
The average American produces 4.4
lbs. of trash per day, and on the whole the
U.S. produces over 250 million tons of
trash per year. However, only about 35
percent is currently recycled, according
to the Environmental Protection Agency
(EPA). To address this national concern,
the Ad Council and Keep America Beau-
tiful (KAB) have launched a public serv-
ice advertising (PSA) campaign designed
to raise awareness about the benefits of
recycling with the goal to make recycling
a daily social norm.

According to research released by
the Ad Council, only 52 percent of
Americans say that they are “very” or
“extremely” knowledgeable about how
to properly recycle. Additionally, only
38 percent say they are “avid recyclers,”
recycling as much as possible and will-
ing to go out of their way to do so.
While there are several barriers to recy-
cling, among the most common reasons
given for not recycling are that respon-

dents did not have enough information
about where to recycle or what types of
materials they are able to recycle. 

The “I Want To Be Recycled” cam-
paign is targeted to motivate Americans
to recycle every day. Created pro bono
by San Francisco-based ad agency
Pereira & O’Dell, the campaign shows
that recyclable materials can be given
another life and become something new
if someone chooses to recycle.

The campaign directs audiences to
IWantToBeRecycled.org, a new website
with a localized search tool allowing
users to find where to recycle either at
their curbside or their nearest recycling
center. 

The website illustrates the recy-
cling process through an interactive
infographic and offers detailed
information on what materials can be
recycled, how they should be recycled
and what products they can become in
the future.

“This campaign is the emotional
push needed to raise awareness and posi-
tively change people’s behavior to recy-
cle more. Our intent is to increase
recycling rates, which translates into
measurable benefits including waste
reduction, energy savings, natural
resource conservation and job creation,”
said Brenda Pulley, KAB senior vice
president, recycling. “Based on survey
feedback, we know people want to recy-
cle. This campaign is designed to tap into
that desire as well as provide helpful
tools to make recycling easier.”

The online survey, commissioned by
the Ad Council, was conducted in part-
nership with C + R Research. Research
was conducted nationwide from June 25
through July 8, 2013. The sample con-
sisted of 999 U.S. adults ages 18 to 64.
The campaign will be supported by a
comprehensive public relations and
social media program on Facebook, Twit-
ter and YouTube.
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Campaign started to target the 62 percent
of Americans that do not currently recycle

A model of what could
become a core for recycling
electronics in urban areas may
be embodied in the new e-
cycleNYC program, a multi-
unit dwelling collection method
announced in May by New
York City’s (NYC) sanitation
commissioner John J. Doherty. 

The Department of Sanita-
tion New York (DSNY) was
faced with many challenges
when it came to designing a
program to recover electronics
from their solid waste stream in
a highly complex urban envi-
ronment, the most densely pop-
ulated city in the country. 

DSNY also had to pre-
pare for a looming deadline.
Starting in 2015, it will be
illegal for New Yorkers to dis-
card electronic goods in the
trash. The New York State
Electronic Equipment Recy-
cling and Reuse Act already
encourages the recycling of
consumer electronics through
various take-back and collec-
tion programs. Examples of
programs that allow residents
to drop off unwanted electron-
ics for free include those
offered by Best Buy,

Goodwill, Salvation Army and
Staples. 

But over 50 percent of
NYC’s population lives in
apartment buildings, and over
50 percent of its population
has no access to a vehicle to
move large electronics. Due to

these factors, the rate of elec-
tronics recycling currently
falls below the state average.
DSNY hopes to boost the e-
recycling rate by targeting
apartment dwellers that have
the most difficulty recycling
electronics.

Phase one of e-cycleNYC
is underway and involves
DSNY enrolling apartment
buildings with 10 or more
units to participate in the new
program, which may begin
collections as early as this fall.

See ELECTRONICS, Page 4

PHOTO COURTESY OF ELECTRONICS RECYCLING INTERNATIONAL

ERI processes more than 250 million pounds of electronic waste annually at seven locations serving every zip code in the
United States. Shredders and equipment are ERI’s patented technology used at all their locations. Technology shown in this
photo is from ERI’s Holliston, Massachusetts location (Boston area) will be used to recycle e-waste brought in from
collections in New York City. 
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today. 
Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

DOOSAN EXCAVATOR | IRON AX SHEAR PACKAGESDOOSAN EXCAVATOR | IRON AX SHEAR PACKAGES

All shears feature 
360° continuous rotation.

D

For quick, constant, and consistent scrap-handling For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 

NEW EQUIPMENT FROM IRON AXNEW EQUIPMENT FROM IRON AX

USA ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.
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Recycling increases at
Oregon’s Hillsboro ballpark 

GreenDrop Recycling Stations are
an important part of the recycling pro-
gram at the Hillsboro Ballpark. 

The City of Hillsboro Parks &
Recreation Department owns and oper-
ates the operations at the Gordon Faber
Recreation Complex where Hillsboro
Ballpark is located. As part of the city’s
environmental and sustainability pro-
grams, they have partnered with Gar-
barino Disposal Services to increase
recycling efforts and decrease the
amount of waste going to landfills. The
City of Hillsboro and Garbarino have
selected the GreenDrop Stations from
Pacific Cascade Corporation to assist
with the recycling program at Hillsboro
Ballpark. 

GreenDrop Recycling Stations
reduce landfill contributions by users
easily self-sorting recyclable and com-
postable items out of the landfill waste
stream. 

The unique GreenDrop Recycling
Station was designed through multi-year
efforts of the Portland Trail Blazers head
office and the Rose Garden Arena. The
arena’s landfill diversion rate increased
from 38 percent in 2007 to 90 percent in
2012, in part by replacing old-style
garbage cans with GreenDrop Recycling
Stations. GreenDrop stations reduce
landfill contributions by visually guiding
users to properly dispose recyclable
items.

GreenDrop Recycling Station at the new Hillsboro, Oregon ballpark allows guests to dispose of waste
within specific waste streams at one orderly stop.

Invaluable Gifts are Hard to Find
Purchase a gift subscription for 
someone special today. 877-777-0737

www.AmericanRecycler.com
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Depending on the size and type of build-
ing, a variety of options will be available
to residents including storage bins, room
clean-outs, and building events. Once
underway, the in-building service will
represent one of the most comprehensive
electronics recycling programs offered
by any municipality in the country.

After an extensive bidding process
involving dozens of prospective vendors,
DSNY awarded a 15 year contract to
Electronics Recycling International
(ERI) to collect and recycle the electron-
ics. DSNY required that all materials be
handled in an environmentally responsi-
ble manner that ensured that none of the
accepted materials would be landfilled
nor exported illegally and all data would
be destroyed. All seven of ERI’s U.S.
processing facilities comply with the
strictest industry and environmental
standards and hold e-Stewards and R2
certifications. 

ERI currently recycles approxi-
mately 250 million pounds of electronics
annually in the U.S. Part of ERI’s recy-
cling services include setting up collec-
tion and recycling programs with
electronics manufacturers across the
U.S., whether voluntarily implemented
by the manufacturer or legislatively
required, such as the program for New
York State Electronics manufacturers,
through their requirements under the

New York State law, will assist in the
funding of the e-cycleNYC program.
The program will not receive any tax-
payer or federal aid dollars to support
the program. 

American Recycler asked John
Shegerian, president and chief executive
officer of ERI about the new program
and what it means to his company and
the city.

“This is a super big deal for ERI.
I’m a native New Yorker. I grew up here,
went to high school and college in Man-
hattan, and live there. It goes back to that
old Sinatra song – “if you can make it
here you can make it anywhere.” It
seems that whatever New York City
showcases, whether banning smoking in
bars or anything else, the domino effect
and reverberations are heard around the
world. The phone calls and contacts that
have rolled in after the contract was
announced have put us on the world
stage. We were already the leading
brand in electronics waste recycling in
the U.S., but to get this kind of credibil-
ity from New York, the greatest city on
the planet, by picking us out of many
other vendors is beyond honor. It’s such
an important deal because it’s such a
complicated city in terms of recycling.”

About 40 vendors bid for the e-
cycleNYC contract and DSNY prof-
fered an extensive bidding process to
select the vendor to handle the 15 year
contract. ERI began working with
DSNY five years ago handling collec-

tion events in conjunction with major
businesses. 

Shegerian pointed out that NYC’s
program is unique. As an example he
mentioned the e-recycling program ERI
has run for several years for the City of
Los Angeles. “LA is very green con-
scious and has two different methodolo-
gies. They have household hazardous
waste events where people drop off. At
those events they have another vendor
that handles batteries, oils, paints and so
on. We handle the e-waste. They also
have drop-off centers for electronics
throughout the city and we pick up from
those, but LA is spread out with much
fewer apartment buildings than New
York. That works for LA, but in Manhat-
tan and the boroughs there is a concen-
trated population of apartments. That’s
why e-cycleNYC is the ideal model for a
city like New York. It’s been years in the
planning by DSNY as to what would
work best.” 

Shegerian reported that DSNY has
already been in contact with over 100
apartment buildings and is finding huge
excitement and support in the field for
the program. ERI has also heard from
many other cities wanting to discuss
similar programs. 

“When I got into this business in
2005, only three states had e-waste laws,”
said Shegerian. “Now 25 states have man-
ufacturer laws and 20 states have landfill
or disposal bans surrounding electronics.

Electronics
■Continued from Page 1

See ELECTRONICS, Page 8



American Recycler September 2013, Page A5

888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
Like us on Facebook or follow us on twitter @CIFIndustries!

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

Quality Products at
Competitive Pricing
for Hauling
•Crushed or Complete Cars

•Heavy Steel Castings

•Scrap Metals

•Aluminum

• Crushed car hauling trailers with door or tarps
• Leak proof containers or trailers
• Stackable/Rotatable Containers
• Custom fabrications

• EXPERTISE in STANDARD or CUSTOM PRODUCTS
    PER CURRENT DOT REGULATIONS
• Over 40 years of experience building equipment
    specifically for the metal recycling industry
• Industry leader, proven dependability, the best 
    products & service

CONTACT US
FOR A

QUOTE TODAY!

• Roll-off Containers
• Trailers
• Luggers

Options:
•AR400 floors & sides
•Heights 2-8’

•Lightweight designs
•Custom built option

•Lengths up to 53’
•Waterproof with drains

Heavy Duty Hinge & Locks with rear posts connected
to the ICC bumper for extra strength. Equipment Available:

20988 Old Rt 66, Staunton IL 62088

WATCH
OUR VIDEOS
ONLINE NOW

SEE 
GRANUTECH
IN ACTION

Single stream recycling
facility opened in Fort Pierce

Waste Management hosted a cere-
mony to mark the opening of its new
$1.5 million Fort Pierce, Florida transfer
station.

Fort Pierce officials joined in the
festivities to kickoff off the city’s new
single-stream cart recycling program.
Over the past few weeks, more than
5,000 64-gallon blue carts on wheels
have been delivered to Fort Pierce
households to expand recycling capacity
and collection. 

The Waste Management Fort Pierce
Transfer Station can accept up to 150 tons
of municipal solid waste, construction
and demolition debris, recyclables and
bulk materials for sorting and transfer.

Waste Management’s senior district
manager Tony Bishop will manage the
new facility. Richard K. Davis Construc-
tion of Fort Pierce was the general con-
tractor for the project which employed
approximately 10 workers during the
construction phase.

“Residents currently recycle about
15 percent of their waste, and our goal is
to increase that to 45 percent,” said Fort
Pierce Mayor, Linda Hudson. 

The recyclables will be processed at
Waste Management’s Reuter Recycling
Facility in Pembroke Pines with the
remaining waste transported to Waste
Management’s Okeechobee Landfill for
disposal.

PHOTO COURTESY OF MITCH KLOORFAIN

Pierce, the City of Fort Pierce’s mascot, presents the new 64 gallon recycle carts on wheels, which have
been delivered to Fort Pierce households to expand recycling capacity and collection.
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PAPER

The American Forest & Paper Asso-
ciation released its June/July U.S. paper
reports. 

Containerboard
Containerboard production

increased 4.1 percent in July over June
2013 and 5.3 percent over the same
month last year. The month-over-month
average daily production increased 0.7
percent. The containerboard operating
rate for July 2013 dropped 0.4 points
from June 2013, from 99 percent to 98.6
percent.

Boxboard
Total boxboard production

increased by 0.7 percent compared to
June 2012 but decreased 0.3 percent
from May. Unbleached Kraft Boxboard
production increased over the same
month last year but decreased compared
to May. Total Solid Bleached Boxboard
& Liner production increased compared
to June 2012 and increased compared to
May. The production of Recycled
Boxboard increased compared to June
2012 but decreased when compared to
May.

Kraft Paper
Total Kraft paper shipments were

131.4 thousand tons, an increase of 2.3
percent compared to the prior month.
Bleached Kraft paper shipments
increased year-over-year 5.7 percent,
and the 2.8 percent year-over-year
decline in unbleached Kraft paper ship-
ments were enough to bring overall
Kraft paper shipments down 1.5 percent
year-over-year. Total month-end inven-
tory increased 0.7 percent to 71.2 thou-
sand tons this month compared to May
2013 month-end inventories.

AF&PA July
paper reports

Office Depot, Inc., a provider of
office supplies and services, has released
a new greener paper purchasing policy
designed to increase its use and tracking
of environmentally preferable paper
products.

The new guidelines – drafted over a
12 month period with input from World
Wildlife Fund, other environmental non-
governmental organizations (ENGOs)
and several paper suppliers – updates the
company’s 2004 paper policy. 

The updated policy has garnered
support from a wide range of forest sec-
tor stakeholders. The policy scope
includes all paper purchased or sold by
Office Depot globally, with initial imple-
mentation focused on high volume cate-
gories such as copy paper and marketing
papers, and a secondary focus on other
paper-based office products and delivery
packaging.

As an active Global Forest & Trade
Network participant, Office Depot
agreed to update this policy, set
targets, and publicly report on its
progress toward responsible fiber
sourcing goals.

Office Depot sets
stronger policies
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Choose from a wide range of standard equipment to solve a specific problem or let Herbold 
engineers custom design a complete recycling system to satisfy all your application 
requirements. From advice to design to installation and start-up, we guide you every step 
of the way.  Talk to an application specialist today to discuss your recycling system needs. 

From modular components to turnkey solutions
PLASTICS RECYCLING SYSTEMS

HERBOLD USA 
Toll free: 888 612.7774     www.herboldusa.com

Scan this code for more information

For many back then it was the ‘green’
thing to do, but over time it’s evolved.
We’ve now passed the tipping point when
it comes to environmental issues and sus-
tainability. The velocity and trend is our
friend now in terms of politics. Most
politicians, regardless of party, realize that
supporting e-cycling is good if they can
make it easy and accessible to the public” 

To coordinate the program, ERI
recently opened offices in the Met Life
building in Manhattan and leased a trans-
fer station in the New York Metro area.
Once collections begin, material will go to
the transfer station for sorting before being
trucked to ERI’s recently expanded Boston
area facility for processing. 

“One reason our clients like us is
because I came out of the Internet business
where I co-founded FinancialAid.com,”
said Shegerian. “We have online technol-
ogy that none of our competitors have that
creates dashboards for our clients. In this
instance, New York City will not only be
able to track where materials are, and are
headed at any given time, but also able to
contact us and tell us when and where to
schedule pickups. It will all be online
between DSNY, the apartment buildings
and us. That’s how we run our whole com-
pany, everything is tracked digitally.” 

Like many large e-recyclers, ERI both
commoditizes materials and offers asset
management services. “We’ve built the
biggest shredders and glass cleaning
machines in the world for e-waste across
America and have spent close to $100 mil-
lion in technology,” reported Shegerian.
“In April of 2005, when we started this
business, in the first month we recycled

about 10,000 pounds of e-waste. At the
time, I said, Oh. Wow! Last month at our 7
locations nationally our over 800 employ-
ees recycled about 21 million pounds of
electronics in the 1 month. We separate
and clean the glass through proprietary
technology and that goes to smelters. We
shred material to recover all the copper,
steel, aluminum, plastics and so on. All
those liberated commodities get sold to
smelters and processors around the world.
None of it is landfilled.” 

ERI was the first e-cycler to be dual
certified to R2 and e-Stewards standards,
and the only e-cycler to have two large,
strategic partners that have invested in the
company. One is LS-Nikko Copper, the
second largest copper smelter in the world
which recovers copper and precious met-
als from shredded circuit boards. The other
investor-partner is Alcoa which receives
recovered aluminum. ERI was Alcoa’s
first strategic venture-capital investment in
its 125 years of existence. 

“We recycle for manufacturers, or
OEMs, of electronics all over the U.S. We
have a management program that’s very
sophisticated, digitally speaking, and a
compliance team that manages these pro-
grams for OEMs. Of the 25 states that
have e-cycling laws, all are somewhat dif-
ferent, so we make sure OEMs stay in
compliance with the laws. We will track
the New York volume to ensure compli-
ance for OEMs under the New York State
program.” 

Shegerian said that the working date
for the first NYC pickups is this fall. He
had no estimate as to expected volume.
“Typically it’s always more than we think
and we think it’s going to be bigger than
anyone anticipates. If you think of the over
eight million people that live in New York
City, the potential tonnage is staggering.”

Electronics
■Continued from Page 4

INTERNATIONAL

Glass processing plant
built in Southern Russia

Actis, located in Novocherkassk,
only 30 kilometers from Rostov in
Southern Russia, produces new bottles
for the beverage industry from waste
glass collected.

After a careful planning phase,
Actis chose the Austrian construction
company BT-Wolfgang Binder with
their Redwave sorting technology, who
carried out the conception and realiza-
tion of the automatic sorting plant for
raw material recycling of waste glass. In
addition to the Redwave glass sorting
machines, the scope of delivery also
included metal separators, screening
machines, crusher, an extraction system,
as well as the associated conveying tech-

nology. The complete equipment was
integrated in the existing building.

The integrated Redwave sorting
machines play a significant part in the
recycling of high-quality white glass,
brown glass or mixed glass with no
impurities. The first sorting stage is
formed by Redwave 1300 C machines
arranged in parallel for recovery of
white glass or brown glass, as well for
the separation of impurities. These sort-
ing machines, in the three-way design,
can realize both functions in a single
sorting stage. In the second sorting
stage, Redwave CS 1500 machines are
utilized for the improvement in color
and separation of impurities.

Input material for Actis glass recycling facility in Novocherkassk, Russia.

Germany leads Europe with
market-driven recycling

There are roughly six billion active
cell phones in the world. The International
Telecommunications Union predicts that
by 2014, there will be more in-use cell
phones globally than there are people. This
is already the reality in Germany where
the population is 82 million and the num-
ber of active mobile phones is over 107
million.

Though strict recycling policies and
consumer online services for mobile
phone trade-in have been active in Ger-
many for years, little more than five per-
cent of the phones replaced by new
purchases are refurbished or recycled.
Phobio Germany seeks to promote the
responsible and sustainable reuse of
mobile devices by leading Europe in the
area of incentivized mobile trade-in.

Phobio Germany is providing con-
sumer trade-in services at the point-of-sale
for retailers, which is a model that has
been active and successful in the U.S. for
few years. As most any economist knows,
“the world runs on incentives,” and there

are limits to the extent that mere goodwill
can drive green initiatives. Phobio Ger-
many has taken the best practices, soft-
ware and procedures for incentivized
device trade-in, based on Phobio North
America’s platform, and customized it for
German retailers.

Through this trade-in model, retailers
offer their customers immediate in-store
credit for trading in their old handsets
which will be refurbished or recycled. For
retailers, the service increases store traffic
and customer retention, creating the ideal
opportunity for cross-selling.

One of Phobio Germany’s most
notable retail partners in this endeavor is
Brodos AG, a distributor and retailer of
telecommunication products. Brodos AG
has a franchising system of major retailers,
including the company’s independent
mobile chain my-eXtra, and supplies
mobile phones and enhancements to about
5,000 European dealers, of which 1,000
are Germany based.
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3027 SUMMER OAK PLACE, BUFORD, GA 30518 • Offi ce: (678) 546-8691 • Fax: (678) 546-8692

FOR INFO ON SPECIFIC ITEMS, SEND YOUR REQUESTS TO:  sales@budrobertsco.comFOR INFO ON SPECIFFFFIIIIICCCC ITEMS,,, SSSSSEEEEND YOOOUUUUURRRR REQUESSTTTTTSSSSS TO:  sales@@budrobertsco.com

www.budrobertsco.com

NATIONWIDE TOLL FREE: (800) 955-8288

USED QUICK 
COUPLERS

JRB
• CASE 621-D
• JOHN DEERE 624–G 

(man)
• JOHN DEERE coupler, 

fits 544 H, J or K
• NEW JOHN DEERE 544 

E-G
• KOMATSU WA 180–3
• KOMATSU WA 250-5L

ACS
• CASE 621/721, 621/721 – B & C 
 (1,000 Series)
• CASE 621/721, 621/721 – B & C 
 (2,000 Series)
• CASE 621/721, CXT (2,000 Series)
• JOHN DEERE 624G with bucket 
 (1,000 Series)
• JOHN DEERE 644 E with bucket  
 (1,000 Series)

• JRB 416 SERIES 96" frame with adjustable new 4', 5' or 6' 
tines available

• 5' CAT IT – 28 utility fork assembly (2 available)
• 84" Center shaft mounted fork assembly for John Deere 

644E-G, pin-on
• 6' Car body fork assembly (will bracket to fit your 

machine)
• 6' BRCO car body fork assembly for Volvo quick 

coupler
• 6' JRB car body fork assembly for JRB 416 series
• 5' PEMBERTON 96" utility fork assembly center 

mount shaft, fits Pemberton quick coupler (2 available)
• 5' CAT 936-E utility fork assembly, fits Balderson quick coupler
• 5' CAT 930–84" utility fork assembly
• 44" CAT skid steer adjustable fork assembly, universal quick coupler

USED FORK ASSEMBLIES

We can modify 
these to fit almost 

any loader!

CALL US 
FOR USED 
L-TINES! 
48"–96"

Most Items Most Items 

Shipped Shipped 

Same Day!Same Day!

In Stock

CHECK WITH BUD 
FIRST FOR GREAT SELECTION 

AND PRICES!We’ll put on brackets 
according to need! Fits 
2½–4 yd. machines

LOADER 
OR BUCKET 
GRAPPLES

USED WHEELS
• JOHN DEERE 20.5x25 544 C & D, 644 C & D
• KOMATSU 20.5 x 25 WA250 – 1 through 3

• CASE 20.5x25 621, 621 B & C
• FIAT ALLIS 20.5x25 FR–15

SKID STEER 
GRAPPLES OR 

GRAPPLE BUCKETS
Skid Steer 

Universal QC,
In Stock

If you need anything other than what is listed, 
please call and ask us!

FOR SALE!FOR SALE!
Ready to Ready to 

ship today!
ship today!

In Stock:
• JRB 416 QC 

Series, 6 ft.
• IT 28 QC, 6 ft.
• Volvo L50-110 

QC, 6 ft.

Replacement Flat Tine

In Stock:
• 2½"x8" • 3"x8" • 3½"x8"
• 6 ft.   • 7 ft.  • 8 ft.

In Stock:
• JRB 416 QC Hook-up 
• Volvo L90 QC Hook-up

15-ft. Car 
Handling 

Fork

NEW FORK 
ASSEMBLIES

Quick Coupler - 
JRB/IT/Volvo

yd. machines

Ready to Ready to 

ship today!
ship today!

PLASTICS

The Center for the Polyurethanes
Industry (CPI) of the American Chem-
istry Council (ACC) named Romeo
RIM, Inc., TSE Industries, Inc. and
INVISTA as the finalists for the 2013
Polyurethane Innovation Award. Atten-
dees at the 2013 Polyurethanes Techni-
cal Conference, which will take place
September 23rd to 25th in Phoenix, will
have the opportunity to vote for one of
these finalists during the conference’s
opening session. The winner will be
announced during the closing session on
September 25.

The innovations selected as finalists
for this year’s award are:

•Romeo RIM, Inc. for its class A,
in-mold decorated long fiber injection
system.

“Long fiber injection (LFI) is a
material system that combines structural
foam polyurethane with long glass
strands to create a light weight structural
part. Due to the glass concentration,
class A surface finishes were not feasi-
ble in the past. After three years of
development, Romeo RIM has commer-
cialized a class A LFI system that is dec-
orated in-mold,” said Romeo RIM, Inc.

•TSE Industries, Inc. for its new
polyurethane thermoset resin for fila-
ment winding applications.

“TSE Industries Inc., Clearwater,
Florida has pioneered the develop-
ment of a new, high performance

polyurethane resin system for filament
winding applications, like pipes and pip-
ing systems, tanks and pressure vessels,”
said TSE Industries, Inc.

•INVISTA Terate® Polyols for its
new Terate HT polyols.

“Terate HT polyols from INVISTA
are a new line of aromatic polyester
polyols based on an innovative chem-
istry platform for use in polyurethane
applications. Designed at a molecular
level, Terate HT polyols offer perform-
ance advances while retaining many of
the benefits of INVISTA’s traditional
Terate polyols such as high foam com-
pressive strengths, high weight and vol-
ume retention in fire and smoke
testing,” said INVISTA Terate Polyols.

Award Selection
A panel of judges, comprised of

experts representing technical
disciplines and the polyurethane supply
chain, evaluates all eligible
submissions. Judges evaluate and
score all entries based on impact on
the polyurethanes industry, uniqueness
of the innovation, quality of the
science and societal impact. The
three submissions with the highest
scores were selected as finalists to be
considered for the 2013 Polyurethane
Innovation Award. Each finalist will
prepare a poster describing the innova-
tion which will be on display at the
conference.

Each finalist will share a three-
minute presentation detailing the
uniqueness and impact of the innova-
tion, along with the benefits it will
bring to the industry and society during
the opening session of the 2013
Polyurethanes Technical Conference.
Each individual conference registrant
attending the opening session may cast
one vote for one finalist. 

The finalist with the most votes
from the audience will receive an addi-
tional 20 points to be added to the score
from the judges. The innovation with
the highest total score will be deemed
the winner.

Eligibility
Award entries pertaining to a

polyurethane product or polyurethane
manufacture were required to relate to
polyurethane chemistry, which is
expressly defined as the reaction of an
isocyanate with a polyol. Innovations in
polyurethane chemistry may include
finished products, initiatives, training
or education programs, or processes or
processing equipment.

All entries for the 2013 award were
required to represent new innovations
that have not been previously submitted
for the Innovation Award and had not
been available for commercial sales
longer than 15 months prior to June 18,
2013.

CPI names finalists for innovation award

For those of us who are getting a little older:  God grant me the senility to forget the people I never liked anyway, the good
fortune to run into the ones I do, and the eyesight to tell the difference...

The Institute of Scrap Recycling
Industries (ISRI) recently released a pol-
icy on bans and fees for recyclable paper
and plastic bags approved during a
recent board meeting. The policy is in
response to increased efforts across the
country to ban or apply fees to bags for
grocery shopping and other purposes
without taking the impact on the recy-
cling industry into account.

“ISRI members that recycle paper
and plastic bags are quite concerned that
policymakers are banning bags and cre-
ating fees without considering the real
impact on recycling and the recycling
industry. No matter how good the inten-
tions, these policy discussions should
not be made in a vacuum,” said Robin
Wiener, president of ISRI. 

The recycling industry is a pivotal
player in environmental protection and
sustainability. In the U.S., approximately
77 percent of paper mills rely on recov-
ered fiber to make some or all of their
products thanks in part to recovered
paper’s significant cost and energy sav-
ings. Recycling one ton of paper saves
17 trees, 79 gallons of oil, 7,000 gallons
of water, and 3.3 cubic yards of landfill
space. 

ISRI issues policy
on paper and
plastic bags

For additional details on ISRI’s policy,
view this article on

www.AmericanRecycler.com.
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ALTERNATIVE ENERGY

Xcel Energy to grow wind
power by 30 percent

Xcel Energy proposes to signifi-
cantly expand its wind power produc-
tion to reduce customer costs and
protect against rising, volatile fuel
prices. The move is made possible by
extremely competitive prices and the
extended federal Production Tax Credit.

The company has submitted to state
regulators throughout its service area
proposals to purchase at least 1,500
megawatts of wind resources, a 30 per-
cent increase in overall wind capacity.
The wind power expansion, along with
previous conservation, renewable
energy and power plant improvement
projects, also puts Xcel Energy on track
to reduce its carbon emissions by 28
million tons, or more than 31 percent by
2020. 

If the projects are approved, the
company expects that more than 20 per-
cent of its total energy mix will be sup-
plied by wind.

Xcel Energy is seeking approval of
the following projects from state regula-
tors throughout its service territories:

•Upper Midwest: Three 200-
megawatt projects in Minnesota and
North Dakota, increasing the total to
2,400 megawatts. The additions will
save Upper Midwest customers more
than $180 million in fuel costs over 20
years. 

•Texas/New Mexico:  Three proj-
ects totaling almost 700 megawatts
located in New Mexico, Oklahoma and
Texas, increasing the total to more than
2,200 megawatts. The additions will
save Texas-New Mexico customers up
to $590 million in fuel costs over 20
years. 

•Colorado: One project totaling
approximately 200 megawatts, increas-
ing the total to nearly 2,400 megawatts.
The addition will save Colorado cus-
tomers more than $142 million in fuel
costs over 20 years. The Colorado Pub-
lic Utilities Commission will decide this
fall on whether to approve another 350
megawatts of wind power.

Late last year Congress extended
the PTC to projects that begin signifi-
cant construction activities by the end of
2013. Xcel Energy supported the PTC
extension and also supports the Con-
sumer Renewable Credit, a proposed tax
credit that would provide low-cost fed-
eral support of continued, cost-effective
wind development such as the projects
proposed in today’s filing.

If approved by regulators, construc-
tion on the projects will begin immedi-
ately in order to qualify for the federal
renewable energy tax credits. All proj-
ects are scheduled to be in service by
the beginning of 2016. 

If approved, projects will bring wind
supply to over 20 percent of energy mix

Phoenix Solar to build solar
electricity plant in Georgia

Phoenix Solar Inc. has signed a con-
tract with Silicon Ranch Corporation to
build a 38.6 megawatts solar plant called
Simon Solar Farm in Georgia. Upon com-
pletion, the installation will be the largest
utility-scale solar power facility in the
state and the largest solar installation in the
14 year history of Phoenix Solar.

Construction, which has already
begun at Simon Solar Farm outside
Atlanta, is scheduled for completion by
the end of 2013. Simon Solar Farm is
expected to generate enough clean power
every year to charge a fleet of 10,000 elec-
tric vehicles with enough electricity for
each to be driven 20,000 miles. 

Under the terms of the contract,
Phoenix Solar Inc. will provide all engi-
neering, procurement and construction
services to Silicon Ranch to realize the
ground-mount solar park on 161 acres at
the Simon Solar Farm, about 30 miles east
of Atlanta. Phoenix Solar will also provide
long-term operations and maintenance

support for the solar park. Silicon Ranch
closed its construction financing facility
last month.

Georgia Power, the state’s largest
electrical utility, has agreed to buy the
electricity generated from the solar park
under a 20-year power purchase agree-
ment (PPA) with Silicon Ranch. Silicon
Ranch procured the first large scale solar
PPA in December 2011 as part of the 50
megawatts solar purchase authorized by
the Georgia Public Service Commission.
Following the success of this initial solar
procurement initiative, Georgia Power has
since created the “Advanced Solar Initia-
tive,” a voluntary program initiated in
2012 aimed at purchasing 210 megawatts
of additional solar generating capacity.

Phoenix Solar is deploying modules
from JA Solar at the solar park, and will
utilize SMA inverters and Unirac mount-
ing systems. Site work has already begun
at Simon Solar Farm, which was a cotton
farm several decades ago.

WM opens 50th NG fueling station
Waste Management opened its 50th

natural gas fueling station, a further move
toward the company’s sustainability goals
of reducing its fleet emissions and increas-
ing its fuel efficiency. At a ceremony in
Jackson, Mississippi, state, county and
local officials joined the company to dedi-
cate the fueling station and the fleet, which
will service routes in the communities in
and around the city. 

Of the company’s 50 fueling stations
across North America, 18 are accessible to
the public. Waste Management owns the
stations, purchases the fuel and funds their
construction, a strategy that allows the
company to secure competitive prices. 

The company already operates more
than 2,200 alternatively fueled vehicles
with the largest fleet of natural gas collec-
tion trucks in North America. 



American Recycler September 2013, Page A11

Call today or visit us online to learn more.

888-210-0902
www.duratech.info

Aljon 20 Car Crusher runs / $15k AS IS!

7”, USA-made. 220v. NEW #7 Hydraulic 
Alligator Shear. $5,000 plus freight

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers

Balers (2) MAC 1850 VG Cond. Video Avail.
Colmar 3200 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

Yard Closing Sale!
(2) Fiat 645B Loaders, CAT 235 

Crane, Bobcat 2200 Forklift w/clamp.  
Brawler Super Solid Tires for Volvo 
L120 Loader, Hustler 60” x 15’ Steel 

Pan Shaker Conveyor, 24” Dings 
Magnetic Roller.

C&D

The National Asphalt Pavement Asso-
ciation honored the winners and finalists of
its 2012 Operational Excellence Awards.

The Operational Excellence Awards
honor leaders in the asphalt pavement
industry for innovation and excellence in
marketing, communications and commu-
nity outreach with the Community Involve-
ment, Outstanding Brochure and
Outstanding Website Awards. Companies
also are lauded for their responsible prac-
tices with the Asphalt Operations Safety
Innovations and Ecological Awards.

The 2012 winners are:
•Asphalt Operations Safety Innova-

tions Award: The Lane Construction Corp.,
Cheshire, Connecticut.

•Community Involvement Award:
MeadWestvaco Corp., North Charleston,
South Carolina.

•Community Involvement Award:
Tilcon New York Inc., Oldcastle Materials
Co., Wharton, New Jersey.

•Ecological Award (New Plant): Lake-
side Industries, Lacey, Washington.

•Ecological Award (New Plant):
Tilcon New York, an Oldcastle Materials
Co., Wharton, New Jersey, for Keasbey
Asphalt Plant.

•Ecological Award (Existing Plant):
Payne & Dolan Inc., Vienna, Wisconsin,
for Vienna Control #6 Plant.

•Ecological Award (Existing Plant):
S.T. Wooten Corp., Wilson, North Car-
olina, for Wilmington Asphalt Plant.

•Outstanding Brochure Award: Com-
mercial Asphalt Co., Maple Grove, Min-
nesota and APAC Mid-South Inc.,
Oldcastle Materials Co., Birmingham,
Alabama.

•Outstanding Website Award
(Producer Member): Superior Paving,
Ga inesv i l l e ,  Vi rg in i a ,  fo r
www.superiorpaving.net.

•Outstanding Website Award (Associ-
ate Member): Gray & Son Inc., Timonium,
Maryland, for www.graynson.com.

•Outstanding Website Award (State
Asphalt Pavement Association):          Flex-
ible Pavements of Ohio for
www.flexiblepavements.org.

Asphalt industry
leaders honored

WASTE

Ground has been broken on a materi-
als recovery facility (MRF) developed by
Infinitus Energy for the Montgomery, Ala-
bama community that will eliminate up to
85 percent of waste headed to the City’s
landfill. The Infinitus Renewable Energy
Park (IREP) at Montgomery will be the
first facility to combine several of the most
technologically advanced systems avail-
able for waste recovery to create the most
advanced integrated waste recovery facil-
ity in the country. 

“The United States alone produced
approximately 250 million tons of waste
in 2010. The exponential increase in waste
over time creates a sustainability crisis if
we don’t dramatically alter the current
waste model,” said Kyle Mowitz, CEO
and founder of Infinitus Energy. “Infinitus
Energy is delivering an economical ‘big
picture’ solution to the multiple problems
facing our world now and in the future to
the city of Montgomery.”

Construction of the 81,992 sq.ft.
facility is expected to be complete and
operational by June 30, 2014. Once the
facility is operational, residents will place
all trash in one city-issued bin, which will
be collected by the Montgomery sanitation
department, and taken to the Advanced
Mixed Materials Recovery Facility at the

renewable energy park. There it will be
separated using the latest in screening, air
and optical separation technologies. The
system sorts and recovers commodities
such as cardboard, mixed paper, metals,
aluminum cans, plastics and wood based
on density, size, shape and material com-
position. Additional sorting will be done
by hand at the site. The advanced technol-
ogy allows the facility to accept a larger
variety and volume of potentially recycla-
ble products than other recycling methods. 

“The beauty of this project is that res-
idents don’t have to do anything differ-
ently. All of the separation takes place at
the MRF,” said Mayor Todd Strange, “and
the 25-year partnership the city has with
Infinitus ensures that materials will be
recycled.” 

“IREP at Montgomery will provide
recovery rates not achievable by single
stream recycling programs that rely on
residents to sort trash themselves, which
addresses the recycling needs of the com-
munity without additional capital invest-
ment from the city,” Mowitz added. The
project will significantly reduce the
amount of waste in the city’s North Mont-
gomery Sanitary Landfill and extend its
operational life by many years. The facil-
ity can process up to 225,000 tons of

waste per year and municipalities and
commercial businesses within a 90-mile
radius from the facility may also contract
to process their waste at IREP to achieve
aggressive recycling rates.

IREP at Montgomery sits on a 74-
plus acre industrial site. The facility is
pressurized and all waste is stored inside,
thereby not emitting additional odor, con-
tamination or noise to the area. The cost of
the materials recovery facility is approxi-
mately $35 million. The project will create
approximately 110 local jobs.

Eugene, Oregon-based BHS
designed, engineered and is manufacturing
and installing the turnkey facility. In-Line
Tri-Disc technology from BHS and In-
Flight Sorting technology from Nashville-
based NRT will provide separation
efficiency and recovery rates. The facility
will also feature air separation technology
from Nihot, an Amsterdam company with
more than 750 operational reference facil-
ities throughout the world. 

IREP is currently working with Zero
Waste Energy, based in California, to
install ZWE’s Smartferm technology of
anaerobic digesters as Phase II of the proj-
ect, enabling the system to convert organic
waste sorted at the facility into com-
pressed natural gas. 

Infinitus Energy opens MRF in Alabama
New energy park will eliminate up to 85 percent of waste



Model 4
The new model 4 E-Z log Baler is just what mid size scrap yards have been 

asking for! Priced right for any yard — small, mid size, or large!
Like the Model 3, the NEW Model 4 has no set up time and a very low cost to operate.
The one man operations are all handled from the newly designed cab. With the 400º 
rotation crane and a reach of 27’ adding the continuous rotation grapple, it makes 

loading the larger chamber a breeze.
 Taking your loose scrap to a highly sought after shreddable log.

— Cycles in under 2 minutes!
— Produces up to 70 tons per day.

— Fully portable in the closed position.
— New seat design for more operator comfort.



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
DADECapital.com

Mobile unit with infeed conveyor. Includes Cummins Triton 175Kw 
generator and 50-ton lowboy trailer.                       $200,000

2006 BARCLAY 4.9 PRIMARY TIRE SHREDDER
Extremely well maintained.                                                                    $69,000

2005 LABOUNTY MSD2500R

Very good condition.                                             $150,000
2003 COLUMBUS MCKINNON TIRE SHREDDER

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER

Equipped with a 2005 LaBounty MSD2500R rotating shear.  
 $124,500

1998 SAMSUNG 350 WITH ROTATING SHEAR
Excellent condition. Includes 3”, 2” & .5” screens.   $125,000

2005 ACTION 6’ X 40’  VIBRATORY SCREEN
Equipped with a 2001 Genesis GDP650 rotating shear. The shear has 
barely been used.    $139,000

2004 VOLVO EC360BLC WITH ROTATING SHEAR

Portable.  This machine is in great operating condition.             $315,000
2005 SIERRA T700SL SHEAR / LOGGER / BALER

 
 

 

 

 

 

New Shredder, ready for immediate delivery. 
Rated 70-90 metric tons per hour,                         

ferrous output at 3,000 h.p.

• Equipment includes the following components and subsystems

• Infeed conveyor system    • Double Feed Roll System

• Feed Chute    • Springs for vibration damping

• Shredder Box

ery. 

System is built, 
warehoused and 

ready for delivery!

NEW 3,000 H.P SCHORCH MOTOR ALSO AVAILABLE.

• Shredder Rotor (capped disk with bearings & housings)

• Shredder drive turbo coupling system

• Drive shaft and couplings

• Under Mill Oscillator

• Pin Puller System with Platform

• Shredder Hydraulic System

NEW Hoffmann Auto Shredder 87 x 106
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Speed Valve
Dual Slide Pucks

4-Turn Reversible Blades
Bolt-on

Piercing Tip

Dual Guide Blades

Offset Jaw Apex
Oversized Main Pin

360°
Rotation
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www.MoleyMagneticsInc.com
716-434-4023 or cell 716-417-2591

SEE OUR PRODUCTS IN ACTION!
Watch videos on our website:

www.MoleyMagneticsInc.com

HSS Shears
Four turn blades for maximum cutting life

15% increased force compared to standard shears
Strengthened cylinder with longer stroke and speed valve

SE
W

Grapples
HARDOX construction

With or without rotators
4, 5 or 6 tines

Various sizes available:
.5 cubic yards to 2 cubic yards

ESB Magnet
24V operated magnet

Low cost/easy to install
No generator needed

Low maintenance

ars
mum cutting life

MagStar Diesel
Generator Set
Available 9, 13 and 15kW
Kubota Diesel engines

Compact size
Easy install – “Plug & Play”

METAL

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,442,000 net
tons (NT) of steel in June, including
1,956,000 NT of finished steel (down 14
percent and 9 percent, respectively, ver-
sus May final data). 

Year-to-date (YTD) total and fin-
ished steel imports are 15,714,000 and
12,351,000 NT, respectively, down 11
percent and 9 percent versus 2012.
Annualized total and finished steel
imports in 2013 would be 31.4 and 24.7
million NT, down 6 percent and 4 per-
cent respectively versus 2012. Finished
steel import market share was an esti-
mated 23 percent in June and is esti-
mated at 23 percent YTD.

Key finished steel products with a
significant import increase in June 2013
compared to May are plates in coils (up
30 percent), mechanical tubing (up 18
percent) and hot rolled sheets (up 10
percent).

In June, the largest volumes of fin-
ished steel imports from offshore were
all from Asia and Europe. They were
from South Korea (234,000 NT, down
17 percent versus May final), China
(153,000 NT, down 17 percent), Japan
(129,000 NT, down 24 percent), Ger-
many (106,000 NT, up 67 percent) and

Turkey (99,000 NT, down 42 percent).
For six months of 2013, the largest off-
shore suppliers were South Korea
(1,752,000 NT, down 7 percent), Japan
(955,000 NT, down 5 percent), China
(896,000 NT, up 11 percent), Turkey
(740,000 NT, down 18 percent) and Ger-
many (556,000 NT, down 13 percent). 

Steel imports decrease 14 percent in June
U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 

BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
CHINA
TURKEY
GERMANY 
INDIA
TAIWAN
All Others
TOTAL

JUNE
2013
234
129
153
99

106
38
54

1,143
1,956

MAY
2013
281
169
184
171
64
85
46

1,158
2,159

2013
Annual (est)

3,504
1,911
1,792
1,479
1,111

733
723

13,448
24,702

2012
Annual
3,651
1,931
1,652
1,347
1,279

762
833

14,372
25,826

% Change 2013
Annual vs. 2012

-4.0%
-1.0%
8.5%
9.8%

-13.1%
-3.8%

-13.2%
-6.4%
-4.4%

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of July total 2,476,000
net tons (NT). This was a 6 percent
decrease from the 2,626,000 permit tons
recorded in June and 1 percent increase
from June final imports.

Import permit tonnage for finished
steel in July was 1,929,000, down 2 per-
cent from the final imports total of
1,974,000 in June. For the first 7 months
of 2013 (including July SIMA), total and
finished steel imports were 18,208,000
NT and 14,298,000 NT, respectively. 

Finished steel imports with large
increases in July permits versus the June
final included wire rods (up 74 percent),
sheets and strip all other metallic coatings
(up 31 percent), hot rolled sheets (up 27
percent) and hot rolled bars (up 15 per-
cent). Products with significant year-to-
date (YTD) increases versus the same
period in 2012 include heavy structural
shapes (up 25 percent), standard rail (up
18 percent) and tin plate (up 18 percent).

In July, the largest finished steel
import permit applications for offshore
countries were for South Korea (268,000
NT, up 12 percent from June final), China
(155,000 NT up 1 percent), Japan
(140,000 NT, up 6 percent) and Germany
(90,000 NT, down 15 percent).

Import permits
down by 6
percent in July

Novelis opened its expanded alu-
minum rolling operations in Pindamon-
hangaba, Sao Paulo, Brazil. The expansion
increases production capacity at the plant
by more than 50 percent to greater than
600,000 metric tons of aluminum sheet
per year. 

The $340 million investment repre-
sents the largest capital expansion by Nov-
elis in South America in the past decade,
strengthening the company’s commitment

to the region. The expansion positions
Novelis to meet growing market demand
with state-of-the-art technologies designed
to deliver the highest quality product to
customers.

The expansion included the installa-
tion of a third cold rolling mill. In addi-
tion, the investment included a new ingot
casting center as well as a new pusher fur-
nace for the hot rolling mill.

Novelis expands Brazilian facilities
Sims Metal Management Limited dis-

closed the sale of its interest in Metal
Management Aerospace, Inc., to ELG
Utica Alloys. 

Aerospace, based in Hartford, Con-
necticut was a subsidiary of the North
America metals business, and was deter-
mined to be non-core due to the unique
aspects of its processing capabilities.

Sims Metal sells
aerospace sector



General Motors (GM) reaffirmed its
commitment to further reduce the energy
used and the environmental impacts of
building and operating an automobile,
detailing product goals and tracking
progress toward its 2020 manufacturing
priorities in its 2012 sustainability report. 

The report covers energy, emissions,
waste reduction and other areas that drive
long-term sustainability.

Reducing energy used and emissions
output in its plants, operations and prod-
ucts is important to customers and stake-
holders, GM said in the report. The
company’s overall sustainability strategy
creates value for customers through new
technologies and lower operating costs,
and improves the bottom line through rev-
enue generation, cost savings and risk
mitigation.

GM developed the following commit-
ments to meet customer needs for efficient
vehicles and significantly reduce the envi-
ronmental impact of its products:

•Put 500,000 vehicles on the road in
the U.S. with some form of electrification
by 2017. GM’s electrified vehicles cur-
rently include the extended-range electric
Chevrolet Volt, Spark EV and Buick
LaCrosse, Regal, Chevrolet Malibu and
Impala with eAssist.

•Double the models that achieve 40-
mpg highway or better by 2017, such as
the Chevrolet Volt, Sonic and Cruze Eco,
and the all-new Cadillac ELR and Chevro-
let Spark EV and Cruze Clean Turbo
Diesel.

•Reduce average U.S. fleet CO2
emissions 15 percent by 2016 and
Opel/Vauxhall fleet CO2 emissions 27
percent by 2020.

GM bases its sustainability priorities
on an assessment of the most pressing
global economic, environmental and
social issues facing the company’s cus-
tomers and the communities where GM
does business. Both internal and external
stakeholders identified product efficiency

and energy and emissions management of
manufacturing operations among the most
important for the company.

GM’s energy management and
renewable energy leadership helped reduce
carbon intensity by 5.3 percent since 2010,
making progress toward its 20 percent
reduction commitment by 2020. In 2012,
GM reduced 173,000 metric tons of CO2-
equivalent emissions throughout its opera-
tions – equal to the carbon sequestered by
more than 4.4 million newly planted trees
in the first decade of growth.

The company uses more than 60
megawatts of solar, landfill gas and bio-
mass energy at its facilities presently, about
halfway to its 125 megawatt renewable
energy goal. GM also reduced the amount
of energy required to build one vehicle by
7 percent and avoided $66 million in
energy costs through conservation initia-
tives since 2010.

GM’s landfill-free program continues
to grow around the world and produce bot-
tom-line benefits, with an industry-leading
105 facilities that recycle, reuse or convert
to energy all waste from daily operations.
By recycling and reusing 90 percent of its
manufacturing waste worldwide, the com-
pany generates about $1 billion in revenue
annually. GM has reduced total waste 25
kilograms, or 55 lbs., per vehicle since
2010.
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PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

www.CTMetal.com

WE BUY FOIL
LAMINATES

203-736-0790
sales@ctmetal.com

We also provide
Fluid Recovery,

Transfer,
Filtration

and Storage
Solutions.

SAVE MONEY
• Minimize your waste disposal costs &
   time spent manifesting
MAKE MONEY
• Increase your revenue through recovered
   fuel sales
LIMIT LIABILITY
• Decrease the potential for spills & accidents
HELP THE ENVIRONMENT
• Proper disposal & recycling of a dangerous 
   but valuable commodity

Lamb Fuels, Inc. is the
ORIGINAL and
#1 BUYER
of recovered
gasoline & diesel
from auto salvage and
scrap businesses nationwide.

Our experienced team of professionals is
able to provide revenue-generating solutions
to boost your bottom line. Please call
855-218-3013, e-mail
info@lambfuels.com or visit
www.lambfuels.com.

s the
d

and
nationwide.

Call Today!

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $313.00 $324.00 $349.00 $375.00 $380.00
#1 Bundles per gross ton 313.00 324.00 349.00 374.00 375.00
Plate and Structural per gross ton 310.00 324.00 375.00 376.00 380.00
#1 & 2 Mixed Steel per gross ton 310.00 321.00 370.00 359.00 350.00
Shredder Bundles (t in) per gross ton 285.00 298.00 295.00 349.00 298.00
Crushed Auto Bodies per gross ton 285.00 298.00 295.00 349.00 298.00
Steel Turnings per gross ton 190.00 205.00 220.00 230.00 245.00
#1 Copper per pound 3.00 2.95 3.05 3.20 3.20
#2 Copper per pound 2.90 2.83 2.91 3.00 3.07
Aluminum Cans per pound .58 .65 .68 .70 .70
Auto Radiators per pound 2.10 1.98 2.16 2.15 2.19
Aluminum Core Radiators per pound .57 .59 .64 .69 .68
Heater Cores per pound 1.91 1.90 1.55 1.50 1.84
Stainless Steel per pound .55 .58 .59 .68 .65
All prices are expressed in USD. Printed as a reader service only.

866-804-3829
www.arpiusa.com

Patented cam design gives two models to choose from!

RES
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

Pat

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

ttwoo mmoodddeells tto cchhoooossee fffrroomm!!teenntteeddd ccaamm dddeessiiggnn ggiivees tt

SAFELY, ECONOMICALLY and EASILY
WITH
OUR

PROCESSES up to 4,200 FEET PER HOUR!

General Motors improves sustainability
AUTOMOTIVE

Ford is proving that pickups can be
green as well as tough by adding rice
hulls to the list of sustainable materials
used to build their F-150.

Ford is using plastic reinforced with
rice hulls – a byproduct of rice grain – in
an electrical harness in the 2014 F-150.
The company will need at least 45,000
lbs. of hulls in the first year.

The rice hulls are sourced from
farms in Arkansas and will replace a
talc-based reinforcement in a polypropy-
lene composite made by RheTech, a
Whitmore Lake, Michigan-based auto-
motive supplier.

“We developed this resin specifi-
cally for Ford over the last three years,
working with the automaker closely,
including in all phases of material quali-
fication,” said David Preston, director of
business development for RheTech. 

Rice hull-reinforced plastic is the
most recent example of Ford researchers
and engineers using sustainable material
whenever possible in the F-Series –
without compromising toughness and
durability. 

Ford utilizes
sustainable
materials

For list of sustainable materials already
utilized in the F-series trucks, view this

article on www.AmericanRecycler.com.

KAR Auction Services, Inc.
declared the commencement of an
underwritten offering of 15.0 million
shares of its common stock by existing
stockholder KAR Holdings II, LLC,
subject to market and other conditions. 

The offering will be made pursuant
to the company’s existing effective shelf
registration statement on Form S-3 filed
with the Securities and Exchange Com-
mission.

KAR Auction
makes offer of
common stock



Ontarians have reached another elec-
tronic waste collection milestone. Since
April 2009, more than 200,000 tons of
electronic waste has been collected and
successfully diverted from landfills across
the province, greater than any other diver-
sion program of its kind in Canada. 

“Waste diversion is a hot topic in
Ontario. As we look at new ways to man-
age end-of-life electronics, it’s important
to recognize the success and momentum
we’re experiencing in electronics recy-
cling,” said Jonathan Spencer, executive
director, Ontario Electronic Stewardship

(OES). “It took about 3 years to set up our
province-wide network of drop-off cen-
ters, and then reach our e-waste collection
target of 100,000 tons. With the help of
Ontarians, municipalities and service
providers, we recently surpassed the
200,000 tons mark in less than 18
months.” 

•75,702 tons of electronics diverted in
2012 – exceeding the target by 30 percent
and 2011 results by 45 percent. 

•5.61 kilograms of waste electronics
per capita collected. 

•Cost per ton has been driven down
30 percent year-over-year in 2012. 

•Since 2009, 201,697 tons collected is
equivalent to 23,429 tractor-trailer loads of
out-of-use electronics.

E-waste contains valuable materials
like base and precious metals, but also
plastics and glass that can be safely
processed to reclaim them for reuse; to
manufacture new products, including the
electronics of the future. 

OES monitors its network of con-
tracted service providers-collectors, trans-
porters and recyclers-to ensure they are
held to rigorous environmental and worker
health and safety standards and contrac-
tual obligations. 

There is still work to be done towards
even greater e-waste diversion. 90 percent
of Ontarians have out-of-use electronic
devices to dispose of and more than 1 in 4
admit they “haven’t gotten around to” dis-
posing their old gadgets. 

Ontario surpasses waste electronics
reuse and recycling milestone
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions
Learn from the tips in these con-

tinuing articles.
Tip No. 13 – Get an environ-

mental report before you sell
An environmental report is

required before most commercial real
estate loans can take place. If you’re
selling a piece of property, or just refi-
nancing it, federal law may require
you to get an environmental report
called a Phase One. (In some cases, a
Phase Two, which is more comprehen-
sive, might be required.)

Once a report has been issued, any
problems noted in it have to go
through strict EPA remediation proce-
dures before the loan can proceed, if it
can proceed at all. That means lots of
red tape and, you guessed it, additional
expenses. Big expenses. 

A better plan of action is to, inde-
pendently, contact an environmental
expert. You can find companies that do
this type of work either online or in the
phone book, or you can ask your
friends to recommend companies
they’ve used before. Whatever you do,
don’t ask the bank, because you want
an assessment that’s independent of
the transaction. Once you’ve found
that company, hire it to come out, walk
the land with you, and point out what
needs to be fixed. 

After you have the inspector walk
and show you potential issues, solve
them, assuming they aren’t material.
Do not ask for a written report. Now
call a different inspector to do the
phase one, or allow the bank to order
it. You will be asked to furnish all
reports concerning environmental mat-
ters and you can’t lie about material
items, but you will be much more
likely to get a clean report. 

What is a clean report? The
banker will most likely look at the
executive summary, usually one page.
It will either say no issues were found
and no further action is recommended,
or it will list issues. If that first page is
clean, you are likely home free. The
rest of the report is a lot of technical

gobbledygook. I am as environmen-
tally sensitive as anyone and insist you
should never lie about serious environ-
mental matters, but you can improve
your odds of not having trouble with
some preemptive work.  

Tip No. 14 – Ask the lender to
sell your loan instead of paying it off

Instead of paying off a loan, ask
the lender if it will sell the loan, which
will minimize your costs if you are
moving it or refinancing it with
another lender. There are costs associ-
ated with every new loan. You have to
get an environmental report, and a sur-
vey and you have to pay origination
fees. You might also need to get
another appraisal. 

However, if the original lender
sells the loan to a new lender, all of the
protections afforded by underwriting
automatically transfer with the loan.
(Of course, the new lender is going to
want to see all the documents before
buying the loan.) The new lender is
also protected from any additional
liens that might have occurred since
the first loan was made. 

As a general rule, lenders don’t
like to sell loans, because they don’t
want to make it easy on clients to
move the loans and as good busi-
nesspersons they want the maximum
amount of interest they can earn. They
want the income from that loan, so
they make it hard for clients to move
their business to a new lender. They’re
not being mean; it just makes more
sense for them, financially, to hold
onto the loan. 

In the most amicable of arrange-
ments, or with a fee, many lenders will
be willing to sell the loan to a new
lender. This can be much less expen-
sive for both the borrower and the new
lender, even if the original lender
charges a fee such as one month’s
interest. If the original lender is going
to lose the loan, it’s more palatable to
at least get one month’s unearned
interest as an incentive to sell it. 

Getting to yes with your banker

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

ELECTRONICS

Call2Recycle was approved as the
first battery recycling plan in New York by
the Department of Environmental Conser-
vation (DEC). The New York State
Rechargeable Battery Act, signed into law
on December 10, 2010 by former Gover-
nor George Paterson, requires manufactur-
ers of select rechargeable batteries to
collect and recycle the batteries statewide
in a manufacturer-funded program at no
cost to consumers.

“Call2Recycle has served as the vol-
untary program in New York since 1996,
and with this formal approval by the DEC,
a shared responsibility approach to recy-
cling batteries is confirmed. We look for-
ward to continuing our efforts across the
State,” said Carl Smith, chief executive
officer & president of Call2Recycle.

In addition to the manufacturer-
responsibility, it is illegal for any resident
in the state of New York to dispose of
rechargeable batteries in their regular
household trash. Call2Recycle provides a
network of collection locations throughout
the state of New York, as well as nation-
wide, where residents can recycle their
used rechargeable batteries at no cost.
Retailers that sell rechargeable batteries
are required to accept used rechargeable
batteries from consumers during normal
business hours, and post signs informing
consumers that a program is available at
their location.

Call2Recycle to
collect and
recycle batteries
in New York
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Copper Wire Stripper

Model CWS-1

NEW!NEW!
SAS

EXTREME
AUTO

PROCESSOR

SASSAS
EXTREMEEXTREME

AUTOAUTO
PROCESSORPROCESSOR

877-SAS-FORK
(877-727-3675)

877-SAS-FORK877-SAS-FORK
(877-727-3675)(877-727-3675)

www.sasforkssasforks.com
FORKSSAS

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.comE-mail:

ELECTRONICS

The Institute of Scrap Recycling
Industries (ISRI) called on Congress to
support environmentally responsible recy-
cling worldwide and to reject attempts to
restrict legitimate trade of used electronic
products (UEPs) with U.S. trade partners. 

This follows the introduction of H.R.
2791 by Congressman Gene Green (TX-
29). H.R. 2791 will negatively influence
recycling efforts by undermining existing
policies and initiatives, such as those pro-
posed by the Obama Administration and
the Interagency Task Force on Federal
Electronics Stewardship, and will also vio-
late international trade laws by unilaterally
and arbitrarily banning exports.

“The recycling industry applauds the
Coalition for American Electronics Reduc-
tion cycling (CAER) and Congressman
Green for introducing legislation with the
goal of advancing responsible electronics
recycling, but like H.R. 2791’s predeces-
sors, the bill is fatally flawed,” said Robin
Wiener, president of ISRI. “This bill will
do nothing to end irresponsible recycling,
and further, will limit any opportunity to
promote environmentally sound electronics
recycling standards in other countries by
perpetuating the outdated approach of
identifying environmental risk based sim-
ply on geographic location rather than
responsible operating practices. 

“The determination of whether one
can export UEPs to a given recycler or
refurbisher should turn upon the basis of
the receiving facilities’ qualifications to
handle the material in an environmentally-

sound and safe manner, not the arbitrary
happenstance of whether the facility hap-
pens to be located in an OECD country, the
EU or Lichtenstein.” 

The best way to accomplish responsi-
ble recycling globally and job creation is
through strict enforcement of current laws
– domestic and international; restrictions
on the export of unprocessed, non-working
UEPs to any country for the purpose of
recycling, reuse or refurbishment; a ban on
the export of UEPs for disposal; and the
promotion of global trade in tested, work-
ing UEPs for reuse and commodity grade
e-scrap for recycling by industrial con-
sumers worldwide. 

“We support shutting down bad actors
that refuse to recycle responsibly, but we
fundamentally disagree with the approach
of H.R. 2971 and do not believe that oner-
ous regulations based on misinformation,
as clearly stated in the U.S. ITC report, will
address the problem,” said Lane Epperson,
president and co-founder of HiTech Assets,
Inc., an IT asset disposition provider in
Oklahoma City, Oklahoma, and Memphis,
Tennessee. 

A March 2013 report on the export of
UEPs by the U.S. International Trade
Commission, as well as a recent green
paper issued by the United Nations Univer-
sity, both discuss the significant positive
changes in both U.S. and foreign practices
involving electronics recycling and exports
– including new recycling technologies,
environmental, health and safety certifica-
tion standards, and new regulations and

greater enforcement – since the initial
NGO anecdotes on the informal sector
were released more than 10 years ago, and
should have never been relied upon. 

Unfortunately, H.R. 2791 does just
that – it relies upon the false premise that
up to 80 percent of UEPs collected in the
U.S. are exported and dumped in non-
OECD countries located outside the EU –
a statistic unchanged and put forward by
CAER and the Basel Action Network
repeatedly before the earliest versions of
H.R. 2791 were introduced back in 2009.
In contrast, the ITC found that only 5.1
percent of all UEPs collected each year in
the U.S. are currently at risk for improper
recycling and disposal. 

“The legislation relies on an outdated,
disproven model that fails to reflect the
reality of the present or future global mar-
ket,” said Joe Pickard, ISRI’s chief econo-
mist. “Moreover, supporters of this bill are
trying to fabricate jobs out of a market that
simply does not exist. In reality, H.R.
2791will actually reduce domestic compe-
tition and lead to job losses.”

According to the report, “Assessment
of Efforts to Restrict the Trade of Elec-
tronic Scrap on Electronic Scrap Recycling
Industry Jobs and Exports,” by John Dun-
ham and Associates, many smaller firms
would be forced out of business and work-
ers let go should H.R. 2791 pass. As the
findings state, a ban “will crowd out small
existing businesses and inhibit the entry of
newer businesses.” 

Legislation threatens responsible recycling
and American jobs, according to ISRI

E-Waste Systems, Inc. (EWSI)
launched its first project for the Caribbean
to ensure full recycling and zero landfill of
electronics waste. 

“This Caribbean launch venture is
designed to remove electronics from land-
fills across the islands for processing in
Ohio. The first containers are to begin
flowing in the 3rd Quarter of 2013. The
local municipalities will supply containers
at the site. This venture will provide local
governments with revenue sharing,” said
Martin Nielson, founder and CEO of E-
Waste Systems, Inc. 

EWSI is launching this project begin-
ning in Jamaica. EWSI will expand this
opportunity to all major islands such as
Puerto Rico, Virgin Islands, St. Lucia,
Bermuda, Haiti and the Bahamas. Nielson
added, “We have signed our first Memo-
randum of Understanding (MOU) and we
are also inviting other local partners to join
our enterprise to provide for jobs while we
do the right thing for the environment.” 

The current predominant means of
disposal is through open dumps, bringing
health and environmental problems.  

Part of the problem is discarded elec-
tronics, which has become one of the
fastest growing segments of the municipal
waste stream in more recent days.

Martin Nielson, founder and CEO of
EWSI, stated, “It would be of great appeal
for local Governments to approach the e-
waste disposal through the high quality
standards for our company whereby we
can achieve a zero landfill accompanied by
proper economic recovery.”

E-Waste Systems
launches initiative
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Canada’s ONLY trade show serving the waste, recycling and public works markets 

From recycling and equipment to trucks and 

transportation, storage and even software - find 

thousands of products and services covering the entire 

industry!  

CWRE is bringing the market face to face with leading 

companies from around the globe.

 
Register Today at www.cwre.ca/ADS11
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BUSINESS BRIEFS

Progressive Waste Solutions Ltd. has
appointed William B. White to its board
of directors. White will also be included
as a nominee for shareholder considera-
tion at the company’s next annual general
meeting in May 2014. 

An experienced global business
leader, White is currently a partner in
CBW Associates, a Canadian business
consulting firm. Previously, White served
as president of DuPont Canada, retiring
in 2008. He held a variety of global lead-
ership roles in his 34 years with E.I. du
Pont de Nemours and Company.

Prior to his 2006 appointment as
president of DuPont Canada, White
worked across DuPont leading businesses
and programs focused on growth through
marketing and sales transformation, the
development of emerging markets, and
step change business strategies. Prior to
his appointment to lead DuPont Canada,
he was director of business improvement
at DuPont’s headquarters in Wilmington,
Delaware.

White is a graduate of Purdue Uni-
versity in West Lafayette, Indiana and
chairs Purdue’s Mechanical Engineering
advisory committee. He serves on the
board of directors of a number of organi-
zations, including the Schulich Centre of
Excellence in Responsible Business
(York University) and the Sustainable
Chemistry Alliance. He was previously
on the board of directors of MaRS Dis-
covery District, the Ontario Science Cen-
tre, Helix BioPharma and Afexa Life
Sciences, where he also served as
chairman. 

Progressive Waste Solutions
adds new board member 

Craft Equipment Company, a
Southern states regional material han-
dling equipment, waste reduction and
construction specialty equipment distrib-
utor, has acquired American Waste Con-
trol of Florida (AWC). The acquisition
of AWC will further strengthen Craft’s
operations in the four southernmost
counties of Florida, including Miami.

AWC was managed by John Sobota,
president of AWC. AWC began opera-
tions in Florida in 1997 after relocating
from New York. The company is known
in South Florida for the sales, service
and installation of all waste reduction
equipment, including balers and
compactors.

Sobota is now vice president of
waste reduction company-wide for Craft
Equipment Company. 

Craft Equipment acquires
American Waste Control

Paladin Attachments recently hired
David Garmenn to lead its new strategic
initiative focusing on aftermarket parts and
attachment specific maintenance kits. As
the new parts manager, Garmenn will lead
implementation of the new initiative. He
will work closely with all internal depart-
ments including customer service, engi-
neering and sales to enhance product
support for Paladin.

Garmenn comes to Paladin with more
than 20 years of aftermarket experience in
internal engine parts for automotive,
heavy-duty on-road, and heavy-duty diesel
off-road construction applications. 

Paladin Attachments hires
new parts manager

Infinity Resources Holdings Corp.
has acquired the remaining 50 percent of
Quest Resource Management Group, LLC
(Quest) not already owned by Infinity’s
wholly owned subsidiary Earth911, Inc.
Earth911 has owned 50 percent of Quest
since 2009 and had previously announced
its intentions to acquire the remaining 50
percent of Quest. Consideration for the
purchase of the remaining membership
interests of Quest consisted of promissory
notes for $22 million and 22 million shares
of Infinity common stock. 

Brian Dick, chief executive officer of
Quest, has been appointed as president and
chief executive officer and as a director of
Infinity. Jeff Forte, co-founder of Quest,
will become a consultant to Infinity and
was also appointed as a director of Infinity. 

Barry Monheit, who has been Infin-
ity’s president and chief executive officer,
will remain on Infinity’s board of
directors along with the other current
members. 

Infinity Resources
completes acquisition 

Komptech USA, Inc has added Pow-
erscreen Texas to their dealer lineup. Pow-
erscreen Texas was established in July of
1978 in La Grange, Texas and is centrally
located between Houston and Austin.
Since 1966 Powerscreen has been the
world’s largest manufacturer of mobile
screening, crushing and washing equip-
ment. Powerscreen Texas is the authorized
dealer for Texas, Louisiana, Arkansas and
Oklahoma for both companies.

Komptech adds new
dealer in Texas

Terex Construction Americas wel-
comed Mike Myslicki as the Terex
Fuchs product regional sales manager
for the central U.S. region. In this role,
Myslicki will have sales and distributor
development responsibilities for the
expansive line of Terex Fuchs purpose-
built material handlers for the scrap,
recycling, forestry and port markets in a
territory that includes the states of Texas
and Louisiana northward to North
Dakota and Minnesota. Myslicki brings
more than 20 years of varied experience,
including previous sales responsibility
for the Terex Fuchs material handler
line. 

Myslicki started early in his career
as a license equipment operator. During
his career, he took on roles of increasing
responsibility, ultimately leading to vice
president and general manager of the
forestry products division of a multina-
tional equipment manufacturer. Most
recently, Myslicki managed the specialty
products division of a large Midwestern
heavy equipment distributor, in which
his duties included sales and support
responsibilities for material handlers. 

Myslicki will work in a field-based
office from within his territory to better
respond to the needs of the distributors
and customers in the central region. 

Myslicki joins Terex as
regional sales manager

When you get old, your secrets are
safe with your friends. They’ll never
share them because they can’t remember
them.
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BUSINESS BRIEFS

Deerfield Beach based Capital Scrap
Metal, LLC has acquired Coastal Scrap
Metal, an electronics recycler, located in
Palm Beach, Florida. The 25,000 sq.ft.
warehouse and retail facility will enable
Capital Scrap Metal to expand its current
market share in the south Florida region. 

With this new acquisition, Capital
Scrap Metal will now be able to purchase
and warehouse large volumes of e-scrap,
as well as ferrous and nonferrous scrap in
Palm Beach County. Coastal Scrap Metal
is a full service scrap metal dealer special-
izing in electronic scrap.

The site will include state of the art
identification systems and state certified
digital scales, as mandated by the new
state of Florida scrap metal recycling laws.

Capital Scrap acquires
Coastal Scrap in Florida

Akro-Mils has named Jason Kelley
plant manager for the company’s San-
dusky, Ohio facility. Kelley will report to
Jeff Gervais, vice president and general
manager of Akro-Mils and Jamco.

Prior to joining Akro-Mils, Kelley
held positions at Tranter, Inc., in Wichita
Falls, Texas and management positions at
Rain Bird Corp. in Tucson, Arizona.

Jason Kelley named
Sandusky plant manager

SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Join SSI at WASTECON 2013 in Long Beach, CA, Sep. 17-19, Booth #1043

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

Morbark, Inc. recognized four of its
top dealers. Columbus Equipment Com-
pany was named Industrial Dealer of the
Year for the second straight year, while
Alexander Equipment Company, Nor-
trax Northeast, and Schmidt Equipment,
Inc., earned Gold Tier Dealer status for
their tree care products divisions.

Established in 1952 and known as
“Ohio’s Dependable Dealer,” Columbus
Equipment earned the Morbark Indus-
trial Dealer of the Year Award for its
2012 sales of industrial equipment.
Columbus Equipment operates in 10
locations in Ohio, and serves customers
in Ohio, Indiana, Kentucky and West
Virginia.

Morbark dealers are reviewed and
scored annually on their customer serv-
ice, business plan, equipment and parts
sales, service and warranty process, mar-
keting efforts, and much more. As a result
of the 2012 review process, Alexander
Equipment and Nortrax Northeast
retained Tree Care Product Gold Dealer
status while Schmidt Equipment earned
its first Gold Tier ranking, marking these
companies as exceptional in all aspects of
customer support.

Morbark recognizes four of
its top dealers with honors

Metalico, Inc. has closed its acquisi-
tion of the assets of Segel & Son., Inc., a
family-owned scrap iron and metal recy-
cling business for nearly 100 years with
facilities in Warren, Pennsylvania and
Olean, New York. Terms were not
disclosed.

Eric C. Hern, president and chief
executive officer of Segel & Son, will
stay on with the new ownership. He will
have primary responsibility for oversee-
ing and growing the former Segel
operations.

Metalico will operate the Segel facil-
ities through its Goodman Services, Inc.
subsidiary, which has locations in Brad-
ford, Pennsylvania and Jamestown, New
York. The company expects the acquisi-
tion to enhance its position along the bor-
der of New York’s Southern Tier as an
aggressive competitor for the region’s
scrap and to boost supply materials for
Metalico’s Buffalo shredder.

Metalico closes Segel &
Son acquisition

Upstate Shredding has acquired the
assets of Reamer Recycling, previously
known as Wallace Industries, a scrap
leader in Ithaca, New York.

Bill Reamer, former owner of the
company, will stay on to assist the incom-
ing management team during the short
transition period. He has owned Reamer
Recycling Inc. for 12 years; recycling
operations have been in existence at the
Cherry Street location in Ithaca for more
than 75 years.  

The new Ithaca facility will be the
second for the company in Ithaca, there is
currently a new steel distribution center
located at 132 Cherry Street. 

Upstate Shredding acquires
Reamer Recycling

Verengo Inc. a residential solar spe-
cialist, has hired Brian Alexson as vice
president of sales and development.
Alexson will take over Verengo’s
national sales organization. 

Alexson brings more than 25 years
of successful leadership in sales, market-
ing and operations, with the last 22 years
leading the executive-level sales and mar-
keting for a series of billion dollar organ-
izations including TruGreen Companies.
Most recently, Alexson was the vice pres-
ident of sales, marketing and customer
service for E.L. Harvey recycling com-
pany. In his role at E.L. Harvey, he
designed and established effective com-
pensation, training and sales programs
which increased revenues 27 percent in
the first year.

Brian Alexson joins
Verengo as head of sales

ECO Plastics has appointed Chris
Brown as its new chief executive officer.
Brown, an industry veteran of more than
18 years, joined ECO Plastics from APPE
UK. He will take over from the business’
founder and former managing director
Jonathan Short, who becomes deputy
chairman. ECO Plastics’ board is com-
pleted with the appointments of new chair-
man, Bill Reeves and chief financial
officer, Darren Marr.

Under the new structure Brown will
assume responsibility for ECO Plastics’
day-to-day operations and management,
while Short will step back to focus on the
business’ medium and long-term strategy. 

ECO Plastics appoints new
chief executive officer

Covanta Holding Corporation has
acquired the Camden Resource Recov-
ery Facility, a 1,050 ton-per-day energy-
from-waste (EfW) facility in Camden,
New Jersey from a subsidiary of Foster
Wheeler AG. The transaction is expected
to have a modest positive impact on
Covanta’s 2013 guidance metrics.

The Camden EfW facility provides
sustainable waste management services
to Camden County and surrounding com-
munities while generating approximately
21 megawatts of renewable energy.

Covanta acquires Camden
Resource facility

Joe Murdoch, waste sector marketing
lead and senior vice president at HDR, has
been named to the Solid Waste Associa-
tion of North America’s International
board of directors. Murdoch will serve as
the consulting category director among the
private sector directors on the board.

Seven private sector members sit on
the board to represent different private sec-
tor views, including finance, services, con-
sulting, sales, manufacturing, legal and
materials recovery and diversion. These
members help the board maintain a bal-
anced view on municipal solid waste man-
agement. The individuals are elected to the
positions by all SWANA private sector
members, with three-year terms of office.

A long-time SWANA member, Mur-
doch recently served as director of the
waste-to-energy technical division. He has
37 years of public and private sector envi-
ronmental experience.

Murdoch joins SWANA`s
board of directors
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Balers

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere Engine,
good shape, road ready. $99,500 OBO.  (2)
1996 utility flatbed trailers with front and
rear headache racks, Mountain Tarp cur-
tain system, ready to haul cars, one holds
18-21 cars and the other will haul 21-23
bales. Asking $6,999 each. E-mail
lloyd@picknpullsa.com or call 210-389-7321.

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Auto Recycling

RECYCLE
YOUR MOTOR BLOCKS
Paying TOP $ for Unclean Blocks!

METALICO ANNACO

800-394-1300

AL-JON LC 90 CAR CRUSHER. Cum-
mins diesel powered. 1,941 original hours.
Remote control system. Inspected by Al-
jon and appraised at $80,000 in early
2013. Asking price $65,000. 570-339-2330

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

NAVISTAR LAUNCHES
INTERNATIONAL WORKSTAR

Navistar, Inc.
2701 Navistar Drive
Lisle, IL 60532
331-332-2669
www.navistar.com

ATLAS COPCO RELEASES NEW
LINE OF BUCKET CRUSHERS

The four new Atlas Copco bucket crushers were
engineered with a wide aperture bucket and large
capacity. The output size easily adjusts from 0.5 to
4.75” or from 0.5 to 4” in the BC 1500. 

The bucket jaws, which receive the most wear, can
be inverted. The top and bottom jaws can be replaced
or single jaws can be rotated by 180 degrees to pro-
vide for more even wear and longer service life. With
just two grease points, they require a relatively low
level of maintenance.

Atlas Copco
3700 E 68th Avenue
Commerce City, CO 80022
303-287-8822
www.atlascopco.us

Navistar, Inc. launched its heavy-duty International®
WorkStar® vocational trucks powered by the com-
pany’s 13-liter engine with Selective Catalytic Reduc-
tion emissions technology. The WorkStar is designed
to take on the heaviest loads and the most rugged
jobs. 

The heavy-duty WorkStar model includes two varia-
tions, 7600 SBA (46” set-back axle) and 7600 SFA
(30” set-forward axle), and has numerous features
such as a double-sided, galvanized steel cab for max-
imum durability, and a wrap-around panoramic wind-
shield for best-in-class visibility.

NEW ALLIED-GATOR MT TECH
CHANGES SHEARING

Allied-Gator® now offers an innovative new blade
design exclusively for the MT® mobile shear with the
introduction of patent-pending Serrated Gator
Blades™.

Extensive field testing results have proven Serrated
Gator Blades outlast traditional shear blades by up to
50 percent longer when processing general scrap,
and up to 90 percent longer when shearing steel wire
and cable. 

This new technology is an option which is immedi-
ately available to any current Allied-Gator MT cus-
tomer regardless of tool size, and no product
modifications are needed to the MT.

Allied-Gator, Inc.
2100 Poland Avenue
Youngstown, OH 44502
800-624-2867
www.alliedgator.com

VAZ 1300 U-S SHORTY
SHREDDER FROM VECOPLAN

The VAZ 1300 U-S “Shorty” features a shorter feed
ram, providing it with a smaller footprint and allowing it
to be retro-fitted in tight areas or to maximize utiliza-
tion of space in new facility installations. Ram feed
strokes are calibrated for maximum throughput effi-
ciency.

The VAZ 1300 U-S features true dump and run
operation, so entire containers of waste can be fed
into its hopper. Its 15” diameter rotor has 30 indexable
cutting inserts, is powered by a 100 hp motor, turns at
100 to 145 rpms. 

Vecoplan LLC
5708 Uwharrie Road
Archdale, NC 27263 
336-861-6070
www.vecoplan.com

UNTHA AMERICA OFFERS NEW
ASSAY SHREDDER

UNTHA is now offering a new assay shredder
which is specially designed for the smelting industry.
The new RS Series Assay Shredder is optimized for
use within the electronic scrap industry. Companies
which extract and refine precious metals such as gold,
silver, platinum and nickel from used circuit boards are
already interested in the new shredder. 

The RS Assay Shredder can shred down to 10 mil-
limeters so that circuit boards will melt more easily
when sent through the blast furnace or smelter.

UNTHA America
5 Merrill Industrial Drive
Hampton, NH 03842
603-601-2304
www.untha-america.com

NEW PRODUCT SHOWCASE

HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!
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CATERPILLAR
2007 M325 (rubber) 50' reach, hydraulic cab, 
gen-set, grapple. 
FUCHS
1995 MHL340 REBUILT (rubber) 41' reach, 
hyd. cab, gen-set, grapple.
2006 MHL 340 (rubber) 41' reach, hydraulic 
cab, gen-set, grapple. 
2004 MHL350 (rubber) 50' reach, hyd. cab, 
gen-set, grapple.
2005 MHL350 (rubber) 50' reach, hyd. cab, 
gen set, grapple (5 available).
2006 MHL350D (rubber) 50’ reach, hyd. cab, 
gen-set, grapple.
2003 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple.
2005 MHL360 (rubber) 59’ reach, hyd. cab, 
gen-set, grapple (3 available).
LIEBHERR
2008 A954 (rubber) 59' reach, 7’ rigid cab 
riser, gen-set, grapple.
2001 A904 (rubber) 37' reach, 4’ cab riser, 
gen-set, magnet.
1999 A902 (rubber) 37' reach, hyd. cab, 
gen-set, grapple.
2006 A924B (rubber) 42’ reach, hyd. cab, 
gen-set, grapple.
2009 A924C (rubber) 42' reach, hyd. cab, 
gen-set, grapple.
2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.
1994 A932 REBUILT (rubber) 48' reach, hyd. 
cab, gen-set, grapple.
1995 A932 (rubber) 50’ reach, 4’ cab riser, 
gen-set.
SENNEBOGEN
2002, 2007 & 2008 821M (rubber) 36' reach, 
hyd. cab, gen-set, grapple.
2007 825M (rubber) 41' reach, hyd. cab, 
gen-set, grapple.
2008 830M (rubber) 50' reach, hyd. cab, 
gen-set, grapple.
2004 & 2005 835M (rubber) 55’ reach hyd. 
cab, gen-set, grapple.
ATLAS
2003 1704 (crawler) 39' reach, 4’ tilting cab 
riser, gen-set, grapple. 
1996 1804 (crawler) 48’ reach, 2’ cab riser, 
gen-set, grapple.
SHEARS
2007 Hitachi Zaxis 520LCH-3 with Genesis 
1000R rotating shear.
2006 Caterpillar 345CL-VG12 with Cat S385C 
rotating shear.
2004 Volvo EC290 with Genesis 500R 
rotating shear. 
MISCELLANOUS
2008 Al-Jon 580 portable baler, 4,300 hours, 
new: paint, tires and remote control.
2007 Komatsu WA-250-5 wheel loader with 
5,930 hours, quick coupler, forks, 2.5 cy. GP 
bucket, 3.25 cy. grapple bucket, on-board 
scale.
2003 MultiDocker CH65B REBUILT (crawler) 
72' reach barge loading material handler.
2001 New Holland EW200 (rubber) solid tires, 
new Baldor gen-set, new magnet. 
NEW 4 or 5 tine rotating hydraulic grapples 
all sizes with rotation & link.
NEW 28” to 40” diameter magnets designed 
to work off of the machines batteries – 
complete system, NO gen-set required and 
very easy to install.

ATERPILLALALALALALALALALAL RR

800-472-0453

EQUIPMENT
INTERNATIONAL

1998 Liebherr A932HD - 50 ft. MH boom & stick, cab riser,
rebuilt gen set package, and VERY LOW major component
times.  $79,500 FOB Maryland

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Komatsu PC78MR-6 - 4,300 hrs., cab with A/C, blade,
rubber pads, equipped w/factory rebuilt Genesis GVP7
"Versi Pro" w/shear jaws and 6 month warranty.  $89,500

2003 Cat M320 MH - 40 ft. MH boom & stick, hydraulic cab,
heat & A/C, gen set, solid tires, and Cat grapple.  $119,500

FERROUS/NF/AUTO SALVAGE, 20+
years old, up to 100 acres available, in
northwest Pennsylvania and within approxi-
mately 100 miles of all major shredders,
includes roll-off and tilt bed service, indus-
trial/commercial/peddler trade. Great poten-
tial for U-Pull-It yard with aluminum smelter
and mini shredder. Partial financing or J.V.
possible: belltownbabe@gmail.com or fax
626-605-8120. 

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

Material HandlersMaterial HandlersBusinesses

SALVAGE YARD FOR SALE. Located in
Osceola County, just outside of Orlando,
Florida. Includes valuable commercial
property, loaders, tow trucks, new inven-
tory, buildings and mechanic tools. Over
15 years in business with city contract.
Please call 321-895-5049 for more infor-
mation. Mortgage terms available as well
as housing.

LICENSED AUTOMOTIVE SALVAGE
YARD set up as corporation with parts
business in lower Connecticut on half acre,
1 acre total. Property has entrance on 2
streets. 3 bedroom home, 40 x 50 quonset
hut, 3 car garage, tools, MAC crusher, 2
forklifts, MAC truck with 3-sided gondola
trailer, 3-car Ford car carrier, all rolling
stock in good condition. All the buildings
could use roofs and paint and is reflected
in price. Owner retiring. $495,000. E-mail
scrapper440@yahoo.com.

TURN KEY AUTO/SCRAP metal recycling
business in north central Illinois, centrally
located. Two acres, zoned industrial. Sixty
foot truck scale. Last 3 year average gross
sales $1,019,395 annually. Last 3 year
average for ferrous metal sales 3,436 tons
annually. No owner financing. More details
for serious/qualified buyer. $750,000. Call
Jim 815-357-8669.

Carson City, Nevada, 8 acres with 8 foot
security fence & two electric gates, 75x
60 steel building for motors, built in 2009
with concrete floor, 93x26 cinder block
building for transmissions with concrete
floor, 60x27 two-story, tear down building
with hoist, several trailers housing pulled
small parts, 60x20 office building, lots of
customer parking in front of  business,
2003 Freightliner two-car hauler 70L,
two loaders, large motor and transmiss-
ion washer, small parts washer, pressure
washer also included, 1,400 vehicles on
property zoned for for industrial, in com-
pliance and good standing with all state
and county government agencies, linked
with Hollander for 10 years, Car-Part.com
for 7 years, inventory and equipment sold
up front, land can be purchased or leased
with option to buy!

TURN KEY OPERATION
waiting for someone to step in!

Send all inquiries to
www.pic-n-save-auto.com

Businesses

Material Handlers

216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

BALERS BUILT IN THE USA for nonfer-
rous, recyclers, trash haulers, box plants,
printers, document destruction, distribution
centers and single stream/municipal facili-
ties. Over 60 year’s experience in global
market. Extensive dealer network. We
can design a new system or trou-
bleshoot/repair your existing equipment.
www.americanbaler.com or call 800-843-
7512. 

Balers

www.HescoMachinery.com
CALL JOHN DAVIS

952-944-3611

NEW 26" to 40" MOLEY
MAGNETS AVAILABLE

Battery Operated
No Generator Required

Simple Installation
on Your Excavator

Forklift or Wheel Loader

TRACK MOUNTED SCRAP HANDLER.
1999 KOBELCO SK130 LC with Jewell
two piece boom, elevated cab, cab guard,
and full length catwalks. 1/2 yard, 4-tine
Northshore (BuiltRite) rotating grapple.
Cummins diesel. Good condition and good
undercarriage. 5,230 hours. Call 803-376-
6040. 

800-472-0453
EQUIPMENT INTERNATIONAL

GEN-SETS
MAGNETS
GRAPPLES

NEXT DEADLINE is September 17. Call
today!  877-777-0737 CONTINUED on Page 22
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NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales.com.

ALL Sizes & Capacities
AVAILABLE!

4x4 5,000 lb.
Floor Scale Package:

Import $899
US Made $1,399

SCALES
SALES

SERVICE
RENTAL

A~1 SCALE COMPANY
800-890-3555 / a1scalewis.com

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

Call
Today!

Kohart Surplus & Salvage
Ken Kohart

419-399-4144 • 419-786-9243

Electric Pedestal-mount 
Equilibrium Crane
1997 Harris Model #H6520P,
65’ reach,100 h.p.

‘93 Liebherr
932 EW, gen

74x104 Auto Shredder, call for details

’98 325 CAT
BMH scrap handler,15 kw gen

‘04 CAT 325
excavator, used
for shear crane

800-909-1147
bomaccarts.com

Heavy Duty Carts
for

Recycling, Sorting &
Hauling

Hammermill SHREDDER

500 hp, portable, grapple-mounted, great
for wood destruction: logs, pallets, plastic
and other materials. To view other items for
sale in our yard:  http://goo.gl/ZnNuSN

$150,000
HVAC Exchange / 619-423-1564

hvacx.com

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

EQUIPMENT FOR SALE
• 35" x 70" Amer. Pulv. 2006 shredder w/ram 
• 62 mm Erema 2002 Pelletizing line 
• Munchy Mdl 55mm film pelletizing Extru 
• 50" Cumberland "Hog" grinder, 200HP 

ODOR CONTROL IS OUR BUSINESS.
Servicing the largest sites in the world,
NCM Odor Control has manufactured
products and systems for over 25 years.
For more information, call 570-460-8476
or visit www.ncmodorcontrol.com.

Software

Scales

Miscellaneous

Miscellaneous

Floor scales: 4 x 4 5,000 lbs. $685. 
    5 x 5 5,000 lbs. $730. Ship free! 

Crane scales 250 lbs. and up
    start at $596.25. 

Bench scales 100 lb. and up
    start at $265. 

Truck scales start at $6,124.50. 

NTEP SCALES
LEGAL FOR TRADE

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

American Weigh Scales

All scales pre-calibrated.  Other sizes/capacities. 

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
 @rossknecht.com. Free demo CD 303-
884-5315.

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

● Al-jon 200 portable tin & appliance baler, $25,000
● REM can flattener & blower, $7,500
● Koehring excavator with Labounty 70 shear, 
    $75,000 
● 1990 and 1994 Aljon 400's - contact for prices! 
● Aljon portable car crusher, diesel $14,500
● New 9kw genset with gas engine, $12,400
● New aluminum can densifier, portable or
    stationary, gas or electric, prices starting at
    $6,950
● New RES alligator shears, 12” to 25” —
     call for pricing!

320-219-7711 / josh@scrapyardequip.com
More equipment available at scrapyardequip.com

EQUIPMENT FOR SALE

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

Material Handlers Miscellaneous

www.HescoMachinery.com
CALL JOHN DAVIS

952-944-3611

2005 FUCHS MHL 340
$149,000.00,

Hydraulic Cab
13 KW Generator

41' Reach
Grapple (7,920 hours)

55,000 lbs. Operating Weight

2004 Volvo EC 290
With Genesis GXP 500R
        rotating mobile shear
                  and cab guard.
                  $190,000 

Ready 
    to 
   Work

FOB IOWA

800-472-0453
EQUIPMENT INTERNATIONAL

PRICEREDUCED!

2010 Cat M322D MH - 3,800 hrs., hydraulic cab, A/C, 41 ft. MH
boom & stick, outriggers, solid tires, camera, gen set, and
grapple.  $259,500

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  $189,500

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360 degree rotation and less than 250 hours
since complete factory rebuild.  Through shop, checked,
serviced, and ready to go!!!  $219,500

PRICE

REDUCED!

1999 Fuchs MHL350 - 50 ft. MH boom & stick, hydraulic cab,
gen set, and solid tires.  NICE.  $79,500 FOB Mass.

Material Handlers

ADVERTISE! What do you have to gain?
Call 877-777-0737 today!



USED E-Z CRUSHER EQUIPMENT 
HAS A 6 MONTH PARTS WARRANTY!

Big Mac QS 
John Deere

S/N 1382
With auto, air, hydraulic
outriggers. 5,050 hours.

$75,000

John Deere Diesel power
with automation,
air compressor.

Hydraluic outriggers.
8,297 hours.

$75,000

E-Z Crusher
S/N 888

John Deere 6 cylinder
Diesel power. Automation,
air, hydraulic outriggers.

LOW HOURS • Super Clean!!!
$85,000

E-Z Crusher
S/N 734

John Deere 6 cylinder
Diesel power.

Automation, hydraulic 
outriggers, air.

8,297 hours.  $75,000

E-Z Crusher
S/N 652

Big Mac

Deutz Diesel
power. New tires,

new paint.
9,140 hours.

$43,000



RECENT TRADE-IN = GREAT DEAL! CALL FOR MORE DETAILS

2011 OverBuilt Model 20 Baler Logger                                          $375,000.00

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models
22' & 24' Length Car Crushers 
Also Available

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

1
A
S
4
A
O
E
M
2
A

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER Selling
CRUSHER!

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

HIGH-SPEED BALER/LOGGER

Superior Reach
Superior Lifting Capacity



A worn-out mattress can ruin a
night’s sleep and, when it’s disposed of
in a landfill, takes up 28 cubic feet of
space. Mattresses are also far less easy
to compact than most waste materials,
making them a recurring headache in
landfills, where they tend to float to the
top over time. Yet 94 percent of the steel,
wood, foam and other materials in a typ-
ical mattress can be recycled.

These factors are driving an emerg-
ing trend toward legislating the diversion
of mattresses from solid waste streams
headed to landfills. Connecticut passed
the nation’s first such law in May and
was followed a month later by Rhode
Island. California is possibly next, with
many other states potentially to follow.

The initiatives, according to
Christopher Hudgins, vice president for
government relations and policy at the
International Sleep Products Association
(ISPA), were prompted by moves to pass
mattress recycling legislation in some
states beginning about three years ago.
Those bills, in ISPA’s view, placed bur-
densome requirements on mattress mak-
ers and retailers. To forestall the passage
of these laws, the Alexandria, Virginia-
based mattress manufacturers’ trade
group worked with policymakers and
stakeholders to craft legislation that can
serve as a model for other states.

So far the efforts have paid off in
the two Eastern states, where legislation
was passed and signed into law. Califor-
nia’s Senate has approved a similar law
that now must be presented through the
House. Hudgins said all the laws are
similar in that they set up a non-profit,
non-governmental organization that will
be supported by fees charged to mat-
tress-buyers at the point of purchase.
The mattress recycling group will use
the fee revenue to contract with haulers
and recyclers to gather and recycle old
mattresses.

Mattresses contain wood, which
can be processed into compost or
burned for waste-to-energy projects.
The springs are steel, which can be
recycled into a variety of steel items.
The rest, consisting of fabric and plas-
tic foam, can be used for carpet under-
layment and insulation.

Although they contain virtually all
recyclable materials, mattresses are
problematic for disposal. They tend to
tangle up waste management machin-
ery, and are bulky and difficult to trans-
port. They are also tricky to disassem-
ble, with much of it being done by
hand. The combination makes mattress-
es unappealing for recycling, as costs
tend to outweigh the value of recover-
able materials.

ISPA hopes to change that by apply-
ing the point of purchase fee to help
defray the costs of gathering, transport-

ing and recycling mattresses. The
amount of the fees hasn’t been set yet.
That will be one of the first objectives of
the organizations that will be set up in
Connecticut and Rhode Island as well
as, assuming the legislation passes in its
current form, California.

He said the organiza-
tions in Connecticut and
Rhode Island will be holding
meetings and otherwise
gathering input from recy-
clers and others in the com-
ing months about the
amount of the fee and other
matters. 

The basic idea is similar
to recycling schemes for
tires, batteries, paint and car-
peting. One difference with
some of these programs as
set up in many states and the
ISPA-developed approach is
that with mattresses, the
organization that collects
and distributes money will

be a private non-profit entity as opposed
to a governmental agency.

In order to participate in the mat-
tress recycling systems that will be set
up, Hudgins said recyclers and haulers
and others should keep an eye out for
bid requests from the mattress recycling
organizations. Businesses that respond
to these with winning bids will be com-
pensated for gathering, transporting and
recycling mattresses.

In addition to the added revenue
from the fee, Hudgins said that recyclers
will benefit from having a better-orga-
nized system for gathering old mattress-
es. “From an existing recycler’s perspec-
tive, one of their biggest challenges is
having a guaranteed volume of mattress-
es coming in the door,” he said. “We
believe building incoming volume will
help sustain a lot more recyclers and
encourage them to get into the market.”
That may be happening already. Accord-
ing to Hudgins, the prospect of the law’s
enactment in Connecticut has
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States seek to keep landfills mattress free
by MARK HENRICKS
mhenricks@americanrecycler.com

See MATTRESS LAWS, Page 3
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Mattresses are bulky and cumbersome, which makes them a challenge to recycle.

Each mattress can take up 28 cubic feet of valuable landfill space. However, up to 94 percent of each mattress is recyclable.
To save that space, some states are legislating how these items may be disposed of. 



After regulators failed to meet a 24
hour deadline set by public interest groups
to stop Boeing from demolishing and dis-
posing of radioactive waste at facilities not
licensed to accept radioactive waste and at
recycling plants, Consumer Watchdog and
Strumwasser & Woocher LLP are filing
suit against the Department of Toxic Sub-
stances Control (DTSC) and the Depart-
ment of Public Health (DPH) to force their
hand. 

Radioactive debris from the Santa
Susana Field Laboratory in Simi Valley
has already been disposed in municipal
landfills, hazardous waste landfills like
Buttonwillow in Kern County, and at
metal, concrete and asphalt recycling
shops. Physicians for Social Responsibili-
ty-Los Angeles, Committee to Bridge the
Gap and the Southern California Federa-
tion of Scientists also joined the suit.

The complaint filed alleges the con-
tinuing violation of the California Envi-
ronmental Quality Act by Respondents
because they have entirely failed to per-
form any of the required environmental
review for the demolition of structures at
Area IV of the Santa Susana Field Lab site
prior to authorizing their demolition and
disposal.

“Respondents have approved, without
environmental review, the demolition and
disposal of structures that are, by Boeing’s
own measurements, radiologically con-
taminated,” the complaint said. “Worse,
respondents are expressly approving Boe-
ing’s disposal of this radiologically con-
taminated waste offsite to toxic waste
facilities that are neither licensed, nor

designed, to accept radiologic material.
Many tons of these materials have even
been sent to recycling facilities so that
these radiologically active materials enter
the commercial metal supply.”

Consumers may be buying products
or working in buildings tainted with the
contamination. “It is paramount that the
public be protected from toxic, and in this
instance radioactive, harm,” said Con-
sumer Watchdog Liza Tucker. “If the state
won’t live up to its mission, we must force
it to do so. People shouldn’t be wearing
radioactive belt buckles or working in
radioactive office buildings.”

Only licensed facilities with barriers
to prevent any material from escaping for
500 years can accept low-level radioactive
waste in California, which has no such
facility. Hazardous waste facilities are not
deep enough to safely contain radioactive
waste. 

The DTSC already approved the dis-
posal of debris from six structures at the
site. A nuclear reactor structure has also
been demolished, but it is unclear if the
debris has already been shipped off site.
And the radioactively-contaminated pluto-
nium fuel fabrication building structure
awaits a decision. Four more radioactive
structures also await decisions on disposal.
Exposure to radioactive waste can cause
cancer and genetic mutations.

“Plutonium 239 is by far the most
dangerous radioisotope and one of the
most toxic substances known,” according
to Dr. Robert Dodge, Board Member of
Physicians for Social Responsibility-Los
Angeles. “Once it circulates and deposits

throughout the body, it exposes the blood,
kidneys, liver and spleen to its cancer-
causing alpha particle emissions.”

Consumer Watchdog revealed that
regulators at the troubled DTSC and at
DPH have been quietly allowing Boeing to
demolish all of its radioactively-contami-
nated structures at the Santa Susana Field
Laboratory (SSFL) site in Simi Valley and
dispose of the debris at sites that are not
licensed to receive low-level radioactive
waste. 

The US EPA has estimated that a per-
son exposed to the levels of radiation that
regulators and Boeing are using as
radioactive release criteria could deliver a
dose up to 45 millirem per year. That is
equivalent to 22 additional chest x-rays
per year and almost twice EPA’s limits for
public exposure from an operating nuclear
plant, but it is what DTSC, DPH and Boe-
ing have used to approve sending radioac-
tive materials offsite, Tucker said.

A report delivered to state regulators
asking them to cease and desist shows
Boeing’s own data analyzed in the report
indicate structures already demolished
were radioactively contaminated.

In April this year, at the DTSC’s
request, Boeing amended its procedures
for building demolition to include radio-
logical facilities and allow them for dis-
posal in unlicensed sites. It gave the public
no notice or opportunity to comment.

The DTSC performed no environ-
mental review of the demolition and dis-
posal plans in direct violation of the Cali-
fornia Environmental Quality Act.

Recycling companies Gillibrand of
Simi Valley, Kimco of Sun Valley, and
Standard Industries of Ventura have
received material from the SSFL nuclear
site. Debris has also been shipped for dis-
posal to the Buttonwillow hazardous waste
landfill operated by Clean Harbors Inc. in
Kern County, and to municipal or industri-
al waste landfills Azusa Land Reclama-
tion, Lancaster Landfill and Hauling, and
McKittrick Waste Landfill, according to
Boeing’s data. None of these facilities are
licensed to accept radioactive waste.
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Readers,
The average salary of a legislator

in both the House and Senate is
$174,000 per year. The average mid-
dleclass household, however, brings in
an income of $50,500 (in 2011). Back
when Obamacare was still just a glint
in our President’s eye, we were prom-
ised many things, but chief among
them were that premium prices would
decrease under his proposed plan. 

Why, then, are our lawmakers
clamoring for the taxpayers to foot a
portion of their healthcare costs?
Now that healthcare premiums and
costs are climbing steeply, Congress
has asked for, and received, subsidies
from the government towards their
healthcare costs. 

I don’t know about you all, but I
certainly don’t make anywhere near
$174,000 per year. I’m also saddled
with heaps of student loan debt in a
stagnant jobs market, but I make
enough that I won’t qualify for an
exemption or subsidy when it comes
to the requirement that I purchase
healthcare. 

So where’s my subsidy? Am I
supposed to believe that individuals
making six-figure salaries (not to
mention whatever side jobs they may
be running), can’t bear the added
cost of a plan under the Obamacare
scheme? Since when is our nation
divided into classes of individuals
with separate laws and standards
governing each? 

Sticker-shock and hypocrisy
aside, other side-effects of Oba-
macare are manifesting themselves.
UPS has recently announced that it
will no longer provide coverage for
employee spouses due to rising
costs. Clothing retailer Forever 21
has joined a host of fast food chains
such as Subway, Wendy’s and White
Castle in cutting full time workers to
part time hours in order to avoid the
requirement that they insure 30+
hour per week employees. 

Other large companies have
howled that they’re unable to meet
Obamacare’s employer mandate on
time – and President Obama happily
pushed back the implementation date
of that critical part of the law. If one
were cynical, one might suppose that
he did so to avoid the worst of the
fallout until after elections are over. 

Far from curing our nation’s
healthcare woes, Obamacare has fur-
ther complicated and burdened an
already cumbersome medical system. I
hope insurance is enough to salve the
pains of a lighter wallet, and yet anoth-
er government encroachment upon
individual freedoms. Enjoy.

gotcasters.com

Quality products at great prices!
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CASTERS ∙ WHEELS ∙ MATERIAL HANDLING COMPONENTS

got casters??®

877-496-5300

Consumer Watchdog files suit to
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encouraged two new mattress recyclers
to enter the state. 

There are plenty of old mattresses to
go around. The problem is getting them
from their end-user consumers to the
recycling facilities. Hudgins said about
38 to 40 million mattresses and box
springs are sold in the U.S. each year,
and the association believes about half
that many are discarded. However, there
are no reliable figures on how many of
these mattresses are recycled, end up in
landfills or are dumped on roadsides.
One of the statewide mattress recycling
organizations’ requirements will be to
gather data on how many mattresses are
recycled, to help give an idea of the
scope of the challenge and see how the
new laws are doing in addressing it.

The legislation’s passage in Califor-
nia is still up in the air. However, a
spokesperson for Californians for Mat-
tress Recycling, the organization ISPA
set up to push its legislative aims in the
state, said that no significant opposition
has appeared to the bill on its passage
through the state Senate. One key indi-
cator is that ISPA, which organized to
block passage of previous attempts to
pass legislation it felt was undesirable, is
behind this one. 

Given California’s size and posi-
tion as a bellwether for policies in other
states, it seems likely that more legisla-

tures will be looking at mattress recy-
cling laws if California enacts one. So
will mattress recycling laws come to all
states?

Hudgins said ISPA has already
heard from people in other states besides
the three frontrunners on this issue,
inquiring about bringing similar laws to

the table in their states. “I definitely
believe other states are going to look at
this,” he said. “We certainly expect it to
spread to others.”

Mattress laws
■Continued from Page 1
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Unfortunately, mattresses are not easily processed by many common recycling machines and methods. Therefore, much of the tear down and separation of recy-
clable components must be done by hand. 
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Whether one is managing waste or
recyclables, there is typically a need to
contain material in some manner for
ease of storage or transportation.

Containers made by E-Pak Manu-
facturing include but are not limited to
applications such as garbage disposal,
recyclables, construction/demolition
debris, landscaping debris and materi-
als, and light duty scrap hauling. 

“Our waste roll-off containers are
extremely versatile and we continue to

evolve in our manufacturing processes
via our focus on quality, service and
performance. Vertical integration in the
manufacturing process has allowed us
to engineer waste roll-off containers
from the ground up. The result is a
lightweight container with reinforce-
ment in critical areas, which allows for
maximum payload and longevity for
the container. Typical capacities range
from 10 to 40 yards, but can be custom
built to meet specific applications.
Products are available in tub style or
rectangular, open top designs,” said
Kyle Schlabach, sales manager.

E-Pak began as a custom metal
fabrication shop in 1981 and has
evolved into a “premiere manufacturer
of steel roll-off containers, trailers and
hoppers, within the waste and scrap
industries. The backbone of each
product is the quality and workman-
ship we put into each item shipped
from the factory. We continuously
work with customers to answer ques-
tions, provide innovative solutions,
and help develop products to meet
their individual needs. Dedication to
this process allows us to provide quick
turnaround times and delivery. All of
this, coupled with a competitive price,
makes E-Pak a performance leader,”
Schlabach stated.

Otto Environ-
mental Systems offers
customers a full-circle
approach in container
activity management,
whether for the solid
waste or recycling
industries. The firm
manufactures, assem-
bles, distributes, recy-
cles, maintains and
manages containers.
“We’ve noticed an uptick in activity
surrounding single stream recycling,
organic waste collection and material

recovery facilities,”
Don Groseclose, vice
president of product
sales, commented.

Their most popu-
lar residential Edge
container is available
in 65 and 95 gallon
sizes and is well-suit-
ed for recycling,
organic and general
waste streams. Grose-
close said the 95 gal-

lon Millennium product is convenient
to load, increases visibility over the top
of the cart, and is easy to control. The
35 gallon product is named Evolution
and the Classic size container holds 32
gallons of material.
Otto recycling bins are
available in 14 and 18
gallon sizes. The 18
gallon option has a
standard, black, snap-
on lid made of HDPE
plastic that is durable,
yet lightweight.

Commercial con-
tainer options include
Otto’s hybrid plastic
and steel products,
which work well with
recycling, organic and
general waste streams.
The Pioneer is a two
yard, front load type
and weighs one third
less than same size
metal containers. The Triumph can be
ordered in one to six, or eight yard
sizes, and coated steel pocket guides
are standard on all front load models
for added protection during fork entry.
The SteeLite product offers two to four
yard front load configurations and a
two yard rear load type. All have a

plastic molded body, surrounded by a
steel frame. Specialty products are
available for document security and
medical waste and litter containment.

Otto also offers container services
for the delivery, management and recy-
cling of containers. This may include
assistance with assembly, distribution
and recovery, container logistics and
maintenance, route auditing, inventory
management, container rebranding and
evaluation and even plastic recycling
programs.

Otto manages residential cart
fleets for municipalities and trash
haulers. The cart management services
encompass activities like assembly and
distribution for cart roll-out projects,
container maintenance programs, route
auditing, and used cart reclaim and dis-
posal. Otto’s roll-out carts follow ANSI

requirements and pass all ANSI tests.
“We are proud of our recently intro-
duced ColorFUSE™! branding technol-
ogy for cart bases and lids, which
accommodates the use of multiple col-
ors. This is perfect for customers who
want to maintain their brand ID colors,

Waste
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Manufacturer List
Ameri-Kart Corp
Doug Eck
800-533-2475
www.amkwastehandling.com

Bomac Carts
Melissa Dean
800-909-1147
www.bomaccarts.com

Busch Systems
Serena Brooks
800-565-9931
www.buschsystems.com

Cascade Cart Solutions
Gloria Reidt
800-968-2278
www.cascadecartsolutions.com

Conshohocken Steel Products
Shelly Brown
856-305-8999
www.consho.net

E-Pak Manufacturing, LLC 
Kyle Schlabach
800-235-1632
www.epakmanufacturing.com

DURABAC
Penny Lamarre
800-565-1723
www.durabac.ca

Haul-All Equipment Ltd.
Twyla Gurr
888-428-5255
www.haulall.com

Otto Environmental Systems
North America, Inc.
Chris Sauritch 
704-315-0012
www.otto-usa.com

Par-Kan
Terry Hill
800-291-5487
www.par-kan.com

Rehrig Pacific Company
Bill Bloch
323-262-5145
www.rehrigpacific.com

Stone Valley Container
Steve Stoltzfus
814-667-2046
www.stonevalleycontainer.com

T.M. Fitzgerald and Associates
Ginger Lipford
610-853-2008
www.tmfitzgerald.com 

Wastequip
Amanda Maeyaert
877-468-9278
www.wastequip.com

by MARY M. COX
maryc@americanrecycler.com
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E-Pak Manufacturing, LLC

Otto Environmental Systems

See SPOTLIGHT, Page 5
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A~1 SCALE COMPANY
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AVAILABLE!
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SERVICE
RENTAL

a1scalewis.com800-890-3555

4x4 5,000 lb.
Floor Scale Package:

Import $899 / US Made $1,399

We have ‘em all and we service ‘em all:

• Conveyor Systems

• Hopper Scales

• Lab Balances

• Truck Scales

• Medical Scales

• Custom Orders

or who seek to stand out in a white foil
world. Applications include: base
stamps, lid stamps, lid labels (subject
to graphics review) and barcoding,”
Groseclose noted.

Wastequip manufactures a variety
of containers for many different indus-
tries and applications including front
loads, rear loads, side loads, roll-offs,
hoppers, scrap bins and environmental
containers. “Few companies offer the
breadth of products that Wastequip
offers. In addition to our core prod-
ucts, we also design and manufacture
specialty containers for organics, used
food grease, hazardous waste, clothing
recycling and more. Our dedicated
product managers and engineers give
us the expertise to customize contain-
ers for any application. Also, our mul-
tiple manufacturing facilities allow us
to maintain inventory in strategic loca-
tions to quickly respond to customer
needs,” explained Amanda Maeyaert,
product manager, containers.

As an example, she cited the
uniqueness of their grease vault con-
tainer, which has a patent-pending lid
designed to reduce theft through the
use of a grate with a shielded lock and
a bolt-in design. The lid is also
designed so there are no edges to be
pried open. The container was devel-
oped with input from grease haulers
who are experiencing increased thefts

as the demand for alternative fuels
rises. 

Wastequip products are used by
waste haulers, municipalities, scrap
processors, construction contractors,
environmental remediation companies,
manufacturers, grocery stores and
retailers, among others. Their most
popular containers are front loads,
roll-offs and environmental containers.
Formed in 1989 through a series of
acquisitions, some of the companies
acquired have been in business since
1945.

Maeyaert said, “We’ve seen
tremendous growth in organics recy-
cling as municipalities around the
country continue to implement organic
waste disposal regulations. Customers
are looking for new and innovative
solutions for handling organic waste
and other recyclables. We’re uniquely
positioned to work directly with cus-
tomers to modify existing product or
to develop new solutions for any type
of waste or recyclable, which sets us
apart from smaller manufacturers.”

She commented that Wastequip is
also positioned to quickly respond to
customer needs when natural disasters
strike. “We have several container
facilities throughout North America,
which allows us to scale capacity
quickly to provide priority production
scheduling for customers who require
roll-offs and other containers for
clean-up following hurricanes, floods
or other natural disasters,” Maeyaert
stated.

Spotlight
■Continued from Page 4

The other day I saw a young woman texting while driving. I was so angry with her
complete disregard for the safety of the other drivers around her that I honked my
horn, flashed my brights, rolled down my window and threw my beer at her.



The U.S. Environmental Protection
Agency (EPA) updated its RE-Powering
Mapping and Screening Tool, which will
now provide preliminary screening results
for renewable energy potential at 66,000,
up from 24,000, contaminated lands, land-
fills and mine sites across the country. The
RE-Powering America’s Land Initiative,
started by EPA in 2008, encourages devel-
opment of renewable energy on potentially
contaminated land, landfills and mine sites
when it is aligned with the community’s
vision for the site. 

“We see responsible renewable ener-
gy development on contaminated lands
and landfills as a win-win-win for the
nation, local communities and the environ-
ment,” said Mathy Stanislaus, assistant
administrator for the Office of Solid Waste
and Emergency Response. “In president
Obama’s Climate Action Plan, the admin-
istration set a goal to double renewable
electricity generation by 2020. By identi-
fying the renewable energy potential of
contaminated sites across the country,
these screening results are a good step
toward meeting national renewable energy
goals in order to address climate change,
while also cleaning up and revitalizing
contaminated lands in our communities.”

Pulling from EPA databases of poten-
tially and formerly contaminated lands, as
well as partnering with state agencies from
California, Hawaii, Oregon, Pennsylvania,
New Jersey, New York, West Virginia and
Virginia, the RE-Powering Initiative
expanded the universe of sites from 24,000
to more than 66,000 sites. Working in col-
laboration with the U.S. Department of
Energy’s National Renewable Energy Lab-
oratory (NREL), RE-Powering developed
screening criteria for solar, wind, biomass
and geothermal potential at various levels
of development. The sites are tracked by
EPA and selected state agencies. 

The updated screening provides insight
into the significant potential for renewable
energy generation on contaminated lands
and landfills nationwide. For solar energy
alone, EPA identified over 10,000 contami-
nated sites with the potential to install a 300-
kilowatt solar array or greater. Based on
mapped acreage, these sites could cumula-
tively host solar energy systems that capture
greater than 30 times more solar energy than
all renewable energy systems operating in
the United States today. 

The RE-Powering Initiative supports
the transformation of liabilities into assets
for surrounding communities. Since RE-
Powering’s inception, more than 70
renewable energy projects have been
installed on contaminated lands or land-
fills. These early projects represent just
over 200 MW of installed capacity, which
could power approximately 30,000 homes,
and provide a foundation for future devel-
opment as demonstrations of the latest
technologies in both renewable energy and
remediation design.

Karl Schmidt came from Germany where he worked in the coal industry,
according to Mike Buckli, the engineering manager for Karl W. Schmidt & Associ-
ates (KWS), the company that Schmidt founded about 35 years ago in Colorado. The
company specializes in manufacturing conveyor systems.

A relative newcomer to KWS, Buckli came to the firm less than a year ago, after
working with a group that sold engineering software. His expertise with new software
and new engineering methods has helped modernize the engineering department at
KWS, which is now using 3D modeling software to design products for customers.

Bukli said that revamping the engineering department had “a lot of unique chal-
lenges” but that implementing new strategies for engineering has made the depart-
ment much more efficient. Now, designs are more modular than before, and the com-
pany is more flexible in what it can build.

While still focusing on conveyor systems, the company has built products for
industries as varied as agriculture to aerospace, and has even built conveyor systems
for carnival rides.

Much of its customer base is in the recycling industry, where KWS builds every-
thing from small systems to large ones for hauling cars into shredders, and conveyors
with either rubber belts or steel belts. Buckli said that the choice of belt material was-
n’t about what is better, but it’s about what’s better for handling a particular material.
While steel belts make sense for moving cars to a shredder, a rubber belt would make
more sense when handling wet materials.

With the improved efficiency, the company is looking at adding new types of
products to its line in the next year or so. “We can design and build anything,” Buck-
li said. “We do job shop work.”

Besides building conveyor systems, the company has been working locally to
build products designed for local businesses, including working with water treatment
facilities. “If somebody has an idea or a concept, that’s what we do.”

Another change is that engineers are no longer tied to their desks and are taking
on more of a project management role. “We try to get people onto sites to see how
things work and how they fit.” Buckli said that seeing the products being installed and
working helps the engineering team improve what they do.

“The engineers are not working in a box,” Buckli said.
That constant improvement is important, since KWS offers a satisfaction guar-

antee to its customers. “We will always make it 100 percent right,” Buckli said, “at
our expense.”

At any one time, the company might be managing a dozen different projects at
once, and an engineer might be working on three different projects at the same time.
Buckli said this also improves efficiency and produces a better product, because what
an engineer learns on one project could apply to others he is working on at the same
time – or for future projects.

Buckli said that KWS offers him unique opportunities “in a cool industry.” He
said that the team is always coming up with new ideas and there is a lot of innovation
and “lots of things you can try” right in the shop using technology rather than expen-
sive parts and materials.

By working with virtual models, he said that a few engineers can do the same
work that would take whole teams to accomplish in another facility.

“We have a really great atmosphere,” Buckli said, “where people aren’t afraid to
explore their options and ideas.” He said that he’s found that even a small change in a
system “can change the whole outcome.”

Every one of the conveyor systems KWS sends to its customers is a custom
build in some way. Some parts are modules, but “we do custom hard-to-fit stuff” for
many customers. 

“We hardly ever put equipment into a new building with a flat floor,” Buckli
said. Systems have to be built to fit the customers’ material-handling needs as well as
their available space. “It’s a niche market,” he said of the company’s willingness to
design products for individual customers.

Most of KWS’s products are trucked to customers, but the company has cus-
tomers worldwide, “as far as anybody wants to send it,” Buckli said.

He said that the overseas market is very different than in the U.S. where automa-
tion makes obvious sense when labor costs are high. In areas where labor rates are
low, it’s harder for the customer to see the ROI for putting in a machine, even when
it’s obviously more efficient.

Buckli said that it can be a challenge to explain to customers how automation
will save them money in the long run – but it’s a challenge he enjoys. And at the same
time, he sees that KWS’s products are helping to keep materials out of landfills and
turned back into useful products.

While the conveyor industry has been around for a long time, Buckli says they’re
going to be around for a lot longer, and he feels that for him, the industry is “what’s
exiting, what’s cool – it’s the right place to be.”
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A Closer Look

Karl W. Schmidt & Assoc., Inc.
Mike Buckli • 303-287-7400

by Donna Currie

Events Calendar
September 15th-17th

Waste Conversion Technology Conference &

Trade Show. Hyatt Regency Mission Bay, San

Diego, California.

800-441-7949 • www.waste-to-fuels.org

September 17th-19th
WASTECON. Long Beach Convention Center,

Long Beach, California.

800-467-9262 • www.wastecon.org

September 23rd-25th
23rd Annual ARC Conference & Trade Show.

Best Western Inn of the Ozarks, Eureka

Springs, Arizona.

866-290-1429 • www.recycleark.org

September 25th
Upper Peninsula Recycling Coalition Meeting.

Bay West College Campus, Iron Mountain,

Michigan. 906-786-9212 • www.uprecycles.com

October 13th-15th
Educational Conference on Litter Control &

Solid Waste Management. Canaan Valley

Resort, Davis, West Virginia.

304-926-0448 •  www.awvswa.com

October  29th-30th
NERC Fall Conference. Hotel Northampton,

Northampton, West Virginia.

802-254-3636 • www.nerc.org

November 6th-9th 
ARA 70th Annual Convention & Expo.

Sheraton Downtown & Convention Center,

Phoenix, Arizona.

888-385-1005 • www.a-r-a.org

November 7th-8th
The 6th Asphalt Shingle Recycling Forum.

Westin Denver Downtown, Denver.

630-585-7530 • www.shinglerecycling.org

November 20th-21st
Canadian Waste & Recycling Expo. Palais des

Congres de Montreal, Montreal, QC, Canada.

770-984-8016 • www.canadian-waste-recycling-

expo-us.messefrankfurt.com

EQUIPMENT
SPOTLIGHT

NA
R
To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

10/13 Conveyors

11/13 Crushed Car Haulers

12/13 Metal Balers

01/14 Wood Chippers/Grinders

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

EPA screens 66,000 sites for
renewable energy potential

For additional information,
view this article on

www.AmericanRecycler.com.
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

Progressive Waste Solutions (for-
mally IESI Corporation) helped North
Texans beat the summer heat as “Heat
Wave” sponsor for a community event
in Dallas’ Design District. 

Progressive Waste Solutions pro-
vided a one-of-a-kind double dumpster
pool designed specifically for Design
District Market at Dallas Contemporary
in August. 

As temperatures topped 100° at the
indoor/outdoor all-day event, the most
popular attraction was the Progressive
Waste Solutions Double Dumpster
Pool. Guests enjoyed live music from
local bands as they chilled out in the
pool, made from two 20-yard commer-
cial containers joined in an L-shape by
a swim-up bar and complete with a
pool deck, lounge area, lifeguard sta-
tions and a full-filtration system. Cus-
tom liners were installed in the pool,
and holes were drilled in the walls of
the containers for umbrellas. The Dal-
las Fire Department tapped into a near-
by hydrant to fill each dumpster. In
keeping with the event’s artistic focus,
Progressive Waste Solutions partnered
with Dallas street art collective Sour
Grapes and local artist Sharon van
Antwerpen to paint the pool with a cre-
ative version of the company’s logo.
Cutting Edge Pool and Patio of Anna,
Texas, built the pool.

The concept of the Double Dump-
ster Pool created a wave of positive
media coverage for Progressive Waste

Solutions, with the Dallas Observer
calling it “the classiest dumpster you’ll
ever dive in” and the Dallas Morning
News running a large photo of the

logoed pool under the headline “Dump-
ster Diving in the Design District.”

“The Dumpster pool was a cre-
ative – and cool – way to support an

important local arts program,” said
John Gustafson, vice president of Pro-
gressive Waste’s south central region.

Progressive Waste Solutions encourages dumpster diving

Progressive Waste Solutions’ pool was made from two 20-yard containers specially outfitted for summer fun. A full filtration system kept divers and dumpster water
clean, while umbrellas kept swimmers shaded. 

PHOTO COURTESY OF PROGRESSIVE WASTE SOLUTIONS

Connecticut company pays
for hazardous waste violations

The owner of Meriden Enterprise
Center has agreed to pay a penalty of
$52,500 to settle EPA claims that it
violated federal regulations covering
the disposal requirements for poly-
chlorinated biphenyls (PCBs).

290 Pratt Street, LLC owns the
Meriden Enterprise Center facility in
Meriden, Connecticut. The EPA
alleged that in June 2010, PCBs were
discovered to have leaked from trans-
formers and to have contaminated soil
and concrete areas at the Meriden
Enterprise Center. The release prompt-
ed EPA and the Connecticut Depart-

ment of Energy and Environmental
Protection to require that the PCBs be
cleaned up in accordance with PCB
regulations under the Toxic Substances
and Control Act and in accordance
with Connecticut law. Under the terms
of the agreement, 290 Pratt Street,
LLC will promptly complete any
remaining PCB clean up requirements.

PCBs are persistent in the envi-
ronment and are suspected carcino-
gens. Exposure to PCBs can cause
effects on the immune system, the
reproductive system, the nervous sys-
tem and the endocrine system.

An artist received a call from the gallery that was displaying his work. The gallery
owner said, “I have good news and bad news. A fellow came in this morning and
asked if your work is the kind that would increase in value after the artist’s death. I
sad yes, and he bought all 15 paintings. The bad news is that he’s your doctor.”



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details, see it running.            $825,000

WILLIAMS 60 X 60 METAL SHREDDER
Complete thru UMO. Stored in a warehouse and ready to ship and 
assemble.                                                                                                           CALL!

3000 HP AUTO SHREDDER 87 X 106

NEW!

Completely rebuilt by dealer. Pictures prior to rebuild. Very nice shear at 
a very good price.                                                                                       $78,500

2006 LABOUNTY MSD 3000 SHEAR

Approximately 25,000 hours. Main shear tower rebuilt 1,000 hours ago. 
New knife seat 500 hours ago. Conveyor, picking table and radial stacker 
included.                                                                                                     $520,000

MOROS H-L-1000-A SHEAR

17,000 hours, good working condition.                                              $80,000
2002 FUCHS MHL 350

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $68,000

2002 AL-JON IMPACT V AUTO CRUSHER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

723-Ton Hydraulic
Scrap Shear

PRICED TO SELL IMMEDIATELY.  $225,000.

CALL FOR A VIDEO OF IT IN OPERATION.
This machine is in EXCELLENT condition.

36” Blades
Hydraulic Power Supply with (3)75‐HP Main Motors
21’ Hydraulically Actuated Compression Box
8’ Shaker Table
32”W x 35’L Inclined Powered Belt Conveyor
Operator Shack with Control Panel, Joystick Controls
Completely rebuilt in 2010 at a cost of over $200,000.
Only used for 800-ton after rebuild

Equipped with a scrap grapple and a new Gensco 10Kw gen-set.      
6,000 hours and in good working condition.                                    $65,000

2000 JOHN DEERE WITH GRAPPLE

2,300 hours, very good condition.                                                      $115,000
2006 EZ METAL BALER


	September 2013 Main.pdf
	Sept 2013 Focus.pdf

