
Mayors and city councils across the
country are faced with the biggest budget
shortfalls in history and are mired in debt.
They are caught between diminished rev-
enues caused by the recession, the tepid
recovery and rising costs for municipal
employees, particularly long-term pension
and healthcare costs that in many cases are
underfunded and in others deemed unsus-
tainable. The debate over whether or not to
privatize waste hauling is heating up. 

By necessity, governments are being
forced to tighten their belts to maintain crit-
ical services such as roads, police and fire.
Many cities have found, and are increas-
ingly finding, financial relief by contracting
out residential waste services to private
companies, not only to save money, but in
many instances actually improving value to
fee and tax payers while improving recy-
cling rates. Other cities believe they run
highly efficient collection operations and
prefer to manage their own fleets. Still oth-
ers attempt to benchmark city department
performance by having them bid against
private contractors. 

For an overview of the private versus
public refuse collection debate, American
Recycler spoke with Bob Wallace. Wallace
is a principal and vice president of client
solutions at WIH Resource Group, an inte-

grated solutions provider that serves the
public and private waste management
clients with a full range of analytical and
support services. Prior to WIH, Wallace
spent six years with Waste Management,
Inc. as their director of transportation and
logistics. 

“Privatization has mixed reviews
depending on who you talk to. Of course,
the private sector companies are always
pushing for cities to privatize. I would say
it’s almost a fifty-fifty split between public
and private residential collection. You look
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Privatization saves dollars and
makes sense for municipalities

Citizens of Concord defeat
ban on bottled water

The citizens of Concord, Massachu-
setts, voted down a proposal to ban the sale
of single-serve bottled water. 

The International Bottled Water Asso-
ciation (IBWA) commended the Retail
Association of Massachusetts, who agreed
that banning bottled water would hurt local
merchants and burden Concord taxpayers.
In addition, IBWA recognized the effort
made by the Concord Board of Health and
Emerson Hospital in Concord, who sent
individual letters opposing the ban, citing
public health issues if bottled water was not
readily available to its citizens.

The Town of Concord faced an influx
of attention from anti-bottled water activists
seeking total bans on bottled water sales. 

A second proposal seeking to educate
Concord voters on the environmental issues
did pass but the measure does not address
all plastic containers. 

According to the Environmental Pro-
tection Agency, bottled water containers
make up just one-third of one percent of the
entire United States waste stream. There-
fore, any efforts to reduce the environmental
impact of plastic packaging must include all
consumer goods.

See PRIVATIZATION, Page 4

The City of Toledo, Ohio’s Mayor said the switch to a private hauler will save $2.8 million for the city budget
and allow the city to hire an additional 25 police officers late in 2011.

PHOTO BY BENKRUT | DREAMSTIME.COM

RMD Technologies, Inc. has been
presented with the 2011 Innovative
Product Award for its Utility Terrain
Electric vehicle at the 3rd International
Electronics Recycling Conference in
Las Vegas.

RMD Technologies was granted
this award for the cutting-edge nature of
its technology, and value of its contribu-
tion to the industry. 

The Utility Terrain Electric (UTE)
vehicles are being manufactured with a
robust ADC Motor, controller and
transaxle combination. The Utility Ter-
rain Electric, “UTE” has been specifi-
cally designed for years of durable
performance. 

The UTE is the first electric vehicle
built using a high percentage of recycled
materials, primarily recycled electronic
waste. RMD Technologies continues to
focus their resources on sourcing only
the finest components available for its
highly anticipated small electric vehicle.

RMD awarded
for innovation

PHOTO COURTESY OF RMD TECHNOLOGIES



The California Senate has narrowly
passed a bill banning vendors from using
Styrofoam containers for takeout food in
California. The bill is the first of its kind
in the nation.

The bill, introduced by Senator
Alan Lowenthal, prohibits vendors
including restaurants and grocery stores
from providing prepared food in
expanded polystyrene containers begin-
ning January 1, 2014. Under an amend-
ment to the bill, the ban would apply to
restaurants and vendors after January 1,
2016, and to schools after July 1, 2017.

Expanded polystyrene foam, or Sty-
rofoam, is a lightweight plastic that
accounts for up to 15 percent of storm
drain litter, according to the California
Department of Transportation.

The bill allows for businesses to
continue using the containers if the city
it is located in has a recycling program
for the products and 50 percent of the
foam is recycled. “This is not a ban,”
Senator Alan Lowenthal said on the Sen-
ate floor during the debate. “If the city
has an effective recycling program, you
can continue to serve with the foam.”

The California Chamber of Com-
merce said the bill threatens hundreds of
jobs at California companies that make the
foam containers. “I introduced this bill not
just to solve an environmental problem
that plagues our state, but because it’s a
job booster for California,” Lowenthal
said. He added that many companies in
California making alternatives to poly-
styrene takeout packaging, including com-
postable materials, foil and paper.

Bill SB 568 passed on a bipartisan
21-15 vote. The bill now heads to the
Assembly with a floor vote by the end of
August.
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California
Senate votes
to ban foam
containers

One summer evening, during a violent
thunderstorm, a mother was tucking her
son into bed. She was about to turn off
the light when he asked with a tremor in
his voice, “Mommy, will you sleep with
me tonight?”

The mother smiled and gave him a
reassuring hug. “I can’t dear,” she said.
“I have to sleep in Daddy’s room.”

A long silence was broken by his
shaky little voice, “The big sissy!” 
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CALL NOW FOR BEST PRICING!

DUMPDUMP
HOPPERSHOPPERS

PRODUCT NO. CU. YDS. CAP.  LBS. L x W x H PRICE ea QUANTITY

NISM100

NISM200

1

2

2000

2000

63.5 x 41 x 38.5

69.5 x 59 x 44

$564.44

735.00

MEDIUM DUTY DUMP HOPPERS (12 GA. STEEL / 7 GA. BASE)

NISH100

NISH200

NISH300

1

2

3

4000

4000

4000

63.5 x 41 x 38.5

69.5 x 59 x 44

74 x 64 x 59.5

$601.70

812.61

1151.47

HEAVY DUTY DUMP HOPPERS (10 GA. STEEL / 7 GA. BASE)

NISX100

NISX200

NISX300

NISX400

NISX500

1

2

3

4

5

6000

6000

5000

4000

4000

63.5 x 41 x 38.5

69.5 x 59 x 44

74 x 64 x 59.5

74 x 84 x 59.5

74 x 100 x 59.5

$687.13

944.09

1361.99

1599.49

1700.50

EXTRA HEAVY DUTY DUMP HOPPERS (7 GA. STEEL / 7 GA. BASE)

PRICES SUBJECT TO CHANGE AND MAY VARY AT TIME
OF PURCHASE DUE TO THE FLUCTUATING STEEL MARKET.

800-757-1064
www.NISProducts.com

PHONE /FAX:

CAL

PRODUCT NO CU YDS CAP LB

NAME

SHIPPING ZIP CODEPHONE

E-MAIL

COMPANY

National Demolition Association
awards scholarship winners

The National Demolition Association
(NDA) presented five college scholarships
to deserving students at the 38th Annual
National Demolition Association Conven-
tion in Las Vegas. The NDA has recog-
nized exemplary students with
scholarships for more than 10 years.

The Bill and Wanda Baker Scholar-
ship was presented to Diana Anaya of Cic-
ero, Illinois. Anaya, a graduate of J.S.
Morton East High School in Cicero, was
nominated for this award by Alpine Demo-
lition Services, Batavia, Illinois.  She plans
on attending college and studying mathe-
matics and education.

The Patrick H. O’Rourke Scholarship
was given to Stephanie M. Smith of
Mapleton, Minnesota, a student at the Uni-
versity of Wisconsin, La Crosse. The
scholarship’s sponsor is Blue Earth Envi-
ronmental Co., Mankato, Minnesota. A
2010 graduate of Maple River High
School, Smith is majoring in accounting.

The National Demolition Association
Scholarship was awarded to two members
of the class of 2011. Zachary T. Vaughn of
Concord, Ohio, is a graduate of Saint
Ignatius High School, also in Concord. He
was sponsored for the scholarship by
National Metal Trading, Willoughby,
Ohio. A student leader and athlete who
exhibited outstanding academic achieve-

ment, Vaughn will attend college in the
fall.  

Kelsey Johnson of Bartlett, Illinois, a
graduate of Streamwood High School,
Streamwood, Illinois, was also a recipient
of the NDA Scholarship. She was spon-
sored by Brandenburg Industrial Service
Company, Chicago. Johnson was ranked
third in her class, a varsity athlete, and
involved in the Special Olympics.  She
plans on attending college in the fall. 

The Southern California Chapter of
the National Demolition Association
Scholarship was presented to Megan
Michelle Hans of Covina, California.  Her
sponsor for the scholarship was Three D
Service Co., Pomona, California. A gradu-
ate of Saint Lucy’s Priory High School,
Glendora, California, she holds an associ-
ates degree from Citrus Community Col-
lege and currently attends California State
Polytechnic University.

The Sims Adams Scholarship was
awarded to Erin Olesen of Unionville,
Connecticut. She was sponsored for the
award by NDA member Manafort Broth-
ers, Inc., Plainville, Connecticut.  Olesen,
a 2009 graduate of Miss Porter’s School in
Farmington, Connecticut, is currently a
student at Claremont McKenna College.
There she enrolled in the Tutorial Program
in Philosophy, Politics, and Economics.

Sims Recycling collects record e-waste
Sims Recycling Solutions, in cele-

bration of Earth Day, collected over one
million pounds of electronic waste for
recycling. Collected items ranged from
consumer products to business and

industry materials collected at an event
or at one of the Company’s Sims Recy-
cling Solutions facilities across the
United States. 

New research shows
consumers prefer to visit
restaurants that recycle

Roughly two-thirds of the nation’s
restaurateurs have recycling programs as
part of their sustainability efforts,
according to a new study conducted by
the National Restaurant Association in
partnership with Georgia-Pacific Profes-
sional. 

The research, which will be released
at the 2011 National Restaurant Associa-
tion Restaurant, Hotel-Motel Show, also
shows that three out of five consumers
prefer to visit restaurants that have recy-
cling practices in place. 

The study provides a comprehen-
sive overview of restaurant recycling
practices that will help operators meet
consumer needs, enhance their environ-
mental programs and be more profitable.

Highlights of the restaurant recy-
cling study include: 

•Sixty-five percent of restaurateurs
currently have a recycling program in
place, and 13 percent participate in com-
posting programs.

•Seventy-four percent of restaura-
teurs who recycle do so in the kitchen
and office areas, while 43 percent have a

program in the dining room and other
customer-facing areas.

•Nearly three out of four (72 per-
cent) restaurant operators use products
made from recycled materials; the most
common of these items were bags, paper
products and food containers.

•Sixty percent of consumers say
they prefer to visit a restaurant that recy-
cles.

•A strong majority of consumers
(85 percent) say they sort recyclables in
quickservice restaurants if receptacles
are provided.

•About half of consumers (51 per-
cent) say they are willing to pay a little
more at a restaurant that recycles.

The research supports the develop-
ment of best practices for restaurant
operators by the National Restaurant
Association through its Conserve: Solu-
tions for Sustainability initiative. The
Conserve website provides free tips,
tools and resources for restaurant opera-
tors to continue to develop their environ-
mental sustainability programs,
including waste reduction and recycling.

Wastewater biogas facility completed
Ameresco, Inc. and the City of Dallas

Water Utilities (DWU) have completed an
innovative biogas energy recovery facility.
The new plant is expected to save the city
at least $1.5 million annually and offset
approximately 60 percent of the electricity

currently pulled from the grid. Ameresco
invested the capital necessary to deliver
up to 1,200 standard cubic feet per
minute of biogas to power the plant, and
the city plans to incorporate future pro-
duction increases.
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at areas like Seattle where they subcontract
all those operations. Then, cities like
Phoenix do managed competition where
they have their own residential collection
fleet, but every five years they go out to
bid for one of their service areas. Cities
like Phoenix argue they can do it more
cost effectively with their own fleet than
through outsourcing. In Phoenix’s case
they probably can as they have strong
operational management, many of whom
came from the private sector. Through
managed competition, the city bids against
private contractors. They put it up for bid
through a third-party contracting agency.
However, the agency is within the city.
They are supposed to be non-biased in
their evaluation of the proposals and selec-
tion process.”

“Other cities around the United States
are considering similar strategies. San
Diego has started considering managed
competition for various city managed
services and is seeing financial gains from
privatizing many functions. When you
look at the solid waste enterprise funds
that cities have, they can be huge revenue
sources for them and quite often these rev-
enues help subsidize or enhance other city
activities and operations. If cities have col-

lection fleets in place, and unless there’s
some big incentive to privatize, I will think
we will see cities continue to operate their
own fleets because it’s a large source of
revenue. If cities manage their fund sur-
pluses correctly, solid waste and recycling
collection revenues can be a win-win for
cities, assisting them in paying for other
critical services.”

“We’ve done several studies for gov-
ernmental agencies on whether or not to
privatize and we performed cost analysis
of their fleet operations. One thing we
noticed is that quite often the incentives
that the private sector companies are able
to offer their drivers for fleet performance
and productivity are much greater than the
government agencies. Government agen-
cies often get bound by the unions, too. 

“When we did studies for small to
medium sized cities in the total economic
sense for them to continue operating their
fleets, they were efficient on the residential
collection side, but when they were com-
peting with the private sector in the indus-
trial and commercial lines of business, it
made no sense for them to be in that. They
were not efficient, the routing was poor
and it was costing the city and rate payers
a lot more money than it would have been
if they had privatized those lines of busi-
ness. In a few larger cities where we per-
formed studies our research showed that
they could save millions of dollars a year
by outsourcing commercial and residential
collection and/or creating an open market,
whereby the private sector companies
compete with one another and the city no
longer provides commercial or industrial
collection services. If cities are smart
about it they can actually assess a host fee
from the private collection companies for
collection of commercial and industrial
waste and make money from it for their
waste enterprise fund or contribute to their
general fund. Most cities have minimal
costs for administering private sector col-
lection programs for commercial and
industrial collection.” 

“I would not say that every city could
do better by outsourcing or privatizing
their residential fleet. I think there are a lot
of them that do a pretty good job of it, but

probably under 50 percent. Of the cities
that want to maintain their own collection,
city councils have pushed for a high level
of service that they are typically not going
to get from a contractor because they want
city residents to be happy with their solid
waste and recycling collection services,
and they want a clean city. It’s really a
matter of how well a city government
administers its contracts through the per-
formance clauses in the agreement with
the private sector contractor and how well
they hold the feet to the fire, so to speak,
of the private sector contractor to make
sure they are performing at the specified
contract level. That’s another thing, writ-
ing the contracts correctly are critical for a
city to maintain performance of the private
sector contractor when they elect to out-
source, especially given the longer nature
of these contracts,” Wallace concluded.  

The National Solid Wastes Manage-
ment Association (NSWMA) represents
for-profit companies in North America that
provide solid, hazardous and medical
waste collection, recycling and disposal
services. Bruce Parker, NSWMA president
and CEO commented on the current state
of privatization – “There has always been
some privatization activity going on here
and there, but never to the degree that I am
seeing now in the 30 years I have been
involved in this business. The driver, of
course, is the tremendous aggregate
deficits that states and local government
are facing. When that happens, local gov-
ernments are forced to cut programs, econ-
omize and be more efficient. Privatizing
waste collection and processing is one of
the low hanging fruits, so to speak, that
reaches results.” 

Parker is naturally biased. Privatiza-
tion has always been one of the basic
issues for NSWMA. “We believe the pri-
vate sector has better efficiencies, higher
motivation and many other factors in its
favor that the public sector does not. That
is not to say that all local communities are
not efficient and not to cast aspersions on
the public sector, but generally speaking,
we are much more efficient because we
have a profit motive.” 

WE NEED REBUILDABLE
ALLIGATOR SHEARS

& Aluminum Can Densifiers!

We sell McIntyre Alligator Shears
Strip-Tec Wire Strippers & Wire Granulators

Horizontal Balers, WIDE MOUTH, some with 
conveyors, AVAIL. NOW, as is or RECOND.!
Large selection of GOOD, used DOWNSTROKE balers.  

NONFERROUS BALERS

Equipment MANUALS Available - CALL

NEW 8” ALLIGATOR SHEARS
in stock! 

7”, USA-made. 220v.
NEW #7 Hydraulic
Alligator Shear

 AL-CAN DENSIFIER: CP1000, Completely Reconditioned.

Hammermill Shredder, 
Small Complete System Call!

CALLSHAUGHNESSY.COM

800-549-0490
716-646-4133 USA, all 50 & CAN

mobile
716-913-1600

Hamburg, NY

Our 20th Year - Thanks to You!

We need logger balers for rebuild! Call with details.

We rebuild all 
Hi-Density BRIQUETTERS

closed door, large bore cylinders, reconditioned,

under $62k!

MAC PORTABLE:
Late 80s, runs, 

AS-IS for under $50K.
GREAT
BUYS!

MAGNETS / GRAPPLES - NEW
Call now!

$5,000
plus freight!

Balemaster 900 Series
High Density, open end, auto tie,

 reconditioned!

Loader, Hough w/Bucket & FORKS. 
Good condition..........$16,500

ALCAN Flattener / Blower CP200, reconditioned!

Privatization
■Continued from Page 1

See PRIVATIZATION, Page 6

CORRECTION: In June’s cover story, “Bright idea – solar power over landfills” con-
tained the following statement which was inaccurate: “Easthampton is the only landfill
project involving a signed contract.” It has been brought to our attention that other compa-
nies have also signed contracts to provide solar systems over landfills in Massachusetts.
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The model SEP5 sepshear separates and shears the aluminum or copper 

866-804-3829
www.arpiusa.com

Processes
up to

4,200 feet
per hour!

Our patented design provides
three models to choose from!

RES/DRM
14awg,

up to 600mcm

COMC
16awg,

up to 250mcm

NEW! A cost-effective way to process ACSR cable!
outer layer, yet leaves the steel center core 
in full length.  Process single or multi-layer 

ACSR cable safely and efficiently!

MODEL SEP5 SEPSHEAR 

Illinois launches statewide
environmental initiatives 

A model for a statewide comprehen-
sive recycling database and a cutting-edge
job training program that will serve to cre-
ate new jobs in Illinois’ recycling and sus-
tainability industries were launched at the
annual Illinois Recycling and Waste Man-
agement Conference and Trade Show.   

“Illinois is on the forefront of not only
reducing waste but in creating the infra-
structure for building a new sustainable
environmental industry – this is potentially
the next dot.com of the 21st century,” said
Mike Mitchell, executive director, Illinois
Recycling Association (IRA). 

According to the 2010 Recycling
Economic Impact Study prepared for the
Illinois Department of Commerce and
Economic Opportunity (DCEO) by DSM
Environmental through a grant to the Illi-
nois Recycling Association, recycling,
recycling reliant, and reuse industries in
Illinois contribute a total of 111,500 jobs,
a payroll of $3.6 billion, and over $1 bil-
lion in state and local taxes. And there is
room for more growth as Illinois continues
to increase the amount of reusable
resources diverted from landfills each year.   

“The recycling industry has experi-
enced impressive growth for over 30 years.
From 1967 to 2000 the industry experi-
enced annual growth rates of 8.3 percent in
the number of jobs and 12.7 percent in
gross annual sales, outperforming indus-
tries like fast food and health care. The
industry continues to be a proven job cre-
ator and economic growth generator,” said
Dr. Neil Seldman, president of the Institute
for Local Self-Reliance in Washington,
D.C. 

On a national level, in 2009, 243 mil-
lion tons of waste were generated. Sixty-
six percent of that waste ended up in a
landfill or was incinerated. When materials
that could be reclaimed or recycled are
burned or buried, valuable resources, rev-
enue, and American jobs are wasted as
well.  

As the nation looks to sustainability
and recycling as new sources of job cre-
ation and economic development, as well
as environmental solutions, these pro-
grams together are important in equipping
citizens with both the right data and educa-
tion to support continued growth of the
industry.   

First Comprehensive Statewide Recy-
cling Database in Illinois EcoPoint™ Illi-

nois is the first comprehensive database of
local and statewide recycling opportunities
in the state, providing information from
local government, and public and private
sector recyclers about where residents can
recycle anything from cans to computers. 

Local governments in Illinois will
also be able to publish and promote infor-
mation about their waste reduction and
recycling programs through a central
portal of Community Profiles. Both of
these search engines are available in
Illinois through IRA’s website at
www.illinoisrecycles.org. 

The subscription to this service was
funded by the Illinois DCEO through a
grant to IRA. 

“The difference between EcoPoint
Illinois and other existing national recy-
cling databases is that the database is
populated by local governments and
businesses using new free accounts
available in Re-TRAC Connect™, a web-
based data management system. Because
Re-TRAC Connect offers many features
and functionality in addition to manag-
ing a database of EcoPoint locations and
community profiles, users will have reg-
ular opportunities to keep their informa-
tion current,” said Rick Penner, president
of Emerge Knowledge, the technology
company that developed EcoPoint and
Re-TRAC Connect. “It’s an integrated
system to track and measure recycling
and solid waste data as well as connect
people with information to achieve sus-
tainability outcomes.”  

Illinois launched EcoPoint with
information pre-loaded in the new data-
base that was obtained by a statewide
survey conducted by Resource Recy-
cling Systems as part of the same DCEO
grant. The launch of EcoPoint Illinois
also included the kick-off of an ongoing
initiative by IRA to encourage greater
participation in the program so that the
database will eventually include infor-
mation from every recycler throughout
the state.  

Recycling rates for Illinois indicate
the percentage of solid waste that is
recycled or composted. The Illinois
Solid Waste Management Act requires
each county in Illinois to develop a plan
to recycle 25 percent of municipal solid
waste, but there is no statewide mandate

See ILLINOIS INITIATIVES, Page 6
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The profit motive is the key to under-
standing the benefits of private company
collection and processing of residential
waste because it inspires competition to
provide the highest quality service at the
lowest possible cost. Performance results
of a private fixed-term contract can be
evaluated by residents, fed-back loud and
clear to city administrators who can look
for a better or cheaper provider vendor
when the contract expires. 

According to a new study released by
NSWMA in late March, privatized waste
services generate significant cost savings,
lower financial risks and are safer and
more environmentally protective than their
public sector counterparts.  

Key study findings were:
•Competitive delivery of solid waste

services typically generate cost savings of
20 to 40 percent. Private companies have
the economies of scale to spread invest-
ment, environmental protection and pro-
curement costs across multiple contracts
and facilities, and are not hindered by gov-
ernmental bureaucracies.

•Cities with the highest recycling
rates like San Francisco and Seattle have
fully privatized recycling. Private recyclers
have more experience and financial ability
to assume and manage risks in volatile
commodities market.  

•According to the U.S. Department of
Labor, solid waste management services
operated by local governments have an
injury rate more than four times greater
than private counterparts. Private sector
employees also missed fewer work days
than public sector employees due to injury.

Naturally, there has been and contin-
ues to be resistance from public sector
interests against privatization, but now
even the City of Chicago is in the process
of seriously considering going private.

On March 31, the Chicago Sun-Times
reported that the Daley administration is
considering curbside recycling to approxi-
mately 359,000 Chicago households under
a contract with a private company. City of
Chicago’s Procurement Services spokes-
woman Shannon Andrews said a January
12 bid opening attracted 8 proposals that
were still being reviewed. No contacts
have been finalized and none of the bid-
ders will comment on the status of con-
tracts, although we inquired.  

The Lucas County, Ohio, board of
commissioners and the Mayor of Toledo
recently agreed to privatize their refuse
operations in an effort to reduce trash col-
lection costs for the city, by bringing pri-
vately operated waste services to more
than 180,000 households in northwestern
Ohio. Toledo’s Mayor, Mike Bell, said the
switch to a private hauler will save $2.8
million this year and between $5 million
and $6 million next year. The council
approved a five year agreement between
Lucas County and Allied Waste Services
to handle the job. The privatization of the
city’s trash service was deemed necessary
to balance the city’s budget while bolster-
ing the city’s police force.

Fees collected in Toledo for trash col-
lection was a money-losing enterprise in
recent years. Fees collected from residents
only covered about $9 million of the
annual $16 million cost of trash collection. 

While states, counties and cities
across the country are cutting services,
raising taxes, and some contemplating
bankruptcy, something extraordinary in
privatization has occurred in Sandy
Springs, Georgia, a suburban city just
north of Atlanta. It may be a template for
the future privatization of municipal
services.  

Dissatisfied with high taxes and poor
services that were being provided by Ful-
ton County, Sandy Springs incorporated as
a city in 2005. With a population over
93,000, it became the third-largest city in
the United States to ever incorporate. The
new mayor and council, however, took a
novel approach and created a new kind of
city, one that outsourced everything to pro-
vide quality services at a reasonable price.
Instead of hiring municipal workers, they
contracted with CH2M Hill, a global
provider of engineering, construction, and
operations services to manage most city
services. In turn, CH2M Hill hired local,
private subcontractors to pick up trash,
pave streets, maintain parks and do virtu-
ally everything else. 

In the first year, CH2M Hill did its
job for $25 million, whereas in a tradition-
ally run city of a similar size those same
services would have cost $60 million. The
only services not outsourced are police
and fire. By operating more efficiently,
Sandy Springs has been able to make the
kind of capital investment in infrastructure
improvements that Fulton County had
failed to make for decades, and the city
has no long term liabilities. 

No doubt the debate over whether or
not to privatize will rage on. The private
sector will continue to innovate and offer
economies of scale that drive collection
costs down and service value up. This will
drive city governments and municipal
workers to be more operationally creative,
more cost efficient and justify their exis-
tence in the competitive arena. Hopefully,
in the end, the will of the people, the cost
for service and the quality of that service
will be the deciding factors. 

Privatization
■Continued from Page 4

for recycling rates. In 2009, the state
achieved a recycling rate of 37 percent,
according to the Illinois Environmental
Protection Agency’s Nonhazardous
Solid Waste Management and Landfill
Capacity in Illinois: 2009 report. 

“While this puts Illinois above the
2009 national recycling rate of 33.8 per-
cent, it is far below what we could be
doing to reduce the amount of waste that
ends up in landfills,” said Paul Jaquet,
president of Eagle Enterprises, Inc. and
IRA board president. “The recycling rate
goals for Illinois haven’t been revised
since 1988. People look at 37 percent
recycling statewide and think that this is
great, but we are far behind states like
California where the recycling rate is
over 50 percent.”   

“The old waste management model
is 75 percent disposal and 25 percent
recycling/composting. Through our cer-
tification program, we are re-training
professionals to see what we used to call
waste as valuable resources that can be
reused,” said Mitchell. “This new
resource management model flips these
numbers, calling for at least 75 percent
recycling/composting and only 25 per-
cent disposal. This dramatically alters
the landscape of how discards are
handled.” 

The certification program will be
offered at community colleges around
the state beginning in 2012 and applies
to current industry professionals as well
as those interested in starting a new
career in the growing recycling and sus-
tainability field. Certification begins
with Recycling 101. 

Illinois initiatives
■Continued from Page 5

Recycling professionals and individu-
als dedicated to recycling from across
Colorado recognized the outstanding
achievements of their peers at the 2011
Colorado Summit for Recycling, Col-
orado’s 22nd annual statewide recycling
conference. 

The following individuals were rec-
ognized for their leadership in regard to
recycling in Colorado: 

•Randy Fischer, State Representative
– Outstanding Elected Official.

•Cary Bush, Recycle-Creede – Out-
standing Volunteer of the Year.

•Bill Morris, Blue Star Recyclers –
Recycler of the Year.

•Kelly Ohlson, Mayor Pro-Tem, City
of Fort Collins – Lifetime Achievement.

•Kristin Jones, Rocky Mountain
Investigative News Network – Outstand-
ing Media Outreach.

The following programs were recog-
nized for their excellence in recycling and
diversion and for being trendsetting pro-
grams in Colorado:

•Eco-Cycle, Green Star Schools Pro-
gram – Outstanding Outreach Educational
Institution.

•SBM Management – Outstanding
Business Diversion Program.

•City of Golden – Outstanding Gov-
ernment Diversion Program.

Colorado recognizes
recyclers’ excellence

PepsiCo announced that it has
begun offering five options of eco-
friendly, recyclable and compostable
cups to Foodservice customers in the
United States.

The new offerings consist of fully
recyclable clear plastic cups, including
an rPET cup containing 20 percent post-
consumer recycled content, as well as
compostable paper cups and wax cups
made with plant-based materials. The
fountain cup portfolio mix allows cus-
tomers to select the right green cup
options based on locally available recy-
cling and composting disposal facilities.

PepsiCo offers
recyclable and
compostable
cup options
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Get MORE from Your U-Pull It Yard
YARD MANAGEMENT SYSTEMEM
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 •

Integrated Interchange to locate all possible vehicle matches in your yard

Simple touch screen POS for speedy checkout

Save thousands in NMVTIS Submissions

Pre-Bid vehicles with curb weight option

Track scrap and commodity sales

Daily management reports

Vehicle purchasing, scanning, yard tracking and search features

 nancial
Testimonials From Our Customers ~

reporting has transformed our business and increased our margins.” 
Gary Vertucci – ABC U Pull It, West Palm Beach, Florida

“CRUSH is a wonderful yard management system for the U Pull It operator. The CRUSH team has been very responsive to our needs.”
Terry & Mary Mandel – Mega U Pull, El Paso, Texas

S3 Software Solutions
Sales: George 801.953.1003 • Office: 801.335.3388
www.softwaresolutions.com

WASTE
Texas passes legislation
allowing out-of-state
radioactive waste

Waste Control Specialists (WCS), a
wholly-owned subsidiary of Valhi, Inc.
located in Texas, is pleased with the Texas
Legislature for passing legislation that
allows the company to receive out-of-state
low-level radioactive wastes.

Noting the significant efforts and
investments made by all three partners in
developing a disposal facility, William J.
Lindquist, chief executive officer of WCS,
said the legislature put the final piece in
place by recognizing waste from outside
the state was necessary to make the facility
affordable and cost-effective for Texas
generators, paving the way for disposal
operations to begin later this year at the
WCS site in Andrews County.

“The Texas Legislature put the best
interests of Texas consumers and ratepay-
ers first by devising a way to keep disposal
costs low for Texas generators while pro-
viding tens of millions of dollars annually
for the state budget through a voluntary
access surcharge paid by generators out-
side the Texas Compact states of Texas
and Vermont,” Lindquist said.

This legislation was sponsored by
Senator Kel Seliger of Amarillo and Rep-
resentative Tryon Lewis of Odessa, both of
whom represent Andrews. The legislation
received overwhelming support in the leg-
islature; near unanimous approval in the
Senate and three-quarters approval in the
House of Representatives.

This legislation protects Texas’ inter-
ests by setting annual volume limits on the
amount of waste that can be received from

outside the compact states and instructs
the Texas Commission on Environmental
Quality to conduct an updated facility
capacity study in 2012. The legislation
mandates that 70 percent of disposal
capacity at the state facility be reserved for
the compact states.

With low-level radioactive waste tem-
porarily stored at 1,500 locations across
Texas, mostly in urban areas, the need for
a sound, cost-effective solution was clear.
Much of the waste comes from the opera-
tions of nuclear power plants that provide
base load electrical supplies for Texas
businesses and residents. Some of the
waste comes from medical research and
treatments of cancer, diabetes and other
critical illnesses.

The WCS facility in western Andrews
County is the only commercial facility in
the United States licensed to dispose of
Class A, B and C low-level radioactive
waste. It is also licensed for the treatment
and storage of low-level radioactive waste
– and has safely and successfully served as
a temporary storage facility for past
United States Department of Energy
projects.

Situated in an arid and isolated loca-
tion, the WCS facility sits atop a formation
of 500 feet of impermeable red-bed clay
which makes it an ideal setting for the
storage and disposal of low-level radioac-
tive waste. The state of Texas has deter-
mined the WCS facility does not sit above
or adjacent to any underground drinking
water formations.

SDT Waste acquired by IESI Corp.
IESI Corporation and SDT Waste and

Debris Services, LLC jointly announced
that SDT will join IESI, a subsidiary of
Progressive Waste Solutions Ltd. Terms of
the deal were not disclosed. 

SDT will retain its name and brand
and continue to operate out of its Chal-

mette and Independence, Louisiana head-
quarters as a Progressive Waste Solutions
company. SDT president Sidney D. Torres,
IV, has been retained as a consultant and
has resigned his position as president of
the company. All SDT contracts and
agreements are unaffected by the merger. 
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INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
customers report that 

charges of 50% recovery 
material are producing 

1,250 to 1,500 lbs. metal 
out per hour at a cost of 
$0.03 per pound for fuel.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

888-362-6263 / cifindustriesinc.com / rickclarkjr@cifindustriesinc.com
618-635-2010 / 618-635-2786

TRANSPORTATION EQUIPMENT
FOR THE RECYCLING INDUSTRY

WE OFFER 40+ YEARS
EXPERIENCE, PROVEN
DEPENDABILITY & BEST
PRODUCTS & SERVICE!

ALL TRAILERS FEATURE 

HEAVY-DUTY HINGES on TAILGATES, 

REINFORCED  FRONT HEADACHE RACKS

& LEAK-PROOF or DRAIN OPTIONS!

We offer EXPERTISE in STANDARD or 

CUSTOM PROUCTS PER CURRENT DOT 

REGULATIONS...

CONTACT US FOR A QUOTE TODAY!!

QUALITY PRODUCTS at COMPETITIVE
PRICES for HAULING
  •CRUSHED or COMPLETE CARS
  •HEAVY STEEL CASTINGS
  •SCRAP METALS
  •ALUMINUM
EQUIPMENT AVAILABLE:
•TRAILERS
•ROLL-OFF CONTAINERS
•LUGGERS
•STACKABLE / ROTATABLE CONTAINERS

WASTE

More than two dozen men and
women in the solid waste industry were
honored for their service to the field at a
awards ceremony sponsored by the
Environmental Industry Associations
(EIA) and its two sub-associations, the
National Solid Wastes Management
Association (NSWMA) and the Waste
Equipment Technology Association
(WASTEC). The ceremony was held in
Dallas, Texas, during WasteExpo 2011.

“We are honored to recognize these
27 individuals,” said EIA and NSWMA
president and CEO Bruce J. Parker.
“The careers of these committed profes-
sionals are filled with outstanding
achievements. Their noteworthy service
to their companies and America’s solid
waste industry has helped our industry
better serve its customers, be more
safety conscious and be more environ-
mentally innovative.”

Those honored include:
EIA Drivers of the Year
•Edward Aubin, Sr., Arena Trucking

Co., Inc. (Rice, Virginia.) – small indus-
trial.

•Brian LaRotonda, Mr. T Carting
Corp. (Glendale, New York) – small
commercial.

•Tony Louzon, ACE Solid Waste,
Inc. (Ramsey, Minnesota) – small resi-
dential.

•Danny McIntyre, Republic Serv-
ices, Inc. (Las Vegas, Nevada) – large
commercial.

•Keith Pilot, Republic Services, Inc.
(Henderson, Nevada) – large residential.

•Eugene Schmidtke, Veolia Envi-
ronmental Services (Ocala, Florida) –
large industrial.

•John Whittaker, Salt Lake County
(Midvale, Utah) – public sector.

EIA Hall of Fame
•Victor “Skip” Berg, Sonrai Sys-

tems (Annandale, New Jersey).
•Peggy Gaston, Waste Manage-

ment, Inc. (Houston, Texas).
•Ben Harvey, E.L. Harvey & Sons,

Inc. (Westborough, Massachusetts).

John Jennings, Waste Pro USA
(Longwood, Florida).

Jim O’Connor, Republic Services,
Inc., retired (Phoenix, Arizona).

Robert Pioch, Anchor Machine &
Tool, posthumously (Jackson, Michi-
gan).

EIA Special Trustee Award
Gordon Shaw, Marathon Equipment

Co., retired (Vernon, Alabama).
NSWMA Distinguished Service

Award
•Paul Smith, Recology (San Fran-

cisco, California).
•Amy Van Kolken Banister, Waste

Management, Inc. (Houston, Texas).
NSWMA Member of the Year
•Phil Carter, Waste Industries USA

(Raleigh, North Carolina).
NSWMA Special Governor’s

Awards
•Ralph Diaz, Corpus Christi Dis-

posal Service, retired (Corpus Christi,
Texas).

•Lisa Disbrow, Waste Management,

Inc. (Illinois and Indiana).
•Aaron Gilman, SCS Field Services

(Reston, Virginia).
•Tim O’Donnell, Republic Services,

Inc. (York, Pennsylvania).
•Jack Perko, Republic Services, Inc.

(Indianapolis, Indiana).
WASTEC Distinguished Service

Award
•Mike Rockefeller, Bond Beebe

Accountants & Advisors (Bethesda,
Maryland).

WASTEC Employees of the Year
•Juan Nodal, CP Manufacturing

(National City, California) – in Produc-
tion.

•Karen Seevers, E-Z Pack Manufac-
turing (Cynthiana, Kentucky) – in Sales
and Marketing.

•Jim Weller, CP Manufacturing
(National City, California) – in Engi-
neering.

WASTEC Member of the Year
•Margie Campbell, New Waste

Concepts (Perrysburg, Ohio).

Waste industry people recognized for service

Landfill fire on Pine Ridge Reservation contained
The EPA has contained and smoth-

ered a landfill fire on the Pine Ridge
Reservation in southwest South Dakota. 

When EPA responders arrived on
site on June 12, the fire had burned
approximately 80 percent, or 5 acres, of
the landfill. EPA observed evidence of
household hazardous waste, including
pesticide containers, paint cans and
small drums, throughout the burn zone.

Responders also witnessed a noxious
plume of smoke drifting across the
nearby highway. Initial air monitor
measurements taken indicated elevated
levels of particulates, volatile organic
compounds and carbon monoxide. Due
to the unconsolidated nature of the waste
in the landfill and the intensity of the
fire, EPA determined the fire would
likely burn for months if not addressed. 

A borrow pit was established south of
the current landfill in an area designated
for future expansion. Solid waste in the
existing cell was excavated, placed and
compacted in appropriate lifts within the
cell, and covered with soil to smother the
fire. EPA is now working on bolstering the
cover over the landfill and making sure
there are no hot spots that could reignite.

Veolia ES Solid Waste, Inc. has
acquired all the business assets of Parker
Sanitation, based in Panama City, Florida. 

The agreement includes the acquisi-
tion of all assets including vehicles, con-
tainers and hauling equipment. Further
details were not disclosed.

Veolia acquires
Florida company
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PLASTICS
Model bale specifications set
to ease recycling of plastics

The ever-expanding variety of new
and creative types of plastic packaging
can create collection and recovery diffi-
culties for community recycling pro-
grams and material recovery facilities
(MRFs). The Association of Postcon-
sumer Plastics Recyclers (APR) is work-
ing to ease those concerns with the
establishment of new model bale specifi-
cations for the collection of “bulky rigid
plastics” and “tubs and lids.”

“These new model bale specifica-
tions allow the recycling industry a com-
mon vocabulary,” explained APR rigid
recycling director Liz Bedard. “By
clearly identifying commodities that
have a growing domestic market, we can
begin to increase the collection and recy-
cling of these valuable plastic materials.”

The bale specifications come on the
tail of a year-long study evaluating types
of non-bottle plastics bales being gener-
ated in North America. “We regularly
hear from community leaders that their
households are calling for more recy-
cling opportunities for materials like
yogurt and margarine tubs. Those con-
tainers are often made out of polypropy-
lene, a resin very present in the material
stream and with a growing recycling

market,” said APR executive director
Steve Alexander.    

Since communities and business
must be strategic in their decision to
expand collection of new materials, APR
has initially focused on model bale spec-
ifications for non-bottle rigid plastics
that have strong domestic markets. “Just
as communities are interested in expand-
ing the types of materials they collect,
our business and industry partners are
also interested in additional clean recy-
clable materials. Bulky plastic items
such as five gallon buckets are a good
and steady source of recoverable and
recyclable material,” explained APR
chairman Scott Saunders.

APR looks to educate the recycling
industry about the new model bale spec-
ifications through a variety of actions
including the APR website, webinars,
market lists and case studies. 

These two specifications are the
first in a series of new model specifica-
tions for bales that contain non-bottle
rigid plastics. APR will continue ongo-
ing work to secure specifications for
other material streams that are primed
for steady growth.

Matrixx Resource Holdings
expands into recyclables

Matrixx Resource Holdings, Inc.
has entered into an agreement in princi-
ple to form a joint venture partnership
engaging in the trading and processing
of plastic and metal resources.

To run concurrently with the com-
pany’s oil and natural gas program,
Matrixx has agreed to form a subsidiary
in which the partnership will engage in
the purchase, sale and processing of
plastic and metal commodities. Matrixx
plans to trade and recycle post-con-
sumer polyethylene (PET) plastic bot-
tles and their HDPE caps and sell the
recycled product to companies in the
United States where there is a high
demand for recycled PET products.  

The partnership is working on
developing a proprietary equipment
design and process that will eliminate
the human component in the sorting
process thus creating a more efficient
and substantially more cost effective
system than is currently available on the
market today. The long term objective is
to build a state of the art recycling facil-
ity in the New York metropolitan area
that will incorporate renewable energy
sources and serve as an education cen-
ter. The plant would be FDA certified
and will be able to further process the
post-consumer plastics into high quality
grades of resin for potential use in food

and beverage containers as well as med-
ical supplies.  

Furthermore, the partnership has
identified and initiated discussions for
the acquisition of certain processing
facilities; and, for purchase and sales
contracts within and around Central and
South America. Included in this for-
mula, the partnership plan provides for
specific collection and sales contracts of
specified tradable commodities, includ-
ing plastic, brass, copper, aluminum and
other valuable tradable resources.

Under the terms of the agreement,
Matrixx will retain a minority percent-
age between 25 and 50 percent of the
newly formed subsidiary.  

To facilitate the transaction, the act-
ing chief executive officer, Catherine
Thompson, has agreed to concede her
accrued compensation on record with
Matrixx for the past two years. In addi-
tion to the concessions, certain share-
holders, including Thompson, have
agreed to retire approximately
130,000,000 shares of Matrixx common
stock to Treasury. 

Additionally, the agreement calls
for Matrixx to have managerial control
of the newly formed subsidiary thus
allowing the company to maintain con-
solidated financials.

It takes a big man to admit when he’s wrong, and an even bigger one to keep his
mouth shut when he’s right. 
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PLASTICS C&D

Don Rachel, CEO of Rachel Con-
tracting, St. Michael, Minnesota, has
been named president of the National
Demolition Association (NDA).  

Rachel has been actively involved
with the NDA since 1990 and has served
as chairperson of the environmental and
safety committees, as well as vice presi-
dent, secretary and treasurer of the
organization.

As president, Rachel expressed his
determination to keep the association
focused on giving its member companies
the tools they need to be successful in
the demolition industry.  “We can’t con-
trol the national economy, but we can
give our members the resources they
need to control their own individual
business economy,” Rachel said.  “Our
goal is to add real value to membership
in the NDA by producing deliverables
that will positively impact the bottom
line.”

Under the new president, the NDA
education committee will continue its
work of actively encouraging colleges
offering degrees in construction manage-
ment to incorporate a major course of
study in demolition, following the suc-
cessful example of Purdue University,
which offers the nation’s first demolition
and reconstruction specialization. The
NDA and Purdue partnered on the devel-
opment of the specialization.

Don Rachel
named NDA
president 

New video tours plastic recycling facility
The International Bottled Water Asso-

ciation’s (IBWA) consumer website
www.bottledwatermatters.com has
released a new YouTube video, “Recycling
Empty Plastic Bottles,” that gives con-
sumers a good look at how a PET recy-
cling facility converts more than two
billion PET plastic bottles each year into
useful materials. Most single-serve bever-
age bottles, food container “clamshells”
and thousands of other products are made
with PET plastic. 

“Most people know that recycling is
important, but they may not understand
how the process of recycling occurs – how
the empty plastic bottles get turned into
many other useful objects,” said Tom Lau-

ria, IBWA’s vice president of communica-
tions. “This video traces the path that an
empty bottles travels, from a bound bale to
being made into clean plastic flake that is
then heated and converted to make either
food-grade recycled PET (rPET) pellets,
which are used to make PET containers
for food, or rPET fiber which is used in
pillows, mattresses and carpeting.”

Filmed at Marglen Industries in
Rome, Georgia, the video demonstrates
the value, importance and practicality of
recycling.

“In the video a Marglen spokesman
says one of the biggest issues his recycling
businesses faces is not having enough
empty bottles to feed their facility,” said

Lauria. “United States recycling rates are
still too low. This video is a clear message
to consumers and municipalities that more
needs to be done to capture this valuable
material to feed recycled material process-
ing centers rather than feeding landfills.
Bottled water containers lead the pack in
curbside recycling programs with a recycle
rate of 31 percent, double the rate of bot-
tled water container recycling only 5 years
ago.”

The bottled water industry fully sup-
ports and promotes the recycling of its
recyclable plastic bottles and all other
plastic containers used for food, bever-
ages, medicines, household cleaners and
personal care products. 

Eight companies across the health-
care, recycling and waste management
industries have come together to form a
technical coalition seeking to inspire and
enable sustainable, cost effective recy-
cling solutions for plastic products and
materials used in the delivery of health-
care. 

The Healthcare Plastics Recycling
Council (HPRC) is made up of mem-
bers from Becton, Dickinson and Com-
pany, Cardinal Health, Engineered
Plastics, DuPont, Hospira, Johnson &
Johnson, Kimberly Clark and Waste
Management. 

Understanding that the potential for
plastics recycling is significant to both
reducing environmental and human health
impacts, HPRC exists in a collaborative
effort to be a change agent for sustainable
healthcare product and packaging lifecycle
with the end goal of increasing the overall
recycling of healthcare plastics. HPRC is
unique in its focus on identification of
plastics recycling barriers and solution
development along the entire value chain,
seeking to affect plastics recycling from
healthcare product design and manufactur-
ing through product use, disposal and
recycle.  

HPRC is currently engaged in three
initiatives aimed at enabling recycling of
select plastics. The first initiative, health-
care plastics value chain mapping, is
focused on defining the healthcare value
chain and identifying issues and barriers
that disable plastics recycling. The second
initiative, design for recycling guidelines,
is focused on developing a document that
articulates product and packaging designs
that could enhance recycling potential.
The third initiative, pilot study programs
within healthcare facilities, is focused on
building a data model to facilitate eco-
nomic analysis of plastics recycling. 

Waste Management forms Healthcare Plastics
Recycling Council with healthcare industries
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MADE IN THE U.S.A.

Badger Shredders are Born in the USA and
ready to help you improve your productivity:

Designed for a wide range of materials, including: reinforced
concrete, all types of wood, mixed C&D, metals, tires & carpet

Parts and service available immediately—no waiting
for an overseas shipment

Easily replaceable blades—no welding required

Made to withstand tough tasks without incurring downtime

CONSTRUCTION & DEMOLITION
NSWMA/CMRA announce
construction and demolition
wood fuel specifications

The Construction Materials Recy-
cling Association (CMRA) and the
National Solid Wastes Management
Association (NSWMA), worked
together to develop viable, in-use con-
struction and demolition (C&D) wood
fuel specifications. The specifications
are based on industry experience, permit
requirements for boilers using C&D
wood as a fuel stock and regulatory
requirements governing the use of this
material. The specifications provide real
world guidance on what works in the
marketplace for C&D wood fuel buyers
(boiler owners and operators) and sellers
(C&D wood processors).

C&D wood is generated at construc-
tion and demolition sites and processed
throughout the United States by dedicated
C&D processors. The processed wood is
turned into a variety of end products, one
of the most valuable of which is a fuel
stock. The specifications are designed to
serve as a starting point in negotiations
between potential buyers and sellers of
C&D wood fuel and to aid governmental
regulators and legislators better understand

workable and proven specifications for
C&D wood fuel.

Dan Costello, chair of CMRA’s Mate-
rial Standards Committee and president of
Costello Dismantling, stated, “Wood is
one of the primary materials generated at
construction and demolition sites, coming
from a wide variety of sources. In fact, we
estimate that it can make up 30 percent of
these materials. The specs will help stan-
dardize wood chips processed at C&D
processing facilities and expand markets
for this valuable biomass fuel.”

C&D wood that is processed properly
provides an economical and environmen-
tally-friendly biomass fuel stock. C&D
wood fuel stock is widely used in dedi-
cated boilers globally and throughout
North America. 

C&D wood fuel stock has advantages
over other biomass products, because it is
kiln dried and provides a higher Btu value
when used as a fuel. However, the fuel
product has to be made to exact specifica-
tions in order to meet the operating and
permit needs of industrial boilers and gasi-
fication systems.

A man had six children and was very
proud of his achievement. In fact, he was
so proud of his fathering ability that he
started referring to his wife as “Mother
of Six” despite her constant objections.

One night, they got a sitter and went
to a party. The man decided that it was

time to go home and shouted at the top
of his voice, “Shall we go home, Mother
of Six?”

His wife, irritated by her husband’s
lack of discretion, shouted right back,
“Anytime you’re ready, Father of Four!” 
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E-Z CAR CRUSHER, THE

H.O.S.S.H.O.S.S.
high opening  . super speed

Spacious 
9'1"

Opening

BUILT-IN FEATURES INCREASE PRODUCTIVITY AND ENHANCE SAFETY

Fully-enclosed Crushing Chamber

Full-control Remote
Automation

Super Speed
Performance

BUY FROM A NAME YOU KNOW AND TRUSTBUY FROM A NAME YOU KNOW AND TRUST

BALERS     CRUSHERS     AUTO LOGGERsBALERS     CRUSHERS     AUTO LOGGERs

800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota



Would you
   like to

     become one?

We make financing easy.
Give us a call today!

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

20,100 hours approximatly. Box relined, guides replaced.         $175,000
2002 SIERRA 500SL

75hp motor, 10" cylinder, new PLC and hydraulic parts. Baler and auto 
tie completely refurbished. We’ll paint it your color.                       $69,000

BALEMASTER 4475G10 AUTOTIE BALER

Freshly rebuilt. Immediately available in like-new condition.  $150,000
1997 SATURN 6240HT SHREDDER 

SEE IT RUNNING. Spare parts  19,000 hours.                                 $165,000
1995 HARRIS ABS 550

AUTO LOGGER and Metal baler. Good condition.                           $175,000
2005 COLMAR B5500 

LIKE NEW 2010 Overbuilt auto baler/logger very low hours. Excellent 
condition. Immediately available.                                                      $425,000

2010 OVERBUILT AUTO BALER/LOGGER

Fully refurbished Selco 2R12-75 two ram baler.  Allen Bradley controls, 
Accent 470 wire tier.                                    $158,000

SELCO 2R1275 TWO RAM BALER

Heavy industrial refuse compactor. 6 x 10 feed opening with 13-yard 
hopper. Only 200  hours.                                                       $105,000

2008 SP MODEL CP9000 REFUSE COMPACTOR

Nonferrous baler, completely REBUILT.  What Color would you like it 
painted?                                                                                                         $68,000

IBC 1450 CLOSED DOOR BALER

Factory rebuilt 300 h.p. Saturn 60-44HT white goods shredder. 
$240,000

SATURN 6044HT SHREDDER

With GENISIS Pro Series GMS500 shear. Equipment in excellent 
condition.                                                                                                    $195,000

2000 KOBELCO SK330LC WITH SHEAR

Nice condition, all options. ONLY 3,200 hours.                                $115,000
2007 MAC CRUSHER
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1995 AL-JON 400

CUMMINS ENGINE  •  TOTAL REBUILD

$135,000 OR BEST OFFER

(208) 431-7400 cell phone • (208) 678-7748 office

GREAT
BUY!

AUTOMOTIVE
Next generation of fuel
economy labels revealed

New fuel economy labels were dis-
played by the United States Environ-
mental Protection Agency, Region 4 at
the Southeast Diesel Collaborative 6th
Annual Partners Meeting in Atlanta,
Georgia. The new labels will provide
shoppers of model year 2013 cars and
trucks with comprehensive fuel effi-
ciency information. 

EPA was joined by representatives
from the Southeast Diesel Collaborative,
which has brought together leaders from
federal, state, and local governments,
organizations, industry and academia to
reduce diesel emissions across the eight
southeastern states. 

“The new labels provide the most
powerful tools available for comparing
estimated fuel economy among new
vehicles and they will arm consumers
with information that could save thou-
sands of dollars over the lifetime of a
new car,” said EPA regional administra-
tor Gwen Keyes Fleming. 

The new window stickers will have
information about a vehicle’s estimated
fuel costs, savings, and impact on the
environment. Although automakers may
voluntarily adopt the new labels for
model year 2012 vehicles, all model
year 2013 passenger cars and trucks will
feature the improved fuel economy
labels. The requirement applies to all

conventional gasoline-powered and
“next generation” cars, such as plug-in
hybrids and electric vehicles. 

For the first time, fuel economy
labels will compare energy use and cost
between new-technology cars that use
electricity and conventional cars that are
gasoline-powered, including estimates
on how much consumers will save or
spend on fuel over the next five years. 

The labels will also contain easy-to-
read ratings of how a model compares to
all other models for smog emissions and
emissions of pollution that contribute to
climate change. For electric-powered
cars, the labels will indicate how much
electricity it takes to drive 100 miles, as
well as information on the driving range
and recharging time frame. 

Also new, a QR code will be on the
label to allow smartphone users to scan
the label and get even more information
with model comparison and vehicle spe-
cific energy use. The smartphone appli-
cation will allow consumers to calculate
specific information tailored to their own
driving distances and behaviors to get
more precise estimates of their own
expected fuel costs and savings. 

Insurance Auto
Auctions’ CFO
named president

Insurance Auto Auctions, Inc. (IAA),
a live and live-online salvage auto auction
company and wholly owned subsidiary of
KAR Auction Services, Inc., has imple-
mented executive leadership changes. 

John Kett has been named presi-
dent, and will also continue to serve as
the company’s chief financial officer. 

Kett joined IAA in 2001 as senior
vice president of planning and business
development and was named senior vice
president and CFO in 2007. During this
time IAA nearly tripled its corporate-
owned auction facilities.

LKQ Corporation invites all car
enthusiasts to show off their best and
brightest work by submitting an entry into
the LKQ 2012 Car Calendar Contest. Thir-
teen winners will have their classic, cus-
tom or project car or truck featured.

The calendars themselves will feature
over $250 worth of coupons, photos and
information about the vehicles.

To enter, submit a photo of your vehi-
cle by September 1, 2011. Between Sep-
tember 5 and 25, anyone can visit LKQ’s
website to vote for their favorites. 

LKQ ready for 2012
calendar contest

For a list of what winners receive,
view this article on

www.AmericanRecycler.com.

For additional information,
view this article on

www.AmericanRecycler.com.

Steel import permits down in May
Based on the Commerce Depart-

ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of May totaled
2,579,000 net tons (NT). This was a 6 per-
cent decrease from the 2,746,000 permit
tons recorded in April and a 2 percent
increase from the April preliminary
imports total of 2,535,000 NT. 

Import permit tonnage for finished
steel in May was 1,768,000 NT, down 8
percent from the preliminary imports total
of 1,915,000 NT in April. The estimated
finished steel import market share in May

was to 21 percent, the same as the 2011
YTD market share.

In May, the largest finished steel
import permit applications for offshore
countries were for Korea (222,000 NT,
down 28 percent from April), Japan
(145,000 NT, up 36 percent), China
(114,000 NT, up 19 percent), Turkey
(80,000 NT, down 32 percent) and Ger-
many (77,000 NT, up 6 percent). 

Finished steel import permits for
major products that registered large
increases in May vs. the April preliminary
include wire rods (up 26 percent) and oil
country goods (up 14 percent). 

METALS

Steel imports increase in May

Based on preliminary Census Bureau
data, the American Iron and Steel Institute
(AISI) reported that the United States
imported a total of 2,692,000 net tons
(NT) of steel in May, including 1,838,000
NT of finished steel (up 6 percent and
down 5 percent, respectively, from April
final data). Finished steel import market
share in May was an estimated 21 percent
and is also 21 percent year to date.

Key finished steel products with sig-
nificant import increases in May 2011
compared to April include wire rod (up 35
percent), plates in coils (up 23 percent), oil
country goods (up 15 percent) and heavy
structural shapes (up 14 percent). Major
products with significant year to date

import increases vs. the same period last
year include reinforcing bar (up 55 per-
cent), oil country goods (up 41 percent)
and hot rolled bars (up 25 percent).

In May, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (213,000 NT, down 31
percent), Japan (131,000 NT, up 16 per-
cent), China (119,000 NT, up 23 percent),
Germany (78,000 NT up 8 percent), and
Turkey (69,000 NT, down 42 percent). 

For the first 5 months of 2011, the
largest offshore suppliers were South
Korea (1,164,000 NT, up 58 percent),
Japan (615,000 NT, up 12 percent) and
Germany (415,000 NT, up 6 percent).

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
JAPAN
GERMANY
CHINA
TURKEY
INDIA
AUSTRALIA
All Others
TOTAL

MAY
2011
213
131
78

119
69
68
48

1,113
1,838

APR
2011
309
113
72
97

118
126
57

1,037
1,929

2011
Annual (est)

2,795
1,476

996
937
819
759
639

12,638
21,058

2010
Annual

2,041
1,325

879
858
582
713
519

11,940
18,857

% Change 2011
Annual vs. 2010

36.9%
11.4%
13.3%
9.2%

40.8%
6.5%

23.0%
5.8%

11.7%

Import market share at 21 percent



The Institute of Scrap Recy-
cling Industries, Inc. (ISRI), cited
new United States Census
Bureau data showing that by
value, total scrap exports in the
United States surged to $3.36 bil-
lion in April 2011, beating the
prior record of $3.28 billion set in
July 2008. Scrap exports also hit
a new record by tonnage at 4.66
million metric tons, beating prior
record from June 2009 of 4.59
million metric tons.

For the year to date (Janu-
ary 2011 to April 2011), the
value of scrap exports reached
$11.8 billion, up 35 percent
from January 2010 to April
2010 and well on track to beat
last year’s performance. 

The biggest year-to-date
gains by country/region include
Turkey (+62 percent), the
European Union (+61 percent
to $1.5 billion), Taiwan (+59
percent), China (+34 percent
to $3.5 billion), South Korea

(+32 percent) and Canada (+18
percent).

By commodity, the year-to-
date value of shipments increased
as follows:

Ferrous scrap: +43 percent
to $3.1 billion.

Copper scrap: +54 percent
to $1.6 billion.

Aluminum scrap: +42 per-
cent to $1.3 billion.

Recovered Paper: +18 per-
cent to $1.3 billion.

Plastic scrap: +6 percent to
$321 million.

ISRI president Robin
Wiener noted that excess United
States scrap is exported to more
than 155 countries around the
globe.

“The United States scrap
recycling industry helps ensure
that domestic manufacturers
have all the raw materials they
need,” Wiener said. “Excess
scrap that is exported helps
boost our economy, improve

our trade balance and protect
our environment. The new data
shows that our industry contin-
ues to grow and expand.”

“This data shows that the
United States has more than
ample supply of scrap to meet
demand both at home and
abroad,” ISRI chief economist
and director of commodities
Joe Pickard said. 

Pickard noted that at the
same time overseas demand for
scrap has increased, govern-
ment figures from the United
States Geological Survey
(USGS) indicate that ferrous
scrap consumption in the
United States increased to 14
million metric tons in the first
quarter of 2011, up from 12.6
million metric tons in the first
quarter of 2010.

In late May, ISRI high-
lighted new Bureau of Labor
Statistics (BLS) figures show-
ing that the scrap recycling

industry added 10,000 green
jobs between the first quarter of
2010 and the first quarter of
2011. 

Estimates put the indus-
try’s current total number of
jobs at about 113,000.

The BLS statistics fol-
lowed news that the United
States scrap recycling industry
grew 40 percent since 2009 in
terms of monetary value despite
the lingering effects of the
global recession.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $360.00 $357.00 $375.00 $400.00 $475.00
#1 Bundles per gross ton 350.00 357.00 360.00 399.00 450.00
Plate and Structural per gross ton 410.00 385.00 395.00 395.00 467.00
#1 & 2 Mixed Steel per gross ton 405.00 362.00 329.00 398.00 426.00
Shredder Bundles (t in) per gross ton 300.00 295.00 298.00 310.00 323.00
Crushed Auto Bodies per gross ton 300.00 295.00 298.00 310.00 334.00
Steel Turnings per pound — 198.00 204.00 205.00 325.00
#1 Copper per pound 3.52 3.55 3.73 3.74 3.81
#2 Copper per pound 3.42 3.43 3.58 3.59 3.65
Aluminum Cans per pound .91 .77 .84 .77 .89
Auto Radiators per pound 2.13 2.02 2.16 1.98 2.26
Aluminum Core Radiators per pound .72 .57 .70 .89 .82
Heater Cores per pound 1.25 1.81 1.69 1.80 2.00
Stainless Steel per pound .92 .72 .85 .88 .87
All prices are expressed in USD. Printed as a reader service only.

ESA Fully Enclosed Hydraulic Magnets

716-751-6565 • www.MoleyMagneticsInc.com

HSS SHEARS

MAGNETS

Mobile Hydraulic Shears from 1 to 10 tons.

Speed Valve
Dual Slide Pucks

4-Turn Reversible Blades
Bolt-on

Piercing Tip

Dual Guide Blades

Offset Jaw Apex

Oversized Main Pin

360°
Rotation
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The complete enclosed system allows you to 
hook up the hoses and get to work. Change 
implements quickly and easily, with no need to 
keep a machine dedicated to a magnet only.

Mobile Hydraulic Shears fry

Speed Valved Valve
Dual Slide Pucks

4-Turn Reversible BlaBUY THE BEST

METALS

Value of Total Scrap Exports from the United States
November 2001 - March 2011
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Scrap exports surge to $3.36 billion in April
United States exports reach highest level ever

Invaluable Gifts are Hard to Find
Purchase a gift subscription for 
someone special today. 877-777-0737

www.AmericanRecycler.com

A
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March steel shipments increase
The American Iron and Steel Insti-

tute (AISI) reported that for the month
of March 2011, United States steel mills
shipped 8,006,015 net tons, a 14.9 per-
cent increase from the 6,967,481 net
tons shipped in the previous month, Feb-
ruary 2011, and a 4.7 percent increase
from the 7,646,938 net tons shipped in
March 2010.  Shipments year-to-date in
2011 are 22,502,151 a 9.6 percent

increase vs. 2010 shipments of
20,537,822 for three months. 2011 ship-
ments through March would annualize at
90 million tons.

A month-to-month comparison of
shipments shows the following changes:
hot dipped galvanized sheet and strip, up
19 percent, hot rolled sheet, up 14 per-
cent, and cold rolled sheet, up 13 per-
cent.

—Source: United States Census Bureau
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Become the person with the plan
This is the second of a series, co-authored by Ron Sturgeon and Greg

Morse, founder and president of Worthington National Bank.

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Ron: I guess we can overstate the
obvious and say the first thing bankers
don’t want to see is a business plan
written on a big yellow pad with a No. 2
pencil.

Greg: True, but at the same time I
want to know that the person whom I’m
dealing with wrote the plan and under-
stands it. 

Ron: So as a banker, what are you
looking for in the business plan? 

Greg: The first thing I want to
know is what you do, and how you do it
better than other people.

Ron: I call that a Unique Selling
Proposition (USP). When someone tells
me they have an idea for a business, one
of the first things I ask is, “What’s your
USP?” And they’ll start talking about
how their service is going to be better or
they’re going to have a bigger commit-
ment to quality. 

What they don’t understand is that
those are features and they’re not
unique! I’m not saying that having the
best service is a bad USP, but I want
them to tell me what makes their serv-
ice better. Good examples of USPs
might include:

•Our machine does something the
competing machine doesn’t do (that’s
the feature), and that translates into a
third less operating expense (that’s the
benefit).

•We are going to offer better cus-
tomer service (a feature). We will
accomplish that by making sure that the
widgets the client requests will actually
fill his need (a benefit); our competitors
just sell the client what he asks for with
no questions asked.

•Our delivery is faster and more
accurate (a feature). We accomplish that
by using RFID tags attached to the mer-
chandise throughout the distribution
process. 

Greg: A lot of times, people think
being the lowest-cost provider is their
benefit. But when they say that, it’s
almost always automatic that I’m not
making that loan.

Ron: You almost never want to be
the low-cost provider.

Greg: No, you don’t! People don’t
realize that if they under-price their
competitors, they’re the ones who are
going to go away, not their competition.
No one wins in a price war. You have to
have some kind of benefit that cus-
tomers are willing to pay a little bit
more for. 

Ron: So, from a banker’s stand-
point, what else do you want to see?
You’re expecting their business plan to
include what they do, a little bit about
their background and their successes –

but not too much. They need to make it
succinct. Would you say that’s correct?

Greg: Yeah, and I want to know
that they have experience doing what
they want to do. If they don’t, they need
to have a partner that does. The busi-
ness plan they give me should basically
be their loan write-up. It should give the
banker enough information to go in
front of the loan committee and say,
here’s why they need the money. And
more importantly, here’s how they’re
going to pay it back. I need to know
about your background, I need to know
good things about you and I need to
know if I’m going to read something
bad about you in the paper tomorrow
morning.  

Ron: Yes, the days of lending on
“ideas” are over. Experience and a track
record of success is imperative. About
the business plan, on the other hand,
you don’t want too much information. 

A business plan should be as suc-
cinct as possible, but it should also be as
complete as possible. It should have the
math – the pro forma math for at least
three years and maybe as many as five.
If this is an existing business and there’s
a history, it should have some math
from that. The banker wants to see how
the cash flows, and it should include
information about the people, their edu-
cation, their experience, their product or
service and the company. 

It needs to have an overview of
what they’re planning to do and how
they’re going to use the money. 

The value of the collateral is seen
as the weakest source of repayment,
because it’s almost always impaired at
the time of repossession or foreclosure,
so make sure there are other sources of
repayment rooted in cash. 

I think you always need to include
an executive summary that isn’t any
longer than four pages and has some
excerpts from the math, like charts with
the top line and bottom line – a con-
densed version of the full-blown busi-
ness plan. That would be my idea of
what a banker wants to see.

Greg: We also want to see an out-
line that has the business description,
the name of the business, location, a
description of products or services, and
management expertise. Then it should
go into their own business history. How
long have they been in business? What
does the ownership look like, and what
makes them qualified to run this busi-
ness? And finally, you need to define
your business goals and give a financial
summary. 

If you can put all that together, you
are off to a good start.

Schools recycle over 2.3
million aluminum cans 

Schools across America recycled
more than 2.3 million aluminum bever-
age cans through a new national recy-
cling competition sponsored by the can
industry. The recycled cans, totaling
over 68,000 pounds, generated more
than $34,000 for school activities and
other uses.

The schools competed in the Great
American Can Roundup (GACR) –
School Challenge, a national competi-
tion sponsored by the Can Manufactur-
ers Institute (CMI), the trade association
representing can makers and their sup-
pliers. Competing schools were rated on
a per capita basis, comparing the pounds
of cans recycled to the number of stu-
dents participating. 

With recycling rate of 29.21 pounds
(approximately 1,000 cans) per student –
more than double the per capita rate of
any other school – Expedition Academy
in Green River, Wyoming, was the
national winner. Spalding Academy in

Spalding, Nebraska, and Cascade High
School in Cascade, Montana, had the
second and third highest per capita recy-
cling totals, respectively. CMI awarded
$1,000 to the top recycling school in
each state and an additional $5,000 to
the top school nationally, Expedition
Academy, for a total payout of $36,000.
Combined with the recycling proceeds,
the 108 schools collectively earned over
$70,000. 

The 2010-2011 GACR School
Challenge marked the first year of an
annual event that begins on America
Recycles Day, November 15, and ends
on Earth Day, April 22. A total of 108
schools from 30 states, representing over
56,000 students, competed in the con-
test. CMI has set a goal of quadrupling
the number of schools participating in
the 2011-2012 challenge; schools inter-
ested in competing may now register at
www.cancentral.com/roundup.

METALS

CMC promotes Joe Alvarado
The board of directors of Commercial

Metals Company, headquartered in Irving,
Texas, announced that effective September
1, 2011, Joe Alvarado will assume the role
of president and chief executive officer. 

Alvarado has been the company’s
chief operating officer since April 2010
and was recently promoted to the position
of president on April 6, 2011. Murray R.

McClean will continue to serve the com-
pany as chief executive officer through
August 31, 2011 and will continue to serve
as executive chairman of the board
through August 31, 2012.  

Alvarado is the former president of
U.S. Tubular Products, Inc and has held
executive level roles in operations, sales
and marketing, and finance.
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Copper Wire Stripper

Model CWS-1

PAPER

The American Forest & Paper Associ-
ation (AF&PA) released its April 2011
United States Paperboard Report. Total
boxboard production decreased by 1.3 per-
cent compared to April 2010 and
decreased 2.4 percent from last month. 

Additional key findings in the paper-
board report show:

•Unbleached Kraft Folding produc-
tion increased over the same month last
year, and increased over last month. 

•The production of Recycled Folding
increased compared to April 2010, but
decreased when compared to last month. 

•Inventory of Solid Bleached Kraft
Paperboard rose in April.

Their Kraft Paper Sector Report
showed shipments were 129.9 thousand
tons, down 7.2 percent when compared to
March 2011. Total inventory was 73.0
thousand tons.

According to the Recovered Paper
Monthly Report, total United States indus-
try consumption of recovered paper was
2.51 million tons, 4 percent lower than
April of last year and 3 percent lower than
last month. 

The United States exported 20 per-
cent more recovered paper in March than
in February. Year-to-date exports of recov-
ered paper are up 11.5 percent.

The April 2011 containerboard statis-
tics report showed reduced containerboard
production compared to March 2011. The
containerboard operating rate for April
2011 was down 1.9 points over April 2010
to 93.4 percent. 

April 2011
paper reports

RUBBER

The Environmental Protection
Agency (EPA) has ordered Consolidated
Tire Recyclers, Inc., which operates a tire
recycling facility in Mecca, California, to
remove excess stockpiled tires and
improve fire prevention or face fines of up
to $7,500 per day. 

Located within the Cabazon Band of
Mission Indians Reservation, the tire recy-
cling facility primarily sells crumb rubber
as fuel to a power generation plant.   

The EPA’s order supports the Tribe’s
action when it issued Consolidated Tire
Recyclers a Notice of Violation and Order
to Comply, requiring the facility to better
manage the tires at its facility. 

The unilateral order, issued under the
authority of the federal Resource Conser-
vation & Recovery Act, follows a facility
visit in which EPA, the Bureau of Indian
Affairs and the Tribe found an estimated
90,000 tires to be an imminent fire risk.
On May 17, 2011, a fire broke out at the
facility but was contained to a shredded
tire piping system. 

The EPA Administrative Order against
Consolidated Tire Recyclers sets a sched-
ule to reduce the risk of fire, including: 

•Cease receiving waste tires. 
•Properly store tires, including reduc-

ing the size of its current piles.
•Remove its waste tires currently

stored at a site located across the street. 
•Remove all flammable materials

from tire pile areas. 
•Upgrade the fire suppression system. 

EPA orders tire
recycler to
reduce risk of fire 

INTERNATIONAL
Joint venture formed to mine
landfills for energy creation

Advanced Plasma Power (APP), a
UK-based waste-to-energy company and
Group Machiels, a global waste manage-
ment firm, announced a major joint ven-
ture in order to undertake the first
enhanced landfill mining project in the
world – involving an investment of hun-
dreds of millions of Euros.

The Closing the Circle concept, an
enhanced landfill mining concept, has
been developed by Group Machiels in col-
laboration with a consortium of academic
partners (KULeuven, VITO, UHasselt),
extracting the maximum value from his-
toric waste streams as materials and
energy, as well as CO2 sequestration or
offsetting.

The Closing the Circle concept is
being implemented in the project at the
landfill site of Remo Milieubeheer NV in
Houthalen-Hechteren, Belgium, a sub-
sidiary of Group Machiels. More than 16
million tons of waste are stored at that
landfill site. The type, amount and location
of the waste stored is well documented,
allowing its effective and efficient mining.
Around 45 percent of the stored waste can

be recycled as material. The recycling
residue can be processed through APP’s
patented Gasplasma technology, Europe’s
first sustainable waste-to-energy applica-
tion of this kind.

The joint venture aims to construct an
energy plant using up to five Gasplasma
units, with a net electrical power of 75 to
100 MW. The energy produced by the
Gasplasma units will be fed into the
national electricity grid in Flanders.

The Gasplasma process is a gasifica-
tion and plasma conversion technology
that converts the waste stream into a clean
hydrogen-rich syngas and a vitrified recy-
clate product called Plasmarok that can be
used as a building material or replacement
aggregate. The Gasplasma process
destroys harmful gases leaving the high
quality syngas to be used to generate
clean, renewable, local energy.

The Gasplasma process is suited for
the Closing the Circle project, which will
see the Remo landfill site that has been in
use since the 1970s, returned to its original
state with green spaces to be enjoyed by
the community.

Mechel modernizes steel complex
Mechel OAO has launched a modern-

ized steelmaking complex at its Roman-
ian-based subsidiary Ductil Steel Otelu
Rosu.

Octavian Tunea, Gerhard Fuchs and
Igor Zyuzin pressed the launch button for
the reconstructed steelmaking complex,

which includes a new electric arc furnace
with the COSS system with capacity of
some 810,000 tons per year, an upgraded
continuous billets caster, and a modern
scrap metal preparation section.

Investment amounted to $48.7 million
dollars.
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Events Calendar
July 31st-August 3rd

Energy and Water 2011: Efficiency,

Generation, Management, and Climate

Impacts Conference and Exhibits. Hyatt

Regency McCormick Place, Chicago, Illinois.

703-684-2441 • www.wef.org

August 23rd-25th
WASTECON 2011. Gaylord Opryland,

Nashville, Tennessee.

240-494-2237 • www.wastecon.org

September 19th-21st
Arkansas Recycling Coalition Conference

& Expo. Best Western Inn of the Ozarks &

Convention Center. Eureka Springs, Arkansas.

866-290-1429 • www.recycleark.org

September 21st-23rd
16th International Congress for Battery

Recycling (ICBR 2011). Grand Hotel

Excelsior, Venice, Italy.

+41 62 785 10 00 • www.icm.ch

October 31st - November 3rd
Landfill Symposium and Fall Training

Center. Orlando, Florida. 

800-467-9262 • www.swana.org

BUSINESS BRIEFS

Atlas Copco welcomed its newest
drilling equipment distributor, James
River Equipment. The company, well-
known as a heavy equipment supplier,
will represent Atlas Copco in the Caroli-
nas for blasthole rigs, other surface
drilling rigs and equipment, and Secoroc
rock drilling tools. In North Carolina,
James River Equipment will also distrib-
ute Atlas Copco’s Dynapac compaction
and paving equipment.

James River Equipment, headquar-
tered in Ashland, Virginia, has 25 loca-
tions throughout North and South
Carolina and Virginia. The company sup-
plies and services the equipment needs of
the construction, forestry, paving, mining,
agricultural, and consumer and commer-
cial lawn care industries.

Atlas Copco adds James
River as distributor 

ArborGen announced that the com-
pany’s vice president of business and
product development, David Nothmann,
has been named by the United States
Secretary of Energy and the United
States Secretary of Agriculture to serve
on the Biomass Research and Develop-
ment Technical Advisory Committee.
Jointly administered by the Department
of Energy (DOE) and the Department of
Agriculture (USDA), the committee is
made up of 31 volunteers from leading
industry, academia, non-profit and local
government entities.

Nothmann’s appointment is until
November 30, 2013. As a member of the
committee, he will advise the biomass
research and development board, which
coordinates research and development
activities related to biofuels. The com-
mittee offers expertise on strategic plan-
ning and the technical aspects of the
Biomass Research and Development Ini-
tiative. The initiative is legislatively
directed to address feedstock develop-
ment; biofuels and bio-based products
development; and biofuels development
analysis. The committee’s work will aid
the DOE and USDA in building a sus-
tainable biomass energy industry.

Nothmann is responsible for all
aspects of ArborGen’s strategic business
planning and product development.  

Nothmann appointed
for biomass research 

Commercial Metals Company,
headquartered in Irving, Texas, has com-
pleted the acquisition of G.A.M. Steel
Pty. Ltd., a distributor and processor of
steel long products and plate based in
Melbourne, Australia. 

Commercial Metals
acquires G.A.M. Steel Pty. 

RockTenn announced changes to its
operational organization after the com-
pletion of its recent acquisition of Smur-
fit-Stone Container Corporation.

Mike Kiepura has been named pres-
ident, consumer packaging. Jim Porter
has been named president, corrugated
packaging and recycling. 

RockTenn makes
organization changes

NEW PRODUCT SHOWCASE

CASE EXPANDS COMPACT
EXCAVATOR LINE WITH CX55B

Case Construction
Equipment
621 State Street
Racine, WI 53402
866-542-2736
www.casece.com

BUNTING MAGNETICS RELEASES
NEW ECS

Bunting Magnetics Co. has designed and created a
new Eddy Current Separator (ECS). The ECS product
features an innovative rotor which maximizes gauss
intensity on the belt surface and provides superior
separation of nonferrous materials.

The Bunting ECS core is designed to provide a high
level of gauss intensity to enhance separation on a
wide range of nonferrous materials and part sizes. It is
protected with the tough urethane belt and a carbon
fiber epoxy shell. The ECS units do an excellent job of
throw and separation.

Bunting Magnetics Co.
500 South Spencer Road
Newton, Kansas 67114
316-284-2020
www.eddycurrentseparation.com

Case Construction Equipment introduces the
CX55B. The new compact excavator provides superior
lift capacity, digging force and operator comfort.

The CX55B’s 39.3 hp engine, operating weight of
12,295 lbs. and dig depth of 12’ 10” give the CX55B
enough size and power to tackle a variety of applica-
tions. The full-size cab is 10 percent larger and 7”
wider than other Case B Series compact excavator
cabs. 

The CX55B features a center-swing boom and min-
imum tail swing with less than 11.7” of the upper struc-
ture extending beyond the tracks.

AERODYNE DEBUTS THE VACU-
VALVE PLATYPUS TRICKLE VALVE

Aerodyne® introduces the Vacu-Valve® Platypus
Trickle Valve, one of the lowest-cost, lowest-mainte-
nance dust collector valves available. The Vacu-Valve
Platypus is a trickle valve that operates as a constant
discharge valve for dust collectors, hoppers, cyclones
and other equipment operating under negative pres-
sure. Its duck bill design allows it to dispense free-
flowing material continuously. This low-maintenance
trickle valve is self-actuating, does not require lubrica-
tion and has no controls or power requirements. This
unit is offered in carbon steel or stainless steel ver-
sions. 

Aerodyne
17387 Munn Road
Chagrin Falls, OH 44023
800-358-7546
www.dustcollectorhq.com

WASTE MANAGEMENT DEBUTS
SMARTENERGY COMPACTOR

Waste Management, Inc. (WM) introduced the new
SmartEnergySM compactor which could reduce elec-
tricity consumption by as much as 70 percent versus
traditional compactors.

Each SmartEnergy compactor comes equipped
with WM’s Compactor Monitoring Service. This service
removes the burden of monitoring compactors from
customers, allowing them to concentrate on running
their businesses.

The SmartEnergy compactor’s electronic controls
are powered with solar energy while the compactor
motor is traditionally powered.

Waste Management, Inc.
1001 Fannin
Houston, Texas 77002
713-512-6200
www.wm.com

ECO-CRUSHER INTRODUCES NEW
ROTARY BUCKET CRUSHER

Eco-Crusher® introduces the size-reducing CBE
line of rotary bucket crushers with fits for excavators
from 8-50 tons with output sizes from 1.25” to 5”. 

The largest – the CBE50 – has a 2.35 cubic-yard
hopper capacity with a width of 96”. It can produce
over 1,000 cubic yards per day of 3-inch product. It
can process reinforced concrete, asphalt, soft rock
and has no issues passing the normal range of build-
ing and construction debris, like roots, wood, stumps,
sand, dirt, glass, plastic and drywall.

Giberson Enterprises
5 Park Drive
Shamong, NJ 08088
609-268-3451
www.ecocrusher.com
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HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0737 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!

BUSINESS BRIEFS

Northshore Manufacturing, makers
of Builtrite™ branded material handlers,
announced the hiring of Brian Anders
as their South Central regional sales
manager.

Anders brings a wealth of industry
experience to this position, having
worked for two attachment manufacturers
and a major, heavy construction equip-
ment distributor in the Houston area.
Anders will be covering the States of
Texas, Oklahoma, Kansas, Arkansas,
Louisiana, New Mexico and Mississippi.
He will work out of his home office in the
Houston area. 

Northshore Manufacturing
adds sales manager 

The US Shredder and Castings
Group celebrated its five year anniver-
sary on June 1, 2011. The company
began its service to the scrap industry by
initially selling castings to automobile
shredders and within five months had
sold several complete shredder down-
stream systems. Now the company holds
a major market share in castings and
wear parts as well as new shredders and
nonferrous systems.

Coinciding with the anniversary, the
company has acquired a new shredder
assembly plant in conjunction with
Boltech of Youngstown, Ohio. The
160,000 square foot facility will allow
the company ample space to completely
assemble its line of shredders and rotors
before shipment to the customer.  The
new facility becomes US Shredder’s sec-
ond manufacturing facility. The com-
pany shares a 50,000 square foot
conveyor and structural plant with its
sister company, US Conveyor Technolo-
gies in Mackinaw, Illinois.

The two companies will host an open
house at the new facility in August.     

US Shredder celebrates
five year anniversary

Sims Recycling Solutions has added
Sean Magann as director, national sales
to its executive team. Magann’s primary
responsibilities will be to manage all
commercial activities related to Sims’
large national corporate accounts. 

Magann has 15 years of experience
in the electronics recycling industry. Most
recently Magann held the position as the
commercial director for Xstrata Recy-
cling with both management and board
level responsibilities.

Sims adds national sales
director to management

Lauren Berry has been appointed to
the position of service coordinator for
Atlas Copco CMT USA, LLC in Balti-
more, Maryland. 

Berry has held the position of service
administrator in the Tucson branch since
2007. She began her career in 2005 as an
aftermarket administrator at the Rocky
Mountain branch in Denver.

Berry joins Atlas Copco as
service coordinator

Ali Hayford, North Liberty, Iowa,
has been promoted to corporate sales
manager of City Carton Recycling. 

Matt Walz, North Liberty, Iowa, has
been hired as the company’s controller,
replacing Hayford.

Hayford is responsible for the lead-
ership and direction of all sales matters
impacting City Carton Recycling. Her
responsibilities include coordinating the
sales and customer service force; plan-
ning, developing, implementing and
managing all sales activities; developing
sales strategies and distribution chan-
nels; streamlining the sales process;
building and retaining a strong sales
team; and identifying and analyzing
potential market opportunities. Hayford
reports to City Carton Recycling presi-
dent and chief executive officer Andy
Ockenfels.

Walz’s responsibilities include
developing and maintaining the neces-
sary procedures for the financial control
of the Company and seeing that all nec-
essary accounting activities, including
reports, reconciliations and internal con-
trols, are maintained. Walz reports to
City Carton Recycling chief financial
officer Tom Rowland.

Hayford began her career with City
Carton Recycling in August 1998 as a
receptionist.  She was then promoted to
office manager, and continued through
the company ranks serving as assistant
controller, controller, and interim sales
manager.  

Walz, a certified public accountant,
previously worked for McGladrey &
Pullen, LLP, Iowa City, Iowa, as a senior
associate. 

Both Hayford’s and Walz’s offices
are located at City Carton Recycling’s
corporate offices.

Ali Hayford promoted at
City Carton Recycling

Advanced Disposal Services, Jack-
sonville, Florida, has refinanced its exist-
ing senior credit facilities with an
amended and expanded $435 million
credit line that adds $100 million in bor-
rowing capacity which the company said it
may use in pursuit of further acquisitions
or for day-to-day operations. The company
said the credit facility has been used to
retire borrowing under its existing $250
million revolving credit facility due Janu-
ary 2014 and a $150 million Term B loan
due January 15.

The credit facility – which was jointly
arranged by Bank of America Corp., Sun-
Trust Bank and Wells Fargo & Co. with
nine additional commercial banks –
matures April 2016 and allows the com-
pany an aggregate commitment to $500
million subject to certain conditions.

Advanced Disposal
refinances for acquisitions

The Sheriff pulled up next to a guy
unloading garbage out of his pick-up
truck into the ditch. The Sheriff asked,
“Don't you see that sign right over your
head?” “Yep,” the driver replied.
“That’s why I’m dumpin’ it here, cause it
says ‘Fine for dumping garbage’.”

WE ACCEPT CHECKS, MONEY ORDERS, MASTERCARD, VISA and DISCOVER. 

Classified
ADVERTISEMENTS

Rates

$60 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$65 per column inch depth,
2.5” width.

ALL CLASSIFIED ADVERTISEMENTS MUST BE PAID IN ADVANCE. 

Auto Recycling

GOT A SCRAP OR PARTS YARD? Got
tow trucks? We've got business for you!
Donate A Car 2 Charity is a nationwide car
donation program handling over 18,000
vehicles a year. Looking for competitive flat
rate bids for scrap and parts vehicles.
Please fax offers to 866-545-5823 or visit
www.donateacar2charity.com.

1993 E-Z A+ CAR CRUSHER. Very good
condition for the year. Full automation, air,
hydraulic landing gear. 9,100 hours. Ready
to work. Excellent tires. Pictures available
on request. This machine is located in
Idaho. Call Gary at 509-780-1662.

We buy

DIRTY MOTOR BLOCKS!
Paying TOP $ for all ferrous & NF grades.

METALICO ANNACO, INC.

800-394-1300

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

Balers

HORIZONTAL BALER, LOGEMANN
MODEL 245B-AT. Bale 40” x 30” x 56”.
Bale weight 1,150 to 1,500 lbs. Compres-
sion 12” cylinder, 3,000 psi, 9” ejector
cylinder. 100 hp motor, automatic tie. 100
hours since overhaul. Bob Hall 405-236-
4255.

216-398-8800 
 

Your Source for  all  Recycling Equipment Needs 
OHIO BALER COMPANY, INC. 

EXCLUSIVE HARRIS DEALER FOR  
OHIO, WESTERN PA. & WESTERN NY. 

NEW, USED & RECONDITIONED 
ALWAYS BUYING AND SELLING 

EQUIPMENT 
• 2 RAM BALERS  •LOGGER BALERS  

• METAL BALERS & SHEARS 
• ALLIGATOR SHEARS • WIRE STRIPPERS 

• SCRAP PROCESSING EQUIPMENT 
• RELINE SERVICES 

www.OhioBaler.com 

MOSLEY AUTO METALS PRESS with
conveyor system with auto wire tier. Origi-
nal owner. Used for nonferrous metals
only. We have replaced this with a new
similar press at another location. Asking
$100,000. New replacement costs are
$500,000. Call Svinga Bros. Corp., Miami,
Florida, 305-635-4455. 

Balers

C&D INTERNAL RAIL TRANSFER STA-
TION: 4.2 acres located in Westchester
County, NY. Approved special use permit
for 54,000 sq. ft. building. 1,500 tons per
day C&D transfer. Two 2,000’ spurs of rail
with one inside building. D.E.C. application
pending. Approved rail design with Metro
North. Call 914-906-7161.

PENNSYLVANIA AUTO SALVAGE YARD
on 13.1 acres with a 2,400 sq. ft. 3-bay
garage with lift and 400 sq. ft. storage
building; in eastern PA, 1.5 hours from
NYC and 1.5 hours north of Philadelphia.
Asking $540,000. Contact Lindsay Kutz
(484-241-6783) or Louise Sylvester (610-
217-9379). Office (610-250-8880), Cold-
well Banker Heritage, Bethlehem PA
18020

Crystal Auto Parts: family-owned
business, located in Dearborn, Michigan
since 1956; holds only recycling license
in city, facility on approximately 5.5 acres;
well-established wholesale/retail truck
parts business and scrap processing
operation. Easy access to I-75 and I-94.
Owner can remain on staff to assist with
transition, $750,000. Call 800-336-3348. 

We are still buying
all types of trucks &

components, any condition!

Businesses
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NEW BELT OR DIESEL-DRIVEN
GEN-SETS COMPLETE

(3) USED ROTATING GRAPPLES
USED 67” & 58” OHIO MAGNETS

NEW 4-TINE ROTATING        
SCRAP GRAPPLES

Mobile Shears & Grapples
Hydraulic Material Handlers

Magnets & Gen-sets

Call Ivan Jacobs today at
800-472-0453

CATERPILLAR
2005 M322 REBUILT (rubber) with 42' reach, 
hydraulic cab, gen-set and grapple.
2003 M320 REBUILT (rubber), 39' reach, A/C 
hydraulic cab, gen-set and grapple.
2002 M318 (rubber), 36' reach, A/C, hydraulic 
cab, gen-set and grapple.

FUCHS
2008 MHL 360 (rubber), 59’ reach, hydraulic cab, 
gen-set and grapple.
2006 & 2007 MHL350D (rubber), 52' reach, A/C 
hydraulic cab, gen-set and grapple.
2005 MHL 350 (rubber), 50' reach, hydraulic cab, 
gen-set and grapple.
2003 & 2006 MHL331 (rubber), 34' reach, 
hydraulic cab, gen-set and grapple.
2001 MHL360 REBUILT (rubber), 59' reach, 
hydraulic cab, gen-set and grapple.
2001 MHL320 (rubber), 31' reach, hydraulic cab, 
gen-set, new 36" magnet and grapple.
1995 MHL 350 REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

LIEBHERR
2005 A934C-HD (rubber) 52’ reach, hydraulic cab, 
gen-set and grapple.
2004 R954EW (crawler), 59' reach, hydraulic cab, 
gen-set and grapple.
1999 R934EW REBUILT (crawler), 50' reach,         
4' cab riser, gen-set and grapple.
1999 A924 (rubber), 41’ reach, hydraulic cab, 
gen-set and grapple.
1994 A932 REBUILT (rubber), hydraulic cab, 
gen-set and grapple.

SENNEBOGEN
2009 830M (rubber), 50’ reach, hydraulic cab, 
gen-set and grapple.
2007 825D (rubber), 43’ reach, hydraulic cab, 
gen-set and grapple.
2005 835R (crawler) 52’ reach, hydraulic cab, 
gen-set and grapple.
2006 821M (rubber), 36' reach, hydraulic cab, 
gen-set and grapple.
2005 835M REBUILT (rubber), 55' reach, 
hydraulic cab, gen-set and grapple.
2004 825M REBUILT (rubber), 43' reach, 
hydraulic cab, gen-set and grapple.
2000 830M REBUILT (rubber), 50' reach, 
hydraulic cab, gen-set and grapple.

OTHERS
2006 Komatsu PW220 (RUBBER), 41' reach, 
hydraulic cab, rotating shear and gen-set.
1999 Komatsu PW130 (rubber), 27’ reach, 3’ cab 
riser, gen-set, solid tires and grapple.
1996 KOMATSU PC240 REBUILT  (crawler), 38' 
reach, 3' cab riser, gen-set and grapple.
2003 NEW HOLLAND MH (rubber), 40' reach, 
cab riser, gen-set and grapple.
1995 NORTHSHORE 2100 SE REBUILT 
(stationary electric -75HP) MH, 27' reach, cab,  
A/C and grapple.

EQUIPMENT
INTERNATIONAL

800-472-0453      Ivan
    Jacobs

GEN-SETS &
MAGNETS

NEW American-Built 

Material HandlersMaterial Handlers

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

HHEAVY EQUIPMENT 
SERVICES CO

CATERPILLAR
2007 M318D MH (Rubber) 39' Reach, 
Hyd Cab, Gen, Grapple $229,000  
2005 M318C MH (Rubber) 39' Reach, 
Hyd Cab, Gen, Grapple $199,000
2008 M322D MH (Rubber) 41' Reach, 
Hyd Cab, Gen, Grapple $249,000
2005 M322C MH (Rubber) 41' Reach, 
Hyd Cab, Gen, Grapple $229,000
2005 M322C MH (Rubber) 41' Reach, 
Hyd Cab, Gen, Grapple $179,000
2008 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple $325,000
2008 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple $315,000
2007 M325D LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple $299,000
2006 M325C LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple $279,000 
2005 M325C LMH (Rubber) 51' Reach, 
Hyd Cab, 20KW Gen, Grapple $229,000 
2006 M325D MH (Rubber) 47' Reach, 
Hyd Cab, 20KW Gen, Grapple $274,000 
2005 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple $239,000 
2005 M325C MH (Rubber) 47' Reach, 
Hyd Cab, 15KW Gen, Grapple $229,000 

LIEBHERR
1997 A902 (Rubber) 38' Reach, 4' Elev 
Cab, 9.5KW Gen, Grapple $119,000
2005 A904C HD (Rubber) 38' Reach, 
Hyd Cab, 10KW Gen, Grapple $179,000
1999 A924 (Rubber) 42' Reach, Hyd 
Cab, 13KW Gen, Grapple $139,000
2002 A924B (Rubber) 42' Reach, Hyd 
Cab, 15KW Gen, Grapple $159,000
2005 A934B (Rubber) 48' Reach, Hyd 
Cab, 20KW Gen, Grapple $209,000
2005 R934B EW (Crawler) 48' Reach 4' 
Elev Cab,  Gen, Grapple $179,000
2003 R934B HDSL (Crawler) 45' Reach 
Hyd Cab, 20KW Gen, Grapple $159,000
2000 R934 EW (Crawler) 45' Reach 48" 
Elev Cab, Gen, Grapple $89,000

SENNEBOGEN
2002 835R (Crawler) Hyd Cab, 20KW 
Gen, No Grapple $199,000
2006 850R (Crawler) Hyd Cab, 20KW 
Gen, No Grapple $299,000

FUCHS
2006 MHL320 (Rubber) 38' Reach Hyd 
Cab, Gen Set & Grapple $199,000
2005 MHL350 (Rubber) 49' Reach Hyd 
Cab, New 17 KW Gen Set, Grapple 
$215,000
2007 MHL360D (Rubber) 54' Reach Hyd 
Cab, Gen Set & Grapple $360,000

KOMATSU
2008 PC200LC-8 MH (Crawler) 35' 
Reach 42" Elev Cab, Gen, Grapple 
$179,000

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2005 Komatsu PC300LC-7 - 5,100 hours, cab guard, 
heat & A/C, 2007 Genesis GXP6600R MAXX mobile shear
w/360 rotation.  Low hours on shear.  $279,000  FOB CA

1996 Cat 330BL - Heat & A/C, Cab Guard, equipped with
Allied-Gator Straight Mobile Shear.  $79,500

2005/2006 Cat M322C MHs, 3 available, 4500/
5900/9300 hrs, Hydraulic Cabs, A/C, outriggers, solid tires.  
Through shop & work ready.  Call For Specs & Pricing!

2001 Liebherr A924 MH - Gen Set, grapple, solid tires, &
outriggers x4. Clean machine.  $119,500

2006 Cat M318C MH - 4000 hrs, Hydraulic, Cab, A/C, 
NEW 12 kw Gen Set, 39 ft MH boom & stick, Outriggers,
Solid Tires.  Like New!!!  $199,500

1999 Cat M320 MH - Hydraulic Cab, Gen Set, Outriggers, 
and Solid Tires.  Nice unit!!  $119,500

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

Hydraulic Cab
20 KW Generator

51' 4 Reach, Grapple
82,000 lbs

Operating Weight

Material Handler
M325DL MHMM3252 DL MH

2008 CATERPILLAR

ELECTRIC PEDESTAL MOUNT equilib-
rium crane, 1997 Harris model #H6520P,
65 ft. reach, 100 hp. 419-786-9243 

Material Handlers Material Handlers

Miscellaneous

74 x 104 AUTO SHREDDER, 3,800 hp
diesel drive, feed shute and compression
feeder, 419-786-9243. 

800-757-1064
www.NISProducts.com

Increase productivity with our
rugged self dumping hoppers!
We have a wide
range of sizes 
and capabilities 
to meet your 
specific needs. 
    Call us today!

DUMP HOPPERS

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

NEXT DEADLINE:
July 18

800-549-0490
All 50 plus Canada!Hamburg, NY

New Low Price
for Lower-pressure ALLIGATOR

SHEARS – Ideal for radiator cleaning, etc.
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MiscellaneousMiscellaneous

60" vertical balers, $4,500 each
REM can flattener and blower, w/conv, $6,900
CD 3000 can densifier w/conv, $19,500
Koehring excavator w/magnet, $39,000
EZ Crusher, model B, portable, $45,000
Mosley TC 60 ferrous baler, stationary, 
gas engine, $19,000
Can Pak CD 2000 can densifier with
conveyor, $14,500
Graves car crusher, gas engine, $5,900
Aljon 400 logger/baler, $95,000

More equipment available at:
www.scrapyardequip.com

701-837-5654 or josh@scrapyardequip.com
We are looking for equipment to buy--call today!

USED

EQUIPMENT FOR SALE
Alligator shears, sizes from 7" to 26"
9kw genset w/gas engine, all controls, $10,800
4 head wire stripper, cuts 4 sides, up to 2 1/4" wire, $6,000
7" hydraulic shear, foot pedal, $4,800
Stationary can densifier, manual controls, 
portable units available, $9,500
Wire chopping system, 200 lbs. /hr., larger
units available, $35,000

NEW

26"
Matech

hydraulic
aligator

shear,
120 ton
$12,800

COMPACT
GENIUS GENSET

FULL DETAILS ON WEBSITE

INSTALL DIMENSIONS:
L34” X W30” X H34” 

• 13kW 57 AMP GENERATOR
• KUBOTA DIESEL ENGINE
• REMOTE CONTROLS IN CAB
• VIBRATION ISOLATED
• SHORT-CIRCUIT PROOF
• SAFETY SHIELD “CAPSULE”
• NO WEARING PARTS
• POWERS TO 58” MAGNET
• ALSO: 10kW / 20kW MODELS

MADE IN AMERICA BY
JOB MACHINERY, INC.

CALL 612-961-8893

www.jobmachineryinc.com

A Midwest HARRIS Dealer
Dedicated to Serving the 
SCRAP Industry!

TO SEE OUR INVENTORY PLEASE VISIT
www.sargentsequipment.com
OR CALL US AT 708-758-2062

We Service what we Sell!

Material handlers in stock:
Liebherr A924, A934, A944

Cat-M320, M325C, 330C
Shears in stock:

PC 200/300R Genesis
Kobelko 350/660R Genesis

Cat 345/1000R Genesis
Genesis 500R/990R

EQUIPMENT FOR SALE: Two Gruendler
5060 Vertical Hammer mill 500 hp electric
motors with T conveyor and starter control
panel. They are 2001 but put in service in
2003; Electric CBI Magnum grinder; 1998
Gruendler 5060DH portable grinder CAT
engine, 1994 Vermeer TG400 tub grinder
call 914-906-7161. 

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

SHREDDERS
EQUIPMENT FOR SALE

Reitz PB24 Prebreaker 22"x33" 
SSI 450HP Diesel 42"x66" Shredder 
Retech 2007 RG32/20 shredder 25HP 
 

For a
VALUATION
of your business for

funding, sale or succession, 
CALL US.

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We’ll provide documentation best
suited for the presentation of your
business, according to your needs!

Miscellaneous

MOBILE
SHEARS

  
LIEBHERR 

R952HDX with 
Vibra-Ram shear.

2006 CASE CX330 and (4,409 hours) with  
2008 Genesis 660R rotating shear.
2003 CASE CX330 and (6,310 hours) with 
LaBounty 2500R rotating shear.
2004 KOMATSU PC600 LC-7 with 
Genesis 1000R rotating shear.

800-472-0453      Ivan
    Jacobs

with 

Cab Guards

LIEBHERR
R952HDX with ww
Vibra-Ram shear.

Guards

MOBILEMOBILE
SHEARSSHEARS

Shears

Scales

www.hescomachinery.com
CALL JOHN DAVIS 952-944-3611

2006 Kobelco SK330LC 
with New LaBounty 
MSD 2500 R Shear

2006 K b l SK330LC
MOBILE SHEARSMOBILE SHEARS

NTEP APPROVED, LEGAL FOR TRADE
FLOOR SCALES: 4' x 4' 5,000 lbs. $795,
5' x 5' 5,000 lbs. $1,100. Scales come fac-
tory calibrated with digital readout. Free
shipping, other sizes and capacities avail-
able. Industrial Commercial Scales, LLC,
843-278-0342, sales@icscale.com.

UPGRADE YOUR SCALE with Mettler
Toledo Truck scales offering the industry’s
highest accuracy and reliability with POW-
ERCELL® PDX® load cells. Increase pro-
ductivity with unattended terminals,
custom software, full lightning protection,
retrofits, and upgrade kits to make your old
scale perform like new. Mettler-Toledo, Inc.
800-786-0038 mt.com/vehicle

Shears

Tire Recycling

Software

NEEDED: INDIVIDUALS INTERESTED in
a 21st century, environmentally-sound,
revenue-generating, proprietary crumb
rubber and refractoring system. Tires
turned quickly, leaving nothing behind to
waste. All components, (fiber, wire mesh,
and rubber) are separated and generate
revenue streams that will amaze the tire
recycler. Write us at firesafe@comcast.net.

SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

Wanted

NEXT DEADLINE July 18
CALL TODAY   877-777-0737

AL-JON 400 METAL BALER
Great condition, runs well.

$95,000 • 800-823-9688

HAVE USED EQUIPMENT TO SELL?
Consider placing it in American Recycler -
for only $60!  Call 877-777-0737 or visit
AmericanRecycler.com for 24/7 service. 



IRON PACK BALERIRON PACK BALER Remote Control • Automatic CycleRemote Control • Automatic Cycle

All it takes is
ONE minute 

to bale a car!

 

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

DOOSAN MATERIAL HANDLERS

EQUIPMENT FROM IRON AXEQUIPMENT FROM IRON AX
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ASK ABOUT OURASK ABOUT OUR
GRAPPLE SELECTIONGRAPPLE SELECTION

AN ENTIRE LINE OF QUALITY AND POWERAN ENTIRE LINE OF QUALITY AND POWER

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Recycling Equipment Sales, Inc.
Website: www.ironax.com
E-mail: ironax@ironax.com

RECYCLINGRECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.

Complete fluid removal in less than 5 minutes!Complete fluid removal in less than 5 minutes!

DOOSAN EXCAVATOR | IRON AX SHEAR PACKAGESDOOSAN EXCAVATOR | IRON AX SHEAR PACKAGES

All shears feature
360° continuous rotation.

For quick, constant, and consistent scrap-handling For quick, constant, and consistent scrap-handling 
applications that require extensive reach, maximum applications that require extensive reach, maximum 

visibility and stability, nothing can compare to a visibility and stability, nothing can compare to a 
material handler that we design and produce. material handler that we design and produce. 



NEW and USED Equipment

10 Foot Opening 
Advanced Oil Recovery System
State-of-the-Art Automation System
400-gallon Fuel Tank and Optional 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
Economical 4-cylinder and Electrical 
Models

Larger Charge Box
Variable Bale Size
Increased Compression Force
Extended Fuel Capacity
Heavy-duty Knuckle Boom
Superior Reach
Superior Lifting Capacity

10 ft.

Models

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

MAXIMIZE YOUR CRUSHING EFFICIENCY

HIGH-SPEED
BALER/LOGGER

ORDER TODAY &
TAKE DELIVERY 
AT YOUR YARD!

Used Equipment For Sale
1995 E-Z Log Baler

$85,000

110 hp John Deere diesel engine 
with 4,550 hours.

2008 S5250 ORCA Baler

$200,000

Able to crush up to 30 cars per hour.
1990s Big MAC Portable Crusher

$69,000

Air compressor, new automation, pump, 
repacked cylinder.



The sudden rise in the cost of gaso-
line and diesel fuel has sent shock-
waves throughout the American econo-
my. Higher fuel costs seep into every
aspect of doing business and result in
across-the-board price increases for
consumer, commercial and industrial
goods and services. It has also acutely
impacted waste haulers, since capital
equipment (primarily trucks) and fuel
expenses represent the largest expense
categories, excepting labor costs.

Waste handlers do have a basic,
significant advantage over long-haul
truckers, however. Since most collec-
tion routes are local, waste haulers with
larger fleets have the option of daily
fueling natural gas vehicles (NGV)
with either compressed natural gas
(CNG) or liquefied natural gas (LNG).
While the up-front costs of buying new
trucks or converting old ones to run on
natural gas are much higher than diesel,
and the investment to build a filling sta-
tion is substantial, the long-term sav-
ings are driving waste haulers to natural
gas, not just for fuel savings, but to
comply with bid mandates. As the trend
towards NGVs for trash collection con-
tinues, prices for vehicles and stations
are expected to continue to decline as
they have dramatically over the past
few years. 

Once a company amortizes the
costs of capital equipment necessary to
get started, the fuel savings can be as
much as 50 to 70 percent below the cost

of diesel, according to Scott Edelbach,
general manager of Vocational Energy.
Edelbach’s company builds compressed
natural gas (CNG) filling stations. He
outlined how the savings are achieved
once a fleet has its own filling station:
“A diesel gallon equivalent (DGE) is
139 cubic feet of natural gas. You have
to pay the gas utility to deliver the gas
and, on average, that cost across the
country is typically 15 to 20 cents per
DGE. The cost for the electric to oper-
ate compressors runs about 15 cents per
DGE. Maintenance cost on the com-
pressing equipment run roughly 15
cents per gallon. Then you have to add
road taxes, which vary depending on
the state. In states like Florida, Col-
orado and Louisiana there is no charge
for the state road tax and in many other
states the CNG is taxed at a reduced
level from diesel fuel road taxes. And,
of course, add federal excise tax which
is 21 cents per DGE.

“Adding it all together, CNG
roughly equals $1.35 to $1.60 per
diesel gallon equivalent, depending on
where you are in the country. If you
own your own station you can get a
producer credit from the federal gov-
ernment of $0.50 per gallon. Subtract
that and you are generally in the $0.85
to $1.10 range.

Vocational Energy, a relatively new
company in business for a little over
two years, is focused on the growing
demand for CNG – particularly among
waste management customers. It built 4
filling stations last year and expects to

complete 15 more by the end of this
year – 9 of them in the waste industry
for customers such as Veolia Environ-
mental Services, Casella Waste Sys-
tems, J&J Disposal Service, Randy’s
Environmental Services, CR&R Waste
and Heil Environmental. For Rumpke
Consolidated Companies, Vocational is
building a station that uses processed
landfill gas and fills the trucks with
compressed methane.

“We help the customer understand
the benefits and economics of CNG,
build the station to match the fuel
needs and provide ongoing support
and maintenance,” said Edelbach. “If
you are using more than 200 or 300
gallons per day, it’s a nice starting
point to build a station.” According to
Edelbach, ballpark costs to build a
CNG station can run from $500,000 to
service a 15 truck fleet up to $1.5 mil-
lion for a fleet of 100. “One of the
challenges right now is that conver-
sion costs for vehicles are quite high.
You are looking at a $10-15,000 pre-
mium to convert a light vehicle and
$30-50,000 for a bus or garbage truck.
Typically, a new CNG powered
garbage truck will cost $30-35,000
more than a new diesel truck.”

Energy Vision is a New York-
based, national non-profit organization
that analyzes and promotes ways to
make a swift transition to the clean,

petroleum-free transportation fuels of
the future. Joanna Underwood, presi-
dent of Energy Vision, was asked about
the growth and benefits of using natural
gas for waste hauling. She said, “Man-
dates have driven much of the progress,
either the South Coast Air Quality
Management District (SCAQMD) rules
in southern California, or other commu-
nity mandates, which are expressed
through requirements on which waste
haulers and recyclers bid for jobs.

“SCAQMD mandated that if you
had a heavy-duty fleet of more than 15
vehicles you could not burn petroleum,
you had to burn natural gas. That
enabled manufacturers of natural gas
engines to find it worthwhile to refine
engines. Now the engines are excellent
performers. The major engine was
developed by Westport Innovations.
Today, about 90 percent of southern
California garbage trucks run on natu-
ral gas.” 

Underwood continued, “When you
are dealing with an intrinsically dirtier
fuel like diesel, over time the pollution
control equipment needed to keep that
truck in good running order deterio-
rates. Once that diesel truck is put on
the road using an approved engine, it
does not ever get tested again. So the
question is how clean is it years later?
There is also the question of the com-
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Demand grows for natural gas waste hauling
by MIKE BRESLIN
mbreslin@americanrecycler.com

See GAS HAULING, Page 7

Fifty trucks at a time can be filled at Veolia’s Fort Myers Beach, Florida CNG charging station built by
Vocational Energy.

Prices for natural gas powered vehicles have come down dramatically over the past few years. Quieter
and cleaner operation are selling points.



Miami-Dade residents looking
for a safe way to dispose of house-
hold chemicals have made good use
of the two home chemical collection
centers operated by the Miami-Dade
County Department of Solid Waste
Management (DSWM). Residents
looking to reuse household chemical
products – and save some money in
the process – have taken advantage of
the DSWM’s “Chem-Again”
program.

“For the most recent fiscal year, we
had 4,175 patrons use our two home
chemical collection centers,” said
DSWM director Kathleen Woods-
Richardson.

Patrons dropped off 509,301
pounds of household chemicals, 1,155
units of compact fluorescent bulbs
and 7,452 lineal feet of fluorescent

tubes at the DSWM’s two home
chemical collection centers during fis-
cal year 2010. When it comes to used
electronics, 829 home chemical col-
lection center patrons disposed of
4,430 pieces of electronics at the
centers.

“Some of the items we collect at
our Home Chemical Collection Centers
can be reused – that’s where our Chem-
Again program comes in,” said Woods-
Richardson.

Chem-Again is a DSWM program
that offers Miami-Dade County resi-
dents, free of charge, new or almost
new home chemical products collected
at the Home Chemical Collection Cen-
ters. In fiscal year 2010, Miami-Dade
residents saved an estimated $19,065
through the Chem-Again program,
based on the estimated retail cost of
items residents received through the
program.

“Thanks to Chem-Again, we help
save the environment, we save on dispos-
al costs, and our residents save money
too,” said Woods-Richardson.

Products offered under the Chem-
Again program are subject to avail-
ability, and can be obtained only by
Miami-Dade residents on a first-
come, first-served basis. Household
chemical products often available
include items such as good quality
latex paints, spray paints, sealers,
motor oil and pesticides. A list of
items available is posted weekly at
www.miamidade.gov/dswm, on the
Chem-Again Program page.

The home chemical collection
centers are available for non-commer-
cial Miami-Dade residents. The cen-
ters accept a wide variety of materi-
als, including automobile batteries,
used electronics, used motor oil, old
paint, fluorescent light bulbs (includ-
ing CFLs), pool chemicals, tar and
more.

A brochure of the DSWM’s Home
Chemical Collection program is avail-
able at DSWM facilities in print form
or online by clicking on the publica-
tions tab at www.miamidade.gov/dswm.

A Letter from
the Editor

www.AmericanRecycler.comPage B2, July 2011

Dave Fournier
Focus Section Editor
david@americanrecycler.com

Readers,
When I started driving, gas cost

roughly $1.20 per gallon. I’ll let you
all guess how old that makes me
now, but the point is that the cost of
filling up at the pump has increased
substantially from a few years ago.
With prices having recently
approached $4.50 per gallon, the
cost of transportation, both personal
and commercial, is higher than ever
for those still running gasoline or
diesel.

Though prices have backed off
of those record highs, the fact
remains that we’re still exceedingly
dependent on traditional fuels. High
fuel costs coupled with a slow econ-
omy have put many companies,
municipalities and families in a
tight spot. 

The good news is that hardship
fosters innovation, and the current
climate is no exception. This month
author Mike Breslin highlights
some of the ways that municipali-
ties are trying to save money –
including privatizing their waste
collection and investing in trucks
that use alternative fuels like natural
gas. 

As a transportation fuel, com-
pressed natural gas makes sense. On
average, it is roughly 30 percent less
expensive than traditional fuels, it is
more readily found domestically
and it is considered safer than gaso-
line or diesel. It has numerous envi-
ronmental benefits as well, includ-
ing fewer harmful emissions and the
unique ability to dissipate into the
air instead of pooling on the ground
in the event of a crash. 

While compressed natural gas
isn’t the ultimate in clean energy, it
is an important step towards emis-
sion-free, domestically sustainable
power.

Municipalities are innovating in
other ways as well. The integration
of radio frequency identification
chips into waste receptacles is
becoming more popular as a way to
track how much waste individual
households produce, and to keep
track of how much they recycle as
well. This allows municipalities to
implement individual billing plans,
as well as rewards programs to
encourage recycling. For more
about this trend, check out the
Equipment Spotlight. 

I hope everyone has a great
month. I’ll see you back here in
August, but until then, feel free to
write.

Ad space is limited, 
so don’t wait...
877-777-0737
www.AmericanRecycler.com
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Today is the BEST timeToday is the BEST time
to promote your company.to promote your company.
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Municipal Programs
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SPOTLIGHT
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R
To be included in the spotlight,

you must manufacture the equip-
ment featured. We require a compa-
ny name, contact person, telephone
number and, if applicable, a website
address.

To be listed in the appropriate
spotlight, please call 877-777-0737.

UPCOMING TOPICS

8/11 Waste Receptacles

9/11 Rollbacks

10/11 Electronics Conveyors

11/11 Vertical Balers

12/11 Magnets

American Recycler is not responsible for
non-inclusion of manufacturers and their
equipment. Manufacturers are to contact
American Recycler to ensure their com-
pany is listed in the Equipment Spotlight.

Miami-Dade county offers
chemical drop-off/reuse

Patrons dropped off 509,301 pounds of household chemicals at the DSWM’s two home chemical collection
centers during fiscal year 2010.

Recyclebank®, a company that incen-
tivizes recycling, has expanded its partner-
ship with Republic Services to bring Recy-
clebank’s rewards-for-recycling program to
the city of East Point, Georgia. The city
joins Atlanta, Alpharetta, McDonough and
Peachtree City already rewarding residents
for recycling.

Republic Services expects approxi-
mately 9,000 additional single-family
households in Georgia to have access to
new 65-gallon recycling carts and incen-
tives from Recyclebank. With Recycle-
bank, participating residents earn points
each time they recycle – similar to a fre-
quent flyer program, only residents earn
points for being green instead. They can
use those points to “shop” at Recycle-
bank.com for rewards like discounts and
deals from local and national businesses.

The East Point program marks the
fifth city in the Atlanta metropolitan area
to offer rewards for recycling since the
successful launch of its pilot program in
Atlanta proper in November 2009 and the
subsequent expansion to Alpharetta,
McDonough and Peachtree City.

The new East Point program aims to
mirror the successes of neighboring com-
munities such as McDonough, and brings
with it biweekly collection and the switch
to single-stream recycling, in which all
recyclables go into one cart – no more
sorting. Republic Services accepts plastics
#1-7, glass bottles and jars, steel and alu-
minum cans, newspaper, cardboard boxes
and other paper products. To earn rewards
for recycling, residents must register for a
free account with Recyclebank and verify
their home address.

Recyclebank
expands in GA
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The Environmental Protection
Agency (EPA) is providing $1.9 million in
Brownfields grants that will help Con-
necticut communities to assess, clean up
and redevelop abandoned or contaminated
properties. The funding is part of more
than $76 million in EPA brownfields
investments across the country announced
by EPA administrator Lisa Jackson to pro-
tect health and the environment, create
jobs and promote economic redevelop-
ment in American communities.

The grant money will assist work to
reclaim sites including old textile mills,
sites containing hazardous substances
and petroleum products and other aban-
doned industrial and commercial proper-
ties. EPA’s Brownfields program encour-
ages redevelopment of America’s esti-
mated 450,000 abandoned and contami-
nated waste sites. 

In Connecticut, EPA is providing
Brownfields grants to the following
municipalities and groups: 

•New Opportunities Economic
Development Corp., Waterbury,
$600,000;

•Police Activity League of Water-
bury, Inc., Waterbury, $400,000;

•City of Stratford, $400,000; and,
•Valley Council of Governments,

$500,000.
The $12.55 million in grant and

Revolving Loan Fund money awarded
by EPA to a variety of New England
communities and organization will pro-
vide substantial help around the region.
The EPA funding leverages over $46
million of other money to pursue brown-
fields clean up and revitalization work.
In New England, these projects have
created 98 clean up jobs this year as well
as 135 redevelopment jobs. 

As of June 2011, EPA’s brownfields
assistance has leveraged more than $16.3
billion in clean up and redevelopment
funding, and helped create more than
70,000 jobs in clean up, construction and
redevelopment. These investments and
jobs target local, under-served and eco-
nomically disadvantaged neighborhoods –
places where environmental clean ups and
new jobs are most needed. 

Since the beginning of the Brown-
fields Program, in New England alone
EPA has awarded 268 assessment grants
totaling $67.1 million, 61 revolving loan
fund grants and supplemental funding
totaling $65 million and 174 clean up
grants totaling $39.3 million. These grant
funds have paved the way for more than
$1.3 billion in public and private clean up
and redevelopment investment and for
8815 jobs in assessment, clean up, con-
struction and redevelopment.

Some of the money falls under EPA’s
brownfields revolving loan funding (RLF).
Since 1995, EPA RLF recipients have pro-
vided 53 loans and 63 grants in New Eng-

land totaling more than $29 million for
brownfields clean up. The loan funds have
paved the way for more than $189 million
in public and private clean up and redevel-
opment investment and for 1034 jobs in
clean up, construction and redevelopment. 

In 2002, the Small Business Liabili-
ty Relief and Brownfields Revitalization
Act was passed. The brownfields law
expanded the definition of what is con-
sidered a brownfield, so communities
may now focus on mine-scarred lands,
sites contaminated by petroleum, or sites
contaminated as a result of manufactur-
ing and distribution of illegal drugs (e.g.,
meth labs).

EPA funds cleanup and revitalization
efforts in Connecticut communities

A study by Moore Recycling Asso-
ciates Inc. found that a much larger por-
tion of the United States population has
ready access to recycle commonly used
plastics than previously believed.
Specifically the study, “Plastics Recy-
cling Collection: National Reach
Study,” found that 94 percent of Ameri-
cans have access to recycle plastic bot-
tles and 40 percent of the population
also can recycle other types of plastic
containers, such as yogurt cups, dairy
tubs and lids.

Although the study surveyed nearly
2,500 communities across the United
States, it found that within the 100
largest cities, the percentage of the pop-
ulation with access to recycle plastic
containers in addition to bottles has
nearly doubled since 2008. 

The study did not look at recycling
film plastics – a category that includes
plastic bags and many product wraps –
but it is well documented that these
materials are collected separately at
more than 12,000 locations across the
country. 

Recyclers, typically small commu-
nity-based businesses, rely on con-
sumers to recover a steady supply of
used plastics, such as assorted bottles,
containers, bags and wraps. Recycled
plastics can be made into a variety of
innovative products, including soft t-
shirts, durable backyard decks, storage
containers, car parts, decorative mold-
ings and other home building products,
cutting boards and even fashionable
hand bags.

The study also noted that it is more
effective to communicate which plas-
tics are recycled in various communi-
ties by listing shapes (e.g., bottles, tubs,
trays, lids, etc.) than by listing resin
codes (numbers 1-7), which can be con-
fusing.

ACC sponsored this study as part
of a cooperative effort with the Sustain-
able Packaging Coalition, a project of
the nonprofit GreenBlue, which is
working to launch a new voluntary
labeling system for the recycling of
packaging. This initiative is designed to
help consumers better understand how
to recycle various packaging compo-
nents and to provide a harmonized
approach to consumer communication
on recycling. 

Americans able
to recycle most
types of plastic

• All Electric
   (No Hydraulics)
• 56,050 lbs. 
   Compaction Force
• Quick Disconnect Plug
• Sealed Processing
   Chamber
• Liquid Direct Flow
   to Container
• Accepts Standard Pallets
• 50% Less Energy
   Consumption than
   Ram Compactors

CLEAN & GREEN!
The Auger Pak Self-Contained Compactor

Eliminates:
• Hydraulics
• Oily Messes
• Leaky Hose Connections
• Heath Department Violations
• Smelly Unsanitary Ram
   Compartment Build Up

EPA’s brownfields assistance has leveraged more than $16.3 billion in clean up and redevelopment funding,
and helped create more than 70,000 jobs.

MAIGI | DREAMSTIME

The study noted that it is
more effective to communicate
which plastics are recycled by
listing shapes rather than by

listing resin codes.

A farmer was milking his cow. He was
just starting to get a good rhythm going
when a bug flew into the barn and start-
ed circling his head. Suddenly, the bug
flew into the cow’s ear. The farmer did-
n’t think much about it, until the bug
squirted out into his bucket. It had gone
in one ear and out the udder.



RFID Collection
Technology

System integrators, waste manage-
ment solution providers and municipali-
ties alike use contactless technology to
optimize the efficiency, economy and
traceability of waste collection, disposal
and recycling. A radio frequency identifi-
cation (RFID) solution provides the
opportunity to reduce costs and increase
service through data collection, resulting
in route optimization and increased
billing accuracy. When RFID tags are
attached to waste containers, it is possible
for operators to monitor sorting quality,
track the number of times a container is
set out for collection and track the weight
of its contents.

“Not only is the business of waste
management improving because of RFID,
the technology is serving as a catalyst to
change the way customers are billed for
waste services. New billing models are
emerging and gaining momentum inside
of city governments and municipalities as
they learn of the multilayered benefits
offered through new waste management
models,” Jack Falkner, president and
CEO of Falken Secure Networks, stated.

As waste collection and disposal
trucks automatically record the exact time
and place each waste bin is emptied, it
allows for a new degree of monitoring
and control in the waste disposal process
and verification of service delivery for
accurate billing and billing alternatives.

“The technology can also help munic-
ipalities to monitor the performance of its
waste contractors. We’ve created an
advanced system design which can enable
identification and tracking of all waste bins
and billing with validated current data to
accelerate and increase cash flows, as well

as provide the incentive for increasing the
recycling rate,” Falkner said.

The RFID tag products for waste
management and recycling that are manu-
factured by HID Global include: The Bin
Tag UHF and Bin Tag HDX, which are
compatible with waste management stan-
dards for UHF (U.S. Frequency) or HDX;
Epoxy Disc tags and IN Tags, for encap-
sulation during bin manufacture or for
screw-on application to bins already
deployed; the Plug Tag, ideal for bins
where a small, plug-in form factor is
required; and for large, industrial contain-
ers, HID’s InLine™ product family of on-
metal UHF tags which can be screwed or
welded into place for all waste manage-
ment applications where a high read-
range is key, due to container size. HID
Global Bin Tags feature up to a seven
year warranty, depending on the product.

Marie Francoise-Glotz, HID’s vice
president of animal ID, industry and logis-
tics, said, “HID offers the industry’s broad-
est selection of field-proven RFID tags and
has delivered more than one billion RFID
tags worldwide. We offer out-of-the-box
reliability in conjunction with tag durabili-
ty and performance under extreme condi-
tions. Our products conform to relevant
standards, depending upon the product.
Our products can assist in waste reduction
through systems designed to weigh, track
and monitor recycling compliance or pro-
vide incentives for recycling.”

Glotz said that it is important to
work with experienced software develop-
ers, bin manufacturers and systems inte-
grators in assessing specific requirements.
“The type of RFID tag must work well
with the positioning of the reader, and the
weather conditions to which the bins will
be subjected must be considered in the
product selection process,” Glotz stated.

She said there are over 15,000 pri-
vate waste management companies in the
United States with combined annual rev-
enue of over $80 billion. Local govern-
ments, businesses and individuals have a
common interest in making waste collec-
tion and disposal as cost effective as pos-
sible. “RFID technology provides the
ability to automatically collect data, lower
costs and improve service in waste dis-
posal operations. It can significantly
impact levels of recycling within the
community,” Glotz explained. 

Tanja Moehler, head of corporate
communications and marketing, said that
SMARTRAC offers a full collection of

RFID transponders for waste manage-
ment and recycling programs. “Our prod-
ucts are suited to help improve waste
management processes by providing a
fast and reliable identification and data
collection process. Further optimization
potential comes with the ability to not
only track collection and weight of indi-
vidual containers but to also use the col-
lected data to improve truck usage and
route planning,” Moehler said.

She added that the firm’s RFID
transponders for waste management and
recycling are specifically designed for use
in harsh environments. “The SmartWaste-
binTags, SmartPinTags, SmartIDiscTags
and SmartTOPTags withstand heat, cold,
rain, dust and dirt. Packaged in a robust
casing, our RFID transponders offer reli-
able data collection and enhanced dura-
bility combined with the benefits of bulk
reading. Compliance with the BDE stan-
dard ensures full interoperability with fur-
ther standardized components and sys-
tems. Our products cover the LF
(FDX/HDX), HF and UHF frequencies
and are available in different shapes and
sizes,” stated Moehler.

She added, “What makes SMAR-
TRAC the preferred partner for customers
worldwide is our expertise, quality and reli-
ability. With a production capacity of more
than 40 million RFID transponders per

month, we are a manufacturer and supplier
of RFID components for a broad band-
width of applications.”

Texas Instruments offers a variety of
RFID products, from transponders to
inlays to complementary products such as
RFID reader integrated circuits and mod-
ules, as well as a huge range of other
semiconductor devices. They’ve manu-
factured RFID chips and tags, waste man-
agement, livestock ID and automotive
immobilizers since the late 1980s and
produce several million units of waste
management tags every year.

According to Klemens Sattlegger,
WW Marketing RFID Industrial and
Livestock, “We are an active contributor

in various standardization groups such as
ISO, and we continue to develop stan-
dards for all of the above markets. There
are other technologies which have been
tested and deployed in the past, such as
visual ID (barcodes), and higher frequen-
cy technologies, e.g., 13.56MHz, 868/915
MHz, but none of them have proven to be
as resistant and well functioning as the
current 134kHz HDX LF technology.”

Sattlegger further elaborated on the
technology involved in RFID products:
“Environmental influences and mechani-
cal stress as well as water and humidity
require an extremely robust technology.
LF HDX systems have a proven track
record and are functional even after more
than 20 years in the field with the require-
ment of less than 0.02 percent failure rate
per year and 10 years data retention. In
addition to the tag robustness, reader and
antenna design are very simple and guar-
antee a very well-defined reading zone
including up to a two meter read range,
dependent on reader power and tag and
reader antenna design.”

EQUIPMENT 
SPOTLIGHT 

N

by MARY M. COX
maryc@americanrecycler.com
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Manufacturer List

FALKEN Secure Networks Inc.
Jack Falkner
905-880-4044
www.falkensecurenetworks.com

HID Global
Marie Francoise-Glotz
+44 7876353575
www.hidglobal.com/waste

SMARTRAC Technology Group
Marc Schnippering
401-339-6398
www.smartrac-group.com

Soft-pak
Brian Porter
888-763-8725
www.soft-pak.com

Syrma Technology
Paul Dahl
952-955-7525
www.syrmatech.com

Texas Instruments
Klemens Sattlegger
800-962-7343
www.ti.com/rfid

800-957-6543

Servicing large sites worldwide, providing
manufactured products and systems for over 25 years.

NCM ODOR CONTROL
World Leader in Odor & Dust Control Solutions

ncmodorcontrol.com

HID Global

SMARTRAC Technology Group
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You could almost
say that six pigs decided
the fate of the Rumpke
family business. Now in
its third generation, the
company’s tale began in
1932 when William
Rumpke got into the
business of delivering
coal. 

The depression was
in full swing, and cus-
tomers often didn’t have
cash for payment, so it
wasn’t unusual for those
customers to offer items
to trade for the coal. One
trade was for six pigs.

Rumpke couldn’t
afford to buy food for the pigs, but he was an enterprising man and he sent his
nephews out to collect trash from restaurants. The food scraps were fed to the pigs,
who flourished.

In 1945, Rumpke’s brother, Bernard, joined the business and the two bought 85
acres of property and the pig business grew even more. At one time there were as
many as 2,000 pigs on the farm. 

With that many pigs to feed, there was a lot of trash being picked up, and with
it came inedible items – even for pigs. The Rumpkes started pulling out metal, rags
and glass for recycling. “We didn’t just start now with recycling,” Bill Rumpke, Jr,
the company’s COO, said. “My grandfather started recycling in the 1940s. This is
something we did from the beginning.”

The pig farm hit a setback in the mid-1950s when the FDA said the pigs couldn’t
be fed restaurant scraps. Instead of continuing with the pig farm, the brothers decided to
get rid of the animals and continue with the trash pickups and the recycling.

Coincidentally, the farm property happened to be perfect for a landfill since it
had no water and a lot of clay that could be used for lining material. It wasn’t long
before the pig farm was transformed into a working landfill.

Fast-forward to today and Rumpke is the third largest privately owned waste
company in the United States. The company owns 9 landfills and 10 material recy-
cling facilities. It employs approximately 2,300 people, and about 75 of them are
family members who work in a multitude of jobs including driving trucks, working
in customer service, or doing maintenance work.

None of the family members are allowed to come into the company in a man-
agement position – they’re all expected to start as general labor and work their way
up. “There’s more expected out of them than any other employee,” said Amanda
Pratt, who does public relations work for the company. 

Rumpke said that he grew up in the company and that he worked there when he
was in grade school and high school. “I remember being in a truck with my dad
when I was five years old,” he said. His first real job with the company was in the
residential waste department where he worked on a truck.

He said that what he’s most proud of is that “we’ve developed an organization
with family – and employees that have become like family.” But it’s not without its
challenges, and that includes the government regulations related to expanding the
landfills.

Even so, the company has expansions and improvements on the horizon includ-
ing new technologies like infrared lasers that improve sorting. “Now we’re looking
for additional volume,” Rumpke said, “because processing is more efficient.”

Because of the improved sorting capabilities, Rumpke can sell glass that can be
used to make new glass products. Not all of the glass qualifies, though, and the rest
of it is used to make Fiberglas.

Since many of the family members live near the company facilities, they are
also customers and know the company from that vantage point. At the same time,
the company is very involved with the community. Pratt said, “We become part of
them, partnering with local schools to offer educational programs, tours and schol-
arships. We get involved in community celebrations through participation and mon-
etary service contributions.”

Located just north of Cincinnati, the pig-farm turned landfill has become some-
thing of a tourist attraction – nearly 10,000 people tour the facility every year, and
there’s a yearly open house of the recycling facility as well.

The company is working on several green initiatives according to Pratt, “and
we are working to build awareness of these programs through advertising, customer
and neighbor newsletters, facility open houses, presentations and social media.”

A Closer Look
Rumpke Consolidated Companies, Inc.

Bill Rumpke, Jr. • 800-582-3107

by Donna Currie

We’re not 
just blowing

smoke.

877-777-0737                www.AmericanRecycler.com
BECOME A FAN ON FACEBOOK TO GET NOTICE OF MONTHLY AD SPECIALS.
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Colorado Springs Utilities
complete solar power plant

Colorado Springs Utilities  and Sun-
Power Corp. announced the completion of
a 6-megawatt solar photovoltaic power
system at the U.S. Air Force Academy
(USAFA) in Colorado Springs, Colorado.

The project was funded in part by the
American Recovery and Reinvestment Act
of 2009. It originated from requirements
that federal government facilities use
increasing amounts of renewable energy as
well as USAFA’s Net Zero Initiative,
which set a goal for the Academy to gener-
ate 100 percent of the electricity it needs
from on-base renewable energy sources.
SunPower and USAFA will each own 50
percent of the renewable energy credits
and environmental benefits associated
with the system.

The system uses high-efficiency Sun-
Power solar panels with the SunPower™

T0 Tracker system. The Tracker follows

the sun’s movement during the day,
increasing sunlight capture by up to 25
percent over conventional fixed-tilt sys-
tems, while significantly reducing land use
requirements. The system has been
designed to meet USAFA’s stringent engi-
neering design standards.

According to Environmental Protec-
tion Agency estimates, the system at the
USAFA will avoid more than 9,400 tons of
carbon dioxide emissions each year, the
equivalent of removing 40,900 cars from
Colorado’s highways over 25 years. 

SunPower has worked with federal
agencies since 1999, and has more than 40
megawatts of solar power systems
installed or under contract at government
facilities, including systems at Nellis Air
Force Base and the Washington, D.C.
headquarters of the U.S. Department of
Energy.

Cleveland Public Power
successfully integrated into PJM

PJM Interconnection has announced
that they have assumed operational control
of the transmission systems of American
Transmission Systems, Inc. and Cleveland
Public Power, and begun administering
wholesale electricity markets in those
areas. The integration included the follow-
ing FirstEnergy utilities: Toledo Edison,
Ohio Edison, Cleveland Electric Illuminat-
ing and Penn Power. All of FirstEnergy’s
utilities are now in PJM.

With the integrations, PJM’s all-time
peak demand would have been 158,448
megawatts (MW). PJM now includes

180,400 MW of generating capacity and
more than 61,000 miles of transmission
lines.

“PJM believes the consolidation of
FirstEnergy’s RTO membership will fur-
ther enhance the reliability and competi-
tive electricity markets of the region,”
said Terry Boston, president and chief
executive officer of PJM. “PJM’s mar-
kets support the development of renew-
able resources, energy efficiency and
demand response, which aligns with the
policies of the states of Pennsylvania and
Ohio.”

—The Rumpke family



plexity of the emissions related equip-
ments used to meet the 2010 diesel
standard. It’s more complicated to oper-
ate and more amenable to human
failure.”

Underwood’s team prepared the
first analysis ever done of the refuse
truck sector’s alternative fuel use in
2003, Greening Garbage Trucks. She
said, “We found just 240 natural gas
refuse trucks were operating in the
United States in 1998. But by 2002
there were 692 in 31 communities, of
which 27 were in California. By 2006,
when we did the second study, the num-
ber was up to almost 1,400 in 57 com-
munities. Since the federal stimulus
funding, this number has grown signifi-
cantly, possibly being close to 4,000
today. We will be verifying this number
in the third Greening Garbage Trucks
report that will be issued close to year
end.

“When Energy Vision’s program
was launched in 2007, there were no
modern CNG trucks on the east coast –
just a few early models which did not
work very well. One of our goals was to
promote progress on the east coast by
emphasizing the fuel security, econom-
ic and health risks related to continuing
reliance on petroleum-based fuel, and
the environmental and economic bene-
fits of a shift to natural gas. In our first
year, we attracted the interest that
inspired the first New York fleet to go

100 percent CNG in Smithtown, Long
Island. This fleet and three other fleets
that purchased CNG garbage trucks
brought the total to 38 on Long Island.

“Today in New York City and New
Jersey there are almost 250 CNG refuse
trucks, plus 190 new jitney buses and

more than 40 other CNG vehicles.
Almost all of these CNG vehicles were
the result of municipal mandates. We
are planning to release a new report in
June on the New York/New Jersey
region, called Fueling a Greener
Future: A Regional Perspective.”

CNG waste hauling has recently
spread to Vermont. In May, Casella
Waste Systems opened its first CNG
fueling station built with AVSG equip-
ment. The new station will refuel Casel-
la’s first four natural gas refuse trucks.
More trucks are expected to be added in
early 2012 and the station may be
expanded so it can serve as many as a
dozen trash or recycling trucks. 

“The change in the eastern region
over the past few years has been aston-
ishing!” said Underwood. “Green waste
collection and recycling operations
bring with them a number of rewards
like quieter vehicles and reduced pollu-
tion for communities. Natural gas
trucks are cleaner than even the clean-
est diesel trucks and are more than 50
percent quieter. Lower costs for waste
collection and recycling because natu-
ral gas is less expensive than diesel
fuel, and because government economic
incentives and grants have been created
to jump start the use of this new and
better technology; and finally greater
fuel security because natural gas is
more plentiful domestically than petro-
leum.”

There appears to be a compelling
argument for waste haulers to think
about transitioning to CNG. Besides
being able to reduce annual fuel expen-
ditures considerably, a fueling station
can be built in the time it takes to order
and take delivery of new CNG trucks. A

new CNG truck operating on an aver-
age collection route can save $15,000 to
$20,000 per year in fuel costs – enough
savings to pay for the premium price
over a diesel truck. 

Most importantly, it allows the
CNG waste or recycler to have a much
better control over fuel costs for the
length of customer contracts, a huge
advantage in competitive bidding. Nat-
ural gas prices have remained relatively
stable as compared to diesel, and natu-
ral gas contracts can be locked-in for
years. Best of all, natural gas is domes-
tically produced, abundantly available
and likely to be available in even
greater supply, perhaps even at lower
prices on the east coast as more natural
gas from hydraulic fracking comes into
production. 

Moreover, maintenance on CNG
engines is simpler and much less costly
than dealing with the intricate filtration
and emission systems layered upon
diesel engines to meet emission rules. 

Scott Edelbach at Vocational Ener-
gy commented on engines: “Cummins
Westport has produced one of the most
reliable natural gas engines to date with
the 320 hp ISLG. It’s true that early
versions of natural gas engines were
underpowered and were available only
in a couple of OEM chassis configura-
tions. Today’s ISLG engine is available
in 95 percent of chassis configurations
used by refuse haulers.”

What began as a move to “green”
to reduce air pollution looks like a
move to green of another kind. And,
quieter trash trucks will be universally
welcomed, especially early in the
morning.
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Gas hauling
■Continued from Page 1

Vocational Energy employees work to install a natural gas compressor unit for a multi-post natural gas filling station. 

Once a company amortizes the costs of capital equipment necessary to get started, the fuel savings can
be as much as 50 to 70 percent below the cost of diesel

A policeman stopped a driver and asked for her license. He said, “Lady, it says
here that you should be wearing glasses.”

The woman answered, “Well, I have contacts.”
The policeman replied, “I don't care who you think you know! You’re still getting

a ticket!”



DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit DADECapital.com for a
complete list of current equipment

and more photos.

In good operating condition. One owner, new motor                     $65,000
1996 MAC CRUSHER

In working condition. Good motor, pump, and one new cylinder.
                $45,000

1980S MAC CAR CRUSHER

NEW • Never installed.  Save 40K!                                                       $235,000
STEINERT NES 80 EDDY SEPARATOR

REBUILT.  800 h.p. electric motor (accepts up to a 2,000 h.p. motor) and  an 
extra base, reversible hammers and oscillator table. Also a pin puller, slope feed 
table, drive sheaves, tilt cylinders, bearings and eddy system.                $450,000

JEFFERY 62 X 90 HAMMERMILL SHREDDER

Great condition and very sharp, runs well.                                         $95,000
ALJON 400 METAL BALER

Only 2,200 hours. 4/1 bucket and crushing forks.                            $85,000
2007 CASE 721D 

Nice condition, ready to go.             $105,000
SIERRA 4200 PORTABLE METAL BALER

Excellent condition with 5,000 hours. 100 hp with infeed conveyer.            
$125,000

2003 SSI M85H SERIES 35 MATERIAL SHREDDER

80 X 104 TEXAS SHREDDER
COMPLETE SYSTEM

17,000 hours, electric power. Runs well.                                           $440,000
1997 SIERRA 700TON S/L/B

Loaded. Low hours, perfect condition.                                              $125,000
2007 OVERBUILT HIGH SPEED CRUSHER

2004 Metso Texas 80104 Auto 
Shredder Completely Rebuilt and 

IMMEDIATELY AVAILABLE to install.
This is a fairly complete system EXCEPT for the shredder house and 
controls and a transformer for the 4000HP motor. 

What you get with this purchase:
Shredder Main Components:
Completely REBUILT Metso Texas 80104 Auto Shredder Mill with all 
new liner plates and grates.
Base RELINED.
Mid section with NEW Front Wall Weldment from Riverside 
Engineering and RELINED.
Top section RELINED with eject door.
Hood RELINED.
Undermill Vibration Springs.
Disk Rotor and bearings about 80% good and a good SPARE ROTOR 
SHAFT AND BEARINGS.
Dual Hydraulic Feed Rollers with a Hagglund Drive and a SPARE 
LOWER FEED ROLLER.
Complete Hydraulic System for Mill.
Mill Bearings lube unit.
NEW US Shredder Cat Track Infeed conveyor.
REBUILT BEST, Inc Undermill Oscillator 76" x 16.2'.
First Transfer Conveyor REBUILT.
Dual Magnet Stand with Stearns 48" x 72" magnets, Vibrator and 2 
SPARE USED MAGNETS.
Two additional used conveyors for trash & ASR.
REBUILT Trommel with NEW screen.
One NEW US Shredder four man picking conveyor 48" x 30' with 4 
drop bins, walkways and 2 set of stairs.
One NEW US Shredder Ferrous Radial Stacking Conveyor 48" x 70'.

You also get non-ferrous equipment, motors and controls,  
and spare wear parts — there are too many details to list 
here! 

To see more photos of this system, visit

www.dadecapital.com/shredder
PLEASE, SERIOUS CALLS FROM SERIOUS BUYERS ONLY

All options and remote works great. ONLY 4,500 hours.             $110,000
2006 MAC CAR CRUSHER
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