
Over the past few decades, electricity generated by
solar and wind power has been the fastest growing new
sources of energy in the United States and for many other
countries around the world. 

Despite phenomenal growth, both wind and solar
companies have recently been hitting turbulence due to a
sluggish economy inhibiting investment, an oversupply of
equipment, cheap natural gas prices and uncertainty
regarding the renewals of government incentives. 

Vestas, the world’s largest wind turbine manufacturer,
anticipates lower equipment demand due to slow growth
in global economies and uncertainty regarding the U.S.
federal production tax credit (PTC). In reaction, the com-
pany has cut thousands of jobs this year both in Europe
and the U.S. “Vestas is adjusting its workforce in the U.S.
and Canada to address global restructuring requirements
and changing market dynamics due to several factors. In
North America, our workforce has decreased from more
than 3,400 people in January to about 2,600 today,” said
Andrew Longeteig, a Vestas communications specialist.

Siemens Energy recently announced the layoff of 615
employees, 37 percent of its U.S. wind equipment manu-
facturing force. It also cited uncertainty regarding the
PTC, a drop in orders due to low natural gas prices and a
sluggish economy.

In wind-rich regions, however, wind energy is now
one of the most cost-effective sources of new electricity
generation, competing with new installations of other
energy sources. Overall wind energy costs have also
dropped over the past few years as turbine technology has
matured, with taller towers and improved turbine
efficiency.

But industry experts and the recent Department of
Energy Wind Technologies Market Report for 2011 fore-
sees circumstances that threaten to slow new U.S. builds.
These include questions about long term government sup-
port, a modest growth in demand for electricity, an over-
supply of equipment in the supply chain and low natural
gas prices. 

On the positive side, overall U. S. wind equipment
manufacturing has increased dramatically. According to
the 2012 U.S. Energy Department report, nearly 70 per-
cent of the equipment installed at U.S. wind farms in
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Wind and solar power in turbulent times
Metal theft laws
burden recyclers

by MIKE BRESLIN
mbreslin@americanrecycler.com

Wind power is virtually all utility-scale, while solar is segmented into either utility-scale or
distributed generation for individual buildings.

Scrap Metals MarketWatch
Auction/Events Calendars
Business Briefs
AR Classifieds
New Product Showcase
Equipment Spotlight
A Closer Look

NEW!

See WIND AND SOLAR, Page 4

PHOTO COURTESY OF VESTAS WIND SYSTEMS A/S

In the wake of historic damage
produced by the Hurricane Sandy,
The Automotive Recyclers Associa-
tion (ARA) is urging Congress to
review implementation and enforce-
ment of the National Motor Vehicle
Title Information System (NMVTIS)
to ensure all flood damaged vehicles
are appropriately tracked. 

Record rainfall and flooding
from the Carolinas up into Canada
has resulted in vehicles all over the
East Coast being submerged in water.
The depth of flooding and length of
time cars are left under water has the
potential to increase the number of vehicles
damaged beyond repair. More than ever, it
is essential that NMVTIS be fully imple-
mented and the underlying statute enforced
to help prevent the sale of these flood-dam-
aged vehicles to the unknowing consumer. 

NMVTIS, a national electronic system
that provides consumers with valuable
information about a vehicle’s condition and
history, must be fully enforced so that it can
play its crucial role in helping to ensure that
these flood-damaged vehicles are not sold

to unsuspecting consumers in the
used-car market. “According to the
Department of Justice (DOJ), after
Hurricane Katrina in 2005, law
enforcement and insurance crime
experts reported truckloads of
flooded vehicles being taken out of
Louisiana to other states where they
were dried out, cleaned and sold to
unsuspecting consumers in other
states,” said Michael E. Wilson,
CEO of ARA. “NMVTIS must be
fully implemented and utilized to
prevent this activity from happening
again,” added Wilson. ARA believes

that such fraudulent and unsafe practices
can only be stopped if all states participate
fully in NMVTIS and all “individuals” and
“entities” that are required to report to the
system are held accountable. “Regrettably,
DOJ has limited resources to do this. 

Hurricane creates flood-damaged vehicles
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Launched in 2012, GreenWaste Car-
pet Recycling has developed ties with
many local carpet vendors and estab-
lished four carpet collection centers in
Northern California, including three in
San Jose and one in Sacramento. Green-
Waste’s collection centers accept every
type of commercial and residential car-
peting, carpet tiles and carpet padding.
The company also provides collection
trailers at retail carpet stores and carpet
installers’ warehouses. 

GreenWaste Carpet Recycling has
established an exclusive relationship for
Northern California with The Carpet
Recyclers, a carpet processor based in
La Mirada, California. The Carpet Recy-
clers operate a carpet processing facility
that separates and recovers every com-
ponent of residential nylon carpet. As
the recovered material is used in lieu of
virgin material, The Carpet Recyclers, in
its second year of operations, has saved
over 10 million gallons of oil and has a
greenhouse gas reduction equivalence of
keeping approximately 45.7 million
automobile miles off the road, annually. 

The Carpet Recyclers was named
the 2012 national “Recycler of the Year”
by Carpet America Recovery Effort
(CARE), the product stewardship associ-
ation of the carpet industry. GreenWaste
Carpet Recovery is a member of the
CARE “Certified Collector” program. 

Michael Gross, the director of sus-
tainability for GreenWaste Recovery,
stated, “As pioneers in the recycling

industry since 1991, we are excited to
add carpet recycling as a service to con-
tinue to maximize diversion from land-
fills.” Gross added, “We’re especially
pleased with our partnership with The
Carpet Recyclers as the harvested mate-
rial from the carpet we collect for them
is used in plastic auto parts and carpet
tile for their customers who are commit-
ted to recycle this material again and
again for future generations.” 
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Steer
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Loader 
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GreenWaste Recovery starts
carpet recycling company
in Northern California

GreenWaste Carpet Recycling in Northern
California accepts commercial and residential
carpeting, carpet tiles and carpet padding.

New Jersey awards $13.1
million in grants for recycling

New Jersey’s municipalities will
receive $13.1 million in state grants to
help implement and enhance local recy-
cling efforts, Department of Environmen-
tal Protection (DEP) commissioner Bob
Martin said.

The funds are being awarded through
the Recycling Enhancement Act (REA), a
law that has significantly increased recy-
cling tonnage grants the DEP is able to
distribute throughout the state. 

The recycling grant program is
funded by a $3 per ton surcharge on trash
disposed at solid waste facilities. Distribu-
tion of grant funds this year is based on the
recycling successes local governments
demonstrated in 2010. In 2010, New Jer-
sey reached a 40 percent municipal solid
waste or MSW recycling rate for the first
time since 1998.

Municipal governments, vital to the
success of recycling, receive 60 percent of
the money the fund generates to help them
enhance recycling outreach and compli-
ance efforts. The balance is awarded to
county solid waste management and
household hazardous waste collection pro-
grams, county and state promotional
efforts, and recycling research.

Municipal programs receiving the
highest grant awards this year are: Newark
(Essex County) $299,903; Jersey City
(Hudson) $278,748; Paterson (Passaic)
$238,701; Clifton (Passaic) $222,103;
Toms River (Ocean) $177,138; North
Bergen (Hudson) $156,715; South
Brunswick (Middlesex) $155,271; Cherry
Hill (Camden) $140,641; Monroe (Mid-
dlesex) $130,077 and Hamilton (Mercer)
$127,490. 

“We are striving to achieve 50 percent
recycling of municipal solid waste for
environmental and economic reasons,’’
said DEP assistant commissioner for envi-
ronmental management Jane Kozinski. 

Several New Jersey municipalities
have been leaders in recycling, offering
programs that make recycling convenient
for residents and get positive results.

South Brunswick, for example, had a
municipal solid waste rate of 50 percent in
2010, and a total recycling rate – including
larger commercial, demolition, industrial
waste – of 71 percent. Its tonnage grant of
$155,271 is nearly $110,000 more than the
REA tax it paid on disposal. Had the busi-
nesses and residents of South Brunswick
sent their recyclables to the landfill, the
DEP estimates the city would have spent
an additional $6.7 million in disposal
costs.

In 2010, New Jersey generated 9.8
million tons of municipal solid waste, of
which 3.9 million tons were recycled, for a
40 percent Municipal Solid Waste recy-
cling rate, an increase from the 2009 rate
of 37.1 percent.

In total, including all forms of waste,
New Jersey recycled more than 13.3 mil-
lion tons of the 22 million tons of solid
waste generated in 2010. The overall recy-
cling rate increased slightly from 56.9 in
2009 to 60.5 percent in 2010. This can par-
tially be attributed to a nearly one million
ton increase in recycling of various types
of scrap metals as prices of those metals
rose in 2010. Also, there was a marked
increase in recycling of petroleum contam-
inated soils, plus concrete and asphalt, due
to a more active construction sector.
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2011, including turbines and components
like towers, blades, gears, and generators is
now from domestic manufacturers, dou-
bling from 35 percent in 2005.

In solar, Solyndra and Evergreen Solar
are the best known failures because of gov-
ernment loans and media coverage, but
dozens of other manufacturers like Beacon
Power, Mountain Plaza, Stirling and Spec-
trawatt went bust resulting in the loss of
thousands of jobs. It’s no secret that
China’s cheaper production of PV panels
and related equipment was part of the rea-
son why. China was accused of “dumping”
government subsidized PV modules at
below cost in order to dominate the global
market. In retaliation, the U.S. Commerce
Department recently imposed tariffs on
most solar panels imported from China. 

Anyone can generate their own elec-
tricity with solar or wind technology and
supply power to a home or business. In
general, however, surplus electricity gener-
ated by solar or wind is sent to a utility.

Wind power is virtually all utility
scale, while solar is usually segmented into
either utility-scale or distributed generation
for individual buildings. Connecting and
selling electricity to a utility varies by state
and utility company. Many states have “net
metering” or other laws and regulations that

specify the types of generators that can con-
nect to electric utilities and how the owners
are compensated for any excess electricity
they produce. In some states, each utility
determines if and how they will allow con-
nection and pay for the electricity. In over
30 states, utilities are mandated by law to
achieve renewable portfolio standards
(RPS), that is provide a certain percentage
of their total electric generation from
renewable sources by a given date. 

But keep solar and wind electric pro-
duction in perspective. In 2011, the U.S.
generated about 4,106 billion kilowatt
hours of electricity. About 68 percent of it
came from fossil fuels like coal, natural
gas, and petroleum. Solar only accounted
for 0.04 percent and wind 2.92 percent of
2011 total electric production. 

Mike Taylor is the director of research
for the Solar Electric Power Association, an
educational organization dedicated to help-
ing utilities integrate solar energy. Taylor
stated, “Right now supply greatly exceeds
demand. Manufacturers are selling panels
at very low profit margins, or even losses.
That’s not a healthy long term market so we
are having bankruptcies, consolidations,
mergers and buyouts.”

“On the other side you have consumer
demand increasing because prices are so
low. We are going through a consolidation
period which I think is natural. Probably in
the long run healthy, but there’s some short
term pain in the shakeout. It’s bad for the
manufacturers, but it is creating great
opportunities for downstream installations.
The upside is the lower price of solar pan-
els. Just between Q1 and Q2 of this year,
total all-in installation costs in the U.S.
decreased 10 to 15 percent in 1 quarter.
That’s great for consumers,” said Taylor.

Globally, solar power has been grow-
ing rapidly, averaging a 65 percent annual

growth rate for the past 5 years and driving
a boom in solar panel manufacturing. 

In October, GTM Research published
a report that analyzed more than 300 global
solar photovoltaic module makers. It found
supply to be in excess of demand by an
average of 35 gigawatts per year over the
next 3 years. The report predicted that 180
existing manufacturers will either go out of
business or be acquired by 2015.  

Over the past 5 years, the U.S. wind
industry added over 35 percent of all new
generating capacity, second only to natural
gas, and more than nuclear and coal com-
bined. U.S. generation from wind turbines
increased 27 percent in 2011 from the prior
year, and is up 350 percent since 2006.

The main obstacles to wind and solar
power have always been intermittency and
storage. When the sun does not shine or the
wind does not blow, electricity is not gener-
ated. And electricity must be used as it is
generated, unless storing is available. 

In the U.S., solar electric production
thrives best in the sun belt. Due to fierce
global competition over the past several
years, the cost of solar hardware such as
photovoltaic panels and inverters have
dropped precipitously and are expected to
continue to decline which is good news for
buyers.

To understand the current state of wind
and solar energy from the electric utility
perspective, we spoke with Revis James,
director of generation research and devel-
opment at the Electric Power Research
Institute (EPRI). EPRI conducts research
and development relating to the generation,
delivery and use of electricity for the bene-
fit of the public. Its members represent
approximately 90 percent of the electricity
generated and delivered in the U.S., and its
international participation extends to more
than 30 countries.

Wind and solar
■Continued from Page 1

See WIND AND SOLAR, Page 6
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ONLY!
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Catalytic Removal Tool!

“First, we still have subsidies in place.
These subsidies are typically renewed
annually by Congress. That is helping
sustain renewable energy, although there
has been concern regarding their
renewal for future years. There was open
discussion last year and the year before
that they were not going to be renewed, but
they were. 

“Second, there are the state RPS.
There are over 30 state programs now. Five
years ago the number of RPS programs
was in the mid-20s. That’s helped keep
solar and wind going. However, from a
renewable perspective, there’s a big nega-
tive factor – cheap natural gas. Gas has
become so inexpensive that even with sub-
sidies for solar and wind the attractiveness
of investment in gas-fired generation is
very strong. Plus gas has several character-
istics that are very desirable with respect to
operability and reliability. They are large
capacity and are a dispatchable resource
that you can start and stop when you want.
That’s eroded the attractiveness of
renewables. 

“Third, the integration of renewables
has been progressing slowly. Typically, a
fraction of the nameplate capacity of a
renewable facility is assumed to be avail-
able to account for the variability in output.
Frequently, daily time periods where there
is high renewable output do not coincide
with periods of peak electric demand. This
effectively reduces the amount of renew-
able energy that can be used economically.
In some instances, it’s possible to have a
situation in which a power company must
take generation from renewable assets to
comply with RPS, while other potentially
cheaper generation is reduced to low or
zero output.   

“I think we are going to see continued
growth in renewables to some degree to ful-
fill state renewable portfolio standards that
have not yet been met. To comply with
those requirements, power companies will
have to develop infrastructures like storage
or back up generation that will involve
additional costs. Given the current situa-
tion, I think renewable growth may be lim-
ited to what is required via the RPS
standards. If gas prices were to rise signifi-
cantly, or if we had a technology break-
through in storage, growth in renewable
generation capacity may accelerate beyond
the minimums required by law, but at the
moment I do not see that,” James
concluded. 

Justin Pentelute, chief executive offi-
cer of Syndicated Solar, a Colorado based
solar engineering, procurement and con-
struction contractor commented on the
present state of his industry, “Solar’s
growth has been marked by innovation,
technical prowess and strong environmental
support. Linking all of these factors is gov-
ernment engagement through R&D, finan-
cial support, tax incentives and regulatory
pressure on electric utilities. Combined,
these initiatives created a hospitable envi-
ronment for solar. Savings on the monthly
electric bill is the basic attraction in all
cases.

“Fine for now, but we have to focus on
a major point – continuing national and
state institutional support of solar is essen-
tial. It needs to be a broad, long-term prior-
ity. In a political climate that is partisan and
contentious, support for energy innovation
sometimes gets lost in the ether. That’s a
mistake. Bottom line, solar is very viable
and is now just needing to overcome the
frivolous oppositions and get our facts
straight as we plead our case and steer this
country to clean jobs and a better energy
source,” said Pentelute.   

Wind and solar
■Continued from Page 4



Lynn & Don Roemer
Owners,
Cascade Metal Recycling
Grant’s Pass, Oregon

“We’re buying our 8th piece of
Al-jon equipment to help us keep
up with growth.”

K E E P I N G I T S I M P L E . B U I L D I N G I T S T R O N G.

Al-jon Manufacturing LLC | 15075 Al-jon Ave. | Ottumwa, Iowa 52501 | U.S.A.

(+1) 641-682-4506 | 800-255-6620 | www.aljon.com

“After working with one 580CL for a year, we learned that having customers
set up for a baler increased our production substantially,” reports Don.

“Customer demand led to our purchase of a second 580. Even with the
efficiency of one machine, we couldn’t keep up with requests from new
customers. When they discovered how efficient we were, they kept giving us
more business. That’s why we’re buying a third 580,” says Don.

“We tried another brand once,” explains Lynn. “It cost a fortune for parts.
Their service department was horrible and no one was helpful or cared about
anything. Needless to say, we gathered our wits, embraced our Al-jon tradition
and never looked back.”

Over the past 16 years, Cascade has purchased eight Al-jon machines, which
helped grow the business. “We never thought we would achieve what we
have,” states Lynn. “They have always gone over and above to make sure we

had what we needed. If we have achieved some measure of success it was,
in part, because of our relationship with the folks at Al-jon.”
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In recognition of an innovative
approach to single stream recycling, the
New Jersey Department of Environmen-
tal Protection (NJ DEP) has bestowed an
award to Atlantic Coast Fibers, LLC.

While there are many recycling
facilities in New Jersey and other states
that claim the ability to process single
stream recyclables, there are relatively
few that have invested like Atlantic
Coast Fibers has, in the type of equip-
ment necessary to process single stream
recyclables efficiently while producing a
high yield.

Guy Watson, NJ DEP Recycling
bureau chief, presented the award.
Accepting the award for Atlantic Coast
Fibers were Chris Riviello, Rick Ram-
say, Allan Zozzaro and John Stanton.
The award was presented at the 32nd
Annual Awards Luncheon in Neptune,
New Jersey.

“We believe that the lack of recy-
cling facilities capable of processing
single stream recyclables may have a
negative effect on the growth of single
stream recycling,” said Riviello. “Ulti-
mately this may have a detrimental
effect on the overall amount of
recyclables recovered since there is a
direct correlation between adaptation of
single stream recycling and increased
recovery.”

Atlantic Coast Fibers, with over 110
employees at its recycling facilities in
Passaic, New Jersey and Neptune, New
Jersey, has stepped forward by investing
over $11 million dollars to build the
most modern and efficient single stream
recycling facility in New Jersey, and in
all probability the East Coast. As an
example of their approach, the ballistic
separator they designed is the largest one
ever installed in the United States, and
one of the largest in the world. They
have also installed the most advanced
optical sorters, OCC screens, paper
screens, and drum feeders available.

According to Ramsay their philoso-
phy has not changed for over 80 years.
“Many in our industry have questioned
why we have made such a large invest-
ment in these tough economic times.
The reason is simple, we believe in the
future of recycling and we felt it is
necessary to have infrastructure in place
to support and help simplify recycling
programs to increase residential
participation.”

Award given
to Atlantic
Coast Fibers

My mother always warned, “You won’t
amount to anything because you procras-
tinate.” 

I replied, “Oh, yeah... Just you wait!”
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PLASTICS
Annual PET recycling rate
held steady for 2011

The National Association for PET
Container Resources (NAPCOR) and The
Association of Postconsumer Plastic
Recyclers (APR) released the “2011
Report on Postconsumer PET Container
Recycling Activity.” The report cites a
2011 U.S. recycling rate of 29.3 percent
for polyethylene terephthalate (PET) plas-
tic containers. The total volume of post-
consumer PET bottles collected was the
highest measured to date at 1,604 million
lbs.

Reclaimers was also at an all-time
high of 667 million lbs.

“We are pleased to see that PET col-
lection increased in 2011, despite some
challenges,” said Tom Busard, NAPCOR
chairman and vice president of global pro-
curement and material systems for Plasti-
pak Packaging, Inc. “United States
reclaimers purchased a record 916 million
lbs. of postconsumer bottles in 2011, and
1.04 billion lbs. of recycled PET went

back into new product applications. These
increases happened despite the effects of
PET bottle lightweighting, which really
played out this year to a greater extent than
we’ve seen to date. The incidence of
lighter bottles in the stream reflects manu-
facturers’ commitment to improving
PET’s environmental footprint, but means
additional handling for PET recyclers in
the short term in order to produce the same
weights.”

The end-use product categories com-
prised in 2011’s record use of 1.04 billion
lbs. of recycled PET are detailed in the
report and reflect increases over 2010 in
the Sheet & Film, Food & Beverage Bot-
tles, Strapping and Fiber end-use cate-
gories. After two years of project work by
NAPCOR, the APR, and other supporters
acknowledged in the report, a recycling
total for PET thermoformed packaging –
45 million lbs. – is provided for the first
time in the addendum.

NextLife opens new headquarters
NextLife Asset Recovery Services

will open a new headquarters and process-
ing facility in Rogers, Arkansas. The com-
pany plans to invest more than $10 million
and hire 350 at the new processing facility. 

NextLife’s Rogers location will recy-
cle post-consumer plastics into a resin that
can be used to manufacture new consumer
plastic products. The company has already
secured agreements for supply post-con-
sumer plastic waste.

NextLife’s facility in Rogers will col-
lect and sort the post-consumer plastic
waste in what will be the first of three
phases for NextLife’s growth plans in
Arkansas. The second phase will establish
production lines to turn the plastic waste
into sustainable resin, and the third phase
will allow the company to establish joint
ventures and manufacturing facilities with
plastic goods manufacturers. 

CONSTRUCTION & DEMOLITION
CMRA white paper studies
recycled content in highways

The utilization of Recycled Con-
crete Aggregate (RCA) as an unbound
base product in the highway environ-
ment is extensively examined in a new
white paper available from the Construc-
tion Materials Recycling Association
(CMRA). The purpose of the white
paper was to provide the information
needed to show governmental highway
engineers at all levels an objective view
of using RCA as a base product in road-
work.

The CMRA estimates that about
140 million tons of concrete are recycled
annually in the United States, and the
most common end market is as a base
product for roads. “Recycled Concrete
Aggregate: A Sustainable Choice for
Unbound Base” looks at all aspects of
RCA’s use in this market, from incoming
material, processing, specifications, pros
and cons and cost advantages. It also
includes the results of a survey to state
highway departments of transportation
that yielded 38 responses on how they
are using the material.

According to the CMRA white
paper, “Recycled Concrete Aggregate is
currently being used to some degree in
the vast majority of the state Depart-
ments of Transportation across the coun-
try. RCA has proven to be both a viable
and valuable alternative to the use of vir-

gin aggregates for base courses. The per-
formance is equal to, if not better than,
virgin aggregate base course when used
appropriately. Significant research has
been conducted and published for over
10 years. An AASHTO (American Asso-
ciation of State Highway and Trans-
portation Officials) specification has
been in place since 2002. Potential con-
cerns, including precipitates, leachates,
durability testing and the existence of
asphalt pavement and brick have been
addressed.”

The paper was organized and writ-
ten by Cecil Jones, president, Diversified
Engineering Services. Jones is the
retired chief materials engineer for
North Carolina’s DOT, and past head of
AASHTO’s Task Force on Recycled
Materials. As such, he is familiar with
the barriers that RCA has faced in the
past and what questions DOT personnel
want answered before they will approve
a recycled product for use in roads.

“Recycled Concrete Aggregate; A
Sustainable Choice for Unbound Base”
is available for $500 from the CMRA,
but is free to CMRA members and for
highway engineers at any level of
department of transportation. Contact
the CMRA at 630-585-7530;
info@cdrecycling.org.

I’m like old wine. They don’t bring me out very often, but I’m well preserved.
—Rose Kennedy
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ALTERNATIVE ENERGY

In the next 5 years, 820 biomass
power plants with a capacity of 12.5
GW will be constructed throughout the
world – more than ever before. Europe
will remain the largest market but China,
India and the U.S. will experience the
largest growth. 

The energetic use of solid biomass
such as wood will increase to a larger
extent than ever before in the years to
come. At present, more than 2,200 bio-
mass power plants are operational
throughout the world. They have a total
capacity of about 32,000 megawatts
(MW). In Europe alone, there are more
than 1,100 active biomass power plants.
Another 130 coal power plants co-incin-
erate biomass.

Over the past 5 years, about 150
biomass power plants went operational
per year worldwide, each with an aver-
age capacity of 11 MW, which is more
than ever before. However, this growth
will once more accelerate in the future:
by 2016, 165 plants with an average
capacity of more than 15 MW will be
commissioned per year. Investments in
new construction and maintenance of
biomass power plants will increase from
10 to more than 14 billion euros
annually.

The trend for developing biomass
follows the trend for developing renew-
able energies. More and more countries
introduce feed-in tariffs for electricity
from biomass. The increasing prices for

fossil energy sources, the fact that many
countries aim at increasing the use of
domestic raw materials and the introduc-
tion of CO2 certificates for fossil fuels
in Europe have over the past years
improved the competitiveness of elec-
tricity generation from biomass.

In the years to come, Europe will
remain the largest market for biomass
power plants. More than 300 plants with
a capacity of over 4,500 MW will be
constructed there. In the past, only a few
countries dominated the market. By
now, the number of important national
markets has increased. Great Britain is
the largest national market where about
1,400 MW of additional capacity will be
commissioned by 2016. The markets in
France and Poland will also accelerate
significantly. Traditionally important
markets such as Finland and Sweden
will remain interesting mainly due to
replacement and modernization meas-
ures. Only the German market, which
was one of the largest in the past years,
stagnates. After 12 years of intensive
subsidization, most favorable locations
for new plants are being used. At the
same time, the boom of modernizing
plants has not yet begun.

Outside of Europe, most biomass
power plants are located in Brazil, China
and India. China and India subsidize
biomass electricity; in Brazil, about 430
ethanol and sugar factories use their own
bagasse to generate electricity. There are

only few, but very large, biomass power
plants in the USA and Canada. They
oftentimes depend on subsidies from the
respective federal state or province;
however, the structure of these subsidies
remains fragmented in regional terms.
The booming gas segment in the U.S.
furthermore aggravates the conditions
for biomass power plants. After few
large-scale projects are realized,
prospects for the biomass industry will
be uncertain.

In terms of number of plants and
capacities, Asia will supersede Europe
as the leading market by 2016. Never-
theless, investments in Europe will con-
tinue to be the highest due to stricter
standards. 

The recently published third edition
of the market study “Biomass to
Energy” is the world’s largest data col-
lection on electricity generation from
biomass. Find more information at:
www.ecoprog.com

As a recognized industry expert, the
Cologne-based consultancy ecoprog
accompanies clients from Germany and
abroad in working on implementation-
oriented management issues with a
political, technological or economic
background in the segments of environ-
mental and energy technology. The com-
pany focuses on strategy advisory,
market and competition analyses as well
as multi-client studies.

Electricity generation from biomass
continues to boom worldwide

Wind energy’s contribution of clean
power to the country’s electricity supply is
expected to grow by nearly 20 percent by
the end of 2012 according to the Canadian
Wind Energy Association (CanWEA). 

CanWEA expects new wind energy
projects to add almost 1,200 MW of clean
energy by the close of 2012. This will
mark the second consecutive year with
well over 1,000 MW of newly installed
capacity, maintaining Canada as one of the
world’s leading wind energy markets. 

Every 1,000 MW of new wind energy
drives $2.5 billion in investments, creates
10,500 person-years of employment, and
provides enough clean power for over
300,000 Canadian homes. Over 60 percent
of Canada’s new wind energy capacity in
2012 will be installed in Quebec. 

Canada will have over 6,400 MW of
installed wind energy capacity by the end
of 2012. Ontario will remain the provincial
leader with over 2,000 MW; Quebec and
Alberta will follow with approximately
1,600 MW and 1,100 MW respectively.  

Saskatchewan, Nova Scotia and
Prince Edward Island are all moving for-
ward with new requests for wind energy in
2012 and projects are currently under con-
struction in several provinces, particularly
Quebec and Ontario. CanWEA is also
confident that Quebec will move ahead
with a fourth call for tenders this year,
leading CanWEA to project a record year
for wind energy development in 2013. 

Clean wind
energy grows
in Canada 
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AUTOMOTIVE

GM strives for zero waste
General Motors (GM) has offered a

blueprint that summarizes its process for
making its plants and facilities landfill-
free, meaning all production waste
generated is reused, recycled or used to
create energy. The document is intended
to help companies of all sizes and
industries reduce waste and create
efficiencies.

Industrial facilities in the United
States generate and manage 7.6 billion
tons of industrial waste in land disposal
units annually, according the U.S. Envi-
ronmental Protection Agency. General
Motors, however, recycles 90 percent of
its worldwide manufacturing waste and
has 102 landfill-free facilities toward a
goal of 125 globally by 2020. 

GM strives to recover all resources
to their highest value by managing
byproducts in one electronic tracking sys-
tem. All byproducts are regarded as use-
ful and marketable, and suppliers play
integral roles in making that happen. 

GM counts about $1 billion in rev-
enue annually from byproduct recycling
and reuse.

“A landfill-free program requires
investment,” said Mike Robinson, GM
vice president of sustainability and
global regulatory affairs. “It’s important
to be patient as those upfront costs
decrease in time, and recycling revenues
will help offset them. This program
allows GM to reduce its waste footprint
while creating greater environmental
awareness among employees and com-
munities where we make and sell cars
and trucks.” 

When GM started its landfill-free
program in the United States, it invested
about $10 for every ton of waste
reduced. Over time, it has reduced pro-
gram costs 92 percent and total waste by
62 percent. GM encourages its work-
force to find new ways to operate leaner
and more efficiently.

Austin body shop goes green
With over 22 years of providing

Austin, Texas and the surrounding areas
with auto body repair and painting service,
Whitakers Auto Body & Paint has com-
mitted to converting to PPG Industries’
Envirobase Waterborne Paint to benefit the
environment.

“We are converting from petroleum
based paint to environment-friendly water
based paint. This will greatly reduce VOC
emissions,” said Larry Whitaker, president
of Whitakers. 

Long before most of North America’s
body shops had even given thought to
waterborne finishes, PPG was already
immersed in it. For the past two decades,
PPG has been developing and refining its
technological expertise in both North
America and Europe.

That role was reinforced when they
introduced the world’s first waterborne
refinish system in 1992, an innovation that
received the United Kingdom’s Queens
Award for Technology in 1995.

888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
618-635-2010 / 618-635-2786

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

We offer 40 years of

experience serving the

metal recycling industry.

We offer lightweight and

durable trailers for today's

needs. Call for a free quote

on equipment for trans-

porting your recyclables.

We offer EXPERTISE in
STANDARD or CUSTOM
PROUCTS PER CURRENT
DOT REGULATIONS...
CONTACT US FOR A
QUOTE TODAY!!

EQUIPMENT AVAILABLE:

•TRAILERS - all include heavy-duty
   tailgate hinges and reinforced
   front headache racks

•ROLL-OFF CONTAINERS

•LUGGER CONTAINERS

•SPECIALTY CONTAINERS 

   & TRAILERS
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PAPER

The American Forest & Paper Associ-
ation released its September 2012 U.S.
paper reports. 

Containerboard
Containerboard production fell 4.8

percent over August 2012 and 2.2 percent
compared to same month last year. The
month-over-month average daily produc-
tion decreased 1.6 percent. The container-
board operating rate for September 2012
lost 1.5 points over August 2012, decreas-
ing from 97.5 percent to 96 percent. 

Boxboard
Total boxboard production decreased

by 2.1 percent compared to September
2011 and decreased 6.9 percent from
August. Unbleached Kraft Boxboard pro-
duction increased over the same month
last year but decreased compared to
August. Total Solid Bleached Boxboard
and Liner production decreased compared
to September 2011 and decreased com-
pared to last month. The production of
Recycled Boxboard increased compared to
September 2011 but decreased when com-
pared to last month.

Recovered Fiber
Total U.S. industry consumption of

recovered paper in September was 2.36
million tons, 8 percent lower than August
2012. Year-to-date total consumption in
2012 is 4 percent lower than during the
same period last year. 

U.S. exports of recovered paper, as
reported by the U.S. Census Bureau,
decreased 4 percent in August compared
to July, led by a drop in Mixed Papers
exports which fell after a very strong July.
Year-to-date exports of recovered paper in
2012 are 6.5 percent lower than during the
same period in 2011.

Printing-writing paper
According to the report, total print-

ing-writing paper shipments decreased
seven percent in September compared to
September 2011. All four major printing-
writing grades posted decreases compared
to the previous period. The decrease in
shipments followed the drop in U.S. pur-
chases of printing-writing papers by 10
percent compared to September 2011.

Additional key findings include:
•August U.S. imports of coated free

sheet (CFS) papers decreased year-over-
year for the tenth time in the past 12
months. 

•August U.S. exports of uncoated free
sheet (UFS) papers increased year-over-
year by more than 20 percent – the third
20+ percent increase in 2012.

•September shipments of coated
mechanical (CM) papers reach second
highest monthly total for the year but are
still down year-over-year.

Kraft paper
Total Kraft paper shipments were

approximately 130,100 tons, a decrease
of 2.2 percent compared to the prior
month. Total inventory was approxi-
mately 77,900 tons in September.
Unbleached Kraft shipments decreased,
but bleached Kraft shipments increased
year over year for the eighth month
in 2012. 

September
paper reports



Here is an oldie but a goody! Was crushing cars 
the day we took it in trade! 

Perfect for             
the first time 

crusher owner!

Wont last long         
at this price!!
$40,000.00

This 1990 B crusher is 
clean as a whistle! 

Gas powered to burn 
that extra gas you 

get in the cars!

Great introductory 
crusher for just 

$50,000.00

Here is a 2012 (demo model) E-Z Log 
Baler with larger crushing chamber. 
Automated crushing chamber. Bales 

approx. 70 tons per day! Powered with   
a John Deere 4045T Diesel motor, 
continuous rotation grapple. Air 

conditioned cab, new joy stick controls, 
dual pump drives, 10" plunger cylinders, 

more comfortable seat for operator. 
Cycles in under 2 minutes!

Priced to move at $205,000.00

This is one of the two E-Z Log 
Balers we have in stock! 

Powered with a John Deere 
4045T and has 8 inch bore 

plunger cylinders! 
Continuous rotation grapple, 
hydraulic out riggers and air 

conditioned cab.
45 tons per day for only 

$105,000.00

Loaded!! Automation, 
John Deere 4045T

hydraulic outriggers 
and air compressor!

Loaded for $100,000.00

E-Z A+ car crusher with 
John Deere 6068T. 

Remote automation, 
hydraulic outriggers, air 

compressor.
Ready to go to work for 

the private yard or 
custom crushing!  

$100,000.00

Diesel 
powered.

$50,000.00 
takes it home 

today!

Spacious 
9'1"

OpeningBUILT-IN FEATURES 
INCREASE 
PRODUCTIVITY 
AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

H.O.S.S.H.O.S.S. high opening
super speed

2 YEAR
WARRANTY!

Starting at just $110,000

USED EQUIPMENT • NOW AVAILABLE!USED EQUIPMENT • NOW AVAILABLE!
2012 (demo model) E-Z Log Baler E-Z A+

Car Crusher

2008 B Model 
Crusher

1990 B Model Crusher1989 Big Mac Car Crusher



WE FINANCE
WHAT WE SELL

SEE IT HERE, FINANCE IT HERE.SEE IT HERE, FINANCE IT HERE.
GREAT RATES!

800-823-9688

DADE Capital Corp.

800-823-9688
DADECapital.com

60" wide feed, top feed/bottom discharge with spare motor. You can’t 
buy the motors for this price!                                                                $395,000

WILLIAMS 760 3000 HP METAL SHREDDER
With infeed conveyor. 4.9’ system in very good condition.        $169,000

2008 BARCLAY PRIMARY SHREDDER

Equipped with a NEW LaBounty MSD 2500R shear. Komatsu. 4,600 
hours,  has new paint and is double plumbed for shear. LaBounty is 
NEW with factory warranty. Priced plus freight.                            $350,000

2008 KOMATSU PC300LC-8 WITH NEW SHEAR
7,600 hours. Good condition and immediately available.           $225,000

2006 AL-JON 400 XL METAL BALER
5,800 hours. Immediately available.             $55,500

1997 DAEWOO 280LC W/BUCKET

Complete 4,000 h.p. ferrous shredding system.            $1,450,000
1994 MET PRO 74 X 104 AUTO SHREDDER

Equipped with a scrap grapple and a new Gensco 10Kw gen-set.      
6,000 hours and in good working condition.                                    $65,000

2000 JOHN DEERE WITH GRAPPLE

Shredder with 2” knives. Infeed conveyor, cross belt magnet, new 
blades and wear plates, hard-faced rotors, soft start, electrical panel 
and out feed conveyor. That’s right, a complete system for only $165,000

1995 COLUMBUS MCKINNON TIRE SHREDDER

TAX SAVINGS SIGNIFICANTLY REDUCE YOUR COST OF EQUIPMENT OWNERSHIP

Contact your accountant today to find out why you should be making an equipment purchase before the end of 2012. 
DADE Capital has many financing options to help you make this tax savings a reality. Call us today, we can help!

5 YEAR ASSET LIFE – TAX SAVINGS CALCULATION
DEDUCTIONS:

(A)  Equipment Cost
(B)  Section 179 Deductions (up to $139,000.)
(C)  Equipment Cost after Tax Deduction
(D)  Bonus Depreciation (New Equipment Only) x 50%
(E)  First Year Depreciation x 20%
(F)  Total Deductions and Depreciation

TAX SAVINGS (35% Tax Bracket)
(G)  Total Deductions and Depreciation x 35%

ACTUAL ADJUSTED EQUIPMENT COST:
(H)  Equipment Cost ( - ) Tax Savings

NEW:
$400,000.

-$139,000.
$261,000.
$130,500.

$26,100.
$295,600.

-$103,460.

$296,540.

USED:
$400,000.

-$139,000.
$261,000.

N/A
$52,200.

$199,200.

-$66,920.

$333,080.EX
AM

PL
E

X SAVINGS SIGNIFICANTLY REDUCE YOUR COST OF EQUIPMENT OWNERSHQ

TAXSAVINGSCALCULATIONFE T

TAX INCENTIVES TO 
EXPIRE 12/31/2012IF YOU PURCHASE THIS YEAR!
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Put your trust in 
true-weight VEI 
Loader Scale 
systems from RMT

Is your loader scale 
giving away all your profi t?

1-800-648-8132
www.rmtequip.com/tradein

Dealer enquiries welcome

In-motion weighing 
accurate to ± 1%
Easy to use, 
proven and reliable
Ask about our 
trade-in program

SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

 
  

METALS

The U.S. Environmental Protection
Agency (EPA) has finalized the addition of
the Leeds Metal Site in Leeds, Maine to
the Superfund National Priorities List
(NPL). The Leeds Metal Site is one of 12
added to the NPL in September. The site
has received letters of concurrence from
state officials supporting the NPL listing.

The NPL is a national list of sites that
require further investigation and potential
cleanup in order to protect human health
and the environment in the long term. 

Operations at the Leeds Metal site
date back to the 1800s, however little is
known about specific activities prior to
1969. Between 1969 and 1984 scrap metal
recovery processes took place, performed
by a series of operators, after which the
site was inactive and appears to have
remained abandoned. Gasoline and other
fluids were dumped directly onto the
ground and as many as 100 drums were
staged along the tree line in the southern
part of the site.

The Maine Department of Environ-
mental Protection (MDEP) has removed
drummed waste and an abandoned trans-
former; sampled soil; sampled nearby pri-
vate drinking water wells to identify
possible off-site migration of wastes; over-
seen investigations to assess the site and
groundwater in the area; and installed car-
bon filtration devices at five homes with
volatile organic compound contamination
exceeding state health benchmarks. 

Maine site
added to
superfund listIn the first nine months of 2012,

Nucor reported consolidated net earnings
of $367.7 million, or $1.15 per diluted
share, compared with consolidated net
earnings of $641.1 million, or $2.02 per
diluted share, in the first nine months of
last year. The year-to-date of impact of
Skyline inventory related purchase
accounting adjustments was $36.8 million
($.08 per diluted share). 

Nucor recorded a credit to value
inventories using the last-in, first-out
(LIFO) method of accounting of $84.0
million ($0.16 per diluted share) in the
third quarter of 2012, compared with a
credit of $14.5 million ($0.03 per diluted
share) in the second quarter of 2012 and a
charge of $28.0 million ($0.05 per diluted
share) in the third quarter of 2011. The
LIFO credit in the first 9 months of 2012
was $84.0 million ($0.16 per diluted
share) compared with a charge of $91.0
million ($0.17 per diluted share) in the
first nine months of 2011. 

Nucor’s consolidated net sales
decreased 6 percent to $4.80 billion in the
third quarter of 2012 compared with $5.10
billion in the second quarter of 2012 and
decreased 9 percent compared with $5.25
billion in the third quarter of 2011. Aver-
age sales price per ton decreased three per-
cent from the second quarter of 2012 and
decreased eight percent from the third
quarter of 2011. Total tons shipped to out-
side customers were 5,768,000 tons in the
third quarter of 2012, a 3 percent decrease

from the second quarter of 2012 and a
slight decrease from the third quarter of
2011. Total third quarter steel mill ship-
ments were down three percent from the
second quarter of 2012 and decreased two
percent from the third quarter of 2011.
Third quarter downstream steel products
shipments to outside customers increased
one percent over the second quarter of
2012 and four percent over the third quar-
ter of 2011.

In the first 9 months of 2012, Nucor’s
consolidated net sales decreased 1 percent
to $14.98 billion, compared with $15.19
billion in last year’s first 9 months. Total
tons shipped to outside customers
increased 1 percent over the first nine
months of 2011, while average sales price
per ton decreased 3 percent.

The average scrap and scrap substi-
tute cost per ton used in the third quarter
of 2012 was $380, a decrease of 11 per-
cent from $427 in the second quarter of
2012 and a decrease of 15 percent from
$449 in the third quarter of 2011. The
average scrap and scrap substitute cost per
ton used in the first nine months of 2012
was $418, a decrease of 5 percent from
$439 in the first nine months of 2011.

In September, Nucor’s board of direc-
tors declared a cash dividend of $0.365
per share payable on November 9, 2012 to
stockholders of record on September 28,
2012. This dividend is Nucor’s 158th con-
secutive quarterly cash dividend.

Nucor reports results for third
quarter and first nine months

Olson Wire Products Co. has
agreed to pay a $80,000 civil penalty to
settle alleged violations of hazardous
waste regulations at its manufacturing
facility located in Baltimore, Maryland.

The EPA cited Olson Wire, which
manufactures steel wire shelving and
fabricated wire products, for violating
the Resource Conservation and Recov-
ery Act (RCRA), the federal law gov-
erning the treatment, storage and
disposal of hazardous waste. 

Following an inspection, EPA cited
the company for violations of federally
authorized state regulations involving
hazardous waste stored at the facility. 

The alleged violations included the
failure to make required hazardous
waste determinations, storage of haz-
ardous waste for periods greater than 90
days without a permit, failure to
properly label and keep containers of
hazardous waste closed during
storage, offering hazardous waste for
off-site transport and disposal without
preparing approved manifest forms
and through parties not authorized
to transport or receive hazardous
waste, failure to maintain training
records of personnel having hazardous
waste management responsibilities and
failing to prepare and submit a biennial
report concerning hazardous waste
activities at the facility in calendar
year 2009.

Olson Wire
settles waste
violations 
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $297.00 $336.00 $366.00 $375.00 $370.00
#1 Bundles per gross ton 318.00 330.00 365.00 380.00 360.00
Plate and Structural per gross ton 315.00 334.00 360.00 400.00 380.00
#1 & 2 Mixed Steel per gross ton 274.00 348.00 360.00 380.00 362.00
Shredder Bundles (t in) per gross ton 288.00 300.00 330.00 348.00 350.00
Crushed Auto Bodies per gross ton 288.00 300.00 330.00 348.00 350.00
Steel Turnings per gross ton 201.00 207.00 228.00 234.00 235.00
#1 Copper per pound 2.80 3.00 3.45 3.40 3.46
#2 Copper per pound 2.70 2.91 3.30 3.29 3.27
Aluminum Cans per pound .53 .56 .69 .70 .70
Auto Radiators per pound 1.80 1.90 2.10 2.19 2.10
Aluminum Core Radiators per pound .68 .65 .76 .76 .75
Heater Cores per pound 1.40 1.50 1.70 1.75 1.76
Stainless Steel per pound .49 .61 .70 .70 .72
All prices are expressed in USD. Printed as a reader service only.

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
CHINA
TURKEY
GERMANY 
TAIWAN
INDIA
All Others
TOTAL

SEP
2012
295
161
92
40

101
81
38

1,077
1,886

AUG
2012
250
156
163
131
93
41
57

1,158
2,049

2012
Annual (est)

3,711
2,019
1,576
1,483
1,227

876
755

14,791
26,438

2011
Annual

2,837
1,477
1,231

733
954
647
717

13,238
21,835

% Change 2012
Annual vs. 2011

30.8%
36.7%
28.0%

102.2%
28.6%
35.3%
5.3%

11.7%
21.1%

METALS
September steel imports
decline by nine percent

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 2,440,000 net
tons (NT) of steel in September, includ-
ing 1,886,000 NT of finished steel
(down 9 percent and 8 percent, respec-
tively, from August final data). Year-to-
date (YTD) finished steel imports,
however, are up 18 percent vs. the same
period in 2011. Finished steel import
market share in September was an esti-
mated 22 percent and is estimated at 24
percent YTD. 

Key finished steel products with a
significant import increase in September
2012 compared to August are standard
rails (up 256 percent), sheets and strip
all other metallic coatings (up 63 per-
cent), standard pipe (up 16 percent) and
wire rods (up 12 percent). Major prod-
ucts with significant YTD import
increases vs. the same period last year

include reinforcing bar (up 48 percent),
line pipe (up 40 percent), sheets & strip
galvanized hot dipped (up 33 percent),
plates – cut lengths (up 32 percent) and
oil country goods (up 31 percent).

In September, the largest volumes
of finished steel imports from offshore
were all from Asia and Europe. They
were South Korea (295,000 NT, up 18
percent), Japan (161,000 NT, up 3 per-
cent), Germany (101,000 NT, up 8 per-
cent), China (92,000 NT, down 44
percent) and Taiwan (81,000 NT, up 100
percent). 

For the first 9 months of 2012, the
largest offshore suppliers were South
Korea (2,783,000 NT, up 25 percent),
Japan (1,515,000 NT, up 36 percent),
China (1,182,000 NT, up 25 percent),
Turkey (1,112,000 NT, up 96 percent)
and Germany (920,000 NT, up 28
percent). 

See additional METALS news in the Focus Section, Page B1
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WASTE

The U.S. Navy has agreed to pay a
$38,500 penalty to settle alleged haz-
ardous waste violations at the Naval Air
Station Patuxent River, located at 22268
Cedar Point Road in Patuxent River,
Maryland. 

This settlement resolves alleged
violations alleged by Environmental
Protection Agency (EPA) of the
Resource Conservation and Recovery
Act, the federal law governing the treat-
ment, storage and disposal of hazardous
waste. 

Following an EPA inspection, the
U.S. Navy was cited for allegedly failing
to determine whether waste was haz-
ardous, failing to maintain aisle space to
allow for the movement of personnel
and fire protection equipment, failing to
conduct weekly inspections of waste
containers for leaks and deterioration,
failing to mark each container with a
date and whether it contained hazardous
waste, failing to keep hazardous waste
containers closed during storage and
failing to properly maintain leak detec-
tion and spill prevention equipment on
underground storage tanks.

The violations were found in 11
buildings including the public works
transportation, the hazmat warehouse,
the Webster field annex, hangar, fleet
readiness center and the materials lab.

The $38,500 settlement penalty
reflects the Navy’s cooperation in
resolving this matter. The Navy has cer-
tified its compliance with applicable

U.S. Navy settles
waste violations 

Massachusetts city extends
partnership with Covanta

Covanta SEMASS, L.P., a sub-
sidiary of Covanta Energy Corporation,
a sustainable waste management and
renewable energy company, revealed a
new agreement with the city of Quincy,
Massachusetts for sustainable waste dis-
posal at the Covanta SEMASS energy-
from-waste facility in Rochester. Quincy
generates approximately 35,000 tons of
municipal solid waste annually. 

The agreement will provide Quincy
with one-stop shopping for sustainable
waste disposal and the potential for recy-
cling services after the city’s current
recycling contract expires in 2013. Cities
and towns across New England have
responded enthusiastically to Covanta’s
bundled service offering because they
are able to save money on disposal costs
and get credit back in the form of a
rebate for recycling. The new agreement
with Quincy is slated to begin in July
2013 with the contract running for ten
years with mutual extension options
after the initial term. 

Quincy will continue to utilize the
municipal solid waste transfer station in
Braintree, Massachusetts which Covanta
operates. The transfer station is currently
undergoing construction for improve-
ments including state-of-the-art technol-
ogy to control odor from the facility and
reduce noise from operations. The
Braintree Transfer Station is a critical
component of managing municipal solid
waste from parts of Boston and a num-

ber of South Shore and local communi-
ties including Braintree, Quincy, Wey-
mouth, Randolph and Waltham.

Solid waste collected at the facility
is transferred to the Covanta SEMASS
Energy-from-Waste facility where it is
combusted to generate clean, renewable
electricity for approximately 75,000
southeastern Massachusetts homes. 

The Covanta SEMASS energy-
from-waste facility, where waste from
the Braintree Transfer Station is dis-
posed, provides southeastern Massachu-
setts communities with an
environmentally superior alternative to
landfilling their municipal solid waste.
Operating since 1988, the facility
processes approximately 1 million tons
of municipal solid waste and recovers
nearly 50,000 tons of recyclable metals
annually. 

Recovering energy from waste after
efforts to reduce, reuse and recycle is a
critical component of managing residual
waste. For every ton of municipal solid
waste processed at energy-from-waste
facilities like Covanta SEMASS, green-
house gas emissions are reduced by the
equivalent of approximately one ton less
of carbon dioxide emissions. This is
possible due to the avoidance of
methane from landfills, the offset of
greenhouse gases from fossil fuel elec-
trical production and the recovery of
metals for recycling.

The Solid Waste Authority of Central
Ohio (SWACO) and Ohio Environmental
Protection Authority (Ohio EPA) jointly
announced that a case involving illegal
dumping in the Clintonville area Walhalla
Ravine four years ago has been solved.
Jeffery A. Garnder Jr. and Andrew Eck-
stein have pled guilty in Franklin County
Municipal Court to one count each of
water pollution for dumping paint and
other materials in Walhalla Creek.

The two men were sentenced by
Judge Harland Hale and ordered to pay
$8,060 in restitution to Ohio EPA for
removing the dumped items and cleaning
up the paint contaminated creek, $787 in
court fines and costs and to serve 100
hours each of community service remov-
ing litter from rivers and roadways.

Ohio EPA found 56 5-gallon buckets,
containing mostly paint materials, which
investigators determined had exploded in
the ravine after being thrown from a mov-
ing vehicle for at least a mile along the
creek.  Ohio EPA oversaw the clean up,
which involved removing the buckets,
flushing the creek with clean water and
vacuuming the paint contaminated water
into tanker trucks for proper disposal.  

Ohio EPA tracked the paint to the
store where it had been purchased and to
the companies that had purchased it.
Numerous interviews with employees,
property owners, tenants and family
members led to the suspects.  

Ohio EPA and
local authorities
convict dumpers
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GET THE POWER

Team up with the CP Group today! 
CALL 888.837.5065 OR VISIT www.theCPgrp.com

The CP Group is your complete MRF provider.

 Single Stream Recycling
Municipal Solid Waste

 Front-End Waste to Energy
 Construction & Demolition
 Commercial & Industrial
 eWaste & more...

One powerful team for all your equipment needs.

Get MORE from Your U-Pull It Yard
YARD MANAGEMENT SYSTEMEM

SIMPLIFYSEARCHES• 

• 

• 

• 

• 

• 

 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
801.335.3388 • www.softwaresolutions.com

INTERNATIONAL
Frigoglass makes senior
leadership appointments

Frigoglass, Athens, Greece
announced a new operating structure and
the senior leaders of those businesses.

The business units have dedicated
management teams located in the
respective territories and who assume
full profit and loss responsibility for
their business. The most significant
value levers in each business unit are as
follows:

•Glass: – capture the further growth
opportunities in Africa and deliver value
out of the recent acquisition of Jebel Ali;

•ICM Asia and Africa/Middle East –
capture the high growth potential in
these regions and drive operating margin
improvements; and

•ICM Europe and North America –
consolidate Frigoglass’ footprint in
Europe, improve efficiencies and excel
in customer service and innovation.

In addition, the Central Technical
function has been elevated following the
bundling of Frigoglass’ technological
competence in the area of innovation
and development, manufacturing excel-
lence, quality and sustainability. This
function will drive the lean transforma-
tion across Frigoglass operations.

Hydro changes raw material
sourcing for German rolling mills

Norwegian aluminum company
Norsk Hydro ASA has decided to
increase in-house primary metal
sourcing, replacing less cost-efficient
re-melting of cold metal as a source
for its Neuss-Grevenbroich rolling
mills.

In preparation for a ramp-up of pri-
mary sourcing in Neuss, planned for the
first half 2013, Hydro has secured
power contracts with Swedish energy
group Vattenfall totalling 2.2 TWh (250
MW) annually over 5 years. The power
contracts are a combination of new and

existing power arrangements, the latter
adapted for supplying Neuss operation.

The primary production in Neuss is
dedicated to source Hydro’s rolled prod-
ucts business. The plant has sourced
power on a short-term basis since the
previous long-term contract expired in
end-2005.

The smelter was integrated into
Hydro’s Rolled Products business area
January 1, 2012. 

The Neuss plant, 100 percent owned
by Hydro, is located in western Ger-
many, close to Düsseldorf.

WASTE
Waste industry association
releases revised standard

The Waste Equipment Technology
Association (WASTEC) − the secretariat
for the American National Standard
Institute (ANSI) for all industry stan-
dards related to equipment technology
and operations for wastes and recyclable
management (ANSI Z245) − released of
the revised standard for safety require-
ments for mobile equipment used in the
collection, transportation and manage-
ment of waste, recyclable, and repur-
posed materials. 

The ANSI Z245 full committee
focused on making manufacturer and
user safety a priority. Many important
changes and requirements have been
added since the 2008 version of this
standard, including sections that address
ladders, fall protection and battery dis-
connects.

“This standard provides the best
practice for users and operators of equip-
ment used for collecting and managing
waste and recyclable materials.” said
WASTEC executive vice president Jan-
ice Comer Bradley. 

Robert Mecchi, the Chairman of
WASTEC’s Board of Governors
explained the importance of this updated

standard, “The WASTEC ANSI Z245
standards program is vital because it
advances safety for workers in the solid
waste and recycling services industry. It
also has helped advance uniformity in
things like trucks and containers, allow-
ing producers of such equipment to
expand their potential customer base.
This particular revised standard is wide
sweeping and will help hundreds of
thousands hardworking men and women
get home safely each night time for din-
ner with their families.”

This revised standard applies to the
construction, reconstruction, modifica-
tion, care, maintenance, operation, and
use of mobile waste or recyclable mate-
rials collecting, transportation and com-
pacting equipment. The standard
identifies requirements for refuse col-
lecting and compacting equipment
mounted on a refuse truck chassis,
including rear-loading, front-loading,
and side-loading compacting equipment;
tilt- frame and hoist-type equipment;
grapple loaders; satellite vehicles; waste
transfer vehicles; recycling collection
vehicles; and mechanized container col-
lecting and lifting equipment.

WM’s third quarter hurt by lower
recycled commodity prices

Waste Management, Inc. announced
financial results for its quarter ended
September 30, 2012. Revenues for the
third quarter of 2012 were $3.46 billion
compared with $3.52 billion for the
same 2011 period. 

The company was negatively
impacted by a decline in recycling com-
modity prices, which decreased revenues
by $176 million. Net income for the
quarter was $214 million, or $0.46 per
diluted share, compared with $272 mil-
lion, or $0.58 per diluted share, for the
third quarter of 2011.

Net income would have been $285
million, or $0.61 per diluted share, in the
third quarter of 2012 compared with
$295 million, or $0.63 per diluted share,
in the third quarter of 2011, if not for the
following after-tax charges:

•$32 million, or $0.07 per diluted
share, related to the previously
announced organizational restructuring
and a labor union dispute; and

•$39 million, or $0.08 per diluted
share, from impairments of investments
in unconsolidated entities and related
assets.

Company sees improving trends into 2013

For a detailed list of appointments and
locations affected, view this article on

www.AmericanRecycler.com.
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Events Calendar
January 16th-18th, 2013

12th International Electronics Recycling

Congress IERC 2013. Salzburg, Austria.

www.icm.ch

January 28th-31st
USCC 21st Annual Conference & Tradeshow.

Buena Vista Palace Hotel & Spa. Lake Buena

Vista, Florida. 

301-897-2715 • www.compostingcouncil.org

March 10th-13th
The 26th Southeast Recycling Conference

& Trade Show. Hilton Sandestin Beach Golf

Resort & Spa, Destin, Florida.

800-441-7949 • www.southeastrecycling.com

March 13th-15th
13th International Automobile Recycling

Congress IARC 2013. Brussels, Belgium.

41 62 785 10 00 • www.icm.ch 

March 20th-21st
Spring 2013 Association of Postconsumer

Plastic Recyclers Meeting. Sheraton New

Orleans, New Orleans, Louisiana.

202-316-3046 • www.plasticsrecycling.org

March 20th-22nd
Global Plastics Environmental Conference.

Sheraton New Orleans, New Orleans, Louisiana.

810-223-1949 • www.sperecycling.org

Auction Calendar
December 8, 9:00 am

2236 US 49, Brooklyn, MS:  Mississippi

Winter Contractors Auction, construction

equipment, trucks & trailers. 

Martin & Martin Auctioneers, Inc.

864-947-7888 • www.mmaauction.com

December 8, 9:00 am
2191 Seven Valleys Rd., Seven Valleys, PA:

December Tractor & Construction Equipment

Auction, tractors, skid steers, backhoes.

McGrew Equipment Company.

888-311-2811 • www.mcgrewequipment.com

December 13, 10:00 am
New Castle, PA: Major Scrap Processing

Operation Auction. Ferrous and nonferrous

shredding, chopping and crushing facility.

M. Davis Group.

412-521-5751 • www.mdavisgrp.com

December 28, 10:00 am
Washington County Fairgrounds,

Greenwich, NY:  New Holland, CAT, Deere,

construction and support equipment. 

Alex Lyon & Son Auctioneers.

315-633-2944 • www.lyonauction.com

January 24, 8:00 am
Highway 431 N, Dothan, AL: 16th Annual

January Farm & Construction Equipment

Public Auction. Deanco Auction.

877-898-5905 • www.deancoauction.com

BUSINESS BRIEFS

Doppstadt US has hired Kris Sny-
der, Micheal McCusker and Darren Fin-
lay, each of which will play key roles in
the growth of new business and cus-
tomer relationship management as new
sales members. Lauren Reese will serve
as marketing manager in the Doppstadt
US home office located in Avon, Ohio.

Finlay is a veteran material process-
ing sales professional with more than 10
years of market experience. He has been
involved in every aspect of the business
from managing sales, rentals, inventory
and transportation of mobile equipment.
He will be responsible for handling sales
in the states of New York, Connecticut,
Rhode Island, Massachusetts, New
Hampshire, Vermont and Maine.

McCusker responsibilities will be
conducted in the states of North Dakota,
South Dakota, Nebraska, Kansas, Min-
nesota, Iowa, Montana, Wisconsin and
Illinois.

Snyder will cover sales responsibili-
ties in the states of Michigan, Indiana,
Ohio, Kentucky, Tennessee and West Vir-
ginia. He previously studied business
management and later transitioned into a
career in wood processing equipment.

Doppstadt hires four new
marketing employees

Metso previously announced that it
intended reviewing strategic alternatives
for its recycling business. As part of this
process, Metso evaluated both external
and internal options. The review con-
cluded that integrating recycling into the
mining and construction segment was
the best possible alternative for creating
value for Metso.

“We are committed to developing
the recycling business as part of our
mining and construction segment,” said
Matti Kähkönen, Metso Corporation’s
president and chief executive officer.
“We believe that by integrating Recy-
cling in this way we will add value to the
recycling business and for Metso gener-
ally in terms of volume growth, cost
competitiveness, and developing our
overall offering. We are a forerunner and
global market leader in metal and waste
recycling, and our goal is to further
strengthen our position here.”

Recycling will be integrated into
mining and construction as of December
1, 2012. 

Recycling currently employs approx-
imately 660 people, mainly in Germany,
the U.S. and Denmark.

Metso decides to keep its
recycling business

Hammel New York, LLC has made
Can-Con Equipment an official dealer
covering all provinces in Canada.

Can-Con, a division of the Canadian
group of companies, was founded in
2005 and is an equipment dealer serving
the construction, scrap and waste
industries. 

Can-Con Equipment is headquar-
tered in Essex, Ontario and provides
customer support throughout Canada.

Hammel names Can-Con
official Canadian dealer 

Clean Harbors, Inc. and Safety-
Kleen, Inc. have signed a definitive
agreement under which Clean Harbors
will acquire Safety-Kleen for $1.25
billion in cash. 

Clean Harbors said that, in connec-
tion with the prospective deal, it has
received a financing commitment from
Goldman Sachs, and that it is considering
additional financing options that may
include a combination of cash, debt and
equity. 

The acquisition of Safety-Kleen and
its 200 facilities in North America will ful-
fill a number of Clean Harbors’ strategic
objectives, including penetrating the small
quantity generator market; broadening the
company’s waste treatment capabilities to
include waste oil re-refining; driving
increased waste volumes into Clean Har-
bors’ existing treatment, storage and dis-
posal network; leveraging sales
capabilities and efficiencies of the com-
bined companies; adding an immediately
accretive business to accelerate growth
and adding to cash-flow generation. 

Clean Harbors and Safety-
Kleen sign agreement

AERC.com, Inc. (AERC Recycling
Solutions), has completed an agreement
for a change in ownership. 

Robert W. Landmesser, founder and
chief executive officer of AERC Recycling
Solutions, is the company’s largest share-
holder, and has reached an agreement with
Recycling Holdings, LLC of Nashville,
Tennessee. The agreement will transfer
Landmesser’s majority share of stock to
Recycling Holdings. This change in own-
ership will allow AERC to conduct busi-
ness as usual, service its customers and
follow its course of pursuing new business
opportunities in order to remain competi-
tive in the marketplace.

AERC Recycling and Com-
Cycle change ownership 

Nick Staub was installed as the
chairman of the Automotive Parts
Remanufacturers Association (APRA)
during their recent International BIG R
Show.

Staub has been in the remanufactur-
ing business since 1982 when he joined
Romaine Electric which was owned by
his father. Staub took over as president
in 1989 after his father passed away.

Romaine Electric has 110 employ-
ees in 11 locations, five distribution cen-
ters and six retail shops. The company
remanufactures rotating electrical,
rewinds armatures and rotors, manufac-
tures new armatures for OEM and the
aftermarket and manufactures new 50
DN stators.

Staub will serve as APRA chairman
until November 4, 2013 at the conclusion
of the next International BIG R Show in
Las Vegas, Nevada.

Nick Staub appointed as
new APRA chairman

Doosan chooses Roland
Machinery as new dealer

A drill sergeant had just chewed out
one of his cadets and as he was walking
away, he turned to the cadet and said, “I
guess when I die you’ll come and dance
on my grave.” The cadet replied, “Not
me, Sarge! I promised myself that when I
got out of the service I’d never stand in
another line!” 

USCC 21st Annual  
Conference & Tradeshow
The Magic of Compost

Join us at the largest conference & exhibition in North America 
for the composting, wood waste & organics recycling industry. 
An exceptional program with more than 70 educational & technical 
presentations, 11 training courses & workshops, a tradeshow featuring 
more than 100 exhibitors, facility & Disney tours, “live” equipment 
demonstrations & more!

SPEAKER HIGHLIGHTS
Tuesday Keynote: Vonda Lockwood, 
Walmart, “Journey to Zero Waste” 

Plenary Panel of Industry Leaders: 
“Opportunities & Barriers to Compost 
Industry Growth” Jeffrey Leblanc, 
WeCare Organics; William Caesar, 
Waste Management’s Recycle America 
& Organic Growth; George Dreckmann, 
City Of Madison, WI, Scott DeFife, 
National Restaurant Association

Wednesday Keynote: Will Allen, 
Growing Power, Inc. “The Power of Urban 
Agriculture & the Role of Compost”

REGISTER TODAY!
Go to compostingcouncil.org  
or call the USCC at 301.897.2715

CONTACT USCC AT
5400 Grosvenor Lane,  
Bethesda, MD 20814 
T 301.897.2715 | F 301.530.5072
uscc@compostingcouncil.org
www.compostingcouncil.org

28–31 January, 2013
Buena Vista Palace Hotel and Spa
Lake Buena Vista—Orlando, FL
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Doosan Portable Power has named
Roland Machinery Company, headquar-
tered in Springfield, Illinois, an authorized
dealer of portable and utility mount air
compressors, generators, lighting systems
and light compaction equipment. In addi-
tion to their corporate office, Roland
Machinery has 14 additional full service
facilities located in five Midwestern states.

Roland Machinery Company was
founded by E. Earl Roland in 1958 as a
construction equipment dealer serving
Central Illinois. 
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BUSINESS BRIEFS

Daniel R. DiMicco, who in more than
12 years as chief executive officer led
Nucor Corporation through one of its most
explosive and profitable growth periods
and an industry-leading total shareholder
return of 463.9 percent, announced that he
is passing this responsibility on to current
president and chief operating officer, John
J. Ferriola, effective January 1, 2013.

DiMicco served as Nucor’s chief
executive officer longer than anyone since
founder Ken Iverson, took over as Nucor’s
leader in September 2000, near the start of
an economic slump that radically restruc-
tured the steel industry in the United States
and abroad. DiMicco will remain with
Nucor as executive chairman. 

John Ferriola has stepped repeatedly
into roles of increasing responsibility as
part of Nucor’s succession planning. An
electrical engineer by training, Ferriola
began his career with Bethlehem Steel in
1974. He joined Nucor in 1992 as manager
of maintenance and engineering.

In his first decade with the company,
Ferriola served as general manager at three
different divisions. He was named execu-
tive vice president in 2002, then chief oper-
ating officer of steelmaking operations in
2007. In 2011, the board  appointed him
Nucor’s president and chief operating offi-
cer and elected him to the board.

John J. Ferriola to be
named Nucor’s CEO

FOR DETAILS:
612-961-8893
www.jobmachineryinc.com

MOZELT
Defining Generator Leadership

WHY WOULD YOU WANT ANY OTHER GENERATOR
ON YOUR MATERIAL HANDLER?

AVAILABLE ON 13kW/20kW HYDRAULIC DRIVE GENERATORS

WITH A CCOOL GENEN™ GENERATOR
FROM JOB MACHINERY, INC...

YOU GET GENIUS™

GENIUS, as in HYDRA-BRAIN™...
■ Mozelt patented hydraulic oil control valve mounts directly on generator
    and NO adjustment is needed when installing!
■ Receives seamless electric input from generator microprocessor.
■ RPM signal powers HYDRA-BRAIN valve, making intelligent flow adjustments
    depending on the lift magnet work cycle:  on/off–pick/drop–drible–or partial lift.
■ Hydraulic overspeed of generator is eliminated–NO other hydraulic 
    circuit control elements are needed:  simplicity.
■ GENIUS generator reads RPM signal and provides instant guidance to 
    HYDRA-BRAIN for optimal flow and efficiency.
■  Fuel consumption is reduced by over 10% and hydraulic system heat (waste)
     is reduced. 
■  Lower lifetime maintenance cost, and CYBER SERVICE is free for life!

Nothing else like it!

Waste Connections, Inc. has com-
pleted the acquisition of the business of
R360 Environmental Solutions, Inc., in
Houston, Texas, for $1.3 billion in cash.

Through its R360 Environmental
Solutions subsidiary, the company
provides non-hazardous oilfield waste
treatment, recovery and disposal
services.

Waste Connections
completes acquisition

GlyEco, Inc., the inventors of tech-
nology for cleaning waste glycol, has
closed on the asset purchase of Antifreeze
Recycling, Inc. Antifreeze Recycling, Inc.
is an industry leader in the recycling of
waste automotive coolant, and is based in
Tea, South Dakota. The transaction closed
on October 26, 2012 and is expected to be
immediately accretive.

GlyEco Closes Purchase of
Antifreeze Recycling, Inc.

Harold E. Stone, plant manager at
the Wise Recycling facility in Pensacola,
Florida has been promoted to general
manager.

Shane E. Queysen has been named
plant manager, effective immediately
according to Andrew Logsdon, president
of Wise Recycling.

Wise Recycling promotes
employees in Pensacola
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. NEW PRODUCT SHOWCASE

Balers

216-398-8800
EXCLUSIVE HARRIS DEALER FOR OH,
KY, SE MI, WESTERN PA & WESTERN NY

NEW, USED & RECONDITIONED

ANYWHERE IN THE U.S.!

ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Horizontal Baler, Max-Pak. Closed end
model HCE3060, like new condition, 20 hp,
30x36x60 bale size (up to 1300 lb.). 7 inch
bore, 100,060 lb. ram pressure, 60 GPM
pump, 2600 PSI, 150 gal. capacity. 230-
460 volt, 3 Phase. Located in Atlanta and
we can arrange for truck delivery if needed.

850-830-0545
ken@greenwaymetals.com

$19,850

Call
602-531-5366

2011 Al-Jon
580 baler

Less then 900 hours.
Serious inquiries only please.

Auto Recycling

BUY JUNK CARS at pennies on the dol-
lar. Why go to auctions, when you can buy
them direct from the source? No buyers
fee, no long term contract. Reserve your
territory now. We facilitate the sale of
almost 100,000 junk cars a month! How
many do you want? Call 888-853-3895. 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

2006 BIG MAC PORTABLE CRUSHER
F or sale. 2,695 hours, John Deere Engine,
good shape, road ready. $105,000 OBO.
E-mail lloyd@picknpullsa.com or call 210-
389-7321.

2006 BIG MAC MOBILE AUTO
CRUSHER with remote. A very rare find. It
has never left yard since delivery from
Texas. Excellent condition. Virtually good
as new. John Deere engine. 1,378 hours.
Will come with new tires. Call anytime for
information. Bob Ingram 757-651-3587.
$107,500.

DIRTY MOTOR BLOCKS
Paying TOP $ for all ferrous & NF grades

METALICO ANNACO
800-394-1300

$75,000
1,629 hours, John Deere motor, 

straight floor and walls. No remotes.

B Model E-Z Crusher

Call Jesse at 724-329-5263

FOR SALE: BIG MAC CAR CRUSHER.
Detroit Diesel engine, good shape, road-
ready. $55,000 or best offer. Call 269-381-
1315.

Auto Recycling

IROCK CRUSHERS INTRODUCES
TS-522 HEAVY DUTY SCREENER

IROCK Crushers
5531 Canal Road
Valley View, OH 44125
866-240-0201
www.irockcrushers.com

ATLAS COPCO INTRODUCES NEW
SB 702 HYDRAULIC BREAKER

Atlas Copco’s SB 702 hydraulic breaker is designed
with a solid body. It has been engineered to consume
less fuel, produce lower vibration levels and create
less noise. The SB 702 is well suited for landscaping,
construction and demolition jobs, among other appli-
cations. 

The unique, solid body is compact and easy to han-
dle. The percussion mechanism and guide system are
incorporated into a single block of steel, eliminating
the need for side bolts. The low maintenance, inte-
grated accumulator is easy to access, but protected
from harsh work conditions.

Atlas Copco 
11183 Gillett Street
Whitehouse, OH 43571
303-253-6922
www.atlascopco.com

IROCK Crushers introduces the TS-522 Heavy
Duty Screener. This screener is suitable for medium to
large-scale operations and is ideal in applications
such as recycling, sand and gravel, mining, or as a
part of a crusher circuit.

Built for high productivity, the TS-522 features extra
hopper capacity, class-leading screening area and the
highest stockpiling capability of any screener this size.
The TS-522 is powered by a 129 hp Caterpillar C4.4
engine and is capable of processing materials at a
rate of up to 670 tons per hour. 

SERIES 5 WOOD PLATFORM
TRUCKS OFFER HIGH VALUE

Akro-Mils, introduces the Series 5 Wood Platform
Truck. A fully featured, low-cost alternative to tradi-
tional wood platform trucks, the new Series 5 truck
ships unassembled, saving customers in freight costs
and warehouse space.

Available in three deck sizes the Series 5 truck deck
is made from solid kiln-dried hardwood. Four caster
options are available, providing up to 2,400 lb. weight
capacity. 13-gauge fixed handles in open and crossbar
styles feature a durable powder-coated finish. Akro-
Mils’ Series 5 Wood Platform Trucks are made in the
USA.

Akro-Mils
1293 S Main Street
Akron, OH 44301
800-253-2467
www.akro-mils.com

TSG SLIDE GATE ADDED TO
VORTEX TITAN SERIES

The Vortex Titan Series TSG Valve is designed to
meet the most demanding applications when handling
heavy-duty abrasive materials. The TSG Valve han-
dles dry material in gravity flow applications where
positive material shut-off and dust tight sealing are
required.

This slide gate is available in a wide variety of con-
figurations with rectangular sizes and customer spe-
cific hole patterns. The TSG Valve has “live loaded”
nylon seals that extend service life by compensating
for wear and provide an exceptional material seal
across the gate and to atmosphere. 

Vortex Valves
1725 Vortex Avenue
Salina, KS 67401
785-825-7177
www.vortexvalves.com

NORTHSHORE INTRODUCES 6
TINE ORANGE PEEL GRAPPLE

Northshore has released the Model 6TSG-1000
orange peel grapple. Weighing in at 25,000 lbs., this
grapple is fully self-contained. The body houses a five-
cylinder, air cooled, Deutz diesel engine, the hydraulic
tank, hydraulic pump and fuel tank.

It can be operated via a single cable line and is
opened and closed via a radio remote control, making
it easy for a crane operator to also operate the grap-
ple. It’s designed for dockside applications and is
capable of handling a variety of materials, including
scrap steel, wood debris, coal and other commodities.

Northshore
Manufacturing, Inc.
530 Recycle Center Drive
Two Harbors, MN 55616
218-834-5555
www.builtritehandler.com
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Material Handlers

www.HescoMachinery.com
CALL JOHN DAVIS

952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
(4) 2007-09 M322D MH (Rubber) 38' 
Reach, Hyd Cab, 12.5KW Gen, Grapple
2004 M322D MH (Rubber) 38' Reach, 
Hyd Cab, 12.5KW Gen, Grapple
(3) 2007-08 M325D LMH (Rubber) 51' 
Reach, Hyd Cab, 20KW Gen, Grapple
2006 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple
2008 325D MH (Crawler) 50' Reach, 6'5" 
Elev Cab, 20KW Gen, Grapple
2004 345B MH (Crawler) 55' Reach, 60" 
Elev Cab, 25KW Gen, Grapple

LIEBHERR
(4) 2006-09 A904C (Rubber) 38' Reach, 
Hyd Cab, 10KW Gen, Grapple
(2) 2001-04 A904C (Rubber) 38' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2007-08 A924C (Rubber) 42' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2006 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple
(2) 2007-08 A934C (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple
(3) 2004-06 A934B (Rubber) 48' Reach, 
Hyd Cab, 20KW Gen, Grapple
2007 A954C HD (Rubber) 65' Reach, 
Hyd Cab, 30KW Gen, Grapple
2001 R934B (Crawler) 47' Reach, Hyd 
Cab, 20KW Gen, Grapple
2007 R924C (Crawler) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple

SENNEBOGEN
2006 821M (Rubber) 38' Reach, Hyd 
Cab, 10KW Gen, Grapple
(2) 2006-08 825M (Rubber) 42' Reach, 
Hyd Cab, 15KW Gen, Grapple
(3) 2008-10 830M (Rubber) 50' Reach, 
Hyd Cab, 20KW Gen, Grapple
2008 835M (Rubber) 52' Reach, Hyd 
Cab, 20KW Gen, Grapple"
(2) 2008 850M (Rubber) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple
2008 840R (Crawler) 62' Reach, Hyd 
Cab, 25KW Gen, Grapple

FUCHS
2007 MHL335D (Rubber) 40' Reach, Hyd 
Cab, 13KW Gen, Grapple
2007 MHL340D (Rubber) 45' Reach,Hyd 
Cab, 13KW Gen, Grapple
2005 MHL340 (Rubber) 41' Reach, Hyd 
Cab, 13KW Gen, Grapple
2004 MHL350 (Rubber) 49' Reach, Hyd 
Cab, 20KW Gen, Grapple
2008 MHL350D (Rubber) 51' Reach, Hyd 
Cab, 13KW Gen, Grapple
2007 MHL360D (Rubber) 54' Reach, Hyd 
Cab, 30KW Gen, Grapple

Material HandlersBalers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

Balers

Continued on Page 22

Businesses

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?

Eastern PA Auto Salvage Yard: 13.1 acres with a
2,400 sq.ft. 3-bay garage with lift & 400 sq.ft. storage

building; 1.5 hours from NYC & 1.5 hours north of
Philly. Asking $375,000. Contact Lindsay Kutz,

484-241-6783 or Louise Sylvester, 610-217-9379.
Office, 610-250-8880, Coldwell Banker Heritage.

NEW PRICE!

Call
602-531-5366

Wrecking/Recycling
Yard

Fifteen acre auto wrecking/scrap 
metal recycling yard which includes: 
a semi scale, a 1996 Peterbuilt roll 
off  with several containers, a 2008 
Peterbuilt, a 2005 Peterbuilt, a 1999 
Peterbuilt, 2 1998 Weco Trailers 
(high side end dumps), a 1995 Utility 
trailer, a 2004 Kaufman trailer, a 
2004 Manufacturer flatbed trailer, a 
2004 Ford rollback, a 1999 GMC 
rollback and various equipment 
(loaders, forklifts, balers, etc.) 
Serious inquires only please.

2005 Liebherr A924B MH - 6,700 hrs., hydraulic cab, A/C, solid
tires, outriggers, NEW 12.5 kw gen set, and grapple.

2008 Cat M322D MH - 5,600 hrs., hydraulic cab, A/C, 41 ft. MH
boom & stick, outriggers, solid tires, NEW 12.5 kw gen set & grapple.

(2) 2009 Cat M318D MHs - 4,400/4,700 hrs., hydraulics cabs, A/C,
outriggers + blade, and solid tires, gen set and/or grapple available.

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

235C CAT with Genesis GMS 700 shear. 
Upper shear jaw is broken but priced 

right:  Entire package $75,000.

235C CAT w/ SHEAR

Call Jesse at 724-329-5263

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

Material Handlers

HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!
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Software

Wanted

Scales

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

Tire Recycling

Call Jesse at 724-329-5263

2008 DESCO Model 4000
Tire Cutter/Wheel Bender 

Single unit, Diesel Kubota Motor.  $33,000.

Tire Cut
LIKE
NEW!

ta Motor $$33 000

  ONLY 62
  HOURS!

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Miscellaneous

Miscellaneous

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

Your Complete Source
for Recycling Equipment

We Service What We Sell

Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $20,750. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!

U
S 
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40
00

           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

BUY AND SELL 
RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

www.scrapequip.com

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

SCRAP PROCESSING EQUIPMENT

www.vezzani.biz

Celebrating 50 years
of

INNOVATION

PRICE REDUCED: 74 x 104 auto shred-
der, 3,800 hp diesel drive, feed chute and
compression feeder, undermill conveyor,
magnetic drum, 419-786-9243.

FOR SALE
••Complete WENDT Nonferrous Residue Plant••

Installed December 2011: Tumbleback, 
Trommel, 2 ECS, 2 ISS, Compressor and

all associated equipment including buildings. 

Serious inquiries only (989) 525-6414

MiscellaneousMaterial Handlers Material Handlers

2006 Cat 262B with 2,892 hrs., cab w/heat & A/C, Genesis GVP7
Versi Pro w/shear jaws (complete factory rebuild w/warranty)
and NEW solid tires. REDUCED to $69,500!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2000 Komatsu PC450LC-6 MH - 7,600 hrs., 54 ft. (3 piece)
Young material mandling front, elevated cab, 20 kw gen set,
66" magnet, and "like new" orange peel grapple w/360
rotation.  Nice machine, located New Jersey.  Complete
package price.....  $149,500

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  $199,500

Miscellaneous

NEED CASH? TURN YOUR USED
EQUIPMENT INTO CASH by selling it in
American Recycler’s Classifieds Section.
Call 877-777-0737 or visit AmericanRecy-
cler.com to place your ad today!

WE OFFER MANUFACTURE/INSTALLA-
TION of vibratory equipment for efficient
processing of bulk materials in down-
stream metal processing, recycling facili-
ties, sawmills, foundries, quarries, and
power plants. Clients in 32 countries rely
on our vibratory expertise, common-sense
engineering solutions, technological inge-
nuity, unwavering equipment reliability, and
responsive customer service. Call Action
Equipment: 503-537-1111.  



www.vezzani.biz 

New  PC 1627 ACV shear: productivity above 100 t/h 

Scrap Processing Equipment 
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  
 

 

  



NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

HIGH-SPEED
BALER/LOGGER

RECENT TRADE-INS = GREAT DEALS!

2011 OverBuilt Baler/Logger       $375,000.00
2005 OverBuilt Car Crusher                              $95,000.00
1989 MAC Car Crusher                                         $49,000.00

10 ft.

HIGH-SPEED CAR CRUSHER Sellinelling
CRUSHER!CRUSHER!



Financing the 
Salvage and Recycling Industries 

Financing the 

“We’re what you might call experts.”
Give us a call today:   800-823-9688www.DADECapital.com ll t d 800 823 96

for 27 Yearsfor 27 Years

METAL RECYCLING
SECTION B www.AMERICANRECYCLER.com DECEMBER 2012

FOCUS onA
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Metal theft laws burden recyclers

When three employees of Georgia
recycling companies were arrested
and charged with violating the state’s
new metal theft prevention laws last
summer, it provided a graphic illustra-
tion of what recyclers have feared.
Namely, that the proliferation of laws
to discourage metal theft is making
criminals out of recyclers who fail to
follow sometimes burdensome
requirements such as taking names,
addresses, driver’s license numbers,
automobile license tags, photographs
and even fingerprints of dealers who
offer them recyclable metals. 

“They’re essentially deputizing
scrap recyclers and holding scrap recy-
clers responsible, which seems unfair,
and certainly does nothing to stop
theft,” said Danielle Waterfield, assis-
tant counsel for the Institute of Scrap
Recycling Industries (ISRI) in Wash-
ington, D.C. 

The Georgia arrests suggest that
this concern has some foundation,
because they did not appear to involve
any thieves or stolen metal. Instead,
they were undercover operations in
which a police officer masquerading as
a dealer offered to sell metal and, when
the recordkeeping requirements set
forth by the new law weren’t met,
arrested the recycling employee.

While acknowledging that metal
theft laws have a legitimate purpose,
Waterfield questions their methods.
“Unfortunately, the laws are not going
after the thieves,” she said. “With few
exceptions, they are focused on admin-
istrative restrictions and requirements
on scrap metal dealers with the idea
that scrap metal dealers take on a law
enforcement function.”

Wisely or unwisely, lawmakers
have been very active in creating laws
targeting metal theft. In 2007, approxi-
mately 33 states had such laws. In
2012, 48 states have enacted legisla-
tion, mostly establishing recordkeeping
and other requirements on dealers, with
the goal of preventing metal theft.

Today only North Dakota and Alaska
lack such laws. 

Everyone agrees that what’s pro-
pelling the wave of legislation is a wave
of theft. As commodity prices rose
around 2008, thefts mostly of copper
began rising. The National Insurance
Crime Bureau (NICB), which tracks
insurance claims, said that the number
of metal theft claims grew more than 80
percent between the beginning of 2009
and the end of 2011. In 2007, the U.S.
Department of Energy estimated that
metal theft cost businesses $1 billion
per year, which suggests the figure may
be much larger now. 

Thefts occur from unoccupied
buildings, construction sites, utility
substations, private homes and almost
anywhere there are sizable quantities of
lightly guarded metal, especially cop-
per. Air conditioning units are popular
targets because of their copper content
and have been stolen from businesses,
apartment buildings, homes, churches
and schools. 

Frank Scafidi, spokesman for the
NICB, said that the thefts create not
only costs and inconvenience, but also
safety and environmental issues. One
theft involved stripping wiring from an

airport’s perimeter lighting system, for
instance. “It put the airport in the dark,”
Scafidi said. The NICB also reports that
unoccupied buildings have exploded
after gas lines were stolen, thieves have
darkened highways by stripping cables
from utility poles, and even tornado
warning sirens have been silenced.

One way lawmakers have dealt
with these problems is to require recy-
clers to keep better records. Today,
recyclers may need to do anything from
checking identification to videotaping
transactions. The requirements can be
difficult and costly to follow. For
instance, one Georgia dealer described
spending $35,000 on a new video sys-
tem to record metal purchases. 

Waterfield said the most burden-
some rules, which have been enacted
by some of the most aggressive legisla-
tors, require dealers to inventory pur-
chased metals for days or weeks in case
law enforcement needs the material to
investigate or prosecute a crime. Simi-
lar rules have long governed pawn-
shops, but Waterfield said the scrap
industry can’t do it that way. 

“Scrap dealers don’t have the real
estate to hold the scrap material,” she

by MARK HENRICKS
mhenricks@americanrecycler.com

See THEFT LAWS, Page 7

PHOTO BY INDYKB | DREAMSTIME

Some of the most aggressive anti-theft regulations require scrap yards to inventory purchased metal for
days or weeks. This requires additional yard space that many operations simply do not have.

Iron ore industry
likely turbulent
through 2020

With the disruption of supplies
from India, concerns over slowing
economic growth in China, and the
effects of large stockpiles forcing the
price of iron ore through a series of
supposed “price floors,” the iron ore
industry has faced a turbulent time
during 2011 and 2012. While the price
of iron ore appears set to make a par-
tial recovery, a new report from
Roskill’s offers a market outlook to
2020.

Increased concentration, verti-
cal integration and foreign owner-
ship is likely.

From 2006 to 2011, the promise
of a high return on investment led to a
decrease in the concentration of cor-
porate control of seaborne trade in
iron ore. During this period, the share
of seaborne trade controlled by Rio
Tinto, BHP Billiton and Vale (the “Big
Three”) fell to 57.3 percent of the
world total. This trend is expected to
reverse to 2020, as the limited avail-
ability of capital will make securing
project financing increasingly difficult
for emerging producers. Much of the
increase in capacity is expected to
come from capacity expansions in
Australia and Brazil and from projects
backed by leading steel producers
seeking to secure future supply.

New capacity will exceed
growth in demand and force high-
cost operations out of the market.

Downward revisions in the long-
term outlook for iron ore demand and
prices are likely to lead to the delay,
suspension or cancellation of a large
number of projects. Nonetheless,
Roskill estimates that 425 metric tons
per year (mtpy) of nameplate capacity
will be added from the middle of 2012
to the end of 2014 and that capacity
additions will continue to exceed 100
mtpy through to 2020. These additions
are likely to exceed demand growth
and mostly represent low to medium-

See IRON ORE, Page 6



Alcoa is the inaugural winner of
the LEAP award for recycling leader-
ship given by the Southeast Recycling
Development Council (SERDC), an
organization dedicated to promoting
sustainable recycling in the Southeast
U.S. The award recognizes corporate

leadership in the drive to increase
recycling rates in the region.

“SERDC is pleased to recognize
Alcoa’s longstanding commitment to
recycling and materials management,”
said Will Sagar, executive director of
SERDC. “Alcoa has been proactive in

supporting collection of materials, not
only aluminum, but all recyclables.
Alcoa’s responsible approach and
investment in infrastructure has
demonstrated leadership that serves as
a model for the industry. We look for-
ward to continuing our collaborative
effort with Alcoa and others to pro-
mote sustainable recycling in 11
southeastern states.”

A Letter from
the Editor

www.AmericanRecycler.comPage B2, December 2012

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Metal Recycling

Readers,
Have any of you ever pur-

chased used goods? Perhaps some
of you frequent online classified
ads such as those on American
Recycler’s website, or more local-
ly, Craigslist. Now imagine that
you’ve purchased an item that
someone has listed for sale, and the
next day you are arrested and pros-
ecuted because you failed to prop-
erly document the sale, and the
item just might have been stolen.

It sounds absurd, doesn’t it?
Yet this very scenario takes place
across the country every day. In an
effort to curb the theft of scrap
metal, over-aggressive state legisla-
tures have criminalized a new class
of people – scrap yard owners and
operators. 

This December, we turn our
Focus to metals recycling. In his
cover article, author Mark Henricks
examines the difficulties that new
anti-theft laws have imposed on
scrap yard owners. Some of the
financial burdens are astronomical,
and greatly increase the cost of
doing business.

To me, the premise of most of
these scrap metal laws is deeply
flawed. Laws are typically
enforced by police and other State
investigatory agencies. What these
laws effectively do, however, is
deputize private citizens and busi-
nesses and force them to do the
State’s job or face criminal prose-
cution. And while that might be
tenable if the laws also afforded
these private persons the resources
that state agencies enjoy – such as
a state-funded budget – they place
the monetary burden of enforce-
ment squarely on the shoulders of
the business.

This is incredibly unfair. If the
states want to catch scrap thieves,
then they should shoulder the costs.
There are already laws against
theft, vandalism, receiving stolen
property, etc. States should use
their existing police forces to
enforce the existing laws, rather
than create new laws that criminal-
ize efficient business. And if exist-
ing police forces can’t handle the
job, perhaps the states ought to
pony up the dough for dedicated
scrap theft squads.

Everything King Midas
touched turned to gold. Govern-
ments both federal and local are the
anti-Midas. Everything they touch
ends up costing taxpayers gold.

Thanks for reading. I’ll see
you all in the New Year.

INCREASE PROFITS
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Metalico, Inc. reported a third
quarter net loss of $10.7 million, equiv-
alent to $0.22 per diluted share, due
principally to a $12.1 million non-cash
impairment charge to intangible assets. 

Excluding the impairment charge
and other unusual items, Metalico post-
ed an adjusted loss of $1.3 million, or
$0.03 per share. Net income for the
prior year quarter was $5.1 million, or
earnings per share of $0.11. 

Metalico posted sales of $133 mil-
lion for the quarter ended September
30, as compared to $169 million in the
2011 period. Weak metal selling prices
and sluggish volume contributed to the
reduction in revenue. 

The operating loss in the third
quarter resulted primarily from a pre-
tax $12.1 million non-cash impairment
of intangible assets in the Company’s
Platinum Group Metals (PGM) report-
ing units. 

Year-over-year comparison to the
third quarter of 2011 shows lower ship-
ments except for nonferrous scrap, with
ferrous scrap volumes down one per-
cent. Lower PGM volumes accounted
for a majority of the drop in revenue. 

•Sales decreased 21 percent to
$133 million from $169 million. 

•The company had adjusted operat-
ing income of $188,000, versus income
of $6.5 million. 

•A net loss of $10.7 million was
reported, of which $8.4 million was the
non-cash impairment, and $955,000
related to the book-to-physical invento-
ry adjustment, compared to reported net
income of $5.1 million in the prior year
quarter. 

•Reported loss per share was
$0.22, compared to earnings of $0.11. 

•Shipments of nonferrous metals
increased 31 percent to 42.9 million
pounds. Ferrous shipments were rela-
tively unchanged at 134,300 gross tons. 

•Lead product shipments decreased
11 percent to 11.3 million pounds. 

The company’s scrap metal recy-
cling segment reported a $2.1 million
operating loss in the third quarter com-
pared to $4.2 million profit last year. A
$1.5 million book-to-physical adjust-
ment of ferrous inventory, due to
shrinkage, was the chief contributor to
the segment’s loss, combined with
tighter metal margins. 

The $12.1 million impairment
charge, combined with lower volumes,
pushed the PGM and minor metals seg-
ment to an operating loss of $12.9 mil-

lion versus operating income of $1.6
million in the prior year quarter. 

Metalico’s ferrous and nonferrous
recycling business suffered from a
commodity-based rapid decline in scrap
selling prices during the quarter. Both
ferrous and nonferrous selling prices
were down, with ferrous pricing drop-
ping $48, or 11 percent, to $370 from
$418 per gross ton in the sequential
quarter. 

Carlos E. Agüero, Metalico’s presi-
dent and chief executive officer, said,
“Undeniably, we had a difficult quarter.
Our operations were adversely impact-
ed by tight supply which resulted in
persistently high metal buying prices
coupled with volatile and declining
commodity selling prices. However, we
are making considerable progress in
reducing operating expenses and have
maintained discipline in metal buying
practices. 

“Competitive pressures for secur-
ing scrap units at acceptable margins
have not abated. Yet we remain confi-
dent in Metalico’s ability to successful-
ly navigate the challenging macroeco-
nomic and metals industry
environment.” 

Metalico reports $10M third quarter loss

Alcoa receives LEAP Award for leadership



Kennametal Inc. has commenced
work to evaluate plans and potential
locations for an advanced carbide recy-
cling facility in the United States to
serve global markets, while also expand-
ing tungsten-cobalt blended powder
operations at its existing facility in Tian-
jin, China to serve the Asia-Pacific
region.

Both multiyear projects focus on
diversifying Kennametal’s tungsten
sourcing to balance supplies, costs and
access to raw materials, while also sup-
porting sustainability and its global

growth strategy to achieve one-third of
revenues each from North America,
Europe and Asia/Rest of World. By
adding tungsten-cobalt blended powder
capacity in Tianjin close to China’s
source mines, the company expects to
streamline customer service in that
region while reducing export delays and
duties on the material. The company
noted that initial capital plans for these
projects are included in its FY13 fore-
cast.

Kennametal is launching prelimi-
nary work to establish an advanced car-

bide recycling facility in the United
States where it will reclaim material
from scrap and consumed products such
as metal-cutting inserts, and reuse it for
new production. “We’re talking about a

high-tech operation where we’ll process
used materials to develop new combs
essential to our industrial technology,”
said Kennametal chairman, president
and CEO Carlos Cardoso. 
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Novelis, an aluminum recycling
and rolling company, is opening an
aluminum recycling and casting center
at its Yeongju, South Korea facility.
The new operation is the largest alu-
minum beverage can recycling center
in Asia. 

The Yeongju recycling center is
part of a multi-year, $400 million
expansion of Novelis’ operations in
Korea. Asia is the world’s fastest grow-
ing market for rolled aluminum used to
create beverage cans, cars and con-
sumer electronics. 

As a key component of the compa-
ny’s sustainable business model, Novel-
is has committed to greatly increasing
the recycled content of its rolled alu-
minum products to 80 percent by 2020.
This project represents the first major
step in the company’s plan to increase
its recycling capacity to 2.1 million
tons by 2015. The new facility will
have an annual capacity of 265,000
tons, and will increase the company’s
total consumption of recycled alu-
minum to over 1.4 million tons per
year. Other significant recycling expan-
sions are already underway in Brazil
and Germany, along with additional
investments worldwide. 

Shashi Maudgal, president of Novel-
is Asia, said, “With our aggressive expan-
sion plans, we are well positioned to meet
the rising demand for rolled aluminum.” 

Novelis expects to be a major
buyer of aluminum scrap throughout

Asia due to this investment. Used alu-
minum beverage cans and other alu-
minum scrap will be processed by the
new facility for re-melting and casting
into sheet ingot that will be rolled at the
company’s Yeongju and Ulsan plants.

When running at full capacity, the new
operation will add nearly 80 new posi-
tions to Novelis’ 1,200 employee work-
force in Korea.

Novelis opens Asia’s largest can recycling operation

Novelis’ new facility in Yeongju will have an annual capacity of 265,000 tons, increasing the amount of aluminum scrap the company will be purchasing in Asia.

PHOTO COURTESY OF NOVELIS, INC.

Kennametal evaluating investment in tungsten-
cobalt blended powder operations in U.S. and China

Common sense is the most evenly distributed quantity in the world. Everyone
thinks he has enough. —Descartes



When recycling metal, efficient
processing is paramount. With the
right tools, scrap metal can be turned
into a valuable asset. “A-Ward’s roots
are in attachments,” explained Mike
Ganier, general manager. He said that
years of experience in working closely
with recycling and demolition compa-
nies and spotting a need in the market,
is how the company came into being.

“What is unique about A-Ward
attachments is that they are virtually
indestructible. Their distinct patented
design not only makes them powerful
but also very robust – standing up even
in the toughest environments. The
majority of our attachment products
are mechanical, meaning not including
a hydraulic ram. By utilizing the power
of the excavator’s hydraulic ram, our
attachments require virtually no main-
tenance and are competitively priced,
offering an unbeatable return on
investment.”

Ganier said that whether cutting
down steel structures or processing
steel on the ground, A-Ward’s steel
shear will quickly and effectively get
the job done. The product quickly cuts

through scrap steel and is also effective
in the processing and reduction of
large truck and loader tires, cutting
through rubber like butter. A-Ward’s
patented double-acting jaw system
provides greater cutting force while
utilizing seven identical blades for
shearing and piercing. This tool is also
super-fast, cycling 12 to 14 cuts per
minute, and is durable, versatile and
productive, whatever the operation. 

“Our robust concrete pulverizer
jaw gives you clean material separa-
tion – reducing disposal costs and
allowing you to on sell these resources.
The pulverizer jaw is perfect for urban
areas. The virtually indestructible tool
is quiet and very easy to operate and is
inexpensive to install and maintain.
Replaceable bolt-on teeth ensure a
solid work platform and long life. The
tool’s super-fast jaw cycle time and
incredible crunch provides an impres-
sive return on investment for your
operations,” Ganier stated. He said that
A-Ward’s quick hitch coupling system
is a simple, durable and safe attach-
ment solution. The product allows the
user to quickly change between attach-
ments, providing increased efficiency.
No pins allow for a faster change elim-
inating the need to realign a new
attachment. Designed to be used with
both mechanical and hydraulic attach-
ments, the quick hitch is also com-
pletely customizable.

The company’s
strut hook hitch is a
powerful tool that
meets the most strin-
gent safety standards
and allows a user to
change to the right tool
in a matter of minutes.
Strut arm alignment
can be done complete-
ly from the cab of the
excavator, enhancing
safety for the user and
eliminating downtime.
When combined with
any A-Ward attach-
ments, the patented
Power-Positive™ configuration creates
a much greater attachment jaw force
than standard pin-on attachments can
achieve. 

Rotobec manufactures a number
of products that are used by metal
recyclers, chiefly their orange peel
grapple. The product is available in

many different sizes and models with
the option of closed, semi-closed or
open tine configurations. The 4-tine
models range from 0.5 to 3 cu. yds.,
while the 5-tine models range from 0.5
to 1.8 cu. yds. There is also an option
to include an integrated magnet, which
is particularly effective for scrap yard
cleanup or material separation.

Features and options include an
interlocked head structure, enclosed
cylinder guards, Rotobec-patented RT
rotators, and the best combination of
component protection and accessibili-
ty. “Orange peel grapples are manufac-
tured on American soil in our Rotobec
USA facility in Littleton, New Hamp-
shire. The demolition version of our
power attachments is also particularly
effective in the handling of recycling
materials. This grapple varies greatly
in size and is available with a number
of options, including dangling or posi-
tioned rotator, or an integrated valve-
on-swivel,” stated Mark Shukla, direc-
tor, sales and marketing.

The material handler also boasts
features such as weld-on, replaceable
tips, high pressure cylinders, and an
interlocking design for increased
strength and durability. Shukla added,
“We manufacture a line of loaders that
vary in size. Models include the 60,
Elite, Elite SM, Horizon and Optimax.
Our loaders are customizable with

many options available, including con-
figurations, boom lengths and cabs.” 

Paul Secker is president of SAS
Forks. He said, “there is a wide variety
of equipment needed to safely and effi-
ciently handle and process scrap metal,
but a short list of examples might

AttachmentsEQUIPMENT 
SPOTLIGHT 
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by MARY M. COX
maryc@americanrecycler.com
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Manufacturer List

AIM Attachments
Chris Nichols
800-803-3365
www.aimattachments.com

Allied Construction Products LLC
Greg Smith
216-431-2600
www.alliedcp.com

A-Ward Attachments Ltd
Mike Ganier
201-697-7301
www.a-ward.com

Bateman Manufacturing
Mark Vandenberg
705-487-5020
www.batemanmanufacturing.com

Genesis Attachments
Amy Burmeister
888-743-2748
www.genesisattachments.com

Kenco Corporation
Tracy Black
800-653-6069
www.kenco.com

Northshore Manufacturing, Inc.
Uwe Kausch 
218-834-5555
www.builtritehandlers.com

Palfinger American Roll-off
Warren Kimble
800-851-8938
www.palfinger.com

Rotobec, Inc.
Mark Shukla
855-768-6232
www.rotobec.com

SAS of Luxemburg, Ltd.
Paul Secker
877-727-3675
www.sasforks.com

Solesbee’s Equipment &
Attachments, LLC
Dave Jenkins
800-419-8090
www.solesbeesequipment.com

Stanley LaBounty
Nathan Buckert
800-972-2647
www.stanleyhydraulic.com

See SPOTLIGHT, Page 5

Rotobec, Inc.

SAS of Luxemburg, Ltd.
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include trucks, roll-off bins, wheel
loaders, material handlers, excavators,
shredders and eddy-current separators.
“Specific attachments coupled to wheel
loaders and excavators leverage the
hydraulic power of these machines,
turning them into processing centers
themselves and generating tremendous
value in the metal recycling stream.”

Secker speculated that there are
possibly more manufacturers of
attachments than brands of wheel
loaders or excavator machines, and
each manufacturer brings design per-
spective that is a result of their experi-
ence. “We’ve been active in the auto
salvage industry since 1968, so we’ve
had a broad exposure to studying,
engineering and manufacturing attach-
ments that are used specifically for
rough service and metal recycling,”
Secker stated.

On the core end of material han-
dling, for wheel loaders, SAS Forks
offers heavy duty crushing forks. For
more wheel loader versatility and
process perspective, SAS Forks offers
their Scorpion Engine Puller. Secker
noted, “A client of ours at an auto
recycling business told us that our
Scorpion is an excellent product. He
said he was happy to learn that the
product does everything shown in our
video and more. The Scorpion can off-
load incoming trucks, load drain
racks, set and retrieve cars in the yard,
pull engines and transmissions, pull a
dash to expose copper that can be
recovered, load a car crusher, pick up

white goods and load a baler, pick up
dumpsters, and grapple loose materi-
als from the ground.”

Excavators are a helpful tool in
metal recycling processes because the
machines are helpful in dismantling
autos. “Our SAS Extreme™ auto
processor excavator attachment has a
patented jaw configuration, with a
rotator specifically engineered to take
advantage of the nimble boom and
arm that reaches in and extracts an
engine, transmission, and the abun-
dant aluminum and copper inside cars
and trucks. A salvage yard owner
recently told us that using the Extreme
enabled him to double his copper
recovery when processing cars,” said
Secker.

Spotlight
■Continued from Page 4

A-Ward Attachments Ltd



Next year, Brothers Equipment Company will celebrate its 75th anniversary as
a family business. Vice president Drew Jurek is part of the third generation and has
been working for the company since he was in high school.

The company was founded in 1938 by Jurek’s grandfather, Walter, who built
dump bodies and trailers, among other things. During WWII, the government
bought up as many trucks as it could find, and Jurek’s grandfather ended up selling
all of his trucks to the army.

“That’s what started him in the trucking industry,” Jurek said.
In the 1950s, the company manufactured its first lugger hoist system, and in the

1960, it began building lugger bodies for the scrap industry. 
In the early 1960s, Jurek’s father, Andy Sr., joined the company, and then in the

late 1960s the company started building roll-offs for the scrap industry. Jurek said
his company was one of the first on the market, but they didn’t patent the concept.
“Everybody copied everyone else’s design,” he said. 

In 1985, Jurek started working for the company while he was still in high
school, and after taking some time off to earn a degree in small business manage-
ment, he came back full time in 1991. 

In 2008, Jurek and his brother, Jason, came up with a buy out plan to buy the
business from their father. “He’s still here every day,” Jurek said of his father. Jurek
said that sometimes his father will come up with an idea he had tried 20 or 30 years
before that might not have worked then, but it works now.

Although his title is vice president, Jurek said that he might be welding one day
and driving a truck the next, but his favorite part of the business is working with cus-
tomers to build custom equipment and “developing new products – coming up with
the new widget.”

He also likes “seeing my product go down the highway,” and knowing that he’s
helping to “move product from Point A to Point B.” He said that when he sees his
equipment on the road, he knows when it was built and who it was built for.

The company works closely with scrap haulers to build exactly what’s needed.
They ask, “Can you make it?” and the Jureks try their best to come up with new
ideas, better products and trucks with larger and larger capacities. Their products are
sold under the Ace product name, but the Jurek brothers changed the company name
to Brothers Equipment to differentiate themselves from all the other companies and
products using the name “Ace.”

Approximately 75 to 80 percent of the company’s customers are in the scrap
and recycling industry, while the remainder are municipal and private companies.
Sometimes the company builds custom equipment, like ship-to-shore containers.

“We always try new things,” Jurek said, “whenever they are feasible.” This
helps them open up new markets for new products like some they’re making for a
company in the shale and natural gas industry.

Jurek said that 2011 was the best year so far for the company, and they’ve built
the business back up since the economic downturn in 2008 and 2009. At that point,
there was only 1 employee besides the 2 brothers – now there are 10 employees. “I
think we can survive anything,” he said of those lean times.

He expects to see continued growth, and hopes that in five years they’ll go from
a $1 to 3 million company to $3 to 5 million. “I don’t want to be a monster compa-
ny,” he said. “We’ve been small the whole time and it works for us.”

He attributes part of the company’s success to its longevity. “You can’t buy 75
years of customer service,” he said.
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by Donna Currie cost operations. Consequently, pro-
ducers at the higher end of the cost
curve – particularly those in China –
will gradually find themselves unable
to compete in the open market.

Demand for steel is expected to
grow at a slower rate.

In 2012, a destocking phase
among steel producers depressed
demand for iron ore and the World
Steel Association expects apparent
consumption of finished steel products
to grow by only 2.1 percent in 2012,
down from 6.2 percent in 2011. A par-
tial recovery appears likely, as the
construction sector in China and
increased infrastructure spending will
support growth in demand. During the
period to 2020, however, rising
demand from other emerging nations
is unlikely to fully offset the slowing
pace of growth in the intensity of steel
use in China, as this country
approaches a peak in per capita steel
consumption. 

Roskill expects growth in appar-
ent crude steel use to average 2.9 per-
cent per year from 2012 to 2020.
Owing to the ongoing shift of steel
production to countries with a higher
use of iron ore per unit of steel,
Roskill forecasts that demand for iron
ore, at 3.1 percent per year, will mar-
ginally outpace steel demand, despite
a relative increase in the use of scrap
metal.

Prices are likely to remain
volatile.

Uncertainty over the Eurozone
affects the iron ore industry through

its effect on demand, as well as on the
reduced availability and higher cost of
capital. Revisions of figures on Chi-
nese growth targets and performance
are likely to result in further short-
term peaks and troughs, although
much of the adjustment to a more real-
istic outlook has already taken place –
albeit some rebound from excessive
and unwarranted pessimism may be
expected. Other risk factors include
growing resource nationalism, particu-
larly in Africa, highly unpredictable
energy costs, rising labor costs and the
fate of the Indian mining industry fol-
lowing the mining bans in Goa and
Karnataka states.

Following the slump in prices from
June to September 2012, Roskill
expects prices to remain above $120
per ton until the end of 2014, while a
restocking phase may push prices
towards $135 per ton during 2013,
although large fluctuations are not
unlikely. As new capacity comes on-
stream, the industry’s price floor will
gradually drop and Roskill expects that
the $100 per ton price level will be
repeatedly tested and eventually broken
towards 2015. In its baseline scenario,
and adjusting for inflation, Roskill
expects that prices may trend towards
$85 to $95 per ton during 2016 to 2020.

Iron ore
■Continued from Page 1

The World Steel
Association expects

consumption of finished
steel products to grow by

2.1 percent in 2012.
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said. “And it’s traded on a commodi-
ties market and prices change
throughout the day. You can’t predict
what the price is going to be the next
day. You could lose your shirt.”

Aside from posing problems for
dealers, metal theft laws can confuse
metal dealers, including consumers
as well as those who make living col-
lecting scrap metal. Georgia recy-
clers, for instance, report many calls
from consumers wondering whether
they can recycle household metals
without licenses or other require-
ments. 

Another argument against new
laws is that they aren’t likely accom-
plish much because existing law
aren’t enforced and few of the new
laws provide for enhanced enforce-
ment. “If you’re going to have
enforcement, then you have to have
the bodies or enforcers to enforce
with,” Scafidi said. However, he said
law enforcement agencies are gener-
ally experiencing budget crunches
that constrict rather than expand
their capabilities. “They don’t have
the luxury to deal with what might
be a new enforcement item in their
community,” Scafidi said. 

Despite the questions about fair-
ness and effectiveness, more laws are
coming. Legislators in New Jersey
are considering whether add license
plate recording to dealers’ responsi-

bilities and ban the use of transfer-
able checks for purchases. California
authorities are developing an online
database of metal sales. Waterfield
said a federal metal thefts law that
came up during the last Congress
may resurface as well.

ISRI would like to see a move
toward reconsidering how metal
thefts are prevented, with the help of
taskforces in each state involving all
stakeholders, including recyclers,
law enforcement and property own-
ers. The organization hasn’t drawn
up a model bill, Waterfield said,
because circumstances differ too
much between jurisdictions. ISRI is,
however, planning to conduct a study
that will determine effects different
types of laws have on metal thefts. 

Meanwhile, she said the group
will continue to try to educate recy-
clers about the stakes, the public
about the new rules and legislators
about recyclers’ view of the issue.
She said, however, that restrictions
are almost sure to get tighter before
they get looser.

“This is not going away,” she
said. “And it is vitally important that
industry is engaged in the process.
Otherwise these laws will be enacted
without the industry’s consent and
they are extremely burdensome
because lawmakers don’t understand
the business. If industry members
don’t make the effort to educate and
inform, then they’re going to be
crushed under extremely burdensome
regulation.”

Theft laws
■Continued from Page 1

Novelis reports second
quarter year 2013 results

Novelis, a global aluminum recy-
cling and rolling company, reported net
income attributable to its common share-
holder of $49 million for the second
quarter of fiscal 2013. Excluding tax-
effected special items in both periods,
net income for the second quarter of
2013 was $62 million, compared to $129
million for the same period in 2012
mainly driven by lower Adjusted EBIT-
DA and a tax benefit in the prior year
that did not reoccur. 

Adjusted EBITDA was $277 mil-
lion for the second quarter of 2013, com-
pared to the Company’s second highest
EBITDA of $301 million reported for
the same quarter in 2012, primarily a
result of higher employment and project
start-up costs associated with its
expansions. 

“As expected, we had a strong sec-
ond quarter with adjusted EBITDA up
seven percent sequentially, and are oper-
ating at or near capacity in all of our
regions,” said Phil Martens, Novelis
president and chief executive officer.
“The actions we’ve taken over the last
few years have strengthened our opera-
tions and will help better position us as
we continue to transition the business for
future growth. Although we see near-
term pressure due to a slowdown in the

global economy, we continue to believe
in the strong long-term growth outlook
for can, automotive and specialties, and
expect our expansions to deliver strong
EBITDA contributions once they are
fully commissioned.”

Shipments of aluminum rolled
products totaled 719 kilotons for the sec-
ond quarter of fiscal 2013, flat compared
to shipments of 720 kilotons for the
same period last year. 

Net sales for the second quarter of
fiscal 2013 were $2.4 billion, a 15 per-
cent decrease compared to the $2.9 bil-
lion reported in the same period a year
ago. This decrease was mainly the result
of a 20 percent decline in average alu-
minum prices when compared to the
previous year. 

For the second quarter of fiscal
2013, Novelis reported liquidity of $919
million. “Our liquidity was very strong.
In the third quarter, our liquidity will be
pressured by a few factors, mainly the
semi-annual bond interest payment and
our aggressive capital expenditures pro-
gram,” said Steve Fisher, SVP and chief
financial officer of Novelis. Free cash
flow was a negative $25 million for the
second quarter of 2013, primarily due to
capital investments of $178 million.

Aleris to increase aluminum
supplied to Audi China

Aleris disclosed that it has signed a
contract with FAW-Volkswagen to pro-
vide aluminum for several Audi models
to be produced in China. Aleris will sup-
ply aluminum for the Audi A3 Sportback
and Sedan models to be produced in
Foshan, in Guangdong Province, and the
Audi Q5 produced in Changchun, in
Jilin Province. Aleris will also increase
its supply of aluminum provided for the
Audi A6 made in Changchun.

For all models, Aleris will supply
the Superlite 200® alloy, which provides

the optimal mix of strength, surface fin-
ish and corrosion resistance. Superlite is
best suited for the development of light-
weight, energy-efficient vehicles while
maintaining excellent performance and
safety standards.

Aluminum offers a sustainable solu-
tion for automotive applications to
achieve greater fuel efficiency and meet
CO2 regulations. According to industry
sources more than 90 percent of automo-
tive aluminum is recovered and recycled.

A guy went to a psychiatrist and said, “Doc, I keep having these alternating recur-
ring dreams. First I’m a teepee; then I’m a wigwam; then I’m a teepee; then I’m a
wigwam. It’s driving me crazy. What’s wrong with me?” The doctor replied, “It’s
very simple. You’re two tents.”

A man who had been caught embezzling millions from his employer went to a
lawyer seeking a defense. He didn’t want to go to jail. But his lawyer told him,
“Don’t worry. You’ll never have to go to jail with all that money.” And the lawyer
was right. When the man was sent to prison, he didn’t have a dime.



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

1,500 hp complete metal shredding system and spare parts. Great price! 
Call for all the details. See it running.                                                $825,000

NEWELL 60 X 60 METAL SHREDDER

17,000 hours, electric power. Runs well.                                           $440,000
1997 SIERRA 700-TON S/L/B

Good condition with only 9,500 hours on machine.                     $225,000
2005 HITACHI 330 W/2011 GENESIS 3000 SHEAR

Machine is in impeccable condition with low hours. Priced to sell 
immediately.             $105,000

2009 OVERBUILT MODEL 10 HIGH SPEED CRUSHER

In very, very good condition. One look and you’ll buy this extremely 
clean machine.                                                                                          $140,000 

HARRIS 550 TON SHEAR 

150hp, 12 cylinder, PLC upgrade, soft start. Excellent for OCC, high grade 
paper, LDPE film, and shrink wrap.           $120,000

REBUILT EC 2 RAM BALER

With factory warranty. Multi mount setup.  SAVE!                        $185,500
NEW LABOUNTY MSD 3000 R

Immediately available. Great condition and very sharp, runs well. Only 
6,000 hours.                                                                                                 $75,000

2002 AL-JON IMPACT V AUTO CRUSHER
Good condition. Fresh motor and main pump.                               $155,000

2002 FUCHS MHL 360

723-Ton Hydraulic
Scrap Shear

PRICED TO SELL IMMEDIATELY.  $225,000.

CALL FOR A VIDEO OF IT IN OPERATION.
This machine is in EXCELLENT condition.

36” Blades
Hydraulic Power Supply with (3)75‐HP Main Motors
21’ Hydraulically Actuated Compression Box
8’ Shaker Table
32”W x 35’L Inclined Powered Belt Conveyor
Operator Shack with Control Panel, Joystick Controls
Completely rebuilt in 2010 at a cost of over $200,000.
Only used for 800-ton after rebuild
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