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Automotive recyclers embrace
self-service salvage yards

E-Scrap export control
proposal splits recyclers

It takes a lot for an industry with more
than 8,000 businesses and $22 billion in
annual sales to change direction. That’s
what’s happening now in automotive recy-
cling, where self-serve salvage yards that
permit customers to remove their own parts
from scrapped vehicles are beginning to
supplant traditional full-service operations.

Thus far, there are only about 200 pure
self-service yards, estimated Dimitri Geron-
tis, principal at S3 Software Solutions, a
Salt Lake City provider of software for self-
service auto salvage operators. “But there
are probably upwards of 400 to 500 of what
would be considered a hybrid yard, border-
ing between self-service and full-service,”
Gerontis said. “And everyone’s looking in
that direction.” 

Gerontis thinks the number of self-ser-
vice yards is increasing by 20 percent to 25
percent per year. About half of those are
new salvage yards opened up specifically to
be self-service. The balance are full-service
yards converting to self-service operation. 

Self-service offers salvage yards a
number of appealing features compared
to the usual full-service yard, where yard
workers remove parts for customers. For
Chris Mantas, CEO of Tear A Part, a self-
service yard in Salt Lake City, the big
draw was self-service’s ability to increase
the number of customers visiting a sal-
vage yard. “We saw the advantages of
more walk-in traffic compared to full
service,” he said. “It intrigued us so much
we got into it.”

In addition to expanding the market for
a salvage yard’s offerings, self service pro-
vides the ability to embrace a significantly
different business model. Full-service yards
typically buy fewer vehicles and keep them
longer than self-service facilities, Gerontis

said. A full-service salvage operator will
attempt to sell all or most of the valuable
parts on a vehicle before taking the step of
shredding the hulk and selling it to a proces-
sor to recycle the commodities.

PHOTO BY ARENACREATIVE | DREAMSTIME

See SELF SERVICE, Page 4

The National Demo-
lition Association (NDA)
presented the 2nd annual
Environmental Excellence
Awards to four companies
which have performed
demolition projects that
demonstrate significant
environmental conserva-
tion and community
improvement, while
bringing about a dis-
cernible positive impact
on the quality of life in the
U.S. and Canada. 

“The Environmental
Excellence Awards recog-
nize NDA member com-
panies which are true
leaders in environmental stew-
ardship,” said Michael R. Tay-
lor, CAE, executive director of
the NDA. “Environmental
stewardship is one of the demo-
lition industry’s primary mis-

sions and these winning proj-
ects help illustrate truly dra-
matic efforts our members have
made to make this a reality.”

The winning projects,
which were honored at the

National Demolition Associa-
tion Annual Convention in Las
Vegas in March, are:

Project: Prichard Stadium
Sports Complex Demolition,
Fort Hood, Texas

NDA Member: Char-
ter Environmental, Boston,
Massachusetts

Project: Demolition
and Remediation of New-
ton North High School,
Newton, Massachusetts

NDA Member: Cos-
tello Dismantling Co., Inc.,
Wareham, Massachusetts

Project: Woodside
Dam Demolition Project,
South Carolina

NDA Member: Enviro-
con, Inc., Portland, Oregon

Project: Sappi Fine
Paper Property Project,
Muskegon, Michigan

NDA Member: Melch-
ing, Inc., Nunica, Michigan

NDA issues environmental project awards

For additional details of these
projects, view this article on
www.AmericanRecycler.com.

Most parts from a salvage vehicle sell in its first few weeks on the lot with an activity drop of 75 percent later.

Envirocon’s Woodside Dam project in South Carolina allowed a river to flow freely for the first
time in 100 years.

PHOTO COURTESY OF THE NATIONAL DEMOLITION ASSOCIATION
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The problem was becoming monu-
mental. Artificial turf fields installed 8 to
12 years ago are in desperate need of
replacement. But what to do with the old
turf? Landfills have become expensive
options, and in some states with tough sus-
tainability laws, not an option at all. With
an estimated 31,000 U.S. fields on the line
for replacement in the next 25 years, each
with 500,000 lbs. or more of material, this
dilemma loomed large until now.

Turf Reclamation Services (TRS),
has developed a solution for artificial turf
removal and recycling that has the entire
industry breathing easier. It’s the combina-
tion of new equipment that slices and rolls
the turf carpet and a new recycling process
that extracts the infill and recycles the car-
pet that makes field replacement an easier
process for architects, contractors and
organizations who own the fields. 

Leveraging over a decade of front line
artificial turf knowledge, TRS developed
specialized equipment that removes the
field with minimal disruption to the base.
The equipment includes a self-propelled
drive unit, called the Wrangler™ and two
accessories for reclaiming the field. The
Viper™ attachment slices the turf into
manageable 45” ribbons the entire width
of the field. Each ribbon is then tightly
rolled using a second attachment called
the SideWinder™. These rolls can then be
easily loaded onto trucks for transport. A
separate machine, the Rattlesnake™ is in
final development to remove and super-
sack the material directly on site. The pro-
totype Rattlesnake has proven this concept

on several fields and the commercial unit
is expected in late 2012.

Depending on the customer’s needs, a
number of things can happen to the turf
and infill once removed from the site. The
turf can be repurposed into a secondary
market or be recycled into new products
such as synthetic turf infill. The rubber
and sand infill can be reused on the project
or further cleaned, sieved and separated
for use on future synthetic turf projects.
The entire recycling process is managed
by TRS which can supply a Certified

Chain of Custody to ensure the field ele-
ments have been properly handled and
processed.

“Architects love the idea of being able
to recycle the old turf and remove it in a
way that keeps the base intact. It elimi-
nates two major hurdles in the client’s
decision to install a new field,” said Mark
Heinlein, president of TRS. TRS crews are
providing removal services to turf contrac-
tors and have already completed projects
throughout the Midwest, South and East
Coast. 
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+1 877 582 7800 (toll free)
email: sales@granutech.com
www.Granutech.com

SIZE REDUCTION MADE SIMPLE

Tire Granulation SystemSaturn ShredderGrizzly Grinder BIG MAC Auto Crusher

MAC High-Density 
Baler

At Granutech Saturn Systems, we know how to shred, 
grind, granulate, bale and crush better than anyone, and 
we have 40 years’ worth of satisfied customers to prove 
it. After thousands of installations, recyclers all over the 
world know to ask for us by name:

 Balers

Whether you need a complete system, one unit, service, 
support or parts, at Granutech we’re ready when you are.

Contact us today to learn more about processing . . .
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Artificial turf recycling process developed 

The New York City Business
Integrity Commission (BIC) announced
three arrests of the perpetrators of a
large-scale recycling theft operation
responsible for stealing tens of thou-
sands of dollars’ worth of cardboard
from large New Jersey retail sites. Law
enforcement officials found thieves
orchestrating a cardboard theft ring
focusing on Wal-Mart’s and Sam’s Clubs
in New Jersey. With the value of card-
board hovering around $100 per ton, the
volume of cardboard generated by these
stores made them an attractive target for
these thieves. The National Solid Wastes
Management Association (NSWMA),
the association that represents the pri-
vate-sector solid waste and recycling
services industry, applauds these arrests.

Thomas N. Toscano, chair of the
NSWMA’s New York City chapter and
the president of Mr. T Carting Corp. in
Glendale, New York, said that NSWMA
members in New York City are losing 8
to 10 million dollars per year due to
cardboard theft.

The BIC is both a law enforcement
and regulatory agency charged with the
oversight of the private carting industry,
the businesses operating in New York
City’s public wholesale markets, and the
shipboard gambling industry. 

NSWMA
applauds NYC
efforts to break
up theft ring
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Gershow Recycling,
located in Brooklyn, New
York, were featured in an
episode of National Geo-
graphic Channel’s “Amer-
ican Gypsies” which aired
August 14.

In the episode “Love
For Sale,” Bobby was
looking for new business
opportunities outside of
the traditional family-run
psychic healing shops. He
noticed that his son-in-law
John was doing very well
in the scrapping business,
so he decided to learn
more from John. They col-
lect some scrap metal and
took it to Gershow’s facility in Brooklyn to get money for it.

They met Jonathan Abrams, manager of Gershow Recycling, who weighed the
brass scrap for them. Weighing the metal at 248 lbs. with the current market value at
$2 per lb., they earned $496. When John saw Bobby holding that money, he could
see that Bobby would enjoy being in the scrapping business.

Gershow featured in television
show “American Gypsies”

Jonathan Abrams (third from right), manager of Gershow Recycling,
poses with the Johns family from National Geographic Channel’s
“American Gypsies” and the program’s producers at Gershow’s
Brooklyn facility.

Liberty Tire Recycling donates
playground safety surfacing

Liberty Tire Recycling will donate its
Pinnacle rubber mulch and Smarte play-
ground surface system to KaBOOM!, a
nonprofit organization dedicated to saving
play for America’s children. 

The donation, which includes Pinna-
cle rubber mulch for landscaping and
Smarte playground safety surfacing, will
be used to help build a new playground at
The Children’s Inn at the National Institute
of Health (NIH).  

The Children’s Inn at NIH is a non-
profit residence where families stay free
while their children participate in bio-
medical research.  

Pinnacle Rubber Mulch is a natural-
looking mulch alternative. As a safety
surface, a 6” layer of Pinnacle Rubber
Mulch will cushion a child’s fall from as
high as 16’ using half of the material
compared to wood mulch. 
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Self-service yards, by comparison,
buy more cars, sell fewer parts off each
and are quicker to move vehicles on to
the next stage, shredding. While a typi-
cal full-service yard might handle 100
cars a month, a typical self-service yard
might do 800 per month, Gerontis said.
“In this business, it’s all about volume,”
he said. The rapid turnover of inventory
creates significant opportunities for self-
service operators.

One such advantage is apparent at the
auctions where operators purchase cars for
inventory. While a full-service operator,
who intends to keep a car until a large per-
centage of its parts have been sold, might
want and buy only one particular year and
model of a vehicle, a self-service operator
might buy dozens of the same type of car,
often paying less per vehicle. Then the self-
service operator will keep the vehicles only
for a few weeks or months, selling only a
portion of the valuable parts, before send-
ing them off to the shredder.

Because the self-service operator is
buying the vehicle at a price justified by the
commodity market, he can afford to signif-
icantly undercut the full-service yard on in-
demand, high-cost items like engines. 

Also, income from shredding rises
with the number of vehicles sold for shred-
ding. This income has increased in recent
years as the value of the steel and other
commodities has risen. Today, the sales
revenue from the sale of cars for shredding
gives self-service yards an important rev-
enue source in addition to retail parts sales.
“The diverse revenue stream is what makes
the self-service model so attractive to peo-
ple,” Gerontis said. “That’s why it’s trend-
ing the way it is.”

The self-service business model is dif-
ficult for many veteran full-service salvage
yard operators to appreciate, Gerontis con-
tinued. Having taught themselves to hang
on to car bodies that still contain high-
value parts, they are reluctant to send cars
to the shredder after only a short time on
the lot. Yet studies show most parts from a
salvage vehicle sell in its first few weeks
on the lot. “After that, activity drops off 75

percent,” he said. “You’re better off replac-
ing that vehicle with another one.”

Shredder operators are attracted to
self-service yards as an adjunct to their
existing operations. Some shredders are
looking at self-service yards, with their
high monthly volume, as a good source for
car bodies to feed their shredders. By open-
ing their own self-service yards, shredding
companies are cutting out the middleman
and assuring themselves of a steady, low-
cost supply of vehicles. 

Dealing with customers is also very
different, and has important implications
for yard layout, staffing and customer poli-
cies. Yards have to be laid out with plenty
of space for customers to pass through, and
the vehicles have to be accessible to allow
customers to remove parts themselves.
Individual vehicles have to be set up so that
they can’t fall on a customer, for instance.

Safety is a critical component of a
self-service facility. Customers are usually
barred from bringing certain sorts of tools,
usually including jacks and air-powered
tools, into the yard. Yards also have to
obtain adequate liability insurance, which
can be costly and require some searching
as not all companies offer the coverage.

However, overall, costs can be lower,
as self-service yards require fewer and less-
experienced employees. Along with added
revenues from sending more cars to the
shredder, this can make self-service yards
more financially appealing than their full-
service cousins. “It’s a lot easier to make a
go of it with a self-service yard,” Gerontis
said. “There is more margin for error
because of the commodity income.”

Self Service
■Continued from Page 1

Salt Lake Community College
(SLCC) has received the first-ever Utah
Most Valuable Recycling Program award
from the Recycling Coalition of Utah.
Like the Stanley Cup, the Utah MVP
award is a traveling trophy that is issued
yearly. Unlike the Stanley Cup, this award
is made from recycled materials.

SLCC received the award for its par-
ticipation in the international RecycleMa-
nia campaign.

RecycleMania is a national competi-
tion and benchmarking tool for college
and university recycling programs to pro-
mote waste reduction activities to their

campus communities. To participate, col-
leges are ranked on the amount of recy-
cling and trash collected each week over
an eight-week period and are ranked
according to per-capita recycling, recy-
cling rate as a percentage of total waste
and on generating the least amount of
waste.

The college participates in Recycle-
Mania because the program motivates
students and staff to increase recycling
efforts and reduce waste generation, to
generate attention and support for cam-
pus recycling programs, and allows the
institution to improve its recycling efforts

by measuring and benchmarking recy-
cling activity.

The college currently recycles at all
13 locations. Over 1,200 recycling bins are
used every day at SLCC campuses. The
college has even expanded its recycling
efforts to Cate Field and the Bruin Softball
field – where coaches for the top-ranked
programs are looking into discovering
novel ways to recycle intercollegiate eligi-
bility for their respective athletes. 

SLCC wins 2012 recycling award

For a direct link to additional
information, view this article on
www.AmericanRecycler.com.
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With the new fiscal year at North East
Recycling Council (NERC) comes a new
leadership team. The board of directors
has elected the following board members
as the executive committee for fiscal year
2013:

Sarah Kite returns as president of the
board. Sarah is the director of Recycling
Services for the Rhode Island Resource
Recovery Corporation. A certified recy-
cling systems manager, she has more than
12 years of experience in the solid waste
and recycling industry. 

Kite worked at the grassroots level as
an advocate for increasing recycling,
reducing waste and composting, and as a
municipal recycling coordinator with
responsibility for solid waste contract
management and resident education and
programming. In her current position, Kite
manages the statewide municipal recycling
program, the corporation’s recycling edu-
cation program, legislative and public rela-
tions, and also has general oversight of the
Materials Recycling Facility (MRF), one
of the largest MRFs in New England.

Robert Isner joins the executive com-
mittee as the vice president. Isner has been
with the Connecticut Department of
Energy and Environmental Protection (CT
DEEP) for over 20 years, the past 14 years
as the solid waste and hazardous waste
program manager. His current responsibil-
ities as director of waste engineering and
enforcement division include management
of enforcement, permitting and compli-
ance assistance activities for the recycling,
pesticide, solid waste and hazardous waste
programs. Prior to joining CT DEEP, Isner
worked for over eight years as a municipal
land use planner for two municipalities in
Connecticut. He holds a Bachelor of Sci-
ence from UConn and a Master of Science
from Central Connecticut State University. 

He is currently on the board of direc-
tors for the: 

•Connecticut Chapter of the Air &
Waste Management Association, 

•Northeast Recycling Council, and
•Connecticut Recyclers Coalition. 

George MacDonald is continuing as
the treasurer. MacDonald recently became
the director of special projects within the
office of commissioner at Maine’s Depart-
ment of Environmental Protection. Mac-
Donald has been Maine’s representative to
the NERC board of directors for the past
14 years when he was the program man-
ager for the Waste Management and Recy-
cling Program within the Maine State
Planning Office.

His experience with solid waste man-
agement issues spans over 30 years and
includes employment in the private sector
as well as the public sector, at local and
state levels. When NERC was founded in
1987, MacDonald participated in NERC’s
early activities when he served as chair of
the Maine’s Recycling Advisory Council
and continued as the state’s representative
when he became the director of the office
of waste reduction and recycling within
the Maine Department of Economic and
Community Development.

In a non-elected position, Lynn
Rubinstein, NERC’s executive director,
continues as the secretary.

NERC board
members set
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Lynn & Don Roemer
Owners,
Cascade Metal Recycling
Grant’s Pass, Oregon

“We’re buying our 8th piece of
Al-jon equipment to help us keep
up with growth.”

K E E P I N G I T S I M P L E . B U I L D I N G I T S T R O N G.

Al-jon Manufacturing LLC | 15075 Al-jon Ave. | Ottumwa, Iowa 52501 | U.S.A.

(+1) 641-682-4506 | 800-255-6620 | www.aljon.com

“After working with one 580CL for a year, we learned that having customers
set up for a baler increased our production substantially,” reports Don.

“Customer demand led to our purchase of a second 580. Even with the
efficiency of one machine, we couldn’t keep up with requests from new
customers. When they discovered how efficient we were, they kept giving us
more business. That’s why we’re buying a third 580,” says Don.

“We tried another brand once,” explains Lynn. “It cost a fortune for parts.
Their service department was horrible and no one was helpful or cared about
anything. Needless to say, we gathered our wits, embraced our Al-jon tradition
and never looked back.”

Over the past 16 years, Cascade has purchased eight Al-jon machines, which
helped grow the business. “We never thought we would achieve what we
have,” states Lynn. “They have always gone over and above to make sure we

had what we needed. If we have achieved some measure of success it was,
in part, because of our relationship with the folks at Al-jon.”

Americans recycle only 1.5 lbs. of
the more than 4 lbs. of waste they gener-
ate daily, adding unnecessary waste to
landfills. In an effort to help slow this
trend and further inspire waste reduction
efforts, SC Johnson has partnered with
Recyclebank to launch the SC Johnson
Green Choices Recycling Challenge.
The program encourages 50 communi-
ties, 1 in each state, to compete for the
highest recycling participation rate dur-
ing the 6 month challenge. The winning
community will receive a $100,000
grant from SC Johnson.

The SC Johnson Sustainable Behav-
ior Change Program is a five year
research project that will bring together
academics, environmentalists and con-
sumers in an effort to identify what
drives behavior change around a number
of sustainable actions. Overlaying con-
sumer-action programs will test different
message techniques across communities
to understand what motivates that behav-
ior change. The program’s initial
research will dovetail with the SC John-
son Green Choices Recycling Challenge.

While the challenge aims to
increase consumers’ recycling, it will
also contribute to the company’s goal of
becoming landfill neutral by 2016.
Through operational commitments as
well as with the help of Recyclebank
and communities across the country, the
company will eliminate or divert more
than 480 million lbs. of waste from the
nation’s landfills, which is equivalent to
more than its U.S. waste footprint. The
company defines its waste footprint as
all its U.S. manufacturing, office and
consumer packaging waste and shipping
materials.

The 50 new communities involved
in the SC Johnson Green Choices Chal-
lenge will join more than 300 communi-
ties across the U.S. and the U.K. that
have implemented Recyclebank pro-
grams to help increase recycling rates
through incentives and reward residents
with deals on everyday household and
grocery items. In addition to significant
environmental benefits, increased recy-
cling also has a positive impact on
municipal finances through disposal cost
savings and revenues from the sale of
recyclables.

Communities
rally for more
recycling
Challenge will award
$100,000 to winners

During the financial crisis of 2008,recycled polyethylene terephthalate(rPET) bottles, the most highly recycledresin, suffered along with all other recy-cled commodities. In January of 2008,East coast rPET baled prices rangedfrom $.18 to $.24 per pound, but byDecember of that year, it plummeted to$.02 to $.04 cents per pound. CurrentUnited States prices for baled rPET arein the $.16 to $.19 per pound range. Latethis summer, for the first time in Euro-pean market history rPET hit record highprice levels actually reaching parity withvirgin PET resin and in some instances,exceeding them. 
Matt Coz, vice president of recy-cling services at Waste Management,Inc. (WM) provid d

For the most part, WM trades inbales of PET and HDPE. “Over the past6 to 12 months prices have been rela-tively good. I think one of the interestingthings overall has been that commoditiescoming out of the recession have faredreasonably well in the face of an admit-tedly slow recovery. So overall we arefeeling pretty comfortable about the waythe prices have reacted. A lot of whatwill ultimately drive recycled plasticspricing is predicated upon what’s hap-pening in the petroleum marketplacecoupled with the supply demand bal-ance. As it starts to rise we are likely tosee increases on bale prices.” Mike Schedler, director of technolog f
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Non-recycled waste is key to
America’s energy strategy

The American Chemistry Council
(ACC) and University of Texas at Austin
released a new study reaffirming the value
of everyday waste as a clean, abundant,
affordable source of domestic energy. The
study, completed by Michael Webber,

Ph.D, and his team, demonstrated that fuel
engineered from non-recycled plastics and
other materials could power a cement kiln
located in Texas. 

Webber’s research reaffirms the
benefits of energy from waste. In the
case of the fuel developed and used in
the study, the energy content surpassed
that of some forms of coal. 

Webber’s team found that if only 5
percent of unusable materials from recy-
cling facilities were diverted from land-
fills to energy recovery, it would
generate enough energy to power
approximately 700,000 American homes
annually. 

Real Recycling for Massachusetts –
an organization of citizens, businesses,
trade organizations and unions – warned
Bay State consumers about a hidden tax
that was attached to legislation designed
to generate economic development and
job creation.

The Massachusetts Senate voted to
slip in the hidden tax – an expansion of
the bottle bill that will add five cents to
a variety of beverages such as iced tea,
water, sports drinks and juices – to their
version of the “jobs bill” slated to pass
by the end of this legislative session.
The move comes just a little over a
month after the Senate voted to reject

the same proposal. Last month the Joint
Committee on Telecommunications,
Utilities and Energy also rejected bottle
bill expansion, which is projected to
have virtually no positive impact on
recycling rates.

“It’s unbelievable that with so many
Massachusetts families still struggling
to make ends meet, the Senate would
tack on a job-killing amendment that is
nothing more than another tax,” said
Chris Flynn, president of the Massachu-
setts Food Association and a member of
Real Recycling for Massachusetts.
“Nothing has changed in a month. Bot-
tle bill expansion is not only bad for
consumers and businesses, but it is bad
for jobs and has absolutely no place in a
bill aimed at creating them.” 

The proceeds from bottle bill
expansion – which is estimated to cost
Massachusetts families $22 million per
year in bottle deposits – is not slated for
recycling efforts, but instead will go
directly to the state’s general fund. In
addition, it will raise the price of gro-
ceries by as much as $116 million per
year, while costing retailers, grocers and
beverage companies an estimated $58
million annually in additional operating
costs. It will also negatively impact
3,700 high-quality beverage industry
jobs throughout the Commonwealth.

The existing bottle bill charges an
extra five cents for beer and soda prod-
ucts and was passed 30 years ago before
Massachusetts adopted widespread
curbside and other recycling programs. 

The expanded bottle bill continues
to focus on a narrow portion of the
waste stream, and it is estimated to
increase the state’s recycling rate by
only 0.12 percent.

As an alternative to the bottle bill,
Real Recycling for Massachusetts advo-
cates for expanded recycling through
measures that are more effective and
less burdensome, including expanding
curbside pickup, making it easier to
recycle on-the-go, making recycling
accessible in more public places such as
parks and arenas and supporting com-
prehensive litter prevention programs. 

The 18th Annual City Carton
Recycling/Ockenfels Family Charity
Golf Outing was held recently near
Iowa City, Iowa. The one day event
raised over $129,000 this year for the
American Cancer Society’s Scholarship
Program and the “Children’s Cancer
Connection,” a non-profit organization
providing support services and pro-
grams for children with cancer and
their families.  

One hundred percent of the out-
ing’s proceeds are donated, thanks to
the Ockenfels Family Foundation pay-
ing all outing expenses. The outing is
held in memory of Deborah Ockenfels,
daughter of City Carton Recycling
founders Mort and Marcy. Deborah
died of cancer at the age of 17.

Over 170 golfers, from across the
United States and Canada teed off at the
outing. Over 45 more friends, family
and City Carton Recycling team mem-
bers assisted with the event.

Money was raised for the outing in
a variety of ways. A large portion is
pledged in activity and hole sponsor-
ships prior to the outing. 

Premier sponsors joining City Car-
ton Recycling and the Ockenfels Fam-
ily Foundation in the event this year
include Core Vens Insurance,
Hills Bank & Trust, International
Paper, IPS Balers, Deb & John
Ockenfels, Kathy & Andy Ockenfels,
L & P Wire Tie Systems, Machinex,
Midwest Shredding Service, Point
Builders LLC, Pralumex, Quincy

Recycle, Truck Country, Vecoplan
and Waste Management – Recycle
America.

One million dollars has now been
raised since the initial family charity
golf outing held 18 years ago.
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We rebuild all 
Hi-Density BRIQUETTERS

WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!

NONFERROUS BALERS

Equipment MANUALS Available - CALL

NEW 8” ALLIGATOR SHEARS
in stock! 

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear

New Low Price
for Lower-pressure ALLIGATOR

SHEARS – Ideal for radiator cleaning, etc.

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

Our 21st Year - Thanks to You!

We need logger balers for rebuild! Call with details.

closed door, large bore cylinders, reconditioned,
under $65k!

MAC PORTABLE: Late 80s, runs, 
AS-IS for under $50K.

$5,250 plus freight

Al-Jon 580 Car Logger Baler
IMMACULATE. Call for details!

FUCHS Rubber Tire CRANE 
Needs Work, $49k..Call for Details.

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blower CP200, reconditioned!

Nonferrous Baler IBC 1450
Completely Reconditioned, Call for price!

 AL-CAN DENSIFIER: CP1000, Comp. Reconditioned.

Large selection of GOOD, used DOWNSTROKE balers.  

MAXIMUM RETURN
+YOUR SPECS OUR MSW EXPERTISE

GO WITH THE LEADER.

www.theCPgrp.com
(t) 619.477.3175  |  (t) 800.462.5311
(f) 619.477.2215  |  (e) sales@cpmfg.com

Charity golf outing raises money for children with cancer 

Real Recycling for Massachusetts
warns consumers about taxes
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PAPER

The American Forest & Paper Asso-
ciation released its June 2012 U.S. paper
reports. 

Containerboard
Containerboard production lost just

0.3 percent over the same month last
year. Production was down 1.7 percent
compared to May 2012, but the month
over month average daily production
increased 1.6 percent. The container-
board operating rate for June 2012 rose
1.5 points over May 2012 from 94.7 per-
cent to 96.3 percent.

Paperboard
Total boxboard production

decreased by 1.8 percent compared to
June 2011 and decreased 0.7 percent
from last month. Unbleached Kraft Fold-
ing production increased over the same
month last year, but decreased compared
to last month. Total Solid Bleached
Boxboard & Liner production decreased
compared to June 2011 and remained
flat compared to last month. Recycled
Folding production decreased compared
to June 2011 and decreased slightly
when compared to last month

Recovered Fiber
According to the report, total U.S.

industry consumption of recovered paper
in May was 2.45 million tons, 4 percent
lower than May 2012. Year-to-date con-
sumption in 2012 is 3 percent lower than
during the same period last year. 

U.S. exports of recovered paper
were flat in May compared to April, with
decreases in Mixed and Pulp Substitutes
offset by increases in Other Mechanical

and Corrugated. Year-to-date exports of
recovered paper in 2012 are 4 percent
lower than during the same period in
2011.

Printing-writing paper
June 2012 Printing-Writing Paper

Report shows total printing-writing
paper shipments decreased 8 percent in
June compared to June 2011. Shipments
for coated free sheet and uncoated
mechanical grades posted double-digit
year-over-year decreases compared to
last June. U.S. purchases (shipments +
imports – exports) of printing-writing
papers also decreased 8 percent in June.
Total printing-writing paper inventory
levels decreased 4 percent from last
month, primarily due to double-digit
decreases among the mechanical grade
papers.

Additional key findings include:
•Purchases of coated mechanical

(CM) papers are up slightly compared to
June 2011, which is the second consecu-
tive year-over-year increase.

•Shipments of uncoated free sheet
(UFS) papers are down year-over-year,
which is the second-largest decrease in
past 20 months.

•Shipments of coated free sheet
(CFS) papers are at the highest level
since November 2011 but still decreased
year-over-year.

•Uncoated mechanical (UM) paper
shipments are down double-digits com-
pared to year-ago but reached the high-
est point in the past five months.

AF&PA June paper reports
CONSTRUCTION & DEMOLITION

Pena’s Disposal Service wins
C&D recycling award

The California Resource
Recovery Association said
that Peña’s Disposal Service
has been chosen as the 2012
winner in the statewide “Out-
standing Construction &
Demolition Debris Diver-
sion” category.

Peña’s Disposal Serv-
ices, Inc. was awarded the
contract to handle construc-
tion and demolition recy-
cling for Tulare County and
seven of its incorporated cities in 2011.
Under the previous hauler, the recycling
rate was 56 percent. In the first 3
months of the new contract under
Peña’s, the rate jumped to 82 percent.
Today, the average remains 82 percent,
with a 1-month record high of 89
percent. 

More recycling means less construc-
tion material filling Tulare County’s land-
fills, and more materials available to
recycle. Because of the C&D contract with
Tulare County, Peña’s Disposal was able
to add 25 jobs for Tulare County residents,
according to company vice president Art
Peña.

“This kind of improvement in recy-
cling was noticed in Sacramento and
Peña’s is honored to be recognized,” Peña
said. “We are a small, family-owned, com-
pany competing with national companies.
But the accomplishment of our staff is
really remarkable. We are pleased to do

our part to get Tulare County closer to the
state’s overall rate for diverting waste from
the waste stream and into recycling.” 

The notification letter from the Cali-
fornia Resource Recovery Association
(CRRA) noted that the awards committee
“was impressed by the sustained increase
in diversion provided for C&D materials
in Tulare County.” The award will be pre-
sented during the annual CRRA Statewide
Conference and Tradeshow in Oakland.

Peña’s Disposal’s operation in Cutler
is a Material Recovery Facility and a one-
stop resource for recycling household haz-
ardous waste, green waste, e-waste and
construction and demolition waste, as well
as CRV buy-back. 

The family–owned company pro-
vides curbside waste pickup in unincor-
porated areas of Tulare and Fresno
counties and customized commercial
recycling services to help businesses
meet the new state mandates. 

Peña’s Disposal’s operation in Cutler is a material recovery facility.
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ALTERNATIVE ENERGY
New wind project started
in Washington State 

First Wind, an independent U.S.-
based wind energy company, commemo-
rated the start of major construction on its
first wind project in Washington State,
Palouse Wind in northern Whitman
County. Local officials were joined by
community and business leaders along
with First Wind and industry executives at
a celebratory kick-off event for the 105
MW project, which will bring significant
revenue to the local community during
construction and through long-term tax
revenues, while making clean, renewable
energy available for up to 30,000 homes.

Speakers during the event included
Senator Mark Schoesler, 9th District; Rep-
resentative Susan Fagan, 9th District; and
Greg Partch, Chair Commissioner of
Whitman County; along with key project
partners. Guests heard remarks before a
celebratory luncheon on the project site.

Project construction will include the
installation of 58 Vestas V100-1.8 MW
turbines between State Route 195 and the
town of Oakesdale. Once complete, the
Palouse Wind project will be the largest
renewable energy facility in the county
with the capacity to generate enough clean
energy to power about 30,000 homes,
equal to the total energy load of all of
Whitman County. Construction of the
project is expected to be completed by
November and it will be online and operat-
ing by the end of the year.

Avista Corporation will purchase the
energy produced by the Palouse Wind
project and will take delivery of the power

through a direct interconnect to the Avista
230 kilovolt Benewah-to-Shawnee trans-
mission line. This will be the first wind
project built in Avista’s service territory
and it will help Avista achieve its goal of
meeting Washington State’s renewable
portfolio standard.

The general contractor on the project,
RMT, Inc., is hiring many Pacific North-
west-based businesses and subcontractors
to work on the project. During construc-
tion, it is estimated that the project will
create about 150 jobs and will result in
$30 million of spending with local busi-
nesses in Whitman County and the Inland
Northwest. Once Palouse Wind is opera-
tional, Whitman County will receive
approximately $12 million over the next
20 years in property tax revenues, or
approximately $700,000 annually, which
can be used to lower tax rates, improve
schools, maintain roads and enhance local
services.

The project’s 58 Vestas V100-1.8
MW wind turbines are state-of-the-art
technology. Turbine deliveries are
expected in the next month. In May 2011,
First Wind received a Conditional Use Per-
mit for Palouse Wind. Avista announced
that it had selected to purchase power from
First Wind’s Palouse Wind project in June
2011. Initial stages of construction work
began in October 2011 and shortly there-
after First Wind secured $210 million in
construction financing. The project is
expected to be online and operational
before the end of 2012.

CONSTRUCTION & DEMOLITION
New Haven company faces
fine for waste violations

A New Haven, Connecticut company
that makes door hardware faces a penalty
of $64,495 from the U.S. Environmental
Protection Agency (EPA) for violating
state and federal hazardous waste laws.

According to a complaint filed
recently by EPA’s New England office,
the Sargent Manufacturing Company
failed to segregate containers of incom-
patible hazardous waste, failed to have
an adequate hazardous waste training
program, failed to close containers of
hazardous waste, failed to maintain ade-
quate aisle space between containers of
hazardous waste, failed to mark contain-
ers with the date that accumulation of
hazardous waste began, failed to update
and submit revised contingency plan to
local authorities and otherwise failed to
manage hazardous waste in accordance
with the requirements.

The case stems from a March 2011
inspection by EPA to see if the company
was meeting the requirements of the fed-
eral Resource Conservation and Recovery
Act and related state regulations. This fed-
eral law is designed to help protect public
health and the environment. 

Sargent’s failure to segregate contain-
ers of spent hydrochloric acid and sodium
fluoride prompted significant concern. If
the containers were to leak, the mixing of
these incompatible wastes could lead to a
reaction, such as fire or explosion, or the
generation of flammable hydrogen gas.
Sargent’s failure to have an adequate haz-
ardous waste training program increased
the likelihood that wastes generated may
not be properly managed and that Sargent
personnel may not be able to adequately
coordinate all emergency response meas-
ures in the event of emergency.

EPA national building competition
The U.S. Environmental Protection

Agency’s (EPA) Energy Star program
launched the 2012 National Building
Competition: Battle of the Buildings with
a record 3,200 buildings across the country
going head to head to improve energy effi-
ciency, lower utility costs and protect
health and the environment.

Over 30 different types of commercial
buildings are facing off in this year’s
National Building Competition, represent-
ing all 50 states, Puerto Rico, U.S. Virgin
Islands and the District of Columbia. 

Competitors use EPA’s Energy Star
online tool, Portfolio Manager, to meas-
ure and track their buildings’ monthly
energy consumption. Last year, the Uni-
versity of Central Florida won after cut-
ting the energy use of an on-campus
parking garage by more than 63 percent
in just 1 year.

Throughout the year long competi-
tion the public can keep track of the
progress made by buildings on the
internet.
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Get MORE from Your U-Pull It Yard
YARD MANAGEMENT SYSTEMEM

SIMPLIFYSEARCHES• 

• 

• 

• 

• 

• 

 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
801.335.3388 • www.softwaresolutions.com

800-999-8100 or 480-789-3893
supershears.com / NEW fax# 480-304-4870

Building the best products on the market for over 20 years.

Don’t buy a Copycat!

Our Products are Powerful & Easy-to-Use.

110-Volt 
Supershear

De-Canning
Shear

Gas
Supershear

12-Volt 
Supershear

ar

D

Buy the Original Supershear
Catalytic Removal Tool!

ALTERNATIVE ENERGY
DHL Express launches 100
propane autogas vans for
pickup and delivery fleet

DHL Express launched 100 pickup
and delivery vans fueled by clean, safe
and economical propane autogas. The
new Ford E-250 cargo vans, each
equipped with a Roush CleanTech dedi-
cated liquid propane autogas fuel sys-
tem, were on the road in late August and
will support DHL Express pickup and
delivery service within California,
Florida, Georgia, Missouri and Texas. 

The new alternative fuel vehicles join
other propane vehicles already operating
for DHL Express in Ohio, Tennessee and
Louisiana. They all complement Deutsche
Post DHL’s GoGreen program and its tar-
get to improve the company’s worldwide

carbon efficiency 30 percent by 2020,
using 2007 levels as a baseline. Through
the use of propane autogas, each alterna-
tive fuel vehicle saves over 22,587 lbs. of
CO2 emissions each year. 

DHL Express plans to use existing
public refueling infrastructure in addi-
tion to adding refueling capability at its
service center facilities. The infrastruc-
ture for propane autogas is less expen-
sive than any other alternative fuel, and
with thousands of stations across the
nation, propane autogas already has the
largest public refueling infrastructure of
all alternative transportation fuel
options. 

Waste Management adds
13 CNG fueling stations

Waste Management (WM) has
opened 13 compressed natural gas
(CNG) stations across the country in the
first half of 2012, of which 9 have public
accessible fueling stations. This brings
WM’s natural gas fueling stations to 31
with another 17 either in operation or in
construction by the end of 2012. Waste
Management’s new CNG fueling sta-
tions were located in the following com-
munities: 

Mesa, Arizona
Pompano Beach, Florida 
Venice, Florida 
Stickney, Illinois 
Louisville, Kentucky 
Baltimore, Maryland 
Blaine, Minnesota 
Portland, Oregon 
Washington, Pennsylvania 
West Jordan, Utah 
Conroe, Texas 
Auburn, Washington
Woodinville, Washington 

Waste Management owns the sta-
tions, purchases the fuel and finances the
construction of the stations. It also enters
into maintenance contracts with third
party companies. This strategy allows
WM to secure better natural gas prices
in the long run. 

To optimize costs, the company’s
preferred platform for these stations is to
time-fill its trucks according to a set
schedule. The trucks use a slow-fill
method, which carry approximately 70
diesel gallon equivalents of CNG – a
capacity that allows them to run for 10
to 12 hours and complete a typical day’s
waste or recycling collection route. 

For public accessible fueling sta-
tions that serve commercial and con-
sumer vehicles, fast-fill capability is
installed. The self-service Clean N’
Green Fuel stations are open 24/7 and
accept major credit cards as well as fleet
cards. 

Department of Energy orders two
OriginOil algae and oil systems

OriginOil, Inc., the developer of an
energy industry cleantech process for har-
vesting algae and cleaning up oil and gas
water, has received purchase orders for
two test scale units from the United States
Department of Energy’s (DOE) Idaho
National Labs (INL) under its research
agreement. One unit is designed to dewa-
ter algae continuously with very low
energy, while the other can recover 98 per-
cent of contaminants from frac water in a
single pass, as shown in third party testing. 

Deborah T. Newby, molecular biolo-
gist at INL’s Biofuels and Renewable
Energy Department said, “We are anxious
to test OriginOil’s new equipment in our
algal dewatering research. The system
appears to have the potential to signifi-
cantly reduce the algal dewatering barrier,
allowing us to dewater large quantities of
algae for use in applications, including the

production of formulated feedstocks
blended from algal and terrestrial bio-
mass.”

Newby added, “We also are interested
in testing OriginOil’s system for process-
ing frac flowback water. The boom in
hydraulic fracturing is urgently forcing
new practices in water conservation, and
OriginOil’s system may be a key part of
the answer.”

In an in-kind transaction under its
Cooperative Research and Development
Agreement with OriginOil, INL will pur-
chase an Algae Appliance™ Model 4,
which can continuously concentrate up to
four liters of algae production per minute,
and a Solids Out of Solution™ Model 2K,
which is capable of handling first-stage
cleanup of up to 2,000 gallons of frac
flowback water per day. 



Here is an oldie but a goody! Was crushing cars 
the day we took it in trade! 

Perfect for             
the first time 

crusher owner!

Wont last long         
at this price!!
$40,000.00

This 1990 B crusher is 
clean as a whistle! 

Gas powered to burn 
that extra gas you 

get in the cars!

Great introductory 
crusher for just 

$50,000.00

Here is a 2012 (demo model) E-Z Log 
Baler with larger crushing chamber. 
Automated crushing chamber. Bales 

approx. 70 tons per day! Powered with   
a John Deere 4045T Diesel motor, 
continuous rotation grapple. Air 

conditioned cab, new joy stick controls, 
dual pump drives, 10" plunger cylinders, 

more comfortable seat for operator. 
Cycles in under 2 minutes!

Priced to move at $205,000.00

This is one of the two E-Z Log 
Balers we have in stock! 

Powered with a John Deere 
4045T and has 8 inch bore 

plunger cylinders! 
Continuous rotation grapple, 
hydraulic out riggers and air 

conditioned cab.
45 tons per day for only 

$105,000.00

Loaded!! Automation, 
John Deere 4045T

hydraulic outriggers 
and air compressor!

Loaded for $100,000.00

E-Z A+ car crusher with 
John Deere 6068T. 

Remote automation, 
hydraulic outriggers, air 

compressor.
Ready to go to work for 

the private yard or 
custom crushing!  

$100,000.00

Diesel 
powered.

$50,000.00 
takes it home 

today!

Spacious 
9'1"

OpeningBUILT-IN FEATURES 
INCREASE 
PRODUCTIVITY 
AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

H.O.S.S.H.O.S.S. high opening
super speed

2 YEAR
WARRANTY!

Starting at just $110,000

USED EQUIPMENT • NOW AVAILABLE!USED EQUIPMENT • NOW AVAILABLE!
2012 (demo model) E-Z Log Baler E-Z A+

Car Crusher

2008 B Model 
Crusher

1990 B Model Crusher1989 Big Mac Car Crusher



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

Excellent condition with 2,695 hours.                                               $119,000
2006 MAC CRUSHER

Rebuilt 80 hours ago. Very good condition.                                        $18,000
BATEMAN 3YD ROTATING GRAPPLE

A/C, 32” tracks, 13,000 hours. Equipped with a 1998 LaBounty MSD50R 
shear.               $149,000

2001 KOMATSU PC400LC-6 WITH SHEAR
17,000 hours, electric power. Runs well.                                           $440,000

1997 SIERRA 700-TON S/L/B
In excellent condition. 8,400 hours. Perfect for baling automobiles and 
a wide variety of loose scrap metal. Immediately available.      $325,000

2005 SIERRA RB6000 AUTO LOGGER / BALER

See it in operation, immediately available.                                                $Call
1992 VEZZANI 550 TON SHEAR

Machine is in impeccable condition with low hours. Priced to sell 
immediately.             $105,000

2009 OVERBUILT MODEL 10 HIGH SPEED CRUSHER

1994 Serco 270 with gen-set, magnet and Grapple.                      $75,000
1989 PETERBUILT 357 WITH 3306 CAT

In very, very good condition. One look and you’ll buy this extremely 
clean machine.                                                                                          $140,000 

HARRIS 550TON SHEAR 
3’ throat, relined and new hinges 3 years. Approximately $140,000 in 
spare parts.                                                                                                 $350,000

HARRIS SHEAR DSH 1123 1,100 TONS

150hp, 12 cylinder, PLC upgrade, soft start. Excellent for OCC, high grade 
paper, LDPE film, and shrink wrap.           $120,000

REBUILT EC 2 RAM BALER
Very good condition with 4,900 hours                                               $320,000

2005 AL-JON 580 AUTO LOGGER / METAL BALER

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $75,000

2002 AL-JON IMPACT V AUTO CRUSHER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,593,000 net
tons (NT) of steel in June, including
2,098,000 NT of finished steel (down 15
and 13 percent each, respectively, from
May final data). Year-to-date (YTD) fin-
ished imports are up 22 percent versus
the same period in 2011. Finished steel
import market share in June was 23 per-
cent and is 24 percent YTD.  

A key finished steel product with a
significant import increase in June 2012
compared to May is tin plate (up 20 per-
cent). Major products with significant
YTD import increases versus the same
period last year include reinforcing bar
(up 55 percent), plates – cut lengths (up

51 percent), oil country goods (up 40
percent), sheets and strip – all other
metallic coatings (up 38 percent) and
sheets and strip galvanized hot dipped
(up 38 percent).

In June, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (293,000 NT, down 14
percent), China (174,000 NT, up 1 per-
cent), Japan (131,000 NT, down 30 per-
cent), Germany (121,000 NT, no change)
and Turkey (88,000 NT, down 33 percent).
For the first 6 months of 2012, the largest
offshore suppliers were South Korea
(1,866,000 NT, up 24 percent), Japan
(982,000 NT, up 30 percent), Turkey
(905,000 NT, up 100 percent), China
(785,000 NT, up 40 percent) and Germany
(635,000 NT, up 31 percent).

American RecyclerPage A14, September 2012

MAGNETS

HSS SHEARS

Speed Valve
Dual Slide Pucks

4-Turn Reversible Blades
Bolt-on

Piercing Tip

Dual Guide Blades

Offset Jaw Apex
Oversized Main Pin

360°
Rotation

�
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��

�

�

�

�

�

HONESTY

INTEGRITY

QUALITY
SERVICE

Mobile Hydraulic Shears from 1 to 10 tons

Fast installation,

no generator

or controls to mount,

just install two hoses.

GRAPPLES
For All Types 

of Scrap Applications.

Fas

n

or co

just in

ESA Fully Enclosed Hydraulic Magnets

www.MoleyMagneticsInc.com • 716-434-4023 or cell 716-417-2591

METALS

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
CHINA
JAPAN
GERMANY
TURKEY
RUSSIA
TAIWAN
All Others
TOTAL

JUN
2012
293
174
131
121
88
69
66

1,156
2,098

MAY
2012
340
172
188
121
132
67
80

1,313
2,412

2012
Annual (est)

3,733
1,569
1,963
1,269
1,809

908
931

14,814
26,997

2011
Annual

2,837
1,231
1,477

954
733
521
647

13,434
21,835

% Change 2012
Annual vs. 2011

31.6%
27.4%
32.9%
33.1%

146.7%
74.4%
43.8%
10.3%
23.6%

June finished steel imports
down by 13 percent 

Georgia Power boosts fridge
recycling incentive to $50

Georgia Power’s EarthCents®

Refrigerator Recycling Program has
increased its incentive for recycling old
refrigerators and freezers from $35 to
$50.

The program gives Georgia Power
customers with second working refriger-
ators and freezers a quick, convenient
and effective way to conserve energy
and save money on their electric bills.
Older refrigerators and freezers, often
kept in garages and basements, can use
as much as four times more energy than
the newer Energy Star models.

An estimated 235,000 secondary
refrigerators around the state are more
than 10 years old and predate higher
energy efficiency standards set for new
models. Customers who remove these
inefficient appliances from their home can
save up to $150 a year in electricity costs.   

Customers who have older, energy-
wasting refrigerators or freezers that are
still in working condition can contact
Georgia Power to arrange a free in-home
pickup and receive $50 cash back. 

The old units are removed and recy-
cled in an environmentally friendly way.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $258.00 $295.00 $330.00 $369.00 $369.00
#1 Bundles per gross ton 270.00 294.00 330.00 365.00 370.00
Plate and Structural per gross ton 275.00 290.00 331.00 370.00 385.00
#1 & 2 Mixed Steel per gross ton 275.00 286.00 331.00 350.00 365.00
Shredder Bundles (t in) per gross ton 235.00 259.00 249.00 275.00 310.00
Crushed Auto Bodies per gross ton 235.00 259.00 249.00 275.00 310.00
Steel Turnings per gross ton 175.00 180.00 240.00 200.00 245.00
#1 Copper per pound 2.90 3.05 3.10 3.15 3.15
#2 Copper per pound 2.74 2.91 3.02 3.00 2.97
Aluminum Cans per pound .55 .59 .67 .68 .73
Auto Radiators per pound 1.90 1.99 2.10 2.00 2.08
Aluminum Core Radiators per pound .70 .73 .65 .69 .68
Heater Cores per pound 1.70 1.65 1.75 1.70 1.75
Stainless Steel per pound .54 .57 .70 .69 .70
All prices are expressed in USD. Printed as a reader service only.

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RECYCLING SERVICES 

INTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

METALS

 Providence, Rhode Island Mayor
Angel Taveras and the Providence
Police Department have created an
anonymous tip line that residents can
use to report illegal guns in Rhode
Island’s capital city.

The Illegal Gun Tip Line – 1-855-
776-7100 – offers anonymity and cash
rewards up to $1,000 to people who pro-
vide information that leads to the acqui-
sition of an illegal, functional firearm.

Modeled on gun tip lines that have
had success in Washington, D.C. and
other cities, the tip line is completely
anonymous and confidential. People
who provide tips will not be asked to
give their names or other personal infor-
mation, and the tips will not be recorded
or traced in any way.

Individuals can provide tips in three
ways:

•By calling 1-855-776-7100 at any
time;

•By texting ‘PPDTIP’ plus your tip to
CRIMES (274637);

•Via an anonymous web-form at
www.crimereports.com.

Cash reward amounts will be deter-
mined by a review committee chaired by
Providence Police Commander Thomas
Oates, based on the individual context of
each case. Criteria will include whether an
arrest was made, the number of firearms
acquired and other information. Individu-
als eligible for cash rewards will pick up
their funds anonymously at an undisclosed
location in the city.

Creation of the Illegal Gun Tip Line is
made possible by Sims Metal Manage-
ment, which has provided a $30,000 grant
to establish and operate the tip line as a
pilot program this summer and next sum-
mer. Resources will be identified to fund
the tip line in future years. 

“Safety is our priority at Sims Metal
Management and that extends into the
communities in which we locate. So we
are pleased to help fund the Providence
Police Departments illegal gun tip line,”
said Anthony Izzo, regional president –
New England of Sims Metal Manage-
ment, which established its New England
export terminal on Providence’s working
waterfront last year. 

Sims teams with Providence
to eliminate illegal guns

July steel import permit
application numbers decline

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of July totaled
2,627,000 net tons (NT). This was an 8
percent decrease from the 2,855,000 per-
mit tons recorded in June, but a 1 per-
cent increase from the June preliminary
imports total of 2,593,000 NT. 

Import permit tonnage for finished
steel in July was 2,067,000 NT, down 2
percent from the preliminary imports
total of 2,098,000 NT in June. The esti-
mated finished steel import market share
in July was 23 percent, and it is 24 per-
cent through 7 months of 2012.

Finished steel imports with large
increases in July permits versus the June
preliminary include line pipe (up 50 per-
cent), standard rails (up 43 percent), hot
rolled sheets (up 16 percent) and cold
finished bars (up 14 percent). Major

products with significant year-to-date
(YTD) increases versus the same period
in 2011 include reinforcing bars (up 54
percent), line pipe (up 45 percent), cut
lengths plates (up 40 percent), oil coun-
try goods (up 36 percent), sheets and
strip hot dipped galvanized (up 31 per-
cent) and sheets and strip all other
metallic coatings (up 27 percent).   

In July, the largest finished steel
import permit applications for offshore
countries were for South Korea (332,000
NT, up 13 percent from June), Japan
(169,000 NT, up 29 percent), China
(119,000 NT, down 32 percent), Italy
(88,000 NT, up 81 percent) and India
(84,000 NT, up 187 percent). Through
the first 7 months of 2012, the largest
offshore suppliers were South Korea
(2,198,000 NT, up 21 percent from the
same period in 2011), Japan (1,151,000
NT, up 28 percent) and China (903,000
NT, up 26 percent). 

Nucor reports financial results
Nucor Corporation reported consol-

idated net earnings of $112.3 million, or
$0.35 per diluted share, for the second
quarter of 2012. By comparison, Nucor
reported net earnings of $145.1 million,
or $0.46 per diluted share, in the first
quarter of 2012 and net earnings of
$299.8 million, or $0.94 per diluted
share, in the second quarter of 2011.

In the first half of 2012, Nucor
reported consolidated net earnings of
$257.4 million, or $0.81 per diluted
share, compared with consolidated
net earnings of $459.6 million, or $1.44
per diluted share, in the first half of
last year.

In late June 2012, Nucor completed
the acquisition of the entire equity
interest in Skyline Steel LLC (“Sky-
line”) and its subsidiaries for the pur-
chase price of approximately $684
million including most current working
capital adjustment estimates. Second
quarter results were negatively
impacted by non-cash charges of $8.5
million, or $.02 per diluted share,
which were not factored into second
quarter earnings guidance that was
announced prior to the acquisition.

For full report, view this article on
www.AmericanRecycler.com.

Potomac Edison starts rebate program
The new Appliance Recycling Pro-

gram from Potomac Edison can reduce
Maryland customers’ energy costs by up to
$150 per year while putting $50 in their
pockets when they have their old second
refrigerators or freezers hauled away and
recycled.

Potomac Edison works with JACO
Environmental, which removes the appli-
ances from residents’ homes. JACO then
transports the units to its recycling facility,
where the old appliances are dismantled
and de-manufactured in an environmen-
tally responsible manner. 
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WASTE
Veolia reopens state-of-
the-art hazardous materials
reclamation facility

Veolia ES Technical Solutions LLC,
the hazardous waste division of Veolia
Environmental Services North America
(VESNA), celebrated the re-opening of its
hazardous reclamation and treatment facil-
ity in West Carrollton, Ohio. An on-site re-
opening event played host to international,
national and local dignitaries including
Richard Burke, president and CEO of Veo-
lia Environmental Services North Amer-
ica, and Jeffrey Sanner, Mayor for the City
of West Carrollton. The facility, which was
rebuilt following a fire in 2009, incorpo-
rates cutting edge technology to reclaim
and repurpose hazardous materials, greater
than 70 percent of which comes from busi-
nesses in the Ohio Valley.

The West Carrollton facility repur-
poses and reclaims eight million gallons
per year of oils, paints, solvents and other
hazardous materials and converts them
back into material that can be reused.
Many solvents are reclaimed to 99.5 per-

cent purity, putting West Carrollton at the
forefront of the company’s commitment to
turning waste into a resource.

Following the 2009 fire, Veolia
invested considerable effort and capital
into designing a new state-of-the-art recla-
mation facility from a safety and techno-
logical standpoint. All equipment in the
new facility, including treatment, process-
ing and transfer equipment are state of the
art, and align with the most updated build-
ing and safety standards for a facility of
this type. The use of best available current
technology allows for emissions recovery
to 98 percent (the previous system was 90
percent) and new storage tanks have a 24
percent increase in capacity to allow for
more efficient processing and outbound
shipments.

The facility started processing waste
in 1979 and will be fully functional by
summer of 2012. Veolia will employ 70-80
local residents on-site.

EPA proposes to renew US Ecology’s PCB landfill permit
The U.S. Environmental Protection

Agency (EPA) is soliciting comments on
its proposed PCB permit for US Ecology,
Inc., a hazardous waste management facil-
ity located outside Beatty, Nevada. EPA’s
proposed permit will allow US Ecology to
continue commercial storage, treatment

and disposal of PCB wastes. The company
has disposed of PCBs at this location since
1978. 

The 45 day comment period began
August 10 and ends September 24. The
EPA is hosting an informational Public
Meeting and Hearing on September 13

from 6:00 – 8:00 pm at the Beatty Com-
munity Center located at 100 A Avenue
South in Beatty, Nevada.

Production of PCBs was banned in
the United States in 1979. PCBs remain
present in some products and materials
produced before the 1979 ban. Products

that may contain PCBs include: electrical
transformers and capacitors, other electri-
cal equipment and fluorescent light bal-
lasts. EPA regulates the treatment, storage
and disposal of PCBs under the Toxic Sub-
stances Control Act.

Republic Services reports
increased earnings

Republic Services, Inc. reported net
income of $149.2 million, or $0.40 per
diluted share, for the 3 months ended June
30, 2012, versus $46.5 million, or $0.12
per diluted share, for the comparable
period last year.

Republic’s net income for the 3
months ended June 30, 2012 and 2011
includes a number of charges and other
expenses that impacted its results. Exclud-
ing these items, net income for the three
months ended June 30, 2012 and 2011
would have been $218.4 million, or $0.59
per diluted share, and $184.9 million, or
$0.49 per diluted share, respectively.

Revenue for the 3 months ended June
30, 2012 decreased to $2,060.6 million
compared to $2,086.6 million for the same
period in 2011. This decrease in revenue of
1.2 percent was due to decreases in fuel
surcharges of 0.1 percent, volumes of 1.3
percent and recycling commodities pricing
of 1.0 percent, partially offset by increases
in core price of 0.6 percent and acquisi-
tions, net of divestitures of 0.6 percent.

For the 6 months ended June 30, 2012,
net income was $292.1 million, or $0.79
per diluted share, versus $204.7 million, or
$0.54 per diluted share, for the comparable
period last year.

Republic’s net income for the six
months ended June 30, 2012 and 2011
includes a number of charges, other
expenses and benefits that impacted its
results. 

Revenue for the six months ended
June 30, 2012 decreased to $4,043.0 mil-
lion compared to $4,051.5 million for the
same period in 2011. This decrease in rev-
enue of 0.2 percent was made up of
decreases in volumes of 0.6 percent and
recycling commodities pricing of 0.9 per-
cent, partially offset by increases in core
price of 0.6 percent, fuel surcharges of 0.2
percent, and acquisitions, net of divesti-
tures of 0.5 percent.

Republic’s board of directors declared
a regular quarterly dividend of $0.235 per
share for stockholders of record on October
1, 2012 to be paid on October 15, 2012.



Waste Management, Inc. (WM)
unveiled a plan to reorganize its opera-
tions, designed to flatten the manage-
ment structure and remove
approximately 100 basis points of costs. 

The reorganization is designed to
sharpen the focus on the company’s
three major initiatives: yield manage-
ment, improving efficiency in operations
and better meeting customers’ needs.
The principal organizational changes
that will take place are:

•Removal of the management layer
consisting of four geographic groups
(Eastern, Midwest, Southern and West-
ern);

•Consolidation and reduction of the
number of areas managing the core col-
lection, disposal and recycling busi-
nesses from 22 to 17;

•Reduction of corporate support
staff in order to better align their support
with the needs of the operating units,
while reducing costs; and

•Elimination of approximately 700
employee positions.

WM also announced new appoint-
ments of key officers:

•James E. Trevathan, Jr., previ-
ously executive vice president –
growth, innovation and field support,
has been appointed executive vice pres-
ident and chief operating officer.

•Jeff M. Harris and John J. Morris
have each been appointed to the role of
senior vice president, field operations.
Harris was most recently senior vice
president – midwest group, and Morris
was most recently chief strategy officer
and prior to that he was area vice pres-
ident for one of the company’s largest
markets. In these roles, Harris and

Morris will oversee the 17 operating
areas.

A third quarter pre-tax charge to
earnings in the range of $50 to $60 mil-
lion is anticipated, primarily related to
employee separation costs. This amount
does not include potential additional
charges for facility closures or consoli-
dations.
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FOR DETAILS:
612-961-8893
www.jobmachineryinc.com

MOZELT
Defining Generator Leadership

WITH A COOL GEN™ GENERATOR
FROM JOB MACHINERY, INC...

YOU GET GENIUS™

AND Cyber-Service!

WHY WOULD YOU WANT ANY OTHER GENERATOR
ON YOUR MATERIAL HANDLER?

AVAILABLE ON 13kW/20kW HYDRAULIC DRIVE GENERATORS AND GENSETS

■ A “USB” Port is located on the in-cab control display (standard equipment).
    The display is powered by patented computer chip technology inside
    your Mozelt Generator.

■ Remove access plug, insert the “USB” cord. All generator operational
    aspects are thoroughly reported when connected to your laptop.

■ Info is CYBER broadcast to tech support for analysis, interpretation and
    recalibration if necessary. All done remotely, without delay & frustrating
    downtime...minimizing your cost...maximizing uptime.

WASTE

WM restructures, cutting 700 employee positions

Waste Connections, Inc. announced
its results for the second quarter of
2012. Revenue totaled $410.7 million, a
5.3 percent increase over revenue of
$390.2 million in the year ago period.
Operating income was $81.7 million
compared to $84.8 million in the second
quarter of 2011. 

Operating income in the current
year period included approximately
$3.4 million ($2.1 million net of taxes)
associated with costs incurred in con-
nection with the relocation of corporate
headquarters from California to Texas,
and acquisition-related transaction
costs. Net income attributable to Waste
Connections in the quarter was $42.4
million, or $0.34 per share on a diluted
basis of 124.0 million shares. 

Adjusted net income attributable to
Waste Connections in the quarter was
$44.4 million, or $0.36 per share.
Adjusted net income attributable to
Waste Connections in the prior year
period was $44.8 million, or $0.39 per
share, adjusting primarily for acquisi-
tion-related transaction costs.

For the 6 months ended June 30,
2012, revenue was $787.2 million, a 9.1
percent increase over revenue of $721.7
million in the year ago period. Operat-
ing income was $146.8 million com-
pared to $153.4 million for the same
period in 2011. 

Operating income in the current
year period included approximately
$10.5 million ($7.6 million net of taxes)
associated with costs incurred in con-
nection with the relocation of our corpo-
rate headquarters from California to
Texas, acquisition-related transaction
costs, and one-time equity compensa-
tion expense related to awards made at
the time of the modification of
named executive officers’ employment
contracts.

Waste Connections
reports second
quarter financials
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Contact Arnie Gess:   Call:  +1.403.589.4832    Email:  arnie.gess@cwre.ca      

• Show Floor - Nearly SOLD OUT! 

• Key Buyers -  98% of past attendees plan to attend 2012 event

• Support - More than 20 industry associations and publications 

• Education - CWSS returns with an informative symposium 

• Networking - waste facility tours, luncheons, dinners & more

FREE Registration!  www.cwre.ca/ADS11

November 14 - 15, 2012   
International Centre, Toronto, ON Canada

Canada’s ONLY trade show serving the Waste, 
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BUSINESS BRIEFS

A&A Midwest Auto Wrecking has
expanded from its primary location in
the Chicago area to now offer vehicle
processing at its location in the Las
Vegas area. The company purchases
vehicles that are ready to be recycled.

“Though a vehicle may no longer be
usable to the owner, A&A Midwest Auto
Wrecking sees great value in the parts
that can be disassembled and reused,”
said Scott Stolberg, president and CEO.
Stolberg says the addition of auto wreck-
ing services in Las Vegas adds capacity to
the A&A Midwest Auto Wrecking auto-
motive export salvage business that the
company operates from an 80,000 sq.ft.
facility in the Chicago suburb of Blue
Island, Illinois. Each month in Las Vegas
the company will process approximately
25 vehicles and ship 1 or more containers
for export to developing countries. 

A&A Midwest Auto
Wrecking expands service 

Michael Balella has joined Liebherr
Construction Equipment Co. in the
newly created position of manager, parts
marketing. This new role will work
closely with the Liebherr dealer organi-
zation to increase sales and improve cus-
tomer service for after-market repair
parts. Balella will coordinate parts pric-
ing on competitive items and add addi-
tional product offerings.

Bob Bollinger, parts manager, will
continue with responsibility for inven-
tory levels and order fulfilment. 

Liebherr Construction adds
Michael Balella

One of the largest trailer dealerships
in the southwest, Superior Trailer Sales
Company, has been named an authorized
dealer for East Manufacturing. With five
full service locations, Superior Trailer
Sales will offer East’s full line of
flatbed, dump, and refuse trailers at their
dealerships located in Texas, Oklahoma
and Arkansas.

Superior Trailer Sales was started in
1983 by Frank Deel III, who now serves
as chairman of the board. For the next 11
years the trailer dealership experienced
extraordinary growth, doubling and
tripling sales each year, and they have
continued to grow ever since.

Superior Trailer Sales new
East trailer dealer

OriginOil, Inc., developer of a tech-
nology to convert algae into renewable
crude oil, recently appointed Anthony
Fidaleo to its board. 

Fidaleo will serve as OriginOil’s
third independent director. In the past
three months the company has added
two independent directors and chartered
Audit and Compensation Committees in
preparation for the commercialization
of its breakthrough platform technology
and the extension of its market
applications.

Fidaleo is a finance executive with
over 25 years of experience as a certified
public accountant, chief financial officer,
executive vice president, and chief oper-
ating officer with public and private
companies. He was most recently CFO
and executive vice president of EOS
Petro, an early stage oil and gas explo-
ration company. 

Fidaleo has run his own accounting
and consulting practice since 1992, pri-
marily as an acting chief financial officer
or senior consultant for publicly traded
companies ranging from start-ups to For-
tune 500s. From November 2005 to Feb-
ruary 2009 Fidaleo was the chief
financial officer, chief operating officer,
executive vice president and member of
the board of directors and operating com-
mittee for iMedia International, Inc. 

OriginOil adds third
independent director 

I was married for a short time... Just
long enough to realize that all those
comedians weren’t joking!

The David J. Joseph Company
(DJJ) recently made several organiza-
tional changes.  

Mark Schaefer, current president of
U-Pull-&-Pay (UPAP), has been pro-
moted to vice president of DJJ’s Recy-
cling Group. Schaefeer will focus on
business development in a newly created
role. Schaefer, a 27 year DJJ veteran,
began his career as a brokerage repre-
sentative and has held various roles in
brokerage, services and, since 2007, as
UPAP president. 

Schaefer is a graduate of Miami
University in Oxford, Ohio and
he earned his MBA from Denver
University.  

Tre Whitmore, current vice president
of ferrous trading for Joseph’s Brokerage
Group, has been promoted to president of
UPAP. Whitmore joined DJJ in 1993 as a
brokerage representative, was later pro-
moted to district manager, and has been a
ferrous trading vice president since 2006.
Whitmore earned his B.S. degree in
Marketing from Indiana University in
Bloomington.

Chris Stout, current Birmingham
trading office district manager, has been
promoted to vice president, ferrous trad-
ing, succeeding Tre Whitmore. 

Stout joined DJJ in 1995 as a
buyer for Western Metals Recycling,
then joined the Brokerage Group where
he has been district manager since
2001. Stout earned his B.S. degree
from Weber State University in Ogden,
Utah.

David J. Joseph makes
organizational changes

Bandit Industries has added two new
dealers to the company’s North American
dealer network. 

Bandit Tree Care Products of South-
ern California is based in Foothill Ranch,
California. This dealership is located
between Los Angeles and San Diego, serv-
ing customers in both metro areas as well
as the entire Southern California region. 

Miner’s Equipment and Truck Repair
is centrally located in Oklahoma City to
serve customers throughout Oklahoma.
The staff is experienced in  servicing a
wide range of machinery but specializing
in arborist equipment. Miner’s Equipment
and Truck Repair will also sell new Bandit
chippers and stump grinders as well as
Zenith knives.

Bandit Industries chooses
two new dealers
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Events Calendar
September 10th-13th

Solar Power International 2012. Orlando

County Convention Center, Orlando, Florida.

703-738-9460 • www.solarpowerinternational.com

September 12th-14th
22nd Annual Arkansas Recycling Coalition

(ARC) Conference & Trade Show. Robinson

Center, Little Rock, Arkansas. 

866-290-1429 • www.recycleark.org

September 16th-18th
5th Annual Waste-to-Fuels Conference &

Trade Show. Mystic Marriott Hotel & Spa,

Mystic, Connecticut. 

800-441-7949 • www.waste-to-fuels.org

September 26th
Upper Peninsula Recycling Coalition. Bay

West College Campus, Iron Mountain,

Michigan. www.uprecycles.com

September 29th-October 3rd
WEFTEC 2012 – 85th Annual Water

Environment Federation Technical Exhibition

and Conference. New Orleans Morial Convention

Center, New Orleans, Louisiana. 

800-666-0206 • www.weftec.org

October 15th-16th
Biomaterials Symposium 2012. The Westin

Riverwalk Hotel, San Antonio, Texas.

207-781-9637 • www.biopolymersummit.com

October 23rd-24th
Northeast Recycling Council Fall Conference.

Hotel Northampton, Northampton, Massachusetts.

802-254-3636 • www.nerc.org

October 24th-27th
Automotive Recyclers Association’s Annual

Convention & Exposition. Gaylord Palms Resort

& Convention Center in Kissimmee, Florida.

888-385-1005 • www.a-r-a.org

November 14th-15th
23rd Annual New York State Recycling

Conference and Trade Show. Otesaga Resort

Hotel, Cooperstown, New York.

518-482-7395 • www.nysar3.org

January 16th-18th, 2013
12th International Electronics Recycling

Congress IERC 2013. Salzburg, Austria.

www.icm.ch

January 28th-31st
USCC 21st Annual Conference & Tradeshow.

Buena Vista Palace Hotel & Spa. Lake Buena

Vista, Florida. 

301-897-2715 • www.compostingcouncil org

BUSINESS BRIEFS

International Equipment Solutions,
LLC (IES) has acquired, through an
indirect, wholly owned subsidiary, CWS
Industries Corp. This is the fourth acqui-
sition by IES since its formation. Terms
of the transaction were not disclosed.

IES was formed in September 2011
as a platform for investments serving the
construction, agriculture, landscaping,
infrastructure, recycling, demolition,
mining and energy industries. IES’ first
two acquisitions occurred in September,
2011 when the company acquired Pal-
adin Brands Holding, Inc. and Crenlo
LLC from Dover Corporation. In
November 2011, Stephen Andrews was
retained as chief executive officer of IES
to lead the integration of the first two
acquisitions and to aggressively grow
and globalize the company. As part of its
globalization strategy, IES acquired Siac
do Brasil, Ltda. in June 2012.

International Equipment
Solutions acquires CWS

Barko Hydraulics, LLC, a forestry
and material handling equipment com-
pany, has acquired the assets of Norco
Equipment Company of Oconto Falls,
Wisconsin.  

The acquisition will enable Barko to
significantly expand customer options in
the forestry, bio-energy, recycling and
right-of-way maintenance markets while
complementing Barko’s existing line of
industry leading material handlers.

Norco currently manufactures prod-
ucts under the PUMA Equipment brand
headquartered in Oconto Falls, Wiscon-
sin. PUMA builds four and six-wheel for-
warders, track harvesters, processing
heads, and firewood processors that are
both durable and technologically
advanced.

Barko Hydraulics acquires
Norco Equipment assets

My old aunts used to come up to me at
weddings, poking me in the ribs and cack-
ling, “You’re next!”

After a while, I figured out how to stop
them. I started doing the same thing to
them at funerals!

NEW PRODUCT SHOWCASE

TOWER UNITS EXTEND REACH OF
DUST SUPPRESSION EQUIPMENT

Dust Control Technology
1607 Chanute Road
Peoria, IL 61615
309-693-860
www.dustboss.com

CASE LAUNCHES H SERIES
ROUGH TERRAIN FORKLIFTS

Case Construction Equipment debuted two new H
Series rough terrain forklifts, offering enhanced fuel
economy and productivity along with industry-leading
lift speed and dependable, high-performance lift
capacities.

The Case 586H and 588H forklifts achieve Tier 4
Interim certification through the use of cooled exhaust
gas recirculation technology and a diesel particulate
filter. Both models feature Case turbocharged engines
rated at 78 net hp that deliver a minimum 5 percent
increase in fuel efficiency and faster response times
than previous models, while meeting current emission
standards.

Case Construction
Equipment
621 State Street
Racine, WI 53402
866-542-2736
www.casece.com

Dust Control Technology developed tower mounts
for the company’s atomized misting equipment to
address ongoing operations that generate dust in
fixed locations. They are well suited for slag handling,
aggregate processing, recycling operations and coal
handling.

Designed to withstand wind loads of at least 100
mph, the towers are carbon steel pipe, hot dip galva-
nized to resist corrosion. Three tower sizes are cur-
rently available – 6”, 8” and 10”. The units help prevent
dust or odor from entering the air stream, reducing the
possibility of fugitive dust leaving the worksite.

ANDELA DEBUTS COMPACT GLASS
PULVERIZER

The Andela Products GP Mega Mini Glass Pulver-
izer can process 1000 lbs. of glass per hour and
accepts all types of glass producing a mixed glass
sand and gravel product without sharp edges. It has
full scale machinery features in a compact package.
Reasonably priced, the unit features a conveyor infeed
with loading hopper and an integrated trommel which
separates the residue from the 3/8” minus glass gravel
and sand. 

Its single frame construction features a 5 hp pulver-
izer motor, built in safety features, dust suppression
and push button start. 

Andela Products
493 State Route 28
Richfield Springs, NY 13439
315-858-0055
www.andelaproducts.com

WASTE SHREDDER FOR RDF
APPLICATIONS FROM VECOPLAN

Vecoplan’s V-EBS 2500 was designed for the pro-
duction of refuse derived fuels (RDF) from MSW and
other waste streams. It is especially adept at re-shred-
ding low bulk density plastics, such as PET bottles,
producing a very homogeneous particle size. Heavy-
duty industrial screens on the V-EBS, can be quickly,
easily and inexpensively changed.

The V-EBS has an infeed opening of
2510 x 1400mm, a rotor dimension of 1000 x 2510mm
and has 54 cutting inserts on its rotor. It features a
throughput capacity of 10 to 22 tons per hour.

Vecoplan
5708 Uwharrie Road
Archdale, NC 27263
336-861-6070
www.vecoplan.com

LEAK DETECTION FLASHLIGHT
SPOTS ALL INDUSTRIAL FLUIDS

The new Spectroline® OPTI-LUX™ 365 is a powerful
yet compact leak detection flashlight that provides
enhanced UV light for optimal fluorescent dye
response. It’s ideal for all industrial fluid system appli-
cations.

The OPTI-LUX 365 works with all oil and water-
based fluorescent dyes. It produces a brilliant glow
that makes all leaks easier to find, while reducing
valuable diagnostic time. The flashlight even works
with difficult-to-fluoresce dirty fluids. It is compact,
lightweight and more than twice as powerful as most
corded, high-intensity UV lamps. 

Spectroline
956 Brush Hollow Road
Westbury, NY 11590
800-274-8888
www.spectroline.com
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Includes crane rotating grapple & extenda boom.
Powered with Cummins motor can be moved on
rolloff truck. Used everyday, ready for work. Has 
had 4,500 hours of use.

Bates Recycling 
304-816-3089

2006 5250 Sierra Baler

Horizontal Baler, Max-Pak. Closed end
model HCE3060, like new condition, 20 hp,
30x36x60 bale size (up to 1300 lb.). 7 inch
bore, 100,060 lb. ram pressure, 60 GPM
pump, 2600 PSI, 150 gal. capacity. 230-
460 volt, 3 Phase. Located in Atlanta and
we can arrange for truck delivery if needed.

850-830-0545
ken@greenwaymetals.com

$23,000

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

Balers

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Please fax offers to 866-347-0351 or visit
www.donateacar2charity.com.

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

IRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Auto Recycling

We buy

DIRTY MOTOR BLOCKS!
Paying TOP $ for all ferrous & NF grades.

METALICO ANNACO, INC.

800-394-1300

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
F or sale. 2,695 hours, John Deere Engine,
good shape, road ready. $110,000 OBO.
E-mail lloyd@picknpullsa.com or call 210-
389-7321.

BIG MAC REMOTE-CONTROLLED CAR
CRUSHERS, John Deere power unit,
good working condition. 2004 model price
is $105,000, 2005 model price is
$112,000. 601-319-1812 or 601-649-4238. 

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds Section.
Call 877-777-0737 or visit AmericanRecy-
cler.com to place your ad today!

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates
$65 for up to 50 words.

Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

BUSINESS BRIEFS

The board of directors of Carpet
America Recovery Effort (CARE) has
selected Dr. Robert Peoples as the new
executive director of the industry-led
coalition dedicated to the landfill diver-
sion of carpet.

Peoples earned an undergraduate
degree in Chemistry and Mathematics
from Montclair State University, a Mas-
ter’s in Science in Physical Organic
Chemistry and Doctorate in Physical
Organic Chemistry from Purdue
University. 

Peoples replaces CARE executive
director Georgina Sikorski, who left in
May to pursue other projects and spend
more time with her family. 

Peoples named executive
director of Carpet America

Aleris has acquired the cast house
of Voerde Aluminum GmbH. The Voerde
cast house will give the company an
additional annual casting capacity of
115,000 tons. The operation also will
provide Aleris with increased manufac-
turing flexibility, and additional finish-
ing and recycling capability.

Located in Northwest Germany, the
Voerde cast house has supplied rolling
ingot and billet to Aleris for many years.

Aleris acquires Cast House
Of Voerde Aluminum

Clean Earth, Inc. has acquired pri-
vately owned Soil Remediation, Inc.
(SRI), located in Kingsland, Georgia.
This acquisition will mark Clean Earth’s
ninth soil treatment and recycling loca-
tion in the United States. Now with two
facilities in the southeastern part of the
United States, (Moore Haven, Florida
and Kingsland, Georgia) this acquisition
will provide Clean Earth the opportunity
to geographically expand soil recycling
and disposal services in both the Florida
and Georgia remediation markets. SRI,
now known as Clean Earth of Georgia, is
a thermal treatment facility processing
non-hazardous petroleum-contaminated
soils. Within a 100-mile radius, Clean
Earth of Georgia can easily service
remediation projects from Savannah,
Georgia, to Gainesville, Florida.

Clean Earth acquires Soil
Remediation, Inc. 

The Timken Company said that
Christopher A. Coughlin and Richard G.
Kyle have been named to the newly cre-
ated positions of group presidents. In these
roles, Coughlin and Kyle will be responsi-
ble for all activities related to the com-
pany’s four business segments. 

Coughlin assumes leadership of the
company’s mobile and process industries
segments and Kyle takes the helm of the
aerospace and steel segments. Each will
hold corporate-wide responsibilities, with
quality assurance and advancement activi-
ties reporting to Coughlin and Kyle over-
seeing the enterprise’s innovation,
engineering and technology efforts. They
will continue to report to Griffith.

Timken also said that Salvatore J.
Miraglia, president of the steel business,
intends to retire at the end of the year, after
more than 40 years of service with the
company. 

Coughlin joined Timken in 1984 in
the company’s steel operations, working
on the original Faircrest Steel Plant proj-
ect. He subsequently served as business
development manager and held manage-
ment positions in the company’s European
headquarters in Colmar, France, including
vice president of industrial equipment,
vice president of process industries and
vice president of primary metals. 

Kyle started his career at Timken in
2006 as vice president of manufacturing
for the company’s former industrial group.
Subsequently, he was promoted to presi-
dent of mobile industries, where he drove
the transformation of the segment as well
as managed global manufacturing opera-
tions. In 2010, Kyle’s role was expanded
to include the aerospace and defense seg-
ment, the position he held at the time of
this appointment. Prior to joining Timken,
he held a variety of management positions
with Cooper Industries and then was vice
president of operations for a division of
Hubbell, Inc. until 2006.

Miraglia joined Timken in 1972 as a
metallurgist and subsequently progressed
through a variety of roles in research and
purchasing. During his tenure, he held the
positions of director of manufacturing in
Europe, group vice president of industrial
and super precision bearings in North
America, and senior vice president of
technology. 

Timken appoints two
executives to new positions
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www.HescoMachinery.com
CALL JOHN DAVIS 952-944-3611

HEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
2006 M318C MH (Rubber) 36' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
2000 M318 MH (Rubber) 36' Reach, Hyd 
Cab, 10KW Gen, Grapple
(6) 2007-09 M322D MH (Rubber) 38' 
Reach, Hyd Cab, 12.5KW Gen, Grapple
2004 M322D MH (Rubber) 38' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
(3) 2007-08 M325D LMH (Rubber) 51' 
Reach, Hyd Cab, 20KW Gen, Grapple
(2) 2006 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple

LIEBHERR
(3) 2006-07 A904C (Rubber) 38' Reach, 
Hyd Cab, 10KW Gen, Grapple
(2) 2001-04 A904C (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2008 A924C (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
(3) 2005-06 A924B (Rubber) 42' Reach, 
Hyd Cab, 15KW Gen, Grapple
2006 R924B EW (Crawler) 40' Reach, 
Hyd Cab, 15KW Gen, Grapple
2007 A934C (Rubber) 51' Reach,Hyd 
Cab, 20KW Gen, Grapple
(3) 2004-06 A934B (Rubber) 48' Reach, 
Hyd Cab, 20KW Gen, Grapple
2003 A954B HD (Rubber) 60' Reach, 
Hyd Cab, 30KW Gen, Grapple

SENNEBOGEN
2006 821M (Rubber) 38' Reach, Hyd 
Cab, Waste Sorting Grapple
2008 830M (Rubber) 50' Reach, Hyd 
Cab, 20KW Gen, Grapple
2003 835M (Rubber) 50' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 850M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 870M (Rubber) 65' Reach, Hyd 
Cab, 33KW Gen, Grapple

FUCHS
2009 MHL331D (Rubber) 39' Reach, Hyd 
Cab, 11KW Gen, Grapple
2007 MHL335D (Rubber) 40' Reach, Hyd 
Cab, 13KW Gen, Grapple
2007 MHL340D (Rubber) 45' Reach, Hyd 
Cab, 13KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13KW Gen, Grapple
2004 MHL350 (Rubber) 49' Reach, Hyd 
Cab, 20KW Gen, Grapple
(2) 2008 MHL350D (Rubber) 51' Reach, 
Hyd Cab, 13KW Gen, Grapple
2008 MHL360D (Rubber) 59' Reach, Hyd 
Cab, 30KW Gen, Grapple
2007 MHL360D (Rubber) 54' Reach, Hyd 
Cab, 30KW Gen, Grapple

VOLVO
2005 EC330B LC Crawler Excavator with 
20KW Gen and 2/3 Grapple

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

Material Handlers

2008 Cat M318D MH - 3,750 hrs., hydraulic cab, A/C, 39 ft. MH
boom & stick, NEW 12.5 kw gen set, orange peel grapple w/360
degree rotation, and solid tires.  Like new!!!  $239,500

2006 Cat 262B with 2,892 hrs., cab w/heat & A/C, Genesis GVP7
Versi Pro w/shear jaws (complete factory rebuild w/warranty)
and NEW solid tires. REDUCED to $69,500!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2008 Cat 307D - 1,530 hrs., A/C cab, cab guarding, blade,
Roadliner pads, and NEW 2012 Genesis GVP7 Versi Pro with
shear jaws.  Like new.  $109,500

2006 Hitachi ZX270LC-3 equipped with rebuilt LaBounty
MSD2000R mobile shear with 360 degree rotation and full
warranty.  Through shop, checked, serviced, and ready to go!!! 
$239,500

2006 Cat M318C MH - 8,640 hrs., hydraulic cab, A/C, 39 ft. MH
boom & stick, 12.5 kw gen set, orange peel grapple with 360º
rotation, and solid tires.  Through shop & work ready! $169,500

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

Material Handlers Material Handlers

NEXT DEADLINE: September 17   
OCTOBER EQUIPMENT SPOTLIGHT:  Catalytic Converter Shears

216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

PENNSYLVANIA AUTO SALVAGE YARD
on 13.1 acres with a 2,400 sq.ft. 3-bay
garage with lift and 400 sq.ft. storage
building; in eastern PA, 1.5 hours from
NYC and 1.5 hours north of Philadelphia.
Asking $445,000. Contact Lindsay Kutz
(484-241-6783) or Louise Sylvester (610-
217-9379). Office (610-250-8880), Cold-
well Banker Heritage, Bethlehem PA
18020. 

Businesses

Solid Waste Business Brokers 
(M&A Services)
WE WILL SELL your Collection Business, Landfill, 
Transfer, or Solid Waste Facility. We have been in 
the US solid waste industry Mergers & Acquisitions 
business for three decades…and we NOW have 
Strategic and Financial Buyers Who Will PAY Top 
Dollar For Premiere Industry Companies. You will 
be able to work with our Four Point M&A Program 
to represent your hard-earned business success to 
real BUYERS for your company, permits, and solid 
waste management operations. 

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

Balers

ADVERTISING IN AMERICAN RECY-
CLER is one of the smartest things
you can do for your business! It’s also
one of the easiest ways to increase
your sales income. Call 877-777-0737
and tell us what you would like to
share with our tens of thousands of
readers! All ads are also shown on
AmericanRecycler.com FREE!

Electric or gas engine, 
manual controls, easy
to operate. Can be
stationary or portable.
Comes in two models.
Prices starting
at $6,500

320-219-7711 / josh@scrapyardequip.com

New Hydraulic
Guillotine Shear
Great for cutting non-
ferrous metals, radiators,
etc. 24” blades, 5 hp
single phase motor,
hand controls.
Price: $5,900

More equipment
available at

scrapyardequip.com

New Aluminum Can Densifier

We want equipment
to buy—call today!
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates
$65 for up to 50 words.

Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

PRICE REDUCED: 74 x 104 auto shred-
der, 3,800 hp diesel drive, feed chute and
compression feeder, undermill conveyor,
magnetic drum, 419-786-9243.

Miscellaneous

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

Scales

Software

Wanted

Shears

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

IRON AX R32 MOBILE ROTATING
SHEAR for minimum 72,000 lb. (330 size)
excavator. Has 360 continuous rotation,
28” jaw opening, 32” jaw depth, bolt-on
replaceable cutting tip and blades. In good
working condition. $29,800. Call 803-376-
6040.

Miscellaneous

WE OFFER MANUFACTURE/INSTALLA-
TION of vibratory equipment for efficient
processing of bulk materials in down-
stream metal processing, recycling facili-
ties, sawmills, foundries, quarries, and
power plants. Clients in 32 countries rely
on our vibratory expertise, common-sense
engineering solutions, technological inge-
nuity, unwavering equipment reliability, and
responsive customer service. Call Action
Equipment: 503-537-1111.  

GOT SCRAP? NEED EQUIPMENT?

805-588-3596

(2) sets: 4' torches, 50' hose, (2) valves, large 
propane cylinder, commercial oxygen bottle and rack 
for transport, $1,500. 1985 Case split bucket loader, 

pivot turn joint, good maintenance, low hours, no 
leaks, $15,000. 1974 box trailer for iron, 40', new 
tires and drums 2 years ago, $5,000. 7" alligator 

portable shears, 11 h.p. Honda motor. 1999 Wilson 
split axle 48' trailer, all aluminum, new tires, $15,000. 
1997 AL-JON 400 BALER/LOGGER • $130,000

Works GreatComplete System

BUY AND SELL 
RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

www.scrapequip.com

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

Miscellaneous

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $20,750. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

800-549-0490
All 50 plus Canada!Hamburg, NY

NEW
MAGNETS & GRAPPLESMiscellaneous

MICHIGAN CLARK MODEL 85 END
LOADER. One owner. Forks and bucket.
Fair tires. GM power. Works good.
$17,000. In Iowa. 1990s Al-jon Multitec
wheel crusher and a tire cutter. 3 cylinder
Isuzu Diesel. Works excellent. Low usage.
Buy the wheel crusher, get a free Al-jon
tire cutter, also in Iowa. $7,000 515-225-
1508.

Good used portable “Safety Certification 
Unit for Small Arms Brass”. Bouldin and 

Lawson model: 18860.  This unit can process 
between 1,000 and 2,000 lbs. of up to 50 Cal material 

per hour. This machine is designed to thermally 
destroy the volatility of powder residue and any unfired 
primers associated with the occasional live ammuni-

tion round inadvertently commingled with spent range 
clean-up debris or missed during manual inspection. 
The propriety system effectively destroys 
any volatility thus meeting the U.S. Army's 

requirements for total decontamination of the 
spent range brass up to 50 caliber prior to 

turn in for disposal or sale.

Phone: 323-581-7272 • Cell: 323-791-6790
E-mail:  jamey@victorygse.com

www.VictoryGSE.com

Additional photos and
specifications available.

Additional photos and
specifications available

p

Paying TOP $ for all Fe & NF grades.
AABCON METALS

703-944-7878 • dave@aabcon.com

WE BUY AC / Fridge Compressors,
Non-PCB Ballasts, Electric Motors

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• Reg-Mac 517KW (690 hp) film densifier
• 62 mm Erema 2002 Pelletizing line 
• Nelmor/Satrind shred/grind combo 42 x 100"
• Ball & Jewell 15x20” Shredder, 15 hp

Material Handlers

DEADLINE:
09/17

OCTOBER
EQUIPMENT 
SPOTLIGHT:

Catalytic 
Converter Shears

CALL TODAY!
877-777-0737



IRON PACK BALERIRON PACK BALER Remote Control • Automatic CycleRemote Control • Automatic Cycle
All i k i ONE i b l !All it takes is ONE minute to bale a car!

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

MATERIAL HANDLERS
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today. 
Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

NEW EQUIPMENT FROM IRON AXNEW EQUIPMENT FROM IRON AX

USA ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

M

Fo
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IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES
All shears feature 

0° continuous rotation360° continuous rotation360° continuous rotation..360° continuous rotation

NEW Doosan DX225 with an Iron Ax 
IA25R Shear AND a used Doosan DX225 

with a used Iron Ax IA25R Shear!    
Won’t last long - call TODAY!Won’t last long - call TODAY!



NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

HIGH-SPEED
BALER/LOGGER

RECENT TRADE-INS = GREAT DEALS!
2011 OverBuilt Baler/Logger                                      $408,000.00
2006 Big MAC Portable Crusher                                  $96,000.00
1990's Big MAC w/Automation                                     $62,500.00

10 ft.

HIGH-SPEED CAR CRUSHER Selling
CRUSHER!



Financing the 
Salvage and Recycling Industries 

“We’re what you might call experts.”
Give us a call today:   800-823-9688www.DADECapital.com ll t d 800 823 96

for 27 Years

ELECTRONICS
SECTION B www.AMERICANRECYCLER.com SEPTEMBER 2012

FOCUS onA
R

E-scrap export control proposal splits recyclers
Proposed legislation that would ban

the export of certain types of electronic
waste has divided recyclers, with the
largest industry association opposing the
ban and a vocal and growing movement
supporting it. 

The Responsible Electronics Recy-
cling Act (RERA), as the bill is known,
is a re-introduction of a bill that failed to
pass in the last session of Congress. It’s
been introduced in both House and Sen-
ate, with sponsors or co-sponsors from
both Republican and Democratic parties.
Neither bill is given any chance of pass-
ing in the current Congressional session,
due to the preoccupation with the
upcoming elections. But given that simi-
lar legislation has been introduced in the
last three sessions, it’s likely to come up
again.

The RERA would outlaw the export
of unprocessed e-scrap including com-
puters, phones, televisions and the like,
but not including electronic components
from scrap automobiles, nor functioning
items that are intended for reuse or
refurbishment. The prohibition would
apply to exports to countries that are not
members of the Organization for Eco-
nomic Cooperation and Development, a
34-nation group of mostly European
industrialized nations. 

Ban supporters
Industry support for the measure is

spearheaded by the Coalition of Ameri-
can Electronic Recyclers (CAER), a
group of 72 companies in the e-waste
recycling business. “Recyclers should

support the bill because it will be good
for business,” said Robert Houghton,
president of Columbus, Ohio, e-recycler
Redemtech and a member of the CAER
steering committee. 

“When e-waste is collected and sold
to overseas materials brokers at a deep
discount to global commodity prices, we
are exporting both recycling jobs and

profits,” Houghton said. “Every respon-
sible recycler stands to gain business
from sensible regulation of the export of
unprocessed e-waste.” 

Houghton and other supporters say
that the export ban would permit U.S. e-
recyclers to compete on a level basis
with recyclers in other countries.
Houghton said passage of the law would

spur creation of tens of thousands of
domestic recycling jobs, as companies
hire workers to process e-scrap into
commodities such as copper, glass and
precious metals. 

Third-world recyclers are said to
favor undesirable methods such as burn-
ing circuit boards to get at precious

by MARK HENRICKS
mhenricks@americanrecycler.com
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The Responsible Electronics Recycling Act would outlaw the export of unprocessed e-scrap, such as that collected at community take-back events. The necessity
and wisdom of such a ban is hotly debated amongst e-recyclers.

See E-SCRAP BILL, Page 7

Improved rules on the collection and
treatment of e-waste were implemented
last month in the European Union (EU).
E-waste (waste electrical and electronic
equipment, or WEEE) is one of the fastest
growing waste streams, and it offers sub-
stantial opportunities in terms of making
secondary raw materials available on the
market. Systematic collection and proper
treatment is a precondition for recycling
materials like gold, silver, copper and rare

metals in used TVs, laptops and mobile
phones. The new directive is a clear step
forward in terms of environmental protec-
tion and a major boost to resource efficien-
cy in Europe.

Environment Commissioner Janez
Potonik said, “In these times of economic
turmoil and rising prices for raw materials,
resource efficiency is where environmen-
tal benefits and innovative growth oppor-
tunities come together. We now need to

open new collection channels for electron-
ic waste and improve the effectiveness of
existing ones. I encourage the Member
States to meet these new targets before the
formal deadline.”

The directive introduced a collection
target of 45 percent of electronic equip-
ment sold that will apply from 2016 and,
as a second step from 2019, a target of 65
percent of equipment sold, or 85 percent
of electronic waste generated. Member

States will be able to choose which one of
these two equivalent ways to measure the
target they wish to report. From 2018, the
directive will be extended from its current
restricted scope to all categories of elec-
tronic waste, subject to an impact assess-
ment beforehand.

The directive gives Member States
the tools to fight the illegal export of waste
more effectively. Illegal shipments of

European e-waste rules changed to boost efficiency

See EURO E-WASTE, Page 6



Redeem Ltd., a company spe-
cializing in recycling solutions for
mobile network operators has
extended its mobile phone re-sales
and recycling partnership with O2
(Telefonica UK) into Slovakia.

In introducing the first ‘new for
old’ mobile phone recycling initia-
tive in Slovakia, Redeem is building
its European platform on its exist-
ing partnership with O2.

Under the value recycling
scheme, customers of O2 (Telefóni-
caSlovakia) can trade-in their old
mobiles in exchange for store credit
in the form of an electronic voucher
which can be spent at any O2 store
in Slovakia. This will give them
money off their choice of new
phone or accessories. The amount
of credit offered for each old hand-
set is determined by Redeem’s mar-
ket-leading competitive pricing sys-
tem. The credit voucher is valid for
three months and may be combined
with other special offers and dis-
counts. Vouchers can also be com-
bined to buy one or more new
phones.

In addition to offering cus-
tomers the in-store trade-in facility,
O2 in partnership with Redeem, will

provide customers with the opportu-
nity to buy refurbished handsets
(including smartphones) at very
competitive prices. This is the first
time that fully refurbished phones
have been offered through a major
mobile network operator in Slova-
kia. All refurbished phones are sold
under guarantee, having been fully
restored by Redeem’s trained
experts to original factory settings
and data-wiped to US government
standards.

The scheme is promoted by sub-
stantial local TV advertising and
social media campaigns on Face-
book and Twitter.

Other opportunities for mobile
phone operators to increase handset
recycling also exist.

Redeem’s executive chairman,
Trevor Bayley said, “Millions of
phones are upgraded each year in
Europe, but only around 10 percent
are recycled. The recycling market
is nascent in Slovakia and only
around 12,000 mobile phones a year
were being recycled before this ini-
tiative. We estimate that, in a popu-
lation of 5.5 million, there are 6.5
million mobile devices when you
allow for tablets, plus most people
retain at least one old phone as a
spare. We believe there is a huge
opportunity for mobile operators to
lead the way, meet their obligations
under the WEEE directive and boost
their business. We aim to be in the
global vanguard of that recycling
drive.”

Redeem has led innovations in
mobile phone recycling solutions
with mobile operators for 12 years,
managing their international recy-
cling services for business, con-
sumer and wholesale customers.
Redeem now manages the largest
mobile operator recycling program
in Europe, with centers in UK,
Europe and Asia. It has also set up
global partnerships to extract maxi-
mum value from recycled digital
goods.

A Letter from
the Editor
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Electronics Recycling

Readers,
Welcome to the September issue

of American Recycler. This month
we turn our Focus to the rapidly-
evolving field of electronics
recycling. 

The business of recycling elec-
tronics is evolving almost as quickly
as the electronic devices themselves.
We’ve come a long ways from the
days of leaded glass screens on CRT
monitors and expansive circuit
boards in tower-style computers.
Now, the glass is tough, scratch-
resistant panes that may be glued
onto a capacitive LED screen, and
the circuitry packed into a body no
thicker than several credit cards. 

As technology evolves to meet
consumer demand for thinner, more
transportable devices, new repair and
recycling difficulties will arise as
well. Well-known brand Apple has
been under fire for their latest prod-
uct offerings because the manner of
their assembly makes easy break-
down, repair or recycling of Apple
computers or tablets next to
impossible. 

One of the early responses to the
challenges offered by electronics
recycling was simply to ship e-waste
overseas and make it some other
country’s problem. When the manner
of disposal in those countries came
to light, there was a hue and cry over
the dangers to human life those prac-
tices posed to the overseas workers. 

In response, a bill banning the
export of e-waste was drafted and
presented to the legislature, where it
subsequently failed to become law.
For an in-depth look at the bill and
what it would have, and may yet
entail, take a look at this month’s
cover article by author Mark
Henricks. 

And while the bill has propo-
nents and opponents, what should be
noted is that even absent a federal
mandate, the domestic market has
largely regulated itself and turned e-
waste into a profitable and sustain-
able business model. Should the gov-
ernment step in however, it is quite
possible that their efforts would jeop-
ardize the innovation and growth of a
rapidly changing industry.

The very nature of Federal laws
and administrative oversight makes
any regulated industry more bureau-
cratic and therefore less able to
respond to shifts in technology and
best practices. The e-waste recycling
market in the United States has flour-
ished and evolved in the absence of
government intervention so far, so
why ruin a good thing? 

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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The Pennsylvania Department of
Environmental Protection (DEP) is advis-
ing consumers and businesses of new
rules for recycling electronic devices that
will take effect on January 24, 2013.

Enacted in 2010, the Pennsylvania
Covered Device Recycling Act requires
that consumers not dispose of covered
devices, such as computers, laptops,
monitors and televisions, with their
trash. This means that trash haulers will
no longer be able to take covered
devices unless the municipality has a
curbside electronics collection program
that ultimately sends the devices to an
electronics recycler.

“Proper recycling is important
because there are millions and mil-
lions of devices, they have a limited
useful life span, and they contain
heavy metals such as lead, cadmium
and mercury as well as other materials
that do not belong in the normal trash
stream,” DEP secretary Mike Krancer
said.

Many devices also contain valu-
able metals such as gold, silver and
platinum and base metals like copper,
iron and aluminum that can be sepa-
rated and reused in new products.

The law also requires manufac-
turers of devices to provide for the

collection, transportation and recy-
cling of these devices by establish-
ing one-day events, permanent col-
lection programs or mail-back
programs.

Consumers can find more informa-
tion on registered manufacturers and
where to recycle covered devices at
www.dep.state.pa.us, keyword: Elec-
tronics Recycling.

Additional recycling information is
available from County Recycling Coor-
dinators, whose contact information can
be found at the same website, keyword:
recycle.

Pennsylvania DEP urges consumers to
prepare for new electronics recycling law

UK mobile phone recycling
company now in Slovakia

Last year 251,021 lbs. of old electron-
ics and equipment was recycled and
$8,000 was donated by Sunnking, Inc.
through the E-Scrap 4 Camp fundraising
campaign to benefit Camp Good Days and
Special Times. The 2012 results are in and
the total net weight of recycled electronics
increased 26.9 percent to 318,541 lbs.
resulting in $10,000 donated by Sunnking
for future programs at Camp Good Days.

The donation was based on a percent-
age of profits from the electronics recycled
along with an additional donation from
Sunnking on behalf of EduKids, Inc. who
collected the highest volume of electronics
on behalf of Camp Good Days. 

Local businesses and organizations in
Buffalo, New York were given the oppor-
tunity to set up an electronics recycling
collections at their office for employees,
friends and family to responsibly recycle
their old/used electronics and equipment
and help raise money for a good cause.
There were also multiple one day events
open to the public throughout the Buffalo
area. 

Items which were recycled included
laptops, desktops, computer accessories,
TV’s, monitors, audio/video equipment,
mp3 players, communications equipment,
servers and IT equipment, printers, scan-
ners, copiers, fax machines, cellphones,
PDA’s, medical/lab equipment and any-
thing else with a circuit board.

Sunnking raises
funds to benefit
E-Scrap 4 Camp

Round2 Inc. has earned the high-
est U.S. Industry designation –
R2/RIOS Certified Electronics Recy-
cler – for quality, environment, health
and safety and data security through-
out the electronics recycling process.

Round2 achieved its certification
following several days of extensive,
internal audits at its Grove City,
Ohio, processing center. Round2 also
holds R2, ISO 9001, 14001 and
OHSAS 18001 certifications at all
other North American processing
centers.

Round2 facility
R2/RIOS certified
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ecoATM expands network of instant
cash recycling kiosks into Texas

ecoATM, the San Diego start-up known for its kiosks
that fully automate the buy-back of used mobile phones and
other portable electronics, has made its first major expan-
sion outside of California by installing 28 kiosks in malls
throughout Texas. 

The network of ecoATM kiosks will next expand to
other parts of the Southeast, East Coast and Midwest later
this year.

The ecoATM kiosk network has been limited primarily
to California until recently, but has already paid out mil-
lions of dollars to hundreds of thousands of customers for
their old electronics, and in the process saved landfills from
hundreds of thousands of potentially toxic electronic
devices. ecoATM finds second homes for three-fourths of
the collected devices and responsibly recycles the rest to
reclaim the rare earth metals.

“It is exciting to take the first big step in expanding
ecoATM’s footprint,” said Tom Tullie, chairman and CEO
of ecoATM. “Over the past three years of testing the kiosks
in California, ecoATM has seen tremendous consumer
response, because we have created a kiosk that has two
important features: it offers instant cash payment just like
an ATM, and it is convenient and easy to use. No other buy-
back or recycling systems have achieved this.”

As part of the expansion into Texas, ecoATM is making
a 10/100/1M Guarantee for this new network of kiosks in
Texas:

The 10 is for the $10,000 that ecoATM guarantees they
will collect for charities in Texas over the next 12 months.
If they don’t, they will donate the balance to the Boys and
Girls Club of America.

The 100 is the pledge that 100,000 used devices will be
collected by ecoATM in Texas over the next year, thereby
sparing Texan landfills many tons of toxic e-waste. If they
don’t, ecoATM will pay to plant a tree for every device
short of the 100,000 mark through Trees for the Future, an
organization in Haiti that employs local residents to plant
sapling trees in deforested areas of their communities in
Haiti.

The 1M is the $1,000,000 that will be paid out from
ecoATM to Texas customers over the next year. If they
don’t, they will double the dollar amount the kiosk network
in Texas has collected for local charities during the same
period.

PHOTO COURTESY OF ECOATM

E-Waste Systems, Inc., an elec-
tronic waste recycling and reverse
logistics services firm, has signed a
non-binding letter of intent (LOI) to
acquire a multi-vendor reverse logis-
tics solutions company headquartered
in the Southwestern U.S. This LOI
represents the fourth targeted acquisi-
tion by E-Waste Systems as part of its
strategy to become an international
provider of e-waste services.

The target’s scope of work
includes asset management, profes-
sional services and technical solu-
tions including reverse logistics reso-
lution, development and implementa-
tion of software and operational
processes, inventory control, com-
modity audit programs and process
integration, as well as engineering
expertise, refurbishment and remanu-
facturing capabilities. 

This LOI requires that the
names of the company and the spe-
cific terms of the transaction be kept
confidential to protect customers,
suppliers and employees, but details
will be revealed as soon as
the definitive agreement has been
executed.

Closing is contingent upon, among
other things, due diligence and definitive
agreements and completion of two years
of Public Company Accounting Over-
sight Board qualified audits, all of which
are expected to be commissioned soon.

E-Waste Systems
plans to acquire
logistics solutions
company



Last month’s cover article in
American Recycler detailed aspects of
the ever-increasing trend of electronics
recycling. One part of that trend
involves the use of machines that con-
vert electronics from their original
form, into the material configuration
that makes it possible to recycle those
electronics. 

Cumberland Engineering is a glob-
al supplier of granulators, shredders,
size reduction systems and recycling
systems. “We’ve been a supplier of
these products for over 72 years and we
work hard to remain at the forefront of
technology development and supply, for
all market sectors. Annually, we supply
500 to 700 units to markets including e-
waste, injection molding, extrusion,
thermoforming, recycling and rotational
molding. Within these market cate-
gories, applications include plastics,
paper, metals, wire and cable,” said
John Farney, national sales manager.

Cumberland units are used to safe-
ly, economically and effectively reclaim
valuable resin commodities. This is an
evironmentally responsible practice, as
well as a large contribution to the bot-
tom line of any manufacturing opera-
tion. The units range in capacity from
50 lbs. per hour, to over 15,000 lbs. per
hour.

Farney noted that the safe usage,
proper maintenance and responsible
operation of the units are important, of
course. “It is not as simple as ‘the part
fit into the unit’ – there are specific
methods involved in safe operation,
proper processing of materials and the
form and volume of the final material

stream,” he stated. The marketplace
demand for these units is robust, as
resin prices remain
high while automo-
tive, durable goods,
packaging, medical
devices and other
markets have shown
significant growth in
this year and also
hold promise for
2013, according to
Farney.

He concluded,
“Having designed more models in the
last 10 years than any other supplier,
our designs are recognized for superior-
ity, strength, durability and quality. Our
position in this industry allows us to set
the bar for other suppliers, and this cre-
ates the standard the industry expects
for equipment performance. We are the
highest-rated provider of these prod-
ucts, and our service and skilled sales
network are second to none.”

Mike Hinsey, vice president of
international sales, said that
Granutech has been meeting the
demands of scrap processors since
the firm was founded 40 years ago.
“Our most popular shredder for e-
scrap processing in the last 20 years
has been our Saturn Twin Shaft
Shredder. Our Grizzly grinder is a
superb, final sizing machine for
reducing low-iron content e-scrap
into an evenly-sized fraction for
effective separation with eddy cur-
rent systems or more sophisticated opti-
cal and induction sorters. The machine
is designed for difficult applications and
provides ease of maintenance, backed
with unequaled service after the sale,”
Hinsey said.

He said that e-scrap is the fastest-
growing recycling market today with
substantial growth still possible. “We’ve
placed machinery around the world in
some of the most difficult processing
applications imaginable. The largest e-
scrap system we supplied had to
process 15 tons of material per hour and
the location was near Copenhagen,
Denmark. Our location in that same
area is helpful to us in moving staff or
parts to virtually any location in the
world, within 48 hours, if needed,” Hin-
sey explained.

He also noted that Granutech offers
the expertise to design a complete sys-
tem, without the limitations sometimes

connected with component suppliers.
“We’re able to guide clients in choosing

the shredder – twin or
quad shaft – that is
most appropriate for a
given setting. Some
shredder manufactur-
ers aren’t able to offer
that level of expertise.
Systems can be as
simple as our twin
shaft shredder or as
complex as three dif-
ferent styles of

machines in a series, with a variety of
separation processes,” stated Hinsey.

He said there has been much debate
about the proposed export ban on e-
scrap, “which is so broad that it would
inhibit not only e-scrap processors but
traditional scrap processors from mov-
ing some globally-traded commodities.” 

Hinsley added, “Fortunately, this is
being confronted on a number of levels
as simply bad legislation and with con-

tinued diligence, the ban will be reject-
ed. Trying to create jobs by closing
markets is short-sighted at best and per-
haps illegal at worst. From our perspec-
tive, the biggest challenge is the lack of
standardization among state regulations.
There is rumbling of federal legislation,
but that seems unlikely to materialize as
states would expect funding to follow
any federal mandate. Europe is more
advanced than the U.S. in this area. EU
manufacturers must comply with the
WEEE [Waste Electronic and Electrical
Equipment] directive and failure to
comply leads to prosecution. That
Directive is quite broad and covers most
household appliances except refrigera-
tors. U.S. practices may resemble that
directive, at some point.” 

For engineered volume reduction
solutions for a myriad of applications,
Komar offers quad shredders, dual shaft
shear shredders, single rotor shredders,

auger compactors, feeders and more.
“Our industrial-strength products can
efficiently grind and process e-scrap as
well as municipal solid waste, pallets,
cardboard, metal, medical waste, haz-
ardous waste and more. They are in use
around the world as companies seek
solutions in today’s recycling and waste

Size Reduction
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Manufacturer List

Andela Products
Valerie Jackson
315-858-0055
www.andelaproducts.com

Cumberland Engineering
John Farney
608-347-6087
www.cumberland-plastics.com

Glass Aggregate Systems
Lois Kubes
507-334-6437
www.glassagg.com

Granutech Saturn Systems
Mike Hinsey
972-790-7800
www.granutech.com

Jordan Reduction Solutions
Richard Pyle
888-733-8248
www.jordanreductionsolutions.com

Komar Industries
Mark Koenig
614-836-2366
www.komarindustries.com

Shred-Tech
Joe Roberto
519-621-3560
www.shred-tech.com

SSI Shredding Systems, Inc.
Joby Easton
800-537-4733
www.ssiworld.com

UNTHA Shredding Technology
America, Inc.
Bernhard Mueggler
603-601-2304
www.untha-america.com

2009 OverBuilt
High Speed Crusher

Remote, high speed with oil recovery 
system and extra fuel storage system. This 
machine is like NEW with only 2,000 hours.

Priced to sell at $105,000!

7,600 hours. Good condition 
and immediately available. 

$225,000

2006 Al-jon 400 
XL Metal Baler

8 0 0 - 8 2 3 - 9 6 8 8 F I N A N C I N G  A V A I L A B L EG R E A T  B U Y S !

See SPOTLIGHT, Page 5

Cumberland Engineering

Granutech Saturn Systems

Komar Industries



industries,” said Mark Koenig, president
of Komar Industries. 

He added, “Security and fast return
on investment are hot topics in the world
of e-recycling. Our Piranha Single shaft
shredder, for example, provides fine
grind for circuit boards, wire and cable –
in sizes of .5” to 4” for item type separa-
tion. The shredding action of the Tiger

Electro-Shear employs high-torque, low
speed counter-rotating, cutting blades in
a variety of tooth patterns and sizes.

It operates at slow speed with mini-
mum noise, dust and energy require-
ments with electrical automatic anti-
jamming action. For an even smaller size
piece output, the Tiger 4 Quad Shear is
effective for primary and secondary
shredding. With a unique, 4-shaft
design, it delivers uniform piece size
output. Material is kept in the cutting
area for high-volume reduction, internal-
ly recycling particles over various
pitched screens to produce finished siz-
ing from .25” to 4”.

Koenig noted that skilled Komar
technicians provide on-site start-up and
training so that clients are able to get
started right away. Shredding and com-
pacting systems can be equipped with
auxiliary devices such as camera moni-
toring systems, in-feed and out-feed
conveyors and other equipment that help
the end user monitor the material pro-
cessing chamber. With added con-
trollers, photo-eye sensors, and light cur-
tains, equipment is designed to provide
users with maximum safety and control
within a complete turnkey solution.
Komar has been in business for over 30
years, with over 140 domestic and for-
eign patents in waste and recycling pro-
cessing technology.
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SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com
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Vermont businesses help
achieve collection goals

Vermont’s E-Cycles Program broke
its first year goal to collect 3.4 million lbs.
of computers, laptops, monitors, printers,
televisions and computer peripherals from
Vermonters across the state. Vermont leg-
islation set a first-year goal for the pro-
gram to collect 5.5 lbs. of electronic waste
per capita. The program kicked off on
July 1, 2011 and in the first program year,
that goal has already been met. New esti-
mates suggest that the program may col-
lect as much as 5 million lbs. this year
alone, or over 7 lbs. per person.

The success of the program is largely
attributed to the convenience of having
over 90 permanent collection sites across
the state for Vermont residents to choose
from as well as many collection events.
Vermont households, charities, school dis-
tricts and small businesses have taken
advantage of the manufacturer-funded
free recycling of electronics. Amounts
collected thus far also reflect the outstand-
ing contributions of Vermont businesses. 

Businesses of any size can be a part
of the E-Cycles team by participating as a
collection location in the E-cycles Pro-
gram. Collection locations must collect all
banned electronic devices from Vermont
covered entities at no charge and must
provide for proper storage. Collection
locations that provide basic sorting of
materials see not only the increased traffic
but will be paid for the material they col-
lect.

Vermont retail businesses have also
played a role in the success of the E-
Cycles Program. Nearly 50 retailers
across the state who sell electronic
devices post signs and advise their cus-

tomers of the opportunities for free elec-
tronic recycling of the devices they are
replacing. Even retailers operating outside
of the Vermont program are coming on
board to keep banned electronics from
being disposed of in landfills.

The Vermont E-Cycles Program rec-
ognizes that businesses have also con-
tributed to the electronic waste stream;
making up part of the 3.4 million lbs. col-
lected. Businesses with 10 or fewer
employees can recycle their computers,
monitors, printers, computer peripherals
or televisions for free at any of the collec-
tion locations across the state. Small busi-
nesses are encouraged to contact collec-
tion locations prior to dropping off larger
loads to schedule an appointment. The E-
Cycles Program allows small businesses
to remain competitive with the latest com-
puters and electronics and still do the right
thing for the environment when recycling
those electronics without incurring the
costs of disposal.

While E-Cycles does not provide for
free recycling for larger businesses (more
than 10 employees), collection locations
may accept electronic waste from larger
businesses for a fee. Vermont law pro-
hibits the disposal of certain electronics
in landfills. With proper disposal of elec-
tronic devices, residents help to keep
toxic substances out of landfills and the
environment. 

Often, electronic devices that busi-
nesses recycle have higher reuse or resale
value and low or no-cost options may
exist for businesses looking to recycle
computers and monitors.

EPA extends comment period
for electronics Superfund site

The U.S. Environmental Protection
Agency (EPA) extended by 30 days the
public comment period for the plan it
has proposed for the contaminated
ground water at the Cornell-Dubilier
Electronics Superfund site in South
Plainfield, New Jersey. The plan would
prevent the use of contaminated ground
water as a source of drinking water.

The ground water associated with
the site, located at 333 Hamilton Boule-
vard in South Plainfield, became
contaminated with polychlorinated
biphenyls (PCBs) and volatile organic
compounds from past industrial activi-
ties. PCBs are likely cancer causing
chemicals and can have serious neuro-
logical effects. Volatile organic com-
pounds can cause serious damage to
people’s health. 

The ground water at the Cornell-
Dubilier Electronics site is contained
within underground layers of rock and
soil. Municipal water supply wells in
Middlesex County draw ground water
from some portions of the rock forma-
tions to the north of the site. The plan
proposed in July will require enhanced
and continued monitoring of the ground
water and will prevent the contaminated
site ground water from being used as a
source of drinking water in the future.
The Cornell-Dubilier Electronics
Superfund site is part of a Borough of
South Plainfield redevelopment area.

The EPA held a public meeting on
August 7, 2012 to explain the proposed
plan. At the request of a member of the
public, the agency is extending the pub-
lic comment period from its original
date of August 20 to a new public com-
ment deadline of September 20, 2012. 

Cornell-Dubilier Electronics, Inc.
manufactured electronics parts at the
26-acre facility from 1936 to 1962.
PCBs and solvents were used in the
manufacturing process and the compa-
ny disposed of PCB-contaminated
materials and other hazardous wastes at
the facility property.

Cornell-Dubilier Electronics
manufactured electronics

parts at the 26-acre facility
from 1936 to 1962. Now, the

groundwater at the site is
contaminated with PCBs.

A man dialed 911 frantically and
shouted into the phone, “My wife is
pregnant, and her contractions are only
two minutes apart!” 

“Is this her first child?” the operator
queried. 

“No, you idiot!” the panicked gentle-
man shouted. “This is her husband!”



Cemco, a manufacturer
of vertical impact crushers,
recently celebrated its 50th
anniversary. Founded in
1962 by Mason Hise as a job
shop and welding shop that
repaired crushers in the
field, the company now ships
its own products to compa-
nies in 29 different countries and all over the US.

Neil Hise, son of Mason and the current president of the company,
started working for the company at only 16 years old, when he “learned
how to weld and take things apart. There are things you learn the hard way.”

In 1968, after he returned from military service, he came back to the
company. After spending some time in the engineering department, he
moved into an office as vice president. In 1980, he took over as president of
the company.

“We have always used an airplane as a business tool,” Neil said. He
referred to the fact that they like to go visit customers in person. “It’s a
relationship-built industry,” he said. “Whenever there was an inquiry we
went out to see if we could help them.”

Cemco crushers are used in industries from aggregate to mining to
glass recycling to scrap metal processing, and they can even be used to
crush chicken feed. The basic machines are the same but the details are dif-
ferent – and that’s what’s important. The machines are customized for each
customer, each material, and each location. “Our main focus is putting it in
the place where it will make the customer the most money,” Neil said.

It’s also important that the customer get “a piece of equipment and they
can just plug and play.” But while they machinery is ready to go after instal-
lation, Cemco also works with the customers to make sure they understand
the way the machine works “and how to make money with the equipment.”

But that’s not the end of the interaction between Cemco and its cus-
tomers. If a customer’s product changes, the machines can be modified to
fit the new use.

Neil described the 31 employees at the company as “very talented
young folks,” and said, “they can build anything.” That’s important because
the company also builds custom machines to customer specifications.
“We’re evolving as a manufacturer.” 

That evolution includes building a portable fracking sand plant and
doing some private labeling. Along with evolving the company has grown
to include a new generation. Neil’s daughter, Jennifer, is now a vice presi-
dent at the company, having first worked as an engineer in the mining
industry. She has been working for Cemco for 10 years, where her previous
experience helps her understand what the mining customers need.

Mike Cummins, Neil’s son-in-law, also works for Cemco. “He’s learn-
ing the complete operation,” Neil said, “He does a fine job.”

Ty Juana is the company CEO and Neil’s wife. “She controls the
money,” he said. “Without Ty, I wouldn’t be here.” He said that he was
“doubly blessed” to have her as his partner and that she handles things like
the company profit sharing and “all the important things.”

That’s not the end of the family connection. Neil said, ‘The people who
work for us are members of an extended family. We know their kids.” And
those people are one of the things he’s most proud of in the company. “I
don’t do it, they do it,” he said. About a quarter of the workforce has been
with the company at least 10 years.

He’s also proud of the fact that his business is environmentally sound.
When he moved the manufacturing facility and the old site was tested for
pollution, “they found zero pollution after 36 years,” he said.

Those tests on his old property are an example of what he considers his
greatest challenge – government regulations. “If we don’t get some relief
from these onerous regulations, we’ll be gone,” he said, but he finds some
hope in the fact that he sees a lot of American companies bringing jobs
back home. 

Neil said that the care that goes into American-made product can’t be
reproduced in other countries. “All you have to do is get the government out
of the way,” he said.

Despite his grumbles, he said that he’s “blessed to be an American
company, even with the trials and tribulations. It’s still the best place to be
doing business.”
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Cemco
Neil Hise • 505-864-1200

by Donna Currie

There are MUCH better
ways to get new business.

Go on inside, put your feet up
and give us a call.  We’ll design the

ads for you, for free. Now that’s value.

PLEASE, PLEASE
BUY FROM US!

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0737

www.AmericanRecycler.com

—Ty Juana, Jennifer and Neil Hise

WEEE are a serious problem, especially
when they are disguised as legal shipments
of used equipment to circumvent EU
waste treatment rules. The new directive
will oblige exporters to test whether equip-
ment works or not, and provide documents
on the nature of shipments that could be
thought illegal.

Another expected improvement is the
reduction of administrative burdens
through harmonization of national regis-
tration and reporting requirements.
Requirements by Member States’ registers
for producers of e-waste will now be
aligned more closely.

Currently only one third of electri-
cal and electronic waste in the EU is
separately collected within the docu-
mented system. The existing EU collec-
tion target is 4 kg of WEEE per capita,
representing about 2 million tons per
year, out of around 10 million tons of
WEEE generated annually in the EU. By
2020, it is estimated that the volume of
WEEE will increase to 12 million tons.
The final target of the new directive, an
ambitious 85 percent of all WEEE gen-
erated, will ensure that in 2020 around
10 million tons, or roughly 20 kg per
capita, will be separately collected in the
EU.

Next Steps
By February 14, 2014 at the latest,

Member States will have to amend their
existing legislation on WEEE and align it
with the new directive and the new targets.
Consumers can then return small e-waste
at large retail shops unless existing alterna-
tive schemes are shown to be at least as
effective. From the date of national trans-
position onwards, a reversed burden of

proof will apply to shipments of used
equipment which are suspected to be ille-
gal waste shipments.

From 2016 onwards, Member States
will be required to ensure that 45 percent
of electrical and electronic equipment sold
in each country is collected.

From 2018 onwards, the scope of the
directive is widened from current cate-
gories to all electrical and electronic
equipment.

From 2019 onwards, the collection
target is raised to 65 percent of electrical
and electronic equipment sold, or the alter-
native measure of 85 percent of WEEE
generated.

Some Member States will be able to
derogate from the new targets for a limited
time, where this is justified by a lack of
necessary infrastructure or low levels of
consumption of electronic equipment. The
Commission will use the powers given in
the new directive to harmonize the fre-
quency of reporting by producers to the
national registers, and the format for regis-
tration and reporting. The Commission
will review certain changes agreed with
the new directive, for example as regards
the scope, in order to identify any undesir-
able effects.

Background
The existing WEEE Directive (Direc-

tive 2002/96/EC) has been in force since
February 2003. It provides for the creation
of collection schemes where consumers
return their used e-waste free of charge.
The purpose is to prevent harm to human
health and the environment from haz-
ardous substances contained in WEEE,
and to increase the recycling and/or re-use
of products and materials. In December
2008, the Commission proposed a recast
WEEE Directive, and this has now been
modified and adopted by the Parliament
and the Council.

Euro e-waste
■Continued from Page 1



metals, which is cheap but releases tox-
ins to the atmosphere. The bill’s passage
would also encourage extraction of valu-
able materials of e-waste by sustainable
means, supporters say. “The United
States is the only developed country
without a national law regulating the
responsible recycling of electronic
waste,” Houghton said. 

Support also comes from the Elec-
tronics TakeBack Coalition, a San Fran-
cisco-based group of environmental
organizations that promotes green
design and responsible recycling of elec-
tronics. “We are exporting recycling jobs
with each container of e-waste we export
to developing nations,” said Barbara
Kyle, national coordinator for the Elec-
tronics TakeBack Coalition. 

Recyclers in developing nations
face fewer controls on how they process
e-waste than domestic recyclers, she
agreed. The best way to keep them from
processing e-waste improperly is also
the best way to keep them from compet-
ing unfairly with U.S. recyclers, she
said. “It’s difficult for responsible recy-
clers, who have made investments in
facilities, in expensive equipment and in
personnel, to compete with exporting
brokers, whose operations often only
amount to a truck, a phone, a computer
and a handful of people,” Kyle said. 

Against the Ban
The other side of the argument is

led by the Institute of Scrap Recycling
Industries (ISRI), a 1,600-member
Washington-based group that includes

recyclers of all sorts of materials, includ-
ing over 400 electronics recyclers. Eric
Harris, associate counsel and director of
government and international affairs at
ISRI, has been working on electronics
recycling issues for several years. He
said the ban keeps coming up because it
has powerful backers, but that doesn’t
make it a good idea.

To start with, Harris said, we need
to step back and look at the bigger pic-
ture. Scrap derived from electronics rep-
resents just 3 million tons of the 130
million tons of recyclable materials of
all types recycled in the U.S. annually,
according to a study ISRI did with Inter-
national Data Corp. “The issue has got-
ten a lot of attention and people are real-
ly inflamed, but you have to keep it in
perspective,” he said.

Harris also said that the e-recycling
industry in the U.S. is growing very rap-
idly without any export ban protections.
Of the overall recycling industry dollar
volume of $100 billion, e-scrap accounts
for about $5 billion, he said. That is up
from $1 billion in 2002, he said. From
2002 to 2010, the number of people
employed full-time at domestic e-recy-
clers grew from 6,000 to 45,000, and
volumes went from 600,000 tons to
more than 3 million tons. 

“We’re seeing a market doing exact-
ly what we want it to do,” Harris said.
“That’s showing growth in key areas,
value, volume and full-time employees.”

Harris also said that exporting of e-
scrap isn’t that big a problem. The same
IDC study found that, contrary to ban
supporters’ estimates that 50 percent to
80 percent of electronics that reach recy-
clers is exported for processing, more

than 70 percent by weight is recycled
into steel, aluminum, copper, precious
metals and other commodities by
domestic operators. A much bigger
problem is landfilling of e-waste, he
said, citing figures from the study that
showed 30 percent of U.S. e-waste
winds up in landfills. 

Finally, Harris suggested that the
broad prohibitions might violate existing
trade agreements. Rather than an export
ban, ISRI would prefer to see enforce-
ment of existing rules, such as bans on
landfilling of electronics that exist in
many states, adding requirements that e-
recyclers possess third-party certifica-
tions such as the R2/RIOS designation,
and working with recyclers in develop-
ing countries to improve their practices
and encouraging manufacturers to
design products for recycling by remov-
ing hazardous substances and impedi-
ments.

If the law is, as anticipated, reintro-
duced during the next session of Con-

gress, Harris said by that time there may
be additional studies, including one from
the Environmental Protection Agency
and the International Trade Commission
that will shed more light on what is
going on with e-waste and its export.
Until then, he holds that action would be
premature. “We think the data being
relied on by the supporters of the bill is
not accurate and one needs to be cau-
tious about moving to an export ban pol-
icy with wobbly data,” Harris said. 

Meanwhile, Harris would like to see
attention paid to what ISRI considers
more pressing matters, such as improv-
ing the processing of cathode ray tubes
from televisions and computer monitors.
But proponents of the export ban legisla-
tion, like CAER’s Houghton, still think
it is the better way. “CAER will there-
fore continue recruiting additional sup-
port for the bill which will be re-intro-
duced in the next Congress,” Houghton
said, “when we expect it to pass.”
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TERMS UP TO 7 YEARS 
RATES AS LOW AS 0% 

FINANCE SOLUTIONS

EXPIRES 9.30.12. SUBJECT TO APPROVAL.

fabric structures

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

Buildings available 
up to 300' wide. 

Low in cost per 
square foot.

Natural daytime 
lighting.

Easy to relocate.

Expandable.

Low-cost solutions for construction & 

demolition material storage, material 

processing & recovery facilities, 

equipment storage and more.
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e-Cycle partnered with Ford Motor
Company on a month-long initiative to
raise funds for type 1 diabetes (T1D)
research while recycling wireless
phones.

As part of the program, thousands
of employees at Ford buildings and
plants across the U.S. collected their
personal mobile phones for shipment to
e-Cycle’s facility in Hilliard, Ohio,
where the data will be removed using
security measures and the devices will
be recycled to the highest environmen-
tal standards. 

e-Cycle will cover the cost of
shipping and donate $1 to Juvenile

Diabetes Research Foundation (JDRF)
for each device recycled. Ford sites
will compete to see which one can
collect the most phones and raise the
most money.

T1D affects both Ford employees
and their families. e-Cycle also has a
personal tie to JDRF, as company
founders Chris and Tonia Irion have a
child with T1D. Tonia serves on the
board of the Mid-Ohio Chapter of
JDRF.

e-Cycle helps companies and
organizations to achieve responsible,
secure and cost-effective mobile
recycling. The initiative with Ford is

the first employee-driven mobile
buyback and recycling fundraiser
undertaken by e-Cycle. Last year, e-
Cycle raised $19,000 for JDRF by
making a donation for phones pur-
chased or recycled over the course of
one week.

Ford Motor Company created the
Ford Global Action Team in 1998 to
promote friendly competition among
Ford sites to raise funds for JDRF.
Since inception, Ford, along with
business partners such as the UAW,
BP, Mazda, ADESA and WPP, has
contributed over $39 million directly
to JDRF to fund research.

e-Cycle believes the partnership
with Ford is a model for how mobile
buyback and recycling can serve as a
foundation for corporate caring
initiatives.

“With the help of e-Cycle, compa-
nies can promote data security and
environmental responsibility while sup-
porting causes that are important to
their employees and customers,” said e-
Cycle CEO Chris Irion. “For charities,
this kind of partnership provides an
opportunity to enhance their revenue
streams.”

e-Cycle joins with Ford to raise funds for diabetes research

PHOTO BY HARPERDREWART | DREAMSTIME

Opponents of the export ban argue that domestic e-recycling is growing rapidly without export protections.



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

60" wide feed, top feed/bottom discharge with spare motor. You can’t 
buy the motors for this price!                                                                $395,000

WILLIAMS 760 3000 HP METAL SHREDDER

Complete system. Immediately available, works very well.         $75,000
HURON VALLEY 36” EDDY CURRENT SYSTEM

Equipped with a NEW LaBounty MSD 2500R shear. Komatsu. 4,600 
hours,  has new paint and is double plumbed for shear. LaBounty is 
NEW with factory warranty. Priced plus freight.                            $350,000

2008 KOMATSU PC300LC-8 WITH NEW SHEAR

7,600 hours. Good condition and immediately available.           $225,000
2006 AL-JON 400 XL METAL BALER

NEW Price was $525,000.              TODAY’S PRICE:  $325,000.
LLLLIIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSAAAAAAVVVVVVEEEEEE!!!! •• LLLLIIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSAAAAAAVVVVVVEEEEEE!!!!  ••  LLLLIIIIIKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!! •• LLLLIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!!  •• LLLLIIIIIKKKKKKEEEEEE NNNNNNNEEEEEEEWWWWWWW ••• SSSSSAAAAAAVVVVVVEEEEEE!!!!!!! LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! • LIKE NEW • SAVE! 

5,800 hours. Immediately available.             $55,500
1997 DAEWOO 280LC W/BUCKET

Complete 4,000 h.p. ferrous shredding system.            $1,450,000
1994 MET PRO 74 X 104 AUTO SHREDDER

Universal mount. Factory warranty. Immediately available. Priced each, 
plus shipping.                                                                                            $190,000

(2) LABOUNTY MSD3000R PORTABLE SHEARS
NEW! Never Used

IDM tumble back Feed Bin 
In-feed Conveyor
Columbus McKinnon CM R2 Liberator grinder
Operators Platforms          
Mill Power Vibratory Discharge Conveyor         
Cross belt Magnetic Separator w/support stand      
Discharge Conveyor for Steel Fraction       
Discharge Conveyor for Rubber Fraction 
Mill Power Taper Slot Shaker with Multiple screens
Additional set of blades

ICE: $$325 000

2010 CM 2R Liberator Complete Wire Removal System

SEE IT IN
 ACTION!

NEW

AAddddiittiioonnaall sseett ooff bbllaaddeess

W Price was $525 000W P

Shredder with 2” knives. Infeed conveyor, cross belt magnet, new 
blades and wear plates, hard-faced rotors, soft start, electrical panel 
and out feed conveyor. That’s right, a complete system for only $165,000

1995 COLUMBUS MCKINNON TIRE SHREDDER

H OT !
H OT !

H OT !

NO PICTURE YET…




