tires for the life of the machine

NO MORE
FLATS!

800-445-6647 www.AdvanceTires.com
ADVANCE TIRE INC.

TY CUSHION SOFT RIDE SOLID TIRES
for Loaders, Forklifts and Skid Steers

GREAT DEALS
AVAILABLE NOW

Call today!
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QUICK & EASY RECOVERY
of
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Save $$$!!!   Save $$$!!!   Save $$$!!!

888-419-3555
www.copperwirestripper.com 

• Strips 110 ft/minute

• Self  feeding

• Easy to maintain

• Runs on 110 volts

• Adjustable wire guides

• 1 year warranty

• Manufactured by:

EARN OVER

200% for

CLEAN

COPPER!

California recycling levels
fall below 50 percent 

California’s overall recycling rate
fell to 47 percent in 2015, below the 50
percent or better rates achieved since
2010, and far short of the 75 percent
goal set by the legislature for 2020. 

The newly-released data from Cali-
fornia Department of Resources Recy-
cling and Recovery (CalRecycle) shows
that disposal amounts increased by 2
million tons in 2015 compared to 2014,
resulting in more waste, higher costs
and an additional 200,000 tons of direct
greenhouse gas emissions.

“At a time when Governor Brown
and State Policy Makers are receiving
deserved recognition for the adoption of
many Nation-leading policies to reduce
pollution and protect the environment,
the downturn in the State’s recycling
efforts stands out as an embarrassing
blemish,” said Mark Murray, executive
director of the environmental group Cal-
ifornians Against Waste.

Low commodity prices have
resulted in the closure of more than 662
recycling centers in California over the
last 12 months, with potentially hun-
dreds more closing, unless urgency leg-
islation is enacted to restore recycler
reimbursements to 2015 levels. 

In addition to low commodity
prices, recyclers and composters must
also compete with artificially low priced
disposal options that fail to incorporate
their true environmental and regulatory
costs. 

While new policies have been
adopted in an effort to increase recy-
cling (including requirements for busi-

nesses to recycle and compost), spo-
radic enforcement, under investment
and slow implementation have under-
mined program effectiveness and failed
to offset increased consumer consump-
tion of disposables. 

“It’s been more than a quarter cen-
tury since California policy makers
committed to cutting waste disposal in
half, and for most of that period con-
sumer support, manufacturer responsi-
bility, and targeted investment all
contributed to achieve 50 percent or bet-
ter recycling levels,” said Murray. 

“But increased fracking and contin-
ued taxpayer subsidies for non-renew-
ables and cheap disposal have created
an uneven playing field for market-
based recycling and composting
efforts,” said Murray.

“California’s recycling future is at a
crossroads. Greater attention and invest-
ment, and updated regulatory scheme is
needed to ensure that California does
not backslide on the great environmen-
tal and economic strides that have been
made to conserve and recycle finite
resources.

“It is time for Governor Brown and
the legislature to come together to
develop a framework that puts Califor-
nia back on the path to sustainable
materials management. We have over a
quarter century of experience to help us
identify which policies and programs
have proven successful in the past and
should be replicated or expanded,” 
concluded Murray.

Study finds 80 percent of trash
is recyclable or compostable

Results from a comprehensive study
found that more than 80 percent of mate-
rials in Austin, Texas community’s trash
could have been recycled or composted.

The 2015 Community Diversion
Study was initiated by the city council as
part of its vision for reaching Zero Waste
in Austin. Austin Resource Recovery
worked closely with a private firm to
develop the study by broadly measuring
recycling, composting and other diver-
sion activities throughout the city. Data
collection focused on Austin homes,
businesses, apartments and commercial
properties.

“To ensure this study was as com-
prehensive as possible, we looked at
more than just recycling. City and con-
tractor staff worked diligently to meas-
ure the results of reduction, reuse,
donation and other activities in our com-
munity that result in fewer materials
being sent to landfills or incinerators,”
said Aiden Cohen, environmental con-

servation program manager for Austin
Resource Recovery.

Overall, the study concluded that
Austin’s community-wide diversion rate
is about 42 percent. This zero waste ini-
tiative’s goal for 2015 is 50 percent
diversion. More specifically, the study
revealed that businesses and apartments
generated more than 85 percent of the
discards in our community. City-col-
lected materials from single family
homes are less than 15 percent of the
total trash and recycling generated in
Austin. Additionally, about 37 percent of
materials sent to area landfills could
have been composted.

Staff contends that the methodology
used could be replicated in future years
to measure progress towards Zero Waste
goals.

Veolia North America moving
headquarters to Boston

Veolia is moving its North American
zone headquarters to Boston, Massachu-
setts.

With approximately 7,900 North
American employees – including 280 in
the Boston/Cambridge area and a total of
more than 700 in Massachusetts, Veolia
North America provides water, energy,
waste and resource recovery solutions to
more than 530 cities and 30,000 busi-
nesses. The company’s new corporate
headquarters will be located at Veolia’s
downtown Boston offices. 

Veolia North America chief executive
officer William J. DiCroce was recently
named the new president and chief execu-
tive officer of Veolia North America. He
previously served as president and chief
operating officer of Veolia North Amer-
ica’s Municipal and Commercial business
and has led Veolia’s energy business since
2013.

Veolia has deep roots in Massachu-
setts and the Boston area in particular, pro-
viding thermal energy to the central
business district of Boston, the Longwood
Medical Area, and the biotechnology cor-
ridor of Cambridge.

The company also operates and main-
tains public water systems in partnership
with many of the Commonwealth’s
municipalities, including Gloucester, Lynn
and Leominster – servicing more than
650,000 residents. Protecting the environ-
ment and recovery valuable resources, 

In addition to its downtown Boston
offices, Veolia maintains operations in
Cambridge, Charlestown, Marlborough
and West Bridgewater.

During 2016, personnel currently
based in Veolia’s downtown Chicago
headquarters who do not move to Boston
will transition to the company’s 
Lombard, Illinois offices.

For a direct link to the results of the
study, view this article on

www.AmericanRecycler.com.

A husband and wife were driving
through Louisiana. As they approached
Natchitoches, they started arguing about
the pronunciation of the town. They
argued back and forth, then they stopped
for lunch. At the counter, the husband

asked the waitress, “Before we order,
could you please settle an argument for
us? Would you please pronounce where
we are very slowly?” 

She leaned over the counter and said,
“Burrr-gerrr Kiiing.”



The U.S. Environmental Protection
Agency is providing nearly $2 million to
Atlantic City, Jersey City, Asbury Park
and Plainfield New Jersey to help those
communities clean up abandoned and
contaminated sites. The funding was
awarded through EPA’s Brownfields
Program, which helps communities
assess, clean up, redevelop and reuse
contaminated properties. Brownfields
are properties where moderate contami-
nation threatens environmental quality
and public health and can interfere with
productive re-use of the sites.

The EPA’s Brownfields funding will
be awarded to communities in New Jer-
sey as follows:

Atlantic City – $763,000 
A $200,000 in community-wide

hazardous substances grant will be used
to inventory and prioritize brownfields,
and conduct environmental site assess-
ments. A $200,000 community-wide
petroleum grant will be used to assess
sites with potential petroleum contami-
nation. Additionally, $363,658 in haz-
ardous substances grant funds will be
used to clean up the Bungalow Park site
at 709 Mediterranean Avenue, and the

Delta Basin Homes site at North Mary-
land, Wabash, and Adriatric Avenues.
The Bungalow Park site is vacant, unde-
veloped land and is contaminated with
historic fill. The Delta Basin Homes site
was formerly developed with a vehicle
inspection station and automobile repair
garages, and is contaminated with his-
toric fill. Grant funds at both sites also
will be used for community outreach
and involvement activities. A few key
sites have been identified where housing
and the local workforce can be con-
structed. There are redevelopment plans
in place in the inlet, downtown and other
areas.

Asbury Park – $400,000
A $200,000 community-wide haz-

ardous substances grant will be used to
conduct eight environmental site assess-
ments, and prepare two cleanup plans.
Grant funds also will be used to support
community outreach activities. A
$200,000 community-wide petroleum
grant will be used to assess sites with
potential petroleum contamination. This
project will focus on the area just west
of the train station and the core down-
town, where the most of the area’s
brownfields are located. This project
includes the targeted assessment,
cleanup, and re-development of proper-
ties that will bridge the gap between the
“east” and “west” sides, and revitalize
the area.

Jersey City Redevelopment
Agency – $400,000

A $200,000 hazardous substances
grant will be used to conduct eight envi-

ronmental site assessments, and prepare
one cleanup plan. A $200,000 commu-
nity-wide petroleum grant will be used
to conduct seven environmental site
assessments, and prepare one cleanup
plan. Grant funds of both types also will
be used to support community outreach
activities. Most of Jersey City’s brown-
fields are located within 90 community-
designated redevelopment areas. Jersey
City’s redevelopment areas can range in
size from a handful of blocks to large
swaths of land covering over 100 acres.
It is in such redevelopment areas that the
EPA Assessment Grant funds will be tar-
geted, as redevelopment areas in Jersey
City have the greatest concentration of
brownfields.

Plainfield – $400,000
A $200,000 community-wide haz-

ardous substances grant will be used to
conduct eight environmental site assess-
ments, and prepare one cleanup plan.
Grant funds also will be used to support
community outreach activities. A
$200,000 community-wide petroleum
grant will be used to conduct the same
tasks at sites with potential petroleum
contamination. The focus area for this
proposed assessment is the area immedi-
ately surrounding one of the closed train
stations, the former Grant Avenue train
stop, now known as the West End Sta-
tion. While no longer serving as a rail
station, the New Jersey government is
planning a bus rapid transit line between
Newark and Plainfield which would ter-
minate at the West End station.
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Events Calendar
August 15th-17th

Waste Conversion Tech Conference &

Tradeshow. Hyatt Regency Mission Bay

Spa and Marina, San Diego, California. 

800-441-7949

www.wasteconversionconference.com

August 17th-19th 
Agricultural Plastics Recycling Conference

& Trade Show. Hyatt Regency Mission Bay

Spa and Marina, San Diego, California. 

800-441-7949 • www.agplasticconference.com

August 22nd-25th 
WASTECON/SWANA. Indiana Convention

Center, Indianapolis, Indiana. 

800-467-9262 • www.swana.org

September 12th-14th 
19th Annual Missouri Recycling

Association Conference & Tradeshow

(MORA). Sheraton Hotel, Westport Plaza, St.

Louis, Missouri. 

866-667-2777 • www.moraconference.org

September 19th-21st
26th Annual ARC Conference & Trade

Show. Best Western Inn of the Ozarks

Convention Center, Eureka Springs,

Arizona. 

866-290-1429 • www.recycleark.org

October 23rd-25th 
West Virginia Association of Solid Waste

Authorities, Educational Conference.

Morgantown Marriott at Waterfront Place,

Morgantown, West Virginia.

304-573-5194 • www.awvswa.com

October 26th-29th
ARA 73rd Annual Convention & Expo.

Baltimore Convention Center, Baltimore,

Maryland. 

888-385-1005 • www.araexpo.org

EPA provides funds to clean up
blight and contaminated sites 
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Frontline International received a
bronze award in the Kitchen Innovation
Challenge at the Commercial Kitchen
2016 show. Frontline International
designs, manufactures and distributes
equipment to manage fresh and waste oil
in restaurants and other foodservice
establishments. Specifically, it was the
company’s hands free waste oil manage-
ment system that was recognized by the
judges.

At the show, the Innovation Chal-
lenge Gallery showcased the most innova-
tive product and technology launched in
the foodservice industry over the previous
12 months. The companies’ products that
received the most votes at the end of day
one were invited to pitch a panel of judges
who would then determine the award win-
ners. Frontline International’s waste oil
management systems were invited to the
challenge and won the bronze based on the
increased safety and productivity they
afford restaurant employees. 

Frontline International’s waste oil
management systems are designed to
dramatically minimize employee contact
with oil. An optional electronic monitor-
ing system measures oil usage, monitors
filtration and tracks rebates for a single
store or across all stores in a chain.

Frontline
International
wins award

NEW USA-made 7” HYD. Alligator Shear. $5,795
includes extra set of NEW blades

NEED rebuildable al/can 
densifiers & flattener/blowers. 

We specialize in CP rebuilds!

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

AL/CAN DENSIFIERS Recon’d. (4) avail. 
CP300 + CP600+ (2) Mosely 2000

Mayfran steel belt conveyors 60”w. 
Immaculate. $45,900.

E-Z Logger Portable Diesel 
w/Crane. Good cond. Under $55K.

CP200 Al-Can Flattener 
Blower Reconditioned. Call.

2012 E-Z A+ Crusher, Xelent cond $95,000.

Sierra RB6000 2012 Car 
Logger/Baler. VG condition, call!
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BringingIndustrialWorldsTogether

Servicing Automotive, Aluminum, Steel
and Metals Recycling Industries

John Bertling
US: 739-946-1457
Canada: 905-548-0979

www.ColeIntegratedProcesses.com

Phone

Web

Cole Integrated Systems 
works with it’s 

customers to find 

dependable, safe, 

and efficient solutions 

for all of their material 

handling needs including 

recovery of ferrous and 

non-ferrous metals.

MAXIMIZE YOUR RETURN ON INVESTMENTS
CONTACT COLE INTEGRATED SYSTEMS TODAY

SSI won the Mayor’s Global Leader
award during World Trade Week hosted by
the Oregon Consular Corps. The annual
event recognizes companies that make sig-
nificant contributions to Oregon’s econ-
omy through international trade.

The award recognizes SSI’s growing
international business, effective approach
to building demand for their products
globally, and innovative methods of work-
ing with overseas partners.

In an interview with the Port of Port-
land, SSI president Tom Garnier said, “We
don’t really plan for growth, growth is a

byproduct of a job well done. Our goal is
to always do the job right, and if the
money supports that and follows, then that
means we have been successful in our
task.”

Garnier founded SSI in 1980, in
Wilsonville, Oregon. A combination of
factors early on in the company’s develop-
ment influenced Garnier to expand into
global markets.

Today, SSI has installed more than
3,000 systems in over 60 countries across
all 7 continents.

Mayor’s Global Leader
Award presented to SSI
Shredding Systems

SSI president Tom Garnier receiving the Mayor’s Global Leader Award from Mayor Charlie Hales and
Consular Corps Dean James Rudd. From left: Portland Mayor Charlie Hales, SSI president Tom Garnier, and
Consular Corps Dean James Rudd.



800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

Spacious 
9'1"

Opening

TRIED, TESTED, PROVEN.TRIED, TESTED, PROVEN.

ESTABLISHED IN 1971
davev@ezcrusher.com

Here today, tomorrow 

and years to come

for your recycling 

equipment needs.
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Co-located withFor more  
information visit: 
www.cwre.ca
www.municipalexpo.ca

November 9 – 10, 2016  •  International Centre, Toronto, ON, Canada

With 2 events in 1, you will have multiple opportunities to network 
with more industry professionals at Canada’s only trade event  
serving the waste, recycling and public works markets!  
 
Register today for FREE admission:  www.cwre.ca/ADS11

INTERNATIONAL
Borealis acquires two
German plastics recyclers 

Borealis, a provider of innovative
solutions in the fields of polyolefins,
base chemicals and fertilizers, has fully
acquired the German plastics recyclers
mtm plastics GmbH and mtm compact
GmbH. Based in Niedergebra, Germany,
mtm plastics GmbH is regarded as a
technology leader in the recycling of
mixed post-consumer plastic waste and
as one of Europe’s largest producers of
post-consumer polyolefin recyclates.

The sister companies mtm plastics
GmbH and mtm compact GmbH will
become members of the Borealis Group.
The two managing directors will remain
in their roles to ensure business 
continuity.

As an industry leader, Borealis is
committed to the principles of a circular
economy and embraces polyolefins recy-
cling as a strategic part of the business.
Over the last years, Borealis has been
actively advancing its recycling and 
sustainability efforts, including:

•Daplen™ post-consumer recycling
(PCR) solutions, innovative high-quality
PCR compounds for automotive 
applications.

•Design for recycling efforts, such
as the full polyethylene (PE) laminate to
replace non-recyclable multilayer 
packaging and Daploy™ high-melt-
strength  polypropylene for improved 
recyclability. 

Constellium partners with
Nespresso to recycle used
aluminum capsules

Constellium was chosen by
Nespresso to participate in the recy-
cling of used capsules as part of Second
Life, an innovative project conducted in
Switzerland where Nespresso is head-
quartered. The campaign aims at 
integrating sustainability across
Nespresso’s value chain by giving the
colored coffee capsules a new life
through aluminum recycling.

For Second Life, Constellium will
lend its expertise in metal supply and

recycling using its aluminum casting
and rolling plant in Singen, Germany. 

The facility will be part of the
transformation of the used capsules
that were collected into new ones, as
well as into iconic and quintessentially
Swiss products that will be sold
throughout the country for a limited
period of time over the summer at Vic-
torinox and Nespresso shops in
Switzerland. 

International Paper completes sale
International Paper has completed

two previously disclosed transactions – the
sale of its corrugated packaging business
in China and Southeast Asia to Xiamen
Bridge Hexing Equity Investment Partner-

ship Enterprise; and the acquisition of the
Holmen Paper Madrid Mill in Spain. The
company plans to convert the newsprint
machine to produce recycled container-
board during the second half of 2017. 

A student at a management school
came up to a pretty girl and hugged her
without any warning.

The surprised girl said, “What was

that?” The guy smiled at her, “Direct
marketing!”

The girl slapped him soundly.
“That’s some customer feedback!”



Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

Complete fluid removal in less than 5 minutes!

VISIT IRONAX.COM

All shears feature 360° continuous rotation.
IRON AX SHEAR PACKAGES

The Enviro-Rack
AUTO FLUID REMOVAL 

& DISMANTLING STATION

IRON PACK BALER

Can You Spare
ONE
Minute? That’s all the time you’ll need to bale a car in the Iron Pack Baler!  

The Iron Pack Baler is a unique portable baler that covers all 
aspects of baling your material. It has unbelievable capabilities 
for a mobile machine. 

This baler will log full size automobiles and white goods and is also capable of 
producing #1 and #2 bundles. High pressure, high volume hydraulics and digital      

       electronic controls put this machine on the 
leading edge of technology.

CHECK OUT OUR USED EQUIPMENT AT IRONAX.COM

BALE
FULL-SIZE

AUTOS!



In an unprecedented alliance of sol-
idarity, five of Pennsylvania’s recycling,
litter and waste management organiza-
tions representing key stakeholder fac-
tions affected by the Covered Device
Recycling Act (CDRA, or Act 108 of
2010) have united in disapproval of
CDRA and its proposed amendment,
(HB1900 - Ross). 

The Electronics Recycling Associa-
tion of Pennsylvania (ERAP), Keep
Pennsylvania Beautiful (KPB), the
Pennsylvania Recycling Markets Center
(RMC), the Professional Recyclers of
Pennsylvania (PROP), and the Keystone
Chapter of the Solid Waste Association
of North America (SWANA) are in con-
sensus on the steps necessary to revamp
and greatly improve access to electronic
waste recycling opportunities for Penn-
sylvania citizens.

“CDRA inadvertently created an
environment in which a once growing
Pennsylvania electronics waste recycling
industry nearly collapsed,” stated Ned
Eldridge, ERAP president. “This forced
counties and recyclers across Pennsylva-
nia to reduce or abandon their once pro-
ductive programs.” According to a recent
survey conducted by RMC in conjunc-
tion with Penn State, many e-waste col-
lection sites and services are now
inadequate to handle all devices as cov-
ered by the law and in many counties
have ultimately ceased. 

“We all concur that HB1900 will
not remedy the situation,” said Jennifer
Summers, PROP executive director.
Shannon Reiter, KPB president agrees,
“Strong similarities in member and
stakeholder feedback independently
experienced by each group reinforces
that HB1900, like CDRA, fails to incen-
tivize electronics manufacturers to fulfill
their obligations and does not ensure a
level playing field for collection pro-
grams; scrap recyclers; transporters; and
most importantly, Pennsylvania con-
sumers.”

The alliance has asked the Pennsyl-
vania Legislature to review and consider
their technical concerns, and have
offered concepts for a comprehensive
sustainable solution. Keystone SWANA
president Robert Zorbaugh stressed,
“The recommendations were authored
by industry and policy experts and sup-
ported by a broad coalition of stakehold-
ers that includes county and local
governments.” 

A few of the recommendations
include:

•Clearly defined Extended Producer
Responsibility (EPR) responsibilities
Including a timeline to ensure reason-
able and uninterrupted financial continu-
ity to support the operation along with
monetary incentives linked with per-
formance criteria to promote efficiency,
and cost reduction;

•Comprehensive service coverage
through a state organized system of serv-
ices which assure that collection sites
would operate in each county with or
without the need for local government
resources and responsibility. 

•Minimum standards for collection
sites to help control operational excesses
and costs by site operators;

•Just compensation and fair pricing
by establishing a competitive bidding
process for the State Default Plan serv-
ices. The bill should require Original
Equipment Manufacturers (OEMs) to
cover the cost of all covered materials
physically collected, transported, and
processed under the system throughout
the entire year;

•Allowances for new technologies
and options for cathode ray tube glass
management, i.e., tube televisions and
computer monitors; and

•Shared consumer responsibility for
the program through inclusion of a rea-
sonable point-of-purchase fee dedicated
to fund administration, enforcement,
education and research/development but
not the cost of recovery and processing
which would remain the responsibility
of the OEMs. Retailers should retain a
portion of the fee (suggested $ 0.03) as
compensation for their costs.
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ELECTRONICS

Organizations disapprove of electronics
legislation and proposed amendment

For additional information,
view this article on

www.AmericanRecycler.com.

See you at

WasteCon Booth

1208!

The U.S. Environmental Protection
Agency (EPA) shared that the James E.
Van Zandt Veterans Affairs Medical
Center in Altoona, Pennsylvania has
been selected for a national Federal
Green Challenge Award for its electron-
ics recycling efforts.

The Federal Green Challenge pro-
gram challenges federal agencies
throughout the country to lead by exam-
ple in reducing the federal government’s
environmental impact.

The EPA recognized the Van Zandt
Veterans Affairs Medical Center for
sending 8.2 tons of end-of-life electron-
ics to be recycled in 2015. This amount
of recycled electronics represents the
largest annual percentage increase
among all Federal Green Challenge par-
ticipants. In addition, the center also
recycled over 61 percent of their waste-
stream which they report is one of the
highest in the Veterans Affairs system. 

In 2015, more than 400 participat-
ing federal facilities reduced their envi-
ronmental footprint, which in many
cases also resulted in significant cost
savings. These federal agencies have
diverted thousands of tons of waste from
landfills; saved millions of gallons of
water; saved millions of cubic feet of
natural gas; reduced fleet distance trav-
eled; and sent tons of electronics to
third-party certified recyclers.

Altoona medical
facility gets EPA
recognition
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Taylor Machinery Corp.Taylor Machinery Corp.
606-521-6432606-521-6432606 521 6432606 521 6432606-521-6432 Lancaster, KY 

Electric

Runs on 220 single-phase OR 

3-phase power

Magnetic separator

Oil cooler for continuous use

Shear bar for cutting 

aluminum

Produces approx. 35 lb. bales of cans that measure 16” x 14” x 12”

Approximately 600 lbs. per hour

Built with high quality components
MOBILE VERSION AVAILABLE

ALUMINUM CAN BYLINE
Cans are forced into the high impact chamber where water, dirt, sand and paper are exhausted clear before 

they arrive at the scale. Accommodates can flattener/blowers and densifiers, regardless of make & model!
Conveyor with magnetic separator

High impact separation chamber

Digital scale

Handles all large beverage containers

Scales can be used to weigh other nonferrous 
items

Adjustable height

Layout is reversible for any floor arrangement

Stop paying for water, dirt, sand, paper, etc.

Clean cans before they go to the scale! U.S. PATENTED

O
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RAPTORRAPTOR
       SHREDDER

              SYSTEMS

BUILT SMARTBUILT SMART
BUILT TO LASTBUILT TO LAST

Call for more information or to schedule a facility tour.

574•825•9837 | www.RaptorBuilt.com
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torBuilt.com

y touurrrr..

torBuilt.com

877-777-0043

SUBSCRIBE
TODAY

A
R

EVEN ON
THE BEACH,
NEWS IS ON
YOUR MIND.

TAKE US ALONG.

ELECTRONICS

Capitol Hill briefing highlights
link between e-waste
exports and security threats 

A Congressional briefing hosted by
Rep. Ted Poe (R-TX) highlighted the
need for trade policies addressing
export of electronic waste (e-waste)
that provides feedstock for electronic
component counterfeiters based 
primarily in China.

“Counterfeit microchips and other
components are pervasive in military
and civilian supply chains and are
undermining the performance of tech-
nologies we rely upon every day to
keep Americans safe,” said Tom
Sharpe, vice president at SMT Corpora-
tion, an electronics distributor to the
defense and aerospace industries.
“These counterfeiters use e-waste
exported from our own shores as a pri-
mary source of cheap raw materials.”

A Senate Armed Services Commit-
tee study found 1,800 cases of counter-
feit parts in military technology,
including helicopters, cargo planes,
submarines, thermal weapons site, and
missile control systems, Sharpe noted.
The study traced most counterfeits to a
city in southern China. Reflecting a
threat to public safety, counterfeits have
been found in intravenous drip
machines, automated external defibril-
lators used to save heart attack victims,
airport runway lighting systems, and
braking systems for high-speed trains,

according to the Semiconductor Indus-
try Association.

The Coalition for American Elec-
tronics Recycling (CAER) is proposing
legislation to stop exports of untested,
nonworking e-waste that provide an
abundant supply of feedstock for coun-
terfeiters. The Secure E-Waste Export
and Recycling Act (SEERA), now in
draft form, would include e-waste
under the Export Administration Act of
1979 (EAA) that regulates exports for
national security and foreign policy 
reasons.

“CAER includes more than 130
companies operating in the U.S. that
are committed to secure responsible e-
waste recycling,” said Paul Healey,
manager of recycling at Glencore and a
member of the CAER steering commit-
tee. “Unfortunately, a significant por-
tion of U.S. e-waste ends up with sham
recyclers and exporters willing to ship
used electronics overseas where it is
used by counterfeiters.”

SEERA will enhance traceability
of electronic products to discourage
counterfeiting, Healey said. Customs
and Border Protection would be author-
ized to inspect shipments of electronic
products intended for export and to stop
the shipment and hold the shipper
accountable.



Completely rebuilt. 300 HP motor. Includes warranty.           $199,000
2000 GRANUTECH GRIZZLY

INCLUDES WARRANTY

150 hp, 30 x 30 opening, new 2.25” knives, hydraulic HydroStar motor.     
                                                                                                                         $40,000

SSI 1400E SHREDDER

Very nice top feed 4.9” primary tire shredder. New knives, low hours, 
excellent condition with infeed conveyor  and electric panel.   $165,000

BARCLAY TOP FEED PRIMARY TIRE SHREDDER

Includes Young grapple, generator and magnet control box. Good 
running machine!              $65,000

1991 KOMATSU PC400LC WITH GRAPPLE

1,500 hours. Includes grapple.                                                            $285,000

2014 OVERBUILT MODEL 30 BALER/LOGGER
1,500 HP, includes everything you need to start shredding!      $390,000

2008 MAGNATECH 6060 SHREDDER

24 x 24 variable bale. Good liners.                                                     $185,000
HARRIS TGS-324 3-RAM BALER

Great for removing engines and transmissions!                               $37,000
2014 SCORPION ENGINE PULLER

Lightly used optical sort system in great condition. E-scrap, plastic, 
non-ferrous, muni waste, etc.                                                                  $65,000

2011 PELLENC M1600 OPTICAL SORT SYSTEM

8,000 hours. Cummins engine. Road worthy and ready to move. 
$155,000

2006 AL-JON 400XL

NEW MP7240 baler, new never used!                                                  $15,900

—Call for a list of available vertical balers!

MAXPAC VERTICAL BALER

DEALER • NEW • USED EQUIPMENT FINANCING

In operating condition, can be demonstrated.             $65,000
SIERRA 350T SHEAR, BALER

Very good condition with 7,500 hours. Immediately available. $165,000

2011 EXODUS MATERIAL HANDLER



Rebuilt in 2011 2.2 and 2.0 knives.                                                    $175,000
2002 CM DUAL SPEED TIRE SHREDDER

Good operating Liebherr with a LaBounty MSD 2500 REBUILT shear.
                                                                                                     $75,000

2004 LIEBHERR 934 WITH SHEAR

Steel deck and digital board.                                                                  $37,000
2013 FAIRBANKS 70’ TRUCK SCALE

Stationary electric crusher with remote.                                            $56,000
2008 OVERBUILT 10HS CAR CRUSHER

DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!
Visit the new www.DADECapital.com for other available equipment.C

DEALER • NEW • USED EQUIPMENT FINANCING

Completely Rebuilt.  Only $175,000
Includes:  Hustler downstream, takeaway 

conveyor, lift conveyor, picking conveyor and
radial stacker...  Over $200,000 in conveyance!

2008 SIERRA 500SL
PORTABLE SHEAR/LOGGER/BALER

In Great Condition
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Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,786,000 net
tons (NT) of steel in May 2016, includ-
ing 2,077,000 NT of finished steel (up
12.2 percent and 1.8 percent, respec-
tively, vs. April final data). 

Year-to-date (YTD) through 5
months of 2016 total and finished steel
imports are 12,795,000 and 10,544,000
NT, both down 31 percent vs. the same
period in 2015. 

Annualized total and finished steel
imports in 2016 would be 30.7 and 25.3
million NT, down 21 percent and 20 per-
cent respectively vs. 2015. Finished steel
import market share was an estimated 23
percent in May and is estimated at 24
percent YTD.

Key finished steel products with a
significant import increase in May com-
pared to April are tin plate (up 75 per-
cent), reinforcing bars (up 41 percent),
heavy structural shapes (up 32 percent),

hot rolled sheets (up 18 percent) and oil
country goods (up 16 percent).

In May, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (352,000 NT, up 4
percent from April final), Turkey
(147,000 NT up 20 percent), Germany
(125,000 NT, up 41 percent) and Japan
(118,000 NT, down 15 percent). 

For five months of 2016, the largest
offshore suppliers were South Korea
(1,589,000 NT, down 42 percent),
Turkey (999,000 NT, down 31 percent),
Japan (709,000 NT, down 32 percent),
Germany (487,000 NT, down 28 per-
cent) and Brazil (427,000 NT, down 30
percent).

Steel imports increase 12 percent in May
U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 

BY COUNTRY OF ORIGIN (Thousands of Net Tons)
MAY
2016

APR
2016

2016
Annualized

2015
Full Year

% Change 2016
Annual vs. 2015

SOUTH KOREA
TURKEY
JAPAN
GERMANY
BRAZIL
CHINA
VIETNAM
All Others
TOTAL

352
147
118
125

95
73
75

1,092
2,077

340
123
140

88
47
68
50

1,184
2,040

3,814
2,397
1,703
1,169
1,024

921
754

13,525
25,306

4,854
2,823
2,259
1,515
1,437
2,374

222
16,009
31,493

-21.4%
-15.1%
-24.6%
-22.9%
-28.8%
-61.2%
239.6%
-15.5%
19.6%

Nucor Corporation has agreed to
acquire Joy Global’s steel plate mill in
Longview, Texas, for approximately $29
million. The mill produces carbon and
alloy plate products with heat-treating
capabilities and has an annual capacity
of 180,000 tons.

“This acquisition builds on our
strategy to capture a growing share of
higher value-added plate products and
complements the capabilities of our two

existing plate mills,” said John Ferriola,
chairman, chief executive officer and
president of Nucor. 

The mill produces specialty plate
products with the capability of produc-
ing plate that can range from 1 to 12
inches thick and up to 138 inches wide.
Approximately 140 non-unionized
teammates work at the Longview mill.

Nucor’s existing plate mills are in
North Carolina and Alabama and have a

combined capacity of 2.9 million tons
per year.  Nucor’s existing mills produce
plate for manufacturers of barges,
bridges, heavy equipment, rail cars,
refinery tanks, ships, wind towers, armor
and other markets. Nucor plate products
are also used in the pipe and tube, pres-
sure vessel, transportation and construc-
tion industries.

Nucor Corporation to acquire Texas plate mill

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of June total
2,907,000 net tons (NT). This was a 1
percent decrease from the 2,946,000 per-
mit tons recorded in May and a 4 percent
increase from the May preliminary
imports total of 2,786,000 NT. Import
permit tonnage for finished steel in June
was 2,255,000, up 9 percent from the
preliminary imports total of 2,077,000 in
May. For the first six months of 2016
(including June SIMA and May prelimi-
nary), total and finished steel imports
were 15,702,000 NT and 12,799,000
NT, both down 28 percent from the same
period in 2015. The estimated finished
steel import market share in June was 25
percent and is 25 percent year-to-date
(YTD).

Finished steel imports with large
increases in June permits vs. the May
preliminary included standard rails (up
200 percent), black plate (up 112 per-
cent), plates in coils (up 50 percent),
reinforcing bars (up 43 percent), sheets
and strip all other metallic coatings (up
37 percent), line pipe (up 35 percent),
cold rolled sheets (up 17 percent) and
hot rolled bars (up 15 percent).

Import permit
applications
decrease



Nucor Corporation announced is
forming a 50/50 joint venture with JFE
Steel Corporation of Japan to build and
operate a plant in central Mexico to
supply that country’s automotive mar-
ket. The plant is expected to have a cost
of $270 million and a capacity of
400,000 tons per year of galvanized
sheet steel.

“JFE Steel is a natural partner for
us. They are a premier supplier of high-
quality products to the automotive
industry and share our focus on long-
term growth,” said John Ferriola, chair-
man, chief executive officer and
president of Nucor. 

Automotive production in Mexico is
projected to increase from 3.4 million
vehicles to 5.3 million by 2020. The
joint venture positions Nucor with
improved geographic reach and
expanded product offering to address
this roughly 50 percent growth in auto-
motive demand and builds on JFE’s
commitment to serve the NAFTA mar-
ket. Nucor and JFE will each supply an
equal amount of substrate to be further
processed at the new facility.

The companies are currently work-
ing to secure required conditions to
move to completion, including but not
limited to regulatory approvals. Opera-

tions are expected to begin in the second
half of 2019. 

JFE Steel Corporation is one of the
world’s leading integrated steel produc-
ers. The company operates several steel
mills in Japan, as well as technical
research centers dedicated to the devel-

opment and application of the most
advanced steelmaking technologies in
the world. JFE has established business
partnerships with many leading compa-
nies in order to expand its presence in
markets around the world. 

The U.S. Department of Trans-
portation (DOT), the U.S. Environmen-
tal Protection Agency (EPA), and the
California Air Resource Board (CARB)
took the first step in the mid-term eval-
uation of the National Program for
greenhouse gas emissions and fuel
economy standards for light duty cars
and trucks by releasing a draft Techni-
cal Assessment Report (TAR) for public
comment. The release of the TAR deliv-
ers on a commitment that EPA made in
2012 as part of the rulemaking estab-
lishing a National Program for the
2017-2025 period. The draft TAR cov-
ers model years 2022-2025.

The draft TAR shows that automo-
tive manufacturers are innovating and
bringing new technology to market at a
rapid pace, and that they will be able to
meet the 2022 to 2025 standards estab-
lished in the 2012 rulemaking with a
wide range of cost-effective technolo-
gies. Moreover, it indicates that these
standards can be achieved by relying
primarily on advanced gasoline vehi-
cles. The report also shows that manu-
facturers will be able to meet the
stricter standards at similar or even a

lower cost than was anticipated in the
2012 rulemaking, with substantial sav-
ings on fuel costs for consumers.

“Today’s draft report shows that
automakers are developing far more
technologies to improve fuel economy
and reduce greenhouse gas emissions,
at similar or lower costs, than we
thought possible just a few years ago.
And they are adopting these fuel-saving
technologies into their fleets even faster
than anticipated,” said Janet McCabe,
acting assistant administrator for EPA’s
Office of Air and Radiation. 

The National Program is designed
to enable consumers to choose the car
or truck they want, while ensuring that
the vehicles they select will reduce car-
bon emissions and save on fuel costs.
The program was developed jointly by
the EPA and DOT, in coordination with
CARB, and it applies to passenger cars
and light duty trucks through model
year 2025. It requires manufacturers to
improve average fuel efficiency and
reduce average greenhouse gas emis-
sions over time.

In recent years, and responding to
the standards established in the

National Program, automakers have
been rapidly adopting fuel-efficient
technologies like turbo charging,
engine downsizing, more sophisticated
transmissions, vehicle weight reduc-
tion, aerodynamics, and idle stop-start,
along with improved accessories and
air conditioning systems. There are
over 100 car, SUV, and pick-up truck
versions on the market today that
already meet 2020 or later standards,
suggesting that automakers should be
well-positioned to meet future average
standards through additional applica-
tion of those technologies.

The draft report is the first of sev-
eral steps the agencies will take as part
of assessing the standards for new vehi-
cles in the 2022 to 2025 model years.
The report does not change any of the
existing requirements under the existing
National Program.

The National Program does not set
a single fuel economy target number for
all vehicles, but instead it establishes
separate footprint-based standards for
passenger cars and light trucks. A man-
ufacturer’s compliance obligation
depends on the mix of vehicles that it

produces for sale in each model year –
if a manufacturer produces mostly
larger vehicles, its average standard
will be less stringent than if it produces
mostly smaller vehicles, reflecting the
reality that smaller vehicles often have
better fuel economy and lower carbon
emissions than larger vehicles. This
approach ensures that consumers can
continue to choose from the full range
of fuel efficient vehicles on the market,
and at the same time, it improves effi-
ciency and emissions for all types of
vehicles.

While the Draft TAR analysis
focuses on the model years 2022 to
2025 standards, the report also shows
that auto manufacturers over-complied
with the standards for each of the first
three years of the program, and in 2014
outperformed the standards by 1.4
miles per gallon. This occurred during a
period during which the automotive
industry has seen six consecutive years
of sales increases and a new all-time
sales record in 2015, reflecting positive
consumer response to vehicles 
complying with the standards.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $185.00 $200.00 $210.00 $265.00 $275.00
#1 Bundles per gross ton 185.00 200.00 200.00 260.00 260.00
Plate and Structural per gross ton 225.00 200.00 200.00 257.00 255.00
#1 & 2 Mixed Steel per gross ton 185.00 189.00 205.00 227.00 228.00
Shredder Bundles (t in) per gross ton 145.00 172.00 180.00 189.00 250.00
Crushed Auto Bodies per gross ton 145.00 172.00 181.00 190.00 250.00
Steel Turnings per gross ton 90.00 92.00 120.00 145.00 160.00
#1 Copper per pound 1.94 1.92 2.02 2.08 2.10
#2 Copper per pound 1.80 1.79 1.94 1.95 1.98
Aluminum Cans per pound .57 .58 .57 .54 .55
Auto Radiators per pound 1.39 1.40 1.40 1.48 1.45
Aluminum Core Radiators per pound .52 .50 .52 .54 .55
Heater Cores per pound 1.02 1.00 1.00 1.00 1.30
Stainless Steel per pound .46 .45 .50 .54 .54
All prices are expressed in USD. Printed as a reader service only.

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

AUTOMOTIVE

Joint venture formed to supply automotive market in Mexico

Fuel economy standards for cars proposed



American RecyclerPage A16, August 2016

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0043

Advertising works.

A
R

 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.
Simply put, if you want to reach serious equipment 
buyers, there is no other publication."

Legal For Trade
NTEP SCALES

American Weigh Scales, Inc.
Norcross, GA

Use Promo Code AGRI for a special discount!

770-542-0230  |  mail@awscales.com
Office hours: M-F, 9am - 6pm EST

www.scales.net

valuations are typically deals that have
the most impressive management team.”

Anti-Trust Issues
Antitrust issues can have a signifi-

cant impact on both the timing and out-
come of M&A deals in the waste
management industry. In fact, the waste
management industry has a long history
of antitrust enforcement of M&A trans-
actions. 

“Anti-trust issues can and do surface
in M&A transactions of any size, and
even where the geographic impact is
limited to a single local area,” Daniel
Hemli, partner at Bracewell, an interna-
tional law firm in Houston. “This is
especially relevant in the waste manage-

ment industry, in which many companies
serve customers within a small geo-
graphic radius such as a metropolitan
area or county.”

In 2015, for example, the U.S.
Department of Justice Antitrust Division
(DOJ) required Waste Management Inc.
to divest small container commercial
waste collection routes in 3 local geo-
graphic areas in Kansas and Arkansas as
a condition to its $405 million acquisi-
tion of Deffenbaugh Disposal Inc.

“The two federal antitrust agencies,
the DOJ and the Federal Trade Commis-
sion, are being extremely aggressive in
investigating and challenging M&A
transactions that may be harmful to

competition, and recently have brought a
string of lawsuits opposing M&A deals,
large and small, in a variety of indus-
tries,” Hemli said. “Several of these
challenges were resolved through settle-
ments, some are still pending, and other
transactions were blocked or abandoned.
Even for transactions that are reviewed
and ultimately cleared, merger investiga-
tions are taking longer to complete.” 

Hemli stresses that waste manage-
ment companies need to be cognizant of
these trends and issues when contem-
plating M&A transactions. 

“Companies can take a number of
preventative measures to reduce the risk
of an investigation or challenge and to
avoid unnecessary delays,” Hemli said.  

These include:
•Perform an antitrust risk assess-

ment early and irrespective of deal size,
especially in a strategic combination of
competitors (even if the merging compa-
nies compete in only one local area, for
example, in waste collection or dis-
posal). Often, parties will be able to rule
out any serious antitrust issues with min-
imal time and expense, but an upfront
assessment will help avoid unpleasant
surprises down the road.

•Determine if a filing is required
under the Hart-Scott-Rodino Act (HSR
Act), which requires many M&A deals
valued above a specific dollar amount
(currently $78.2 million, adjusted annu-
ally) to be reported to the DOJ and FTC
prior to closing.

•Exercise care when creating inter-
nal business documents, including
emails, since the content and phrasing of
such documents can carry substantial
weight in an antitrust review.

•Do not assume that just because a
deal is too small to be reportable under
the HSR Act that it is automatically
immune from investigation or challenge,
because that is not the case. The DOJ

and FTC can challenge any M&A trans-
action that affects U.S. commerce, even
years after closing, and they have
actively pursued non HSR-reportable
deals in recent years.

“Have a plan for keeping customers
informed about a transaction and educat-
ing them on its benefits, in order to
avoid or minimize customer complaints
to an antitrust agency,” Hemli said. 

On the Horizon
Witalec said the deal environment

for middle-market privately-held compa-
nies will continue to flourish throughout
the foreseeable future. 

“As mentioned previously, competi-
tion for deals combined with baby
boomers needing to monetize what is
likely to be their most significant asset
will be the two main drivers,” Witalec
said. “However, much larger deals are
more likely to be impacted by fluctua-
tions in both the equity and the debt
markets, which can have a significant
impact on EBITDA multiples, enterprise
value, and financing availability and
alternatives. The key metrics that may
drive these fluctuations are interest rates
and the value of the U.S. dollar com-
pared to foreign currencies.” 

Pfeffer anticipates that the M&A
activity in the industry will continue
given the high amounts of contracted
revenue, strong operating cash flow
dynamics, the recession resistant nature
of the sector, the ability to easily inte-
grate tuck-in acquisitions, a highly frag-
mented landscape of businesses, and
strong ROI on capital investments.

“Independents will need to either
sell or grow through acquisition to sur-
vive,” Pfeffer said. “They should make
sure they have a clear understanding of
their specific market dynamics and be
realistic about their own personal situa-
tion to determine which path to pursue.”

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series
listed more than 25 tactics to increase
your business success. I have used all
of them. I started with nothing and
didn’t go to college, so I know you can
achieve maximum success, regardless
of your education. 

After Ford purchased my auto sal-
vage business, I worked for them for
18 months. My peers at Ford used to
marvel at the way that I could get tasks
done in a fraction of the time others
needed. I was decisive, relentless, pas-
sionate and results-oriented with a
fierce sense of urgency. 

But my real secret to super pro-
ductivity was knowing something that
eludes some people for their entire
career. 

I knew that in most cases 50 per-
cent of the effort produces 80 percent
of the results. Especially at large com-
panies, before an initiative can start,
teams devote hours to analyzing,
noodling, thinking, discussing, meet-
ing and building models. You get the
idea. 

I would gather the relevant met-
rics and DO IT because I knew that I
could always cycle back and make
adjustments. 

You’re never going to get 100 per-
cent of the results on the first shot. I
am not saying you shouldn’t give 100
percent effort. I am saying that usually
speeding to completion is more impor-
tant than perfect accuracy. 

In the real world, the competitor
that does something imperfectly and
adjusts gets far ahead of the person
who procrastinates, noodles, models
and discusses an initiative to death. 

In the real world, perfection isn’t
worth what it costs.

I like to use a drag racer as the
example. You know that you can go
fast enough to drop your elapsed time

by two seconds for $10,000 in hot rod
ads. But after you make that initial
spend, to drop the speed by a tenth of
a second will cost you another
$10,000. After $50,000 spent, to drop
another half second, it will cost you
$10,000 for every 5/100th of a second.
Eventually, it will cost you $10,000
for every 100th of a second. After a
while, the return no longer justifies the
investment.

Most drag racers and business
people know the Pareto principle.
Eighty percent of your success comes
from 20 percent of your efforts. Con-
versely, 20 percent of your customers
cause 80 percent of your heartache. 

Think Pareto when you design
your next new initiative. Get some
quick help from others. Use your gut.
GO FOR IT. You will get 80 percent of
the results you could have ever gotten
had you agonized and discussed and
modeled and delayed. 

Spend 1 week instead of 5 weeks
designing it, and get 80 percent of the
results. Now do that 52 times per year. 

Or spend 5 weeks designing it,
get more than 80 percent (but never
100 percent), and you will only get
through 10 initiatives per year. 

Yes, it can be exasperating, but
also very satisfying. Yes, it will keep
your staff hopping, but what’s wrong
with that? Not everything you try will
work, but how much more opportunity
will you have to strike gold with 52
shots instead of 10?

By the way, no matter how much
time you spend on design, you will
always need to cycle back and make
improvements. As you make the
adjustments, you will be working with
something the planners and procrasti-
nators don’t get very often: data from
the real world. 

Tools for success – Be the 80 percent person

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Mergers and acquisitions
■Continued from Page 1
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Cascades’ sustainable
development pledge renewed

Cascades, a leader in recovery and
in the manufacturing of green packaging
and tissue paper products, has launched
its third sustainable development plan,
which covers the 2016–2020 period.

Building on the experience gained
in producing the two previous plans, the
company is confident that it will con-
tinue to improve its business practices
and act as a leader while generating pos-
itive impacts for the planet, prosperity
and its partners.

The past six years have shown Cas-
cades that a sustainable development
plan can be profitable on a number of
fronts. “It is a strategic tool that mobi-
lizes our teams toward achieving clearly
defined objectives. Thanks to our efforts,
we finished 2015 with strong results: we

used 2.7 times less energy and 6.5 times
less water than the Canadian industry
average, and we achieved the lowest
accident rate in our history,” said Mario
Plourde, president and chief executive
officer of Cascades. 

The 2016–2020 plan focuses on 10
action priorities subdivided into three
pillars. The “Planet” pillar is composed
of four action priorities: energy, green-
house gas, residual materials and water.
The “Prosperity” pillar includes three
priorities: sustainable procurement,
innovation and financial performance.
Lastly, the “Partners” pillar also com-
prises three priorities: health and safety,
employee engagement and community
involvement. 

AF&PA releases paper report
The American Forest & Paper Asso-

ciation released its June U.S. boxboard
paper report. 

Boxboard Report
Total boxboard production

decreased 2.0 percent when compared to
June 2015 and decreased 2.4 percent
from May. 

Unbleached Kraft Boxboard pro-
duction decreased over the same month

as last year but increased compared to
May. 

Total Solid Bleached Boxboard &
Liner production decreased when com-
pared to June 2015 and decreased com-
pared to May. 

The production of Recycled
Boxboard decreased compared to June
2015 and decreased when compared to
May.

PLASTIC
Connecticut joins effort to
boost plastic film recycling

Connecticut’s Department of Energy
and Environmental Protection (DEEP) and
the American Chemistry Council’s (ACC)
Flexible Film Recycling Group (FFRG)
disclosed a public-private partnership that
will increase opportunities for residents
and businesses to recycle flexible film
packaging. Flexible plastic film, which
includes consumer and commercial prod-
uct wraps; bags for groceries, produce and
bread; and common items, such as seal-
able food storage bags and shipping pil-
lows, is one of the fastest growing areas of
recycling today.

“Recapturing and recycling more
plastic bags and flexible film packaging
material will reduce solid waste disposal
costs, reduce the contamination of other
materials contained in single-stream recy-
cling bins, and create jobs right here in
Connecticut,” said DEEP commissioner
Robert Klee. “This strategy is also one of
many action-oriented steps we can take to
meet the goal outlined in our draft Com-
prehensive Materials Management Strat-
egy of increasing the state’s diversion rate
to 60 percent by 2024.”

A major focus of the new partnership
will be to increase voluntary participation
in the recycling of plastic bags, wraps and
other film packaging at supermarkets, gro-
cery stores and other retail locations.
Encouraging Connecticut’s retailers to
offer this opportunity will reduce the vol-
ume of plastic bags and film inappropri-
ately deposited in curbside recycling
containers.

Recycled PE film can be used to man-
ufacture products such as durable outdoor
lumber for decks and fences, and new
packaging materials.

Connecticut follows Wisconsin and
North Carolina in becoming the third state
partner of WRAP. 

Successful WRAP initiatives can be
seen in the states of Washington and Wis-
consin, which have demonstrated that
greater awareness of store drop-off pro-
grams helps reduce film contamination in
curbside bins and at local materials recov-
ery facilities (MRFs).

In Vancouver, Washington, the
WRAP campaign helped to more than
double collection of plastic film packaging
through return-to-retail recycling pro-
grams, according to a new case study con-
ducted with the City of Vancouver’s
Environmental Resources Division. The
study also found a 75 percent decrease in
plastic bag contamination at a local MRF.

Plastic film is one of the fastest grow-
ing areas of recycling with collection
growing 79 percent since 2005. At least
1.17 billion pounds of postconsumer film
was recovered in 2014, and the recycling
rate grew to 17 percent.

The FFRG, a collaboration working
to double the recycling of post-use poly-
ethylene film by 2020, represents materi-
als suppliers, brand owners,
manufacturers, and recyclers. In Connecti-
cut, the partners include municipalities,
waste authorities, recycling processors,
haulers and retailers. 

If you want someone who will listen to you every time, do everything you tell them
to do and always be there for you for better or for worse, get a dog.
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Titan Trailers, the originator of the
heavy duty Thinwall® line of extruded
aluminum bulk trailers, has disclosed
that Newton Trailers of Milton Keynes
will be the manufacturer’s official dealer
for the UK and Eire.

Based in Canada, Titan Trailers has
been delivering trailers to UK haulers
since 2004. In 2009, Titan opened its
facility in Middlesbrough to assemble
Thinwall tippers, moving floors, rear-
dump and hopper trailers for the UK and
EU market.

Formed in 1964, Newton Trailers
operated in its early years as a bulk trans-
port company. The firm later turned to
supplying tipper trailers for hire and still
maintains more than 100 hire trailers.
Newton is now considered among the
largest dealers of both new and used trail-
ers in the UK. 

Newton Trailers new dealer
for Titan Thinwall trailers

Enevo disclosed that waste industry
veteran Ric Hobby has been appointed
president and general manager for Enevo
North America. 

In his new capacity, Hobby will
oversee Enevo’s rapidly growing sales
and operations efforts in North America. 

With over 16 years of successful
waste industry leadership, Hobby’s pre-
vious roles have been with such organi-
zations as The Miner Corporation, HAVI
Global Solutions, SMS Assist, Waste
Management/Oakleaf Waste, Republic
Waste Services and Wastequip.

Enevo appoints Ric Hobby
as president and manager

Wastequip has reached a partnership
agreement with Compology, a San Fran-
cisco-based waste technology company
that provides waste container tracking and
monitoring solutions.

Under the agreement, Wastequip has
exclusive rights to Compology sensors
sold on new roll-off containers purchased
through Wastequip. The agreement allows
Wastequip customers to schedule installa-
tion of the monitoring device at their yard
or facility directly with Compology. These
container monitoring devices contain
GPS-enabled sensors and cameras to allow
container location tracking and real-time
fullness monitoring through Compology’s
web-based dashboard.

With Compology roll-off container
monitoring, waste haulers know exactly
where their containers are located, how
full each container is and how long it has
been since the container was last emptied.
This information allows haulers to better
manage their costs and to improve cus-
tomer service. 

Wastequip partners to offer
roll-off monitoring solution

Creative Waste Solutions, a diversi-
fied resource and recycle management
company, has changed their name from
Silverstar Resources, Inc. to reflect their
current business model. 

The company has recently acquired
privately held Creative Waste Solutions,
LLC and Integrated Waste Transportation
Services, Inc. through cash and stock 
purchases.

Silverstar renamed to
Creative Waste Solutions

Plexus Recycling Technologies and
Waste Treatment Technologies (WTT)
have agreed to collaborate on systems
in North America. This partnership
adds a unique technology to the 
already growing line of Plexus compa-
nies; which includes Andritz MeWa,
Komptech, Matthiessen & Zen-
Robotics. 

Marcel Vallen chief executive offi-
cer of Plexus Recycling Technologies
said, “The alliance just makes sense as
WTT has been a long standing partner.
This allows Plexus to be a complete
solution provider.”

Plexus Recycling Technologies
was recently launched as a full line
recycling solution provider. The com-
pany was formed by a team of industry
leaders with one massive goal-to bring
advanced recycling technologies from
around the world together in systems
that solve entrenched problems. 

Waste Treatment Technologies
(WTT) is an experienced supplier of
high-tech waste treatment solutions.
Founded in 1996, WTT has been
designing, constructing, building and
maintaining facilities all over the world
and has completed over 120 facilities in
a variety of waste applications. 

The mechanical and biological
facilities build by WTT vary from com-
posting & bio-drying, anaerobic diges-
tion, odor treatment to mechanical pre-
and post-treatment of organic waste
streams. 

Plexus Recycling signs
contract with WTT

Jeco Plastic Products, a manufac-
turer of plastic pallets and containers for
the printing and automotive industries
since 1973, has named Kent Anderson as
president, effective June 27. 

Prior to joining Jeco, Anderson was
vice president of business development
at the Indiana Economic Development
Corporation, and executive director of
the Columbus (Indiana) Area Metropoli-
tan Planning Organization. He has held
manufacturing executive positions at
Georg Utz and Audi. An engineering
graduate of the United States Naval
Academy, he also holds a Master of
International Business Studies from the
University of South Carolina. Anderson
has four combat tours, most recently
Iraqi Freedom in 2008 with the 76th
Infantry Brigade Combat Team, Indiana
National Guard.

Jeco Plastic Products
names president

JWC Environmental has named
Jesus Rodriguez business development
manager for the Monster Screening Sys-
tems (MSS) products. 

Rodriguez brings a mechanical
engineering background coupled with 20
years of experience in the water and
wastewater industries. 

Prior to joining JWC Environmen-
tal, Rodriguez held positions with ITT
Industries, Andritz, Parkson and Enviro-
Care. 

JWC Environmental names
Jesus Rodriguez manager
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Harlow Frederick Dodge has been
named chief operating officer of Leigh
Fibers and ICE Recycling. 

Dodge joins the Leigh family of
companies after working with numerous
Fortune 500 companies in the Building
products, paper, chemical, mining and
textile industries as well as small private
equity groups driving aggressive
EBITDA growth through performance
improvement. 

Over the last two decades, Dodge
has been employed by Georgia Pacific
Corporation starting out on the shop
floor and rising to executive vice presi-
dent over the gypsum division. Dodge
will utilize his extensive experience of
Lean Six Sigma practices, strategy
deployment, operational restructuring,
risk management, and operations excel-
lence to improve and grow the already
successful Leigh and ICE operations and
product lines. 

Dodge has a Bachelor’s of Science
Degree in Human Organizational Devel-
opment/Business Administration and
Economics from Vanderbilt University
and is a certified Six Sigma Green Belt.

COO of Leigh Fibers and
ICE Recycling named

Bandit Industries has hired John
Mocny to serve as the company’s chief
executive officer. 

Mocny joined the Bandit team in
February 2016, bringing decades of
engineering and management experience
from previous leadership roles with
General Motors and Caterpillar. Mocny
holds a Bachelor of Science degree in
mechanical engineering from Michigan
State University, and a Master of Engi-
neering Science and Management
degree from the prestigious Rensselaer
Polytechnic Institute in New York.

Bandit owners Mike Morey Sr.,
Dianne Morey and Jerry Morey remain
involved with the operations and man-
agement of the company. Jerry Morey
continues to serve as president of Bandit
Industries.

After numerous relocations for work
over the past 23 years, Mocny said he and
his wife decided to return to Michigan to
be closer to family.

Bandit Industries welcomes
John Mocny as CEO

Hyundai Construction Equipment
Americas has appointed Scott Rainwater
as national service manager. In his new
role, Rainwater will lead Hyundai’s dis-
trict service manager team that supports
the company’s North American author-
ized dealer network for its construction
equipment product lines. He also will
manage Hyundai’s technical training
teams for both construction equipment
and forklift.

Prior to his promotion, Rainwater
worked for three years on the Hyundai
service team. Before joining Hyundai,
Rainwater gained extensive experience as
a dealer field service technician for a vari-
ety of construction equipment OEMs. He
also worked as a dealer service manager
in the Atlanta market for 10 years, which
provided him with great insight into 
dealership operations and challenges.

Hyundai construction
equipment hires Rainwater

Bunting® Magnetics Co., the leader in
moving, removing and holding metal,
announced lower prices on its line of
MagLift™ Magnetic Lifters. Prices have
been reduced by an average of 30 percent,
depending on the model. Most prices on
these magnetic products are now the 
lowest in the industry.

Bunting Magnetics lowers
prices on its Maglift

Robert (Bob) Korkos has been
named national sales manager – mobile
division at Vecoplan, LLC.

Responsible for managing sales of
Vecoplan’s full line of Shred Trucks,
Korkos begins his tenure by overseeing
the launch of Vecoplan’s new MST
Series which employ AXO dual shaft,
pierce & tear shredders on both full
sized and non-CDL truck chassis. Other
responsibilities of his new position
include working with Vecoplan R&D in
the development of technologies. 

Korkos brings over 30 years of
industrial equipment and fleet manage-
ment experience to his new position,
with the last 14 years in the secure docu-
ment & data destruction industry.

In 2002 Korkos established his first
start up, Guardian Document Shredding
Inc., in Milwaukee, Wisconsin. Over the
years, he grew the mobile shedding serv-
ice company, then negotiated its sale to a
Fortune 500 Company in 2006. After the
acquisition he worked a six month stint
as a consultant during the transition.
Moving south, in 2007 Korkos founded
Automated Shredding, Inc. in Charlotte,
North Carolina. Also a shred truck based
secure destruction provider, the success
of Automated Shredding drew the atten-
tion of another Fortune 500 Company,
which acquired it in 2015.

Korkos joins Vecoplan as
national sales manager

Leeward Renewable Energy, LLC,
an affiliate of ArcLight Capital Partners,
LLC, disclosed the appointment of Gre-
gory C. Wolf as its chief executive offi-
cer effective immediately. 

Wolf has over 20 years of leadership
experience in renewables and most
recently served as president of Duke
Energy Renewables. 

At Duke Energy, Wolf led the inte-
grated renewable energy business, deliv-
ering high growth results and a strong
operational track record. Prior to assum-
ing the president role, Wolf was senior
vice president of development for Duke
Energy’s commercial unit, where he cre-
ated Duke Energy’s solar and biomass
business and managed a national devel-
opment pipeline. 

Wolf’s strong energy industry expe-
rience also includes serving as vice presi-
dent of General Electric’s Power Systems
business as well as GE Capital Group. 

Leeward Renewable
Energy appoints new CEO

A recent worldwide survey showed that
out of 4,241,702,404 people, 94% were
too lazy to actually read that number. 

Multiple Management
opportunities available:

HELP
WANTED

Learn more/apply online:
www.pullapart.com/careers/

Management experience
in recycling/scrap,

industrial/production
environment

is highly desired.

SITE / GENERAL
PRODUCTION

RETAIL
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Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Text Classifieds Display Classifieds
$70 per column inch depth,

2.5” width.

WE ACCEPT CHECKS, MONEY ORDERS,
MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS

MUST BE PAID IN ADVANCE.

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

UPGRADE TO A FEATURED CLASSIFIED AND ADD 1 COLOR + 1st POSITION!

NEXT DEADLINE  August 17

2011 Cat 325D MH – Hydraulic cab, gen set, A/C, 51
ft. reach, MH boom and stick with grapple. 
Call For Price!  

2009 Liebherr A934C MH - 8,000 hrs., hydraulic cab,
A/C, MH boom & stick, gen set, grapple, blade, and
NEW solid tires.

2002 Cat 345B II MH – fixed high cab, 54 ft. reach,
A/C, MH boom & stick, 85+% U/C.  Call For Price!

2007 Cat 325DL – 5,900 hours, equipped with a zero hour
REBUILT Genesis GXP400R mobile shear with 360 rotation. 
Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2005 Komatsu PC300LC-7 - 6,500 hrs, equipped
w/-0 hour REBUILT Genesis GXP500R  mobile shear
with 360º rotation.  Call For Price!

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

QUISITIONSCGERS & AMER

ax412.562.0892 f
412.562.0891 tel

consulting.com

consulting.comnerster

years! Current owner retiring. Contact Beth. 
maintained steady growth for the last 10 
established clientel. Company has 

now available! Great ROI due to clients 
profitable residential and commericial 

over 1,000 collecton company with 
 commercial waste NYSuccessful Mid-state 

nerBETH@ster

GESACKKAATION & FUNDING PPAAATUALVVA
TEGIESAATGEMENT STRANAM

QUISITIONSCGERS & AMER

NOW AVAILABLE

SALVAGE/AUTO RECYCLING YARD,
well-known, located in Southeast Iowa,
new 70’ scale, E-Z car crusher, E-Z tin
baler, CASE track hoe, CASE W20 wheel
loader with foam-filled tires, 2005 Interna-
tional 9200i semi, newer high side scrap
hauling trailer, much more equipment,
approximately 550 vehicles, buildings on 5
to 6 acres in great location. Contact 
Dennis 319-470-1103.

RECYCLING PLANT FOR LEASE in
North Alabama, approximately 17 acres
with (2) 4,000 sq.ft. buildings, set up for
scales, great area. Call Gary at 256-653-
6941.

SALVAGE BUSINESS. 6.5 acres with
brick office/storage building, includes
whole car crusher and CASE front end
loader, large inventory of cars, current
license, located on southeast side of
Cleveland with access to railroad,
$699,000 or best offer. Contact Eddie:
thailandlee@sbcglobal.net, 216-501-3487.

Balers Businesses

Featured Classifieds

Material Handlers

Businesses

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

NON-FERROUS YARD FOR SALE IN
MIAMI, FLORIDA. One square block, all
concrete, dock, office, customer parking.
Two balers, one UBC. Small dock shear,
two alligator shears. Close to Miami Inter-
national Airport. Open since 1963, owner
retiring. $1.2 million OBO. 305-635-4084

Containers

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds 
Section. Call 877-777-0043 or visit 
AmericanRecycler.com to place your ad
today!

AUTO RECYCLING YARD IN NORTH
EAST PENNSYLVANIA. 3.4 acres, comes
with a Pennsylvania Department of Trans-
portation Automotive Dismantler and
Recycling License, as well as a Lehigh
County Junk Yard license. 4,400 sq.ft. stor-
age building and scale. $275,000. 610-
767-4817, kjones127@rcn.com.
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EQUIPMENT
INTERNATIONALINTERNATIONALINTERNATIONAL
303-699-7766

• No gen-set required
• Runs off of machines batteries
• Up to 40" diameter

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

• Material Handlers
with Cab Risers, Magnet
Gen-sets & Rotating Grapples.

• Mobile Shears
• Portable Balers
         • New Grapples
              • New Gen-Sets 

                   & Magnets

IN STOCK:

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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S 
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

CP/200 AL-CAN FLATTENER BLOWER
complete, excellent condition with flow
tube and stand, 220v x 3 phase, $9,250
plus freight. Compare to new, $18,100 plus
freight. Call Shaughnessy 800-549-0490
or e-mail john@callshaughnessy.com.

WHEEL CRUSHER TC-300. Only 6
months old, only 50 hours. Works up to
120 wheels per hour. Comes with loading 
table. New price was $11,000. Now
$6,999. Pictures or videos are available at 
coastalauto@embarqmail.com or call 843-
846-6688 SC 29906.

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com

Invaluable Gifts are Hard to Find 
Purchase a gift subscription for  
someone special today. 877-777-0737 

www.AmericanRecycler.com 

A 
R 

Material Handlers Miscellaneous

Software

Tire Recycling

Miscellaneous

Miscellaneous

Shredders

CHAINS
MAGNET

        FOB Your Yard
210-410-5278

CASE 821 C LOADER with solid rubber
tires $55,000. 2004 Kobelco SK400LC
with 1000R Gensis shear $115,000. 2011
Fuchs 340 MHL 2,800 hours $180,000.
Four-section Rice Lake weigh bridge rail
scale $25,000. Hustler stacking conveyor
and shaker table $10,000. CAT 10,000 lb.
forklift $10,000. 678-848-9051 or
milldirectinternational@yahoo.com. FOR SALE (1) USED SHREDDING SYS-

TEMS, INC. (SSI) Strip sheer metal shred-
der model 1400-E. Asking price: $25,000.
Hydrostar MR-525 low speed, high torque
hydraulic motor. 150 HP, 480V, 3-phase
electric motor. Chamber opening is 30" x
30" dual shaft design. Auto reversing sys-
tem. (2) sets of cutters. 251-459-6296 or
e-mail scott@mcontainer.com.

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

• 400hp Pallmann Model
   PSR16-12 Ram Fed
   granulator
• 100mm & 120mm Erema
   Pelletizing lines

EQUIPMENT FOR SALE

SALVAGE YARD SOFTWARE. Auto and
Scrap Recyclers Windows™ yard 
management system from Rossknecht
Software. POS invoices for purchasing
scrap or selling parts. Includes your 
own inventory website, check printing,
bookkeeping, vehicle parts breakdown,
part tags, pictures. $795 complete, 
no monthly fees.  www.rossknecht.com,
arsales@rossknecht.com or call 530-605-
2657 for free online demo.
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ELECTRO STATIC TECHNOLOGY
OFFERS SHAFT VOLTAGE TESTER

Specially configured to take and capture accurate volt-
age measurements from spinning motor shafts, the new
AEGIS® Shaft Voltage Tester™ Digital Oscilloscope
makes it easier than ever to check motors for damaging
VFD-induced shaft voltages and prevent costly bearing
damage and unplanned downtime. 

The scope comes with a conductive microfiber probe
for exceptional shaft contact, probe holder with magnetic
base, and compact carrying case. The AEGIS One-
Touch screen capture feature dramatically simplifies data
collection for reporting and analysis. The tester com-
bines oscilloscope, multimeter and recorder functions in
a single unit.

Electro Static Technology 
31 Winterbrook Road
Mechanic Falls, ME 04256 
207-998-5140 
www.est-aegis.com

BPS INTRODUCES RECOVERMAX
FINES PROCESS

Best Process Solutions, Inc. (BPS) has introduced its
new RecoverMax Fines Process, which effectively
recovers any piece of metal greater than 1 mm. 

The heart of the system is the patent-pending Recov-
erMax Separator, which separates any piece of metal
from glass and rock at a purity of over 98 percent. Once
the metals are recovered, the system then completes
the final step to separate the High Copper Zorba into a
90 plus copper and precious metals to be sold as a
refinery-grade product. 

Best Process Solutions
1071 Industrial Parkway
Brunswick, OH 44212
330-220-1440
www.bpsvites.com

TEREX LAUNCHES NEW FUCHS
MHL320 F MATERIAL HANDLER 

Built for efficiently tackling a range of indoor and out-
door applications from municipal solid waste processing
to small scrap yards, the new Fuchs® MHL320 F mate-
rial handler boasts a compact design. 

With a more powerful engine and offering features
found on larger Fuchs handlers, this 50,485 lb. handler
is the perfect entry level unit for operations that need the
high lift capacities at extended reaches, efficient sorting
capabilities and fast trailer loading/unloading.

The new MHL320 F handler features a fuel-efficient
127.4 hp (95 kW) diesel engine that meets Tier IV Final
emissions standards.

Terex Corporation
8800 Rostin Road
Southaven, MS 38671
662-393-1320
www.fuchsusa.com

LEE SUPPLY OFFERS HYDROBLOX
FOR MULTIPLE USES

HydroBlox® is a unique product because it has
tremendous compressive strength and wicks water
through capillary action and the raw material used is
industrial scrap plastic that would be headed to the 
landfill.

HydroBlox can be created using feedstock with com-
mingled, mixed color, wet and even material with paper
or labels attached. All of the raw material used to make
HydroBlox is an aid in the recycling industry.  

HydroBlox uses landfill bound material to create a
product that outperforms current solutions.

Lee Supply Co., Inc.
305 1st Street
Charleroi, PA 15022
800-353-3747
www.leesupply.com

NEW PRODUCT SHOWCASE

GLASDON INTRODUCES C-THRU
BATTERY RECYCLING BINS

Glasdon, Inc.
5200D Anthony Road
Sandston, Virginia, 23150
855-874-5273
www.glasdon.com

Following the success of their existing C-Thru™ range,
Glasdon - a supplier of recycling bins and trash cans -
have launched the C-Thru™ Battery Recycling Bins. 

The transparent yet strong body means that the con-
tents can be clearly seen, which acts as a polite
reminder to recycle batteries and also helps with the
issues of contamination. The unit is available in three
sizes offering much needed flexibility when it comes to
siting and you can also personalize your bin to promote
the eco-friendliness of your organization. 





 

  
 

 

 

 

 

Sav
I

 

  
 

 

 

 

 

ve ti
d t

 

  
 

 

 

 

 

me a
i i

 

  
 

 

 

 

 

and m
b t

 

  
 

 

 

 

 

mon
tt li

 

  
 

 

 

 

 

ney!
ith

 

  
 

 

 

 

 

 

  
 

 

 

 

 

easIncr
CAehT  

  
 

 

 

 

 

oductse pr
AT ®T Cutter 

  
 

 

 

 

 

ovion, impr
by Holmat 

  
 

 

 

 

 

ve your bot
otr ! 

  
 

 

 

 

 

ttom line w
 

  
 

 

 

 

 

with
 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

Made in USA

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

T CThe CAT
ed ceferrpr
fectivCost-ef•

eplacementr

Lighter: User•

Faster: Spee•

 

  
 

 

 

 

 

Cutter® by Holmat
emovacatalytic r

ve: Design eliminates ne

gonomic-friendly and err-

ch a, tordier than a saw

 

  
 

 

 

 

 

o is the industrtr
l tool

eed for constant blade 

c

and guillotine-style cutte

 

  
 

 

 

 

 

s ry’

ers

TCATT
holm

TAAATAT

 

  
 

 

 

 

 by

utter
holmatro

orromat

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

ded moving parts with dSafer: Guar•

T CInvest in your business. Buy a CAAT

o.com.holmatrwww

 

  
 

 

 

 

 

s function ead man’

Cutter®, today!

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 

 

  
 

 

 

 

 



Glance down the streets of San
Francisco on “garbage day” and you
will see a common theme – green, blue
and black bins grace the sidewalks,
driveways and alleyways of one of the
country’s largest metro areas. San Fran-
cisco’s Mandatory Recycling and Com-
posting Ordinance requires San
Francisco residents and businesses to
properly separate recyclables and com-
postables and keep them out of the
landfill. San Francisco currently diverts
80 percent of what it throws away from
the landfill. Recycling and composting
will help San Francisco achieve its goal
of zero waste by 2020. San Francisco is
not alone. More and more municipali-
ties are turning their attention to
mandatory (or in some cases, purely
voluntary) composting initiatives on
the part of residents and businesses
throughout their cities. 

As Don Bessler, public works
director at the City of Tempe, in
Tempe, Arizona explains, studies and
audits have repeatedly shown that
municipalities, businesses and other
entities that are working to dramati-
cally reduce their overall waste streams
often need a food composting element
to achieve their goals. 

“Some cities and states have, or are
considering, composting mandates to
help push their initiatives,” Bessler
said. At this time, Arizona has no man-
dates and the state restricts cities from
creating their own.

Daniel Levine, director of the
Avant-Guide Institute, a global trends
consultancy says mandatory municipal
composting is indeed a trend but one
that is growing very slowly. The idea
for composting on a major scale started
in California several decades ago and to
this date has only been embraced by a
small handful of municipalities. 

“In the U.S., mandatory compost-
ing is fraught with social, political and
economic concerns that conspire to
keep it from being embraced more
widely,” Levine said. “Socially, com-
posting has become something of a
poster child for the green movement.
Politically, however, there is quite a lot
of resistance from a large segment of
the population to making composting
mandatory. To many Americans,
requiring households to compost repre-
sents yet another unwelcome govern-
ment intrusion on individual rights.”

Despite no mandates, the City of
Tempe has successfully diverted more
than 850 tons of green waste from the
landfill since January through their vol-
untary Green Organics program. “The
ability for residents to compost and
redirect their food waste is rooted in
our agricultural heritage as Arizonans

and can be emotionally and practically
supported at the household level, as
long as municipalities can assist in
making it easy and convenient,” Bessler
said. “We’re conducting a study with
Arizona State University to analyze our
food waste stream and uncover viable
options for collecting and recycling it
in the future.”

Tempe has two ambitious diversion
goals to reach by 2020 – 40 percent for
residential homes and 25 percent for
commercial properties. In 2008-09,
Tempe city staff conducted audits of its
bulk trash program to identify opportu-
nities to streamline the service and
reduce costs. Those audits showed that
70 percent of the bulk trash material
consisted of green organics (yard trim-
mings, bushes, etc.). As a result, Tempe
City Council asked the Solid Waste and
Recycling Services team to explore the
concept of collecting and composting
the green organic material instead of
sending it to the landfill. 

“We had the material collection
infrastructure in place through our bulk
trash program,” Bessler said. “We
added the green organics collection
and worked with local contractors to
learn the composting process and set it
up in our solid waste yard. We con-
ducted a two year pilot program that
quickly evolved to the citywide service
that exists today.”

Clinton Moloney, U.S. sustainable
business solutions advisory leader at
PwC, explained that mandatory munic-
ipal composting is an evolving space
with lots of excitement and opportunity
for innovation. 

“Some call it the ‘final frontier’ of
waste and recycling,” Moloney said.
“Municipal composting is certainly
more visible and popular than 10 years
ago, and now there are some templates
to follow. But it is still focused in a
small minority of progressive cities. I
think we would need a more substantial
shift to bring the rest of the country that
is either lower-density or differently
politically oriented into the fold. Bind-
ing carbon targets, escalating landfill
fees, innovative technological break-
through, or other national laws might
drive massive adoption.”

Tempe’s in-house composting pro-
gram has been well received by the
community. “We’ve held two free give-
aways open to the public and gave
away 400 yards of compost to hundreds
of residents,” Bessler said. “Tempe res-
idents can also get free compost at our
yard anytime.

And as a result of the quality of
their compost and competitive price,
the City of Tempe now services com-
mercial accounts such as the Desert

Mandatory municipal composting slowly grows
by MAURA KELLER
mkeller@americanrecycler.com
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FOCUS on

See MANDATORY COMPOSTING, Page B7

PHOTO BY SANDYPRINTS | DREAMSTIME.

Key Concerns About Mandatory
Composting

Clinton Moloney, U.S. sustainable
business solutions advisory leader at
PwC, said some major concerns will
need to be addressed about collection
and processing technology before any
kind of consolidation will occur about
mandatory composting. 

•Collection. Getting waste from resi-
dents is just difficult. It is diffuse and
unpleasant. We have yet to identify the
“killer app” to drive large-scale adop-
tion and make it mainstream. This
could come from technology or from
regulation. 

•Processing: There still isn’t con-
sensus on how best to haul and
process the compost:

a) Anaerobic digesters offer the
promise of short transits lowering fuel
use, but may not be mature.

b) Most waste is hauled far off-
site to rural areas for traditional 
composting.

c) Some cities are experimenting
with existing wastewater treatment
infrastructure as a collection and pro-
cessing channel, with increased ease
but decreased benefits. 

d) Determining whether and how to
mix with yard waste is another issue. 

e) This could be offset by a major
cultural and technological uptick in
waste-to-energy.

San Francisco requires residents and businesses to separate recyclables and compostables for curbside collection.
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

Dane County executive Joe Parisi
disclosed that the county will soon
begin recycling clean wood waste at the
Dane County landfill. 

Currently, municipalities are over-
whelmed with clean wood waste due to
an Emerald Ash Borer infestation. The
Emerald Ash Borer is a beetle that has
killed millions of Ash trees in North
America. Due to the Emerald Ash
Borer local private and public facilities
have become overwhelmed and have
stopped taking wood waste.

“This is a common sense solution
and we are uniquely able to recycle
wood waste” said Dane County execu-
tive Joe Parisi. “Opening up the recy-
cling facility to process clean wood
will help local municipalities, busi-
nesses and residents in Dane County
with a need no other entity is filling.”

Once the program starts in late
July, the county will charge $40/ton for
wood waste. The county will work with
the current operators of its recently
opened construction and demolition
recycling facility and expand the part-
nership to include wood recycling.
Quality logs will be made into urban
lumber, so it can be used for flooring,
furniture, or art, and the rest will
likely be recycled for mulch or bio-
mass fuel.

There are an estimated 2,112,000
Ash Trees in Dane County that are
going to die in the next 10 years as a
result of the Emerald Ash Borer.

1,760,000 Ash trees are outside of
the city of Madison and have no other
option for recycling. Dane County was
the first Wisconsin county to develop a
comprehensive plan to battle the emer-

ald ash borer. It includes detailed rec-
ommendations for homeowners and
communities to consider prior to the
beetle’s arrival in Dane County and
options for what to do when ash trees
in the county become affected.

This February, Dane County exec-
utive Parisi opened the new Dane
County Construction and Demolition
Recycling facility.

This new recycling center sepa-
rates waste from construction and dem-
olition projects and recycles it. This
new facility saves Dane County taxpay-
ers over $600,000 per year because pre-
viously these items were hauled out of
the county to be recycled.

It is an innovative public/private
partnership.

The County owns the facility and a
private contractor operates it and mar-
kets the recycled products. This facility
saves landfill airspace which extends
the life of their existing landfill.

Wisconsin county to recycle clean wood
waste amid emerald ash borer infestation
Dane County to open new wood waste recycling center

You don’t advertise? 

Reason #1 - We don’t have the money right now. Things are slow. 
Reason #2 - We only have regional customers - not national ones. 
Reason #3 - We can’t afford to hire a marketing company. 
Reason #4 - We do advertise, but haven’t in American Recycler. 

Reasons you should advertise: 

 

#1 - Advertising is the fastest way to increase your cash flow. Then 
your advertising budget will increase as income grows.

This is the single most important time of your business cycle in
which to advertise.  Get out there and demand attention.  It won’t
walk in your door on it’s own!

#2 - Are you truly limited by location?  Or have you not considered
expanding your business?  If you truly are limited in your reach,
remember American Recycler offers insert distribution, by state, 
at a very affordable rate.

Some businesses never think about why they don’t sell to more locations.
They don’t remember that they just didn’t have the reach to get to those
potential buyers back when they first opened, but there’s really nothing
stopping them from expanding their market and selling more now!

#3 - Full service is provided free at American Recycler!  You CAN advertise, 
effectively, using our graphic design staff.  Just e-mail your basic information
and photos to see a no-obligation ad proof.

The thought of finding, screening and hiring an ad agency can be a bit
intimidating when you haven’t done it before. This and the thought of the bills
generated by professional marketers can stop some companies from 
advertising at all. Skip all that - advertise in American Recycler and 
utilize our FREE high-quality design services. You won’t be sorry you did!

#4 - American Recycler has the lowest advertising cost per subscriber.
You can decrease your budget elsewhere and add a whole new audience
to your marketing plan by shifting to American Recycler.  It’s easy!

No one reads everything out there. We’re not suggesting you pull your 
advertising that appears elsewhere, but getting the most complete coverage
is always a smart move. American Recycler has the largest focused group
of readers you can get - and we place your ad on our website FREE.

$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$

$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$

u don t advertis
WHY NOT?

Reasons you may not have advertised: 

HOW TO SELL YOUR PRODUCTS  
AND SERVICES AFFORDABLY 

877-777-0043

Teamsters with the Solid Waste
and Recycling Division, and Beth
Roach, a community activist from
Wayne County, Georgia, attended
Republic Services Inc.’s annual share-
holders’ meeting in Phoenix, decrying
the company’s mismanagement of its
landfills and the lack of care and
respect for affected communities.

The company’s alleged indiffer-
ence seems to extend to its board of
directors who, other than the chief
executive officer, failed to attend the
annual shareholders’ meeting in person
or by phone. Mismanagement at
Republic’s landfills is stoking rising
costs and the company is facing an
intensified push for greater accountabil-
ity, remediation and relocation of those
communities directly impacted.

“The board’s lack of involvement
is deeply troubling and unacceptable,”
said Ken Hall, Teamsters general secre-
tary-treasurer. “Shareholders demand
our directors be present and account-
able. How can we be confident that
Republic’s board of directors is repre-
senting the shareholders’ interests and
effectively overseeing management
when they do not even show up for the
annual meeting?”

The Teamsters Union represents
thousands of sanitation workers at the
company in many locations throughout
the country. 

An underground fire has been rag-
ing for five years at Republic’s West
Lake complex in Bridgeton, Missouri.
The complex contains thousands of
tons of illegally-dumped radioactive
nuclear wastes in an unlined landfill.
The subsurface fire is moving closer to
the nuclear waste and is releasing toxic
chemicals. 

Roach is from a community
affected by a toxic spill arising from
Republic’s landfilling of out of state
coal ash, behind the backs of the local
residents. 

“They’ve already spilled beryllium
and who knows whatever else into our
water,” Roach said. “And now Republic
wants to get a permit to massively
expand toxic coal ash dumping in our
community. They already have shown
they can’t handle this waste in an
appropriate manner.”

Protests over
toxic landfills

Progressive Waste Solutions Ltd.
disclosed that its subsidiary, IESI NY
Corporation, recently withdrew a pro-
posal it submitted in response to a
request for proposals issued by the City
of New York for municipal solid waste
management transportation and dis-
posal services. 

After a thorough evaluation of a
number of factors, including local gov-
ernment opposition to the rail hauling
of waste to the Seneca Meadows Land-
fill, the company and its pending
merger partner, Waste Connections,
Inc., believe it can no longer commit to
meeting certain terms of the proposed
New York City contract.

Notwithstanding this withdrawal,
Progressive Waste Solutions remains
committed to serving its current cus-
tomer base and its existing operations
in New York State.

Progressive
Waste Solutions
withdraws
proposal to NYC
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GreenDrop Recycling
Stations join the Pittsburgh
Pirates in the “Let’s Go Bucs.
Let’s Go Green” campaign

The Pittsburgh Pirates have added
GreenDrop Stations to their “Let’s Go
Bucs. Let’s Go Green.” campaign.
PNC Park and the Pittsburgh Pirates
established an environmental sustain-
ability program in 2008 that includes
all daily operations. 

They have now added durable
GreenDrop Recycling Stations to sup-
port their efforts. ADA-conforming
GreenDrop Stations reduce landfill
contributions by showing event atten-
dees how to easily self-sort recyclable
and/or compostable items out of the
landfill waste stream. The Pirates are
reducing their environmental footprint
while minimizing staffing expenses
and being fiscally responsible through
sustainable operations. 

Since the launch of “Let’s Go
Bucs. Let’s Go Green.” campaign, the
Pirates and PNC Park have recycled
more than 6 million pounds of 
material, and successfully diverted
approximately 75 percent of waste
away from the waste stream. The PNC
Park has recycled 78 million plastic
bottles, collected 644 tons of com-
postable materials in the 2014 season
alone, and used environmentally
friendly paper including toilet paper
that is made of 100 percent recycled
materials. 

To further increase their sustain-
ability efforts at PNC Park, the Pitts-
burgh Pirates have chosen to add
GreenDrop Recycling Stations to their
executive offices. GreenDrop Stations
have worked in other venues of the
Green Sports Alliance of which the
Pirates are an active member. 

“Using a composting waste stream
option can remove tons of organic
material normally going to landfills.
That will help slow down the produc-
tion of methane, a hazardous contribu-
tor to greenhouse gas, from entering
our atmosphere,” added Burkhart. 

The GreenDrop Recycling Station
was developed through the multi-year
efforts of the Portland Trail Blazers
head office and the Moda Center. The
arena’s landfill diversion rate
increased from 38 percent in 2007 to
over 90 percent in 2012, in part by
replacing old-style garbage cans with
GreenDrop Recycling Stations. 

GreenDrop stations reduce landfill
contributions by visually showing
users how to properly dispose of recy-
clable and compostable items. Green-
Drops are a key tool in reducing a
venue’s environmental footprint
through fiscally responsible sustain-
able operations. 

Grant awarded to Cornell
Cooperative Extension of
Jefferson County, New York

The U.S. Environmental Protection
Agency has awarded a $40,000 environ-
mental education grant to the Cornell
Cooperative Extension of Jefferson
County. Cornell Cooperative Extension’s
project establishes composting and recy-
cling programs at three rural youth
camps that serve low income children in
northern New York.

The program’s camp counselors are
trained to educate campers on how to
reduce waste, compost and recycle. Each
camp is developing an environmental
stewardship plan, which includes recy-
cling infrastructure and onsite compost-
ing systems. The program involves about
3,800 campers, most of whom are from
low-income families, and 60 camp coun-
selors.

The project will include outdoor,
experiential, service learning and com-
munity focused stewardship activities as

the primary teaching tools at the follow-
ing camps: 4-H Camp Wabasso; FFA
Oswegatchie Education Center; and 4-H
Camp Overlook. The campers who will
participate in the project range in age
from 8 to15 years of age.

The Cornell Cooperative Extension
of Jefferson County was one of three
recipients to receive the 2015 round of
environmental education grants from
EPA Region 2, which is responsible for
New York, New Jersey, Puerto Rico, the
U.S. Virgin Islands and eight Indian
Nations. A total of $222,000 was
awarded in EPA Region 2 for the three
grants and funding nationwide for this
round of grants totaled more than $3.3
million. Nationally, EPA funded 35
grants from organizations in 26 states for
the 2015 Environmental Education
Grants.

HP pledges to sustain forests
As part of a widespread effort to

reduce society’s environmental foot-
print, slogans such as “Reduce, Reuse,
Recycle,” “Every Drop Counts,” and
“Print Responsibly,” have become com-
monplace.

But as a technology leader and
Fortune 500 innovator in the printing
and computing markets, HP under-
stands that it takes more than a slogan
to make a difference. It takes a concen-
trated effort by companies like HP,
which plays a critical role in the long-
term goals of reducing the environmen-
tal impact of paper and packaging.

That’s why HP has committed to a
“zero deforestation” goal by 2020,
striving for a day when all HP paper
and paper-based product packaging
(defined as the box that comes with the
product and all in-the-box packaging
and materials) will be derived from cer-
tified and recycled sources. The pledge
is one of many goals outlined in HP’s
Sustainabilty Report.

The 2014 United Nations Climate
Summit’s Declaration on Forests esti-
mates that forests support about 80 per-
cent of the planet’s biodiversity,
playing a vital role in safeguarding the
climate by naturally sequestering car-
bon.

Yet, an average of 32 million acres
of forest disappear each year.

Forest 500, a think tank committed
to the preservation of tropical forests,

found that only 8 percent of the top 250
companies in its rankings have made
zero or net-zero deforestation commit-
ments. With its pledge, HP joins a small
roster of companies that have made
similar pledges in recent years. Making
such a commitment is no easy task,
though. HP’s goal was eight years in
the making and is built on several
notable benchmarks, including:

•In 2008, HP established the HP
Environmentally Preferable Paper Pol-
icy, the first forestry policy published
by an IT company.

•In 2014, HP met one of its goals,
which was to have more than half its of
branded paper worldwide to be certi-
fied by the Forest Stewardship Council
and/or contain at least 30 percent post-
consumer waste. Only 4 percent of
world’s forests are FSC-certified. The
achievement was even completed a year
earlier than expected

•In 2015, HP achieved its goal of
50 percent FSC-certified fiber in paper
products.

To work toward its zero deforesta-
tion goal, HP will team up with World
Wildlife Fund’s (WWF) Global Forest
& Trade Network-North America
(GFTN-NA) to reduce fiber sourcing
risks for products and packaging,
source more environmentally responsi-
ble paper and packaging products, and
engage suppliers as partners in this
journey.

A husband and wife had been married
for 60 years and had no secrets except
for one: The woman kept in her closet a
shoe box that she forbade her husband
from ever opening. 

When she was on her deathbed—and
with her blessing—he opened the box
and found a crocheted doll and $95,000
in cash.

“My mother told me that the secret to
a happy marriage was to never argue,”

she explained. “Instead, I should keep
quiet and take out my anger by crochet-
ing a doll.”

Her husband was touched. Only one
doll was in the box—that meant she’d
been angry with him only once in 60
years. 

“But what about all this money?” he
asked.

“Oh,” she said, “that’s the money I
made from selling the dolls.”



In 2013, America composted about
87 million tons of material, equivalent
to a 34.3 percent recycling rate. On
average, 1.51 pounds of our individual
waste generation of 4.40 pounds per
person per day was recycled and com-
posted, according to the Environmental
Protection Agency (EPA). 

Chippers and grinders are often
used to reduce wood and green waste
and CW Mill Equipment has been
manufacturing grinders for over 40
years. CW Mill’s HogZilla® grinders
are configured with either tub or hori-
zontal feed systems mounted on self-
propelled tracks, trailers and stationary
frames. 

The company offers 20 standard
HogZilla models. “Diesel engines are
the most popular power source facili-
tating portability, but electric power is
very popular even in high horsepower
systems due to the simplified overall
design. HogZilla’s heavy construction,
quality components, and proven per-
formance have stood the test of time in
a wide variety of applications such as
land clearing, mulch production, and
many other waste recycling efforts,”
Brian Bergman, operations manager,
commented.

He added, “Hogzilla track options
have become extremely popular with
many land clearing contractors and
those involved in the wood and green
waste recycling industry. A HogZilla
on tracks is unparalleled in production
and mobility. Hydrostat pumps driven
off the front of the engine allow grind-
ing to continue while moving the
HogZilla. Most other grinders require
the operator to stop grinding before
moving the grinder. The loader/exca-

vator operator can stay in
the cab while moving the
track-mounted HogZilla to
different locations using a
remote control.”

There are many varia-
tions in wood, green waste,
end product preferences
and job sites. Similarly,
there are numerous
HogZilla machines with
many options available,
including mounted grapple
loaders. Bergman said,
“Each of our grinders can
be customized to suit indi-
vidual customer needs,
making HogZilla tub and horizontal
feed grinders a very popular choice for
grinding professionals.”

DuraTech Industries, in business
since 1966, offers the TC-12 and TC-

15 tree chippers. The powerful chip-
pers can grind logs up to 12” and 15”
in diameter and both employ a 129 hp
(96 kW) CAT C4.4 engine. The TC-12
also has a Kubota V3800 88 hp (74
kW) engine option.

“We offer a large tree chipper, TC-
15, with the same
advanced and power-
ful technology uti-
lized in our grinders,”
said Bob Strahm of
DuraTech Industries.
“We entered the mar-
ket with our TC-12
tree chipper and
we’ve now expanded
our product line even
further.”

Both chippers
feature a spring-
loaded feed wheel
with adjustable down

pressure. Also, an optional height sen-
sor automatically adjusts the feed
roller to material size and an optional
hydraulic gathering winch is also part
of the machine. A hydraulic 2 feed

roller system feeds the (4)
4.5” knives, designed to
chip wood waste.

The high-powered
units discharge debris 360°
from the hydraulic rotating
adjustable chip spout,
allowing a user to alter chip
disposal. They also include
multiple safety features like
the innovative hopper safety
light bars, with easy and
instant shut down. Two E-
stop switches, a disc hood
closed proximity switch
and a breakaway brake
switch to ensure the safety

of the operator are included as well.
“Safety is a major concern when

operating chippers,” said Strahm. “The
precautions installed on both of our
tree chippers allow users to operate
safely and benefit from full use of all
the features.” The tree chipper is avail-
able with a pintle or ball hitch and can
easily be towed to a job-site.

Weima offers a line of shredding
equipment specifically for the wood
industry and products range in size,
providing many options for various
operations and budgets. “For example,
small cabinet shops may only need our
WLK4 single-shaft shredder, for han-
dling end cuts or blocks. A larger
operation may need our WLK15,
which has a larger hopper and rotor
and so it can handle much larger scrap.
We also offer horizontal wood shred-
ders in various sizes for skeletons, 
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200 tons of tires per day
Nothing beats the Saturn Grizzly S-80 Grinder!

200 tons of tires per day

THINK OF IT AS A FEW
EXTRA TONS OF PROFIT.

      www.granutech.com877-582-7800

by MARY M. COX
maryc@americanrecycler.com

Manufacturer List
Bandit Industries

Jason Morey
800-952-0178

www.banditchippers.com

Continental Biomass Industries
Art Murphy

603.382-0556
www.cbi-inc.com

CW Mill Equipment Co., Inc.
Tim Wenger

800-743-3491
www.hogzilla.com

Diamond Z
Pat Crawford
208-585-2929

www.diamondz.com

Doppstadt US LLC
Chris Pap

440-937-3225
www.doppstadt.com

DuraTech Industries
Bob Strahm
800-243-4601

www.duratechindustries.net

Morbark Inc.
Tim Adams

800-831-0042
www.morbark.com

Rayco Manufacturing, Inc. 
JR Bowling

800-392-2686
www.raycomfg.com

Rotochopper
Andy Brick

320-548-3586
www.rotochopper.com

Sundance Grinders 
Chris Michaels
757-273-6286

www.sundancechippers.com

Vecoplan, LLC 
Kim James

336-861-6070
www.vecoplanllc.com

Vermeer
Jason Zylstra
641-628-3141

www.vermeer.com

Weima America, Inc. 
Madison Burt
803-802-7170

www.weimaamerica.com

West Salem Machinery
Mark Lyman
800-722-3530

www.westsalem.com

CW Mill Equipment Co., Inc.

DuraTech Industries See CHIPPERS/GRINDERS, Page B5

Weima America, Inc.
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rippings and other linear waste with
infeed vibratory conveyors,” said Madi-
son Burt, vice president of sales.

He stated that WEIMA shredders
are unique because products can be
customized to fit a client’s specific
application – whether that involves
size, RPM, and/or infeed/discharge
methods. “Proper set-up of a shredder
and location in the facility can elimi-
nate the need to handle waste repeat-
edly. This increases efficiency in the
overall operation. We also offer a vari-
ety of rotor types, knife types, and
screen sizes to make sure the through-
put is exactly what our customer
requires. We’ve had 30 years in the
industry to fine tune our shredding sys-
tems and we also manufacture shred-
ders that process all kinds of
manufacturing waste, including paper,
plastic, fiber and more,” Burt
explained.

He said his customers report an
astronomical expenditure for waste
removal. “When you shred leftover
wood, you can maximize use of each
dumpster and pay less for fewer loads
hauled from the work site. WEIMA can
offer a reduction ratio of 4:1 in some
cases, which can be a very helpful sav-
ings. It might be possible to trim cost
for personnel that handle the waste. We
can meet with a warehouse foreman, for
example, to ensure your handling
process is as efficient as possible,”
stated Burt.

In the rebound since the 2008 hous-
ing construction crisis, Audrey Brewer,
marketing manager, has noticed an
uptick in demand for shredders. “With
new production comes the need to shred
items such as molding, railing, decks,
cabinets, and doors. Also, as the ‘green
movement’ continues, more companies
realize it can be lucrative, manufactur-
ing in an environmentally sound man-
ner. Integrating scrap wood into a
production line is a great way to do so.
Resources are finite. It is great when
wood can be diverted from a landfill and
instead, converted to a useful commod-
ity like mulch, animal bedding, or boiler
fuel,” Brewer said.
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Chippers/Grinders
■Continued from Page B4

Agrilab Technologies Inc, (AGT) a
leader in compost heat-recovery tech-
nology, has recently installed a next-
generation compost heat recovery
system at Vern-Mont Farm in Vernon,
Vermont. The Drum Dragon 200™ sys-
tem generates continuous combustion-
free hot water from the aeration exhaust
of an aerobic rotary drum compost sys-
tem, reducing propane use on the farm
for milk-parlor washing.

“We installed the composting drum
last year and I kept looking at all that
hot exhaust steam coming out of the
drum thinking there must be something
we can do with that heat, and then we
learned about Agrilab Technologies,”
said Jeff Dunklee, co-owner of the farm.

The Drum Dragon 200 compost
heat recovery system is designed specif-
ically for the rotary drum compost sys-
tems that are becoming more common
on farms and commercial compost sites.
It can capture up to 120,000 Btu/hr con-
tinuously depending on the size of the
drum it is connected to and the amount
of hot water being used on the site.

A computerized web connected
data system tracks real time water tem-

peratures and other operational data
points making it easy to track perform-
ance or adjust aeration fan speeds to
increase or decrease the hot water pro-
duced. Typical compost exhaust vapor
temperatures range between 140˚F and
160˚F, with hot water temperatures up
to 150˚F.

The amount of heat recovered by
the Drum Dragon varies depending on
the hot water use patterns at the farm. At
the Vern-Mont Farm the Drum Dragon
preheats a 120 gallon tank of water to
up to 150˚F. The farm’s hot water
demand cycle results in an average of
30,000 Btu/hr of continuous heat 
recovered. 

The energy that can be captured by
a Drum Dragon 200 can be worth more
than $15,000 per year compared to
$1.20 per gallon propane prices,
depending on hot water use patterns of
the site. With existing financing pro-
grams this technology can be immedi-
ately cash-flow positive for farms,
saving money to help offset low milk
prices and other financial pressures on
dairy farms.

Agrilab Technologies installs
compost heat recovery
system at Vern-Mont Farm
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Aluminum can challe g

collected over 193,000

pounds of beverage cans

Rexam’s North American Corporate

Office in Chicago, Illinois, received top

honors in the 2015 Great American Can

Roundup (GACR) Industry Challenge

by recycling more than 61,000 pounds

of aluminum beverage cans. 

The GACR Industry Challenge,

sponsored by the Can Manufacturers

Institute (CMI), collected and recycled

193,213 pounds of beverage cans, rais-

ing more than $85,000 for local charities

across the U.S. 

Rexam’s recycling efforts raised

nearly $24,500 for local charities. As the

winner, the company received an addi-

tional $2,000 to donate to charity.

“The Great American Can Roundup

recycling contest continues to be a great

opportunity for our industry to show our

local communities how easy it is to recy-

cle and the inherent value in aluminum,”

said Claude Marbach, president and

chief executive officer, Rexam Beverage

Can North America. “It is our pleasure

to team with fellow can makers, suppli-

ers and local charities to set a positive

example in the communities we do busi-

ness in. On behalf of the entire team at

Rexam, I’d like to thank the manufactur-

ing plant and office teams across our

industry that participated this year and

continue to position the aluminum bev-

erage can as the most environmentally-

friendly beverage package in the world.”

Second place honors went to Ball

Corporation’s Findlay plant in Ohio.

This plant recycled 38,364 pounds of

aluminum beverage cans, equating to

more than $17,400 raised plus the

$1,000 prize money, all for donation to

a charity of their choice. 

Ball Corporation’s Rome plant i

Georgia took third place by recyclin

10,199 pounds of aluminum beverag

cans and raising more than $4,000 f

charity. 
CMI sponsors the GACR Indus

Challenge annually to promote awa

ness around the environmental bene

of recycling aluminum cans. The 2

Challenge involved more than 40 fa

ties, including plants and corpo

offices. 
Participating U.S. can manufa

ers are Rexam BCNA, Crown Hold

Inc. and Ball Corporation, as we

the two aluminum supplier comp

Novelis and Alcoa. The facilities

ner together with their local sc

charities and other organizatio

spread the recycling message an

back to their community. 

Since its inception, the 

Industry Challenge has recycle

than 7 million pounds of al

cans, equating to more than $7

raised for charities around the c

mprove
s 
team expects that the

n asphalt will improve

ulation qualities, there-

a longer service life for

dition, at the end of the

xpects that integrating

reduce greenhouse gas

ated during asphalt man-

se are only a few of the

y under study by the ÉTS

of Montréal is pleased to

th ÉTS in this applied

ect to integrate recycled

post consumer materials as

lly-friendly components to

struction material perform-

ority for our Administration.

h climate change and green-

requires a range of actions,

new materials with recycled

ery promising avenue. We are

ffer financial support and test

y out these new materials,”

Lionel Perez, City of Montréal

committee member in charge

ructures, the Commission des

Électriques, governance and

cy and governmental relations.

plans on testing its new asphalt

n Montréal test slabs in 2017. 

slag crusher
er bullion and silver bearing glass.

on of the new silver revenue

s will increase sales in coming

The Company made its first ship-

of silver bullion produced by the

efining process in early October.

Due to limitations of the glass slag

er, which was replaced, and previ-

ack of screening capability, the com-

has a backlog of glass that will be

hed and sized for shipment and sale.

nics plans to process the uncrushed

s slag in the first quarter of 2016.

er the backlog is processed, the refin-

glass slag will be processed as it is

oduced and shipped to a smelter for

e.
The new glass crusher uses about the

me amount of space as the crusher that

being replaced and provides a signifi-

ant expansion of crushing capacity. The

creening machine has high capacity, but

s compact and has been installed in the

same work area as the crusher. Each

machine has a state of the art dust collec-

tion system to prevent dust emissions

when they are being operated.

A

WITHIN THE U.S.

With just ONE call to 
American Recycler News,

you’ll get the equivalent 
of an entire sales force.

DON’T WAIT ONE MORE MINUTE!

System provides continuous hot water for milk house
washing, reducing propane use. Menards, Eau Claire, Wisconsin

was awarded the Business Friend of the
Environment Award from the Wisconsin
Manufacturers and Commerce (WMC)
for a major upgrade in its wood recy-
cling plant.

WMC is Wisconsin’s chamber of
commerce and the largest trade associa-
tion representing more than 3,700
employers.

Menards invested $3.5 million in
buildings and equipment to improve its
ability to recycle wood waste into recy-
cled products.

“It takes millions of pallets to run
our business. Last year we recycled over
seven million usable pallets and more
than 114 million pounds of wood scrap,”
said J.R. Menard, the company’s execu-
tive vice president.

The highest-quality recycled wood
is sent to another Menards plant in Eau
Claire for use as fiber in products, like
composite decking. Some scrap is used
for mulch and some are turned into fuel
for running wood-burning boilers during
the winter months.

In 2015, Menards recycled 100 mil-
lion pounds of cardboard, 10 million
pounds of plastic, 8 million pounds of
metal and 2.8 million pounds of paper.

Menards wins
sustainability
award for
wood recycling 
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AccuShred LLC
Nate Segall • 800-747-3341

“We refer to what we do as information destruction,” said Nick Segall, president
of AccuShred LLC in Ohio. “While paper destruction is the lion’s share, we certainly
do more than that.”

The “more” includes hard drive and other electronics destruction, as well as prod-
uct destruction. 

While AccuShred was founded in 2002, the company that spawned it is 75 years
old. That parent company was founded by Segall’s father-in-law, who was born in
Romania and survived the holocaust before coming to America. Like many others, he
started collecting rags, then paper and then steel. “It kind of evolved,” Segall said.

Segall’s brother-in-law, Barry Gudelman, became involved in the business, and
over time customers began asking about document and product destruction to go along
with scrap recycling. “You start to broaden your service offerings,” Segall said, and
that’s when Segall joined the new branch of the company.

“I am a graphic designer by education,” Segall said, but when his brother-in-law
made him the offer to come into a new business, Segall decided to give it a try. “I came
not knowing a whole lot,” he said. “The business was brand new. It was a world dif-
ferent than what I was used to.”

While he gave up graphic design as a career, he keeps it in mind. “I’m a firm
believer in our trucks being rolling billboards,” he said.

Now, Segall is president of AccuShred while Gudelman is vice president. Mean-
while, Gudelman is president of the recycling company and Segall is vice president.

AccuShred handles all grades of waste paper and nonferrous metals, but Segall
said that government regulations sometimes makes the metals business difficult.
“We’re supposed to look at everyone with jaded eyes,” Segall said, since the company
must check IDs and hold onto valuable materials in order to thwart the sale of stolen
metals. “I don’t care for having to take that attitude with all our customers.” 

The document destruction business doesn’t have that sort of problem. Instead, it’s
about destroying customer data. “There are a number of options,” Segall said. The
company will pick up materials within a 100 mile radius of Toledo, or they can send
out a mobile shredding truck. Nearby customers sometimes prefer to bring in their
own materials for destruction.

AccuShred is NAID certified, and Segall is a past president of the organization.
“It helps a customer’s concerns on how we handle the material,” Segall said. Because
of the certification, the company is subject to random unannounced audits, so cus-
tomers can feel confident their material is always handled properly.

Paper is shredded to a small size and shreds are intermingled, making them
impossible for anyone to piece together any documents. And, “it gets sent to a paper
mill pretty quickly,” Segall said.

When it comes to computer hard drives, Segall said he doesn’t believe in data
wiping and reselling hard drives even though that would earn them more profit. “We
physically destroy hard drives that come into our facility. They are sent through a
shredder.”

Product destruction runs the gamut from display items to coupons to football hel-
mets to solar panels. Sometimes the company receives prison guard uniforms to be
destroyed. “You don’t want them out on the street,” Segall said. Some of the items are
research and development samples, obsolete inventory or defective items. 

One of the more unusual products the company destroyed was a shipment of toi-
lets. Not only did they destroy them, but they also found a home for the material so it
didn’t end up in a landfill.

Segall credits much of the company’s success to “wonderful security drivers”
who aren’t just truck drivers – they’re in charge of the customers’ data and have
responsibility for solving problems on the spot, like when driver finds out that the
paper to be destroyed comes along with metal file cabinets.

When hiring drivers, “it takes me a long time to find the right person,” Segall said,
but that care pays off. “I have my very first driver still working here.”

Customer service also involves community service, like fundraising for Susan G.
Komen. AccuShred provides special pink totes, customers play slightly more than the
usual fee, and AccuShred matches the customers’ donations to the charity. So far
they’ve raised over $80,000 and “we’re starting our march towards $100, 000,” Segall
said.

The company is very active on social media, including Twitter, Facebook, and the
company blogs. In fact, they were named one of the most influential Twitter feeds in
the industry.

“I love growing this business,” Segall said. “I never wanted to be the cheap guy
out there. We offer great service and great value for the money.” From the customer’s
perspective, “It’s all about the security.”

Although Segall said he has received offers to buy the company, he said, “I’m
having too much fun growing the business to let it go.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

To be included in the spotlight, 
you must manufacture the 
equipment featured. We require 
a company name, contact 
person, telephone number and, 
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0043.
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SPOTLIGHT
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American Recycler is not responsible for non-inclusion of manufacturers and their equipment. 

Manufacturers are to contact American Recycler to ensure their company is listed in the Equipment Spotlight.
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Catalytic Converter
Shears

Primary Reduction

Metal Shredders

The U.S. Environmental Protection
Agency (EPA) sent its final rules on
controlling methane from new and
existing landfills to the White House
Office of Management and Budget
(OMB) for review. 

The rules consist of a new source
performance standards (NSPS) rule for
new and modified landfills and also a
rule revising emission guidelines for
existing landfills. 

The revisions are in response to a
2011 petition from the Environmental
Defense Fund (EDF) demanding a
lower threshold at which facilities must
capture methane emissions. 

EPA has a statutory duty to review
and if necessary revise NSPS rules
eight years after their issuance, but
failed to do so for the landfill NSPS,
which it issued in 1996.

EPA proposed changes to the
NSPS in August 2015. EPA has no
statutory duty to revise the emissions
guidelines for existing sources but did
so anyway. Under the proposed rules,
landfills would be required to capture
landfill gases emitted above a threshold
of 34 metric tons of methane which is
significantly lower than the existing 50
ton threshold.

EPA finalizes methane rules

Ohio waste industry pioneer
inducted into National Waste
& Recycling Hall of Fame

The National Waste & Recycling
Association (NWRA) honored Charles
Walton, Founder of Wastequip. Walton,
who passed away at age 83 last year,
served as a distinguished leader and
visionary in the industry growing his
company to become the leading waste
and recycling equipment manufacturer
in North America.

Walton was a visionary in the
waste industry because he recognized
and capitalized on an opportunity to
create a competitive advantage among
waste equipment manufacturers. Wal-
ton’s idea was to consolidate the frag-
mented waste equipment
manufacturing sector of the waste
industry.

As waste haulers began consolidat-
ing into large national firms, Walton
realized a national manufacturer would
have the best opportunity to serve these
companies by providing standardized

equipment, manufacturing economies
of scale, improved engineering, inven-
tory availability, faster delivery and bet-
ter service. To realize his vision,
Walton knew he would need to create a
company with manufacturing facilities
coast to coast. Walton was convinced
his idea would work and invested his
life savings, combining it with $10 mil-
lion he raised from venture capital
firms in Cleveland, to found Wastequip
in 1989.

Throughout his waste industry
career, Walton’s focus was always on
acquiring the best companies within
their region and product category,
brands like Toter, Galbreath, pioneer,
Mountain Tarp, Cusco, and Accurate.

During his 20 years with Waste-
quip, Walton completed 24 acquisions
and started 4 businesses. At one point,
Walton grew the company to 41 loca-
tions and over 2,500 employees.

A puny guy applied for a job as a lum-
berjack. “Sorry,” said the head lumber-
jack, eyeing the man up and down,
“You’re just too small.”

“Give me a chance to show you what I
can do,” the guy pled. “You won’t regret
it.”

“Okay,” said the boss. “See that giant

oak over there? Let’s see if you can chop
it down.”

Half an hour later, the mighty oak was
felled, amazing the boss. “Where’d you
learn to cut trees like that?” he asked.

“The Sahara Forest.”
“You mean the Sahara Desert?”
“Sure, if that’s what they call it now.”
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Botanical Garden and Arizona State
University’s Athletics Department as
well as ASU’s compostable debris gen-
erated from storm damage. They also
work with a local school district, allow-
ing them to drop off green organics at
their yard for a cheaper price than they
pay to landfill it. 

“Once we have enough staff to
manage our facility, we hope to expand
the program to allow residents and
commercial landscapers to drop off
green organics. The latter would be
charged a fee but it would likely be
cheaper than landfilling the material
and to eventually sell the compost to
commercial landscapers and other com-
mercial account holders,” Bessler said. 

Future Outlook
As with any new program that

requires substantial resident participa-
tion, the responses to mandatory com-
posting are mixed. Many residents are
enthusiastic because of the kinds of
cities where composting is happening,
but some complain of inconvenience. 

“In general, compliance has been
pretty good at keeping contamination
low,” Moloney said. With businesses, it
is similar to many sustainability topics
– some do the minimum to meet com-
pliance and complain of intrusive regu-
lation, others look at composting as a
strategic opportunity for cost savings
and branding building. One casino
client more than paid for their compost-
ing effort just through the discarded sil-
verware they recovered.”

And composting in corporate facil-
ities aligns with the responsible ethos
many companies are using to attract
millennials. 

“There is a lot of opportunity to
weave food waste in retail and restau-
rant sustainability narratives, but that
space is largely unclaimed,” Moloney
said. “And a lot of waste management
firms are a little tentative to engage
because of the new logistics and risks.
We are seeing some interesting models
like value-added compost products and
some engagement of water treatment as
a potential channel for food waste. But
a lot of the work is local or regional; we
haven’t seen a single company domi-
nate the emerging market.”

Experts agree that education is
probably the biggest action interested
municipalities can take. 

“Helping to answer questions
about what can and can’t be recycled,
where to store compost, how to manage
pests and smells, and to remind resi-
dents of the benefits at stake,” Moloney

said. “On the hardware side, New York
provides bags to allow apartment
dwellers to freeze compost to reduce
odors. In cities with mandatory ordi-
nances, there are enforcement actions
as well. It is definitely a space to watch,
and one ripe for innovation to brings
this from a well-meaning minority to a
majority of cities.”

From a southwestern regional per-
spective, Bessler said Tempe probably
would not see any state or local govern-
ment legislation/mandates for compost-
ing in the near future. 

“Without legislation such as land-
fill bans on this type of material,
municipalities have favored a user fee
or voluntary approach,” Bessler said.
“In general, the western states are
unalarmed by the realities associated
with landfill capacity; however, as land-
fills close, controversy surrounding the
potential opening of new ones will
ignite more serious conversations. Pub-
lic health concerns with contamination
of the water table, increased fuel costs,
long distance hauling, carbon pricing
and air quality will emerge.

Until that happens, Bessler envi-
sions more cities working together to
share ideas and possibly equipment
(grinders, chippers, screeners, etc.) to
mitigate costs and manage programs
better. In fact, the City of Tempe has
compiled a manual to assist other
municipalities who wish to pursue
large-scale composting.

“Trends have a lot of inertia, which
means that they keep moving in the
same direction unless another force
chances their speed or direction. At the
moment, the inertia behind mandatory
composting is pushing for slow change,
which means that, all things being
equal, mandatory composting will be
part of most of our futures,” Levine
said. “The only question is how quickly
it will be embraced.”

From a trends perspective green
issues are growing in cultural impor-
tance. Younger people especially are
moved to take positive steps to make
the world a cleaner, healthier place.
Levine said this trend is set to continue
or even grow in importance. 

“Because there are strong political
counter-forces, however, the battle for
mandatory composting will likely turn
on economic arguments,” If and when
the industry can make a convincing
economic case for mandatory compost-
ing, the measure will pick up steam and
find a wider embrace by the American
public.”

Mandatory Composting
■Continued from Page B1

Quest Resource Holding Corpora-
tion is expanding food waste diversion
services for Sprouts Farmers Market,
an existing client. 

Quest designed and deployed a
comprehensive organics recycling pro-
gram at all California stores, ahead of
new mandatory commercial organics
recycling regulations. The program
reduces food waste by diverting pro-

duce, dairy, bakery, bulk, deli and juice
bar items that cannot be sold or
donated. The retailer now recycles food
waste that cannot be donated at 125
stores. 

California Assembly Bill 1826
(AB-1826 Solid waste: organic waste)
requires businesses that generate
organic waste to implement organic
waste recycling programs in phases

depending on the amount of waste gen-
erated per week. Since Sprouts Farmers
Market generates four cubic yards of
organic waste per week at its stores in
California, Quest is helping the retailer
stay ahead of the regulation requiring
the retailer to recycle food waste by
January 1, 2017. 

Quest’s organics recycling pro-
gram converts food waste into nutri-

tional animal feed additives or com-
post, helping to prevent greenhouse gas
emissions and reduce waste in landfills.
Quest developed custom online and in-
store training to help educate and
engage store associates to ensure the
program is successful. 

Additionally, Quest manages waste
and recycling programs at all 229
Sprouts Farmers Market locations. 

Quest Resource to expand food waste diversion

Legislation introduced allows
states to limit waste imports

U.S. Representative Matt
Cartwright introduced bicameral Trash
Reduction and Sensible Handling
(TRASH) Act, H.R. 5656, legislation
that would allow states to determine
waste entering into its borders.

U.S. Senator Bob Casey (D-Penn.)
has introduced companion legislation
in the Senate.

“The importation of waste into
Pennsylvania has posed significant
problems for our communities,” Rep.
Cartwright stated. “Too many times,
communities across the U.S. live in the
shadow of trash, trash that often comes
from hundreds of miles away. Our dis-
trict has landfills reaching their holding
capacity. This legislation gives states
and communities a much needed voice.
Also, we must strengthen and incen-
tivize recycling, composting and envi-
ronmental standards. This legislation
helps communities do just that.”

Additionally, the TRASH Act
allows states to restrict out-of-state

waste coming into its state. Alterna-
tively, the bill allows states to impose a
community benefit fee, which a state
can redirect toward communities
affected by waste.

This legislation comes after the
Keystone Sanitary Landfill has issued a
proposal to remain open, increase the
height of the site by 165 feet, and
expand the size of the landfill overall.
As many landfills and trash sites across
the state and country are nearing capac-
ity, the TRASH Act addresses an issue
long overdue.

In the Pennsylvania 17th congres-
sional district, six landfills have
received out-of-state waste: Alliance
Landfill in Taylor, Chrin Sanitary
Landfill in Easton, Grand Central Sani-
tary Landfill in PenArgyl, Pine Grove
Landfill in Pine Grove, Commonwealth
Environmental Systems Landfill in
Hegins, and the Keystone Sanitary
Landfill in Dunmore.
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