
Within the construction
and demolition industry, carpet
recycling remains top of mind
for industry players. As such,
states such as California, and
organizations such as the Car-
pet American Recovery Effort
(CARE), are leading the charge
in establishing carpet recycling
programs that will lessen the
affect carpeting discards have
on the environment. 

According to the most
recent annual report from
CARE, the organization’s
members diverted more than
more than 488 million pounds
of carpet from U.S. landfills in
2016, down nearly 6 percent
from 2015. Of the carpet
diverted to recycling, 167 mil-
lion pounds were recycled into
carpet and other consumer
products, 174 million pounds
were sent back to the landfill,
and 144 million pounds were
sent to waste-to-energy and cement kilns.

As CARE’s executive director, Dr.
Robert Peoples, explained, “Data shows
the carpet recycling industry is under
mounting stress. Until oil returns to
greater than $70 per barrel, we see con-
CARE is a voluntary, non-profit organi-
zation dedicated to increasing the landfill
diversion, reuse and recycling of waste
carpet, through market-based solutions
that benefit the economy as well as the 
environment.

According to Peoples, “72 percent of
recycled post-consumer carpet is manu-
factured into plastics. This category has
grown over the past few years. The
amount of material recycled in carpet
fiber dropped 10 percentage points, from
13 percent to 3 percent. Carpet backing
remained constant at 8 percent of end
products manufactured and 11 percent
of recycled post-consumer carpet
pounds that were recycled went into
new carpet. This is considered a true
cradle-to-cradle process.”

Challenges in Carpet Recycling
Carpet removed in construction and

demolition projects cause a myriad of

problems, including the cost and acces-
sibility of carpet recycling programs.
The difficulty of recycling carpeting is
because a carpet is comprised of an
assembly of parts – the face fiber and
backing system – each of which plays a
role in the performance of the carpet. 

The face fibers are considered to be
the most valuable part of the carpet for
recycling. However, identifying and sep-
arating the type of face fibers is a
tedious process, considering each face
fiber has different properties, so they
must be separated. What’s more, the
backing systems most often include
latex and polyvinylchloride (PVC) back-
ing systems, both of which require dif-
ferent procedures in properly recycling
these carpet components. 

Programs and Processes In Place
In recent months, California’s car-

pet stewardship program has gained
national attention. Here’s why: Califor-
nia is the first state to establish a pri-
vate-sector designed and managed
statewide carpet stewardship program.
This program follows producer respon-
sibility principles to ensure that dis-

carded carpets are recycled and become
a resource for new products in a manner
that is sustainably funded. 

In October, California Governor
Jerry Brown signed carpet recycling leg-
islation that will help California reach
its target of emitting 40 percent fewer
greenhouse emissions by 2030. The bill,
AB 1158, builds on and enhances the
state’s current carpet recycling program
mandates that carpet stewards achieve a
24 percent recycling rate and discourag-
ing the use of incineration. 

In a statement, Assembly member
Kansen Chu said, “I applaud Governor
Jerry Brown for signing my bill into
law. AB 1158 is the result of great col-
laboration between diverse stakeholders,
including policy and environmental
groups, labor, manufacturers, local gov-
ernment and recyclers. Keeping carpet
out of landfills and incinerators benefits
Californians and our environment. AB
1158 is a reasonable approach to 
improving the existing program and will
protect consumers that are paying to
fund carpet recycling.”
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California is the first state to establish a private sector designed and managed statewide carpet stewardship program. 
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See your ad here... Front Page Ad Package

Appear with your company logo in full color and 
company description right here on the cover.

Package includes a full color 5.5” ad inside.

Receive a complimentary digital ‘intro’ on our 
website’s main page.

Includes a digital profile page with all your details!



View our
USED & NEW

INVENTORY
ON OUR SITE!

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HIGH-SPEED BALER/LOGGER

We purchased our OverBuilt Car Crusher new in early 
2012. This is the best crusher we have ever owned. 
The Sales and Service Staff have been great to follow 
up making sure we have all our filter and  maintenance 
items needed to keep our machine running smoothly 
and efficiently.

I must tell you how pleased we are with our new Overbuilt baler. This machine is built heavy duty and 
the factory has taken into consideration any items needed for daily service. We love the ease of loading 
the baling chamber and the perfect bales it produces every time. The layout of the cab is perfect and the 
flexibility to change hydraulic controls is impressive. I have had experience with the other balers and feel 
that this Overbuilt baler is superior in every aspect. Thanks again for raising the bar on balers for the 
company; it makes processing tin/vehicles a pleasure.

We purchased our OverBuilted we are with our new Overbuilt baler. This machine is built heavy duty and

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Doug Butler
Owner, Butler Salvage

Torrington, WY

#1 SELLING
CRUSHER!

Operates 5 OverBuilt Balers
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PA DEP opens application
process for Governor’s
environmental awards

The Wolf Administration is inviting
all Pennsylvanians who’ve recently
worked on successful environmental
projects to apply for the state’s top envi-
ronmental recognition: The 2018 Gover-
nor’s Awards for Environmental
Excellence, honoring individuals and
organizations whose dedicated efforts
have improved air, land, and water qual-
ity in Pennsylvania.

“The commonwealth would be a
different place if not for the great work
of many Pennsylvanians who tackle the
full range of environmental challenges,
from local creek cleanups to citywide
sustainability,” said Department of Envi-
ronmental Protection (DEP) secretary
Patrick McDonnell. “It’s a pleasure to
shine a light on their work with the Gov-
ernor’s Awards for Environmental Excel-
lence.”

DEP oversees the application and
award selection process. Projects are
evaluated on the basis of seven criteria:
degree of environmental protection, cli-
mate change, sustainability, partnership,
economic impact, innovation, and envi-
ronmental education and outreach. A
project doesn’t have to meet all criteria
to merit an award.

The award is open to all individuals,
whether a project leader or participant,
and to all schools, nonprofit organiza-
tions, businesses, farms, and government
agencies. Past winners may submit
applications for new projects, but proj-
ects that have previously received a Gov-
ernor’s Award for Environmental
Excellence are not eligible. 

Applications are now being
accepted online. The deadline for sub-
mission is January 8, 2018, at 5 p.m. Eli-
gible projects must have been completed
before November 1, 2017. Submission
guidelines may be found at the applica-
tion page.

Last year, 21 organizations received
awards. Their projects collectively saved
8 million kWh/year; reduced annual
greenhouse gas emissions by 14,608
metric tons; captured 3.2 million gallons
of stormwater runoff; saved over $105
million in operation, maintenance, and
energy use expenses; conserved 3 mil-
lion gallons of water; engaged 8,500 stu-
dents in environmental issues; recycled
68,000 plastic bags; properly disposed
of 5,287 tires; and treated 450.5 million
gallons of stream water that had been
laced with acid mine drainage.

National association
awards best in recycling

The National Waste & Recycling
Association (NWRA) recognized inno-
vators and leaders in its industry at the
annual Executive Leadership Round
Table. Six awards were given to compa-
nies that have made substantial contribu-
tions to the American recycling through
partnerships, public education, innova-
tions in recycling equipment, and inno-
vations in recycling facilities. Winners
were selected by a panel of judges who
are professionals in the industry as well
as from other technology and educa-
tional organizations. 

The Sustainability Partnership
Game Changer Award and the Construc-
tion and Demolition Debris Recycler of
the Year Award went to SCS Engineers
and the Dane County Solid Waste Divi-
sion for its Rodefield Landfill Construc-
tion and Demolition (C&D) Recycling
Facility. Dane County brought in SCS
Engineers to assist with the design and
engineering of its facility. The entire
processing line is housed inside the
structure to minimize wind-blown debris
as well as dust. 

The Best Recycling Public Educa-
tion Program Award was shared by the
City of North Point’s Solid Waste Divi-
sion for its outreach strategy and Recol-
ogy San Francisco for its Educational
Tour and Artist in Residence Program.
The City of North Point launched its
social media accounts in May 2015 and
since then has used them, along with
public events and direct marketing
efforts, to keep residents informed of
services offered by the Solid Waste

Department, specifically the implemen-
tation of a new curbside recycling 
program.

Recology’s Artist in Residence Pro-
gram provides artists the opportunity to
take what others have thrown away and
repurpose it into a variety of artistic
mediums. 

The Innovator of the Year Award
went to AMP Robotics. AMP was hon-
ored for its artificial intelligence (AI)
and robotic sorting system that is
already in multiple Material Recovery
Facilities. There is little to no retrofit
costs and the robot can be installed
within a weekend.

The Recycling Facility of the Year
Award went to FCC Environmental
Services and the City of Dallas. This
award recognizes the facility that
demonstrates leadership in key measure-
ments, such as innovation, quantity of
materials collected and/or processed,
types of materials recovered, site
improvements, or sustainability meas-
ures adopted. The facility began operat-
ing on January 1, 2017. In its first year
of operation, the MRF will process
around 80,000 tons in 2017 with a total
capacity of 140,000 tons per year. 

The Organics Recycler of the Year
Award went to the City of Cedar Grove,
in Washington State and Republic Serv-
ice and the Alabama Coastal Foundation
for their work together in the Oyster
Shell Recycling Program. Cedar Grove
was honored for the critical role it plays
in Puget Sound’s recycling infrastructure
and sustainability efforts. 

National Manufacturing Day
puts key role of recycling in
U.S. economy on display

Scrap recycling is the first link in
the manufacturing supply chain. The
Institute of Scrap Recycling Industries
(ISRI) joined in the celebration of
National Manufacturing Day by high-
lighting the many positive contributions
of the recycling industry to the U.S.
manufacturing landscape. In 2016 alone,
more than 130 million metric tons of
metal, paper, plastic, glass, textiles, rub-
ber, and electronics were manufactured
in specification grade commodities by
the U.S. scrap recycling industry.

“National Manufacturing Day helps
call attention to the critical role recyclers
play in America’s overall economy, and
the variety of ways recycling affects
one’s everyday life,” said Robin Wiener,
president of ISRI. “The recycling indus-
try is proud to be the first link in the
manufacturing supply chain, as it pro-
vides a source of raw material to other
manufacturers that is environmentally
friendly compared to virgin material. In
doing so, the industry has become a
thriving economic engine, job creator,
resource of sustainability, energy sav-
ings, and global trade.”

The use of scrap dates back to the
beginning of human existence itself.

Since the dawn of civilization and the
earliest attempts at manufacturing,
humans have recognized the intrinsic
value of scrap and the benefits associ-
ated with using and re-using existing
products to create new goods. As U.S.
manufacturing ramped up and became
more complex in response to society’s
expanding needs, scrap recycling took
on even greater importance, adapting not
only to market drivers, but also shifting
national priorities in the context of our
finite natural resources.

The contributions of the scrap recy-
cling industry to the U.S. economy
include:

•Generating nearly $16.5 billion in
export sales to 155 countries;

•Directly and indirectly employing
approximately 534,000 workers in 2016;

•Generating nearly $117 billion
annually in economic activity;

•Drawing in $13.2 billion in rev-
enue for federal, state, and local govern-
ments; and

•Lowering energy costs by produc-
ing recycled materials that require less
energy during the manufacturing process
than virgin materials.

I have never understood why women love cats. Cats are independent, they don’t
listen, they don’t come when you call, they like to stay out all night and when they’re
home they like to be left alone and sleep. In other words, every quality that women
hate in a man, they love in a cat.
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“I thank Governor Brown for sign-
ing this important piece of legislation,”
said Heidi Sanborn, executive director of
the National Stewardship Action Coun-
cil, in a statement. “It’s imperative that
we increase the proper recycling of car-
pet as these materials are now one of the
largest greenhouse emitters of any land-
filled product. Nationally, approximately
4.7 billion pounds of carpet end up in
landfills each year. Most of the materials
are plastic made from oil and have a
large GHG footprint. By signing AB
1158 into law, we are not only protecting
consumers by ensuring the recycling fee
is used for recycling, but will be protect-
ing the environment while creating jobs.”

Like California, South Carolina is
also increasing their pressure of improv-
ing carpet recycling in the state. As such,
the South Carolina Carpet Recovery
Coalition, was established to increase
the recovery of post-consumer carpet
and carpet padding. A cooperative effort
between the South Carolina Department
of Commerce, the South Carolina
Department of Health and Environmen-
tal Control, businesses, local govern-
ments, and universities, the
organization’s goal is to maximize the
economic and environmental benefits of
carpet recycling. 

Carpet manufacturers are also tak-
ing a significant role in increasing the
recyclability in carpeting. 

“While it’s common knowledge that
diapers are a dilemma for U.S. landfills,
most people don’t know that a close sec-
ond is old carpeting,” said Bruce Petro-
vick, account manager at DSM North

America. “More than four billion
pounds of disposed carpeting ends up in
landfills every year. That’s about two
percent of all municipal solid waste
every year, according to EPA estimates.”

According to DSM North America,
the big problem is that traditional carpet-
ing is extremely difficult to recycle
because it is made of several different
materials that must be taken apart before
processing. The easiest way is to shave
carpet fiber of the facing of the carpet –
which is where most of the current small
amount of recycling comes from – but
the bulk of recycling carpet means sepa-
rate layers of materials bound together
by high-temperature cured latex, which
is both time consuming and expensive.

“Environmental issues like landfill
waste and water contamination are
becoming real problems in the U.S. We
have a corporate responsibility to work
on solutions that will allow all of us to
live safely without the fear of poisoning
ourselves,” Petrovick said. “So we
started redesigning a product from the
ground up to make it fully recyclable.
We were surprised with some additional
performance benefits, that later proved
to be crucial to make it work in the mar-
ket place.”

DSM, along with tech start-up
Niaga reimagined the way carpet is cre-
ated, and developed a mono-material
system in which the polyester carpet
fibers are bound together with the poly-
ester padding using a polyester adhesive.
This way, the carpet can be recycled in
full into new fibers for carpet, using
well-known polyester recycling tech-
nologies. 

Niaga is talking with other carpet
makers to license its technology. That’s
important because the philosophy of the

partnership between DSM and Niaga is
rooted in both company’s sustainability
missions. DSM corporate efforts include
work on renewable energy, lowering
greenhouse gas emissions, increasing
energy efficiency and tying executive
compensation to sustainability targets.
Meanwhile, Niaga was conceived
around the idea of redesigning and
reengineering everyday products to
reduce waste.

“Our strategy is to make sure the
technology is available to everyone in
the carpet industry,” said Lukas Hoex,
marketing manager at DSM-Niaga. “We
want this to have a big impact on the
industry because we believe recyclable
carpet has huge benefits for the con-
sumer, retailer, recyclers, and the envi-
ronment, as well as municipalities and
governments dealing with waste issues.”

Carpet waste
■Continued from Page 1

Events Calendar
December 5th-7th

Power-Gen. Las Vegas Conventi  on Center,

Las Vegas, Nevada.

888-299-8016 • www.power-gen.com

January 22nd-25th 
COMPOST 2018 Conference &

Tradeshow. Westin Peachtree Plaza Hotel,

Atlanta, Georgia. 

301-897-2715 • www.compostingcouncil.org

February 11th-13th
C&D World Exhibition & Conference.

Downtown Hilton, Nashville, Tennessee. 

866-758-4721 • www.cdrecycling.org

February 19th-21st
Association of Plastic Recyclers

Membership Meeting. Gaylord Opryland

Resort & Convention Center. Nashville,

Tennessee. 

202-316-3046 • www.plasticsrecycling.org

The Kent County Department of
Public Works, Michigan, has set a goal
to reduce landfill waste by 90 percent
by 2030, and is working towards that
goal through the Kent County Recy-
cling and Education Center’s education
programs. Custer Inc. recently installed
new video technology at the Kent
County Recycling & Education Center
that gives employees, volunteers, com-
munity members and school groups an
in-depth look at the county’s recycling
program and how materials are sorted
every day. 

“The Kent County Recycling and
Education Center plays a vital role in
supporting the sustainability of our
community by making recycling more
accessible to residents and educating
the community on how to reduce
waste,” said Mike Christe, technology
sales at Custer. “We wanted to introduce
audio/visual upgrades to help commu-
nity members get an up-close look at
the recycling process while ensuring
safety.”

Cameras are installed throughout
the Kent County Recycling & Educa-
tion Center to demonstrate different
aspects of the recycling process for
staff, volunteers and community mem-
bers. Kent County Department of Public

Works engaged Custer to replace out-
dated analog equipment and to further
improve the facility’s technology.
Custer implemented new digital tech-
nology including two displays, projec-
tion screen, control panel, four HD
cameras and an iPad Mini 4 to control
all audio/visual equipment. The new
technology makes it easy for staff to
show recycled materials coming into the
facility, and can pan out and zoom in on
the conveyor belt to see what employees
are picking out. The goal of the new
technology is to give visitors an up-
close, real-time view of the recycling
process.

“We welcome thousands of people
into our facility every year, so it’s
important to have technology that can
help us educate our visitors and show
them the recycling process,” said Kris-
ten Wieland, communications and mar-
keting manager at the Kent County
Department of Public Works. 

“I recently toured the Kent County
Recycling and Education Center and
was impressed by the video tour and
how it helps people understand the
enormity of what can be recycled,” said
Harvey Gershman, a solid waste man-
agement consultant at Gershman, Brick-
ner & Bratton Inc., part of the team

creating a master plan for a new sustain-
able business park in Kent County. “A
big part of successful community recy-
cling programs is making sure residents
know how to recycle and that it’s acces-
sible. Custer’s innovative video system
allows people to see what goes into
recycling and reinforce the importance
of separating the many recyclable mate-
rials properly.”  

The Kent County Department of
Public Works is creating a master plan
for a new sustainable business park in
Kent County that would use recycled
materials and reclaim and convert waste
materials. Kent County’s Recycling &
Education Center is the primary materi-
als recovery facility for residential recy-
clables generated in homes throughout
West Michigan. The center’s processing
system effectively sorts recyclables
from curbside bins and drop-off recy-
cling centers and prepares materials to
be sold to processors.

Kent County Recycling and Educa-
tion Center tours are about an hour long
and include a classroom discussion
about recycling and a view of recycling
equipment in action from the 
observation deck. 

New video technology gives an inside
look at Kent County’s recycling program
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Find out why industries are choosing
today’s best-built auto-lube systems.

Call 1.888.862.7461 or email us 
at info@beka-lube.com.
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Environmental Sustainability
Leadership Awards available

Earlier this year the Northeast
Recycling Council (NERC) inaugu-
rated a new recognition program – the
Environmental Sustainability Leader-
ship Awards. 

Award winners were announced at
NERC’s 30th Anniversary Celebration
in Amherst, Massachusetts. NERC is
honored to recognize the award recipi-
ents for their work consistent with the
NERC’s mission to promote sustain-
able materials management by support-
ing traditional and innovative solid
waste best practices, focusing on waste
prevention, toxics reduction, reuse,
recycling and organics recovery.

The Involvement in NERC Award
recognizes a person who has made a
substantial contribution to furthering
NERC’s mission. George MacDonald
of the Maine Department of Environ-
mental Protection was the recipient.

MacDonald was one of the longest
serving NERC board members – 22
years. According to NERC vice presi-
dent, Rick Watson of the Delaware
Solid Waste Authority, “during his
tenure, George demonstrated a true
commitment to the organization. He
was an inspiration to NERC staff and
many others around the region, not only
for his dedication to NERC, but also as
a leader in advancing materials man-
agement.” 

In the category of NERC Environ-
mental Sustainability Leadership,
NERC recognized three award winners.
Each achieved significant environmen-
tal results through waste diversion

efforts in the Northeast.
In the private sector, Cox Enter-

prises was recognized for its national
Zero Waste to Landfill program. “Cox
locations in the NERC member states
have implemented comprehensive waste
diversion programs, led public engage-
ment campaigns, and participated
actively in environmental cleanups. The
result is that their facilities have
achieved an average 50 percent waste
diversion rate,” noted Kaley Laleker,
Maryland Department of the Environ-
ment and NERC vice president. 

In the category of young profes-
sional, Alex Williams of Blue Earth
Compost was the winner. Isner
explained that “Blue Earth is a food
scrap collection company based in Hart-
ford, Connecticut. Williams and his fam-
ily have grown this business from a
small collection program of 20 homes to
close to 150 homes and 35 businesses.
Alex has done every job in the business
from accounting to food scrap collec-
tion, and with the growth of the business
has been able to create 3 jobs for his
community.”

In the public sector category, Molly
Ettenborough, recycling & sustainability
manager for Newburyport, Massachu-
setts, was the award recipient. Ettenbor-
ough was recognized for her leadership
on zero waste initiatives, the Newbury-
port Organics Pilot, and the Recycle IQ
program. She has also contributed to of
LED street light deployment and solar
energy projects. 

A year’s recycling haul in
Texas: Valued at $702 million

Recyclers in Texas collected 9.2
million tons of municipal solid waste in
2015, a haul worth an estimated $702
million, according to a comprehensive
study of municipal solid waste recycling
conducted for the Texas Commission on
Environmental Quality (TCEQ).

TCEQ recently released its Study
on the Economic Impacts of Recycling,
a 118 page document completed this
summer by Burns & McDonnell. The
study examined current recycling meth-
ods, marketing campaigns, ongoing pro-
grams and other efforts statewide,
compiling information about job cre-
ation and potential economic opportuni-
ties.

The study includes detailed recy-
cling data collected from municipalities,
private operators and others who divert
paper, plastics, metal, glass, organics,
construction debris and other materials. 

Among economic benefits gener-

ated for the state by municipal solid
waste recycling in 2015, according to
the study:

•More than 17,000 person years of
direct, indirect and induced employ-
ment. 

•An overall impact on the Texas
economy exceeding $3.3 billion.

Texas Rep. Ed Thompson, R-
Pearland, reports being pleased with the
results. He wrote the bill that became
law in 2015, ordering the study.

“I’m pleased with the results of this
study showing the economic importance
of recycling,” Thompson tells TCEQ.
“The study shows that not only is recy-
cling beneficial for the environment by
saving space in landfills, but it also plays
a positive role in the Texas economy.
I’m proud that this study is able to bring
more attention to these issues and edu-
cate people on the constructive impacts
of recycling.”

Thermostat Recycling Corporation
teams up to recycle mercury
thermostats in Massachusetts

Thermostat Recycling Corporation
(TRC) has partnered with New Hamp-
shire based Wheelabrator Technologies
to assist in the collection of mercury
containing thermostats in Massachusetts.
This collection program is part of the
Mass Save energy efficiency installation
and weatherization program, funded by
a coalition of utility companies. 

Under this agreement, TRC will
provide free recycling containers for
consolidating mercury thermostats that
have been replaced in homes and busi-
nesses under the Mass Save energy effi-
ciency program. Wheelabrator will

facilitate the shipping of these devices
from participating trade partners or local
utilities. Lastly, TRC will process, count,
and dispose of the thermostats collected.
Reporting will be made available to any
interested stakeholders including utility
companies, participating trade allies, and
the Massachusetts Department of Envi-
ronmental Protection.

The Mass Save energy efficiency
program has the potential to extract sub-
stantial mercury thermostats for recy-
cling, allowing Massachusetts to capture
one of the last reservoirs of mercury still
in service. 

AEM names officers and directors
The Association of Equipment

Manufacturers (AEM) disclosed its
2018 officers as well as directors
elected to the AEM board of directors
and AG and CE Sector Boards at its
recent annual business meeting.

2018 AEM officers are:
•Chair Richard M. Goldsbury,

regional president, North America &
Oceania, Doosan Bobcat Inc.

•Vice chair Jim Walker, vice presi-
dent Case IH N.A., CNH Industrial

•AG chair John D. Lagemann, Sr.
vice president sales & marketing–
Regions 3 & 4, Deere & Co.

•CE chair Jeffrey R. Reed, presi-
dent & chief executive officer, Reed
International/VSS Macropaver

•Treasurer Todd H. Stucke, Sr. vice
president sales, marketing & product
support, Kubota Tractor Corp.

•Secretary Dennis J. Slater, presi-
dent, AEM’s full-time president

Directors elected to the AEM
board of directors:

•Robert B. Charter, group presi-
dent, Caterpillar Inc. 

•Grant D. Godbersen, vice presi-
dent manufacturing, GOMACO Corp.

•Michael A. Haberman, president,
Gradall Industries, Inc. 

•Jerry Johnson, president Farm,
Ranch & Agriculture Div., Blount Inter-
national, Inc. 

•David L. Koppenhofer, executive
director, OEM sales & support, Cum-
mins Inc. 

•Leif J. Magnusson, president,
CLAAS Global Sales Americas, Inc. 

•Richard A. Patek, group president
Astec Aggregate & Mining Group,
Astec Industries, Inc. 

•Austin Ramirez, president & chief
executive officer, HUSCO International 

•Jeffrey R. Reed, president & chief
executive officer, Reed
International/VSS Macropaver

•Todd H. Stucke, Sr. vice president
sales, marketing & product support,
Kubota Tractor Corp.

Maybe if we start telling people the brain is an app they will start using it.
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For nearly 50 years, Mill Power has 

provided custom solutions that 

combine intelligent design and 

conservative engineering with 

specialized manufacturing techniques 

to bring you the most reliable, 

heavy-duty vibratory screening and 

conveying equipment on the market.

 

It’s simple. Contact Mill Power to 

discuss your next scrap tire, C&D or 

other recycling project.

SIMPLY TOUGH

3141 SW High Desert Dr.
Prineville, OR 97754

541.447.1100 www.millpower.com

Covanta Environmental Solutions,
a provider of environmental services
across a wide range of industries, has
opened a new materials processing
facility to serve customers with the lat-
est in sustainable materials manage-
ment and environmental services.

The new facility, spanning across
13 acres of formerly vacant industrial
property allows Covanta Environmental
Solutions to expand and grow its serv-
ices in Milwaukee and throughout the

Midwest, after 20 years of success at a
former site in the city. The facility pro-
vides services including liquid and
solid waste recycling and treatment,
product de-packaging, tanker, railcar
and industrial facility cleaning, and
houses a fleet of vehicles that provide
on-site cleanups, remediation and
transportation services.

The new material processing facil-
ity is double the capacity of the com-
pany’s former site and is capable of

treating more than 60 million gallons of
liquid waste annually to return clean,
reusable water to local supplies. The
facility also houses Covanta Environ-
mental Solutions’ innovative UnWrapp
technology (“Using New Ways to
Recycle All Packaged Products”), that
efficiently and securely de-packages
and recycles consumer products that
have been recalled, expired, or dis-
carded as a result of being damaged or
off-spec.

Covanta Environmental Solutions opens
materials processing facility in Milwaukee

EPA awards Clinton County Substance Abuse
Council for medication disposal project

The U.S. Environmental Protection
Agency (EPA) Region 7 has awarded
$30,000 to the Clinton Substance
Abuse Council to raise awareness of
the environmental and public health
effects of improper medication storage
and disposal in Clinton County, Iowa.

The funding to the Clinton Sub-
stance Abuse Council comes from
EPA’s Environmental Justice Small
Grants (EJSG) Program, which pro-
vides critical support to organizations
that otherwise lack the funding and
resources to address the environmental
challenges in their community. The
program is designed to help communi-
ties understand and address their expo-

sure to multiple environmental harms
and risks. Understanding the impacts of
multiple environmental risks can help
communities develop more effective
solutions to their environmental and
health concerns. The long-term goals of
the EJSG Program are to help build the
capacity of the affected community and
create self-sustaining, community-
based partnerships that will continue to
improve local environments in the
future.

In Clinton County, unused pre-
scription medication is often flushed
down the toilet, contaminating local
water sources. The “Clinton County
Safe Medication Disposal Project”

seeks to raise awareness of the environ-
mental and public health effects of
improper medication storage and dis-
posal in Clinton County. Contaminants
from pharmaceuticals can survive
wastewater treatment and end up in sur-
face water. Project partners aim to
reduce local water pollution through
public education activities and build
consensus to prioritize proper medica-
tion storage/disposal in Clinton County.
Residents will engage in practices that
promote proper medication disposal,
resulting in the reduction of waste and
contaminants in the water system.
Trainings will target up to 500 commu-
nity residents.

Keep America Beautiful
recognizes Delta Air Lines with
2017 Vision for America award

Delta Air Lines president Glen
Hauenstein accepted Keep America
Beautiful’s 2017 Vision for America
Award at the community improvement
nonprofit organization’s annual award
celebration. Keep America Beautiful
presents the Vision for America Award
annually to a corporation whose com-
mitment to corporate social responsibil-
ity and sustainability has significantly
enhanced civic, environmental and
social stewardship.

“Keep America Beautiful sees in
Delta a shared belief that when individ-
uals, corporations, governments and
nonprofits work together, we can fulfill
a vision of a country – and a world – in
which every community can be envi-
ronmentally healthy, socially connected
and economically sound,” said Helen
Lowman, president and CEO, Keep
America Beautiful. “Delta’s innovation
across its business and conservation for
its fleet of airplanes signals a commit-
ment to making sustainability a core
component of its business operations.”

Delta’s Vision for America and for
the world is to support the communities
where its employees live and serve by
giving back one percent of Delta’s net
income from the previous year to key
charitable organizations through cash

contributions, in-kind travel and grants
from The Delta Air Lines Foundation.

Other accomplishments include:
•Committing to replace 20 percent

of its mainline narrow body fleet over
the next five years with fuel efficient
and comfortable A321s, Bombardier
CS100s and Boeing 737-900ERs.

•Saving an incremental 9 million
gallons of fuel in 2016 through meas-
ures as simple as reducing onboard
weight, and lowering shades and open-
ing vents in the cabin when landing at
warm destinations.

•Offsetting more than 3,200 metric
tons of carbon emissions through its
industry-leading carbon offset program
that offers customers ways to lighten
their own carbon footprint when flying.

•Committing to a journey to bolster
its safety culture and significantly
improve its industry-leading employee
injury rate.

According to the airline’s 2016
Corporate Responsibility Report, Delta
for the third year in a row continued to
track positively against the key per-
formance indicators used to measure
improvement in areas like cyber secu-
rity, customer service, supplier diver-
sity, employee satisfaction and climate
change. 

The National Waste and Recycling
Association’s Women’s Council elected
its board for 2018. 

The officers and board members for
2018 are:

•President: Carmen Smothers, Envi-
ronmental Solutions Group

•Vice president – Marsha Lacy,
Republic Services

•Secretary – Cheryl Waite, Perkins
•Treasurer – Dianna Cervantes,

WCA
•Fundraising – Faith Zydowsky,

Sierra Container
•Membership/marketing – Sarah

Bryant, Petersen Industries
•Professional Development – co

chair – Kathy Trent, Waste Management, 
•Co-chair – Katie Evans, Best Way

Disposal
•Scholarship – Kate Kanabay, Hor-

wood, Marcus, Berk
•Past president – Tammy Holtzman,

Waste Connections
The Women’s Council fosters the

professional development of women in
the waste industry.

The Women’s Council will award
four scholarships at $7,500 each at
WasteExpo in April 2018. The scholar-
ship is funded with monies raised from
Split the Pot and decorated carts, which
will be on display again as WasteExpo
celebrates 50 years. 

NWRA Women’s
Council elects
new leadership

I asked my wife what she wanted for Christmas. She told me, “Nothing would
make me happier than a diamond necklace.” So I bought her nothing.
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NERC receives U.S.
Department of Agriculture
funding for organics work

The Northeast Recycling Council
(NERC) has been awarded $65,638 from
the U.S. Department of Agriculture,
Rural Utility Services Solid Waste Man-
agement Grant Program, to implement
food waste, organics, and manure man-
agement in rural Maryland communities.

The goal of the project is to assist
rural communities to improve solid
waste planning and management, lead-
ing to reductions in solid waste genera-
tion and water pollution. Stakeholders in
the Maryland counties of Allegany and
Cecil will be engaged to implement best
management practices for food waste
reduction, organics, and manure man-
agement. Through webinars and out-
reach, the project will benefit other
regions of Maryland, as well as the
Northeast and the country.

The project will engage citizens,
students, business and non-profit repre-
sentatives, town staff/transfer station
employees, civic leaders and others in
education, training, and outreach. The
technical assistance and trainings
offered by the project will incorporate a
number of innovative techniques, such
as citizen scientist recruitment and train-
ing. The project will further support
rural economies by identifying ways to

reduce and manage food waste cost-
effectively within the community.
Exploring opportunities for stimulating
local economies, through the use and
marketing of compost products, will also
be addressed.

NERC will work with the partici-
pant counties, the Maryland Department
of the Environment, and other project
partners, to:

•Develop best management prac-
tices and resources for planning, imple-
menting, and promoting food waste
reduction, organics, and/or manure man-
agement;

•Provide project-centered regional
training sessions for a wide range of
stakeholders;

•Deliver on-site technical assistance
to participant communities with the goal
of implementing sustainable projects in
at least five of the communities. The
projects will implement and/or expand
food waste reduction and recovery pro-
grams, organics reduction and compost-
ing, and/or manure best management
practices; and

•Deliver two project-related
national webinars, including Maryland-
based case studies and models for 
success.

City Of Los Angeles launches
food waste grant challenge 

Officials for the City of Los Angeles
launched a new food waste grant compe-
tition at the first ever Food Day LA
event at City Hall as part of the City’s
ongoing efforts to divert waste from
landfills.

Project categories include food
waste prevention, food donation, upcy-
cled use (including animal feed or fuel)
and composting. The total grant pool is
expected to reach $100,000 and includes
both administrative, and project grants.
Ten projects to be submitted from mem-
bers of the public will be selected.

“We should always be looking for
new and innovative ways to reduce
waste,” said Mayor Eric Garcetti. “At a
time when nearly half a million tons of
food is thrown away each year, this grant
will help L.A. make sure that our
resources are being used as efficiently
and sustainably as possible — for the
good of all Angelenos.”

All Food Waste Grant Challenge
proposals are due December 8, 2017.
Awards will be announced in mid-
December, with a target start date of all
projects on January 22, 2018.

“As we continue to fight against cli-
mate change, we need to stop sending
food to our landfills,” board of public
works vice president Heather Marie
Repenning stated, “We are challenging
our local communities to bring us inno-
vative solutions to help address this
problem and end food waste.”

Food Day at City Hall was pre-
sented by the LA Food Policy Council,
and also included a Food Day resolution
in City Council Chambers, reaffirming
Los Angeles’ commitment as a city to
create a good food system for all. A
Future of Food showcase on the South
Lawn also featured innovative projects
and the release of the new Good Food
for All agenda.

—Jeannie Bolt, Marketing Director
     SEBRIGHT PRODUCTS, INC.

“I’ve done my homework, so I know from those 
I’ve spoken with – American Recycler is a 
well-read publication in the markets we serve.”
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Monadnock Paper Mills, Inc.
(MPM), a family owned manufacturer
that delivers specialty papers for the
technical, packaging and printing mar-
kets, announced its Kona® portfolio of
packaging substrates that is made with
non-wood fiber from used burlap bags
diverted from the landfill.

Monadnock entered an exclusive
licensing agreement with Arch Paper
LLC and Whiting Paper Company for
the production of a range of Kona
paper and board products. Under a
patented process, Monadnock is incor-
porating reclaimed burlap coffee bean
bags into a variety of print and packag-

ing substrates for the retail and hospi-
tality markets. The roasted shades and
variegated fibers impart a beautiful and
natural aesthetic that is smooth to the
touch and pleasing to the eye.

Monadnock’s Kona line includes
stocks for hang tags, price tickets, fold-
ing boxes and wet-strength labels. They
are all Forest Stewardship Council Cer-
tified and are manufactured carbon-
neutral using Green-e certified
renewable electricity.

In 2016, 24.6 million coffee bean
bags were imported into the United
States. Some of those bags are repur-
posed for crafts or storage but the
majority were going into a landfill. 

Specifying packaging made with
recycled natural fiber that already
served a useful life is one more way
brands can demonstrate responsible
sourcing and their commitment to 
sustainability.

Monadnock Paper produces packaging from burlap bags
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A RECYCLING COOMPANY FROM THE BBEGINNING
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PAPER
AF&PA releases updated paper reports for September

The American Forest & Paper
Association released its September
U.S. paper reports. 

Containerboard
Containerboard production was

essentially flat compared to September
2016. The month-over-month average
daily production compared to August
2017 was 3.8 percent lower. The con-
tainerboard operating rate for Septem-
ber decreased from 97.2 percent to
95.9 percent, which was 0.9 percent-
age points lower than last September. 

Year-to-date production of con-
tainerboard for export is up 2.2 per-
cent, with the September volume
falling 13.6 percent below the same
month last year.

Printing-Writing Paper Report
According to the September 2017

printing-writing monthly report from
the American Forest & Paper Associa-
tion, total printing-writing paper ship-
ments decreased five percent in
September compared to September
2016. All four of the major printing-

writing grades posted year-over-year
shipment declines. U.S. purchases of
printing-writing papers also decreased,
down six percent in September. Total
printing-writing paper inventory levels
increased one-half of one percent from
August.

•September uncoated free sheet
(UFS) paper shipments decreased year-
over-year following the year-over-year
increase in August. Imports of UFS
decreased by 18 percent year-over-year
in August – this follows two consecu-
tive decreases of 20 percent or more.
Meanwhile, exports of UFS papers
increased 17 percent year-over-year in
August, which follows three consecu-
tive increases of 20 percent or more.

•Operating rate for coated free
sheet (CFS) paper producers in Sep-
tember hits highest level since Septem-
ber 2016. U.S. imports of CFS papers
decreased 9 percent year-over-year in
August, the second consecutive year-
over-year decline. Exports of CFS
papers increased 6 percent year-over-

year in August, the sixth increase in the
past eight months.

•Coated mechanical (CM) paper
shipments declined year-over-year in
September for the fourth consecutive
month. Imports of CM increased in
August, up 7 percent compared to
August 2016. Exports of CM also
increased, up 28 percent in August to
35,700 tons – the highest level since
November 2016.

•Shipments of uncoated mechani-
cal (UM) papers have declined year-
over-year in every month when
compared to the same month in 2016.
Imports of UM decreased 11 percent
year-over-year in August while exports
of UM increased 1 percent year-over-
year in August – the fifth year-over-
year increase in the first eight months
of 2017.

Boxboard Report
Total boxboard production

increased 3.3 percent when compared
to September 2016, and decreased 6.3
percent from August. 

Unbleached Kraft Boxboard pro-
duction increased over the same month
as last year but decreased compared to
August. 

Total Solid Bleached Boxboard &
Liner production increased when com-
pared to September 2016, but decreased
compared to August. 

The production of Recycled
Boxboard increased compared to Sep-
tember 2016, but decreased when com-
pared to last month.

U.S. Packaging Papers & Spe-
cialty Packaging

Total Packaging Papers shipments
were 222,200 tons, 3.4 percent lower
than September 2016. Bag & Sack
shipments were up 3.8 percent year-to-
date, while Food Wrapping shipments
were down 7.8 percent over the same
period. The operating rate for Septem-
ber 2017 was 87.9 percent, while the
year-to-date rate was 88.7 percent.
Inventories were 168,300 tons, down
slightly since August.

Cascades to invest $21 million
Cascades Inc., a recovery and man-

ufacturer of green packaging and tissue
products, announced a $21 million
investment in its Cascades Inopak and
Plastiques Cascades plants to acquire
equipment that will enable an increase
of production of food packaging, pri-
marily for the fresh protein market. 

The Cascades Inopak plant in
Drummondville will benefit from a $15
million investment. This will be used to
expand the existing building and to
install a high-performance rPET film
manufacturing line that is unique in
Canada and which includes a built-in,
cutting-edge decontamination unit.
This will make it possible to signifi-
cantly increase the production capacity
of Integral™ packaging, which is made
from recycled PET, is recyclable and

allows food in certain markets – such as
fresh protein – to be kept for double the
amount of time, thus radically reducing
food waste. 

Nearly $6 million will be invested
in the Kingsey Falls Plastiques Cas-
cades plant to modernize equipment,
notably by adding a new extrusion line
and two recycling lines, which will
increase the production capacity by 25
percent and double the plant’s internal
recycling capacity. The Kingsey Falls
plant produces EVOK®, the first poly-
styrene foam tray in North America to
contain at least 25 percent recycled
materials. These investments will facili-
tate an eventual increase in this percent-
age and, by extension, further reduce
the CO2 emissions of products mar-
keted by our customers. 

ISRI proposes guideline amendment
The Institute of Scrap Recycling

Industries (ISRI) board of directors will
consider an amendment to ISRI’s scrap
specifications that will reclassify “Any
paper which has the potential to be con-
taminated with bodily fluid” as a prohib-
itive, and add the words “and organic
waste” to the end to better characterize

inbound paper products in the recycling
stream.

The proposal originated in an effort
by the recycling industry to emphasize
with outside stakeholders that this mate-
rial does not have a viable end-market
consumer to be economically and envi-
ronmentally sustainable.
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ELECTRONICS

Underscoring its leadership in
responsible electronics recycling, LG
Electronics USA was recognized by the
U.S. Environmental Protection Agency
(EPA) with the Gold Tier Award, the
top-level recognition in the EPA’s Sus-
tainable Materials Management (SMM)
Electronics Challenge.

Presented on “CES® 2017 Sustain-
ability Day,” the Gold Tier Award rec-
ognizes LG’s significant contributions
to the EPA’s SMM Electronics Chal-
lenge goals by increasing the amount of
used electronics collected for reuse and
recycle, striving to send 100 percent of
used electronics collected to certified
third-party recyclers, and publicly shar-
ing detailed information about its elec-
tronic management practices.

CES 2017 spotlights LG’s strong
commitment to sustainability and
leadership in energy efficient products
and renewable energy. In addition to
EPA recycling award, LG’s new super-
efficient TV technology earned the
“Eco-Design and Sustainable Tech-
nologies” CES 2017 Innovations
Award from the Consumer Technology
Association (CTA™). LG is the exclu-

sive provider of advanced solar panels
for the CES 2017 Smart Energy Mar-
ketplace.

What’s more, LG announced at
CES dozens of new ENERGY STAR®

certified home appliance and TV prod-
ucts for 2017.

William Cho, president and chief
executive officer, LG Electronics
USA, applauded the EPA’s program,
which encourages responsible recy-
cling. “By using third-party certified
recyclers, we’re proud to help drive
the use of environmentally protective
practices. LG’s leadership in the SMM
Challenge reflects our strong commit-
ment to building a robust market for
electronic recycling in the U.S.”

The EPA award recognizes LG
Electronics USA’s collection and
responsible recycling of nearly
24,233.70 tons of used electronics,
diverting solid waste from landfills in
the past year. 

At collection events, LG encour-
ages consumers to replace recycled
electronics with new, more energy
efficient ENERGY STAR certified LG
TV and monitors.

Supporting its commitment to
responsible recycling, LG Electronics
Inc. is the world’s first “Global e-
Stewards Enterprise.” The e-Stewards
standard, developed by the Basel
Action Network, is the world’s most
rigorous certification program for
electronics recyclers.

It prevents the export and dump-
ing of toxic electronic waste in devel-
oping countries and calls for
safeguards to protect private data and
ensure that recycling plant workers are
not exposed to toxic materials.

This special recognition from the
EPA follow other electronics recycling
honors for LG, including the CTA e-
Cycling Initiative Leader Award and
the Design for Recycling® Award from
the world’s leading recycling industry
group, the Institute of Scrap Recycling
Industries. ISRI’s highest honor recog-
nized LG for developing products
such as 4K Ultra HD OLED and LED
TVs with greener features designed to
reduce the environmental load at every
stage of the product lifecycle.

EPA honors LG Electronics with Gold
Tier, the top level recycling award

TechWaste Recycling, an industry
leader in electronic recycling and e-
waste disposal, has launched a new
service line that provides companies
with certified and secure product
destruction and brand protection. The
world of electronics recycling and data
destruction goes far beyond certifying
correct disposals of monitors and
smashing hard-drives. Everything in
today’s world has a cord or a battery
and virtually all consumer products
have some form of electronics or
packaging that is part of the product. 

“If it has a cord or a battery, at
some point, that product will need to
be responsibly recycled,” says Tech-
Waste chief executive officer, Richard
Steffens. But beyond electronics recy-
cling, companies often need full prod-
uct destruction and this is where
TechWaste’s newly launched service
shines.

Consumer protection, litigation,
and brand reputation collectively
being at all-time highs, present busi-
nesses and agencies with the need to
protect themselves and their customers
from faulty, counterfeit, expired,
recalled, or otherwise unusable prod-

ucts. Only total product destruction
can assure that returned, discontinued,
or unwanted products will not return
the marketplace.

TechWaste Recycling’s Certified
& Secure Product Destruction service
ensures brand and business names are
protected at all times by providing
complete product destruction. Even as
a product has been discontinued, it
could reach a secondary resell black
market and still to the consumer repre-
sent the brand.

Depending on your product
destruction requirements, TechWaste
can utilize a variety of destruction
processes, including shredding, crush-
ing, and manual destruction, to
achieve desired results. TechWaste
Recycling’s product destruction meth-
ods allow for a high volume of prod-

ucts to be destroyed in minimal times,
enabling us to handle any large project
type requiring the demanufacturing of
products. 

With comprehensive product
tracking, certifications to match your
needs, and convenient free pickups,
your product, and your reputation, is
secure with TechWaste Recycling.
TechWaste is fully certified to destroy
products and equipment and meet
mandates and laws set forth by
HIPAA, DOD, CPSC and NSA. Tech-
Waste handles all of the logistics to
ensure the safe and complete disposal
of your products or equipment.

TechWaste Recycling guarantees
proper disposal and liquidation by fol-
lowing all the rules and regulations set
forth by the federal, state, local and
Environmental Protection Agencies. 

TechWaste services now include product destruction

• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

Sony Electronics Inc. (SEL) in the
U.S. and Sony of Canada Ltd. con-
tinue to contribute to the development
of the recycling infrastructure in North
America. All recycling and support
activities are committed to a responsi-
ble recycling process that complies
with a growing mandate of state and
provincial legislation.

Promoting the Sony Take Back
Recycling Program

In the U.S., Sony Electronics Inc.
(SEL) continues to operate its volun-
tary recycling sponsorship program
and compliance programs in states
with take back regulations. 

On September 15, 2007, the com-
pany introduced the Sony Take Back
Recycling Program, which aims to fur-
ther encourage consumers to recycle
and dispose of electronics equipment
in an environmentally sound manner.
Developed in collaboration with waste
administration and recycling compa-
nies in the U.S., the program allows
consumers to drop off Sony products
at designated collection centers free of
charge. 

In fiscal 2016, these collection
centers and through compliance chan-
nels collected approximately 9,749
tons (21,448,000 pounds) of used con-
sumer electronics. SEL aims eventu-
ally to provide a collection center
within 20 miles of the homes of 95
percent of the country’s population.
SEL in 2016 recycled 1.01 pounds for
every 2.20 pounds sold which meas-
ures progress towards the goal of recy-
cling the equivalent weight of
recovered consumer electronics for
every new product sold.

SEL provides a website through
which consumers may search for the
optimal method of returning and recy-
cling used electronics products
(including non-Sony products). The
site enables consumers to learn about
state specific recycling programs. It
also includes various ways of bolster-
ing the recycling rate, including a
search function for the nearest take-
back recycling center. For consumers
whose closest center is more than 25
miles away, Sony products up to 25
pounds are taken back by free-post
and recycled free of charge.

As of March 2017, SEL has
cumulatively collected approximately
222,727 tons (490 million pounds) of
electronics equipment scrap, thereby
contributing to reduced use of natural
resources. In the future, through the
site, SEL plans to promote higher rates
of used electronics collection and con-
duct educational campaigns on appro-
priate recycling methods of used
products.

As a member of the Call2Recycle
program, SEL recycles rechargeable
batteries free of charge in line with
Call2Recycle’s recycling scheme.

Sony promotes 
Take Back
recycling plan

Invaluable 
Gifts are 
Hard to Find
Purchase a gift subscription
for someone special today.
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PLASTICS

FDA clears postconsumer
resin for KW Plastics

KW Plastics confirmed the receipt
of a no objection letter (LNO) from the
U.S. Food and Drug Administration’s
Center of Food Safety and Applied
Nutrition for KWR101-150, a natural
postconsumer high density polyethylene
resin.

The FDA letter confirms the resin is
cleared for Conditions of Use E-G for
levels up to 100 percent content. This
additional clearance is in addition 
to its previous conformance to
REACH/SVHC, CONEG and UL 94HB. 

According to Pedro N. Morales,
director of sales and marketing, “this
new regulatory accomplishment permits
KW to fully support our brand owners
and processors, who are focusing on
expanding the use of PCR to many rigid
packaging applications where FDA food
contact is required.” 

While KW Plastics has produced
HDPE Natural blow made-grade resins
for over 25 years, this expanded clear-
ance will offer the benefit of a food con-
tact safe resin, while offering economic
and resource management savings.

“With KWR101-150, our proces-
sors will only have to inventory one nat-
ural HDPE PCR for both their FDA and
non-FDA compliant applications. Thus,
our customers can expect a reduction in
resin inventory costs, storage and logis-
tics requirements. KW will not be charg-
ing a premium for this FDA compliant
material,” Morales said.

The application and testing process
was approximately a 2.5 years pursuit
that KW executives believe will add
value and volume to the postconsumer
resin supply chain.

While KW has received a total of
three LNOs for its postconsumer resins,
this is the first LNO for HDPE. Two
prior FDA letters of non-objection have
been received for KW’s PP PCR resin
family, consisting of KWR621FDA,
KWR621-20FDA, and other grades to
be commercialized. 

Current volumes of the natural
HDPE postconsumer resin are estimated
at 100 million lbs. annually, with addi-
tional capacity. Shipments of KWR101-
150 will commence immediately. 

Plastic bottle recycling dips
in 2016; longterm still strong

Plastic bottle recycling remained
strong but declined slightly in 2016,
slipping 2.4 percent to just over 2.9 bil-
lion pounds, according to figures
released jointly by the Association of
Plastic Recyclers (APR) and the Ameri-
can Chemistry Council (ACC). The 27th
annual National Postconsumer Plastic
Bottle Recycling Report indicates the
overall recycling rate for plastic bottles
for the year was 29.7 percent, down
from 31.1 percent in 2015.

The 5 year compounded annual
growth rate for plastic bottle recycling
was 2.1 percent.

Following more than 20 consecutive
years of growth, factors that contributed
to the recent decline included a slight
drop in material collected for recycling,
changing export markets, and increased
contamination of recyclables. In addi-
tion, growth in the use of plastic bottles
in packaging was offset by continuing
progress in lightweighting and increased
use of concentrates with smaller, lighter
bottles.

In 2016, polyethylene terephthalate
(PET, #1) recycling decreased by 44 mil-
lion pounds. The collection of high den-
sity polyethylene (HDPE, #2) bottles,
which includes bottles for milk, house-
hold cleaners and detergents, fell by 31.7
million pounds (2.8 percent) to just over
1.1 billion pounds for the year. The recy-
cling rate for HDPE bottles slipped from
34.4 percent to 33.4 percent.

Exports of HDPE bottles rose
nearly 5 percent from 184 million
pounds in 2015 to 193 million pounds

(or 16.4 percent of total HDPE bottles
collected) in 2016. The amount of
HDPE reported processed in the U.S.
fell by 37 million pounds (or nearly 4
percent) to just under 993 million
pounds.

“Some U.S. recyclers are seeing
these short term challenges as opportuni-
ties to innovate and invest in our plastics
recycling infrastructure,” said Steve
Alexander, president of APR. “The key
to continued growth lies in improving
our sorting and collection technologies
to deliver consistent, high quality yields
that strengthen our global competitive-
ness.”

This year’s survey found the collec-
tion of polypropylene (PP, #5) bottles
rose nearly 15.3 percent to reach 36.6
million pounds, as the PP collection rate
climbed to over 20 percent. PP caps, clo-
sures and non-bottle containers are
widely collected for recycling in the
U.S., and these data are presented in a
separate report on recycling non-bottle
rigid plastics, which will be released in
the coming months.

Together, PET and HDPE bottles
make up 97.1 percent of the U.S. market
for plastic bottles with PP comprising
1.8 percent, LDPE 0.7 percent and PVC
0.3 percent. 

The 2016 U.S. National Post-
consumer Plastic Bottle Recycling
Report is based on a survey of
reclaimers conducted by More Recy-
cling, formerly Moore Recycling 
Associates, Inc.

Biodegradable plastics needed
to increase recycling efficiency

In the light of the current debates
around the upcoming EU Strategy on
Plastics and the revision of the EU
waste legislation, European Bioplastics
(EUBP), the association for the bioplas-
tics industry in Europe, echoed the call
for the implementation of separate recy-
cling streams for biodegradable plastics,
made by the association of Plastics
Recyclers Europe (PRE). EUBP sup-
ports the efforts to improve waste man-
agement efficiency throughout Europe
and to ensure a high quality of recycled
plastics.

Organic recycling is a well-estab-
lished industrial process ensuring the
circular use for biodegradable plastics
while creating a strong secondary raw
material market and opportunity for
renewable energy generation.
Biodegradable plastics help to reduce
contamination of mechanical recycling
streams by facilitating separate collec-
tion of biowaste and therefore diverting
organic waste from other recycling
streams. Numerous beacon projects
throughout Europe demonstrate the pos-
itive effects of compostable bags on the

efficiency and quality of separate
biowaste collection, including in the
cities of Milan, Munich, and Paris.

If biodegradable plastic products do
enter mechanical recycling streams,
they can easily be sorted out with avail-
able technologies such as near infrared.
University of Wageningen has analyzed
biodegradable plastics in mechanical
recycling streams and detected levels
not higher than 0.3 percent. They also
found that there were no negative
effects on the properties of recycled film
products containing biodegradable film
recyclates. 

On the other hand, contamination
of organic waste streams by misthrows
of non-biodegradable plastics is high
and constitutes a real problem for com-
posting facilities and negatively affects
the quality of compost. This problem
can only be tackled by establishing
mandatory separate biowaste collection
supported by the use of biodegradable
plastic bags and packaging and accom-
panied by consumer information on 
correct disposal and recycling.
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Video promotes recycling’s
strong role in job creation

A new Your Bottle Means Jobs
(YBMJ) video from the Carolinas Plas-
tics Recycling Council and the Associa-
tion of Plastics Recyclers (APR)
highlights the economic impact of plas-
tics recycling in the Carolinas at a time
when China is tightening up what
imported recycling commodity materi-
als it will accept. 

The video, entitled “Real People,
Real Jobs, Recycle” highlights those
working in the high density polyethyl-
ene (HDPE) plastics recycling industry
in the Carolinas, focusing on the North
Carolina recycling supply chain. Fea-
turing employees of North Carolina
companies such as ReCommunity,
Plastic Revolutions, Crumpler Plastic
Pipe, and Burt’s Bees, the video shows
that recycling is at the intersection of
the environment and the economy. 

“North Carolina’s local industries
import recycled bottles from abroad
and other states to meet their demands.
When households recycle just two
more bottles a week, they need to know
that they are helping support Carolina
jobs,” said YBMJ campaign leader,
Blair Pollock. “In fact, a recent poll
found that 66 percent of people ages 18
to 34 would be more likely to recycle if
they knew what happened to their recy-
cling after it hits the recycling bin. This
video demonstrates the recycling
process in a fresh, innovative way.” 

As China bans imports of plastics,
U.S. recycling capacity will become
increasingly vital, and the 3,500 plas-
tics recycling industry jobs in North

and South Carolina are necessary for
recycling all types of plastics, espe-
cially HDPE. The ripple effect of when
a household recycles milk jugs, deter-
gent, household cleaners or shampoo
plastic bottles is evident with the
video’s demonstration of those working
in the robust Carolinas plastics recy-
cling industry. 

The campaign’s call to action is
that if every household in the Carolinas
recycled 2 more bottles per week, it
would create 300 local jobs in the econ-
omy. The video is another resource to
add to the current Your Bottle Means
Jobs toolkit. A recent YBMJ marketing
campaign in the Raleigh Triangle area
had considerable regional impact and
yielded a two percent increase in bot-
tles recycled over a three month period
as compared to the prior year. 

“The future success and growth of
the plastics recycling industry depends
on two things – increased supply of
material to process, and increased
demand,” commented Steve Alexander,
president of APR. “Many HDPE appli-
cations today can use more recycled
content, so any effort to increase supply
is critical. This program highlights a
natural, easy to implement activity for
any household that will have a 
tremendously positive impact on the
most pressing need for the recycling
community.” 

PLASTICS

As China bans imports of scrap materials,
video focuses on domestic jobs in recycling

For a direct link to the video,
view this article on

www.AmericanRecycler.com.

Agilyx Corporation expands foam
polystyrene recycling capabilities

Agilyx Corporation has received a
$50,000 grant from the Foam Recycling
Coalition to purchase a densifier, allow-
ing for more recycling of foam poly-
styrene. 

The Oregon based energy company,
known for converting plastics into valu-
able commodities, recently expanded to
include a polystyrene conversion
process. The process uses recycled poly-
styrene to produce a high quality styrene
monomer and other petrochemical prod-
ucts, creating the first true circular econ-
omy for styrene. 

“We are able to handle all types of
foam polystyrene materials, including
cups and food containers that might still
have residue left on them,” said Brian
Moe, Agilyx’s vice president of opera-
tions. “Agilyx is working hard to bring
recycling options to the marketplace that
have not existed in the past and are
excited to see support for our efforts by
the Foam Recycling Coalition.” 

Agilyx, which currently works with
communities in the Northwest, has the
capacity to process over 3,000 tons of
foam polystyrene per year. Adding a
densifier at the front end of the operation
will allow for more efficient recycling
and processing of the material.

The grant was made possible
through contributions to FPI’s Foam
Recycling Coalition, which focuses
exclusively on increased recycling of
post-consumer foam polystyrene. The
coalition launched the grant program in
2015 to help fund infrastructure to col-
lect and process these products. Its
members include Americas Styrenics;
Cascades Canada ULC; CKF Inc.;
Chick-fil-A; Commodore; Dart Con-
tainer Corp.; Dyne-A-Pak; Genpak;
Hawaii’s Finest Products; INEOS Styro-
lution; NOVA Chemicals Corp.; Pactiv
Foodservice/Food Packaging; and
TOTAL Petrochemicals & Refining
USA. 



DEALER  NEW  USED EQUIPMENT FINANCING

Only 2,500 hours!                                                                                     $295,000
2013 OVERBUILT AUTO LOGGER

Includes pre-chopper. Great condition!                                               $75,000
STRIP-TEC MODEL 400 WIRE GRANULATOR

Very good condition. Pull engines quickly and easily!                    $33,000
2013 SCORPION ENGINE PULLER ATTACHMENT

Four shaft shredder. Includes conveyance.                                      $275,000
CM LIBERATOR 4R TIRE SHREDDER

Single screen deck. 2” cut.                                                                       $49,000
ACTION SCREEN 4’ X 27’

Quickly and easily debead your tires!                                                  $45,000
WOLVERINE TIRE DEBEADER

Never installed!  DSRP, shaker table, ECS.                                        $195,000
2012 SGM 40 FINES EDDY CURRENT SYSTEM

Highcab and grapple.                                                                               $75,000
LINKBELT 160LX MATERIAL HANDLER

Good condition, call for a demo.                                                         $150,000
2005 SIERRA RB5000 PORTABLE BALER

New grates, good liners. Can be seen running.                              $400,000
WILLIAMS 60 X 90 TOP FEED SHREDDER

Includes scrap grapple and gen-set. Norris front, runs well.        $49,000
KOMATSU PC300 HD

Quick connect. Bucket and forks.                                                          $52,000
KOWASAKI 65ZV LOADER

Includes bucket with thumbs.                 $18,000
1990 CAT E120B

DEALER • NEW • USED EQUIPMENT FINANCING

Very good shape! Unbelievable price!                                                 $48,000
ERIEZ 36” EDDY CURRENT

Very good condition. Includes hydraulic feed tray.                       $170,000
SMC 1000T GUILLOTINE SHEAR



DEALER  NEW  USED EQUIPMENT FINANCING

Remanufactured Cummins motor.                                                       $48,000
AL-JON IMPACT V CRUSHER

Includees Barco boom.                                                                             $65,000
E-Z PORTABLE LOG BALER

4-shaft, high torque rotary shear.                                                      $148,000
SSI Q-85 SHREDDING SYSTEM

DEALER • NEW • USED EQUIPMENT FINANCING

Only 2,700 hours on the meter!  290 HP engine.                           $175,000
SSI 2400 PORTABLE TIRE SHREDDER

Completely reconditioned. 150 HP, wire tie. Warranty.               $345,000
HARRIS CENTURION BALER DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit the new www.DADECapital.com for other available equipment.C
GREAT RATES!

Two ram baler. 46” x 40” x 60” bale size.
$215,000

MOSELY
HLBA I Baler
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METALS

Novelis reports record results 
Novelis, a leader in aluminum

rolling and recycling, reported net
income of $307 million for the second
quarter of fiscal year 2018, compared to
a net loss of $89 million in the prior
year period. Excluding tax-affected
special items in both years, the com-
pany reported net income of $78 mil-
lion in the second quarter of fiscal
2018, up from $60 million reported in
the second quarter of fiscal 2017.

The increase in net income,
excluding special items, is mainly due
to a 12 percent increase in adjusted
EBITDA to a record high $302 million
for the second quarter of fiscal 2018.
The year-over-year improvement in
adjusted EBITDA is primarily a result
of higher shipments, favorable metal
costs and operational efficiencies, par-
tially offset by lower beverage can pric-
ing. Adjusted EBITDA reached $377
per ton in the quarter.

Net sales increased 18 percent over
the prior year to $2.8 billion for the sec-
ond quarter of fiscal 2018, driven by
higher average aluminum prices and
higher total shipments. Shipments of
flat rolled products increased four per-
cent to an all-time quarterly record 802
kilotonnes. All regions reported higher

total shipments year-over-year. Auto-
motive sheet shipments increased 12
percent, as production has continued to
successfully ramp to meet strong cus-
tomer demand in this growing market.

“As an industry, we are seeing
increasing demand for lightweight,
high-strength aluminum from global
automotive customers based on alu-
minum’s ability to provide equal or bet-
ter quality, strength and safety
compared to other materials,” said
Steve Fisher, president and chief execu-
tive officer for Novelis. 

The company reported free cash
flow of $101 million for the second
quarter of fiscal 2018, despite a signifi-
cant rise in aluminum prices during the
quarter. The $57 million improvement
in free cash flow over the prior year is
primarily a result of higher Adjusted
EBITDA and lower cash interest pay-
ments due to refinancing savings and
timing. Capital expenditures in the sec-
ond quarter of fiscal 2018 were $43
million, $3 million less than the prior
year.

As of September 30, 2017, the
company reported a very strong liquid-
ity position of $1.6 billion.

Seaway tonnage up as
peak months approach

Shipments of iron ore continue to
lead the way as the 2017 shipping sea-
son moves into the final months of the
year. More than 6.6 million tons of iron
ore has been shipped through the St.
Lawrence Seaway this year, nearly 44
percent more than in 2016. 

Overall cargo shipments from the
start of the shipping season on March
20 through October 31 totaled 28.7 mil-
lion metric tons – up 2.5 million metric
tons over the same period last year. 

“This year, cargo volumes have
improved in everything from mined
products like iron ore and salt to con-
struction materials and general cargo,”
said Bruce Burrows, president of the
Chamber of Marine Commerce. “The
next couple of months are traditionally
the busiest of the year with customers
stockpiling raw materials for winter
production. We’re optimistic 2017 will
end on a positive note.” 

Algoma Central Corporation,
which is the largest Canadian domestic
ship operator in the Great Lakes-St.
Lawrence region, reported a nearly 20
percent increase in its domestic dry-
bulk business revenues for the nine
months ended September 30, 2017 com-
pared to 2016.

Iron ore also continues to be the
driving force for shipping through the
Port of Toledo. “With nearly 2.7 million
tons of iron ore moving through the Port
so far this year, iron ore shipments are

up more than 190 percent. Overall ton-
nage remains about 33 percent ahead of
2016,” said Joe Cappel, vice president
of business development for the Toledo-
Lucas County Port Authority. Through
October, the Port of Toledo has handled
416 vessels, 67 over the same time
period last year. 

St. Lawrence Seaway shipping
totals are also up from last year for gen-
eral cargo (up 34 percent over 2016),
salt (up 22 percent over 2016) and dry
bulk (up nearly 12 percent) – with many
of these cargoes moving in and out of
U.S. ports. 

Dave Gutheil, of Maritime at Port
of Cleveland, commented, “The Port of
Cleveland continues to outpace our
2016 international tonnage numbers.
Progress in the project cargo market is
continuing, with the latest example
being an imported press from Germany
to a General Motors plant in northeast
Ohio. Containerized cargo on the Cleve-
land-Europe Express continues to grow,
and in October the port received three
vessel calls from Spliethoff, up from
our usual two monthly calls. Productiv-
ity has increased significantly this year
due to the use of our Liebherr LHM 280
mobile harbor cranes, which were put
into operation mid-2016. We expect a
strong finish to the last two months of
the 2017 season, with additional project
cargo bookings and a large lot of steep
pipe expected within the two weeks.”

Novelis brings advanced
aluminum alloy to North America

Novelis stated that its Advanz™

6HF - e/s200 aluminum alloy is now
available in North America following
its successful application in Europe.
This heat-treatable alloy provides
automakers greater design flexibility
due to its superior formability, strength
performance and weight savings for
outer and inner applications. 

The high formable 6xxx-series
alloy enables new opportunities to use
aluminum for body sides, door inners,
decklid outers and inners, and other
closure panels. The alloy can also be
used in designs and applications that
require bending without the risk of

cracking. In addition, Advanz 6HF -
e/s200 creates a weight savings of
nearly one-third over steel in inner door
applications, benefiting vehicles that
need to achieve weight reduction due to
consumer’s desire for more in-vehicle
content, while also improving fuel
economy and reducing vehicle emis-
sions.

Advanz 6HF - e/s200 is the latest
addition to Novelis’ existing 6xxx-
series. This innovation is part of the
company’s continued efforts to provide
automakers with sustainable, high-per-
formance solutions that can help drive
the future of the automotive industry. 

Nucor builds merchant bar mill
Nucor Corporation will build a

full-range merchant bar quality
(MBQ) mill at its existing bar steel
mill located in Bourbonnais, Illinois.
The MBQ mill will have an annual
capacity of 500,000 tons and is
expected to cost $180 million. The
project will take approximately two
years to complete.

“This new MBQ mill is right in
line with our long-term strategy for
profitable growth. It takes advantage
of our position as a low-cost producer
to displace tons currently being sup-
plied by competitors outside the
region. It also builds on our market
leadership position by further enhanc-
ing our product offerings of merchant
bar, light shapes and structural angle
and channel in markets in the central

U.S.,” said John Ferriola, chairman,
chief executive officer & president of
Nucor. 

The Midwest region is one of the
largest markets for MBQ products,
and Nucor is ideally situated to take
advantage of existing operating and
commercial capabilities to meet this
regional demand. 

This project will allow Nucor to
fully utilize the company’s existing
bar mill by optimizing its melt capac-
ity and infrastructure that is already in
place. It will also take advantage of an
abundant scrap supply in the region, as
well as the company’s commercial
footprint in the central U.S. Nucor
Steel Kankakee, Inc. will continue to
be a supplier of quality reinforcing bar
products.



Nucor Corporation announced
consolidated net earnings of $268.5
million, or $0.83 per diluted share, for
the third quarter of 2017. By compari-
son, Nucor reported consolidated net
earnings of $323.0 million, or $1.00
per diluted share, for the second quar-
ter of 2017 and consolidated net earn-
ings of $305.4 million, or $0.95 per
diluted share, for the third quarter of
2016.

For the first 9 months of 2017,
Nucor reported consolidated net earn-
ings of $948.4 million, or $2.94 per
diluted share, compared with consoli-
dated net earnings of $636.6 million,
or $1.99 per diluted share, for the first
9 months of last year. Consolidated net
earnings of $2.94 per diluted share for
the first nine months of 2017 exceeds
the reported annual diluted earnings
per share for each of the previous eight
years.

Earnings in the third quarter of
2017 include a net benefit totaling
$13.2 million, or $0.04 per diluted
share, related to tax return true-ups
and state tax credits. Included in the
third quarter of 2016 results were
charges related to legal settlements of
$33.7 million ($0.06 per diluted share)
and a net benefit of $11.1 million
($0.02 per diluted share) related to fair
value adjustments to assets in the cor-
porate/eliminations segment.

Nucor’s consolidated net sales of
$5.17 billion in the third quarter of
2017 was consistent with $5.17 billion
in the second quarter of 2017 and
increased 21 percent compared with
$4.29 billion in the third quarter of
2016. Average sales price per ton in
the third quarter of 2017 increased 2
percent from the second quarter of
2017 and increased 7 percent from the
third quarter of 2016. Total tons
shipped to outside customers were
6,618,000 tons in the third quarter of
2017, a 2 percent decrease from the
second quarter of 2017 and a 12 per-
cent increase from the third quarter of
2016. Total third quarter steel mill
shipments decreased 3 percent from
the second quarter of 2017 and
increased 18 percent from the third
quarter of 2016. Third quarter of 2017
downstream steel products shipments
to outside customers increased 10 per-
cent from the second quarter of 2017
and increased 3 percent from the third
quarter of 2016.

In the first 9 months of 2017,
Nucor’s consolidated net sales
increased 24 percent to $15.16 billion,
compared with $12.25 billion in last
year’s first nine months, and total tons
shipped to outside customers increased
8 percent from the first nine months of
2016, while average sales price per ton
increased 15 percent.

The average scrap and scrap sub-
stitute cost per ton used during the
third quarter of 2017 was $317, an

increase of 1 percent from $313 in the
second quarter of 2017 and an increase
of 26 percent compared with $252 in
the third quarter of 2016. The average
scrap and scrap substitute cost per ton
used in the first nine months of 2017
was $304, an increase of 35 percent
from $225 in the first nine months of
2016. Overall operating rates at steel
mills decreased to 83 percent in the
third quarter of 2017 as compared to
88 percent in the second quarter of
2017 and increased from 74 percent in
the third quarter of 2016. Operating
rates for the first 9 months of 2017
increased to 86 percent as compared
with 80 percent for the first nine
months of 2016.

Imports continue to negatively
impact the U.S. steel industry.
Through the first 9 months of 2017,
finished steel imports accounted for an
estimated 27 percent share of the U.S.
market and have increased an esti-
mated 15.1 percent compared to the
same period last year. The industry
continues to pursue trade cases to
combat unfairly traded imports. Final
determinations issued earlier this year
against cut-to-length steel plate
imports from twelve countries are hav-
ing a positive impact as steel imports
of these products have decreased in

the first nine months of this year com-
pared to the same period last year. The
United States Department of Com-
merce has made several rulings impos-
ing duties on additional steel products
since the beginning of the year that are
favorable to the domestic steel indus-
try. Although slower than Nucor would
like, they are encouraged by the steady
progress being achieved through the
prosecution of product and country
specific trade cases. Nucor believes
this success is due to the overwhelm-
ing evidence that foreign competitors
receive support from illegal subsidies.

Approaching the end of 2017,
Nucor is encouraged by a number of
positive factors impacting the markets
going into 2018. They see generally
stable or improving market conditions
for nonresidential construction, auto-
motive, energy, heavy equipment and
agriculture. Although illegally traded
imports remain at unacceptable levels,
Nucor is encouraged by the cumula-
tive benefits of the domestic steel
industry’s successful trade cases. 

Nucor expects fourth quarter of
2017 earnings to be similar to slightly
decreased from the third quarter of
2017, exclusive of the previously men-
tioned tax benefits recognized in the
third quarter of 2017. 
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Permit assistance available • Large hearth opening for automotive scrap

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

INVEST IN A
QUALITY-BUILT SWEAT FURNACE

METAL RECYCLERS
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INVEST IN A
Raise Profits!

             Recycling Services
             International
             518-424-1168
www.RecyclingFurnaces.com

                 
             
           

FULL EPA compliance GUARANTEED.

METALS

Nucor Corporation reports results for
third quarter and nine months of 2017

The overall recycling rate for alu-
minum beverage cans in Europe (EU
28 + EFTA) increased by 1.6 percent
to a new record level of 72.9 percent in
20141.

European Aluminum considers
this result an important milestone on
its path towards the future split alu-
minum recycling target of 75 percent
for 2025, proposed by the European
Union in its Circular Economy pack-
age.

On the whole European continent
(including other East-European coun-
tries, Russia and Turkey) nearly 30 bil-
lion cans have been recycled. This
means that every second an aluminum
beverage can is being recycled some-
where in Europe. Their metal stays in
the European circular economy and
remains available for the production of
new aluminum products. Recycling
aluminum takes 95 percent less energy
than producing it from its raw materi-
als. The recycling process also gener-
ates only 5 percent of the greenhouse
gas emissions.

Aluminum beverage cans con-
tribute to a large extent to the overall
recycling result of all aluminum pack-
aging. Although only a few European
countries already report specific recy-
cling numbers to Eurostat for the
whole aluminum packaging fraction
we can safely assume that all Euro-
pean citizens together recycle more
than 60 percent of their used alu-
minum packaging. However, this also
means that the aluminum industry
together with its partners in the value
chain has to bridge the gap with the
newly proposed targets within a rela-
tively short period of time. European
Aluminum will continue to play its
part in these activities.

Maarten Labberton, director of the
European Aluminum Packaging
Group, called upon the EU Member
States to make an extra effort to col-
lect, sort and recycle more drink cans
and other aluminum packaging items
within the coming years. ‘‘While we
support the ambitious 75 percent tar-
get for aluminum packaging we
strongly recommend that local authori-
ties together with the waste manage-
ment chain invest more in innovative
sorting technologies. Fortunately,
these investments will pay off quickly,
due to the relatively high scrap value
of aluminum.”

Through its successful awareness
program with the can manufacturers,
Every Can Counts, European Alu-
minum is continuously addressing the
collection and recycling of so called
“out-of-home” cans; cans consumed at
the workplace, at festivals or other
outdoor events. In 2017 Poland and
the Benelux countries joined Every
Can Counts and more countries are
expected to adopt this program in the
near future.

European aluminum
beverage recycling
rate at 73 percent

■ For additional metals news, see page B1



The U.S. Bureau of Labor Statis-
tics (BLS) released its 2016 Workplace
Injury and Illness Data, showing major
improvements in safety within the solid
waste collection industry. In addition to
the decrease in total recordable cases,

the report also shows declines in
injuries and illnesses that resulted in
lost workdays and job transfers or job
restrictions.

“Today’s BLS release of industry
injury and illness data illuminates the

progress being made to improve safety
performance nationwide,” said NWRA
president and chief executive officer
Darrell Smith. “Since our board of
trustees designated safety as a strategic
initiative in 2015, NWRA has worked
to provide its members with tools and
outreach efforts through Safety Stand
Downs and our Safety Professional
Development Series, as well as collect-
ing our own data from members to
monitor trends in safety.”

Nationally, the release reports a
downward trend of incidence rates
across all private industries, with the
total recordable cases falling to 2.9 per
100 full time workers in 2016, down
from 3.0 in 2015 and 3.21 in 2014.

The BLS data for the waste and
remediation sector shows:

•The total recordable cases of
workplace injury and illness in the
Waste Management and Remedial
Services category was 4 per 100, a
decrease from 2015 at 4.5 per 100.

The rate for cases with days away
from work was 1.7 per 100, a decrease
from 1.9 per 100 in 2015.

•The rate for cases that resulted in
job transfer or restriction was 1.0 per
100, a decrease from 1.2 per 100 in
2015.

In addition, the BLS data found
that in the subcategory for solid waste
collection employees within the waste
and remediation category was lower in
each of three measurements:

•The total rate of recordable cases
for solid waste collection employees

was 5.2 per 100, down from the 2015
rate of 6.6 per 100.

•The rate of cases with days away
from work was 1.9 per 100, down from
the 2015 rate of 2.9 per 100.

•The rate of cases with job transfer
or restrictions was 1.0 per 100, down
from the 2015 rate of 1.7 per 100.

“In early 2016, NWRA convened
an unprecedented industry wide Safety
Summit to significantly reduce
crashes, injuries, illness and fatalities
by building out sustainable prevention
measures and engagement processes
for a stronger industry safety culture,”
said NWRA National Safety director
Anthony Hargis. 

“As a result of NWRA’s Safety
Committee advances, the tools and
processes we have developed focus on
critical hazards and the industry sec-
tors where performance can be
improved. Our tools, such as ‘Safety
Monday’ or Waste Expo Safety Educa-
tion Sessions, help develop employee
and employer best practices within the
industry.”

The BLS data on workplace injury
and illness is published annually, and
information on the waste and recycling
industry is based on the U.S. Census
Bureau definition of the waste and
remediation services industry (NAICS
Code 562) as “solid waste collection,
hazardous waste collection, other
waste collection, hazardous waste
treatment and disposal, solid waste
landfill, solid waste combustors and
incinerators.” 

Workplace injury rate drops for collection workers
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Bomac Carts
Cindy Lapidakis • 800-909-1147

Bomac Carts got its start as a small family business operated by a brother
and sister team before it was purchased by Royal Basket Trucks about eight
years ago, according to Cindy Lapidakis, the vice president of sales and mar-
keting for both companies. 

Since then, a third company, Anthros PVC Products has joined as the third
sister company, which is also under Lapidakis’ watchful eye. The three sister
companies share employees, with fewer than 50 that could be considered
Bomac employees.

Lapidakis joined Royal Basket about 10 years ago. “I was part of the acqui-
sition team,” she said, regarding the Bomac purchase. Prior to joining Bomac,
she had worked in the printing industry, where Royal Basket was one of her
customers. 

Lapidakis said that Bomac “has stayed true to its focus” and has relied on
its strength as a responsive manufacturing company that meets the needs of its
customers. It has also become recognized as a company that meets the specific
needs of its customers rather than relying on a standard catalog of products.

When it first started, Bomac focused on selling carts to the printing indus-
try as well as the USPS, but their product line is much broader, servicing com-
panies that need to move paper waste, car parts, computer parts and fine metals.
The carts can be found recycling waste from retail grocery stores, fast food
restaurants and more. 

Over the past eight years, Lapidakis said that the customer base has
remained consistent, as far as the markets it serves. “Bomac customers are
straightforward,” she said. “Hard core manufacturing.” 

Located in Wisconsin, the company builds everything to order, and gener-
ally ships products in 7 to 10 days. “We’re very proud to keep Bomac company
manufacturing products in the U.S.,” she said.

Lapidakis said that when customers order carts, they can change anything
from the type of casters, to the base configuration, to the wheel height, to the
color of the finished carts. One customer prefers purple carts, while another
always orders everything in lime green. In addition, carts can be customized
with a company name, logo, or phone number. 

“It’s nice to be in a position where you can get somebody the right con-
tainer on wheels,” Lapidakis said. While customers generally aren’t asking for
new product lines or radical changes to carts, she said that the company has
done some unusual modifications, like creating a base for a large cart that had
specific touch points so it could be set on a scale to be weighed.

Some carts have been fitted with RFID tags, and Lapidakis thinks that type
of technology will grow to the point where “everything will be on a GPS con-
tainer” so companies can track their containers and materials.

While Bomac has its products and production fine-tuned, Lapidakis said
that markets can be a challenge. Not so much for their own manufacturing, but
when customers have to pay more for their own materials, they don’t have as
much room in the budget to buy new containers.

Lapidakis said that for her, no two days on the job are alike, and she also
spends a lot of time traveling, including attending trade shows and visiting dis-
tributors to help train them on products. The best part of the job, though, is
“hearing relief from a customer or distributor that we can help them,” and “to
know that somebody else’s job is easier,” because of Bomac products.

The company also makes its community better, since they support both
local schools and local charities. They also partnered with the JJ Watt Founda-
tion to send products for hurricane relief efforts.

While working with customers and distributors is enjoyable, “The best part
is the people that I work with,” Lapidakis said. “Everybody rises to the 
occasion.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

WASTE

Ohio Senate approves Slow
Down to Get Around legislation

The Ohio Senate unanimously
approved SB 127, legislation that would
protect workers in the waste and recy-
cling industry on the state’s roadways.
This vital legislation, commonly referred
to as Slow Down to Get Around
(SDTGA), is designed to protect waste
and recycling workers.

The legislation would require
motorists, when they approach a station-
ary vehicle displaying flashing, oscillat-
ing, or rotating lights, to:

•Proceed with caution and yield the
right-of-way, if possible with due regard
to safety and traffic conditions, by mak-
ing a lane change into a lane not adja-
cent to that of the stationary vehicle, if
on a roadway having at least four lanes
with not less than two lanes proceeding
in the same direction as the approaching
vehicle; or

•Proceed with due caution and
reduce the speed of the vehicle, main-
taining a safe speed for road conditions,
if changing lanes would be unsafe or
impossible.

This effort was led in the Ohio state
Senate by Senator Frank LaRose (R),
Chairman of the Transportation, Com-
merce and Workforce Committee. The

legislation now goes to the Ohio state
House of Representatives.

The most recent data from the U.S.
Bureau of Labor Statistics shows that the
waste and recycling collection occupa-
tion ranks fifth in the nation for fatal
work injury rates. It shows that many
accidents involving waste and recycling
collection workers are caused by inatten-
tive motorists or distracted driving.

“Currently 16 states that have
enacted Slow Down to Get Around laws,
including Alabama, Florida, Georgia,
Indiana, Illinois, Iowa, Kentucky, Michi-
gan, Missouri, New Jersey, New York,
North Carolina, Oklahoma, Virginia,
Wisconsin, and West Virginia. We are
encouraged by the vote in the state sen-
ate that Ohio will become the 17th
state,” said Peggy Macenas, NWRA’s
director for the Midwest Region.

Slow Down to Get Around is a
nationwide campaign by NWRA and its
state chapters. In all states, NWRA
encourages motorists to be aware of the
roadside dangers facing waste and recy-
cling collection workers. NWRA is ask-
ing the media, public safety and
transportation agencies to educate
motorists about the new law.
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WASTE

NY DEC strengthens state’s
solid waste regulations

New York State Department of
Environmental Conservation (DEC)
Commissioner Basil Seggos announced
that the state has finalized revisions to
the state’s Solid Waste Management
Regulations, commonly referred to as
Part 360. In the first major overhaul of
the program in 20 years, these regula-
tions set design standards and opera-
tional criteria for all solid waste
management facilities and went into
effect on November 4, 2017.

“Ensuring every community has
access to clean water supplies is criti-
cal, and illegal dumping and inappro-
priate waste management are a growing
threat to our precious groundwater
resources. Under Governor Cuomo,
New York is setting a national standard
for solid waste management and waste
recycling,” said DEC commissioner
Seggos. “As we celebrate the 25th
anniversary of New York’s recycling
laws, these final regulations incorporate
public comments we received and will
ensure New York State remains a leader
in protecting our communities and nat-
ural resources through enhanced recy-
cling and waste management. DEC is
committed to working in partnership
with local governments that serve on
the front lines of waste management.”

DEC’s comprehensive revisions
include the addition of solid waste
management facilities, activities, and
waste streams that are not currently
addressed within existing Part 360, to
institute a level of control necessary to
ensure protection of human health and
the environment. In addition, these
amendments relax or eliminate existing
requirements that have proven to be
burdensome to the regulated commu-
nity with little or no environmental
benefit.

The Part 360 series rulemaking
process formally began in February
2016. Following extensive public out-
reach that included two public com-
ment periods, five public hearings, and
more than 25 workshops and technical
meetings with stakeholders, and careful
consideration of thousands of com-
ments, the revised Part 360 series regu-
lations are now final.

The final regulations contain com-
prehensive revisions to the State’s
existing solid waste management regu-
lations, including:

Regulatory Controls on Wastes
from Oil and Gas Production

The final regulations enhance the
regulatory controls on drilling wastes
and high-volume hydraulic fracturing
wastes. These regulations strengthen
existing prohibitions on the disposal of
flowback water and production brine
from oil and gas production, increase
testing requirements and conditions for
the reuse of brines for dust and ice con-
trol on roads while prohibiting the
reuse of flowback water and Marcellus
Shale production brines, and require
waste-tracking documents for the trans-
port of most drilling and production
wastes. In addition, the regulations
require the installation and operation of
radiation detectors at solid waste man-
agement facilities that receive drilling
and production wastes or municipal
solid wastes.

Improved Construction and
Demolition Debris and Fill Material
Management

The final regulations combat the
emerging threat posed by the illegal
dumping of construction and demoli-
tion debris (C&D) and fill material. The
regulations require enhanced tracking
for C&D debris and fill material gener-
ated in New York City, as well as for
certain fill material generated anywhere
in the state. The regulations also limit
the exempt disposal of C&D debris,
and provide expanded allowance for the
reuse of fill materials in environmen-
tally protective situations.

Improved Management of Com-
post and Mulch

The final regulations strengthen
oversight of previously unregulated
mulch-processing facilities to address
potential threats to water quality and
the environment across the state. New
criteria have also been added to govern
facilities that produce and store mulch
to reduce environmental impacts from
larger mulch facilities, including odors,
dust, groundwater and fires. Enhanced
criteria for composting facilities to
address potential groundwater impacts
have also been added.

Enhanced Support for Recycling
The final regulations make it easier

to site facilities that process organic
wastes while providing appropriate
environmental protections. The regula-
tions change how municipal grants are
timed to ensure funding is available for
both priority infrastructure projects and
operational assistance such as support
for recycling coordinators.
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ALTERNATIVE ENERGY
The NGO Energy Vision
elects new board members

Energy Vision, a national non-profit
championing clean, renewable, petro-
leum-free transportation fuels, including
renewable natural gas made from
organic waste, has elected three new
board members. They are former New
York City first deputy mayor Norman
Steisel, economist and climate mitiga-
tion project expert Bipasha Chatterjee,
and leading international tax lawyer
Stephen Land, who is the incoming
board chair. 

Norman Steisel is founder, chair-
man and chief executive officer of
EnEssCo Strategies, a consulting firm
serving environmental services and
products companies working in waste
handling and disposal, water supply and
wastewater treatment and alternative
clean energy. His previous positions
include executive vice president and
chief operating officer of the Philadel-
phia Stock Exchange (2003-2008), first
deputy mayor of the City of New York
(1990-1994), senior vice president at the
investment banking firm Lazard Freres
& Co. (1986-1989), New York City com-
missioner of sanitation (1979-1986) and
New York City’s first deputy budget
director (1974-1979). 

As first deputy mayor Steisel led
day-to-day management of city govern-
ment operations, finding efficiencies that
saved the city $2 billion. At Lazard, he
was in charge of investment banking
services to environmental firms and
municipal governments. As sanitation

commissioner, he rebuilt the city’s waste
disposal system and saved the depart-
ment $100 million annually by reducing
truck crews from three people to two.

Economist Bipasha Chatterjee has
extensive experience leading projects in
the areas of climate change mitigation
action, the UN Clean Development
Mechanism, greenhouse gas inventory
systems and renewable energy related
research. As an economist at the UK
firm AEA Technology her clients
included the UK Government, Grantham
Institute of Climate Change, and the
European Commission. 

At AEA and KPMG, Chatterjee
contributed directly to consortium and
partnership building activities for deliv-
ering large scale projects. She teaches
Environmental Policy at Columbia Uni-
versity’s Earth Institute as well as Envi-
ronmental Economics and Urban
Economics at Hunter College, City Uni-
versity of New York.

Stephen Land is recognized as one
of the top international tax lawyers in
the U.S. A partner in the law firm of
Duval & Stachenfeld LLP and chair of
its tax practice division, he is also the
immediate past chair of the tax section
of the New York State Bar Association,
and has published extensively on tax
law. Before joining Duval & Stachen-
feld, Land served as the head of the U.S.
tax practice at the UK law firm Lin-
klaters LLP, where he practiced for 15
years in their New York office. 

Enerkem’s WTE facility now
approved to sell ethanol

Enerkem Inc., a waste-to-biofuels
and renewable chemicals producer, has
received approval from the U.S. Envi-
ronmental Protection Agency (EPA) to
sell cellulosic ethanol produced at its
Edmonton, AB, Canada facility under
the U.S. Renewable Fuels Standard
(RFS). 

Enerkem’s state of the art advanced
biofuels facility has successfully com-
pleted all the necessary steps required
by the EPA and is the first ever munici-
pal waste-to-cellulosic ethanol plant to
receive approval to sell in the U.S.
Under the 2007 Energy Independence
and Security Act, 16 billion gallons of
cellulosic biofuels are to be blended in
the conventional transportation fuel
pool by 2022. 

The EPA’s rigorous registration
process seeks to ensure that the strin-

gent regulatory requirements of the
U.S. RFS are met. Enerkem is now reg-
istered for D3 Renewable identification
numbers (RINs) credits. These RIN
credits are purchased by U.S. refiners
to comply with the U.S. RFS program.
The EPA has established that cellulosic
biofuels reduce greenhouse gas emis-
sions by at least 60 percent when com-
pared to gasoline. 

Earlier this year, Enerkem
expanded its Edmonton biofuel facility
to produce some 13 million gallons of
cellulosic ethanol annually following
the commissioning of its methanol-to-
ethanol conversion unit. This pioneer-
ing facility has been financed by private
sources and received funding support
from Sustainable Development Tech-
nology Canada (SDTC), Alberta Inno-
vates and Alberta Energy. 

Waste Oil Recyclers acquired
Mahoney Environmental, a recy-

cler of used cooking oil for 65 years,
has purchased Waste Oil Recyclers,
Inc., (WOR) a used oil recycling com-
pany based in Modena, Pennsylvania a
suburb of Philadelphia. The integration
of WOR into Mahoney Environmental
will allow for direct service to
Mahoney customers throughout the
Mid-Atlantic region.

The acquisition of this recycling
company is a strong fit into the

Mahoney Environmental strategy to
grow our reach in the direct servicing
of our customers for used cooking oil
collection, recycling and other back-of-
the-house service needs of our cus-
tomers. Through purchasing WOR,
Mahoney Environmental will continue
to expand these services nationally and
solidify its spot as one of the nation’s
top licensed recyclers in the U.S. 
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BUSINESS BRIEFS

Quest Resource Holding Corpora-
tion, a leader in sustainability, recycling,
and environmental services, announced
that its wholly owned subsidiary, Quest
Resource Management Group, LLC
hired Ric Hobby as senior vice president
of sales. Hobby has over 20 years of
leadership experience in business devel-
opment within the environmental serv-
ices and technology space. In his new
role, Hobby will complement Quest’s
existing sales team and will help drive
new business revenue.

Hobby previously served as a presi-
dent and  general manager at Enevo as
well as senior vice president of sales at
SMS Assist and vice president of sales at
Oakleaf Waste. Hobby has been instru-
mental in helping national and regional
customers increase efficiency by deploy-
ing innovative cloud-based solutions
with powerful predictive analytics. He
also developed and managed several
keystone waste minimization programs,
as well trained and developed high 
performance sales teams.

Quest Resource welcomes
new senior VP of sales

As a worldwide equipment manu-
facturer, Sennebogen recently celebrated
65 years of operation.

Sennebogen’s focus, as it has been
since 1952, is on providing productive
and cost efficient material handling solu-
tions for users of equipment in such
fields as scrap, steel mill services, waste,
recycling, demolition and many logging
applications.

At Straubing Plant 2, an expansion
over the past 2 years has seen the addi-
tion of about 375,000 sq.ft. of new pro-
duction and warehouse space. At the
same time, machine shipping has been
restructured, storage areas extended and
logistics processes optimized and mod-
ernized.

Sennebogen has 1,400 employees at
production and support facilities around
the world, including the North American
headquarters. With machines ranging up
to 350 tons, Sennebogen has always
focused both on special customer-spe-
cific solutions and on individually con-
figurable series machines.

Sennebogen celebrates 
65 years of operation

Akro-Mils, a North American com-
pany involved in storage, organization
and transport products has named Dana
Rafferty executive director of sales and
marketing.

In her new position, Rafferty will
lead the sales, marketing, and customer
service teams in aligning resources to
maximize Akro-Mils’ penetration and
position with core customers, drive inno-
vation and problem solving capabilities
for core customers, and identify and
develop growth strategies for under-
leveraged potential core customers. 

Rafferty joins Akro-Mils with over
25 years of sales and marketing experi-
ence. Most recently, Rafferty was the
director of national accounts at
Hoshizaki America. She has held sales
leadership roles utilizing the 80/20 busi-
ness model at several companies includ-
ing Illinois Tool Works, where she
successfully built a new division that
focused on developing and expanding
new technologies for the food service
industry. 

Rafferty named Akro-Mils
executive director of sales

Muncie Power Products, Inc. has
hired a new senior executive director of
people strategy and general counsel,
Damon Elmore.

As the senior executive director of
people strategy and general counsel,
Elmore will serve as the company’s in-
house legal counsel and liaison with all
external legal firms representing Muncie
Power Products as well as lead the com-
pany’s people strategy. Within this role
his responsibilities will include oversee-
ing acquisitions, strategic planning,
human resources, succession planning
and adult learning. 

Elmore joins the Muncie Power
Products team with his most recent pre-
vious experience as a partner at the law
firm of Nowell Sparks, LLC where he
led Human Resources and Employment
Practices Consulting Group. Prior to
this, he served as the former vice presi-
dent of human resources with the Rayloc
and Altrom divisions of Genuine Parts
Company. 

Muncie Power hires new
senior executive director
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New Business Opportunities

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

A T T E N T I O N  M E T A L
P R O C E S S O R S :
We are expanding our 

Scrap Metals MarketWatch
contributor list! Receive a 

FREE subscription to 
American Recycler for 
your time and effort. 

Contact us at 877-777-0043.

Businesses

SCRAP METAL YARD FOR SALE IN
SOUTH ARKANSAS. 10 acres of land, 2
buildings, equipment and inventory. Owner
retiring. Serious offers will be considered.
For details, call 870-314-0155 or e-mail
reed_chrys82@yahoo.com.

BUSINESS BRIEFS

The U.S. Environmental Protection
Agency (EPA) Administrator Scott Pruitt
announced the appointment of Jim Gul-
liford of Missouri to become regional
administrator for Region 7. Gulliford
will oversee environmental protection
efforts in: Iowa, Kansas, Missouri, and
Nebraska. He previously held the posi-
tion of regional administrator for Region
7 from 2001-2006.

Gulliford most recently held the
position of executive director of the Soil
and Water Conservation Society where
he led the organization from 2009-2016.
He was responsible for all operation
aspects of the non-profit organization
that advocated for conservation profes-
sionals and for science-based conserva-
tion practices, programs, and policy.
The organization’s mission is to foster
the science and art of natural resource
conservation on working land – land
used to produce food, fiber, and other
services that improve the quality of life
people experience in rural and urban
communities.

Prior to joining Soil and Water Con-
servation Society, Gulliford spent nearly
a decade at EPA. From 2006-2009, he
served as EPA assistant administrator for
the office of prevention, pesticides, and
toxic substances where he was responsi-
ble for helping protect public health and
the environment from potential risks of
pesticides and chemicals. Gulliford also
served as director of the Division of Soil
Conservation at the Iowa Department of
Agriculture and Land Stewardship for 15
years, where he was responsible for the
development and management of soil
conservation, water quality, and mine reg-
ulation for the state if Iowa.

EPA appoints Jim Gulliford
as Region 7 administrator

Vexor Technology announced its
board of directors has appointed Mario
Romero as chief executive officer. 

Steve Berry will continue with Vexor
as a board member, shareholder and in a
senior leadership role focusing his efforts
on business development and achieving
our strategic mission of growth through
additional Vexor Engineered Fuel facili-
ties, as well as, developing additional out-
lets for the engineered fuel produced
from our existing facilities.

Vexor Technology board
names Romero as CEO

The National Waste and Recycling
Association announced that it hired vet-
eran lobbyist Chris Greissing as vice
president, federal relations.

Greissing came to NWRA from the
mining industry. For the last decade, he
led the government affairs team at the
Industrial Minerals Association as the
vice president, government affairs. Prior
to that, he represented about a dozen
biotech and pharma companies on issues
before the federal government. 

Greissing received his undergraduate
degree from Georgetown University and
his law degree from California Western
School of Law in San Diego. 

NWRA expands
government relations team

ADESA, a business unit of KAR
Auction Services, Inc., has appointed
Allan Wilwayco the new general man-
ager at ADESA Dallas. In his new role,
Wilwayco will lead the day-to-day busi-
ness operations of one of the largest
ADESA sale facilities in the country. 

Wilwayco has nearly three decades
of experience in various areas of the auto
auction industry, from finance to busi-
ness development, while holding several
leadership positions. He served as gen-
eral manager of Manheim Orlando for
six years and as vice president of digital
operations for Manheim Digital Market-
place. 

Wilwayco and his management team
at ADESA Dallas will have more than
200 years of combined experience in the
auto auction industry.

ADESA Dallas appoints
new general manager

Vortex has recently celebrated 40
years of designing and manufacturing
slide gates, diverter valves, iris
diaphragms and loading spouts for use
in gravity flow, dilute phase and dense
phase pneumatic conveying applications.

Vortex was founded in 1977 by
Loren Neil Peterson and his son-in-law,
Lee Young. The company was estab-
lished with its patented Vortex Orifice
Gate – the first valve designed specifi-
cally for handling dry bulk solid materi-
als. Since then, Vortex has established
more than 20 innovative valve designs
which are being used by more than
20,000 factories in 80 countries to han-
dle thousands of material types.

Vortex has continued to grow and
establish itself as the leader in dry bulk
material handling components. 

Vortex celebrates 40 
years in business

SkillsUSA announced the election
of John W. Kett, chief executive officer
and president of Insurance Auto Auc-
tions Inc. (IAA), a business unit of KAR
Auction Services, Inc. to the SkillsUSA
national board of directors. The Skill-
sUSA board of directors made Kett’s
appointment official at its recent meeting
in Alexandria, Virginia.

Kett has actively participated on
SkillsUSA’s Foundation committee
since 2013 and was honored with Skill-
sUSA’s Pat Dalton Outstanding Achieve-
ment Award in 2016. 

Kett elected to SkillsUSA
board of directors

Bandit Industries announced Cus-
tom Truck and Equipment a Utility One
Source company as an authorized Bandit
dealer serving Texas and Oklahoma.
Utility Source One will carry a full line
of Bandit hand-fed chippers and stump
grinders, as well as provide sales, serv-
ice and support.

Bandit Industries names
Custom Truck as dealer 
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Material Handlers

2007 Liebherr 904C EW - Elevated cab, MH
boom, sorting stick, and very good U/C.  
Equipped w/ Kinshofer sorting grapple with
360 degree hydraulic rotation.  Very clean. 
Call For Price!

2012 Fuchs MHL340D MH - 44 ft reach, 
hydraulic cab, A/C, gen set, grapple, NEW
solid tires, rebuilt hydraulic pump.  
Call for Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2012 Komatsu PC350LC-8 w/ GXP500R – 6,700
hours, cab guard, heat & A/C, fully rebuilt Genesis
GXP500R w/360º rotation.  Call for price.

FEATURED MACHINES

VISIT
KuhnEquipment.com

TODAY for
more quality machines!

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com
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               While your         
weaker competitors are 
slashing ad budgets, act 
now and easily grab their 
market share.

Identify new 
prospects now, to counter 
any customer cutbacks. 
Your sales team could use 
help from advertising.

               Customers have 
short-term memories. 
Your competitors who 
continue to advertise will 
take them from you.

Advertising is 
cumulative. Keep the 
ground you’ve gained 
and practice continuity 
for effective advertising.

               You’re a smart and 
savvy business person. 
You know advertising 
really is an imperative 
part of being a success!
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877-777-0043
www.AmericanRecycler.com
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We collect and recycle over one billion
pounds of scrap lead acid batteries

nnually!

Scales

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

2005 SIERRA RB6000. Low hour
machine, $225,000: Vecoplan RG62-150k
low hours, 20 ft. take away conveyor, high
torque drive, $115,000; Innov-X metal ana-
lyzer, model 2000, $5,500; Allegheny
paper shredder model 18-250C with con-
veyor, 12 hours, $28,000, Call Mark at
810-793-7557 ext. 12.

2008 KAWASAKI 60ZV-2 WHEEL
LOADER with only 5,784 hours, almost
new SETCO solid tires, JRB hydraulic cou-
pler with 2.25 yd. bucket and forks, cab
with cold A/C. Runs and operates great,
tight and dry. $36,000. Other loaders avail-
able. Call for information and photos. 803-
376-6040.

HARRIS OFFERS THE FINEST CUS-
TOMER SERVICE, most advanced design
and engineering capabilities. Harris has
remained an industry leader in the manu-
facturing of ferrous and nonferrous equip-
ment. Harris equipment is backed by a
well-trained, worldwide distribution organi-
zation, supported by a large staff of factory
technicians and large parts inventories.
www.harrisequip.com.

Software

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

Miscellaneous

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com
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HERBOLD’S NEW VERTICAL DRYER
IS AN ENERGY SAVER

HVT series centrifugal dryers from Herbold USA pro-
vide gentle energy saving drying of regrind, especially
hollow bodies, PET bottles, polyolefins and other plas-
tics. 

The HVT’s distinguishing feature is its vertical rotor
shaft, which ensures longer dwell time in the drying
chamber. This vertical design also offers the added
advantage of significant space savings versus horizontal
systems. The refinement of the HVT’s internal geometry,
including the rotor and housing minimizes the occur-
rence of fines and allows for greater yield.

Available in standard or stainless steel configurations.

Herbold Meckesheim USA
130 Industrial Drive
North Smithfield, RI 02896
888-612-7774
www.herboldusa.com

FAIRBANKS ANNOUNCES FB4000
DESKTOP SCALE INSTRUMENT

Fairbanks Scales Inc. launched the new FB4000
desktop scale instrument, available in a NEMA 12 desk-
top enclosure and a NEMA4X stainless steel wash
down enclosure.

FB4000 features a highway system application,
enhanced inbound/outbound application, and the kernel
application. Users select and configure the desired
application during initial FB4000 setup.

The FB4000 has a single board computer running a
Windows operating system. Featuring a wide variety of
output and interface ports, the SBC can connect to Eth-
ernet, RS-232, USB 2.0 and HDMI ports.

Fairbanks Scales
821 Locust Street
Kansas City, MO 64106
800-451-4107
www.fairbanks.com

MACK TRUCKS OFFERS NEW
ERGONOMIC SEATING 

Mack Trucks made a new multi-position seat for the
Mack® LR model available, boosting comfort and
ergonomics for operators in right-hand stand-up/sit
down drive configuration. 

The enhanced multiple-position seat offers improved
adjustability and comfort, whether seated or standing.
Both the seat back and base offer adjustments, allowing
drivers of varying statures to comfortably operate the
truck and joystick controls. The seat is built specifically
to meet the challenges of customers who require
enhanced maneuverability and improved visibility. 

The new seat will be available in Q1 2018.

Mack Trucks
7900 National Service Road
Greensboro, NC 27409
800-866-1177
www.macktrucks.com

NEW PRODUCT SHOWCASE

HYUNDAI CONSTRUCTION
EQUIPMENT HX130LCR EXCAVATOR

Hyundai Construction
Equipment Americas, Inc.
6100 Atlantic Blvd.
Norcross, GA 30071
678-823-7777
www.hceamericas.com    

Hyundai Construction Equipment Americas intro-
duced the Hyundai HX130LCR. The 13.5 ton machine
also is available in a second standard configuration, the
HX130LCRD, which includes a dozer blade.

The HX130LCR excavator is powered by a 73.6 hp
Perkins 854F Tier 4 Final diesel engine. The LCR model
has a standard operating weight of 29,750 lbs., while
the LCRD model’s standard operating weight is 31,290
lbs. It achieves a maximum dig depth of 18’4” and maxi-
mum digging reach of 27’, and provides bucket digging
force of 22,860 lbf. The HL130LCR excavator is
equipped with a standard 0.52 yd3 capacity, 30” bucket.

PETTIBONE INTRODUCES CARY-
LIFT 254I TO EQUIPMENT LINEUP

Pettibone has introduced the Cary-Lift 254i to its
product line. Purpose-built to deliver numerous safety
and performance benefits over alternatives, the Cary-Lift
is particularly adept at moving and placing heavy pipe in
stock yards and construction sites.

The Cary-Lift 254i features a unique overhead lift arm
design, giving the operator full front visibility when lifting
or transporting loads. The forks are capable of tilting
down 90 degrees for specialized tasks, such as unload-
ing pipe from railroad gondola cars.

The 254i is powered by a 225 hp Cummins QSB6.7
Tier 4 diesel engine with DOC and SCR aftertreatment. 

Pettibone, LLC Heavy
Equipment Group
1100 Superior Avenue
Baraga, MI 49908
800-467-3884
www.gopettibone.com

BUSINESS BRIEFS

New York-based Recycle Track Sys-
tems (RTS), a waste and recycling man-
agement on-demand technology
company, recently announced that Lew
Frankfort, the former chairman and chief
executive officer of Coach, Inc., has
joined their board of directors. Frankfort
will serve as a resource and advisor as
RTS expands after its recent nearly $12-
million Series A funding this past July. 

RTS currently works with busi-
nesses across the country, focusing on
sustainability through efficient routing,
training and on-demand orders; stream-
lining the waste removal services for
clients such as, Whole Foods, WeWork,
Juice Press, and the Natural Resources
Defense Council (NRDC).  

Frankfort’s career spans over 35
years with Coach where he served as
chairman and chief executive officer.
During his time with the company, he
transformed a small manufacturer of
leather goods into a leading global, mod-
ern luxury accessories brand. Prior to
joining Coach, Frankfort held various
management roles in New York City gov-
ernment, culminating in the position of
Commissioner of New York City’s Head
Start and Day Care Programs. Frankfort
serves on the board of directors of shared
office space provider WeWork, and is
affiliated with a number of not-for-profit
organizations.

Recycle Track Systems
appoints board member

Chicago Pneumatic Construction
Equipment (CP) has named Scott Christo-
pher to the position of regional sales man-
ager, effective immediately. Christopher
will manage sales in the southeast region
of the U.S. covering the states of North
Carolina, South Carolina, Tennessee, Ala-
bama, Georgia and Florida.

In his new role, Christopher will be
responsible for working with manufac-
turer representative groups to maintain
existing accounts and assist in cultivat-
ing new customers. He will also help
grow the CP brand and expand to the full
potential in the market by looking for
other opportunities to add more dealers.

Prior to joining CP, Christopher was
a branch manager at United Rentals and
held other sales and management posi-
tions throughout his 15 years there. Addi-
tionally, he has worked in the
construction industry for 18 years.

Chicago Pneumatic
names new sales manager

The Health Waste Institute (HWI)
disclosed that Selin Hoboy, vice presi-
dent of legislative and regulatory affairs
at Stericycle, Inc. has been elected as the
new chair while Rudy Vingris, the
healthcare business development man-
ager for Waste Management will remain
as vice chair. Hobo will begin her one-
year term on January 1, 2018. 

Hoboy is responsible for managing
legislative and regulatory affairs. She
has worked in the environmental health
and safety industry for over 20 years,
and at Stericycle for over 17 years. Selin
has supported the waste industry as an
active member of the Healthcare Waste
Institute. 

Vingris has been involved exten-
sively in hazardous waste management
for over 25 years. At Waste Manage-
ment, Vingris manages the Pharmaceuti-
cal & Hazardous Waste Management
Program that provides services to health-
care customers that manages and dis-
poses of all pharmaceutical and
chemical wastes.

The Healthcare Institute is an indus-
try group within the National Waste &
Recycling Association. Their mission is
to facilitate responsible healthcare waste
management.

The Healthcare Waste
Institute names new chairs

With martial arts, it doesn’t matter if
you’re heavily outnumbered – your ene-
mies will patiently wait to attack you one
by one, dancing around in a threatening
manner, until you knock each one out.

Waste Connections, Inc.’s board of
directors has declared a 16.7 percent
increase in the regular quarterly cash
dividend on the company’s common
shares. The regular quarterly cash divi-
dend, which increases from $0.12 U.S.
per common share of the company to
$0.14 U.S. per common share of the
company, were paid on November 22,
2017, to shareholders of record on the
close of business on November 8, 2017.
The board intends to review the quar-
terly dividend each October, with a long-
term objective of increasing the amount
of the dividend.

Shareholders of Waste Connections
whose common shares are held by a
bank or broker that participates in U.S.
depositary DTC will receive payment of
their dividends in U.S. dollars. Share-
holders of Waste Connections whose
common shares are held by a bank or
broker that participates in Canadian
depositary CDS will receive payment of
their dividends in Canadian dollars. 

Shareholders of Waste Connections
who hold their shares in direct registra-
tion with Computershare, the company’s
transfer agent, will receive payment of
their dividends in Canadian dollars if they
are residents of Canada, as reflected in
Waste Connections’ shareholders register,
and will receive their dividend payments
in U.S. dollars if they are not residents of
Canada, including if they are residents of
the U.S.

Waste Connections
increases cash dividend 

TransAxle has promoted Matt Dou-
glass to the newly created position of
director of business development. 

In this position, Douglass will lead
several significant growth initiatives cur-
rently under development at TransAxle.
Additionally, Douglass will be responsi-
ble for developing an integrated, cus-
tomer centric mindset across TransAxle.

TransAxle names director
of business development



DAVE VAN VLEET, SALES MANAGER
30+ YEARS OF EXPERIENCE

JIM ADAMS, SALES WESTERN STATES
20+ YEARS OF EXPERIENCE

LARRY DONNAY, SALES EASTERN STATES
30+ YEARS OF EXPERIENCE

TOM HARREN, TRANSPORTATION MANAGER
20 YEARS OF EXPERIENCE

R.M.JOHNSON COMPANY WELDING STAFF WITH AN AVERAGE EMPLOYEE RETENTION
OF 20 YEARS! WE PLAN TO BE HERE FOR ALL OF YOUR RECYCLING EQUIPMENT NEEDS.

Kristy Harren, Elaine Johnson, and Kelly Donabauer

Still Original family-owned and continuing strong
with second generation owners after 45 years!

R.M. JOHNSON COMPANY
890 Norway Drive

Annandale, MN 55302

www.EZCrusher.com

800-328-3613
320-274-3594

Fax 320-274-3859

davev@ezcrusher.com
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R.M.Johnson Co. will be 
here for you and your 

equipment needs 
for years to come!

In an ever-changing market and business, 
people and companies come and go. Here at R.M. 
Johnson Company (E-Z Crusher), we are the ONE 
solid foundation. We will continue to stay strong 
and be here for your recycling equipment needs. 

With over 45 years’ experience under the same 
ownership, when we say we understand your 
equipment needs, we mean it! Our sales team has 
over 87 years combined experience in the scrap and 
recycling industry! 

JAMIE MILLER, CEO/CONTROLLER
30+ YEARS EXPIERENCE

Give us a call today to see
what we can do for your bottom line!

DON DONABAUER, SERVICE MANAGER
25+ YEARS OF EXPERIENCE

DENNIS HUHN, SERVICE SPECIALIST
25+ YEARS OF EXPERIENCE



IRON PACK BALER
Remote Control • Automatic Cycle

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior auto fluid removal 

and dismantling system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

Complete fluid removalC l t fl id l
in less than 5 minutes!

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

BIG MOUTHBIG MOUTH
SHEARSHEAR

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!

• Low Operating Cost
• Flip the Tip without Rebuilding!



As Hurricane Harvey and Hurri-
cane Irma wreaked havoc throughout
the Texas and Florida regions, they left
a tremendous amount of destruction
and debris in their wake – including
nearly 1 million damaged or sub-
merged cars, with Hurricane Harvey
destroying between 300,000 to
500,000 vehicles and Hurricane Irma
destroying another 200,000 to 400,000
vehicles. 

According to Cox Automotive, the
parent company of Kelly Blue Book
and AutoTrader.com, the cost of
licensed cars lost due to Hurricane
Harvey alone (excluding vehicles
flooded while sitting in dealership
parking lots) falls between $2.7 and
$4.9 billion. 

While the economic impact to hur-
ricane victims is monumental, what to
do with the flood damaged vehicles is
also problematic to the regions and the
recycling industry as a whole. For
example, recovering, repairing or junk-
ing thousands of cars in a short period
of time stresses a system that is
designed to avoid the release of toxic
chemicals into the environment. 

“The biggest challenge dealing
with flooded cars is the same as the
major issue for all cars in automotive
recycling today, and that’s data,” said
Scott Robertson Jr., a director of the
Automotive Recyclers of Massachu-
setts and executive committee member
of the Automotive Recyclers Associa-
tion. “Critical informative vehicle data
is being withheld from us by the
OEMs that we need for identifying and
tracking recalled parts. Access to this
data would allow the public to easily
identify repairs and what parts were
installed to repair a vehicle.” Transpar-
ent data tracking also would allow the
public valuable information in making
used vehicle purchases and in repairing
their vehicle. Flooded vehicles would
be flagged as well as the parts sold off
those vehicles and the vehicles that
those parts repaired.

As Robertson said, there is not a
specific process in handling these
thousands of vehicles that temporarily
sat in the Gulf of Mexico. The insur-
ance companies try to expedite the
claims process after a major disaster.
Auction companies call in tow compa-
nies from across the country, rent large
tracks of land to store the vehicles and
hold daily auctions to increase the dis-
posal process. 

“Often, in this expedited claims
process, vehicles that suffer very minor
water damage are totaled out with
those that are completely submerged,”
Robertson said. As a result, scrap
metal yards are seeing an uptick in
business, with flooded cars, refrigera-
tors, stoves and metal pieces finding
their last home in scrap yards across
the Houston and Florida regions. As

expected, the per-tonnage price of
scrap metal has dipped since Hurricane
Harvey because of the surge in supply. 

For the next month, thousands of
flooded cars are being stashed at Royal
Purple Raceways in the Houston sub-
urb of Baytown because auction sites
and scrap yards simply don’t have the
storage space. The raceway has offered
up its 400 acre facility to serve as a
temporary holding, storage and pro-
cessing facility for tens of thousands of
vehicles damaged in Hurricane Harvey.

Areas of Concern
While Robertson is not aware of

any modifications to state regulations
for the handling of flooded vehicles,
the federal government is holding
meetings on what guidelines need to
be established to handle this large loss
of vehicles. 

“The Automobile Recyclers Asso-
ciation has been invited to offer opin-
ions in these disasters,” Robertson
said.

The biggest area of concern with
flood related vehicles for auto recy-
clers is that they could be sold to an
unlicensed facility that would not
report to the National Motor Vehicle
Title Information System (NMVTIS)
and could subject an excessively
flooded vehicle to an unassuming cus-
tomer. NMVTIS is a system that
allows the titling agency to reliably
verify the information on the paper
title with the electronic data from the
state that issued the title. NMVTIS is
designed to protect consumers from
fraud and unsafe vehicles and to keep
stolen vehicles from being resold. 

by MAURA KELLER
mkeller@americanrecycler.com
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FOCUS on

See FLOOD CARS, Page B6

PHOTO BY FOREVERLEE | DREAMSTIME

Hurricane damaged cars flood the market

Brays Bayou overflowed during Houston, Texas floods, causing even more flood-ravaged vehicles to be on the market.



More than 1.2 million metric tons
of iron ore passed through the St.
Lawrence Seaway in September, pro-
viding a boost to overall shipping ton-
nage for the Seaway system. The St.
Lawrence Seaway reports that overall
cargo shipments from the start of the
shipping season on March 20 through
September 30 totaled 24.3 million
metric tons – up nearly 3 million met-
ric tons over the same period last year. 

“The resurgence of iron ore ship-
ments from late last shipping season
through this year is a good sign for
shipping and for the North American

economy,” said Bruce Burrows, presi-
dent of the Chamber of Marine Com-
merce. With year-to-date tonnage now
14 percent ahead of last year, Burrows
adds that “we are optimistic that cargo
levels on the Great Lakes and Seaway
will top last year’s totals.”

Overall, iron ore shipments have
reached 5.9 million metric tons this
year, up about 58 percent from the
same time period in 2016. The Seaway
is also seeing year-to-date increases in
salt (up 39 percent over 2016), general
cargo (up 35.5 percent) and dry bulk
(up 12.6 percent). 

Iron ore shipments have made for
a busy year for the Port of Duluth-
Superior. “It’s the pace of pellets that
continues to dominate waterborne
commerce in the Port of Duluth-Supe-
rior this shipping season,” said Vanta
Coda, executive director of the Duluth
Seaway Port Authority. “Outbound
shipments of Minnesota iron ore have
hit records not seen in a decade, with
this year’s throughput outpacing the
Port’s five-year average by 20 per-
cent.”

Iron ore also led the way for the
Port of Toledo where shipping tonnage
is 42 percent ahead of last year, with
nearly all categories of cargo outper-
forming 2016. “Through September,
we handled 342 vessels, which is 52
more than last year,” said Joseph Cap-
pel, vice president of Business Devel-
opment for the Toledo-Lucas County
Port Authority. “We are optimistic that
this momentum will continue through
the fourth quarter and we will reach
and hopefully surpass 10 million tons
by the end of the year.” 

Meanwhile, the Port of Cleveland
registered a 35 percent increase in
international tonnage last month com-
pared to September 2016. “Year to

date, we’ve seen an 8 percent increase
in international tonnage, supported by
an increase in non-containerized steel
shipments for multiple projects around
northeast Ohio,” said Jade Davis, Vice
president of External Affairs for the
Port of Cleveland. “We have also seen
a larger number of imported contain-
ers moving on the Cleveland-Europe
Express and specific project cargo
movements of upgraded capital equip-
ment for use in manufacturing plants
in our region.”

The Port of Green Bay also
reported a very busy month of ship-
ping, with 27 vessels carrying more
than 320,000 tons of cargo in Septem-
ber. “The total tonnage for September
is the best monthly total we’ve seen
since June 2015,” said Dean Haen,
director for the Port of Green Bay.
“The 27 vessels last month is the most
in any given month since July 2014.
That’s a good sign as we head into the
final few months of the shipping sea-
son.” 

While year-to-date totals are 4
percent below 2016, Haen is opti-
mistic that the Port of Green Bay can
reach, or even exceed, last year’s total.
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To be included in the spotlight, 
you must manufacture the 
equipment featured. We require 
a company name, contact 
person, telephone number and, 
if applicable, a website address.

To be listed in the appropriate
spotlight, please call 877-777-0043.

UPCOMING TOPICS

American Recycler is not responsible for non-inclusion of 
manufacturers and their equipment. 
Manufacturers are to contact American Recycler to ensure their 
company is listed in the Equipment Spotlight.

Call us today for a 2018 Editorial Calendar!
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Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,051,000 net
tons (NT) of steel in September 2017,
including 2,438,000 NT of finished
steel (down 10.3 percent and 1.4 per-
cent, respectively, vs. August final
data). Year-to-date (YTD) through nine
months of 2017, total and finished steel
imports are 29,663,000 and 22,890,000
NT, up 19.6 percent and 15.7 percent,
respectively, vs. the same period in
2016. Annualized total and finished
steel imports in 2017 would be 39.6
and 30.5 million NT, up 19.8 percent
and 15.9 percent, respectively, vs.
2016. Finished steel import market
share was an estimated 27 percent in
September and is estimated at 28 per-
cent YTD.

Key finished steel products with
significant import increases in Septem-
ber compared to August include rein-
forcing bars (up 85 percent), line pipe
(up 35 percent), tin plate (up 31 per-
cent), oil country goods (up 23 percent)
and plates in coils (up 11 percent).
Major products with significant year-
to-date (YTD) increases vs. the same

period in 2016 include oil country
goods (up 255 percent), line pipe (up
60 percent), standard pipe (up 45 per-
cent), mechanical tubing (up 32 per-
cent), cold rolled (up 28 percent),
sheets and strip all other metallic coat-
ings (up 26 percent), sheets and strip
hot dipped galvanized (up 22 percent)
and hot rolled bars (up 19 percent).

In September, the largest volumes
of finished steel imports from offshore
were from South Korea (321,000 NT,
down 11 percent from August final),

Japan (169,000 NT, up 32 percent),
Germany (151,000 NT, up 53 percent),
Taiwan (120,000 NT, down 2 percent)
and Turkey (112,000 NT, up 5 percent).
For the first nine months of 2017, the
largest offshore suppliers were South
Korea (2,949,000 NT, down 2 percent
vs. the same period in 2016), Turkey
(1,944,000 NT, up 5 percent), Japan
(1,234,000 NT, down 14 percent), Tai-
wan (1,026,000 NT, up 36 percent) and
Germany (1,001,000 NT, up 6 percent).

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SEP
2017

AUG
2017

2016
Full Year

2017
Annualized

% Change 2017
Annual vs. 2016

SOUTH KOREA
TURKEY
JAPAN
TAIWAN
GERMANY
BRAZIL
RUSSIA
CHINA
All Others
TOTAL

321
112
169
120
151
107

78
57

1,323
2,438

359
106
128
122

99
81
93
69

1,415
2,473

3,812
2,416
1,798
1,083
1,192

823
310
862

14,043
26,338

3,932
2,592
1,646
1,368
1,334

929
875
849

16,996
30,520

3.2%
7.3%

-8.5%
26.3%
11.9%
12.9%

182.2%
-1.5%
21.0%
15.9%

Steel imports up 20 percent year to date

Strong numbers boost Seaway iron ore shipments 

Nucor Steel Memphis, Inc. division
was certified by Caterpillar Inc. at the
platinum level through its Supplier
Quality Excellence Process (SQEP).
Nucor Steel Memphis is the only steel
mill in the world to earn Platinum certi-
fication, which represents excellence in
process control, continuous improve-
ment, product quality and delivery to
Caterpillar.

Caterpillar created the SQEP to rec-
ognize those suppliers that demonstrate
their commitment to excellence and
drive a “zero defects” culture within
their organizations. Certification levels
include Bronze, Silver, Gold and Plat-
inum, reflected in order of increasing
difficulty. 

This is the first invitation and certi-
fication from Caterpillar for the Nucor
Steel Memphis team. Nucor Steel Mem-
phis has supplied Caterpillar with engi-
neered long bar in carbon and alloy
grades since 2010 for use in track links,
sprocket segments, idlers, ground engag-
ing tools, hammer bits, transmission
parts, gears and pins.

Nucor receives
supplier
certification



EMR, a leading metal recycler, has
completed the dismantling and recy-
cling of the decommissioned US Navy
vessel USS Ranger (CV-61).

Ordered in 1954 and commis-
sioned in 1957, the Ranger was the first
U.S. carrier vessel built as an angled-
deck ship from inception. She served in
the Pacific, the Indian Ocean and the
Persian Gulf, and earned 13 battle stars
for her service in the Vietnam War.
During her 37 years of service, she also
appeared in blockbuster films such as
Top Gun and Star Trek IV: The Voyage
Home. 

After her arrival on July 12, 2015,
the Ranger has been carefully disman-
tled for recycling in Brownsville,
Texas, at a state-of-the-art metal recy-
cling yard operated by International
Shipbreaking, part of the EMR group.
The dismantling project, which has

taken just over 2 years, has recovered
and recycled over 56,000 tons of mate-
rial from the Forrestal-class “supercar-
rier”, with most of the recycled metal
recovered sold to be melted down at
domestic mills. Some of the repurposed
new metals will be used in U.S. Depart-
ment of Defense contracts.

Remaining recycled materials from
the USS Ranger will also be given a
new lease of life, as over five tons of
historic items from the ship have been
donated to the USS Lexington Museum
in Corpus Christi, Texas, for display
and preservation. 

The dismantling project was com-
pleted on November 1, 2017, 34 years
to the day since a fire occurred inside
USS Ranger Main Machinery Room 4
(MMR4), claiming the lives of six U.S.
Navy sailors and injuring 35. A
moment of silence was held at 9:50am

by the crew at the yard as the final sec-
tion of the USS Ranger was removed to
honor all those who served on the ship.
All artifacts from the MMR4 Control
Room have been donated to the USS
Ranger Association for use in a
museum exhibit honoring the six ser-
vicemen who perished during the 1983
fire.

The recycling operation has also
enabled veterans and military enthusi-
asts to own a piece of naval history,
with a USS Ranger commemorative
dog tag being minted from brass and
copper recycled from the mighty ship.
Engraved flight deck sections are also
available for purchase on the com-
pany’s eBay store.

Chris Green, International Ship-
breaking chief operating officer, com-

mented, “The USS Ranger has a distin-
guished record of service to our coun-
try, and we were honored to give her
the respectful send-off she deserves.
We have a long history of dismantling
military vessels, and have invested
heavily in our Brownsville ship-break-
ing facilities to ensure our recycling
processes are safe and environmentally
sound. Even though the Ranger’s jour-
ney as a US Navy vessel has come to
an end, we’re proud that she will con-
tinue to serve her country and live on to
honor her brave crew.”

International Shipbreaking has
recently taken delivery of another dis-
tinguished military vessel, the USS
Independence, following a contract win
with the US Navy to dismantle and
recycle the aircraft carrier.
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Steel industry releases guide
to LEED v4 Certification

The Steel Market Development
Institute (SMDI) has released a guide to
using steel construction products for
the latest version of the U.S. Green
Building Council’s Leadership in
Energy and Environmental Design
(LEED) green building certification
program. The guide, “LEED v4 for
Steel Products Used in Construction
Applications,” will help construction
professionals understand how steel
products can earn points toward LEED
v4 certification.

“A rapidly evolving green building
industry and increasing demand for
sustainability have led to a number of
updates and a more rigorous certifica-
tion process in LEED v4,” said Mark
Thimons, vice president, Sustainability
for SMDI. “The new process places an
increased focus on material and
resource transparency. This new guide
for steel construction products will help
builders leverage steel’s sustainability
benefits to meet their certification
goals.”

Steel has always been well-posi-
tioned for credits in categories like
recycled content, but LEED v4 offers
even more opportunities to earn credits
for steel use, across a range of cate-
gories, such as:

Materials and Resources
Steel-intensive design truly excels

in this category, which focuses on min-
imizing the embodied energy and other
impacts associated with the extraction,
processing, transport, maintenance and
disposal of building materials. The
requirements are designed to support a
life-cycle approach that improves per-
formance and promotes resource effi-
ciency.

Energy and Atmosphere
This category approaches energy

from a holistic perspective, addressing
energy use reduction, energy-efficient
design strategies and renewable energy
sources. Steel framing can provide the
building block for truly energy-efficient
designs, while steel cladding products
can help create exceptionally tight
building envelopes. Additionally, steel
roofing provides an excellent platform
for photovoltaic systems to earn Energy
and Atmosphere credits.

Sustainability Sites
Construction professionals can

earn Sustainable Sites points by using
steel roofing products to reduce heat
island effects and prefabricated steel
products to reduce on-site construction
times.

For a direct link to download the
guide, view this article on

www.AmericanRecycler.com.
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With the abundance of natural
disasters the nation has witnessed this
year, recyclers that use automobile
balers, crushers and loggers may find
themselves busier than ever, process-
ing unwanted material. 

“The C&C MFG 580 Car Logger
is the most productive car logger in
the industry. This is a versatile tool for
the scrap recycling industry, capable
of baling both ferrous and nonferrous
material in a scrap metal yard as well
as logging cars at an auto salvage
facility. The portable, one-man opera-
tion can easily travel as well, to assist
in the clean-up of natural disasters.
The machine is capable of processing
20 to 25 whole car bodies per hour
and 15 to 20 tons of miscellaneous
loose sheet tin per hour,” Curt Spry,
sales manager stated. 

The logger features include a
10’x19’ chamber capable of handling
a full-size van with ease. A comfort-
able climate-controlled cabin with
Bluetooth stereo and an exclusive
monitoring system provides operators
with instant control of hydraulic pres-
sure & throttle speed. “The 580 also
features redesigned high strength lids
which have been thoroughly proven in
the field, during our most demanding
applications. It has also been proven
in lab simulations, using linear struc-
tural FEA (finite element analysis)
analysis. We’re no newcomer to the
industry. Our sister company, C&C
Machining, is located in Centerville,
Iowa and that firm has provided qual-
ity parts and large precision machined
weldments to Al-Jon for use in its
scrap products division for over 22
years. I am a veteran in the scrap

industry, including my 22 years as
sales manager at Al-Jon. Also, C&C
parts and service personnel serve our
clients using their over 60 years of
combined experience in the industry,”
stated Spry.

John Kitchens, vice president,
said that Iron Ax owns and operates
six scrap yards in the state of Georgia
and the firm has been in the scrap
business for almost 50 years. He
added, “Over 25 years ago, we started
making products for our own use in
our scrap operation. It was a natural
transition to introduce our products in
the marketplace. We know the scrap
industry because we are in the same
business that our customers are. We
know what they need to get the job
done, and it gives us a very unique
perspective that our customers seem
to really appreciate.” 

Iron Ax manufactures a 20’ and a
16’ baler. Both units
can be equipped with a
crane but standard
build for inventory
consists of a 20’ baler
with no crane. “If a
customer wants a baler
with a crane we can
certainly accommo-
date them. Our
machines are heavy
duty and built to last.
They all feature
remote control and
automatic cycle and
our balers offer a high

speed baling cycle – it is approxi-
mately one minute long. Baler
hydraulic pressure can be adjusted at
the touch of a button. The benefit of
having adjustable pressure is that you
can make either a tight or a loose bale
with our machine. Set up time for our
baler is minimal. Our unit is designed
to increase production and efficiency
all the way around. After the baler is
unhooked from the truck and the out-
riggers have been lowered, the
machine is ready to process. Set up
only takes a matter of 
minutes,” explained Kitchens.

He said their product is popular
for a number of reasons: “One reason
is the fact that our company is stable.
We have had the same ownership
since day one. When customers call
they are talking to the same staff they
have been talking to for over 20 years.

When it comes
to service, our
customers know
that we are there
for them.”

Iron Ax has
seen baler sales
continue to
improve, year
after year as yard
owners realize
the need for a
baler. “With a
car crusher you
are limited to
crushing cars. With a baler a user can
process cars, white goods, loose iron,
etc. A baler is a versatile machine that
can actually open up new streams of
scrap. Many customers have discov-
ered that they can purchase more
material or even different types of
material than they could prior to using
a baler, and they are now able to
process the materials with ease,”
Kitchens said.

“The portable E-Z Log Baler
made by RM Johnson produces a bale
in a fast, neat manner. After a fluid
level check, it is ready to go and an
operator can move the grapple crane
up to 400°, reach out 23’ and lift 2,000
lbs.” explained Dave Van Vleet, sales
manager. The company offers three
other logger models as well. By
selecting the metal type and volume of
each bundle, a user can produce log
bales to fit the requirement of the
desired market and the E-Z Log Baler
can operate from the control platform.
The unit can be moved to the same
location as the scrap that must be
processed.

“Even expensive machines are
worthless if the final product can’t be
shredded. Our innovative hydraulic
compression sequence solves this
problem. Once the loose scrap is
loaded into the baling chamber, the E-
Z Log Baler ‘rolls’ the scrap. An inter-
woven, low density bundle of about 35
lbs. per cubic foot is the result.
Rolling the material, as opposed to
mere compressing, produces a log that
will stay together even when dropped.
Yet the rolled logs remain loose and
low density enough for a 1,500 hp
shredder to easily process them,”
noted Van Vleet.

He claims the simple but unique
design of the machine, with easily

accessible components, aids trouble-
free operation and servicing. He
added, “Fewer moving parts and
smaller hydraulic cylinders produce a
better bundle at a lower processing
cost than other loggers. All of the
hydraulic cylinders are manufactured
with high-grade seamless polished
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steel at our own factory. All E-
Z Log Balers also use standard
parts and components. Operat-
ing instructions are provided by
our trained specialists and baler
options include stationary or
portable; diesel, gas or electric
engines. Custom designs and
specifications are also avail-
able.

“Sierra International
Machinery is the highest pro-
duction car logger in the world and our
RB6000 car logger/baler has set the
standard for production,” Jose Pereyra,
general sales manager, asserted. The
RB6000 is a mobile machine which
comes in two options: The original
RB6000, a “big brother” to the RB5000
car logger/baler, is mounted on a three-
axle trailer which can be transported
quickly and easily from site to site. The
RB6000-SL is an alternate self-loading
version of the standard RB6000. The
machine is equipped with hydraulic
legs that lift and lower the unit, making
it possible for a lowboy trailer to be
backed underneath it for easy transport.    

The RB6000 boasts a large 20’ by
8.5’ folding box that can log any auto-
mobile, even full size vans and SUVs.
In addition to logging cars, the RB6000
can also make short work of white
goods, tin, clips, and sheet iron. The
power for the RB6000 is generated
through a Cummins six-cylinder turbo
diesel engine. Pereyra noted, “This
engine is strong and capable of generat-
ing enough torque to handle the tough-
est of jobs. In addition to the Cummins

engine, the RB6000 utilizes Rexroth
hydraulics to create a maximum operat-
ing pressure of 4020 PSI.”

The power generated by the
machine is utilized to drive two main
compression rams and six folding door
rams. Each of the main compression
cylinders applies a force of 170 tons for
a total of 340 tons of main compression
force. Each of the folding door rams,
three per side, apply 88 tons of force
for a total of 264 tons of force per side.
These forces, coupled with
the curved door design of
the folding box, ensure
tight and compact logs and
bales. The log size pro-
duced by the RB6000 is
40 x 24” x variable in size,
at an average density of 25
to 35 lbs. per cubic foot
and an average weight of
1,200 lbs. The bales pro-
duced are 40 x 24” x vari-
able in size, with an
average weight of 850 lbs. 

“When logging white
goods and tin the RB6000

can produce upwards of 27 tons
per hour. When logging auto-
mobiles, it can produce up to
nearly 50 tons per hour. The
RB6000 production is the high-
est among car loggers on the
market today. Each and every
part on it is designed for
longevity so repairs and equip-
ment life will not be a constant
concern. Sierra is committed to
customer satisfaction and is
proud to stand by our long, dis-
tinguished record of service,”
said Pereyra.

The RB6000 comes stan-
dard with a full functioning crane,
capable of working independent of the
baler, and has continuous rotation capa-
bilities. The boom length is 26’3” and it
has a 5,000 lb. capacity when fully
extended. Rexroth hydraulics are used
on the crane as well, to ensure that
power is never an issue. The crane
comes standard with a four point,
extremely sturdy grapple, designed
specifically for working with 
automobiles. 

Sierra International

The RM Johnson Co., Inc.

Spotlight
■Continued from Page B4

New Day Aluminum Holdings LLC
disclosed that its Dutch subsidiary has
closed on the acquisition of all the share
capital of ARC Fused Alumina from
Mircal SA, a subsidiary of Imerys SA
fully and directly owned by it.

Mircal was required by the Euro-
pean Commission to divest this business
as a condition to its 2016 acquisition of
certain assets from Alteo Holding. The
New Day transaction received European
Commission approval in September and
has now completed all other closing con-
ditions, including consultative proceed-
ings with the company’s Works Council.

ARC Fused Alumina, located in La
Bâthie, France, employs over 150 work-
ers and operates facilities producing a
number of specialty alumina products,
including white fused alumina, bubble
alumina, Abral® and silicon nitrates. The
company’s products have multi-applica-
tion uses in the ceramics, flooring, abra-
sives and refractory industries.

David D’Addario, chief executive
officer of New Day, commented, “We
are pleased to welcome the ARC Fused
Alumina business and its employees to
the New Day family, and excited for the
opportunity to build upon the rich 120-
plus year history of the La Bâthie based
business.

This acquisition helps diversify
New Day’s portfolio, both geographi-
cally and in product mix. La Bâthie pro-
vides us entry into a new market sector
while better positioning New Day for
more acquisition activity and integration
on a global scale. “

New Day closes
on purchase



Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute
(AISI) reported that steel import permit
applications for the month of October
totaled 3,110,000 net tons (NT). This
was a 0.8 percent increase from the
3,084,000 permit tons recorded in Sep-
tember and a 0.3 percent decrease from
the September final imports total of
3,118,000 NT. Import permit tonnage
for finished steel in October was
2,419,000, down 3.4 percent from the

final imports total of 2,504,000 in Sep-
tember. For the first 10 months of 2017
(including October SIMA permits and
September final data), total and fin-
ished steel imports were 32,841,000
NT and 25,375,000 NT, up 19.4 per-
cent and 15.1 percent, respectively,
from the same period in 2016. The esti-
mated finished steel import market
share in October was 26 percent and is
27 percent year-to-date (YTD).

Finished steel imports with large
increases in October permits vs. the
September final included steel piling

(up 159 percent), tin free steel (up 45
percent), structural pipe and tubing (up
32 percent), cut lengths plates (up 25
percent), plates in coils (up 20 percent),
hot rolled bars (up 17 percent) and
standard pipe (up 13 percent). Products
with significant year-to date (YTD)
increases vs. the same period in 2016
include oil country goods (up 231 per-
cent), line pipe (up 61 percent), stan-
dard pipe (up 44 percent), mechanical
tubing (up 34 percent), structural pipe
and tubing (up 29 percent), cold rolled
sheets (up 26 percent), hot rolled bars
(up 24 percent), sheets and strip all
other metallic coatings (up 23 percent),

and sheets and strip hot dipped galva-
nized (up 16 percent).

In October, the largest finished
steel import permit applications for off-
shore countries were for South Korea
(326,000 NT, down 1 percent from
September final), Turkey (136,000 NT,
up 13 percent), Germany (135,000 NT,
down 12 percent), Brazil (91,000 NT,
down 17 percent) and Japan (91,000
NT, down 46 percent). Through the
first ten months of 2017, the largest off-
shore suppliers were South Korea
(3,282,000 NT, up 0.4 percent), Turkey
(2,089,000 NT, up 1 percent) and Japan
(1,326,000 NT, down 16 percent).
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“These same unlicensed facilities
are not regulated and often do not fol-
low the proper end of life procedures
prior to scrapping the vehicle – causing
environmental damage,” Robertson
said. 

Industry experts are warning that
many previously flooded vehicles are
being recycled into the economy and
are being resold. Often flood-damaged
cars are reported to insurance agencies
and, through an assessment process,
the buyer receives compensation to
cover their loss. While many flooded
vehicles are then sent to the auto recy-
cler for dismantling, other vehicles are
labeled by state agencies as flood dam-
aged and a salvage title is assigned.
Once identified, flood damaged cars
can re-enter the sales market via dealer
lots with “for sale” signs prominently
displayed.

According to Frank G. Scafidi,
director of public affairs, National
Insurance Crime Bureau (NICB), from
NICB’s perspective, flood vehicles
represent a huge potential for fraud. 

“As we saw after Katrina, thou-
sands of flood vehicles made it back on
the market. Mostly, when the parties
are aware of the vehicle’s flood condi-
tion, there is nothing improper about
buying and selling them,” Scafidi said.
“We are more concerned with the unsa-
vory types out there who see an oppor-
tunity to scam some innocent party by
acquiring a flood vehicle and reselling
it without informing the buyer that they
are buying a rolling threat to their
financial and physical security.”

Complicating the future of these
cars is that each state has its own stan-
dards for what’s considered salvage-
able. What’s considered salvageable in
one state may pose issues in another.
So insured vehicles are going to be
processed and disposed based on the
prevailing law within the state where
the vehicle is registered. Typically,
insurance companies contract with sal-
vage operators to collect and store
those vehicles until the titles are all
updated. Most of them are parted out
and many others are just crushed.
Many, still, are sold at auctions where
someone with skill might be able to
rebuild a flood car and enjoy years of

trouble-free operation. That’s all quite
legit.

“NICB just wants the public to
beware that they can get scammed if
they are blinded by a very attractive
price for a used vehicle that they have
seen priced much higher,” Scafidi said.
“And these deals are usually made over
the Internet or through some word-of-
mouth notice.” 

And it was out of that concern that
in 2005 NICB created the “flood vehi-
cle database” now called VINCheck.
It’s a free service to anyone and it will
advise if a VIN that a consumer queries
was ever deemed a total loss, salvage,
or is an unrecovered stolen. It is not
100 percent of insured vehicles
because it is up to the insurance com-
panies to decide whether or not they
wish to participate with VINCheck.
Most do and of those, they write
around 88 percent of the auto policies
in force. 

“Not perfect, but the best VIN
search out there – for the price,”
Scafidi said. “Plus, the data is available
in real time – as soon a company
uploads a salvage or total loss record, it
is available to a VINCheck query.”

As with any large purging of vehi-
cles from an area, there are near term
and lasting effects to the automotive
recycling industry. As Robertson
explained, near term, it offers access to
a great number of vehicles that the
industry can add to its inventory to
either sell or part out. 

“Long term, it removes a huge
number of vehicles that might be
repaired with used auto parts,” Robert-
son said. “And it replaces them with
new vehicles that are under warranty
and might not be repaired with a used
auto part. We experienced this with the
Cash for Clunker program.” Formerly
known as the Car Allowance Rebate
System, this $3 bill federal program
was a direct competitor to salvage
years that wanted the scrapped cars for
parts. The program, which ended in
2009, intended to provide economic
incentives to U.S. residents to purchase
new, more fuel-efficient vehicles when
trading in their older, less efficient
vehicles. The “clunkers” had to be
destroyed under the federal program,
so salvage yards couldn’t keep any
part. 

Flood cars
■Continued from Page B1

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series
listed more than 25 tactics to increase
your business success, all of them
based on my experience. I started
with nothing and didn’t attend col-
lege, so I know you can achieve max-
imum success, regardless of your
education. Each of the articles, after
the first, takes a closer look at one of
the tactics recommended.

Too often, we create solutions
for problems that don’t exist or that
aren’t material. You know how you
hate that one clause in your loan
agreement with the bank or that one
stupid rule that you encounter in your
favorite store? You aren’t the only
one irritated because someone
decided to solve a problem that was-
n’t really a problem, and did so with-
out considering how a new rule
would irritate customers or prospects.

Putting in unnecessary rules is a
great way to lose customers. When I
go to lunch, I often order ahead to
save time. Not far from my office is a
very good Mexican restaurant. I am a
lunch-time regular; or, at least I was,
until the owner decided he would no
longer take call-in orders for patrons
dining in. The hostess insisted she
couldn’t take an order until I was
there in person.

I asked her why the restaurant
had changed its policies. She said,
“Sometimes the person who calls
ahead never shows up.” Although I
can appreciate the frustration of a no-
show, the restaurant owner is solving
a problem that really isn’t significant. 

The no-show was probably one
among many paying customers who
order ahead; for sure, he or she was
only one of the hundreds or thou-
sands of patrons the restaurant serves
every month. The restaurant also
began to require prepayment on all
to-go orders. One customer out of

one thousand had stiffed the restau-
rant owner, and he responded by
inconveniencing a great many of his
remaining customers to prevent a
small loss. 

For the restaurant, of course, the
most likely real result is that some
clients decide to take their business
elsewhere, and the new rules cost the
business many times more than just
accepting the rare no-shows.

Whenever you contemplate
adding a new rule in your business,
ask yourself whether the problem you
are solving warrants the rule. Before
you add a rule, consider whether it
makes you easier or harder to do
business with, and what the change
may cost you.

Years ago, I used to compete
against some auto recyclers who
would not take credit cards or checks
because they were afraid of not get-
ting paid for parts. In my service
area, I took cards and was one of the
first yards to take checks (I know, I
am dating myself to the Stone Age).
Yes, I occasionally got burned, but
the extra business I gained more than
made up for the tiny losses from very
rare bad checks. 

Of course, nowadays, every yard
will take cards and more people pay
using their phones than pay by check,
but you get the point: As business
owners, we need to stay focused on
customer experience and stay
focused solving the problems that
really influence results. Pick your
battles. 

When you are facing a problem,
think about whether it is really worth
adding a rule or rethinking a process
to prevent something that happens
rarely and isn’t significant. Don’t cre-
ate rules that make it harder to do
business or solve problems that really
aren’t problems at all.

Don’t create a solution
for a problem that doesn’t exist

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Import market share 26 percent in October



This dispute concerned anti-
dumping measures imposed by the
U.S. on oil country tubular goods
(OCTG) imported from Korea follow-
ing an investigation by the U.S.
Department of Commerce (USDOC),
as well as the WTO-consistency of
certain provisions of U.S. anti-dump-
ing law. 

In making its findings, with
respect to the anti-dumping measures
on OCTG, the panel limited its review
to the original determination of the
USDOC, finding a new determination
of the USDOC in this regard, which
was challenged by Korea, but issued
after panel establishment, to be out-
side its terms of reference. The panel
also found aspects of several claims
made by Korea to be outside its terms
of reference, and rejected them.

WTO-consistency of U.S. laws
on normal value calculation

Korea claimed that U.S. domestic
regulation (viability test), which pro-
hibited the USDOC from using third-
country market sales as a basis for
determining normal value unless cer-
tain conditions were met, was “as
such” inconsistent with Article 2.2 of
the Anti-Dumping Agreement. Korea
also claimed that the USDOC’s appli-
cation of the viability test in the

OCTG investigation was inconsistent
with Article 2.2 of the Anti-Dumping
Agreement. The panel rejected
Korea’s claims, finding that Article 2.2
does not preclude an investigating
authority from establishing its own
criteria for choosing between the use
of third-country sales and constructed
normal value for the determination of
normal value.

Profit determination
Korea claimed that the USDOC’s

failure to use actual data of the Korean
respondents to determine their con-
structed value (CV) profit rate, even
though their actual home market and
third-country market profit data was
available on the record of the investi-
gation, was inconsistent with the cha-
peau of Article 2.2.2 of the
Anti-Dumping Agreement. The panel
upheld Korea’s claim that the USDOC
failed to determine CV profit using the
respondents’ actual data pertaining to
home market sales, finding that the
USDOC had no basis for not using
data pertaining to those sales as a basis
for determining CV profit. Having
concluded that the USDOC had no
basis to reject the actual data pertain-
ing to domestic sales of the like prod-
uct, the Panel did not find it necessary
to resolve the question whether the

USDOC should have determined CV
profit on the basis of the profit derived
by the Korean respondents from third-
country markets in order to comply
with the chapeau of Article 2.2.2 and,
therefore, exercised judicial economy
on that claim.

Korea claimed that the USDOC’s
reliance on an impermissibly narrow
definition of the “same general cate-
gory of products” in concluding that it
could not determine CV profit under
Article 2.2.2(i), and in concluding that
it could not calculate the profit cap
required by Article 2.2.2(iii), was
inconsistent with Articles 2.2.2(i) and
(iii) of the Anti-Dumping Agreement.
The panel upheld Korea’s claim, find-
ing that the USDOC defined the same
general category of products more nar-
rowly than the like product by exclud-
ing from that definition, OCTG not
used for down hole applications,
which was part of the like product as
defined by the USDOC. The USDOC,
therefore, had no proper basis for its
conclusions that it could not determine
CV profit under Article 2.2.2(i) and
calculate the profit cap required by
Article 2.2.2(iii).

Construction of export price
Korea claimed that the USDOC

acted inconsistently with Article 2.3 of

the Anti-Dumping Agreement because
it constructed the export price of an
exporter, without properly considering
whether the export price was unreli-
able because of association between
the exporter and the importer or a third
party. 

The Panel found that Korea had
not shown that the USDOC’s conclu-
sions on association were improper, or
that it had erred in considering evi-
dence regarding the reliability of the
export price.

Korea also claimed that the
USDOC acted inconsistently with
Articles 12.2.2 of the Anti-Dumping
Agreement because it failed to give
reason for the rejection of several rele-
vant arguments made by the exporters
in the underlying investigation. The
panel rejected these claims, albeit on
different grounds. With respect to cer-
tain claims, the panel found that Korea
had failed to demonstrate a violation
of Article 12.2.2 as the USDOC’s
explanation made it clear how the
arguments were rejected, whereas with
respect to others, the Panel found that
Korea had not shown why the con-
cerned arguments were relevant, or
had otherwise failed to make a prima
facie case of violation.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $215.00 $223.00 $245.00 $280.00 $330.00

#1 Bundles per gross ton 215.00 220.00 230.00 262.00 349.00

Plate and Structural per gross ton 218.00 215.00 220.00 260.00 280.00

#1 & 2 Mixed Steel per gross ton 190.00 180.00 191.00 230.00 260.00

Shredder Bundles (t in) per gross ton 165.00 163.00 155.00 180.00 162.00

Crushed Auto Bodies per gross ton 165.00 163.00 155.00 180.00 162.00

Steel Turnings per gross ton 90.00 94.00 95.00 150.00 170.00

#1 Copper per pound 2.52 2.51 2.74 2.73 2.72

#2 Copper per pound 2.40 2.39 2.62 2.49 2.55

Aluminum Cans per pound .58 .63 .68 .70 .70

Auto Radiators per pound 1.60 1.55 1.69 1.50 1.75

Aluminum Core Radiators per pound .62 .59 .56 .70 .60

Heater Cores per pound 1.15 1.12 1.20 1.21 1.50

Stainless Steel per pound .62 .52 .57 .59 .60
All prices are expressed in USD. Printed as a reader service only.

You don’t advertise? 

Reason #1 - We don’t have the money right now. Things are slow.
Reason #2 - We only have regional customers - not national ones.
Reason #3 - We do advertise, but haven’t in American Recycler.

Reasons you should advertise:

 

#1 - Advertising is the fastest way to increase your cash flow. Then 
your advertising budget will increase as income grows.

This is the single most important time of your business cycle in
which to advertise.  Get out there and demand attention.  It won’t
walk in your door on it’s own!

#2 - Are you truly limited by location?  Or have you not considered
expanding your business?  If you truly are limited in your reach,
remember American Recycler offers insert distribution, by state, 
at a very affordable rate.

Some businesses never think about why they don’t sell to more locations.
They don’t remember that they just didn’t have the reach to get to those
potential buyers back when they first opened, but there’s really nothing
stopping them from expanding their market and selling more now!

#3 - American Recycler has the lowest advertising cost per subscriber.
You can decrease your budget elsewhere and add a whole new audience
to your marketing plan by shifting to American Recycler.  It’s easy!

No one reads everything out there. We’re not suggesting you pull your 
advertising that appears elsewhere, but getting the most complete coverage
is always a smart move. American Recycler has the largest focused group
of readers you can get - and we place your ad on our website FREE.

$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$ 

$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$

u don t advertis
WHY NOT?

Reasons you may not have advertised: 

HOW TO SELL YOUR PRODUCTS  
AND SERVICES AFFORDABLY 

877-777-0043

WTO issues summary on anti-dumping measures
on certain oil country tubular goods from Korea

ADVERTISE IN AMERICAN RECYCLER

87 7-7 7 7-0043
www.AmericanRecycler.com



DADE Capital Corp.

800-823-9688
www.DADECapital.com

FINANCING AVAILABLE!  ONE-PAGE APPLICATION

View Used
Equipment For Sale

on DADECapital.com!

Call or Click Today
www.DADECapital.com

This machine 
new was 

nearly 
$4,000,000!

The shear will 
process 

anything you 
throw at it.

OberlanderOberlander
1650 Ton Shear1650 Ton Shear

New brass throat guides

Relined charge box

New factory hinges

Rebuilt cylinders

$215,000

Call TODAY, 
won’t last long!

Harris BSH-723 Shear

$225,000
What an AMAZING
price on this shear!

Rebuilt shortly before being 
taken out of service!
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