
Compost and mulch market ripe for acquisitions
The nation’s third largest

solid waste company sold its
compost and mulch unit to a
private equity firm as the organ-
ics recycling market may start
to see more acquisitions.

Fort Lauderdale, Florida-
based Republic Services, Inc.
sold Living Earth Technology
Co. (LETCO) to Hunt Special
Situations Group LP in Dallas
for $37 million late last year.

LETCO is the largest com-
mercial provider of mulch, com-
post, soil and other landscaping
material in Texas. Republic Serv-
ices reported at the time of the
sale that LETCO has average
annual revenues of $50 million
and generates low double-digit
operating income margins.

“The timing and the price
were right and we executed the
sale,” said Will Flower, vice pres-
ident of communications at
Republic Services. “The divesti-

ture of LETCO was consistent
with Republic’s long-term busi-
ness strategy, which is to focus
on our core business of collect-
ing, recycling, transferring and
disposing of municipal solid
waste in a cost-effective manner.”

Flower described LETCO
as a non-core, stand-alone busi-
ness. “The LETCO business
model expands beyond the pro-
cessing of recyclable waste
material to include purchasing
raw materials from suppliers,

packaging finished product for
resale to large retailers and the
sale of non-processed material,
such as landscape rock and
stone to consumers,” he said. 

LETCO, based in Dallas,
operates 13 compost and mulch

facilities, primarily in the metro
areas of Dallas and Houston. Its
products include a variety of
mulches, compost, blended
soils and soil amendments sold
under the “Earth’s Finest” and
“Living Earth” trade names.
LETCO sells its products to
commercial landscaping con-
tractors, nurseries and large
retailers.

Mark Rose, who has
worked in the composting and
mulch industry for 26 years,
will continue to lead LETCO as
president under the ownership
of Hunt. Rose declined to pro-
vide details about the acquisi-
tion. “It would just divulge our
business strategy,” he said. 

However, a statement pro-
vided at the time of the LETCO
sale provides insight to where
LETCO is headed, which may
include growth throughout
Texas and beyond.

“Our partnership with Hunt
will allow LETCO, once inde-
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Biosolids composting includes an aerated static pile method, as shown here, in Philadelphia.
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A new Chicago-based energy company,
partnered with General Motors Corp. (GM)
and powered by microorganism research
licensed from Oklahoma’s two largest univer-
sities, will produce an efficient type of
ethanol, planners said.

GM unveiled Coskata, Inc. during the
North America International Auto Show in
Detroit, Michigan. The newly formed compa-
ny plans to produce 40,000 gallons of ethanol
and deliver it to GM for testing by year’s end.

Coskata, named after a wildlife preserve

in New England, utilizes microorganisms that
were first isolated and identified by
researchers at the University of Oklahoma
(OU) and Oklahoma State University (OSU).

“The connotation of that name is clean
and green,” Coskata CEO William Roe said
during a conference call. “We like to think of
our company in the same way.”

The start-up’s founders licensed the
work nearly two years ago. The bacteria,
called acetogens, normally produce acetic
acid when devouring feedstocks such as

wood chips and agricultural waste.
An OU-OSU team found ways to modi-

fy the microbugs so they produce ethanol.
“There’s nothing particularly unique

about the technology — it’s the organisms,”
OSU researcher Ray Huhnke pointed out. “I
feel very confident that they will take this to a
commercial level.”

The Coskata method is different from
ethanol production involving corn and other
food sources. It takes nonfood biomass -

Colleges’ microbugs help create ethanol

Continued on Page 4
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Seeds from the cotton plant that are
separated from the lint at the gin mill repre-
sent a valuable commodity that is very recy-
clable.

Byproducts from the cotton fiber gin-
ning process, including seed, linters, burs
and oil, are being developed into value-
added products for feed, food, erosion con-
trol, electronics and other industries.

The cotton industry has committed
itself to such recycling efforts by dedicating
millions of dollars each year to researching
and developing new markets for such cotton
end-products.

“Each year, U.S. cotton gins produce
more than 2 million tons of cotton gin
waste, representing a significant disposal
problem for the ginning industry,” says Tom
Wedegaertner, director of cottonseed
research and marketing for Cotton Incorpo-
rated. “A significant recycling development,
and a notable value-add success story, has
been the creation of cotton-based erosion
control products.”

Cotton-based erosion control products
are the first of their kind in the erosion con-
trol industry, he says.

GeoSkin™ Cotton Hydromulch, devel-
oped as an alternative to wood and paper
mulch products, was followed by the intro-
duction of its premium counterpart,

HydraCX2™ Cotton Hydromulch (formerly
Cotton Fiber Matrix), for use on steep ter-
rain.

In both products, the naturally porous
cotton fiber matrix contours to uneven sur-
faces to control erosion and establish grass
on construction sites.

Wedegaertner adds that the use of
ground cotton gin waste as a substitute for
wood products in composite resins, particle
boards and thermal plastic decking boards
is being investigated, as well.

“Ground cotton carpel (bur) has unique
physical and chemical properties that give it
a unique advantage over wood products in
these applications,” he says.

“A key benefit of this product, from an
environmental standpoint, is that the cotton
product effectively soaks up styrene emissions
and greatly reduces the volatile styrene that is
emitted via the manufacturing process.” Cot-
ton gins produce about 2 to 2.5 million tons of
cotton byproducts annually.

“We are just now starting to find value
for that waste stream so that it isn’t a dis-
posal problem, but rather that it has value
and people are going to buy it and make it
into something.”

Between 33 and 40 percent of the seeds
are used to produce cottonseed oil, with the
remainder being sold to dairy farmers as a
feedstock for their herds.

“The oil is used by restaurants, for the
production of snack foods and other food
products and for a variety of industrial pur-
poses,” says Wedegaertner.

But before the oil can be squeezed out,
the linters (the fuzz coating the seed) must
be cut off the seed.

“This is pure cellulose, used for value-
added items such as cellulose acetate,” says
Wedegaertner. “Every single screen on a flat
panel LCD television is made from cellu-
lose acetate. Linters are the purest form of
cellulose of any plant material on the planet.
They are 99.7 percent pure.

“They are also used for cellulose
gums,” he adds. “If you look on the label of
a bottle of pancake syrup, you’ll see cellu-
lose gums listed on the ingredients. Cellu-
lose is also used for products such as photo-
graphic and x-ray film – a cellulose type of
derivative.” There are many products that
include edible and industrial thickeners
made from cotton cellulose, including
toothpaste.

“Cotton is and has been grown as a
food crop,” says Wedegaertner. “The origi-
nal cooking oil 100 years ago was cotton-
seed oil. The brand name Crisco®, originally
developed by Proctor & Gamble, is short for
crystallized cottonseed oil.”

Bill Norman, vice president for Techni-
cal Services at the National Cotton Council

Cotton industry recycles cotton byproducts and waste
by Irwin Rapoport

Continued on Page 5

Cottonseed oil is generated
for use in the food industry.



pendent, to realize its full
potential, pursue strategic
opportunities and continue to
provide excellent products,”
said Rose, who has been with
LETCO since 1991 when
Republic Services purchased
the company. 

“In addition, we see an
opportunity in continuing to
scale the business through the
development of new locations
and select acquisitions. We look
forward to taking advantage of
Hunt’s financial and non-finan-
cial resources,” Rose added in
the initial press statement.

Hunt, which focuses on
middle-market investments in a
variety of industries, also did
not respond to questions about
the acquisition. However, Phil
Arra, president of Hunt, said at
the time of the LETCO acquisi-
tion that the deal was consistent
with the firm‘s investment phi-
losophy. 

“It’s an opportunity to invest
constructively and maximize the
value of a business in transition.
We look forward to working col-

laboratively with management to
maximize the value of LETCO,”
Arra said in the statement. “In
such a fragmented industry,
LETCO will continue to be a
market leader and promote a vari-
ety of green and environmentally
friendly initiatives.”

LETCO and other mulch
and composting companies are
only a small fraction of the $7.2
billion lawn and garden industry,
according to research by Freedo-
nia Group, Inc. in Cleveland.

The market researcher pre-
dicts that demand in the United
States for packaged lawn and gar-
den consumables will grow 4.9
percent annually through 2010.
The research firm said the best
opportunities for new products
are ones that offer convenience
and good performance.

While LETCO is one of the
largest mulch and composting
companies in the country, the
industry remains fragmented,
said Ron Alexander, president of
R. Alexander Associates, Inc., an
environmental consulting firm
that specializes in organics recy-
cling in Apex, North Carolina.

Alexander said there are a
few companies that may try to go

national. But he said that most
companies in the organics recy-
cling industry are still small,
regional players. A big company
involved in composting today is
one that owns two or three facili-
ties, Alexander said. 

This market fragmentation
leaves plenty of room for acquisi-
tions, like the private-equity buy-
out of LETCO, or for regional
players to expand by buying oth-
ers, Alexander said.

This year might turn out to
be more difficult for compost
marketing because of the current
downturn in construction,
Alexander said. Less construc-
tion means less landscaping.

“I think the downturn in the
economy and less building may
hurt us,” he said. 

Last year was also a difficult
one, Alexander said. There was
flooding in parts of the country
and drought conditions in other
regions. “We just had a bad
weather year,” he said.

Despite some of these local-
ized market conditions, Alexan-
der said there are some exciting
developments underway in the
composting market. He said that
mulch and compost is starting to

be used more extensively in envi-
ronmental applications like ero-
sion and sediment control. 

Alexander said the biggest
issue facing the organics recy-
cling market is a general lack of
knowledge about compost and
mulch as well as composting as
an environmental process. “I’m
not sure that as a nation we have
gotten the whole composting
thing dialed in with the American
public, but we need to.”

Of the 245.7 million tons of
municipal solid waste generated

annually, according to the EPA,
yard trimmings and food scraps
constitute 24 percent of the waste
stream. The EPA estimates that
56.9 percent of yard trimmings
are recovered for composting,
while only 2.6 percent of food
waste is currently composted
each year.

The EPA reports that com-
post prices have reached as high
as $26 per ton for landscape
mulch and more than $100 per
ton for high-grade compost,
which is sold at the retail level.
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A DIVISION OF BLUE TEE CORP.
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TITAN MODEL END-DUMP
3/16” Hardox 450 body
Full frame or frameless
Spring or air-ride 
suspensions

Visit www.StecoTrailers.com
and use our

‘Build-A-Trailer’ feature!
Enid, Oklahoma

800-627-8326800-627-8326
www.StecoTrailers.com

50 – 90 cu. yd. 
Models in Stock

EJECTOR TRAILER
100 cu. yds.

Durable Hardox 450 body 

Low maintenance 

Horizontal unloading: No risk of roll-over

I N  S T OCK

SCRAP, CRUSHED CARS, DEMO...
The Perfect Trailer for

The

 on the market.

TOUGHEST TOUGHEST 
TRAILERTRAILER

Plastics Recycling Council Breakfast
    

and an increasingly larger part of the scrap recycling industry. 
Join us at this breakfast as we seek to establish the basic 
structure for a Plastics Recycling Council within the Institute of 

associated with plastics, you are encouraged to attend.

>  www.isri.org/convention to register.
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Finished compost and mulch product — ready for sale.
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including switchgrass or even old tires -
and turns it into synthesis gas, then the
bacteria produce ethanol during the fer-
mentation process.

Using nonfood sources means the
ethanol probably could be produced any-
where.

“This process can be exported all
around the world,” said Mary Beth Stanek,
GM’s director of environmental and ener-
gy policy. “We like the flexibility of that,
and the flexibility of input materials.”

Proponents of the method say it pro-
duces seven times as much energy as it
uses, unlike the nearly dead-even
exchange with normal ethanol. Coskata
officials believe they can extract 100 gal-
lons of ethanol per one dry ton of feed-
stock.

Production costs reportedly would
average only about $1 per gallon, com-
pared with $1.90 to $2 right now for each
gallon of gasoline derived from oil.

“This is the cost structure that will be
realized at the pump,” Roe predicted.

GM, which got on board with an
investment, plans to use the first commer-
cial demonstration in its own vehicles.

Both partners hope they can reach a
capacity for 100 million gallon facilities
within three years. A marketplace priority

is getting more Flexfuel and E-85 pumps,
which serve engines using varying per-
centages of ethanol.

OU and OSU have been working
about seven years on the gasification and
microorganism processes, Huhnke said.

The combined effort so far has pro-
duced only small amounts of actual
ethanol on the experimental level, but
GM’s support and Coskata’s ambition
should rachet up the potential, the OSU
professor noted.

“It’s very early, but we’re confident
that production can be scaled up,” Huhnke
said.

Dear Editor, 
I just read your article in the January

2008 edition of American Recycler. I am
looking for a market for asphalt shingles. I
would love to collect them here at our landfill
recycling dropoff. We have a container ready
to collect them from the roofers, but I can’t
find any takers. We are located at 7224 Divi-
sion Highway, Narvon, Pennsylvania 17555. 

Nancy Fromnick, Chester County
Recycling Coordinator, 610-273-3771 ext.
226

LETTER TO THE EDITOR
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Ask Us About Our Special 
Rubber Processing and 

Carpet Grinders!

GRINDERS, SHREDDERS & GRANULATORS
With over 150 YEARS of continuous service, JORDAN REDUCTION SOLUTIONS —
MITTS AND MERRILL line of size reduction equipment has done it all...

Mitts & Merrill
Quali ty Since 1854

• Rubber — Cured
• Rubber — Uncured
• Plastics/Purgings/Pipe Reclaim
• Textiles
• Organics
• C&D and MSW
• Paper
• Carpet

Shredders
Wire Choppers
Hog Mill Grinders
Open Rotor Granulators
Closed Rotor Granulators

Call Today! 888-733-8248

J RDAN
REDUCTION SOLUTIONS

www.JordanReductionSolutions.com

Completely customize your system
with our in-house engineering and

design services!

A complete line of...

MIGHTY MITE APPLIANCE BALER
Diesel or Electric

Fast cycle time
1 or 2 compression

2 compression makes 
smaller and heavier 

bales
Bale size: 4' x 4' x 3'
Makes 2.5-ton bales

Otoe, NE

     Haag 
Manufacturing Company 402-265-3000 • www.HaagMfg.com

Microbugs
Continued from Page 1

Elmer’s Products, Inc. announced
the launch of a school-based glue bottle
and glue stick recycling program.

Throughout the school year, partici-
pating classrooms collect empty glue
bottles and glue sticks to be recycled. To
reduce the environmental impact, teach-
ers and students are encouraged to cre-
atively use empty boxes in the classroom
as collection boxes. Once a box is full,
teachers seal it, label it as instructed,
take it to the nearest Wal-Mart store and
drop it off to the store greeter between
Earth Day, April 22, 2008, through the
end of the school year.

A survey commissioned for the
Elmer’s teacher’s club found that most
classrooms were recycling newspaper
and aluminum. Of the teachers surveyed,
97 percent wanted to recycle glue bottles
and glue sticks. Furthermore, teachers
said they were using 40 to 60 glue bot-
tles per year in their classroom.

To learn more about the program,
visit www.elmersgluecrew.com. 

Elmer’s Products
launches glue
recycling program

Planet Aid, a non-profit clothes recy-
cler, has entered the Pittsburgh market,
planting its yellow recycling bins through-
out the city and offering residents greater
convenience and more choices when dis-
carding old clothes and other items.

Founded as a Massachusetts non-
profit agency in 1997, Planet Aid has
expanded across the country, collecting,
bundling and selling more than 70 million
pounds of old clothes each year in its
8,500 bins. 

The organization is dedicated to
improving the lives of people in develop-
ing countries in Africa and Asia, along
with protecting the environment and pro-
viding relief aid.

Planet Aid typically forms partner-
ships with local merchants and institutions
that allow it to locate its collection bins on
their sites.

The organization, which plans to put
200 bins around the Pittsburgh area, donat-
ed more than $5 million to worthy devel-
opment programs around the world last
year. Since 2001, it has been a partner with
Johnson & Johnson in support of the fight
against the AIDS epidemic in Southern
Africa.

Planet Aid expands
into Pittsburgh for
clothing recycling
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WE BUY 

CATALYTIC CONVERTERS

American AutoCat Recovery, Inc.
Paul: 917-686-7544     Len: 516-458-6307

101 Ellis Street, Staten Island, NY 10307

Call for Pricing!

We offer our customers:

VERY COMPETITIVE PRICES

FREE PICK-UP SERVICE

THE FAIREST GRADING 
PROCEDURE IN THE INDUSTRY

(NCC), has also been a major voice for recycling
efforts in the cotton industry.

“Cotton is a natural product, and it is biodegrad-
able,” he says, “so it can be recycled into any number
of waste-type products.”

In addition to films, Norman stresses that cotton
cellulose can be used for the production of fine quality
papers and currency, and for industrial grade films to
bind products, including food  such as processed meats

and other products.
The shift to selling

the majority of seed to
dairy farmers as a feed-
stock began in the
1970s.

“We’ve gone from
almost 100 percent
processed seed to about
one third,” says Nor-
man. “That has taken
away some of the uti-
lization of byproducts
from our seed, and with
the movement of much

of our textile industry offshore, particularly in the last
seven to eight years, our raw cotton is now being
shipped overseas to mills and coming back to the
United States as a finished product.”

If the material cannot be recycled, it can also be
used as a fuel source for a mill should there be a
steam requirement. When the lint is separated from
the seed and cleaned, the waste that is generated,

known in the industry as mote, is collected. “Motes
can be processed as textile material for lower-grade
fabric yarn that still has a textile value – it’s all a mat-
ter of integration,” says Norman. “They can be used
for products such as mop yarn and very basic prod-
ucts that are usually made from lower grade waste
fibers.”

While many textile manufacturers have moved
their operations outside the United States, several of
the remaining mills are adjacent to gin mills.

“If it is a vertically integrated mill, once the cotton
is spun into yarn,” says Norman, “it will be sent next
door to either a weaving or knitting facility to produce
cloth.”

The waste from the spinning process – either short
fibers or other materials, is known as foss.
Furthermore, the waste that is generated via a card dur-
ing the combing process which arranges the fibers is
referred to as comber noil. It is a fiber that contains bits
of plant material that can either be re-entrained to man-
ufacture a lower-grade product in the mill or will be
baled for sale to another mill that could use that materi-
al, which is usually combined with a similar type of
mote.

“It’s all about what is the end product,” says Nor-
man. “If it is not available for textile grade use, it can
then go into the cellulose pulp market. Because it is
pure cellulose, there are several companies around the
world that use it.”

Once the cotton is sent to the knitting and weav-
ing mills, there is very little leftover material.

“Hopefully this is the case because the bulk of the
expense of that process is the raw material,” says Nor-
man, “so every percentage that you can utilize directly

affects the bottom line and our mills are very efficient
in utilizing all the product.

Cotton production in the U.S. has remained strong,
with 22 million bales produced in 2006 and 23 million
in 2005. In essence, as long as cotton is grown in such
large volumes annually, it is a renewable resource that
manufacturers and recyclers can rely upon.

Norman stresses that gin mills and knitting and
weaving mills, be they domestic or foreign, take recy-
cling seriously.

“For a textile mill to be competitive,” he says,
“their percent utilization
of raw material has to be
extremely high. If there
is any waste that finds
its way into a landfill,
it’s because someone
didn’t sell it. There are
uses for every bit of
waste if you so choose.
The textile markets are
so competitive that
every penny that can be
obtained in the form of
product or byproduct is
very important.”

But Norman notes that the cotton industry is not
seeking government legislation or tax credits and
grants for recycling.

“Because the tradition has been to recycle in the
first place, there is not much that a grant could do,” he
says. “The industry, from the farm gate to the spinning
and textile mills, has been a long-time recycler and uti-
lizer of waste products.”

Tom Wedegaertner Bill Norman

Cotton Continued from Page 2

TAYLOR MACHINERY CORPORATION

    RD-16 STATIONARY     RD-16 STATIONARY 
ALUMINUM CAN DENSIFIERALUMINUM CAN DENSIFIER

859-548-2153
Cell 606-521-6432  •  Lancaster, Kentucky  •  triple12@alltel.net

Electric
220 single-phase or 3-phase power 
Magnetic Separator

Shear Bar for Cutting Aluminum
Produces 35 lb. Bales
Bales are 10” x 14” x 16”

Call us at 859-548-2153 or see the RD-16 at 
www.TaylorMachineryCorp.com

NEW

CALL FOR

MORE DETAILS!

The RD-16 stationary aluminum can densifier 
can be used for baling aluminum cans, other 

aluminum products and even steel cans. 
This is one piece of machinery that you need to see!
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WEDELIVER!

T: 800-509-8333 / 507-932-5683
F: 507-932-5951

fergusonenterprises@msn.com
VIEW LOADERS ONLINE:

www.ferguson-trailersales.com

15’ Car Handling

FORKS  
$5,550

QUALITYQUALITY,  ,  USED WHEEL LOADERSUSED WHEEL LOADERS
PRICED WITH BUCKET AND YOUR CHOICE OF FORKSPRICED WITH BUCKET AND YOUR CHOICE OF FORKS

6’ Car Crushing

FORKS  
$4,450

FIAT 
ALLIS
FR12
WHEEL 
LOADER
$26,900

Good shape and runner, 120-h.p., Fiat diesel, cab heat,
quick attach, 2.5 bucket, 5½ forks, 12 fork extensions.

FIAT ALLIS 645
WHEEL LOADER >>>> $18,900
Good shape and runner,  6 forks and
3 yd. bucket, cab heat, ready to work.

FIAT ALLIS 545B
WHEEL LOADER >>>> $19,500
Good shape and runner,  solid tires,
2 yd. bucket and forks.

SNOW PUSHERS AVAILABLE!
Call for pricing.

The Recycling Association of Min-
nesota (RAM) launched a new recycling
program called “Run In & Recycle.”  

The program is a unique partnership
to promote recycling shoes. Minnesota’s
first ongoing retailer shoe recycling pro-
gram “Run In and Recycle” started in
January at the Bloomington REI store
and the Carver County Environmental
Center. Collection bins are available for
customers to bring in their old, unwant-
ed footwear for recycling. 

The shoes will be ground up and
turned into sorbent material for oil spill
cleanup kits to be used around the world,
keeping parks, trails and waterways
clean and beautiful for outdoor enthusi-
asts everywhere.

Currently, Minnesota recycles
approximately 40% of its waste. Shoes
are often overlooked which can be
reused or recycled into new and highly
useful products. 

“The “Run in and Recycle” pro-
gram is a unique opportunity for Min-
nesotans to recycle more,” stated Maggie
Mattacola, Recycle MORE Minnesota
campaign manager for the Recycling
Association of Minnesota.  

The footwear collected will be
processed by Wipers Recycling in
Maplewood, Minnesota where they will
be ground up and remanufactured into
the oil spill clean up kits.

Any type of footwear can be recy-
cled including flip flops, tennis shoes,
hiking boots, dress shoes, shoes with
heels, leather shoes, rollerblades, ice
skates and much more. 

For information, visit www.Wipers
Recycling.com.

Shoe recycling
program gets
running start

California’s increased
beverage container refunds
bring more returns

An increase in the refund available
for empty beverage containers prompted
Californians to achieve a significant
jump in recycling in the first half of
2007. In the process, they also created a
substantial environmental benefit,
according to a new report just released
by the state Department of Conservation.

The six-month Report of Beverage
Container Recycling & Significant Car-
bon Reductions shows California’s bev-
erage container recycling rate rose six
percentage points, to 71 percent, from
January-June 2007. By recycling billions
of aluminum cans, glass and plastic bot-
tles during that time, Californians
decreased greenhouse gas emissions
equivalent to removing 230,000 passen-
ger cars from the roadways for a year.

The DOC compared the recycling
rate of the first six months of 2006 and
the first six months of 2007 to determine
the beverage container recycling rate
change.

Each year, the report says, Califor-
nia consumes 657 million barrels of oil
and emits 492 million metric tons of
greenhouse gas. By recycling nearly 7

billion beverage containers from Janu-
ary-June, Californians saved the equiva-
lent of 2.5 million barrels of oil, and
reduced emissions equivalent to 293,000
metric tons of carbon related to green-
house gas.

The increase in California Refund
Value took effect on January 1, 2007,
and raised the refund consumers receive
for each beverage container from $.04 to
a $.05 for containers less than 24 ounces
and $.08 to $.10 for containers 24
ounces and larger. Assembly Bill 3056
also provided funding for a statewide
marketing campaign to educate Califor-
nians about CRV and to promote recy-
cling awareness and participation.

Most beverages packaged in glass,
aluminum and plastic, such as soft
drinks, water, beer, sports drinks, juices
and coffee and tea drinks, are included
in the CRV program. Notable exceptions
are milk, wine and distilled spirits.

All aspects of the state’s beverage
container recycling program are paid for
with unclaimed refunds of CRV bever-
age containers, at no cost to the state’s
general fund.

Sonoco Recycling
opens facility in
North Charleston

Sonoco has relocated its Charleston,
South Carolina, recycling operation to a
new, state-of-the-art materials recycling
facility 1.5 miles away at 2025 Tellico
Road in North Charleston.

“Our new North Charleston facility
is larger—a nearly 30,000 square foot
building on a 5-acre site—and much
more efficient than our former location,”
said Myles Cohen, vice president and
general manager of Sonoco Recycling,
the Sonoco business unit formerly
known as Paper Stock Dealers.

Sonoco Recycling’s new Charleston
facility accepts and processes most cor-
rugated boxes and other grades of paper
materials, metals and plastics, and will
have an annual recycling capability of
approximately one-quarter of a billion
pounds of recyclable materials. The
facility accepts curbside material deliv-
ered by the public and offers flatbed pick
up of baled material, van service for
loose, palletized or baled material and
roll-off service for 30- and 40-yard open
and closed top containers. 

Sonoco, which processes and uses
many of these recycled materials to pro-
duce recycled paperboard at its South
Carolina paper mills, then uses that
paperboard to produce new consumer
and industrial packaging, making Sono-
co one of the few cradle-to-cradle sup-
pliers of packaging in the industry.

Word Fact: There is a seven letter
word in the English language that con-
tains ten words without rearranging any
of its letters, "therein": the, there, he, in,
rein, her, here, ere, therein, herein.
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New Jersey DEP plays key role
in preserving Gloucester forest 

New Jersey’s Department of Envi-
ronmental Protection has played a cru-
cial role in the preservation of an ecolog-
ically important forest in Gloucester
County by providing $800,000 for the
acquisition of the 100 acre tract, DEP
Commissioner Lisa P. Jackson has
announced. 

Of the total purchase price,
$400,000 comes from a natural resource
damage settlement DEP reached with
Chemical Leaman Tank Lines, a chemi-
cal trailer-truck washing operation in
Logan Township that is now undergoing
cleanup as a federal Superfund site. The
$400,000 balance was provided as a
matching grant from the DEP’s Green
Acres program. 

The forest, known as the Daniels
property for its longtime owners, is
located along Harrisonville-Ferrell Road
in South Harrison Township. Bruce and
Jane Daniels retain life rights to a house
and eight-acre pasture and will continue
to live on the property.

The South Jersey Land and Water
Trust, a nonprofit conservation group,
acquired the land with the state money and
is turning it over to the New Jersey Con-
servation Foundation. The foundation will
manage the land as a regional hub in its
Garden State Greenway project, a
statewide network of interconnected parks,
trails, natural areas, and historic places.

The tract consists predominantly of
mixed hardwood forest and forested
wetlands dominated by red maple, sweet
gum and black gum. 

Instrumental to preservation of the
forest was the availability of money
from a major settlement reached several
years ago by the DEP’s Office of Natural
Resource Restoration. Working in coop-
eration with the U.S. Fish and Wildlife
Service, the Office of Natural Resource
Restoration won compensation for eco-
logical damage to the Cedar Swamp
wetland complex caused by operations
at Chemical Leaman Tank Lines several
decades ago.

San Diego nonprofits working to
improve the environment are the recipients
of the first and largest set of environmental
grants provided by the Bank of America
Charitable Foundation in California, since
announcing its $20 billion Environmental
Initiative to reduce climate change. 

The four Bank of America Charitable
Foundation green grants are:

•$250,000 to the San Diego Founda-
tion’s Climate Initiative to develop policy
solutions at the local government and
grassroots level that curb global warming,
and generate public awareness around cli-
mate change. 

•$100,000 to the San Diego Regional
Economic Development Corporation to
promote environmentally sustainable prac-
tices in the business community and devel-
op a Clean Technology business cluster,
proposed last Spring by Mayor Sanders.

•$100,000 to La Maestra Community
Health Center for the construction of a
green-built, LEED Gold certified health
center in City Heights.

•$50,000 for the California Center for
Sustainable Energy to offer workshops for
residents to make changes in their daily
routines to mitigate climate change, and to
provide residential green-building assis-
tance, particularly in the rebuilding follow-
ing the recent wildfires. 

The $20 billion environmental initia-
tive announced in March 2007 encourages
development of environmentally sustain-
able business practices through lending,
investing, philanthropy and the creation of
new products and services. The first signif-
icant investments under this plan were in
California, from outfitting the largest solar
K-12 school program in the nation, to pre-
serving redwood forests.

California nonprofits
receive grants 

The last of the 76 turbines in the
first-phase development of Portland
General Electric Company (PGE) are
online at Biglow Canyon Wind Farm in
Sherman County, Oregon. 

PGE broke ground on the project in
February of 2007, and the first turbines
began generating electricity for cus-
tomers in October. 

PGE’s first, wholly owned and oper-
ated wind farm has an installed capacity
of 125 megawatts of electricity - enough
to power about 34,000 homes. Addition-
al phases planned for construction in
2009 and 2010 are expected to bring the
facility’s total generating capacity to
between 400 and 450 megawatts. 

PGE estimated costs of between
$255 million and $265 million to
acquire turbines and construct the first
phase of Biglow Canyon. 

Although wrap-up work and final
accounting is still underway, overall
project costs are expected to remain
within that range. 

Part of the cost of the project is
being offset by the Energy Trust of Ore-
gon, Inc., which is contributing $6 mil-
lion. 

In addition to generating power for
PGE customers, the wind farm is expect-
ed to create jobs, provide income for
local businesses, generate future tax rev-
enues, and provide easement payments
to landowners. 

The Biglow Canyon project was
developed by Orion Energy LLC and is
being built by PGE, which will own and
operate the project. 

PGE completes
first phase of
wind farm

Northeast Resource Recovery
Association offers compost bins 

The Northeast Resource Recovery
Association (NRRA) has been helping
member municipalities and businesses
advance their recycling efforts for over
26 years. 

It is estimated that 25% of an aver-
age household’s waste contains kitchen
scraps and yard trimmings. This material
can readily be composted instead of
thrown into landfills or burned at an
incineration facility.

Utilizing the principal of cooperative
purchasing, the NRRA is able to offer par-
ticipating groups high quality Earth
Machine compost bins for less than half
the retail price. The 80 gallon bins, which
are made of 100% recycled plastic, enable
residents to convert leaves, grass and table
scraps into garden soil. 

Visit www.nrra.net for information
and consider coordinating the sale for your
town.
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The Car, Can & Appliance Condensing Experts
Otoe, NE

Haag Manufacturing Company

www.HaagMfg.com

with the ABS-450 CAN DENSIFIER

Increase the value of your
aluminum and tin

402-269-5426 or 402-265-3000

The portable model is powered by gas, the stationary model by 220 electric.
It makes 450 to 500 30-pound bales per hour.

A magnetic sorting table dumps loads directly into the hopper.  
The ABS-450 has a hydraulic shear for aluminum extrusions and tin cans.

Also have an AB-250 Can Densifier — Call for more details!

The Bob Ray Company started in
1960 as a general tree care company,
according to Tee Ray, whose father
started the company. Ray said that the
company did “everything from plant
health care to trimming and removals.”
About a dozen years ago, the company
got into the land clearing business in
addition to tree care.

Ray took over running the busi-
ness from his father in 1985 and
bought it from him in 1992. While the
company still does tree care and land
clearing, it has since expanded to
include processing and hauling green
waste materials. “There’s no job too
small, no tree too tall,” Ray said,
explaining that they’re just as willing
to trim a small pine tree as they are to
clear 1,000 acres of land. 

Ray said the company hasn’t real-
ly changed over the years, it has just
grown. While the original business
remains, the needs of the business
spawned new opportunities. The land
clearing business created a lot of
byproducts, and recycling was the
opportunity. It wasn’t long ago that
only 10 percent was being recycled,
and now, Ray said, “we recycle every
bit of our byproducts.”

The first priority when clearing
land is to sell usable logs for use as
lumber. Next, material is ground for
use as biofuel. “A minimum of 52,000
tons of material goes to co-generate
electricity,” Ray said. What’s left is
marketed as mulch. The total that gets
recycled is “well over 100,000 tons per
year.”

“We needed a spot to segregate
this material,” Ray said, and that gave
the company a place where they could
also accept green waste from outside
sources. “We had to start a trucking
company to haul all of our products,”
Ray continued. That company is called
Chip Trucking. The company that
recycles the byproducts and sells
mulch and compost is Natural Prod-
ucts.

“We have a retail lot to sell
mulch,” Ray said, and for nurseries and
landscape companies, there is bulk
delivery service. None of the product is
bagged or packaged. “All of our mate-
rials are in bulk. We do things in a big
way with big equipment and few peo-
ple.”

The few people Ray employs –
under fifty all together – tend to be
loyal to the company. “Turnover is
minimal,” Ray said. “We just keep

adding on. We don’t have a problem
finding good employees.”

Some of his employees have been
with the company for over 20 years. “I
wouldn’t trade one person that works
for me,” Ray said. His policy is to treat
people with respect, and for them to
understand that “everybody’s job has a
meaning.” No matter who it is, or what
job they do, their work is important.

The challenges in his job, accord-
ing to Ray, are cutting costs and find-
ing markets for the byproducts. “The
demands for fuel and the price for
petroleum makes our material more
valuable,” Ray said. While the power
companies in the area tend to burn
coal, Ray sells his material to local
corporations who burn his fuel in their
furnaces, rather than using natural gas. 

Ray would like to see the power
companies change their strategies for
fuel consumption by “using a byprod-
uct first and dipping into a natural
resource second.” While he doesn’t
expect that to happen soon in his area
because coal is a local commodity, he
anticipates that there will be a bigger
need for biofuels in the future. He also
appreciates the opportunities that exist
now.

“I tell everyone that I look forward
to going to work every day,” Ray said.
“I love my job. To me it’s like a sport –
having a good head coach and putting
a team together.” The team includes
customers. “We build relationships,”
he said, “Service and relationships.”

A Closer Look
by Donna Currie

Bob Ray Company, Inc.
Tee Ray, President • 502-425-7654

Tee Ray

METALS
Scrap metal salvage
puts Iraqis to work

Fourteen Iraqis reported for work in
the Defense Reutilization Material
Office yard to begin reducing damaged
and unusable vehicles into scrap metal
that will be sold to an outside business
and eventually find its way into an Iraqi
foundry. 

Since arriving in Iraq, the 2nd
Stryker Cavalry Regiment’s Regimental
Support Squadron “Muleskinners” has
worked with the Iraqi Business and
Industrial Zone and the Defense Reuti-
lization and Marketing Service to bring
about the employment opportunity. 

A signing ceremony at the Defense
Reutilization and Marketing Office
(DRMO) in October marked the start of
a Multi-National Force - Iraq initiative
to provide jobs for area citizens. The
DRMO received tools, hired employees
and established facilities in preparation
for the late December opening. 

On the first day of operations, recent-
ly trained Iraqis met with personnel from

the Regimental Support Squadron, 2nd
Stryker Cavalry Regiment. The military
unit will provide the Iraqi workers with
technical oversight, escort and transporta-
tion support. 

“This is getting the Iraqis one step
closer to standing on their own,” said
Army Spc. Robert Edsel from Snellville,
Georgia, the inspector of the demilita-
rized vehicles and the escort for the
Iraqis. As part of the growing effort to
encourage partnership with the Iraqi
people in rebuilding their country, the
troopers will work as facilitators with
the work force. 

The soldiers attended a week of
training taught by Defense Reutilization
and Marketing Service representatives.
Team members have also undergone
security and escort training. They’ve
also received cultural awareness training
and learned about their Iraqi counter-
parts in weekly group meetings. 

“The Iraqi people want to succeed,
and they are looking to us for help,” said

by Major Charles Rote, USA

Continued on Page 9
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Scrap Metals

MarketWatch

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transac-
tions throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable)
prior to publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may
not be consistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a
chance for human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of
the information provided, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or
damage resulting from errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

1 2

3 5

4

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5

#1 Bushelings per gross ton $270.00 $215.00 $245.00 $280.00 $298.00

#1 Bundles per gross ton 260.00 210.00 238.00 272.00 283.00

Plate and Structural per gross ton 245.00 207.00 194.00 250.00 263.00

#1 & 2 Mixed Steel per gross ton 239.00 193.00 189.00 227.00 275.00

Shredder Bundles (t in) per gross ton 195.00 190.00 172.00 200.00 216.00

Crushed Auto Bodies per gross ton 182.00 195.00 159.00 195.00 214.00

Steel Turnings per pound — 185.00 178.00 160.00 243.00

#1 Copper per pound 2.84 2.59 2.58 2.75 2.67

#2 Copper per pound 2.75 2.43 2.48 2.61 2.49

Aluminum Cans per pound .65 .69 .71 .73 .65

Auto Radiators per pound 1.65 1.71 1.68 1.72 1.66

Aluminum Core Radiators per pound .72 .61 .60 .70 .90

Heater Cores per pound 1.35 .85 1.75 1.64 1.31

Stainless Steel per pound .97 .76 .92 .99 1.10
All prices are expressed in USD. Printed as a reader service only.

PAYING 
TOP DOLLAR 

FOR:

PROMPT PAYMENTS

BX CABLES

SEALED UNITS

ELECTRIC MOTORS

SHREDDED STEEL
  & HMS

MILESTONE 
METALS,

 INC.

10332 Main St., Suite 144, Fairfax, VA 22030

Call Ram
703.222.0074

Cell: 571.228.9426
FAX: 703.222.0991

milestone100@aol.com

METALS

Iraqis

Capt. Derek Hoffman, from Yelm, Wash-
ington, the Regimental Support
Squadron’s maintenance troop com-
mander. “By understanding this and
their needs, we can provide the most
effective assistance.” 

The goal is to build solid and stable
Iraqi businesses capable of working with
the United States and Iraqi armies to
provide logistics support.

After their initial reception, orienta-
tion, safety courses, and demonstrations,
the Iraqi team managed to demilitarize
16 Humvee turrets in just hours. When
they reach full capacity, they should be
able to process several quarter-ton trucks
or equivalent vehicles daily, officials
said. 

Continued from Page 8

An Iraqi worker demilitarizes an old Iraqi
army vehicle as part of a combined
effort to put Iraqis to work.

PHOTO BY CAPT. DEREK HOFFMAN

Interseroh enters United States
steel recycling market

Following a cooperative agreement
on a strategic alliance signed in April
2007, Interseroh exercised its option to
acquire a 25 percent share in the United
States steel recycling and scrap trading
company, ProTrade Group LLC, Hudson,
Ohio. Last year’s cooperation agreement
allows for the share to be increased to 75
percent in the medium term.

This enables Interseroh’s steel and
metals recycling segment to enter the

United States steel scrap market - with a
volume of approximately 60 million tons
per year - the world’s largest. 

Around 50 sites are, at present, part of
the steel and metals recycling segment of
the group, active predominantly in Ger-
many, Poland and the Netherlands. The
activities of this segment are managed by
Interseroh Hansa Recycling GmbH in
Dortmund, Germany. 



Source:  U.S. Dept. of Commerce, Bureau of the Census
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS BY COUNTRY OF ORIGIN
(Thousands of Net Tons)

Prelim 
Nov 2007

Oct
2007

November
2006

Nov 2007 vs.
Oct 2007

% Change

Nov 2007 vs.
Nov 2006
% Change

Canada 511 515 434 -.08% 17.8%

China 309 306 533 1.1% -42.0%

South Korea 176 161 166 9.3% 6.0%

Mexico 127 128 188 -0.8% -32.2%

Japan 106 109 100 -2.9% 6.0%

Germany 80 95 102 -15.7% -21.7%

Netherlands 78 49 67 59.2% 15.8%

India 59 80 96 -25.6% -38.3%

Australia 54 20 33 168.5% 62.7%

United Kingdom 49 39 49 27.0% 0.3%

All Others 373 435 1,026 -14.4% -63.7%

Total        1,922 1,937 2,794 -0.8% -31.2%

Your source for 
solid skid steer tires & 

solid loader tires!

800-445-6647
www.AdvanceTires.com

SOFT RIDING • DURABLE

ADVANCE TIRE IN
C
.

TY Cushion 
Solids

METALS
November steel shipments up
8.7 percent from last year

The American Iron and Steel Insti-
tute (AISI) reported that for the month
of November 2007, United States steel
mills shipped 8,683,000 net tons, an 8.7
percent increase from the 7,991,000 net
tons shipped in November 2006 and a
6.0 percent decrease from the 9,238,000
net tons shipped in the previous month,
October 2007.  

A year-to-year comparison of year-
to-date shipments shows the following
changes within major market classifica-
tions: service centers and distributors,
down 9.4 percent; automotive, up 0.5
percent; construction and contractors’
products, down 3.0 percent; and oil and
gas, down 9.2 percent.

China remains main offshore
supplier of finished steel 

Based on preliminary Census Bureau
data, the American Iron and Steel Institute
(AISI) reported that the United States
imported a total of 2,280,000 net tons
(NT) of steel in November 2007, including
1,922,000 NT of finished steel (down 18
percent and down 1 percent, respectively,
vs. October final data). While overall
imports year-to-date (YTD) have declined
vs. the all-time record year of 2006, total
and finished steel imports YTD, on an
annualized basis, remain up 6 percent and
8 percent, respectively, vs. 2005, which
itself saw elevated import levels.  

Among the finished steel products
showing large increases in November
2007 vs. the prior month were: oil country
goods (up 46 percent), bars-light shapes
finished (up 40 percent) and hot-rolled
sheets (up 38 percent). China continues to
dominate imports of pipe and tube prod-
ucts through the first 11 months of 2007.
In November, the three largest suppliers of
finished steel from offshore were all from
Asia — China (309,000 NT, up 1 percent
vs. October), South Korea (176,000 NT,
up 9 percent) and Japan (106,000 NT,
down 3 percent). 

We’ve

Moved!

This is offic
ial notice

of our new address! 

Please record the new

address on the reverse

side as well as our new

telephone numbers.

To ensure you continue receiving your copy of
American Recycler, please notify us as soon as
you have your forwarding information available.

Send changes to Circulation, American Recycler, 118 E. Third St, Ste A,
Perrysburg, OH 43551, visit AmericanRecycler.com and select ‘Update
Subscription’ from the menu.

Moving soon?

ArcelorMittal to build steel plant in Russia
ArcelorMittal announced that it has

signed an agreement with the adminis-
tration of the Tver region in Russia that
will lead to the creation of a greenfield
long carbon steel production unit.

The agreement was with the gover-
nor of the Tver oblast, Dmitry Zelenin. 

The objective of the agreement is to
make available to ArcelorMittal the land

required to build a steel complex con-
sisting of an electric arc furnace (EAF),
with a capacity of one million tons of
steel, and of two bar mills. The steel
complex will be built in two phases.

Work on the site will start during
the second quarter of 2008 and commis-
sioning of the mill is scheduled for the
beginning of 2010. 

BUILT-RITE Heavy-Duty Rim Crushers

******We also make single RAM and truck rim crushers!*******

BUILT-RITE MFG. CORP

Highway towable

Extra heavy-duty 
1½” thick top plate

Crush and remove
 rims in one stroke

Also in stock:
Model 3RG, 24 hp Honda will crush up to 120 rims/hour

Model 3RD, 33.5 hp Kubota will crush up to180 rims/hour

WILL CRUSH up to 180 RIMS per HOUR!

800.757.2520  •  www.built-rite.com
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American exports of recycled paper
remain strong and initiatives to meet that
demand are being developed and dis-
cussed. The nation uses an enormous
amount of paper annually and more than
50 percent is recovered through recy-
cling programs.

Cathy Foley, vice president of the
American Forest & Paper Association’s
(AF&PA) Paper Sector, is keen to see
recycling rates remain strong and
devotes a good percentage of her time
and effort promoting recycling.

ON TOPIC Q & A
by Irwin Rapoport

Answer: Data from the annual AF&PA
Capacity Report is used to determine the
recovery rate, and will be available in late
March. All indicators suggest that paper
recovery rates remain at their highest lev-
els to date.

Question: A record collection rate for
paper recycling was achieved in 2006 in
the United States.  Will this be repeated
in 2007 or are you expecting an even
higher rate?

High paper recycling rates important to AF&PA

Answer: In 2006, 49 percent of printing-
writing papers were recovered for recy-
cling, indicating an opportunity for us to
do more in this area. There are often
challenges around office recycling,
including multi-tenant buildings, different
haulers for different buildings in the same
area, and education about what can and
cannot be recycled.  

AF&PA is working with our partner organ-
izations to support pilot office recycling
programs that can be replicated around
the country.

Question: Are government, commercial
and institutional offices doing their part
to maximize paper recycling and if not,
what more should they be doing?

Answer: Paper recycling is a true suc-
cess story in that it is a voluntary action
that millions of Americans take part in
daily. Further, while once a small effort

Question: Would you endorse an up-
front fee on the purchase of paper prod-
ucts to ensure that funding is available
to finance paper recycling programs and
in particular, education programs geared
towards adults and children?

Cathy Foley

WOOD/PAPER

Answer: According to the latest AF&PA
Community Survey (conducted in 2004),
86 percent of the population has access
to curbside or drop-off paper and paper-
board recycling programs. That survey is
currently being updated, and results will
be available in late spring.

This widespread availability of paper
recycling programs has certainly helped
us achieve record high recovery rates
nationwide. In order to continue to
increase recovery, AF&PA works in part-
nership with organizations including the
United States Environmental Protection
Agency and Keep America Beautiful to
educate targeted audiences about the
need for increased recovery. We also
highlight successful school, college/uni-
versity, business, and community recy-
cling programs through the AF&PA Recy-
cling Awards.

Question: What are the challenges
concerning the collection of paper prod-
ucts and what is being done to maxi-
mize collection?

Answer: AF&PA does not have data on
levels of contamination at various recy-
cling outlets. Communication and educa-
tion about the expectations for fiber being
collected for recovery and reports on
what is actually being collected can be
extremely useful in continuing efforts to
maintain high quality.

Question: How much paper is lost due
to contamination at the curbside and
commercial recycling stage and how
can this be avoided? Are serious
attempts being made by solid waste
agencies to reduce this contamination?

that was undertaken simply because of
the environmental benefits, paper recy-
cling has now become a significant and
global industry. AF&PA has long advocat-
ed that markets should be the driver
behind paper recovery and recycling.

SP Newsprint Co. has entered into
an agreement with certain affiliates of
Peter Brant, who is the controlling
shareholder of White Birch Paper Com-
pany, to be acquired for $350 million in
an all-cash transaction. Pending the
receipt of regulatory approval, the acqui-
sition is expected to close during the first
four months of 2008. Subject to obtain-
ing certain consents, it is expected that
SP Newsprint will become a subsidiary
of White Birch Paper.

White Birch acquires
SP Newsprint Co. 

Progress Energy Florida (PEF) has
signed another contract with Biomass
Gas & Electric LLC (BG&E) to pur-
chase electricity from a second waste-
wood biomass plant planned for Florida.

BG&E, based in Atlanta, Georgia,
plans to build a power plant in north or
Central Florida that will use waste wood
products — such as yard trimmings, tree
bark and wood knots from paper mills
— to create electricity. It would generate
about 75 megawatts, or enough electrici-
ty to power 46,000 homes. 

The plant is expected to avoid the
need to burn nearly 5 million tons of
coal over the 20-year life of the contract.
It would be identical to BG&E’s waste-
wood plant announced in July. Progress
Energy Florida agreed to buy the output
of that plant as well.

The plant will use gasification to
create electricity. Projected commercial
operation is expected to begin in June
2011, about six months after the first
waste-wood plant. In total, BG&E has
four biomass power plants planned for
construction in the next four years.

The contract will be filed for con-
sideration with the Florida Public Serv-
ice Commission (PSC). The company
seeks PSC approval of the contract and
certification of the proposed plant as a
qualifying facility under Florida laws
and regulations that encourage renew-
able energy.

Progress Energy
Florida contracts
for second waste
wood plant 
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Any product that makes small prob-
lems of big problems gets a warm wel-
come from recyclers. Assisted by rising
interest in biomass and waste-as-fuel,
manufacturers of wood and green waste
grinders are seeing good demand for their
products.

Wood grinders come in two main ver-
sions, a gravity-fed tub design or the
increasingly popular horizontal grinder.
Horizontal grinders appeal partly because
of safety. They are seen as less likely to
accidentally throw material out, presenting
a hazard to operators, than gravity-fed tub
grinders. This is particularly important in
recycling yards and landfills where there
may be more people around than in land-
clearing applications. As wood and green
waste recycling heats up, horizontal
machines are getting a ready reception. 

At DuraTech Industries International,
Inc. in Jamestown, North Dakota, market-
ing manager Al Goehring says the compa-
ny has added horizontal grinders to its
main line of tub models. DuraTech’s
smallest, the 2009, powers a 9 foot tub
with a 325 horsepower diesel engine. It
can be trailer or track mounted. The 3010
is 475 or 540 horsepower with a 10 foot
tub and can be configured in track or trail-
er versions with a grapple loader option on
the fifth-wheel model. The 4012’s 950
horsepower engine turns a 12 foot tub and
can be configured with tracks and, on the
trailer model, a grapple loader. DuraTech’s
newest 9564 horizontal grinder employs a
950 horsepower motor and 64 inch ham-
mer mill unit.

DuraTech’s larger grinders offer an
oscillating unloading conveyer. “That
means the conveyer not only goes up and
down to build the piles, but it also goes left
and right, so you don’t have to move the

unit as often or have another machine take
away the product,” Goehring says.
DuraTech has also gone to completely
enclosed engine units, using technology
developed for agricultural combines. “It
reduces the amount of debris and dust and
stuff that gets into the engine, which
reduces maintenance,” Goehring says.

To traditional markets such as land
cleaning and municipal landfills, grinder
makers are adding wood reduction for bio-
mass and fuel. “That’s probably the
newest market,” Goehring says. “Every-
body’s concerned about that. We’re start-
ing to see more and more of the wood
being recycled going into that type of
activity.”

At Peterson Pacific Corp. in Eugene,
Oregon, marketing manager Dave Benton
says their 4710B Track Mounted Heavy-
Duty Horizontal Grinder is the most popu-
lar for recycling. Its 630 to 765 horse-
power diesel engine options and 18 inch
ground clearance suit it for land clearing at
volumes up to 350 cubic yards per hour,
Benton says. 

In addition to the mid-range 4710B,
Peterson recently introduced the 5710C, a
1,050 horsepower track-mounted machine
with a spiral stump splitter that can reduce
large stumps to grindable size. In March,
Peterson will introduce the model 2710 for
smaller operations. Newer models have a
revised release system to protect against
damage from contaminants such as large
pieces of steel. 

Track-mounted models are Peterson’s
best sellers because they require less sup-
port equipment such as trucks and loaders
and cost less to operate. “You’re moving
the machine to the pile instead of the pile
to the machine,” Benton says. “Typically
the availability of the track-mount

machine is at least 10 percent higher than
trailer mount, so the track-mount
machines are actually cheaper per ton pro-
duced.”

Peterson is experiencing healthy
demand. “We sell a lot of equipment to the
municipal and private recycling yards col-
lecting green waste and various types of
woods and that goes into various products
including compost and fuel,” Benton says.

Burrows Enterprises, Inc. in Greeley,
Colorado, has a niche among recyclers
looking for low-cost tub grinders that
operate from power take offs on other
machinery, typically farm tractors. The
company offers standard and low profile
models capable of producing 5 to 40 tons
per hour, depending on material input and
output. 

President Royal Burrows says, “Prob-
ably most of our sales in recycling would
be rose grower and flower growers and
nurseries where they want to recycle all
their own trimmings and waste.” Typically,
these users are grinding nursery and
orchard trimmings to create compost,
mulch or potting soil for use in their own
yards.

The company also sells its RotoTub
grinders for composting. “Probably the
biggest one would be for composting
applications where they end up with a
source of composting, like sludge from
city sewage plant residue, but they need a
certain amount of carbon in there and an
air source to keep it fluffy so instead of
having a mud product you have air and
something to help the bacteria break it
down,” Burrows says. 

After venturing into sales to more
intensive wood recyclers several years
ago, Burrows got out of that market due to
maintenance concerns when their

machines were used in municipal landfills.
“Anything that’s wet or has a lot of leaf to
it, we grind better than anyone else on the
market,” he says. “A lot of these guys want
machines that do it all, they want to be
able to put in big tree stumps, and we
don’t do that.”

Nowadays, in addition to their nurs-
ery niches, Burrows is seeing strong
demand from cattle feeding operations
where users grind up baled corn stalks or
hay and mix with chopped silage and
other feedstocks. “We can’t build them
fast enough for the orders coming in,”
Burrows said.

Wood Grinders
by Mark Henricks
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Manufacturer List

Morbark, Inc.
Dan Brandon
800-233-6065
www.morbark.com

Burrows Enterprises, Inc.
Royal Burrows
800-724-5498
www.rotogrind.com

CW Mill Equipment Co., Inc.
Tim Wenger
800-743-3491
www.hogzilla.com

Diamond Z Manufacturing
Pat Crawford
800-949-2383
www.diamondz.com

DuraTech Industries International, Inc.
Al Goehring
888-210-0902
www.duratechindustries.net

Green Jobsites, LLC.
Roy Salsich
678-569-0385
www.grindzilla.com

Peterson Pacific Corp.
Dave Benton
800-269-6520
www.petersoncorp.com

Rotochopper, Inc.
Monte Hight
320-548-3586
www.rotochopper.com

Vermeer Manufacturing Co.
Mike Byram
888-837-6337
www.Vermeer.com

West Salem Machinery
Mark Lyman
800-722-3530
www.westsalem.com

Rotochopper, Inc.

Green Jobsites, LLC.

Why haul materials to the landfill when Grindzilla™ can take care of them on-site? 
Grindzilla grinds up these products for use in a host of applications.

678-569-0385 x227 • www.grindzilla.com • info@grindzilla.com
GREEN JOBSITES, LLC

Wood • Plastics • C&D • Tires
YOUR MOBILE GRINDING SOLUTION!

DuraTech Industries International, Inc.



A bill that would have required the
California Department of Transportation
(Caltrans) to purchase one million tons
of compost annually by 2010 for erosion
control in order to have “green” high-
ways failed to make it past the state leg-
islature and consequently was dropped
last summer by its sponsors.

The original bill (SB 697) to pur-
chase the compost was introduced by
Senator Patricia Wiggins (D-Santa
Rosa) in early 2007.

A compromise bill language also
failed to gather legislative support due to
Caltrans opposition.

The compromise called for Caltrans
to report to the legislature by April 1,
2009 on the amount of compost, pesti-
cides, chemical fertilizers, mulch, and
other products for landscape mainte-
nance and erosion control used over the
past five years.

Caltrans would have also been
required to develop a 10 year plan by
April 1, 2009 to increase the use of
mulch, compost, and mulch products in
the state’s highway landscape mainte-
nance program, while phasing out the
use of pesticides and chemical fertiliz-
ers.

Evan Edgar, the principal civil engi-
neer at Edgar & Associates, Inc., a firm
that represents the California Refuse
Removal Council, advocates that Cal-
trans should have purchased the com-
post and by doing so, spur the produc-
tion of compost in the state and enhance

recycling efforts to supply the material
to generate that compost.

“Caltrans made a commitment to
have green highways,” he says. “They
have specifications for compost, but
Caltrans can’t even comply with their
storm water pollution prevention plans
on construction, so it was almost duplic-
itous of it to say that it does not support
the Wiggin’s bill. They don’t support
erosion control at their own project sites
because they get violations for storm
water pollution prevention.”

Despite concerns about a state
budget deficit in 2008, Edgar says that
compost erosion control is “more cost
effective than other traditional methods.
They have to do erosion controls and
then the compost specifications will
work. They have to step up and do it.

These Grinders Mean Business 

888-210-0902 
www.duratech.info/american

PO Box 1940  •  Jamestown, ND 58402-1940

It can handle stumps, logs, 
branches, pallets and green 
waste, turning them into 
mulch and compost in no time. 
Powered by a CAT C15 475hp 
or 540hp Tier III diesel engine 

oscillating stacking conveyor, 
this machine can take on the 
toughest of jobs.

3010F Industrial Tub Grinder

Built to grind, built to shred. It 
pulverizes and reduces trees, 
branches and stumps into usable 
organic material or reduces 
the amount of waste going 

diesel engine. Equipped with a 

compartment with the lowest 
decibel reading in its class, and a 
self-cleaning air intake system, it 
takes on heavy-duty jobs with the 
highest level of productivity.

4012FL Industrial Tub Grinder
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To be included in the spotlight, you must

manufacture the equipment featured.
We require a company name, contact per-

son, telephone number and, if applicable, a
website address.

To be listed in the appropriate spotlight,
please call 877-777-0737.
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04/08 Portable Balers

05/08 Roll-off Hoists

06/08 Paper Shredders

07/08 Concrete Crushers

08/08 Conveyors (electronics)

09/08 Sorting Systems for Single Stream

10/08 Wheel Loaders

11/08 Wire Removal Systems (tires)

12/08 Can Flatteners/Blowers

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their compa-
ny is listed in the Equipment Spotlight.

WOOD/PAPER
California Department of Transportation opposes compost bill
by Irwin Rapoport

Continued on Page 16

PHOTO COURTESY OF EDGAR & ASSOCIATES, INC.

A worker completes compost application beside a highway.



 
Produces 

up to 45 tons
per day.

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

TOUGHER • STRONGER • BUILT TO LAST

E-Z Log Baler
  $150,000

Priced at ONLY

R.M. Johnson Co.     Annandale, Minnesota

The E-Z baling process ‘rolls’ the scrap 
into an interwoven bundle, providing tight 
bales that can still be processed by a 
2,500 h.p. shredder with ease.

The bale density is 20-30 lbs. per cu. ft.

The E-Z Log Baler produces a bale size
averaging 28" x 54" x variable (28” avg.)

Cycles in
just 

3 minutes!

Fully 
portable in     
the  closed 
position.



EQUIPMENT FINANCING DONE RIGHT
For additional photos and other equipment, visit DADECapital.com!

800-823-9688
DADECapital.com

JEFFREY HAMMERMILL 42 x 66
Great shredder for  aluminum (transmissions, motors,
heads, sheet, cast and extrusions) and wood, pallets.
250 h.p. motor, motor stand, shredder stand and hood.  
ONLY $65,000 OBO

TRS KNIFE SHREDDER 40 x 22
40 h.p. motor and controls, stand. Six-month warranty.
Great for non-ferrous, tires, plastic, etc.  $65,000

1998 SIERRA 4200 METAL BALER.
Good operating condition. 4,200 hours.  $190,000

‘80 MAC CAR CRUSHER
Very straight, new guides, runs well. Low, low price!
$44,500

2004 COLMAR SB 6200-800 LOGGER BALER with
800-ton SHEAR     Extremely good condition and
immediately available.  $425,000 

1997 E-Z CRUSHER A+  with automation, outriggers 
and air. Good operating condition.  $76,000

MOSLEY PORTABLE METAL BALER   Bale chamber is
13’ x 4’ x 20”.  Makes nice tin bales from sheet and white
goods.   CHEAP - only $65,000

1996 MAC CRUSHER  with automation, air,  and 
outriggers. Nice condition.  $75,000

2005 SIERRA S5250G METAL BALER/
AUTO LOGGER  at a low, low price!

Very nice.   $205,000

USED
2007 ALUMINUM KING 
FURNACE — AK3500
with (2) 500 lb. sow molds 
and emissions recorder.
Immediately available.  
$350.ºº/month or $17,000

AMERICAN PULVERIZER SHREDDER 60 x 75 
Rebuilt 1250 h.p. motor, controls and starter. 

14 to 20 tons per hour. Comes with 1 year warranty.
Loaded on your truck - $475,000

JEFFREY SHREDDER 60 x 60 with 800 h.p. 
motor and controls.  10 to 14 tons per hour 

of sheet, light steel, white goods and car parts.  
Dismantled and already loaded!

EXCELLENT PRICE.  $235,000
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JOB MACHINERY, INC.

ALSO AVAILABLE IN HYDRAULIC AND BELT DRIVE 
IN 10, 13, 20 AND 30 kW MODELS

PLUG IN & PRODUCE!

GENIUS GEN  SET
A NEW, COMPACT DIESEL 13kW

INTRODUCING THE 

ALL GENERATOR FUNCTIONS ARE 
CONTAINED IN THIS COMPACT UNIT. 
THIS IS THE COMPLETE PACKAGE!

LENGTH: 34”, WIDTH: 28”, HEIGHT: 34”

•  MOZELT GENERATOR
•  KUBOTA ENGINE
•  57 AMP CAPACITY
•  SIZED TO 58" MAGNET*
•  ISOLATOR EQUIPPED
•  ENABLES GENERATOR 
    "MIGRATION"
•  QUICK INSTALLATION
•  PARTS AND SERVICE – 
    ST. PAUL, MN
•  DELIVERY: TWO WEEKS

FEATURES:

FOR PRICING, CALL JOHN FRYKLUND

BOOTH#C7 AT ISRI ‘08 IN LAS VEGAS

NEW, USED & REBUILT MAGNETS IN STOCK!

Steel • Stainless • Aluminum • White Goods • Plus More

Begin Immediately
Portable baler & 
operator arrive at
your site ready to
work.

Produce Auto, Bales or Logs
Sell baled scrap for 
more profit and 
reduce hauling costs.

Why Buy?

Increase Your Scrap Profits Up to 50%

RENT THIS BALER ON YOUR SITE

Call today for more details
and a brochure...

800-503-9111

“Compost is one of the best man-
agement practices for storm water pol-
lution prevention and erosion control,”
he adds. “It prevents sedimentation and
for run-offs, it’s a biofilter (bio swale).”

With the passage of Proposition 1A
(Highway Safety, Traffic Reduction,
Air Quality, and Port Security Bond Act
of 2006) on May 16, 2006, the state
approved a major bond measure for
$19.925 billion worth of highway con-
struction. With the ongoing construc-
tion  projects to be built in the next few
years, Edgar says that Caltrans can
afford to ensure that it complies with
state environmental legislation by using
compost.

According to the United States
Composting Council report, Caltrans is
responsible for 25,000 acres of land
adjacent to its highway network.

“The report showed that if they just
used a one-inch thick layer of compost,
it would require three million tons a
year,” says Edgar. “The market could be
three to five million tons a year. We are
only asking for one million tons a year
by 2010. Let’s have green highways.

“There is a disconnect at Caltrans
between green highways and lip serv-
ice” he adds. “The message was green
highways – the implementation is to
use compost.”

WOOD/PAPER

Compost bill Continued from Page 13

Rock-Tenn Company announced
that it has agreed to acquire the stock of
Southern Container Corp., a privately-
held containerboard manufacturing and
corrugated packaging business, for $851
million in cash. 

Rock-Tenn expects that Southern
Container will have approximately $142
million in debt outstanding immediately
after the acquisition. Southern Contain-
er operates the 720,000 ton per year
Solvay mill, located near Syracuse, New
York, one of the lowest cost recycled
containerboard mills in North America,
as well as eight integrated corrugated
box plants, two sheet plants, and four
high impact graphics facilities. Consoli-

dated net sales of the acquired business
for the 52 week period ended September
8, 2007 were $538 million. 

All corporate approvals of the
transaction have been received. The
closing is subject to Hart-Scott-Rodino
review and other customary closing
conditions. 

Rock-Tenn plans to finance the
acquisition with proceeds from $1.4 bil-
lion in new credit facilities and the sale
of unsecured senior notes. The $1.4 bil-
lion will provide the Company with
funding to complete the acquisition,
refinance the Company’s existing credit
facilities and provide in excess of $200
million of undrawn capacity. 

Rock-Tenn Company agrees to
acquire Southern Container 



Each year, hundreds of tons of
green waste from households, business-
es, institutions and farms are deposited
into landfills. 

For more than 10 years, Camarillo,
California-based Agromin has been con-
verting green waste – lawn clippings,
leaves and wood, including dimensional
lumber – into compost, soil and mulch.

“We processed over 250,000 tons in
2007 and this year we surpassed over
three million tons in total,” says Dave
Green, Agromin’s director of sales and
marketing.

Green waste, when dumped in a
landfill, eventually breaks down into
water and various materials and is lost
for re-use.

“By recycling green waste, not only
are we extending the life of landfills, but
you are reducing the amount of green
house gases that are emitted from land-
fills,” says Green.

The second largest green waste
recycler in California and eighth in the
nation, Agromin operates in 19 cities in
southern and central California - from
San Diego County to Monterey County.

Local trash haulers bring green
waste directly to Agromin’s five recy-
cling sites for processing - paying a
lower tip fee than if the waste were
deposited at a land fill. The material is
cleaned, chopped and laid out in huge
composting rows.

“It’s turned and watered continually
for about 45 days,” says Green.

Wood from construction sites is also
chopped and mulched. When the materi-
al is removed from the composting beds,
it is screened once more to create vari-
ous particle sizes and then sold to land-
scapers, farmers, government entities
and to consumers in bulk or in bags.

Agromin produces custom soil
blends, compost and soil amendments
(60 percent of its production), with the
remainder being mulches. The firm also
produces wood chips for power plants
that generate “green” electricity.

“Instead of ending up in a landfill,
the green waste is recycled into nutrient-
rich soil, thus closing the recycling
loop,” says Green. “Our soil is certified
by the U.S. Composting Council
(USCC).”

Green notes that many municipali-
ties and counties use Agromin’s compost
and mulches. “Without these and other
outlets, we would just become a storage
facility – basically a landfill,” he says.
“Without municipalities re-using or buy-
ing back material that their residents
recycle, it would be much harder to
close the recycling loop.

“A municipality can become self-
sufficient in mulch and compost,” he
adds. “Some have neighborhood clean
up programs and Earth Day and Arbor
Day events where our compost is avail-
able. Others offer our bag products
through various retailers in their com-
munities. We also donate product to
schools for school gardens. A big part of
our school program is to educate stu-
dents on green waste recycling and sav-
ing our landfills.”

Green says that students are great
ambassadors for recycling. “They are
our best green waste and recycling

police because they really look at what
goes into recycling containers and make
sure that the waste is sorted properly,”
he says. “The material has to be clean
because northing works with contami-
nated waste.”

Agromin is also conducting experi-
ments with food scraps to generate prod-
ucts. It composts food from packing
warehouses including excess produce,
cores and trimmings. “Our testing facili-
ty is composting pre-consumer food
waste and we are having good results,”
says Green.

Agromin soil is used by agricultural
companies to replenish their fields. It
has partnered with Newhall Land and
Farm in Los Angeles County and
Limoneira Company in Ventura County.

“These ag companies have seen

tremendous gains, not only in erosion
control, but in water conservation,” says
Green. “They are finding that they use
30 percent less water for citrus crops by
using mulches and composts from recy-
cled green materials.”

Soil depletion, particularly the loss
of valuable topsoil, takes years to regen-
erate naturally.

“We can do what mother nature
does in only 45 to 60 days,” says Green,
who believes the United States Depart-
ment of Agriculture could do more to
spur the development of compost and
soil production companies to reduce the
effects of erosion on farms. “There are
not a lot of incentives for the agricultur-
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PROCESSORS
& BROKERS OF 
NONFERROUS

SCRAP

NORTHEAST
METAL TRADERS INC.
7345 Milnor Street, Philadelphia, PA 19136

Phone:  215-624-7260
Fax:  215-624-7495

nemt@metaltrader.com

BROKERAGE OF 
DOMESTIC AND 

INTERNATIONAL 
SHIPMENTS

• Always in the Market
• All grades of 
• Nonferrous Scrap
• Buyers of
• Aluminum
• Copper
• Brass
• Nickel Alloys
• Up to the Minute Pricing
• Fast Service
• Prompt Settlements

Visit us online atVisit us online at
www.metaltrader.comwww.metaltrader.com

Do you feel that your advertis - 

ing dollars are not bringing in the  

business they should?  That’s how  

many business owners feel after  

purchasing expensive advertis - 

ing space and getting nothing in  

return. 
American Recycler is expand - 

ing our paper with a new, second  

section that will focus specifically  

on waste.  Our new WASTE Sec - 

tion will sport a newly designed  

cover page and the contents will  

focus entirely on the news and  

products dealing with the solid  

waste industry.  As an advertiser,  

this provides you with a section  

focused on your specific market. 

Our circulation has now been  

expanded to include 10,000 ad - 

ditional solid waste readers/busi - 

nesses.  This is in addition to over  

- 

- The sky is the limit when you advertise in the right publication.   American Recycler delivers multimedia advertising for one price. 

New waste section launched in the  

leading industry newspaper Add color for  
greater impact! 

Color has been used by adver - 

tisers to encourage action for de - 

cades. In fact, the use of color in  

advertising has become somewhat  

scientific. 
Color is often linked to a brand  

or product. It provides instant rec - 

ognition when used properly. Con - 

sider UPS’s brown and Healthy  

Choice® using green. These are  

great examples of effective color  

identity implemented in the mar - 

ketplace. 

Ad Designers and Color 
Designers bring life to adver - 

tisements with color. While color  

choices aren’t always based on real  

scientific data, designers can usual - 

ly give you a good reason why one  

color was chosen over another. 

Color Communication 
Blue 30,000 dedicated readers already  

manufacturer of heavy duty equip publication. 

Here is a color that is extremely  
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Compostable  plastics  – 
biode gradable in soil or in a com - 
posting  en vironment  –  may  onl y 
be  a  small  section  of  the  ov erall 
plastics  mark et,  b ut  that  sli ve r  is 
gro wing. 

“There  is  a  lot  of  gro wth”  in 
the compostable plastics markets, 
said  K eith  Edwards,  who  w orks 
in  mark et  de v elopment  out  of 
Cincinnati  for  Florham  Park, 
Ne w  Jerse y  based  BA SF  Corp.  – 
the  North  American  af f iliate  of 
the  German-based  B ASF 
Aktiengesellschaft  (A G).  He  said 
that  sales  of  the  compan y’ s  com- 
postable-product,  trademarked 
Ecofle x,  gre w  25  percent  in 
2004. He e xpects Ecofle x sales to 
gro w  slightly  more  than  that  this 

. 

said  it  can  be  used  for  plastic 
bags  and  f ilms.  It  also  can  be 
used  for  paper  coatings,  bu t  he 
said  compostable  bags  are  cur- 
rently  dri ving  the  Ecofle x  mar- 
k et. 

“Y ou  can  safely  say  that 
within  eight  weeks  a  bag  com - 
posed  of  Ecofl ex   is  basically 
going  to  be  gone, ”  Edwards  said, 
assuming  that  it  is  used  in  com - 
mercial  composting  program s 
that  ha ve  w  ell  def ined  tempera- 
ture  and  moisture  le v els.  

“There  are  signs  ev erywhere 
that  the  market  is  gro wing, ” 
Edwards  said.  To   meet  gro wing 
demand,  B ASF  has  announced 
plans  to  bu ild  a  ne w  Ecofle x 
plant  in  German y.   As  f irst  report- 
ed last month by  American Rec y- 

A fe w months ago, scrap steel 
mark et predictions were optimistic 
–  perhaps  ov erly  so.  T oday ,  th e 
rosy  glasses  ha ve   come  of f  and 
stark  realism  has  set  in.  The  mar- 
ket  is  “going  through  a  period  of 
adjustment, ”  according  to  Bob 
Garino  of  the  Institute  of  Scrap 
Rec ycling  Industries  (ISRI). 

Jay  Marshall  of  Allied  W orld 
Resources  simply  said  that  he  wa s 
“puzzled  by  the  whole  thing. ” 

But  the  ne ws  is  not  necessari- 
ly  bad.  Gr eg   Cra wford,  vice  presi- 
dent  of  operations  for  the  Steel 
Rec ycling  Institute  (SRI) 
e xplained that it’ s normal for scrap 
prices  to  decline  in  summer .  “In 
the  summe r,   normally  that  is  the 
harv est  season  for  scrap  where 
scrap  more  easily  comes  into  the 

vcollection  points  at  the  arious 

Scr ap  steel 
market  updat e 
By  Donna  Currie 

Compostable  plastics  market  sees dramatic  growth 
by  B rian  R.  Hook 

This  unit  is  p art  of  the  process  used  by  BASF  to  recycle  plastics into  t he  compost able  Ecoflex ® Blown  Film . 
—Photo Courtesy 

courtest  

of  B ASF 

72 percent of newspaper readers enjoy 
reading the newspaper and 64 percent 
would miss reading it if taken away.

Over half find the ads useful.

40 percent say newspapers have trustwor-
thy,  believable ads (compared to 23 percent 
for TV and 18 percent for radio)

Almost 80 percent have bought something 
advertised. 

Newspapers  Shine 
According to a 2006 
newspaper reader study by 
Scarborough Research: 
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If your industry focus coincides with any of the 
following feature article topics, consider advertising 

on the Equipment Spotlight article page.

This space also affords indefinite display in the 
article archive on AmericanRecycler.com - bringing 

a long-term return you won’t get anywhere else! 

AUG
SEP
OCT
NOV
DEC

First-come, First Serve!  Call today!
877-777-0737

Landfill Gas Collection Systems
Portable Balers BOOKED

Roll-off Hoists PENDING

Paper Shredders BOOKED

Concrete Crushers

Conveyors for Electronics
Recycle Sorting Systems
Wheel Loaders PENDING

Tire Wire Removal Systems
Can Flatteners/Blowers

WOOD/PAPER

Green waste diversion saves landfill space
by Irwin Rapoport

Agromin cleans and chops green waste before laying it out in composting rows.

Continued on Page 18

PHOTO COURTESY OF AGROMIN



al community to do anything more than
the existing fertilization programs.”

Agromin is also selling products to
farmers in the San Joaquin Valley – Cal-
ifornia’s key agricultural production
center. The area is greatly affected by
losses to soil erosion via irrigation, wind
and rain.

“Anytime we can cover fields in
mulch or composted soil, it slows down
the natural process of erosion,” says
Green. “Along with the use of pesticides
and herbicides, erosion continues to be
an area of concern.

“The problem right now is that every-
one is trying to educate the agricultural
community,” he adds, “but it really comes
down to cost – what can a farmer earn for
a crop? It’s economics and sometimes it’s
not as economic in the short run to use
compost and mulch where fertilizers get a
quicker result.”

Green is finding that landscape archi-
tects are looking to “go green” when using
compost and soil products for their resi-
dential, commercial or institutional proj-
ects.

“In California alone there is about
three to four million tons of green waste
produced annually,” he says. “Having state

and municipal legislation that requires
green materials be recycled is essential for
green recycling success. California’s AB
939 mandates a 50 percent diversion rate
from landfills. California Governor Arnold
Schwarzenegger is considering increasing
the diversion rate from landfills to as high
as 75 percent. If that comes to pass, Cali-
fornia will have to get everything out of
the landfill that can be recycled.”

Another way to ensure green waste
collection and processing success, says
Green, is for cities and counties to man-
date that private solid waste contractors
partner with green recyclers.

“Agromin partners with private waste
haulers that collect the green material and
drop it off at our facilities,” he says. “Since
the haulers pay a lower ‘tip fee’ than at the
landfill by recycling the green waste, they
come out ahead.”

Recreating the California model in
other parts of the United States is doable
as long as viable soil amendments or com-
post could be created from the available
green materials, notes Green “The com-
posting process has to be adjusted so the
soil has the right nutrient values and be
safe from pathogens,” he says. “Northern
climate zones might be limited to seasonal
operations because of weather. We can
operate 24/7 year-round in California.”
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

When I do consulting work for businesses, I continue to find owners who
manage their operations with a fanatical devotion to avoiding taxes - ALL
TAXES. I hate taxes, but it’s a mistake to focus so much energy on minimizing
taxes that writing the smallest possible check to the IRS becomes the altar upon
which larger business objectives get sacrificed.  

In most cases, taxes can be dramatically reduced with proper management.
There are many ways to minimize taxes, most legitimate, some not so legiti-
mate.   

Instead of making all the money they can and managing their taxes, many
business operators manage their income (sales) so that they have just enough to
pay their expenses and live comfortably. These operators reason that if they
increased sales, a large portion of the added income would go to Uncle Sam. In
the meantime, they don’t replace their equipment (that would trigger deprecia-
tion, a non cash expense, and even annual write-offs, but would require an out-
lay of cash). Nor do they continue to improve their facilities or equipment. They
also don’t take risks and spend money to grow the business. 

Sound familiar? 
Small business owners are, overall, fiscally conservative. Many of us are

close to debt free, but we may be capital constrained. I would say 80% of the
operators I’ve consulted for make enough to be comfortable. Yet few have a plan
to make sure they stay that way when they retire. 

This month I’m asking business owners to be open to the possibility of
maximizing their income and investing the extra in income producing assets that
can create a comfortable retirement.

As a consultant, I’ve run across some heartbreaking situations. I’ve seen
operators who are 60 years old and unable to sell out because their operations
aren’t profitable with growing sales. Sadly sometimes these owners don’t sell
until the business turns sour. Then, they can’t or won’t offer terms to a young
buck who wants to try to turn it around. Often, the once prosperous operators
are left with only the value of the land their businesses occupied.

What creates these situations? Here’s a common denominator: Almost all
of these operators managed their businesses to avoid making TOO much money
because of the tax bill the added income would trigger. 

What would be so bad about doubling your annual income to $500k, giving
Uncle Sam $100k, leaving you $400k? That’s still $150k more than you were
going to have. If you invest the extra $150k in income producing assets, you’ll
create $3mm worth of assets over 20 years, not counting interest earned or
appreciation. Even at a 10% return on capital, those assets would throw off
$300k per year in perpetual income. 

One operator told me he stashed away all his money, over $300k. For 30
years, his money was not working for him. It never appreciated, he never got
any interest, and what should have been millions, was still $300k at retirement
time. That’s more conservative than most of us, but aren’t we doing the same
thing on a lesser scale by imposing a limit on our earnings so that we won’t pay
too much in taxes?

It’s okay to think about how to minimize your tax bill, but also think hard
about how to grow your business and invest the profits in income producing
assets. Make a resolution in 2008 to consider the possibility of earning a LOT
MORE even if it means paying more in taxes.

Work with your accountant to legally shelter that income and grow it. I put
most of mine in real estate. Although I seemed dumb to some people because I
paid a little too much for some real estate, today, I look like a genius because the
tenants have paid for the properties I purchased and now they are still producing
income for me every month. 

Keeping the desire to limit your tax bill in proper perspective is the first
step to an even more prosperous 2008. How much better could you live by earn-
ing the most you can, paying the taxes you have to, and investing the surplus to
create a life-long income?

A 2008 tax plan to make sure you retire rich

Spotlight on Rubber: Asia’s Impact 
on the Tire and Rubber Market
    

    

 

> www.isriconvention.org/2008 

2 0 0 8  I S R I  C O N V E N T I O N  &  E X P O S I T I O N

NEXXT UP! 

Green waste
Continued from Page 17
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AK7000

AK6000

Other models and sizes
available to fit any need!

Call for details.

641-732-5558 • Fax 641-732-1385
www.AluminumKing.com

Aluminum King Manufacturing, Inc.

Aluminum Sweat Furnaces
—An Essential Tool for Recycling Aluminum—

Waste oil and gasoline
burners are also available.

Aluminum King furnaces 
    meet the industry standards
       and are backed by a company with a solid reputation.
              Our years of experience provide the best customer support.

AK8000

Holding Chamber
(approx. weight)

500-600 lbs.
750-800 lbs.
850-900 lbs.

1,200-1,500 lbs.
3,000-3,200 lbs.

Model No.

AK3500
AK5500
AK6000
AK7000
AK8000
AK8500

Capacity Example

8-9 transmissions
15-16 transmissions
20-22 transmissions
40-45 transmissions
50-55 transmissions
70-80 transmissions 4,500-5,000 lbs.

AK8500

—AK Customers Only—
Remarket sows for

.95¢+
per pound.

At today’s fuel
price, cost of operation

is .02¢ per pound.

AUTO

Plug-in hybrid production planned
in 2010 by Saturn

Saturn announced that production may begin as soon as
2010 on a plug-in hybrid electric version of the Saturn Vue
Green Line, expected to be the first regular production plug-in
hybrid electric vehicle. Depending on a consumer’s drive
cycle, the Vue plug-in hybrid will be the most fuel-efficient
vehicle offered by a major automaker.

This Vue Green Line will use a modified version of GM’s
two-mode hybrid system and plug-in technology, a lithium-ion
battery pack, highly efficient electronics and powerful electric
motors to achieve significant increases in fuel economy. When
the lithium-ion batteries are fully charged, the Vue plug-in
hybrid will potentially double the fuel efficiency of any cur-
rent SUV. After electric-only propulsion depletes the lithium-
ion energy storage system to a specified level, the battery is
replenished by utilizing the two-mode hybrid system’s electric
motors and regenerative brake systems.

In early testing, the Vue Green Line plug-in hybrid is
capable of electric-only propulsion for more than 10 miles at
low speeds. At higher speeds or when conditions demand it,
such as brisk acceleration, a combination of engine and elec-
tric power or engine power-only drives the vehicle.

The vehicle’s lithium-ion batteries can be fully recharged
in four to five hours by connecting the vehicle to any standard
110V household electrical outlet. The connection port on the
vehicle will be integrated into the front fender. 

A plug-in hybrid-electric vehicle differs from a non-plug-in
hybrid-electric vehicle by offering extended electric-only propul-

sion, additional battery capacity and the ability to be recharged
from an external electrical outlet.

The two-mode hybrid system to be introduced on the 2009
Saturn Vue Green Line 2 Mode will be altered for use with plug-
in technology. In addition to plug-in capabilities and the modified
two-mode hybrid system, the Saturn Vue Green Line hybrid
SUV’s powertrain will feature two interior permanent magnet
motors within the two-mode transmission and GM’s 3.6L V-6
VVT gasoline engine with direct injection. The lithium-ion ener-
gy storage system will be replenished by utilizing the two-mode
hybrid system’s electric motors and regenerative braking systems.

PHOTO BY JEFFREY SAUGER FOR GENERAL MOTORS

Saturn unveiled the Vue plug-in hybrid show vehicle at the
North American Auto Show in Detroit, Michigan.

Invaluable Gifts are Hard to Find
Purchase a gift subscription for 
someone special today. 877-777-0737

www.AmericanRecycler.com

A
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Johnson Controls unveiled an “envi-
ronmentally friendly” automotive prod-
uct, Ecobond, a headliner that is in the
final stages of development. 

The Ecobond headliner is light-
weight - comprised of 50 percent bioma-
terials by mass - that fully meets cus-
tomer requirements for strength, per-
formance and acoustics.

The production process for the
Ecobond headliner relies on soy-based
adhesives, a soy-based urethane core
foam, and natural fibers, reducing the
need for non-renewable resources. The
headliner is made via the use of an exist-
ing technology that Johnson Controls
established for its Polybond™ process.
Soy-based polyols are blended with
petroleum polyols to create a foam core.

Natural materials, including hemp,
flax and knaf, replace the fiberglass that
is traditionally used in headliner produc-
tion. Finally, a soy-based urethane is
used to bond materials and create a
semi-rigid product. The Ecobond head-
liner satisfies customers’ design require-
ments for stiffness, toughness and
acoustics. It also is lighter than standard
thermoplastic headliners. Using the new
Ecobond approach is not expected to add
costs to the headliner production
process.

Other earth-friendly products from
Johnson Controls include EcoCore natu-
ral-fiber door panels, as well as soy-based
seating pads, which will be featured on
numerous 2008 model-year vehicles.

Automotive
headliner created
from a plant base

Ford Motor Company is adding
three additional vehicles to its E-85 flex-
ible fuel vehicle (FFV) line-up for the
2009 model year - Ford Expedition and
Lincoln Navigator full-size sports utility
vehicles and Ford E-Series full-size van
and wagon. 

The Ford E-Series will be the first
over 8,500 lb. full-size van to provide E-
85 capability and also the first full-size
van to offer two V-8 engine alternatives
with E-85 capability – a 4.6-liter and a
5.4-liter. 

The Expedition and Navigator are
popular with customers due to their
space and will be available with the 5.4-
liter flexible fuel engine.

Ford adds new
models to its
E-85 line-up
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Wanted:

Truck and passenger tires mounted on wheels.
Delivered to our site in New Bedford, MA.

Containers available.

WE BUY SCRAP TIRES

508-294-1700
For information, call 

CAT EL 300 Crane, 
10KW gen, 45" magnet 
and controller. $35,000

800-549-0490

D&J Model 15AR 
BRIQUETTER,  

6 x 6 x 12 bricks. 
Completely factory recond.

PERFECT FOR 
NON- FERROUS and 
TIRE WIRE BALING!

(2) Available at $45,000 each

716-646-4133

mobile   
716-913-1600

800-549-049
Hamburg, NY

RECYCLINGEQUIPMENTLOCATORS.COMCALLSHAUGHNESSY.COM

7”, USA-made. 220v. NEW #7 
Hydraulic Alligator Shear
   $4,950.  �Compare at $5,950!

CRAM A LOT, Model HE60 WIDE 
MOUTH, CLOSED DOOR, SINGLE-
RAM BALERS, Reconditioned.

BALER-CLIPS/STAINLESS STEEL.
Completely reconditioned with warranty: $110,000.

We usually have aluminum can 
flattener/blowers available. 
Reconditioned. Call for info.

XTRA HD Downstroke 
Balers. Great Deals with
Immediate Delivery!

Distributors for McIntyre 
Shears, Strip-Tec Cable 
Strippers & Wire Choppers.

We offer the best 
available D&J parts, 

service & rebuild/repair!

Do you own a
D&J baler

or briquetter?

NEW and RECONDITIONED Downstroke Balers

Al-jon 20 Crusher, 
good shape, needs 

TLC. $21,500

LOGGER 
BALERS

AVAILABLE!
Call for current list.

—BALER—
IPS CLOSED DOOR. 
HD for non-ferrous. 

IT'S DEAL TIME.

Load Lugger Truck + Boxes avail. 
Truck/Roll-off avail. Make offers.

WE NEED
REBUILDABLE 

ALLIGATOR SHEARS & 
Alum. Can Densifiers!

L 300 Crane,
EQUIPMENT

USA Made. Call for details!
 NEW 8” ALLIGATOR SHEARS

CP CD 1200 
Reconditioned. 

Call.
We have
tire wire 

balers/conv.

Magnet, Crane
NEARLY NEW

w/generator. Call.

Trommels (2) AVAIL

Shredder Jeffrey 
800 h.p.  60 x 60, 

AVAIL. NOW!

We have the "World's Best" 
Strip Tec Wire Strippers in stock!
Immediate shipment.

Panasonic, Sharp and Toshiba partner

ELECTRONICS
Major electronic manufacturers
form recycling company

Three leading electronics manufac-
turers have created a new electronic
product recycling company, Electronic
Manufacturers Recycling Management
Company, LLC (MRM), to manage col-
lection and recycling programs in the
United States.

The new company’s first activities
are focused on providing cost effective
services to manufacturers who must sat-
isfy the recently enacted requirements in
Minnesota for the recycling of used elec-
tronic products.

Formed as a joint-venture between
Panasonic Corporation of North Ameri-
ca, Sharp Electronics Corporation and
Toshiba America Consumer Products,

MRM will provide a recycling service to
electronics manufacturers and others,
including state and local governments.
In addition to planning for recycling pro-
grams in several states from late 2008 or
2009, including Connecticut, North Car-
olina, Oregon, Texas and Washington,
MRM is also positioned to offer recy-
cling services as needed in other states
or on a national scale. Going forward
MRM anticipates working with con-
cerned stakeholders to develop a viable,
long-term national solution.

An important goal for the new com-
pany is to provide consumers with con-
venient recycling opportunities. 

ASL Recycling launches GREENetwork
ASL Recycling, located in San Jose,

California, is launching a statewide collab-
orative effort to change attitudes and
behaviors concerning e-waste. The initia-
tive will make it easy for consumers to
transfer their electronics to a state-
approved recycler.

ASL GREENetwork unites e-waste
recyclers, collectors, retailers, manufactur-
ers and city governments and lets each
play a key role in making it free and con-
venient for consumers to recycle their e-
waste. 

Collectors, typically companies that
already collect other forms of waste, will
benefit from being part of GREENetwork
through increased volumes of e-waste that
ASL Recycling will drive to them via con-

sumer education and collection events.
ASL Recycling will pay collectors for
TVs, computer monitors, mobile phones,
and other types of e-waste. 

Retailers and manufacturers of con-
sumer electronics and office products are
looking for a single, dependable e-waste
recycling program to which they can direct
their customers, many of whom already
are asking what they should do with their
old electronics products. 

Cities and local governments want to
provide their residents with dependable,
easy solutions for solid waste manage-
ment. They seek a program that incorpo-
rates state and local regulations and that
provides local residents with a way to
safely dispose of their e-waste. 

PLASTICS
Global leaders to
recycle shredder
residue plastics

The New York City Council passed
the “New York City Plastic Carryout Bag
Recycling Law,” requiring any store in
New York City that uses plastic bags and
occupies 5,000 or more square feet, to
establish an in-store recycling program.

The legislation, which the City Coun-
cil developed in close cooperation with
environmental groups, retailers and bag
manufacturers, makes it easy for New
Yorkers to recycle bags.

New York is the first major United
States city to mandate in-store recycling.

New York
mandates plastic
bag recycling

European Metal Recycling Limited
(EMR) of Warrington, England and MBA
Polymers, Inc. (MBA) of Richmond, Cali-
fornia announced the formation of a joint
venture company (JV) to build and operate
a state-of-the-art plastics recycling facility
in the UK. The joint venture plans to begin
operation of a 60,000 ton per year process-
ing plant by early 2009.

The new company, called MBA Poly-
mers UK, is majority owned by MBA
Polymers and will recover plastics from
upgraded “shredder residue”. This shred-
der residue is a complex plastics-rich mix-
ture of materials that is available after the
recycling of metals from automobiles,
consumer electronic devices, appliances
and other end-of-life durable sources. 

For the JV, EMR will concentrate the
plastics fraction of the shredder residue
produced from its large-scale metal recy-
cling operations. This additional process-
ing will also allow EMR to capture a high-
er percentage of the metals.

Developing countries will be better
protected against receiving unwanted
waste from wealthier nations under revised
international rules.

The ‘Green List’ regulation - which
covers the export of non-hazardous recy-
clable materials from the EU - has been
updated to formally record the wishes of
countries outside the Organization for
Economic Cooperation and Development
(OECD) that have expressed an opinion
about the recyclable materials they would
like to receive. Where a country has not
expressed an opinion, agreement must be
given on a case-by-case basis.

The aim is to protect these countries
from receiving materials they do not want,
and the change will also help prevent the
export of recyclables to countries which
believe they could not process them in an
environmentally sound way.

Complementary changes to the Trans-
frontier Shipment of Waste Regulations
will go into effect on February 5, 2008,
and will make it an offense for anyone to
export material against the specified wish-
es of non-OECD countries.

Environment Minister Joan Ruddock
said, “Many developing countries want
our recyclables because of the value to
their growing manufacturing sectors.
There is a double environmental win from
this trade - it makes more sustainable use
of the world’s resources, cutting the con-
sumption of virgin raw materials, while
boosting recycling levels in the UK and
reducing our reliance on landfill.

“But it is essential that this important
legitimate trade is carried out in a mutual-
ly respectful and beneficial way. It is com-
pletely unacceptable to use it as a cover for
dumping unwanted materials on countries
that have no use for them, or cannot
process them efficiently. This revised regu-
lation will help prevent that happening.

Waste exports to
be monitored

INTERNATIONAL



NEW PRODUCT SHOWCASE

TEREX REDESIGNS FUCHS MHL
340D FOR THE SCRAP MARKET

The redesigned Terex® Fuchs MHL 340D Material
Handler offers scrap handlers the ability to lift higher,
reach farther and work faster. It has a larger undercar-
riage, improved boom kinematics and a two-circuit
hydraulic system that minimizes power dissipation dur-
ing operation.

The MHL 340D comes with either a 41.4 or a 45 ft.
reach and has increased pivot, or swinging, torque
which allows the machine to get up to full turning
speed more quickly. 

Terex Construction
Americas
8800 Rostin Road
Southaven, MS 38671
662-393-1800
www.terex.com

PRECISION AIRCONVEY’S
AUTOMATED ROLL SPLITTER

Automated roll splitters from Precision AirConvey
remove off-spec, defective, startup and other paper
waste rolls from their cardboard cores without touching
the core to provide high purity paper reduced to a man-
ageable size. 

They feature a fully guarded cutter that cleanly slices
through the paper in as little as three seconds and then
automatically retracts within its protective housing
before the outer safety enclosure may be opened.
Eliminates roll removal by hand.

Precision AirConvey
210 Executive Drive
Newark, DE 19702
302-995-8000
www.airconvey.com

SHIPSHAPE BULK CONTAINERS
BY MEESE ORBITRON

Ship Shape™ bulk plastic containers feature a 44” x
44” footprint that closely matches the pallet size most
commonly used in Asian shipping. This permits
exporters to ship unitized, palletless loads to Asia in
reusable containers that integrate with existing logis-
tics systems and receiving equipment. It eliminates
the costly transfer of goods from pallets for substantial
savings in time and labor. 100% polyethylene is
immune to the infestations and diseases common to
wood pallets. 

Meese Orbitron Dunne
4920 State Road
Ashtabula, OH 44004
800-829-4535
www.ShipShapeContainers.com

HENDRICKSON’S ADJUSTABLE
20,000 LB. CAPACITY LIFT AXLE

Hendrickson Auxiliary Axle Systems unveiled an
upgraded 20,000-pound capacity PARALIFT™ steer-
able truck lift axle system.

PARALIFT is available with adjustable ride height
and frame width capabilities. Combining unique frame
width and ride height spacers with a slotted cross
member, PARALIFT’s adjustability enables aftermar-
ket installers and body builders to stock one unit to
meet a wide variety of truck configurations.

Hendrickson 
2070 Industrial Place
Canton, OH 44707
330-489-0473
www.hendrickson-intl.com

ATLAS COPCO INTRODUCES
MULTI GRAPPLE ATTACHMENTS

Atlas Copco introduced new hydraulic demolition
multi grapple attachments. The grapple line includes
the MG 1000, MG 800 and MG 500. 

At a weight of 2,039 pounds, the MG 1000 delivers
a closing force of 4.7 tons. Suitable for carriers in the
12-20 ton weight class, the MG 1000 operates at a
maximum pressure of 5,076 psi and requires hydraulic
oil flow of 22 to 32 gallons per minute.

Atlas Copco 
Construction Tools 
94 North Elm Street
Westfield, MA 01085
413-746-0020
www.atlascopco.com

American Recycler, February 2008 Section A • Page 21

INTERNATIONAL
United Kingdom plans to
keep batteries from landfills

Increasing the level of recycling and
reducing some of the 700 million batter-
ies that go into landfills annually are at
the heart of plans published in Decem-
ber 2007.

The proposals, which were set out
in a Government consultation, looked at
the best way to improve the environmen-
tal performance of new batteries and
ensure collection, treatment and recy-
cling of waste batteries. They apply to
batteries of all shapes, volumes, weights,
types and uses, and will help the UK
implement the EU’s Batteries and Accu-
mulators Directive.

The proposals seek to find methods
for achieving the following targets and
objectives:

•Collection targets for waste house-
hold batteries of 25% of sales by 2012,
rising to 45% by 2016;

•Prohibition on household batteries
with high levels of cadmium (with some
exceptions for emergency lighting,
alarm systems, medical equipment and
cordless power tools) and continued
restrictions on use of mercury;

•Clearer labeling with capacity,
chemical symbol and “wheelie bin” col-
lection symbols;

•Various producer responsibilities,
including a ban on disposal of industrial
and automotive batteries in landfills or
by incineration (in effect, a 100% recy-
cling target);

•Responsibility for producers of
appliances to ensure batteries can be
readily removed for easy collection,
treatment and recycling; and,

•Responsibility for retailers to take
back waste household batteries at no
charge to consumers.

Nucor signs Memorandum of
Understanding for joint venture
with Duferco Group

Nucor Corporation announced the
signing of a Memorandum of Under-
standing with the Duferco Group located
in Lugano, Switzerland to establish a
joint venture for the production of beams
in Italy and the distribution of beams in
Europe and North Africa. 

The two parties will immediately
begin the tasks necessary in order to
establish the joint venture company by
mid 2008. The joint venture will encom-

pass the Duferco Group’s Duferdofin
subsidiary and associated distribution
companies.

Production of beams and other long
products from Duferdofin’s plants in San
Zeno, Pallanzeno and Giamorro exceed-
ed 900,000 MT in 2007. A new mer-
chant bar mill is under construction in
Giamorro and is expected to be opera-
tional in the fall of 2008. 

Midwest Auto & Equipment

800-234-4464, Ext. 2 • Fax 507-932-4497 • Hwy. 14 West, St. Charles, MN

SUPPLIERS OF FORKS, LOADERS & PARTS

See our Complete Inventory at:   www.Midwest-Auto.com

Case 621B
Good condition, new 
tires, painted, 6BT Cummins 
with bucket, forks available.  
$36,900

1988 Volvo L-90
Nice condition, coupler and
bucket. Ready to work--
forks available!

Volvo L70C .................................................................................... $39,500
Komatsu WA450, nice cond., new tires.......................................... $44,900
Case 921B, big loader, good cond.,grapple bucket.............................. $49,500
JD544ELL, nice-running Deere w/self-leveling forks........................... $29,500
Volvo L30B, ‘00, cab, grapple bucket, coupler, Setco solid tires.......... $29,500

Fiat Allis FR-15
Good solid machine, foam-filled
tires (2 on front are new) and 
includes crushing forks.  
$24,900 $39,500
Fiat Allis FR-10 ................................... $22,900
Fiat Allis FR-11 ................................... $25,900
Fiat Allis 545-B ................................... $17,900
Fiat Allis FR15...................................... $24,900
(2)Fiat Allis FR-20B ........................... $29,500
(2)Fiat Allis 645B ............................... $18,900



BUSINESS BRIEFS Events
Calendar

To have your event listed here,
call us at 877-777-0737,

fax to 419-931-0740 or visit
AmericanRecycler.com.

March 12th-14th
8th International Automobile Recycling
Congress. Arabella Sheraton Grand Hotel,
Munich, Germany. 
+41 62 785 10 00 • www.icm.ch

March 12th-14th
World Biofuels Markets Trade Show and
Exhibition. Brussels Expo Centre, Brussels,
Belgium. +44 20 7801 6333 •
www.worldbiofuelsmarkets.com

March 12th-14th
GLOBE 2008. Vancouver Convention &
Exhibition Centre, Vancouver, BC, Canada.
604-775-7300 • www.globe.ca

March 18th-19th
NERC's Spring '08 Conference. Hotel
Northampton, Northampton, Massachusetts.
802-254-3636 • www.nerc.org

April 6th-8th
2008 Waste-to-Fuels Conference & Trade
Show. The Wyndham Orlando Resort,
Orlando, Florida. 
800-441-7949 • www.waste-to-fuels.com

April 6th-10th
ISRI’s 2008 Convention & Exposition.
Mandalay Bay Resort and Casino, Las
Vegas, Nevada. 202-662-8500 • www.isri.org

April 22nd-24th
New World Biomass Conference. Albu-
querque Convention Center, Albuquerque,
New Mexico. 505-450-7123 
www.newworldbiomass.com

April 27th-29th
The 9th China Int’l Environmental
Protection Exhibition. Intex Shanghai &
Shanghai Mart, Shanghai, China. 
86 21 54592323 54592318 •
www.wsdwtf.com

May 5th-7th
Carpet America Recovery Effort’s 6th
Annual Conference. Sandpearl Resort,
Clearwater Beach, Florida. 
706-428-2127 • www.carpetrecovery.org

May 5th-8th
WasteExpo 2008. McCormick Place,
Chicago, Illinois. 203-358-4314 •
www.wasteexpo.com

May 5th-9th
IFAT 2008 - Environmental Solutions - 15th
International Trade Fair for Water -
Sewage - Refuse - Recycling. New Munich
Trade Fair Centre, Munich, Germany. 
+49 89 9 49-113 58 • www.ifat.de 

May 11th-14th
Alternative Fuel Vehicle Institute's
National Conference & Expo 2008. Rio
Hotel & Casino, Las Vegas, Nevada. 
702-254-4180 • www.afvi.org

May 11th-15th
Waste - The Social Context '08, Urban
Issues and Solutions. Shaw Conference
Centre, Edmonton, Alberta, Canada.
780-496-7316 • www.ewmce.com

American Recycler, February 2008Section A • Page 22

Hirschmann Automation and Control,
Inc. recently opened a new headquarters
facility in Chambersburg, Pennsylvania.
Over 200 customers, local government
officials, business leaders from the Cham-
bersburg area, and the CEO’s from
Hirschmann’s International Subsidiaries
were in attendance for the opening. 

The new 35,000 square foot facility
features expanded office and warehouse
space along with a state-of-the art training
and conference center. The facility houses
Hirschmann’s three divisions: ECS (elec-
tronic control systems), INET (industrial
networking), and ICON (industrial con-
nectors). Hirschmann U.S. currently
employs 76 people that support the North
and South American Markets.

Hirschmann moves to
new headquarters

VeraSun Energy Corporation appoint-
ed chief financial officer, Danny Herron,
to the additional post of president, effec-
tive January 1, 2008. The appointment was
unanimously approved by the company’s
board of directors. Herron replaces Don
Endres, who will remain as the CEO.

Herron joined VeraSun as senior
vice president and CFO in March 2006.
Previously he was executive vice presi-
dent and CFO at Swift & Company, in
Greeley, Colorado. Prior to that, Herron
was vice president and senior financial
officer at ConAgra Beef Company and
held senior-level positions with Borden
Foods Company and Frito-Lay, Inc.

VeraSun Energy names
Danny Herron president

Tube City IMS, LLC, a provider of
products and services to steel mills and
foundries throughout the United States,
Canada, Europe, Mexico, South America
and Asia, announced that the Company’s
Granite City, Illinois, operation has
received ISO 9001:2000 Quality Man-
agement System certification from Steel
Related Industries Quality System Reg-
istrar, Inc.

Companies that achieve Quality Man-
agement System certification to ISO
9001:2000 have demonstrated effective
implementation of documentation and
records management, top management’s
commitment to their customers, establish-
ment of clear policy, good planning and
implementation, good resource manage-
ment, efficient process control, measure-
ment and analysis of key performance fac-
tors and institutionalized continual
improvement.

Tube City operation
achieves ISO certification

Brian Holtz, of Eldridge, Iowa, is
the new vice president of sales and mar-
keting for City Carton Recycling. 

Holtz will be responsible for the
leadership and direction of all sales and
marketing matters. His responsibilities
include coordinating the sales, market-
ing and customer service team; plan-
ning, developing, implementing and
managing all sales, marketing, and cus-
tomer service activities; and developing
sales and marketing strategies and distri-
bution channels.  

Holtz has over 15 years experience
in the solid waste and recycling indus-
try, previously serving five years as
City Carton Recycling’s Quad Cities
Recycling facility manager and two
years as the Company’s Eastern Divi-
sion manager. 

Holtz was chairperson of the Board
of Trustees and Executive Committee
Church Council member for the First
Congregational Church in Moline, Illi-
nois.  He served as vice president of the
Illinois Recycling Association in 2004
and on its Board of Directors from
2002 through 2004. He continues to be
actively involved in the Illinois Recy-
cling Association and the Iowa Recy-
cling Association. 

Holtz will be based out of City Carton
Recycling’s corporate offices, located in
Iowa City.

City Carton hires new VP
of sales and marketing

William Glenn, ENSR’s senior
associate geologist, has earned the Indi-
vidual Safety Advocate Award from the
National Ground Water Association
(NGWA).

The Individual Safety Advocate
Award recognizes the individual who
has made the strongest contribution to
promote, improve, maintain, and
enhance safety in daily working opera-
tions. The award was presented at the
NGWA Water Expo in Orlando, Florida
in December.

Glenn led ENSR’s program to rap-
idly train Chevron’s employees on
advanced safety procedures and proto-
cols after the company’s acquisition of
Unocal. 

The program included job safety
analyses, safety audits, traffic control
standards, and comprehensive health and
safety measures designed to minimize
workplace injuries.

A registered geologist in two states,
Glenn is a member of the NGWA, the
Society of Petroleum Engineers, and the
Society of Professional Engineers.

ENSR’s Glenn wins
national award for safety

Budget Waste, Inc. (BWI) has com-
pleted the acquisition of We Haul Waste,
Inc. 

We Haul Waste operates a fleet of
roll off trucks and containers located in
south and central Alberta, Canada and
has experienced considerable growth in
the past two years. The equipment and
technologies used by We Haul Waste are
similar to that used by BWI currently,
making the incorporation of assets into
the current system straightforward. 

Budget Waste acquires
We Haul Waste Inc.
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BUSINESS BRIEFS

Heil Environmental has hired Crista
Stamper as its new chief quality officer
(CQO).

As CQO, Stamper is responsible for
improving Heil’s quality infrastructure,
while providing leadership and direction
for the company’s lean manufacturing
initiatives and Six Sigma processes. She
will help facilitate and guide every part
of the business in continuous improve-
ment activities. 

Stamper has experience in lean
manufacturing, Six Sigma methodology,
program management and manufactur-
ing. Most recently, she served as plant
manager for a Dana Corporation facility
in McKenzie, Tennessee. Prior to com-
ing to McKenzie, she was also a plant
manager in Danville, Kentucky and a
plant superintendent in Henderson, Ken-
tucky.  

Stamper also held the position of
division plant quality manager for a
Dana facility in Upper Sandusky, Ohio,
where she was responsible for the total
quality system in multiple plants. She
has also worked for Mark IV-Dayco
Products as quality manager, and at Gen-
eral Motors-Delphi as senior supplier
quality engineer.

Stamper is based at Heil’s facility in
Fort Payne, Alabama.

Heil Environmental hires
new chief quality officer

Centre Partners Management, LLC
completed the acquisition of Liberty
Waste Services, LLC in partnership with
members of Liberty’s senior manage-
ment team and Centre Environmental
Partners, Inc. (CEP), an affiliate of Cen-
tre Partners.

Liberty, which has been renamed
Environmental Logistics Services LLC
(ELS), is a provider of solid waste trans-
portation and disposal services for cus-
tomers throughout the Northeast and
Midwest. The Company handles munici-
pal solid waste and construction and
demolition debris through three facilities
located in New Jersey and Ohio. Liberty
operates a rail transloading facility in
Kearny, New Jersey, a 1,285 acre landfill
in Springfield Township, Ohio, and a
transfer station in Bridgeport, Ohio.

Centre Partners completed the
acquisition in partnership with two of
Liberty’s senior executives, Darren and
Anthony Rizzo, who will serve as ELS’s
CEO and COO, respectively. The Rizzos
founded Liberty’s rail operations in New
Jersey and are 15-year veterans of the
waste transportation business.  

Centre Partners acquires
Liberty Waste Services

Nortrax Equipment Company in
Minnesota, the most recent addition to
the Morbark family, has signed on as the
authorized industrial equipment dealer
for the state of Minnesota. With three
Minnesota locations, Bemidji, Duluth
and Grand Rapids, Nortrax offers the
full line of Morbark wood waste recy-
cling and forestry equipment.

In addition to Morbark equipment,
Nortrax also handles John Deere Con-
struction, John Deere Forestry and
Hitachi Construction and Mining equip-
ment.

Nortrax joins Morbark as
Minnesota dealer

Terex Crane has named ALL Erection
& Crane Rental Corp. a tier-one dealer in
Ohio, Michigan, Pennsylvania, West Vir-
ginia and Wisconsin. 

The tier-one distinction means that
ALL Erection & Crane Rental Corp. will
be a dealer for all Terex brands, including
Terex, Demag, American, and Peiner.

Terex is actively consolidating their
dealer network. Terex dealers, like ALL,
must also have the ability to provide after-
the-sale service with highly responsive
parts delivery and field service designed to
maximize lifetime return on investment.

Terex adds ALL Erection
& Crane Rental as dealer

Marathon Equipment, a member of
Dover Corporation’s Industrial Products
group, announced that Fred Prins has
joined the NEXGEN Baling Systems
sales department as the regional sales
manager for the Eastern Hemisphere
(Europe, Middle East, Asia, Africa, and
Australia).

Prins will be based in Brampton,
Ontario, Canada.

Fred Prins joins the
NEXGEN sales force

Energy and persistence conquer all
things.

– Benjamin Franklin

MONTHLY CROSSWORD BY Myles Mellor

ACROSS

DOWN
1. One of RecycleBank's Reward Partners (2 words)
2. ___bish, solid waste that does not contain food waste
3. Sodium symbol
4. EPA part

5. __ Eliot
6. ___<C, the name of Google's 
electricity initiative
7. It is, in Madrid
8. See-through recycling material?
9. Possesses
10. Cradle-to-___, system that 
handles solid waste from creation 
through disposal
13. Recyclable material used to 
manufacture cardboard boxes, 
abbr.
15. Objects that are being shred-
ded and used for athletic fields and 
civil engineering projects
19. Operating system, abbr.
20. Senator that is the co-chair of 
the Senate Recycling Caucus
23. Sun god
24. Handheld device
28. Soy is one
29. Tofu filled soup
31. Medicine prescription, for short
32. Aka No. 2 Plastics, abbr.

34. Cube of recycled material
35. Shredded rubber description
36. Recycling place, with bottle
37. Tide recession
39. Extended play records, abbr.
42. Have a debt to
43. Giga___, amount of energy that 
can power a city the size of San 
Francisco
45. Priceless, in a way
48. Paper that hasn't been 
artificially colored, description
50. Plastic often used for fast food 
packaging, for short
52. A Motley group?
53. Waste burial ground, with land
55. Trash heap
57. Trash bag fastener
58. Key component of a computer 
system, abbr.
59. Philosophy suffix
60. Provided food for
64. An__- freeze

1. Plant used for bioplastic production
3. ___Works, company that is producing a biopolymer 
made from natural plant sugars as a petroleum replacement
8. Ozone layer enemy, abbr.?
11. Paper or plastic options
12. California based company that has the potential to 
produce utility-scale power cheaper than coal
14. Automotive batteries, for short
16. Mine is yours, for Jose
17. Half of a rockin' electrical group?
18. Macon ___, company that is partnering with SP 
Recycling Corp. for single stream recycling
21. Thermoplastics used as a substitute for glass, abbr.
22. ISRI part
25. Go out with
26. How frequently you should recycle, perhaps
27. ___ waste, leaves and grass clippings
30. PRC part
33. Aka Coke can, abbr.
36. __ Metal, beverage can that is 100% recyclable by the 
steel industry description
37. __ Cummings, 20th century American poet
38. Cut down a tree, perhaps
40. Open surfaces
41. ___ goods, obsolete electronic products
44. Plastic with a smooth surface that cracks easily, abbr.
45. Seasonal bug?
46. Rejection term
47. Seattle locale
48. "Reduce, Recycle, Re___"
49. Deep sleep cycle
50. Type of clear plastic used in household cleanser 
containers, for short
51. Recyclable copper alloy, abbr.
52. AquaNet emissions, perhaps
54. Pixel density
56. Alien who was too good for earth?
58. Costa Rica country code
60. For your information, in the computer world
61. Popular
62. Fibrous material used to make paper
63. 100% recyclable can description
65. Inking or gradability preceder
66. RDF part
67. Organic garbage pit

1 2 3 4 5 6 7 8 9 10

11 12 13

14 15 16

17 18 19 20 21

22 23 24 25

26 27 28

29 30 31 32

33 34 35 36 37 38 39

40 41 42 43 44

45 46 47 48

49 50

51 52 53 54 55

56 57 58 59 60

61 62 63 64

65 66 67
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USED LID CRUSHERS
2 available!

800-900-7080

Serving Ohio & Western Pennsylvania 
Non-Ferrous Metal Specialists

Mobile Car Crushing Service

Call Toll-Free 800-837-1520

Atlas Recycling, Inc.
Scrap solutions for business and industry.

www.atlasrecycling.com

ISO 
9002 

Auto Recycling

Balers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder,  3,000 psi, 9” ejector
cylinder. 100 h.p. motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

EXCEL Manufacturing, Inc.
800-475-8812 www.ExcelMfg.com

■ HV Series
   Severe Duty
   Non-ferrous 
■ EX Series
   Low Volume
   Multi-material 
■ 2-Ram Series
   Severe Duty
   High Volume

The Value of
Innovation.

BALERS

1997 SUPER 400 AL-JON BALER, very
good condition, triple axle, ready to make
you money, asking $125,000, call 785-
877-3830 for more information or photos.

EXCELLENT for No. 1 or No. 2 Bundles
100 h.p. New, 20 x 20 x Var.  Bale Size

AVAILABLE IMMEDIATELY

AUTOMATIC STEEL BALER

GENSCO EQUIPMENT

MERCURY
   500

800-268-6797 or 416-465-7521
info@genscoequip.com

LIKE 
 NEW!

Balers

LATE-MODEL YARD IN DETROIT
METRO AREA. Invest or buy-out, 7+
acres including 10,000 sq. ft. building.
Good inventory. Strong wholesale/retail
base, very good future for positive, strong-
minded person. In business for 50 years.
Serious inquiries only, Call 248-433-3029,
ask for Mr. Sanford.

HERBERT’S SCRAP METAL YARD. 5+
acres. 40 years in business. Located in
Gonzales, Louisiana 70737 in Ascension
Parish. Only 5 miles from all plants on the
Mississippi River. Call 225-715-4942.

TRUCK SALES AND SALVAGE, 10,000
sq. ft. shop with 8 containers for parts, a
wash-rack with oil collector and steam
cleaner. Shop is equipped with 3-phase
electricity and all types of equipment on 12
acres, with 8 acres of salvage. Call for
details. 866-412-0096.

Businesses for Sale

OKLAHOMA CITY FOREIGN AUTO
SALVAGE. 5 acres, 300+ cars. 50 x 70
warehouse, 50 x 40 garage with 2 lifts,
Manitou forklift with rebuilt motor. Estab-
lished 30 years, located on a major high-
way in NE Oklahoma City metro area. Cur-
rent license. Computerized inventory.
Long-term lease. $350,000. 800-344-8891
or 405-640-5747.

HEY! PAY ATTENTION! Owner retiring,
make cash offer on salvage yard for sale,
37.5 acres, house also available. Call 231-
924-6500.

FOR RENT: WESTERN NASSAU COUNTY, NY
1+ ACRES WITH PERMITS TO PROCESS TREES, 

LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 
TOP SOIL & MULCH; POSSIBLE WATERFRONT 

BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 
P.O. BOX 69, OCEANSIDE, NY 11572

ATTENTION FLORIDA BUYERS AND
SELLERS: We have scrap metal, auto
recycling yards, remanufacturing business
and industrial acreage for sale! We also
have qualified buyers available that are
seeking the same type of properties, and
trash collection routes in various locations
throughout the state. Please contact Al
Ryan at Rutenberg Realty, 727-463-2400. 

AUTO DISMANTLING YARD. 5 acres in
Central California with over 500 cars. Cur-
rent C.U.P. $900,000.  Call 619-250-3997
or 619-948-6334.

Businesses for Sale

Dynamic and fast-paced Charlotte-area 
scrap yard seeks full-time Yard Manager.  
Extensive experience in processing and 
identifying ferrous & non-ferrous metals 
a must.  Competitive salary and  benefits.  
Email resumes to: 

WANTED
Scrap Yard Manager

resume0761@aol.com

US CITIZEN WITH STRONG BACK-
GROUND in Asia seeks employment or
partnership. Interested in metal scrap trad-
ing and brokering. 15 years experience in
international trade, freight forwarding, cor-
porate sales and cargo insurance. Very
good Japanese language skills, passable
Chinese and studying Hindi. Willing to trav-
el. 917-968-0247 wburkebkln@gmail.com

Employment

Call 248-348-7774  Fax 248-348-7776
www.AcmeConstructionEquipment.com

• 10kW Mag Generator
• Plumbed for Grapple

• Solid Tires
• Hyd. Raised Cab

LIEBHERR 
       A912

Material Handlers

‘96 
E.C.
450

(412) 965-2192 

$98,500

Includes: 50 ft. reach, 25 kw Gen-set, high 
cab, grapple & magnet-ready, new/spare 
boom, 4 spare hydraulic pumps plus over 
40 extra hoses & misc. parts.

800-472-0453800-472-0453

USED ROTATING GRAPPLE
1 USED 57” MAGNET

NEW 10KW GAS and DIESEL
GEN-SETS COMPLETE

Call Ivan
    Jacobs
800-472-0453800-472-0453

Rebuilt Fuchs MHL 350
2001 and 2002
      both with 50' Reach, 
             Hydraulic Cab,
                           Gen-set &
                             Grapple FUCHS

360 and
340 also

 available.NEXT DEADLINE
February 19



Continued on Page 26
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248-348-7774
www.AcmeConstructionEquipment.com

CAT 350L CRAWLER
3-piece front attachment,

130,000# class.

248-348-7774
www.AcmeConstructionEquipment.com

CAT 330B
CRAWLER

Set up for magnet/grapple. 
Rebuilt, 9,000 hrs. on engine & pumps.

Call 248-348-7774  Fax 248-348-7776
www.AcmeConstructionEquipment.com

67,000# Class - High cab - Set up 
for magnet.               Only 4,500 hrs.

Hyundai 290LC-7 
Material Handler2004 

Material Handlers

Hydraulic
Material
Handlers
MMM
HHH

Mobile
Shears and
Grapples

MMobM
ShShearSh
GGrapG

Magnets
and Gen-sets

Call Ivan Jacobs today at

HHHsM s

Call Ivan Jacobs today at

800-472-0453

EQUIPMENT
International

2000 LIEBHERR R914 REBUILT (crawler), 38’ 
reach, 4’ cab riser, gen-set and grapple.
1999 LIEBHERR R934 EW REBUILT (crawler), 
50’ reach, 4' cab riser, A/C,17KW gen-set and 
grapple.
1998 LIEBHERR R912 (crawler), 40’ reach, 4’ 
cab riser, gen-set and grapple.
1993 LIEBHERR A932 REBUILT (rubber), 45' 
reach, 4' cab riser, gen-set, and grapple.
1997 KOMATSU PC 340 LC-6 REBUILT 
(crawler), 46' reach, hydraulic cab, 17KW gen-set 
and grapple.
2003 SENNEBOGEN 825M (rubber), 43’ reach, 
hydraulic cab, A/C, gen-set and grapple.
2000 SENNEBOGEN 830M (rubber), 50’ reach, 
hydraulic cab, gen-set and grapple.
1997 SENNEBOGEN 835M REBUILT (rubber), 
56” reach, hydraulic cab, gen-set and grapple.
2001 NEW HOLLAND EXCAVATOR (rubber), 
2,400 hours, 10KW gen-set and 48” magnet.
2004 FUCHS MHL350 (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.
2005 FUCHS MHL340 (rubber), 41' reach, 
hydraulic cab, gen-set and grapple.
2003 FUCHS MHL 360 (rubber), 59’ reach, 
hydraulic cab, A/C, gen-set and grapple.
1998 & 2002 FUCHS MHL331 (rubber), 36' reach, 
hydraulic cab, gen-set and grapple.
1998 & 2002 FUCHS MHL 350 REBUILT (rubber), 
50' reach, hydraulic cab, gen-set and  grapple.
1995 FUCHS MHL340 REBUILT (rubber), 41' 
reach, hydraulic cab, gen-set and grapple. 
2005 CAT M322 CMH (rubber), 41' reach, 
hydraulic cab, gen-set, A/C and grapple. 
2003 & 2004 CAT M318 (rubber), 36' reach, 
hydraulic cab, gen-set and grapple. 
2003 CAT M320 MH (rubber), 39' reach, hydraulic 
cab, gen-set and grapple.
2000 CAT M320 REBUILT (rubber), hydraulic 
cab, 39' reach, A/C, gen-set and grapple.
1998, 2000 & 2001 CAT 325BLMH (crawler), 46' 
reach. 4' cab riser, gen-set and grapple.
2003 ATLAS 1804 (crawler), 51' reach, hydraulic 
cab, A/C, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab, 
A/C, grapple. 
1994 PRENTICE 210, trailer mounted self- 
propelled log loader. 30' reach, magnet, grapple.
2005 COLMAR 5260 BALER with crane, 1,500 
hours, like new.
1998 SIERRA 4200 BALER with crane, only 
4,400 hours.
SIERRA ROADRUNNER PORTABLE BALER 
with crane.
7TM TRACKMOBILE RAIL CAR MOVER, Diesel 
engine, 2 couplers.

 NEW 10KW GAS and DIESEL
GEN-SETS COMPLETE

1 USED ROTATING GRAPPLE
57”  USED MAGNET ♦ NEW 4-TINE 

ROTATING SCRAP GRAPPLES

One Fuchs MHL 350, a Fuchs MHL 360 and a 
pair of Fuchs MHL 380s. All four are operational 
with hydraulic cabs, gen-sets and grapples.

MECHANICS SPECIALS

‘99 
ATLAS
1804

With Gen-set, 
magnet & grapple, 

11,000 hours, 
working everyday.

$115,000
1704 Atlas, bad engine..........$12,000

Foss Salvage
252-756-1100, ext. 3501•252-361-2138

Material Handlers

1998 Komatsu 
PC220LC-6 

(Crawler) with   
 rebuilt MSD40R 
rotating shear
2003 Komatsu 
PC220LC-7 (Crawler) with 3,800 hours 
and new Genesis GXP400R rotating shear
2004 Komatsu PC300LC-7 (Crawler) with 
new LaBounty MSD2500R shear

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2002 FUCHS MHL350 (Rubber) 49' 
Reach, Hydraulic Cab, Gen Set & Grapple
2005 FUCHS MHL340 (Rubber) 41' 
Reach, Hydraulic Cab, Gen Set & Grapple
1998 Caterpillar 325BL MH (Crawler)  
48' Reach, Elev Cab, Gen Set & Grapple
1993 Liebherr A912 (Rubber) 38' Reach, 
Elev Cab, Gen Set & Grapple
1993 Liebherr A932 (Rubber) 45' Reach, 
Elev Cab, Gen Set & Grapple
2003 Sennebogen 825M (Rubber) 41' 
Reach, Hydraulic Cab, Gen Set

HEAVY EQUIPMENT
SERVICES CO

GENESIS GXP 400R ROTATING SHEAR.
New in 2005. 200 hours, like new condi-
tion. $90,000. North Lapeer Recycling.
Mark 810-793-7557.

Call Don at 630-774-1988
www.SargentsEquipment.com

New & Used Young Grapples In Stock!!!

Other Material Handlers Available:

2000 
Fuchs 

MHL 350
Includes 

Generator & Grapple

• 1995 Liebherr A932 HD, 
    Generator and Grapple,
• 2001 Liebherr R944 BEW
    (Parts Machine)
• 1999 Liebherr A954, Generator
    (Reconditioned) 
• 1995 Koehring 6650, Generator

 2003 
 KOMATSU 
 PC220LC-7 
CRAWLER, 6,000 

hours, with (1,000      
 hour) Genesis 
GXP 500 shear.

2001 KOMATSU PC 300LC-6 CRAWLER, 6,946 
hrs, Rebuilt LaBounty MSD 2500R rotating shear.
2001 KOMATSU PC 300 CRAWLER, 7,000 hrs, 
Genesis GXP500 shear and 10KW gen-set.
2002 VOLVO EC290 CRAWLER with Genesis 
GXP 500 shear.
1990 HITACHI EX 400LC CRAWLER, 7,000 hrs, 
with Rebuilt LaBounty MSD 100 shear.

800-472-0453      Ivan
    Jacobs

with 
Cab Guards

MOBILE
SHEARS

 2003 
 K OMATSU
 PC220LC-7 
CRAWLER, 6,000 

hours, with (1,000     
 hour) Genesis 
GXP 500 shear.

Guards

OBILE
HEARRRRRRRRRRRRRRRRRRSSSSSSSSSSSSSSSSSSHEARRRRRRRRRRRRRRRRRRRRAAEEHH ARSSSSSSSSSSSSSSSSSS

Call Don at 630-774-1988
www.SargentsEquipment.com

New & Used Young Grapples In Stock!!!

• 1990 790D John Deere 
    with AS4000 Shear 
• 1997 Komatsu PC 400 
    with LaBounty MSD 70R 
• Labounty MSD50, complete rebuild
• Genesis GMS700 

Komatsu 
PC300 LC-6 
w/LaBounty 

MSD 70 
Factory Rebuilt 

Shear

Other Shears in Stock:

2000

Material Handlers Material Handlers

Miscellaneous

Hi-speed Shear Balers
Roll-off Transportable Balers

Scrap Yard Cranes
(w/Magnets & Grapples,
Wheeled or Tracked)

100% FINANCING @ 7.75%
 AVAILABLE

INVENTORY IN STOCK!

LOGGER BALERS • SHEAR BALERS
HORIZONTAL SHEARS • CRANES

NEW, USED & RECONDITIONED
with WARRANTY

EQUIPMENT

 LO LOG or BALBALE Entire
AUTOAUTOS with

800-622-4446
valstoneinc@comcast.net

Valstone, Inc.



Section A • Page 26 American Recycler, February 2008

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

Classified
ADVERTISEMENTS

Rates

$55 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

Alan Ross Machinery Corporation

NEW SCRAP LIFTING MAGNETS
High Performance, Low-priced MagnetsHigh Performance, Low-priced Magnets

Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”Sizes In-Stock: 27”, 36”, 42”, 48”, 50”, 58”, 65”

847-480-8900 • www.rossmach.com

Dump & Van Trailer ServicesDump & Van Trailer Services
Freight - Waste - Disposal - RecyclingFreight - Waste - Disposal - Recycling

From Maine to Virginia and West to Ohio

American Waste Transport & Recycling
856-985-7300  •  www.amwaste.com

Miscellaneous
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24” GAS TANK 
STRAP CUTTER

27” SLIDE HAMMER 
HANDLE GAS TANK
STRAP CUTTER

28” STEEL 
CABLE
CUTTER
33” COPPER & ALUMINUM
CABLE 
CUTTER

$155
3 lb. RAM

��

Blade 
                 opens 1-1/8"

Blade
opens
 2-1/8"

$155 C
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888-866-5244

 

www.kagiburner.com

Heat with Waste Oil
and SAVE!

Kagi Heating Supplies & Mfg, Inc.

KAGI Multifuel
Waste Oil Burners...

simply the best,
most reliable waste

oil burner you can buy!
The HEATWAVE® by Siebring

MIDWEST BALE TIES, INC., manufactur-
er of single-loop balers and auto baler
wire, 100 lb. and 50 lb. coils, call 800-479-
2365, fax 765-364-0161, Crawfordsville,
Indiana.

216-398-8800

Your Source for  all  Recycling Equipment Needs
OHIO BALER COMPANY, INC.

EXCLUSIVE HARRIS DEALER FOR 
OHIO, WESTERN PA. & WESTERN NY.

NEW, USED & RECONDITIONED
ALWAYS BUYING AND SELLING

EQUIPMENT
• 2 RAM BALERS  •LOGGER BALERS 

• METAL BALERS & SHEARS
• ALLIGATOR SHEARS • WIRE STRIPPERS

• SCRAP PROCESSING EQUIPMENT
• RELINE SERVICES

www.OhioBaler.com

Perry Videx LLC • 800-899-6224 x-3134
fgarcia@perryvidex.com • www.perryvidex.com

#37 125 h.p. & #50 250 h.p.Cumberland grinders
200 h.p. Mitts & Merrill hog grinder, 20” x 36"
150 h.p. & 450 h.p. SSI shredders
6" Davis Standard 400 h.p. reclaim extru line

EQUIPMENT FOR SALE

Car Crushers 
Can Equipment 
Excavator Shears

Portable Logger Balers
Scrap Handlers

Sort Lines
Vertical Balers

We also sell recycling equipment!

WILL BUY
USED SURPLUS EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

scrapequip.com

Rigby hydraulic shears & 
wire strippers, 10” to 26” 
shears available. New, 26” 
standard shear, only $13,5k!! 
Four models of wire 
strippers, vertical balers, 
can densifiers and scrap 
choppers. Call for parts.

REW, LLC:  701-837-5654
rew75@msn.com / www.scrapyardequip.com 

Used Equipment: Mosley 2500 can densifier, $14,000,
REM can flattener and blower, 2 Mac car crushers, 
and Colmar B5500 auto logger/ baler. 

More equipment available!

DEMOLITION WORK SHEARING, BAL-
ING, MAGNET or Grapple Cranes to your
site. Our operators, Call Ken Kohart at
419-399-4144 or 419-786-9243. 

Kohart Surplus & Salvage, Ken Kohart
419-399-4144 • 419-786-9243

USED MAGNETS:
38”, 45”, 54”

Tire Shredder - $15,000
Baler for sheet iron - Dempster 756 CS

KOEHRING SCRAP CRANES. 6630-7
Skrapper, 20kw generator. 6633-7 Skrap-
per, 20kw generator. 6633-7 Skrapper,
20kw generator. Ken Kohart, 419-786-
9243 or 419-399-4144.

Balers 
Shears

Two Ram Balers
Portable & Mobile
Loggers & Shears

Shredders

EQUIPMENT FOR SALE
NEW & USED

LET US SELL YOUR
EQUIPMENT

Gus
813-282-8712

Gunn
813-713-1210

Miscellaneous

Miscellaneous

FREE Shipping, FREE Brochure
800-301-5986

5,000 lb. 4 ft. x 4 ft. Low Profile Floor Scale
with Digital Readout.  $1,350.
10,000 lb. 5 ft. x 5 ft. Low Profile Floor Scale
with Digital Readout.  $1,595.

Scales

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown,
invoicing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap Purchase invoice,
Spanish version, send your inventory to
your website. $650 complete, no monthly
fees. Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Software

888-763-8725

We offer the most complete 
software available for:

Call for a 
FREE demo!

• Billing
• Scales
• Routing
• Dispatching 
• Commodity Tracking

Trucks & Trailers

89 Mack DM685

(above) with 60,000 lb. inside/outside rail roll-
off hoist, 350 motor, very good condition,
new paint...............................................$19,500
1988 Ford LTL9000 with Accurate 60,000 lb. roll-
off hoist. 425 HP CAT engine, 8LL transmission, 
new poly fenders, 40,000 lb. rear, 18,000 lb. front-
57,900 lb. GVW plus 20,000 lb. pusher axle for a 
total of 77,900 GVW. 11R22.5 tires..........$15,000
1993 Volvo White with Galbreath 60,000 lb. 
outside rail roll-off hoist. CAT 3306 - 300 HP 
engine, 8LL w./OD, 19,000 lb. front, 46,000 lb. rear
...............................................................$25,000

607-693-2064 • www.hackerspackers.com
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Antique Timber
& Boards

Yellow Pine
Douglas Fir

Tank Cypress
Tank Red Wood

512-328-8837
What Its Worth, Inc.

Wanted

WANTED: DEAD OR ALIVE: Top Dollar
Paid. Skid Steer Loaders, all brands—
Bobcat, New Holland, Case, Gehl, Mus-
tang, Thomas, etc. Any condition, all or
part. Also buying articulated loaders and
backhoes, any condition. Call 407-341-
2577. Ask for Allen or e-    mail:
Roberts743@aol.com.

WANTED:  AUTOMOBILE SHREDDER.
Call 419-786-9243.

WANTED: ALL USED CONSTRUCTION
EQUIPMENT, trucks, gen-sets, parts and
marine, any condition, all brands, top dol-
lar paid.  Call 631-433-6675 and ask for
Mike or e-mail bboygq01@hotmail.com.



The Enviro-Rack
Auto Fluid Removal & Dismantling Station

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Iron Ax, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

We offer all steel tanks along with a grated catwalk for operator safety. Underneath the 
catwalk is a 249 gallon catch pan and also a 360 gallon tank to catch any spills. No other 

system on the market comes close to the Enviro Rack. Meet EPA and State level 
regulations concerning fluid removal. The Enviro Rack is totally air operated. 

There are no gasoline or electric motors that could create a 
spark. The Enviro Rack is a safe system. Complete fluid 
removal in less than 5 minutes.

The Enviro Rack is the
FIRST AND ONLY

self-contained fluid removal
system on the market. 

Funnels are equipped with drills through the center to insure there 
are no spills.
Antifreeze drain vat is piped into the holding tank
Antifreeze and motor oil storage tanks have a 180 gallon capacity
All tanks have gauge and gauge guard
Each unit is equipped with two fire extinguishers
Grated catwalk for floor safety
Adjustable car rack allows for any size vehicle and can be setup 
tilted to the left or right for liquids to drain to one side of the tank
Air drills are used for speed and safety
249 gallon catch pan
360 gallon lower tank beneath catch pan
4 foldout catwalks for tire removal
50ft. retractable hose reel for air wrench
The upper rack serves as an air manifold
Fluid can be pumped out of tanks using air pressure and tanks        
also have lifting eyes for easy handling

Enviro Rack Features:
Options:

Hook and rails suitable for rolloff 
container system
Catalytic Converter Cutter     
powered by air
Vacuum system to remove fluids 
from master cylinder and power 
steering pumps
Extra funnel with air drill increas-
ing operating speed for two man 
operation.
We also sell Oil Dri by the pallet 
or half pallet and oil absorbent 
cloth sold by the pound. 

Dimensions:
Height  
Width    
Length  
Weight  

7’ 4”
6’ 6”
16’ 0” 
7,000 lbs.



800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

10 Foot Opening 
Over 2 feet higher than most other crushers on 
the market!

Advanced Oil Recovery System
Dual sludge traps, water separating valve and 
a 400-gallon “on-board” waste oil storage tank.

Optional Auxiliary Fuel Pump
Lockable cabinet with a 12-volt fuel pump and 
hose lets you fuel your loader from the crusher’s 
huge 400-gallon fuel tank.

Optional High-speed Oil Bypass System
Patented control system with 2.5” bypass valves and cylinder ports.

10 ft.

CALL TODAY!

OVERBUILT CRUSHERS
THE PRODUCTION BOOSTER

Huron, South Dakota

Join Our Satisfied Customers!
Join Our Satisfied Customers!



Wood waste fuels race for cellulosic ethanol
The nation’s first commer-

cialized cellulosic ethanol facil-
ity, designed to turn wood
waste into fuel, is under con-
struction and set to open later
this year near Soperton, Geor-
gia.

Range Fuels, Inc. has suc-
cessfully tested close to 30
types of biomass for producing
ethanol at its testing facility in
Broomfield, Colorado. The
commercialized facility in
Georgia will use wood waste as
its feedstock to produce more
than 100 million gallons per
year.

“Wood waste has already
proven to be a feasible fuel
alternative from a production
and economic standpoint,” said
Mitch Mandich, chief executive
officer of Range Fuels.

Range Fuels was one of six
companies selected by the
Department of Energy (DOE)
for financial support in building
a commercial cellulosic ethanol
plant. As part of the $76 million
DOE investment, Range Fuels
will receive $50 million for the
first 20 million gallon-per-year
phase. The remaining $26 mil-
lion will be provided for con-
struction of the next phase.

Mandich said that unlike
other methods of producing cel-
lulosic ethanol, Range Fuels’
technology eliminates enzymes,
which have been an expensive
component of producing cellu-
losic ethanol. The company’s
proprietary thermo-chemical
conversion process, known as
the K2 system, uses a two step

process to convert biomass to
fuel-grade cellulosic ethanol.

The biomass is first fed
into a converter. Heat, pressure
and steam convert the biomass
into a synthesis or syngas. It is
then cleaned before entering the
second step. The syngas is
passed over a proprietary cata-
lyst and transformed into mixed
alcohol, which is separated and
processed. This maximizes the
yield of ethanol for a quality
suitable for fueling vehicles.

“The forests of Georgia
can support up to two billion
gallons a year of cellulosic
ethanol production using Range
Fuels’ technology,” Mandich
said. He said Soperton’s prox-
imity to feedstock supplies and
ethanol markets means that
transportation costs will be kept
low.

Cellulosic ethanol pro-
duced from wood waste has a

number of advantages com-
pared to corn-based ethanol,
Mandich said. “Cellulosic
ethanol gives off fewer carbon
emissions.” He said cellulosic
ethanol reduces greenhouse gas
emissions by 85 percent over
unreformulated gasoline.
Starch-based ethanol, which
frequently uses natural gas to
provide energy for the produc-
tion process, reduces green-
house gases by only 18 to 29
percent, he said.

Range Fuel’s process also
uses about one-fourth of the
water required by corn-based
ethanol plants and an even
smaller percentage of projected
water use of other cellulosic
ethanol processes that use
enzymes and organisms to pro-
duce cellulosic ethanol,
Mandich said.

Ethanol consumption is
currently hovering near 7 bil-

lion gallons annually and is
projected to rise to 11 to 12 bil-
lion gallons annually within the
next 2 to 3 years, Mandich said.
He noted that recently signed
federal legislation would boost
ethanol demand further.

President George W. Bush
signed the “The Energy Inde-
pendence and Security Act” late
last year, which includes a
renewable fuel standard that
calls for the use of 36 billion
gallons of renewable fuels, 16
billion gallons of which are to
come from cellulosic ethanol
by 2022. 

Range Fuels projects that
several hundred millions of dol-
lars will be invested in its first
cellulosic ethanol plant. In addi-
tion to public funding, money for
the project is coming from pri-
vate investors, including Khosla
Ventures, a venture-capital firm
in Menlo Park, California.

Samir Kaul, a general part-
ner at the firm, would not
release the amount of money
that Khosla Ventures has
invested. But he said there is
plenty of money available for
cellulosic ethanol projects.
“Venture capitalists are pouring
money into green energy,” Kaul
said.

“Range’s technology can
produce cellulosic ethanol
cheaply, and has the potential to
scale rapidly in a way that other
biofuels cannot. We think pro-
duction costs of $1.25 are rea-
sonable and we expect it to
eventually end up below $1.00
per gallon, making it competi-
tive.”

George Douglas, a
spokesperson for the DOE’s
National Renewable Energy
Laboratory in Golden, Col-
orado, said that wood waste and
other cellulosic material could
contribute greatly to the
nation’s fuel supply. “Market
potential for cellulosic ethanol
is huge,” Douglas said.

The DOE estimates that the
country consumes more than
140 billion gallons of gasoline a
year and it estimates about one-
third of that could be replaced
by various forms of ethanol.

“The economics are
improving. The DOE’s goal is
to have commercially available
cellulosic ethanol at price parity
with corn ethanol by 2012 and
to have cellulosic ethanol con-
tributing significantly to a 20
percent reduction in gasoline
use by 2017,” Douglas said.
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EX Series
Low volume, multi-material recycling
EX Series
Low volume, multi-material recycling

HV Series
Severe duty 

non-ferrous 
recycling

HV Series
Severe duty 

non-ferrous 
recycling

2-Ram Series
Severe duty and 

high volume recycling

2-Ram Series
Severe duty and 

high volume recycling

EXCEL Manufacturing, Inc.
PO Box 428 • 778 West 12th Street • St. Charles, MN 55972
(507) 932-4680 • fax (507) 932-4683 • www.excelmfg.com

(800) 475-8812

EXCEL Manufacturing, Inc.
PO Box 428 • 778 West 12th Street • St. Charles, MN 55972
(507) 932-4680 • fax (507) 932-4683 • www.excelmfg.com

(800) 475-8812

by Brian R. Hook

Continued on Page 2

Range Fuels’ plant located in Broomfield, Colorado will use wood waste to create ethanol.
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“Since there are no commercial cel-
lulosic ethanol plants today, we really
don’t know what the per gallon cost
would be, but it’s likely about double
where we’d like it to be.”

Other firms are also investing in
projects to turn wood waste into cellu-
losic ethanol. Dynamotive Energy Sys-
tems Corp. in Vancouver, Canada, plans
to invest $24 million in a commercial
plant near Willow Springs, Missouri.
The plant is designed to convert 200 tons
a day of wood-by-products and residues
from nearby sawmills into 34,000 gal-
lons a day of fuel. 

According the Environmental Pro-
tection Agency (EPA), nearly six million
tons of wood waste is generated each
year. Wood waste includes urban wood

waste, wood debris from suburban land
cleaning, and rural forestry residuals.
Markets for recovered wood vary across
the country, but the EPA reports the cur-
rent market is dominated by mulch and
fuel applications.

Harry Boyle, an analyst with New
Energy Finance Ltd. in London, recently
traveled to the United States to talk to
cellulosic researchers and developers.
He said that turning wood waste into cel-
lulosic fuel is not yet economical
because it has not been scaled up yet. He
said that plants like Range Fuels’ in
Georgia, once fully operational, would
show how economical it is.

Boyle said that these cellulosic
ethanol projects would not be feasible
without government money providing an
accelerator. “Maybe in three or four
year’s time it wouldn’t be necessary. But
the government is very keen, obviously,
to get alternative forms of fuel,” he said.

Wood waste
Continued from Page 1

Veolia and Beacon Landfill
Gas Holdings wins award

Veolia Environmental Services
(Veolia) announced that the landfill gas
project installed on its Greentree Land-
fill was chosen as the Environmental
Protection Agency’s (EPA) Landfill
Methane Outreach Program “2007 Proj-
ect of the Year.” 

Each year, EPA recognizes its part-
ners for excellence in innovation and
creativity; success in promoting project
development; and achieving environ-
mental and economic benefits.

Commercially operational since
July 2007, the project at the Veolia ES
Greentree Landfill is one of the largest
high Btu projects in the United States. A
collaborative effort between Veolia and
Beacon Landfill Gas Holdings LLC, the
project converts landfill gas into pipeline
quality natural gas. This gas is then used
to produce environmentally clean elec-

tric power while also reducing green-
house gas emissions. 

Todd Watermolen, vice president of
Engineering and Environmental Compli-
ance with Veolia ES Solid Waste, has
been working on this particular landfill
gas utilization project for almost 10
years. “Our goal has always been to go
above and beyond in building a safe
environment and sustainable future. It’s
great to see our efforts be nationally rec-
ognized by this important program.”

The estimated annual environmental
benefits and energy savings associated
with the Greentree project are equivalent
to reducing CO2 emissions by over
137,000 tons/year, removing emissions
equivalent to more than 228,000 vehi-
cles, and producing enough energy to
heat approximately 75,000 homes.

Veolia ES Greentree Landfill Gas project
named “2007 Project of the Year”

Waste Management reveals
Capital Allocation Program

Waste Management, Inc. (WMI)
announced that its board of directors
approved a new capital allocation pro-
gram that includes the authorization for
up to $1.4 billion in combined cash divi-
dends and common stock repurchases in
2008.

Beginning the first quarter of 2008,
the Company expects to raise its quarter-
ly dividends to $0.27 per share, or $1.08
per share per year, which would be an
increase of 12.5% compared to the divi-
dends paid in 2007. 

As part of the 2008 capital alloca-
tion program, the board authorized stock
repurchases not to exceed the $1.4 bil-
lion, less dividends paid. Based on the
number of outstanding shares as of Sep-

tember 30, 2007 and the new dividend
rate, the Company expects to pay
approximately $560 million in dividends
in 2008. The amount of stock repur-
chased will depend on a number of
items, including capital expenditures,
cash acquisition costs and cash allocated
to the retirement of debt, which are three
other key components of the capital allo-
cation program.

WMI noted that the board intends to
declare the first quarter 2008 dividend in
February, at which time the record and
payment dates for the first 2008 quarter-
ly dividend will be announced. It is
expected that the first payment of the
higher dividend will occur in March of
2008.

New York food delivery fleet
converts to biodiesel

FreshDirect, an online gourmet food
purveyor in New York City, announced
that it has signed a contract with Tri-
State Biodiesel to begin conversion to
biodiesel fueling. Beginning in early
January of 2008, FreshDirect’s fleet of
150 delivery trucks will start the switch
to B5, a blend of 5 percent biodiesel and
95 percent regular diesel. By February
2008 the company plans to use B5 in its
entire fleet.

The biodiesel blend will be supplied
by Tri-State Biodiesel. Starting in the
fall, FreshDirect began donating cooking
oil from its kitchen to be used in Tri-
State’s non-toxic diesel fuel. With this
change, FreshDirect furthers its partner-
ship with Tri-State to reduce emissions

and cut back on use of fossil fuel prod-
ucts. In fact, biodiesel reduces CO2
emissions over 78 percent compared to
petroleum diesel. According to studies,
biodiesel will reduce smog and air pollu-
tions, helping to make New York City a
cleaner city.

Additionally, FreshDirect will also
begin testing and using idling reduction
technologies to allow truck engines to be
turned off automatically after three min-
utes during loading and delivery. While
FreshDirect strictly prohibits drivers
from idling, this new functionality
enforces compliance. By the end of the
year, 10 percent of FreshDirect’s trucks
will be running this technology.

Carollo named director of the Academy of
Certified Hazardous Materials Managers

Carol Carollo, an environmental
compliance specialist at Waste Manage-
ment’s Kettleman Hills Facility, has
been appointed to the national board of
the Academy of Certified Hazardous
Materials Managers (ACHMM) as an at-
large director.

The position is a two-year volunteer
term during which Carollo will be work-
ing with the ACHMM’s board of direc-
tors and president to further the organi-
zation’s goals of promoting the environ-
mental, health and safety profession.
Carollo previously served as the vice

president and president of the
ACHMM’s CyberChapter.

ACHMM is an association com-
posed of more than 4,000 of the nation’s
leading experts in environmental, health
and safety management. Carollo is one
of a growing number of Waste Manage-
ment employees who are active in the
organization.

At Kettleman Hills, Carollo is
responsible for the facility’s environ-
mental, health and safety compliance
and environmental permitting programs. 
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T: 800.973.LCCI    F: 318.487.0068

We offer a wide selection of 

container configurations 
for the following industries:

www.louisianacontainer.com

Construction and DemolitionConstruction and Demolition
RecyclingRecycling

WasteWaste

Louisiana Container Company

NSWMA asks motorists to slow
down near sanitation workers

The National Solid Wastes Manage-
ment Association (NSWMA) started a
radio campaign on January 14 urging
motorists to drive defensively near
garbage trucks and avoid hitting sanita-
tion workers. The three-week radio ad
campaign, which will take place in 10
cities, is part of NSWMA’s Slow Down
to Get Around program that seeks to
reduce workplace fatalities and injuries
to waste collection employees.

NSWMA’s Slow Down to Get
Around radio ads aired in the following
locations: Allentown, Pennsylvania;
Austin, Texas; Birmingham, Alabama;
Dayton, Ohio; Grand Rapids, Michigan;
Greenville, South Carolina; Louisville,
Kentucky; Raleigh, North Carolina;
Richmond, Virginia; and Washington
D.C..  

According to NSWMA’s general
counsel David Biderman, “A substantial
number of struck-by accidents in which
a motorist runs into a garbage collector
take place during the morning commute
hours, when motorists are often rushing
to work or bringing children to school.”   

There were two separate fatal acci-
dents involving sanitation workers on
consecutive days in November 2007. On
November 27, Ricky Fortin, a 46 year-
old Maine garbage collector, was struck

and killed when the driver of an SUV
ran into him while he was putting trash
in the back of a garbage truck. The driv-
er of the SUV was also killed. The fol-
lowing day, Norman Looper, a 60 year-
old South Carolina garbageman, was
killed when a motorist crashed into him
behind the truck. 

Motorists also frequently crash into
stopped garbage trucks. In January, a
Pennsylvania motorist crashed into a
municipal garbage truck. The motorist
was seriously injured; a sanitation
employee was able to jump to safety
before the collision. 

NSWMA’s safety program is based
in part on a similar program developed
several years ago by Rumpke Consoli-
dated Companies, an NSWMA member,
after two of their workers were struck by
motorists in separate accidents. Rump-
ke’s director of safety, Larry Stone, stat-
ed, “I am thrilled that NSWMA is taking
a leadership role in alerting motorists
and regulators about this growing safety
problem.”  

NSWMA’s radio ads are being con-
ducted and funded through a Susan B.
Harwood Grant received from the feder-
al Occupational Safety and Health
Administration (OSHA).

Massey Energy pays
largest civil penalty ever
for water permit violations

Massey Energy Company, Inc. has
agreed to pay a $20 million civil penalty
in a corporate-wide settlement to resolve
Clean Water Act violations at coal mines
in West Virginia and Kentucky, the Jus-
tice Department and Environmental Pro-
tection Agency (EPA) announced. This
is the largest civil penalty in EPA’s histo-
ry levied against a company for waste-
water discharge permit violations.

As part of the settlement, Massey,
the fourth largest coal company in the
United States, has agreed to take meas-
ures at all of its facilities that will pre-
vent an estimated 380 million pounds of
sediment and other pollutants from
entering the nation’s waters each year.
These compliance measures are
unprecedented in the coal mining indus-
try.

In a complaint filed on May 10,
2007, the government alleged that
Massey violated its Clean Water Act per-
mits more than 4,500 times between Jan-
uary 2000 and December 2006. The
complaint alleged that Massey dis-
charged excess amounts of metals, sedi-
ment, and acid mine drainage into hun-
dreds of rivers and streams in West Vir-
ginia and Kentucky. Many of the pollu-
tants were discharged in amounts 40 per-
cent or more than allowed. Some pollu-
tants were discharged at levels more than
10 times over the permit limits.

The complaint also alleged that
Massey spilled large amounts of slurry,
which is waste containing metals and
sediment, into local waterways numer-
ous times. The spills occurred as a result
of failures in the processing, storage, and
transportation of coal slurry.

In addition to the penalty, Massey
will invest approximately $10 million to
develop and implement a set of proce-
dures to prevent future violations.
Massey will implement an innovative
electronic tracking system that allows
the company to quickly address compli-
ance problems and correct any violations
of permit limits. This measure fits within
a comprehensive environmental compli-
ance program that Massey has agreed to
implement, which includes in-depth
internal and third-party audits, employee
training, and a plan to prevent future
slurry spills.

Massey will also set aside 200 acres
of riverfront land in West Virginia for
conservation purposes and protection
from future mining. The company is also
required to perform 20 projects down-
stream from mining operations.

The consent decree, lodged in the
United States District Court for the
Southern District of West Virginia, is
subject to a 30-day public comment
period and approval by the federal court. 

East Manufacturing names new product manager
Bill McKenzie recently joined East

Manufacturing as product manager for
platform products, announced Mark
Holtz, vice president of sales and mar-
keting. 

In his new position, McKenzie will
work with East’s North American dealer
network, and the company’s sales per-

sonnel, including regional managers, to
promote the sale of flatbed products.

McKenzie has extensive experience
in the aluminum trailer business. Prior to
joining East, he held sales and dealer
development positions with another alu-
minum trailer manufacturer for over 10
years. 

Missouri mandates use of ethanol
Missouri became the third state to

mandate that 10 percent ethanol be mixed
with gasoline effective January 1. Missouri
joined Minnesota and Hawaii in requiring
the use of ethanol.

Ethanol-blended gasoline, referred to
as E10, is becoming common due to feder-
al standards for alternative fuel usage.

Missouri’s transition to ethanol blend-
ed gasoline was expected to be smooth
since many gasoline stations had already

made the switch in 2007. Federal renew-
able fuels standard calls for oil companies
to purchase 4.7 billion gallons of ethanol
and biodiesel in 2007. An oversupply of
ethanol, along with government tax incen-
tives for ethanol, has caused ethanol-
blended gasoline to be approximately $.05
to $.07 cheaper per gallon. This motivated
Missouri gas stations to make the switch to
ethanol ahead of the mandate.

Fortistar acquires six landfill
gas-to-energy projects

Fortistar closed on its acquisition of
six landfill gas to energy projects
acquired from an affiliate of the Algo-
nquin Power Income Fund. The pur-
chase price was $11.3 million. 

The six projects represent approxi-
mately 18 megawatts of power genera-
tion capacity and are part of Fortistar’s
continuing long-term commitment to
expand its methane and renewable ener-
gy sector. These projects expand Fortis-
tar’s ownership in California and New
England, two key areas in the country
that are aggressively supporting the
expansion of green/renewable energy.

Energy from Fortistar’s portfolio is
now sufficient to provide electricity for
250,000 homes. The destruction of
methane gas from Fortistar’s portfolio is
equivalent to destroying 9.3 million tons
of carbon dioxide per year which, in
turn, is equivalent to the carbon dioxide
emitted from 1.6 million cars or the
planting of 2.3 million acres of trees.

The White Plains, New York based
Fortistar, through its Fortistar Methane
Group, now owns fifty landfill gas to
energy projects, representing approxi-
mately 12% of the developed market. 
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Big smiles
and even bigger fish!

Come catch a memory at Horwood Lake Lodge
Horwood Lake is a beautiful 14,000 acre body of water in northern Ontario. 
You’ll enjoy steep granite cliffs, sandy beaches and wooded shorelines. 

and enjoy our northern hospitality
where there seems to be more

moose than people!

5 Star Dining Experiences

Sauna and Screened Lounge

Guided ATV Adventures

Mountain Bicycles

Nightly Bonfires

Rental Boats and Supplies

Call toll-free

866-242-9992
or visit www.HorwoodLakeLodge.com

for pictures and a brochure.
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Casella Waste Systems, Inc.
announced that Jim Bohlig has been
named president of the company’s renew-
ables group and Paul Larkin has joined the
company as president and chief operating
officer.

“In addition to his new position, Jim
will also serve as chief development offi-
cer of Casella Waste Systems and will
report directly to me,” Casella said. “He
will be responsible for the company’s pro-
grams in recycling; the company’s waste-
to-liquid fuels efforts; development activi-
ties surrounding the company’s landfill
projects; managing the company’s invest-
ment in GreenFiber; and strategic planning
and intellectual property development.”

Paul Larkin will be responsible for
leading all integrated operating divisions
and functions within Casella Waste Sys-
tems.

“Paul is the perfect fit for the culture
of operational excellence which we are
developing at Casella Waste Systems,”
Casella said. 

Larkin joined Casella Waste Systems
on January 9, 2008.

Larkin was previously employed with
Office Depot, where he served as vice
president for international strategy. 

Casella Waste
names managers

While composting is now becoming the norm for many food
processing companies, Salem, Oregon-based Kettle Foods has
always diverted potatoes and finished product that didn’t make
the cut for either composting or use as cattle feed.

Kettle Foods, which produces and sells millions of
pounds of potato chips annually in North America, Asia and
South and Central America, purchases and processes a great
amount of vegetable matter.

At both its Beloit, Wisconsin and Salem plants, discarded
potatoes and chips are sent to local compost operations for
processing.

“None of our agricultural products go to waste,” says Jim
Green, Kettle Foods community ambassador. “Ever since our
founding in Salem in 1978, we have tried to do our very best
to have as little impact on the planet as possible. Having our
unusable agricultural products go to composting or animal
feed has been part of our operations for years.”

Green notes that the company sends approximately
2,500,000 pounds of material annually to composters and/or
animal feed processors.  

Early on, the company has adapted “green” concerns in
its production process, which has translated into several initia-
tives that have led to the use of alternative and renewable ener-
gy sources, recycling water and construction.

Kettle Foods is estimating more than $200,000 per year in
costs savings with its new potato chip factory that it opened in
Beloit last April.

Kettle Foods composts 2,500,000
pounds of vegetable matter annually

by Irwin Rapoport

Chip factory built for efficiency
saves lots of dough

Roof-mounted wind turbines provide electrical power at Kettle
Foods’ Oregon facility.

Continued on Page 6
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Georgia Power contracts with
biomass wood plant

Georgia Power has significantly
increased the amount of energy under
contract from independent renewable
power producers and further diversified
its fuel mix by signing a contract with a
plant that will use wood biomass in
Georgia to make electricity.

Georgia Power and Yellow Pine
Energy Company, LLC, a biomass-fired
facility to be located near Fort Gaines,
Georgia, recently signed a 20 year con-
tract for electricity that will be generated
from environmentally-friendly wood
waste. The material will come from tim-
ber harvesting residuals and collection
of non-commercial tree species, tree-
thinnings, lumber scraps and wood
waste reclaimed from landfills.

The Yellow Pine facility is sched-
uled to go into operation in 2010 and
will produce 110 megawatts of renew-
able energy. Under the contract, Georgia
Power will purchase almost half of the
plant’s capacity, or about 50 megawatts.

One megawatt is enough energy to sup-
ply a Wal-Mart shopping center or 250
Georgia residences.

The Yellow Pine contract is the
largest one to date that Georgia Power
has signed with a renewable generator.
With the addition of this contract, Geor-
gia Power’s energy portfolio includes
contracts with five qualified biomass and
renewable facilities throughout the state
that generate 80 megawatts, or enough
renewable energy to power more than
20,000 homes. These contracts include
electricity generated from wood waste,
landfill methane gas and hydro. Georgia
Power also buys energy from a dozen
other renewable sources when available.

Renewable electricity from Geor-
gia’s biomass is growing rapidly for a
variety of reasons. In 2006, the Georgia
Legislature passed House Bill 1018
which exempts biomass from fuel sales
and use taxes, thereby making it more
cost competitive with traditional fuels.
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The 73,000 square-foot plant is the
first food production facility to receive
Gold level certification for LEED (Lead-
ership in Energy and Environmental
Design) construction. It was designed to
maximize renewable power and the
recycling of water and cooking oil.

Some of the key design features
include:

• 18 wind turbines on the facto-
ry’s roof, which will generate enough
energy to produce 56,000 bags of potato
chips annually.

• Filtering and reusing 3.4 million
gallons of potato wash water.

• Premium, high efficiency equip-
ment to reduce the use of natural gas and
electricity. 

• Offsetting 100 percent of elec-
tricity use with renewable wind power.

• Converting used cooking oil into
biodiesel.

• Sourcing over 35 percent of
building materials from within 500 miles
of the project site.

“We anticipate approximately
$200,000 in savings from all of our recy-
cling and sustainability efforts,” says
Green. “All of our waste oil is picked up
by a local outfit that processes it into
biodiesel. We do the same thing in
Salem where we use it to run two cars
and a local delivery truck. This has
resulted in an annual reduction of eight
tons in CO2 emissions.”

In Salem, SeQuential Pacific Biofu-
els processes the cooking oil into
biodiesel.

Taking steps to recycle water is
more than just good public relations, its
good economics.

In the Beloit facility, Kettle Foods
purchases water from the municipality
and recycles millions of gallons of water
from its potato washing process. 

“The potatoes tend to be dirty and
the wash water goes down into a filtra-
tion process and the water is re-used
again,” says Green. “As well, a portion
of that water is used as gray water,
which is diverted into our plumbing sys-
tem. Water is a concern for everybody
and rightfully so. There is only so much
of it - it is a precious resource.”

“We are estimating that we are
going to be saving in the neighborhood
of 3.4 million gallons a year in Beloit
from our water recycling process,”
Green says.

Constructing a LEED® certified
building required the use of construction
materials made from recyclables.

“You learn a lot when you are build-
ing a new facility,” says Green. “We
built our headquarters in Salem in 1999
and we incorporated the lessons we

learned then into the Beloit plant. We
hope that it inspires other companies to
build similar facilities.

“In 2006 we blew off conventional
energy, offsetting 100 percent of our
annual electricity use with renewable
wind power and eliminating more than
16 million pounds of carbon dioxide
pollution (CO2), the major contributing
cause of global warming,” he adds. “We
also capture the power of the sun to gen-
erate 130,000 kilowatt hours of solar
energy annually at our headquarters.”

In addition to recycling raw materi-
als, the company also ensures that paper,
plastic and e-waste are set aside for recy-
cling.

“Every year we recycle approxi-
mately 364,000 pounds of cardboard,
10,000 pounds of plastic stretch wrap
and 9,000 pounds of magazines and
office paper,” says Green, “as well as
plastics, glass, tin and electronic goods
such as computer components, video
tapes and CDs.”

The company is experimenting with
the possibility of bringing in anaerobic
digesters to generate biogas to its Ore-
gon plant.

In terms of tax credits, the State of
Oregon, according to Green, provides
“significant tax incentives and deprecia-
tion allowances for sustainability efforts,
specifically for photovoltaic solar power,
which has greatly reduced the out-of-
pocket costs. It’s the same with our ener-
gy efficient compressors.

“We have 616 solar panels in Salem
that generate enough electricity to make
250,000 bags of chips every year,” he
adds. “Installed in 2003 with the help of
Energy Trust of Oregon and Portland
General Electric (PGE), the solar array
reduces Kettle Foods’ annual CO2 emis-
sions by 60 tons. We installed new Next
Generation compressors in 2003 to help
increase the efficiency of the company’s
energy consumption and since then, we
have been able to reduce energy use by
180,000 kWh per year.”

Similar incentives are offered by the
State of Wisconsin, as well as federal
incentives.

Kettle Foods
Continued from Page 5
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Resource Control, Inc. of Westbor-
ough, Massachusetts has been assessed
$26,000 in penalties by the Massachusetts
Department of Environmental Protection
(MassDEP) as a result of odorous condi-
tions at the Barre Sanitary Landfill.

A consent order requires Resource
Control to perform corrective actions, pay
a $6,500 administrative penalty to the
Commonwealth, and provide an additional
$19,500 for a Supplemental Environmen-
tal Project (SEP) that is designed to
enhance the Miller’s Beach Park, located
adjacent to the landfill.

After receiving odor complaints,
MassDEP determined that hydrogen sulfur
odors were being emitted from the landfill
as a result of technical problems with the
gas collection system.

In addition to the penalty and the SEP,
Resource Control is required to conduct
daily inspections of the entire gas collec-
tion system, install a fail-safe system for
both the gas flare ignition system and the
gas flare alarm system, hire a full-time
landfill gas technician, complete a third
party assessment of the landfill gas collec-
tion/control systems and identify specific
requirements to extend 100 percent gas
collection coverage of the facility, install
gas wells and collection appurtenances
identified in the third party assessment,
install the final cap on the west and north
slopes of area A, and identify any potential
point sources of landfill gas and take nec-
essary actions to address these issues.

Resource Control
assessed $26,000
in odor penalties



2003 Big MAC car crusher,
$106,000.

Caterpillar EL300 tracked excava-
tor with 45” magnet, $45,000. 

1980 Fiat Allis 545B with bucket &
solid rubber tires, $11,500. 

2004 Colmar 6260 baler with 800 ton
shear, $375,000. 

1982 Case W36 loader with forks,
$27,500. 

2000 Sierra 4200 baler, $190,000. 

Used MAC car crusher, excellent
condition, $47,000 

2003 Sierra RB6000 auto logger,
$280,000 REDUCED!
1999 IPS Model CD965HS baler,
excellent condition, $65,000 
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EXCEL Manufacturing, Inc.
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   Low Volume
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   High Volume

The Value of
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HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!
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Pacific Gas & Electric adds liquid natural
gas trucks to its service fleet 

Pacific Gas and Electric Company
(PG&E) announced that it has added five
Class 8 heavy-duty liquid natural gas
(LNG) trucks to its alternative fuel fleet.
PG&E is the first utility in the nation to
put the Kenworth T800 LNG-powered
trucks into service. 

The effort is part of the company’s
commitment to reduce its environmental
footprint and improve California’s air
quality.

PG&E purchased the Class 8 heavy-
duty trucks from Bay Area Kenworth as
diesel units and collaborated on the
upgrade to liquid natural gas operation
with Kenworth and Westport Innova-
tions, Inc. 

The fuel system developed and
manufactured by Westport and called
High Pressure Direct Injection (HPDI),
uses a small amount of diesel to ignite
the natural gas in the engine and pro-
vides diesel-equivalent torque, horse-
power and a range of 400-450 miles.
The result is reduced NOx, particulate
matter and greenhouse gas emissions
and less reliance on diesel fuel by run-
ning the cleaner LNG fuel.

The LNG-powered trucks are based at
PG&E’s Fremont service warehouse from
where all the utility’s supplies are shipped
and are being put into service for routes to
Fresno, Marysville, Ukiah and Templeton.
Four of the Class 8 LNG trucks will be

used for two shifts per day, representing
approximately 800 miles per day per
truck. Using LNG will cut the fuel costs
for these trucks by approximately 50 per-
cent. The fifth LNG truck serves as a cus-
tomer demonstration truck to educate
PG&E’s large trucking customers about
the economic and environmental benefits
of LNG-powered heavy-duty trucks.

PG&E operates 36 natural gas fuel-
ing stations throughout northern and
central California, 27 of which are open
to the public. 

The new LNG-powered trucks fuel
up at PG&E’s Fremont Service Center
from an above-ground LNG fueling
system. 

Veolia ES Solid Waste, Inc.
announced it has acquired Sandman, Inc.
and The Sandman of Georgia, LLC, which
operate front load and roll-off solid waste
collection and portable toilet services for
commercial businesses in Columbus,
Georgia and Auburn, Opelika and Eufaula
in Alabama.

Sandman’s operations will tuck into
Veolia’s recently acquired operations in
Columbus, Georgia. Veolia will begin
servicing the Sandman customer routes
and internalize the collected waste into the
Veolia Taylor County Landfill in Mauk,
Georgia.

Details of the acquisitions were not
disclosed.

Veolia Environmental
acquires Sandman

Software

888-763-8725

We offer the most complete 
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• Billing
• Scales
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• Commodity TrackingFOR RENT: WESTERN NASSAU COUNTY, NY

1+ ACRES WITH PERMITS TO PROCESS TREES, 
LEAVES, TREE STUMPS AND BRUSH, WOOD CHIPS, 

TOP SOIL & MULCH; POSSIBLE WATERFRONT 
BARGE ACCESS; RESPOND TO FRAMITZ/RIECO, 

P.O. BOX 69, OCEANSIDE, NY 11572



This machine will be furnished with an infeed hopper, discharge chute, coupling, coupling guard, outboard 
flywheel and flywheel guard, as well as a new 1,250 h.p., 720RPM, WP II motor as manufactured by AVB, 

Teco-Wes�nghouse, Reliance, or approved equal and motor controls and starter.

Shipment can take place approximately 16-18 weeks a�er receipt of
purchase order and down payment. 

The shredder will carry a full one (1) year warranty. The machine will have new grates and new liners 
where necessary. 

All rotor assemblies, such as bearings, pillow blocks, hammers, spiders, main
sha�s, etc., will be new.

AMERICAN PULVERIZER 60 x 75AMERICAN PULVERIZER 60 x 75

Capacity: 14-20 Tons per Hour
THE 60 X 75 HAS THE FOLLOWING FEATURES

Four-armed hammermill u�lizing (30) cast steel hammers approximately 230 lbs. that are reversible for wear.

Hammer pins are 4150 heat-treated pins, approximately 3-1/4” in diameter.

Main rotor sha� is 4150 heat-treated alloy steel forging approximately 11-1/2” in diameter to which are securely 
keyed (15) cast steel spiders and (2) end discs.

Spiders are 4-3/4” thick. Spiders and end discs have cast manganese spider and end disc caps appropriately.

External flywheel approximately 4,000 lbs., 4-7/8” thick.

One (1) rotor locknut with a step-forged sha�.

Complete set of center discs and internal flywheels or end discs.

Cast manganese or T-1 liners.

Hammer sha�s are 3-1/4” diameter by 73” long, 4140-4340 heat-treated alloy steel pins.

Four (4) rotor drawbars 2” diameter by 75-1/2” long.

(8) Grate bars designed to yield a minus 1” product.

Front spout liners are countersunk recessed 4” thick with a 1” hub.

Side liners are 2” T-1 or cast manganese steel plate.

Front and back grate bar supports are 2-1/2” thick.

Single piece reject door in back upper housing (if required).

SKF or Torrington spherical roller bearings enclosed in one-piece cast steel pillow blocks.

Bearings are lubricated via circula�ng oil tank.

Hydraulic cylinders for raising the back upper housing for maintenance and inspec�on purposes.

Crusher housings are rib-reinforced.

Lower side housing is a combina�on of 3/4”, 1”, 1-1/4” and 1-1/2” plate, rib-reinforced where shredding strains are greatest.

Upper side housing is a combina�on of 3/4” and 1” rib-reinforced gusse�ed plate. 

Plate steel weldments with all abu�ng surfaces machined for a dust-�ght fit.

Circula�ng oil for the bearings. 

SERIOUS INQUIRIES ONLY!
419-931-9003

METAL SHREDDER
(NOT AN AUTO SHREDDER)
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