
Here’s one thing we know: The tra-
ditional market for recycling glass back
into bottles is difficult and often not a
profitable option. According to Cynthia
Andela, president, Andela Products, the
glass being recycled with curbside single
stream programs is broken, mixed color
glass, and contaminated with a lot of
non-glass residue. 

“The value of this material is very
low since it needs to be cleaned and color
sorted,” Andela said. “After the larger
color sorted glass cullet is separated,
there are still a lot of glass fines that ends
up in the landfill with the residue.” 

There are a number of developing
markets for using pulverized glass as an
industrial mineral. The technologies to
process the glass to meet these industry
standards are starting to be commercially
available, and will be the new normal for
glass recycling in the future.

In summary, glass recycling needs to
expand from just bottle to bottle recy-
cling into a more comprehensive process-
ing and market approach results in more
than merely furnace ready cullet. With
local processing into an aggregate, along
with centralized processing into the
industrial minerals markets, all types of
glass will be recycled economically. 

According to Lynn Bragg, of the
Glass Recycling Coalition and president
of Glass Packaging Institute, 81 percent
of U.S. recycling programs include glass
options for residents. Solutions to
improve glass recycling are locally
based.

“While many recyclables, namely
paper and plastic, rely on export mar-
kets, the end market for recycled glass is
primarily domestic, usually within 300
miles of its end markets,” Bragg said. 

Bragg pointed to a 2017 study by
the Glass Recycling Coalition (GRC)
finding that 96 percent of consumers and
residents want and expect to be able to
recycle their glass. As Bragg explained,
GRC offers a variety of tools, resources,
webinars and case studies on its website

to assist communities, MRFs and glass
recycling champions in strengthening
and meeting this demand for their glass
recycling programs. 

The Glass Recycling Coalition,
founded in April 2016, aims to promote
glass recycling best practices, strengthen
glass markets, provide results-oriented
resources for communities and collabo-
rate to build a strong foundation for suc-
cessful glass recycling. GRC’s 40

member companies
and organizations
represent the entire
glass recycling
value chain and
work collabora-
tively to positively
affect change in
glass recycling. 

Unfortunately
some municipalities
are reducing their
glass recycling
efforts because
they think it is cost

prohibitive. 
“In some places, glass has been a

casualty of significantly lower prices paid
for exported recyclables,” Bragg said.
“Unprecedented poor market conditions
brought on by the China ban have forced
some local recycling programs and MRF
operators to reevaluate which commodi-
ties they will recycle. Commodity rev-
enues have historically offset most MRF
costs; this is not true today.”

In addition, a small number of
municipalities and MRFs are eliminating
glass recycling as an option for their 
residents. 

According to Andela, the glass in
the single stream programs is broken and
contaminated during the process of han-
dling and separating it from the other

paper, plastic and metal products. The
recycling companies are often not moti-
vated to clean up this glass. Either SMI,
or some other glass processor, will not
pay for the product due to the mixed
color and contamination, or the munici-
palities/private MRFs sorting the recy-
clables do not want to develop a market
for local use as an aggregate. 

“Also, MRFs are often operated by
the same company that owns the landfill
and they would rather get the income by
putting glass into the landfill, as opposed
to leaving it in the recycling stream and
having to do local glass pulverizing and
processing,” Andela said. “The cost of
cleaning the residue out of the mixed
broken glass at the MRF, the cost of
transport to the glass processing com-
pany, and the low or negative number
paid by the glass processors, adds up to a
negative cost per ton of glass processed.”

As Bragg explained, when there is a
market downturn and MRFs and munici-
palities have relied on commodities to
pay for part of their recycling programs,
glass is sometimes targeted, even though
recycling glass costs less than landfill tip
fees and has positive environmental
value. 

“Volatility is over 50 percent per
year on recycled commodities like paper,
plastic and metal,” Bragg said. With such
large market swings, programs that have
large commodity risk in their current
budget are subject to painful periods of
higher cost and lower profit for MRFs
and higher cost for municipalities. 

Though costs of single stream glass
recycling have risen due to lowered qual-
ity, clean single-stream glass pricing has
been very stable. Today, clean single-
stream glass has approximately the same
value as mixed paper in North America. 
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View our
USED & NEW

INVENTORY
ON OUR SITE!

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HIGH-SPEED BALER/LOGGER

We purchased our OverBuilt Car Crusher new in early 
2012. This is the best crusher we have ever owned. 
The Sales and Service Staff have been great to follow 
up making sure we have all our filter and  maintenance 
items needed to keep our machine running smoothly 
and efficiently.

I must tell you how pleased we are with our new Overbuilt baler. This machine is built heavy duty and 
the factory has taken into consideration any items needed for daily service. We love the ease of loading 
the baling chamber and the perfect bales it produces every time. The layout of the cab is perfect and the 
flexibility to change hydraulic controls is impressive. I have had experience with the other balers and feel 
that this Overbuilt baler is superior in every aspect. Thanks again for raising the bar on balers for the 
company; it makes processing tin/vehicles a pleasure.

We purchased our OverBuilted we are with our new Overbuilt baler. This machine is built heavy duty and

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Doug Butler
Owner, Butler Salvage

Torrington, WY

#1 SELLING
CRUSHER!

Operates 5 OverBuilt Balers



Through the Burt’s Bees Recycle
On Us™ program, their consumers can
recycle any and all Burt’s Bees packag-
ing, nationwide. In partnership with Ter-
raCycle®, a leader in the collection and
repurposing of complex waste streams,
the program allows anyone to recycle
their product packaging through a free
mail-in program, regardless of any
regional recycling limitations. In addi-
tion to preventing recyclables from
entering the waste stream, signing up for
the program through TerraCycle rewards
people for their good deeds: for every
shipment over one pound, collectors
earn $1 per pound to donate to the non-
profit, school or charitable organization
of their choice.

“Sustainability is one of Burt’s
Bees’ core values,” said Paula Alexan-
der, director of sustainable business and
innovation. “Burt’s Bees strives to for-
mulate with natural ingredients and
design our packaging with mindful
materials, such as post-consumer recy-
cled content, but we don’t stop there.
Now, through our partnership with Ter-
raCycle, we can not only minimize the
material used to create our packaging,
but minimize or even eliminate used

packaging entering the waste stream,
through nationwide recycling access.”

Participation in the Recycle On Us
program is simple: sign up online,
through TerraCycle or Burt’s Bees pro-
gram websites and mail in your empty
Burt’s Bees packaging using a prepaid
shipping label. Collected packaging is
cleaned and melted into hard plastic that
can be remolded to make new recycled
products. Finally, every piece of Burt’s
Bees packaging is fit for processing,
capable of a second life. 
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To ensure you continue receiving your copy of American Recycler, 
please notify us as soon as you have your new address!

Send changes to Circulation, American Recycler News, 
6546 Weatherfield Court C-2, Maumee, OH 43551  or call us at 877-777-0043.

Moving soon?

Bring Your Recycling SystemBring Your Recycling System
into the 21st Centuryinto the 21st Century

Increase your profit! 

Modernize your equipment easily and affordably!

ANY TYPEANY TYPE | | ANY BRAND ANY BRAND
BALERS • SHEARS • LOGGERS • COMPACTORS • MRF LINES • OTHERS!

Ken Roberts  954-494-2489  kenr305@gmail.com
Harold Atkinson  404-874-4401 hatkinson@crigler.com

•On-screen Diagnostic Controls
•Radio Remote Controls

•Remote Troubleshooting
•Updated Motor Controls and VFDs

•Eliminate Most Pressure, Prox & Limit Switches

Crigler 
Enterprises: 

Cushion Solid Tires
Excellent Traction
Added Stability
Rim Exchange Program
Competitive Pricing

800-445-6647 www.AdvanceTires.com4 e45 6647 www AdvanceTire455 6666664477 www AAddvanceTTiire
ADVANCE TIRE INC.

d Tires

CalRecycle disapproves
plan to recycle carpet

CalRecycle disapproved the proposed
Carpet Stewardship Plan submitted by the
industry-led Carpet America Recovery
Effort (CARE) after a public hearing held
in May because it did not meet core
requirements of California’s Carpet Recy-
cling Act (AB 1158- Chu). CalRecycle
staff and stakeholders in attendance pro-
vided public comments on the state of car-
pet recycling.

Thomas Helme, an environmental
justice advocate from Valley Improvement
Project in Stanislaus County supported
CalRecycle’s decision, pointing out that
as a rural jurisdiction with zero carpet
recycling locations, residents are paying
into – and not benefiting from – this pro-
gram. 

Sections of the plan that did not hold
up to statutory requirements included:
grants/subsidies/incentives and the fund-
ing mechanism. In addition, the CalRecy-
cle staff found insufficiencies with
performance goals, adherence to the State
Waste Hierarchy and program trans-
parency with California fee money for
effective oversight. Details are on the Cal-
Recycle site.

“We believe that CARE has demon-
strated it is not a good steward of Califor-
nia fee money,” said Heidi Sanborn,
executive director of the National Action
Stewardship Council, “We had a failure of
Carpet Collectors in Sacramento who left
two acres [of carpet] stacked two stories

tall and left Sacramento County with a
million dollar bill to clean it up.” After the
collapse of Carpet Collectors in Sacra-
mento, the CARE grant and subsidy pro-
grams should have included an audit
system to be more careful with CA fee-
payer money, ensuring carpet being col-
lected is actually being recycled. 

In 2010, California became the only
state to require carpet manufacturers to
implement and manage a stewardship pro-
gram for carpet recycling. Since passage
of the first bill, the carpet industry has
failed to achieve the goals set forth by the
legislation and CalRecycle has upheld
fines for incompliance. A new carpet recy-
cling law, AB 1158, sponsored by the
National Stewardship Action Council
(NSAC), went into effect January 1, 2018,
changing carpet recycling requirements in
California. As a result, two large compa-
nies, Aquafil and Interface, communicated
interest in opening facilities and creating
green jobs in California. 

Architects, designers, and procure-
ment specialists play a critical role in driv-
ing a greener market by purchasing
recyclable carpet. New carpet procure-
ment standards increasingly call for easily
recyclable products to align their con-
struction practices with the circular econ-
omy, including San Francisco standards
for carpet installed in city-funded projects
like public schools, libraries, and govern-
ment buildings.    

Burt’s Bees teams up
with TerraCycle

To learn more about the Recycle On 
Us Program, view this article on
www.AmericanRecycler.com.

Over 900 recycling bins awarded
through grants by partnership

In 2018, the Dr Pepper Snapple
Group/Keep America Beautiful Park
Recycling Bin Grant Program is fund-
ing 34 grants with a total distribution of
936 new recycling bins in public parks
across the country, making recycling
more accessible for Americans enjoy-
ing the outdoors.

“Our broad portfolio provides con-
sumers the beverage choices and
options they want for any occasion – at
home, at work or at play,” said Vicki
Draughn, vice president of corporate
affairs for Dr Pepper Snapple Group.

“Our bottles and cans are 100 percent
recyclable, so after you’ve enjoyed that
last sip, we want to be sure you have
the opportunity to recycle the container.
We’re proud our partnership with Keep
America Beautiful is making on-the-go
recycling more accessible each year.”

Now in its sixth year, the recycling
program from Dr Pepper Snapple
Group and Keep America Beautiful has
provided more than 5,200 recycling
bins to local governments and commu-
nity organizations across 44 states.
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“However, glass generally does have
a net commodity cost associated with it,”
Bragg said. Through GRC tracking,
they’ve seen nearly two dozen communi-
ties either add glass back to their programs
or start a glass recycling program because
of new markets, public demand or a com-
munity’s commitment to divert glass from
the landfill and meet sustainability goals.

“Many MRFs have also adapted to
single stream by including additional glass
cleaning equipment to remove glass early
in the process and then working with ben-
eficiators to further clean the glass for
available end markets. RMC in Chicago,
Casella Waste and Recycling in the North-
east, Rumpke Recycling in Ohio and in the
South, Balcones Resources, are a few
examples of this,” Bragg said.

There is another option for glass recy-
cling that includes processing the glass
locally, at the recycling location, and using
it in the community. 

“Glass started out as sand, and if
properly processed and pulverized, it can
be returned to a sand and gravel material,
without sharp edges, and free of the non-
glass plastics, paper and metal residue,”
Andela said. This is a good option to
insure the glass does not end up in the
landfill, and all types and colors of glass
can be processed together. It does require
the local recycler to develop a market with
the local road departments, contractors, or
landscapers for the use of pulverized glass
in place of sand or gravel in a local proj-
ect.”

In the communities that have removed
glass, Bragg said there has been general
disapproval from residents, who want to
recycle their glass containers. Most

residents view glass as a core recyclable
along with paper, plastic bottles and alu-
minum cans. 

“When glass is removed from pro-
grams, it creates a lack of confidence in
recycling overall, sends mixed messages to
residents on what is and is not recyclable,
and ultimately, risks difficulty reinstating
glass recycling as part of future programs,”
Bragg said. “Residents will likely continue
placing glass in their recycling bins, which
may result in rejected loads at the materi-
als recovery facility.”

According to GRC, previously, Den-
ver, Colorado had between 10 to 40 per-
cent glass contamination or non-glass
residue coming from MRFs. In 2016,
Momentum Recycling partnered with
Rocky Mountain Bottling, Owens-Illinois
and MRFs to add a secondary glass pro-
cessing plant outside of Denver with
capacity to process 85,000 tons of MRF
glass per year. Last year, Momentum
increased recycled bottle-to-bottle glass
from 6 percent cullet to 26 percent. 

“It often takes some out of the box
thinking when it comes to transport to ben-
eficiators and end-markets,” Bragg said.
“For longer distances, rail transport is an
effective option. Some communities that
had removed glass from their curbside
program have started drop-off programs or
even converted from single-stream to dual-
stream collection to continue to recycle
glass in their programs.”

Additional glass cleaning equipment,
modified collection systems, and commu-
nication throughout the value chain are
advance and inform glass-recycling
efforts. Bragg said that end markets need a
consistent supply of clean, quality glass
bottles and containers to make cullet or
recycled glass. Most glass containers col-
lected curbside or commercially require
additional processing. 

“For every 10 percent of recycled
glass used to manufacture bottles and jars,
energy costs can be reduced at the plant 2
to 3 percent,” Bragg said. “The lower fur-
nace temperature required to melt glass,
versus raw materials alone, is compli-
mented with associated reductions in
greenhouse gas emissions. Recycling just
one glass bottle saves enough energy to
run a hairdryer for ten minutes.” 

So what does the future hold for
glass recycling? 

Andela said that processing glass into
sand-blasting abrasives and other indus-
trial aggregates or minerals is on the rise.
As such, Andela Products has been provid-
ing glass pulverizing and crushing equip-
ment and systems for over 25 years. These
systems are operating across the U.S., and
around the world, providing communities
the opportunities to process their glass
locally into a sand/gravel product. 

“Our related companies, SiONEER,
and Ruby Lake Glass, LLC, are building
recycling plants that pulverize, sanitize
and grade the glass into an industrial min-
eral to provide additional options for
increased glass recycling,” Andela said.

Bragg points to a significant invest-
ment in glass recycling in the U.S. Glass
container manufacturing companies are
constantly seeking out clean, quality recy-
cled glass to produce new bottles. 

The recycling industry and supply
chain are going through challenging eco-
nomic times. Recycling revenues for com-
modities fluctuate, like gasoline prices.
Glass separated from fines, dirt, shredded
paper, bottle caps and other small items is
more likely to find end markets, such as
containers or fiberglass. 

“We will continue to work coopera-
tively to find solutions to provide cleaner
recycled glass for end markets,” Bragg
said. “While we recognize that the highest
use for recycled glass is new bottles, jars
and fiberglass, there are other emerging,
viable end markets for lower quality glass
that may also be considered.” 

Events Calendar
August 12th-14th

Tennessee Recycling Coalition’s 2018

Annual Conference. Franklin Cool Springs

Marriott, Franklin, Tennessee.

423-854-5459

www.tennesseerecyclingcoalition.com

August 20th-23rd 
SWANA’s WASTECON. Gaylord Opryland,

Nashville, Tennessee. 

888-744-1449 | www.swana.org

September 11th-13th 
Missouri Recycling Association

Conference. Stoney Creek Hotel and

Conference Center, Independence, Missouri. 

866-667-2777 | www.moraconference.org

October 17th-19th
Association of Energy Engineers 41st

World Energy Engineering Congress

2018. Charlotte Convention Center

Charlotte, North Carolina.

770-447-5083 | www.energycongress.com

October 24th-25th 
Canadian Waste & Recycling Expo.

Enercare Centre, Toronto, Ontario, Canada.

416-263-3000 | www.messefrankfurt.ca

Downfall
■Continued from Page 1



Among the toughest working envi-
ronments for vans, cities offer signifi-
cant challenges to moving people and
delivering goods and services. Ford,
which is already investigating how
plug-in hybrid electric vehicles
(PHEVs) could help in London, will
also begin testing in Valencia, Spain.

The collaboration between Ford
Smart Mobility, the regional govern-
ment of Valencia and the Valencia City
leadership, is designed to see how
Transit Custom PHEV fleets could con-
tribute to cleaner air targets and
enhanced productivity.

Ford’s partnerships with the Gen-
eralitat Valenciana and the city of
Valencia, not only complements testing
in London, but reflects an investment of
$11 billion that Ford is making in its
electrified portfolio to include 40 elec-
trified vehicles globally, including 16
full battery electric vehicles by 2022.

The focus in the Spanish city will
be more regarding the use of small and
medium fleets of Transit Custom
PHEVs that are driven solely by an
electric motor with a zero emission tar-
get range of more than 31 miles. The
award winning 1.0-litre EcoBoost
petrol engine serves as a range exten-
der, eliminating range anxiety by
charging the on-board batteries when
longer trips are required.

Scheduled for volume production
in 2019, the Transit PHEV project reaf-
firms Ford’s commitment to Spain and
Valencia as one of its most important
manufacturing locations in Europe.
Ford has invested over 2.9 billion in
Valencia since 2011, and in November
2017 Ford announced investment of
more than $750 million to build the
next generation Ford Kuga in Valencia.

Equipped with telematics and
geofencing technology, 20 Transit Cus-
tom PHEV vans, are being used for the
12 month trial in London that Ford
launched earlier this year, working with
Transport for London and a variety of
fleet customers, ranging from the Met-
ropolitan Police to courier services and
construction firms.

Ford expands transit plug-in
hybrid trial to include Valencia

LOWER COST. L918F
1.0 yd3 / 74 hp

$54,500*

L938F
2.5 yd3 / 171 hp

$104,500*

L948F
3.0 yd3 / 184 hp

$119,500*

LG959
4.0 yd3 / 241 hp

$147,500*

844-TRY-SDLG 
844-879-7354
sdlgna.com

*  Prices are subject to 
change without notice. 
Visit sdlgna.com for details.

SDLG wheel loaders are the perfect choice for waste, 

recycling and scrap applications where machines 

take a beating day after day. They’re tough, reliable 

and simple to operate and maintain — helping you 

stay focused on getting your jobs done. Best of all, 

SDLG loaders are low-cost investments — machines 

you’ll be proud to own.

To fi nd your local dealer, click or call.
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The Transit Custom vans, already on trial in London, feature an advanced electric powertrain and a 1.0-litre
EcoBoost engine that extends battery range. PHOTO COURTESY OF FORD MOTOR COMPANY

The U.S. Environmental Protection
Agency (EPA) announced that Los
Angeles Conservation Corps (LACC),
Hunters Point Family in San Francisco,
and the City of Pittsburg, California, will
receive grants to operate environmental
job training programs.

Funded through the agency’s Envi-
ronmental Workforce Development and
Job Training (EWDJT) Program, the
organizations will each receive $200,000
to support programs to help local resi-
dents learn the skills needed to secure
employment in the environmental field.
These grants help prepare people for
green jobs that reduce environmental
contamination and provide more sustain-
able futures for the communities most
affected by solid and hazardous waste
contamination.

Under this funding, LACC will
train 60 low income, underemployed
adults in environmental management
skills. The core training program
includes 40 hours of health and safety;
CPR/first aid; asbestos abatement; lead
renovation, repair, and painting; mold
remediation; and solar panel installa-
tion. LACC will work with Canoga
Park-South Valley WorkSource Center,
Los Angeles Housing and Community
Development Department, Heat &
Frost Insulators Local 5 Joint Appren-
ticeship Trust, GRID Alternatives,
Electrical Training Institute, Health
Homes Collaborative and IQ Personnel
to place program graduates in jobs.
LACC’s 18 years of experience in envi-

EPA to award
$600,000

See EPA GRANTS, Page 6
A boss announced to his staff, “I’ve lost a wallet with $500 in it! If you find it, I’m offering a $100 finder’s fee!”

A voice in the background said, “I’m offering $200!”
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After a distinguished career that
spanned nearly 30 years at Herbold
Meckesheim, vice president of sales
Siegfried Engel retired at the end of
June 2018. Since his start in 1989 he has
made countless trips to the U.S. and has
visited hundreds of customers in support
of Herbold’s global sales efforts. 

Although retiring, Engel has no
immediate plans to slow down. In addi-
tion to spending more time with his
wife Claudia, daughters Franziska and
Frederika, and his grandson Nolan, he
plans to travel for pleasure and con-
tinue working in support of Claudia’s
business.

Herbold Meckesheim USA, a sub-
sidiary of Herbold Meckesheim Ger-
many, designs, manufactures, and
installs size-reduction equipment
(shredders, granulators, etc.) and wash-
line systems for the plastics industry,
specializing in the recycling of indus-
trial and post-consumer plastics.

Herbold Meckesheim vice president of sales retires

ronmental job training will provide a
reliable and skilled labor pool that will
contribute to the revitalization of their
communities. 

With EPA’s assistance, Hunters
Point Family will enhance its Green
Careers program to offer environmental
training, certifications and job place-
ment services to 60 low-income, unem-
ployed and under-employed residents
of three communities in San Fran-
cisco’s southeast sector: Bayview
Hunters Point, Potrero Hill, and Visita-
cion Valley. Hunters Point Family part-
ners with other nonprofits, the City of
San Francisco and employers to ensure
graduates of their program are posi-
tioned to move into careers in environ-
mental management throughout the
Bay Area.

Future Build, a program of the City
of Pittsburg, California, will train 80
low income, underemployed adults in
environmental management skills. This
environmental training will comple-
ment Future Build’s 16 week pre-
apprenticeship construction training.
Pittsburg is a partner in the Northern
Waterfront Economic Development Ini-
tiative, whose primary purpose is to
revitalize the industrial waterfront
along Contra Costa County’s northern
shoreline and create high wage jobs for
a wide variety of skills. The City of
Pittsburg will build on its existing EPA
Brownfields grant to provide a reliable
labor pool of residents skilled in indus-
trial cleanup who can contribute to the
revitalization of their industrial neigh-
bors and to a healthier community.

EPA grants
■Continued from Page 5Nestlé Purina, a leader in pet care,

is investing in innovative ways to
reduce its environmental impact, help-
ing to ensure a healthy future for pets
and the people who love them. Over the
past decade, Purina has significantly
reduced its environmental footprint in
the U.S., particularly across manufac-
turing operations, by working to reduce
water usage, greenhouse gas emissions
and waste in support of Nestlé’s 2020
sustainability commitments.

As of year-end 2017, 75 percent of
Purina facilities achieved zero waste to
landfill, and the company is on track to
be fully zero waste to landfill by 2020.
Since 2007, the company has also
improved its water use efficiency by

nearly 25 percent and greenhouse gas
emissions emitted per ton of production
by 6.8 percent. 

Additionally, Purina is increasing
use of renewable electricity across the
business. Today, 32 percent of electric-
ity used at Purina comes from renew-
able sources, and in 2017, the company
purchased enough green power to off-
set four of its factories. The company’s
ambition is to procure 100 percent of
its electricity from renewable sources
in support of its greenhouse gas reduc-
tion targets.

Recently Purina joined with other
Nestlé companies to enter a partnership
agreement with EDP Renewables to
leverage wind power, representing a

major step forward in this area. The
power purchase agreement will provide
approximately 80 percent of the elec-
tricity load for 5 Nestlé facilities in
southeastern Pennsylvania, including
two Purina factories. 

In addition to making significant
progress toward operational commit-
ments, Purina incorporates environ-
mentally friendly practices in other
areas of the product life cycle, such as
packaging. Purina has been working
toward more sustainable packaging for
more than a decade and recently joined
with Nestlé in announcing an ambition
for 100 percent of the company’s pack-
aging to be reusable or recyclable by
2025.  

Purina makes huge reductions in waste

Love Beauty and Planet, a new
Unilever beauty brand, joined The Recy-
cling Partnership to help transform a
U.S. city’s recycling system – making it
easier for residents to recycle, and recy-
cle well, while measurably reducing
greenhouse gas emissions and landfill
waste. Packed in 100 percent recycled

bottles, the vegan beauty brand’s mis-
sion is to make people and the planet a
little more beautiful by infusing small
acts of love throughout the entire prod-
uct cycle while being transparent about
its environmental footprint. It has set a
goal to reduce its carbon footprint by 20
percent by 2020 and for each carbon ton

of greenhouse gas emitted during the
creation, manufacture and distribution of
its current products, it will contribute
$40 to fund its support of The Recycling
Partnership. Additionally, the carbon
conscious brand is donating 100 percent
of profits from its 2018 holiday gift sets
to the organization.

Unilever brand joins The Recycling Partnership
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EPA plans $327,000 for
environmental projects
along the California border

The U.S. Environmental Protection
Agency (EPA) awarded $326,776 in grants
to fund four environmental projects in Cal-
ifornia and Baja California, along the
U.S.-Mexico border. The projects aim to
increase understanding of binational air-
shed data, assess transboundary waste-
water spill impacts, improve waste
management and reduce plastic bag pollu-
tion. The funds will be matched by an
additional $318,813 from the recipient
organizations. 

“These grants will fund projects
designed to help mitigate health and envi-
ronmental risks, advance economic devel-
opment, and provide clean water and air
for families living in the region,” said EPA
administrator Scott Pruitt.

The University of Washington will
receive $99,935 to assess and prioritize
sources of particulate matter through the
installation of six air quality monitors near
the San Ysidro port of entry, the busiest
land port of entry in the Western Hemi-
sphere. The community air study project
will increase knowledge of this binational
airshed and provide information on emis-
sions entering the U.S. from Mexico.

The Scripps Institution of Oceanogra-
phy at the University of California San
Diego will receive $87,556 to study trans-
boundary wastewater spill impacts along
the Pacific coastline between Punta Ban-
dera and Imperial Beach. The assessment
will lead to more accurate and timely
beach advisories and quantify the extent of
the February 2017 wastewater spill in the
San Diego/Tijuana region.  

An additional $139,285 will be
awarded to two projects to prevent trans-
boundary waste from entering the Pacific
Ocean, Tijuana River Estuary and New
River. These projects will increase the use
of reusable bags, reduce plastic bag
marine debris, promote recycling and
improve waste management along the U.S.
– Mexico border.

The funds were awarded in partner-
ship with the North American Develop-
ment Bank under the U.S.-Mexico Border
2020 environmental program. The projects
selected address the goals of the Border
2020 Program, a binational effort to pro-
tect human health and the environment in
the U.S.-Mexico border region.

NWRA launches Federal
Political Action Committee

The National Waste & Recycling
Association filed paperwork with the
Federal Election Commission establish-
ing a political action committee. The
committee, officially known as the
National Waste & Recycling Association
PAC, will also be referred to as NWRA
PAC or Waste & Recycling PAC for
short.

“NWRA PAC is the only political
action committee solely dedicated to
advancing the waste and recycling
industry’s priorities,” said NWRA presi-
dent and chief executive officer Darrell
Smith. “The PAC will help in the associ-
ation’s efforts to educate candidates and
expand awareness of the modern waste
and recycling industry.”

A board of directors comprised of
waste and recycling industry leaders will
guide the PAC. The PAC intends to
engage in an intense strategic effort to
identify and support candidates – regard-
less of their party affiliation – who back
the industry’s positions on the issues by
studying their voting records and stated
views. Special consideration will be
given to any member of the waste and

recycling industry who is seeking
elected office.

“NWRA’s PAC will follow specific
principles and criteria in determining
recipients of political contributions,”
said Jim Riley, vice president for Federal
Affairs and Deputy General Counsel.
“These will be reflected in a comprehen-
sive strategic giving plan budget docu-
ment created by NWRA’s Government
Affairs team in consultation with the
PAC Board at the start of every Congress
and refined throughout the election cycle
as circumstances warrant.”

Funds will be raised through volun-
tary contributions from individual
NWRA members whom the association
has been granted permission in writing
by their companies to solicit. This
requirement is in accordance with the
federal prior approval law governing
trade associations with corporate mem-
bers.

The ultimate goal of NWRA’s PAC
is to help elect a pro-business, pro-infra-
structure Congress that will benefit the
waste and recycling industry.

Nucor’s top raw materials exec retires
Longtime Nucor executive Jim

Darsey retired on June 9, concluding a
39 year career with the company. 

Nucor said Darsey, who served as
executive vice president of raw materi-
als, is succeeded by Craig A. Feldman,
president of Nucor’s scrap business. As
part of his new responsibilities, Feldman
will be promoted as an executive vice

president. He has been with David
Joseph Co. since 1986, when he began
as a brokerage representative. 

In 2008, Nucor acquired the busi-
ness, and Feldman became a Nucor vice
president and general manager. He was
named president of David Joseph Co. in
2013, a role he will retain through his
latest promotion. 

NWRA establishes chapter in Colorado
The National Waste and Recycling

Association (NWRA) has established a
chapter in Colorado. 

The chapter will be focusing on
flow control, permitting, local ordi-
nances and technologically enhanced

naturally occurring radiative materials
legislation.

The chapter elected Scott Hutchings,
Waste Management, Inc. as its chairman
and Bryce Isaacson, Western Disposal
Services, Inc. as its vice chairman.
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PLASTICS

Governor Andrew M. Cuomo today
introduced a program bill that would ban
all single use, plastic carryout bags at
any point of sale in New York State. This
action follows the release of the New
York State Plastic Bags Task Force
report in January, which outlined the
environmental impact of plastic bags,
single-use bag reduction measures, and
proposed actions that the state could
take to reduce pollution and protect New
York’s natural resources, including a ban
on single use plastic bags.

As communities and states across
the country continue to struggle with the
ecological and financial costs associated
with the use of plastic bags, New York is
taking action to implement legislation
that will ban plastic bags statewide. The
Governor launched the New York State
Plastic Bag Task Force in March 2017 to
conduct a study and develop a compre-
hensive solution to the use and disposal
of plastic bags and how best to deter
their environmental impact. The Task
Force is led by State Department of
Environmental Conservation Commis-
sioner Basil Seggos along with co-chairs
Senator Thomas O’Mara and Assembly-
man Steve Englebright.

The Task Force conducted a survey
of more than a dozen municipalities in
New York State that currently have plas-

tic bag laws. The Task Force also
encouraged public comment on the issue
and received 558 responses between
March and December 2017.

Based on recommendations
included in the report, the Governor is
introducing a program bill that would
ban the provision of single use, plastic
carryout bags at any point of sale, and
would provide the Department of Envi-
ronmental Conservation with exclusive
jurisdiction over all matters related to
plastic bags and film plastic recycling.
The bill exempts garment bags, trash
bags and any bags used to wrap or con-
tain certain foods, such as fruits and
sliced meats. The bill would go into
effect on January 1, 2019.

In addition to the legislation, the
state will undertake an education and
outreach campaign to increase consumer
awareness of single use bags and their
harmful impact on the environment.
Education efforts will also seek to edu-
cate consumers of the impact plastic
bags have on the environment and the
waste stream, and promote use of
reusable bags.

A ban on single-use plastic carryout
bags will significantly reduce waste and
environmental impacts. New York City
alone estimates a savings of $12.5 mil-
lion in disposal costs by reducing the

number of single-use plastic bags. These
costs do not include the significant
cleanup costs to remove plastic through
litter collection programs and beach and
ocean cleanup efforts. In addition, the
ban will reduce the raw materials and
natural resources used to make, trans-
port, and recycle these bags. Fewer car-
ryout bags given away at checkout could
result in decreased recycling and dis-
posal costs for municipalities and
municipal recycling facilities.

Currently, 10 cities, towns, and vil-
lages in New York have enacted plastic
bag bans. One municipality has a plastic
bag ban with a fee on single-use paper
bags and bags that qualify as reusable,
including 2.25 mil flexible plastic bags.
The City of Long Beach has a single use
plastic bag fee in place and Suffolk
County’s single-use plastic bag fee took
effect on January 1, 2018.

The U.S. Environmental Protection
Agency estimates that 80 percent of
plastic pollution in the ocean originated
on land, which includes plastic bags, and
in New York, residents use 23 billion
plastic bags annually, which contributes
to pollution both on and off land. These
bags do not biodegrade and they persist
for years.

Governor Cuomo introduces program bill
banning single use plastic bags in New York

The Polymers Business Unit of
Total S.A. and Polystyvert, a Montreal-
based clean technology startup with an
innovative method for polystyrene recy-
cling, have signed an agreement to work
together on the dissolution and purifica-
tion of household post-consumer poly-
styrene.

The combination of Polystyvert’s
technology and Total’s know-how in
industrial-scale dissolution and polymer-
ization technologies should generate
high quality recyclates addressing a
broad range of polystyrene market
requirements.

Polystyvert has developed an inno-
vative low-carbon-footprint method for
recycling polystyrene that is based on a
dissolution process. This process pro-
duces recyclates which can be used in a
broader range of market applications
than recyclates produced through
mechanical recycling methods. House-
hold post-consumer plastics such as
polystyrene often contain contaminants
that make mechanical recycling difficult
or not practical.

Companies join
in polystyrene
recycling efforts

There are two kinds of people in this
world. 

Some wash their dishes because they
just ate; the others wash their dishes
because they are just about to eat.It would be more fun if the car navigation voice would get more and more excited as you get closer to your destination.
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AF&PA updates paper
reports for April 2018

The American Forest & Paper
Association released its April U.S.
paper reports. 

Containerboard
Containerboard production was up

0.7 percent compared to April 2017 and
up 0.7 percent year-to-date. The month-
over-month average daily production
compared to March 2018 was 0.5 per-
cent lower. The containerboard operat-
ing rate was 98.3 percent, 2.5
percentage points higher than the same
month last year. Production for exports
was 3.0 percent lower than April 2017
and 5.8 percent lower year-to-date.

Printing-Writing Paper Report
Total printing-writing paper ship-

ments decreased four percent in April
compared to April 2017. Total printing-
writing paper inventory levels
decreased less than one-half of one per-
cent from March. Imports of printing-
writing papers decreased less than
one-half of one percent compared to
March 2017 imports, while exports
remained flat compared to March 2018.

•Uncoated free sheet (UFS) paper
shipments in April 2018 increased year-
over-year, the third increase in four
months. Imports of UFS decreased 22
percent year-over-year in March – the
tenth consecutive decrease of 12 per-
cent or more. Exports of UFS papers
increased 25 percent in March com-
pared to March 2017.

•Shipments of uncoated mechani-
cal (UM) papers decreased year-over-
year in April 2018 by more than 20
percent. Imports of UM decreased one
percent year over year in March. 

•Shipments of coated free sheet
(CFS) paper and coated mechanical
(CM) papers in April both declined
year-over-year for the eleventh consec-
utive month. 

Boxboard Report
Total boxboard production

increased 4.0 percent when compared
to April 2017 and increased 2.6 percent
from March. Unbleached Kraft
Boxboard production increased over
the same month a year ago and
increased compared to March. Total
Solid Bleached Boxboard & Liner pro-
duction increased when compared to
April 2017 and increased compared to
March. 

U.S. Packaging Papers & Spe-
cialty Packaging

Total Packaging Papers shipments
were up 12.3 percent compared to April
2017, but down 1.0 percent year-to-
date. Bag & Sack shipments were flat
year-to-date. Multiwall shipments were
down 6.7 percent, Converting ship-
ments were down 0.4 percent and Food
Wrapping shipments were up 3.1 per-
cent. The operating rate for April
increased slightly to 92.9 percent from
92.7 percent in March.

PAPER

Boot camp shows
converters how to make
the most of paperboard

A group of newcomers to the paper-
board packaging industry learned about
the entire process of carton converting
during the Paperboard Packaging Coun-
cil’s (PPC) Folding Carton Boot Camp.
Among other insights, participants
learned how waste paperboard is a valu-
able asset that needs to be managed and
recycled. This process provides value to
converters and the marketplace – and
ultimately adds to paperboard’s exciting
sustainability story.

Quinn Garber, Southeast vice presi-
dent of sales and marketing at River Val-
ley Paper Co., explained that waste
paperboard from carton converters’
plants is called “pre-consumer paper.”
Although folding carton manufacturers
optimize jobs to reduce paperboard
waste, there is usually some excess
board that is stripped away during the
cutting process. Waste may also come
from misprinted sheets or other errors.

The crucial aspect to remember,
Garber explained, is that waste paper-
board has value – and the industry
should take advantage of that. Value
depends on a number of variables. Board
stock may be the most important: white
SBS board has the highest market value
while brown SUS is on the lower side.
The type and amount of printing also
affect value, with less ink coverage
meaning more market value. Addition-
ally, converters should consider the

dynamics of supply and demand. For
example, with decreasing volumes of
recycled magazines and books, the
demand for recycled fiber from paper-
board has increased over the past years.

Garber concluded the session by
highlighting great news for the industry.
Paper and paperboard have historically
been, and will continue to be, highly vis-
ible in municipal recycling collection.

“Paper is easily the most recyclable
substrate,” Garber said. “And that sus-
tainable quality is important to con-
sumers and brand owners alike.”

Paperboard recovery was just one of
many topics presented at Folding Carton
Boot Camp. The intensive two-day
workshop covered the entire folding car-
ton production process, from certified
forest all the way to the store shelf.
Industry experts explained the paper-
making process and also described the
properties and application of inks and
coatings. Prepress processes like CAD,
layout, and graphics were explained in
simple terms, as were a variety of others
including tooling, embossing, foil
stamping, stripping, finishing, gluing,
windowing, and rigid box manufactur-
ing.

The next Folding Carton Boot
Camp will take place on November 13-
14, 2018 and is open to PPC members
and non-members. For more informa-
tion, visit paperbox.org/bootcamp.

Specialty Quality Packaging
expands plant in New York

New York Governor Andrew M.
Cuomo announced that Specialty Qual-
ity Packaging (SPQ), a manufacturer of
paper and packaging products for the
food industry, will invest nearly $8 mil-
lion to expand its manufacturing plant in
the Glenville Business and Technology
Park in Schenectady County. The com-
pany will create 45 new positions as part
of the expansion project. To help secure
this investment for New York State,
Empire State Development will provide
up to $900,000 in performance-based
Excelsior Jobs Program tax credits, and
Schenectady County Metroplex Devel-
opment Authority is providing local
assistance.

SQP will purchase a vacant 120,000
sq.ft. building adjacent to its current
operation, and connect the buildings as a
single 240,000 sq.ft. manufacturing
facility. The company, which considered

locations in multiple states before select-
ing New York State for the expansion,
will create 45 positions at this facility.
Additionally, the Schenectady County
Metroplex Development Authority is
including a sales tax exemption on con-
struction materials used to renovate the
expanded complex and other additional
local assistance.

SQP manufactures a range of paper
products including bio-degradable food
trays used by school districts and stadi-
ums, as well as containers used by
national restaurant chains. The company
is a leader in producing materials that
can be recycled and composted. SQP
purchased the Glenville plant in 2006
after another owner announced the plant
closure, rehiring 40 workers who were
about to lose their jobs. They have since
grown the Glenville operation to nearly
150 employees.

Man to his wife: “Do you know what our six year old son wants to be 
once he’s big?”

Wife: “No.”
Man: “A garbage man. And you know why?”
Wife: “No, why?”
Man: “Because he thinks they only work on Tuesdays.”
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Auction companies often provide a fiscally
attractive alternative to other methods available to
acquire the heavy equipment a business may need
to conduct operations. Some companies offer the
traditional auction experience and others, the con-
venience provided via the worldwide web. From
marketing and listing equipment to selling and
collecting payment, sellers may choose a full-ser-
vice experience.

The Alex Lyon & Son Auctioneers company
has the reputation of being the fastest paying auc-
tion company in the U.S. Headquartered in Syra-
cuse, New York, company offices are also located
throughout the country. The firm claims the
largest cross section of buyers anywhere and
offers a mailing list of 25,000 customers world-
wide.

The auction day typically starts for Lyon at
the crack of dawn when yard personnel make sure
all equipment is running properly. Auctioneers
and ring men are there, assisting potential buyers
with queries they may have. Clerks and cashiers
register all potential buyers and confirm that all
customers are clear on the terms and conditions of
a sale. Concession staff assures that no one goes
hungry and security folks keep a watchful eye on
the whole scene. Prior to the start of sale, all
attendees have access to a catalog and once the
sale commences, yard and mechanic staff make
sure that all equipment and shop tools are prop-
erly loaded out.

The auction house began with Alex Lyon in
1950 and since then, many factors contributed to
the growth of the company – for instance hard
work, honesty, client trust, keeping commitments
and most importantly, being liked by their clients.

Purple Wave, which claims to be the largest
no-reserve internet auction firm in the country, is

transforming the way sellers reach buyers to turn
assets into cash. The company specializes in liqui-
dating equipment and vehicles through no-reserve
public internet auctions – providing the easiest
and most straightforward way to buy and sell used
equipment quickly and efficiently.

“The Purple Wave approach to auction main-
tains the traditional auction experience for buyers
and sellers, but affords the convenience that
comes with the internet. From marketing and list-
ing your assets to selling and collecting payment,
sellers benefit from a full-service experience.
Also, we don’t require equipment be moved from
the seller’s location – which saves the seller time

and money,” explained Amy Shaneyfelt, market-
ing manager. 

The company’s team, which consists of over
80 professionals, has widely expanded its sales
volume and reputation by focusing on providing
trustworthy auctions, building an extensive bid-
ding community and providing technology and
systems that make buying and selling easy. The
company’s home office is in Kansas, but Purple
Wave inventory sells all over the U.S.

Whether choosing a traditional auction serv-
ice or an online avenue, companies have a variety
of reputable auctioneers available to meet their
needs when finding or moving heavy equipment.

Auctioneers
by MARY M. COX
maryc@americanrecycler.com

Alex Lyon & Son
Paul Brunell 
315-633-2944
www.lyonauction.com

Cash Realty & Auctions
Jessica Pierce 
716-885-2200
www.cashauction.com

Euro Auctions Ltd
Daryl Houle
603-856-1689
www.euroauctions.com

Iron Planet 
Ian Malinski
778-331-5432
www.ironplanet.com

PROVIDER LIST James G. Murphy Co.
Ray Gombiski
425-486-1246
www.murphyauction.com

Martin & Martin Auctioneers Inc.
Tia Thomas
864-947-7888
www.mmaauction.com

McGrew Equipment Company
Chelsea Baadte 
717-428-0922
www.mcgrewequipment.com

M.R. Clark Auction & Appraisal Ltd
Michael Clark
314-650-7317
www.mrclarkauction.com

Purple Wave
Amy Shaneyfelt 
866-608-9283
www.purplewave.com

WASTE

The U.S. Environmental Protection
Agency (EPA) has reached a settlement
with Shell Oil Products over hazardous
waste and risk management plan com-
pliance at its crude oil refinery in Mar-
tinez, Calif. Shell Oil Products, a
subsidiary of Shell Oil Company, will
pay a $142,664 civil penalty and spend
an estimated $220,300 to make improve-
ments to its oil processing facility.

This action will prevent an esti-
mated 64 tons of hazardous waste from
being released to the environment every
year and reduce the risk of diesel fuel
spills to San Francisco Bay.

Shell Oil has also agreed to spend
about $38,000 in support of emergency
planning and preparedness in Contra
Costa County. Shell Oil will provide the
Contra Costa Health Services Hazardous
Materials Programs with equipment to
stop leaks from sulfur dioxide contain-

ers, personal protective equipment, and
handheld particulate meters (including
backup batteries and chargers), which
are used to monitor air quality.

The Shell Martinez Refinery,
located on Pacheco Boulevard about 2
miles east of downtown Martinez and
south of the Carquinez Strait, processes
about 165,000 barrels of crude oil per
day. The refinery also makes asphalt,
diesel, jet turbine fuel, petroleum coke,
propane, residential fuel oils, and sulfur.

EPA inspected the refinery in
November 2014, March 2015, and
November 2016 and found:

•Failure to immediately notify the
appropriate federal, state, and local
emergency planning and response agen-
cies immediately after an accidental
release in December 2013;

•Failure to determine if waste gen-
erated at the refinery was hazardous;

•Failure to follow proper proce-
dures for managing hazardous waste;

•Failure to comply with Spill Pre-
vention, Control, and Countermeasure
rule requirements, such as using proper
containers for fuel storage; 

•Failure to comply with Risk Man-
agement Plan Rule requirements, such
as accurately reporting an accidental
release worst-case scenario. 

When properly implemented, risk
management plans and their associated
program elements help prevent and con-
trol chemical releases at facilities that
store large amounts of hazardous sub-
stances or flammable chemicals. These
plans are also used by EPA and other
emergency responders to assess chemi-
cal risks to nearby communities and pre-
pare for emergency responses.

Under the terms of the settlement,
Shell Oil will upgrade the area where

heat exchanger equipment is cleaned to
ensure that resulting hazardous materials
are properly managed. Shell Oil will
also develop and implement a plan for
sampling stormwater to ensure the water
is managed appropriately. Finally, Shell
Oil will analyze materials generated
from its laboratory activities to ensure
that they are managed correctly.

U.S. EPA requires Bay Area refinery to
improve waste management, pay penalty
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Republic reports increased
earnings for first quarter

Republic Services, Inc. reported
net income of $237.7 million, or $0.72
per diluted share, for the 3 months
ended March 31, 2018, versus $187.8
million, or $0.55 per diluted share, for
the comparable 2017 period. Excluding
certain gains and expenses, on an
adjusted basis, net income for the three
months ended March 31, 2018, was
$246.3 million, or $0.74 per diluted
share, versus $187.3 million, or $0.55
per diluted share, for the comparable
2017 period.

First Quarter Highlights:
•EPS was $0.72 per share.

Adjusted EPS, a non-GAAP measure,
was $0.74 per share, an increase of 35
percent over the prior year.

•Cash provided by operating activi-
ties was $581.4 million and adjusted
free cash flow, a non-GAAP measure,
was $355.7 million, an increase of
approximately 48 percent over the prior
year. Adjusted free cash flow per share
increased 52 percent over the prior
year.

•Total cash returned to sharehold-
ers through dividends and share repur-
chases was $350 million.

•Total revenue increased 5.6 per-
cent over the prior year, excluding the
impact of the new revenue standard.

•Core price increased revenues by
3.8 percent, which consisted of 4.6 per-
cent in the open market and 2.5 percent
in the restricted portion of the business.

•Adjusted EBITDA was $699.4
million, an increase of approximately 7
percent over the prior year. Adjusted
EBITDA margin was 28.8 percent of
revenue, an increase of 140 basis points
over the prior year. Excluding the
impact of the new revenue standard,
adjusted EBITDA margin increased 30
basis points over the prior year.

•SG&A expenses as a percentage
of revenue decreased by 20 basis points
over the prior year, excluding the
impact of the new revenue standard.

•The company invested $26 mil-
lion in tuck-in acquisitions during the
quarter ended March 31, 2018. 

•Republic continued to convert
CPI-based contracts to more favorable
pricing mechanisms for the annual
price adjustment. The company now
has approximately $570 million in
annual revenue tied to either a waste-
related index or a fixed-rate increase of
3 percent or greater.

•Republic was named to the elite
2018 World’s Most Ethical Companies
List by the Ethisphere Institute, a
global leader in defining and advancing
the standards of ethical business prac-
tices.

Republic’s board of directors
declared a regular quarterly dividend of
$0.345 per share for shareholders of
record on July 2, 2018. The dividend
will be paid on July 16, 2018.
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Rebuilt, disassembled and ready to ship.                                         $195,000
JEFFREY 62 X 90 SHREDDER

Includes pre-chopper. Great condition!                                               $75,000
STRIP-TEC MODEL 400 WIRE GRANULATOR

Good condition.  Daisy wheel tire shred classifier.                           $30,000
BARCLAY 6” CLASSIFIER

150HP. Working condition.                                                                      $69,500
SIERRA 500T SHEAR LOGGER BALER

Rebuilt shortly before being decomissioned!                                 $215,000
HARRIS BSH 723 SHEAR

With Genesis GXP 400 R shear. Runs every day.                            $105,000
2012 DOOSAN DX255 WITH SHEAR

Stationary electric. Price includes loading.                                        $59,000
1994 E-Z MODEL B CRUSHER

4’ x 27’, 2” screen.                                                                                        $45,000
SINGLE DECK ACTION SCREEN

Genesis GXP 400 R shear. Both in good working condition.       $180,000
2006 KOMATSU PC300LC WITH SHEAR

DEALER • NEW • USED EQUIPMENT FINANCING

Very good shape! Unbelievable price!                                                 $48,000
ERIEZ 36” EDDY CURRENT

Completely rebuilt, just relined. Ready to work!                              $65,000
AL-JON 400 BALER

2012 AL-JON 580CL BALER
This baler is in

great condition. 

READY TO WORK!
$225,000



DEALER  NEW  USED EQUIPMENT FINANCING

Four shaft shredder. Includes conveyance.                                      $275,000
CM LIBERATOR 4R TIRE WIRE SEPARATOR

24’ opening. Great condition.                                                                 $60,000
1995 MAC 24’ CRUSHER

Quickly and easily debead your tires!                                                  $45,000
WOLVERINE TIRE DEBEADER

Get started baling on the cheap! Works well. Electric.                   $25,000
MOSLEY TIN BALER

Includes scrap grapple and gen-set. Norris front, runs well.        $39,000
KOMATSU PC300 HD

DEALER • NEW • USED EQUIPMENT FINANCING

DADE Capital Corp.

800-823-9688

Visit the new www.DADECapital.com for other available equipment.C
GREAT RATES!

Financing New 
and Used Equipment at

American Pulverizer
60 x 85

HAMMERMILL SHREDDER

Tons of spare 
parts including an 

extra rotor!

This shredder is in
great working

condition.

$520,000



American RecyclerPage A14, July 2018

Moley Magnetics, Inc. | 5202 Commerce Dr. | Lockport, NY 14094 | moleymagneticsinc.com | 1 (844) 662-4638 | sales@moleymagneticsinc.com  

• Low Cost 

• No Generator Needed 

• Easy Install

• Low Maintenance

24V BATTERY MAGNETS (ESB)

• Sizes Available from 28” – 72”

• Durable, Long Life

• Best Value on Market

• Generate 9 – 30 KW

230V MAGNETS (ESM),
DC GENERATORS

• Granulate Copper or Aluminum

• Maximize Wire Profi ts

• Systems from 250 to 2600 lbs/hr

COPPER WIRE 
GRANULATORS,
PRE-SHREDDERS  

• 185 Tons Cutting Force

• Automatic Hold Down

• Extra Heavy Scrap Applications

• 14” or 20” Adjustable Blades

ALLIGATOR SHEARS
• Orange peel grapples with or 
without magnet
• 1/2 to 2 Cubic Yard Available
• Magnet 32” – 50” Available
• Two-Year Warranty 

GRAPPLES 

Material Handler 
Orange Peel Grapple

Magnet Grapple

MagStar Hydraulic Magnet Generator 

BEST TOOL+BEST PRICE

–
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855-218-3013
Info@lambfuels.com
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METALS

I ordered a self help tape called, “How to handle disappointment.” When the 
package arrived, the box was empty.

United States Steel to restart
second blast furnace

United States Steel Corporation
will restart the second of two blast fur-
naces (“A” blast furnace) at its Granite
City Works, an integrated steelmaking
plant in Granite City, Illinois. The
restart of the “A” blast furnace will sup-
port increased demand for steel manu-
factured in the U.S., while allowing the
company to continue to support cus-
tomers during planned asset revitaliza-
tion efforts.

“We are excited to announce that
after the restart of the “A” blast furnace
on or around October 1, all of the steel-
making operations at Granite City will
be back on line, helping us meet an
increased demand for American-made
steel that has only grown since our
March announcement,” said U. S. Steel
president and chief executive officer
David B. Burritt. “After careful consid-
eration of market conditions and cus-
tomer demand, including the impact of

Section 232, the restart of the two blast
furnaces at Granite City Works will
allow us to serve our customers’ grow-
ing demand for high quality products
melted and poured in the United
States.”

The company will hire around 300
new employees for the restart of blast
furnace “A” that will support increased
shipments beginning in the fourth quar-
ter. In March, U. S. Steel announced
the restart of Granite City Works’ blast
furnace “B” and steelmaking opera-
tions that brought back 500 positions,
filled by new and returning employees.
The restart of blast furnace “B” is in
progress.

The company is now guiding full-
year EBITDA to at or near the high end
of the previously announced range of
$1.7 – $1.8 billion and is reiterating
second quarter EBITDA guidance of
approximately $400 million.

Nucor to build new galvanizing line
Nucor Corporation’s board of

directors approved the construction of a
galvanizing line at the company’s sheet
mill in Arkansas. 

The new galvanizing line is a $240
million investment with an annual
capacity of approximately 500,000
tons. It is expected to be operational in
the first half of 2021.

The project complements the $230
million investment currently underway
to construct a specialty cold mill com-
plex at Nucor Steel Arkansas. These
projects are important components of
Nucor’s long-term strategy for prof-
itable growth and will accelerate the
company’s goal of increasing its auto-
motive market share.
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Permit assistance available • Large hearth opening for automotive scrap

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

INVEST IN A
QUALITY-BUILT SWEAT FURNACE

METAL RECYCLERS

g p g p

INVEST IN A
Raise Profits!

             Recycling Services
             International
             518-424-1168
www.RecyclingFurnaces.com

                
             
           

FULL EPA compliance GUARANTEED.

DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $287.00 290.00 304.00 309.00 402.00
#1 Bundles per gross ton 275.00 260.00 285.00 297.00 397.00
Plate and Structural per gross ton 285.00 274.00 291.00 302.00 370.00
#1 & 2 Mixed Steel per gross ton 220.00 261.00 223.00 292.00 341.00
Shredder Bundles (t in) per gross ton 192.00 196.00 224.00 225.00 240.00
Crushed Auto Bodies per gross ton 192.00 196.00 224.00 225.00 240.00
Steel Turnings per gross ton 98.00 99.00 101.00 187.00 260.00
#1 Copper per pound 2.82 2.974 2.88 2.84 2.93
#2 Copper per pound 2.56 2.83 2.76 2.94 2.84
Aluminum Cans per pound 0.72 0.80 0.73 0.73 0.75
Auto Radiators per pound 1.91 1.97 1.95 1.89 1.89
Aluminum Core Radiators per pound 0.73 0.71 0.64 0.58 0.63
Heater Cores per pound 1.34 1.30 1.36 1.35 1.69
Stainless Steel per pound 0.69 0.67 0.65 0.63 0.67
All prices are expressed in USD. Printed as a reader service only.

METALS

Study shows economic
impact of American
iron and steel industry

A just-released study shows that the
American iron and steel industry supports
nearly two million jobs and contributes
more than $520 billion to the economy,
when considering the direct, indirect sup-
plier and related impacts.

The study, conducted by the research
firm of John Dunham & Associates and
commissioned by the American Iron and
Steel Institute (AISI), shows that the
industry generated an estimated $56 bil-
lion in federal, state and local taxes and
that industry supported workers earned
over $130 billion in wages and benefits.

“The American iron and steel indus-
try is a dynamic part of the U.S. econ-
omy. This comprehensive analysis
provides detailed geographic break-
downs, including at the congressional
district level, and is the most accurate
snapshot of the full breadth of the eco-
nomic impact of today’s American iron
and steel industry,” said Thomas J. Gib-
son, president and chief executive officer
of AISI. “The results illustrate why
strong, pro-manufacturing policies are
needed to ensure the sustainability of an
industry with such an impactful employ-
ment base and robust economic foot-
print.”

Gibson said that the new study more
accurately represents the breadth of the
American iron and steel industry by
including facilities active in iron ore min-
ing, coke production, ferrous scrap pro-
cessing, steel mill services, ferrous metal
foundry production, steel processing and
distribution, and other steel product manu-
facturing, in addition to iron and steel
mills, as was the case in previous studies
released more than five years ago. He
added that AISI is launching an interactive
tool on its website to share detailed data.

Highlights and breakdown of addi-
tional steel industry economic contribu-
tions include:

•387,000 direct iron and steel industry
jobs (iron and steelmaking, steel mill and
other steel products, processing, ferrous
metals foundries, distribution, materials
and mill services)

•716,000 supplier jobs
•878,000 induced (re-spending) jobs
•$207 billion in economic output

directly from iron and steel production
•$173 billion in economic output

from suppliers to the iron and steel
industry

•$56 billion generated in federal, state
and local taxes

Canty and Rake hired
by Upstate Shredding

Upstate Shredding – Weitsman
Recycling has hired two senior level
executives to lead the operations and
finance for the company. Company chief
executive officer Adam Weitsman
announced the hiring of seasoned pro-
fessionals Jack Canty as chief operating
officer (COO) and Timothy Rake as
chief financial officer (CFO). Both exec-
utives bring many years of experience in
their respective fields and will help posi-
tion Upstate Shredding – Weitsman
Recycling for additional growth and
expansion in the latter half of 2018 and
into 2019.

As COO, Canty will be responsible
for all aspects of the company’s opera-
tions at all 17 locations. In this role, he
will serve as a member of the corporate
management team contributing to the
development and implementation of
organizational strategies, policies and
practices to strengthen organizational
excellence and ensure that industry stan-
dards are exceeded. He will also be
directly involved in all aspects of the
operation of all facilities providing over-
sight and leadership, ensuring that the
highest levels of ethical conduct and
professional standards are maintained by
all company personnel at all times.
Canty will also work hand-in-hand with
all local and state law enforcement agen-
cies to prevent the sale of stolen scrap
metal and assist in the apprehension of
those selling stolen goods.

Canty brings over 25 years of global
experience in both finance and operations.
He has extensive experience with business

turnarounds, the purchase and sale of
major businesses, post-acquisition integra-
tions, business systems implementations,
and business process redesign projects.
Canty previously held positions as direc-
tor/consultant at JC Jones and Associates,
CFO at Agway Energy Products, division
controller at ITT Industries, and vice pres-
ident of operations at Advanced Motors
and Drives. Canty is a Certified Turn-
around Professional (CTP) and a New
York State CPA. He earned his Bachelor
of Science in Accounting from Alfred 
University.

In his newly appointed position,
Rake will be accountable for the admin-
istrative, financial and risk management
operations of the company, to include
the development of a financial and oper-
ational strategy, metrics tied to that strat-
egy, and the ongoing development and
monitoring of control systems designed
to preserve company assets and report
accurate financial results. Rake will also
be responsible for controllership duties,
which includes presenting and reporting
accurate and timely historical financial
information of the company as well as
oversee the capital structure of the com-
pany, determining the best mix of debt,
equity and internal financing.

Prior to joining the company, Rake
served as tax manager for 12 years at
Firley, Moran, Freer & Eassa and was at
PricewaterhouseCoopers prior to that.
He is a CPA and holds a Bachelor of
Science in Business Administration with
a concentration in accounting and
finance from the University of Buffalo.



Novelis Inc. a leader in aluminum
rolling and recycling, reported record
results for the fourth quarter and fiscal
year 2018 with significant year-over-
year increases in Adjusted EBITDA,
net sales, net income, free cash flow
and shipments. This performance was

driven by Novelis’ focused strategy to
improve operational efficiencies,
increase shipments of premium prod-
ucts, and make key investments to grow
automotive capacity. Fiscal 2018 net
income attributable to its common
shareholder was $106 million for the

fourth quarter and $635 million for the
full year.

Excluding tax effected special items
in both years, Novelis grew its fourth quar-
ter fiscal 2018 net income 38 percent to
$101 million, and increased full year net
income by 80 percent to $420 million.
This increase reflects a significant
improvement in adjusted EBITDA, as well
as lower interest expense, a result of the
company’s long-term debt refinancing
actions during fiscal 2017. 

Key achievements in fiscal 2018
include:

•Completed a joint venture to estab-
lish Ulsan Aluminum by selling approxi-
mately 50 percent of its ownership of the
Ulsan, South Korea plant, to Kobe Steel
for $314 million;

•Announced plans to expand produc-
tion in the US with an automotive finish-
ing investment in Guthrie, Kentucky,
adding approximately 200 kilotonnes of
nameplate capacity;

•Agreed to acquire operating facilities
and manufacturing assets in Sierre,
Switzerland, that have been leased;

•Achieved record automotive sheet
shipment levels to support new product
launches including the Land Rover Velar,
Jaguar I-PACE, Ford Expedition, Lincoln
Navigator and Jeep Wrangler;

•Launched Novelis Advanz™ 6HF -
e/s200 alloy in North America, a heat-
treatable alloy that provides automakers
greater design flexibility due to its supe-
rior formability, strength performance and
weight savings;

•Increased recycled content from 55
percent to 57 percent for the full year.

By strengthening its automotive port-
folio and making strategic investments to
increase capacity, Novelis broadened its

leadership position within the industry and
is committed to developing next-genera-
tion high-strength, highly-formable 6xxx
and 7xxx series alloys for future vehicle
design. As projections for aluminum adop-
tion increase, Novelis will continue to
partner with OEMs to develop more alu-
minum based vehicle architecture from
hang-on parts to complete structural alu-
minum-intensive bodies. As a result, the
company will pursue significant growth
opportunities from incremental aluminum
adoption in niche premium cars as well as
higher mass production mix-material vehi-
cles.

Full Year Fiscal 2018 Results
Net sales grew 20 percent to $11.5

billion in fiscal 2018. The increase was
driven by higher average aluminum prices,
record shipments and increased shipments
of higher conversion premium products.
Total shipments of flat rolled products
grew four percent to 3,188 kilotonnes. For
fiscal 2018, the percentage of the com-
pany’s shipment portfolio stemming from
automotive sheet grew to 20 percent, up
from 18 percent in the prior year.

Adjusted EBITDA grew 12 percent to
$1,215 million in fiscal 2018 compared to
$1,085 million in fiscal 2017. The increase
was driven by higher shipments and strong
operational efficiencies, as well as favor-
able product mix, metal costs and currency
impacts, partially offset by lower can
prices.

Full year free cash flow increased 12
percent to $406 million in fiscal 2018
driven by stronger adjusted EBITDA and
lower interest, despite significant working
capital pressure from higher aluminum
prices. Capital expenditures increased to
$226 million as compared to $224 million
in the prior year.

Novelis reports record results for fiscal year 2018 
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series listed
more than 25 tactics to increase your
business success, all of them based on
my experience. I started with nothing
and didn’t attend college, so I know
you can achieve maximum success,
regardless of your education. 

There is likely nothing more criti-
cal today to an auto recycler’s success
than purchasing and inventory turns. I
was around in the 1980s, when pur-
chasing didn’t really matter. Our cost
of goods was 20 percent, meaning that
for every dollar we spent we made $5
in sales. We had no idea about turns,
with an 80 percent margin, it didn’t
matter. 

Today, most of us have gross mar-
gins of 40 to 60 percent. If your gross
margin is 60 percent, your cost of
goods is 40 percent, meaning that for
every dollar you spend buying cars,
you get $2.50 in sales. It’s important
that you understand this math, and rec-
oncile it with your situation. I find that
most yards want more sales, but they
aren’t buying enough inventory to
obtain the sales. If you don’t buy
enough, you just won’t hit the sales
goals you have. If you want to sell
$100,000, and your cost of goods is 40
percent, then you must buy $40,000 in
cars. It’s that simple. If you buy
$30,000, you won’t sell $100,000. 

How do you know your cost of
goods? Simplistically, look at last
year’s purchases of cars and your sales
of parts from your own stock. You do
track parts sales from your stock,
rather than including brokered parts,
which you track separately. As to new
parts and rebuilders – divide your car
purchases by your parts sales from
stock to get the percentage. 

But now, let’s talk about turns. To
complicate things, turns are hard to
model. But let me try to make it simple
for you. 

If you buy a car for $1,000 and
you sell $1,000 in parts off of it in one
month, how many turns do you have?

Twelve turns annually, because you got
your money back in 1 month, and there
are 12 months in a year. Now, if that
same $1,000 car has $1,000 in parts in
6 months, you have 2 turns per year. It
took you 6 months to get your money
back, and there are 12 months per year.
The best yards get 4+ turns annually;
many middling yards get fewer than 2. 

Make sure you pay attention to
your days-to-break-even on your
reports. Look at cars you bought from
360 to 720 days ago. They’ve been in
stock at least one year, but not more
than 2 years. What were the days-to-
break-even on each car? It’s easy to see
which were the winners and losers. 

Now, what does that mean for
cash flow? That car that had 12 turns
means that, if all your cars had had that
turn rate, $1,000 spent on cars would
have produced more than $12,000
annually in cash flow. The $1,000 car
with 6 turns will produce $6,000 in
annual sales. A 100 percent increase
just from faster turn. Make sure that
you are focused on days-to-break-even
in addition to cost-of-goods percent-
age. 

Most yards are still buying what
they think will sell, without doing the
work to know what to buy. It’s simply
not good enough in most markets. You
have to understand which parts on
which cars will sell, for how much,
and how fast. Your computer or Bid-
Buddy (an aftermarket product) will
put that data at your fingertips. It’s
more work, but it’s not an option to do
it any other way. 

After you get a handle on these
functions and start meeting weekly or
monthly with the buyer, you will see
instant results. Teach them these fac-
tors to consider and then incent them
with bonuses based on the decreased
cost of goods and increased turns they
can achieve. This is the single biggest
cost you have, and really, perhaps the
easiest path to improving your finan-
cial results and cash flow. 

Tools for success: Inventory turns and purchasing

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

METALS

Increased auto shipments, operational efficiencies drive record financial performance

Import permit applications
decreased from April

Based on the Commerce Depart-
ment’s most recent Steel Import Monitor-
ing and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of May totaled
2,943,000 net tons (NT). 

This was a 26.3 percent decrease
from the 3,993,000 permit tons recorded in
April and a 21.3 percent decrease from the
April preliminary imports total of
3,738,000 NT. Import permit tonnage for
finished steel in May was 2,347,000, down
17.9 percent from the preliminary imports
total of 2,860,000 in April. For the first 5
months of 2018 (including May SIMA
permits and April preliminary data), total
and finished steel imports were
15,379,000 NT and 12,044,000 NT, down
2.5 percent and 0.3 percent, respectively,
from the same period in 2017. The esti-
mated finished steel import market share
in May was 25 percent and is 26 percent
year-to-date (YTD).

Finished steel imports with large
increases in May permits vs. the April pre-
liminary included tin free steel (up 68 per-
cent) and wire rods (up 64 percent).
Products with significant year to date
increases vs. the same period in 2017
include hot rolled sheets (up 36 percent),
plates in coils (up 36 percent), mechanical
tubing (up 22 percent) and line pipe (up 22
percent).

In May, the largest finished steel
import permit applications for offshore
countries were for Germany (138,000 NT,
up 15 percent from April preliminary),
Japan (123,000 NT, up 25 percent), South
Korea (113,000 NT, down 76 percent),
Italy (80,000 NT, up 34 percent) and Tai-
wan (76,000 NT, down 34 percent).
Through the first five months of 2018, the
largest offshore suppliers were South
Korea (1,531,000 NT, down 1 percent
from the same period last year), Japan
(615,000 NT, down 7 percent) and Ger-
many (547,000 NT, up 13 percent).
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ALTERNATIVE ENERGY

Duke Energy’s renewable
energy portfolio grows 

Duke Energy’s renewable energy
capacity grew by almost 20 percent in
2017, according to the company’s newly
posted Sustainability Report.

One of the company’s sustainability
goals is to own, or have under contract,
8,000 megawatts (MW) of wind, solar
and biomass capacity by 2020. Over the
past year, the company has made strong
progress toward that goal, growing its
renewable energy capacity from 5,400
MW to more than 6,400 MW, which can
power more than 1 million homes at
peak production.

Combining nuclear, renewables and
hydroelectric power, about 40 percent of
Duke Energy’s electric generation puts
out no greenhouse emissions.

Solar power currently makes up 52
percent of the company’s 6,400 MW of
renewable capacity, while wind repre-
sents 38 percent and biomass makes up
10 percent.

In addition to its growing renewable
energy portfolio, the company continues
to rely on two other zero greenhouse gas
sources: more than 8,800 MW of nuclear

capacity and 3,500 MW of hydroelectric
and pumped storage hydro. 

In its 12th year, Duke Energy’s Sus-
tainability Report provides details of the
company’s performance in four key
areas – customers, growth, operations
and employees. The report also tracks
the company’s progress on other sustain-
ability goals and programs, such as:

•Duke Energy continues to deliver
value, with a price per kilowatt-hour of
electricity remaining lower than the
national average in all six states the
company serves. 

•The company has met its goal to
recycle 80 percent of its solid waste a
year early. 

•Duke Energy remains an industry
leader and at the top of its peer group in
employee safety, with the company’s
safety metrics continuing to improve. 

•In 2017, employees and retirees
volunteered more than 115,000 hours in
the community. May marked the start of
Duke Energy In Action Month, an
annual initiative to galvanize employees
around community service.

State of California to require
solar power on new homes

The California Energy Commission
voted unanimously to approve new
building codes requiring that solar pan-
els be installed on all new homes, begin-
ning in 2020. The new codes will apply
to most single-family homes as well as
apartments and condos of three stories
or less. This historic decision makes
California the first state in the country to
mandate that all new home construction.

“California has long been home to
pioneering solar policies, and we
applaud today’s decision to require solar
power on all new homes,” said Michelle
Kinman, Clean Energy & Transportation
program director for Environment Cali-

fornia Research & Policy Center. “At
this point, any new home or building
constructed without solar power is a
missed opportunity to capture clean
energy from the sun and move Califor-
nia to a 100 percent clean energy
future.”

More Americans are going solar
every day. By 2017, our country had
enough solar energy capacity installed to
power the equivalent of 9 million homes.

California is leading the way with
more solar power than any other state,
thanks to nearly 800,000 solar projects
on homes, schools, businesses, farms
and more as of the end of 2017. 



Gerdau S.A. disclosed that Chia
Yuan Wang, currently the supply chain
vice-president in North America, was
appointed as the new president for its
North American Long Steel Operation,
effective immediately. Wang is succeed-
ing the chief executive officer of Gerdau,
Gustavo Werneck.

Vortex® released its new FastTrack™

program, an order fulfillment program
designed to deliver small quantity orders
on select product designs and sizes in
two weeks. This program accelerates the
delivery of common Quantum Series™
products, including the Vortex Roller
Gate™, Vortex Orifice Gate™, Vortex
Maintenance Gate and Vortex Wye Line
Diverter™.

Previously, Vortex utilized a first-in-
first-out (FIFO) manufacturing process.
Now, by dedicating manufacturing
resources toward a stand-alone Fast-
Track production process, Vortex is able
to assemble select products in quicker
cycle times without delaying the produc-
tion of special-engineered product
designs.
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2005 Sierra 750T Shear. Includes a vibrating discharge
conveyor and a stacking conveyor. $295,000

DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE! 
www.DADECapital.com

Harris 500-ton Shear Logger Baler. Excellent operating condition.
Includes oscillating discharge, take-away, picking

and radial stacking conveyors.  $95,000

BUSINESS BRIEFS

Linda Leone has been appointed as
PSI’s new board vice president. Leone,
vice president of International Fiber
Supply for WestRock Recycling is
responsible for providing support for
U.S. recycled fiber needs for
WestRock’s India and Brazil operations,
as well as retaining responsibility for
their Solvay mill fiber demand. 

Leone is also responsible for devel-
oping the recovered fiber supply plan for
the recently announced Grupo Gondi
recycled containerboard mill in Mexico,
in partnership with WestRock. In addi-
tion, Linda plays an active role in initia-
tives to continue to drive down
recovered fiber costs for the internal
WestRock mills including inventory
optimization and fiber substitution
opportunities. 

Previously, she had been in various
leadership roles at WestRock since start-
ing at Solvay Paperboard in 1995. Leone
has worked within the paper industry
since 1989.

Linda Leone named new
PSI board vice president

Sierra International Machinery wel-
comed Randy Gibson as the company’s
director of sales Macpresse for the U.S.
and Canada. Gibson will be responsible
for evolving Sierra’s relationship with
current Sierra-Macpresse customers and
building relationships with new and
upcoming industries, such as RDF. Gib-
son will be assisting Sierra regional sales
managers in communicating the advan-
tages of Macpresse single-ram balers and
reaching out to new markets and indus-
tries that can benefit from the use of a
Macpresse.

Sierra International
welcomes Randy Gibson

Vortex releases FastTrack
Program

Gerdau names new
president in North America
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IRON PACK BALER
Remote Control • Automatic Cycle

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior auto fluid removal 

and dismantling system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

Complete fluid removalC l t fl id l
in less than 5 minutes!

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

BIG MOUTHBIG MOUTH
SHEARSHEAR

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!

• Low Operating Cost
• Flip the Tip without Rebuilding!
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Classified
ADVERTISEMENTS

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com877-777-0043
UPGRADE TO A FEATURED CLASSIFIED AND ADD FULL COLOR!
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ADVERTISE! What do you have to gain?
Call 877-777-0043 today!
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We collect and recycle over one billion
pounds of scrap lead acid batteries

annually!

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

Businesses

ELK COUNTY RECYCLING INC. 29
ACRES COMMERCIAL PROPERTY FOR
SALE. Price reduced to $699,995. Prime
location on Million Dollar Highway St.
Marys,  Elk County, Pennsylvania. Being
sold by Coldwell Banker Developac Realty.
Phone 814-375-1167. List agent John A
Rogers, phone 814-762-7718, e-mail
john.rogers2@coldwellbanker.com. Con-
tact today for more information.
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$850,000 SALVAGE YARD IN SC FOR
SALE! With over 45 years in business on
12.8 acres, buy a very well-running, prof-
itable business that we’d like to sell so we
can retire. If you would like a pdf brochure
with more information, please contact us by 
e-mail at coastalauto@embarqmail.com or
phone 843-846-6688.

Murray Plant Ltd, a Blue Machinery
Group company, has recently been
appointed ALLU’s exclusive distributor
for the UK. This follows Blue Machin-
ery’s acquisition of Murray Plant Ltd,
ALLU’s existing dealer in Scotland. 

Now UK customers will be able to
benefit from even greater levels of sup-
port through its new distributor, Murray
Plant Ltd. The appointment of such a
renowned player in the UK materials
handling and processing industry rein-
forces ALLU’s commitment in providing
even greater levels of customer focus.

As well as being the exclusive Ram-
mer dealer for the UFK, Murray Plant
Ltd is also the Scotland distributor for 
the ALLU range of transformers and 
processors. 

Although only recently appointed as
a distributor of ALLU equipment, train-
ing and product familiarization has
already begun. Murray Plant Ltd sales,
after market and service personnel have
already undertaken application and 
service programs.

Murray Plant is exclusive
dealer for ALLU in UK

Hyde Industrial Blade Solutions has
appointed Justin Hence of Southbridge,
Massachusetts, to the position of process
engineer. 

Hence will be responsible for
improvements in the safety, quality,
delivery and cost basis for Hyde prod-
ucts. He will support shop operations
personnel and will also include working
with the product development team.

Hence started as an engineering
intern with Hyde’s sister companies,
D&S Engineering and PDK Design &
Grinding in 2011. He graduated from
Worcester Polytechnic Institute with a
Bachelor of Science in Mechanical Engi-
neering. He will report to Hyde’s director
of operations.

Hyde Industrial Blade
appoints process engineer

GreenMantra Technologies, a clean
technology company that produces high-
value polymer products from waste plas-
tics, announced the following executive
appointments:

•Carla Toth has joined the company
in the newly created position of senior
vice president, sales & marketing.

•Domenic Di Mondo has been pro-
moted to the position of vice president,
technology & business development.

Toth joins GreenMantra from
Pinova, Inc., where she most recently
served as vice president, business devel-
opment and wood sourcing. She has 25
years of experience in the specialty
chemicals industry and has served in
various leadership roles at Pinova, DRT,
Westlake Chemical and Eastman Chemi-
cal. She earned a bachelor’s degree in
chemical engineering from Virginia Tech
and a master’s degree in business admin-
istration from Duke University.

Di Mondo has been with Green-
Mantra since its inception and is an inor-
ganic chemist with expertise in polymer
chemistry, catalysis and conversion of
waste materials to higher value products.
He has led GreenMantra’s technical
efforts to develop and enhance its
process, which converts polyolefin waste
plastics into high-value specialty poly-
mers and other specialty chemicals. He
has also led the company’s efforts in
developing a new technology platform
that converts waste polystyrene into spe-
cialty styrenic polymers. He and his tech-
nical teams have multiple patents,
publications and industry awards in sup-
port of GreenMantra’s innovative tech-
nology and specialty products.

GreenMantra Technologies
adds Toth in sales role

Recycle Track Systems, Inc. (RTS),
based in New York, announced Gregory
Lettieri has been selected as one of
QuantumShift’s Top Entrepreneurs in
America for 2018 by KPMG LLP’s Pri-
vate Markets Group and the University
of Michigan’s Ross School of Business.
QuantumShift assembles an impressive
class of founders, owners and chief
executive officers of private, high growth
U.S.-based companies to boost their
development through an intensive, five-
day learning, networking and collabora-
tion program featuring sessions with
Ross School of Business faculty and tal-
ented industry professionals. 

Lettieri and RTS were selected to be
part of the QuantumShift 2018 class by
the Michigan Ross QuantumShift Admis-
sions Committee having demonstrated a
strong track record for revenue growth
and future growth potential. This collabo-
rative project between KPMG LLP’s Pri-
vate Markets Group – the U.S. audit, tax
and advisory firm – and the University of
Michigan’s Ross School of Business
offers chief executive officers access to an
exclusive peer-to-peer Fellows Network
focused on ongoing problem solving,
development and mentorship in addition
to the intensive program.

RTS chief executive officer
named top entrepreneur

The board of directors of Nucor Cor-
poration declared the regular quarterly
cash dividend of $0.38 per share on
Nucor’s common stock.  

This cash dividend is payable on
August 10, 2018 to stockholders of record
on June 29, 2018, and is Nucor’s 181st
consecutive quarterly cash dividend.

Nucor declares 181st
consecutive cash dividend The Association of Equipment

Manufacturers (AEM) has elected Willie
Harbert, vice president, sales, hydraulics
group of Eaton, to the AEM CE sector
board to fill an unexpired term.

As vice president sales for Eaton’s
hydraulics group, Harbert leads the
OEM sales, customer service and sales
support organizations in the Americas. 

AEM elects Harbert as 
new board director 
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Material Handlers

EQUIPMENT
INTERNATIONAL
303-699-7766

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

Fuchs — Liebherr
Sennebogen — CAT

MATERIAL
HANDLERS

20 Machines 
with Cab Risers,

Gen-sets & Rotating
Grapples

              IN STOCK!

New and Used 
Grapples

New Magnets
and Gen-sets

New 24V Magnets

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com

         Reasons 
to Advertise 
 in American Recycler

        NOW

5

1

2

3

4

5

               While your         
weaker competitors are 
slashing ad budgets, act 
now and easily grab their 
market share.

Identify new 
prospects now, to counter 
any customer cutbacks. 
Your sales team could use 
help from advertising.

               Customers have 
short-term memories. 
Your competitors who 
continue to advertise will 
take them from you.

Advertising is 
cumulative. Keep the 
ground you’ve gained 
and practice continuity 
for effective advertising.

               You’re a smart and 
savvy business person. 
You know advertising 
really is an imperative 
part of being a success!

ecyclerR

A
R

877-777-0043
www.AmericanRecycler.com

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

Miscellaneous

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Material Handlers

2011 Fuchs MHL340D – 45’ reach, elevating
cab, A/C, Auto Greasing, Gen Set, rebuilt
pump, 3/4 yard grapple.  Call for price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2014 Komatsu PC360LC - 10 w/REBUILT Genesis
GXP500R - 6,400 total hours, cab w/heat & A/C, a
front cab guard, full shear hydraulics, and an
upgraded U/C w/ NEW rails & sprockets installed.
Equipped with a 2006 Genesis GXP500R
#500492R with a NEW wear parts kit (blades, 
piercing tip, bolts, nuts, etc), and upper and lower
jaw built up and hard faced.  Call for price.

FEATURED MACHINES

VISIT
KuhnEquipment.com

TODAY for
more quality machines!

ADVERTISING IN AMERICAN RECY-
CLER is one of the smartest things
you can do for your business! It’s also
one of the easiest ways to increase
your sales income. Call 877-777-0043
and tell us what you would like to
share with our tens of thousands of
readers! All ads are also shown on
AmericanRecycler.com FREE!

FMC Detroit diesel, 27’ boom 14’4” ARM, 
24,000 lb. CWT, boom hoist 7” Bore, ARM
CYL 8.5” bore, 30” bar grove tracks, 
Labounty shear MSD 228. 

LINK-BELT LS 6400

216-267-2646 

TRY Auto Sales Corp.
We can deliver at cost! 

Miscellaneous

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com
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BEST PROCESS SOLUTIONS EASES
EVEN FLOW OF DISTRIBUTION

Best Process Solutions introduces metering batch
feeders. Materials placed in a feeder with 5 to 20 cu.yd.
capacity are evenly distributed on the conveyor. Variable
speed control allows for the consistent flow to meet the
user’s bulk processing and conveying requirements. 

BPS metering batch feeders convey ASR and non-fer-
rous metals at a rate of 45 tons per hour at 50 downs-
lope. The loading hopper features 16 cu.yd. capacity and
includes a 44.5” hexagon rotating drum that assists in
leveling, anti-bridging and metering of material in the
feeder pan. The drive consists of dual rotary electric
vibratory motors. 

Best Process Solutions
1071 Industrial Parkway 
Brunswick, Ohio 44212 
330-220-1440 
www.bpsvibes.com

BEA LASERS LAUNCHES NEW 
LINE OF INDUSTRIAL LASERS

BEA Lasers has made available its full line of indus-
trial laser modules. The BEA Industrial Lasers are
ruggedized for use in harsh environments.

BEA Industrial Lasers are used for alignment and
positioning of products, components and machine parts.
Other lasers can also be used for levelling, drilling, event
detection, edge detection, security, cutting, vision sys-
tems, metrology, bar code readers and robotic control.

These modules each include a housing (with right
angle options) and cable apparatus, many with a con-
nector, to alleviate hard wiring for replacements. Most
are available with 1mW, 3mW or 5mW output power.

BEA Lasers
1400 Howard Street
Elk Grove Village, IL 60007
800-783-2321
www.bealasers.com

PETTIBONE INTRODUCES
EXTENDO 944X TELEHANDLER

The next generation Extendo 944X telehandler is
powered by a 74 h.p. Cummins QSF 3.8 Tier 4 Final
diesel engine that features a DOC muffler and requires
no diesel exhaust fluid. Mounted on a side pod, the
engine offers easy service access while allowing excel-
lent curbside visibility and ground clearance of 18”. A
117 h.p. option is also available.

With its newly designed boom, the 944X offers maxi-
mum lift capacity of 9,000 lbs., max forward reach of 30’
and max lift height of 44’6”. Featuring formed boom
plates, the structure offers greater strength while reduc-
ing weight. 

Pettibone, LLC Heavy 
Equipment Group
1100 Superior Avenue
Baraga, MI 49908
800-467-3884
www.gopettibone.com

FRONTLINE THWARTS THEFT
WITH NEW INTEGRATED VALVE 

Frontline International
187 Ascot Parkway
Cuyahoga Falls, OH 44223
877-776-1100
www.frontlineii.com

Stealing used cooking oil is a $40 million dollar-per-
year business. Frontline International’s integrated anti-
theft valve makes sure that no one drains oil storage
tanks unless they are authorized to do so.

Why would anyone want to steal used grease?
Because of its value to the production of biofuel and
other byproducts like animal feed. 

Frontline collection ports with the integrated anti-theft
valve make it impossible for thieves to drain stored oil.
The anti-theft valve can only be opened by entering a
password on a control panel on the tank.

SENNEBOGEN INTRODUCES 
850 E SERIES MACHINES

The 850 E continues Sennebogen’s focus on simplic-
ity and dependability through intelligent hydraulic design
without complex electronics.  

The modular design concept allows customers to
order the 850 E with a rubber-tired or tracked undercar-
riage, or adapted to any other required mounting. It can
be fitted with one of several boom and stick configura-
tions providing a maximum reach of up to 69’.

It is also among the first models to feature the latest
version of the firm’s popular Maxcab operator station.
The updated Maxcab is longer and roomier, providing
more space for the operator.

Sennebogen LLC
1957 Sennebogen Trail
Stanley, NC 28164
704-347-4910 
www.sennebogen.com

NEW PRODUCT SHOWCASE BUSINESS BRIEFS

Bandit Industries owners Mike
Morey Sr., Dianne Morey and Jerry
Morey announced they would sell 100
percent of the company to their employ-
ees in an employee stock ownership plan
(ESOP). Under the ESOP, Bandit will
retain its current leadership and key
management personnel will remain in
place. It will also allow Bandit to always
remain Bandit.

The announcement comes after two
previous attempts to sell Bandit Indus-
tries – once to another manufacturer and
once to a private investment firm. 

Bandit is growing rapidly with 20
percent growth per year with two plant
expansions currently underway and sev-
eral new products being introduced later
this year. 

Bandit also recently entered into an
agreement with ARJES GmbH, a slow
speed shredder manufacturer from Ger-
many. Bandit will sell and distribute the
ARJES products in the Americas, Aus-
tralia, New Zealand, South Africa,
Indonesia and other parts of the world.
The product line is amazing and will
shred almost anything, including cement
with rerod, asphalt, steel belted tires and
complete cars and trucks. 

Bandit will celebrate its 35th
anniversary this September with a dealer
meeting and a field day open to the 
public. All Bandit products will be
shown, including new products about 
to be released and the ARJES line of
shredders. 

Bandit Industries to go 100
percent employee owned

Insurance Auto Auctions, Inc.
(IAA), a business unit of global vehicle
remarketing and technology solutions
provider KAR Auction Services, opened
its newest branch in Casper, Wyoming.
With its Casper branch opening, IAA is
the only salvage auto auction with loca-
tions in all 50 states.

IAA Casper branch is located at
2305 Salt Creek Highway in Casper,
Wyoming and has eight acres with room
for future growth. Auction sale days are
Wednesdays and preview days are Tues-
days. Interested buyers can register at
IAA-Auctions.com. 

IAA opens branch in
Casper, Wyoming

KAR Auction Services, Inc., a
global vehicle remarketing and technol-
ogy solutions provider announced that
Joe Oliveri has been named vice presi-
dent of the company’s Autoniq business
unit. Autoniq is a provider of mobile and
digital vehicle pricing and evaluation
reports – offering dealers advanced, real-
time vehicle reports with more compre-
hensive data and information than
vehicle reports available to consumers. 

Oliveri will be responsible for lead-
ing Autoniq’s operations and digital
product development and advancing the
company’s market growth strategies. He
will be based in KAR’s technology and
innovation hub in Chicago.   

Oliveri has more than 20 years of
automotive industry experience. He
comes to KAR from Cars.com where he
held various leadership roles including
oversight of multimillion dollar initia-
tives such as OEM certified programs.
His strong dealer relationships and
understanding of their challenges led
him to create solutions that enhanced
their buying and selling experience. He
most recently served as leader of mobile
product for Cars.com – generating
approximately eight million visits to the
site per month. 

Oliveri replaces Nicole Archer who
was recently named vice president of
International Business Development for
KAR. In the newly developed role,
Archer will help design and develop
KAR Auction Services’ digital and physi-
cal presence in Europe. 

KAR Auction Services
names leader for Autoniq

U-Pull-And-Pay (UPAP) celebrated
the grand opening sale for its newest
retail self-service used auto parts store
at 9445 Tavenor Lane, Houston, Texas.
Located at the intersection of Clear-
wood Drive, the site spans 30 acres. 

The Houston store has the capacity
to stock over 2,200 used cars and trucks
displayed on stands, arranged in rows,
and separated by manufacturer. Cus-
tomers bring their own tools to remove
high quality used parts, which are sold
at a fraction of retail prices. 

UPAP’s operations and website are
designed around customers’ needs. For
each store, the UPAP website
(www.UPullAndPay.com) includes a
complete price list, an inventory search,
a parts interchange cross-referencing
system, a notification feature to inform
customers when their vehicles come
into the store, and a form to sell cars or
trucks to UPAP.

The Houston site brings the UPAP
operations to a total of 11 self-serve
used auto part locations across 8 states:
Albuquerque; Aurora, Cincinnati; 
Colorado Springs; Denver; Indian-
apolis; Orlando; Phoenix; Pittsburgh
and West Palm Beach. U-Pull-&-Pay is
wholly owned by The David J. Joseph 
Company, a subsidiary of Nucor 
Corporation. 

U-Pull-&-Pay’s Houston,
Texas opens new location

Constellium N.V. is expanding its
operations in Decin, Czech Republic, to
support increased demand for aluminum
profiles by its customers. Expected to be
completed by October 2019, the expan-
sion will include a new casthouse and
extrusion press, and will increase the
plant’s recycling capacity.

Europe’s largest integrated manu-
facturer and processor of hard and soft
alloys profiles, Constellium Decin
employs more than 800 people in Decin
and expects to create approximately 90
new jobs by the end of 2019.

Constellium to expand in
Czech Republic



800-328-3613 | 320-274-3594 | Fax: 320-274-3859 
EZCrusher.com | davev@ezcrusher.com 

R.M. Johnson Co. • Annandale, Minnesota

With only a $10,000 ORDER DEPOSIT 
(which is 5x lower than competitor’s deposit!) 

or with approved financing
from DADECapital.com!

$165,000

$155,000
–10,000

LIST
PRICE
OFF THE
2018 MODEL

• 2 Year Warranty
• Remote Automation
• Hydraulic Outriggers
• Air Compressor

PRICED WITH A TIER 3 DIESEL POWER PLANT



New, Never Used!

DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE!  www.DADECapital.com

1997 E-Z Metal Baler.
New pump, bearing, gears  and hoses.  

$67,000

Granutech Saturn 7246 Tire Shredder. 
Portable, 300 HP. Includes infeed, return 

conveyors.  $150,000

2015 Wolverine Tire Debeader.
Half price of new! $110,000

2007 Al-jon 400 Metal Baler.
Good working condition.  $175,000

Guidetti Sincro 530C Copper Granulator.
Includes Guidetti pre-chopper. Extremely 

low hours!  $105,000

Genesis 660R Shear, Completely Rebuilt. 
Six month warrranty.  $135,000

2015 OverBuilt Auto Logger. 
Extremely well-maintained.  $295,000

1997 Magnatech 66x60 Shredder. 
Includes conveyance & ECS. $295,000

1997 Volvo L50C. 
Includes forks and a bucket.  $27,5000

Huron Valley Eddy Current System. 
This ECS is in great condition!  $145,000

SGM Magnetics Fines ECS. 
60/40 Combo System.  $250,000

2005 Sierra RB6000 Baler.
Good condition. Can be seen operating.

 $199,000

Williams 60x90 Hammermill Shredder. 
New grates, good liners. $250,000

2006 MAC 5200 Baler.
16” x 16” x variable bale size.  $160,000

1999 Liebherr A924 Material Handler.
Fixed cab. Runs Great!  $69,000



The auto recycling industry has become highly
regulated in the U.S. by government environmental
regulatory agencies, on the federal, state, county and
municipal levels. 

When end-of-life vehicles are recycled by shred-
ding via shredder plants, there is a large amount of
residue left over. Referred to as automotive shredder
residue or ASR, it contains mostly non-metallic mate-
rials like plastics, rubber, wood, paper, textile, leather
or glass. The primary organic and inorganic chemical
constituents of concern found in ASR include: poly-
chlorinated biphenyl (PCBs), metals such as lead and
cadmium and total petroleum hydrocarbons (TPH). In
addition, lower levels of volatile organic compounds
(VOCs) and semi-volatile organic compounds
(SVOCs) may also be found.

Dan Flynn, litigation partner at Dinsmore and
Shohl LLP, who focuses on OSHA matters, said there
are a number of key issues and challenges pertaining
to auto shredder residue faced by recyclers. The exact
composition of ASR will vary based by vehicle, as
well as the dismantling and recovery procedures of
the salvage facility where the vehicle was shredded. If
not properly stored and disposed of, toxic substances
within the ASR may leach into surrounding soil and
groundwater. And depending upon its composition,
ASR may also be flammable.

“ASR can pose safety and environmental hazards
that recyclers need to manage,” Flynn said. The
biggest debate often associated with managing ASR
is whether to dispose of the non-metallic ASR gener-
ated in recycling operations or whether the non-

metallic ASR can be economically recycled for
another use. 

“OSHA standards play a role in how ASR is
managed because the ASR often contains a number of
contaminants regulated under OSHA’s general air
contaminant standard – the z-listed contaminants –
and chemical-specific standards, such as lead,” Flynn
said. Recyclers that have robust safety and industrial
hygiene programs, however, are generally able to
ensure that all of their employees can manage ASR in
a safe and healthful manner. 

Over the years, recyclers have been able to move
forward with plastic recycling operations with
increasing certainty that the feedstock and operations
will comply with EPA’s regulations. 

“Recyclers are now coming up with various inno-
vative ways to capture more of the ferrous and non-
ferrous metal from the recycling operations and ways
to recycle the plastics found in ASR,” Flynn said.  

Environmentally Speaking
ASR, also called auto fluff, has long been

deposited into landfills, resulting in millions of tons
of waste each year. According to the EPA, approxi-
mately 75 percent (by weight) of a vehicle is com-
posed of metals that are recycled. The remainder –
auto shredder fluff is disposed of primarily in land-
fills. 

In fact, the U.S. EPA stated that approximately
one million tons of ASR could be recovered for fuel,

which would reduce carbon dioxide emissions and
conserve around one million tons of coal each year,
as well as avoid landfilling, resulting in an annual
savings of $20 million.

Of course, many hazardous chemicals are used in
the manufacturing and maintenance of automobiles.
According to the Blue Ridge Environmental Defense
League in North Carolina, a review of ASR auto fluff
by the Ecology Center in Michigan found several
toxic contaminants in fluff. Studies completed by the
German EPA and the U.S. EPA report that auto fluff
contains mercury, lead, cadmium, chromium, arsenic,
polyvinyl chloride and PCBs. The state of California
considers auto fluff a hazardous waste requiring spe-
cial disposal.

An EPA study of emissions from fires at ASR
landfills and stockpiles, stated, “A number of these
stockpiles have caught fire, resulting in the emission
of numerous air pollutants.” This study concluded
that, “substantial quantities of air pollutants are emit-
ted.” and “cadmium, copper, lead and zinc were
found in significant quantities.”

That’s why, the EPA is pushing vehicle manufac-
turers to design vehicles with recovery in mind and to
reduce toxic and hazardous constituents in vehicle
shredding. 

The top environmental concerns are whether
polychlorinated biphenyls (PCBs) potentially con-
tained in the plastics found in ASR are excluded from

by MAURA KELLER
mkeller@americanrecycler.com
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The treatment of auto shredder residue today

See SHREDDER RESIDUE Page B6

PHOTO BY ERIC GEVAERT | DREAMSTIME

Bassam Jody, previous group leader of the energy systems division at
the Argonne National Laboratory, displays plastics recovered from
shredder residue by the Argonne Separation process and successfully
tested for making auto parts.

PHOTO COURTESY OF ARGONNE NATIONAL LABORATORY

While approximately 75 percent (by weight) of a vehicle is recyclable, the EPA stated that an estimated 1 million tons of auto shredder residue
could be recovered for fuel, saving $20 million annually. 
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

Novelis to double
automotive aluminum
capacity in China

Novelis Inc. will invest approxi-
mately $180 million to double its auto-
motive aluminum body sheet capacity
at its Changzhou facility in China. The
investment will be a continuous anneal-
ing solution heat (CASH) treatment
line that will add approximately 100
kilotonnes of capacity and will include
a high-speed slitter as well as a fully
automated packaging line. 

These assets along with a proven
operational expertise and first-mover
advantage in China will enhance Nov-
elis’ ability to supply innovative alu-
minum solutions to its global
automotive customer base as well as
Chinese domestic producers. Novelis
expects to begin expanding its existing
facility in 2018 in order to be opera-
tional by 2020. Upon completion, Nov-
elis expects to create approximately
160 full time jobs.

Since commissioning its initial
automotive finishing line in Changzhou
in 2014, Novelis has fully contracted its
capacity. The timing of this investment
is closely aligned with key customer
product launches slated for 2020 to

2021 from both traditional automakers
as well as electric vehicle startups. 

“By adding another strategic asset
to expand its operations in China, Nov-
elis continues to leverage the strength
of the Aditya Birla Group as the global
leader in aluminum rolling,” said
Kumar Mangalam Birla, chairman of
the board of directors of Novelis Inc.
and chairman of the board of directors
of Hindalco Industries Limited. 

Worldwide, automotive aluminum
demand is projected to nearly triple
over the next eight years with the
largest growth potential to be in China,
as both domestic and global automak-
ers increase aluminum penetration and
production in the market.

According to IHS Markit, total
passenger vehicle demand in China is
expected to reach 34 million units by
2025, with strong market growth com-
ing from battery electric vehicles.

Novelis’ investment in China is its
second automotive investment this year,
having recently announced a $300 mil-
lion greenfield manufacturing facility
in Guthrie, Kentucky. 

Anand Sen named 2018
AIST Steelmaker of the Year

Anand Sen, president, Total Qual-
ity Management and Steel Business,
Tata Steel, was named Steelmaker of
the Year at AISTech 2018 — The Iron
& Steel Technology Conference and
Exposition. The Steelmaker of the Year
Award is presented annually by AIST
to recognize notable leaders for their
impact on the steel industry.

Sen is being recognized for his
visionary leadership and strategic plan-
ning which is driving decisive changes
within Tata Steel to achieve technologi-
cal leadership, operational excellence
and a culture of innovation. Sen has
pioneered the regionalization of
advanced automotive steel grades for
the Indian automobile industry, has
driven Total Quality Management phi-
losophy across industry sectors, and
has evolved the application of branding
concepts focused on de-commoditizing
steel. His sincere commitment to
advancing the AIST mission of service
and vision has created value for mem-
bers throughout the world.

Anand Sen is responsible for the
Steel Business, including marketing,
sales, technology and promotion of
Total Quality Management across Tata
Steel India. Sen has worked in market-
ing, sales, strategy, business leadership,
operations, maintenance, supply chain
and projects, in his more-than-three-
decade-long career. Sen is on the board
of Tata Steel Processing and Distribu-
tion Ltd. (chairman); NatSteel Holdings
Pvt. Ltd. (chairman); Tata BlueScope
Ltd.; The Tinplate Company of India
Ltd.; and JCAPCPL, a joint venture
with Nippon Steel and Sumitomo 
Metals Corp.

He is also board member of 
Xavier Institute of Management,
Bhubaneswar, chair of the AIST India
Member Chapter, and vice president of
the Indian Institute of Metals (IIM),
chairing its Ferrous division. He is a
member of the advisory committees of
the Centre of Excellence in Steel Tech-
nology at IIT Bombay and IIT Madras.

Hendrickson acquires business from
Frauenthal Automotive Sales in Europe

Hendrickson acquired the U-bolt,
pin and screw business segment from
the Austrian Frauenthal Group. Final
title transfer took place in June 2018.
The acquisition includes the manufac-
turing facility in Torun, Poland, along
with 200 employees who will join Hen-
drickson Commercial Vehicle Systems
Europe. “This acquisition will widen
our product portfolio and provide com-
ponents that can complement our exist-
ing product lines. We look forward to
working with our new colleagues and
strengthening our business across

Europe in the coming year,” stated
Gary Gerstenslager, president and chief
executive officer at Hendrickson.

Hendrickson, a Boler company, is a
manufacturer and supplier of medium
and heavy duty mechanical, elas-
tomeric and air suspensions; integrated
and non-integrated axle and brakes sys-
tems; tire pressure control systems;
auxiliary lift axles systems; parabolic
and multi-leaf springs; stabilizers; and
bumper and trim components to the
global commercial transportation
industry. 

ADESA Dallas honored for performance
ADESA, a business unit of global

vehicle remarketing and technology
solutions provider KAR Auction Serv-
ices, Inc., announced that its ADESA
Dallas location was honored by U.S.
Bank as 2017 Lease Return Segment
Auction of the Year. 

This is the latest award earned by
ADESA Dallas. Other honors include
Toyota Financial Services 2017 Premier
Auction, Merchants Fleet Management
2017 Auction of the Year South Central
Region and GM Financial 2017
Regional Auction of the Year.

Everybody wants to live forever, but nobody wants to grow old. 



The Steel Market Development
Institute (SMDI), a business unit of the
American Iron and Steel Institute
(AISI), awarded the “Automotive
Excellence Award” to Honda Motor
Company for their advanced high-
strength steel (AHSS) innovations in
the 2018 Honda Odyssey. The award
was presented by David Anderson, sen-
ior director, automotive market, SMDI
at the recent 17th annual Great Designs
in Steel (GDIS) seminar in Livonia,
Michigan.

Nic Goldsberry, senior body
design engineer at Honda, received the
award for his GDIS 2017 presentation,
titled, “The All-New 2018 Honda
Odyssey.”

Honda designed an all-new chassis
for the 2018 Odyssey, based on the
platform used in light duty trucks to
maximize maneuverability and steering
ease. They employed the Next-Gen
Advanced Compatibility Engineering
(ACE) body structure in combination
with tailor welded hot stamped door
rings and a new multi-connection
bumper beam to enhance occupant pro-
tection. The Odyssey is comprised of
58 percent high-strength steel leading
to high rigidity and a lightweight body.

“Automotive Excellence Award
winners use advanced high-strength

steel in applications to provide the best
value for consumers while also
improving vehicle performance and
sustainability,” said Jody Hall, vice
president of the automotive market at
SMDI. “Steel is driving innovation and
Nic and the Honda team are a great
example of the capability of these next
generation steel grades.”

The SMDI Automotive Excellence
Award is presented each year at Great
Designs in Steel. Individuals or teams
from automakers, suppliers or the aca-
demic community who embrace inno-

vation and make significant contribu-
tions to the advancement of steel in the
automotive market are awarded for
their innovation. Award winners are
chosen from presenters at the previous
year’s GDIS seminar. Candidates are
rated in several categories, including:
challenges and benefits associated with
cost, mass reduction and performance;
overall contribution to the advance-
ment of steel; and implementation in
production.
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In support of local fire depart-
ments, Gershow Recycling donated the
use of 30 cars for the Eleventh Annual
Chuck Varese Vehicle Extrication Tour-
nament, which was held at the North-
port Fire Department’s Training
Grounds at Steer’s Pit in Northport,
New York. Gershow also donated the
use of its Huntington facility to enable
teams to practice in the week leading
up to the tournament. 

Using the Jaws of Life, 19 teams
from 11 fire departments participated in
the tournament, working to extricate a
victim from a crash site. 

Each team was judged on the
amount of time it took to perform the
extrication, the handling of equipment
and the safety procedures they fol-
lowed. After the tournament, the vehi-
cles were brought back to Gershow’s
facility, where they were shredded and
recycled.

Gershow donates the use of 30 cars

Representatives from Gershow Recycling joined members of the Northport Fire Department and local
elected officials at the Eleventh Annual Chuck Varese Vehicle Extrication Tournament at Steer’s Pit in
Northport, New York.

Honda awarded for advanced innovations

Novelis Inc. will invest approxi-
mately $180 million to double its auto-
motive aluminum body sheet capacity
at its Changzhou facility in China. The
investment will be a continuous
annealing solution heat (CASH) treat-
ment line that will add approximately
100 kilotonnes of capacity and will
include a high-speed slitter as well as a
fully automated packaging line. 
These assets along with a proven oper-
ational expertise and first-mover
advantage in China will enhance Nov-
elis’ ability to supply innovative alu-
minum solutions to its global
automotive customer base as well as
Chinese domestic producers. 

Novelis expects to begin expand-
ing its existing facility in 2018 in order
to be operational by 2020. Upon com-
pletion, Novelis expects to create
approximately 160 full time jobs.

Since commissioning its initial
automotive finishing line in
Changzhou in 2014, Novelis has fully
contracted its capacity. The timing of
this investment is closely aligned with
key customer product launches slated
for 2020-2021 from both traditional
automakers as well as electric vehicle
startups. 

“By adding another strategic asset
to expand its operations in China, Nov-
elis continues to leverage the strength
of the Aditya Birla Group as the global
leader in aluminum rolling,” said
Kumar Mangalam Birla, chairman of
the board of directors of Novelis Inc.
and chairman of the board of directors
of Hindalco Industries Limited. 

Worldwide, automotive aluminum
demand is projected to nearly triple
over the next eight years with the
largest growth potential to be in China,
as both domestic and global automak-
ers increase aluminum penetration and
production in the market.

According to IHS Markit, total
passenger vehicle demand in China is
expected to reach 34 million units by
2025, with strong market growth com-
ing from battery electric vehicles.

Novelis’ investment in China is its
second automotive investment this
year, having recently announced a
$300 million greenfield manufacturing
facility in Guthrie, Kentucky. 

Novelis doubles
capacity at
China facility

—Paul Angel, LUMISTAR CORPORATION

I received your publication by mail. I can confirm I have never seen it 
before in its hard copy version. I like the layout and it is very informative, 
in a league of its own in terms of quality information. No wonder it is 
the only recycling publication quoted on Lumistar's blog. I look forward 
to upcoming issues.  

        I have read issues of your publication in the past 
by accessing digital archives at one of two libraries I 
am a member of.  Your website is also fantastic. 

Testimonial
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Fork and loaders are vital equip-
ment items in the scrap and auto recy-
cling industries. Of course, the nature
of the intended purpose for the equip-
ment and the environment where both
items will be used, weigh heavily in
finding the products that best suit a
buyer’s need.

The Extreme Service Product
Group is one of Attachments Interna-
tional’s newest lines of attachments
and they’re designed for the very
largest skid steers, compact wheel
loaders, and the Defense Department.
“We have increased the line of prod-
ucts to include 16 attachments for the
scrap, demolition, logging and con-
struction industries,” said Gerry Henry,
Manager.

The firm also offers custom and
standard duty attachments for skid
steer, TLB, and excavator applications.
The extreme service construction forks
feature 12,000 lb. capacity forks, stress
proof 3” shaft slides with HSLA steel
on a structural frame. The frames are
designed to handle rough ground

construction sites with all fork
lengths available in 42”-70” and a car-
riage width of 72” making it ideal for
pipe, logs, and more.

CASE Construction Equipment
has been producing wheel loaders
since 1968 — “so we’re celebrating
our 60th anniversary. Our wheel load-
ers are useful in a variety of material
handling and construction applica-
tions-including scrap, waste, agricul-
ture and road/commercial building
construction. Our full-size product line
features seven models ranging from
142 to 347 horsepower, and operating
weights from 24,035 pounds up to
61,650 pounds. CASE wheel loaders
were the first to evolve to selective cat-

alytic reduction (SCR) tech-
nology as engine emission
regulations began earlier this
decade. The emissions solu-
tion offered in these loaders,
along with their engine,
hydraulic and electrical sys-
tems provide the greatest
combination of performance
and fuel efficiency,” said
Andrew Dargatz, brand mar-
keting manager.

He noted specific fac-
tors that potential buyers in
the scrap and waste industry
should consider when choosing load-
ers for their application and they are:
heat, size and visibility: 

Heat: For applications involving
paper or other combustible materials,

using a wheel loader
that emits lower engine
temperature and that
has built in components
that support greater
cooling, is important.
CASE G Series wheel
loaders, for instance,
produce lower operat-
ing temperatures from
the engine because
SCR technology runs
cooler than engine
emissions solutions that

require regeneration. The loaders also
feature powerful cooling packages
with auto-reversing fans which further
reduce temperatures and discourage
material buildup around the engine
compartment, which can lead to heat
buildup. 

Size: The
scrap and
waste indus-
tries employ
wheel loaders
of all sizes.
Rugged appli-
cations like
those in auto
recycling
yards where
car forks are
used require
wheel loaders
in the 255-347
horsepower
range, to best manage both the weight
of the fork and the weight of the cargo
carried. Counterweights may be

required, depending on the size of the
machine, to handle that specialized
attachment. Similarly, consideration
should be given to the type of linkage
equipped on the loader. Many manu-
facturers, CASE included, offer a vari-
ety of linkages to match the
application involved. Some scrap and
waste applications may require
extended reach (XR) to load trucks and
bins of certain heights. Other situa-
tions may benefit from a Tool Carrier
(XT) linkage, which focuses more on
carrying loads on a level plane to
improve reach and ability. 

Visibility: When considering a
loader, especially for a scrap applica-
tion—when the operator must likely
navigate various piles of materials and
other equipment and vehicles, spend
time in the cab and review the visibil-
ity of the machine to the rear, side, and
toward the attachment. While most
current models, CASE included, offer
a variety of camera packages that feed

into the operator’s monitor, the direct
visibility allowed by the design of both

Loaders & ForksEQUIPMENT 
SPOTLIGHT 
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by MARY M. COX
maryc@americanrecycler.com

MANUFACTURERS
FORKS

Attachments International
Cookie Nelson
218-863-6444

www.attachmentsintl.com

Cascade Corporation 
Jason Clarke
877-227-2233

www.cascorp.com

Ferguson Trailer Sales
Craig Ferguson

507-932-5683
www.ferguson-trailersales.com

Pemberton, Inc.
Milan Davich
800-393-6688

www.pembertoninc.com

Rockland Manufacturing
Rich Sheaffer
800-458-3773

www.rocklandmfg.com

SAS Forks
Adam Lindley
877-727-3675

www.sasforks.com

Solesbee’s Equipment & Attachments
David Jenkins
770-949-9231

www.solesbeesequipment.com

LOADERS
Case Construction Equipment

Andrew Dargatz 
866-542-2736

www.casece.com

Caterpillar
Janice Walters
309-675-1000
www.cat.com

Doosan Infracore North America, LLC
Aaron Kleingartner

678-714-6000
www.doosanequipment.com

JCB Inc.
Pam Veiock 

912-447-2000
www.jcb.com

John Deere
Ken Golden

309-765-8000
www.deere.com

Komatsu America Corp. 
Raleigh Floyd Jr. 

847-437-4585 
www.komatsuamerica.com

Case Construction Equipment

Attachments International

See SPOTLIGHT, Page B7
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A Closer Look
by Donna Currie

ANBO Attachments
Chris Newman • 866-684-3330

ANBO Attachments was founded in 1964 by two men who “found a need for
things that weren’t on the market,” according to Chris Newman, the company’s presi-
dent. Since they couldn’t find what they needed, they decided to make the equipment
themselves.

Those two men needed equipment for farming, ranching and the timber work that
came along with those industries, and they soon found out that other people wanted the
same equipment they had made for themselves. So they started manufacturing and sell-
ing to others.

Newman joined the company about 12 years ago, after working in business devel-
opment and custom electronic products. After working in these fields, he began to work
with ANBO, a company with quality products but that lacked high market visibility. 

He could apply his skills there and the company seemed to be the perfect fit for
him. “I’ve always liked situations where you listen to what the customers say and you
can do what they ask,” Newman said. “I’ve always loved product and made in the
USA.”

The equipment that ANBO manufactures “are compatible with a wide range of
machines.” The company has a product line specifically for scrap and recycling that
meets the durability needs for steel waste and that provides the material handling
capacity that increases the speed at which that work can be done. Most of the attach-
ments fit on the front end of the machines, with the exception things like of backhoe
attachments.

Newman described the attachments’ use as “moving things with the dirt, or mov-
ing things without the dirt.” In other words, there are a variety of attachments that trans-
port both large and small materials, and there are other attachments that have designs
that strain out the target materials while leaving dirt and small pieces behind. “Depend-
ing on material sizes, you can determine what won’t fall through, making it perfect for
many types of waste recycling,” he said.

The attachments are made in a variety of sizes and widths to match the machine
they will be used with “We focus on designs and use the kind of steel that is meant to
tolerate long term aggressive use,” Newman said. Customers are interested in attach-
ments that are reliable and will last to avoid expensive down time, but he said, “We
design products that are known to outlast the machine they are used on.”

ANBO also makes industrial angle blades, specialty buckets for high capacity,
grapples rakes, rock and root extractors. Root and rock rakes are designed to deal with
“working above and below the ground.” Related obstacles may include rocks, stumps,
roots, brush and trees. Newman explained that “speed is super-important” when a con-
tractor needs to remove those items and get them off the site—a savings in time and
money.

Newman said that their grapple rakes are probably one of their best-known prod-
ucts and lead the industry. A rake with a grapple on top, it is “like having fingers and
hands. It provides an operator the dexterity to do a lot of little, and big things, with pre-
cision,” and can hold the material securely and move it quickly out of the way and
place it exactly where it is supposed to go.

While ANBO has a very broad product line, “we can tailor our product line and
make  adjustments in the way the product is available for the job to be done,” This abil-
ity can suit different types of soil, vegetation, roots, sediment, rock, steel, trash and
other materials.

To address that diversity, he said that ANBO has “a solution driven business
model.  We work with customers to give them exactly what they need. Sometimes there
just isn’t anything out there,” he said, and that gives ANBO the opportunity to create
the solution that will work for the customer’s specific situation – similar to the way the
company’s founders built products they needed for themselves. 

“I seriously enjoy seeing the company have such a loyal customer base,” Newman
said. “A lot of referrals come from word-of-mouth.” Our customers “validate that
‘made in America’ is appreciated” —also our focus on innovation and strict quality
design and manufacturing principles.

Meanwhile the company continues to work with heavy equipment manufacturers
to innovate as the machines change and the users become more sophisticated.

Many new products have already been added to the line. When Newman first
came onboard, the company was making attachments for machines in the middle range
of power. Now, they make attachments that fit small machines from 10 to 300 horse-
power.

Newman credited the “chain that starts with the suppliers” as well as employees,
many of whom have worked in the industries that ANBO serves, for the “product qual-
ity and reliability. 

Most equipment is sold through distributors, and Newman is expanding that net-
work. He said that making long-lasting products means that “fortunately and unfortu-
nately, our stuff doesn’t break.” ANBO may not sell a lot of replacements, but that
pleases distributors because it brings customers back for more. And with the company’s
emphasis on durability, that won’t change.

the Toxic Substances Control Act
(TSCA)’s regulations. The EPA banned
the manufacture of PCBs in 1979 after
research linked PCBs to cancer and
other health threats to the immune,
reproductive, nervous, and endocrine
systems.

Section 6(e) of the Toxic Sub-
stances Control Act generally prohibits
the manufacture, processing, distribu-
tion, and use of polychlorinated
biphenyls (PCBs), but a list of
“excluded PCB products” have been
classified by EPA as suitable for use,
processing, and distribution. Those
products must typically have concentra-
tions of PCBs less than 50 parts per
million (40 C.F.R. pt. 761.20(a) and
(c)). 

“Recyclers can utilize the Volun-
tary Procedures for Recycling Plastics
from Shredder Residue set forth by the
Institute of Scrap Recycling Industries,
Inc. and approved by the EPA,” Flynn
said. “If recyclers choose to implement
other procedures, they must be able to
demonstrate that the feedstock and
residue consists only of excluded poly-
chlorinated biphenyls (PCB) products.” 

Back in 2013, the EPA was
approached by the Institute of Scrap
Recycling Industries, Inc. regarding
separation, recycling, use and distribu-
tion of recycled plastics from shredder
residue recovered from metals recy-
cling facilities. After finalizing an inter-
pretation of regulations governing the
management and recycling of polychlo-
rinated biphenyls, the EPA provided
interpretations that will allow for plas-
tics to be recovered during the recy-
cling process as long as the materials
do not contain levels of PCBs exceed-
ing 50 parts per million. This new inter-
pretation may reduce the amount of
ASR that is landfilled each year by
more than one million tons and may
also help improve the material recovery
rate for end of life vehicles to more
than 90 percent.

Specially, the EPA report stated,
“EPA is adopting the generic 50 ppm
exclusion for the processing, distribu-
tion in commerce, and use, based on

the Agency’s determination that the
use, processing, and distribution in
commerce of products with less than 50
ppm PCB concentration will not gener-
ally present an unreasonable risk of
injury to health or the environment.”

And on the state level, more atten-
tion is being paid to ASR regulations
and recycling of ASR components.
Recyclers and scientists have been
searching for ways to recycle and reuse
ASR. Currently several states allow the
use of ASR as an alternative daily land-
fill cover, which limits odors and pre-
vents trash from blowing away.

In Carroll, County, Indiana, for
example, a new facility is taking shape
whereby plastic components within
ASR will be converted into diesel fuel.
GEP Fuel & Energy Indiana and its
partner U.S. Energy Logistics recently
broke ground on the $350 million facil-
ity, which will house both a recycling
center and a plastics-to-renewable
diesel refinery. Local officials expect
the facility to create more than 250 jobs
by 2020.

At the Carroll County facility
Camden Recycling, LLC will focus on
recycling plastic car parts, making it
the largest auto plastic recycling center
in the country – and the first-ever in the
U.S. to convert plastic into fuel. 

Because ASR is full of plastics,
which are made of petroleum, it also
has the potential for use as a fuel sup-
plement in cement kilns. 

The California Department of
Toxic Substances Control (DTSC) also
has developed a method for processing
ASR for use as fuel for cement kilns.
According to the DTSC, the process
results in a mix of ASR that has a heat-
ing value of about 13,240 Btu per
pound, which is higher than most types
of coal. The DTSC also found that pro-
cessing and using all of California’s
ASR for cement kilns would save auto-
mobile recyclers and shredders $20
million per year by avoiding landfill
costs and would save cement manufac-
turers $50 million each year through
reduced energy costs.

Shredder residue ■Continued from Page B1
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the machine and its windows has a sig-
nificant impact on the operator’s ability
to navigate efficiently around the yard.    

Doosan Infracore North America
offers the new DL280-5 wheel loader. It
is part of the popular category of 3- to 4-
cubic-yard wheel loaders and is
designed to provide operators with
enhanced performance and comfort as
well as increased uptime protection
when working in general construction,
scrap and waste-handling applications.
The company also manufactures forks
and attachments for moving and pro-
cessing automobiles and scrap material,
in typically severe environments, where
zero downtime is a must.

The 172-horsepower DL280-5 is
manufactured with a standard Z-bar lift-
arm linkage which facilitates scooping,
loading, and carrying. An exclusive fea-
ture of the loader is an optional wide fin
radiator, which has a standard six fins
per inch, and is available in a package
with heavy-duty axles. The heavy-duty
axles allow owners to use solid tires to
improve uptime in applications where
pneumatic tires are susceptible to punc-
ture. An optional quick coupler allows
users to easily change attachments,
including buckets (general purpose, light
material or multi-purpose) and pallet
forks. The optional guarding package
protects critical wheel loader compo-
nents when working in harsh conditions
and includes:  an air-intake protection
filter/screen, articulation area guards,
axle seal guards, belly pan guards (front
and rear), boom cylinder hose and tube
guards, bucket cylinder guards, center
hinge guards, drive shaft guard, head-
light and taillight guards, heavy-duty
front frame cover plate, steer cylinder
guards, under cab guards, valve stem
guards, windshield guards.

DL280-5 loaders come with a stan-
dard three-year subscription to Doosan
telematics, which allows equipment
owners and fleet managers to remotely
monitor machine location, hours, fuel
usage, engine idle versus work time and
error codes, as well as engine and
hydraulic temperatures. Machines can be
monitored online and Doosan dealers
can provide customer support by
responding to machine warning mes-
sages and alerts, troubleshooting

machine issues, and then sending a field
service vehicle to help with repairs and
deliver the proper parts. Other Doosan
products include:  crawler excavators,
wheel excavators, articulated dump
trucks, material handlers, log loaders
and attachments. 

“We strive to meet the needs of
every customer. With our lines of wheel
loader forks—including car body, 15.5
and 17.5 foot forks, crushing forks, the
SAS Scorpion engine puller and extreme
auto processor, we push the envelope of
technology and brute strength,” Adam
Lindley, sr. vice president, sales and
marketing at SAS Forks, stated. 

“Our constant product improvement
goal and internal manufacturing process
has helped us become the market leader
in forks and attachments for the automo-
tive recycling industry. We also work
jointly with Builtrite Manufacturing to
serve customers and continue to listen to
their needs in developing new products
so they can extract maximum profit from
every car recycled.  Our large line of
forks allows customers to customize
their loader as needed. SAS Long forks
make it easy for customers to move
vehicles while minimizing damage to
the body,” Lindley added. SAS new
super bumpers hold a vehicle’s plastic
front bumper off the carriage, lessening
the impact and damage caused by con-
tact. SAS crushing forks are widely used
for crushing, prying, loading and general
movement of junk cars and trucks. SAS
carboy forks are a light duty application
for self-service yards looking to move
cars in their yard. 

SAS engine pullers make short
work of the labor intensive process of
pulling engines. The Scorpion engine
puller will pull an engine and transmis-
sion in less than a minute and remove
the dash with ease and allow the wire
harness to be removed without loosening
one bolt. The SAS extreme auto proces-
sor pulls the engine, transmission and
complete wire harness without leaving
the cab of the excavator. Lindley said the
SAS Vulture wire extractor works great
in late model yard applications. It allows
a small mini-excavator or back hoe to
remove left over wire from dashes and
engine compartments without risk of
ground person injury. 

Doosan Infracore North America, LLC

Loaders & Forks ■Continued from Page B4
Novelis breaks ground on
automotive aluminum facility

Novelis Inc., a leader in aluminum
rolling and recycling, hosted community
members, federal, state and local offi-
cials to break ground on its $300 million
automotive aluminum sheet manufactur-
ing facility in Guthrie, Kentucky. Repre-
sentatives from Novelis were joined by
Senator Rand Paul, Congressman James
Comer, Governor Matt Bevin and Sena-
tor Mitch McConnell’s staff to recognize
the investment of a 400,000 sq.ft. facility
that will create approximately 125 jobs
and produce annual nameplate capacity
of 200,000 metric tons. Novelis will
begin producing automotive aluminum
at the site in 2020.

“The increased adoption of alu-
minum in cars, trucks and SUVs, cou-
pled with more automotive
manufacturing plants in the southeast
makes Guthrie a strategic location to
serve our customers,” said Steve Fisher,
president and chief executive officer,
Novelis Inc. 

The significant positive impact of
tax reform in the U.S. reinforces Nov-
elis’ decision to expand at this time. A
favorable economic environment has
enabled Novelis to recently finalize key
contracts totaling approximately $60
million for engineering plans, site prepa-
ration and state-of-the-art equipment for
the greenfield facility. The facility will

include heat treatment and pre-treatment
lines, which prepare aluminum for use in
vehicle parts such as body-in-white,
hoods, doors, lift gates and fenders. 

Paul Banks, a 25 year veteran of the
aluminum rolling industry, will oversee
the project as plant manager, having pre-
viously served as unit manager at Logan
Aluminum, a Novelis joint venture in
nearby Russellville, Kentucky. 

Novelis employs 1,260 people in
the state, accounting for more than $146
million in wages and benefits each year.
In addition to Logan Aluminum, Novelis
also operates an aluminum beverage can
recycling plant in Berea, Kentucky. 

According to Ducker Worldwide,
automakers are expected to increase the
adoption of high-strength, lightweight
aluminum in new cars and trucks over
the next decade. This investment will
grow Novelis’ leadership position as the
first choice for automotive aluminum
sheet and deliver consistent quality
products to automakers as they turn to
aluminum for the benefits they see in
vehicle performance, safety as well as
the ability to extend electric battery
range. 

The company continues to hire for
key roles at the new facility to ensure an
efficient and safe production ramp-up. 

You haven’t advertised?

Reason #1 - We don’t have the money right now. Things are slow.
Reason #2 - We only have regional customers - not national ones.
Reason #3 - We do advertise, but haven’t in American Recycler.

Reasons you should advertise:

 

#1 - Advertising is the fastest way to increase your cash flow. Then 
your advertising budget will increase as income grows.

This is the single most important time of your business cycle in
which to advertise.  Get out there and demand attention.  It won’t
walk in your door on it’s own!

#2 - Are you truly limited by location?  Or have you not considered
expanding your business?  If you truly are limited in your reach,
remember American Recycler offers insert distribution, by state, 
at a very affordable rate.

Some businesses never think about why they don’t sell to more locations.
They don’t remember that they just didn’t have the reach to get to those
potential buyers back when they first opened, but there’s really nothing
stopping them from expanding their market and selling more now!

#3 - American Recycler has the lowest advertising cost per subscriber.
You can decrease your budget elsewhere and add a whole new audience
to your marketing plan by shifting to American Recycler.  It’s easy!

No one reads everything out there. We’re not suggesting you pull your 
advertising that appears elsewhere, but getting the most complete coverage
is always a smart move. American Recycler has the largest focused group
of readers you can get - and we place your ad on our website FREE.

$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$$

haven t advertis
WHY NOT?

Reasons you may not have advertised: 

877-777-0043

Test your IQ with this question:
There is a mute who wanted to buy a toothbrush.  By imitating the action of

brushing one’s teeth, he successfully expressed himself and the purchase was done.
Now if there was a blind man who wished to buy a pair of sunglasses, how should
he express himself?

Think about it first before looking at the bottom of the page for the answer.

Answer:  He would simply open his mouth and ask!



DADE Capital Corp.

800-823-9688
www.DADECapital.com

FINANCING AVAILABLE!  ONE-PAGE APPLICATION

Call or Click Today
www.DADECapital.com

COLMAR B5260 
METAL BALER

Very nice baler in GREAT 

condition.  $95,000

2011 OverBuilt
AUTO LOGGER

Low hour baler. Very good

condition!  $260,000
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