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The main issue facing the scrap
metal industry these days is deteriorating
profit margins. It appears that increased
competition for scrap metal has created
bidding wars among large shredders
resulting in premium scale prices to keep
shredders running. This has resulted in
tightening margins for large shredders,
caused many to cut operating hours and
some to shut down. In medium and large
metro areas, small scrap dealers and
feeder yards are in price wars with their
competitors to acquire material, while at
the same time playing one shredder
against others to get top dollar for their
scrap. Another dynamic is that medium to
large scrap yards are being forced to pay
top prices for heavy melting steel (HMS)
that normally goes to make cut grades,
but shredders are using it to feed their
equipment.

Joseph C. Pickard, chief economist
and director of commodities at the Insti-
tute of Scrap Metal Industries (ISRI)
offered hisinput on current market condi-
tions. “Margins are down partly due to
competition for available feedstock. Not
only for the last year or so, but competi-
tion has been rising for the last decade.
The industry had developed a lot more
capital equipment in terms of shredders
and other processing capability pretty
much widespread across the country.
There are more people and more capacity
competing for the same amount of metal,
which can cut further into profit margins,
especially when market prices are
volatile. Although by historical standards
prices today are not low, they are not
where they werein 2011.”

Marketing is playing a bigger role in increasing
profits for metal yards in a competitive dynamic.

“The feedstock supply seems to be
holding pretty steady. Steel being pro-
duced in the U.S. is down 1.4 percent
from 2012. Export of steel is down over-
al, but I think 2014 will be alittle better
than 2013,” Pickard continued.

“1 think you are going to see contin-
ued interest in industry consolidation,
especialy given the current level of
shredder capacity.”

Over the long term, Pickard believes
that the global marketplace will continue
to expand, with growth throughout Asia
with continued emphasis on infrastruc-
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Competition to acquire scrap metal by paying higher prices is narrowing profit margins.

ture and populations moving from rural
to urban areas. He thinks these long term
trends bode really well for steel and scrap
metal export.

“Any change in regulations like the
Affordable Care Act will take time for
people to figure out and deal with, “said
Pickard. “It's very competitive nationally
and there's dower demand for export
metal. “Through October, we saw a drop
from Turkey of about 19 percent as com-
pared to 2012. Taiwan is a big market as
well and demand there was down 16 per-
cent. South Korea was down 30 percent.
India was down 58 percent. China was
actually up 3.9 percent, but low demand
compared to historic highs,” Pickard
concluded.

Greg Brown, is chief executive offi-
cer of Raleigh Metal Recycling, Golds-
boro Metal Recycling and a new, third
facility under an operating agreement in
Wilson, North Carolina. He is also chief
executive officer of Benlee Roll Off Trail-
ers based in Romulus, Michigan. He
weighed in on the state of the scrap
industry in the southeast.

“We are having the worst year since |
owned the company in six plus years,
with margin being the issue. The number
one driver is shredders fighting for mate-
rial and paying too much for it. | only
have a small shredder, so we sell
approximately six or seven hundred
gross tons a month of shred, but when
the shredders fight for material we have
to compete with them, even on HMS
that we sell as cut grades. In the south-
east, the margin issue is worse than in
other parts of the U.S."

In fact, five scrap yards and a major
shredder have shut down in North Car-

olina, in the past four months as reported
by American Metal Markets (AMM).
Other weakness in the southeast was
recently confirmed by one of the coun-
try’s largest metal recyclers, Steel
Dynamics, Inc., with their OmniSource
operation. Its third quarter financial
report stated “Operating income for our
metal's recycling operations decreased 29
percent to $11 million in the third quarter
2013, as compared to the second quarter
of this year, which was the result of
decreased ferrous metal spread, as
increased ferrous volume did not offset
the decline in market prices. Profitability
from our Midwest operations was actu-
aly dlightly improved; however, the con-
tinued industry overcapacity of shredding
locations in the Southeast resulted in

deterioration in earnings for those
locations”
Brown reported that in recent

months, a number of shredders and scrap
yards in his area have shut down because
of the margin squeeze. Brown is relying
on increasing productivity and offering
superior customer service to cope with
shrinking margins. “We are looking at
every way to increase margin by reducing
costs. We are not cutting back on people,
but we're reducing overtime. We're trying
to run our baler at off hours which is
higher productivity when customers are
not around. We're handling items less.
We used to store our motors at the far end
of the facility. Now we created an area
right near the truck docks so we don't
have to carry the materia as far. We are
looking at switching more products from
lugger boxes to roll-offs so we do less
trucking and save on transportation.

See PROFIT MARGINS, Page 4
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New glass recycling
center opens in Porfland

A new recycled glass processing
facility in Portland will use advanced tech-
nology and equipment to make more recy-
cled glass available for use.

The new Glass to Glass facility
opened in Portland, Oregon. Glass to
Glassis ajoint venture formed by Owens-
[llinois (O-1) and eCullet, a technology-
based recycled glass processing company.

The Glass to Glassfacility will supply
recycled glass to the O-1 Portland plant
located just afew miles away.

However, it is sometimes challenging
for glass manufacturers to get the high-
quality recycled glass they need. Ryan
Modlin, O-1 North America’s vice presi-
dent of government relations, explained
that much of the recycled glass collected
in North America comes from single
stream recycling, which mixes paper,
metal, plastic and glass. This collection

process often results in glass that is too
contaminated to be successfully re-intro-
duced into the manufacturing process.

One of the reasons that O-1 and eCul-
let chose Portland as the site for their joint
venture Glass to Glassfacility is the steady
supply of high-quality recycled glass
available through the Oregon Container
Deposit Program. The Glassto Glass facil-
ity will also process recycled glass from
Washington that may have otherwise
ended up in alandfill.

The joint venture began construction
of the Glass to Glass facility in June. The
congtruction supported 75 jobs and the
facility will employ 15 people.

O-I's Portland plant employs about
200 people and produces more than one
million bottles per day, primarily beer bot-
tlesfor local microbreweries.

The Refinishing Touch recycles
furniture for Georgetown University

The Refinishing Touch has completed
afurniture refinishing and upholstery proj-
ect for Georgetown University. The scope
of work included the refinishing and re-
upholstery of a variety of public space
pieces in Alumni Square, an apartment
complex on campus.

The university sought to update
Harbin Hall, by upcycling various assets
including love seats, arm chairs, lounge
chairs and sofas. The fabrics, furniture
refinishing and re-upholstery needed to
fulfill severa objectives including budget,
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project deadlines and building upon the
university’s focus on sustainability.

By investing in The Refinishing
Touch’s furniture asset management serv-
ices, Georgetown reduced its total expen-
diture an estimated 55 percent — lowering
the cost for the project from $36,526 to
$16,241 — and completed the project on-
site in less than a week and a half. The
project also involved reupholstering stock
furniture to be prepared to replace furni-
ture that may become worn throughout the
academic year.
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Columbus, Ohio expands
reach of recycling program

The City of Columbus, Ohio
expanded RecyColumbus, its residential
recycling program, to residents at eligible
condominium and apartment complexes,
aong with rowhouses and townhomes
along city streets. Prior to the expansion,
only residents living in single-family
homes or in a building with four units or
less that were not part of a complex were
eligible for the residential recycling
program.

Entire condominium and apartment
complexes that currently use only 90 or
300 gdlon trash containers serviced by the
city will be eligible for the expanded recy-
cling program, along with attached town-
homes aong city streets. The properties
must have enough room to store the 64
galon recycling carts between biweekly
recycling collections to be eigible. The
expansion will add approximately 15,000
customers to the residential recycling pro-
gram, bringing the total number of pro-
gram customers to more than 200,000.

The city will begin distributing the
blue 64 gallon recycling cartsto newly €li-
gible residences beginning in February,
with cart distribution to be completed by
the end of March. Collection will begin
immediately.

In cooperation with the city’s effort to
expand their recycling program, the Solid
Waste Authority of Central Ohio
(SWACO) will make recycling available
for up to 20 select apartment and condo-
minium communities that are not eligible
for home pickup of recycling. Recycling
drop-off containers will be provided to
select communities in the north and north-
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west part of the city that will provide con-
venient access to recycling. SWACO will
provide recycling to these communities in
addition to their current drop off locations
dready located throughout Franklin
County.

Also beginning the week of March 3,
2014, Columbus will begin collecting yard
waste and recycling on the same day rather
than on alternating weeks. The change will
make the bi-weekly collections of recy-
cling and yard waste more efficient and
make it easier for residents to keep track of
their collection day. The collection day of
the week will not change, but the week of
collection may change. For example, recy-
cling collected on the first and third Mon-
day of a month may move to the second
and fourth Monday of a month. Residents
will be notified well in advance of the new
collection schedule.

RecyColumbus customers can use a
new Collection Day Reminder service
widget to receive regular reminders about
their trash, recycling and yard waste col-
lection day. The tool lets residents choose
a phone cal, email or caendar reminder
about their collection schedule.

Apartment and condominium com-
plexes that do not have 90 or 300 galon
trash collection service or have trash col-
lection through a private company instead
of the city are not eligible for the residen-
tial recycling program. Also, businesses
are not igible for the program. For prop-
erties not eligible for residentia recycling,
the city encourages residents to drop off
recyclables at one of the SWACO drop
boxes.
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Profit margins

mContinued from Page 1

Every month we are looking more care-
fully at rail costs versus trucking costs
for outgoing. It's also putting pressure
on us in terms of being less generous
with salary increases, but we are not cut-
ting hedth care as some others have
done.

“In the Raleigh area over the last six
years, six new scrap yards and four
shredders opened up, said Brown. “I'm a
real customer service nut. We were the
first yard to offer ATMs. We went from
two nonferrous scales to eight, three
truck scales and two ATMs. Despite this,
| was losing business to these other new
scrap yards, but didn’t get hurt too badly.
Then in January, a new shredder opened
up about 80 miles north in Reidsville,
North Carolina. In March, another new
shredder opened up in Rocky Mount,
about 60 miles east of us. So when the
price of steel went up about $.75 in
March, we heard our closest competitor
with a big shredder in the Raleigh area
raised the scale price $3.25 per hundred-
weight to keep their market share. We
had to compete with them, which
destroyed our margin.

“Competition among shredders is
the number one issue killing margins.
For us, nonferrous volume is down a bit.
Part of that has to do with the housing
slump. The other thing is the sheer num-
ber of scrap yards — the little guys.
There’s not a big barrier to entry into the
scrap business. You buy a scale and you
can open up a scrap yard,” Brown
concluded.

Brown also mentioned that his com-
pany has also seen more “weighting” of

incoming scrap loads with additions of
dirt and concrete.

In southern California, Kurt Rexius,
is the chief executive officer of P&T
Metals, Inc. based in El Monte. P&T
deals heavily in copper, auminum,
stainless and exotic metals. The com-
pany employs approximately 50 people.
“California is pretty slack and scrap is
seeing low volume for the last six
months. Prices have also been very
dlack. Over the last couple of weeks it
has picked up a little for copper. Other
than that it's a pretty flat market for cop-
per, auminum and stainless steel. Both
buy and sell prices have been low,” said
Rexius.

“Over the last year our margins
have shrunk on copper, stainless steel
and aluminum. To counteract this we are
exploring every avenue. Everybody is
hungry for scrap right now so al the
dealers and buyers are reaching out for
scrap, and a lot of our dedlers are not
doing very well. As long as prices are
down, margins are going to stay down. If
the economy gets a little better, that will
help,” Rexius ended.

In Green Bay, Wisconsin we caught
up with Bruce Haws, owner of Midwest
Scrap Metals LLC. Midwest is a small
ferrous and nonferrous scrap operation
doing approximately $5 million in
annual sales. “Over the past year alot of
my big industrial customers have been
pretty slow and now with the colder
weather coming in it has really slowed
down,” said Haws. Our overall business
margin has narrowed over the past year
or so. | would say it isdown 5 to 10 per-
cent. Everyone is trying to cut it closer.
As compared to four years ago, we are
doing worse. I'd say we're down about
20 percent.”

BomacCarts

(800) 909-1147
bomaccarts.com

Heavy Duty Carts For
Recycling, Sorting and Hauling

Midwest is combating tightening
margins by concentrating on superior
customer service. “Customers worry
about the service. You have to treat them
fairly,” said Haws.

On the east coast we interviewed
Frank Lobascio, managing partner at
Armor Metals & Recycling LLC in
Pennsauken New Jersey, which serves
the metro Philadelphia area and
employs 16.

“We're a company that’s about two
and a haf years old, but over the past
year and a half I've found the margins to
be squeezed. It's definitely gotten
tighter, especially in copper. When there
are big price drops it's hard for me to
catch up, and | can't afford to sit on the
material or horde it and wait for the
prices to go up. We do much better with
a stable market. Actually, our margins
have gotten a little better on ferrous with
the wholesalers we sell to. A lot of them
have increased their ability to process
and have shredders that are very hungry.
These shredders run 24/7 and their capa-
bilities are so significant it's pretty tough
to keep them fed. Because we are a
feeder yard, it's actually helped us a lit-
tle on iron. Here in the South Jersey-
Philadelphia area you have a lot of big
shreddersin play. There are so many and
there does not seem to be enough mate-
rial to justify them. They are paying
higher process and | sometimes wonder
how they are making any money. That
has helped us.

“In the retail part of this business
you have people who are expecting a
certain price for the material they bring
in and there's also a sgueeze there. You
have the competition of many yards
close together and now you have the
whole world economy that’'s not bounc-
ing back.

“Our magjor step to deal with tight
margins is strong marketing and getting
our name out there. We have a fantastic
location. We also come from another
industry where service was everything.
So by implementing great service, we're
trying to increase our market share and
move ahead a little faster. We're watch-
ing every dime, of course. Forestalling
pay raises, cutting hours, using part
timers, considering health benefits are
al things we are thinking about going
forward,” Lobascio concluded.
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CalRecycle
sets new limits
on container
volumes

Cdlifornia has taken another step in
the state’s concerted efforts to combat
fraud in its beverage container recycling
program.

Revised regulations effective Janu-
ary 1, 2014, significantly reduce the vol-
ume of California Redemption Value
bottles and cans an individual can
redeem at recycling centers in a single
day. As aresult, importers of out-of-state
containers, which are not eligible for
CRV refunds, and scavenger fleets ille-
gally removing the contents of residen-
tial curbside recycling bins will find it
considerably more time-consuming and
risky to reap any ill-gotten gains.

The change is the latest salvo in the
state’'s vigorous effort to thwart beverage
container recycling fraud.

The new per-person, per-day limits
are 100 Ibs. of aluminum or plastic CRV-
eligible containers, and 1,000 Ibs. of
CRV glass. Previously, the limits were
500 Ibs. of auminum or plastic, and
2,500 Ibs. of glass. Aluminum and plas-
tic, due to their relatively light weight,
are the most common materials found in
truckloads brought across California's
borders for illegal redemption.

For the vast mgjority of consumers,
the change will not be noticeable. Cal-
Recycle research indicates more than 99
percent of all transactions are for less
than 80 Ibs. of auminum, while the
average weight is 8.7 Ibs. For clear plas-
tic bottles, nearly 99 percent of transac-
tions are for less than 80 Ibs., and the
averageis 11.6 Ibs.

CaRecycle is undertaking a major
and multipronged effort to protect the
state’s beverage container recycling
fund. Much of the emphasis is on pre-
venting fraud before it occurs. In addi-
tion to the new load limits, two other
program changes are pending. One such
change would enhance training of recy-
cling center operators. The other sup-
ports a new state law requiring importers
of out-of-state containers to enter Cali-
fornia through CDFA agricultural
inspection stations and comply with
stringent reporting and inspection
requirements that include providing per-
sonal identification at the station and
specifying the destination in California
where they are taking the containers.
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Cellphone unlocking policy

\ J

a victory for recyclers

The Federal Communications Com-
mission (FCC) and wireless carriers have
recently agreed to allow consumers to
“unlock” or circumvent cellphones at the
end of their service agreement and switch
carriers using the same phone. The agree-
ment will also apply to eectronics refur-
bishers, therefore making it easier and
more profitable to return cellphones.

“The agreement is amove in the right
direction that will help recyclers extend
the life of used cellphones” said Robin
Wiener, president of 1SRI. “While we till
must ensure that recyclers and refurbishers
are allowed to unlock phones on their own,
this agreement is good for the cellphone
market and good for the environment.”

The deal between the FCC and phone
companies will alow consumers to
request the provider unlock a phone at the
end of the service contract.

This move comes after the ISRI board
of directors in October approved a new
policy supporting the ability of recyclers
and refurbishers to unlock technological
devices such as cellphones, tablets and
other electronics. Current copyright law
makes the U.S. the only country where
recyclers do not have the ability to unlock
devices, standing in the way of advances
in the reuse of technological devices and
new innovations and competitive uses.

The issue has bipartisan support on
Capitol Hill. House Judiciary Committee
Chairman Bob Goodlatte (R-Va) intro-
duced the Unlocking Consumer Choice
and Wireless Competition Act (HR 1123),
with Senate Judiciary Committee Chair-
man Patrick Leahy (D-Vt.) sponsoring
companion legislation. The Obama
Administration also supports the ability to
unlock devices.

Electronic cigarette maker
launches recycling program

White Cloud Electronic Cigarettes
has partnered with Big Green Box to
ensure that the U.S. Department of Trans-
portation and United Nations packaging
standards are met for disposing of elec-
tronic waste.

Customers will have the ability to
recycle their rechargeable electronic cig-
arette batteries and Fling disposable e
cigarettes.

“There are 20 to 50 million metric
tons of electronic waste disposed of every
year, worldwide,” said company managing
director Danielle Steingraber. “Right now,
only 12.5 percent of e-waste is currently
recycled, but we can do our part to help
change that.”

As the number of e cig users contin-
ues to rise, it will quickly become critical
that electronic cigarette users recycle.
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AF&PA releases paper reports

The American Forest & Paper
Association released its November U.S.
paper reports.

Containerboard

Containerboard production lowered
7.2 percent over October 2013 and was
4.5 percent lower compared to the same
month last year. The month-over-month
average daily production decreased 4.2
percent. The containerboard operating
rate for November 2013 decreased 3.9
points from October 2013, from 94.7
percent to 90.8 percent.

Boxboard

Total boxboard production was flat
when compared to November 2012 but
increased 0.3 percent from October.
Unbleached Kraft Boxboard production
increased over the same month last year
and increased compared to October.
Total Solid Bleached Boxboard & Liner
production decreased compared to
November 2012 but increased com-
pared to the previous month. The pro-
duction of Recycled Boxboard
decreased compared to November 2012
and decreased when compared to
October.

Kraft paper

Total Kraft paper shipments were
114.7 thousand tons, 12.6 percent lower
compared to the prior month. Bleached
Kraft paper shipments increased year-
over-year 9.1 percent, but the 3.7 per-
cent year-over-year decline in
unbleached Kraft paper shipments was
enough to bring overall Kraft paper
shipments down 2.1 percent year-over-
year. Total month-end inventory
increased 22.5 percent compared to
October 2013.

Printing-writing paper report

According to the report, total print-
ing-writing paper shipments were down

A teacher asked her student, “ If | were
to say, ‘| am beautiful, which tense
would that be?”

The student replied, “ It would obvi-
ously HAVE to be past tense”

WE BUY FOIL
LAMINATES

PAPER FOIL
POLY FOIL

BARE FOIL

~ We also buy surplus rolls ~

CONNECTICUT
METAL INDUSTRIES

203-736-0790

sales@ctmetal.com
www.CTMetal.com

6 percent in November compared to
November 2012. Total printing-writing
inventory levels increased 4 percent
from October.

Additional key findings:

*November coated free sheet (CFS)
papers shipments decreased 13 percent
compared to November 2012, with
YTD shipments through November
down 2 percent relative to 2012 levels.
Exports of CFS were down 5 percent
compared to the first 10 months of
2012.

eUncoated free sheet (UFS) paper
shipments decreased 4 percent in
November, with year-to-date shipments
lagging 2012 levels by 2 percent. UFS
inventories increased 7 percent from
October to November.

*November uncoated mechanical
(UM) paper shipments increased 14
percent compared to 2012 and were
down 8 percent YTD compared to the
same period in 2012. Year-over-year
imports of UM through October were
up 8 percent, with exports also exceed-
ing 2012 levels by 8 percent.

*Coated mechanical (CM) ship-
ments in November decreased 10 per-
cent compared to November 2012.
Shipments of CM were down 10 per-
cent for the year in 2013. Exports of
CM increased 24 percent in October.

oy

INTERNATIONAL

Cigarette butt recycling
program started in Vancouver

TerraCycle and the City of Vancou-
ver have launched a new pilot program
to recycle cigarette butts.

The program will help keep Vancou-
ver clean and move the city closer to its
Greenest City 2020 Action Plan goals.

The Cigarette Waste Brigade® pilot
program — the first of its kind in the
world — launched with the installation of
110 new cigarette recycling receptacles
on several blocks within 4 downtown
Business Improvement Areas (BIAS).

“Cigarette butts are a real source of
litter downtown, and thisinnovative pilot
project with TerraCycle will help keep
toxic butts off our streets and out of the
landfill. Thisis a great example of how
we can move closer to our Greenest City
goals, provide job opportunities for low-
income residents, and keep our down-
town looking great.” said Vancouver
Mayor Gregor Robertson.

The pilot program, funded by Terra
Cycle Canada, is a partnership between
the City of Vancouver, United We Can,
EMBERS, and the four BIAS, to make
this pervasive waste easily collectable
and recyclable.

“Cigarette waste is the most littered
item across the globe,” says Nina Pure-
wal, general manager of TerraCycle

l}.

TC-12 FEATURES @ 6

» This powerful chipper can grind logs up to 12
inches in diameter and is compact so it can be

easily towed to a job site

 Engine options of CAT C4.4 122 hp (91 kw) or

Kubota \/3800 88 hp (74 kw)
- HPTO PT Tech clutch

Canada. “We are thrilled that the City of
Vancouver has joined us to become the
first city in the world to implement an
integrated cigarette waste disposal and
recycling program, and we are grateful
for their commitment to help us elimi-
nate this type of waste”

Through the program, TerraCycle
will supply the receptacles and cover
costs related to installation, emptying
receptacles, maintenance, collection and
processing of waste, and evaluation.

The program will provide green
jobs through two local Vancouver inner-
city socia enterprises. EMBERS staff
will install and maintain the receptacles,
while United We Can staff will service
the receptacles and ship the cigarette
waste to TerraCycle.

Regular evaluation will be con-
ducted throughout the pilot program.

The Vancouver pilot program will
also serve as amodel for potential future
TerraCycle receptacle placements in
other municipalities.

Contrary to popular belief, cigarette
filters are not biodegradable. Filters are
made from cellulose acetate, and they
never lose their toxicity and can poison
essentia links in the aquatic food chain.

&

PowerfuI.LCompéct |nnovat|ve.
The T( IZ*Tree Chlpper

s \ﬁew products in action
on the Puralech

Yuum@ channelt

+ Optional height sensor that automatically adjusts
the feed roller to material size

» Optional hydraulic gathering winch

* Innovative hopper safety light-bars with easy and
instant shut down

* Available with pintle or ball hitch

* Features a spring-loaded feed wheel with

adjustable down pressure

Call today or visit us online to learn more.

www.duratech.info
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Plastics Make it Possible
highlights fashion choices

Many of today’s hottest fashions
come from an unexpected source: yester-
day’s plastics. New recycling technologies
have enabled designers to incorporate fab-
rics and materials made with used plastic
packaging into trendy clothing and acces-
sories, which helps reduce waste. To
encourage this eco-trend, Plastics Make it
Possible® offers some tips on how to ook
fabulous this season while doing some-
thing fabulous for the environment.

“Plagtic fabrics and materids have
played an essentid role in fashion and
everyday clothing for generations” said
Jennifer Killinger, senior director of sus-
tainability and public outreach for the
Plastics Division of the American Chem-
istry Council, which sponsors the Plastics
Make it Possible initiative. “And now it's
easier than ever for consumers to find
clothing and accessories in a broad range
of styles”

Some on-trend pieces made with
recycled plastics available now include:

Bold patterns. Accessories such as a
handbag with a bold print or snakeskin
pattern can liven up an otherwise neutral
palette. Whether it's a classic clutch or
something more adventurous, a handbag
made with recycled plastics in a vivid pat-
tern can be a simple way to update a win-
ter look while helping keep used plastics
out of landfills.

Denim: Many jeans companies today
are offering “blue” jeans with an added bit
of “green” — fabrics made with recycled
plastics that help used packaging live on as

stylish clothing.
Plastic fibers
such as spandex
have long been
used to give jeans
a figure-flattering
fit and now
denim made with
recycled plastics
in a variety of
vivid hues lets
consumers  be
fashion-conscious and eco-conscious.

Faux leather: While leather is a
sought-after fashion staple, it's not always
budget-friendly, so many designers are
turning to faux leather to make this classic
look more accessible.

Metallics. Once reserved for dressy
occasions, metallic pieces are refined
enough for the office but make a seamless
transition to evening.

Comfortable bagics. It's important to
find indispensable t-shirts that fit well and
fed good against the skin. Today's t-shirts
made with recycled plastics are reslient
and surprisingly soft. Best of all, t-shirts
made with recycled plastics let those used
bottles live another life.

Cold weather gear: Fleece jackets
made with recycled plastics have been
growing in popularity sincethey wereintro-
duced in the 1990s to make cozy, cold
weather gear. The lightweight recycled
plagtic fabrics minimize bulk without com-
promising warmth, and the durability of
plastics helps them last season after season.

National Waste & Recycling
Association honors leachate
disposal innovation

The Nationa Waste & Recycling
Association recognized groundwater
consultant Brad Granley, PE. of
Leachate Management Specialists in
Denver, and Tony Walker of Republic
Services, Inc., as Community Change-
makers for their work on a leachate dis-
posal project in Biloxi, Mississippi.

Walker and Granley worked
together to plant a vetiver grass system
at Republic Services Gulf Pines landfill
site — the first of itskind in the U.S. —to
remove leachate through a process
called phytoremediation, turning the
waste product into a resource. After 2
years of operation, the project has
helped sustainably dispose of nearly 3.3
million gallons of leachate from the site,
resulting in environmental benefits and
saving approximately $300,000 in haul-
ing and disposal costs.

Leachate disposal to prevent leak-
age and other adverse effects typicaly
requires a costly truck and pipeline oper-
ation to haul the leachate to a wastewater
treatment plant. But through phytoreme-
diation, hardy plants like vetiver grass
and poplar trees planted on landfill sites
consume the leachate, which contains
nutrients the plants need to grow.

Granley said Walker, senior man-
ager of environmental management with
Republic Services, initially asked him
about using vetiver grass for the phytore-
mediation system at Gulf Pines. Vetiver

grass, often used for water treatment and
erosion prevention oversess, is a versa
tile plant that can withstand very harsh
conditions and can handle very concen-
trated materials, like leachate, that nor-
mally would have to run through a
wastewater treatment plant. It is aso
noninvasive — so it only grows where it
is planted — and is U.S. Department of
Agriculture-approved.

“With companies like Republic
Services and a number of the largest
waste companies in the U.S. and the
world willing to invest in a new technol-
ogy, it's exciting to be a part of the
endeavors,” said Granley.

Walker called his work with Gran-
ley “a very sustainable green project”
and said vetiver grass aso has potential
as an alternative biomass fuel resource.
He said phytoremediation work is exem-
plary of the waste and recycling indus-
try’s efforts to develop new methods of
sustainability.

Through its Community Change
Makers program, the National Waste &
Recycling Association recognizes com-
panies and individuals in America’s pri-
vate-sector waste and recycling industry
who are making notable impacts through
new innovations and advancements in
waste management, recycling, environ-
mental protection and other related
activities — achievements that go above
and beyond the call of duty.

YOUR-APPLICATION--OUR-GRINDER— Vecoplan®

Extesnally-Adjustable Counterknives

To Maintain Ogtimal Cutting Tolerances

Direct Orive Provides
Muare Tarue and a

Smaller Faotprint

Targue Arm with Dise
Springs to "Shock

Absorh™ Gearhay and
Prevent Gamage from

Tramp Metal

To date, over 17 million tons of waste material have been recycled through Vecoplan grinders!

Opesating Lite

Swing-Up Screens

aimpdify Maintenante

Hinged Access [ooss
with Safely Switches
Provide Ample

Space for Quick
Cleanout and Simple

Mamntenance Access

loyble Sidewalls Eliminate Bearing

Contamination and Sidewall Wear

Reversible Bed Knife Deliers Twice The

Vecoplan is America’s
Most Trusted Recycling Expert

If your operation recycles scrap,
Vecoplan manufactures shredders and complete
shredding systems ideally suited to process it!

Vecaplan shredding systems are favored by mare
industries than any other manufacturer, That's because
shredding systems from Vecoplan provide a powerful yet
compact, one pass shredding solution that converts large.
bulky scrap into confrolled sized particles without the
need for pre-processing

If you have scrap that needs to be processed,
Vecoplan has a shredding system for you!

(336) 298-8814
vecoplanlic.com

TECHNOLOGY FOR A SUSTAINABLE TOMORROW
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Record number
of safe drivers
nominated

The National Waste & Recycling
Association has received a record number
of nominations for its Driver of the Year
(DOTY) Awards.

The annual DOTY awards program
honors vehicle drivers in the waste and
recycling industry that exhibit commit-
ment and dedication to safety.

A group of safety and driving experts
will begin judging nomineesin January for
the 2014 DOTY program. DOTY Award
winners are honored at a breskfast held
during the waste industry’s nationa trade
show, WasteExpo, to be held in 2014 &t the
GeorgiaWorld Congress Center in Atlanta.

Alexandria extends contract with Covanta

Covanta Alexandrig/Arlington Inc.,
owner and operator of the
Alexandria/Arlington  Energy-from-
Waste (EfW) Facility, disclosed that the
City of Alexandria and Arlington
County, Virginia have exercised an
extension option on their waste disposal
and service agreement with the com-
pany. The decision continues a relation-
ship between the City, County and
Covanta which began in 1988 and that
will now extend for a total of 50 years
until 2038. The extension was approved
by unanimous vote by both the Alexan-
dria City Council and the Arlington
County Board and is expected to provide
significant savings to residents over the
life of the contract.

MAGNETS

for RECYCLING: MRF, WTE, TDF, MSW,
C&D, E-WASTE & CRUSHED CONCRETE

CROSSBELT e IN-LINE o PULLEY
STATIONARY SUSPENSION e DRUMS
ELECTRO ® PERMANENT e RARE EARTH

NN

Top Quality ® Competitive Pricing ® Short Lead Times
Sizes Available for all Magnet Types © Many Sizes in Stock

info@globalmagnetics.com
www.globalmagnetics.com

Call John Monaghan, CPA, CVA for
your expert financial advice.
EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

What’s Your Business Worth?

V

+ Accurate stfﬁles"g Valuz
« Financial Fpl;e_t'agting
« Consulting p~ s

VZN Group, LLC  *TaxPreparatio
419-882-1886 '
WWW.vZNCpa.com John Monaghan, CPA, C

The Covanta Alexandriag/Arlington
EfW facility processes up to 350,000
tons of municipal solid waste per year to
produce approximately 185,000 MW
hours of renewable energy and recycles
approximately 9,000 tons of metals.

In 25 years of operation, the
Alexandriag/Arlington  Energy-from-
Waste facility has achieved some signifi-
cant milestones.

*Since 1988, the facility has con-
verted approximately nine million tons
of municipa solid waste into over four
million MW hours of electricity.

*Offset approximately nine million
tons of greenhouse gases, the environ-
mental benefit equivalent to planting
over 180 million tree seedlings.

*Recycled 48,000 tons of ferrous
metal, the equivalent amount of steel
used to build approximately 40,000 cars.

In 2013, the facility was the recipi-
ent of the Governor's Environmental
Excellence Award and received the
Industrial Waste and Pretreatment Envi-
ronmental Excellence Award from the
Virginia Water Environmental Associa-
tion. Also in 2013, the facility received
the Occupational Excellence Achieve-
ment Award from the National Safety
Council. The facility received its OSHA
Voluntary Protection Program (VPP)
STAR designation in 2004 and is aso a
member of the Virginia Environmental
Excellence Program at the elite E4 status
level.

________________ -

F—— e
:CAR CRUSHER clip & save! >‘~b:
BUYING GUIDE |
I OverBuilt  cowpermona  compenmons |
| STANDARD CRUSHERS |
| What is the size of the opening |
| (length & height)? 20'3"Lx 10'H U Mx 'H  "x 'H
| What is the setup time? NONE :
| Do you use weather-tight electrical |
connections for automation controls |
| and trailer lights? YES Yes / No Yes / No |
| Does the crusher have fenders on I
| the front of the machine? YES Yes / No Yes / No |
I Are the guide frames tied at the top? YES Yes / No Yes/No |
How big is your fuel tank? 400 GALLONS Gallons Gallons :

| Do you have wear guides on the |
| main cylinder pistons and glands? YES Yes / No Yes /No |
| REMOTE CONTROL '
I'How quickly can you get me a I
I replacement automation system? NEXT DAY :
| How long does it take to replace |
| the receiver on the machine? 10 Minutes Minutes Minutes |
| Can | start and stop the engine |
| with the remote? YES Yes / No Yes / No |
| Does the remote have individual |
I up and down cylinder control |
I buttons? YES Yes / No Yes / No :
| Do you use rocker switches to limit |
the up stroke of the cylinders? YES Yes / No Yes / No |

| OPTIONS |
| High Speed YES Yes / No Yes / No |
I Maximum oil flow from your |
: cylinders? 250 gpm —gpm —gpm :
| What is the maximum port size |
| ofthecylinders? 25" ! ! |
| Can | get an auxiliary fuel pump to |
| fill my loader? YES Yes / No Yes / No I
| SAFETY & HAZARDS |
I Do the safety locks engage from the |
| ground, without climbing on the l
: machine or into the chamber? YES Yes / No Yes / No :
| If one side of the lid is raised and the |
other side is down, will it damage the |

| Crusher? NO Yes / No Yes / No |
| Does your waste oil recovery tank |
| have sludge traps and large clean-out |
| access panels? YES Yes / No Yes / No |
I Do you have lockable cabinets for the: |
Engine controls YES Yes / No Yes / No :
Remote control YES Yes / No Yes / No I
Valves YES Yes / No Yes / No |
YES Yes / No Yes / No !

I

I

|

This helpful guide

800-548-6469

I
I
[
I
! Auxiliary fuel port
I
|
|

| was provided to you by:

www.OverBuilt.com
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System is built,
warehoused and
ready for delivery!

1989 MACCAR CRUSHER 2006 OVERBUILT CAR CRUSHER
Good condition. 471 Detroit motor. } Excellent condition. ONLY 2,300 hours! AND ONLY $75,000

N Hoffmann
Auto Shredder
87x106

New Shredder, ready for
immediate delivery. Rated

70-90 metric tons per hour, 2006 EZ METAL BALER 2012 OVERBUILT CAR CRUSHER
ferrous output at 3,000 h p 2,300 hours, very good condition. $115,000 Nearly new 2012 OverBuilt car crusher with only 400 hours. $105,000
Y 4 L] L]

Equipment includes the following
components and subsystems:

* Infeed conveyor system

* Double Feed Roll System

* Feed Chute

* Springs for vibration damping
» Shredder Box

» Shredder Rotor : N e S A i I :
(capped disk with bearings & housings) 1998 SAMSUNG 350 WITH ROTATING SHEAR 2008 ELECTRIC AL-JON 400XL BALER

. . Equipped with a 2005 LaBounty MSD2500R rotating shear. 2,750 hours. Includes Lincoln Quik Lube. 275,000
» Shredder drive turbo coupling system §124,500

* Drive shaft and couplings
» Under Mill Oscillator

* Pin Puller System with Platform

» Shredder Hydraulic System

2002 FUCHS MHL 350
Portable. This machine is in great operating condition. $315,000 17,000 hours, good working condition. $80,000

205 SIERRAT700SL SHEAR / OGER/ BALER

NEW 3,000 H.P SCHORCH MOROS H-L- 100 A SHEAR T 2000]HN DEERE WITH GRAPLE

Approximately 25,000 hours. Main shear tower rebuilt 1,000 hoursa Equipped with a scrap grapple and a new Gensco 10Kw gen-set.
MOTOR ALSO AVAILABLE. Ng\r/)v knlfe sea)t’SOO hours ago. Conveyor, picking table and radlal stac er 6,000 hours and in good working condition. $65,000
included.




DEALER FINANCING

NEW EQUIPMENT FINANCING

USED EQUIPMENT FINANCING
PRIVATE SALE FINANCING

2005 SENNEBOGEN 850M 2005 LABOUNTY MSD2500R
5,000 hours on new motor. $215,000 Extremely well maintained. $69,000

DADE

Capital Corp.

D

WILLIAMS 60 X 60 METAL SHREDDER 2010 AL-JON 580(L CAR LOGGER
1,500 hp EMD Diesel power complete shredding system and spare 4,200 hours. Good condition, great price! $265,000
parts. Great price! Call for all the details, see it running. $750,0

DADE Capital Corp.

800-823-9688

Perrysburg, OH

GREAT RATES!

1996 AL JON 400 METAL BALR 1999 SIERRA 500T SHEAR/LOGGER/BALER
GOOD condition. $98,500 1999 Sierra 500 ton shear/logger/baler. $127,500

2006 AL-JON 400 XL METAL BALER 2006 LABOUNTY MSD 3000 SHEAR
7,600 hours. Good condition and immediately available. ~ $195,000 (ompletel)(/1 rgﬁgellt by dealer. Pictures prior to rebuild. Very nice ghgasr Oa(;
a very goo

Visit www.DADECapital.com
for more photos
and other available equipment.

2002 FUCHS MHL 360 2005 LABOUNTY MSD4500R ROTATING SHEAR
Good condition. Fresh motor and main pump. $155,000 Great shape! $122,000
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Don B. Daily Memorial Fund
selects 2013-2014 recipients

The Association for Iron & Steel
Technology (AIST) Foundation and the
Steel Manufacturers Association (SMA)
have selected the 2013-2014 recipients
of the Don B. Daily Memorial Fund to
Promote Steel Industry Safety and
Health. The fund was created to com-
memorate the life and industry service
of Don B. Daily, a compassionate man
who truly cared about the safety of all
employees working in the steel industry.
His enduring mark on the steel industry
of North America has been the establish-
ment of numerous safety and health ini-
tiatives that have significantly improved
the workplace.

Ron Ashburn, executive director of
AIST and secretary of the AIST Founda-
tion added, “The Daily Fund directly
connects students with the steel industry
to leverage new and different perspec-
tives to provide our companies with a
safer work environment. The Fund
benefits everyone working in steel
manufacturing.”

The 2013-2014 recipients are as
follows:

ePurdue University — John More-
land, Ph.D., mentored by Daniel J. Bris-
son, melt/cast manager, Nucor
Steel-Indiana, “Enhancement of Steel
Industry Safety Training Through Inci-
dent Visualization Development”

eUniversity of Alabama at Birming-
ham — Amber Genau, Ph.D., mentored
by George P. Miljus Jr., plant metallur-
gist, Nucor Steel Birmingham Inc.,
“Enhancing the Safety of Vertica Ten-
sile Machines by Reducing Pinch
Points’

eLorain County Community Col-
lege — Larry Waller, mentored by James
Hardy, plant manager — steelmaking and
casting, Republic Steel, “A Student-
Based Research Project to Address
Safety Prevention in a Steel Plant”

*West Virginia University, -—
Xiaopeng Ning, Ph.D., mentored by
Robin E. Birk, department manager —
safety and IH, U.S. Steel — Mon Valley
Works, “Ergonomic Assessment of High
Risk Tasks in the Steel Manufacturing
Industry to Prevent Back Injury”

The Don B. Dally Memorial Fund
challenges North American university
teams (students and professors) to sub-
mit proposals for grant funding in the
theme area of safety and health aware-
ness within the steel manufacturing
industry. The dual objective of the fund
is to promote a safe workplace for the
steel manufacturing industry and to
increase the number of students studying
health and safety awareness relative to
the manufacturing environment.

Q: Why does a chicken coop only have two doors?
A: Because if it had four, it would be chicken sedan.

Novelis fo expand global
auto aluminum capacity

Novelis will invest an additional $205
million to further expand its global manu-
facturing operations serving the rapidly
growing automotive market. The company
will build new finishing lines at its plants
in Oswego, New York and Nachterstedt,
Germany, dedicated to the production of
aluminum automotive shest.

The two new lines will each have a
capacity of 120,000 metric tons per year.
The latest expansions are in response to
the escalating global demand from
automakers for aluminum sheet, which the
company expects to grow by more than 30
percent per year through the end of the
decade. When the new lines are commis-
sioned in late 2015, Novelis' global auto-
motive sheet capacity will reach
approximately 900,000 tons per year, a
three-fold increase from just a year ago.

Novelis auminum can be found in
more than 180 different vehicle models
produced by automakers around the globe.
Aluminum is becoming the sustainable
choice for the latest generation of vehicles
because of its low weight and recyclability
enabling reduced life cycle emissions.

“With the addition of these two new
lines, we have invested nearly $550 mil-
lion to expand Novelis global automotive
capacity in the last 2 years done” said
Phil Martens, Novelis president and chief
executive officer.

The company is investing around the
world to boost its automotive finishing
capabhilities. In addition to the two new
lines, the company recently commissioned

two new finishing lines at its Oswego,
New York plant. In addition, anew plant is
under construction in Changzhou, China,
which is expected to commence produc-
tion in mid-2014. The company also
recently certified automotive production at
its Gottingen, Germany, plant that comple-
ments the company’s existing automotive
facilities in Kingston, Ontario, Canada;
Sierre, Switzerland and Nachterstedt,
Germany.

Both expansions will further the
ongoing development of the company’s
automotive closed-loop business model.
Today, as much as 50 percent of automo-
tive sheet sold to automakersis left over
after a manufacturing plant stamps out
automotive parts. The company is work-
ing closely with its customers to return
this material directly back to Novelis for
recycling, streamlining the materials
supply chain while reducing the total
carbon footprint of the entire automotive
production cycle.

The company will invest approxi-
mately $120 million to install a third
aluminum automotive sheet finishing
line at its Oswego plant. In addition, the
company will expand its recycling oper-
ations for automotive scrap, while mak-
ing other upgrades. This new investment
will result in 90 new jobs at the plant
and will increase the company’s North
American automotive sheet capacity to
more than 400,000 metric tons in just
two years.

5 Minute Install.

No Outside Generator
Needed

ESM/ESP
Conventional
Magnets
« Available from 30" to 72"
+ Deep Field or Standard

« Hydraulic/Belt or Diesel Gen-set
+ Heavy Duty Cold Rolled Steel Construction

Self Mobile
Contained 240" ::‘ttt:;y Hydraulic
Hydraulic M‘; nets Shears

Magnets g - 4Turn Blades

No generator needed.

« Speed Value

Runs off vehicle battery.

+ Bolt on Piercing Tip
High Quality
Best Value!

Fixed Pulverizer
4 sizes available, reversed

cylinder to protect rod * Quick change in less
’ than 5 minutes
casy change teeth, HARDOX « Speed value 30% faster
s LIl CONSTRUCTING than standard hydraulic
with or without system
rotators. + 360° rotation

5 sizes available, reversed

SEE OUR PRODUCTS IN ACTION!
Watch videos on our website:
www.MoleyMagneticsinc.com

MOLEY MAGNETICS

cylinder to protect rod,
cutting blade, overiszed

Rotating
Pulverizer

rotation motor.

GRAPPLE

4,5 or 6 Tines. Various
Sizes Available.
(.5 cu.yds. - 2 cu.yds.)

www.MoleyMagneticsinc.com
716-434-4023 or cell 716-417-2591

Multi-Processor

« Up to four jaws
available

Mag Star Diesel
Set Generator

- Available 9, 13 and 15kW
+ Kubota Diesel engines
« Compact size
« Easy install - “Plug & Play”
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Steel imports increase in November

Based on preliminary Census Bureau
data, the American Iron and Stedl Ingtitute
(AlSI) reported that the U.S. imported a
total of 2,584,000 net tons (NT) of steel in
November, including 1,906,000 NT of fin-
ished sted (down 16.7 percent and 16.2
percent, respectively, versus October final
data). Year-to-date (YTD) tota and fin-
ished steel imports are 29,636,000 and
22,933,000 NT, respectively, down 4 per-
cent and 5 percent respectively, versus
2012.

A key finished steel product with a
significant import increase in November
2013 compared to October isreinforcing
bars (up 26 percent). Mgor products
with significant YTD import increases
versus the same period last year include
reinforcing bars (up 23 percent), hot
rolled bars (up 14 percent) and sheets
and strip al other metallic coatings (up
12 percent).

In November, the largest volumes of
finished steel imports from offshore

Scrap Metals

MarketWatch

Commodity

Zone 1

were all from Asia and Europe. They
were from South Korea (244,000 NT,
down 38 percent versus October final),
China (163,000 NT, down 24 percent),
Japan (139,000 NT, up 11 percent), Ger-
many (103,000 NT, down 5 percent) and
Turkey (75,000 NT, up 3 percent). For

il

Zone 2 1Zone3 Zone4 Zoneb

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

NOV 0oCT 2013 2012 % Change 2013

2013 2013 Annual (est)  Annual  Annual vs. 2012
SOUTH KOREA 244 395 3,724 3,651 2.0%
CHINA 163 214 1,915 1,652 15.9%
JAPAN 139 126 1,905 1,931 -1.3%
TURKEY 75 73 1,264 1,347 -6.1%
GERMANY 103 109 1,110 1,279 -13.2%
TAIWAN 58 109 781 833 -6.2%
INDIA 27 17 727 762 -4.6%
All Others 1,096 1,131 13,593 14,372 -5.4%

25,018 25,826 -3.1%

eleven months of 2013, the largest
offshore suppliers were South Korea
(3,413,000 NT, down 2 percent), China
(1,755,000 NT, up 18 percent), Japan
(1,746,000 NT, down 5 percent), and
Turkey (1,159,000 NT, down 11
percent).

North East Auto
assets acquired
by Metalico

Metalico, Inc. has agreed to acquire
the assets of Furlow’s North East Auto,
Inc., an automotive salvage and parts
provider in Pennsylvania. Terms were not
disclosed.

The transaction includes Furlow’s
junk car and parts inventory and real
estate located in northwestern Pennsyl-
vanianear Erie. The site will be operated
by Metalico’'s subsidiary Goodman
Services, Inc.

Metalico plans to grow the facility’s
salvage car buying capabilities and con-
tinue its “pick-and-pull” auto parts busi-
ness while taking advantage of additiona
access to scrap meta to feed its shredder
in Buffalo, New York. Metalico is aso
aggressively looking at other propertiesin
the auto salvage industry in Western New
York and northwestern Pennsylvania to
support its shredding operations.

November steel shipments increase
2.8 percent from previous year

The American Iron and Steel Insti-
tute (AISI) reported that for the month
of November 2013, U.S. steel mills
shipped 7,604,428 net tons, a 9.0 percent
decrease from the 8,287,553 net tons
shipped in the previous month, October
2013, and a 2.8 percent increase from
the 7,397,149 net tons shipped in
November 2012. Shipments year-to-date

in 2013 are 87,790,788 net tons, a 0.8
percent decrease vs. 2012 shipments of
88,465,543 net tons for eleven months.
A comparison of November ship-
ments to the previous month of October
shows the following changes:. hot dipped
galvanized sheets and strip, down 7 per-
cent, hot rolled sheet, down 7 percent
and cold rolled sheet, down 8 percent.

#1 Bushelings per gross ton $305.00| $312.00| $330.00| $350.00| $400.00
#1 Bundles per gross ton 305.00 312.00| 330.00 350.00| 415.00
Plate and Structural per gross ton 300.00 290.00| 335.00 348.00| 420.00
#1 & 2 Mixed Steel per gross ton 299.00 290.00| 329.00 345.00| 395.00
Shredder Bundles (tin) per gross ton 278.001 265.00| 260.00| 295.00{ 300.00
Crushed Auto Bodies per gross ton 278.00| 265.00| 260.00| 295.00| 300.00
Steel Turnings per gross ton 200.00 201.00| 205.00 199.00| 275.00
#1 Copper per pound 3.05 2.87 3.00 3.01 3.17
#2 Copper per pound 2.95 2.79 2.96 2.97 3.03
Aluminum Cans per pound .58 .56 .65 .68 .70
Auto Radiators per pound 2.11 1.98 2.00 2.05 2.08
Aluminum Core Radiators per pound .59 .59 .60 .65 .66
Heater Cores per pound 1.79 1.65 1.51 1.50 1.70
Stainless Steel per pound .53 .55 .62 .61 .70

All prices are expressed in USD. Printed as a reader service only.

DISCLAIMER: American Recycler (AR) collects pricin

: X ? and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing baseéd on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual fransaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to ?rowde credible information, there’is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsibl i ;

or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or'entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

e for the accuracy or completeness of the information provided,

Strip single or multiple plastic-coated electrical wire
SAFELY, ECONOMICALLY and EASILY

‘o< POWER U111 STRIPPER

Patented cam design gives two models to choose from!

g

PROCESS

v v
RES comMC
16awg, l4awg,

up to 250mcm  up to 600mcm

866-804-3829
www.arpiusa.com

Sup to 4,200 FEET PER HOUR!

With a US Furnace’s
MAX-4000 Hi Efficiency
Sweat Furnace,
get the lowest fuel cost per Ib
to process than any other
furnace manufacturer —

GUARANTEED! a
The lowest melt loss rate than |-
any other manufacturer —
GUARANTEED! On-site
installation, training & service. |

* Permit assistance available.

* Large hearth opening for
automotive scrap.

* New technology burner and
control systems.

INCREASE PROFITS with the
most efficient sweat furnace!

* Built for years of continued service.

www.RecyclingFurnaces.com

FULL EPA
compliance

GUARANTEED. -

)

Cw
RECYCLING SERVICES
NTERNATIONAL

518-424-1168
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Metal recycler required to update
technology to prevent chemical releases

The U.S. Environmental Protection
Agency (EPA) disclosed that AL Solu-
tions, a West Virginia based meta recy-
cler, has agreed to implement extensive,
company-wide safeguards to prevent
future accidental releases of hazardous
chemicals from its facilities, resolving
aleged Clean Air Act violations (CAA)
stemming from an explosion at the com-
pany’s New Cumberland, West Virginia
facility that killed three people.

AL Solutions recycles titanium and
zirconium raw materials for use as aloy-
ing additives by auminum producers.
The company currently operates facili-
ties located in New Cumberland and
Weirton, West Virginia, Burgettstown,
Pennsylvania and Washington, Missouri.

In December 2010, three employees
who had been handling zirconium pow-
der at the company’s former plant in
New Cumberland, West Virginia died
following an explosion which may have
been caused by an accidental release of
the chemical. Debris from the explosion,
which destroyed the production area of
the facility, was scattered into the yards
of local residents. Earlier this year, the
company opened a new, automated facil-
ity in Burgettstown, Pennsylvania which
includes modern technology to safe-
guard employees and reduce exposure to
hazardous metallic dust.

The EPA estimates that the com-
pany will spend approximately $7.8
million to implement extensive meas-
ures to ensure compliance with environ-

mental requirements, assess the poten-
tial hazards associated with existing and
future operations and take measures to
prevent accidental releases and mini-
mize the consequences of releases that
may occur. In consultation with EPA,
the company has already completed sig-
nificant portions of the work required
by the settlement and a prior administra-
tive order.

Among other requirements, AL
Solutions must use advanced monitor-
ing technology, including hydrogen
monitoring and infrared cameras, to
assess hazardous chemical storage areas
to prevent fires and explosions. They
must also process or dispose of approxi-
mately 10,000 drums of titanium and
zirconium, or 2.4 million Ibs., being
stored at facilities in New Cumberland
and Weirton, both of which are overbur-
dened communities, by December 2014
to reduce the risk of fire and explosion.

The company will also pay a
$100,000 civil penaty to resolve the
alleged CAA violations documented
during EPA inspections of the New
Cumberland and Washington facilities
following the explosion. At the Wash-
ington facility, inspectors noted evi-
dence of previous fires, burned
insulation, fire-affected wiring and tita-
nium sludge covering large areas of the
floor.

EPA's complaint alleged that AL
Solutions failed to conduct adequate
hazard analyses, and failed to design

Copper Wire Stripper

® Double your value on scrap copper wire ® Made in Canada

= Strips 120 ft per minute = Self-feeding = Industrial machine

Model CWS-1

888-419-3500 ® www.copperwirestripper.com

and maintain the facilities to take
account of the extremely hazardous sub-
stances there by providing safeguards
consistent with industry codes and stan-
dards relating to these substances. The
State of West Virginiais expected to file
a separate complaint soon alleging that
the company violated various provisions
related to the unlawful storage of waste
at the New Cumberland facility. The set-
tlement will resolve those separate
allegations.

In a related action, AL Solutions
recently agreed to pay the U.S. Depart-
ment of Labor a total of $97,000 to
resolve aleged violations of the Occu-
pational Health and Safety Act (OSHA).
The OSHA settlement, which is subject
to final approval by an Administrative
Law Judge, requires expanded abate-
ment measures that are consistent with
the safeguards in EPA’s settlement to
provide ongoing worker safety protec-
tion at the company’'s four facilities.
These measures require adequate fire
detection systems, process hazard
analyses for production areas, regular
safety and health inspections, and
restrictions on stockpiling combustible
materials.

Since the explosion, EPA and
OSHA have coordinated their investiga-
tions and shared information, which has
resulted in settlements designed to pro-
tect workers, communities and the
environment.

GM to invest
N landfill gas

General Motors (GM) disclosed a
$24 million investment in electrical gen-
eration equipment that will alow the
company to use more landfill gas at its
Fort Wayne, Indiana and Orion, Michi-
gan assembly plants.

The new equipment will generate
more than 14 MW of electricity from
landfill gas, a renewable energy source,
which will help GM avoid producing
more than 89,000 metric tons of CO2
per year. GM will save a combined $10
million in energy costs each year at the
facilities.

The investment will provide power-
house construction at each assembly
plant, as well as generation equipment
and machinery.

Orion Assembly has used landfill
gas since 1999. Currently it helps heat a
portion of an upgraded paint shop that
uses half the energy per vehicle as the
one it replaced. When the electric-gener-
ation project is completed, 54 percent of
Orion’'s energy will come from renew-
able landfill gas.

Fort Wayne Assembly has used
landfill gas since 2002. The investment
will increase its landfill gas use 4-fold,
to 40 percent. Earlier this year, Fort
Wayne was named a U.S. EPA Energy
Star certified facility for its prudent
energy management.

Construction on both projects has
begun, and is expected to be complete
and operational by May of 2014.

Cumberland Granulator
Model 50H

(800) 652-2466 or www.fedequip.com

.-Additional Equipment

Model 50H, Serial Number #551000-87003
Federal Equipment Item #41246

200 HP Ball And Jewel Granulator, 36"x52” - Federal Equipment Item #34196

200 HP ROTOGRAN Granulator, Model RO-3360-HD-SP - Federal Equipment Item #41244
100 HP Shred-Tech Shredder - Federal Equipment Item #40856

200 HP Cumberland Model 62B Granulator - Federal Equipment Item #38475

Federal Equipment Buys and
Sells Used Equipment

t (800) 652-2466 » plastics@fedequip.com
8200 Bessemer Ave, » Cleveland, Ohio 44127 » www.fedequip.com

Federal< =
Equipmentio

Company

A Used Cumberland

Granulator, Model 50H

* 20" x 50" feed opening

* 18 blade solid helical rotor,
with feed hopper

* 200 hp, 440 volt, with an
1,185 RPM motor

» 48" wide x 23’ long x 10
discharge height belt
conveyor
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Renaissance Center sends

zero waste to

The Generd Motors (GM) Renais
sance Center now recycles, reuses or con-
verts al its dailly waste, diverting five
million pounds of trash annually from
landfill.

The drive to make the Renaissance
Center landfill-free took more than two
years. The process included coordination
with employees, recycling partners, busi-
ness tenants and their employees, and
property management company, CBRE.

The Renaissance Center is the most
complex among GM'’s 110 landfill-free
sites to reach the milestone. It's the com-
pany’s only facility open to the public.
Covering 5.5 million sg.ft., the building

KINEMATCS.

landfill

houses a tall all-hotel skyscraper, 11 other
businesses, 20 restaurants and 27 retailers.

The journey began with a dumpster
dive, searching through trash to identify
recycling opportunities. GM teamed with
al the business tenants, environmental
staffs and CBRE to engage people in
increasing paper, plastic and battery
recycling.

The Renaissance Center now recycles
49 percent of its waste, an improvement of
127 percent since the drive began in 2011.
The remaining waste is converted to
energy through a facility located a few
blocks away; creating renewable energy
that powers other Detroit businesses.

Engineered

Recydin
SolUitions

The

of your

EDNTINLIINET

-THE LEEAI:Y

_.I'

Widely recognized for nearly 50 years as the industry
standard, our MAC® brand line of auto & metal scrap
recycling systems features both crushers and loggers,
including our newest addition.

NEW! MACMAGNUM Logger!

The MAC MAGNUM™ [ogger, with:

+ 5800 Ibs at 27°4” reach
* In cab iIQAN™ control system
» 26” x 40” x variable log/bale size

» 20 foot chamber
+ 30-80 Ib/ft 3 density range
 Continuous rotation crane

sorting system.

45 years: A CRUSHING ACHIEVEMENT
THE GK FINGER-SCREEN™ : 4 2o s ] :

Our long-established Big MAC® Crusher has a proven
design and durability with features you need, including:

» Waste Oil Collection Tanks
* 6 cyl standard John Deere or
Cummins Engine

* Remote Operation
* Hydraulic Landing Gear
* Quick Set-up Design

SEE US AT ISRI in Las Vegas - April 7-9!

Visit us at Booth #8153 & #51515
to see the latest technoloogy from G

www.gkrecycling.com
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Organic Waste Solutions
names new CEO

B Evan Edgar has been named chief
executive officer of Organic Waste Solu-
tions, a Sacramento, California-based

sustainability consulting firm that
focuses on managing organic waste with
innovative, closed loop technologies and
sustainable problem solving for
businesses.

Edgar has 30 years of experience in
all aspects of solid waste management as
principal of Edgar & Associates, Inc., an
environmental engineering firm. He has
advocated for green energy incentives,
compost market development and green-
house gas reduction policies before leg-
islative committees, regulatory agencies
and local commissions on issues involv-
ing the collection, hauling, processing
and composting of urban green and yard
waste and food waste. He has advised
private industry, state and local govern-
ments and non-governmental organiza-
tions on recycling and organic waste
project development matters.

Edgar served asthe director of Regu-
latory Affairs for the Cdifornia Refuse
Recycling Council, a Cadifornia non-
profit trade association representing the
interests of over 100 solid waste manage-
ment companies involved in collecting,
hauling, processing, recycling, compost-
ing and landfilling organic waste. Edgar
co-founded the California Compost Qual-
ity Council and the California Compost
Coalition.

What happens to a frog's car when it
breaks down?
It gets toad away.

Advanced Disposal
acquires waste haulers
B Advanced Disposal has completed the

acquisition of the assets of DC Disposal,
Inc., further expanding the company’s
Indiana footprint. The official asset acqui-
sition was December 31, 2013.

The acquisition includes 900 residen-
tial carts, 130 rear load containers and 3
mixed residential and commercial routes
that will be serviced by Advanced Dis-
posal’s Evansville, Indiana hauling loca-
tion. All waste will be delivered to
Advanced Disposd’s Evansville Transfer
Station and then properly disposed of at
the company’s Blackfoot Landfill in
Window, Indiana. In addition to these
assets, four employees will be joining
Advanced Disposal, including David Mck-
eethen, DC Disposa’s owner, as residen-
tial/construction sales representative.

Advanced also completed the acqui-
sition of the assets of Sherman Sanitation,
Wisconsin. The acquisition includes six
commercial routes. The waste will be dis-
posed at Advanced disposal’s Mallard
Ridge Landfill in Delevan, Wisconsin.

Bunting Magnetics makes
executive appointments

B Bunting Magnetics Co. has made
appointments at its headquarters operation.

Rod Henricks has been named direc-

tor of salesreporting to Bunting Magnetics
chief executive officer and president, Bob
Bunting. Robert Bunting, Jr., succeeds
Rod Henricks as product manager-metal
detection, reporting to Barry Voorhees,
general manager of the Bunting Newton,
Kansas, operation.

Cascade Engineering
promotes Kenyatta Brame

B Cascade Engineering (CE) pro-
moted Kenyatta Brame to executive vice
president. Most recently, Brame served
as CE's group services senior vice presi-
dent and chief administration officer
(CAO).

In his new position, Brame will
remain CAO and continue overseeing
the services group, which includes
legal/risk management, human
resources, marketing, IT and severa
other key departments. His additiona
responsibilities include managing the
following business units. IWS, Decade,
Xtreme RFID, Cascade Consulting
Group and Triple Quest. He will aso
continue his role as a member of the
office of the president and report to
Mark Miller, president of Cascade
Engineering.

Brame joined CE in 2006 and has
been crucia in leading several of CE's
Employer of Choice initiatives. Prior to
joining CE he was the senior vice presi-
dent for operations and merchandising at
Sysco Food Services of Grand Rapids,
LLC and served as a practicing attorney
for Miller, Johnson, Snell & Cummin-
sky, PL.C. He has aso served as an
adjunct professor at Thomas M. Cooley
Law School.

Brame holds numerous degrees
including ajuris doctorate from the Uni-
versity of Michigan Law School, a mas-
ter's degree from Michigan State
University, and a bachelor’s degree from
Wabash College. He has also studied
abroad at the University of Nairobi in
Kenya.

Association adds director
of administrative services

B Steven Siesser has been hired as the
Nationa Waste & Recycling Associations
director of administrative services, respon-
sible for human resources, information
technology and finances.

Siesser is a seasoned chief financia
and operating executive with more than 20
years of experience in national trade asso-
ciations and retail distribution. He has a
long background in accounting, informa-
tion technology and human resources
management.

As a tax practice and business
consultant, Siesser has aided businesses
with budgeting, operational efficiencies,
employee benefits and human resource
issues. He has aso provided individua
and business clients with tax preparation
and estate planning services.

In his role as the vice president for
finance and administration at the Council
on Foundations, and earlier at a similar
role with the National Association of
Insurance and Financial Advisors, Siesser
was responsible for business operations
for organizations with dozens of employ-
ees and thousands of members. In those
positions he drove non-dues revenue,
implemented a pay-for-performance pro-
gram and renegotiated tenant, vendor and
banking relationships to boost revenue
and lower costs.

A mom and a son come home from the
grocery store. The boy emptied out a box
of animal crackers and his mom asked
him why. The boy said, “ You can't eat
themif the seal is broken, so I’mlooking
for the seal”
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¢ manifest holder
anti-sail mud flaps

lightweight
alternative
forhauling STANDARD FEATURES
scrap! * choice of 4', 5, 6’ or 8’ side walls

e 22.5k tandem axles with one axle ABS brake

o three-leaf, heavy duty, spring suspension, closed tandem
e two-speed landing gear

e sealed wiring system designed for Maurer by Trucklite

e phosphate washed for superior adhesion

e D.0O.T. approved conspicuity tape & rubber mounted lights

\

Gondola
Trailer

www.maurermfg.com
888-274-6010
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SSI Shredding Systems, Inc.

WHAT NEEDS SHREDDING?

www.ssiworld.com | sales@ssiworld.com | Tel: (503) 682-3633
Shredding everything including the kitchen sink at www. WatchltShred.com
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Waste Pro appoints new
chief operating officer

B Waste Pro has appointed Chris
Ciaccio as chief operating officer.

With more than 17 years of experi-
ence in the solid waste industry, Ciaccio
has served in virtually every facet of the
business, ranging from sales and market-
ing to director of operations.

Prior to joining the Waste Pro Team
in 2011, Ciaccio was the director of
operations and business development for
Veolia Environmental Services, where
he assisted with their acquisition pro-
gram by implementing an industry data-
base and acquisition tracking program.
In addition, while serving as the region
manager for the southern region, he was
instrumental in increasing their EBIT by
$13 million in a 3 year period.

Prior to being named chief operat-
ing officer, Ciaccio served as Waste
Pro’s chief information officer, oversee-
ing technological and data management
processes and procedures.

March 4th-8th
CONEXPO-CONAG. Las Vegas Convention
Center, Las Vegas, Nevada.

630-585-7530 * www.conexpoconagg.com

March 9th-12th
27th Annual Southeast Recycling
Conference & Tradeshow. Hilton Sandestin
Beach Golf Resort & Spa, Destin, Florida.
800-441-7949 « www.southeastrecycling.com

March 12th-13th
Association of Postconsumer Plastic
Recyclers. 2014 Spring APR Membership
Meeting, Orlando, Florida.

202-316-3046 - www.plasticsrecycling.org

March 18th-20th
Platts Scrap Seminar and Steel Markets
North American Conference. Chicago, lllinois.
781-430-2100 * www.platts.com

March 19th-21st
14th International Automobile Recycling

Congress IARC 2014. Brussels, Belgium.
www.icm.ch

March 31st-April 2nd
Aluminum Association Spring Meeting.
Omni La Mansion Del Rio, San Antonio, Texas.
703-358-2960 » www.aluminum.org

April 6th-10th
ISRI. Mandalay Bay Resort and Casino, Las
Vegas, Nevada.
202-662-8544 « www.isri.org
April 15th-16th
NERC Spring Workshop: Urban & Rural
Organics Management Programs.
Harraseeket Inn, Freeport, Maine.
www.nerc.org
April 29th-May 1st
WasteExpo. Georgia World Congress Center,
Atlanta, Georgia.
800-927-5007 » www.wasteexpo.com
May 4th-7th
The Federation of New York Solid Waste &
Recycling Conference with Trade Show.
The Sagamore, Lake George, New York.
518-541-2548  www.nyfederation.org
May 5th-8th
AlISTech 2014, The Iron & Steel Technology
Conference and Exposition. Indiana
Convention Center, Indianapolis, Indiana.
724-814-3068 * www.aist.org

Avis Industrial acquires
Harris Waste Management

B Avis Industrial Corporation has
acquired The Harris Waste Management
Group, Inc. Harris has been in the
recycling industry for over 100 years and
manufactures ferrous and nonferrous pro-
cessing equipment. Manufacturing facili-
ties are located in Baxley and Cordele,
Georgia, with additional offices in Texas
and the United Kingdom.

IROCK adds Mustang CAT
to dealer network

B IROCK Crushers has added Mus-
tang CAT to its dedler network in the
southern U.S.

Mustang CAT, which is headquar-
tered in Houston, is an authorized dealer
for Caterpillar with more than 60 years
of experience in heavy machinery, power
systems and product support. The deal-
ership serves southeast Texas.

Ecoverse acquires interest
in Harvest Quest

B Ecoverse Industries, the Avon
Ohio parent company of DoppstadtUs,
has acquired an interest in Longmont,
Colorado based Harvest Quest
International.

Harvest Quest International has
been supplying microbial treatments for
the efficient management of compost
operations for over 15 years.

Special WasteExpo Offer
for American Recycler
Readers:

Enjoy FREE WasteExpo
Exhibit Hall Admission

& 25% off the

Conference Program.

Simply use code

VP28 @ www.wasteexpo.com

MORE SOLUTIONS.
MORE CONNECTIONS.
MOREBUSINESS.

A Waste3s0 Event

Conferances & Exhibits:
Special Events:

April 28-30, 2014

wastefBNno

Make Money. Save Money. Stay Safe and Compliant.

April 29-May 1, 2014

wasteexpo.com

MORE OF WHAT YOU WANT.

Last year, we successfully added a Composting/

, & C&D Workshop, a Matchmaking
Program, a Show Floor Presentation Theater,

and an Investor Summit—and you can be sure we'rg
not done yet. Look for more innovation and business
opportunities—from the one event designed to

help you make money, save money and stay safe

Georgia World Organics Track

Congress Center,
Atlanta, GA USA

and compliant,

Join us at WasteExpo 2014 in Atlanta—a Waste3460
event. Because you deserve more. More exhibitors,
More attendees. More education, More connections.
All in one place, over four days, Over 11,000 total
participants and 550 exhibitors were at WasteExpo
in 2013. No other event comes close to its size,

scope and business opportunities.

wastel ===

/?“: Ferton
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Rates

Text Classifieds
$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds
$70 per column inch depth,
2.5" width.

R

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.

ADVERTISEMENTS

To Place Your Ad

Call
877-777-0043

Fax
419-931-0740

Visit

AmericanRecycler.com

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $99,500 OBO. (2)
1996 utility flatbed trailers with front and
rear headache racks, Mountain Tarp cur-
tain system, ready to haul cars, one holds
18-21 cars and the other will haul 21-23
bales. Asking $6,999 each. E-mail
lloyd@picknpullsa.com or call 210-389-7321.

IRON AX ENVIRQ-RACK

Complete fluid removal in less than 5 minutes!

The Enviro-Rack is the most
superior auto fluid removal
and dismantling system on

the market today.

877-247-6629 ¢ IronAx.com

Metalico Youngstown

Scrap solutions for business and industry.

Mobile Car Crushing Service

Non-Ferrous Metal Specialists
Serving Ohio & Western Pennsylvania

900%8:%008
Call Toll-Free 888-743-9001

www.metalico.com

1980s MAC PORTABLE CAR CRUSHER.
In 2007, this machine had all brand new
hoses, new hydraulic pump, new rebuilt
engine, one brand new cylinder, one

rebuilt cylinder, new AR guides welded in
and 8 brand new tires (which still only have
1,000 miles on them). This machine runs
perfectly. Like anything hydraulic it has a
few small leaks, just haven't gotten around
to fixing them. $46,900. Call Buck at 641-
454-3049.

Deere 6068TF 173HP Diesel, 7' x 21' bed,
90" wide lift opening, hydraullc legs, oil drain
system, air compressor, 11R22.5 tires,
2013 hrs. (Stock #10580) ................ $89,500

Cummins 5.9, 173HP Diesel, remote control
7'x 21' bed, 90" wide lift opening, hydraullc
legs, oil drain system, air compresso
11R22.5 tires. (Stock #10522) .......... $64 500

Truck&Equlment

815-941-1900

sales@iltruck.com
www.iltruck.com

FOCUS:

Metals
Recycling

EQUIPMENT
SPOTLIGHT:

Attachments

‘Close Date: 2/17

APRIL

FOCUS:
- Solid Waste

EQUIPMENT

- SPOTLIGHT:
- Primary

Reduction

Shredders

Close Date: 3/18

NEKT DEADLINE: February 17

Call Today 877-7717-0043

LOGGER, REDUCED PRICE! Al-Jon 580,
2006, 4,609 hours, excellent condition,
contact David Rifkin, Rifkin Scrap Iron &
Metal Co., 989-752-7646, dsrifkin@rifkin-
co.com.

ONLINE AUCTION

Bids close at 9 am CST, February 27, 2014.
Baler located in Grinnell, lowa.
7% buyer's premium applies. — g

2005 A:I"-'jon 400XL Scré Baler, includes
Freightliner truck tractor, Mustang 2070
skid loader and grapple bucket.

For more information, contact Equipment
Marketers & Appraisers Auctioneers at
319-266-3578, www.equipmentmarketers.com
or Hilpipre Auction Company at
www.hilpipre.com, 319-235-6007.

+AL-JON.480CL-BALER®

J Serial Number: 14614
John Deere 6068T Motor - 5,855 hours
Date of Purchase: 10/2008

Thomas Andrade | 800-772-5200 x333
tandrade@everettsautoparts.com

~JEVERETT/S Auto Parts "

Baling
Equipment

)To WOm‘eJ.

0BG

BALERS e SHEARS » SHREDDERS
EPS and PET EQUIPMENT

Our exclusive No Worries™
Guarantee ensures that if
you purchase new or
reconditioned recycling
equipment from OBC and
are not completely satisfied,
we'll make it right or take it
back. No worries. Period.

216.398.8800

www.0BCBaling.com
-~

=

NEW AND USED EQUIFMENT
REPAIRS RELINES RELOCATIONS
FULLY STOCKED PARTS DEFARTMENT

AL aaaa

-

"ol 'ﬂ.

ol 845

NEXGEN 2R 310W-70
$199,000 AS IS
Conveyor Included

Mac Saturn Zlﬂﬁ
99,000 AS IS

Contact us to see the video

NEXGEN 2R 150-57N-50
$149.900 AS IS
Relines - Repairs—Relocations
Ely Enterprises, Inc.
3809 Broadway
Lorain, OH 44052
888-8-balers
216-252-8090
sales@elyent.com
www.elyent.com

BUILT TO BE THE FINEST

800.343.8503 |

sierraintl.com
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FERROUS NONFERROUS AUTO SAL-
VAGE, 20+ years old, up to 100 acres avail-
able in northwest Pennsylvania and within
approximately 100 miles of all major shred-
ders, includes roll-off and tilt bed service,
industrial/commercial/peddler trade. Great
potential for U-Pull-It yard with aluminum
smelter and mini shredder. Partial financing
or J.V. possible: belltownbabe@gmail.com
or fax 626-605-8120.

WANTED — SMALL TO MEDIUM SCRAP
METAL YARD. Would prefer one currently
in operation with scale(s), loading docs,
warehouse, concrete, security, computer
system and existing industrial and
peddler business. Please contact
sendreply40@gmail.com.

WHAT ARE YOU WORTH?

We do Business Valuations and Financial Proforma

Forecasting for all solid waste business or permit
activities. If you are thinking about a transaction,
financing, or business succession...

Call or email :

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

@ STERNERCONSULTING
MERGERS & ACQUISITIONS

MANAGEMENT STRATEGIES
VALUATION & FUNDING PACKAGES

sternerconsulting.com

BomacCarts
800-909-1147
bomaccarts.com

i E—

Heavy Duty Carts
for
Recycling, Sorting &
\ Hauling )

NEW MAGNETS!

No gen-set required!

800-472-0453
EQUIPMENT INTERNATIONAL

Material Handlers

USED LOADRITE X2350
EXCAVATOR SCALE

FOR MATERIAL
HANDLING CRANES

Includes Cab Indicator,

Pressure Transducers,
=, Angle

. Sensors &
Triggers.

$7,900.00

www.HescoMachinery.com

CALL JOHN DAVIS
952-944-3611

J

KUHN O EQUIP
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Mobile Scrap Shears

Factory Rebuilt Genesis GXP500R w/360 rotation and six
month warranty. Cat 330D bracket. $129,500

Factory Rebuilt Genesis GXP990R MAXX w/360° rotation
and a 6 month warranty. Cat 345 bracket. $205,000

Factory Rebuilt LaBounty MSD2500R with 360° rotation
and a 90 day warranty. Cat 330D bracket. $125,000

Genesis GMS500R with 360° rotation. Through shop and
work ready. $79,500

Rebuilt Genesis GXP400R with 360° rotation $89,500

NEW Genesis GDP650 "Demo Pro", 7500 Ib. concrete
steel processor with 360° rotation and a one year Genesis
warranty. $89,500

2003 Cat M322C MH - Hydraulic Cab Riser, 44 ft. MH boom
and stick, 15 kw Generator, Outriggers, & Solid Tires. Cat TA

2005 Liebherr A924B MH - Hydraulic cab, 42 ft. MH boom
& stick, generator, grapple, outriggers, and solid tires.

$139,500
800-225-0623
after hours: 843-324-8487
sales@kuhnequipment.com

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsinc.com.

KUHN © EQUIPMENT

2008 Cat M318D MH - 4,700 hrs., hydraulic cab riser, A/C,
36 ft. MH boom & stick, outriggers, solid tires, NEW gen set,

2005 Liebherr A934B MH - 9,600 hrs., hydraulic cab riser,
A/C, 50 ft. MH boom & stick, outriggers, NEW solid tires, gen

set, and grapple. $189,500

2010 Cat M322D MH - 3,800 hrs., hydraulic cab, A/C, 41 ft. MH
boom & stick, outriggers, solid tires, camera, gen set, and
grapple. $239,500

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R

mobile shear with 360 degree rotation and less than 250 hours
since complete factory rebuild. Through shop, checked,
serviced, and ready to go!!! $219,500

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series Il Straight Shear with full warranty. Through shop,
serviced, and ready to go!!! $189,500

800-225-0623
after hours: 843-324-8487
sales@kuhnequipment.com

Material Handlers

EQUIPMENT
INTERNATIONAL

4 (| ‘i M)

CATERPILLAR

2008 M325 (rubber) 50' reach, hydraulic cab,
gen-set, grapple.

FUCHS

2002 MHL331 (rubber) 36' reach, hydraulic
cab, gen-set, grapple.

1995 MHL340 REBUILT (rubber) 41' reach,
hyd. cab, gen-set, grapple.

2006 MHL 340 (rubber) 41' reach, hydraulic
cab, gen-set, grapple.

2005 MHL350 (Irubber) 50' reach, hyd. cab,
gen set, grapple (4 available).

2003 MHL360 REBUILT (rubber) 59’ reach,
hyd. cab, gen-set, grapple.

2005 MHL360 (rubber) 59’ reach, hyd. cab,
gen-set, grapple (2 available).
LIEBHERR

2008 A954 (rubber) 59' reach, 7’ rigid cab
riser, gen-set, grapple and new engine.

2007 A934C (rubber) 51' reach, hyd. cab,
gen-set, grapple.

2005 Liebherr R934EW (crawler) 51' reach,
hydraulic cab, gen-set, grapple.

1999 A902 (rubber) 37" reach, hyd. cab,
gen-set, 2-tine rotating/sorting grapple.
2006, 2008 & 2009 A924C (rubber) 42' reach,
hyd. cab, gen-set, grapple.

2003 R924 (crawler) 42’ reach, new undercar-
riage, 4’ cab riser, gen-set.

1994 A932 REBUILT (rubber) 48' reach, hyd.
cab, gen-set, grapple.

1995 A932 (rubber) 50’ reach, 4’ cab riser,
gen-set.

SENNEBOGEN

2007 821M (rubber) 36' reach, hyd. cab,
gen-set, grapple.

2007 825M (rubber) 41' reach, hyd. cab,
gen-set, grapple.

2003 830M (rubber) 50' reach, hyd. cab,
gen-set, grapple.

2004 & 2005 835M (rubber) 55’ reach hyd.
cab, gen-set, grapple.

ATLAS

2003 1704 (crawler) 39' reach, 4’ tilting cab
riser, gen-set, grapple.

1996 1804 (crawler) 48’ reach, 2’ cab riser,
gen-set, grapple.

SHEARS

2006 Caterpillar 345CL-VG12 with Cat S385C
rotating shear.

2005 Kobelco SK210 with rebuilt pump;

LaBounty MSD 40 straight shear with rebuilt
cylinder.

MISCELLANOUS

2006 Al-jon 580 CL portable baler with 4,600
hours, crane and grapple.

2005 & 2006 Komatsu PW220-7 grubber tired)
41' reach, hydraulic cab, gen-set, grapple.
2007 Komatsu WA-250-5 wheel loader with
5,930 hours, quick coupler, forks, 2.5 cy. GP
buclket, 3.25 cy. grapple bucket, on-board
scale.

2003 MultiDocker CH65B REBUILT (crawler)
72' reach barge loading material handler.

2001 New Holland EW200 (rubber) solid tires,
new Baldor gen-set, new magnet.

NEW 4 or 5 tine rotating hydraulic grapples
all sizes with rotation & link.

NEW 28” to 40” diameter magnets designed
to work off of the machines batteries —
complete system, NO gen-set required and
very easy to install.

ADVERTISE! What do you have to gain?
Call 877-777-0043 today!

CONTINUED on Page A22
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WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER.
ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE.

: ADVERTISEMENTS

Text Classifieds
$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds
$70 per column inch depth,
2.5" width.

NEW 26" to 40"
MAGNETS AVAILABLE

Battery Operated
No Generator Required

Simple Installation
on Your Excavator

Forklift or Wheel Loader

www.HescoMachinery.com

CALL JOHN DAVIS
952-944-3611

41'reach,
hydraulic cab,
solid fires, gen-set

& grapple.
$170,000

800-472-0453
EQUIPMENT INTERNATIONAL

OHIO LIFTING MAGNET works perfectly.
40”. Unsure how old it is. Purchased in
2008-09 used and they said it was rebuilt
shortly before | bought it. | took it out of
service about 2 weeks ago, because | got
a deal on a bigger one. Can hook up and
demonstrate. Cable connectors do come
with this. This is not for sale locally. Call
Buck at 641-454-3049.

GEN-SETS

MAGNETS
GRAPPLES

800-472-0453
EQUIPMENT INTERNATIONAL

NEKT DEADLINE:
February 11

Miscellaneous

Hi-efficiency, new technology.

INCREASE PROFITS!

SWEAT FURNACES

US Furnaces’s
MAX-4000

Also:
PARTS - REPAIR CUSTOM BUILDS

518-424-1168

www.RecyclingFurnaces.com

WANTED TO BUY
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460
steven@scrapequip.com / scrapequip.com

YOUR R

PAR

SOURCE FOR

S & SERVICE

 Supporting Most
Makes and Models of
Industrial Shredders

¢ Custom Parts and
Machining

¢ Complete Field Service
and Technical Support

* Engineering Services

Phone: (503) 682-6487

www.shredderserviceco.com

EQUIPMENT FOR SALE

+ 35" x 70" Amer. Pulv. 2006 shredder w/ram
* 62 mm Erema 2002 Pelletizing line
* 6" and 8" OD underwater pelletizing lines
* 50" Cumberland "Hog" grinder, 200HP

Perry Videx LLC * 609-288-4046
fgarcia@perryvidex.com « www.perryvidex.com

FREE HEAT

&DISPOSAL of USED OIL
r E"_ WIthKAGl

1 o~ ) MULTI-FUEL

\ J g\ WASTE
WROE)  OIL

BURNERS

MADE IN THE USA

KAGI Heating Supplies The

ass-866-5244|  HEATIE

www.KAGIBURNER .com

Slebnng

Reliable High Voltage
Security Fences

- Own or Lease -

IntelligentFencing.com/5
(813) 315-8082

VAW 4 4 4V 4

MAGNETS FOR SALE

for C&D RECYCLING
and other
WASTE & RECYCLING
APPLICATIONS

Visit us

#7700!

561-750-8662
info@globalmagnetics.com
www.globalmagnetics.com

VA & & & & 4

EQUIPMENT FOR SALE

New, aluminum can densifier,
portable or stationary, gas or
electric, prices starting at $6,950
o New skidsteer alligator shear,
great for cutting radiators, etc., $5,500
e Can CD 1000 can densifier, with conveyor,
automated, new price, $13,900
e Al-jon 200 portable tin & appliance baler, $25,000
e REM can flattener & blower, $7,500
e Aljon 400 portable logger/ baler, $75,000
e Aljon portable car crusher, diesel $14,500
e New 9kw genset with gas engine, $12,400
e New RES alligator shears, USA built, 12" to
25" — call for pricing!
320-219-7711 | www.scrapyardequip.com

CROSSBELT MAGENTS
SORTING STATION SYSTEMS
TROMMEL SCREENS

__l"'— "

B
See our
full line of
custom-built
equipment at
TuffManEquipment.com!

660-269-7502

Over 100 Custom-Designed Units Sold

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

(SARGENTS )

EQUIPMENT & REPAIR SERVICE

Your Complete Source
for Recycling Equipment
Harris Balers
Genesis Shears

LBX Material Handlers
Used Equipment

We Service What We Sell

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

sustainable. .
Design-Build Solutions

pir yl.,_lth,l
~ J_J i

Call one of our ClearSpan spedcialists today at
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

LEGAL FOR TRADE

Floor scales: 4 x 4 5,000 Ibs. $685.
5 x5 5,000 Ibs. $730. Ship free!

p—Crane scales 250 Ibs. and up
start at $596.25.

p—Bench scales 100 Ib. and up
start at $265.

p=—Truck scales start at $6,124.50.

All scales pre-calibrated. Other sizes/capacities.

H LIJ s American Weigh Scales

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-

dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WE BUY GAS drained from salvaged
vehicles! Call today: 855-218-3013,
info@lambfuels.com, www.lambfuels.com.
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IRIJN AXSENVIRDO RAEK

THE ENVIRO- RAEK IS THE MOST SUPERIOR AUTO FLUID REIVIIJVAL
AND DISMANTLING SYSTEM ON THE MARKET TODAY. :

EDMFLETE FLUID REMUVAL ! LE55 THAN 5 MINUTES’

USA

> ALL ENVIRO-RACKS ARE

. MADE IN AMERICAWITH

7 AMERICANSTEELFOR =
=+, AMERICAN-SIZED CARS. |

& X
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\RECYCLING

EQUIPMENT SALES, INC

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

EQUIPMENT READY FOR
5HIPI"IENT TODOAY

We have a NEW Doosan DX225 with a
NEW Iron Ax IA25R Shear mounted
and ready to cut iron. L

We have a new Iror_]r_Pack Balerinstock ]*
and ready to begin work. .

Contact us for full deta"ls’

""‘r"—'-"!-r;-l-"—-.;- — e T ;'--—-.-I-FE e jj
& i
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IRON"AX SHEAR PACKAGES: * You

ALL SHEARS FEATURE 360" CONTINUDUS ROTATION. | VIEW THE IRON AX YOUTUBE CHANNEL
TO SEE THE IRON PACK BALER

IN ACTION TODAY!
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#{ Sellin
cnuc‘r‘uﬁ HIGH-SPEED CAR CRUSHER

® |argest Opening on the Market

e Advanced Oil Recovery System with Sludge
Traps and Large Clean-outs

| S S __ = ot M0 o State-of-the-Art Automation System
; N i e S S 2= 25| ® 400-gallon Fuel Cell and Optional Lockable
10! ngh Jhee EesuEREE S Auxiliary Fuel Pump
' B4 28l ® Optional High-speed Oil Bypass System

(The only true high-speed system available.)
1 I 22' & 24' Crusher Chambers Also Available

WS o Twin Lid Safety Lock System Engaged from
' the Ground

20’ 3” Long

£U0Y E-£ LUG DALER, )HJ JUU

HIGH-SPEED BALER/LOGGER

)

L E— —_—ee e

I
OVERHEAD coumms

1378IAR400 REPLACENBLEWEAR PLATES

® 20’ Charge Box
* Heavy-Duty Knuckle Boom
e Superior Lift and Reach

800-548-6469
605-352-6469

www.OverBuilt.com — -
sales@overbuilt.com Huron, South Dakota
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Construction spending buoys C&D recyclers

by MARK HENRICKS

mhenricks@americanrecycler.com

In March 2006, U.S. spending on
construction peaked at an annual rate of
$1.2 trillion dollars. By February 2011,
as the global financial crisis worked its
way through the economy, that figure
had slumped to barely $750 billion.
Construction and demolition recycling
generally tracks spending on construc-
tion, so for C&D recyclers that five-year
period was largely one of unrelieved
cutbacks.

Since then, however, the news from
construction has been mostly good. And
last November, seasonally adjusted con-
struction spending hit $934 billion. That
was up nearly six percent from a year
earlier, and total construction spending
appeared likely to top the trillion-dollar
mark again early this year for the first
time since the downturn.

For C&D recyclers, that means the
sources and markets for recyclable and
recycled construction and demolition
materials have come along way up from
along way down. “It definitely is back,”
said Patti Hamilton, vice president at
Sun Recycling in Davie, Florida. “2013
was a phenomenal year for us”

While construction has rebounded
nicely in some regions, however, nation-
dly it has a long way to go before it
starts charting new highs. In fact,
November's recent annual spending rate
is only dlightly more than the industry
was posting 10 years ago, in November
2003. Still, that’s much better than the
lows of 2011, 19 percent below where it
iS now.

| F-' =S T

T e |
(2 Pt

PHOTO BY JORG HACKEMANN | DREAMSTIME

The private construction sector saw an impressive 36 percent year-over-year increase in spending for multifamily residential proj

g, O, -

ects. Siﬁce C&D recycling generally

tracks construction spending, the rebound in the construction markets has led to better numbers for recyclers too.

Despite the national picture, recy-
clers in other regions are also having
banner years. For instance, 2013 was a
record year for Zanker Road Resource
Management in San Jose, California,
according to Michael Gross, director of
sustainability. One reason is that San
Jose's building market didn’'t collapse
during the 2008-2009 recession as many
other regiona building markets did. “We

saw a downturn in the economy but not
like anybody else” he added. “We've
been swamped for severa years and last
year was our best year ever.”

Ancther factor in Zanker's strong
year is the tech-fueled construction
boom in Silicon Valley. Locally based
Apple and Google both have billion-dol-
lar building projects going on in the Val-
ley, and they’re not the only ones.

“Within a mile radius of our area, we
have more than six large construction

projects going on,” Gross said.
Nationally, this  construction
bounce-back is showing a divergence
between public and private sector spend-
ing. Although overall construction
spending was up, public outlays for
building projects actually fell during the
See CONSTRUCTION, Page 7

EPA orders company to

The U.S. Environmental Protection
Agency (EPA) has ordered Olivet Man-
agement LLC to stop al work that
could disturb asbestos at its facility,
The Olivet Center in Dover, New York.
Buildings at the former Harlem Valley
Psychiatric Center are being renovated
for future use as a research institution
and information technology hub by
Olivet University. Olivet Management
did not notify the EPA about the
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(@7ZmF\ LAS VEGAS USA
(& 2 | March 4-8, 2014
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(5] Central Hall 1 -
Booth #30140

ashestos work and did not handle or
dispose of asbestos-containing materi-
als properly during the renovations, as
required by law.

Asbestos was once used in insula-
tion and other building materials. The
inhalation of asbestos fibers can lead to
cancer and ashestosis, a serious respira-
tory disease. The removal of asbestos-
containing materials during demolition
requires strict adherence to procedures

N A = |

NPK manufactures an extens
in the in y! Offering
constructiony demolition,

—

stop removing asbestos

outlined in the Clean Air Act to protect
public health.

Federal regulations require proper-
ty owners or operators to notify the
EPA before the demolition or renova-
tion of buildings that could contain a
certain amount of asbestos. Demolition
and renovation work involving asbestos
must be done carefully. Before demoli-
tion and construction activities can
begin, inspections must be conducted to

Y )

y B BN == — -

/e line of the most productive attachments
a wide variety of solutions to most,of your
recycling, mining and quarrying needs.
The NPK trademark has become a symbol for quality products
warldwide

hydraulic hammersyeom|

uding the greatest selection of
or/drivers, material processors;

primary/secondary crushers and pedestal boom systems.

Phone (¢

NPK Censtruction Equipment, Inc.
#5650 Independe ve,
, Toll-freg{800)

4496-5541
4879

Walton Hills

identify the presence of asbestos and
materials that may pose a threat to the
health of workers or the public must be
removed.

Materials containing asbestos must
be wet down until they are collected
and disposed of properly to prevent
fibers and dust from becoming airborne
during renovations and demolitions.
Asbestos-containing materials must be

See ASBESTOS BUST, Page 6
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A Letter fro
the Editor

7/
Readers,

In an effort to assuage the con-
cerns of privacy advocates, President
Obama recently proposed some
changes to how the government
should handle the surveillance meth-
ods and data collection practices of the
National Security Administration
(NSA).

The President was unapologetic
about the NSA's practice of sweeping
up the metadata and phone records of
United States citizens. However, he
proposed that a third party should hold
and maintain the collected data, as if
that would somehow make the domes-
tic spying more palatable.

The problem is, who would we
trust to hold this data? The major
phone companies have already
expressed the desire to avoid the
chore. And if a company did hold the
data at the government’s request,
wouldn’t they, by definition, become
an agent of the government? Would
they have government-level security to
safeguard the data, or would they be
|eft to establish their own security pro-
tocols? Hopefully they wouldn’t use
the same security measures as Target.

And since they wouldn’t techni-
cally be a government agency (in the-
ory), would they be expected to oper-
ate within the same legal parameters
as a governmental agent, or would
their actions be scrutinized under the
less stringent standards applied to
non-governmental conduct? Meaning,
would Constitutional protections keep
the private company from using the
data, or could they mine it for market-
ing purposes like some government-
sanctioned Google? Could they ana-
lyze a person’s call history to deter-
mine whether they're likely to make a
purchase in the near future and sell
that to other companies, or compile
marketing lists for sale to other organ-
izations? The very suggestion that a
third party maintain custody of such
data creates more problems than it
solves.

So while the President didn’'t
offer citizens any real reassurances, he
did offer foreign heads of state some
courtesies: he agreed to place some
new limitations on our methods of col-
lecting data on them. What?! Isn't
espionage and national security about
what the other guys are doing? Why
should we afford foreign officials pro-
tections that aren't extended to citi-
zens?

| don't know about you, but the
recent initiatives don't make me feel
less scrutinized by the government.
Now if you'll excuse me, | need to go
wrap my cellphone in some tinfail.

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Duke Energy implodes smokestacks at
retired H.F. Lee coal-fired power plant

PHOTO COURTESY OF DUKE ENERGY

Duke Energy Progress demolition
specialist have imploded the smoke-
stacks at the retired H.F. Lee Steam
Plant as part of the company’s ongoing
effort to transition to cleaner energy
sources.

It was the first of two implosion
events that will occur at the site. The
second will demolish the boilers and is
scheduled for the spring of 2014.

Duke Energy’s ultimate goal for
retired coal-fired sites such as H.F. Lee
is to dismantle the equipment and build-
ings, and restore the site to ground level.
After the second implosion event, Duke
Energy will be able to complete demoli-
tion activity and begin restoring the
land.

Restoration involvesfilling, grading
and seeding the land. The company
plans to complete this phase by late-
2014 and will continue to own and

steward the land
in the future.

Duke Energy
replaced the coal
plant with a new
920 MW natural
gas-fired com-
bined cycle plant | as
that began serv- |8
ing customers in |
December 2012.

Duke Ener- &
gy’s investment s
in 5 new plants,
including the one
located at the
H.F. Lee Energy Complex, totals $9
billion.

The new, state-of-the-art technolo-
gy allows the company to retire approx-
imately 3,400 MW of older coal units
by the end of 2013. That number will

grow to nearly 6,300 MW over the next
few years.

These retired plants will enter the
decommissioning and demolition pro-
gram and move through a process simi-
lar to H.F. Lege's.

LETTER TO THE EDITOR

David,

Your recent polemic on the ACA in
the American Recycler Magazine was a
perfect example of the fear mongering,
and lack of fact based reporting that
seems to dominant the right wing media
empire. But somehow, | thought | was
reading a magazine/newspaper about
recycling. | do NOT read this periodical
to get my daily dose of Fox News talk-
ing points, they provide that quite nicely,
and loudly, without your assistance.

What | DO read the magazine for is
informative articles about the Recycling
industry. Now, | have to suspect that
your “news’ stories might hide a politi-
cal agenda. That is quite sad.

You might think twice before you
let your typing fingers out run your
brain, or at the very least do some real
research into the issues instead of
repeating the same tired lies the Right
Wing Media pounds into our brains
every day. It's not difficult to find the

WHO SEES YOU?

Everyone would, if you advertised in American Recycler.

FREE
AD
DESIGN

877-T77-0043

www.AmericanRecycler.com

OVER
34,000
READERS

truth, but if your eyes are closed, it's
bloody near impossible.
A saddened reader,
Dave W., Kansas

Dave,

Thanks for the response. It's good to
know that people are reading, even if
they don't agree with me. My monthly
letter is, and always has been, an opin-
ion piece — my politics have zero to do
with the rest of the paper or its content.

You honestly believe that there is a
vast, right-wing media empire? My per-
ception is that most of the major media
outlets skew largely to the left.

—Editor

“President Obama’s approval rating
is down to 39 percent. And Toronto
Mayor Rob Ford, who admitted to smok-
ing crack cocaine, went up to 49 percent.
How does this make Obama feel? He'd
be better off smoking crack than passing

Obamacare! —Jay Leno

UPCOMING

Section B editorial

FOCUS TOPICS

Today is the BEST time

to promote your company.

Ad space is limited,
so don’t wait...

877-777-0043

www.AmericanRecycler.com
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College team constructs susfqlnable mini- moblle home

PHOTO COURTESY OF GREEN MOUNTAIN COLLEGE

When it comes to building a living
space, how small can you go? Three years
ago, professor Lucas Brown's students in
Green Mountain College’'s Renewable
Energy and Ecologica Design (REED)
class built a custom-designed tiny house, a
96 sq.ft. structure with a deeping loft
“upstairs’ and a 300-watt solar powered
electrical system.

This semester, his class went one bet-
ter, constructing a 70 sg.ft. “living system”
that can be towed on a standard 5 x 8
trailer. The pod-shaped tiny house
includes indoor plumbing in the form of a
composting toilet, a rainwater collection
system, and a single 120-watt solar panel
to provide electricity. The class has

dubbed the structure Optimal Traveling
Independent Space (OTIS).

The class of 16 students challenged
itself to design and build a living space
with enough room for one person, that
could be easily towed behind a typica 4-
cylinder vehicle, and could provide its
own water and electricity.

Environmental sustainability is the
foundation of the college curriculum, and
REED students are interested in finding
way's to reduce consumption of fossil fuels
and leave a smaler ecological footprint.
But Brown thinks there is something more
a work behind his students enthusiasm
for the project.

“The appeal of living amore nomadic
lifestyle represents a new take on the
American Dream, especially among stu-
dents in this millennial generation,” he
said. “Lots of writing on the millennials
suggests that our suburban growth model
perpetuated over the last 50 to 60 yearsis
starting to come to an end. They (students)
aren't interested in being tied down with
rent or a mortgage right after college.
Something about having their own living
space which is very low maintenance and
very mobile suggests a different set of
priorities”

“It's got its own solar system to
power itself, and a bath and kitchen are
independently supplied by rainwater,”
said senior Mike Magnotta. “At the end
of the day, you just need the environ-

STRIVE FOR SUSTAINABILITY

Sohd Waste & Recydmg Conference with Trade Show

/ INTERESTED IN BEING
AN EXHIBITOR?

Contact Matt Curley,
Exhibitor, Sponsor & Advertisment
Coordinator

(518) 813-5126 or
show@nyfederation.org

» Comprehensive Industry Update

« Recreational Activities
« Networking and much more...

CONFERENCE INCLUDES

« 2% Days of Presentations

Over 75 Technical Sessions

« 700 Attendees from 23 States & Canada

Adirondack Mountain Setting
w/ Luxurious Accommodations

Educational Trade Show

The OTIS, designed and implemented by Green Mountain College’s REED class, is a mere 70 sq.ft, but man-
ages to include amenities such as indoor plumbing and electricity.

ment to sustain yourself. You're not tied
down to a piece of land and stuck some-
where. You can redly go anywhere and
do anything.”

Students broke into teams to study
and develop water, energy, heat and build-

ONLINE!

ing envelope systems. Kellin Banks was
charged with managing the water systems.
“How to turn something that most people
don’t want to think about and turn it into a
valuable resource — that was an interesting
challenge,” she said.

CHECK OUT OUR
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Demolition
Equipment

by MARY M. COX

maryc@americanrecycler.com

Atlas Copco Construction Equip-
ment is just one of many manufacturers
that offer products for the construction
and demolition industries. Keith Becker
is product development specidlist at the
firm. He explained that for hydraulic
attachment purchases, the EU is the
world leader but North Americais catch-
ing up. Becker said, “European coun-
tries require that as much as 70 percent
or more of demolition materials be recy-
cled. North America has no government
recycling requirements. So in the EU
you won't see many wrecking balls.
Contractors ‘reverse construct’ buildings
piece by piece due to spatial limitations,
dust and noise regulations and the econ-
omy of on-site recycling.”

He also said that, “90 percent of
reinforced concrete demolition in the
U.S. involves carrier-mounted breakers,
though material is usually hauled off site
for secondary processing.” Becker
claims that Atlas Copco product lines
serve both the demolition specialist and
the hybrid contractor who performs both
construction and demolition, providing
everything from the simplest grapples to
universal processors such as the Atlas

Copco CC 6000
Combi Cutter.
Becker said,

“exposing demolition
contractors to unfa-
miliar equipment and &
features can be aj
challenge. For ¥
instance, there has| &
not been much mar-
ket here for bucket
crushers. These exca
vator-mounted crush- [
ers for confined job [&& =
sites process 30to 40 | =+
tons of material per [
hour without having [
to haul it out, crushit [
and bring it back.
Despite that, just af;
year after introduc- |’
ing its bucket crush-
ers to North America
in 2012, Atlas Copco
sold 70 units.

Atlas Copco representatives serve
as fleet consultants, drawing from expe-
rience with customer operations in both
hemispheres. “ The right equipment isn't

about biggest or most
expensive. It's about
your current application
and also what you'll
need going forward.
That may mean a com-
bination of a Combi
Cutter and a bulk pul-
verizer, with its 24"
wide jaws for second-
ary demolition, or a

like the demoalition pul- |
verizer. The demolition |
pulverizer is a hybrid |
tool with a larger biting
surface — more like a
bulk pulverizer, but
with a straight jaw
design like the Combi Cutter. Where
demolition will consist of tilt-walls, 6”
thick or so the demolition pulverizer
shines. Our products are not temporary
solutions,” said Becker.

He added, “The inevitable dust and
noise-reduction regulations ahead are
not things we'll need to adapt our
equipment to later. They are in our
inventory right now, ready today to bid
jobs with the demanding requirements
of tomorrow.”

A-Ward designs and delivers total
systems for bulk material
handling and recycling
around the globe. The A-
| Ward rebar shear turns tan-
gled re-bar into profitable
scrap. Mike Ganier, general
manager, Excavator Attach-
ments, North America, said
the shear’'s  patented
sequenced cutting action
allows for three cuts per
| cycle and maximum pro-
J ductivity.

Ganier noted that value
o and speed are the star
| attributes of the product and
- | that it is the preferred tool
| for many demolition con-
| tractors, concrete recyclers
| and scrap processors for
cutting tangled rebar. “It
A% has superior speed at 30-36
cuts per minute, is a frac-
3 tion of the cost of compara-

Ailas Copco Consiruchon Equnp ble hy draulic units and the

bucket linkage design is inexpensive to
purchase, install and maintain. It con-
tainsthick, high-tensile jaw material that
provides greater durability and extrajaw

A-Ward North America

stiffeners to ensure zero
jaw flex for ultratight
blade tolerance,” Ganier

reported.
He said that a 40
ton excavator can

process 6 to 8 tons per
hour of tangled rebar,
reducing it to pieces
With an average size of

1. “Our studies show

| this product occurs at
150-200 hours of opera-
| tion, and the mainte-
= | nance is simple. The
*ﬁ | shear uses 12 identical
blades, each with 4 use-
able edges. Maximum
utilization means fewer consumables.
The Power-Positive attachment cou-
pling system creates 25 percent more
power and alows fast changeovers to
OEM buckets and other A-Ward attach-
ments such as the grapple jaw, concrete
shear and pulveriser jaw,” he said.

Ganier also explained how the A-
Ward concrete pulveriser “is a very ver-
satile tool for demolishing concrete
structures, processing concrete and
rebar removal. The mechanical pulveris-
er jaw makes fast work of concrete
debris, operating at 10 to 12 working
cycles per minute and is priced at less
than half the cost of comparable
hydraulic units”

Additional features include: a
Power-Positive attachment coupling
system, amplified bucket ram force and
raised center tooth design which focuses
crushing power at the point of engage-
ment; oversize, fiber, semi and self-
lubricating bushings that aid rigidity
and reduce maintenance; and replace-
able, abrasion-resistant teeth on a one
piece slide-in rack.

Breaker Technology Inc. has served
the hydraulic breaker business for over
50 years. The firm has expanded its
demolition attachment product line over
the last 15 years. “With the growing
decay in public roads and bridge infra-
structure, the trend toward demolition
and reclaiming of base metal reinforce-
ment and aggregate materials will only
increase. BTl manufactures and sup-
ports a wide range of hydraulic shears
and mechanical jaw pulverizers for the
construction and demolition industry,”
said Mike McFarthing, marketing
See SPOTLIGHT, Page 5

Manufacturer List

AIM Attachments

Chris Nichols
800-803-3365
www.aimattachments.com

Allied Construction
Greg Smith
800-321-1046
www.alliedcp.com

Atlas Copco Construction Equip.
Sofie Gielen

800-732-6762
www.atlascopco.us

A-Ward North America
Mike Ganier
201-697-7301
www.a-ward.com

Bateman Manufacturing

Mark Vandenberg

705-487-5020
www.batemanmanufacturing.com

Breaker Technology, Inc.
Lauri Briner
519-599-2015
www.rockbreaker.com

Builtrite Handlers & Attachments
Uwe Kausch

218-340-1566
www.builtritehandlers.com

Genesis Attachments
David Palvere
715-395-5252
WWWw.nextcom.com

Iron Ax

John Kitchens
877-247-6629
WWW.ironax.com

Kenco Corporation
Steve Volk
800-653-6069
www.kenco.com

Kinshofer USA
Francois Martin
905-335-2856
www.kinshofer.com

NPK Construction Equipment Inc.
Steve Kubish

800-225-4379

www.npkce.com

Pemberton

Mike Duffy
800-393-6688
www.pembertoninc.com

Rotobec USA
Mark Shukla
855-768-6232
www.rotobec.com

Solesbee’s Equip. & Attachments
David Jenkins

770-949-9231
www.solesbeesequipment.com

Stanley LaBounty
Nathan Buckert
630-536-1402
www.stanleyhydraulic.com

FINANCING

LOANS or LEASES

- BANK RATES

View equipment
at www.DADECapital.com.

ANY WASTE OR RECYCLING EQUIPMENT
—NEW OR USED—

DADE

Capital Corp.

<>
800-823-9688

www.DADECapital.com
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manager. Having listened to real opera
tor feedback regarding the need for
faster jaw operation, superior tip force
and longer duty cycles, BTl has
enhanced the MCP (mechanical, crush-
ing, pulverizing) range of mechanical,
hydraulic pulverizers offered. The com-
pany offers the small MCP300 product
as well as the whopping MCP1300-1T
unit. “One of our most popular units is
the MCP910-IT (interchangeable tips),
weighing in at 6,834 Ibs. and it delivers a
pulverizing force at the tip of 99 tonne.
The MCP910-IT offers increased wear
life and speed of repair. It is aso one of
the fastest cycling hydraulic jaw pulver-
izers. It is capable of taking massive
chunks of reinforced concrete up to
39'4” down to a depth of 37.4". A com-
bination of reliable operation, robust
body construction, a variable speed
valve and an interchangeable tip results

and process concrete
quickly and easily.
Each MDP product
incorporates a patented
quick-change jaw pivot,
360° powered rotation,
reversed cylinder, swift-
lock teeth and multiple
machine mount capa-
bility. The first MDP [
was launched in 2011
but the product line is
now compatible with 18
to 70 ton carriers. With §
an interchangeable [
cracker and pulverizing
jaw, MDP product
claims include maxi-
mum productivity in
primary and secondary
concrete  demolition | *
and recycling applica- [¢

tions. e

According to

Nathan Buckert, prod-

uct line manager, “With an unmatched
power-to-weight ratio, our customers are
able to use smaller attach-

in a real producer. It
can reduce mainte-
nance cost and down-
time for any demoli-
tion and rebar recla
mation job,” McFar-
thing stated.
LaBounty is a
manufacturer of non-
impact hydraulic
attachments for con-
tractors, scrap metal
recyclers and demoli-
tion experts. The com-

ments and excavators to
do the work, providing
them with significant sav-
ings. The MDP design is
based on the time-tested,
proven LaBounty shear so
it exemplifies the bench-
mark quality and perform-
ance that is expected from
LaBounty attachments.”
Buckert said the
unique design of the MDP
provides power and speed

pany’s mobile demoli-
tion processor (MDP) is a high-powered,
single-cylinder attachment used to crush

Breaker Technology, Inc.

unlike any other tool in the
market, making it ideal for the most dif-
ficult applications. The MDP has been

used and proven to effi-
ciently process the hard-
il est concrete bunkers
across Europe, cut
through concrete pillars
that are filled with thick
rebar, or even cut 15" |-
beams using the apexed
blade system.

“Once the primary
8 demolition is complete,
the separation of con-
crete from rebar using
the pulverizer jaw is
quick, even with the larg-
er jav opening on the
i bigger units because of
£ the cylinder mounted
p| speed valve,” Buckert
| noted. He explained how
| the most critical compo-
i nent in a hydraulic
attachment is generally
the cylinder: “Cylinders
Stanley LaBounty must be protected from
debris, and be in perfect order to with-
stand the high pressures of the excavator
hydraulic system. Using a single cylin-
der attachment reduces the complexity
of the attachment, reducing maintenance
costs and possible damage from the rig-
ors of demolition. With demolition
work, no job isthe same, so versatility is
highly valued; and there are several
quick-change technologies accepted
around the world which enable a user to
change from one tool to another in min-
utes. LaBounty incorporates a patented,
quick change jaw pivot on the MDP
which helps enable the end-user to
quickly transition from a primary con-
crete demolition application to a second-
ary concrete crushing, rebar separation
application.”

Masco earns
sustainability
award

In recognition of their role in
advancing home sustainability and ener-
gy-€fficient home construction, Masco
Home Services (MHS) has been award-
ed the 2013 KB Home Sustainability
Leadership Award for their efforts to
transform how builders view energy effi-
ciency and indoor air quality.

“Masco Home Services has helped
educate our industry on building science
and energy efficiency programs, and is
aso actively working to enhance the
process of rating services,” said Dan Bri-
dleman, senior vice president of Sustain-
ability, Technology and Strategic Sourc-
ing for KB Home. “In 2013 MHS
worked with us in Orlando, Tampa,
Phoenix and Tucson. However, their
services go well beyond rating homes
that we build. They are atrusted ‘ sound-
ing board’ for new initiatives that we
evaluate, and are very diligent in helping
us improve the quality of our program.”

The award was announced during
KB Home's 2013 Strategic Supplier
Conference and accepted by Larry
L aseter, Senior Vice-president Sales and
Marketing, and Dave Bell, Director of
Building Science for Masco Home Serv-
ices. Masco Home Services was 1 of
only 3 recipients of this award, from a
group of over 40 strategic partners.

For addifional information,
view this article on
www.AmericanRecycler.com.

NYC hauler charged with illegal dumping

The Business Integrity Commission
(BIC) has issued a 47 count administra-
tive violation for illegal dumping of non-
hazardous construction waste to J.
Scaramella Trucking, Ltd. which carries
a maximum penaty of $470,000.
Scaramellaisregistered with BIC, and is
authorized to provide trade waste
removal services to commercial estab-
lishments in New York City. Since July
2013, Scaramella had been performing

trucking services as a subcontractor as
part of the Port Authority of New York &
New Jersey’s Outerbridge Crossing
Paving Replacement Project in Staten
Island and New Jersey.

BIC investigators and the Port
Authority Office of Inspector Genera
(OIG) investigators documented the ille-
ga disposal of 47 truckloads of con-
struction millings at various private loca-
tionsin Staten Island.

ATTACHMENTS

for Construction & Demolition
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e MDG Material Densifiers
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A Closer Look

by Donna Currie

Kenco
Duane Webb ¢ 800-653-6069

Kenco got its start in the early 80s in a prs
garage, when owner Bill Douglas started [&
making excavator lift attachments that could [
lift and move barrier walls, according to [&
Duane Webb, the company’s director of mar-
keting and advertising.

Douglas decided to sell the attachments,
so he put one in the back of his pickup truck g
and drove it from his location near Pittsburgh &
al the way to Philadel phia where there was a
lot of construction happening.

Now, Kenco has 12 employees, including
engineers who design the products. A nearby
shop does the fabrication. Products are deliv-
ered worldwide to construction, recycling, farming, mining, and utility compa-
nies, among others. “No one else is making similar items,” Webb said.

The lift attachment products are manufactured to standard excavating
equipment made by a variety of manufacturers, so there’s no need to customize
to fit to individual machines — customers can order what they need and know
the attachments will work.

While the fit isn't customized, the products are — rather than building more
common buckets, the company makes uncommon attachments, like the “Barri-
er Lift,” a scissors-type attachment that is put on top of abarrier wall that needs
to be moved. The lift grabs the wall and “won’t release until the wall is set
down again,” according to Webb.

Besides the Barrier Lift, there's also a pipe lifting attachment that worksin
asimilar fashion, but it is designed to lift pipes rather than walls.

Besides the company’s regular products, the engineers can design custom
products for specific industries and for individual customers. One specialty
item is a lifter for OSB walls, which are softer that standard walls. A client
asked for equipment that could lift those walls without damaging them — some-
thing that's not an issue when demolition companies need to move walls.
Kenco designed that lifter and now sells them to customers who need that fea-
ture.

Kenco has also made many custom variations of the pipe lift, using the
same basic design, but customizing it to fit different sizes and shapes of pipe
and similar materials.

One of the more unusual requests was a lifter that could handle smooth
granite without damaging it. That lifter has been dubbed the “tombstone lifter”
for obvious reasons.

Kenco once designed a 3-prong grapple for a customer who needed to
remove tumbleweed from deep pits. Since that’s not a huge market, those grap-
ples are now being sold for moving rocks and similar round or irregular objects.

Over the last few years, Webb said that new technology has changed the
way the company markets and sells products. A new smart phone app lets cus-
tomers figure out what type and size of lifter will fit their equipment, and lets
Kenco know what the customer hopes to do, all before the first phone call is
placed.

“A lot of searches are happening online,” Webb said, particularly over the
past two years. He credited some of the company’s growth to that ability for
people to search for, and find, the custom products they need.

But even so, Webb said that one the big challengesis “trying to get Kenco
out there and seen.” Besides an online presence, the company attends trade
shows, which is one of Webb’s favorite parts of his job.

He said that he uses his art background to help build trade show displays,
and that designing them using Photoshop is fun — and much different than when
it had to be done with cut-and-paste.

Along with Webb’s design work, the company also sends working machin-
ery to shows, so customers can see exactly how the lifting is accomplished.

Besides selling equipment, Kenco also services what it sells, but Webb said
that the company seldom needs to bring equipment in for repairs. The products
are designed so that “wearable items can be replaced by the customer.” For
example, gripping pads come off with bolts, and new ones are simply bolted
on. Even better, parts can be purchased online, making it easy for customers to
maintain their own equipment at their own location, without needing technical
assistance for the purchase, and without needing to ship the products back to
Kenco.

“There are few actual repairs,” Webb said, which gives the company plen-
ty of time to work on new and unusual lift products for their customers.

Insteel Indusiries reports
first quarter financial results

Insteel Industries, Inc. released
financial results for its first quarter
ended December 28, 2013.

Net earnings for the first quarter of
fiscal 2014 were $2.7 million, or $0.15
per share compared with $2.4 million,
or $0.13 per diluted share in the same
period a year ago. Net sales increased
1.5 percent to $87.2 million from $85.9
million in the prior year period. Ship-
ments increased 6.4 percent year-over-
year while average selling prices
decreased 4.6 percent. On a sequential
basis, shipments decreased 11.3 per-
cent from the fourth quarter of fiscal
2013 reflecting the usual seasonal
slowdown in construction activity
while average selling prices increased
0.1 percent.

Insteel’s first-quarter results were
favorably impacted by widening
spreads between selling prices and raw
material costs and higher shipments
relative to the same period a year ago.
Capacity utilization for the quarter was
47 percent compared with 46 percent
in the prior year quarter and 50 percent
in the fourth quarter of fiscal 2013.

Operating activities provided $6.3
million of cash compared with $23.5

million in the prior year period prima-
rily due to the relative changes in net
working capital. Net working capital
provided $0.5 million of cash com-
pared with $17.0 million in the same
period a year ago largely due to the
increase in inventories in the current
year. Capital expenditures were $2.0
million and are not expected to exceed
$12.0 million for fiscal 2014. Insteel
ended the quarter debt-free with $19.0
million of cash and cash equivalents,
and no borrowings outstanding on its
$100.0 million revolving credit facility.
“We are encouraged by the contin-
ued improvement reflected in the most
recent macro indicators for our con-
struction end-markets,” commented
H.O. Woltz Il1, Insteel’s president and
CEO. “Customer sentiment appears to
be on the rise and there are growing
signs of a broader based recovery
developing for nonresidential construc-
tion which should favorably impact our
financial results over the remainder of
the year. We al so expect to benefit from
the ongoing initiatives that are under-
way to achieve further improvements
in our costs, productivity levels and
customer service capabilities.”

Asbestos bust

mContinued from Page 1

disposed of at facilities licensed to
receive the waste.

On November 4 and 5, 2013, EPA
inspectors, in coordination with inspec-
tors from the New York State Depart-
ment of Labor and the United States
Department of Labor, Occupational
Safety and Health Administration,
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you must manufacture the equip-
ment featured. We require a compa-
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American Recycler is not responsible for
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American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

inspected the site after being refused
access three days earlier. The inspectors
examined six buildings and the sur-
rounding areas, sampled materials
appearing to contain asbestos and
observed numerous potential violations
of the asbestos requirements. Many of
the buildings contained significant
amounts of asbestos.

The EPA legal order alleges that
Olivet Management violated the federal
Clean Air Act ashestos regulations by
failing to provide adequate notice to
EPA of construction projects involving
ashestos, adequately wet all regulated
ashestos-containing material that had
been removed or stripped from the site
and ensure that all of these materials
remained adequately wet until collected
and contained in preparation for proper
disposal.

In addition to halting work at the
site, the EPA order requires Olivet
Management to prepare a comprehen-
sive site cleanup work plan, submit the
plan to EPA for review and approval to
ensure it conforms with asbestos
requirements and ensure that future
demolition and activities at the site
comply with EPA’s order. The EPA’'s
investigation is ongoing.

A man was not feeling well, so he went
to his doctor for a complete checkup.
Afterward, the doctor came out with the
results.

“I'm afraid | have some terrible
news, the doctor said. “ You're dying,
and you have very little time left”

“Oh, that is terrible!” said the man.
“How long have | got?”

“Ten,” the doctor replied gravely.

“Ten?" the man asked. “ Ten what! ?”

“Nine..”
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First Potomac Realty Trust earns LEED Platinum Certification

First Potomac Realty Trust, an
owner of office and business park prop-
erties in the greater Washington, D.C.
area, announced that 440 First Street,
NW was awarded Leadership in Energy
and Environmental Design Platinum
Core & Shell (LEED CS Platinum) cer-
tification from the U.S. Green Building
Council. The building is also the first in
Washington, D.C. to utilize a Dedicated
Outdoor Air System (DOAYS).

Located in the prominent Capitol
Hill submarket, 440 First Street is only
the ninth LEED CS Platinum certified
building in Washington, D.C. The
LEED Platinum designation recognizes
a building’s sustainable design and con-
struction practices, which increase
profitability while reducing a building’s
negative environmental impact.

Douglas J. Donatelli, chairman and
CEO of First Potomac Realty Trust,
said, “A LEED Platinum certification
for 440 First Street, NW is another tool
in attracting tenants as they continue to

seek newer buildings that are energy-
efficient and well-located in strong sub-
markets with access to amenities and
transportation.”

The 140,000 sg.ft., Class A rede-
veloped building boasts a glass curtain
wall design that allows an abundance of
natural light into the space and provides
views of the Capitol and the Washing-
ton Monument. 440 First Street also
features two rooftop terraces, a confer-
ence center/boardroom, a state-of-the-
art fitness center and underground park-
ing, as well as ground floor retail and
restaurant space.

440 First Street utilizes the first
ever DOAS HVAC system in Washing-
ton, D.C. The installation by First
Potomac makes use of an innovative
HVAC system that provides a superior
level of air quality for tenants and uses
far less energy than atraditional HVAC
system.

While the LEED CS Platinum cer-
tification represents one of First

Potomac’s most significant
environmental accomplish-
ments, 440 First Street adds
to First Potomac's growing
list of energy-efficient build-
ings. Three Flint Hill, First
Potomac’s project in Oakton,
Virginia, achieved LEED
Gold certification in 2012,
joining four other Gold-certi-
fied First Potomac buildings
in Maryland and Virginia. In
November, First Potomac
announced that three of its |z
buildings in Chesapeake, Vir- [sess
ginia received Energy Star [

Certification, adding to the 8
company’s three Washington, |
D.C. buildings that earned
the Energy Star Certification | &&
in 2012. As a result, First } ,
Potomac now has almost 1.7 ==
million sq.ft. of LEED or Energy Star
certified office space, and 55 percent of
First Potomac’s multi-story office port-

folio is either LEED or Energy Star

Certified.

Construction

mContinued from Page 1

12 months ending in November,
according to the latest figures. But the
government pullback was more than
made up for by the private sector,
which was led by a blistering 36 per-
cent year-over-year increase in spend-
ing for multifamily residential projects.

Construction and demoalition recy-
clers as a group aren’'t particular about
what gets built or who's paying for it, so
except for regiona variations, differ-
ences in public versus private or multi-
family versus single family aren't major
concerns. However, another issue is that
this return to an improved construction
industry is different from past rebounds.

One change is that recycling is
much more popular and accepted than it
has ever been before, said Hamilton. For
instance, in Florida, during the years
since the last peak in construction
spending, the state has legislated a goal
of recycling 75 percent of the total waste
stream by 2020. That has a major effect
on C&D recycling in the state because
C&D material represents a large per-
centage of Florida's total waste stream.
Normally it is 24 percent to 30 percent,
Hamilton said, and during hurricane sea-
son it can be as much as 45 percent. So
C&D recycling is centra to reaching
that 75 percent goal.

The legislation has encouraged
members of the community to appreci-
ate the importance of the role C&D
plays in achieving recycling objectives,
Hamilton said. “People are more
focused on how they can recycle C&D
material,” she said. “It's been a huge
help and a big plus to the C&D recy-
cling industry.”

The growing acceptance of recy-
cling is in some ways a mixed blessing.
Today, more construction projects are
recycling materials — especially con-
crete — on-site when existing structures
are demolished to make way for new
buildings. That's helped to limit sup-
plies of concrete, Gross said.

“Sales of base rock from our con-
crete recycling operation has been flat,
because more of the projects that are
going on now are tearing down existing
buildings before putting up new struc-
tures,” he explained. “When that hap-
pens, we lose the concrete coming into
our site and the sales of products out
from our site”

Markets for other recycled C&D
materials, including mulch, biomass
and sheetrock, have also been relatively
flat compared to the growth in con-
struction, the recyclers said. “We're
moving everything but we're not mak-
ing a ton of money on stuff,” Gross
said.

Recyclers who rely on construction
to provide them with materials and
markets are well aware that it's cyclical
and affected by many factors, including
weather. For example, after construc-
tion sector employment in November
hit the highest level since August 2009,
and the industry unemployment rate fell
to 8.6 percent, freezing weather in
December resulted in aloss of jobs and
the industry unemployment rate bal-
looned back up to 11.4 percent.

The temperamental nature of con-
struction is one reason C&D recyclers
are viewing the recent rebound with
some caution. Rather than attempting to
expand C&D recycling capacity,
Zanker has focused on improving effi-
ciency and acquiring certification from
the Recycling Certification Institute in
anticipation of new rules from the US
Green Building Council. “That’s going
to have a dramatic effect on us because
we're the only ones certified around
here,” Gross said.

In the Florida market, where build-
ing has been climbing up more strongly
from a deeper trough, Sun Recycling
has responded to the improvement by
cautiously increasing its C&D recy-
cling capabilities. “We've definitely
expanded,” said Hamilton. “We've
added equipment, we've added people.
But it's a very strategic and planned
expansion.”

ACA decoded at NDA meeting

Business leaders attending the
National Demoalition Association’s (NDA)
41st Annual Convention February 22-25
will gain valuable insight into the impact
that the new Affordable Care Act will have
on small businesses in the U.S. The pres-
entation, “Understanding Obamacare:
Making Sense of the Affordable Care Act,”
will take place at The Miragein LasVegas.

Jennifer Berman, alabor and employ-
ment attorney with the Philadelphia law
firm Venable, will present an educationa
session at the convention, providing com-
pliance strategies for employer-sponsored

medical benefits plans under the new
health care rules. She will focus her pres-
entation in large part on the special needs
of small business and entrepreneurial
companies.

“We want our members and other
professionals who attend our convention to
know what they need to do to fully comply
with the new rules and regulations,” said
Michael R. Taylor, CAE, executive direc-
tor of the NDA. “By the time the session
ends, we hope al their questions will be
answered.”

Low-cost solution.
demolition material s

s for construction &

torage, material

processing & recovery facilities,
equipment storage and more.

FINANCE SOLUTIONS
TERMS UPTO 7 YEARS
RATES AS LOW AS 0%

LIMITED TIME OFFER. SUBJECT TO APPROVAL.

MADE IN

USAx

Buildings available
up to 300' wide.

Low in cost per
square foot.

Natural daytime
lighting.

Easy to relocate.
Expandable.

Call one of our ClearSpan specialists today at
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.
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8 MOTORS @ 100HP
THROAT SIZE 46”
BOX LENGTH 29’ 5”
LAST TIME RAN SEPT 2013
CONDITION IS GOOD

SPARE PARTS: 2 SETS OF
BLADES AND ASSEMBLIES
AND ONE SPARE MOTOR.

PRICE: $650,000.00 USD

k349
M_DE DADE Capital Corp.

800-823-9688

Perrysburg, OH

Capital Corp.

Shear/ Baler/ Logger 7

with 3 Conveyors

12,473 Hours
Throat: 34” wide
Box: 25’

Shear force: 1,108 NT

8 Five 100 HP Motors (special wound to run up 150 HP)

17-27 TPH

Conveyers:

Karl Schmidt all installed new in 2005
First conveyer is a shaker. 4’ wide x 25’ long.
Second Conveyor 4’ wide x 26’ long

i . ‘ Third conveyor a radial stacker 4’ wide x 60’ long.

Height of discharge 22’ 10”

MODEL HY 10 | 1650 TONS | MANUFACTURED JULY 1990
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