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In an attempt to crack down on meital
thefts, scrap dealers in over half the states
in the country are required by law to reg-
ister with an online database established
by the Institute of Scrap Recycling Indus-
tries, Inc. (ISRI). ISRI is a trade organiza-
tion representing nearly 1,600 recyclers
across the country, ScrapThefiAlert.com,
allows users to alert others of metal thefis
in the United States and Canada. After
review and validation of the submitted
alert, an e-muail is sent (o all subscribers
of the database service, within a 100 mile
radius of where the scrap metal theft
ocecurred.

Gary Bush, the national law enforce-
ment liaison and director of material theht
prevention at ISRI, reported an increase
in the number of metal thefts in 2011, As
law enforcement agencies are  not
required to report o the ISRI database,
however, Bush said the number of theft
alerts is not necessarily representative of
the total number of actual thefts.

Since  ScrapTheftAlert.eom  went
online in 2008, 5,915 alerts have been
issued, There are currently 12,066 regis-
tered users, with 4,323 of those being law
enforcement officers, Bush reported.
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Approximately 3,000 alerts were
issued by Scrap Theft Alent this year
through October, compared to 1,557
alerts during the same time period last
year. “This could be due to an actual
increase in metal thelts or an increase in

people using the system, or both,” Bush
said, The number of alerts from Junuary |
through November 14 was 3,161, By con-
trast, the number of alerts issued January
| through November 14, 2010 was 1.687.

See METAL THEFTS, Poge 4

Garbage — an untapped
source of advanced biofuels

Technology developed by Enerkem can
tum residual waste (remaining after recy-
cling and composting) into advanced biofu-
els, paving the way for a new generation of
clean fuels and energy.

Instead of occupying space in landfills,
waste is now becoming a clean power source
for cars, trucks and buses. Diverting waste
also reduces methane gas from landfills - a
more potent greenhouse gas than CO2.

Al the Edmonton Waste Management
Centre industry, government and media
viewed the technology that produces alterna-
tive fuels and chemical feedstocks by con-
verting non-recycled plastics and biomass,

The tour was sponsored by the Cana-
dian Plastics Industry Association (CPIA),
the American Chemistry Council and
Alberta Plastics Recycling Association in
Assoctation with the Annual Conference of
the Recycling Counil of Alberta and with
the support of the City of Edmonton and the
Edmonton Centre of Excellence.

“This event highlights the fact that
there are now technologies in use in North
Amenca that allow us 1o treal waste as a
resource” said CPIA  president Greg
Wilkinson.

According to Wilkinson, “We hope to
demonstrate  that proactively managing
residusl matenals within the context of an
integrated system means we can find new
uses for non-recycled plastics while on the

roadd 1o steadily increasing  Lndfill diver-
sion. These technologies may include the
conversion of solid waste 1o biofuels and
chemicals or re-capturing the cnergy for
clectricity and heating.”

Edmonton is unique in North Amenca
as it hosts one of the few fully ntegrated
waste management facilities on the conti-
nent. The operation 15 expected o help the
cily increase its residential landiill waste
diversion rate from 60 to % percent — a
tremendous municipal suceess story.

At the end of their life plastics can have
valuable future roles, as an énergy source or
1o be reprocessed into other products. Plas-
tics are too valuable to waste and initiatives
and partnerships such as this one are a
prime example of what can and is being
done to divert plastics and other matenals
from landfill.

The Waste-to-Biofuels process:

*The residue materials are shredded
and fed into a gasifier.

*The gasification process converts car-
bon-rich residues into a syngas.

*The syngas s cleaned and converted
into high-value, market-ready fuels and
chermcals,

Products such as methanol can be sold
directly or used as intermediate products
the creation of other products such as
cthanol, synthetic diesel. dimethyl ether and
synthetic gasoline.

The Plant wins
$1.5 million in
grant funds

John Edel,
director of
Chicago's ver-
tical farm and
food business
incubator, The
Plant, has been
awarded a total
of $1.5 million
in grant funds
from the Hllinois Department of Commerce
and Economi¢ Opportunity (DCEO).
DCEO awarded 2 grants 16 suppoet a com-
prehensive renewable energy system thal
will accept wp to 12,000 tons of food
scraps annually. Most of that matenial will
be spent grain from an onsite craft brew-
ery, New Chicago Brewing Company, and
from other brewenes around Chicago —
matenal that is cumrently sent to landfills.

“These grants will help us ereate 125
new, green collar jobs in an economically
distressed community — and test a new
economic model that relies on recapturing
fost resources 10 improve food production.
Further, we'll save over 3,000 tons per
year in carbon dioxide output by using a
completely renewshble energy source,”
Edel said.

T dohn Edel

See VERTICAL FARM, Page 5
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IRON AX ENVIRO-BRACK

The Enviro-Rack is the most superior
auto fluid removal and dismantling
system on the market today.
Complete fluid removal in less than & minutes!
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City of Chicago restarts
Waste to Profit Network

The City of Chicago has issued a
grant to the United States Business
Council for Sustainable Development
(US BCSD) for the re-launch of the
Chicago Waste to Profit (WTP) Net-
work, a by-product synergy project in
which  wastes and under-valued
resources at one facility are matched
with users at another, resulting in cost
savings for the participating businesses
while diverting waste from landfills,
reducing energy use and CO2 emissions
and helping create and retain jobs.

The highly successful network was
started in 2006 by the Chicago Manufac-
turing Center and the US BCSD in part-
nership with the City of Chicago
Department of Environment, the Illinois
Department of Commerce and Eco-
nomic Opportunity and the Environmen-
tal Protection Agency (EPA) Region 5.

When the network was launched in
2006 it had the objective of identifying
and facilitating waste exchanges that
would result in cost savings to partici-
pating businesses. The US BCSD has
expanded upon the former model by pro-
posing integration of an innovative pri-
vate sector financing model for viable
energy-saving synergies and collabora-
tion beyond waste reduction and reuse to

include a broad spectrum of sustainabil-
ity-related issues that directly impact the
Chicago Climate Change Action Plan.
The US BCSD intends to create a forum
for this collaboration that will meet both
in person and on-line, which will link
the Chicago Network to other US BCSD
BPS projects throughout the United
States and world.

The WTP Network addresses
Chicago’s sustainability needs by work-
ing together with Chicago area compa-
nies, institutions and City of Chicago
departments to identify and implement
by-product synergies that reduce waste
and greenhouse gas emissions and
deliver economic impact.

“The re-launch of the Waste to
Profit Network will allow Chicago and
the region to improve upon our waste
diversion strategies, reduce green house
gas emissions, and just as importantly
maintain jobs during these rough eco-
nomic times,” said Karen Weigert,
Chicago chief sustainability office. “We
can’t ignore the many success stories
that have taken place as a result of the
Network. The foundation is in place and
we must continue to build on those
accomplishments and explore ways to
improve the process.”

California Governor appoints
new director of CalRecycle

California Governor Jerry Brown
has appointed Caroll Mortensen to serve
as the director of the State’s Department
of Resource Recovery and Recycling
(CalRecycle).

For the last decade, Mortensen has
served as one of the California Legisla-
ture’s senior environmental policy con-
sultants, most recently as consultant to
the Senate Environmental Quality Com-
mittee, and advisor to Committee Chair
Senator Joe Simitian. Prior to that
Mortensen worked for more than 13
years at the California Integrated Waste
Management board.

As senior consultant for the Senate
Environmental Quality Committee,
Mortensen’s principal responsibilities
have involved analyzing and providing
recommendations on dozens of legisla-
tive proposals related to solid and haz-
ardous waste, air and water quality heard

before the committee. She was also chief
consultant for the Assembly Environ-
mental Safety and Toxic Materials Com-
mittee under Assembly Member Wes
Chesbro for two years and worked on
issues related to hazardous waste, pesti-
cides, brownfield and other related pol-
icy areas. Previously, she spent 13 years
at the Integrated Waste Management
board working in a wide variety of posi-
tions including legislative director for 4
years.

As director, Mortensen will be
responsible for implementing AB 341,
recently signed legislation that will
increase California’s recycling goal to
75 percent by 2020 and a requirement
that all commercial enterprises imple-
ment recycling programs. California cur-
rently diverts an estimated 60 percent of
generated solid waste from landfill.

United States to Asia container
freight rate increases reaffirmed

Transpacific container lines have
completed their sector-by-sector assess-
ment of freight rates from the United
States to Asia, and have confirmed their
intent to implement guidelines calling for
increases.

Chief executives of the 10 major car-
rier members in the Westbound Transpa-
cific Stabilization Agreement have signed
off on a final schedule of recommended
rate adjustments, and have indicated their
intent to adjust the rates for the following
commodities:

*Wastepaper, metal and plastic scrap

*Hay

*Hides

*Forest products

*Protein cargo (refrigerated beef, pork
and poultry)

*Agri-products (peas, beans, lentils,
grains, soybeans and related products)

*Chemicals

*Clay

*Cotton

Freight all kinds cargo

*Refrigerated cargo (miscellaneous
dairy products, baked goods, prepared
foods).

Republic Services
modernizes single-
stream sorting system

Republic Services, Inc. will invest
$20 million to modernize the single-
stream sorting system at its Southern
California recycling facility, CVT
Regional Material Recovery Facility.
Recognized as one of the largest materi-
als recovery facilities (MRFs) by volume
in the United States, CVT has served
municipalities throughout Southern Cal-
ifornia for more than two decades.

The Southern California MRF has
seen numerous enhancements through-
out the years, but this time around it will
receive a major overhaul with the instal-
lation of a brand new single-stream sort-
ing system, designed by Bulk Handling
Systems (BHS). The high-tech sorting
equipment, featuring patented screens
and optical detection technology, is
custom designed to improve operations
and recovery. RRT Design & Construc-
tion (RRT) was selected by Republic
to manage the project and site
enhancements.

According to BHS representative
Eric Winkler, Republic’s new system,
which is designed to increase capacity
from 20 tons per hour to 50 tons per
hour, is one of the largest, most sophisti-
cated single-stream systems BHS has
developed to date.

The system features a comprehensive
Supervisory Control and Data Acquisition
electrical control package, which provides
Republic with advanced capabilities in
operating and managing the process. Data
is continuously captured throughout the
system, providing real-time and ongoing
monitoring of key performance metrics
such as throughput, power consumption,
and maintenance needs. This allows
Republic to keep the system operating at
peak performance levels.

“These improvements are the first, of
a two-phased modernization project
intended to further advance Republic’s
mission to improve the environment and
help its customers reach their sustainabil-
ity goals,” said Jim Ambroso, area presi-
dent.

A new Eco-Center is also planned, to
allow MRF wvisitors the opportunity to
observe how recyclables are sorted and
removed from the waste stream and pre-
pared for shipment to mills and production
facilities.

The CVT Regional MRF, moderniza-
tion project is scheduled for completion by
the end of 2011.

Phase II of the project is under
development and is scheduled to start
in 2012.

A guy bought his wife a beautiful diamond ring for Christmas.

After hearing about this extravagant gift, a friend of his said, “I thought she
wanted one of those sporty four-wheel-drive vehicles.”

“She did,” he replied. “But where was I going to find a fake Jeep?”

Aluminum Sweat Furnaces

—An Essential Tool for Recycling Aluminum—

AKB500 AKE000

AKT000 AEGO00

Model No. Capacity Example H“ﬂ’dp:ﬂﬂ Et':mt’“"
AR IS00 B0 transmissions S00-600 1bs
AKSS00 1516 transmissions T50-800 |bs
AREO00 20-22 transmissions 850-800 Ibs
AETO00 40-45 transmissions 1,200-1,500 bs
ARSO0O0 50-55 transmissions 3,000-3,200 Ibs
AEEBS00 T0-80 transmissions 4. 500-5,000 |bs

Waste oil and gasoline burners are also availabla.
Other models and sizes avalabie to it any meed/

A (L. ) 151 (1 ] & )
* XN G

5

Al loday's fuel
price, cost of oparation
15 (2¢ per pound with
50% recovery matenal
—AK Customers Only—

Call us for the

current market rate
for sows

Aluminum King furnaces meet the industry standards and
are backed by a company with a solid reputation.

Our years of experience provide the best customer support.
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Metal thefts

=Confinued from Poge 1

[rwin Sheinbein is president of Amer-
wcan Metals Co Inc., in Mesa, Anzona. He
commented on how scrap theft has been
handled in his area. “Arizona was probably
onc of the first states to adopt some of the
more stringent laws involving the tracking
of stofen scrap, In the carly 19905, a
Phoenix police detective wanted to nd the
city of metal theft. As his practices would
often be too extreme for businesses to
wccommodate, legislation was established
that was more practical but also effective.

“In 2007, when the metal market was
beginning 1o rise and a new rash of metal
thefts occurred here and across the coun-
try, local police departments and utilities
got together and decided they needed to
update the legislation already on the
books, In that exercise, they ultimately
used mput from & group of scrap dealers
I was one of them — and a lobbying firm
that assisted us.”

Sheinbein said that as a result of that
legislation, scrap dealers are “obligated to
track the sale of nonferrous matenal worth
over $25 in value, and in doing so, they
record the driver's license number and
license plate number of the seller’s vehi-
¢cle, the fingerprint and signature of the
seller, verifying all info as it is added 0 a

NONFERROUS BALERS
reconditioned,

closed door, lnrge bore oyl

under $60k'
Nonferrous Baler IBC 1450

Completely Reconditioned, $54,900
Large sefection of GOOD, used DOWNSTROKE balers.

We sell Mcintyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators
ALCAN Flattener / Blower CP200, reconditioned!
AL-CAN DENSIFIER: CP1000, Oonp. Recenditioned.

New Low Price
for Lower-pressure ALLIGATOR
SHEARS - Ideal for radiator cleaning, etc
7" USA-made. 220v. NEW #7
raulic Alligator Shear
$5,000 prus freight

NEW 8° ALLIGATOR SHEARS
In stock!

We rebuild all
Hi-Density BRIQUETTERS
Loader, Hough w/Bucket & FORKS.

Good condition... 516,500
Wo reed logy« whn !or rvbutfdr Call umh detoils.

Need a set of CONVEYORS

FOR YOUR 2-RAM BALER?
WE HAVE ‘EME 60" with inground section.

Avallable Now: Steel Belt Z PAN conm
60" x 26°, vory strong In good condition,

MAC PORTABLE: Late 80s, runs,
AS-IS for under $S0K.

Our 215 Year - Thanks to You!

GShoughnes”

800-549-0490
TGBISI600 716646413 USA 508 CAN
CALLSHAUGHNESSY.COM

Horizontal Balers, WIDE MOUTH, some with
conveyors, AVAIL. NOW, as Is or RECOND.!

ALLIGATOR SHEARS
Aluminum

& Can Densifiers!
Equipment MANUALS Available - CALL

computerized system, and we take a photo
of the seller and the goods being sold. In
addition, if the material from the seller is
over $100 in value, we have to hold the
matenal in its original form, for seven
days, and if the matenal value 1s over
$300, we have to pay by check and mail
the paymenl to the seller,”” Sheinbein
stated.

These practices have been adopled in
many other states. In Kentucky ~ it’s a 20
day hold versus a 7 day hold, for material
worth over S100. These processes impact
cash flow and physical space for the scrap
yard buying the material, “This can be a
challenge. The ‘powers that be” don’t
always take those issues into consideration
when new legislation is put in place.
Another challenge is maintaining the soft-
ware that is used to track all of this activity
—not just processing activily, but archiving
the information as well. This kegistation is
statewide and mumnicipalities are supposed
to follow suit,” said Sheinbein. The
Department of Public Safety is supposed
to maintain & website that can be used by
law enforcement agencies to access info
and check on suspect matenal. However,
for the last I8 months, this website has not
been functioning properly. So, in lieu of
that, police must inquire directly when a
theft has been reported.

Sheinbein noted, “I think (he theft
rate for scrap has actually declined in this
arca, compared to 2010, Although the theft
rate is affected by price, that is not always
the cause for a spike, Some cases of theft
are obviously well-organized - especially
the large scale examples. Most small scale
isolated incidents are clearly carried out by
desperute individuals who just need cash
fast. Some recent cases in this arca
involved the theft of copper wire from
freeway and park hights, I am in favor of
the new laws that are in place, but as they
vary stale-to-stale - that aspect s not
helpful because thieves can steal here and
then sell in neighboring states and or in
Mexico.”

One Phoenix-area business discour-
ages thieves by placing a manuofacturer
identification on their metal products as
they are made, “Also, utilities now impreg-
nate their wire with & mark that can only
be seen with an ultraviolet light, so that is
another way to help entfy stolen serap.
Someone recently ripped out copper tub-
ing from a fire protection system and by
the tme the damage was detected, the
resulting water damage amounted 1o
$250,000. The thieves likely only got u

few hundred dollars for that matenal.
Unless prosecutors are willing to actively
prosecute and the courts are willing and
able to convict these thieves, this trend will
not slow down much. This problem is cer-
tainly on-going,” concluded Sheinbein.

D. Michae! Collins, a member of city
council in Toledo, Ohio hopes 10 help stem
a rash of catalytic converter theft in the
area. “ was contacted by an auto transmis-
sion repair shop owner, who experienced
frequent catalytic converter thefts at his
business. He requested help from the city
with the matter and the police department
confirmed to me that there was a growing
citywide problem with these thefis. 1 dis-
cussed the problem with our city law
director, to plan legislation to help with the
issue. We hope to amend existing language
regarding these matters to also include a
restriction on the sale of catalytic convert-
ers. Then, when one purchases the item,
proper identification and documentation
must be presented 1o prove who the seller
Was.,

A system is already in place in most
states (o help trck the buying and selling
of scrup metal. This amendment to that
system includes a requirement that when a
catalytic converter is resold, it must be
inscribed with the VIN number of the car
from which it came. The VIN number can
be inscribed by the vehicle owner or a
service echmcian that's involved, If a con-
verter is resold and that number has been
defaced, that wall serve as an indicator that
the convertor may be stolen. “We're mov-
ing this amendment through the proper
committee and council channels, so there's
an opportunity for any modifications that
may be needed, and we should be able 10
vole on the action and establish the
amendment reasonably soon,” Collins
said.

In Great Neck, New York, Paul
Glantz is president of the ferrous and non-
ferrous processor, Glantz Iron & Melals
Inc. Glantz said, “Scrap metal theft is not
hurting our business. There have not been
any theft problems for at least 12 years -
since we trained our supervisors. To help
reduce metal thefi, perhaps municipalities
should consider publishing a “fence list’
similar to how some cities publish & “John
list” of those who use prostitutes. Embar-
rassing those entities is a good start. |
would hope that such a list would be a
wake up call 10 those processors, as their
behavior is bad for the community and
them as well”

'Tis the geason to recycle.
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Volunteers collect recyclable materials in Tampa, Florida.

KAB's Great American
Cleanup is a success

More than 3.8 million volunteers and
participants joined hands to produce more
vibrant, beautiful and cleaner communities
during Keep America Beautiful’s 2011
Great American Cleanup. The 2011 results
have been tallied with volunteers donating
more than 5.2 million hours at 30,600
events in 16,500 communities throughout
all 50 states.

The Great American Cleanup, which
takes place annually from March through
May, succeeds because volunteers take
action towards meaningful change in their
communities. As many local and state gov-
ernment budgets tightened in 2011, those
volunteer hours are even more important.

“Americans have always risen to our
challenges, and volunteer service is an
important way that anyone can contribute
to a better workplace, a better school, and
a better community,” said Matthew M.
McKenna, president and CEO of Keep
America Beautiful.

The 2011 Great American Cleanup
results demonstrate the role of volunteers
in reinforcing civic pride:

*177 million pounds of litter and
debris were removed from public lands
and rights-of-way, including 177,000 acres
of parks and public lands (150 percent
increase over 2010), more than 12,000
acres of wetlands (16 percent increase)
and 3,800 miles of hiking, biking and
nature trails (12 percent increase).

2,800 playgrounds and community
recreation areas were improved, restored
or constructed.

6,400 illegal dump sites were
remediated.

The Great American Cleanup
encourages and emphasizes the role of
recycling in recovering valuable
resources, reducing energy consumption,
and fostering community sustainability.

*More than 290 million plastic (PET)
bottles were collected for recycling, many
through school-based programs. This total
represents a 9 percent increase over 2010.

*The 7.9 million pounds of electron-
ics collected for recycling represented a
10 percent increase over 2010. More-
over, volunteers kept 13.4 million
pounds of aluminum and steel out of
landfills through their collection efforts.

*12.1 million pounds of glass were
collected for recycling, as well as more
than 800,000 scrap tires.

Recognizing that green spaces and
gardens contribute to better economies,
healthier citizens and greater civic pride,
volunteers grabbed tools and got to work:

*5,600 beautification and greening
projects were undertaken, with 728 edi-
ble community gardens planted or
replanted.

*1.5 million flowers and bulbs, and
166,000 trees were planted to create last-
ing beauty.

10,100 graffiti sites were remediated.

For a complete list of Keep America
Beautiful national sponsors,
view this article on
www.AmericanRecycler.com.

Emergency crews successful in
snuffing fire fire in South Dakota

EPA Emergency Response crews
completed extinguishing a tire pile fire
adjacent to the Rosebud Sioux Reservation
landfill, which was burning approximately
three miles west of Carter, South Dakota
in October. The fire started as a result of
the Okreek fire which burned an 18 mile
path through the reservation before being
contained, including the landfill where the
tire pile was located.

EPA responders dug a 10 to 15 foot
wide by 5 foot deep trench along the east
and south sides of the tire pile with an
excavator. The tire pile was extinguished
by pushing it into the trench and covering
it with soil. EPA response activities contin-
ued until the south end of the tire pile was
pushed into the trench and covered with
soil and the soil cover was graded and
compacted.

Vertical farm

mContinued from Page 1

By installing an anaerobic digester
and combined heat and power system, The
Plant will create about 380 kilowatts of
electricity and 2.1 million BTU of heat —
enough to meet the full energy needs of
the 93,500 sq.-ft. facility. The digester will
allow The Plant to become independent
from the grid and produce power and heat
at between one-quarter and one-third of
current utility costs to its tenants. In addi-
tion to the craft brewery, The Plant has
plans for a bakery and aquaponics growing
systems.

“This really could become a regional
model for sustainability as well as a route
to building out this part of the economy,”
said Warren Ribley, director of DCEO.
“People are seeking more local foods and

the state is requiring at least 20 percent of
its food purchases come from local
sources by 2020. Agriculture is still inno-
vating and will continue to be a source of
new jobs if we can help local farmers and
agriculture entrepreneurs ramp up to meet
the demand.”

The total project costs are approxi-
mately $3 million and will be completed
by June 2013. About 45 percent of the
grant funds are from DCEQO’s Large Cus-
tomer Energy Efficiency grant that was
supported with funds from the federal
American Recovery and Reinvestment Act
(ARRA). The rest of the grant funds were
awarded through DCEQO’s Food Scrap
Composting Revitalization and Advance-
ment Program (F-SCRAP). Edel’s com-
pany, Bubbly Dynamics, LLC, will be
providing matching funds and expects to
qualify for about $700,000 in tax credits
authorized under ARRA.

Wi magnetech e '-.
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patented coil design

Quality
and customer service
are positive attitudes.

Experience Magnetech's

Magnetech

INDUSTRIAL SERVICES, INC.

* Magnetrac® asset management
* Custom magnet systems and spreader beams

* System inspections, troubleshooting and repairs

* Magnet rewind services - all sizes and brands

* New Magnetech brand magnets with
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OVER 60 PLUS TRAILERS SELL!

AUCTION

A & Construction Equipment

<YLY Y3 OHIO

(DELAWARE COUNTY FAIRGROUNDS)

ranny pigizen

NOTE: selling will be late model truck tractors and various types and configurations of
tandem and triaxic equipment trailers plus a varicty of construction and support equapiment.

Late Model Truck

Tractors, Various
Equipment Trailers:
Walking Floors, Dumps,
Drop Decks, Hi-Flats

HILITES: 12 TRuck TRACTORS: (3) 2001 Mack CH613
(¥/a), 2000 Mack CH600 (V/a), (6) 2000 —(2) 1999 Int'l. 400! (Va), 9
DUMP TRUCKS: 2006-(2) 2003-(2) 2001 Ford F650, 1999-1995 Ford
F800, (2) 1989 Ford F700, 2 TIPPER TRAILERS: (2) 2001 East 48ft.
(t/a), 20 WALKING FLOOR TRAILERS: (5) 2003-2001 East 48ft. (Va),
(6) 2001-(5) MAC 45ft. (Va), (3) 1998 J&J 45fL (t/a), 9 DUMP TRAIL-
ERS: 1998-(2) 1997- (5) 1995 East 391, (Va), E-Z Dump (Va),
ROLLOFF TRAILERS: 1992 Galbreath (Va), 3 EXTENDABLE
FLATBED TRAILERS: Fontaine 40ft. extends 60ft. (tri.), Roger 40ft. ex-
tends to 60fL (Va), Vulcan 40ft. extends to 60ft. (Va), 8 FLATBED
TRAILERS: (5)1995- (2) 1994 Transcraft 48ft. 40T (¥a), Monon 40ft.
(Va), 4 DETACHABLE GOOSENECK TRAILERS: (3) 2012 Witzco 50T
(tri.), Rogers 62ft. 40T (tri.), 5 EXTENDABLE LOWBOY TRAILERS:
Nelson 45ft. extends to 60ft. 75T (tn.), (4) Fontaine 42 fi. extends to 62
fi. (Va), DOUBLE DROP DECK TRAILERS: Nelson 51ft. (Va), EX-
TENDABLE DROP DECK TRAILERS: Fontaine 421, (Va), 7 DROP
DECK TRAILERS: Fontaine 42ft, 50T (tri.), Nelson 43ft. (tri.), (5) Nelson
42ft.(tri.), 4 CAMPERS: (2) Unused Holiday Rambler Mini Park Model
32SK 33ft,, (2) Unused R-Vision Mini Park Model 32SK 33ft., PLUS
WIDE RANGE OF CONSTRUCTION EQUIPMENT: HYDRAULIC EX-
CAVATORS: JCB 802.7, 2 CRAWLER TRACTORS: JD 550GTC, JD
450E, 2 TRACTOR LOADER BACKHOES: Case 590 (4x4), Case
580K (4x4), SKID STEERS, 7 TELESCOPIC FORKLIFTS: 2003 Lull
944E-42, (2) Lull B44C-42, (4) Lull 644B42, ATTACHMENTS: Skid
Steers: New 2010 Super Cut Asphalt Cutters, Pallet Forks, Stump Buck-
ets, Hay Spears, Mount Plates, Low Profile & Smooth Buckets, Tree
Booms, Backhoes, Forks, Root Grapple, Tree Boom, Backhoe, Versat-
ech Hay Spears, Root & Grapple Buckets, Frames, Stump Buckets,
Quick Attach Plates, Snow & Mulch Buckets, New 2010 Super Cut As-
phalt Cutters, Hydr. Hammer, Excavators: New 3500-5600 thumbs.

oNLINE BIDDING AvaiLaBLE! LY@

Bid On Line

Directions: From the North/South; take 1 71 1o Rig. 36 & US 37 Exit, procecd West o0
Rics. 36 & 37 for 9 miles 10 Delaware, Tum right on Rte. 23 North for 1.2 miles to the sale
site. Entrance on Jeft at the Tnndo«?,\ From the East'West: Take | 70 to 1 270 by pro
ceed North on 1270 to 1 71 to Exit for Rtes. 36 & US 37 and procead as noted above. NOTE:
Auction Entrance is off of Rt 23

SITE PHONE: (740) 363-6000
OHIO LACENSE #: 63199360809, OHIO AUCTIONEER LICIINSE ». 62199360959

Address: 935 U.S. 23 North Delaware, OH 43015.

N

.\. v

Y 2 4 A N

SALES MANAGERS & AUCT'ONEERS
Bridgeport, NY Phone: (315) 633-2944, Fax: (315) 633-8010
www.lyonauction.com

Reynolds Recycling
names the 2011 Green
Leaders Award rec;‘ipnigp?

Clemen! Rocigues,

afing officer Michael A. Carr, and memosial siof! Ashley Chrision, Henry “Kimo”® James, Jeff Connots and

In an effon 10 recognize outstanding
businesses, groups and individuals in
Hawali who are protecting and presery-
ing our patural resources through recy-
cling, Reynolds Recycling launched its
Annual Green Leaders Award Program
in 2009 and has honored such groups as
the Qutrigger Enterprise Group and the
National Kidney Foundation of Hawaii.

Now inits third year, Reynolds Recy-
cling is hononng the Battieshyp Missour
Memonial for its long standing and cffec-
tive beverage container recycling program
As a result of the pon-profit memorial’s
efforts, over 13 tons of recyclable matenial
have been diverted from the waste stream.
saving over 91 cubic yards of landfill
space since 2006 and collecting over
500,000 boules and cans.

“The USS Missouri has always
been on the front lines protecting our
country's freedom. and they continue (o
protect and preserve our natural

resources and our way of life for future
generutions through their ongoing com-
mitment to recycling,” stated Terry
Telfer, president of Reynolds Recycling.

"Since expanding our beverage con-
tiner recycling program in 2006, the
Battleship Missouri Memorial  has
diverted virtually an entire football field
of plastic from Honolulu's landfill,” said
Michael A. Carr, the memonial’s presi-
dent and chief operating officer.

“In o way, the Battleship Missoun
Memonal is the ultimate expression of
reuse. The opening of the Battleship
Missouri Memorial in 1999 represented
the transformation of an 887°, 55.000-
ton steel battleship into an economic
engine, employing move than 150 full
time and part time employees.”

Reynolds Recycling has paid out
over $3 million 10 schools and nonprofit
organizations 1o help them rise much
needed funds.

A man way driving a rig in a long line of tractor-trailers when a police officer
pulled him over for speeding. Astounded that he alone was caught, he asked, “Out of
all these trucks that were going just as fast as 1 was, why did you pull me over?™

“Hav 'e you ever gone Sishing?” the officer asked.

“Yes," Walt replied.

“And have vou ever caught ALL the fish in the pond?™

FOR SALE

Fully Complete 7,800 HP Shredder Drive System

¢ Three Natural Gas Waukesha 9390 GS116 cylinder engines, plus o
Fourth spare engine.

» 3 BAC cooling towers, 600 hp DC pony-motor starting system.
Installation & wiring prints. Excessive spare parts & components.

* Engines have recent emissions certification, Can be seen in operation.

Gershow Recycling Corporation, Long kslond, New York
631-289-6188 — Ask for Joe or Dave or info@gershow.com

sER
RRECYC

HOW
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Toledo, Ohio
moves away
from biosolids

N-Viro International Corporation
(NVIC) announced that after 22 years of
providing the City of Toledo with a
Class A biosolids program, Toledo City
Council with an 8 to 3 vote chose a
Class B blending and disposal option.

The decision provides for approxi-
mately 50.000 wet tons of Class B
biosolids to be dumped and blended on a
70 acre site located within a Confined
Disposal Facility (CDF) within the
Maumee Bay at the westernmost point
of Lake Ene. This facility was con-
structed decades ago by the Army Corps
of Engineers to dispose of contaminated
river spoils dredged from the Toledo
shipping channel. Despite strong objec-
tions to this choice because of the poten-
tial for environmental damage, the City
of Toledo stood by its decision, A letter
from CEO/president Timothy R. Kas-
moch to the Toledo City Council and
others can be viewed on the home page
of N-Viro Intemational’s website under
latest news.

Kasmoch had these remarks: “A
well managed Class B program can be
beneficial. 1 do not believe this is a well
managed program. In fact 1 believe this
decision is completely detnmental to the
health and welfare of the Maumee Bay
und Lake Erie because of the potential of
pathogen leaching and phosphorus con-
tamination resulting in clevated toxic
algac growth. Despite the loss in revenue
this will represent, management has
implemented a plan for adjustment and
future growth elsewhere, N-Viro is mov-
ing forward with its N-Viro Fuel™ tech-
nology. In my opinion, the City of
Toledo moved its biosolids program in
the opposite direction in one hasty deci-
sion,” Kasmoch concluded, “We don't
belicve the City of Toledo understands
the sertousness of this decision.”

New Jersey DEP
recognizes
recycling leaders

Recyclebank, TerraCycle and Sharp
Electronics Corp. were among the 10
winners of awards presented by New
Jersey's Department of Environmental

Let’s face it, scrap doesn’t bale itself. The Sierra S5 Evo is here to help! it's

Protection (DEP). Students from across available in two versions: with crane or with remote control, both with roll
the state were also honored for writing h ;

poems about recycling. Students: wrole off. The Evo is compact, versatile and strong. Exactly what you need to
about ways their families recycle, why take care of business.

they think recycling is important, and
encouraging everyone to recycle to
preserve resources and protect the
eavironmenl.

Awards were presented dunng the
31st New Jersey Recycling Symposium
and Awards Luncheon. This annual
event is co-sponsored by DEP and the
Association of New Jersey Recyclers,

For o st of awaord raciplents
and their oward winning ochions.
view ths articie on
www. AmercanRecycler.com.

Ph. 661-327-7073 | USA. 800-343-8503 | www.sierraintl.com
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ALTERNATIVE ENERGY

Pennsylvania DEP awards
more than $4.4 million in
alternative fuels grants

The Department of Environmental
Protection (DEP) announced that it will
award more than $4.4 million in Alterna-
tive Fuels Incentive Grants 1o 12 projects
across the state. The projects will
develop the state’s natural gas and clec-
tric vehicle infrastructure and achieve
emissions reductions equivalent to tak-
ing 10,000 cars off the road.

“These projects are terrific for the
state’s economy and the environment,”
DEP secretary Mike Kruncer said, “We
have an available, abundant, domestic,
cconomical and clean-burning source of
energy under our feet, and these projects
put those resources (o good use.”

The grants, funded by a portion of
the state’s annual utilities gross receipts
tax, will encourage new markets for
altermnative fuels, flects and technologies
across Pennsylvania. In one project, the
Clearficld County Arca Agency on
Aging will receive $86,500 to conven
four meal-delivery vans to reduce costs

and better serve the county's older resi-
dents while reducing emissions.

Waste Management Inc. will receive
$400,000 1o assist in constructing a com-
pressed natural gas fucling station in
Bristol Borough. The facility is expected
to reduce the southeast region’s annual
greenhouse gas emissions by 2,238 tons
per year.

Williumsport's River Valley Transit
will also receive a $400,000 grant to
construct a compressed natural gas fucl-
ing station that will provide cheaper,
cleaner-burning fuel to the c¢ity and
Lycoming County’s police, fire, emer-
gency response, public transit and school
bus fleets,

The Berks County Intermediate
Unit will receive $100.000 to support the
continued use of B20 blended biodicsel,
a diesel fuel that contains 20 percent
biomass, reducing the arca’s emissions
by nearly 633 tons of greenhouse gases
per year.

PRICES for HAULING
* CRUSHED or COMPLETE CARS
* HEAVY STEEL CASTINGS
* SCRAP METALS
* ALUMINUM

*TRAILERS

* ROLL-OFF CONTAINERS
*LUGGERS

CIF INDUSTRIES, INC.

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

QUALITY PRODUCTS at COMPETITIVE

EQUIPMENT AVAILABLE:

* STACKABLE / ROTATABLE CONTAINERS
| ALL TRAILERS FEATURE

HEAVY-DUTY HINGES on TAILGATES,

REINFORCED FRONT HEADACHE RACKS

& LEAK-PROOF or DRAIN OPTIONS!

We offer EXPERTISE in STANDARD or

CUSTOM PROUCTS PER CURRENT DOT

 REGULATIONS...

CONTACT US FOR A QUOTE TODAY!!

888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
618-635-2010 / 618-635-2786

WE OFFER 40+ YEARS
EXPERIENCE, PROVEN
DEPENDABILITY & BEST
PRODUCTS & SERVICE!

.

" ‘\-\\

4

Purchase a gift subscription
for someone special today.

877-777-0737 E
www.AmericanRecycler.com

Subscription Specials Available Now! Call Today!

Feasibility of sorghum fuel tested

Chromatin Inc.., a biomass supphier
with operations in California, and Con-
stellation Energy. a power company
headquartered in Maryland, have agreed
to study the feasibility of buming
sorghum as an alternative fuel at two
power plants in California, The plants
are jointly owned by Constellation and
North American Power Group.

Constellation  understands  the
potential for becoming sustainable with
sorghum as an energy crop. “We were
attracted to sorghum biomass because it
offers potentially high energy content,
and can be handled in our plants with
only minor modifications to our equip-
ment,” said Steve Gross, managing
director of West Region operations for
Constellation Energy’s Power Genera-
tion Group.

Chromatin is growing three ficlds of
sorghum, which has high energy content
and can be grown on marginal lands,
Chromatin’s first sorghum crop grew

more than 12 fect high in less than three
months. The company plans to harvest
the crop in Seprember and October, with
other fields under production for future
biomass supply. The harvested sorghum
will be test-bumed to determine whether
the fuel source will feasibly generate
clectricity.

The sorghum-powered  plants,
referred to as the Rio Bravo planis, are
located in Bakersfield and Fresno. Rio
Bravo Poso, in Bakershield, currently
uses coal and petroleum coke, while Rio
Bravo Fresno burns ag residue and con-
struction and demolition debnis.

“Califorma requires load-serving
entities generate 33 percent of their
power from renewable sources by 2020."
Gross said. “If we can rely more on sus-
tainable biomass to fuel our plants and
capture greenhouse gases, we would be
taking important steps toward generating
the clean power that is the cornerstone of
California encrgy policy.”

Berlin builds new biomass plant

Berlin, New Hampshire is starting
production of a new $275 million, 75
megawatt plant which is expected to begin
generating power in 2013, selling it
New Hampshire Public Service under a 20
year power purchase agreement,

New Hampshire Governor John
Lynch, New Hampshire Department of
Resources and Economic Development
Commissioner George Bald, and Berlin
Mayor Poul Grenier were among the state
and local officials in attendance at the
groundbreaking,

Burgess BioPower sits on  the
Androscoggin River in downtown Berlin
on the former site of the Fraser Papers
pulp mill, which closed in 2006, The bio-

mass plant will bum approximately
750,000 tons of low-grade wood per vear,

“The construction of this new bio-
mass power plant will bring jobs to the
North Country, and increase the amount of
renewable energy used in New Hamp-
shire,” Lynch sawd

The project has had its barriers
including local opposition, as well as dis-
agreements with six independent biomass
power plants in the state also vying for
PPAs with PSNH. An agreement was
reached among Cate Street Capital, PSNH
and the six plants in August, allowing
development of Burgess BioPower 1o con-
tinue.

30 wind turbines ordered for Oahu-
based Kawailoa wind project

First Wind. an independent wind
energy company, announced that its sub.
sidiary, Kawailoa Wind LLC, has final-
ized an agreement with Siemens to
purchase 30 SWT-2.3-101 wind turbines
for the company’s proposed 69 MW
Kawailoa Wind project.

The proposed 69 MW Kawailoa
Wind project will be located on the
Kawailoa Plantation lands above
Haleiwa on the North Shore of Oahu.
The project s designed to provide a
source of clean, renewable energy to
approximately 14.500 Oahu homes. and

The project began construction in late
2011.

First Wind's Hawaii project,
Kawailon Wind will feature a compre-
hensive Habitwt Conservation Plan to
provide a “net benefit” to the natve
species that may be impacted by the
project.

First Wind has developed and cur-
rently operates wind ¢nergy projects in
the Northeast, the West and in Hawaii,
with a total installed capacity of 695
megawatts and another 181 megawatts
in construction.

Lime Energy builds gas-to-energy plant

In conjunction with Charlotte
County's Solid Waste Division, Lime
Energy has installed 2 GE Jenbacher
engines that  will  produce 2.8
megawatts of electricity capable of
providing power 1o almost 4,000
homes.

There are currently over 3,000
landfills in the United States and
together, they account for 20 percent
of all methane gas emissions. The

methane gas produced by landfills
is a prime contributor to the green-
house effect and is 20 times more
harmful to the atmosphere than carbon
dioxide.

While consumers and corporations
alike struggle with future methods of
disposing trash, existing landfills pose
an opportunity 1o create a positive
resource from harmful waste.
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Plastics Environmental Council to develop
biodegradation standard for additives

The Plastics Environmental Council
(PEC) announced the sponsorship of a
rescarch study to produce the first stan-
dard  specification  for the landfill
biodegradation of petroleum- and natu-
ral gas-derived plastics that have been
treated with additives that enhance
biodegradation. The PEC is underntaking
the development of the biodegradation
standard specification to build conh-
dence in the efficacy of plastics additives
with regulators, consumers and busi-
nesses, Plastic additives that accelerate
the breakdown of plastic in landfills,
without affecting their performance dur-
ing use, are critically important to help-
ing reduce the volume of plastic waste in
landfills,

Despite the fact that readily con
sumer-separated items such as soda and
milk bottles are collected and recycled at
increasing rates, the majority of plastics
simply cannot be recycled for a variety
of reasons including contamination, col-
lection and logistics costs, second end-
use limitations, ¢t¢. According w0 the
United States Environmental Protection
Agency, 13 million tons of plastic con-
tainers and packaging ended up in land-
fills in 2008. The PEC's effort to
develop a landfill biodegradation speci-

fication standard is intended to address
this issue

To develop the standard specifica-
tion, PEC has partnered with Georgia
Tech and North Carolina State Univer-
sity to conduct a large-scale research
and development program, headed by a
leading expert on landfill technology,
Professor Morton Barlaz of North Car-
olina State. Professor Barlaz and his
team will study waste degradation rates
under both laboratory and field (landfill)
conditions of petroleum and natural gas-
derived plastics that have been treated
with PEC member companies” additives
to produce the standard specification,
Once developed, the standard specifica-
tion will reliably project the landfill
biodegradation rates for a given PEC-
certified product in a given range of
landfills over a given range of moisture
conditions with much more certainty
than is possible today.

“While we alrcady know from vari-
ous independent laboratory tests that our
member  companies”  additives  are
expected 1o be effective at speeding up
the biodegradation of petroleum and nat-
ural gas-derived plastics in landfills, this
will be the first-of-its-Kind study to ver-
ify biodegradation rates of plastic waste

treated with such additives under both
laboratory and field conditions,” smd
Senator Robert McKnight, PEC board
chairman. “The new standard will allow
us to develop a simple certification seal
that will inspire confidence in these
additives  from businesses, consumers
and regulators.”

While most plastics from hydrocar-
bons are recyclable, they are not
biodegrandable without the addition of
chemical additives and remain in land-
fills vinually forever. Chemical addi-
tives, many of which are approved for
use by the Food and Drug Administra-
tion, are added to the plastic resins dur-
ing the manufacturing process and do
not alter the final product’s performance,
are undetectable by the end uscr, and
producis  containing them can  be
processed through current recycling
methods,

The PEC expects the landfill
biodegradability certification seal to be
available in approximately 18 months.

PEC member companies include
Wincup, Ecologic, Bio-Te¢ Environ-
mental, ECM Biolilms, Pure Plastics, C-
Line Products, In¢,, Ecolab, and FP
Intemational.

Poll shows most support an
alternative to plastic bag ban

A recently conducted poll of Austin,
Texas, residents indicates that 72 percent
would support an alternative to the pro.
posed plastic bag ban, which if enacted,
could prevent local retailers from pro-
viding plastic bags to customers when
they check out,

More than 400 registered voters
were contacted by phone by data collec-
tion company American Directions
Group on behall of the Texas Retailers
Association (TRA) and the Progressive
Bag Afliliates of the American Chem-
istry Council.

Additional poll results:

sNinely percent of Austin residents
reuse plastic bags around their homes.

sNinety-one percent of respondents
ure aware thit plastic bags can be recy-
cled at grocery stores and retailers like
HEB, Wal-Mart, Target, Randall's, JC
Penney, Lowes and Walgreens.

*Sixty percent of residents know
that plastic bags retumned to retailers can
be recycled into useful products, such as
park benches, pienic tables, low-mainte-
nance fence posts and decking, shopping
carts, landscape timbers, and other con-
struction products.

*Only 13 percent of Austinites are
aware that plastic bags are made in
Texas, and that most reusable bags are
made overseas.

Ronnie Volkening, president and
CEQ of the Texas Retailers Association,
said the survey results bolster retailers
position.

“TRA members have worked dili-
gently with their partners to develop the
infrastructure for a market-based, closed
loop solution to managing plastic bags. A
bag ban would not significantly reduce the
peesence of plastic bags and other film in
the marketplace, but it will seriously
impair the ability 10 recyele and divert
plastic from the landfill. A ban has senous
unintended consequences: there are better
solutions available.”

Instead of a bag ban. the TRA. the
Progressive Bag Affiliates and con-
cerned citizens are proposing that the
city of Austin pursue a solution centered
around consumer education,

“Litter prevention is a gonl we
should all get behind but a ban will
impede such efforts and does nothing to
encourage folks to become good envi-
ronmental stewards,” said Rudy Under-
wood, regional director of the Amencan
Chemistry Council. “Consumers value
plastic bags. Instead of taking away the
right to use them, we'd like to work with
the Austin City Council on comprehen-
sive litter solutions and on promoting the
existing recycling infrastructure.”

In 2008, an 18-month comprehen-
sive pilot program in Austin based on the
three R's (reduce, reuse and recycle)
resulted in a 20 percent reduction in
plastic bags being provided to con-
sumers, a 74 percent increase in the
amount of plastic being recycled through
those stores and the sale of more than
907,000 reusable bags.

I don’t know why cupid was chosen to
represent Valentine's Day. When [ think
about romance, the last thing on my
mind is a shon, chubby eddler coming
at me with a weapon,

561-750-8662

www.globalmagnetics.com
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MAGNETS

for QUARRIES,
MINES & RECYCLING

CROSSBELT » IN-LINE e PULLEY
STATIONARY SUSPENSION * DRUMS
ELECTRO » PERMANENT » RARE EARTH

Top Quality » Competitive Pricing ¢ Short Lead Times
Sizes Available for all Magnet Types * Many Sizes in Stock

Unique PVC
recycling
program tested

Advanced TrimWright (ATW), a cus-
tom re-manufacturer of PVC exterior tim
products for residential and commercial
construction use, launched a new PVC
recycling program.

The program 18 the creation of Dan
Andrade, founder and CEO ol Advanced
TrimWnight, who describes the program as
a win-win for everyone, ATW is the lead-
ing re-manufacturer of PVC (polyvinyl
chloride) trimboard, millwork and mould-
ings in the Northeast, and Andrade created
the recycling program to address a need in
the industry.

According 1o the Philadelphia-based
Clean Air Council, over 7 billion pounds
of PVC matenals are thrown away cach
year; of that amount, only 18 million
pounds are recycled.

Under the program, ATW has created
a recycling box, measunng 447 wide by
44" deep, capable of holding the equiva-
fent of 52,000 16" water bottles. The com-
pany will provide these recycling boxes o
cach of their lumber yard distnbutors who
are part of this program. In all, ATW dis-
tributes its PYC products to approximitely
250 lumber yards throughout New Eng-
land and the Northeast,

All PYC material to be recycled will
be picked up by ATW and transported o
their East Taunton, Massachusetts facility,
where Andrade has contracted with @ recy-
cler who will coflect the material at the
ATW facility and recycle it

CALL US
LAST!
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Casella Waste and Altela join to treat frac water

A new joint partnership provides a
solution to the environmental issues sur-
rounding the treatment of mineral-laden
brackish water from Marcellus Shale
drilling, a problem that has threatened to
severely limit natural gas drilling in sev-
cral northeastern states.

The partnesship is between Casella
Waste Systems, Inc. based in Rutland, Ver-
mont, and Altela, Inc., a pnvately held
water desalination company in Albu-
querque, New Mexico, Together, these two
companies have partnered to solve the
environmental issue of brackish, salty
water produced from dnlling for nitural
gas in the Marcellus Shale basin that until
recently was often discharged into area
rivers, with little or no treatment for hard-
to-remove salt contaminants.

The newly formed joint partnership,
“Casella-Altela Regional Environmental

Services, LLC" (CARES) will recycle
brackish oilfiekd and natural gas waste-
water into clean distilled water for future
use by the industry. The cleaned water is
the same quality as rainwater and can be
recycled and reused by the oil and gas
industry.

As part of the joint parinership, Altela
will provide the technology 1o clean the
brackish water to a quality higher than
state and federal standards, while Casella
will provide the working infrastructuse
ancl operational facilities for the treatment
facility.

The first water treatment facility will
be located at the Casella-owned landfill
located in McKean County, Pennsylvana,
The placement of the treatment facility at
the McKean landfill provides an excellent
platform to provide a full suite of resource
solutions to the dnlling companies, includ-

ing storage for brackish and clean water.
The water treatment facility will be pow-
cred by clean encrgy generated by
methane gas captured from the landfill,

“This is a perfect environmental fit -
making pure distilled water from brackish
Marcellus oilfield water — at the same time
reducing greenhouse gas emissions for the
oil and gas industry in treating waste
water,” said Ned Godshall, Altela’s chief
executive officer. “The unique AltelaRain®
process cleans the frac water using pnima-
rily just the methane gas already coming
off the landfill - not electricity.”

Since the McKean site is adjacent to
an existing rail spur, the facility will
enable both the transport of lasge volumes
of frac flowback water to the site, and then
clean treated water back to its customers
throughout Pennsylvama and New York.
This will minimize truek traffic to the facil-

ity, and reduce truck traffic throughout
Pennsylvania.,

Altela announced that this s the first
of many facilities planned throughout the
Northeast to combine the synergies of
landfill waste energy with Alick’s recla-
mation of pure water from frac flowhack
water using low-grade heat — not expensive
electricity.  Further locations will be
announced in the near future.

Godshall said, “Alwla treats water
without electricity-intensive equipment,
instead making use of methane gas from
landfills, In addition, Altela’s technology
does not require high tempernitures or pres-
sure, as used with other desalination tech-
nologies. Altela uses a low-energy thermal
distillation method that mimics nature's
method of producing rain, and neither elec-
tricity nor pressure drives the process.”

Waste Connections reports
third quarter 2011 results

Waste Connections, Inc. announced
its results for the third quarter of 2011,
Revenue totaled $404.0 million, a 168
percent increase over revenue of $345.8
million in the year ago penied, Operating
income was $89.3 million, or 22.1 percent
of revenue, up 18,0 percent over operating
income of $75.7 million in the third quar-
ter of 2010. Net income attnibutable to
Waste Connections in the quarter was
$46.3 million, or 041 per share on &
diluted basis of 113.2 million shares. In

the year ago period, the Company reported
net income attnbutable to Waste Connec-
tions of $41.0 million, or $0.35 per share
on it diluted basis of 116.8 million shares,

Non-cash costs for equity-based com-
pensation and amortization of scquisition-
related intangibles were $8.1 million (5.0
million net of taxes, or approximalely
$0.04 per share) in the quaner compared
0 $6.5 million ($4.0 million net of taxes,
or approximately S0.03 per share) in the
year ago period,

‘CanSort’
Air-Less Metal & Magnetic

Sorting Machines

‘Cansort’ offers
a complete line
of Rare Earth
Neodynium
Eddy Current
Separators,
Magnetic Products
and (see inset)
Alr-Less Narrow-
Finger Machines
for E-Scrap
Sorting.

The ‘Cansort’
FINES Metal
Recovery
Machine is
also available.

Covanta profits increase on
strong recycled metals pricing

Covanta  Holding  Corporation
reported financial results for the 3 and 9
months ended September 30, 2011,

For the 3 months ended Scplember
30, 2011, operating revenues increased
to $432 million, up $29 million or 7 per-
cent, from $403 million in the prior year
comparative period. Two-thirds of this
increase is attributable to higher con-
struction revenue related to the Honolulu
expansion project.

The remainder of the increase was
driven by strong recycled metals pricing.,
contract escalations and higher tip fee
pricing and volume. These increases
were partially offset by lower debt serv-
ice pass through revenues, lower energy
revenues from biomass planis and lower
energy pricing.

Operating expenses of $345 million
declined 3 percent from $S357 million in
the prior year comparative penod as
higher construction costs in the current
quarter partially offset $32 million of
asset write-downs in the third quarter of
last year.

Adjusted EBITDA of $152 million
was up 82 million compared with last
year's third quarter of $150 million as
increases in recycled metals revenues
and waste revenues were oftset by lower
debt service revenue and lower contribu.
tion from our biomass lacilities.

Free cash flow was $106 million in
the third quarter, an increase of S11 mil-
lion compared to $95 million in the prior
year comparative penod, primarily
attributable to an improvement in work-
ing capital, which was partially offset by
i YEUT OVEr Yedr INCrease in maintenance
capital expenditures.

Adjusted EPS for the guarter was
$0.24, which was flat with last year's
third quarter, as the lower number of
shares outstanding due to the company s
common stock buyback program and
improved operting income, were offset
by higher interest expense and a higher
cffective tax rate,

For the Y months ended Sceptember
30, 2011, towl operating revenues
increased 5 percent to $1.220 million,
Free cash flow was 5215 million for the
year-to-date period compared to $236
million for the same period lasl ycear.
Adjusted EBITDA was $346 million
compared 1o S341 million for the same
period last year and Adjusted EPS was
$0.26 compared 10 $0.24 Adjusted EPS
in 2010.

During the quarter, Covanta repur-
chased $81 million in common stock, or
5.2 million shares (3.6 percent of the
company’s outstanding shares), al a
weighted average cost of S15.58 per
share. Aggregate repurchases since June
2010 total $300 million, or 18.7 million
shares, representing 12.1 percent of out-
standing shares. The company also paid
a quarterly dividend on July 6, 2011 and
declared another quarterly dividend
which was paid on October 14, 2011,
both for $0.075 per share. During the
quarter.,

Covanta also increased its share
repurchase authorization by $100 mil-
lion, bringing the total authorized
amount to $400 million. Covanta has
now retumed $565 million to sharchold-
ers since the inception of its shareholder
return program in the third quarter of
last year.

‘Cansort’ Air-Less Metal Sorting Machines
are supplied with vibration feedors.

All CanSort Machines available from 24 - 120" wide. Call today!

Henry A. Wiltschek Inc. 215K
ey & Witacheb hawiltschekinc.com Virginia M. Konrad
honrywaltschok@belinet ca 888-51 8-8469 vlotvtdq-tuobm 7.Lom

Qur family took shelter in the basement after hearing a tornado warning. My hus-
band told evervone to stay put while he got his cell phone out of the car, in case the
lines went dead.

He didn't return for the longest time, so | went looking for him,

I ways upstairs calling his name, when | heard our answering machine click on.
"Hi," a voice said. “This is Dad. I locked myself out of the house!"”



ECOvania
launches
new facility

Covanta  Encrgy  Corporation
launched a new business 10 responsibly
recycle and dispose of electronic waste,
ECOvanta is a state-of-the-urt recycling
facility that properly recycles electronic
waste such as computers, monitors,
mobile phones, prnters and televisions,
The facility safely manages end-of-life
clectronics using @ combination of
manual disassembly and an automated
shredding system to separate materials
into commodities for recycling.

E-waste is the fastest growing seg-
ment of the municipal waste stream in
the United States with over 3 million
tons of clectronics generated each year,
of which only 14 percent is recovered
for recycling. The rest typically ends up
in landfills. Electronics should not be
disposed of in the trash because most
contain heavy metals such as lead, mer-
cury and cadmium,

ECOvanta has successfully passed
audits and has been recommended to
receive the R2Z and ISO 14001:2004
certifications, These rigorous third-
party certifications ensure that c-waste
is being recycled responsibly and sus-
tainably. Everything that comes through
the ECOvanta facility is sold or recy-
cled as a processed commodity accord-
ing to R2 standards. ECOvania also
audits all downstream vendors 1o ensure
that they too are recycling correctly.

ECOvanta also offers secure
destruction services for customers who
require assured and centified destruc-
tion of their electronic equipment. Cus-
tomers can follow the secure chain of
custody process 1o track and identify
material as it moves through the sys.
tem.

The process eliminates risks to
information integrity by completely
sanitizing hard drives or other storage
media using a leading software pro-
gram that meets all regulated destruc-
tion standards prior 10 manual
disassembly and shredding.

Sony builds

new website

Sony Electronics made it easier to
trade-in or recycle old or unwanted con-
sumer electronics products for free in a
socially and environmentally responsible
manner through one simple o use website
al www.sony.com/ecotrade.

The new website is designed to help
consumers ikl the best way to trade-in or
recycle both eligible Sony and non-Sony
products for eredit towands the fatest Sony
clectronics products,

A drop-off center locator helps con-
sumers find the nearest recycling center.
For those located more than 25 miles from
a drop-ofl’ center, Sony offers free ship-
ping for items thit wesgh less thun 25 1bs,

KEEPING IT SIMPLE.

BUILDING IT STRONG.

December 2011,

\* John Cunningham

Cunningham Metals

Russellville, Arkansas

A1l




We have models starting at just $110,000

for a full lid crusher with diesel power!

Our Newest

HIGH OPENING = SUPER SPEED

BUILT-IN FEATURES INCREASE PRODUCTIVITY AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote

Super Speed
Performance
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WARRANTY!
BUY FROM A NAME YOU KNOW AND TRUST

R.M. Johnson Co. * Annandale, Minnesota
:l'g.!l 800-328-3613 | 320-274-3594 | Fax: 320-274-3859

EZCrusher.com | davev@ezcrusher.com
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DADE Cap ital Corp. M_Dl , Visit DADECapital.com for a
800_823 9688 Capital Corp complete list of current equipment

Perrysburg, OH @ and more photos.

2008 E-Z Baler

2,800 hours on the baling chamber
4,600 hours on the engine
Baler is in EXCELLENT CONDITION!

2006 MAC CRUSHER 2008 E-Z METAL BALER AL- JON400METAL BALER
Excellent condition with 2,695 hours. §119,000 In great condition with ONLY 2,800 hours. Very nice. $130,000 Geeat condition and very sharp, runs well. §105,000

2002 FUCHS MHL 360 1998 MAC CRUSHER 1989 PETERBUILT 357 WITH 3306 CAT
Good condition. Fresh motor and main pump. $195,000 With automation. BIG 24" opening. In great condition 595,000 1994 Serco 270 with gen-set, magnet and Grapple. $75,000

1988 HARRIS HRBS 2002 OVERBUILT MODEL 10-HS REBUILT EC2 RAM BALER

Yery good condition. Recently relined, no Jeaks, Can be seen numning. Portable car arusher, Gas GM 5.71, 14,000 hours In great shape, 150hp, 12 cylinder, PLC upgrade, soft start. Excellent for OCC, high grade
$95,000 $102,000 papes, LDPE film, and shrink wrap. $120,000

2004 MACCRUSHER 1997 SIERRA 700-TON S/L/B 1996$lERRA 5007 SHEAR/lOGGER/BAlER
One owner. Immaculate, loaded. Low hours 4,400. $110,000 17,000 howrs, electric power. Runs well $440,000 Low hours, new pamp, new seals, radial stacking conveyor.  $195,000
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Gondola Traller

Standard Features

* Choice 0ok 4', §', 6', or 8' side walls
*» 22.5K tandem axles with 1 Axle ABS brake
* 3 Leaf heavy duty spring suspension, closed tandem

* D.O.T. approved conspicuity tape & rubber mounted lights

* Manifest holder

« Anti-sail mudflaps

* Sealed wiring system - designed for Maurer by Trucklite
* 2-speed landing gear

* Polyurethane primer with PPG Urotec paint

* Phosphate washed for superior paint adhesion

Lakes Enterprises, INC. DBA

AURER
ANUFACTURING

www.maurermig.com 888-274-6010

Preliminary steel imports
decline in September

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS

BY COUNTRY OF ORIGIN :

2011 2010 % Change 2011

Annual(est)  Annual Annual vs, 2010
SOUTH KOREA 212 200 454%
JAPAN 19 9 1479 1,325 1.6%
CHINA 107 120 1,259 858 46.7%
GERMANY &4 81 956 879 87%
TURKEY B 51 758 582 04%
INDIA 4 84 736 M 32%
NETHERLANDS ) % 4amn 54 150%
All Others 1022 111 13618 11,906 144%
TOTAL 1,662 184 22.245 18,857 18.0%

Based on preliminary Census Bureau
data, the American Iron and Steel Institute
(AISI) reported that the United States
imported a total of 2,238,000 net tons
(NT) of steel in September, including
1,662,000 NT of finished steel (each down
9 percent from August final dita). Finished
steel import market share in September
was an estimated 20 percent and 1s 22 per-
cent year-to date (YTD),

Key fhinished steel products with sig-
mficant import increases in September
2011 compared to August include standard
raals (up 100 percent) and tin plate (up S0
percemt).

Major products with significant YTD
import increases vs. the same period last
year include cut length plates (up 52 per-
cent), plates in coils (up 34 percem), hot
rolled bar (up 28 percent), oil country
goods (up 25 percent), reinforcing bar (up
24), cold n\llcd sheets (up 23 percent) and
line pipe (up 22 percent).

In September, the largest volumes of
finished stecl impons were from South
Korea (212,000 NT, up 6 percent), Japan
(119,000 NT, up 26 percent), China
(107,000 NT, down 11 percent), Germany
(64,000 NT, down 22 percent) and The
Netheriands (59,000 NT. up 127 percent).

WE BUY FOIL LAMINATES

PAPER FOIL
POLY FOIL
BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT METAL INDUSTRIES
www.foilfoil.com 203-736-0790

sales@ctmetal.com

P.‘ 110y
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4

*xmlync removal tool!

Qur Products are Powerlful & Easy-to-Use.

Bullding the best products on the market for over 20 yoars.

800-999-8100 or 480-789-3893
\ supershears.com / NEW fax# 480-304-4870 ;

1
Don't buy a copycat, buy the

Original Supershear
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Playground made with 100
percent recycled materials

CalRecycle challenges

Frog Lake, a small community
located in Alberta, Canada, now has a
safe and sustainable playground for its
1,000 residents to enjoy. The playground
was built using only 100 percent recy:
cled matenals, including Pinnacle rubber
mulch which was selected for the play-
ground’s safety surfacing,

Manufactured by LTR Products, a
subsidiary of Pittsburgh-based Liberty
Tire Recycling, Pinnacle rubber mulch
comes from recycled scrap tires, making
it an innovative and eco-fnendly alterni-
tive to wood mulch for landscaping and
playgrounds.

“In Canada, year-round harsh
weather conditions put wood mulch
safety surfaces at nisk for deterioration
and freezing,” said Brad Pittam, general
manager, LTR Products. “With Pinnacle
Rubber Mulch, the Frog Lake commu
nity will have a playground that is safe
throughout the year as our rubber mulch

doesn’t absorb water and freeze nto a
solid block like wet wood mulch can,
When you compare the expense of mul-
tiple applications of wood mulch with an
up front purchase of rubber mulch, Pin-
nacle Rubber Mulch actually costs up to
65 percent less over a nominal 5 year
penod as it resists floating, blowing
away and deterjorating.”

More than 96,000 Ibs. of redwood
Pinnacle Rubber Mulch were installed at
the new Frog Lake playground. As &
playground safety surface. a 6™ layer of
Pinnacle Rubber Mulch will cushion a
child’s fall from as high as 16", provid-
ing up to 50 percent more fall-height
protection than wood mulch using halt
of the material

As an eco-friendly product, Pinna-
cle Rubber Mulch not only saves trees
from the shredder, but also provides an
outlet for the millions of scrap tires col-
lected and processed annoally.

Schreiber appointed to board of
the Society of Plastics Engineers

Lehigh Technologies, o manufasturer
of sustaimable, micronized rubber powders
(MRP), announced that William Schreiber,
technical director of plastics for Lehigh,
has been appointed board member of the
Society of Plastics Engincers (SPE), Plas-
tics Environmental Division

According to SPE’s Plastics Environ-
mental Division, ils mission 1s to provide
and promotc environmental stewardship of
plastics matenals. This division 18 con.
cemed with all aspects of the recycling,

advancement of technology in the devel-
opment of recycled plastics as a valuable
raw-mitlenal resource, Over the last sev-
cral years Lehigh has been actively work-
ing in the plastics area, incorporating MRP
into  polyethylene, polypropylene and
CNEINECnng resins.

Finding additional, prixiuctive outlets
for end-of-life tires 15 an important ¢le-
ment to ending a entical environmental
problen.

“For every manufacturer that incorpo-

sustainability, bio-degradable, non-petro-  rates MicroDyne™, tires are diverted from
feum  based polymers, reclamation, landfills, and the need for petroleum-based

resource recovery, and disposal of plastic

matcnals fessens,” said Schreiber.

matenals. SPE works 10 foster the
A \ 1
J |
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#1 Bushelings per Gross 1n $3460.00] $310.00| $345.00| $350.00| $440.00
#1 Bundies Per Gross on 350001 289.00| 34000 348.00] 438.00
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#1 Copper pes pound 287 3.00 298 291 3.10
#2 Copper por pound 259 2,90 2.78 2.79 299
Aluminum Cans per pound 59 &0 &8 63 70
Auto Radiators per pound 1,60 2.00 2.05 206 2.10
Aluminam Core Radiators per pourd 4 61 b4 85 49
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3,000-mile oil change

Should motorists change their vehi-
cle’s ol every 3,000 miles? Not necessar-
iy, according o the
Resources Recycling and Recovery (Cal
Recycle), which announced the “Check
Your Number™ campaign 1o encourage
dnvers to rethink their current habits and
only change motor ol as needed

The campaign Kicked off with launch
evenls i San Francisco on November §
and Santa Monica on November 12 1o help
drivers do the right thing for their vehicles
and the environment

“With significant advances in auto
technology, it's important for dnvers to
understand that changing motor ol every
3.000 miles 15 an old default that may not
be relevant for their vehicle,” said CalRe-
cycle director Caroll Mortensen. “Fre-
quent oil changes do not necessarily mean
better performance or longer engine life
By following the manufacturer's recom.
mendations, you will not only do right by

Department of

your ride, but you'll also benelit the envi-
ronment by using fewer resources.”

A recent survey by CalRecyele indi-
cates almost 15 million Californians
change their motor o1l every 3,000 miles
or less. However, many cars can go farther.
For example, Toyota recommends an oil
change every 5000 miles for a 2005
Tacoma pickup, while General Motors rec-
ommends 7,500 miles for its 2007 Chevro-
fet Malibu,

Reduced motor o1l consumption
reduces the risk of enviconmental damage.
Changing motor o1l according (o manufac-
turer specifications would reduce motor ail
demand in California by approximately 10
million gallons per year

Motonsts can take the first step by
checking their owner’s manual or by visit-
ing Check YourNumber.org to find recom-
mended oil change intervals for popular
vehicle models.

Partnership formed to reduce freight
costs for automotive recyclers

Hollander, a supplier of business solu-
tiens for automotive recyclers, has
announced a joint promotion and develop-
ment agreement with SAY Transportation,
This partnersship offers Hollander Power-
link® customers access to SAV's Vinual
Shipping Assastant, which provides freight
shipping services leveraging negotated
rates with regional and national carmers.

“Our goal 1s to provide a complete
workflow solution for astomotive recy-
clers to mmprove their bottom line, SAV
scamlessly passes data directly from the
Powerlink Yard Management System (o
SAV’s Virtual Shipping Assistant 10 track
the delivery of freighted goods at very
competitive rates,” said Rich Launa, man-
aging director at Hollander.

Copper Wire Stripper

* [Jouble your value on scrap copper wire * Made in Canada

= Strips 120 ft per minute = Self feeding = Industrial machine

CAUTION
KEEP
HANDS

o CLEAR

888-413-3555 = www.copperwirestripper.com
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Survey shows adults see need
for car battery recycling

In conjunction with the opening of
the Socicty of Environmental Joumalists'
Annual Conference in Miami, Flonda,
SLAB Watchdog released the results of its
first national survey on the recyeling
habits and beliefs of adults in the Unmited
States. They surveyed 2,050 adults on their
views and opinions on the recycling of car
batteries and other electronic waste.

The survey showed that by a margin
of three to one, American adults recognize
the need to recycle a car battery more than
any other form of e-waste. The survey also
showed overwhelming strength for the
wdea that car batteries purchased for use in

government vehicles with taxpayer money
should be reeycled domestically. Some
survey highlights include:

*Ninety-five percent believe recycling
car batteries is an important way 1o protect
the environment from potentially haz-
ardous materials hike lead and battery acid.

*Eighty-two percent agree the car bat-
tery recycling industry provides good jobs
for Amencan workers,

*Nincty percent believe it makes more
sense to recycle batteries domestically
where stricter regulations better protect
workers and the environment.

Greg: You also want to Know
more folks at the bank than just your
loan officer, You want 10 know some
people in management. Don’t just
know your banker; get to know your
banker’s boss.

Ron: The chiel credit officer is
another person you should always get
0 know.

Greg: You need to have a lot of
relationships within your bank. Other-
wise, if your banker dies or gets hit by
a truck or moves away, you're back 1o
square one. If you're not dealing with
the vice president or above, you are
probably dealing with the wrong per-
son. But don’t treat that person badly:
you just need 10 create more relation-
ships within the bank to get to the right
person. It's important to treat the
tellers and secretanies with respect,
They've got the ear of the people you
need to do business with, and if you
don’t treat them right, you aren’t going
o get anywhere. Just like your staff
talks about clients, regardless of the
appropriateness of that, the bank staff
talks about their clients. If you are
grufl and unsociable, it's going to
color all decisions about your relation-
ship. Work on making people like you
and want to help you. Make them look
good. They will make you look good,
and in the end everyone looks good,

Ron: That's something to keep in
mind. You want to meet the people
there — the lending officer. the credit
officer, and all the other officers you
can. And you have to know that you're
comfortable with the way they're
going to treat you, The classiest banker
I ever knew was a guy named Jim
Murray, who worked at Summit Bank.
When I met with him, we always sat at

Salvaging Millions

Expanding your banking relationships
This is the seventh in a confinving series, co-authored by Ron Sturgeon
and Greg Morse, founder and president of Worthington National Bank

by Ron Sturgeon
Autosalvageconsultant.com

the round table in his office. He never
met with me from behind his desk,
He's the only banker I've ever Known
who did that. It goes back 1o the rela-
tionship. It was a philosophy of his, 1
gucss, Because typically the banker
sits behind his desk to meet with peo-
ple and some bankers, I think, use that
as a Kind of intimidating factor.

Greg: They absolutely do. In fact,
years ago, banks Kept the bankers’
desks clevated so the banker would
always be Jooking down at the cus-
tomer. It's a small, subtle thing, but it
was intimidating.

Ron: My point is that Jim had a
good bedside manner. It's important to
have someone like that on your side.
On the other hand. 1 once had a banker
introduce me to The Golden Rule: He
said that since he had the gold, he'd
make the rules. That's not the kind of
relationship you want.

Ron: | once knew a guy on the
board of directors of a bank 1 was
doing business with, and every time
my loans came up, he just beat up on
my loan application. He didn’t like me:
he didn’t like my loans: he didn’t like
my business. Finally, the loan officer
whom | knew at the bank let me know
that this same guy always questioned
my loans. So | asked my loan officer to
set up a meeling. The loan officers
brought him out and we all went to
lunch together. After that, he was my
biggest advocate, Once he realized that
I knew my business and knew what |
was doing. he liked me. It changed my
entire relationship with that bank.

In the next article, we will con-
sider whether size matters in choosing
a bank.

Remember, only you can make BUSINESS GREAT!
This article ways provided by aatosalvageconsultant.com, which was formed in 2001 by
recyclers for recyeless, to help them improve their businesses,

New lJersey joins network to
promote eleciric vehicles

New Jersey Department of Environ-
mental Protection (DEP) Commissioner
Bob Martin announced that New Jersey
has signed on as & member of a network
of states in the Northeastern and Mid.
Atlantic region that will collaborate on a
plan to promote electric vehicles and
vehicles that use alternative fuels such as
natural gas and bio-fuels to help improve
air quality throughout the region.

The goal of the Northeast Electric
Vehicle Network, a direct outgrowth of
the regional Transport and Climate Ini-
tiative, is to accelerate the development
of infrastructure such as electric vehicle
charging stations needed to drive market
demand for clectric vehicles. The net-
work includes New Jersey, Connecticut,
Delaware, Washington, D.C., Maryland,
Massachusetts, New Hampshire. New
York, Pennsylvania, Rhode Island and
Vermont

The Transportation and Climate Ini-
tiative received a $994,500 United States
Department of Encrgy planning grant to
assist in the development of guidelines
for the permitting and installation of
clectric vehicle charging stations 1o
make the charging of vehicles conven-
ient to consumers. One of the hurdles to
driving demand for electne vehicles is
cnsunng that motorists hiave convenient
locations to charge their vehicles when
driving longer distances.

In New Jersey, the DEP will con-
tinue to work in pannership with the
New Jersey Clean Cities Coalition to
engage stakeholders that include indus-
try, municipalitics, clean vehicle advo-
cates and the environmental community
to keverage existing resources and attract
private sector investment in electric
vehicles and other new clean vehicle
technologies,

Gasoline-powered vehicles contribute
to about half of New Jersey's air pollution.
By helping to move the region from a fos-
sil fuel economy to a clean energy ccon-
omy, the effort will bolster economic
growth, reduce dependence on foreign oil
and reduce air pollution.

Neardy 40 percent of New Jersey's
greenhouse gas emissions come from the
transportation sector. Cleaner vehicles and
fuels are critical for reducing statewide
greenhouse gas emissions as required by
the New Jersey Global Warming Response
Act.

A recent study by Pike Research fore-
casts that the New Jersey-New York-Penn-
sylvania region will be among the top five
metropolitan arcas for electric vehicle pur-
chases between 2011 and 2017,

Spurred by work being done at the
DEP as well as growing demand, a num-
ber of clectnic vehicle initiatives are
alrcady under way in the Garden State.
Electric vehicle charging stations have
been installed in some New Jersey munic-
ipalitics, including Montclair and Avalon,
and at Rutgers Umiversity's Piscataway
campus and at the Bergen County Com-
mumity College. In addition, companies
such as Benjamin Moore and Johnson &
Johnson have built solar-powered clectric
vehicle charging stations to power their
fleets.

New Jersey signed a declamation of
intent in June 2010 (o participate in the
regional Transportation and Clhimate Initia-
tive. This regional coalition consisting of
Il states and the District of Columbia
works o reduce greenhouse emissions,
mimmize rehance on high-carbon fuels,
improve efficiency of freight movement,
expand the use of innovative information
technology, promote sustainable growth
and reduce vehicle-miles traveled.

3 out of 4 people reading
this ad will read the headline, but
only 1 of 4 will continue reading.

Information like this impacts the

effectiveness of your advertising dollars.

Lasting Success.

877-777-0737

Creativity and Marketing Excellence
Are on American Recycler’s
Long List of Tools for

»

We go the extra mie.

www.AMERICANRECYCLER.COM
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Re-use equals recycling in
the United Kingdom

Buying re-used items like sofas and
televisions rather than buying new items is
saving UK houscholds around £1 billion a
year and helping to create jobs - but this is
just a fraction of the potential shown by
ground breaking new research from Waste
& Resources Action Programme (WRAP).
One million sofas which the cumrent owner
has finished with are re-used in the UK
every year, saving houscholds over
approximately £320 million — but this is
Just 17 percent of the total number of sofas
discarded cach year. The environmental
benefits of re-using one ton of sofas are
the same as recycling one ton of plastics,

This trend for re-using items also cre-
ates jobs in organizations preparing items
for o new life with a second owner. The
research shows the potential cost savings
for businesses are also significant. Busi-
nesses are already saving approximately
£6 million by reusing office chairs — but
this only represents 14 percent of all office
chairs reaching the end of their life.

The research is the first of its Kind to
quantify the benefits of re-using everyday
household and business items,

WRAP's CEO Liz Goodwin said that
helping the UK reap the economic and
environmental benefits of re-use will be a
major theme of WRAP'S work over the
coming year.

She said, “The research findings are
staggering, Cumrent levels of re-use create
fnancial savings 1o houscholds and reduce
CO2 equivalent emissions by one million
tons — the same as taking 300,000 cars off

the road. But in terms of potential impact,
this is clearly just the tip of the iceberg.

“The research shows a considerable
amount of re-use alrexdy wking place in
the UK - often through chanty shops,
online exchange and informally between
friends and family. The benefits to house-
hold and business budgets could be even
greater, for example if there was greater
confidence in the quality of re-used prod-
ucts, WRAP will be working to help
address these issues.”

Dr. Goodwin said the report and o
new online tool to help work out the bene-
fits of re-use were part of WRAP's work
towards identifying the full opportunities.
They look at common re-use methods —
including online exchange and chanty
shops, compared to recycling or landfill, as
well as clarifying the impact of repair. For
many of the items studied, re-use offers
greater environmental and economic bene-
fits, than recycling.

Currently, the 83 percent of sofas not
re-used are sent to fandfill or for recycling.
Doubling the number of sofas reused
could save more than 52,000 1ons of CO2
equivalent.

Dr. Goodwin comments, “Recycling
15 still crucial 1o ensure we maximize the
value of materials, as not all items will be
in a fit state for re-use, however the
rescarch demonstrates the significant ben-
cfits of reuse to the economy and environ-
ment. Before throwing something away or
buying new, it might be worth weighing up
all of the options.”

China’s Guanwei Recycling
reports third quarter results

Guanwer Recyching Corp., a manu.
facturer of recycled low density polyethyl-
ene (LDPE) located in China, reported
continuing strong demand for plastics in
China propelled a 28 percent year over
year increase in third quarter sales of its
self-manufactured, recycled LDPE core
product. Higher costs in the guarter
reduced margins, however, resulting in an
appeoximately five percent decline in year
over year net income. Through the first 9
months of the year, net income was up 29
percent on 4 39 percent gain in revenues
which included a 48 percent increase in
sales of self-manufactured recycled LDPE.

Financial highlights

«Net revenues in the 2011 third quar-
ter grew to $16,679,012, up 11.31 percent
from $14.983816 in the year carlier
penod. Sales in this year's third quarter of
sell-manufactured  recycled LDPE
advanced to $16,348.291, up 28.42 per-
cent compared with $12,730,548 a year
carhier, while sales in the quarter of non-
LDPE scrap matenals grew 26.1 percent,
Last year's third quarter included
$1,991,009 in sales of purchased recycled
LDPE.

2011 third quarter net income was
$3,375,758, or $O.17 per share compared
with $3,547.997 or S0.18 per share in the

2010 third quarter, on 20 million weighted
average diluted shares in both penods. In
the 201 1 third quarter, the Company’s cost
of revenue increased 17.34 percent year
over year 1o $11,722,192, mainly due to
higher raw matenal costs, and operating
expenses increased 7575 percent Lo
$526.604, mainly due to increased remu-
neration and staff related costs and higher
depreciation expenses.

oNet revenues rose 38.65 percent in
the first 9 months of 2011 to $46,579,286
compared with §33.594.779 in the year
carlier period reflecting 47.76 percent year
over year growth in core self-manufac-
tured recycled LDPE sales,

oNet income 1o the first 9 months of

2011 increased 28.57  percent to
§9.544,400, or S048 per share, from
$7.423,586, or $0.37 per share a year car-
lier, on 20 million weighted average

diluted shares in both periods.
*At the end of the 2011 third quarter,
cash  and  cash  equivalents  were

$15.080,995 compared with $14,940,236
on December 31, 2010, Sharcholders’
equity increased to $29.761,939 from
$19.146,812 at year end 2010 as short
term borrowings were reduced to zero
from $3.716377, and retained camings
grew nearly S10 million to $25,380,028,

Lamp recycling now
available in Canada

Veolia's RecyclePak is a pre paid recycling solution

Veolia ES Technical Solutions,
L.L.C., the hazardous waste division of
Veolia Environmental Services North
America Corp., and Osram Sylvania are
expanding their joint online program to
offer RecyclePak® recycling Kits into
Canada.

This collaboration began in 2006
when Osram Sylvania sought a lamp
recycling solution for customers” small
quantities of mercury-containing lamps
and ballasts. Veolia  Environmental
Services' RecyclePak lamp and ballast
recycling Kits provided that solution,
and the two companies launched an
industry-first web program at Green-
build that year in Denver. Working
together, they also designed and intro-
duced the first recycling Kit for small
quantities of CFLs generated by con-
SUMCrs,

RecyclePak is Veolia Environmen-
tal Services' complete pre-paid lamp
and ballast recycling solution. One
price includes cverything needed to
recycle — including shipping (o and
from a facility, packaging and recycling
and written compliance documentation.
Veolia Environmental Services” Regy-
clePak program not only provides a
convenient recycling option, it also
ensures complete compliance  with
state. provincial and local disposal reg-

ulations while reducing the nsks associ-
ated with improper storage.

At Greenbuild this year, the com-
panies announced an expansion of this
successful online program into Canada.
Customers in Canada can now tlake
advantage of the same simple, cost-
effective lamp recycling programs that
have been offered for years in the
United States.

As a subsidiary of Osram Sylvania,
Sylvania Lighting Services (SLS)
upholds that same commitment by
being the first lighting service company
to offer lamp recycling as part of every
service and maintenance contract. Each
year, SLS sends 9 million lamps to cer-
tified recycling facilities, preventing
over 114 pounds of mercury from going
into landfills.

Since beginning their partnership
back in 2006, Osram Sylvania and Veo-
ha Environmental Services have experi-
enced great success with the program,
selling enough containers to recycle an
estimated 650,000 lamps 1o date, Addi-
tionally, Veolia Environmental Sery-
ices” RecyclePak provides a recycling
and disposal solution for Osram Sylva-
nia’s electronics waste, including bat-
tenies, computer clectronics and other
mercury contaiing items,

" ON FABRIC STRUCTURES & GREENHOUSES® ;
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Call one of our ClearSpan speclallsts today at
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.
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Dick elected to Aluminum
Association’s board

B The Aluminum  Association
announced that K. Alan Dick, executive
vice-president and president of Rolled
Products North America for Aleris, has
been elecied to the Association’s board
of directors. Effective January 1. 2012,
Dick will become the exccutive vice-
president and CEO of Global Recyching
at Aleris,

Dick has served as exccutive vice-
president and president for Rolled Prod-
ucts North America since September
2009. Previously. he has served in vari-
ous other roles for Alens including sen-
tor vice-president and general manager
for Rolled Products Nodh America from
December 2007 until his promotion. He
also served as senior vice-president of
Global Metals Procurement and  vice-
president Metal Sourcing.

Before joining Aleris in 2004, Dick
was the director of mw material purchas-
g for Commonwealth Industries and
held other supply chain positions during
his tenure al Commonwealth Industries.
Before joining Commonwealth, Dick was
vice-president and general manager for
the Pacific Region of Ideal Metals, and
hegan his carcer al Pechiney SA of
Canuda. He held several positions within
Pechiney SA including vice-president
and general manager.

The one thing women do not want to
Jind in their stookingy on Christmas

maorming 1 their nwsband.
—Jocn Rivers

East Manufacturing names
regional manager

M Jim Edwards has joined East Manu-
facturing as western region manager.
Edwards replaces Ron Downs, who is
reliring,

Edwards will be responsible for
sales and support of all East product
lines. He will be assisting dealers and
flects on sales and training, as well as
working 1o expand the compuany's dealer
network in the Midwest and Westem
regions,

For the last four years Edwards has
been o Midwest sales representative for
another trailer manufacturer, Prior to that
he was a manufacunng advisor o a
major truck manofacturer where he
carned a Six Sigma Green Belt certifica-
tion. Edwards also has over 17 years of
management and/or sales expenence with
three motor carviers. Edwards will main-
tain an office in the Kansas City, Mis-
sour, anci.

Kolberg-Pioneer adds to
engineering team

W Kolberg-Pioneer, Inc. has  hired
Daniel Tolrud as an clectrical engineering
programmer in the engineening  depart-
ment,

Tolrud, who camed his Associale’s
degree n electro-mechanical engineering
from the Southeast Technical Instiule n
Sioux Falls, South Dakota, will work pri-
marily on the control systems of the FT
product line, He previously worked as
technician and electnician al energy and
clectnic companies in Sioux Falls.

Riverside End Disc Cap
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since 1981 when we patentad it
It's the industry standard.
Riverside has 15 patents but we
know that you can’t stay a winner
by resting on your laurels. We'll
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now ideas that work for you,
Innovation makes us Number I
Our customers keep us there.
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Eric Smith joins City Carton
as facilities manager

B Eric Smith, Wapello. lowa. has been
hired as recycling facilities manager of
the M1, Pleasant, Muscatioe, and Cre-
ston City Carton Recycling Facilities.

Smith oversees all operations of the
three facilities. He is responsible for
implementing a marketing plan for the
plants in order to markel products and
services offered by City Carton Recy-
cling with goals 10 maximize customer
service, vendor relations, sales and prof-
its. Smith is also responsible for buikling
needs, equipment needs, and personnel
al the recycling locations  He reports o
City Carton Recycling vice president of
operations, Daryl Russ.

Smith has over |3 years of manage-
ment experience. Most recently, Smith
was responsible for 80 teammates as the
Shopko Stores LLC, store manager, in
Burlington, lowa.

Upstate Shredding adds
fwo new executives

B Two scrap industry veteruns  have
been tapped o help lead the Upstale
Shredding-Ben Weitsman & Son Tamily
of companics tnto the next phase of
development and expansion.

Norb Klebanski, who worked for
Liberty lron & Metal for nearly 24 years
s a senior buyer, has been named com-
mercial manager for Ben Weitsman of
Scranton and Ben Weitsman of Liberty,
In his previous position, Klebanski
called on industrial scrap accounts, steel
mills, and foundries in seven states and
Canada, buying for the company s shred-
ders. He will have similar duties at Ben
Weitsman of Scrunton as well as Ben
Weitsman of Liberty, which will open
later this fall,

E.J. Watson has been hired as oper.
tions manager 10 oversee the company’s
Riverside Engineering 10,000 hp mega
shredder located in Owego, New York,
the new Riverside Engincering mega
shredder being installed at Ben Weits-
man of Rochester, and nine feeder yards.
Originally from Gary, Indiana. Watson
has more than thiny years' experience in
the scrap industry.

For the past 20 years, Watson was
chief of operations for Tube City and
Tube City IMS where he oversaw opens-
tions at new and existing facilites along
with all projects, repairs. upgrades and
new installations of processing aquipment.

Waste Connections to
increase cash dividend

B Waste Connections, lnc. announced
that its board of directors has declared o 20
percent increase in the regular quartedy
cash dividend on the company’s common
stock. The regular quarterly cash dividend,
which increases from S0.075 per share o
$0.09 per share, was payable on Novem-
ber 16, 2011, to stockholders of record on
the close of business on November 2,
2011, The board intends 10 review the
quarterly dividend cach October, with
long-term objective of increasing the
amount of the dividen).

$+S Inspection expands fo
a more ceniral location

W S+S Inspection has moved its head-
quarters from Nisgam, New York, 10 o
more central location in Bartlew, 11
nois

The move to and organization of the
new facility was managed by S+S Nonth
America gencral manager, Werner Fleps,
wheo is responsible for the elfective oper-
ation of the total S48 business in North
America, including the enhanced design
and manulactuning capability. The new
huilding incorporates an optical sorting
line for recycling customers and an
applications laboratory with a complete
range of Xeray inspection and metal
detection equipment for the food and
plastics industry sectors of the S+S busi-
ness. These facilities allow potential cus-
tomers 10 witness real time tesis using
their own materials and products, partic-
ularly important for X-ray applications
in the food indostry.

The existing sales and distribution
copability has grown with the appoint-
ment of Tracey Hanje and Tony Rampino
o strengthen the sales capability in the
food and plastics markets respectively.
Both have considerable technical and
sales expenience, know their markets and
have already made significant contribu-
ton to the continued expansion of S+ in
North Amenca.

David Curry named sales
manager at Vecoplan

B David Curry has joined Vecoplan
Integrated Controls (VIC) as the national
sles manager, Curry will be responsible
for oversecing the continued growth and
strategic development of VIC's existing
markels for OEM control panels and
complete integrated control systems.

VIC has recently expanded their

operations and Curry’s addition is a key
component of this expansion. Curry
brings a decade of sales management
experience and 21 years of field sales
experience to his new position.

Wentworth appointed
product manager for Atlas

B Mike Wentworth has been appointed
(o the position of product manager, surfsce
drilling equipment (SDE), for Atlas Copeo
Construction  Mining Techmique USA
LLC. In his new role, Wentworth will
report directly 10 Maurice Hunter, business
hine manager — SDE for Atlas Copeo CMT
USA.

Since 2007, Wentworth has served as
branch manager in Ludlow, Massachu-
sents, adding sales responsibility for New
England (o his doties i 2008, He joined
Atlas Copeo in 1994 as the service techni-
cian for the Southeast region of the United
States and was promoted (o service man-
ager for the northeast in 2000, In 2005, he
was appointed o product suppont -~ SDE,
and moved 1o branch manager two years
liter

In his new position, Wentworth will
support field sales personnel, as well as
pooviding traning to the sales force on
product festures and benefits.
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Aegis Solar Energy opens
Massachusettis office
M Acgis Solar Energy Inc. has expanded
its solar-power business and  operations
across the whole of the New England
region and opened a news sales and prog-
ect engineering office i Sudbury, Massa-
chusetts, to service its expanded clicntele.
Located approximately 20 miles
west of Boston, Acgis Solar’s new office
will be headed by Clunde Colp, who
recently joined Acgis Solar as director ol
engineering services. [n addition 1o Colp,
the office will initially accommodate
approximately 15 people. comprised of

sales, engineering and suppon stafl. The |

company’s  headquarters are focated in
Branford, Connecticul.

Executives elected to EREF
board of directors
B The board of directors of the Environ-

memtal Research and Education Founda- |

von (EREF) announced the election of 11s
newest members:.

Frank Busicchia began his career with
Oshkosh  Corporation 1 1997, as a

regional sales manuger covenng mci

Northeast United Siates; which caroe two

include McNetlus Truck & Mig. products |

when Oshkosh acquired them in 1998,
Most recently he was promoted o vice
president of sales in September, 2010

James M. Lattle has been senior vice
president - engineering and disposal at
Waste Connections sinee February 2009,
He was the division manager in Ohio,
where he was responsible for the operas
tions of ten operating companies in the
Northern Ohio area.

' Glass Packaging Institute

' names chairman of board

‘ M The Glass Packaging Institute
| announced that Joseph R. Grewe, presi-
| dent and CEO of Verallia North Amer-
ica, has been named chainmun of its
board of trustees.

Grewe succeeds Rich Crawlond,
chiel technology and operations officer
at O-1, who is stepping down from the
board after a successful (enure as chair-
man. Miguel Escobar will serve as O-I's
new representutive on the board.

Additionally, assoctate member Bill
Breunig of FMC Corporation is joining
the GPl board of lrustees, succeeding
| Scott Schreiber of OCI Chemical Corpo-
| ration, For 2012, the board of trustees
| will also include members Jim Fredlake
| of Anchor Glass, John Gallo of Gallo
| Cilass, Peter Leone of Leone Industrics,
| Deon Van As of MillerCoors, John T
Shaddox of Vitro Packaging and associate
member Bill Waltz of Strategic Materials,

NEW PRODUCT SHOWCASE

Bobceat

250 East Beaon Drive
West Fargo, ND 58078
701-241-8700
www.bobcat.com

REPLACEMENT TRACK MINIMIZES

GROUND DISRUPTION

Bobcat Company introduces new turl-friendly
replacement track designed for the compact track
loader. Tha track is designed 1o fit the T250, T300,
T320, T750 and T770 model compact track loadars.,

ldeal for landscaping applications, the flat, even
profile of the Bobceat turf track prevents the tearning and
cutling of lugs. The tracks create reduced ground
pressure, a significantly lighter footprint than conven-
tional tracks, minimal ground disruption and a reduced
risk of darage to irrigation systems and underground
utility lines.

Community Environmental

' Center receives award

W Community Environmental Center
| (CEC) has received o Service Ment Awiarnd
from New York State Encrgy Research and
| Deselopment  Authority,  annoanced
| Richard Cherry, CEC's founder and
| president.

1 The award is specifically “For dedica-
| ion and commiiment providing  encrgy
| services 1o the multifamily markel ™

l Cherry founded CEC in 1994, CEC is
| the Eugest weatherization provider under
| New York State’s Weathenization Assis-
| tance Program.

|
l
|

o
SSI Shredding Systems, Inc.
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Chicago Blower Corp,
1675 Glen Ellyn Road
Glendale Helghts, IL 80139
630-858-2600

PLUG FANS FOR HIGH
TEMPERATURE APPLICATIONS

With pre-engineered sizes to 60°, the new Chicago
Design 70 Plug Fan delivers mare volume than other
readily avaiable fans, up to 156,000 CFM. The fan is
designed primarily for ovens, kilns, dryers and many
more racirculation applications.

Chicago's Design 70 accommodates mounted
motors 1o 125 hp. Heavy braced construction easily
supports the larger motors. Because of the high CFM
capacity, many applications that required multiple fans
can now be replaced by a single Plug Fan.

Chicago Plug Fans are offered in 17 sizes from 127
to 60",

E-Crane Int'l USA Inc,
1332 Freese Works Place
Galion, OH 44833
419-468-0090
WWw.e-Crane.com

700 SERIES E-CRANE WELL

SUITED FOR HANDLING SCRAP

The 700 Series E-Crane is purpose-built for han-
dling scrap in mills and recycling centers. It is suitable
for applications such as feeding shreddars for recy-
clers, or filling baskets in mill operations. A single 700
Series E-Crane can do the work of multiple smaller
matenal handlers, delivering reduced cost-per-lon of
scrap handled per hour for end users.

The E-Crane's design requires less maintenance
and the structure is guaranteed for the life of the
aquipment, The E-Crane has more oulreach and can
pile scrap higher than matenal handlers, yet has a
small footprint and requires méinimal foundation work.

Mettler-Toledo, Inc.
1900 Polaris Parkway
Columbis, Ohio 43240
800-638-8537
www.mt.com

METTLER TOLEDO'S FULLY-

INTEGRATED BATCH TERMINAL

Mettler Toledo introduced the new IND780batch
stand-alone batch confroller which combines
advanced batching control technology while adhering
1o the ISA SP-88 Batch Standard.

IND780batch optimizes batch processes with con-
sistent, accurate matonal transfars, to minimize mate-
rial waste, improve batch quality, and yield increased
profits, It is a powerful and flexible stand-alone termi-
nal for single or multi-scale baiching applications. It is
a flexible controller providing both manual batch oper-
ation or fully-automated batching control,

RAYCO Mfg., Inc.
4255 East Lincoin Way
Wooster, OH 44691
800-392-2686

www.raycomig.com

RAYCO’S NEW 12" GAS POWERED

BRUSH CHIPPER

Rayco’s new 12” gas-powered chipper is compact
and lightweight, tipping the scales at just under 4,700
Ibs. It 15 powered by an 89 hp GM gasolina engine
and equipped with an AutoClutch, spring adjusted
clutch.

RAYCO’s X-Charge discharge fan maximizes dis-
charge velocity to prevent plugging. The 20-inch
diameter feed wheel is driven by a planatary hydraulic
drive motor. The chipper throat is 20" wide, so it can
accept crotches more easily than competitors.
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Florjancic appointed to
Liberty Tire's board

B Libenty Tire Recycling, a provider of
tire recycling services in North America,
appointed Fred J. Flogjancic to the com-
pany’s board of directors.

Flonancic served as CEO and presi-

dent of Safety-Kleen, a parts ¢leaner, |
| responsible for managing the overall oper-
' ations, including implementing programs
| designed 1o provide direction and structure
Florjancic joined the company from |

industrial waste management and oil recy:-
cling and re-refining company in North
America, from 2004-2009.

SPX Cormp., of Charlotte, North Carolina,
where he served as president of ils spe-
cialty engineered products group since
2001, and was responsible for six com.
panies that manufactore industrial filters,

to SPX. he spent 15 years with
Brunswick Corp., beginning in 1985 as
vice president of finance and treasurer,
and later serving as global president and
CEO of the indoor recreation group.
Florjancic serves on the board of
directors of Elkay Manufactuning, where
he 1s chairman of the finance committee,

and is chairman of the board for Ramsey |
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Veolia names new CEO to
Industrial Services Division
B Veolia Environmental Services North
Amenca  Corp.  appointed  Darryl

| Schimeck to president and CEO of Veolia

ES Industnal Services, Inc,
As president and CEO of Veolia ES
Industrial Services, Schimeck will be

to ensure the company's growth.
Schimeck joins Veolia from Atlantic
Plant Services, Inc. and United Anco Serv-

| 1ces, Inc., both members of The Brock
| Group family of industrial services com-
| panies, where he has served as president
hydraulics and capital equipment. Prior |

since 2008. Prior to that, he was pressdent
and CEO of K2 Industnal Services, Inc.,

| and executive vice president of Kenny

Industrial Services, Inc.

He started his carcer with Waste
Management, Inc,, where he spent 16
years and held several positions of

| increased responsibility in business devel-

Ul"lllt‘l]l and npcmllnnul llIln&lSCl“Cﬂl.

Enerkem adds MacDonald
as new board member
B Encrkem Inc. has announced that

Larry MacDonald has joined its board of
directors. MacDonald spent 30 years at

| NOVA Chemicals Corporation in senior
| executive functions.

Larry MacDonald was senior vice
president and CFO when he retired from

NOVA Chemicals in December 2009,

Harris hires new vice

- president of finance

M Hams welcomed Colin Thackray to
the Hamis team as vice president of
finance. Thackray's responsibilities will be
1o lead the accounting and I'T departments.

Thackray joins Hams from a back-

| ground In manufacturing, most recently
| working with Supenor Essex Magnet Wire
| division. He has over 13 years corporile

finance experience.

Events Calendar

January 17th-20th
US Composting Council 20th Annual
Composting Conference and Exposition.
Renassance Holed, Austin, Texas.
631-737-4631 « www.compostingcouncil.org
January 26th-27th
MiaGreen Expo & Conference, Miam| Beach
Convention Center, Miami, Beach, Flonda
3054120000 « www.miagreen.com

January 31st-February 2nd
4th Annual Solar Power Generation USA
2012. Rio Al Suites Hotel and Casino, Las
Vegas, Nevada. 702-430-1832
www Ssolanowergeneraionusa.com

February 1st-2nd
8th Annual Clean-Tech Investor Summit.
Renassance Esmeralda Resont & Spa, Indian
Wells, California.
516-882-5143 » www.ceantechsummit.com

February 8th-Sth
The Road to Zero Waste Conference.

Doubletree Hotel Austin, Austn, Texas.
800-926-3976 = www.swana.org

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA ond DISCOVER.
ALL CLASSIFED ADVERTISEMENTS MUST BE PAID N ADVANCE

J ADVERTISEMENTS

Text Classifieds
$50 foe up 10 50 words
Add §1 each additiona! word

Display Classifieds
$65 per column inch depth,
2.5 wioth

Auto Recycling

2006 BIG MAC PORTABLE CRUSHER
For Sale, 2695 hours, John Deere Engine,
good shape, road ready. $110,000 OBO
call 210-389-7321.

Metalico Youngstown
Scrap solutions for business and industry.

Mobile Car Crushing Service
Non-Ferrous Metal Specialists
Sening Ohio & Westem Pennsyivonio

900 F:o2008
Call Toll-Free 888-743-9001

www.meloico.com

We buy
DIRTY MOTOR BLOCKS!

Paying TOP $ for all ferrous & NF grades.
METALICO ANNACO, INC.

800-394-1300

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Chanty is a nationwide car
donation program handling over 18,000
vehicles a year, Looking for competitive fiat
rate bids for scrap and parts wvehicles.
Please fax offers to 866-545-5823 or visit
www.donateacar2chanty.com.

Balers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT, Bale 40" x 30" x 56"
Bale weight 1,150 to 1,500 Ibs. Compres-
sion 127 cylinder, 3,000 psi, 9" ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255,

@ERC Onio Bauen Company, Inc.

Your Source for all Recycling Equipment Needs

aLwAYS BUYING AND SELLING

NEW, USED & RECONDITIONED
EQUIPMENT

* 2 RAM BALERS +«LOGGER BALERS
« METAL BALERS & SHEARS
* ALLIGATOR SHEARS * WIRE STRIPPERS
* SCRAP PROCESSING EQUIPMENT
* RELINE SERVICES

EXCLUSIVE HARRIS DEALER FOR
OHIO, WESTERN PA. & WESTERN NY.

216-398-8800
www.OhioBaler.com

e
|

| SALVAGE YARD/TRUCKING BUSINESS,
| Central NY, established in 1966, owner
! retiring. 24,000 sq. ft. warehouse, 3,500 =q
| R. repair shop and office, 2,500 sq. f1. stor-
| age building, salvage inventory, trucks,
trailers, forklifis, loader, located 9 miles
from |-81, asking $750,000. 800-676-2178,
607-898-5292, ask for Floyd or e-mail
fwkyestrans @ gmail.com,

BUYING or SELLING?

Covisidering a new business acyuisition, rmerger,
business sole or manogement buy-outfin?

Do you need growth copital Snoncing
or capital for succession planming ?

We affer sodutiovns fov these dhallenges aned others.
Call us!

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

STERNERCONSULTING

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES
VALUATION & FUNDING PACKAGES

sternerconsulting.com

C&D TRANSFER STATION: Very prof-
itable. 5.5 acres located in Kansas City,
Missouri. Sixth year of operation, 65,000
pius tons per year. Call 515-277-1707.

Material Handlers

2006 John Deere
370C MH

60" Fixed Elev
Cab,

20 KW
Generator,

50
Reach

Grapple, 55,000 Ibs Operating Weight
www.hescomachinery.com

CALL JOHN DAVIS 952-944-3611

| MATERIAL HANDLERS: 3 CRAWLER
CRANES FOR SALE! 1958 Amencan
595, 1970 American 5299 50-ton with a 70
ft. boom, and a 1964 Manitowoc 3000W
| 30-ton with a 70 fi. boom, All 3 are smooth
i tracked units. Call 216-986-7047 or e-mail
| egsales@kurtz-bros.com for any ques-
tions or more information,

NEXT DEADLINE

December 12
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copper

rubber

Government Liquidation operates an | All sales of scrap material are
exclusive contract for the U.S. Defense = conducted via our online quction
Reutilization & Marketing Service platform through Internet Auctions,
to sell scrap maternal to the public. Sealed Bid Sales & Term Contracts.

The scrap property offered for With an estimated annual generation
sale is located at over 60 scrap  of over 300 million pounds of scrap,
yvards across the United States. buying opportunities are unparalleled.

bidornscrap

Government
Liquidation

A Subsidiary of Liquidity Services, Inc.




NEW and USED Equlpment

ORDER TODAY &
TAKE DELIVERY

HIGH-SPEED AT YQUR YARD!
BALER/LOGGER [ e o a b B>

» Larger Charge Box

* Variable Bale Size

* Increased Compression Force
« Extended Fuel Capacity

e Heavy-duty Knuckle Boom

» Superior Reach

= Superior Lifting Capacity

Used Equipment For Sale

2008 S5250 ORCA Baler 1995 E-Z Log Baler 1990s Big MAC Portable Crusher

Able o crush up to 30 cars per hour. 110 hp John Deere diesel engine Air compressor, new automation, pump,
with 4,550 hours. repacked cylinder.

$200,000 $85,000 $69,000

MAXIMIZE YOUR CRUSHING EFFICIENCY

* 10 Foot Opening
= Advanced Oil Recovery System
» State-of-the-Art Automation System

= 400-gallon Fuel Tank and Optional
Auxiliary Fuel Pump

= Optional High-speed Oil Bypass System

* Economical 4-cylinder and Electrical
Mode.s

800-548-6469
605-352-6469

Q
=
sales@overbuilt.com Huron, South Dakota
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SECTION B

Jobs and export
data highlight
importance of
US scrap industry

The Institute of Scrap Recycling
Industries, Ine, (ISR released o sum-
mary of o recent study that highlights
the nearly 460,000 United States jobs
supported by Amenca’s scrap recycling
industry as well as new data that under-
scores the cntical role United States
exports play in employing workers in
the United States

Additionally, recently released data
confirm that the United States scrap
supply is more than ample 1o meet
demand at home, as evidenced by solid
increases in both domestic and overscas
scrap shipments.

The executive summary - prepared
by John Dunham and Assoctates — con-
firmed that the American scrap recy-
¢ling industry plays a prominent role as
an cconomic leader, job crealor and
major exporter In fact, the people and
firms that purchase, process and broker
old matenials 1o be manufactured into
new  products in America  provide
459,140 adults with good jobs in (he
United States and generate $90.1 bil-
lion in cconomic activity,

Regarding exports, the summary
based on the study illustrated that in
2011, 51,768 jobs were dircctly sup-
ported by the export activities associat-
ed with the processing and brokerage
operations of scrap recyclers operating
in the United States. An additional
110,163 jobs are supported by supplier
operations and through the indirect
effects of scrap recycling exports.
These jobs pay a total of $5.8 billion in
wages. All of this export activity gener-
ates $30.7 billion in economic benefits
in the United States and contributes
$2.1 billion in tax revenues for the fed-
eral government and $1.5 billion in
state and local taxes.

“"Amenca Recyeles Day is a great
opportunity o educate people aboul
just how significant the United States
serap recycling industry truly is." said
Joe Pickard. ISRI chiel economist and
director of commodities. “Our industry
15 putting United States employees and

See EXPORT DATA, Page 7

WWW.AMERICANRECYCLER.com

Demand up despite recent market dips

by Staff Writer

newa i ooy asrecyelencom

There was a classic stare-down and,
true o form, somebody blinked, The
participants  were a large East Coast
scrap exporter, loaded with inventory
and headed into year-end, and hungry
Turkish scrap buyers looking for a deal
In the end the exporter, concemed that
the Turks might choose to purchase
scrap from Europe or elsewhere,
dropped their prices significantly. We
are truly in a global economy.

The impact of that deal seot ferrous
scrap prices lower by us much as $40 1o
$50 per ton along the East Coast and
across the country in the beginning of
November. Some shredders and mills
dropped prices accordingly becuuse they
felt that market demand required it. Oth.
ers opportunistically capitalized on the
situation and increased their margins
just because they could. The rumor mill,
whipped into a frenzy by concermns about
the Europein economy, was that demind
for scrap and steel had fallen precipi-
tously.

Tony Elias, of Elias Scrap Metal in
Barnesboro, Pennsylvania, received a
call on November | that his prices were
declining “1 todd them 1 would ship only
enough to maintain my monthly cash
flow.” said Ehas, “und that's exactly
what 1 did” Elias wasn't alone, John
Foreman, of Guernsey Scrap Recycling
in Caldwell, Ohio, got the same call and
had a similar response. “1 10ld them that
they wouldn’t be seeing much malerial
from me this month.” he said.

Mid November sow o suspe In new oeders Jor scrop ond sleal  be

DECEMBER 2011

ough! abod! by depressed marke! prices.

It was widely reported that demand
for scrap and steel would be slack for
November and December, with business
improving for the first half of 2012,
Reports cited several concerns including
deteriorating  weather, rising freight
costs and weaker export demand from
Turkey and China, amongst others, With
that in mind, many United States domes-
e steel service centers opted to limit
iventory purchases, choosing instead 1o
wail the market out and purchase steel
just before they anticipate any price
increases. This pul additional pressure
on the scrap market to lower prices.

However, market dynamics changed
dramatically by mid-November, News of
lower scrap prices brought a surge ol

new orders for serap and steel both
domestically and abroad, while the How
of scrap inte mills slowed 1o a trickle,

Tony Elias got another phone call
from his buyer, “They told me they were
raising my prices back up,” he said. His
buyer explained that they had dropped
prices at the beginning of the month
because they had anticipated that prices
would be down. Because of that they
weren't getling enough malterial in 1o fill
their erders. “So 1 told them that I'd start
shipping again,” Elias said,

Despite uncerainty in the markets,
demand is up on the West Coast as well.
Pon Roemer, of Cascade Aulo Recy-
cling in Granis Pass, Oregon, sells 1o

See SCRAP OUTLOOK, Page 7

Metals USA reports strong third

Metals USA Holdings Corp. repont-
ed its results for the three and nine
months ended September 30, 2011

Net sales for the thind quarter of
2011 were $492.3 million, up 43 percent
from net sales of $345.3 million for the
third quarter of 2010, Net income for the
third quarer of 2011 was S16.7 million
compared 1o net income of $5.8 million
for the third quarter of 2010, Eamings
per diluted share (EPS) were $0.45 in
the third quaner of 2011 compared o
$0.16 for the third quarter of 2010.

We're not only faster off the line}
we alsa win the endurance race!!

778 West |12th Street  St. Charles, MN 55972 "'.

Net sales for the first 9 months of
2011 were $1,430.2 million, up 48 per-
cent from net sales of $968.2 million for
the first 9 months of 2010. Nel income
for the first Y months of 2011 was $50.6
million compured to net income of $8.4
million for the 9 months ended Seplem-
ber 30, 2010, EPS was $1.36 in the first
nine months of 2011 compared to $0.26
for the first 9 months of 2010,

Metal shipments were 340,600 tons
for the third quarter of 2011, up 25 per-
cent from metal shipments of 272,600

v |
www.excelmfg.com
1-800-475-8812

quarter results

tons in the third quarter of 2010. Metal
shipments Tor the first 9 months of 2011
were 1,069,000 tons, up 33 percent com-
pared to metal shipments of 791.600
tons for the first Y months of 2010. Toll
processed tonnage was 36,900 tons dur-
ing the third quarter of 2011 compared
o 155X tons for the third gquarter of
2010, Toll processed tonnage was
123,600 tons during the first 9 months of
2011 compared to 36,000 tons for the
first © months of 2010,

Signature Series 100 | 150 1 200

s‘: k\‘e
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A Letter from
the Editor

Readers,

Merry Chrnistmas, and happy
holidays! 1 hope everyone is
enjoying their respective festivi-
ties, and if the scason has you
feeling generous, perhaps you
might take a moment to help us
out.

Every month, American
Recycler staflf cunvasses recyclers
across the nation for information
regarding the prices they're secing
on certain commodities, We take
this feedback and use it to gener-
ate our Scrap Metals Market-
Watch numbers, which many of
our readers appreciate and rely on.

Lately, however. we've had
some people phone in and inform
us that our MarketWatch numbers
were nol representative of prices
in their area—that our numbers
were overly optimistic. While we
firmly believe that optimism is a
wonderful characternistic in a news
publication, we also believe that
accuracy comes first.

To that end, I'd ask that those
of you who deal in the Market-
Watch commodities volunteer just
a few moments of your time cach
month o help us provide a broad-
er range of pricing. The more
numbers we receive from people
on the frontlines, the better able
we'll be to publish realistic scrap
prices for everyone to rely on
month to month.

You don’t even have to do
much legwork! Simply send me
an c-mail letting me know that
you'd like to volunteer and how
you'd prefer to communicate.
After that, we'll simply get in
touch with you each month via
phone, ¢-mail or fax — whichever
you choose,

To those readers who have
steadfastly volunteered numbers
for years, thank you for your
efforts. The information you pro-
vide is relied upon by over 40,000
readers each and every month,
And I hope that those of you who
aren’t contributing will give seri-
ous thought to helping American
Recycler better serve its readers
and the industry.

Amernican  Recycler would
like to wish all of our readers
happy holidays. 1 hope that every-
one enjoys a well-deserved break
from business as usual.

We'll see you again in 2012,
Until then,

=

Dave Fournier
Focus Section Editor
david@amencanrecyclercom

Untha America
opens larger
headquarters

Untha Amenica, Inc. recently held an
open house to celebrate the opening of its
relocated United States headguarters in
Hampton, New Hampshire. The new com-
plex consists of larger office and ware-
house space and an expanded test facility
which includes Untha's newest single
shalt shredder, the VR, as well as a newly
redesigned RS Senies 4-shaft machine,

“T'hs new facility is twice the size of
our old one in Massachusetts and reflects
both Untha's growth as well as our com-
mitment to the North American market”
said Bemhard Mueggler, president of
Untha America. The event included shred-
ding demonstrabions showcasing the capa-
bilities of Untha's single-shalt and 4-shalt
technology. “Shredding and size reduction
is crucial 1o any recycling operation,”
explained Charles Hildebrand, the westermn
regional sales manager. It is what trans-
forms waste into product.”

On hand for the event were Untha
sales personnel, members of New Hamp-
shire’s Economic Development Division,
representatives of local recycling councils
and several of Untha's customers from
around the country, There were also a
number of new clients looking for the lat-
est processing and recycling machinery.

All winessed the transformation of
computers, wooxd, desktop printers, card-
board, hard drives, paper and plastic into
piles of raw material which can be used in
the manufacture of new products.

“Here in Hampton we are much more
capable in terms of being able to test a
wide variety of materials for our existing
and potential customers, We can shred
almost anything from a cell phone o a
1,000 1b. bale of plastic,” explained Peter
Dion, regional sales manager.

0 ERHENET

To be included in the spotlight,
you must manufacture the equip-
ment featured, We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

01/12| Chippers & Grinders

02/12| Wheel Loader Atlachments

03/12| Demolition Equipment

04/12| Plastic Granulators

Amevicon Recycler & no! responsidle for
nan-inciusion of monufocturers ond her
equipment, Manufac kwers are 1o contoct
American Recycler fo ensure ther com-
paony k& ksted in the Equipment Spolighl.

General Metals to remove
old buildings and equipment

General Metals announced that it
retained a contractor to remove the old
Independence Mill site. This will enable
the company to proceed in development
of its mine to begin production at the
company’s Independence Mine project
in the Battle Mountain Gold and Silver
Mining Distnct, Lander County, Nevada.

The agreement allows for the survey
and removal of existing mill site build-
ings, machinery, equipment, parts and
debris on the Independence site with the
objective of bringing the area into com-
pliance with 43 CFR 3809. The contrac-
tor has already begun removing the mill
building and equipment used in recover-
ing gold and silver duning the last few
years ol production from the property in
the 1980s. Reported historic production
by the various operators totaled 750,200
ounces silver and 11,029 ounces gold,

The old Independence mill site is
located in the arca of the company's
planned open pit mine. The reclamation
work addresses the mill site disturbance
by previous operators. The removal of
these buildings and obsolete milling
cquipment will enable the company to
optimize the open pit design and thereby

maximize the project’s mineable ton-
nage.

“Our plan all along has been to
remove these structures first so we can
begin mining.” stated Daniel J. Forbush,
president and director of General Metals
Corporation. “The old buildings sit on
top of the mineralized zone included in
the resource calculations. The measured
and indicated gold resource in the shal-
low mineralized zone increased by 7.5
percent from October 2009 calculations
to 223,200 ounces in 16.1 million tons.
The silver resource totals 3,784,400
ounces. At the London PM fix on Octo-
ber 12, 2011 of $1.682 per ounce for
gold and $32.89 per ounce for silver, a
deposit containing 297,000 ounces of
gold equivalents would have a gross in
situ value of approximately $500 mil-
lion.”

The company is developing a plan
for open pit mining of the near surface
gold and silver resources and for heap
leaching the gold and silver ore.

Forbush concluded, “The removal
of these old mill structures will facilitate
fast-track design of our open pit and
leaching operations.”

CellMark makes offer to
acquire Alcan International

CellMark, a forest products market-
ing group based in Gothenburg, Sweden,
has made a binding offer o acquire the
Alcan Intemational Network (AIN) busi-
ness from Constellium. Constellium is
owned by affiliates of Apollo Global
Management, Rio Tinto and Fonds
Stratégique d’Investissement, the French
sovercign investment fund.

AIN’s worldwide operations spe-
cialize mamly in the trading and distn-
bution of products for the aluminium,
steel and foundry industries and semi-
fabricated products. AIN  recorded
approximately $500 million of revenues
in 2010.

Constellium will respond to Cell-
Mark’s binding offer following the com-
pletion of information and consultation

UPCOMING

Section B editorial

. FOCUS TOPICS

Today is the BEST time

to promote your company.

Ad space is limited,
so don’t wait...

877-777-0737

www.AmericanRecycler.com

ISSUE TOPIC CLOSE
JAN ORGANICS 1212
FEB AUTORECYCLING 01/18
MAR C&D 02/15

APR PAPER/PLASTICS 0315

requirements with the relevant employee
representation bodies. Completion of the
acquisttion, which is expected 10 occur
in December 2011 or carly 2012, is sub-
ject 1o various conditions, including reg-
ulatory filings in a number of jurisdic-
tions.

Sir Adrian Montague, chairman of
CeliMark Investment AB, said, “The
technical expertise and strong markel
connections of AIN would complement
our existing operations, and CellMark's
access o capital, its cultural values and
nisk management expertise would offers
our new AIN colleagues exciting oppor-
tunities to grow and develop AIN's busi-
ness alongside CellMark's core activities
in forest products. The combination of
these two businesses would provide a
platform to strengthen and develop our
supply chain services for both commodi-
ties and specialties,”

US Shredder and
SECTA join efforts

US Shredder has partnered with
Brazilian-based SECTA International 1o
begin the markeling, engineering, manu-
facturing and servicing of the automo-
bile and scrap shredder market in Brazil
and parts of South America.

SECTA is a well-established com-
pany that will assist US Shredder with
administrmtive support as well as com-
plementing its already strong ties to the
metals industry.

The more an stem costs, the farther
vou have to send it for repairs.
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Metalico posts sales of
$169 million in third quarter

Metalico, Inc. reported net income
of $5.1 million for the third quarter,
equivalent to $0.11 per diluted share,
increases of 13 percent and 10 percent,
respectively, above the comparable
results for the prior year.

The company posted sales of $169
million for the quarter ended September
30, as compared to $137 million in the
2010 period, when it reported net
income of $4.5 million, or $0.10 per
share. Operating income in the third
quarter was negatively impacted by
scrap metal cost pressures and fell to
$6.5 million compared to $9.1 million
(as adjusted for insurance recovery) in
the prior year.

The company’s ferrous and nonfer-
rous recycling business continues to per-
form profitably, but with lower metal
margins. Operating income suffered
from scrap purchase prices rising faster
than related selling prices. Competitive

pressures are being driven by a stagnant
to declining supply of scrap being pur-
sued by more prospective acquirers. Year
to date, metals recycling contributed 73
percent of operating income on 59 per-
cent of consolidated revenues.

PGM recycling has been impacted
by restricted supply and volatile pricing.
The result is fewer units purchased and
tighter operating margins, which con-
tributed to segment income dropping by
21 percent from last year. Molybdenum
selling prices were faling throughout
the quarter while average inventory costs
dropped more slowly, which impacted
margins.

Lead commodity prices also fell
during the period but a change in Metal-
ico’s product mix, coupled with selective
cost pass-throughs, kept selling prices
flat. Year-over-year volume sold was vir-
tually the same at 12.7 million pounds.

Steel import permits down
three percent in October

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Stedl Institute (AISI)
reported that steel import permit applica-
tions for the month of October totaled
2,192,000 net tons (NT). This was a 3
percent decrease from the 2,269,000 per-
mit tons recorded in September and a 2
percent decrease from the September
preliminary imports total of 2,238,000
NT.

Import permit tonnage for finished
steel in October was 1,819,000 NT, up 9
percent from the preliminary imports
total of 1,662,000 NT in September.
Year-to date (YTD) 2011 total and fin-
ished steel import permit tons would
annualize at 28,989,000 NT and
22,203,000 NT, up 21 percent and 18
percent, respectively, vs. the 23,929,000

NT and 18,857,000 NT imported in
2010. The estimated finished steel
import market share in October was 22
percent and is 22 percent year-to-date.

In October, the largest finished steel
import permit applications for offshore
countries were for Korea (220,000 NT,
up 4 percent from September), Japan
(137,000 NT, up 15 percent), China
(112,000 NT, up 3 percent), Australia
(96,000 NT, up 94 percent) and Ger-
many (71,000 NT, up 12 percent).

Finished steel import permits for
major products that registered increases
in October vs. the September prelimi-
nary include hot rolled sheets (up 50 per-
cent), hot rolled bars (up 30 percent),
sheets and strip al other metallic coated
(up 23 percent), mechanical tubing (up
19 percent) and wire rods (up 15
percent).

PSC Metals makes

asset acquisitions

PSC Metals, Inc. has expanded its
operations in Knoxville, Tennessee, by
acquiring the assets of Metals Solutions,
LLC and Knox Recycling, Inc.

Founded in 2005, Metals Solutions is
a producer of secondary aluminum. The
company will be located at PSC Metals
latest scrap buying center at 5336 Coun-
selor Lane in Knoxville.

Opened in 2008, Knox Recycling is
located at 10327 Cogdill Road in
Knoxville. Knox Recycling will be buying
recyclable material for processing at other
PSC locations in the region.

Previous owners, Dale Ferraro and
Jason Loveland, will remain with the com-
panies.

This is the fourth acquisition PSC
Metds has made in 2011. The most recent
was its acquisition of the assets of Shapiro
Brothers, Inc. with four locations in Mis-
souri, Ilinois and Arkansas in September.

Aginzo Consulting
joins the Aluminum
Association

The  Aluminum  Association
announced that Aginzo Consulting
Group has joined its ranks. Aginzo will
join the Association as an associate
member. Associate members are firms
providing direct services to companies
involved in the production or recycling
of aluminum.

Aginzo provides consulting and
information technology services to the
auminum and other metals industries
through a team of highly specialized and
experienced consultants. All Aginzo
consultants possess 15-plus years of
experience in the aluminum and other
metal industries and interact directly
with clients for specia projects and
improvements.

Aginzo is headquartered in Bexley,
Ohio.

Eliminate the Main Cause
of Vehicle Scale Failure

Your truck scale is only os relioble os the weakest companents.
Since the very first alectronic truck scale, junchion boxes have
been the number one cause of weighing emors and scale failures.

METTLER TOLEDO didn't moke the junction box betler — we
removed it all fogether. The new POWERCELL®™ PDX® lood cell
network has simple walerfight connections without using a
junction box. Problem solved.

Memtler-Toledo, Ine. B00 786 DO3E

POWERCELL PDX
Load Cell Hehwark
Mo junchion boxes
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Lifting magnets are used to collect
and transfer bulk ferrous matenals and
are designed in varous configurations
for ngorous industrial use, Magnetech
provides a wide range of industnal 1ift-
ing magnel sizes and coafigurations o
meet the needs of scrap and milcoad
yards, foundries, steel warehouses, fab-
rication shops and work involving slabs
and billets or barge loading. All Mag-
netech magnets are designed 10 75 per-
cent duty cycle and constructed with
class H insulation throughout the coil.
Steel construction maximizes lift-to-
weight ratio without sacrificing strength
and durability.

Movuloch mma Services. inc.

“Our chieats always strive 1o reduce
their spares inveatory and cost of main-
tenance. Our MagneTrac assel manage-
ment program resulls in hard savings by
reducing  magnet  spares  inventory,
down time and repairs,” said Trisha
Abbruzzi, manager, marketing and
communications. The system tracks,
analyzes and maintains efficient pro-
duction line performance through a
ficld survey. the creation of an assess-
ment and profile, and a comprehensive
report and operator training.

Ron Slaby is sales munager at
Moley Magnetics Inc., a full line mag-
net manufacturer and supplier o the
recyceling and demolition industry, “We
serve North Amenca, offering three
main magnet product lines, including
traditional DC magnets and geacrators,
fully enclosed hydranlic magnets and
battery operated magnet systems. Our
‘ESB’ battery operated magnel system
is unmgue to Moley Magnetics and
offers several key benefits to users.”
Slahy said. He noted that the system is

ideal for small 1o midsize recycling
aperalions or any operation that uses a
mugnet for unloading or “sweeping” up
the yard, gathering matenal that wasn't
collected by a grapple or is (o0 labor
intensive 1o be picked up by hand,

“Although this work can be accom-
plished with any magnet system, the
benefits of using our “ESB’ include a
low purchase price relative to other sys-
tems, easy installation, low mainte-
nance and no generator 10 maintan.

“This system allows budget-con-
scious operations 10 own a highly
dependable, casy-to-install and main-
tain magnet system, for the lowest cost
on the market. The mechanism that
allows these magnets 1o be as powerful
as a traditional 230V magnet is low
voltage and high current versus the tni-
ditonal high voltage/low current. This
approach 10 bailding o magnet system
allows for u cooler running magnet
which increases magnet life and lifting
ethiciency,” explained Slaby,

The system power is provided by
the 12 or 24V batteries of the vehiclg o
which it 1s attached, with the altemator
recharging the batterics, eliminating the
need and cost for a generator. The mag-
nets are available in 267, 327, 36" and
40” sizes.

Winkle Industnes is an 1SO 000-
registered finm and & manufacturer of
industrial lifting magnets, Mark Volan-
sky. director of sales, stated, “Our mag-
nety are Amencan-made and offer sev-
eral key chamctenstics that our clients
value: the highest lift to weight ratio in
the industry, a 75 percent continuous
duty cycle for 24 hour operation, excel-
lent mechanical properties that allow
for outstunding durability even in the
most severe applications, and we offer

standard product lines plus the capabili-
ty to custom design and engineer mag-
nets for any application.”

Winkle products are sold in the
steel manufacturing. scrap processing,
slag reclamation, construction and dem-
olition, foundry and shipbuilding indus-
tries. “As it relates specifically o the

ment for the application specified and
providing the service aml engincenng
support they need to meet and exceed
their production numbers,” Volansky
concluded.

Moley Mognesics Inc,

scrap industry, we supply and service
everyone from small feeder yards to the
major exporters with the industry’s
widest range of product available, Of
course, cuslomers need 10 maximize
productivity and throughput while min-
imizing  production and  maintenance
costs. We provide value W our cus
lomers by properly sizing a lifting mag-
nel to @ crane (0 provide ultimate
throughput capability. Our engineering
expertise allows us to offer solutions for
the specific application challenges
faced by our clients,” Volansky said. He
added. “Our customers are tied 1o con-
sumer products like autos and appli-
ances - anything that requires steel - as
well a8 both domestic and third world
infrastructure such as roads, rail,
bridges, commercial construction, elc.
So, our industry is tied to the overall
health of the economy - like many
others,

“With our product mix and service,
we feel we are well-positioned o pro-
vide the value our customers need,
Rather than just being suppliers 1o our
clients, we are o solution provider.
Stocking our engineening stafl with the
brightest minds in the industry puots us
front and center with our clients. Also,
we understand our role in the varnous
industries and this allows our customers
1o stay focused on their core competen-
cies while we focus on ours — making
sure they have the nght pieces of equip

Manufacturer List

AEC Magnetics Inc.
Bill Klaus
800-635-3954
www.aecmagnetics.com

Erlez Manufacturing
John Mackowski
888-300-3743
WWwW.eriez.com

Gensco America, Inc.
Alan Zelunka
800-268-6797
www.genscoequip.com

Magnetech Industrial Services, Inc.
David Koch
330-830-3526

wwwmagnetechiransformermepair.com

Moley Magnetics Inc.
Ronald Slaby

716-751-6565
www.moleymagneticsinc.com

Ohio Magnetics Inc.
Ken Richendollar
800-486-6446
www.ohiomagnetics.com

SGM Magnetics

Robert Melenick
714-441-2800
www.sgm-magnetics.com

Walker Magnetics
Kristian Knights
800-962-4638

www, walkermagnet.com

Winkle Industries

Mark Volansky
330-823-9730
www.winkleindustries.com

HYDRAULIC MAGNETS
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- ‘;#Super

easy install!

e FULLY ENCLOSED,

fast, super

Get the best on the market!

C lVETICS-D
www. MoleyMagneticsinc.com
716-434-4023 or cell 716-417-2591
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Coca-Cola Recycling launches recycling center in Texas

Coca-Cola Recycling LLC opened
anew consumer recycling center in Irv-
ing, Texas that accepts and processes
aluminum cans and #1 PET plastic bev-
erage bottles. The new center was cre-
ated to offer free and convenient access
to beverage container recycling.

The Dallas-Fort Worth area was
selected as the pilot market for the
Reimagine recycling program, and the
first Reimagine Beverage Containers
recycling center was opened in Arling-
ton last November. More than 2.3 mil-
lion containers have been collected and
recycled at centers in Arlington, Plano
and Garland in less than a year, result-
ing in aimost 100,000 pounds of mate-
rial diverted from DFW-area landfills.

“We know that people want to
recycle” said Alain Robichaud, presi-
dent of Coca-Cola Recycling, “but
when recycling is inconvenient for con-
sumers, too many used beverage con-
tainers end up as waste. The outstand-
ing results we have seen from Reimag-
ine prove that we can raise recycling
rates when we make it easy, accessible,
rewarding and fun.”

The new center in Irving was
opened when a “ribbon” made from
used beverage containers was cut by
Irving city councilwoman Rose Canna-
day, Kroger Southwest president Bill
Breetz and Coca-Cola Refreshments
South Region senior vice-president and
general manager Mark Schortman.
After the ribbon was cut, students from
Holy Family of Nazareth School recy-

PHOTO COURTESY OF COCA COLA RECYCLING, LLC

cled containers that will
help them earn free sup-
plies and equipment for
their school.

Recycling  provides
many benefits to communi-
ties, but the Reimagine
Beverage Containers cen-
ter adds a Rewards for
Recycling program that
provides added benefits for |m
schools. Consumers who |
recycle at Reimagine can |d
designate a local K-12
school to receive credit for
the containers they recycle;
the school will be awarded
My Coke Rewards points
redeemable for much- |
needed supplies and
equipment.

To celebrate the open-
ing of the new Reimagine
center, an additional incen-
tive program has been cre-

i pnRpriiiid
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More than 2.3 million containers have been collected and recycled at centers in Arllngion Plano and Garland in less than a
year, resulting in almost 100,000 pounds of material diverted from landfills.

ated. A $100 gift certificate
redeemable for supplies will be award-
ed for every 1,000 eligible containers
recycled on a school’s behalf by Janu-
ary 20, up to a maximum vaue of
$5,000.

Consumers who prefer not to des-
ignate a school to receive credit for
their recycled containers can use their
Reimagine points to get personal
rewards, like free or discounted mer-
chandise and event tickets, or to enter
sweepstakes drawings for prizes.

Reimagine Beverage Containers
recycling centers feature technology
developed by Environmental Products
Corporation. Reimagine allows the
recycling consumer to bulk feed up to
150 cans and PET plastic bottles per
minute; the containers are fed onto a
conveyor where optical scanners verify
the material and sort by material type.
The PET bottles and aluminum con-
tainers are separated, crushed and
stored; anything else is sent to a reject

bin. Because the material is pre-sorted
and crushed, it can move efficiently
through the recycle stream and into the
production process to be remade into
new products.

Kroger is the retail host for the
Reimagine pilot program and plans are
under way for additional placements,
including a center planned to open in
Little EIm next month.

A linguistics professor was lecturing his English class one day. “ In English,” he said, “ A double negative forms a positive. In some languages, though, such as Russian,
a double negative is still a negative. However, there is no language wherein a double positive can form a negative”
A voice from the back of the room quipped, “ Yeah, right”
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Columbus Steel Castings to
iInstall monitoring equipment

Columbus Steel Castings Company.,
Inc., located in Columbus, Ohio, was sen-
tenced to pay $825.000 and install addi-
tional devices to prevent air pollution after
pleading guilty to 6 counts of violating the
Clean Air Act.

The company admitted that between
2004 and 2007 it failed to operate air pol-
lution controls for four different emission

sources at the plant for varying periods of

time. The company also failed 10 repont
malfunctions of air pollution control
equipment. Daily visual emission checks,
designed to determine if the plant was
emitting excess dust or smoke, were not
conducted on weekends while the facility
was operating. Stack tests, which are nec-
essary to ensure compliance with the
Clean Awr Act, were not corxlucted as

required by the company's air permit. The

company also failed o submit accurate
annual compliance certifications.

The company was sentenced 10 pay a
S660,000 fine and a total of $165,000 to 2
different Columbus chantable orgamiza-
tons - Grange Insurance Audubon Center
and Physicians Free Clinic — which serve
residents who live near the plant. One
project will fund a program that provides
environmental education to students. The
other project will provide medical servie-
es, medications and transportation services
for residents of the south side of Columbus
with ailments related to  respiratory
ilinesses.,

The judge also ordered the company
to install interlock devices designed to shut
down emission sources when the associat-
ed air pollution control equipment is not in
operation.

A Closer Look

by Donna Currie

Star Recycling
Harry Pumell « 205-841-8208

Belore Haurry Pumell was in the recycling business, he worked as a retail
consultant for store décor packages ~ things like signs and other fixtures. While
he enjoyed the travel, he found that it took him away from his family too much,
He told himself, “I've got to do something different.” At the same time that he
was considering other employment, his father-in-law was considering selling off
part of his own business — the recycling portion of his used truck business,

Purncll decided that what he didn’t know about recycling, he could leam,
and six years ago he purchased that ru)ulin& business. “I knew a lot about
steel.” Purnell s.ﬂd “but not a lot about scrap,” He said that he got a lot of help
learning about the business, and that his ecmployees made it a Jot casier for him.

His father-in-law, now 67 years old, is still going strong with his oniginal
business, sclling used trucks, dismantling trucks, and selling truck parts from his
20-acre site. The recycling had only been a sideline for him, and he had been
trying to sell it for some time. Pumell was the perfect buyer.

At first, the business focused on retrieving scrap from landfills, but Pumell
began expanding the scope. Today, the majonty of his business focuses on going
to difficult sites 1o remove material.

Once such project was the removal of “A D-9 dozer way out in the woods -
and it had been there for 20 years.” The bulldozer had been sitting for so long
that trees had grown around it — and through it. But it wasn’t just a matter of get-
ting the metal out - there were still fluids in the machine that had o be drained,

The crew cut down trees and disassembled enough of the 60-ton machine to
get it onto a truck and back to Purnell’s facility. When it amived, Pumell said,
“Dad-gum, that thing is big!" It had been sitting in a pit and was dwarfed by the
huge trees around it, but when it was on his property, it looked much larger.

Purnell’s yard doesn’t accept mutenal “off the street” — it's strictly for his
use for processing the material he brings in. But his goal is to process as much
as possible on-site. He has a portable baler and shear, and his crews operate
torches when necessary. with the hopes that he can ship directly from the work
site to the steel mill or foundry.

Not all of his projects are quite that difficult, although he 15 becoming
known as the go-to guy for the unique situations. *We're reliable,” he said, “and
we're willing to try anything” when it comes to getting the matenial off the cus-
tomer's site,

Star Recycling also works with local demolition companies, removing the
scrap after the demolition work is done, and working with local corporations
and government entities on removing large equipment from their sites.

In the 6 years he has owned the business, Pumell has not only enlarged the
scope of the matenial handled, but he also “broadened the geographical market”
which has helped him keep his 10 employees busy. Since his business relies on
short-term projects rather than long-term contracts, his biggest challenge has
been maintaining a steady stream of work.

Purnell said that business has improved, but like other companies, he suf-
fered a few slow years. However, he was pleased that he was able 10 get through
those difficult times without the need for any layoffs.

Through it all, though, his focus has been on the one thing that brought him
into the business in the first place ~ family. “Business will always be there,” he
said, “but family comes first.”

AlS| elects new chairman

The board of directors of the Amen-
can lron and Steel Institute (AISI elected
U.S. Steel chairman and CEO John P
Surma as the chairman of AISI during the
Institute's November 10 board of directors
meeting. He succeeds Nucor Corporation
chatrman and CEO Daniel R. DiMicco,
who served as the Institute’s chairman for
the past 18 months, Surma previously
served as AISI chairman from 2005 1o
20006,

Three new  AISE directors  were
approved at the meeting, including: Guil-
herme Johannpeter, president, Gerdau
Long Steel North America; Michael G.
Rippey. president and CEO, ArcelorMittal
USA; and Charles Schmitt, president,
SSAB Amencis,

John Surma was elected chairman of
the board of directors and chief executive
officer of United States Steel Corporation
in February 2006, Before that, he became
vice chamman and chiel financial officer
of United States Steel Corporation on Jan-
uary 1, 2002 He was named president in
March 2003, and president and chiel oper-
ating officer in June 2003,

Prior to his cumrent election as chair-
man of AISK, Surma previously has served
as chairman of AISI as well as vice chair-

man and as a member of the board of
directors. He s a member of the board of
directors of The Bank of New York Mellon
Corporation and Marathon Petroleum Cor-
poration. He was appointed by President
Barack Obama to the President’s Advisory
Committee for Trade Policy and Negotia-
tons and currently serves as vice chair-
man. He serves as treasurer of the board of
directors of the World Steel Association
and previously held the titles of chairman
and vice chairman. Mr. Surma also serves
on the board of directoes of the National
Safety Council and is & current member of
both the National Petroleum Council and
The Business Council.

Additionally, be is a member of the
board of directors and executive commit-
tee of the Allegheny Conference on Com-
munity Development and serves as the
organization’s current  chairman;  vice
chairman of Penn State University's Board
of Trusiees anxl a member of 11s Smeal
College of Business' Board of Visitors;
and chairman of the board of directors for
the Allegheny County Parks Foundation.
He graduated from Pennsylvania State
University in 1976 with a Bachelor of Sci-
ence degree in accounting,

Mechel launches experimental
ferronickel-producing complex

Southern Urals Nickel Plant OAO
launched an experimental industrial
complex to produce ferronickel.

The complex’s launch is part of the
reconstruction of the plant’s smelting
facilities, aimed al increasing production
efficiency, lowering production costs
and dramatically reducing the volume of
waste released into the atmosphere. The
new technology will also allow the plant
to significantly decrease operating costs
by excluding several expensive compo-
nents from the technological cycle.

The 12-MW complex’s annual pro-
duction capacity is some 4.900 tons of
ferronickel, with an average 20 percent
nickel content.

The 12-MW smelting complex was
based on technical developments
employed for the ferroalloy industry and
environmental protection. In developing
this project, Bateman Engineening B.V.
used an integrated approach, which
made possible a combination of lower

production costs with higher metal
extraction levels and improved cquip-
ment endurance and reliability.

The expenimental industrial com-
plex’s total cost amounted 0 approxi-
mately $41 million dollars.

Once the complex is launched, the
plant will use a new technology for pro-
ducing ferronickel by smelting in clec-
tne fumaces, which has no analogics
the world.

“Launching this industrial complex
for ferronickel production marks the
beginning of the plant’s sweeping mod-
emization. The development strategy
implemented by the plant is due to
ensure not only the present, but also the
future for South Urals Nickel Plant and
dramatically improve the facility’s eco-
nomical and ecological parameters,”
Mechel OAQ's chairman of the board of
directors, Igor Zyuzin, noted.

ACSR cable safely and efficiently!
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www.arpiusa.com
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Scrap outlook
sContinued from Poge 1

several large scrap exporters. “Even
though my prices are down $25 per ton
so far this month, I'm still getting more
for my scrap than | did last year. On top
of that we shipped 20 percent more
material in October of 2011 than we did
in the same period in 20107

In fact, with the exception of the
price collapse of 2008 at the height of
the Great Recession, scrap prices have
continually improved year-on-year. In
its fiscal 2011 annual report, Schnitzer
Steel Industries, Inc, reported that both
revenues and profits improved by

approximately 50 percent. The report
cited that some of the dnving factors
for that growth were continued strong
demand for exports and the continued
recovery of domestic demand. This
increased demand led o higher average
prices and increased revenue across all

segments

In a statement released by
Schnitzer, Tamara Lundgren, president
and chief executive officer, said,

“Looking ahead to 2012, we expect the
positive benefits of the investments and
acquisitions we have made as well as
overall increasing demand for scrap
metals to continue.”

Equipment manufacturer Caterpil-
far, Inc, reported 2011 sales of $58 bil-

lion and is forecasting a 20 percent
increase in 2012, Orders for durable
goods have steadily improved. United
States auvtomakers continue to report
better sales and profits as well. Indus
tnal production in October increased
seven percent, topping forecasts at the
fastest rate in three months. These are
just & few of many reasons to believe
that demand for scrap metals will con-
tinue to improve in the foresecable
future, despite current market fluctua-
tons.

There is reason for optimism with
regard 1o the demand for nonferrous
metals as well. China returned to the
copper market with huge buys in Octo-
ber. Morgan Stanley Australia, Ltd. has

reported that orders to withdraw copper
from London Metal Exchange (LME)
inventories in Asia nearly doubled in
November, a likely sign that demand
has increased. Total LME inventorics of
copper fell to the lowest level since
February 23,

Forecasting ahead, 2012 is shaping
up to be a better year. Schnitzer Steel
Industries, Inc. believes that there will
be an overall increase in demand for
scrap metals, citing the growth rates of
a number of the world’s emerging
economics. Even a slight increase in
United States domestic demand  will
make for a very comfortable year.

Export data

sContinued from Page 1

resources to work every day and sup-
plying needed resources to industrial
consumers  throughout the United
States and around the world.”

Commenting on recent proposals
to limit scrap exports, Pickard added,
“Any idea that protectionist measures
such as limiting exports are somchow
going to increase economic growth and
job crcation has no sound basis in
cither cconomic theory or reality,
Restricting exports in order to promote
growth is something like climinating
food in order to promote good health -
eventually it starves the patient.”

To highlight America Recycles
Day, ISRI compiled the following data
from government sources, demonstrat-

ing the recycling industry's activities in
furtherance of the Obama Administra-
tion’s efforts at increasing United
States  exports 10 spur cconomic
growth:

*Overseas demand for American
scrap has surged in recent years. From
2000 to 2010, 1o1al United States scrap
exports jumped from 17.7 million mt 1o
more than 45 million mt. Over the same
period, the value of those shipments
increased more than 6-fold from $4.8
billion to $29.6 billion last year, break-
ing the prior record of $29.1 billion sct
in 2008,

*United States scrap exports
through just the first 9 months of
2011 have already reached $29.9 bil-
lion, according to the latest figures
from the Census Bureau, already sur-
passing last ycar's record and repre-
seating a 41 percent increase over

January through September 2010
exports.

*The increased year-to-date expon
sales reflect this year’s gencrally higher
price levels, as well as increased physi-
cal demand, as the total volume of
loadings during January 1o September
2011 advanced 20 percent from last
year to reach 39.5 million mt

*By destination, the largest over-
seas markets for United States scrap
this year include: China $8.7 billion
(+42percent); Canada $2.8 billion (427
percent); Turkey $1.9 billion (+80 per-
cent), South Korea $1.7 billion (434
percent); and Taiwan $1.4 billion (446
pereent).

*By commodity, the value of YTD
date shipments are up significantly for
cach major commodity group includ-
ing: aluminum scrap $3.1 billion (+34
percent); copper scrap $3.9 billion (454

percent), ferrous scrap $8.15 billion
(+52 percent), recovered paper and
fiber $2.9 billion (+19 percent) and
plastic scrap S788 million (+16 per-
cent),

Pickard also noted that according
to recent federal government data,
total domestic consumption of ferrous
scrap during January through August
2011 reached 36.9 million mt, up from
34.0 million mt during January
through August 2010. Meanwhile, Jan-
vary through Scptember 2011 trade
data from the U.S. Census Burcau
show the volume of YTD ferrous scrap
exports increased more than 30 per-
cent 1o 184 million mt. c¢learly
demonstrating that the United States
scrap supply is able to simultancously
mecet increasing scrap demand both al
home and abroad.

After a caller gave a technician her PC’s serial mumber, he scanned a database of registered users and responded, *1 see you have an Aptiva desktop unit.” Before he
could sav another word, the caller shrieked and said she'd be right back. When the customer returned, the techmician asked if she was all right. She responded, “Had | real
1zed you could see me, I never would have telephoned in my bathrobe,”
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With a US Furnace's
MAX-4000 Hi Efficiency
Sweat Furnace,
customers report that
charges of 50% recovery
material are producing
1,250 to 1,500 Ibs. metal
out per hour at a cost of
$0.03 per pound for fuel.

* Permit assistance available,

+ Built for years of confinued service.

* Large hearth opening for
automotive scrap.

* New technology burner and
control systems.

INCREASE PROFITS with the
most efficient sweat furnace!

FULL EPA
compliance
GUARANTEED.-

REcycLING SERVICES
INTERNATICNAL

518-424-1168

www.RecyclingFurnaces.com




DADE Capital Corp.

800-823-9688

Perrysburg, OH

DADE

Capital Corp.

motor goes with it!

2005 OverBuilt Model 10 Crusher

3,800 hours « Aux. Fuel - No high speed - Very good condition - Oil changed every 100 hours. $110,000

2003 SSI M85H SERIES 35 MATERIAL SHREDDER
Excellent condition with 5,000 howts. 100 hp with infeed cnmcrr.
$125,000

RI(E LAKE WEIGHING SYST EM
ATV 2012 & ATY 1012 mms«kmmzmmm
30/ total of portable scale,

SELCO 2R12-75 TWO RAM BALER
Fully refurbished Selco 2R12-75 two ram baler. Allen Bradley controls,
Accent 470 wire tier. $158,000

199570 x10FAIRBANKSS(AlE
Fairbanks Scale above- xmcmm with Indicator and printet.
weigh up 1o 200,000¢, mwMOMwImeommsumd

2005 COLMAR B5500
AUTO LDGGER and Metal baler. Good condition.

REFURBISHED IBC1450 HORIZONTAL BALER
40hp motor, 307x 50" feed opening. Bale Size: 30°x 36"x 42", $69,000

Visit DADECapital.com fora
complete list of current equipment
and more photos.

With 17,000 bom.l WIEBHERI;OOX7R9MS4HDW 20m
A engine in , [ ed b ,
kw % lower section. S¢2p package. sn 7'938‘6

1997 DAEWOO 280[( WITH SHEAR
with Vibra-Ram sheat. 5300 hoers, works every day.

1995 HARRIS ABS 550
SEE [T RUNNING. Spare parts 19,000 hours.






