
Call it fraud, deceptive
business practices, outright
criminal conduct or even inter-
national terrorism. They all cost
the legitimate auto recycling
industry and taxpayers untold
millions of dollars every year
and lead to deaths and injuries
from accidents caused by
improperly repaired vehicles or
even from vehicles used to
deliver improvised      explosive
devices. Unfortunately, it also
casts a shadow on honest, hard
working people in the auto recy-
cling business trying hard     to
make a living in a tough
marketplace.

A number of criminal activ-
ities were described by Howard
Nusbaum, the founder and
administrator of the National
Salvage Vehicle Reporting Pro-
gram (NSVRP). The NSVRP is
a public interest organization
that works with national and
international law enforcement to
reduce auto theft, fraud and ille-
gal export of vehicles. 

The NSVRP board consists
of representatives from the
International Association of
Chiefs of Police, the Miami-
Dade Police Department, the
North American Export Com-

mittee and the Association of
Auto Theft Investigators as well
observers from various govern-
ment agencies. 

“I would go to salvage auc-
tions and see burnt-out or flat-
tened vehicles with clean titles
purchased for significant
amounts of money. Many were
going to criminal groups

because they had no commercial
value, and were bought for ille-
gal activities,” said Nusbaum 

Nusbaum cited one exam-
ple of what has been happen-
ing. NSVRP recently tracked a
2007 Porsche 911 that was sold
at auction with a clean title for
$16,500 cash. The 911 was
basically flattened with little

commercial value beyond scrap
metal. The hulk was shipped in
a container to Hamburg, Ger-
many adding another $3,500 to
the nefarious investment. In
effect, the buyer paid $20,000
for clean paperwork and a VIN
number without any paperwork
mentioning the extensive
damage. It appeared as though

the 911 was legitimately pur-
chased in the United States,
legally imported into Germany
with supporting documentation.  

We can only speculate on
the likely scenario of what hap-
pened next. Thieves could go
out and steal several 911s of the
same make and model, perhaps
from multiple counties. On the
black market, sets of counterfeit
vehicle identification numbers
(VIN) identical to the damaged
Porsche are bought and put on
the stolen cars and titles, paper-
work duplicated or forged. 

Nusbaum mentioned that
counterfeit VIN number sets
even come with extras in the
event of installation mistakes.
The stolen vehicles can be sold
with cloned VIN numbers and
titles and sold to unsuspecting
buyers in different countries
because countries do not cross
check information. What’s
more, a criminal can title and
insure the original 911 wreck,
dump it somewhere, report it
stolen and collect full market
value on a fraudulent insurance
claim.  

“There are documented
cases where vehicles are pur-
chased at United States auctions,
exported and wind up delivering
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Fraud sucks profits from auto recyclers

See AUTO FRAUD, Page 5

Damaged luxury automobiles are purchased for VIN swaps, potentially netting fraudsters hundreds of thousands of dollars in profits.

PHOTO BY DAVID MCSHANE | DREAMSTIME

Pulled parts thrive
in thrifty times

RMA claims EPA scrap tire
proposal is anti-environment 

The United States Environmental
Protection Agency (EPA) has proposed a
rule that would significantly harm the
existing infrastructure that manages scrap
tires as well as reverse two decades of
environmental cleanup success, according
to the Rubber Manufacturers Association
(RMA).

After decades of EPA-sanctioned use
as a supplemental industrial fuel, EPA is
proposing now to declare whole scrap
tires a solid waste. The new designation
would require facilities using whole tire-

derived fuel (TDF) to add costly new
emission controls that would not be
required to burn traditional, less efficient
fuels. Instead of this option, many TDF
users likely will opt to stop using TDF in
favor of more costly, less efficient and
higher emitting traditional fossil fuels,
including coal. This will likely result in a
dramatic reduction of TDF use while driv-
ing tens of millions of scrap tires back to
landfills, stockpiles and illegal dumping
sites.

See SCRAP TIRES, Page 8



American RecyclerPage A2, September 2010

US Shredder introduces
“Castings for a Cure” program

The US Shredder and Castings
Group announced its inaugural “Cast-
ings for a Cure™” campaign. Between
August 1st and October 31st, a portion
of all the company’s castings sales will
be donated to the Susan G. Komen for
the Cure. The company will also be
accepting donations during that time as
part of the campaign.  The donations
will be contributed in honor of company
president Bill Tigner’s wife, Carla, a
breast cancer survivor.  

According to Tigner, “Like thou-
sands of families, breast cancer has had
a tremendous affect on my family,
including my wife, my mother and even
my father-in-law. All three are now can-
cer survivors thanks to research made
possible from foundations like the Susan
G. Komen for the Cure.”

The company has produced pink
“Castings for a Cure” castings that will
be given to each customer and donator
during the campaign. The program is

planned to be repeated every year until a
cure has been found. 

Business gives roofers
means to recycle shingles

Ideal Recycling Inc., an asphalt
shingle recycling company now operat-
ing in its second full season, expects to
remove 20,000 tons of asphalt shingles
from Michigan landfills this year. The
company supplies its finely ground mix
to asphalt companies that, in turn, use it
to pave parking lots and private roads.
Ideal Recycling is fast becoming Michi-
gan’s largest asphalt shingle recycling
location.

“We are continuing to grow and are
seeing more and more new customers
who want to use us to help them keep
their shingles out of landfills and market
themselves as green,” said co-owner
Chris Edwards. “After working with us
for one season, we are finding that our
customers now understand that the loads
they bring us need to be clean.” 

Awareness of shingle recycling is
increasing and Ideal has partnered with a
number of new green roofing and haul-
ing companies for 2010. One of its green
contractors, Kearns Brothers Inc., a roof-
ing company based in Dearborn, Michi-
gan, said its customers appreciate the
fact that their roof shingles don’t end up
in landfills. 

“The response from our customers
has been very positive,” said Gary
Kearns, sales and marketing manager for
Kearns Brothers. “Ideal is great to work
with and recycling our asphalt shingles
with them is really seamless.”

Ideal has the capacity to recycle
52,000 tons of shingles per year, as
allowed by permit. The company accepts
shingles from homes, apartments or con-
dos with four units or less and charges a
per-ton tipping fee of $18-$20 for clean
loads – less than the cost to dump them
in a landfill.

Michigan legislators are considering
a solid waste surcharge for items
dumped in landfills, making it even
more economical to send asphalt shin-
gles to Ideal.

According to Michigan law, asphalt
companies may use up to five percent
recycled asphalt in hot asphalt mix. At
the current time, recycled asphalt is not
approved for use in public roadways, but
Ideal Recycling co-owners Edwards and
Todd Foster hope that will change in the
future, particularly with concerns about
the environment and the costs of oil
mounting.

Honolulu begins recycling effort
Honolulu Mayor Mufi Hannemann

announced that a new recycling effort will
increase the amount of material reused
rather than deposited in the city’s landfill.

The initiative will combine recycling
of green waste, such as yard trimmings,
along with food waste and sewage sludge,
using “in-vessel conversion” to create a
marketable soil amendment.

The city awarded this initiative to
Hawaiian Earth Recycling LLC, which
will construct a facility on private property
in Wahiawa. The company will build,
operate and maintain the facility. Con-
struction is expected to begin early next
year, and be completed in 24 months.

The company will process approxi-
mately 100,000 tons of waste per year.
This will include up to 80,000 tons of
green waste, 10,000 tons of food waste,
and 20,000 tons of sewage sludge.

The city currently diverts approxi-
mately 62 percent of its waste from the
landfill by utilizing recycling and energy
conversion opportunities. 

The new project will increase that
rate to 67 percent, and it will increase to
85 percent when a third boiler under
construction at the city’s H-Power
garbage-to-energy plant is completed in
2011.



One hundred twenty-five executives
from leading scrap recycling companies
throughout the country took to Capitol
Hill on July 21 to support the scrap recy-
cling industry’s agenda on key legisla-
tive and regulatory issues.

The executives, in Washington to
attend the Institute of Scrap Recycling
Industries (ISRI) Summer Board and
Committee meetings, called on more
than 175 members of Congress all in one
day to help convey to those members the
positive role that scrap recycling plays in
the nation’s economic and environmen-
tal well being, with the $54 billion
industry employing over 100,000 people
and providing $21.4 billion worth of
exports to 154 countries worldwide.
Recycling is a climate-friendly activity
that saves energy, reduces carbon emis-
sions and conserves natural resources.

Industry executives also stressed the
importance of the Senate and House
Recycling Caucuses, which together
include more than 150 members of both
political parties, providing a permanent
infrastructure to help educate members
of Congress and their staffs about the
economic and environmental benefits of
recycling, as well as providing a forum
for exploring opportunities for promot-
ing and encouraging recycling in legisla-
tion. As a result of the Congressional
visits, several members of the House and
Senate pledged to join the Congressional
Recycling Caucuses.

Other topics  included:
•Climate change – industry voiced

its support for an amendment to any
energy/climate change legislation to
remove impediments to recycling and
encourage greater collection and con-
sumption of recyclables through incen-
tives to recycling and building broader
public awareness and support for recy-
cling. The amendment has been included
in most prior climate legislation and
enjoys bi-partisan support.

•Electronics exports – The industry
expressed its support for the export of
electronics in an environmentally
responsible manner. Industry leaders
emphasized that ISRI has adopted a new
electronics recycling export policy that
strongly condemns “sham” recycling, as
well as exports to countries and facilities
that lack the expertise to handle elec-

tronic scrap properly, as well as banning
the export of electronics for landfilling
or incineration for disposal. The new
ISRI policy requires robust downstream
due diligence on facilities outside the
United States that recycle or refurbish
electronics, as well as requiring verifi-
able environmental, health and safety
management systems.

•Materials theft – The industry is
fully committed to combating materials
theft and working with law enforcement,
community leaders and affected busi-
nesses. ISRI has implemented programs,
such as ScrapTheftAlert.com and “Do
Not Buy” lists, and established outreach
efforts designed to effectively reduce the
number of thefts. Industry leaders also
noted that ISRI supports pragmatic leg-
islation that effectively combats the
issues surrounding materials theft, espe-
cially if it includes provisions to prevent
the theft of these materials in the first
place.

•IRS reporting requirements – the
expanded requirement to issue 1099s to
purchases of property in excess of $600
in addition to the current requirement for
services (contained in the health care
legislation passed earlier this year) pres-
ents serious concerns about proper
implementation, including data security,
enforcement, and liability issues. 

•Surface transportation board –
reforming the Surface Transportation
Board to enforce the railroad industry’s
obligations to serve its customers and
provide cost-effective approaches to help
shippers.
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NRRA receives
USDA grants

Northeast Resource Recovery
Association (NRRA) received official
notification of a USDA Grant Award of
$69,229 for educational outreach to
transfer facilities and schools through-
out New Hampshire and Vermont.
Working in collaboration with the
Association of Vermont Recyclers
(AVR), NRRA will target communities
that have not been contacted recently
to bring them additional technical
assistance.

In addition to the USDA Award,
NRRA and AVR are joint recipients of
$41,010, to support additional, dedi-
cated, school “Community within the
Community” educational programming
throughout the twin state region.
Included in this grant is support for two
Northeast School Conferences to be
held in the spring of 2011.

New Hampshire the Beautiful had
previously awarded NRRA a $25,000
school program grant that has been used
for the spring 2010 outreach program
and culminated in an outpouring of over
110 school attendees at the first in the
nation School Recycling Conference
held on June 7, 2010 in Manchester as
part of the NRRA 29th Annual Confer-
ence and Expo.

These awards, along with an earlier
Charitable Foundation Grant of $4,500
will allow NRRA to increase its out-
reach efforts, increase data gathering
and will assist NRRA in meeting its pri-
mary directive of regional recycling
education and technical assistance.

Recycling industry
leaders visit Washington 

The Solid Waste Authority of Cen-
tral Ohio (SWACO) announced that the
residents in Franklin County continued
to recycle at a record pace.

For the first six months of 2010,
recycling at the SWACO drop off recy-
cling centers was up almost six per cent
(5.97 percent). Almost 7,784 tons were
collected which represents an increase of
439 tons over the first six months of
2009.

June 2010 also set an all time
monthly collection record of 1,432 tons.

Ohio county sets
recycling record

A recent survey of the member com-
panies of the National Demolition Associ-
ation, a trade organization representing the
global demolition industry, reveals that the
companies are experiencing a slow
improvement in the dynamics of the dem-
olition industry.

In answer to the question, “Are you
seeing any change in the volume of demo-
lition project opportunities, jobs to bid, in
your market?”, forty-one percent of the
respondents said “yes.” Approximately 25
percent said “no,” while 35 percent said
they are still not sure.

In response to the question “Has the
federal government’s stimulus program,
$787 billion approved last year, had any
effect on the market of demolition services
in your area?”, a full one-third of the
respondents said “yes,” while 44 percent
said “no,” and 20 percent were not sure.
“These numbers are no surprise,” said
Michael R. Taylor, CAE, executive direc-
tor of the National Demolition Associa-
tion. “So much of our work flows from
activity in the construction industry and
takes a little more time for us to benefit
from an upturn in that industry. McGraw-
Hill Construction reported that new con-
struction starts in May climbed 3 percent
from the previous month and that non-res-
idential building showed improvement in
May, as well. We’re optimistic that we’ll
steadily feel the improvement as the year
progresses.”

NDA survey
sees positive
change in
opportunities



American RecyclerPage A4, September 2010

American Recycler is published 12 
times per year, postage paid at 
Columbia, Missouri.

SUBSCRIPTIONS:  Call our offices 
at 877-777-0737 or visit 
w w w. A m e r i c a n R e c y c l e r. c o m .     
US 1 year $48; 2 years $72.

© COPYRIGHT 2010 by American 
Recycler. All rights are strictly 
reserved and reproduction in whole 
or in part is prohibited without prior 
written permission from the 
publisher.

Submission of articles, artwork and 
all photography must be accompa-
nied by a self-addressed stamped 
envelope if a return of materials is 
wanted. Byline contributors’ views 
should not be construed as repre-
senting the opinion of the publisher.

American Recycler reserves the 
right to edit any and all material 
submitted for publication. All Letters 
to the Editor must be signed and 
include a telephone number for 
verification. The editor of this publi-
cation does not accept responsibility 
for statements made by advertisers 
herein.

PRINTED ON 
RECYCLED PAPER

Publisher and Editor

ESTHER G. FOURNIER
esther@AmericanRecycler.com
news@AmericanRecycler.com

Production and Layout

MARY E. HILL
mary@AmericanRecycler.com

Editorial Focus Section Editor, 
Production and Layout

DAVID FOURNIER, JR.
david@AmericanRecycler.com

Marketing Representatives

MARY M. COX
maryc@AmericanRecycler.com
MARY E. HILL
mary@AmericanRecycler.com

Circulation Manager

DONNA L. MCMANUS
donna@AmericanRecycler.com

Writers and Contributors

MIKE BRESLIN
mbreslin@AmericanRecycler.com
DONNA CURRIE
dcurrie@AmericanRecycler.com
MARK HENRICKS
mhenricks@AmericanRecycler.com
IRWIN RAPOPORT
irapoport@AmericanRecycler.com
RON STURGEON
rons@rdsinvestments.com

Production Offices

900 W South Boundary, Bldg 6
Perrysburg, OH 43551-5235
877-777-0737  fax 419-931-0740
www.AmericanRecycler.com

877-777-0737  Fax 419-931-0740

CALLSHAUGHNESSY.COM

800-549-0490
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Hamburg, NY

WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Conveyor rubber belt, chain-drive, 60” width, 
reconditioned. Ideal for 2-ram baler or 
wide-mouth horizonal baler.  $22,500.

BALER-CLIPS/STAINLESS STEEL: 
  Completely reconditioned with warranty!

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

Large selection of GOOD, used DOWNSTROKE balers.  

SIERRA 500-T Portable Shear/Logger/Baler, Call!
E-Z Logger, 1998 Portable Diesel. $78,000

Car Crushers – GREAT BUYS:
Al-jon 20 1989 w/NEW REMOTE. 1 owner, Exc Cond.
MAC PORTABLE. Late 80s, runs, as/is for under $50K.

We need logger balers for rebuild! Call with details.

WITH FAST DELIVERY!
Grapples & Magnets
WE NOW OFFER HIGH QUALITY

Equipment MANUALS Available - CALL

NEW 8” ALLIGATOR SHEARS:
in-stock and on sale! 

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

AVAILABLE IMMEDIATELY!  RECONDITIONED:
FLATTENER BLOWERS - CP200/CP250

 2 DENSIFIERS: Mosley S2000,  CP1000, available now, 
PRICED TO SELL!

Hard time special: 
with FREE freight, $5,000

limited time, lower 48!

Mosley Guillotine Shear 1,000-T , under $140K

We rebuild all 
Hi-Density BRIQUETTERS

Hammermill Shredder, Small Complete System Call!

New Low Price. Lower pressure ALLIGATOR
SHEARS – Ideal for radiator cleaning, etc.

To the Editor:
The article in your August 2010 issue, “Biomass Study Shows Growing Oppo-

sition,” unfortunately has some facts wrong. 
The current controversy over biomass in Massachusetts is based on the June

2010 study by Manomet Center for Conservation, which studied the environmental
effects of using whole trees for biomass power. 

However, this is not the practice of the biomass industry as it exists today. We
do not burn forests for power; we utilize wood waste materials – industry byprod-
ucts, debris from the forest floor, tree trimmings – as it is not economically practical
to burn entire trees to produce energy. Biomass is considered carbon neutral because
it does not release any new carbon into the atmosphere, unlike fossil fuels, which
have been trapped beneath the earth’s surface prior to burning.

In a rare clarification statement issued in late June, Manomet acknowledged that
its study did not provide the full picture of biomass, and many of the resulting media
stories were inaccurate. 

The Biomass Power Association has submitted comments to the Massachusetts
Department of Energy Resources imploring them to reconsider their view of bio-
mass. The agency’s ruling stands to endanger the renewable energy sector in the
state of Massachusetts and, potentially, in other states as they follow the precedent
set by Massachusetts.

That would truly be tragic, as the biomass industry currently provides more than
50 percent of the nation’s renewable energy. Biomass is a clean, viable renewable
energy source that provides thousands of American jobs, and it should be protected. 

Bob Cleaves, President and CEO
Biomass Power Association

LETTERS TO THE EDITOR

Cedar Grove Composting announced
that it is working with BioFerm Energy
Systems, a German-based clean energy
generation company owned by The
Viessmann Group, to integrate anaerobic
digestion into its composting process.
The proposed technology employs a
high-solids anaerobic digester that pro-
duces a usable biogas by enhancing nat-
ural processes to convert food scraps and
yard clippings into a viable fuel. That
biogas can then be used as either natural
gas for auto and truck fuel or to produce

electricity. Cedar Grove is in the engi-
neering and design phase of this project.

The project is one of the first and
largest of its kind in the United States.
The digester will produce biogas by con-
verting once wasted food and yard
scraps into digestate that can then be
combusted to produce electricity and
heat, or be scrubbed to natural gas qual-
ity. These can be used as a renewable
alternative to compressed natural gas
applications, such as transportation fuel.
Once operational, the digester will pro-

duce energy equivalent to the electricity
usage of 400 homes or the fuel for 1,100
passenger vehicles per year.

By producing energy from food
waste and reducing green house gases,
Cedar Grove will help reduce landfill
volumes, saving space for items that
truly have no greater usage. Energy
made from source separated food and
yard waste is also a cleaner fuel than
landfill derived methane.

Cedar Grove Composting utilizes
anaerobic digestion to produce biogas

The United States Green Building
Council (USGBC) has awarded Gold Cer-
tification to IESI Corporation’s (IESI)
material recovery facility (MRF) in McK-
inney, Texas. 

The IESI MRF is the first privately
funded single-stream recycling facility in
North America to receive USGBC’s
LEED Gold status. Developed by the
United States Green Building Council in
2000, Leadership in Energy and Environ-
mental Design (LEED) is a third-party
certification program that is the nationally

accepted benchmark for the design, con-
struction and operation of high perform-
ance green buildings. 

The 28,000 square foot McKinney
MRF contains numerous sustainable fea-
tures including certified wood, recycled
steel, low-flow water fixtures and energy
efficient machinery. Because the facility
utilizes the single-stream process, cus-
tomers can combine materials in one large
container. 

IESI’s McKinney MRF is only one of
many of the company’s recent enhance-

ments to its sustainable initiatives. In Sep-
tember 2009, IESI obtained LEED Gold
certification for its Seneca Meadows Envi-
ronmental Education Center in Seneca
Falls, New York. This facility serves as an
educational resource for children and
adults by providing nature-based program-
ming. The education center is adjacent to a
thousand-acre wetlands complex acting as
an outdoor recreational area, complete
with walking trails, boardwalks and
wildlife overlook stations. 

IESI’s Texas facility receives certification 

Purchase a gift subscription 
for someone special today.

877-777-0737
www.AmericanRecycler.com
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car bombs in Iraq,” said Nusbaum. There
are also cases of criminal organizations,
international brokers or buyers that are not
licensed United States businesses and
therefore hard to track. They bid at auction
for damaged cars with clean titles, steal
matching cars to which they apply fake
VIN and titles and sell the vehicles pri-
vately sometimes on the internet via sites
like eBay or craigslist.org.  

In June the Automotive Recyclers
Association (ARA) called on state law-
makers to review and update gaps in laws
that may perpetuate fraudulent car sales
and related illicit activities. Michael E.
Wilson, CEO of ARA, focused on one of
the primary problems, “The cash intensive
nature of motor vehicle sales makes them
vulnerable to a number of criminal activi-
ties including money laundering, drug traf-
ficking, automotive theft and fraud. This is
a position widely held in state and federal
law enforcement circles in this country.”

According to ARA, the largest auc-
tion operator in the country estimates that
more than five million total loss and sal-
vage vehicles are sold annually in the
United States. As a result of the high num-
ber of these transactions being cash, espe-
cially at public auctions, it is a breeding
ground for crime and deceptive rebuilders. 

One of the most wide spread and
egregious practices is VIN cloning – buy-
ing a severely damaged vehicle for cash
for the sole purpose of acquiring the title
and VIN number, which are then attributed
to stolen cars. There are also unsavory
scam artists that buy cheap cars at auctions
with body damage or mechanical prob-
lems, make shoddy repairs and misrepre-
sent the actual condition to unsuspecting
buyers. “I know of some bad ones that
stuff newspapers where airbags should be
and paint over the warning light on the
dash,” said Nusbaum. Obviously, if repairs
are not professionally made in all respects
it not only endangers the vehicle’s driver
and passengers, but potentially anyone
else on or near a road. 

Some salvage pool auction companies
promote schemes to get around laws put in
place to protect consumers. Wilson put it
this way, “ARA has good standing rela-
tions with many companies in the salvage
pool auction industry. They provide a valu-
able resource to our members. But there
are a few companies that appear to have
policies that could facilitate bypassing var-
ious laws.” Wilson cited an auction house
that recently advertised, “We help both
foreign and domestic buyers purchase at
all locations in Illinois, Ohio and any other
state where laws impose restrictive barri-
ers to out-of-state and foreign buyers. We
also help foreign buyers register to bid at
auctions without having to worry about
providing the auction with unnecessary
licenses and paperwork.” 

Mike Swift, past president of the Iowa
Automotive Recyclers Association, com-
mented on the consequences. “The prob-
lems arising from letting unregulated
buyers purchase salvage cars are numer-
ous: cosmetically resurrected vehicles that
are unsafe, taxes from sales of vehicles
and parts that are not collected, and the
vital paper trail of what happens to these
vehicles is not maintained.”

An important weapon in fighting
automotive crime and fraud is the National
Motor Vehicle Title Information System
(NMVTIS). The problem is that the vast
majority of auto recyclers, junk and sal-
vage yards are not yet reporting into the
system. As of March, 2009 all were
required to comply with NMVTIS or risk
a $1,000 dollar fine per violation.

Michael Wilson outlined the scope of
the challenge facing the industry. “We
have about 4,000 ARA members, when
you add our affiliates, but if you look at
the auto salvage recycling industry and
people who need to report as junkyards,
we are talking upwards of 20,000 entities
that are processing five cars or more a
year.”  

“Even though it’s federal law, a lot of
people are not participating in the system,
not complying with the law, so there’s lots
of gaps in the data,” said Steve Levatan,
senior vice president of Pull-A-Part, one of
the largest self-serve part companies, and
an active member of ARA. “Part of the
problem is the way the system has been
implemented. There should not be a
charge for providing the data. Where they
are charging $.25 to $.35 per vehicle to
report the data, it creates an automatic dis-
incentive for people to comply.”

As of June, at the request of the
United States Department of Justice
(DOJ), the American Association of Motor
Vehicle Administrators (AAMVA) has
made available a basic, no-cost, direct
NMVITS reporting system via the Internet
at www.nmvtis.org. “This is a direct feed
into AAMVA, the NMVITS administrator,
and there’s no per VIN charge. For small
volume people it’s not a problem, but
when you are dealing with larger compa-
nies handling hundreds of vehicles per
month it’s not a realistic option. That is
why we want DOJ and AAMVA to go fur-
ther to provide a batch solution, like
accepting spreadsheets from an inventory
management system,” Wilson proposed.  

There’s also a growing problem with
unregulated buyers going to salvage pool
auctions, buying vehicles and dismantling
them in home garages or backyards with-
out proper disposal of fluids and mercury
switches, and selling used parts on the
internet. Now with the Internet the larger
auction companies are really pushing to
get the general public to get interested in
buying vehicles. In many states it’s illegal
if you do not have an auto recycling
license. So we have to educate lawmakers
on the tax consequences of not getting that
revenue and how it is unfair to people who
have brick and mortar businesses and pay
taxes. Only 13 states have requirements
that you have to have to be a licensed
recycler in order to bid at auction,” said
Wilson. 

When asked why auto recyclers
should report to NMVITS, Nusbaum at
NSVRP stated, “The most fundamental
reason, it is the law. And, if they don’t
report, eventually they will be fined. Most
importantly, they are supporting an impor-
tant public policy for the country by
reporting.”

Illegal and fraudulent practices drive
up costs for everyone in higher taxes to
pay for law enforcement and higher prices
for legitimate dismantlers and repair shops
to buy salvage vehicles. NMVITS can
become a powerful tool in fighting crime
if everyone complies. It can offer the con-
sumer confidence when considering a
vehicle purchase and keep salvage auction
prices honest. To make it work, the auto
recycling industry must plead its case to
lawmakers on a state by state basis. Voice
opposition to prohibit unscrupulous auc-
tion operators, require auction buyers to be
properly registered and require insurance
companies to accurately brand total loss
vehicles so they are not recycled into the
underworld.

Caster Ranch, Inc.
877.496.5300

www.gotcasters.com
sales@casterranch.com

  GOTGOT
CASTERS?
CASTERS?®

R

We do.We do.
Also...Also...
caster pads, caster pads, 
nose rollers, ground nose rollers, ground 
rollers & container rollers & container 
repair parts. Warehousesrepair parts. Warehouses
nationwide for fast, efficient service!nationwide for fast, efficient service!

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL 
518-424-1168

www.RecyclingFurnaces.com

• Full EPA compliance guaranteed.

• Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

Hi Efficiency Hi Efficiency 
Sweat FurnaceSweat Furnace

US Furnace’s MAX-4000US Furnace’s MAX-4000

Customers report that charges 
of 50% recovery material are 
producing 1,250 to 1,500 lbs. 
metal out per hour at a cost of 

$0.03 per pound for fuel.

Get the most efficient 
sweat

furnace
available!

Auto fraud
■Continued from Page 1

A couple drove down a country road
for several miles, not saying a word.

An earlier discussion had led to an
argument and neither of them wanted to
concede their position.

As they passed a barnyard of mules,
goats and pigs, the husband asked sar-
castically, “Relatives of yours?”

“Yep,” the wife replied, “in-laws.”

Ecomaine has announced that it has
broken its own recycling record by pro-
cessing more than 66.8 million pounds
of material in one year (July 1, 2009-
June 30, 2010). The nonprofit’s previous
record of 61.4 million pounds was estab-
lished just last year. 

Ecomaine’s newly elected chairman
of the board of directors is Portland
director of public services Michael
Bobinsky.

The financial strain felt by most
municipalities has been one reason for
the increase. “Recycling is free at eco-
maine,” explained Bobinsky, “but trash
disposal is billed to the municipality by
the ton, so the more recyclables removed
from trash, the less money a town must
devote to trash disposal.” As a result,
many communities have increased
efforts to promote recycling. 

“Another reason for the increase in
recycling,” he added, “is that our single-
sort technology has greatly simplified
recycling.” As a result, ecomaine
believes citizens who have not recycled
in the past are beginning to participate
and those who have been recycling all
along are doing more. 

To encourage recycling, ecomaine
posts monthly recycling statistics for
each town on its website (www.eco-
maine.org). Of its 39 participating com-
munities, the one with the best recycling
average at the end of fiscal year 2010
was North Yarmouth at 48.02 percent. 

Maine sets
recycling
record 
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www.maurermfg.com 888-274-6010

Lakes Enterprises, INC. DBA

Standard Features 
• Choice of 4', 5', 6', or 8' side walls

• 22.5K tandem axles with 1 Axle ABS brake

• 3 Leaf heavy duty spring suspension, closed tandem

• D.O.T. approved conspicuity tape & rubber mounted lights 

• Manifest holder

• Anti-sail mudflaps

• Sealed wiring system - designed for Maurer by Trucklite

• 2-speed landing gear

• PPG Polyurethane primer with PPG Urotec paint

• Phosphate washed for superior paint adhesion

44’ & 48’Trailersavailable withHARDOX®450

The model SEP5 sepshear separates and shears the aluminum or copper 

866-804-3829
www.arpiusa.com

Processes
up to

4,200 feet
per hour!

Our patented design provides
three models to choose from!

RES/DRM
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

NEW! A cost-effective way to process ACSR cable!
outer layer, yet leaves the steel center core 
in full length.  Process single or multi-layer 

ACSR cable safely and efficiently!

MODEL SEP5 SEPSHEAR 

J. Solotken Scrap relocates
metal recycling facility

J. Solotken Scrap, an Indianapolis
scrap metal dealer, recently held a grand
opening celebration for friends, family and
business associates.

After nearly 75 years in the same
downtown location, J. Solotken Scrap cel-
ebrated its move to their new Indianapolis
headquarters in the city’s East side by
hosting a reception for some 150 guests.

The new facility, in which J. Solotken
began operation March 1, had been left
empty in May, 2008, following the closure
of another local business. J. Solotken and
Co. purchased the building in December,
2008 and over the past 15 months has
invested approximately $4.5 million to
turn a once-vacant building into an effi-
cient scrap metal recycling facility.

“To have the opportunity to feature
our operation to our clients in a way that is
different from how you would normally
see it is unique…yet it’s important for
what it says about our business and what
we’ve continued to try to do for more than
90 years,” said Brian Nachlis, vice presi-
dent at J. Solotken. 

He continued, “we’ve changed the
entire structure of how we recycle the
metal that comes to us,” said Nachlis.
“From the docks on which materials are
received…to the processes we use to move
it through the facility, everything has
changed. Now, our production capacity

has increased dramatically; we’ve gone
from packaging scrap 500 pounds at a
time and hand tying it together to 2,000
pounds and tying it automatically. 

“As a result, we’re able to process
larger truckloads and a mix of different
types of scrap,” added Nachlis.

Originally founded in 1914, the com-
pany has installed state-of-the-art equip-
ment, such as a high-tech baling system, to
quickly process the nonferrous metals that
are recycled each day. In addition, the
building is now equipped with energy-effi-
cient lighting, new fire suppression and
security systems, as well as a more
advanced HVAC set-up.

The entire shape of the company has
changed, too, as the old facility consisted
of a maze of work areas spread out over
three floors. Moving to the new facility
made it possible to put the entire operation
under one roof, with a 40 foot high ceiling.
Materials are received on three receiving
docks including a bulk storage area that
includes drive-through access for easier
loading/unloading. Inside, the facility fea-
tures two scales for weighing loads and a
third scale outside.

Locally, the company employs 35
people, but it was recently ranked as one
of the oldest and largest family-owned
businesses in Indianapolis.

Indianapolis City-County Councilor Benjamin Hunter (far left) presents a plaque to Joseph Alpert and Brian
Nachlis declaring June 26th as “J. Solotken & Co. Day”. Alpert is president of the family-owned company
and Nachlis is vice president. More than 150 people attended the event to celebrate the company’s move
to a new facility. 
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Move Material Safely & EfficientlyMove Material Safely & Efficiently
Only Grapple with the Right Equipment

www.SASForks.com
E-mail:

paul@sasforks.com • adam@sasforks.com • brian@sasforks.com
877-sasfork (727-3675)

FORKSSAS
e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

Volunteers in the Navajo County
community of Sun Valley, Arizona, col-
lected more than 200 cubic yards of
metal and 300 waste tires during the Ari-
zona Department of Environmental
Quality’s clutter-free community
cleanup drive.

The cleanup drive is targeting unin-
corporated areas around the state where
illegal dumping has created major prob-
lems over the years. ADEQ’s community
liaisons have been working in conjunc-
tion with community leaders to organize
the events.

Sun Valley, located northeast of Hol-
brook, was selected as the first site of the
ADEQ initiative because illegally dumped
items have cluttered many arroyos and the
general landscape in the area for years.

Navajo County, the City of Hol-
brook and Sun Valley Fire District also
were co-sponsors of the event, along
with ADEQ. Navajo County and Hol-
brook equally shared the costs for the
disposal of the materials in (4) 40 cubic
yard rolloff containers used during the
event. The fire district provided volun-
teer labor for the cleanup drive.

Arizona volunteers collect waste

Illinois Governor Pat Quinn signed
into law three bills that will further reduce
the amounts of mercury in the environ-
ment that can be harmful to residents. 

Senate Bill 3346, sponsored by Sen.
Heather Steans (D-Chicago) and Rep.
Karen May (D-Highwood), requires ther-
mostat manufacturers to maintain a
statewide program to collect, transport and
manage mercury-switch thermostats for
recycling when they are taken out of serv-
ice. Senate Bill 3347, also sponsored by
Sen. Steans and Rep. May, phases out the

sale and use of lead and mercury wheel
balancing weights in Illinois on January 1,
2012.

House Bill 6201, sponsored by Rep.
May and Sen. Terry Link (D-Waukegan),
extends the sunset date to for the automak-
ers’ current state program that collects and
recycles mercury light switches from end-
of-life vehicles before they are processed
as scrap metal to January 1, 2017.

All three laws go into effect immedi-
ately.

Illinois signs bills changing thermostat
manufacturers’ mercury rules

Republic Services to acquire recycler
Republic Services is acquiring Las

Vegas-based Evergreen Recycling, owner
of a 50,000 square foot facility in North
Las Vegas. 

Terms of the deal were not disclosed.
Evergreen has been primarily focused on
commercial recycling and dealing with
construction and demolition debris recy-

cling that has led to lucrative contracts,
particularly with Leadership in Energy and
Environmental Design (LEED) projects
such as the new CityCenter. 

The management of Evergreen Recy-
cling will stay on board as managers for
the combined recycling operations.

Call2Recycle challenges
Americans to recycle one
million pounds of batteries 

Call2Recycle launched an aware-
ness campaign designed to educate con-
sumers and businesses on the
importance and ease of battery recycling
called MyCall2Recycle. During the
campaign, consumers are asked to scour
their homes and rid their attics, junk
drawers and storage spaces of all used
rechargeable batteries and cell phones
and bring them to any of Call2Recycle’s
30,000 public drop-off locations to help
the organization achieve its goal of col-
lecting one million pounds of recharge-
able batteries before October. 

The MyCall2Recycle campaign
consists of three major components:
online contests through the campaign’s
website MyCall2Recycle.org; in-store
giveaways for consumers who recycle
their rechargeable batteries at campaign
partner locations, promoted through
Call2Recycle’s Facebook and Twitter
pages; and a cross-country collection
drive in four major markets. 

As part of the MyCall2Recycle
campaign, people are invited to partici-
pate in an online video contest, which

launched today at MyCall2Recycle.org,
by sharing their green stories about what
inspires them to recycle. Between now
and October 1, eco-enthusiasts will have
the chance to create and upload their
videos, and vote on their favorites for a
chance to win cutting-edge wireless
gadgets. The first 100 people to upload a
video that meets the contest require-
ments will receive a free Call2Recycle
eco tote bag.

Call2Recycle has partnered with
battery recycling program participants
DeWALT, Lowe’s, RadioShack and Sta-
ples to build awareness of the impor-
tance of battery recycling through the
MyCall2Recycle campaign. 

To educate consumers in major mar-
kets about the importance of recharge-
able battery recycling, and to help
Call2Recycle reach its campaign goal of
collecting one million pounds of batter-
ies between now and October 1, the
organization will host collection drives
September 20 to 26, in Atlanta, Chicago,
Dallas and San Diego.

Liebherr Construction Equipment
adds new dealer in Indiana

Headquartered in Newport News, Vir-
ginia, Liebherr Construction Equipment
Co. announced that it has reached an
agreement with RECO Equipment, Inc. to
become the exclusive Liebherr Construc-
tion Equipment Co. dealer for the full line

of Liebherr Earthmoving equipment in the
State of Indiana. 

RECO Equipment, Inc. is the exclu-
sive Liebherr Construction Equipment Co.
Dealer for Western Pennsylvania and
Ohio.



Life Technologies Corporation, a
provider of life science solutions, and
SG Biofuels, Inc., a bioenergy crop
company, announced that they have
completed sequencing the Jatropha
curcas genome to 100x coverage,
using the SOLiD™ 4.0 System by Life
Technologies. 

The sequence accelerates the identifi-
cation of key traits for the oilseed-produc-
ing crop and advances its development as
a high yielding, low-cost source for next
generation biofuel.

Jatropha curcas is a non-edible shrub
that is native to Central America. Its seeds
contain high amounts of oil that can be
used for a variety of bio-based materials
including feedstock substitutes for the
diesel, petrochemical and jet fuel indus-
tries. It can be effectively grown on mar-
ginal lands that are considered undesirable
for food crops, making it a viable option
as a new biofuel.

Working in strategic alliance with
Life Technologies, SG Biofuels will use
the sequence to generate a high quality
Jatropha reference genome. The genome
will be compared to sequences generated
from SG Biofuels’ germplasm library of
more than 6,000 unique Jatropha geno-
types – the largest and most diverse collec-
tion of Jatropha germplasm in the world –
to identify molecular markers and trait
genes to accelerate development of elite
cultivars with vastly superior yields and
profitability. This work will also advance
the introduction of transgenic plants with
further improved traits.

In addition to extensive phenotypic
diversity, preliminary molecular marker
studies illustrate that SG Biofuels Jat-
ropha germplasm collection exhibits
approximately 10 times the genetic
diversity observed in a collection of Jat-
ropha from India, Africa, and Asia
(Basha et al 2009).

“The value of a Jatropha reference
genome is enhanced significantly by
having a diverse collection of plant
material for comparison,” said Kirk
Haney, president and chief executive
officer of SG Biofuels. “The sequence
adds a powerful new tool to our develop-
ment platform, allowing us to rapidly

unlock the true potential of Jatropha as
the most profitable and sustainable bio-
fuel feedstock.”

SG Biofuels’ integrated breeding
and biotechnology approach forms the
foundation for its JMax Jatropha Opti-
mization Platform, providing research
agencies, growers and plantation devel-
opers with access to the company’s
germplasm library, the reference
genome, molecular markers and
advanced biotech and synthetic biology
tools to optimize elite Jatropha cultivars
for unique growing conditions around
the world.
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At the same time, EPA will still
allow the use of processed scrap tires to
be used as fuel only if most of the steel
content is removed, which would add
costs to TDF use for facilities such as
cement kilns, and increase the amount of
energy needed and air pollutants emitted
to supply TDF to these facilities. Steel
content in tires does not affect overall
emissions when consumed as TDF.
Instead, the steel is used as a raw mate-
rial in the manufacture of cement.

“EPA’s proposed regulatory scheme
would devastate the tire-derived fuel
market in the United States which will
ripple across the entire scrap tire market
infrastructure,” said Tracey Norberg,
RMA senior vice president. “Worse, the
proposal will drive scrap tires back to
stockpiles and illegal tire dumps after
two decades of success in cleaning up
stockpiles and promoting safe, viable,
effective markets for scrap tires.”

Scrap tire management is an envi-
ronmental success story in the United
States. In 1990, more than one billion
tires were stockpiled across the country
while only 11 percent of annually gener-
ated scrap tires were reused. Today,
fewer than 100 million tires remain
stockpiled and nearly 90 percent of

annually generated scrap tires are
reused. Each year, about 300 million
scrap tires are generated in the United
States. Of those, about 52 percent are
used as TDF in the cement industry, pulp
and paper mills and by some utility and
industrial boilers.

In comments filed, RMA said that
EPA does not have the legal authority to
declare TDF as a solid waste instead of a
fuel. TDF has a long history as a fuel,
which is recognized by EPA. The
agency’s own data indicates that the
combustion of TDF, whether whole or
minimally processed without removal of
metal beads, not only provides better
fuel value than coal (12,000 to 16,000
Btu/lb) but also results in comparable or
even lower emissions than coal
combustion.

RMA advocated that EPA should
consider TDF a historical fuel, regard-
less of whether the scrap tires have been
discarded, which would allow states to
continue to regulate those scrap tires not
used as TDF under state waste manage-
ment regulations. Alternatively, RMA
indicated it supported an approach ini-
tially outlined by EPA in January 2009
that would have allowed annually gener-
ated scrap tires to be continue to be used
as a fuel but stockpiled scrap tires would
be considered “discarded” and therefore
be a solid waste subject to new emission
controls if combusted.

Scrap tires
■Continued from Page 1

The North Carolina State Legisla-
ture has passed a bill that addresses the
recycling of electronic scrap in the state.

Senate Bill 887, sponsored by Sena-
tor Don Vaughn, is an amended bill that
has passed the state legislature that now
waits the Governor’s signature for the
bill to become law.

The bill seeks to have the responsi-
bility of handling and processing the
obsolete electronics shared between
electronics manufacturers, retailers, con-
sumers and the local governments.

Under the bill, a manufacturer can
handle the collection program for the
obsolete electronics, or they can pay for
local governments to do more of the
heavy lifting for them.

For manufacturers, the law requires
they register with the state. The manu-
facturer must develop and submit a recy-
cling plan to the state’s Department of
Environment and Natural Resource and
pay an initial registration fee (with sub-
sequent annual registration renewals).
The amount of the fee would be contin-
gent on the type of recycling program
developed.

There already is a North Carolina
law banning the disposal of televisions
and computers that begins next year. The
law requires manufacturers to create a
recycling plan and pay annual fees,
which are distributed to local govern-
ments for recycling programs.

Electronics bill
passes in
North Carolina

The oily Jatropha seeds are not edible and can be used for a variety of bio-based materials.

RAJA RC | DREAMSTIME

Sequence of Jatropha genome
completed for biofuel generation
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Henry A. Wiltschek Inc.
hawiltschek.com

888-518-8469

MEMBER

‘Cansort’ offers a complete 
l ine of Rare Earth Neodynium Eddy 
Current Separators, Magnetic
Products and (see inset)  Air-Less 
Narrow-Finger Machines for 
E-Scrap Sorting.

Henry A. Wiltschek
905-664-5326

henrywiltschek@bellnet.ca

Virginia M. Konrad
704-296-9232

vkonrad@carolina.rr.com

The ‘Cansort’ Air-Less Metal 
Sorting Machines are supplied 
with vibration feeders. 

The ‘Cansort’ FINES Metal 
Recovery Machine is also 
available.

All CanSort Machines available from 24 - 120” wide. Call today!

‘CanSort’ Air-Less Metal & Magnetic Sorting Machines

ALTERNATIVE ENERGY

Evolution Solar negotiates for
solar farm project in Texas

Company management at Evolution
Solar (EVSO) has begun negotiations on
a memorandum of understanding
(MOU) to facilitate a new, one-acre solar
farm to be located in the City of Brook-
shire, Texas. 

According to EVSO, this new proj-
ect lead resulted from the success of
their recently completed solar demon-
stration project which is also located in
the City of Brookshire.

The new solar farm project is
planned for construction in conjunction
with a private development that is slated

to add a new hotel, restaurant, strip cen-
ter and retail store located on a 10-acre
parcel in the city. In support of Mayor
Vaughn’s green initiative, the project
developer is planning to allocate a one-
acre parcel of land for a solar farm proj-
ect. The plans call for the city and
developer to work with EVSO to
research the feasibility, design, construct
and source possible finance options.
EVSO is being tasked by the private
developer and the City of Brookshire to
bring the project to fruition.

Natural State Research’s Dr.
Moinuddin Sarker receives
Innovator-of-the-Year award

Natural State Research announced
that executive vice president and COO,
Dr. Moinuddin Sarker, PH.D. MCIC has
received the 2010 Renewable Energy
Innovator-of-the-Year award, by the
Association of Energy Engineers. The
award will be presented at the upcoming
2010 World Energy Engineering Con-
gress in Washington, D.C. 

The AEE’s awards are given to indi-
viduals and organizations that achieve
national and international prominence in
promoting the practices and principles of
energy engineering and energy manage-
ment. Sarker has been recognized by the
AEE for inventing a patent-pending tech-
nology that recycles waste plastic, and
converts it into high-octane liquid fuel.

NSR’s technology converts waste
plastic into an alternative hydrocarbon
liquid fuel that can be used by any com-
bustion engine. This high-octane fuel
burns cleaner and more efficiently than
traditional gasoline and diesel, and it can
be produced at a lower overall cost. Con-
trary to the burning of fossil fuels like
petroleum, NSR’s production process
does not create gas emissions that con-
tribute to the problem of greenhouse
gases. All of this is in addition to the
direct environmental benefits realized by
recycling, and preventing millions of
tons of waste plastics from filling land-
fills each year.

“Our patented technology provides
a new alternative to fossil fuels that can
sustainably create gasoline without
depleting our natural resources,” said
Sarker. “Furthermore, the production of
NSR fuel will reduce environmental pol-
lution by removing plastic from land-
fills, and it will create sustainable jobs
that cannot be outsourced.”

Natural State Research’s lab is
located in Stamford, Connecticut. NSR
has recently launched its first pilot plant,
and the company is currently negotiating
with multiple cities to establish addi-
tional pilot programs. NSR is also
focused on building plants for govern-
mental agencies, utility companies, and
private enterprises, such as waste man-
agement companies.

NSR plans to commercialize its
technology through license agreements
with organizations that will establish
locally-owned waste conversion plants.
New jobs – which cannot be outsourced
– will be required to collect, sort and
clean waste plastics. Additional jobs will
be needed to produce, refine, analyze
and transport the NSR fuel. As many as
50 new jobs can be created by NSR’s
technology in each of the 1,200 largest
American metropolitan areas – repre-
senting 60,000 sustainable clean energy
jobs in the United States alone.

Duke Energy changes focus
of coastal wind demonstration

Duke Energy Carolinas will no
longer pursue a plan to place demonstra-
tion wind turbines in the Pamlico Sound.

Instead, the company and the Uni-
versity of North Carolina at Chapel Hill
will refocus their collaboration to study
and help enable large-scale offshore wind
development on the ocean side of the
North Carolina coast.

Since the project was announced in
September 2009, Duke Energy concluded
that the fixed costs associated with per-
mitting, design and construction of the
small-scale coastal wind demonstration
project were no longer economically
viable.

“As the team tackled this first-of-its-
kind project, we realized that encouraging
large-scale development of offshore wind
resources is a better approach than
enabling small demonstration projects
that lack economies of scale,” said Paul
Newton, senior vice president of strategy
for Duke Energy’s franchised businesses.
“The cost of the project simply exceeds
the benefits our customers would receive
if we were to continue.”

The relatively high fixed cost of
developing, permitting and installing the
first turbine makes a small demonstration
project much less cost-effective. For
example, the Duke Energy team deter-
mined the cost of the first turbine to be
$88 million, while the second turbine
would cost $14 million.

Additional challenges included the
need to use modified shallow water con-
struction techniques and a greater than
expected potential of disturbing underwa-
ter vegetation.

Duke Energy will fund the comple-
tion of UNC-Chapel Hill’s yearlong study
of bird populations begun through the
coastal wind demonstration project.

In addition, Duke Energy will pro-
vide $405,000 for the university’s coastal
wind ocean-side study, which began with
a review of available historical data as
part of a feasibility study requested by the
North Carolina State Legislature. These
research efforts will bring North Carolina
a step closer to making large-scale wind
power generation a reality off its coast.

In September 2009, the university
and Duke Energy Carolinas signed a con-
tract to place up to three demonstration
wind turbines in the Pamlico Sound. The
purpose of the pilot project was to study
the potential for coastal wind generation
off the coast of North Carolina.

Under that contract, the company
would pay for the turbines and their
installation, while UNC-Chapel Hill
would conduct research on wind
resources, ecological impacts and syner-
gies, and initiate engineering studies of
structural integrity during hurricanes. The
turbines would have been among the first
placed in waters off the United States
coast.
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For Sale:
SANTOS METALS & RECYCLING

Contact Susan Allen: (208) 431-1053
PO Box 218, Burley, ID 83318

Private offering - owner retirement.
Brochure available for serious inquiries.

METALS

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
United States imported a total of
1,982,000 net tons (NT) of steel in June,
including 1,543,000 NT of finished steel
(down 14 percent each vs. May final
data).   

Finished steel import market share
was an estimated 19 percent in June, vs.
a low of 15 percent in August 2009.
Import market share was 21 percent for
the 2nd Quarter of 2010 vs. 19 percent
in Q1 2010. In the first 6 months of
2010, total and finished steel imports
were up 35 percent and 14 percent,
respectively, compared to the same
period last year.

Key finished steel products with
significant import increases in June
2010 compared to May include reinforc-
ing bars (up 131 percent), sheet and strip
all other metallic coatings (up 33 per-
cent) and standard pipe (up 14 percent).
Key finished steel products with signifi-
cant import increases in the first 6

months of 2010 vs. the same period of
last year include wire rods (up 157 per-
cent), hot rolled bar (up 53 percent),
sheet and strip all other metallic coated
(up 48 percent), hot rolled sheet (up 45
percent) and sheet and strip hot-dipped
galvanized (up 32 percent).

In June, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (152,000, down 16

percent), China (78,000 NT, up 28 per-
cent), Taiwan (77,000, up 245 percent),
Japan (71,000 NT, down 43 percent) and
Turkey (64,000, up 18 percent). For the
first six months of 2010, the largest off-
shore suppliers were South Korea
(889,000, up 15 percent), Japan
(621,000 NT, up 11 percent) and Ger-
many (450,000 NT, up 52 percent).  

Preliminary steel imports increase
35 percent in first half of 2010

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
GERMANY
CHINA
INDIA
TURKEY
AUSTRALIA
All Others
TOTAL

JUNE
2010
152
71
60
78
52
64
48

1,016
1,543

MAY
2010
181
125
99
61

117
54
52

1,099
1,789

2010
Annual (est)

1,777
1,242

901
745
679
638
534

11,820
18,336

2009
Annual

1,323
981
495

1,463
581
492
285

8,560
14,178

% Change 2010
Annual vs. 2009

34.4%
26.6%
82.1%

-49.1%
16.19%
29.9%
87.6%
38.1%
29.3%

We don't stop playing because we grow old; We grow old because we stop playing.
—George Bernard Shaw



Nucor Corporation announced con-
solidated net earnings of $91.0 million,
or $0.29 per diluted share, for the second
quarter of 2010. By comparison, Nucor
reported net earnings of $31.0 million,
or $0.10 per diluted share, in the first
quarter of 2010 and a net loss of $133.3
million, or $0.43 per diluted share, in the
second quarter of 2009.

In the first half of 2010, Nucor
reported consolidated net earnings of
$122.0 million, or $0.38 per diluted
share, compared with a net loss of
$323.0 million, or $1.03 per diluted
share, in the first half of last year.

In the second quarter of 2010,
Nucor’s consolidated net sales increased
15 percent to $4.20 billion compared
with $3.65 billion in the first quarter of
2010 and increased 69 percent compared
with $2.48 billion in the second quarter
of 2009. Average sales price per ton
increased 14 percent from the first quar-
ter of 2010 and increased 25 percent
from the second quarter of 2009. 

Total tons shipped to outside cus-
tomers were 5,555,000 tons in the sec-
ond quarter of 2010, an increase of 1
percent over the first quarter of 2010 and
an increase of 35 percent over the sec-
ond quarter of 2009. Total second quar-
ter steel mill shipments increased 53
percent over 2009’s second quarter and
were down 2 percent from the first quar-
ter of 2010. 
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Ferrous downstream cleaning system

The new Texas Shredder TS 69/90: 
A smaller shredder living up to a big name

Benefits of the TS 69/90
• Smaller shredder with plenty  
 of power

• Designed for 30-50 tons per  
 hour output

• Lower initial investment,  
 quicker payback

• Optimized for metal shredding in  
 niche and developing markets

• Optional high-density package  
 available for cooling scrap  
 applications

• Backed by Metso’s global  
 resources

Heavy-duty rejection  
door for reliable 
“heavies” ejection

40-degree chute for 
optimal feeding of loose 
scrap and car bodies

Metso Recycling - Texas Shredder 
11451 Jones Maltsberger, San Antonio, TX 78216 • 800.531.5927 
1071 Industrial Parkway North, Brunswick, OH 44212 • 800.827.9237
2300 South 170th Street, New Berlin, WI 53151 • 262.796.1900
www.metso.com/texasshredder

AUTOPILOT® – 
Industry-leading 
feed automation 
technology for 
increased operation 
efficiency

4-arm spider,  “keyed” capped rotor  
(optional disc version available)

Introducing the TS 69/90, a compact yet powerful shredder designed to better fit  
the demands of today’s small- to mid-size scrap processors in developing or 
smaller markets. Although smaller in size, the machine is designed for processing 
a complete mix of scrap metal that is typical of larger shredders—appliances,  
light scrap and loose material including both “peddler” scrap and car bodies. 
Design features include a 40-degree feed chute, dual 30-inch feed roll, hydraulic 
roll drive, shredding chamber based on proven Lindemann ZZ175 design, spider 
rotor, single DC drive motor and basic electrical controls. All backed by Metso’s 
global resources and capabilities. Whether your requirements call for the new 
69/90 shredder or the traditional, world-renowned Texas Shredder machine,  
Metso has the right scrap shredder for your application and price range.  
Contact us today for more information.

Expect results

METALS
Nucor reports
better quarter Based on the Commerce Depart-

ment’s most recent Steel Import Monitor-
ing and Analysis data, the American Iron
and Steel Institute (AISI) reported that
steel import permit applications for July
totaled 2,323,000 net tons (NT). 

This was a 15 percent increase from
the 2,023,000 permit tons recorded in June
and a 17 percent increase from the June

preliminary imports total of 1,981,000 NT.
Import permit tonnage for finished steel in
July was 1,753,000 NT, up 14 percent
from the preliminary imports total in June. 

In July, the largest finished steel
import permit applications for offshore
countries were for Korea (198,000 NT, up
30 percent from June), India (146,000 NT,
up 182 percent), Japan (127,000 NT, up 79

percent) and China (96,000 NT, up 22 per-
cent). Finished steel import market share
in July is at 21 percent.

Finished steel import permits for
major product categories that registered
significant increases in July include stan-
dard rails (up 816 percent), line pipe (up
62 percent) and plates in coils (up 46
percent).

Steel import permits increase 15 percent

Get the RIGHT 
equipment for the job

ESA Fully Enclosed
Hydraulic Magnets

24v DC Battery
Operated Magnet

   Hook up two hydraulic lines 
and your system is running! Quick install and 
removal, great for rapid attachment swaps.

Kinshofer Grapples
Orange peel grapples, as 

well as log, refuse, rock and 
multipurpose grapples.  

Rotators and drives are all 
available from Moley.                       

www.MoleyMagneticsInc.com
716-751-6565 or cell 716-417-2591

BEST
SCRAP
SHEAR!

24v DC Battery

r rapid attachment swaps.

Conventional
DC Magnets
30” to 72”

DRS 75
Scrap
Shear

NEW!

Inexpensive, easy
installation and low

maintenance.
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G: R.M. Johnson’s newEST

E-Z CAR CRUSHER, THE

H.O.S.S.H.O.S.S.
high opening  . super speed

Spacious 
9'1"

Opening

BUILT-IN FEATURES INCREASE PRODUCTIVITY AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUSTBUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

20,100 hours approximatly. Box relined, guides replaced.                                          $175,000
2002 SIERRA 500SL

Stationary electric shear logger baler with (2) 100hp motors. Low hours, very good 
condition and was always operated indoors.                  $550,000

2005 SIERRA 700TON SHEAR LOGGER BALER

With new automation and remote.  Very nice condition.                                               $32,000
1989 ALJON MODEL 20 CAR CRUSHER

Very good condition. Machine and shear  6,000 hours.                                                 $150,000
1997 KOMATSU PC 300LC W/ LABOUNTY MSD 70

SEE IT RUNNING. Spare parts  19,000 hours.                  $165,000
1995 HARRIS ABS 550

 SEE IT RUNNING. Spare Parts - cylinders, blades, bolts, packing. 23,000 hours.      $95,000
1990 MOSLEY 330 SHEAR

With forks. Excellent condition with under 6,000 hours.                   $64,500
2004 JOHN DEERE 544J

This crusher is loaded.                                                                         $105,000
2003 OVERBUILT CRUSHER

12,000 hours, 50' reach, generator, grapple and rebuilt engine and pump.           $175,000 
2000 SENNEBOGEN 830M

With grapple and magnet.  Excellent condition.                                       $170,000
2004 JOHN DEERE 200LC MATERIAL HANDLER

With grapple and gen-set. 3,300 hours. Very nice condition.                   $97,500
2005 COLMAR 403 MATERIAL HANDLER

Completely REBUILT with many NEW Components. Dismantled and immediately 
available. Price reduced!                 $4,600,000

2004 TEXAS 80 X 104 AUTO SHREDDER

18,000 hours runs well. Demo it.                   $195,000
1996 SIERRA 500T

6-8000 hours estimated, 25KW gen-set, NO grapple or magnet.                               $197,500
2006 SENNEBOGEN 835M

With GENISIS Pro Series GMS500 shear. Equipment in excellent condition.            $195,000
2000 KOBELCO SK330LC WITH SHEAR





The United States Environmental
Protection Agency (EPA), the Justice
Department, and the states of Alabama
and Iowa announced that McWane Inc., a
national cast iron pipe manufacturer
headquartered in Birmingham, Alabama,
has agreed to pay $4 million to resolve
more than 400 violations of federal and
state environmental laws. The settlement,
filed in federal court, covers 28 of
McWane’s manufacturing facilities in 14
states and also requires the company to
perform seven environmental projects
valued at $9.1 million.  

“This is a comprehensive settlement
that brings McWane into full environ-
mental compliance at 28 facilities nation-
wide, and imposes a penalty on the
company for its civil environmental vio-
lations at those facilities over the past
decade,” said Ignacia S. Moreno, assis-
tant attorney general for the Environment
and Natural Resources Division. “As a
result of this agreement, McWane has
completely re-engineered its environmen-
tal management systems to ensure that it
remains in compliance, and has commit-
ted over $9 million to environmental proj-
ects that will remove significant amounts
of pollutants from the environment and
benefit the surrounding communities.”

The $4 million civil penalty will be
divided among the United States, Ala-
bama and Iowa. The environmental proj-
ects McWane will perform will address
storm water contamination at numerous
locations; reduce mercury emissions in
Provo, Utah and Tyler, Texas; reduce
volatile organic compounds (VOCs)
emissions in Bedford, Indiana and Annis-
ton, Alabama; and enhance air quality in
Coshocton, Ohio. Additionally, McWane
has already undertaken corrective meas-

ures to resolve the violations, at a cost of
more than $7.6 million.    

As part of the settlement, the United
States also required McWane to develop
and implement a corporate wide environ-
mental management system (EMS) to
promote environmental compliance,
achieve pollution prevention and enhance
overall environmental performance. 

The agreement now requires McWane
to conduct an audit of the EMS to evaluate
the adequacy of the system. In addition,
McWane has modified its corporate-wide
stormwater pollution prevention plan and
will develop or upgrade facility-specific
plans as part of the agreement.  

At its Coshocton, Ohio iron foundry,
McWane will operate a cupola furnace,
which is a particulate emissions source,
in accordance with its newly revised
Clean Air Act Title V permit. The consent
decree further establishes operating con-
ditions and emission limits for the fur-
nace, and is separately enforceable by
EPA.

In the past, multiple McWane divi-
sions and facilities have been the subject
of criminal investigations that have
resulted in five federal prosecutions. As a
result, the company has paid more than
$25 million in criminal fines and penal-
ties and spent approximately $5 million
on environmental projects.  Company
executives have been sentenced to prison
terms of up to 70 months and the com-
pany and certain executives have been
placed on probation. 

The proposed settlement agreement,
lodged in the U.S. District Court for the
Northern District of Alabama, Birming-
ham Division, is subject to a 30 day pub-
lic comment period and approval by the
federal court.  
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $295.00  $268.00 $290.00 $330.00 $421.00
#1 Bundles per gross ton 295.00 268.00 290.00 330.00 410.00
Plate and Structural per gross ton 340.00 280.00 325.00 310.00 356.00
#1 & 2 Mixed Steel per gross ton 340.00 280.00 315.00 310.00 318.00
Shredder Bundles (t in) per gross ton 245.00 245.00 215.00 235.00 262.00
Crushed Auto Bodies per gross ton 250.00 245.00 215.00 235.00 262.00
Steel Turnings per pound 165.00 149.00 138.00 169.00 240.00
#1 Copper per pound 3.19 3.00 3.15 3.19 3.18
#2 Copper per pound 3.12 2.94 3.07 3.10 3.04
Aluminum Cans per pound .70 .69 .79 .71 .75
Auto Radiators per pound 1.90 1.85 1.95 1.84 1.90
Aluminum Core Radiators per pound .61 .60 .65 .78 .70
Heater Cores per pound 1.19 1.45 1.50 1.70 1.69
Stainless Steel per pound .82 .81 .84 .86 .89
All prices are expressed in USD. Printed as a reader service only.

Scrap Metals

MarketWatch

A
R

METALS
McWane to resolve issues
at facilities in 14 states

Georgia’s electric utilities are offering
$500 for information leading to the arrest
and conviction of individuals involved in
the theft of copper and other metals from
their property.

Copper thefts from substations, utility
poles and lines continue to be a growing
problem for the industry. Any information
could be vital to the identification of
thieves. The utility companies are aggres-
sively working with law enforcement
agencies and scrap recyclers to apprehend
the perpetrators. 

Details such as a tag number, a physi-
cal description of a person or a car could be
especially helpful. Anyone who observes

suspicious activity around an electric sub-
station or other utility facility is asked to
contact the statewide copper theft hotline at
877-732-8717. If a theft is in progress, the
witness should notify 911 first.

The reward will be paid to anyone
who furnishes information that leads
directly to the arrest and conviction of
someone involved in metals theft from a
utility property in Georgia. 

The $500 award is being offered by
Dalton Utilities, Electric Cities of   Geor-
gia, 42 electric membership cooperatives
(EMCs), Georgia EMC, Georgia Power,
Georgia Transmission Corp. and Munici-
pal Electric Authority of Georgia.

Utilities in Georgia offer rewards
for information on metal thefts
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Last month I discussed how clients
don’t typically understand the web, and
webmasters don’t typically understand
your business. So both parties don’t
know what they don’t know (one of my
favorite sayings), and the end result is a
web site that disappoints the business
owner and doesn’t produce sales. Most
of the time it’s about lack of search
engine optimization, in conjunction with
the business issues not being a good fit
with the web developer’s skills. 

•The Right USP (Unique Selling
Proposition) for your business – Why
should someone buy from you? What
makes you different? How well does
your site communicate that message?
What proof do you have for what you’re
claiming? If your USP is better quality,
be prepared to say how in ways that
matter to your customer. 

•Choosing a good domain name –
Why a domain with a keyword in it is
usually better than something cute.

•How to compete without Pay per
Click campaigns – Put simply, you don’t
need pay per click.

•How to drive the right visitors to
your site. If you handle imports, you
want visitors who are looking for the
parts you sell; you don’t want to be
overwhelmed by queries for domestic
parts. 

•How to build a site that will turn
visitors into inquiries. Your site must be
optimized and simple to use. Remember
why they came. A lot of businesses have
sites with home pages that are all about
the business, pictures, warranties, etc.
Make sure that your home page has a
big red button in the center of the page
that says “Find Parts Now”. 

•How to use ethical techniques to
improve search engine rankings. Don’t
let others talk you into paying for rank-
ings or doing things that will cause
Google to ban your site. 

•Best practices for Search Engine
Optimization (SEO) – Review the items
I can send you in my Best Practices for
SEO with your developer. Just ask, I
will email it to you.

•All about blogs and RSS feeds –
How to get the most from your blog and
what should be in your plan before you
add a blog to your site.  

•Page titles and meta descriptions –
Don’t let anyone tell you these aren’t a
big deal. You will need to have the web
developer hire content writers who
know SEO. Expect to pay $20-$50 per
page. It’s very important. If your writers
don’t know SEO, they don’t know how
to write pages that users like and Google
will rank well.  

•Use of videos – Google owns
YouTube, and you should produce some
very simple videos and use them
throughout the site. Create them in-
house. Upload them yourself. Use that
little camera you got for Christmas two
years ago. Talk 30 seconds about dis-
mantling and another 30 seconds about
your guarantee. Write your script on
poster board and rehearse it for, oh,
about a minute. Get the picture? 

•Use press releases to get back
links – Do them yourself, or give them
to your manager’s daughter who just
graduated from college. The best service
and the only one I recommend is 24/7
because you can put links in the release
that point back to your site. Write about
the new equipment you just put in serv-
ice, or the latest service you are offering.
Figure one per month for the first year,
and add as many links as you can in the
release while making it nice and read-
able. It’s about backlinks. If it’s a good
topic and a well written release, send to
the local paper, you will get some cover-
age occasionally. But remember this
story is about web strategy. 

Your website can earn more money
Part 2 of 3

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

WE BUY SCRAP ALUMINUM WHEELS
Highest Prices, Friendly Service, Prompt Payments!

HEARTLAND ALUMINUM, INC.
www.heartlandaluminum.com

mail@heartlandaluminum.com / FAX (877) 375-4651
Warren, Indiana

Serving the Secondary Aluminum Needs 
of the Automotive Industries.

Call Myra for a price quote:

888-834-2673
msmith@heartlandaluminum.com

The American Forest & Paper Asso-
ciation (AF&PA) released the July 2010
United States Containerboard Statistics
Report. 

For the ninth straight month, con-
tainerboard production rose over last year
and posted the highest production amount
since August 2008. Total production saw
an increase of 152,200 tons or 5.5 percent
over July 2009 and grew 4.5 percent com-
pared to June 2010. The month over
month average daily production also saw

an increase of 1.2 percent. Year-to-date
2010 production has increased 9.8 percent
over 2009. The containerboard operating
rate for July 2010 rose 9.7 points over July
2009 to 98.0 percent. 

Additional key findings from the
report include:

•Linerboard production was highest
since August 2008   

•Medium production shows strong
growth  

•Containerboard operating rates grow      

July 2010 United States
containerboard report

PAPER

Annual trade data published by RISI,
an information provider for the global for-
est products industry, shows China
accounted for 54 percent of global trade in
recovered fiber in 2009, a substantial
increase from its 34 percent share in 2004.
The United States exported over two thirds
of its recovered paper to China in 2009,
just over 13 of its 19 million tons. Chinese
paper and board mills imported another 17
million tons of recovered paper from the
rest of the world.

The data, compiled into one time-
series database by RISI economists around
the globe, shows exports from the major
producing countries to 62 destination
countries for key graphic paper, packaging
and pulp & recovered paper grades.

Over two-thirds of
recovered paper
exported to China

The American Forest & Paper Asso-
ciation (AF&PA) announced the addi-
tion of two senior professionals: Chuck
Fuqua as executive director, strategic
communications, and Brian Hawkinson
as executive director, recovered fiber. 

Fuqua will be responsible for devel-
oping and implementing AF&PA’s advo-
cacy communications strategy and
managing media relations. Hawkinson
will lead the development and imple-
mentation of goals, policies and pro-
grams that support a continuing,
affordable supply of recovered fiber.

AF&PA names new
executive directors 

According to the June 2010 Recov-
ered Paper Monthly Report published by
AF&PA, total United States industry con-
sumption of recovered paper was 2.6 mil-
lion tons, an increase from June 2009 of 6
percent. 

United States exports of recovered
paper were down 2.5 percent in May com-
pared to April. Total recovered paper
exports in 2010 are flat compared with
exports in the same 6 months in 2009.  

Recovered paper
consumption rises

RUBBER

The Franklin County Grand Jury,
Ohio, has indicted three men on illegal
scrap tire hauling and dumping charges.
All charges are unclassified felonies and
each count has a maximum penalty of 4
years in jail and $25,000 in fines.

Rickey Hess of Utica, Ohio, faces
four counts of illegal transportation of
scrap tires and four counts of open dump-
ing. Members of the Solid Waste Authority
of Central Ohio’s (SWACO) Environmen-
tal Crimes Task Force of Central Ohio
report they caught Hess on April 1, 2010
in the act of dumping scrap tires behind
the Bob Sumerel Tires store. Further
investigation found other incidents in the
same location during the month of March.
In all, the Task Force believes Hess
dumped 150 to 200 used tires that he could
not sell at his used tire store in Utica.

Rodney Hall of Columbus, Ohio,
faces four counts of illegal transportation
of scrap tires and one count of open dump-
ing. Hall was arrested by Franklin County
Sheriff’s Deputies after a low speed chase
in icy and snowy conditions. At the time,
his pickup truck was overflowing with
scrap tires. Deputies also reported Hall
was caught on surveillance cameras dump-
ing tires behind an apartment complex in
Columbus in September 2009. On Sep-
tember 5, 2009, a witness reported seeing
Hall dump tires at another location in
Columbus. On October 20, 2009, Franklin
Township Police again caught Hall ille-
gally transporting dozens of scrap tires
before he could dispose of them.

Stephen A. Green of Gahanna, Ohio,
was stopped by the task force on Septem-
ber 11, 2009 for illegally hauling tires in
Columbus. Green had a previous history of
illegal dumping of scrap tires which
resulted in a 2008 court order prohibiting
him from hauling tires.

The Environmental Crimes Task
Force of Central Ohio is funded by
SWACO and consists of deputies from the
Franklin County Sheriff’s Office, a prose-
cutor from the Franklin County, represen-
tatives from the Franklin County Health
Department and an employee of the
Columbus Public Service Department. 

Three indicted
on scrap tire
charges



American Recycler September 2010, Page A17

WASTE

Virginia overall waste
volume declines in 2009

The state of Virginia reported the
overall volume of waste entering its land-
fills declined by 11 percent in 2009. More
significant was a 19 percent drop in wastes
coming from other states, especially
Maryland, its biggest customer, which sent
22 percent less waste. 

Based on the facilities’ reports, a total
of 19,559,757.69 tons of solid waste was
received at Virginia’s permitted solid waste
management facilities during calendar
year 2009. Of this total, 14,209,245.40
tons originated in the Commonwealth and
5,350,512.29 tons originated from other
jurisdictions.

Municipal solid waste (MSW) consti-
tuted 13,221,291.72 tons of the total
amount of solid waste received during cal-
endar year 2009. Of the total MSW
received, 8,938,887.56 tons originated in
the Commonwealth and 4,282,404.16 tons
originated from other jurisdictions. Five
jurisdictions accounted for 97.50 percent
of all waste received from out-of-state
sources: Maryland (40.42 percent); New
York (24.74 percent); Washington, D.C.
(19.99 percent); New Jersey (6.75 per-
cent); and North Carolina (5.59 percent).

During calendar year 2009, the total
solid waste, MSW, and construction-
demolition-debris (CDD) waste received
from out-of-state decreased by 19.06 per-
cent, 15.87 percent, and 20.30 percent
respectively, compared to 2008 amounts.
Waste originating in Virginia during the
same period, the total solid waste, MSW,

and CDD received decreased by 7.75 per-
cent, 9.43 percent and 8.88 percent respec-
tively, compared to 2008 amounts.

Of the solid waste managed in Vir-
ginia during the year, 77.79 percent or
12,471,463.99 tons was landfilled on-site,
12.96 percent or 2,077,331.69 tons was
incinerated on-site, and the rest was man-
aged by other means. Of all solid waste
received at Virginia facilities during the
year, 67.59 percent was MSW, 16.26 per-
cent was CDD waste, and the remainder
was other types of waste.

Permitted solid waste management
facilities reported that 6.59 percent of the
waste they managed was diverted from
disposal by recycling or mulching. Most
recycling occurs at facilities other than
permitted waste management facilities. 

Based on the local government recy-
cling reports, the statewide average recy-
cling rate for calendar year 2008 was 38.5
percent, the same percentage reported in
2007. A report on the statewide recycling
rate for calendar year 2009 will be issued
later this year.

Among the different types of waste
disposed, municipal solid waste (MSW),
which comprises 68 percent of all waste
disposed in the state, declined by 11 per-
cent last year, followed by construction
and demolition (C&D) wastes, that are
16.3 percent of the stream, which also
declined by 11 percent. 

San Diego invites private
proposals on Miramar Landfill

San Diego Mayor Jerry Sanders said
he will explore getting the city out of the
landfill business so it can concentrate on
core services such as police, firefighting,
parks and libraries. The mayor will invite
the private sector to submit proposals for
taking over the Miramar landfill, which
the city has operated since 1959.

“By seeking proposals, we’re simply
doing what any smart government agency
or private business would do: We’re
exploring our options,” Sanders said.

The city council will have final say on
whether to accept a particular proposal. In
addition to city council approval, state
labor laws will require appropriate meet
and confer with labor unions.

City attorney Jan Goldsmith said sell-
ing the landfill “is not outsourcing where

the city would contract with a private firm
to operate the landfill for the city.”

“Unlike outsourcing, the intent is to
sell our assets, relinquish control and
completely get out of the landfill busi-
ness,” Goldsmith said. “If a transaction
occurs, I expect it would be similar to
San Diego County’s innovative sale of
its landfills in 1997.”

The San Diego Regional Economic
Development Corporation (EDC)
applauded Mayor Sanders’ announce-
ment that he intends to get the city of
San Diego out of the landfill business
and encouraged the city council to sup-
port the Mayor’s initiative.

EDC is supported by more than 150
of San Diego’s largest companies and
most influential business leaders. 

Republic Services reports
second quarter growth 

Republic Services, Inc. reported net
income of $159.7 million, or $0.42 per
diluted share, for the three months
ended June 30, 2010, versus $225.9 mil-
lion, or $0.59 per diluted share, for the
comparable period last year. During the
three months ended June 30, 2009, the
Company recorded a gain of $150.1
million, or $0.24 per diluted share, asso-
ciated with divestitures mandated by the
United States Department of Justice.

Republic’s net income for the three
months ended June 30, 2010 and 2009
includes a number of charges and other
expenses that impacted its results. 

Revenue for the three months ended
June 30, 2010 increased to $2,066.4
million compared to $2,066.1 million
for the same period in 2009. Core price
for the three months ended June 30,
2010 increased 1.6 percent, fuel sur-
charges increased 1.1 percent and com-
modity pricing increased 1.5 percent.
Offsetting this growth of 4.2 percent for
the three months ended June 30, 2010
were decreases of 3.3 percent in core
volume and 0.9 percent related to
divestitures.

For the six months ended June 30,
2010, net income was $224.7 million, or
$0.59 per diluted share, compared to
$338.9 million, or $0.89 per diluted share,
for the comparable period last year.
Republic’s net income for the six months
ended June 30, 2010 and 2009 includes a
number of charges and other expenses and
net gain on disposition of assets that
impacted the results. 

Revenue for the six months ended
June 30, 2010 decreased to $4,024.1
million compared to $4,126.6 million for
the same period in 2009. Core price for
the six months ended June 30, 2010
increased 1.9 percent, fuel surcharges
increased 0.7 percent and commodities
pricing increased 1.7 percent. Offsetting
this growth of 4.3 percent for the six
months ended June 30, 2010, were
decreases of 5.2 percent in core volume
and 1.6 percent related to divestitures.

Republic’s board of directors has
approved a five percent increase in the
regular quarterly dividend. The quarterly
dividend of $0.20 per share will be paid
on October 15, 2010 to shareholders of
record on October 1, 2010.

Waste Connections reports
increased revenue

Waste Connections, Inc. announced
its results for the second quarter of 2010.
Revenue totaled $330.5 million, a 9.1
percent increase over revenue of $302.8
million in the year ago period. Operating
income was $69.4 million, or 21.0 per-
cent of revenue, versus $59.4 million in
the second quarter of 2009. Net income
attributable to Waste Connections in the
quarter was $30.4 million, or $0.39 per
share on a diluted basis of 78.3 million
shares. 

Adjusted net income attributable to
Waste Connections in the quarter was

$37.2 million, or $0.48 per share,
excluding costs primarily associated
with the early redemption of the Com-
pany’s 2026 notes.

Adjusted net income attributable to
Waste Connections in the prior year
period was $29.6 million, or $0.37 per
share, adjusted primarily for acquisition-
related costs expensed due to the imple-
mentation of new accounting guidance
for business combinations effective Jan-
uary 1, 2009, a gain on disposal of
assets, and the impact of a deferred tax
adjustment. 
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BUSINESS BRIEFS

Sennebogen North America,
recently announced that Lyle Machinery
has been appointed as the newest addi-
tion to the company’s growing distribu-
tor network for Sennebogen. From its
headquarters in Richland, Mississippi,
Lyle Machinery will represent Sennebo-
gen products from its Mississippi loca-
tions in Richland, Columbus, Gulfport,
Hattiesburg and Magnolia. Lyle Machin-
ery will soon be expanding with another
location in southern Louisiana.

Previously known as the Great South-
ern Tractor Company, it became a
Komatsu Distributor in 1987 and began
operations in 1996 as a separate entity,
changing its name to Lyle Machinery in
2005 to more accurately reflect the grow-
ing diversity of its product lines. Since
then, the company has developed a reputa-
tion for providing sales, rentals, parts and
service for all users of heavy equipment.

Today, Lyle Machinery specializes in
providing equipment solutions for cus-
tomers involved with heavy construction,
road construction, utility pipeline installa-
tions, the timber industry, wood mills and
municipal markets. 

Lyle Machinery becomes
Sennebogen dealer 

RecycleBank announced that
Jonathan Hsu has been named chief execu-
tive officer of the company. Hsu was most
recently chief executive officer of 24/7
Real Media, the leaders behind the science
of digital marketing and part of WPP. Hsu
is an accomplished international business
leader who brings years of media, market-
ing and Internet expertise to RecycleBank.

Hsu will work with RecycleBank to
introduce green rewards programs to the
WPP client base and other eco-conscious
brands, and roll out new product offerings
that will enable partners to innovate from a
sustainability point of view. 

Jonathan Hsu joins
RecycleBank as CEO

The City of Oxnard, California,
approved a one year green waste recy-
cling contract extension with Oxnard-
based Agromin, one of California’s
largest green materials recyclers. 

Agromin’s initial contract with
Oxnard began in 2008. Since then,
Oxnard’s residential yard and wood
material has been dropped off at
Agromin’s Oxnard recycling facility for
processing. The material is composted
into soil products that are then marketed
to local farmers, landscapers and home-
owners. Agromin distributes free soil
amendments and mulches to Oxnard
residents at community events and city
composting classes.    

Agromin will process approxi-
mately 17,000 tons of Oxnard green
materials during the next year including
4,000 tons from street sweeping
programs. By recycling residents’ green
materials, Oxnard meets State of
California AB949 waste diversion
compliance requirements. By using
mulch on public landscapes, the city
also conserves water and reduces the
need for fertilizers, pesticides and
herbicides.

City of Oxnard approves
Agromin contract renewal

The probability of someone watching
you is proportional to the stupidity of
your action.

Events
Calendar

September 13th-15th
20th Annual Arkansas Recycling

Conference & Trade Show. The Robinson

Center, Little Rock, Arkansas. 

866-290-1429 • www.recycleark.org

September 19th-21st
International Roundtable on Automotive

Recycling (IRT). Hotel Plaza Quebec,

Quebec City, Canada.

519-858-8761 • www.autorecyclers.ca

September 22nd
Upper Peninsula Recycling Coalition’s

Annual Recycling Conference. Bay College

West Campus, Iron Mountain, Michigan. 

906-706-9212 • www.uprecycles.com

September 28th-30th
The GREEN Expo. World Trade Center,

Mexico City, Mexico. 52-55 1087 1650

www.ejkrause.com/thegreenexpo

September 29th-October 1st
2010 Rubber Recycling Symposium.

Sheraton Centre Hotel, Toronto.

905-814-1714 • www.rubberrecycling.ca

October 1st-2nd
TIA Environmental Symposium. Ocean

City Convention Center, Ocean City,

Maryland. 

800-876-8372 • www.tireindustry.org

October 3rd-6th
2010 Global Waste Management

Symposium. JW Marriott San Antonio Hill

Country Resort & Spa, San Antonio, Texas.

800-559-0620 • www.wastesymposium.com

October 11th-13th
Biopolymers Symposium 2010. Westin

Tabor Center, Denver, Colorado.

207-781-9618 • www.biopolymersummit.com

November 3rd-4th
Canadian Waste & Recycling Expo.

International Centre, Toronto, Ontario

877-534-7285 • www.cwre.ca

November 7th-10th
2010 Educational Conference on Litter

Control and Solid Waste Management.

Stonewall Resort State Park, Roanoke, West

Virginia. 304-292-3801 • www.awvswa.com

Terex Construction announced the
appointment of Jim Robbins to the posi-
tion of vice president and general man-
ager of its Americas operations. In this
role, Robbins is responsible for all Terex
Construction business in North and
South America, including on-site logis-
tics functions.

Robbins is not new to Terex, having
held a number of roles during his five-
year tenure with the company. Since
March 2008, Robbins has been vice
president and general manager of opera-
tions for Terex Cranes, where he was
responsible for establishing a global
footprint for Terex Cranes businesses in
developing markets and for supporting
new infrastructure requirements of exist-
ing markets for all Terex Cranes product
lines. Prior to this assignment, Robbins
was vice president, global aftermarket in
the Terex corporate office, and had pre-
viously served as vice president, inven-
tory and logistics for Terex Materials
Processing and Mining.

Before joining Terex in 2005, Rob-
bins worked for Honeywell Aerospace,
serving in senior and general manage-
ment positions in manufacturing opera-
tions, materials management, supply
chain and aftermarket for the aerospace
turbine engine company. 

Terex names Jim Robbins
VP and general manager 

MENTION THIS 

AD TO QUALIFY 

FOR A FACTORY
DIRECT OFFER

www.flipscreen.net        info@flipscreen.net
Within USA: 1-877-273-3650               Outside USA: +612 6931 8002 

FOR EXCAVATORS, WHEEL LOADERS, BACKHOES & SKID STEERS

NOW USED IN 19 COUNTRIES!
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Global Resource Corp. announced the
appointment of Ken Kinsella to the posi-
tions of president and chairman of the
board of directors. The company also
accepted the resignation of board mem-
bers, Brian Ettinger, Kim O’Brien and
Jonathan Simons. 

Global Resource appoints
president and chairman
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NEW S850 BOBCAT SKID-STEER
LOADER AVAILABLE

Bobcat Central Inc.
3237 W Miller Road
Lansing, MI 48911
800-743-4340
www.bobcat.com 

CARLISLE ENERGY LAUNCHES
NEW SPECTRO POWERCAP

Carlisle’s Spectro PowerCap™ is a dual-purpose
landfill closure system that provides superior environ-
mental protection and landfill closure performance
while generating clean solar electricity.

Spectro PowerCap combines two world-class com-
ponents: the industry-leading puncture resistance,
seam strength and durability of Carlisle’s GeoTPO
Geomembrane and the field-tested proven perform-
ance of UNI-SOLAR® triple-junction amorphous silicon
photovoltaic laminates. These components are inte-
grated using Carlisle’s proprietary bonding technology
and finished with a low-profile electrical interconnect
system for long-term performance and savings.

Carlisle Energy Services
1275 Ritner Highway
Carlisle, PA 17013
877-269-7183
www.carlisleenergy.com

NEW CAT 973D TRACK LOADER
IS A ONE MACHINE WORKFORCE

Completing the Cat® D-Series Track Loader lineup
is the new 973D, featuring load-sensing hydraulics,
joystick steering, new operator’s station and 10 per-
cent more power than its 973C predecessor. The new
loader carries on the 973C’s all-purpose performer
reputation and retains much of its solid design, includ-
ing the Cat C9 engine, hydrostatic drive, single-fabri-
cation mainframe, Z-bar loader linkage and oscillating
undercarriage. The 973D is a one-machine workforce
with the features to take on the toughest jobs – at con-
struction sites or in the harsh environments of steel
mills, landfills, quarries and demolition sites.  

Caterpillar Inc.
100 NE Adams Street
Peoria, IL 61629
309-675-4693 
www.cat.com 

BANDIT TRACK CHIPPER
MELDS COMFORT WITH POWER

Key upgrades to the Bandit Model 3090 Track Chip-
per include a roomy, spacious operator’s cab provided
with a rear entry door, an emergency escape door on
the left and a pop-out escape window on the right.

Convenient joystick controls operate all functions of
the machine; from the loader’s main and jib boom
movement, to the engine controls and feed system.

Operators will enjoy the heat and air conditioning
inside the cab, and the added benefit of an AC/DC
current for devices as laptop computer, radio, or CD
player. 

Bandit Industries, Inc.
6750 Millbrook Road
Remus, MI 49340
989-561-2270
www.banditchippers.com

ATLAS COPCO’S NEW CC 650
COMBICUTTER 

Atlas Copco’s new CC 650 CombiCutter is
designed for carriers in the 13,200 lb. to 26,500 lb.
weight class. The CC 650’s hydraulic rotation device
allows 360° rotation of the attachment for quick and
easy positioning. Featuring 50 tons of crushing force,
the CC 650 is ideal for light-duty demolition work and
interior reconstruction and gutting work.

Two movable jaws and two main hydraulic cylinders
offer high crushing force throughout the entire operat-
ing cycle. 

The cutter blades can be turned around for addi-
tional use, doubling the wear time.

Bobcat has introduced the S850 skid-steer loader
with a rated operating capacity of 3,875 lbs. – 17 per-
cent more than the company’s previous largest model. 

Powered by a 92 hp water-cooled diesel engine, the
S850 has an operating weight of 10,008 lbs. and an
industry-leading lift height of 144”. 

It joins the Bobcat M-Series loader line, which
includes the S630 and S650 skid-steer loaders and
the T630, T650 and new T870 compact track loaders.
M-Series loaders feature a unique cab-forward design
that provides the operator with unmatched visibility in
all directions. 

Atlas Copco Construction
Equipment
3700 E 68th Avenue
Commerce City, CO 80022
800-760-4049
www.atlascopco.us

THERMO FISHER OFFERS NEW
RADIATION DETECTION SYSTEM

Thermo Fisher Scientific
900 Middlesex Turnpike
Billerica, MA 01821
440-703-1511
www.thermo.com/rmp

UNTHA LAUNCHES NEW HEAVY-
DUTY SHREDDER

UNTHA shredding technology introduces the new
VR series, a heavy-duty shredder, specifically devel-
oped for the wood recycling, plastics and paper recy-
cling industries. This drive concept allows for high
throughputs with exceptionally low drive powers. The
gear unit is integrated into the rotor, which makes
shaft stubs, which have frequently led to problems in
conventional machines, part of the past.

Its simple operation via a high-resolution touch
screen panel and its comfortable charging method into
a very large feeding hopper make the operation of the
VR series very easy.

UNTHA Shredding 
Technology     
Moldanstraße 141 
5431 Kuchl 
+43 (0) 6244 7016 58 
www.untha.com

TOTER ADDS NEW 21 GALLON
CART TO PRODUCT LINE

Easier handling for both homeowners and waste
collection personnel is the primary benefit of a new 21
gallon cart introduced by Toter. The smaller sized cart,
which accommodates both automated and semi-auto-
mated handling, is ideal for pay-as-you-throw garbage
programs, single-stream recycling and for segregating
food waste organics that can be channeled into com-
posting.

The 21 gallon cart features a sealed stop bar to pre-
vent leakage, bottom wear strip for longer cart life, tex-
tured granite finish for enhanced appearance and a
higher handle position for ease of handling.

Wastequip, Inc.
1901 Roxborough Road
Charlotte, NC 28211
877-468-9278
www.wastequip.com

TEREX 30-TON ARTICULATED
TRUCK NOW AVAILABLE 

The Terex® TA300 provides the highest power and
torque in the 30-ton articulated truck class, boasting a
385 hp, Tier 3-compliant Cummins diesel engine, a ZF
fully automatic with manual override transmission and
a maximum torque of 1,309 lb. ft. at 1,400 rpm. This
performance, coupled with the 100 percent differential
locking action, enables the TA300 to tackle the most
challenging grades and extreme site conditions with
ease. The maneuverability and tractive effort means
the truck is well suited to such diverse applications as
quarrying, mining, construction and road mainte-
nance.

Terex Construction
Americas
8800 Rostin Road
Southaven, MS 38671
866-837-3923
www.terex.com

MORBARK ADDS 25/36 WHOLE
TREE CHIPPER TO LINE-UP

Morbark, Inc. has added the compact 25/36 Whole
Tree Chipper to its line-up. The Morbark 25/36 uses
the proven design and technologies of its big brothers,
the Morbark 30/36 and 40/36 models, but with a more
compact profile.

Aimed at the in-woods chipping market, the Mor-
bark 25/36 Whole Tree Chipper is an ideal unit for
those processing moderate volumes. Equipped with a
25” x 22” infeed opening and horsepower options
range from 325 to 400 hp, this chipper is compact yet
still highly efficient and productive.

The Thermo Scientific LFM-3 Portal Radiation
Detection System enables users to easily interpret a
full range of radiation data in waste materials. By mak-
ing radiation detection easier, simpler and more
understandable, the LFM-3 is designed to stop
radioactive materials from entering waste-to-energy,
recycling and landfill facilities where they could poten-
tially cause health, cleanup or liability consequences.
The LFM-3 system does not require intensive training
or specialized knowledge, saving time and money. The
system is controlled through a single-button operation
and is ready to function within minutes of installation.

Morbark
PO Box 1000
Winn, MI 48896
800-831-0042
www.morbark.com

NEW PRODUCT SHOWCASE
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. BUSINESS BRIEFS

PSC Metals, Inc. announced a series
of personnel moves for its Columbus,
Ohio, Nashville and Southern Region.

Edward Ernstberger was named
president of the company’s Southern
Recycling Region and is responsible for
its Nashville, Chattanooga, Knoxville
and St. Louis locations and numerous
feeder yards. Ernstberger joined the
company in 2007 as vice president –
commercial for the Southern recycling
region. Before that he had worked for
Jefferson Iron & Metal and The David J.
Joseph Company.

Garey Rittenhouse rejoined PSC
Metals as nonferrous account executive,
based in Knoxville. He had been with
the company in 2009.

Andrew Kolarsky was promoted to
area manager, Columbus, Ohio region.
Prior to his joining the company in 2009,
Kolarsky worked for Aleris Interna-
tional, Inc. His office is at the company’s
Parsons Avenue location in Columbus.

Thom Romer was promoted to
yard/commercial manager of PSC Met-
als’ Joyce Ave. facility in Columbus.
Romer was hired by the company in
2004.

Jason Avery, a 14-year PSC Metals
employee, was named yard manager of
the Nashville facility. Avery had been
regional nonferrous manager.

PSC Metals announces
series of personnel moves 

ACS Group announced the addition
of Dave Sharp, where he will be working
with the aftermarket business team.
Sharp comes to ACS Group from Rock-
well Automation with 17 years of expe-
rience in the controls industry including
four years in aftermarket parts product
management.

As product manager, Sharp will play
a key role in the growth of the aftermarket
part and service sales. Maximizing the
end user’s profitability through optimiz-
ing the performance of their equipment,
Sharp hopes to not just create customers,
but partners by focusing on their overall
purchase experience with ACS, which in
turn will help the aftermarket sales grow
organically, increasing the bottom line. 

ACS Group appoints new
product manager

Houston-based Greenstar North
America announced the appointment of
Dan Crociata as its chief financial
officer. Crociata replaces Matt Delnick,
who was promoted to CEO. 

Since 2007, Crociata served as vice
president finance and administration for
Silver Line Building Products, a division
of Andersen Windows. 

From 1999 to 2007, Crociata served
in key management positions with
Lafarge North America, most recently as
vice president finance for the Western
region.  

Greenstar appoints Dan
Crociata as CFO

LKQ Corporation announced the
completion of its Get Green promotion.
LKQ partnered with the Arbor Day
Foundation, whose Replanting Our
Nation’s Forests Program works to
replace trees lost to fires, insects, and
disease across the United States. The
Get Green promotion will result in the
planting of more than 10,000 trees. Each
year, these trees will be able to absorb
240 tons of carbon dioxide and will pro-
duce 160 tons of oxygen, enough to keep
720 people breathing for a year.

Through its operations last year,
LKQ helped to reduce greenhouse gas
emissions by over 890,000 tons.

LKQ partners with Arbor
Day Foundation

Kevin Bumgarner, Fairfax, Iowa, has
been promoted to recycling facilities man-
ager of the Mt. Pleasant, Muscatine, and
Creston City Carton Recycling Facilities.

Bumgarner oversees all operations
of the three facilities. He is responsible
for implementing products and services
marketing plans for the plants, with
goals to maximize customer service,
vendor relations, sales, and profits.
Bumgarner is also responsible for build-
ing needs, equipment needs, and person-
nel at the recycling locations. He reports
to City Carton Recycling vice president
of operations, Daryl Russ. 

Bumgarner began his career with
City Carton Recycling in 2007, as assis-
tant facility manager at the Cedar Rapids
Facility. 

Bumgarner promoted at
City Carton facilities 

The American Iron and Steel Insti-
tute (AISI) announced that Peter A.
Pagano will be joining AISI’s policy
team as the association’s vice president,
environment. Pagano brings an extensive
background in science and environmen-
tal policy to the Institute.  

Most recently, Pagano has served as
an advisor to the natural science
research units of the Smithsonian
Institution. Prior to joining the Smith-
sonian in 2006, he spent 15 years at the
United States Environmental Protection
Agency where his tenure included
advising the senior management of the
agency on a range of national program
areas. While there, he also worked on all
aspects of environmental policy and in
developing Agency goals pertaining to
congressional and legislative affairs
programs.   

Peter A. Pagano joins AISI’s
policy team

Interstate Waste Services announced
the appointment of Michael de Castro as
its new chief executive officer. 

Prior to joining Interstate Waste Serv-
ices, de Castro was the global operations
director, Americas Merchant Gases for Air
Products and Chemicals, Inc. He spent 14
years with American Ref-Fuel Company,
the largest waste-to-energy company in the
northeastern United States, most recently
as its vice president of operations. 

Interstate Waste Services
announces new CEO 

BalersAuto Recycling

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Please fax offers to 866-545-5823 or visit
www.donateacar2charity.com.

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists 

Mobile Car Crushing Service 

Call Toll-Free 800-837-1520 

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

SCRAP METAL OR AUTO RECYCLING
YARDS FOR LEASE. Located in Ventura
County, California. M3 zoned and
approved for crushers. Indoor office and
garage space of 2,500 to 10,000 sq.ft.
(with or without office). Outdoor all
paved/concrete area from 10,000 sq ft to 3
acres. Call for pricing, Barry 805-236-
1414.

216-398-8800 
 

Your Source for  all  Recycling Equipment Needs 
OHIO BALER COMPANY, INC. 

EXCLUSIVE HARRIS DEALER FOR  
OHIO, WESTERN PA. & WESTERN NY. 

NEW, USED & RECONDITIONED 
ALWAYS BUYING AND SELLING 

EQUIPMENT 
• 2 RAM BALERS  •LOGGER BALERS  

• METAL BALERS & SHEARS 
• ALLIGATOR SHEARS • WIRE STRIPPERS 

• SCRAP PROCESSING EQUIPMENT 
• RELINE SERVICES 

www.OhioBaler.com 

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

SCRAP & ALUMINUM
BALERS

HORIZONTAL BALERS

OTHER EQUIPMENT READY TO WORK
(1) Rebuilt EPCO vert. baler...$199.99/month
(75) Otto litter bins……………...…$50 each
(4) 30 yd Self cont. compact…..$235/month
(2) 2 yd Stat. compactors…........$150/month

MORE EQUIPMENT AT OUR WEBSITE!

HJA INTERNATIONAL
hjaint.comhjaint.com

800-836-2253

AUTO-TIE(s)
• 1996 Balemaster model E1310, 12" 
cylinder, 40” x 28” feed opening, 2-50 hp 
motors fully refurbished……......$77,000
• 1999 IBC model 3042-50, 10" cylinder, 
30” x 50” feed opening, 50 hp motor
Fully refurbished……......................$72,000
• 1990 Balemaster model E980, 
10" cylinder, 40” x30” feed opening, 
75 hp motor, repacked cylinder & in 
great working condition!!…..….$47,000

IBC 1440 HORIZONTAL BALER
– (3) IN STOCK

(2) 72” vertical balers

72” x 44” feed opening

72 x 44” x 44” bale

7” x 65” stroke cylinder

1,800-2,000 lb bales OCC

3,000 lb + bales aluminum

Total tube reinforced

Completely rebuilt

EPCO EX2000

• 10” cylinder
• 40 hp motor
• 30” x 50” feed

$44,900

Opening
Fully

Refurbished!

BIGGEST VERTICAL SCRAP BALER
ON THE MARKET

$19,999

• 10” cylinder
• 40 hp motor
• 30” x 50” 
   feed

$42,900
Opening

Fully Refurbished!

IBC 1295 HORIZONTAL BALER
– (2) IN STOCK

(1) Selco Model HAL7RP 
Closed Door
10” Cylinder, * 40 hp motor, * 30” x 50” 
   feed opening….......... Call for pricing!!

Balers

NEXT DEADLINE 9/17
CALL TODAY   877-777-0737
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Businesses

AUTO RECYCLING/SCRAP YARD, all
licensed and certified, plus large, 3-bay
garage/lifts with apartment over, pole barn,
all equipment, outbuildings. Landscaped,
nice, 2,200 sq. ft. home on 17 acres in low
tax Webster, New Hampshire. Owner retir-
ing, asking $750,000. Owner financing
available. Call 603-746-2554. 

SIX ACRES ON IMPROVED with salvage
yard zoning, along major highway mid-way
between Philadelpha, Pennsylvania and
Baltimore, Maryland. 717-464-4461.

NF TRADER: NE Ohio scrap metal recy-
cler seeks an experienced, results-ori-
ented, non-ferrous scrap pro., with a
proven track record to expand and develop
our non-ferrous business.   Focus is
entirely on buying and selling non-ferrous
scrap.   Will have the natural ability to
attract new customers and develop new
markets.  We offer an attractive and com-
petitive compensation package with full
benefits and liberal travel allowance.
Please forward your Résumé in complete
confidence to bobt@annaco.com (MS
Word format please).  

SALVAGE YARD SITTING on almost 3
acres with 5 bays, approximately 3,000 sq.
ft. garage, and a 10,000 sq. ft. warehouse
with office building. Yard in operation since
1955. Excellent location in El Paso, Texas.
Serious queries may call 915-858-0622. 

Employment

CENTRAL NEW YORK STATE auto and
truck dismantling/repair/sales facility.
Located near Syracuse, 8 miles from Inter-
state 81. Established in 1966, all state and
local licenses current. Includes 24,000 sq.
ft. warehouse, dock level on side, ground
level on ends, 3,000 sq. ft. repair shop on
15 acres, forklifts, loader and inventory of
1930-1990s vehicles. Owner retiring, ask-
ing $750,000, will consider serious offers,
some owner financing available. Also avail-
able, 102 acres of adjacent land covered
under same zoning and 3 unit apartment
house. This yard is 100% clean, no envi-
ronmental issues. Contact Floyd at 607-
898-9116, leave message, all calls
returned.

Material Handlers

Material Handlers

CATERPILLAR
2005 M325C REBUILT (rubber) with 50' reach, 
hydraulic cab, A/C, gen-set and grapple.
2002 M320 (rubber), 39' reach, A/C hydraulic cab, 
gen-set and grapple.
2002 M318 (rubber), 36' reach, A/C, hydraulic 
cab, gen-set and grapple.

FUCHS
2007 MHL350D (rubber), 52' reach, A/C hydraulic 
cab, gen-set and grapple.
2003 & 2006 MHL 360 (rubber), 59' reach, 
hydraulic cab, gen-set, magnet & grapple.
2003 MHL331 (rubber), 34' reach, hydraulic cab, 
gen-set and grapple.
1996 RHL 350 REBUILT (crawlers), 47' reach, 
hydraulic cab, gen-set and grapple.
2005 MHL 350 (rubber), 50' reach, hydraulic cab, 
gen-set and grapple.
2003 & 1996 MHL 340 REBUILT (rubber), 41' 
reach, hydraulic cab, gen-set and grapple.
1995 MHL 350 REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

LIEBHERR
2001 A934 REBUILT (rubber), 51' reach, hydraulic 
cab, gen-set and grapple.
2001 A924 REBUILT (rubber), 40' reach, hydraulic  
cab, gen-set and grapple.
2000 R914 REBUILT (crawler), 38' reach, 4' cab 
riser, gen-set and grapple.
2000 A904 REBUILT (rubber), 35' reach, 4' cab 
riser, gen-set and grapple.
1999 R934EW REBUILT (crawler), 50' reach,         
4' cab riser, gen-set and grapple.
1994 A932 REBUILT (rubber), hydraulic cab, 
gen-set and grapple.

SENNEBOGEN
2007 825 (rubber), 43'  reach, A/C,  hydraulic cab, 
gen-set and grapple.
2006 821M (rubber), 36' reach, hydraulic cab, 
gen-set and grapple.
2005 830M (rubber), 50' reach, hydraulic cab, 
gen-set and grapple.
2004 & 2006 835M (rubber), 55' reach, hydraulic 
cab, gen set and grapple.
2000 830M REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

OTHERS
2005 Komatsu PW220 - 7MH (rubber), 36' reach, 
hydraulic cab, gen set and grapple.
1996 KOMATSU PC240 REBUILT  (crawler), 38' 
reach, 3' cab riser, gen-set and grapple.
2004 SIERRA T500SL shear/baler combination.
2008 AL-JON 580CL portable logger/baler
2002 CASE CX240 (crawler excavator) with new 
gen-set and new 48” magnet.
2003 NEW HOLLAND MH (rubber), 40' reach, 
cab riser, gen-set and grapple.
Trackmobile TM5 rail car mover.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab,  
A/C and grapple.
Genesis GMS 500 R rotating shear.

NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(3) USED ROTATING GRAPPLES
(1)  USED 67” OHIO MAGNET

NEW 4-TINE ROTATING        
SCRAP GRAPPLES

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

Call Ivan Jacobs today at
800-472-0453

EQUIPMENTEQUIPMENT
INTERNATIONALINTERNATIONAL

www.jobmachineryinc.com
CALL JOHN 612-961-8893

NEW 13kW GENERATOR, NEW 40” 
MAGNET, 4’  STICK EXTENSION
PINNED ON, TOTAL HOURS 5,300
Very Clean, $89,000.

2000 LIEBHERR A914

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

1999 Caterpillar M325B MH (Rubber) 
50' Reach, Elev Cab, Gen Set & Grapple
2005 FUCHS MHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
2001 FUCHS MHL350 (Rubber) 49' 
Reach, Hyd Cab, Gen Set & Grapple
2003 FUCHS RHL350 (Crawler) 49' 
Reach, Elev Cab, Gen Set & Grapple
2000 FUCHS MHL360 (Rubber) 59' 
Reach, Hyd Cab, Gen Set & Grapple
2002 Liebherr A904 (Rubber) 38' 
Reach, Elev Cab, Gen Set & Grapple
2002 Builtrite 2100SE (Pedestal) 30' 
Reach, Electric Driven, Elev Cab & Grapple
2006 Link Belt 330LX Excavator with 
New Labounty MSD2500R Shear

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

800-472-0453      Ivan
    Jacobs

New American built  
Diesel, Gas or Belt-driven Gen-sets and 

New Deep Field Aluminum 
Wound Magnets.

Material Handlers

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

Elevated Cab

  Generator

    48' Reach

         Rebuilt
          Engine

    Solid Tires

1999 CATERPILLAR
  M325B

82,000 Lbs.  Operating Weight

Eleva

  Gen

     48'

          R
               

    Sol

 M325B

COMPACT "GENIUS GENSET" 
MODELS 10kW, 13kW, 20kW, 

ALSO WITH HYDRAULIC DRIVE. 
WWW.JOBMACHINERYINC.COM 

CALL JOHN 612-961-8893

STATIONARY TRI STATE SHEAR, Baler,
Logger. Has squeeze box. Very good older
machine. $49,900. Newton, Wisconsin.
Please contact Eric, 920-693-8261,
bbmetals@tds.net.

LARGE MOBILE SHEAR, Cat 245 exca-
vator with Labounty, 2000 ton mobile
shear, well-maintained in excellent operat-
ing and physical condition, $125,000,
Newton, Wisconsin. 920-693-8261

Material Handlers

1999 Liebherr A924 MH - Hydraulic Cab, 
Heat & A/C, MH Boom & Stick, NEW Orange
Peel Grapple, Solid Tires, Outriggers x4.  
Clean machine.  REDUCED to $99,500

2003 Komatsu PC200LC-7 MH - 4000 hrs, 
Elevated Cab, A/C, Jewell MH conversion, 15 
kw Gen Set, Orange Peel Grapple.  
$149,500

(800)225-0623
sales@kuhnequipment.com

Labounty MSD220R - Mobile Shear w/ 360 
degree rotation, lugged for mount on Liebherr 
942, good operating condition.  $49,500

SENNEBOGEN 835R MATERIAL HAN-
DLER WITH GRAPPLE. This machine
has about 12,500 hours and has been well
maintained. It will include a 25Kw gen set
and grapple. Financing available. Call 419-
776-5059, pictures can be e-mailed.
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800-549-0490
All 50 plus Canada!

Grapples & Magnets
WE NOW OFFER HIGH QUALITY

Hamburg, NY

New Low Price for Lower-pressure ALLIGATOR
SHEARS – Ideal for radiator cleaning, etc.EQUIPMENT FOR SALE

NEW & USED

Gus
813-282-8712

galaenvironmental@msn.com
Gunn

813-713-1210
gunnboy@embarqmail.com

HARRIS SHEAR BSH-1123
HARRIS SHEAR BSH-1023

SIERRA 700T LOGGER BALER SHEAR
500 TON MOBILE LOGGER BALER SHEAR (2)

All above in good running order!
Shredders - All Sizes

**Several 2 RAM Balers!**

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

SHREDDERS
EQUIPMENT FOR SALE

Reitz PB24 Prebreaker 22"x33" 
SSI 450HP Diesel 42"x66" Shredder 
Retech 2007 RG32/20 shredder 25HP 
 

Kohart Surplus & Salvage
Ken Kohart

419-399-4144 • 419-786-9243

(1) Galbreath with tail
(1) Marathon
(1) Galbreath dead lift

Electric Pedestal-mount 
Equilibrium Crane. 1997 Harris 
Model #H6520P, 65’ reach, 100 h.p.

G R E AT  BU YS

Tire Shredder, 100 h.p. electric
Triaxle Roll-off Trailer
60,000# Roll-off Hoists:

Call
Today!

518-424-1168
www.RecyclingFurnaces.com

SWEAT FURNACES

Hi-efficiency, new technology.

INCREASE PROFITS!
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Miscellaneous Scales

Software

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5'x5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

MOBILE
SHEARS

  
1990 CAT 235 

with CAT S340 
rotating shear.

LIEBHERR R952HDX with Vibra-Ram shear.
2004 KOMATSU PC600 LC-7 with 
Genesis 1000R rotating shear.
2003 KOMATSU PC400 LC-6 with 
LaBounty 3000R rotating shear.
2005 KOBELCO SK250 with Genesis 
400R rotating shear.
KOMATSU PC150 with LaBounty         
MSD30 shear.
GENESIS 500R rotating shear head.
2006 CASE 330 (3,500 hours) with 
Genesis 660R rotating shear (300 hours).

800-472-0453      Ivan
    Jacobs

with 

Cab Guards

1990 CAT 235
with CAT S340 
rotating shear.

OBILE
HEARRRRSSSSSSSSSSSSSSSSSSHEAR

Guards

MOBILEMOBILE
SHEARSSHEARS

‘99 1100 ton Vezzani PC1023 AC

Very low hours • Many spare parts
Well maintained • $1,099,000

FOB • Newton, WI
Contact Eric or Bob

(920) 693-8261 • bbmetals@tds.net

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Steel Buildings

Tire Recycling

NEEDED: INDIVIDUALS INTERESTED in
a 21st century, environmentally-sound,
revenue-generating, proprietary crumb
rubber and refractoring system. Tires
turned quickly, leaving nothing behind to
waste. All components, (fiber, wire mesh,
and rubber) are separated and generate
revenue streams that will amaze the tire
recycler. Write us at firesafe@comcast.net.

Miscellaneous

Shears

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

Call

Fax

Visit

877-777-0737

419-931-0740

AmericanRecycler.com

To Place Your Ad

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Dedicated to Serving the 

SCRAP Industry!

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

We Service what we Sell!

HARRIS BALERS

GENESIS MOBILE SHEARS

LATE MODEL MATERIAL HANDLERS

ORANGE PEEL GRAPPLES IN STOCK NEXT DEADLINE

September 17

OCTOBER EQUIPMENT
SPOTLIGHT TOPIC

Wire Choppers

877-777-0737
sales@americanrecycler.comHAVE USED EQUIPMENT TO SELL?

Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service.



Options:
Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.

The Enviro-Rack
Auto Fluid Removal & Dismantling Station

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 

system on the market comes close to the Enviro Rack. Meet EPA and State level 
regulations concerning fluid removal. The Enviro Rack is totally air operated. 

There are no gasoline or electric motors that could create a 
spark. The Enviro Rack is a safe system. Complete fluid 
removal in less than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
www.IronAx.com

ironax@ironax.com

BUYBUY
NOWNOW

SPECIAL PRICINGSPECIAL PRICING
CALL NOW!CALL NOW!



www.OverBuilt.com    •    sales@overbuilt.com    •    605-352-6469

800-548-6469

OverBuilt.com    •    sales@overbuilt.c

SEPTEMBER 2010

10 ft.

GREAT BUYS!
TRADE-INS

OverBuilt Inc. of Huron, South 
Dakota, is distinguished by the 
high-speed option available for its 
Model 10 crusher. The Model 10 
has a 10-foot high door opening 
allowing operators to crush vans, 
buses and other tall vehicles, as 
well as loading up to six cars per 
cycle. The 400-gallon 
on-board fuel tank 
allows operators to 
refuel loaders as well as 
go long periods between 
fillups. A similarly sized 400-gallon tank holds fluids reclaimed from flattened vehicles.

But the Model 10’s speed is its primary distinguishing option. OverBuilt employs a 
high speed oil bypass system to quickly transfer hydraulic fluid from the tops of cylin-
ders to the bottoms, reducing the volume of oil that must be pumped from the reser-
voir, therefore cutting cycle time. 

Crusher valued for more
than its big 10’ opening

OverBuilt’s Baler/Logger has
increased compression force

SPECIAL!SPECIAL!

1989 E-Z A+
Car Crusher

Car crusher with repacked 
cylinders.
John Deere 6-cylinder diesel 
engine. 
Car crusher is located in Florida.

$59,000.

2003 EZ A+
Car Crusher

Portable Crusher

Portable Crusher

Full automation system, 
hydraulic landing gear and air 
compressor. 11,400 engine 
hours on the efficient John 
Deere, 6-cylinder diesel engine.

This crusher has been 
well-maintained and is ready to 
crush. Located in Illinois.

$94,900.

OverBuilt’s Baler/Logger unit has a larger 
charge box and a variable bale size     
feature making it versatile to suit your 
particular needs.

With the increased compression force,        
it’s extended fuel capacity and heavy-duty 
knuckle boom make this baler/logger a 
powerful machine with superior reach     
and lifting capacity.

Definitely an asset you should order today!

BUY NOW AND RECEIVE:
UNPARALLELED QUALITY FANTASTIC PARTS AND SERVICE GREAT PRICES AND FEATURES

EXPeRT KNOWLEDGE AND SERIOUS TECHNOLOGY

CALL NOW 800-548-6469

REDUCED!
$89,000.

Join Us 
at ARA’s 67th 

Annual Convention
in Austin, Texas!

October 20-23, 2010
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While many aspects of automotive
businesses have stagnated since the eco-
nomic crisis of late 2008, the good old
fashioned practice of going to the junk-
yard and picking up a used part at a bar-
gain price has not only remained steady,
but has grown significantly. 

Several reasons for this seem obvi-
ous. People have been hesitant to buy
new vehicles, and many are doing
repairs themselves or opting for their
shops to install used parts to save money
on both mechanical and body work. In
most cases, this saves a lot of money,
considering the rising prices of OEM
and aftermarket parts. Additionally,
there are often difficulties in obtaining
parts as vehicles age.

“I’ve been in this business a long
time. Self-service auto recycling is not
completely recession proof, but our
industry really does fairly well during
difficult economic times because it cre-
ates a situation where people are will-
ing, or have to consider the most eco-
nomical way of repairing their cars,”
said Dudley Smith, a central United
States district manager for the LKQ self
service division.

LKQ entered the u-pull-it business
in 2004. Since then it has rapidly
expanded to 34 locations in 14 states and
1 in Quebec. Smith explained how
LKQ’s self service business has fared
since the 2008 economic crisis, “Our
stores are doing well. We have had
growth since expanding our footprint
nationwide but also within the facilities
we already had. More parts are going out

the door. The number of new customers
buying parts has increased significantly.
Our store managers tell us about cus-
tomers who are brand new and walk in
not knowing how the system works and
want to know what they have to do.” 

Jeff Robbins, manager of Horse-
heads Pick-a-Part in Elmira, New York

told us about his 1,700 vehicle operation.
“Actually, business is pretty good. With
the recession people are keeping their
cars longer. I’ve seen an increase in new
customers and from farther away, driving
as much as two and a half hours to get
here. In addition to the used parts, we are
selling new parts like gas tanks, radiators,

headlights and tail lights. If they can’t
find it in the yard we offer them new
parts. That’s about five percent of our
business.” 

Horseheads estimates that approxi-
mately 30 percent of its business comes
from in-house dismantling for

Pulled parts thrive in thrifty times
by MIKE BRESLIN
mbreslin@americanrecycler.com

See PULLED PARTS, Page 7

Electric vehicle (EV) manufacturers
and dealers will be pleased with the rising
trend towards de-urbanization polariza-
tion of vehicle sizes. By 2020, the emer-
gence of mega super cities in developing
economies will affect personal mobility,
driving the demand for EVs.

New analysis from Frost & Sullivan,
360 Degree Perspective of the Global

Electric Vehicle Market – 2010 Edition,
examines the following markets: neigh-
borhood EVs (NEVs), city EVs (CEVs),
extended-range EVs (eREVs) and high-
performance EVs (HPEVs).

“Most offices that are expected to
move to the first-belt suburbs and city
centers will encompass the shopping
areas (small-scale deliveries) and living

areas for ‘double/single income, no kids’
households,” said Frost & Sullivan’s
automotive and transportation group team
leader, Anjan Hemanth Kumar. “In mega
cities, offices and homes are likely to be
adjacent to each other, creating a favor-
able environment for EV deployment.”

Rising concerns over greenhouse
gases and depleting fossil fuel sources are

further solidifying the case for EVs. Car
manufacturers are working on business
models that will make available the car
and energy under the same roof, opening
up a plethora of opportunities for utilities,
suppliers and finance businesses.

Manufacturers are building sleek
and sporty EVs to create interest among

Electric vehicle market grows with advent of mega cities

See EV MARKET, Page 5

A do-it-yourselfer pulls the parts he needs from a self-service yard. Unlike the yards of old, today’s yards are cleanly, organized and have a staff on hand to provide
newcomers with customer service. Larger tools are often available on-site to ease the dismantling process. 

PHOTO BY LKQ



Ford Motor Company is leveraging
the internet and wireless technology to
accelerate testing and refinement of the
advanced lithium-ion battery systems
that will power its upcoming plug-in
hybrid and electric vehicles.

Ford’s rapid progress is enabled by
two monitoring methods that allow engi-
neers to collect real-time performance
data from batteries in the lab and on
vehicles in the field via a secure Internet
server, and wirelessly update system
software to improve capability and dura-
bility. These proprietary methods have
significantly reduced test-fleet down-
time and allowed Ford to more than dou-
ble its battery lab-testing capability.

“Remote monitoring allows us to
access real-time data and make continu-
ous improvements very quickly,” said
Sherif Marakby, Ford director, Electrifi-
cation Program and Engineering. “This
degree of efficiency would have been
unthinkable a few years ago and will
help Ford bring more fuel-efficient, low-
emission vehicles to market more quick-
ly than ever before.”

Ford will launch two zero-emission
all-electric vehicles – the Transit Con-
nect Electric light commercial van in
North America in late 2010 and in
Europe in 2011, followed by the Focus
Electric passenger car in North America
in 2011 and Europe in 2012. Two next-
generation hybrid electric vehicles and a
plug-in hybrid electric vehicle follow in
North America in 2012 and Europe in
2013.

Ford’s future hybrid and electric
vehicles will use new lithium-ion battery
systems that offer about twice the ener-
gy content of the nickel-metal-hydride
systems used currently, and take up less
space inside the vehicle. Although lithi-
um-ion batteries are widely used in the
consumer electronics industry, the larger
systems to be used in vehicles are
designed to manage greater electrical
loads under harsher conditions. Only
through rigorous testing can the new
systems be properly calibrated.

Ford’s battery researchers are focus-
ing on lithium-ion technology’s ability
to recharge under a range of conditions
including state of charge (from empty to
full), battery age (from new to old) and
environmental temperatures (from freez-
ing cold to scorching hot).

Understanding how lithium-ion’s
material properties perform under a vari-
ety of conditions is a critical step toward
determining system control algorithms
that will allow quick, efficient recharg-
ing while minimizing cell deterioration
to maximize battery life.

Ford researchers are conducting rig-
orous lifecycle tests of new lithium-ion
battery systems to evaluate the technolo-
gy’s ability to recharge under a broad
range of environmental conditions.

Whether testing battery systems in
the lab or fleet vehicles on the road,
Ford engineers use the remote battery
and vehicle test monitoring system to
collect real-time data and identify
opportunities to implement software
updates to manage thermal load and
maximize power capability, energy
capacity and lifecycle durability.

System-specific engineers are noti-
fied via email whenever these software
update opportunities occur, based on
adaptive event monitoring that can
detect conditions of interest and auto-
matically collect relevant data. This
method has already led to at least 20
major design improvements for Ford’s
future plug-in hybrid and all-electric
vehicles.

“The data we’ve collected have
helped us understand how lithium-ion
battery cells behave under various tem-
peratures and states of charge,” said Jas
Dhillon, global electric vehicle fleet
manager. “And the monitoring system
allows us to make software updates to
the fleet vehicles while they recharge.
What used to be logistically complicated
and time consuming can be accom-
plished now with a click of a mouse.”

A Letter from
the Editor

Automotive www.AmericanRecycler.comPage B2, September 2010

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Dear Readers,
The familiar recycling mantra,

“Reduce, Reuse, Recycle,” has been
chanted by eco-activists for
decades. Until recently, however, I
believe that our consumption-cen-
tric culture hinged the majority of
its ecological hopes on the final
third of that saying: Recycle.

When times were booming,
many Americans were more likely
to purchase a new car rather than
repair one that had a mechanical
issue. It’s hard to see how this lack-
adaisical attitude in any way
reduced the amount of automobile
waste generated. Reuse, if any,
mostly stemmed from the used car
markets.

Recycling the car bodies for
raw materials was pretty much the
only practice in which one could
see the green agenda being
observed. 

That’s changing though.
Driven largely by an ailing

economy and high unemployment
numbers, more Americans than ever
are being forced to acquire a bit of
self-sufficiency to get by. For many,
the days of disposable transporta-
tion are gone, and instead, they are
being forced to learn how to wield a
wrench in order to keep the family
wheels running.

American Recycler writer Mike
Breslin takes a look at what the
recent resurgence of do-it-yourself
repairs has meant for junk yards
and part-pulling businesses in this
month’s Focus section cover article.

The do-it-yourself repairs and
the companies that furnish the used
parts for them are finally giving
meaning to the reduce and reuse
portions of the recycler’s creed. 

It’s too bad that it took an eco-
nomic morass to encourage folks to
seek the know-how to be self-suffi-
cient when it comes to fixing the lit-
tle things. Now that we’re here,
though, I think everyone can draw a
little inspiration from the revival of
the American can-do attitude of
yore. 

Hardship inspires innovation,
and that’s certainly true this time
around. Hard-up consumers are fig-
uring out how to make their dollars
stretch a little farther, and business-
es are evolving to help make that
dollar stretching easier.

Get in the spirit. Find some-
thing on your ride that needs
repaired and take care of it. And if
you happen to need a part, well,
there’s probably a yard around you
that would love to help.

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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Ford accelerates electric vehicle battery
testing with wireless monitoring systems

PHOTO COURTESY OF FORD MOTOR CO

Ford engineers use remote monitoring systems to collect real-time feedback regarding the performance of
the lithium-ion batteries used in their vehicles. This allows for easier research and performance optimization.

Nissan announces national
market roll-out plan for LEAF

17,000 future Nissan LEAF drivers
have learned when the world’s first afford-
able all-electric, zero-emission vehicle will
be available in their markets. Consumers
who have placed reservations for the Nis-
san LEAF received a communication last
month regarding market timing and next
steps in ordering the all-electric vehicle.

Nissan LEAF first will be available to
consumers in December, in California,
Washington, Oregon, Arizona and Ten-
nessee. These areas are home to The EV
Project – the largest electric vehicle and
infrastructure deployment ever undertak-
en. The EV Project is a result of a partner-
ship with charging infrastructure provider
ECOtality and partially funded by a grant
from the United States Department of

Energy. Customers in these first five
launch states were able to place firm
orders for the Nissan LEAF in August.

Nissan LEAF will be introduced to
Texas and Hawaii shortly thereafter, in
January 2011; North Carolina, Florida,
Georgia, Washington DC, Virginia, Mary-
land, South Carolina and Alabama follow
in April 2011. It will be rolled-out to the
balance of the nation beginning in fall
2011 with availability in all markets
nationwide by the end of that year.

Nissan North America also is inform-
ing its consumers that the lithium-ion bat-
tery pack that powers the LEAF will carry
a warranty of 8 years or 100,000 miles –
matching American market competitive
conditions.



Frbiz, a Chinese B2B search plat-
form, has learned from the State Electrici-
ty Regulatory Commission that in Octo-
ber, China will formally implement three
electric car battery facility standards,
while another five standards are also
being formulated. In preparation for elec-
tric car power market, transmission
providers will strengthen the power indus-
try upgrade, and speed up the construction
of intelligent power and electric car charg-
ing facilities.

Frbiz forecasts that a power demand
for about 49 billion RMB will be added,
if electric car sales reach 2 million units.
Frbiz analyzes that the electric car is
closely related with the electric power
industry, as large-scale use of electric
cars will open a new power market. As
research data displays, in 2020, there will
be 50 million electric cars, while energy
consumption will reach 200 billion
KWH. In 2030, when electric cars are
expected to increase to 200 million units,
the annual energy consumption will reach
800 billion KWH.

Frbiz analyzes that under the condi-
tion of large-scale use of electric cars,
power consumption accounting for termi-
nal energy consumption proportion would
be an important index to measure a coun-
try’s capacity in energy conservation and
emission reduction. Research shows that
if the proportion of power in the terminal
energy consumption increases one per-

cent, the total energy consumption will
drop four percent. At present, electricity
consumption accounting for terminal
energy consumption proportion in devel-
oped countries is obviously higher than in
China.
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•INVENTORY BUDDY
   Turn your parts faster!

•BID BUDDY XL
   Buy smarter! 

•CORE BUDDY
   Make more CA$H now!

•NMVTIS BUDDY
   Maintain & track VINS —  
   no YMS required!

Superior Software
for the

Auto Recycling Industry!

866.337.1177
buddyai.com

Works with Checkmate, Pinnacle
CLassic & Pro, Hollander HYMS

and Powerlink 1 & 2 —
Call for a live demo!

The BEST inventory, bidding,
core & reporting software

available!
EQUIPMENT
SPOTLIGHT

NA
R
To be included in the spotlight, you

must manufacture the equipment
featured. We require a company
name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

10/10 Wire Choppers

11/10 Paper/Plastics Balers

12/10 Eddy Current Separators

1/11 Auto Loggers

2/11 Rubber Grinders

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

LKQ Corp. posts record
2010 2nd quarter results

LKQ Corporation reported diluted
earnings per share from continuing
operations of $0.26 for the second quar-
ter ended June 30, 2010, an increase of
30.0 percent from $0.20 for the second
quarter of 2009. Revenue for the second
quarter was $584.7 million, an increase
of 20.2 percent as compared to $486.4
million for the same period of 2009.
Income from continuing operations for
the second quarter of 2010 was $37.9
million, an increase of 33.2 percent as
compared to $28.5 million for the same
period of 2009.

Overall organic revenue growth for
the second quarter was 12.2 percent as
a result of strong aftermarket and refur-
bished parts sales and higher commodi-
ty prices as compared to last year. Parts
and services revenue, excluding the
impact of acquisitions, grew organical-
ly by 5.5 percent. Acquisitions made
over the previous 12 months con-
tributed 7.6 percent of incremental rev-
enue for the quarter.

On a 6 month year to date basis,
revenue was $1.2 billion, an increase of
19.2 percent from $997.2 million for
the same 6 month period of 2009.
Income from continuing operations for
the first six months of 2010 was $89.9
million, as compared to $60.5 million
for the first half of 2009. Diluted earn-
ings per share from continuing opera-
tions was $0.62 for the first 6 months of

2010, as compared to $0.42 for the
same 6 month period of 2009.

During the second quarter of 2010,
LKQ continued its expansion through
strategic acquisitions that support the
Company’s efforts to expand its North
American footprint. It acquired whole-
sale recycling operations in the Win-
nipeg, Manitoba and Seattle, Washing-
ton markets. Collectively, the 2 busi-
nesses had annual revenue of approxi-
mately $7 million in 2009. LKQ also
purchased two heavy-duty truck opera-
tions in West Monroe, Louisiana and
Jackson, Mississippi. Annual revenue
for the acquired truck operations was
$7 million in 2009. Additionally during
the second quarter, LKQ re-opened a
wholesale recycling operation, formerly
a Greenleaf location, in Monroe, Geor-
gia, specializing in high-end and Euro-
pean brand vehicles.

Since the start of the third quarter,
LKQ acquired an automotive paint dis-
tribution business serving the Boston,
Massachusetts area, a wholesale recy-
cling operation that will operate in the
northern Alabama and Nashville, Ten-
nessee markets and a wholesale recy-
cling operation in Philadelphia, Penn-
sylvania. The Company also opened a
heavy-duty truck operation in Wilson,
North Carolina at a former Greenleaf
location.

Frbiz reports electric cars to
drive great power market

Chevrolet to increase Volt
production capacity by half

General Motors said that thanks to
strong public interest in the Chevrolet
Volt, the extended range electric vehi-
cle, it will increase American produc-
tion capacity of the new car by 50 per-
cent – from 30,000 units to 45,000 units
– in 2012.

The announcement came as United
States President Barack Obama toured
the Detroit-Hamtramck facility, where
the Volt is being produced now for sale
later this year.

The expanded domestic production
capacity is the latest in a series of posi-
tive developments for the Chevrolet
Volt. Recently, participating Chevrolet
dealers in launch markets began taking
customer orders for the 2011 Chevrolet
Volt, following the release of retail and
lease pricing.

The brand also recently announced
unprecedented battery and vehicle lim-
ited warranties. And the number of
American launch markets for the vehi-

cle recently was raised from three to
seven. In the past few weeks, more than
25,000 people have joined the Chevro-
let Volt enthusiast list.

The Detroit-Hamtramck plant
received $336 million in new invest-
ment to prepare for production of the
Volt, part of more than $700 million
GM has invested in eight Michigan
facilities to support Volt production
since 2008. This includes a 33,000
square-foot battery systems lab in War-
ren; a battery assembly facility in
Brownstown Township; and supporting
engine and stamping operations in
Grand Blanc, Bay City, and three plants
in Flint.

Besides direct GM jobs, the Volt
has helped spur additional supplier
employment and investment. Earlier
this month, battery cell supplier LG
Chem/Compact Power Inc. broke
ground on a $300 million, 650,000
square-foot plant in Holland, Michigan,
to support Volt production, creating 400
jobs. In addition, the Volt helped start
an electrification trend. Since its debut
in January 2007, other automakers have
announced 30 plug-in hybrid or electric
vehicles.

In the past few weeks, more
than 25,000 people have
joined the Chevrolet Volt

enthusiast list.

A man visited his aunt in a nursing home. She was taking a nap, so he just sat
down in a chair in her room, flipped through a few magazines, and munched on
some peanuts in a bowl on the table.

Eventually, the aunt woke up, and her nephew realized he had absentmindedly fin-
ished the entire bowl. “I’m so sorry, auntie, I’ve eaten all of your peanuts!”

“That’s okay, dearie,” the aunt replied. “After I’ve sucked the chocolate off, I
don’t care for them anyway.”



Crushing cars is a common part of
the process in recycling automobiles.
Vehicles used to haul those crushed cars
typically offer safety and efficiency fea-
tures that are popular with those who use
the haulers. Manufacturers often offer
other products that may also be used by
auto recyclers.

According to Greg Brown, owner of
Benlee, the firm offers crushed car trailers,
new and used roll-off trailers and trucks,
dump trucks and trailers and roll-off con-
tainers. Brown said their crushed car
haulers are built to load fast and last long.

“There are two key design features of
our trailers: 1) D-rings on straps, attached
to ratchets. Chains then attach to the D-
rings, so that chains, not straps are in con-
tact with the vehicles – straps could be cut
if they are in contact with the vehicles. 2)
A self-contained fluid reservoir in the
base, which can be drained. The reservoir
can contain fluid that may come from the
vehicles. We’ve manufactured our crushed
car trailers for 15 years and they comply
with federally mandated laws for securing
and containing crushed automobiles for
transport,” he said.

Brown noted that the recycling indus-
try is under pressure from many areas, and
he believes Benlee offers products that are
helpful in managing the various situations
involved. “Lower volumes and pricing
pressure are causing reduced profits. This
means cost controls and capital expense
controls are more important than ever.
Also, with parts of the economy still very
uncertain, many are concerned about
spending money. Many city and county
budgets are tight, and it seems they’re
ticketing companies more than ever for
carrying overweight loads, to help with
deficits,” he said.

Brown said his company supports all
of their products with “a full line of roll-
off trailers and dump truck parts including
hydraulic cylinders, sheaves, cable pul-
leys, Neway suspension products, Gresen

hydraulic valves, and Roll-
Rite and Pioneer tarps and
tarp systems. Our online parts
store is open 24/7 and we
rebuild trailers and hoist sys-
tems from the ground up,
including frame straighten-
ing, dump truck repair and
truck frame repair.”

Bart Hill, president of
JHM Trailers, claimed,
“Crushed Car Trailers have
reached new levels of effi-
ciency with our 48’ drop front crushed car
hauler.” He added, “Our extra heavy-duty
crushed car hauler is the latest in the series

of products we offer to the
crushed car recycling industry.

“The trailer offers a long
list of standard features and
custom options, is precision-
engineered and constructed
with an I-beam frame and high-
quality steel. The double-drop
deck and shower curtain side
provides easy loading and
unloading capabilities and the
heavy-duty ratcheting cable

system makes strapping down loads easi-
er, faster and safer. Our product’s heavy-
duty Hutch® suspension provides superior
load capacity and high quality steel rims
and Yokohama tires. A containment sys-
tem is also standard.”

Hill commented, “Haulers aren’t
able to throw crushed cars onto just any
trailer to move them. Trailers must be
built to not only hold up in the yard, they
must also perform well over public roads
– safely, but with maximum legal pay-
load. The vehicles are routinely used in
some of the toughest environments and
must be built to withstand brutal day-to-
day use.

“Also, industry regula-
tions are numerous – for
example, those for fluid con-
tainment and the way loads
must be secured. As a manu-
facturer, we must stay current
on standards, whether they
involve transportation or the
environment, and we must
integrate those specifications
in our design and manufactur-
ing processes. Decreasing
costs by using lesser quality components
or by cutting corners during the manufac-
turing process just to compete from a
price standpoint is not an option because
a hauler will not make money if the trail-
er is down – period.”

Hill noted that more and more
haulers have seen a higher demand over-
seas for scrap metal. “Haulers have typi-
cally worked with local scrap processors,
but increased hauling distances are
becoming more common, which makes it
tougher for haulers to remain profitable.
We’ve built our reputation on manufactur-
ing some of the toughest, longest-lasting
heavy application trailers in the world.
Some of our original steel trailers are still
on the road after 30 years!” 

Bill Taylor owns Taylor Machinery
Corporation. The company’s premier
crushed car trailer is the RD 45. “This rev-
olutionary trailer has received two patents.
What used to take hours with the old cur-
tain or tie down method, only takes a mat-
ter of minutes with our crushed car trailer.
Because the crushed cargo is completely
enclosed, you don’t have safety issues
from flying debris as you travel down the
road,” remarked Taylor. He explained that
the product’s expanded metal sides are the
feature that helps control loose debris on
the trailer.

Other vehicle features include a 15
minute load/unload time, a steel floor with
fork risers, a safety lock system and a
pilot-operated check valve in the hydraulic

system. The hauler operates from a P.T.O.
system and auxiliary power and retrofit
kits are also available. “This four-sided
trailer opens hydraulically on one side for
ease of loading and unloading. The sides
of the vehicle are made of expanded metal

to cut down on the overall weight of the
trailer, providing more pay weight in
cargo,” Taylor said.

Taylor grew up in the scrap metal
business, watching his father build
machines. In addition to his manufactur-
ing business, he’s also been a scrap metal
dealer for years. The need for better
equipment for his own scrap yards led him
to designing and manufacturing equip-
ment that is better suited for his business.

“Definitely, the push to go green has
affected our business in a very positive
way. As the awareness for recycling
grows, so does the subsequent need for
quality recycling equipment like ours. As
prices rise and fall in the scrap metal
industry, so does the enthusiasm and prof-
its for average folks who sometimes cart
in their junk as way to make a living,”
Taylor commented.

His company offers a range of equip-
ment designed specifically for the scrap
industry such as large, closed-end hori-
zontal balers and aluminum can densi-
fiers. “My goal is to manufacture econom-
ically priced equipment that is durable and
simple to operate and maintain,” Taylor
concluded.

RD-45  CRUSHED CAR TRAILERRD-45  CRUSHED CAR TRAILER
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TAYLOR MACHINERY CORP. • 859-548-2153 • WWW.TAYLORMACHINERYCORP.COM

BUY THE ONE TRAILER THAT MEETS ALL YOUR NEEDSBUY THE ONE TRAILER THAT MEETS ALL YOUR NEEDS

    * Load and Unload in 15 minutes
    * Steel floor with fork risers
    * Safety lock system
    * Operates from truck P.T.O. system

    * Lightweight trailer means better payload
    * Retrofit kits available
    * Expanded metal sides control flying debris
    * Pilot operated check valve in hydraulic system for safe operation 

EQUIPMENT 
SPOTLIGHT 
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by MARY M. COX
maryc@americanrecycler.com
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Manufacturer List

Benlee, Inc. 
Greg Brown
800-521-4620
www.benlee.com

CIF Industries 
Rick Clark
888-362-6263
www.cifindustriesinc.com

JMH Trailers
Bart Hill 
877-564-9597
www.jmhtrailers.com

Maurer Manufacturing 
Gene Montgomery
888-274-6010
www.maurermfg.com

Mountain Tarp 
Bill Jones
800-248-7717
www.mountaintarp.com

Taylor Machinery Corporation
Bill Taylor
859-548-2153
www.taylormachinerycorp.com

Benlee, Inc.

JMH Trailers

Taylor Machinery Corporation

Crushed car
haulers



www.AmericanRecycler.com Automotive September 2010, Page B5

• Meets federal laws
   for hauling crushed 
   cars

• One person
   operation 

• System moves
   completely out of
   the way for loading. 

COMPLETE
TARP SYSTEM

FOR

HAULING CRUSHED CARS

800• 248• 7717
mountaintarp.com 

• System rotates to rear when unloaded.

• Steel cables are
   incorporated into the
   tarp to ensure items
   are contained on the
   trailer. 

• Each system is custom
   built for each
   application: flat, single
   drop or double drop 
   trailer.

Double Side Flip
Recycle Application

Tarp material is 

GUARANTEED

to withstand the

recycling

environment!

If you want the best, call

800-999-8100 or 480-789-3893
supershears.com

We also
offer a

De-Canning 
Shear!

Our
THREE

hydraulic
models
are fast,

safe
&

effective!

Gas
Supershear

12-Volt
Supershear

110-Volt 
Supershear
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De-Canning
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Our
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are fast,
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effective!
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10-Volt 
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Building the best
catalytic removal tool

for over 20 years!
Our products 
are Powerful,

Simple &
Easy-to-Use!

Johnson Controls obtains
battery center air permit

Johnson Controls, Inc.’s air permit
from the South Carolina Department of
Health and Environmental Control
(DHEC) for the company’s proposed
battery recycling facility in Florence,
South Carolina has become effective.

This is the first air permit for a new,
fully-integrated battery recycling facility
issued in the United States in nearly 20
years. It follows a thorough and collabo-
rative process involving local and
national environmental groups including
the Coastal Conservation League (CCL)
and League of Women Voters of South
Carolina (LWVSC), as well as area
elected officials and members of the
local community. The permit covers the
control of emissions from the facility
and outlines monitoring requirements to
assure all state and federal standards are
achieved.

In June 2009, Johnson Controls
announced plans to build the recycling
center to better serve customers’ needs
in the growing mid-Atlantic region. It
represents a capital investment of $150
million.

DHEC issued the air permit to John-
son Controls in February 2010, follow-
ing a 60-day public comment period.
The CCL and the LWVSC appealed the
permit focusing their concerns on the
modeling methodology and control of
emissions. Johnson Controls, CCL,

LWVSC, and DHEC collaboratively
addressed all of the outstanding issues.

“We appreciate the cooperative
efforts of Johnson Controls and DHEC,”
Nancy Cave, North Coast office director
for CCL said. “The final agreement will
further mitigate emissions providing
additional safeguards to the community
and the environment. The outcome is the
result of a successful working relation-
ship for the good of the community.”

A Citizens Advisory Group, chaired
by Francis Marion University president
Dr. Fred Carter, met monthly throughout
the process. This committee provided
valuable input and discussion among
members of the community and repre-
sentatives of Johnson Controls.

The proposed battery recycling
facility will be located off US-76 on
Paper Mill Road near other major corpo-
rate leaders such as Roche Carolina and
Smurfit-Stone.

“This initial investment is part of
our overall strategy to add recycling
capacity in the United States,” said Mike
Carr, vice president and general manager
of Johnson Controls Lead business.
“This will enable us to continue to
responsibly recycle our customers’ spent
batteries while reducing our reliance on
outside suppliers.”

Start of production is scheduled for
summer of 2012.

customers who would be early adopters.
Giving an EV distance capability of
more than 100 miles (160km) and
enhancing the range and safety of batter-
ies are the key focus areas of develop-
ment for EV manufacturers. However,
the prices of the initial EVs are likely to
be prohibitive.

To counter this cost challenge, fed-
eral and local governments have passed
a series of legislation, benefits and
rebates to help manufacturers offer their
vehicles at affordable prices.

“With the advent of lithium ion bat-
tery technology and innovative financial
models, the automotive industry is all set
to witness a revolutionary business
case,” noted Kumar. “Original equip-
ment manufacturers (OEMs) have little
choice but to join in the drive to address
the energy crisis issue.”

Associations and close participation
among OEMs, battery manufacturers
and energy utilities will accelerate the
introduction of EVs. Market participants
could also collaborate with environmen-
tal advocates and lobby for benefits.

EV market
■Continued from Page 1
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The Brosten family has
been in the auto parts and recy-
cling business for a long time.
Jay Brosten, the vice president
of Auto Parts City, said that his
grandfather started off selling
fruit, but one day happened
upon someone who wanted to
get rid of some good used tires.
Shortly after, he sold those
used tires at a profit and real-
ized that tires might be more
profitable than fruit.

Brosten’s father, Hy, start-
ed working in the tire business,
following in his father’s foot-
steps. Hy later moved into the auto salvage and recycling business when he founded
Hy-Way Auto. 

Brosten and his brother, Larry, started working at Hy-Way Auto in the 1970s and
took over the business when Hy retired in the early 1980s. Although he retired,
Brosten said that Hy was still the “PR man…he was still going around, hitting the
shops,” since everyone in the auto business in Lake County, Illinois knew him.

Hy-Way was sold to the Ford Motor Company in 2000, and was re-named Green-
leaf. The Brostens stayed on as part of the management team for a short time. Greenleaf
focused on buying and dismantling newer vehicles, primarily for the insurance industry.

In 1984 the Brostens had purchased Auto Parts City, a self-service operation for
older vehicles. The yard was small – only 8 acres – and it was processing 200 to 300
cars per month. The problem with that facility was that it was becoming outdated, but
the Brostens weren’t able to get permits for improvements or expansions. At one
point, a fence was required to stay in compliance, but the Brostens couldn’t get a per-
mit to erect a fence. “My father was put in jail for contempt for this,” Brosten said.

The Brostens started looking for a new site for their auto recycling business. After
looking at other properties, finally settled on a location in Gurnee, Illinois, across the
street from the old location.

The property had been the corporate headquarters for a real estate developer and
gave them over 19 acres of space to operate their state-of-the-art auto recycling facility,
which opened in April of this year. Now, the company can process 10,000 cars per year.

While some auto parts recyclers pull parts for customers and others are a “you-
pull-it” facility, Auto Parts City does both. But, Brosten said, “the bulk of our business
is walk-in retail; self-service.” Brosten said that besides the added space, the new
facility has a better layout. “We were able to separate our retail from our production,”
he said. “With the old operation, everything came in the same driveway.”

But layout isn’t what people comment on the most. Brosten said, “People are
always amazed how clean this operation is.” That cleanliness changed the minds of
some officials who were skeptical about allowing an auto parts recycler to open in
their area. Brosten quoted one official as saying, “If you chew crow long enough, you
can swallow it.”

But it’s not just clean compared to other scrap businesses. The Green Business
League, a national green certification organization, named Auto Parts City as the
“Green Business of the Year” in 2010. 

On its website, the league said that many thought that naming an auto recycler
was surprising, but, “Auto Parts City is a glowing example of environmental progress
and excellence in the pursuit of a better and greener operation. Junk cars are likely no
one’s idea of a green program, but that can be a short-sighted attitude. Drawing upon
European advancements in salvage and recycling concepts, Auto Parts City handles all
vehicles in a professional and environmentally-sound manner.”

Brosten said that the company’s goal is to send as little as possible to the landfill.
Fluids are drained and some are used to heat the buildings. Antifreeze and washer
fluid are packaged for resale. And of course metal is recycled.

Besides buying cars from towing companies and selling parts, the company part-
ners with several charities, so people can bring in cars for recycling and the value goes
to one of the charities. That service is just part of what Brosten considers “being good
neighbors” with the community.

Another community involvement is offering tours to groups such as Cub Scout
troops, and working with shop classes at local schools. He wants to stress that the
industry has changed. “These are not junkyards anymore,” Brosten said. “These are
automotive recycling facilities. It’s a lot different than it was.”

Looking back at the journey the company has been on, Brosten said that he’s sat-
isfied with the way everything turned out. “It has been ten years in building,” he said.
But he’s not ready to rest. Looking forward, he hopes that his company will continue
to be one of the innovators in the industry.

A Closer Look
Auto Parts City

Jay Brosten • 847-623-3535

by Donna Currie

WHO SEES YOU?

Everyone would, if you advertised in American Recycler.

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0737

www.AmericanRecycler.com

Enterprise Rent-A-Car announced the
first phase of its plans to offer electric
vehicles (EVs) at select offices throughout
its network of more than 5,000 United
States locations. 

Delivery of 500 Nissan Leafs will
begin in January 2011 and will continue
throughout the year. In addition to the
Leafs, the company will offer customers
electric vehicles from other manufacturers
as they become available. 

Electric vehicles use no gasoline and
do not produce greenhouse gas emissions.
The cars can be charged using a standard
110-volt home outlet, or a 220-volt or 480-
volt commercial charging station. Most
EVs can travel about 100 miles on a single
charge, accommodating the travel habits
of the daily commuter, who drives an aver-
age of approximately 40 miles a day. 

Enterprise Rent-A-Car initially will
offer electric vehicles to customers across
eight different markets where the infra-
structure exists to support the vehicles,
including Phoenix and Tucson, Arizona;
Knoxville and Nashville, Tennessee; San
Diego; Los Angeles; Portland, Oregon;
and Seattle. 

Beginning November 2010, charging
stations will be installed at select loca-
tions, including several of the Enterprise
“hybrid branches” – nearly 100 designated
locations which offer hybrids and other
environmentally-friendly rental options in
30 different markets. Enterprise is rolling
the vehicles out to a limited number of
branches to ensure that it can properly
train its employees to show customers how
to use and charge the EVs. 

Enterprise to
offer EVs

CharityCar, Green Vehicle Disposal
and Charity Car Donation Company,
announced the launch of its sister site,
MrCarJunk.com. Customers have the
option to sell their junk cars for cash or
donate 100 percent of the recycler’s
value to a charity of their choosing.

Vehicles sold or donated through
MyCarJunk.com will be picked up free
of charge (in the United States and
Canada) and taken directly to an author-
ized treatment facility where a compre-
hensive de-pollution process will be
used on all vehicles to remove and
recover hazardous fluids and materials
necessary to prepare them for disman-
tling and recycling. All waste materials
from this process are handled and dis-
posed of in accordance with any applica-
ble legislation or environmental require-
ments in that area.

David Gold from Standard Auto
Wreckers and founder of
MrCarJunk.com said, “Our mission is to
reduce the amount of waste produced by
automobiles that have reached the end of
their useful lives. This is made possible
by our extensive coverage across North
America. Last year, CharityCar.us and
CharityCar.ca exceeded $91,000 in
donations to partner charities, despite
the economic conditions. This generosi-
ty proves that North Americans are
embracing eco-friendly vehicle disposal
to benefit the environment and society –
we expect MrCarJunk.com to be equally
successful.”

Car giving grows
as donation
options increase

Jay and Larry Brosten, along with Mayor Steve Pannell, help
Rosyln Brosten in a grand-opening ribbon cutting.
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customers. “I haven’t seen an increase in
dismantling since the recession. It’s
remained steady,” Robbins noted. “Peo-
ple are just trying to save money by
pulling the parts themselves.” 

Since the recession, Robbins esti-
mated that he has seen a 10 percent over-
all increase in business. “Our business is
doing better than many.”

Many independent self service oper-
ations like Horseheads run environmen-
tal and safety compliant operations, but
there are all too many yards that ignore
regulations, are downright unsafe, and
give the industry a bad name. A long-
time industry expert estimated that today
in the United States there are anywhere
from 5,000 to 7,000 junk yards of vari-
ous types. Fortunately, there are fewer
bad operations every year, as many are
forced out of communities through zon-
ing or fail to comply with state and fed-
eral regulations.

What used to be called junkyards
have mostly evolved into modern auto
recycling facilities. Over the past few
decades, however, there has emerged a
new breed of corporate, multi-location
self-service lots that are revolutionizing
the used parts business. Every day they
attract new customers to clean, safe, well
organized, mega-sized yards that empha-
size customer service.

“There’s been a renaissance within
a sector of the automotive recycling
community. The numbers have grown in
leaps and bounds over the last five to six
years,” said Michael Wilson, CEO of the
Automotive Recyclers Association
(ARA).

“Business is good!” said Steve Lev-
etan, senior vice president of Pull-A-
Part. “I explain to people it’s a double-

edged sword. On the one hand people
are keeping cars longer so they need the
parts we are able to provide and we are
able to provide them very inexpensively
because of the do-it-yourself nature of
our business. On the other hand people
are keeping their cars longer so there are
fewer cars in the marketplace for us to
buy from which they can pull parts.”

LKQ and Pull-A-Part are good
examples of the remarkable growth of
large, modern self service operations. 

Pull-A-Part grew out of a Georgia
scrap metal business that dates back to
1915. It branched out to establish Pull-
A-Part as a separate, privately-held
company in 1997 with one location in
the Atlanta area. In 1999, it opened a
second location in Georgia and in 2002
began a rapid national expansion.
Today, the company has 23 locations
spread over 10 Southeast and Midwest
states.

Levetan explained the Pull-A-Part
growth strategy. “We acquired some
businesses, bought land for others and
did several Brownfield redevelopments.
Site selection was a matter of location.
We are typically looking for large sites
close to major urban centers. Our
emphasis has been in the eastern part of
the country, but we have solid plans for
continued expansion.” 

A typical Pull-A-Part location con-
tains over 2,000 vehicles, all 10 years or
older end-of-lifers. We asked Levetan
how his business model contrasted with
an old time junkyard. “Well, the same
way that night contrasts with day. We are
literally the exact opposite of what most
people have of the image when they
think about our industry, as are many
others in today’s modern auto recycling
industry. We really feel we take it to a
new level. Our locations are clean, neat
and organized. You see cars all up on
stands in perfectly neat rows, organized

by manufacturer. It’s easy for our cus-
tomers to come in, remove the parts they
need and save a huge amount of money
in the process.” 

Pull-A-Part attributes much of its
success to an outstanding environmental
and safety record. The company website
lists scores of environmental, civic and
industry awards.

“We see environmental issues as
something that really helps us stand out
in the industry,” said Levetan. Pull-A-
Part was, for instance, the only auto
recycler in the country that was a mem-
ber of the United States Environmental
Protection Agency’s Performance Track
Program which required a rigorous
process of standards and inspections to
be accepted into the program. 

“All of our sites are compliant for
storm water and spill prevention under
the Clean Water Act and the National
Pollutant Discharge Elimination System.
We have rigorous self-inspection pro-
grams, both environmentally and for
safety throughout our various manage-
ment levels and we also utilize third-
party inspectors from consulting firms.
All of those compliance problems that
others struggle with are routine for us,”
said Levetan. 

Pull-A-Part does not dismantle parts
for customers. It is strictly a do-it-
yourself, self-service business. “Every-
thing we do is aimed at improving the
customer experience,” said Levetan. We
noticed this approach of simplifying
shopping at the company website. A
search feature allows a user to locate a
vehicle by location, make, model or
manufacturer. The website is updated
every night.

At Pull-A-Part, part pricing is on a
fixed base price regardless of make,
model or year. The price for a six-cylin-
der engine, for example, is the same no
matter what kind of car it comes out of.
This pricing by category goes down to
the smallest parts like a windshield
wiper arm. If a part is not on one of the
cars in the store, the customer can
request to be notified when that car
arrives at the store.

For a small add-on fee to the base
price, the customer can buy a 30-day
replacement warrantee. If a part does not
work, the customer can either get anoth-
er part or receive a store credit. There
may be a core-charge on some parts that
is refunded when the customer returns
the old part and there is a small regulato-

ry-environmental fee charged with each
transaction.

Customers visiting a Pull-A-Part
location find touch-screen computers to
help find what car they want and exact-
ly where it is located in the yard. “We
also have a customer service desk at
each location to help find parts and
cross-check parts from different models
that are compatible,” said Levetan.

Torches and jacks are not allowed
in the yards and customers must bring
their own tools. The company provides
wheelbarrows to move parts. Engine
hoists are provided as well forklifts to
move heavy parts out of the yard. Leve-
tan estimated the average vehicle stays
on the lot for 60 to 90 days and claimed
that fresh inventory is delivered daily.
After parts are cannibalized, hulks are
crushed on-site and sold as scrap. 

Of course, the main attraction to
self-service is bargain prices. “We sell
parts for a fraction of the cost of a new
part, plus on older vehicles many times
the part is not available or limited, you
have to wait a while to get it. A tail
light assembly for an older Honda may
cost well over $100 dollars and we are
$10 to $15 dollars. We sell an entire
door for what you would have to pay
for a new door handle,” Levetan con-
cluded. 

Most self-service yards do not sell
OEM, aftermarket or reconditioned
parts. But that is changing as larger
multi-location operations and inde-
pendent auto recycling yards are look-
ing for ways to increase revenue. When
a customer can’t find the used part at a
picking yard, smart auto recyclers see a
sales opportunity to satisfy a customer
need. It may take the form of stocking
commonly used tools, parts or acces-
sories, or forging partnerships with
other used and new part suppliers. It
may require more time, or software
upgrades to locate parts and have them
delivered. The name of the game is cus-
tomer service and convenience to help
ensure repeat business. 

As we continue to grow as a nation
of do-it-your-selfers and habitual bar-
gain hunters, the word-of-mouth about
the great values found at a customer
focused self-service used parts yard has
spread wider during this recession and
is likely to sustain into better times.
Reusing parts is a good deal for the cus-
tomer, the automotive recycling indus-
try and the environment.

Pulled parts
■Continued from Page 1

While people seek out economical parts to keep their cars in good repair, it also means that there are
fewer cars available to part out. 

PHOTO BY LKQ

Organization of yards and keeping an accurate inventory of the makes and models on-site have been key
as new self-service parts dealers seek to increase customer service and the ease of use of their systems. 
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DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

With only 877 hours. Excellent condition.                                                                          $105,000
2006 RMJ EZ BALER

Completely factory rebuilt with warranty.                                                                           $92,500
1991 RMJ EZ BALER 

49' Reach, A/C,  solid tires 85%.  20 KW generator, .8 Cu-Yd 5-tine rotating grapple. 
$195,000

2005 FUCHS MHL350 MATERIAL HANDLER

REBUILT.  800 h.p. electric motor (accepts up to a 2,000 h.p. motor) and has an extra 
base, reversible hammers and an oscillator table. It also has a pin puller, slope feed table, 
drive sheaves, tilt cylinders, extra bearings and eddy system.                                    $450,000

JEFFERY 62 X 90 HAMMERMILL SHREDDER

Great condition and very sharp, runs well.                     $95,000
1988 ALJON 400 METAL BALER

48’ reach, 15Kw generator. 78,000# machine in very good condition.                  $152,000
2000 LIEBHERR A932HD

17,000 hours, electric power. Runs well.                                                                             $440,000
1997 SIERRA 700TON S/L/B

Throat is 30 x 24. The height is 13’9” and box length is 97”. Runs well.                   $295,000
2004 MOROS HS 500TON PORTABLE SHEAR 

In good operating condition. 20Kw gen-set, central lube system, 4,952 hours.    $197,000
  

2006 FUCHS MHL350

Stationary. 10’w x 27’l x  4’h  Great material loader.               $29,000
LOADING CONTAINER W/KEITH WALKING FLOOR

Excellent condition with 3,900 hours.                   $250,000
2006 ALJON 400XL  METAL BALER

UP30SV shear and crushing jaws. Excellent condition, very little use.                         $95,000
2008 LABOUNTY SHEAR

Really crushes cars, road ready.                     $26,000
1970S ALJON CAR CRUSHER 

LOADED with only 4,700 hours. Priced to SELL!                    $87,500
2004 MAC QS CRUSHER

In good operating condition. 12,500 hours, well maintained, 25Kw gen set and 
grapple.                     $175,000

2005 SENNEBOGEN 835R MATERIAL HANDLER
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