
Driverless sanitation vehicles, recy-
clables sorting robots and landfill drones.
Twenty years ago, these were little more
than amusing catch phrases bandied
about at conferences by recycling and
waste industry players claiming to see
the future. No one believed they would
become a reality or that technology
within the industry was to be seen as a
competitive advantage. Today, recycling
and waste companies of every size are re-
examining their priorities and their
processes with a single goal in mind; to
streamline the their processes and gain
the competitive advantage by “embracing
the next technological advancement.” 

At a recent discussion on the future
of the waste industry in Washington
D.C., International Solid Waste Associa-
tion (ISWA) president, Antonis
Mavropoulos noted that the industry will
need to embrace technological innova-
tions to make operations more efficient,
environmentally sound and safe. 

In addition to such innovations as
fleet management software and cloud-
based applications that are currently
being used for logistics and internal com-
munications, the increased use of tech-
nology and data analysis will continue to
streamline industry operations. In fact,
Mavropoulos noted that companies like
Volvo are planning to introduce driverless
garbage trucks and other various robots
that can make collecting, transferring and
sorting waste more efficient and
advanced. 

“The waste industry is experiencing
an influx of technological innovation:
advanced routing software, new and
improved compaction equipment, more
fuel efficient and alternative fuel trucks,
smart dumpsters with fill sensors among
many other great advancements,” said
Matthew Hollis of Elytus, a company that
incorporates its innovative technology
solution, WINStream, that transparently
connects trash haulers to clients, audits
waste streams for savings and environ-
mental optimization, and helps reduce the
operational waste of time, money and
human resources . 

As Hollis explained, additional tech-
nologies are causing breakthroughs in
Elytus’ ability to recycle items that
weren’t recyclable prior to the creation of
these additional resources from waste. 

“As our country works to reduce the
overall volume of generated waste and
divert more waste from landfills, the cost
of disposal will eventually rise,” Hollis
said. “However, by leveraging these tech-
nologies vendors can reduce service

times, increase route density and create
other operational efficiencies allowing
them to maintain a sustainable margin for
their business while serving the needs of
the customer.”

Taking advantage of these various
technological advancements will allow
vendors to stay competitive in the mar-
ketplace. Solid waste generators will con-
tinue to become savvier and look to
increase recycling and divert more waste.
Through understanding and the adoption
of these technologies, vendors can pro-
vide the customers what they want while
also maintaining an operating margin
that’s healthy for their business.  

“The best thing service vendors and
operators can do is evaluate the long-term
cost of the technology,” Hollis said.
“Understand the true operational impact
of what they’re choosing to source and
whether or not it will create a lasting pos-
itive to their bottom line.” 

Environmental Impact & Big Data
Data has become so prominent in the

waste management industry that tracking
and analyzing data has become an intrin-
sic part of the process. Now stakeholders
expect the waste and recycling industry
to use the data and insights to drive posi-
tive outcomes from the waste manage-
ment process and quantify its value.

Since regulatory standards have
tightened and the public is concerned
about the environmental impact of waste
disposal, best practices in waste manage-
ment are evolving. One of the ways that
technology is helping the waste industry
is with improvements in the planning,
implementation, and monitoring of these

waste disposal processes. The technolo-
gies and methodologies, which make all
of this analysis possible, have been devel-
oped and refined by thought leaders in
the green tech industry.

Omar Abou-Sayed, founder and
chief executive officer of Advantek Waste
Management Services, said that “big
data” is becoming the standard for the
safe disposal of solid waste. 

“It is no longer acceptable to gather
the bare minimum of data required by
regulation: a continual flow of real time
information is required for proper analy-
sis and diagnostics,” Abou-Sayed said.
“Facilities are turning to cloud-based tech
solutions to manage this data and mine it
for relevant insights on the health and
safety of an injection well for solid waste
disposal.” Empowered by this informa-
tion, operators can make smart decisions
about the management of their facilities.

Technology & Safety
Technological advancements within

the recycling and waste industry go hand-
in-hand with safety issues facing the
industry. 

Lytx’s flagship product, DriveCam,
offers video telematic solutions to
improve fleet safety and reduce associ-
ated costs. 

One pattern the company has seen is
the rise of driver distractions as
autonomous features continue to enter the
cab. For example, a driver may use a
technology’s cue to tell them when
they’re drifting out of the lane, rather
than monitoring it themselves. This type
of behavior is especially dangerous for
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The Motiv All-Electric Powertrain, installed on the Sacramento electric refuse truck, transforms a chassis meant
to be diesel powered to one with zero emission all electric drive, giving fleets an easier transition to a fossil fuel
free future.



View our
USED & NEW

INVENTORY
ON OUR SITE!

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge Traps and Large 
Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from the Ground
Ground-accessible gang grease stations.

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HIGH-SPEED BALER/LOGGER

We purchased our OverBuilt Car Crusher new in early 
2012. This is the best crusher we have ever owned. 
The Sales and Service Staff have been great to follow 
up making sure we have all our filter and  maintenance 
items needed to keep our machine running smoothly 
and efficiently.

I must tell you how pleased we are with our new Overbuilt baler. This machine is built heavy duty and 
the factory has taken into consideration any items needed for daily service. We love the ease of loading 
the baling chamber and the perfect bales it produces every time. The layout of the cab is perfect and the 
flexibility to change hydraulic controls is impressive. I have had experience with the other balers and feel 
that this Overbuilt baler is superior in every aspect. Thanks again for raising the bar on balers for the 
company; it makes processing tin/vehicles a pleasure.

We purchased our OverBuilted we are with our new Overbuilt baler. This machine is built heavy duty and

“WHAT OUR CUSTOMERS SAY”

—Rob Christman
Manager, Pacific Steel & Recycling

Gillette, WY

—Doug Butler
Owner, Butler Salvage

Torrington, WY

#1 SELLING
CRUSHER!

Operates 5 OverBuilt Balers



Despite new commercial recycling
rules intended to make recycling easier
and more transparent for New York City
businesses, the commercial sanitation
industry failed to meaningfully increase
recycling in 2016. New York’s commer-
cial recycling rate remains a low 22 per-
cent. The low rate along with
photographic evidence suggests that
some private waste haulers and proces-
sors are illegally landfilling materials
intended for recycling.

Increasing this rate will be critical if
New York is to meet its targets of send-
ing zero waste to landfill by 2030. It will
help the city meet its climate commit-
ment of reducing emissions by 80 per-
cent by 2050. Recycling and composting
also create far more jobs per ton of
waste processed than landfilling and
incineration.

Based on a review of official reports
from the approximately 30 NYC waste
and recycling facilities primarily han-
dling commercial waste (i.e. non-resi-
dential waste) located within the five
boroughs, Transform Don’t Trash NYC
finds that the industry recycles less than
a quarter (22 percent) of the commercial
waste stream, roughly on par with their
performance in 2015 (construction recy-
cling rates are customarily calculated
separately). In New York City, it is
unlawful for waste haulers and proces-
sors to landfill materials intended for
recycling.

New York City’s commercial recy-
cling rate is significantly lower than the
35 percent national average recycling
rate, and lags far behind leading cities
such as San Jose and Seattle, which
have reported commercial recycling
rates of 77 percent and 62 percent in
recent years, and San Francisco which
has reported a 58 percent overall diver-
sion rate.

Every year, New York City’s com-
mercial buildings and businesses are
estimated to generate about 3.5 million
tons of solid waste. This is in addition to
the additional 3.5 million tons per year
that are collected by the New York City
Sanitation Department; the TDT analy-
sis focused exclusively on the city’s
commercial, not residential, waste
stream.

The new findings show that current
regulations and voluntary commitments
from sanitation companies are not
enough to raise recycling rates. The
commercial waste zone system, cur-

rently being developed by the New York
City Department of Sanitation is
expected to take full effect in 2022, will
give city regulators the authority, and
sanitation companies the accountability,
necessary to raise New York City’s com-
mercial recycling rate. 

Done right, the zoning system will
require private carters to meet recycling
and waste reduction targets through
long-term contracts that will encourage
greater investments in recycling and
organics. 

“Under the status quo, commercial
sanitation companies clearly don’t see it
as in their interest to increase recycling
rates or collaborate with their customers
to maximize recycling and reduce
waste,” said Justin Wood, director of
Strategic Research at New York
Lawyers for the Public Interest
(NYLPI). “This has got to change. The
new zoning system can get us onto the
path of zero waste by 2030 if we ensure
that incentives are aligned to reward
waste reduction and promote substantial
investments in better technology by pri-
vate waste companies.”

“The results of this new analysis
are disappointing. Decades after the
obligation for commercial carters to
recycle much of the waste they collect,
most of the city’s private carters have
implemented this policy half-heartedly
at best. New York’s commercial carting
industry will never come close to
achieving the city’s ambitious waste and
air quality improvement goals without
dramatic change,” said Eric A. Gold-
stein, New York City Environment
director at the Natural Resources
Defense Council.

The findings are drawn from best
available data from DSNY and self-
reporting by the commercial waste
industry, which may overestimate the
rate of commercial recycling in NYC.
The TDT-NYC coalition advocates that
the commercial hauling industry receive
more oversight to truly improve recy-
cling rates and achieve the City’s Zero
Waste Goals.

Illegal Commingling by Haulers
Many New York City business own-

ers surveyed by Transform Don’t Trash
NYC noted that they sometimes instruct
their staff to carefully separate desig-
nated recyclable materials such as glass,
metal, and plastic containers from the
waste stream only to observe that private
haulers throw recyclables into the same

trucks as black-bag waste on late-night
collection routes. 

This practice conflicts with new
NYC commercial recycling rules that
took effect in July 2016. 

Private haulers continue to openly
engage in this practice. There are photo-
graphs of commercial waste trucks in
which black-bag garbage and commer-
cial recyclables (in clear or blue bags)
are mixed. The photos were taken more
than six months after the implementation
of the new commercial recycling rules.

Organic Waste
The waste industry’s limited

progress in meeting the demand for
composting and anaerobic digestion
capacity continues to suppress the com-
mercial recycling rate, despite the fact
that about one-third of disposed com-
mercial waste is estimated to be poten-
tially compostable or digestible organic
material.

In 2016, private transfer stations
reported diverting only small amounts of
organic material away from landfill (less
than 1 percent of total material handled)
– and much of this small amount may
have been delivered by DSNY’s residen-
tial compost collection trucks rather than
private haulers.

Glass
Landfilling recyclable glass contin-

ues to be the norm for private haulers

and waste facilities despite the fact that
glass has been designated as a recyclable
material by the city since the 1990s.
Landfilling designated materials
intended for recycling is inconsistent
with the law.

Recycling and waste transfer facili-
ties owned by major NYC haulers such
as Five Star Carting, Mr. T Carting,
Royal Waste Services, and Action Envi-
ronmental report to the Department of
Environmental Conservation did not
report any glass recovery in 2016.

In fact, out of more than 20 New
York City Material Recovery Facilities
reporting to DEC in 2016, only 3
reported recovering any glass material
from the waste stream. Notably, only
one of these three facilities handles
waste from private commercial waste
haulers, with the others handling DSNY-
collected recyclables and bottle glass
from deposit refund centers.

Although the waste industry com-
plains that glass is not a profitable mate-
rial to recycle, a new study by the
Closed Loop Foundation shows that by
making an investment in modern sorting
equipment, recycling facilities can sub-
stantially reduce the costs of processing
glass from $35 per ton to $8 per ton by
effectively recycling glass instead of
exporting it to landfills.
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New York City’s commercial recycling
rate far below other leading U.S. cities
NYC is 22 percent with other leading cities as high as 77 percent

Get Results

—John Kitchens, Vice President
      Iron Ax, Inc.877-777-0043

Advertising works.
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 "We advertised in every recycling magazine for years and 
never got the results like we get from American Recycler.
Simply put, if you want to reach serious equipment 
buyers, there is no other publication."
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City of Long Beach to transform
commercial waste and recycling system

Long Beach City Council members
voted overwhelmingly to issue a five
year notice to waste haulers, setting the
clock ticking as it explores the best
options for transforming the city’s cur-
rent commercial waste and recycling
system. 

Don’t Waste Long Beach – a coali-
tion of environmental, community, food
rescue, and worker rights organizations
– applauded the move and advocated for
an exclusive franchise system as the best
way to achieve zero waste. The propo-
nents say an exclusive franchise system
would allow the city to hold waste haul-
ing companies accountable by requiring
high safety and environmental stan-
dards, efficient routing, quality service,
guaranteed access to recycling and
eventually green waste collection. Long
Beach is one of the few cities in Califor-

nia of its size that does not have a local
zero waste goal, and the recycling rate
in the commercial sector is less than 20
percent. 

Robert Nothoff, director of Don’t
Waste Long Beach, said, “We’re happy
that our city leaders are working to
establish region-wide standards in the
commercial and multi-family sector. In
order to be the green city we aspire to
be, we need to transform our system
here in Long Beach by increasing access
to recycling for all city residents and
businesses, and establishing efficient
truck routing which will reduce air and
noise pollution.”

Food waste is another issue that is
important to the coalition. Diana Lara, a
coordinator at Food Finders Long Beach
stated, “ For the last 10 years, I have
worked to collect food from different

donors, like restaurants and bakeries,
and have it delivered to different organi-
zations in Long Beach that provide
meals to the most vulnerable members
of our community.” She emphasized the
need for change adding, “I think that it
is wrong that tons of food is wasted due
to our inefficient waste system, while
there are many kids in our communities
who go to bed on an empty stomach.
Long Beach needs to transform the way
it deals with waste and ensure that all
residents have access to recycling and
compost collection at home and at work
to help address this problem.”

Coalition members also highlighted
the opportunity for green job creation
that could be generated by increasing
the city’s recycling levels. 

waste and recycling drivers, who need to
be on constant alert for children running
into the street, wires hanging between
roads, trash and recycling receptacles in
the street, or any other unforeseen sce-
nario that they see every day. 

“We all know that being a solid
waste driver is a dangerous job, and
organizations within the waste industry
– whether private companies or munici-
palities – are looking for more efficient
ways to measurably improve safety and
reduce risk without burdening their
operations teams,” said Lytx’s Vice pres-
ident of Safety Services, Del Lisk. 

Safety technologies like video
telematics, and the programs they power
help to improve safe driving behaviors
resulting in preventing costly collisions
before they happen, and more impor-
tantly, getting drivers home safely at the
end of each shift. 

“Video telematics in the vein that
Lytx delivers identify unsafe driving
behaviors and giving fleet managers the
tools and insights needed to coach and
improve performance,” Lisk said.
“Video telematics pulls double-duty by
providing the video evidence and related
vehicle data to help exonerate drivers
and protect companies in the event of a
false or fraudulent claim.”

One Lytx client, City of Denver Solid
Waste, initially adopted the DriveCam pro-
gram to reduce fuel usage, but inevitably
found that a data-based training program
could significantly improve their drivers’
performance. The director Lars Williams
explained that changing distracted driving
behaviors already ingrained in the younger
generation of drivers, particularly the
usage of cellphones in the cab, is a nearly
impossible task – until you introduce
video telematics into their training
process, which both holds drivers account-
able for their actions and shows them how
this dangerous behavior can result in
deadly incidents. Not only did the City of
Denver see a return on its entire $100,000
state-awarded grant within the first year in

fuel savings alone, but the number of colli-
sions fell 50 percent over 30 months.

According to Lisk, improving safety
and maintaining a strong safety culture
is critical for solid waste organizations,
especially given the job’s dangerous
nature, and fleet managers can use all
the help they can get managing that risk.
In addition to keeping workers safe, fleet
managers are always looking for ways to
boost efficiencies and productivity.
Video telematics technologies are not
only helping keep workers and the com-
munities they serve safe, they’re helping
companies improve their bottom line
and maintain a positive brand reputation.

“We’ve also seen our event recorders
used by waste and recycling workers in
unique ways, including capturing video
evidence of things encountered on the
job,” Lisk said. For example, waste collec-
tors have manually turned on their Drive-
Cam event recorders to show hazardous
materials wrongfully put out for collec-
tion, wires or other obstructions in the way
of their pickup, or to prove they were at a
site at a certain time. 

On the Horizon
During the past 50 years, technol-

ogy has dramatically changed how the
waste and recycling management indus-
try does business. Technology advance-
ments have driven companies to reinvent
themselves and their internal processes.
This reality, coupled with the ever-
changing nature of the technology arena,
has resulted in a continuous revolving
door of technology updates and equip-
ment improvements throughout the
industry.

With each new day, technology brings
recycling businesses exciting opportunities
for growth and success. As businesses
grow, they encounter tough decisions
regarding how to best use the technology
available. Should they hire an online con-
sultant for their technological needs? How
frequently must software applications be
updated? And so on.

As operators identify the areas within
their business that could use improvement
– whether collision frequency, route or
fuel inefficiencies, or reputation manage-
ment – they should understand these are

the areas where technology can and should
have a real impact. 

Lisk recommended looking for tech-
nology platforms that can take advantage
of innovations as they occur, and that can
be sized according to your organization.
It’s also smart to consider the operational
burden of the proposed technology. 

“Another consideration is whether
the program delivers insights instead of
raw data,” Lisk said. “Without analytics
to make sense of data generated, tech-
nology can sometimes create more work
and more confusion for an organization
and make it more difficult to effect
change.”

Technology
■Continued from Page 1

Events Calendar
August 8th-11th

2017 ADS International Convention &

Tradeshow. Wynn Las Vegas, Las 

Vegas, Nevada. 

816-285-0810 • www.diesel.org

August 9th-11th
Missouri Recycling Association

Conference. Tan-Tar-A Resort, Osage 

Beach, Missouri. 

866-667-2777 • www.moraconference.org

August 21st-23rd 
Waste Conversion Tech Conference &

Tradeshow. Hyatt Regency Mission Bay Spa

& Marina San Diego, California. 

850-386-6280 • wasteconversionconference.com

August 23rd-25th 
Agricultural Plastics Recycling Conference 

& Trade Show. Hyatt Regency Mission Bay Spa

& Marina San Diego, California. 

850-386-6280 • www.agplasticconference.com 

September 12th-14th
The Battery Show Exhibition & Conference

2017. Suburban Collection Showplace, Novi,

Michigan. 

855-436-8683 • www.thebatteryshow.com

September 18th-20th
ARC’s Annual Conference & Trade Show.

Best Western Inn of the Ozarks, Eureka 

Springs, Arkansas. 

866-290-1429 • www.recycleark.org

September 25th-27th  
SWANA’s WASTECON. Baltimore

Convention Center, Baltimore, Maryland. 

800-467-9262 • www.swana.org



DAVE VAN VLEET, SALES MANAGER
30+ YEARS OF EXPERIENCE

JIM ADAMS, SALES WESTERN STATES
20+ YEARS OF EXPERIENCE

LARRY DONNAY, SALES EASTERN STATES
30+ YEARS OF EXPERIENCE

TOM HARREN, TRANSPORTATION MANAGER
20 YEARS OF EXPERIENCE

R.M.JOHNSON COMPANY WELDING STAFF WITH AN AVERAGE EMPLOYEE RETENTION
OF 20 YEARS! WE PLAN TO BE HERE FOR ALL OF YOUR RECYCLING EQUIPMENT NEEDS.

Kristy Harren, Elaine Johnson, and Kelly Donabauer

Still Original family-owned and continuing strong
with second generation owners after 45 years!

R.M. JOHNSON COMPANY
890 Norway Drive

Annandale, MN 55302

www.EZCrusher.com

800-328-3613
320-274-3594

Fax 320-274-3859

davev@ezcrusher.com
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R.M.Johnson Co. will be 
here for you and your 

equipment needs 
for years to come!

In an ever-changing market and business, 
people and companies come and go. Here at R.M. 
Johnson Company (E-Z Crusher), we are the ONE 
solid foundation. We will continue to stay strong 
and be here for your recycling equipment needs. 

With over 45 years’ experience under the same 
ownership, when we say we understand your 
equipment needs, we mean it! Our sales team has 
over 87 years combined experience in the scrap and 
recycling industry! 

JAMIE MILLER, CEO/CONTROLLER
30+ YEARS EXPIERENCE

Give us a call today to see
what we can do for your bottom line!

DON DONABAUER, SERVICE MANAGER
25+ YEARS OF EXPERIENCE

DENNIS HUHN, SERVICE SPECIALIST
25+ YEARS OF EXPERIENCE



The Christie Administration is
awarding $20.2 million in annual Clean
Communities grants to help municipali-
ties and counties conduct litter cleanups
to beautify New Jersey’s communities
and roadsides.

The NJ DEP is awarding more than
$17.9 million to eligible municipalities,
and more than $2.2 million to the state’s
21 counties. 

As required by law, the nonprofit
New Jersey Clean Communities Council
oversees the reporting requirements for
the program. Grants are funded by a leg-
islated user-fee on manufacturers,
wholesalers and distributors that pro-
duce litter-generating products. Dis-
bursements to municipalities are based
on the number of housing units and
miles of municipally owned roadways
within each municipality. 

“We are hopeful that municipalities
and counties will use Clean Communi-
ties funding wisely to pay for volunteer
and paid cleanups, badly needed equip-
ment purchases, enforcement activities,
and education,” said Sandy Huber, exec-
utive director of New Jersey Clean Com-
munities Council. 

Municipalities receiving the largest
grants are: 

Newark, (Essex County) $419,929;
Jersey City, (Hudson County ) $387,918;
Toms River (Ocean County) $218,712;

Paterson (Passaic County) $187,966;
Hamilton Township (Mercer County)
$184,817; Edison Township (Middlesex
County) $173,899; Elizabeth City
(Union) $172,361; Woodbridge Town-
ship (Middlesex County) $170,727;
Brick Township (Ocean County)
$165,826; Middletown (Monmouth
County) $149,431; Cherry Hill (Camden
County) $147,341; Trenton (Mercer
County) $138,428; Clifton (Passaic
County) $134,719; Vineland (Cumber-
land County) $129,290; Franklin Town-
ship (Somerset County); $128,063;
Berkeley Township (Ocean County)
$126,853; Camden (Camden County)
$123,316; and Gloucester Township
(Camden County) $121,778.

The counties receiving the largest
grant awards are: Ocean, $208,244,
Cumberland, $181,596, Burlington,
$169,866, Bergen, $147,997 and
Gloucester, $136,881.

Activities funded by Clean Commu-
nities grants include cleanups of
stormwater systems that can disperse
trash into streams, rivers and bays; vol-
unteer cleanups of public properties;
adoption and enforcement of local anti-
littering ordinances; beach cleanups;
public information and education pro-
grams; and purchases of litter collection
equipment such as receptacles, recycling
bins, anti-litter signs and graffiti removal
supplies.

For a complete list of municipal and
county grant awards, visit:
www.njclean.org.
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ISRI offers free safety training
as part of a grant program

The Institute of Scrap Recycling
Industries (ISRI) recently announced the
formation of a “Hazard Recognition in
Recycling” safety training program, a
series of free classes across the country.
The program is the result of $140,000 in
funding ISRI received as part of the Susan
Harwood Training Grant Program admin-
istered by the Occupational Safety and
Health Administration (OSHA).

“The offering of a free Hazard Recog-
nition in Recycling training program fur-
ther emphasizes that safety is a core value
for ISRI,” said Terry Cirone, vice president
of safety for ISRI. “This program is
unique in that is designed specifically for
the recycling industry. Every company in
the industry, including those who are not
ISRI members, should take advantage of
this training. We are extremely grateful to
OSHA for distinguishing ISRI’s qualifica-
tions to deliver high-quality safety training
and the importance of hazard recognition
in recycling.”

The course is designed for recyclers
across all commodities who want employ-
ees to learn more about hazard recognition
and mitigation in the operations environ-
ment. This includes:

•How to do a PPE hazard assessment;
•How to recognize the hazards of and

safely work around mobile equipment;
•The importance of proper PPE; 

•An understanding of the importance
of the control of hazardous energy
(LOTO);

•Good housekeeping practices;
•How to recognize fire hazards; and
•Hazard communication on-site.
Those attending the class also learn

what a hazard assessment is and through
group work, how to build a PPE job haz-
ard assessment. Each class is approxi-
mately 7.5 hours long and are open to both
ISRI members and nonmembers for no
cost. Classes have already been held in
Massachusetts, California, and Texas.
Additional sessions are currently sched-
uled in North Carolina and Alabama, with
more being added.

In addition to the class, the funding
includes the development of safety train-
ing materials that are offered in English
and Spanish.

OSHA’s Harwood Grant Program
awards grants annually to nonprofit organ-
izations on a competitive basis. According
to OSHA the focus of the program
includes providing “training and education
for workers and employers on the recogni-
tion, avoidance, and prevention of safety
and health hazards in their workplaces.”

For a link to additional information,
including how to host a class at your

facility, view this article on
www.AmericanRecycler.com.

NJ DEP awards $20.2 million
in grants for litter cleanups

Republic Services disclosed that the
Oregon Recycling Association has rec-
ognized the Pacific Region Compost
(PRC) facility with the Recycler of the
Year Award. The award was presented at
the Association’s annual conference in
Gleneden Beach, Oregon.

Republic Services is one of the
leading providers of organics collection
and processing in the state of Oregon. In
2010, the PRC became the first Oregon
compost facility to be approved for type
3 organics composting, including pro-
teins, dairy and all food scraps. As the
largest composting facility in Oregon,
the PRC processes more than 120,000
tons of residential yard waste, residential
organics and commercial food waste
each year, producing a nutrient rich
compost used for area agricultural, land-
scaping and gardening purposes. 

Through predecessor companies,
Republic has served the Corvallis area
for more than 40 years. Republic
employs 320 people in the Benton, Linn,
and Marion counties who serve more
than 100,000 residential customers.
Republic also owns and operates a land-
fill, 4 transfer stations, 6 recycle centers,
170 collection trucks, and the PRC facil-
ity in the area.

Republic Services
recognized with
recycler award
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The Northeast Waste Management
Officials Association (NEWMOA) and
The Northeast Recycling Council
(NERC) have agreed to partner to help
advance sustainable materials manage-
ment in the Northeast over the next five
years. The NEWMOA & NERC Joint
Strategic Action Plan, 2018 – 2022 iden-
tifies the following areas for collabora-
tion:

•Food scraps reduction, recovery,
and management.

•Recyclables collection and impacts
on manufacturing and end-users.

•Product stewardship.
•Climate and impacts on the recy-

cling and solid waste infrastructure.
•Construction and demolition 

materials.
The plan identifies key strategies

and actions the two organizations will
take jointly to address these solid waste
challenges. 

“The Connecticut Department of
Energy & Environmental Protection (CT
DEEP) applauds NERC and NEWMOA
for their vision and collaboration in
adopting their Joint Strategic Action
Plan,” said DEEP Commissioner Robert
Klee. “These nationally recognized
interstate organizations have a proven
record of success with projects that sup-
port and advance our work efforts here
in Connecticut. Working together to
implement the joint NERC and NEW-
MOA strategic plan is closely aligned
with the mission of DEEP and our goal
of doubling the recycling rate in CT to
60 percent.”

NEWMOA is a non-profit, non-parti-
san, interstate association whose member-
ship is composed of the state environment
agency programs that address pollution
prevention, toxics use reduction, sustain-
ability, materials management, hazardous
waste, solid waste, emergency response,

waste site cleanup, underground storage
tanks, and related environmental chal-
lenges in Connecticut, Maine, Massachu-
setts, New Hampshire, New Jersey, New
York, Rhode Island, and Vermont. The
Association provides a strategic forum for
effectively solving environmental prob-
lems through collaborative regional initia-
tives that advance pollution prevention and
sustainability, promote safer alternatives to
toxic materials in products, identify and
assess emerging contaminants, facilitate
adaption to climate change, mitigate
greenhouse gas sources, promote reuse
and recycling of wastes and diversion of
organics; support proper management of
hazardous and solid wastes, and facilitate
clean-up of contaminant releases to the
environment.

Associations partner to address 
solid waste challenges in the industry

To download a copy of the action
plan, view this article on

www.AmericanRecycler.com.

The recycling company that operates
glass recycling facilities for Ontario’s
municipal blue box collection, deposit
return program and the Beer Store
pleaded guilty and has been fined
$65,000 after a worker suffered a perma-
nent injury caused by running machinery.

NexCycle Industries Ltd. is a corpo-
ration with a workplace located in
Brampton. At this industrial location,
workers recycle beer bottles and beer
cans. The company also uses beer cases
to create bales of cardboard for recy-
cling. 

On November 3, 2015, a worker was
attempting to clear a cardboard jam in a
cardboard baler. A baler is a machine
used to compress and bundle recyclable
materials such as cardboard, paper, plas-
tics and metal. The materials are made
into dense and consistently shaped bales
for easy storage and transport. 

Before attempting to clear the jam,
the worker did not lock out the machine.
The worker put one hand into the
machine. The pinch point was not physi-
cally guarded, and the worker’s wrist
became caught behind the ram of the
machine, causing a permanent injury.

Section 24 of Regulation 851 – the
Industrial Establishments Regulation –
states that a machine with an exposed
moving part that could endanger a
worker must be guarded to prevent
access to the moving part. 

Justice of the Peace Darlene Flo-
rence imposed a fine of $65,000  and
imposed a 25 percent victim fine sur-
charge as required by the Provincial
Offences Act. 

Worker injury
causes fine

Constellium N.V. released its 2016
Annual Business and Sustainability Per-
formance Report, evaluating its perform-
ance against its 2020 targets.

Most sustainability objectives are
on track, namely:

•Increase beverage recycling rate:
Constellium endorsed industry led
objectives and Europe is on track to
reach the 80 percent recycling rate target
set for 2020. Constellium, has signifi-
cantly increased their used beverage
cans recycling capacity in Muscle

Shoals, Alabama with the installation of a
new furnace.

•Strengthen their communities. More
than half of Constellium plants organized
a community program in 2016, with their
U.S. sites being particularly active.

•Build a standard for aluminum.
Constellium has actively participated in
finalizing the Aluminum Stewardship Ini-
tiative (ASI) certification program, which
will be available in early 2018.

The following sustainability objec-
tives need some improvement, and Con-

stellium is implementing corrective
actions to address them with the objective
of getting back on track by the end of
2017:

•Reduce production waste sent to
landfill. As they focused on better meas-
uring production wastes, they identified
unreported waste streams. 

•Improve energy efficiency: While
they improved slightly year over year by
0.3 percent, they remain under their target
due largely to the temporary effects of
ramp-ups and operational changes.

Constellium releases sustainability report and targets
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Lakeshore Recycling wins
safety improvement award

Lakeshore Recycling Systems
(LRS), a recycling, waste and construc-
tion services provider, has been awarded
the 2017 Biggest Safety Improvement
Award by Solid Waste Association of
North America (SWANA). This award
was granted in the Communication,
Education & Marketing Division, in
which LRS displayed exemplary actions
in education and communication out-
reach to revamp the safety program,
establish trust within employees and
strengthen the safety culture.

Vice president of risk management
John Sliwicki leads the team that imple-
ments safety initiatives at LRS and
joined the company in June 2016.
Shortly after his arrival, Sliwicki made
key moves and hires within the risk
management department to better man-
age company-wide safety. 

“When employees are handling
multiple projects, getting a job done can

become a priority over safety. If we can
create a mentality where safety is a
value, our employees will understand
that all of those other priorities sit sec-
ond chair to that value of safety,” said
Sliwicki. “Our safety driven efforts
reflect the hard work and positive atti-
tudes that our employees uphold.”

New safety initiatives have been
implemented to increase training, com-
munication and recognition, which
extends to LRS employees, customers
and the community. LRS continues to
enhance safety efforts by collaborating
with waste safety organizations to give
presentations that are structured to pro-
vide resources for other waste manage-
ment companies. These speaking events
are designed to improve the overall risks
the industry faces daily.

Award winners will be honored at
the ISWA World Congress & WASTE-
CON® 2017 on September 27, 2017.

NWRA appoints industry
advocate as president 

The National Waste and Recycling
Association (NWRA) has appointed Dr.
Darrell K. Smith as the trade associa-
tion’s president and chief executive offi-
cer. The NWRA board of trustees
announced the selection following a
considered and comprehensive search
for a leader who understands the invalu-
able contributions the waste and recy-
cling industry makes to America, who
can position the organization as an advo-
cacy powerhouse on the national, state
and local stage, and who can provide
direction, motivation and new energy to
the mission of the trade group.

Dr. Smith has arrived at a time when
the industry faces numerous challenges
relative to public policy and community
relations. His skill sets include public
policy advocacy for heavy industry,
grassroots activation, trade association
management and growth, public rela-
tions, and a technical background in
safety and environmental processes. His
unique qualifications, coupled with past
employment in the waste industry, posi-
tions him to drive industry successes in
partnership with the communities that so

heavily rely on efficient waste manage-
ment services.

The appointment comes as the
waste and recycling collection occupa-
tion ranks fifth in the nation for injuries,
accidents and fatalities, due in large part
to inattentive motorists and distracted
driving. Dr. Smith had a highly success-
ful career as a safety professional prior
to entering the public policy arena, and
he looks forward to playing a role in
reversing the industry’s safety record.

Dr. Smith is coming to NWRA from
the Industrial Minerals Association –
North America, part of the mining indus-
try, and has previously served as an
industry advocate for the petroleum and
chemical industries. Before entering the
public policy world, he worked in sev-
eral industries including hazardous
waste. He has a bachelor’s degree from
the Citadel, a master’s degree in environ-
mental science from the University of
South Carolina, and a doctoral degree
from George Mason University in envi-
ronmental conflict and public policy. He
resides in the District of Columbia.

Applications now available for
2017 Governor’s Environmental
Excellence Awards Program

Leaders in New Jersey’s environ-
mental, academic, business, science,
government, nonprofit and youth sectors
are encouraged to showcase their envi-
ronmental accomplishments by submit-
ting nominations for consideration in the
annual Governor’s Environmental Excel-
lence Awards (GEEA) program.

The GEEA program recognizes out-
standing environmental performance,
program and projects throughout the
state. The award honors individuals,
businesses, institutions, communities,
organizations, educators, youth and oth-
ers who have made significant contribu-
tions to environmental protection in New
Jersey. Since its establishment in 2000,
the program has recognized 160 winners
for their accomplishments.

“This award program honors those
among us whose commitment and dedi-
cation to environmental excellence is
unwavering,” said Department of Envi-
ronmental Protection Commissioner
Bob Martin. “The efforts of these win-
ners not only demonstrate outstanding
leadership, but how their accomplish-
ments benefit the people of New 
Jersey.”

Nominations may be submitted
through September 29, 2017 in these
categories: Clean Air, Water Resources,
Healthy Ecosystems, Innovative Tech-
nology, Land Conservation, Healthy and
Sustainable Communities, and Healthy
and Sustainable Businesses and Environ-
mental Education. The Environmental
Education category is divided into two
areas - one for adult-led education initia-
tives and one for projects that are stu-
dent-led or have succeeded because of a
high level of student involvement.

The GEEA program is sponsored by
the DEP, NJEIT and the New Jersey
Corporation for Advanced Technology,
in partnership with the New Jersey
League of Municipalities. Award win-
ners will be honored at a luncheon and
program to be held in December in Tren-
ton.

Completed 2017 applications are
due to the DEP by 5 p.m. September 29,
2017.

The Kalamazoo, Michigan, City
Commission approved a 10 year $4.59
million contract with Republic Services
for single stream recycling. 

Beginning in October the city will
switch from dual to single stream, mean-
ing recyclables can be put in the same cart
for pickup.

Rather than weekly dual stream recy-
cling pickup, recyclables will be picked up
twice a month, resulting in savings for the
city.

Kalamazoo switches
to single stream

Los Angeles City Councilmembers
Paul Koretz (CD5) and Bob Blumenfield
(CD3) introduced a motion calling on the
City of Los Angeles to take the lead after
SB-705 (Allen) proposed state ban on
expanded polystyrene (EPS) foam food
containers (more commonly known as
Styrofoam) stalled. Councilmembers Cur-
ren Price and Mike Bonin seconded the
motion that asks for the Department of
Sanitation to provide a feasibility study of
banning polystyrene foam from the city.

Styrofoam container
ban proposed

877-777-0043
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Further cleanup of lead-
contaminated properties
in New Jersey proposed

The U.S. Environmental Protection
Agency (EPA) has proposed an expansion
in a cleanup plan to continue removing
lead contaminated soil from a residential
development previously owned and built
by the Tempo Development Group in West
Deptford, (Thorofare) New Jersey.

EPA added the Tempo development
to the Matteo & Sons, Inc. Superfund site
in October of 2016 after finding that resi-
dential properties on nearby Birchly Court,
Woodlane Drive, Oakmont Court and
Crown Point Road were impacted by lead
contamination from the disposal of
crushed battery casings. Lead is a toxic
metal that can impact a child’s ability to
learn and cause a range of other serious
health problems.

“It is unfortunate that years before the
homes were built there, a prior entity
apparently dumped crushed battery cas-
ings on the property,” said acting regional
administrator, Catherine McCabe. “The
EPA has moved quickly to address con-
taminated areas and to help home owners
understand the risks from the lead under-
neath and around their homes. EPA has
removed nearly 2,000 tons of lead-conta-
minated material from three residential
properties and we will continue the work
until the job is done.”

In November 2015, during sewer
repair excavation work at a residential
property on Birchly Court, buried battery
casings were discovered. In March 2016,
the New Jersey Department of Environ-
mental Protection referred the discovery to
EPA for further investigation. EPA col-
lected soil samples from the yards of the
affected properties and confirmed lead

contamination in the soil at levels above
health based standards. Former operations
at the Matteo site included crushing and
recycling batteries, scrap metal recycling,
and landfilling.

Under the EPA’s proposed cleanup
plan, soil in yards contaminated at levels
that pose a potential risk to people’s health
will be removed and disposed of properly
at a facility licensed to handle the waste.
Excavated areas will be covered with clean
soil. EPA will work to minimize any
potential disruptions to residents during
the cleanup. It is possible that some resi-
dents may need to be temporarily relo-
cated while work is performed. The
cleanup proposal requires deed restrictions
be placed on public right-of-way areas,
such as roads, to ensure that future con-
struction or road work activities do not dis-
turb the battery casings and contaminated
soil buried below the roads. Under the pro-
posal, the EPA will conduct a review of
the cleanup every five years to ensure its
effectiveness.

The investigation and cleanup of the
Matteo site has been conducted in stages
by EPA and the New Jersey Department of
Environmental Protection. The current
cleanup proposal addresses additional resi-
dential properties in and around the former
Tempo Development area of the Matteo
site. The nearby Matteo & Sons, Inc. facil-
ity on Crown Point Road is undergoing a
long-term investigation of the nature and
extent of contamination, including poten-
tial impacts to surface water and sediment
in Hessian Run. Hessian Run will be
addressed in a later phase of work.

Los Angeles Sanitation
launch Green Ribbon
Council for waste program

Los Angeles Sanitation and the City
of Los Angeles launched a Green Rib-
bon Council for recycLA- the City’s new
commercial and multifamily residential
solid waste, recycling, and food recovery
program. 

Los Angeles Sanitation and the City
of Los Angeles launched the Green Rib-
bon Council created for the City’s new
citywide commercial and multifamily
residential solid waste, recycling, and
food recovery program – recycLA. The
Green Ribbon Council will bring
together business, civic and community
leaders to help increase public aware-
ness about the program and to ensure
that recycLA meets customer service
goals. The program aims to increase
recycling in the city to divert 90 percent
of waste going to landfills by 2025.

Beginning on July 1, 2017, 80,000
commercial and multi-family customers
will begin a coordinated multi-month

transition from a currently unregulated
system to one that is dependable and
sustainable. The new system divides the
city into 11 zones that will be served
exclusively by a single service provider,
meaning fewer trucks congesting neigh-
borhoods and less wear and tear on
streets. It will also ensure strong cus-
tomer services, predictable and protected
rates, and much needed infrastructure
and equipment improvements.

After hearing from Deputy Mayor
Barbara Romero, the Mayor’s Chief of
Legislative & External Affairs Greg
Good, Board of Public Works vice presi-
dent Heather Repenning, and LA Sanita-
tion general manager and director
Enrique C. Zaldivar, the program was
reviewed in great detail for the atten-
dees, which ranged from representatives
for environmental activists and universi-
ties, to business, hotel, grocery and
apartment owners’ associations 

Republic Services increases
usage of natural gas in fleet

Republic Services, Inc. will
increase its usage of renewable natural
gas (RNG) by three times what it used
in 2016 through an expanded agree-
ment with Clean Energy. This enables
Republic to reduce its fleet emissions
by approximately 110,000 metric tons
of CO2e (carbon dioxide equivalent)
over a three-year period, which is
equal to planting 2.8 million trees or
removing 23,200 cars from the road.
RNG has the lowest carbon intensity
of all commercially available trans-
portation fuels.

Clean Energy’s Redeem™ brand
of RNG fuel will be deployed across
Republic’s CNG fleet in 20 states.
Redeem is derived from biogenic
methane or biogas, which is methane
that is generated by the decomposition
of organic waste in landfills or
digesters. The methane gas is then
processed, purified and sent into the

interstate natural gas pipeline and
made commercially available to Clean
Energy customers.

As part of the company’s Blue
Planet™ sustainability initiative,
Republic is continuing to build
durable practices and programs across
its sustainability platform to further
improve its environmental and social
impacts through decreased vehicle
emissions, innovative landfill tech-
nologies, use of renewable energy,
community engagement and employee
growth opportunities.

Nationwide, Republic operates a
fleet of more than 2,500 CNG vehicles
and 38 natural gas fueling stations.
Republic’s CNG fleet helps to save
roughly 18 million gallons of diesel
fuel annually. Republic has set a com-
pany sustainability goal of reducing
fleet greenhouse gas emissions by 3
percent by 2018.

EPA awards $213,000 to New Mexico 
The U.S. Environmental Protection

Agency (EPA) recently awarded $213,511
to the New Mexico Environment Depart-
ment (NMED) for waste programs.

The grant provides funding under the
Resource Conservation and Recovery Act
(RCRA), which regulates solid and haz-

ardous waste. The money will support
NMED’s RCRA program activities,
including enforcement, hazardous waste
inspections of facilities, corrective action,
granting permits, state authorization, and
program management.
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AF&PA releases updated
paper reports for May

The American Forest & Paper Associ-
ation released its May U.S. paper reports. 

Containerboard
Containerboard production was 3.4

percent higher compared to May 2016.
The month-over-month average daily pro-
duction compared to April 2017 was 0.7
percent higher. 

The containerboard operating rate for
May increased from 97.1 percent to 99.3
percent, which was 4.2 percent higher
compared to May of last year.

Printing-Writing Paper Report
According to the May 2017 Printing-

Writing Monthly report, total printing-
writing paper shipments decreased two
percent in May compared to May 2016.
The uncoated printing-writing grades
posted year-over-year shipment declines in
May, while the coated grades either
increased or remained level. Total print-
ing-writing paper inventory levels
decreased 1 percent from April 2017.

•Shipments of coated free sheet
(CFS) papers were the bright spot in May
compared to last year, increasing 2 per-
cent; the third year-over-year increase in
the last 12 months. U.S. imports of CFS
papers increased 3 percent year-over-year
in April while exports of CFS papers
decreased 1 percent year-over-year in
April.

•Coated mechanical (CM) paper ship-
ments were flat year-over-year in May;
increasing by less than one percent, mak-

ing it the third year-over-year increase in
the past 12 months. Imports of CM
decreased in April, down 14 percent com-
pared to April 2016 and exports of CM
were down 22 percent in April.

•May uncoated free sheet (UFS)
paper shipments declined by 2 percent, the
lowest year-over-year decrease in the past
12 months. Imports of UFS increased by
less than one-half of one percent year-
over-year in April while exports of UFS
papers increased 1 percent year-over-year
in April.

•Shipments of uncoated mechanical
(UM) papers decreased 12 percent year-
over-year in May for the eleventh consecu-
tive month. Imports of UM decreased 11
percent year-over-year in April while
exports of UM increased 10 percent in
April.

Boxboard Report
Total boxboard production decreased

2.9 percent when compared to May 2016,
and decreased 0.3 percent from April. 

Unbleached Kraft Boxboard produc-
tion increased over the same month as last
year and increased compared to April. 

Total Solid Bleached Boxboard &
Liner production decreased when com-
pared to May 2016, and decreased com-
pared to April. 

The production of Recycled
Boxboard decreased compared to May
2016, but increased when compared to last
month.

Paper stock section of the ISRI Scrap
Specifications Circular changes

The Paper Stock Industries (PSI)
Chapter of the Institute of Scrap Recycling
Industries (ISRI) is seeking input on pro-
posed changes to the guidelines for recov-
ered paper transactions. PSI, as part of an
ongoing effort to update industry specifi-
cations, is proposing to streamline the
specifications to prevent any potential con-
fusion as these specifications have been
more globally adopted by the international
industry. 

The open comment request follows
PSI’s Summit SPECtacular held in April,

focused on revamping the Guidelines for
Paper Stock portion of the ISRI Scrap
Specifications Circular that can be on
pages 26-28 and 34-36.

The PSI Chapter invites commentary
from interested parties as to the changes
being proposed. Please contact, Bernie
Lee (blee@isri.org) or a PSI Board Mem-
ber for more information about the salient
changes or to weigh in on any specific
changes.

PAPERWASTE

Virginia reports increase
in solid waste volume

The Virginia Department of Envi-
ronmental Quality released its annual
report on solid waste management in
Virginia. The report includes the
amounts of solid waste managed in Vir-
ginia in 2016, and the amounts and
sources of solid waste generated outside
the Commonwealth.

The total amount of solid waste
received at Virginia facilities during 2016
increased by about 1.3 million tons from
2015. Solid waste includes municipal solid
waste, construction and demolition debris,
vegetative and yard waste, and other types
of waste. The total amount of solid waste
from outside Virginia rose about 700,000
tons to 6.1 million tons. The total amount
from within Virginia rose slightly to 15.9
million tons.

Other findings of the report include:
•Of the 22.04 million tons of solid

waste reported in 2016, about 12.8 mil-

lion tons were municipal solid waste,
which is trash from households and busi-
nesses.

• The total amount of municipal
solid waste generated outside Virginia
was about 3.5 million tons, slightly less
than in 2015. Maryland, Washington,
D.C., North Carolina, New York and
New Jersey accounted for 98.8 percent
of all waste received from out-of-state
sources.

• Of the total solid waste managed
in Virginia in 2016, about 13.3 million
tons were disposed of in landfills, and
about 2 million tons were incinerated.
The rest was managed by other means,
including mulching and recycling.

The full solid waste report is avail-
able on the DEQ website at
www.deq.virginia.gov.

I hope when I inevitably choke to death on gummy bears people just say I was
killed by bears and leave it at that.
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GLASS

Éco Entreprises Québec (ÉEQ) inau-
gurated innovative glass processing equip-
ment as part of the implementation of its
Innovative Glass Works plan. The Quebec
City Materials Recycling Facility (MRF),
which is operated by Société VIA, is
among the five centers to receive equip-
ment to lead experimental pilot projects
with the aim to find a solution for 100 per-
cent of the glass collected. 

Combining sorting and cleaning
equipment in a single glass processing sys-
tem, the technology developed by Kryste-
line Technologies and the related
equipment installed by Machinex will
enable sorting centers to produce high-
quality glass that meets the needs of condi-
tioners and recyclers, which will now be
able to more easily and cost effectively
reintegrate the glass into new products,
including innovative ecomaterials. The
installation of this new equipment in the
Quebec City MRF has required total
investments of $2,280,000 from ÉEQ
($1.9 M), Société VIA ($300,000) and
Ville de Québec ($80,000).

“For a large sorting center such as
ours, which processes over 10,000 tons of
glass per year, the benefits of this new
technology are significant,” confirmed
Jean-Sébastien Daigle, president and chief
executive officer of Société VIA, the man-
ager of the Quebec City MRF. 

Quebec City
MRF marks a
new era in
glass recycling

INTERNATIONAL
Canadian Bottled Water
Association rejects Wynne
Government’s fee increase
for water taking permits

The Canadian Bottled Water Asso-
ciation strongly rejects the recent
announcement by the Ontario govern-
ment that beginning August 1, 2017,
water bottlers will pay $503.71 for every
million liters of groundwater taken. 

“Yesterday’s massive fee increase for
water bottling companies that take ground-
water runs counter to what’s really needed
to protect and conserve water for future
generations,” said Elizabeth Griswold,
Executive Director of the Canadian Bot-
tled Water Association. “The entire bottled
water industry in Ontario represents only
0.2 percent of all water takers in the
province. My question to the government
is what about the other 99.8 percent? To
properly sustain the resource, everybody
has to be involved.” 

“It’s clear that the government has
simply picked a nice round number to
charge and developed the justification
for it afterwards. The government is lim-
ited by law to charging only what covers
the costs associated with administering
water management programs. New,
unrelated items such as outreach and
research have absolutely nothing to do
with the actual program costs,” added
Griswold. 

The announcement represents a
13,500 percent increase from the exist-
ing fee which has been in place since
2009 and comes at a time when the
Ontario government is searching for
ways to not only attract businesses to the
province but also make life more afford-
able for Ontarians, not more expensive. 

“Right now, over 70 percent of
Ontario households consume bottled
water,” said Griswold. “This decision by
the government not only puts Ontario
jobs at risk, but it also means consumers
will likely start paying more for a
healthy hydration product where
demand is clearly growing.” 

“This sets a dangerous precedent,”
says Sandy Gott, a co-owner of Ice River
Springs, North America’s only closed-
loop recycling beverage company. “It’s
not only unfair, but clearly there’s a
political agenda here. We are a very
small user of water in a clean, rural
industry providing a healthy product. In
our view, it’s just another fee we will
have to pass on to the consumer and
that’s unfair. All users should pay at
some level. With this and the cost of
power, it’s becoming very tough to do
business in Ontario.” 

Flashfood, a mobile app allowing
grocery locations to sell surplus food
directly to consumers at a massive dis-
count prior to discarding, has partnered
with Longo’s in downtown Toronto for a
3 month beta to reduce their food waste. 

Flashfood users see deals on per-
fectly good surplus food on their phone,
usually with three days to a month until
the best before date, at massively
reduced prices. Users get notified on
their phone when new deals are avail-
able, pay through their phone, and pick
their purchase up at the Flashfood zone
in store – same day. Flashfood users then
check out just like they normally would
while at the store.

Flashfood launched in January with
Farm Boy at their Beaverbook location
in London, which is still running. Farm
Boy has plans to add more stores with
Flashfood in the next few weeks in Lon-
don Ontario.

In their partnership with Flashfood,
Farm Boy and Longo’s have diverted
over 1,500 meals from landfill – the
equivalent GHG emissions to driving
more than 1,800km.

Ontario grocery
chains use
technology to
reduce waste

The Rubber Manufacturers Associ-
ation, the national trade association for
tire manufacturers that produce tires in
the U.S., announced a relaunch under
the new banner of the U.S. Tire Manu-
facturers Association (USTMA). In
addition to the new banner, USTMA
unveiled its newly designed and
rebranded website, www.USTires.org,
and released new economic impact fig-
ures detailing the industry’s impact on
job creation and the U.S. economy
overall. 

As the USTMA, the U.S. tire man-
ufacturing industry will continue its sig-
nificant contribution to the U.S.
economy, job creation and engineering
safe, sustainable tires. 

“Our mobile society depends on
tires – from the safety of our families on
the road to the tire industry’s significant
contribution to our nation’s economy.
As part of our continued commitment to
share the important role the tire industry
plays in our country, we are excited to
announce our relaunch as the U.S. Tire
Manufacturers Association,” said Anne
Forristall Luke, USTMA president and
chief executive officer. “Our member
companies are constantly in pursuit of
making safer and more sustainable tires
through technology and innovation. We
believe it is important to carry a name
that truly captures this mission.” 

In addition to tire safety and sus-
tainability, the U.S. tire manufacturing
industry also bolsters the U.S. economy
with well-paying jobs and economic
output that ripples across the economy
and helps sustain communities.

Highlights from the recently com-
pleted economic impact study of the
U.S. Tire Industry include: 

•The U.S. tire manufacturing
industry is a $148.4 billion dollar
industry. 

•The U.S. tire manufacturing
industry is responsible for more than
737,000 jobs in the US.

•The U.S. tire manufacturing
industry directly supports more than
284,000 U.S. jobs through manufactur-
ing, distribution and retailing, and is
responsible for more than 450,000
additional U.S. jobs in supplier and
induced activities. 

With many scientists and engineers
at work developing tomorrow’s tires,
USTMA’s members unlock the value of
a mobile society by producing
advanced, high quality tires that make
driving easier, safer, smarter and more
sustainable. USTMA, as the voice of
the tire manufacturing industry and its
members, works to drive a safer, more
sustainable future.

RMA expands
focus on
mobile society

RUBBER

Data reveals the U.S.
tire industry creates
700,000+ U.S. jobs



DEALER  NEW  USED EQUIPMENT FINANCING

5,000 hours, very good condition. Remote.                                       $68,000
2007 AL-JON IMPACT V CRUSHER

52” Rotor, 200 HP.                                                                                       $89,000
2008 VECOPLAN TIRE RASPER

20” x 82”  2 HP drive.  Includes 13 screens.                                         $18,000
ROTEX SCREEN

Completely rebuilt. 100 HP. Warranty.              $225,000
MOSLEY BULLDOG BALER

Remote. Automation. Low hours.                                                         $75,000

2008 E-Z A+ CRUSHER

Completely inspected. Upgraded by E-Z to 8” cylinders. Warranty.   
                                         $79,000

1996 E-Z MODEL 2 REBUILT BALER
Newly refurbished. New blades. 360º rotation.                               $89,900

REBUILT 2010 GENESIS GXP400R SHEAR

Vibratory feed conveyor, eddy system, splitter box.                        $29,000
HUSTLER 32” EDDY CURRENT

Extremely reliable! Incredible price!                                                    $25,000
AL-JON MODEL 20 CAR CRUSHER

Good condition, call for a demo.                                                         $150,000
2005 SIERRA RB5000 PORTABLE BALER

Includes forks and bucket.                 $30,000
1987 KOMATSU 350-1

DEALER • NEW • USED EQUIPMENT FINANCING

Very good shape!                                                                                        $59,000
ERIEZ 36” EDDY CURRENT

Very good condition. Includes hydraulic feed tray.                       $185,000
SMC 1000T GUILLOTINE SHEAR

Only 2,700 hours on the meter!  290 HP engine.                           $175,000

SSI 2400 PORTABLE TIRE SHREDDER

Completely reconditioned. 150 HP, wire tie.                                   $375,000

HARRIS CENTURION BALER



DEALER  NEW  USED EQUIPMENT FINANCING

Aluminum prices are up! Take advantage! Sows available.           $29,000
ALUMINUM KING AK8500 FURNACE

Completely rebuilt. 250 HP motor.           $245,000
REBUILT COLUMBUS MCKINNON MULTISTACK

Good working condition.                                                                         $70,000
RICHARDS 400T SHEAR

No generator, grapple only.                                                                    $72,500
LIEBHERR A934BHD MATERIAL HANDLER

New knives and wear plates. 1” screen.                                            $239,000
2011 CM LIBERATOR CM2R TIRE SHREDDER

DEALER • NEW • USED EQUIPMENT FINANCING

DADE Capital Corp.

800-823-9688
Perrysburg, OH

Visit the new www.DADECapital.com for other available equipment.C
GREAT RATES!

IMMACULATELY KEPT WITH ONLY 2,500 HOURS!
$295,000

2013 OverBuilt 
AUTO LOGGER

GREATBUY!



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,434,000 net
tons (NT) of steel in May 2017, includ-
ing 2,574,000 NT of finished steel (up
2.5 percent and 1.8 percent, respectively,
vs. April final data). Year-to-date (YTD)
through 5 months of 2017, total and fin-
ished steel imports are 15,740,000 and
12,050,000 NT, up 22.2 percent and
14.2 percent, respectively, vs. the same
period in 2016.

Key finished steel products with
significant import increases in May
compared to April include cut lengths
plates (up 46 percent), tin plate (up 45
percent), plates in coils (up 33 percent),
line pipe (up 29 percent), standard pipe
(up 19 percent), hot rolled bars (up 15
percent) and reinforcing bars (up 12 per-
cent). 

Major products with significant
YTD import increases vs. the same
period last year include oil country
goods (up 227 percent), cold rolled
sheets (up 38 percent), sheets and strip
all other metallic coatings (up 36 per-

cent), standard pipe (up 34 percent),
sheets and strip hot dipped galvanized
(up 27 percent), mechanical tubing (up
26 percent), line pipe (up 25 percent),
hot rolled bars (up 24 percent) and tin
plate (up 23 percent).

In May, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (329,000 NT, up 3
percent from April final), Turkey
(154,000 NT, down 17 percent), Ger-

many (142,000 NT, up 26 percent),
Japan (127,000 NT, down 11 percent)
and India (86,000 NT, up 84 percent).
For the first five months of 2017, the
largest offshore suppliers were South
Korea (1,539,000 NT, down 3 percent
vs. the same period in 2016), Turkey
(1,141,000 NT, up 14 percent), Japan
(650,000 NT, down 8 percent), Taiwan
(497,000 NT, up 67 percent) and Ger-
many (481,000 NT, down 1 percent).

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

MAY
2017

APR
2017

2016
Full Year

2017
Annualized

% Change 2017
Annual vs. 2016

SOUTH KOREA
TURKEY
JAPAN
TAIWAN
GERMANY
VIETNAM
INDIA
CHINA
All Others
TOTAL

329
154
127

72
142

69
86
80

1,515
2,574

321
186
142
119
112
37
47
67

1,496
2,528

3,812
2,416
1,798
1,083
1,192

960
312
862

13,903
26,338

3,695
2,740
1,561
1,192
1,154

852
824
813

16,092
28,921

-3.1%
13.4%

-13.2%
10.0%
-3.2%

-11.3%
163.7%

-5.7%
15.7%

9.8%
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Steel imports increase 2.5 percent in May

JSW Steel (USA) Baytown, Texas,
has received preliminary board approval,
contingent upon securing governmental
financial support, to proceed with a full-
scale modernization project. The new
state-of-the-art discrete plate mill will
significantly increase product offerings. 

As part of JSW’s vision for the
future, the plate mill modernization is
the first phase of a much larger project
under consideration by the board. The
second phase includes the construction
of a new state-of-the-art melting and
casting facility in the U.S. utilizing new

technologically superior and eco
friendly processes. A location has not
yet been determined for the melting and
casting facility. If fully implemented, the
new melting and casting facility is
expected to create 500 new high wage
American jobs over the course of three

years. It would also increase JSW’s abil-
ity to supply defense, as well as energy
pipeline and domestic infrastructure
projects, a goal of the Trump administra-
tion for both national security and eco-
nomic reasons.

JSW Steel receives board approval for plate mill modernization

Kripke Enterprises, Inc. (KEI) a
nonferrous scrap metal brokerage head-
quartered in Toledo, Ohio has acquired
aluminum coil distributor Mid South
Aluminum, Inc. based in Jackson, Ten-
nessee.

In 1995 Alan Sallee Jr. established
Mid South Aluminum specializing in the
sales and distribution of coil and acces-
sories to the gutter and downspout
industry. In 2008 Mid South expanded
into wide width coil. Today, Mid South
Aluminum is one of the country’s lead-
ing aluminum coil distributors for home
building, sign & lighting manufacturing,
outdoor sheds, and patio enclosures.  

Founded in 1993, Kripke Enter-
prises Inc. is America’s Premier Alu-
minum Brokerage with locations in
Toledo Ohio, Jackson Tennessee, and
Boca Raton Florida. In 2017, KEI and
Mid South Aluminum combined sales
will reach over $160 million.  

Kripke acquires
Mid South
Alumunium
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $205.00 $218.00 $229.00 $285.00 $345.00

#1 Bundles per gross ton 208.00 218.00 230.00 259.00 350.00

Plate and Structural per gross ton 214.00 205.00 227.00 251.00 279.00

#1 & 2 Mixed Steel per gross ton 187.00 192.00 218.00 240.00 250.00

Shredder Bundles (t in) per gross ton 170.00 165.00 163.00 162.00 200.00

Crushed Auto Bodies per gross ton 170.00 165.00 163.00 162.00 200.00

Steel Turnings per gross ton 90.00 95.00 100.00 190.00 192.00

#1 Copper per pound 2.35 2.32 2.39 2.30 2.51

#2 Copper per pound 2.24 2.27 2.18 2.19 2.31

Aluminum Cans per pound .59 .60 .62 .65 .60

Auto Radiators per pound 1.61 1.62 1.59 1.60 1.65

Aluminum Core Radiators per pound .60 .58 .55 .60 .59

Heater Cores per pound 1.12 1.15 1.14 1.24 1.35

Stainless Steel per pound .57 .49 .56 .54 .54
All prices are expressed in USD. Printed as a reader service only.

Permit assistance available • Large hearth opening for automotive scrap

 With a US Furnace’s 
MAX-4000 Hi Efficiency 

Sweat Furnace, 
get the lowest fuel cost per lb 

to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

INVEST IN A
QUALITY-BUILT SWEAT FURNACE

METAL RECYCLERS

g p g p

INVEST IN A
Raise Profits!

             Recycling Services
             International
             518-424-1168
www.RecyclingFurnaces.com

                 
             
           

FULL EPA compliance GUARANTEED.

METALS

ISRI replies to China’s intent
to ban certain scrap imports

China notified the World Trade
Organization (WTO) of its intent to ban
the import of certain scrap materials by
year end. Among the items included on
the list are most scrap plastics (“includ-
ing polymers of ethylene, styrene, vinyl
chloride and PET…”), mixed paper and
slags and drosses. In response, ISRI
President Robin Wiener released the fol-
lowing statement:

“ISRI has already notified the
Office of the United States Trade Repre-
sentative and the U.S. Department of
Commerce on the devastating impact
such a ban will have on the global recy-
cling industry, especially because ISRI
has heard that China is considering addi-
tional notifications in the future on other
scrap materials. Upon receiving this
information, ISRI immediately briefed
U.S. officials in preparation for the U.S.-
China Comprehensive Economic Dia-
logue (CED) in Washington.

“With more than $5.6 billion in
scrap commodities exported from the
United States to China last year alone,
the trade in specification-grade com-
modities – metals, paper and plastics –
between the United States and China is
of critical importance to the health and
success of the U.S. based recycling

industry. If implemented, a ban on scrap
imports will result in the loss of tens of
thousands of jobs and closure of many
recycling businesses throughout the
United States.

“The scrap recycling industry is the
first link in the global manufacturing
supply chain. Recycled materials are key
inputs for the production of new, usable
commodities in value-add production. In
any given year, approximately one-third
of the scrap recycled in the United States
is prepared for shipment to the export
market, and China is the recycling
industry’s largest customer. This
includes more than $1.9 billion in scrap
paper (13.2 million tons) and $495 mil-
lion in scrap plastics (or 1.42 million
tons).

“More than 155,000 direct jobs are
supported by the U.S. industry’s export
activities, earning an average wage of
almost $76,000 and contributing more
than $3 billion to federal, state, and local
taxes. A ban on imports of scrap com-
modities into China would be cata-
strophic to the recycling industry.”

ISRI will continue to follow this
development and provide information as
soon as it is available.

“I am a master of fast calculations.”
“Okay then, what is 758 times 642,

divided by 5?”

“22!”
“Ha ha, that’s SO wrong!”
“Might be, but it was fast!”

Nucor reports increased sales 
Nucor Corporation disclosed consoli-

dated net earnings of $323.0 million, or
$1.00 per diluted share, for the second
quarter of 2017. By comparison, Nucor
reported net earnings of $356.9 million, or
$1.11 per diluted share, for the first quarter
of 2017 and net earnings of $243.6 mil-
lion, or $0.76 per diluted share, for the
second quarter of 2016.

In the first half of 2017, Nucor
reported consolidated net earnings of
$679.9 million, or $2.11 per diluted share,
compared with consolidated net earnings
of $331.2 million, or $1.03 per diluted
share, in the first half of last year.

Included in the first quarter of 2017
earnings are inventory related purchase
accounting charges of $9.8 million associ-
ated with the acquisitions of Southland
Tube and Republic Conduit.

Nucor’s consolidated net sales
increased 7 percent to $5.17 billion in the
second quarter of 2017 from $4.82 billion
in the first quarter of 2017 and increased
22 percent compared with $4.25 billion in
the second quarter of 2016. Average sales
price per ton in the second quarter of 2017
increased 5 percent from the first quarter
of 2017 and increased 17 percent from the
second quarter of 2016. 

Total tons shipped to outside cus-
tomers were 6,748,000 tons in the second
quarter of 2017, a 2 percent increase from
the first quarter of 2017 and a 5 percent
increase from the second quarter of 2016.
Total second quarter steel mill shipments
increased 3 percent from the first quarter
of 2017 and increased 7 percent from the
second quarter of 2016. Second quarter of
2017 downstream steel products ship-
ments to outside customers increased 9
percent from the first quarter of 2017 and
increased 1 percent from the second qurter
of 2016.

In the first half of 2017, Nucor’s con-
solidated net sales increased 25 percent to
$9.99 billion, compared with $7.96 billion
in last year’s first half, and total tons
shipped to outside customers increased 6
percent from the first half of 2016, while
average sales price per ton increased 19
percent.

The average scrap and scrap substi-
tute cost per ton used during the second
quarter of 2017 was $313, an increase of
10 percent from $284 in the first quarter of
2017 and an increase of 35 percent com-
pared with 2016. 

Overall operating rates at our steel
mills increased to 90 percent in the second
quarter of 2017 as compared to 89 percent
in both the first quarter of 2017 and the
second quarter of 2016. Operating rates
for the first half of 2017 increased to 90
percent as compared with 84 percent for
the first half of 2016.

Imports continue to negatively impact
the U.S. steel industry. Through the first
half of 2017, finished steel imports have
increased an estimated 15 percent com-
pared to the same period last year and
account for an estimated 27 percent share
of the U.S. market. The industry continues
to pursue trade cases to combat unfairly
traded imports. Final determinations
issued earlier this year against cut-to-
length steel plate imports from twelve
countries are having a positive impact as
steel imports of these products have
decreased in the first six months of this
year compared to the same period last
year. 

In June, Nucor’s board of directors
declared a cash dividend of $0.3775 per
share payable on August 11, 2017 to
stockholders of record on June 30, 2017.
This dividend is Nucor’s 177th consecu-
tive quarterly cash dividend.
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

The first article in this series
listed more than 25 tactics to increase
your business success, all of them
based on my experience.

In another article in the series, I
talk about having a sense of urgency.
This article is about the flipside of
urgency, procrastination. It’s easy to
rationalize putting off something you
know you should be doing to build
your business. It is particularly easy
for entrepreneurs because we’re busy
and the day-to-day work of getting
and keeping clients often gives us the
perfect excuse to ignore projects that
have strategic payoffs.

One of my favorite sayings is that
you don’t know what you don’t know.
It certainly applies to procrastination.
Some years back, I served on the
board of an internet gaming company
in which I was an investor. This firm
had big plans. It intended to grow and
to become the dominant player in its
segment of historical air warfare
games. 

The company had a good game
and the game’s creators understood
the technology necessary to make
game play seem realistic. The techni-
cal people assured the board and
investors that the firm’s system was
robust enough to handle 500,000
players, even though they had only
between 2,000 and 5,000 players on
any given day at the time. 

“Don’t worry. It will scale,” they
said. However, we didn’t know what
we didn’t know. 

At the time, Microsoft featured a
computer game on their home page
every day. One day, they chose our
game! That day, 100,000 players
arrived to try our game in the space of
an hour. Our server went down and
stayed down until the following
morning, when our usual 2,000 to
5,000 players showed up. 

We had our big day to shine and
we were not ready because we hadn’t
prepared for success. The company
limped along and eventually failed,
but it could have been very different
had the team not put off testing
whether our systems really would
scale.

Recently, I was helping another
business owner. I had been trying to
get him to focus on updating his web-
site because online presence is a cru-
cial part of marketing in his industry.
He was always “working on it,” but
he never seemed to reach the goal
posts. A year passed and he still had
the same dated site up.

One day, this owner received the
sort of surprise business owners

dream about. He was booked to
appear as a guest on national televi-
sion. The show has a nightly audience
composed of millions of customers
interested in what he sells. He had a
week to do what I had been asking
him to do for more than a year and
couldn’t get it done.

How much did the procrastina-
tion cost him? It’s hard to know. Cer-
tainly, the appearance gave him the
opportunity to get as much traffic in a
day as he had gotten in several years.
Not being ready cost him the chance
to shine.

How can you ensure you will be
ready to take advantage of life’s
opportunities? The simple answer is
to have a sense of urgency in all you
do. Had this businessperson broken
down the web project into its compo-
nent steps and set a goal with a dead-
line for each, he would have had a
beautiful site done when opportunity
arrived.

A goal without a deadline is a
dream. It’s fine to dream, but take the
goal setting steps and practice
urgency so that you can make the
most of your share of golden opportu-
nities. When you are working on
goals, you can always make course
corrections. If you miss – adjust the
deadline and keep right on driving for
the goals that matter.

Much of the success that I have
had in business and life comes from
knowing that I don’t have to do it per-
fectly. You don’t either. You only need
to do enough to win and very often
focusing 50 percent effort in the right
areas is enough to get you 80 percent
or better of the way to victory. Some-
times, details matter, but other times
they only slow you down. 

A plan that is 80 percent right
and gets implemented and adjusted
based on real world results is much
better than a plan that never gets off
the ground because the person trying
to make it happen insists on having
the perfect plan before taking action.
Don’t let your desire for perfection
stop you from starting. After all, you
can’t win unless you play.

Think about the strategic initia-
tives that are in your “I’ll finish it
someday” pile. How many of them
could you get to an 80 percent level if
you broke them down, set deadlines,
and accepted some imperfection
along the way?

Whatever the project or initiative
you’re dreaming of set some dead-
lines and get going. Set a date now –
cycle back and check on it, fine tun-
ing if necessary – later. 

Tools for Success – How much does 
procrastination really cost us?

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

METALS

Steel import market
share 29 percent in June

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute (AISI)
reported that steel import permit applica-
tions for the month of June totaled
3,502,000 net tons (NT). This was a 3.7
percent decrease from the 3,637,000 per-
mit tons recorded in May and a 2.0 per-
cent increase from the May preliminary
imports total of 3,434,000 NT. Import
permit tonnage for finished steel in June
was 2,724,000, up 5.8 percent from the
preliminary imports total of 2,574,000 in
May. For the first six months of 2017
(including June SIMA permits and May
preliminary data), total and finished steel
imports were 19,243,000 NT and
14,775,000 NT, up 22.5 percent and 15.2
percent, respectively, from the same
period in 2016. The estimated finished
steel import market share in June was 29
percent and is 27 percent year-to-date
(YTD).

Finished steel imports with large
increases in June permits vs. the May
preliminary included reinforcing bars
(up 190 percent), standard rail (up 30
percent), heavy structural shapes (up 30
percent), sheets and strip all other metal-
lic coatings (up 26 percent), hot rolled

sheets (up 23 percent), structural pipe
and tubing (up 20 percent), mechanical
tubing (up 15 percent), cold rolled sheets
(up 12 percent) and oil country goods
(up 11 percent). Products with signifi-
cant year-to-date (YTD) increases vs.
the same period in 2016 include oil
country goods (up 237 percent), cold
rolled sheets (up 36 percent), standard
pipe (up 33 percent), sheets and strip all
other metallic coatings (up 29 percent),
line pipe (up 29 percent), mechanical
tubing (up 27 percent), hot rolled bars
(up 24 percent), sheets and strip hot
dipped galvanized (up 24 percent) and
tin plate (up 15 percent).

In June, the largest finished steel
import permit applications for offshore
countries were for South Korea (381,000
NT, up 16 percent from May prelimi-
nary), Turkey (319,000 NT, up 107 per-
cent), Japan (139,000 NT, up 10
percent), Taiwan (132,000 NT, up 84
percent) and Germany (123,000 NT,
down 13 percent). Through the first six
months of 2017, the largest offshore sup-
pliers were South Korea (1,921,000 NT,
down 1 percent from the same period in
2016), Turkey (1,461,000 NT, up 22 per-
cent) and Japan (790,000 NT, down 9
percent).

ISRI releases updates to the
Scrap Specifications Circular

The Institute of Scrap Recycling
Industries (ISRI) recently updated the
Scrap Specifications Circular to include
the board-approved new nonferrous
specifications, a slight modification to a
paper specification, and the deletion of
certain expired paper specifications. The
additions and changes to the specifica-
tions are as follows:

Nonferrous
•Barley No. 1 COPPER WIRE (Page 4)
•Berry No. 1 COPPER WIRE (Page 4)
•Birch No. 2 COPPER WIRE (Page 4)
•Candy No. 1 HEAVY COPPER

SOLIDS AND TUBING (Page 4)
•Berry/Candy Candy/Berry (Page 4)
•Cliff No. 2 COPPER SOLIDS AND

TUBING (Page 4)
•Birch/Cliff (Page 4)
•Elmo MIXED ELECTRIC MOTORS

(Page 14)
•Small Elmo ELECTRIC MOTORS

(Page 14)
•Shelmo SHREDDED ELECTRIC

MOTORS (also called “shredder pick-
ings” or “meatballs”) (Page 14)

•Sheema SHREDDED ELECTRIC
MOTORS (also called “shredder pick-
ings” or “meatballs”) (Page 14)

•Zeyda SHREDDED INSULATED
COPPER WIRE (Page 14)

Paper Specification Modification
•(56) Sorted Residential Papers &

News (SRPN 56) (Page 31)
Deleted Paper Specifications
•News Grades #6, #7, and #8
•Mix Grades #1, #2, and #3
ISRI’s scrap specifications are inter-

nationally recognized guidelines used by
buyers and sellers of recycled materials
and products including nonferrous and
ferrous scrap, glass cullet, paper stock,
plastic, electronics, and tire scrap. The
specifications are intended to assist in
the trading of scrap commodities and are
regularly reviewed and updated to reflect
the expanding range of commercially
recyclable materials.

May steel shipments up 3.1 percent
The American Iron and Steel Insti-

tute (AISI) reported that for the month
of May 2017, U.S. steel mills shipped
7,660,969 net tons, a 3.1 percent
increase from the 7,428,080 net tons
shipped in the previous month, April
2017, and nearly unchanged from the
7,661,979 net tons shipped in May 2016.
Shipments year-to-date in 2017 are

37,722,240 net tons, a 3.3 percent
increase vs. 2016 shipments of
36,509,450 net tons for 5 months.

A comparison of May shipments to
the previous month of April shows the
following changes: hot rolled sheets, up
four percent, cold rolled sheets, up three
percent and hot dipped galvanized sheets
and strip, no change.



Nucor Corporation was presented
with the Volkswagen Group Award
2017, given to Volkswagen’s best sup-
pliers, at a ceremony held in Berlin at
the end of June. The award recognizes
Volkswagen’s suppliers for their inno-
vative strength, product quality, devel-
opment competence, sustainability, and
professional project management.
Nucor chairman, chief executive offi-
cer and president John Ferriola
accepted the award on behalf of
Nucor’s 24,000 teammates.

In addressing award recipients,
Volkswagen chief executive officer
Matthias Müller talked about the
important role partnerships play in suc-
cessfully navigating the transforma-
tions occurring in the automotive
industry. “We must make further
progress together and become better
and better. Never before have not only
the pressure, but also the opportunities
been as great as they are today. If we
are willing to change, we can success-

fully master the transformation in our
industry,” Müller said.

The Volkswagen Group recognized
a total of 19 suppliers. Nucor was the

only steel provider and one of only two
U.S.-based companies to receive the
award.
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AUTOMOTIVE

General Motors’ (GM) sustainabil-
ity approach enables the company to
serve its customers and shareholders,
increase operational efficiency, mitigate
risk and improve the communities where
it does business. GM summarizes its
impact in its annual sustainability report
at gmsustainability.com.

The report outlines company aspira-
tions, from mobility for everyone to
advancing zero emissions vehicles.
Below are some near term results. 

1. Innovating toward a lower-carbon
future. GM produced 11 vehicle models
around the world with some form of
electrification, including the Chevrolet
Bolt EV, which gets an EPA-estimated
238 miles on a charge. Lightweighting
helped improve customers’ fuel effi-
ciency, with 10 vehicles losing a total of
3,600 pounds. The company’s Maven
car-sharing service, now in 17 cities,
features 100 Bolt EVs capable of cover-
ing 250,000 all-electric miles a month. 

2. Testing autonomous electric vehi-
cles. GM drove more than 50
autonomous Bolt EV cars in San Fran-
cisco; Scottsdale, Arizona; and metro

Detroit. The company believes
autonomous vehicles will help reduce
traffic fatalities and make transportation
available to elderly people and people
with disabilities.

3. Making advanced safety tech-
nologies standard. The company offers
61 global models with forward collision
alert, 58 with lane departure warning
and 40 with side blind zone alert. More
than half of the Chevrolet vehicles sold
this year will feature GM’s Teen Driver
system, which encourages safe driving. 

4. Building a clean energy econ-
omy. GM used 199.8 megawatts of
renewable energy in 2016, surpassing its
125MW commitment four years early.
The company saves $5 million a year
from these efforts. GM is working
toward sourcing all electrical power for
350 facilities in 59 countries with
renewable energy by 2050. Efficient
manufacturing progress included reduc-
ing energy and carbon intensity by 16
percent and water intensity by 12 per-
cent since 2010. 

5. Driving toward zero waste. The
company added 23 new landfill free

facilities last year. With 152 such sites
worldwide, the company exceeded its
2020 landfill free target. GM champions
the Materials Marketplace, a reuse net-
work where businesses can use a soft-
ware program to buy one another’s
scrap. The company reduced total waste
by 27 percent since 2010. 

6. Serving and improving commu-
nities. GM employees contributed
110,000 hours of volunteering with 148
nonprofits in 2016. Each of the com-
pany’s 171 manufacturing plants
engaged in an environmental outreach
activity last year.

7. Transforming the auto industry
through talent. GM filled a STEM posi-
tion every 26 minutes last year. U.S. vet-
erans made up more than 5 percent of
new hires in 2016 and GM provides free
training to all veterans through its Serv-
ice Technical College. GM also commit-
ted to fair and equitable pay by signing
the White House Equal Pay Pledge and
offers internships to relaunch the techni-
cal careers of caretakers and parents
who took a leave from the workplace.

GM strengthens its business,
reduces environmental impact 

Nucor honored by Volkswagen as a Best Supplier

—Paul Angel, LUMISTAR CORPORATION

I received your publication by mail. I can confirm I have never seen it 
before in its hard copy version. I like the layout and it is very informative, 
in a league of its own in terms of quality information. No wonder it is 
the only recycling publication quoted on Lumistar's blog. I look forward 

to upcoming issues.  
        I have read issues of your publication in the past 
by accessing digital archives at one of two libraries I 
am a member of.  Your website is also fantastic. 

Testimonial

Production of the Acura MDX lux-
ury SUV was bolstered when the East
Liberty Auto Plant (ELP) in Ohio
began producing the award winning
Acura vehicle, the second U.S. plant to
build America’s best-selling luxury
SUV of all time. ELP joins Honda
Manufacturing of Alabama in Lincoln,
Alabama in producing the MDX.

With the addition of MDX produc-
tion at ELP, five of Acura’s six products
are now built in Ohio. The MDX joins
its stable mate, the award-winning
RDX sport-utility vehicle, at ELP,
while associates at the Marysville Auto
Plant build the TLX and ILX luxury
sedans. The Acura NSX is also pro-
duced exclusively at the Performance
Manufacturing Center in Marysville –
the only supercar built in America.

ELP invested $85 million for the
addition of new welding equipment, the
extension of vehicle conveyors and
other changes required to support pro-
duction of the MDX, and will assume
sole production of the MDX this fall.
This will enable the Alabama plant to
increase production of the Honda Pilot,
helping both the Acura and Honda
brands meet increased customer
demand for their respective light truck
models.

The refreshed and restyled 2017
Acura MDX introduced last year,
raised its game with bold new exterior
styling, larger wheel and tire options
and an expanded complement of pre-
mium features and technologies,
including the AcuraWatch™ suite of
advanced safety and driver-assistive
technologies, now offered as standard
equipment on all 2017 MDX models, a
first in the luxury SUV segment.

ELP also produces the best-selling
SUV in America, the Honda CR-V, and
served as the global lead plant in sev-
eral key areas for the recent launch of
the all-new 2017 CR-V. 

The plant employs 2,350 associates
and has the annual capacity to manu-
facture 240,000 passenger cars and
light trucks. 

Production at
second U.S.
Acura MDX
facility begins
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ALTERNATIVE ENERGY

Veolia awarded operations
contract for biomass facility

Through a new $9 million annual
operations and maintenance contract with
North Carolina Renewable Power – Lum-
berton, LLC, a subsidiary of Georgia
Renewable Power (GRP), Veolia Energy
Operating Services, LLC will manage a
cogeneration plant that converts poultry
litter (waste) and wood chips into biomass
energy – diverting up to 285,000 tons of
poultry waste a year, while providing a
renewable recycling solution for the poul-
try industry.

Located in the heart of the “American
Broiler Belt,” North Carolina is home to a
large-scale poultry production industry.
Historically, poultry growers have applied
chicken manure to their fields as fertilizer.
However, with the increased number and
size of chicken houses, and less land avail-
able for land application, poultry growers
have found themselves with more litter
than they require for fertilizer. Addition-
ally, there is concern about use of poultry
litter as fertilizer and its effects on local
streams, lakes and ground water. 

The North Carolina Utilities Commis-
sion recognizes poultry waste as a renew-
able energy source, creating a sustainable
and economic opportunity for poultry
waste-to-energy. GRP is converting a once
dormant coal-fired power plant to a bio-
mass facility that utilizes poultry waste
and wood from the regional timber indus-
try as fuel. The 25 megawatt Combined
Heat and Power (CHP) plant will also
leverage waste heat from its electricity
generation process to dry and phytosani-
tize wood chips for export overseas, creat-
ing a new market for the local timber
industry while supporting the use of
renewable energy globally. Finally, the ash
from the plant, which contains the original
nutrients from the poultry litter, is sold for
use as a feedstock for fertilizer and soil
amendment. 

Under a long term agreement, GRP
has engaged Veolia to provide comprehen-
sive operations and maintenance services
of the plant’s CHP operations and produc-
tion of biomass fuel and organic fertilizer. 

Plant to provide renewable for poultry
producers; safeguards local waterways

■For more ALTERNATIVE ENERGY news, see Page B1

SCI evaluates replacement
materials for solar products

SCI Engineered Materials, Inc. (SCI),
a global supplier and manufacturer of
advanced materials for physical vapor dep-
osition thin film applications that works
closely with end users and OEMs to
develop innovative, customized solutions,
has entered into a joint project with Case
Western Reserve in their Summer Under-
graduate Research in Energy and Sustain-
ability program. 

The goal of this project is to measure
the band gaps and work function of several
materials currently being developed by
SCI through in-house R&D activities.
Specifically, Case Western Reserve will
evaluate test films to determine if SCI’s
materials have superior properties to
replace cadmium sulfide and/or intrinsic
zinc oxide in copper indium gallium
selenide (CIGS) thin film solar products.
Band gaps and work functions impact the

electrical conversion efficiency of CIGS
solar cells. This project is expected to be
completed during the third quarter of
2017. Successful evaluation of these mate-
rials is anticipated to enhance their market
adoption. 

Jing Yang PhD., SCI’s senior product
development engineer, stated, “Based on
our current research and the outcome of
data to be confirmed by Case Western
Reserve, SCI may be able to offer replace-
ment materials with competitive advan-
tages of a wider band gap than cadmium
sulfide to CIGS thin film solar cell manu-
facturers. In addition to superior electrical
conversion efficiencies, solar cell manu-
facturers will be able to label their product
cadmium free which is especially impor-
tant during the manufacture of solar cells
and recycling this toxic material.”

Closed landfill home to solar farm
Waste Management, in partnership

with project owner Captona Partners,
recently completed construction on a five
megawatt (MW) solar farm at the closed
Hudson/Stow landfill. 

Closed since 1997, the landfill now
contains 18,216 solar panels on over 28
acres of land. The 5 megawatt capacity
generates enough energy to power 1,000
homes in the region.

“Solar farms require a lot of area, and
closed landfills make excellent sites for
them,” said Chris DeSantis, area vice pres-

ident, Waste Management. “Waste Man-
agement has developed similar projects at
other closed facilities across the country.” 

Two additional sites – MT Sullivan
Landfill with 2 MW and Berkley Landfill
with 3.6 MW were also developed by Cap-
tona Partners while the fourth site – Hunt
Road LF with 4.5MW was developed by
Citizens Energy Corporation. 

Collectively, the four solar farms gen-
erate enough energy to power approxi-
mately 3,000 Massachusetts homes.
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California plastic manufacturers
required to protect river

The U.S. Environmental Protection
Agency (EPA) has reached an agreement
with two Southern California plastic prod-
uct manufacturers to resolve federal Clean
Water Act violations. Both companies
have corrected the deficiencies and have
returned to compliance. 

In December 2015, EPA inspections
at the two facilities found violations that
likely resulted in plastic pellets, known as
“nurdles,” entering storm drains that dis-
charge to the Tujunga Wash, which flows
into the Los Angeles River. Nurdles are
plastic beads about one fifth of an inch in
diameter. They are widely used in manu-
facturing and contribute to plastic debris in
the nation’s inland and coastal waters.

“The Los Angeles River provides
vital habitat to birds, fish and other organ-
isms that depend on the river for survival,”
said Alexis Strauss, EPA’s acting regional
administrator for the Pacific Southwest. “It
is essential that manufacturers take proper
steps to prevent nurdles from polluting
surrounding waterways and harming local
wildlife.”

EPA inspected the facilities in support
of the state’s environmental justice
enforcement initiative in the Pacoima/Sun
Valley neighborhoods in the city of Los
Angeles.

Western States Packaging, located in
Pacoima, California, uses nurdles as raw
material to manufacture food grade plastic
bags. EPA’s inspectors found that the facil-
ity was not operating with the proper

stormwater permit. Additionally, EPA
observed spilled plastic pellets on paved
surfaces throughout the facility without
proper control measures in place. 

Under this agreement, Western States
Packaging, Inc. will pay a $25,000 penalty
and Direct Pack, Inc. will pay a $42,900
penalty.

Direct Pack, located in Sun Valley,
Calif., uses nurdles to manufacture plastic
packaging products. EPA inspectors dis-
covered the facility was discharging indus-
trial wastewater without the proper permit.
The inspection also found that the facility
did not use proper capture devices, such as
pans or tarps in loading areas, and did not
have necessary containment systems to
trap plastic material and prevent releases
to local waterways. Additional deficiencies
included improper storage of chemicals
and industrial wastes. Finally, the com-
pany failed to promptly repair or maintain
equipment and did not accurately report
monthly inspections.

Under the Clean Water Act, plastic
manufacturers are required to obtain a
stormwater permit from the state to dis-
charge industrial stormwater to surface
waters. The permit requires the installation
of controls and use of best management
practices to prevent or minimize the dis-
charges of pollutants in runoff from their
operations. Such discharges may contain
pollutants such as plastic resin pellets,
flakes or powders.

PLASTICS
SC Johnson finds way to
recycle Ziploc brand bags 

In its quest to make Ziploc® brand
bags recyclable from curbside bins, and
avoid millions of pounds of plastic from
ending up in landfills, SC Johnson has
reached a milestone in that effort – suc-
cessfully converting flexible film that
includes grocery store and Ziploc brand
bags collected from curbside bins into full-
size garbage bags.

Developing a way to reuse Ziploc
bags is a key step in the process to make
recycling available at the curb, along with
other types of plastic film. While 18,000
plus commercial stores currently accept
Ziploc bags for recycling, those efforts
only amount to about 0.2 percent of Ziploc
bags sold being recycled. Finding a way to
allow Ziploc bags to be collected curbside
and then recycled will make the practice
more convenient and boost recycling num-
bers, as only about one-third of U.S. resi-
dents currently recycle. 

“For decades we have worked to
lighten our environmental footprint,” said
Fisk Johnson, chairman and chief execu-
tive officer of SC Johnson. “It’s who we
are. It’s how we operate. And, recycling
Ziploc bags is just one more example.”

The search took the company to
Europe. Unlike the U.S., Europe has the
equipment needed to wash soiled plastic
film to prepare it for reuse and recycling.
After converting the rinsed plastic film
into pellets, another European company
melted down the pellets and converted
them into garbage bags. SC Johnson is
currently testing the same process in the
U.S. with a recycling facility and garbage
bag manufacturer. It is also looking into
other uses for the material – such as pallets
and construction beams. SC Johnson has
no plans to mass produce or sell garbage
bags made from recycled Ziploc bags,
although it will sell limited quantities on
its Green Choices website by the end of
the year.  

For years Ziploc bags have been col-
lected and recycled at commercial stores,
along with other plastic bags. But those
bags are clean. Ziploc bags and other plas-
tic film tossed in the recycling bin pick up
dirt and other grime, reducing its value for
reuse. Most recycling facilities in the U.S.
“hand-pick” the Ziploc bags out of the
recycling stream and send them to the
landfill.

Dow launches grant program
to increase plastics recycling

The Dow Chemical Company has
teamed up with Keep America Beautiful to
award two $50,000 grants for organiza-
tions to establish Hefty® EnergyBag™ pro-
grams in their communities. The program
is an approach to diverting traditionally
non-recycled plastics, like chip bags and
juice pouches, from landfills and convert-
ing them into valuable energy sources.

The grant application is open to
municipalities, non-profits, materials
recovery facilities and other qualifying
organizations through September 1, 2017.
Dow will provide grant recipients with the
blueprint to develop a successful Hefty
EnergyBag program and will facilitate
planning and implementation. Recipients
will ultimately manage the programs and
solicit involvement of key community
stakeholders.

“At Keep America Beautiful, we look
for innovative ways to promote and
improve recycling and other approaches to
divert waste from landfills,” said Brenda
Pulley, senior vice president of recycling
for Keep America Beautiful. “The Hefty

EnergyBag program provides a convenient
way to collect plastic materials that would
otherwise end up in the landfill and offers
a platform to promote positive behaviors
to prevent this material from being
wasted.”

The grant program builds on Dow’s
long-standing relationship with Keep
America Beautiful and will be funded
through the company’s Global Citizenship
Impact Fund, a unique way to unlock busi-
ness value while driving social impact.
The fund provides financial resources for
business-aligned global citizenship initia-
tives focused on three key impact areas:
access to clean drinking water, packaging
to prevent food waste, and post-consumer
waste management.

The first full scale Hefty EnergyBag
program was launched in Omaha and has
since expanded from 6,000 to 8,500
households. As of June 2017, the Omaha
program has collected more than 13,000
bags of previously non-recycled plastics,
diverting more than 6 tons of waste previ-
ously destined for landfills.

GXT Green celebrates milestone
GXT Green Inc. celebrated a major

milestone: Roche Bros. supermarkets
has handed a shopper the five millionth
Roche Bros branded GXT Green
ECOgrade shopping bag.

A non-plastic alternative, ECOgrade
bags are made from a patented combina-
tion of organic material and minerals
and are photodegradable. This means
that if the bag is littered, it will begin to
degrade in 20 days and fully degrade
within 240 days of exposure to sunlight,
as documented by compliance with
international testing leader ASTM’s D-
5272 standard. ECOgrade bags are
priced competitively with standard plas-
tic and can also be recycled.

Roche Bros., which operates 20
stores in Boston and Eastern Massachu-
setts, began using the ECOgrade bag in

2016 as an alternative to traditional plas-
tic bags. Roche Bros. has steadily
increased use of ECOgrade bags to offer
more customers a sustainable and envi-
ronmentally responsible way to carry
home their groceries.

“We have been pleased with the per-
formance, price and value of the GXT
Green ECOgrade bags,” said Roche
Bros. Supermarkets director of facilities
and maintenance Richard Ordway.
“They’ve proven to be a key element of
our commitment to environmental
responsibility and sustainability, and
when customers even notice a differ-
ence, we hear consistently how much
they like the ECOgrade bags.”

GXT Green also makes other
ECOgrade bags that are compostable or
degradable in a landfill.
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Classified
ADVERTISEMENTS

—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com877-777-0043
UPGRADE TO A FEATURED CLASSIFIED AND ADD 1 COLOR!

Featured Classifieds

Material Handlers

Balers

Material Handlers

EQUIPMENT
INTERNATIONAL
303-699-7766

• No gen-set required
• Runs off of machines batteries
• Up to 40" diameter

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

MATERIAL
HANDLERS

IN STOCK

• Material Handlers with 
   Cab Risers, Magnet

Gen-sets & Rotating Grapples.
• Mobile Shears
• Portable Balers
         • New Grapples
              • New Gen-Sets 

                   & Magnets

NEW MAGNETS

2007 Cat M322D MH - 44 ft reach, Hyd Cab, A/C,
Cat Grapple, Solid tires, Blade, and Outriggers.  Clean
machine.  Call for Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2012 Komatsu PC350LC-8 w/ GXP500R – 6,700
hours, cab guard, heat & A/C, fully rebuilt Genesis
GXP500R w/360º rotation.  Call for price.

2011 Cat M322D MH – 5,205 hours, 37 ft. reach,
heat and A/C, hydraulic cab, sorting stick, and  NEW
Cat G320B sorting grapple.  Call for Price!

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most The Enviro-Rack is the most 
superior auto fluid removal superior auto fluid removal 
and dismantling system on and dismantling system on 

the market today. the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com

Businesses
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onsulting.com
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(M&A Services)
WE WILL SELL your Collection 
Transf r,, or Solid Waste Facility
the US solid waste industry M
business for three decades…a
Strategic and Financial Buyers
Dollar For Premiere Industry C
be able to work with our Four 
to represent your hard-earned
real BUYERS for your company
waste management operation

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

AUTO PARTS AND SCRAP YARD in
North Central Florida on 5.2 acres, 5,000
sq.ft. block building plus outer buildings, all
equipment in place. Owner looking to
retire. Serious inquiries only. For more
information, call 352-363-9017 or 352-
490-7885.

Rebuilds Are
Our Business!

855-498-0088

Call Us for Pricing & Details

Balers

Containers

NEED CASH? TURN YOUR NEW &
USED EQUIPMENT INTO CASH by sell-
ing it in American Recycler’s Classifieds 
Section. Call 877-777-0043 or visit 
AmericanRecycler.com to place your ad
today!

NEXT DEADLINE

September 18

OCTOBER EQUIPMENT
SPOTLIGHT TOPIC

Crushed Car Haulers

877-777-0043
www.AmericanRecycler.com
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Tire Recycling

Material Handlers

2009 Fuchs MHL331D MH – 40 ft reach, hydraulic 
cab, heat & A/C, auto greasing, sorting stick, w/Cat 
G315 sorting grapple…call for price.

NEW Genesis GXP440R, GXP500R & GXP990R
shears!!  Brackets for Cat or Komatsu boom
mount.  Factory warranty.  Call for prices.

2007 Liebherr 904C EW - Elevated cab, MH
boom, sorting stick, and very good U/C.  
Equipped w/ Kinshofer sorting grapple with
360 degree hydraulic rotation.  Very clean. 
Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   480-699-2460
scrapequip.com  steven@scrapequip.com

WantedMiscellaneous

TIRE RECYCLING PLANT, owners retir-
ing, will sell all (including real estate) or
equipment individually.  Partial list:  Action
Classifier 45’ x 90”, Liberator CM4R, Bar-
clay 4.2, much, much more. Call David at
719-640-1901 or Burton at 859-421-0260.

Miscellaneous

’06 Volvo L90E - Excellent one owner machine, 
well equipped with A.C. cab, ride control, hyd. 
quick coupler, includes bucket. Shown with 
optional forks. $54,900

www.gomidwest.com

800-234-4464 
ext.2

‘97 Volvo L90C Stk #: 2741, great running
machine, coupler, nice tires, incl. bucket, 
shown with opt. forks. $37,900

’02 Deere 644EZ - Prior military machine in
excellent condition, very low hours, excellent
tires, includes new bucket and new forks,
priced before new paint at $52,900

Material Handlers
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800-253-0532
www.sebrightproducts.com

Compactors - Portable & Stationary,
Hydraulic Cart Dumpers, Belt Filter
Presses, Tr feer Stations, HD Extruders,
Xtractors, XCyclers, Densifiers, OFR
Oil & Filter Recy r,, Conveyors,
Turn-Key Installation 
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Over 30
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Innovation
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Designed,, man faactured,, installed
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Miscellaneous

         Reasons 
to Advertise 
 in American Recycler

        NOW
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               While your         
weaker competitors are 
slashing ad budgets, act 
now and easily grab their 
market share.

Identify new 
prospects now, to counter 
any customer cutbacks. 
Your sales team could use 
help from advertising.

               Customers have 
short-term memories. 
Your competitors who 
continue to advertise will 
take them from you.

Advertising is 
cumulative. Keep the 
ground you’ve gained 
and practice continuity 
for effective advertising.

               You’re a smart and 
savvy business person. 
You know advertising 
really is an imperative 
part of being a success!
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877-777-0043
www.AmericanRecycler.com

SUBSCRIPTION SPECIAL
Buy a 2-year subscription 
and get a 1-year subscription 
FREE* for a friend or coworker!

Call
877-777-0043

to order.
*US subscriptions only.

HUGE OPPORTUNITY to advertise your
business!  Call 877-777-0043 to find out
how to get your ad displayed on
www.AmericanRecycler.com today!
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ALLU TS DRUM ASSEMBLY –
VERSATILE PROCESSING UNIT

ALLU introduced the patented ALLU TS® drum
assembly construction, which allows customers to
achieve flexibility in performing multiple jobs with one
unit, just by repositioning the standard screening blades. 

Manufactured for the existing ALLU D-Series material
processor bucket frames, the technology is the configu-
ration of the screening blades that spin between the
screening combs. The end product size is defined by the
space between the combs, and different fragment sizes
can be achieved simply by repositioning the combs. 

The TS drums come in two blade types: standard
blades for screening and axe blades when crushing or
shredding effect is required.

ALLU Group Inc.
700 Huyler Street
Teterboro, NJ 07608
800-939-2558
www.allu.net

AIR-WEIGH OFFERS FIRST SCALE
WITH CLOUD BASED DATA

Air-Weigh is taking their on-board bin scale to the
cloud with their updated BinMaxx XL. This front-end
loader arm scale uses cloud based storage for recorded
lift data. 

Customers who don’t use an on-board computer can
use the BinMaxx XL system to transmit daily lift reports
for each vehicle. While in route, BinMaxx XL captures
each bin lift location, time and weight. The information is
saved and once the vehicle returns to the office, the
data automatically transmits through Bluetooth. The
information is collected, uploaded and stored in the
cloud with no effort on the driver’s part.

Air-Weigh
1730 Willow Creek Circle
Eugene, OR 97402
888-459-3444
www.air-weigh.com

MODROTO OFFERS LINE OF TILT
TRUCKS IN HDPE AS STANDARD

Modroto now offers its line of tilt trucks in 100 percent
virgin, high-density polyethylene (HDPE) plastic as stan-
dard at no extra charge. An upgrade versus tilt trucks
molded from structural foam, blowmolded polypropylene
and other plastic materials, the latest Poly-Trux® tilt
trucks in HDPE are rotationally molded in a single leak-
proof piece with sturdy, round corners and consistent
wall thicknesses for structural strength and rigidity com-
parable to metal tilt trucks yet with flexibility to bounce
back from sharp blows and heavy loads.

The tilt trucks are available in 5/8 cu.yd., 1 cu.yd. and
1.5 cu.yd. capacities and for payloads up to 2,200 lbs. 

Modroto
1745 Cragmont Street
Madison, IN 47250
800-829-4535
www.modroto.com

NEW PRODUCT SHOWCASE

FLINT & WALLING INTRODUCES
PATRIOT SUBMERSIBLE PUMPS

Flint & Walling, Inc.
95 North Oak Street
Kendallville, IN 46755
800-345-9422
www.flintandwalling.com

The Patriot Series is paired with a Flint & Walling 4”
submersible motor and is tested to resist up to 3,500 lbs.
of pull force. 

The glass-filled Noryl® discharge and mounting ring
reinforce structural integrity. Upgraded full staging with
highly optimized inner-components offer improved pump
performance.

Other features include a floating impeller stack to eas-
ily pass debris and prevent damage and an integrated
spider bearing for tighter pump shaft security. The
Patriot is available with a 5 year warranty for current Flint
& Walling Partners.

BUSINESS BRIEFS

MUNCIE POWER’S L125 POST-
COMPENSATEDLOAD-SENSE VALVE

Muncie Power Products has expanded its valve line
with a new post-compensated, sectional, load-sense
valve – the L125.

A 33 GPM nominal flow rate valve, the L125’s inlet is
capable of a maximum of 40 GPM and its work sections
a maximum of 26.4 GPM. The L125 features good flow
sharing parameters and multiple spool flow options.
Electro-hydraulic and manual shift versions are avail-
able. The new valve is suitable for the utility, agriculture,
snow and ice and refuse markets in addition to specific
applications such as truck-mounted cranes, forestry
cranes and plow and spreader functions.

Muncie Power Products
201 East Jackson Street
Muncie, IN 47305
800-367-7867
www.munciepower.com

Bunting® Magnetics Co., a leader in
magnet and magnetic equipment design,
manufacturing and distribution, has
signed an agreement to acquire Global
Magnetics, Inc. The Florida based com-
pany sells and distributes magnetic sys-
tems and mineral separation equipment
designed and built by Master Magnets
Ltd. throughout the U.S., Canada, Cen-
tral America and South America. 

In January 2017, Bunting Magnetics
Co. acquired Master Magnets Ltd, a
trusted brand of industrial magnetic sep-
aration equipment including eddy cur-
rent separators, permanent and electro
magnets, including overband magnets,
drum magnets, magnetic head pulleys
and suspension magnets sold through a
worldwide network of distributors,
including Global Magnetics, Inc. 

The company’s growth in these
markets will be led by new sales team
member Rich Evangelista, business
development manager, aggregate, min-
ing & minerals. In his new role, Evange-
lista is responsible for growing the
Master Magnets Ltd. line of equipment
in these markets throughout the 
Americas. 

Evangelista has more than 21 years
of material handling and magnetic sepa-
ration equipment sales experience. Most
recently, he worked in sales and cus-
tomer service at Wiese USA, a Wichita,
Kansas-based material handling equip-
ment provider. He will based at the com-
pany’s global headquarters in Newton,
Kansas.

Terms of the acquisition of Global
Magnetics, Inc. were not disclosed.

Bunting Magnetics
acquires Global Magnetics

The Association of Women in the
Metal Industries (AWMI) announced
Sonya Malvick as 2016 Member of the
Year.

Malvick has been a member of
AWMI for 22 years. In that time, she has
held the position of Wisconsin Chapter
membership chair, programs chair, vice
president and chapter president. She cur-
rently serves as the international vice-
president after serving as the
international programs chair for six
years.

Malvick is employed by Olympic
Steel as a Wisconsin outside sales terri-
tory manager. 

Sonya Malvick will receive her
award at AWMI’s Annual Conference at
the InterContinental Chicago Magnificent
Mile Hotel in Chicago, Illinois. 

Sonya Malvick elected as
AWMI Member of the Year

Creative Waste Solutions, Inc., a
diversified holding corporation, provid-
ing waste services to residential, com-
mercial, industrial, and municipal
customers announced within the past 12
months, the company has successfully
integrated and merged three companies
and is operationally profitable.

Divided into 3 operating entities:
•Creative Waste Solutions operates

as hauling brokerage division focusing
on commercial recycling and disposal

•Integrated Waste Transportation
Services (IWTS), services Commercial
Hauling Divisions to one of the largest
NYSE listed Waste Management Com-
panies

•Creative Waste Solution South is a
transfer station located in Hollywood
Florida handling construction disposal,
green waste and organic and recyclable
materials

Creative Waste Solutions
merges three companies

Travis Body & Trailer, Houston, has
honored C.M.C. Trailer Distributors,
Inc., Fort Worth, Texas, as its #1 Dealer
for 2016. The company also named its
top dealers, best new dealer and the most
improved dealer for the past year.

Travis, an operating company of
Truck Bodies & Equipment International
Inc., is a manufacturer of aluminum end
dump, bottom dump, transfer and spe-
cialty dump trailers and bodies.

To be named a Travis Top Dealer,
companies need to meet an annual sales
target, carry reasonable inventory, mar-
ket and advertise Travis products, and
provide exemplary Travis customer serv-
ices in the areas of warranties, parts and
service support. 

Rounding out the top dealers for
2016 were Alamo City Trailer Sales;
Gulf City Body & Trailer Works, Inc.;
Old River Truck Sales, Inc.; Perform-
ance Truck & Trailer;  Southwest Trail-
ers & Equipment LLC; Trux Trailer &
Tractor Repair, Inc.; Utility Trailer Inter-
state; and Wichita Trailer, Inc. 

Travis also recognized Alamo City
Trailer Sales as its Best New Dealer of
2016, and named Southern States Utility
Trailer Sales, Jackson, Mississippi, the
2016 Most Improved Dealer. 

Travis Body & Trailer names
2016 top dealers

Cox and The Trust for Public Land
named Bob Byrnes as California’s 2017
Cox Conserves Hero. California Native
Plant Society, Byrnes’ nonprofit benefi-
ciary, will receive $10,000. Byrnes was
among the three finalists who were nom-
inated by the public then chosen by local
judging panels and went to compete in
an online public vote for the title of Cal-
ifornia’s Cox Conserves Hero. 

Byrnes leads the restoration efforts
for the San Diego Chapter of the Califor-
nia Native Plant Society. Not only does
he invest his personal time to the organi-
zation’s efforts, he also sets aside time to
encourage and train other volunteers on
best practices. Byrnes and his team of
dedicated volunteers spend countless
hours removing invasive plants that
could potentially harm wildlife. 

The Cox Conserves Heroes has
donated nearly $800,000 to environmen-
tal nonprofits, and nearly 200 volunteers
have been honored. 

Cox names Byrnes as 2017
Cox Conserves Hero
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BUSINESS BRIEFS

Terramac, a manufacturer of inno-
vative rubber track crawler carriers,
expands its representation in the North
American market to include Road
Machinery as part of its dealer network.
Road Machinery will represent the ver-
satile Terramac product line in Arizona
and California.

Road Machinery will offer Terra-
mac’s RT9, RT14 and RT14R crawler
carriers to serve a wide range of indus-
tries including general construction,
mining, environmental and forestry. In
addition to Terramac’s three standard
options – convertible dump-to-flat beds,
rock dump beds and flatbeds – Road
Machinery will offer Terramac units cus-
tomized with support attachments such
as hydroseeders, spray booms, digger
derricks, cranes and even cement mixers.
With the addition of the versatile Terra-
mac product line Road Machinery plans
to expand into other markets, including
major pipeline transmission.

The team at Road Machinery will
provide professional sales, rental and
aftermarket support on the Terramac
product line across 13 branch locations.
Road Machinery’s knowledgeable staff
has been fully trained in the application,
sales, parts and service of Terramac
crawler carriers and stands ready to offer
prompt and professional customer 
support.

Terramac names Road
Machinery as dealer

Republic Services president and
chief executive officer, Don Slager, was
recognized with the Glassdoor Employ-
ees’ Choice Award and named to the
2017 Highest Rated chief executive offi-
cers list, according to a recent employee
survey conducted by Glassdoor.com.

Based on the anonymous and volun-
tary reviews shared by Republic Serv-
ices employees, Slager received an
overall approval rating of 94 percent. In
addition, 82 percent of Republic
employees would recommend working
for the chief executive officer. The list
recognizes top leaders admired by their
employees, with Slager earning a top
spot on this year’s list.

When employees submit reviews
about their company on Glassdoor, they
are asked to rate various factors about
their employment experience, including
their overall satisfaction and their
approval of senior leadership. As part of
this survey, employees are asked to rate
whether they approve, disapprove or are
neutral about the job their chief executive
officer is doing. 

Don Slager named to 2017
highest rated CEO list

WCA Waste Corporation (WCA)
has acquired three solid waste collection
companies in the first five months of
2017.

In February, WCA acquired the
assets of Midwest Companies, Inc., an
MSW transfer station and collection
operation located in Marshall, Missouri.
In March, WCA acquired EnviroStar
Waste Service, Inc., a residential, com-
mercial, and roll-off collection company
located in the suburbs of eastern Kansas
City, Missouri. In May, WCA acquired
the commercial collection accounts of
Community Waste Services in
Gainesville, Florida.

Acquisitions have been and will con-
tinue to be an integral part of the growth
strategy of WCA. 

WCA Waste acquires three
solid waste companies

The Timken Company announced
that its majority owned subsidiary,
Timken India Ltd., has entered into a
definitive agreement to acquire ABC
Bearings Ltd., a manufacturer of
tapered, cylindrical and spherical roller
bearings and slewing rings in India. 

The transaction is structured as a
merger of ABC Bearings Ltd. into
Timken India Ltd., whereby sharehold-
ers of ABC Bearings will receive shares
of Timken India as consideration. The
transaction is subject to receipt of vari-
ous approvals in India, which are
expected to take at least six months to
complete.   

ABC Bearings is a public limited
company listed on the BSE Limited, with
its registered office in Mumbai, India.
The company operates primarily out of
manufacturing facilities in Bharuch,
Gujarat, and Dehradun, Uttarakhand.
ABC Bearings serves an established orig-
inal equipment customer base in India,
focusing on heavy truck and off-
highway industries. In 2016, sales were
approximately $29 million. 

Timken India agrees to
acquire ABC Bearings 

Advanced Disposal, an integrated
environmental services company, shared
that E. Renae Conley will be joining the
board of directors and will be serving on
the company’s compensation committee
and nominating and corporate gover-
nance committee.

Conley has over 30 years of busi-
ness experience in leadership positions
across a number of cross-functional dis-
ciplines including finance, operations
and human resources. Since 2014, she
has served as the chief executive officer
of ER Solutions, LLC, an energy con-
sulting company. 

In addition to her current responsi-
bilities, Conley serves on the Ball State
University Board of Trustees and the
Ball State University Foundation, which
is also where she received her Bachelor
of Science degree in accounting and
Master of Business Administration.

Conley’s appointment became
effective August 1, 2017 and she meets
the independence qualifications outlined
by the New York Stock Exchange.

In addition to Conley’s appoint-
ment, the company announced that in
connection with the recent secondary
offering of common shares of the com-
pany by affiliates of BTG Pactual and
Highstar Capital, Sergio Pedreiro and
Matthew Rinklin have tendered their
resignations from the board of directors.
These changes are consistent with the
company’s continued evolution towards
having a board of directors comprised
of a majority of independent board
members and are in accordance with the
terms of the Stockholders Agreement
entered into with the company at the
time of its initial public offering. Rin-
klin’s resignation has been accepted by
the board.

Advanced Disposal makes
changes to its board

A pirate walked into a bar with a
paper towel on his head. The bartender
asked, “What’s up with the paper
towel?”

The pirate replied, “Yaaaarg! There
be a bounty on me head!”

What has four letters, sometimes nine
letters, but never has five letters.

Graham Waste Services, a family
owned and operated trash and recycling
services provider, located in Brockton,
Massachusetts, has acquired Thomspon
Waste Removal, a residential trash and
recycling business, located in Hanson,
Massachusetts.

The acquisition includes Thompson
Waste Removal’s residential and com-
mercial pickup customers as well as
equipment. 

Terms of the transaction were not
disclosed.

Graham Waste acquires
Thompson Waste Removal

Rubicon Global has hired Chad
Gold as its chief financial officer (CFO).
Gold joins Rubicon from cloud software
company SAP Ariba, where he most
recently served as global vice president
of finance and CFO following SAP’s
$4.3 billion acquisition of Ariba in 2012.
He brings substantial international busi-
ness and technology experience to Rubi-
con, the worldwide leader in sustainable,
cloud based waste and recycling 
solutions company.

Gold is an experienced finance
executive with a proven track record of
growth in the cloud and software indus-
try. At SAP Ariba, Gold held multiple
roles of increasing responsibility. Most
recently, he served as CFO and led its
global finance organization, consisting
of 32 professionals based on five conti-
nents. A major component of Ariba’s
business is drawn from SaaS, or soft-
ware as a service, and Gold oversaw
growth that resulted in cloud subscrip-
tion revenue more than doubling since
SAP’s acquisition in 2012.

Gold’s previous experience includes
finance roles at The Home Depot and
Ernst & Young.

Rubicon is based in Atlanta and has
offices in Lexington, Kentucky, New York
and San Francisco. 

Rubicon hires former SAP
Ariba executive as CFO



IRON PACK BALER
Remote Control • Automatic Cycle

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior auto fluid removal 

and dismantling system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

Complete fluid removalC l t fl id l
in less than 5 minutes!

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

BIG MOUTHBIG MOUTH
SHEARSHEAR

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!

• Low Operating Cost
• Flip the Tip without Rebuilding!



Renewable energy technologies
offer a tantalizing promise: clean,
abundant energy gathered from contin-
uously self-renewing resources. Con-
ventional energy sources based on oil,
coal and natural gas have proven to be
highly effective drivers of economic
progress, but at the same time, they are
reported as damaging to the environ-
ment and human health. During the
burning of fossil fuels, emissions are
released into the atmosphere, con-
tributing to global warming and acid
rain. There also are major worries
about the safety of nuclear technology
and how to dispose of radioactive
waste. 

Recently, President Donald Trump
signed an executive order aimed at
rolling back several climate policies
put in place during the Obama admin-
istration. These pullbacks will affect
more than a half-dozen measures in an
effort to boost domestic energy pro-
duction in the form of fossil fuels. In
addition, Trump will initiate a review
of the Clean Power Plan, which
restricts greenhouse gas emissions at
coal-fired power plants. 

As Floyd Self, partner at Berger
Singerman explained, the Administra-
tion has proposed a broad range of pol-
icy changes addressing virtually the
entire spectrum of environmental ini-
tiatives pursued by the Obama Admin-
istration. 

“Depending upon the posture of
the regulations or policy, the Adminis-
tration has issued executive orders, has
withdrawn from the Paris climate
accord, has sought to withdraw or
delay the implementation of adopted
rules or seek the remand of cases back
from the court, and has proposed mas-
sive cuts to the budget of the EPA. 

“The biggest immediate change
may be the budget cuts to the EPA, and
related cuts to other agencies with
environmental/energy programs, but
the consensus appears to be that while
there may be some cuts, especially to

the EPA, they will not be of the magni-
tude proposed by the Administration,”
Singerman said.

So how will these modifications
and pullbacks affect the alternative
energy arena in terms of jobs and pro-
ductivity? 

“From what we have read, the
Trump administration is proposing to
cut the EPA’s budget rather substan-
tially – around 30 percent – by elimi-
nating programs and grants,” said
Dennis Lacey, chief executive officer
of RGS Energy. “We follow these
developments like others that are con-
cerned about our environment, but par-
ticularly for us, with an eye toward
how it will impact solar systems, for
our customers, vendors and our com-
pany. From what we have heard so far,
we do not see these pull backs affect-
ing solar.”

Lacey doesn’t feel that the pro-
posed pull back would significantly
slow growth in the alternative energy
segments including solar sector
employment. 

“We feel confident that Americans
will continue to choose renewable

energies, like solar, to power their lives
while preserving the environment for
future generations,” Lacey said. 

According to the Department of
Energy and the World Resources Insti-
tute, about 800,000 Americans were
employed in low-carbon emission gen-
erating technologies including renew-
ables. Specifically, the solar workforce
reached 374,000 employed in 2016
while 160,000 Americans worked in
coal the same year. In 2016, 1 out of
every 50 new jobs added was in the
solar industry. 

And while Singerman and his
team have not done any independent
analysis of the market, the reports he
has seen suggest that solar-related
employment is a growth industry. 

“Just looking at Florida and the
number of utility-scale solar projects
announced or under construction
already, certainly supports the narra-
tive that solar employment is growing,”
Singerman said. “As we have seen in
Florida especially, the people want
more solar, whether rooftop or utility
scale. Even in a state like Florida that
prohibits third party sales of electricity

to other consumers, the implementa-
tion of Florida’s new constitutional
amendment should see further solar
deployments. If you look to states like
Massachusetts and New York, that
have state-incentive programs for cus-
tomer owned solar generation, we do
not see any reversal of those policies
and only further growth in this sector.”

And consistent with the national
trends, they are hiring here at RGS
Energy. “We’ve grown our headcount
41 percent and are still hiring,” Lacey
said.

Daniel Thompson, partner at
Berger Singerman also said that gener-
ally, the immediate sense is that there
may be little effect on the jobs within
the alternative energy segments. 

“In particular, with the President’s
emphasis on restoring coal jobs, the
actions of especially the utility indus-
try is that coal is dead as a long term
fuel source,” Thompson said. “The
economics of natural gas – the avail-
able reserves, the impact of fracking in
releasing the gas, the speed with which
new natural gas power plants can be

by MAURA KELLER
mkeller@americanrecycler.com
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Finavia, the operator of Helsinki
Airport, has decided to speed up its
ambitious climate program. The aim of
the program is to reduce the carbon
dioxide emissions caused by the opera-
tions of all of the company’s 21 airports
to zero by 2020. Through its airport
network, Finavia is a key party to the
commitment of European airport com-
panies to have 100 carbon-neutral air-
ports in Europe by 2030. 

At Helsinki Airport, this goal will
already be reached in 2017, when the
largest airport solar power plant in the
Nordic countries is opened at the air-
port, and when airport buses start using
renewable fuels. 

Renewable energy for airport
terminals and buses

Now that the international climate
policy has faced difficulties through the
unexpected withdrawal of the U.S., it is
even more important that companies
lead the way in reducing emissions.
Finavia is committed to working hard
to prevent our airports from increasing
their carbon dioxide emissions in 2020.
In addition to minimizing emissions,
this means that Finavia is committed to

reducing emissions in countries strug-
gling with environmental problems,
such as in India, through compensation
mechanisms, said Kari Savolainen,
chief executive officer of Finavia.

At airports, carbon dioxide emis-
sions are mainly caused by the energy
consumption of buildings, lighting sys-
tems and vehicles. Helsinki Airport
plays a central part in reducing
Finavia’s emissions. Finavia is also
determined to start reducing emissions
at its other airports. 

Finavia’s climate program consists
of a range of different actions. Its
essential parts are the significant
increase in the use of renewable forms
of energy, the origin of power and heat,
the improvement of energy efficiency
in all activities and the compensation of
emissions in the markets. 

International agreement on con-
trolling aircraft emissions

Questions about the environment
have more and more impact on the
choices consumers make, also in terms
of air traffic. That is why it is important
to know that air traffic is the first indus-
trial field that has a global emissions

control system. Last year, the Interna-
tional Civil Aviation Organization
(ICAO) made a decision on a CORSIA
mechanism which ensures that air traf-
fic emissions do not increase after
2020, even though the number of pas-
sengers increases, Savolainen said,
describing the emissions control sys-
tem of the air traffic industry.

Construction of a solar power
plant in progress at Helsinki Airport 

Currently, Finavia is among the
first European airports to invest in a
solar power plant to be located at
Helsinki Airport. The construction of
the power plant is underway on the roof
of Terminal 2, and it is expected to pro-
duce energy starting from late summer
2017. 

The entire system, with a total out-
put of more than 500 kWp, will be
completed in 2019, and it will be the
largest airport solar power plant in the
Nordic countries. 

This project required thorough
planning, as there is not much previous
experience in the use of solar power
plants in global airport environments.
The power plant needs to be built in
great detail to prevent, for example,
solar panels from causing reflections to
aircraft. Solar power will produce
nearly ten per cent of the power
required in the new energy-efficient ter-
minal areas at Helsinki Airport,
Savolainen said. 

In addition to Helsinki Airport,
Finavia will increase the use of renew-
able energy at its other Finnish airports,
for example, using bioenergy and geot-
hermal heat. 

Vehicles fuelled by renewable
diesel 

Finavia will significantly increase
the use of renewable fuels in ground
vehicles at Helsinki Airport during
2017.

Buses travelling between the ter-
minal and aircraft will be fuelled by a
diesel product manufactured wholly
from waste and residue. In addition,
smaller airport vehicles are already
mainly powered by electricity.
Finavia’s goal is to engage other com-
panies operating at its airports to use
renewable fuels.  
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Finavia’s Helsinki Airport goes solar
to reduce carbon dioxide emissions

DuPont Industrial Biosciences and
silage storage specialists Bock UK Ltd
announced a strategic partnership
where Bock will demonstrate DuPont’s
biogas enzyme technology at commer-
cial scale in the U.K. market. The
enzyme technology, Optimash® AD-
100, has been shown to help biogas
producers in the agricultural sector
improve yields and process robustness,
which ultimately can increase cus-
tomers’ revenue and profitability while
simultaneously increasing offerings in
renewable energy.

DuPont intends to provide its Opti-
mash AD-100 enzyme biotechnology,
an innovative and easy to use liquid
enzyme product that has been shown to
produce up to a 13 percent increase in
biogas yields in anaerobic digesters, to
Bock for distribution of the biogas
enzymes to customers across the
United Kingdom.  The biotechnology
works by accelerating the breakdown of
various materials such as maize silage,
grasses, straw, as well as manures and
some food wastes, resulting in sugars
more suitable for conversion into bio-
gas. DuPont entered the growing biogas
sector with the launch of Optimash AD-
100 in July 2016.

The strategic partnership was
announced ahead of the UK AD & Bio-
gas and World Biogas Expo 2017,
hosted by The Anaerobic Digestion &
Bioresources Association. DuPont Sen-
ior Scientist Sandra Hinz spoke on a
panel – entitled “Innovation in bio-
methane production: latest technologies
and market opportunities” about how
enzyme technology drives profits in
biogas production. During Hinz’s pres-
entation, she discussed DuPont’s dedi-
cation to the continued growth and
improvement of the biogas industry and
how partnerships, with industry manu-
facturers like Bock UK will enhance
the biogas process. 

Bock UK are leaders in silage stor-
age supplying over 50 AD plants in the
U.K. with patented sloping wall silage
clamps and many more plants with
silage clamp covers and accessories.
Over 2 million tons of silage is stored
in Bock UK silage clamps in the U.K.

Partnership
formed over
biogas enzymes



New State of Texas Electricity Sourcing
Contract gives nod to renewables

The Texas Comptroller of Public
Accounts Statewide Procurement Divi-
sion has awarded its Electricity Sourc-
ing Services contract to the Waco-based
energy consulting firm Texas Energy
Aggregation, LLC. The RFP awarded a
four year contract for electricity pur-
chasing and consulting services for the
largest state agencies, and may also be
used by any public entity in Texas,
including municipalities, school dis-
tricts and universities seeking electric-
ity consulting services. 

This updated contract presents sev-
eral significant new opportunities for
public energy purchasers to choose
their fuel source, including renewable
energy generated on or off-site. Rapid
technological advancements, along
with tax credits, have made wind and
solar energy cost competitive, and even
customers with meters in regulated
areas now have the ability to participate
in the program.

Power Purchase Agreements
For the first time ever, public cus-

tomers, including state agencies,
municipalities, universities and school
districts who use the state energy con-
tract have a clear method to compare
and procure long term, wholesale
renewable Power Purchase Agree-
ments, or PPAs. 

These PPAs provide greater value
in aggregated purchasing power. Texas’

abundant sun and wind resources have
made off-site, utility-scale renewable
energy highly cost competitive with tra-
ditional power sources, and can provide
an effective hedge against inflation and
price volatility. Texas Energy has part-
nered with the non-profit Rocky Moun-
tain Institute, whose experienced team
and members have been involved in
approximately 94 percent of corporate
renewable energy transactions over the
last two years.

On-site solar is now addressed in
this contract and is another method to
reduce energy consumption and per-
haps more importantly, provide signifi-
cant relief from escalating delivery
charges by reducing peak demand.
Largely due to the credit stability of
public customers, private investors are
eager to finance the entire cost of con-
struction and capture federal tax credits
for which non-taxable entities could
otherwise derive no benefit. 

Regulated Areas
Even public entities in regulated

parts of the state can now contract to
lock in a portion of their electricity load
for up to 25 years using on-and off-site
sources of renewable power. By con-
tracting a portion of their energy load
on a PPA, entities located in munici-
pally-owned and co-op areas can now
increase budget certainty and reduce
delivery charges.

Demand Response
Voluntary load curtailment, known

as Demand Response, is also addressed
in the new Electricity Sourcing Serv-
ices contract as an option to capture an
additional, unearmarked source of rev-
enue. Customers with the ability to dis-
patch backup generation or curtail
demand with up to 30 minutes notice
can capture a new revenue stream by
participating in this statewide program. 
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New Jersey board of public utili-
ties president Richard S. Mroz, along
with Bill Golubinski, manager of
energy initiatives, division of property
management and construction, Phillip
S. Miller, executive director, Mercer
County Improvement Authority, and
Veolia North America officials, toured
Veolia’s existing Trenton Thermal
Energy District Network, which would
serve as the technology hub for a pro-
posed Downtown Trenton microgrid.
During the tour, Mroz announced the
board’s Town Center Distributed
Energy Resource (DER) Microgrid
program is funding feasibility studies
for 13 separate proposed town center
microgrids across the state. 

The New Jersey board of public
utilities is furthering the State Energy
Master Plan’s (EMP) priorities of
improving energy resiliency and
increasing the use of DER microgrid
technologies by funding 13 Town Cen-
ter DER Microgrid feasibility studies. 

In the aftermath of Superstorm
Sandy, the Christie Administration
made it a priority to improve energy
resiliency and the emergency prepared-
ness and response of the utility compa-
nies. Therefore the EMP 2015 Update
contained a new section on hardening
and improving utility infrastructure

resiliency which supports the estab-
lishment of Distributed Energy
Resources (DER) such as microgrids
to improve the grid’s resiliency and
reliability in the event of a major emer-
gency. The update also directed the
board to continue its work with the
utility companies, local, state and fed-
eral governments, and other strategic
partners to identify, design and imple-
ment Town Center DER microgrids to
power critical facilities and services
across the state. 

The N.J. Department of the Treas-
ury, Division of Property Management
and Construction, along with Mercer
County, the Mercer County Improve-
ment Authority and the City of Tren-
ton, filed an application for a
feasibility study for the proposed
Downtown Trenton Microgrid. 

The Downtown Trenton Microgrid
would connect and allow critical facili-
ties within the microgrid to remain
operational while the grid is down and
also offer increased energy efficiency.
The Trenton microgrid would connect
the N.J. Justice Complex, the N.J.
State House, N.J. Treasury Taxation
Building, N.J. Department of Labor
Building, N.J. Department of Health
Building, N.J. Department of Commu-
nity Affairs – Ashby Building, N.J.

Department of Human Services – Cap-
ital Plaza One Building, N.J. Depart-
ment of Environmental Protection
Building, N.J. Treasury – Mary Roe-
bling Building, NJ Motor Vehicle
Commission Building, NJ Network
Building, Old Barracks, Thomas Edi-
son College and the NJ War Memorial. 

The Downtown Trenton Microgrid
would help to secure financial, legal
and industrial data and records in the
Taxation, Justice and Labor Buildings.
Along with enabling continued govern-
ment services, the microgrid would
power, heat and cool buildings that
could serve as assembly areas or emer-
gency shelters, such as the War Memo-
rial, Old Barracks Museum and
Thomas Edison College. The State
House would also be served by the
microgrid so that key emergency serv-
ices continue to function. 

The existing Veolia Trenton Ther-
mal Energy District Network (TEDN)
is proposed to be the hub of the proj-
ect. The existing combined heat and
power (CHP) district thermal facility
provides 13,000 tons of chill water
capacity and 132,352 pounds per hour
of steam/hot water to approximately 35
customers in the central business dis-
trict of Trenton. Additional generation
capacity could be provided through

solar, dispatchable generation such as
CHP and other new electric infrastruc-
ture to allow the proposed project to
operate during normal and emergency
conditions. 

The board established a Town
Center Distributed Energy Resource
Microgrid Feasibility Study program
with a budget of $1 million. However,
on June 30, 2017, after receiving and
evaluating 13 applications for pro-
posed microgrids and the potential
benefits offered, the board approved a
budget modification to fund all 13
applications at a total cost of
$2,052,480. The program was devel-
oped to provide incentives for local
and state government agencies to study
the feasibility of Town Center DER
microgrids. 

The board approved funding for
applications submitted by: Atlantic
City, Camden County, Cape May
County MUA, Galloway Township,
Highland Park, Hoboken, Hudson
County, Middletown Township, Mont-
clair Township, Neptune Township,
Paterson, Woodbridge Township, and
the State of New Jersey Department of
Treasury with the partners Mercer
County, Mercer County Improvement
Authority and Trenton. 

New Jersey Board of Public Utilities funds
feasibility studies on proposed microgrids

Urban Solar named San Juan
Lighting Corp as its representative in
Puerto Rico and neighboring islands.

San Juan Lighting has focused on
high end lighting and other architec-
tural product sales for more than four
decades. It will now provide a compre-
hensive package of off-grid solar LED
lighting solutions from Urban Solar, for
uses including pathways, bikeways,
parking lots, street lighting, and
perimeter security lighting.

Urban Solar expands
into Puerto Rico
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Genan, which claims to be the
world’s largest tire recycling company,
reports that an estimated 13.5 million
tons of tires are scrapped annually.
The global market offers recyclers a
wide range of products that are avail-
able for use in the effort to continue
the lifecycle of scrap rubber.

Columbus McKinnon (CM), a
leading manufacturer of tire specific
processing equipment for the tire recy-
cling industry, recently developed a
new line of hybrid shredders for the
general and mixed waste and recycling
industry. The new line consists of
shredders from 10 -250 hp(7.5 – 185
kW) with feed openings as small as
30” x 18” up to 90” x 46” (76 x 46 cm
up to 229 x 117 cm) and are offered
with traditional one piece shear knives
or CM’s new patented replaceable
knife inserts. 

Offering numerous improvements,
the machines include advance knife
locking systems, bearing protection
and PLC controls. The crowning
advancement is CM’s new cutting
technology. This proprietary knife sys-
tem has been used in the company’s
tire shredding machines for the past 35
years. The high quality steel found in
tires requires that knives be made from
a high grade, hardened tool steel to
effectively cut the steel wires cleanly.
This same technology can be used for
other high wear applications in the
mixed waste and recycling industries.
The knives, available in numerous
sizes and configurations depending on
the application, can be rotated and re-
sharpened numerous times for multi-
ple uses. This is a cost effective

option, compared to
welding and the
replacement of entire
rotors. 

Tom Schroeder,
director of sales and
marketing, explained,
“This advancement in
knife technology can
reduce knife costs by
over 300 percent and
downtime associated
with knife changes.
By replacing knife
inserts, it is not
required to dismantle
the machine to
replace the knives. In
some cases, this could reduce knife
change time by 50 percent. Also, in
most cases CM can adapt existing
shredders of all makes and models to
their new knife system. This allows the
processor to take advantage of this
new technology without replacing
their existing shredder. CM holds
numerous patents based around cut-
ting, screening and separation tech-
nologies for tires, one of the most
difficult products to recycle. Cus-
tomers can send material to CM for
testing in one of many shredders. The
process can be viewed in person or
CM personnel will video record all
tests for later client use.” 

ECO Green Equipment is a lead-
ing specialist in the design and manu-
facture of industrial grade tire
recycling equipment and the firm
offers a primary tire shredder, the ECO
Green Giant. The machine, a two-shaft
primary shredder exclusively engi-
neered for processing whole scrap
tires of all sizes, features a low RPM,

high-torque technol-
ogy. It efficiently
shreds whole tires
into rough rubber
shreds (8 – 2” inches)
for use or further
downstream process-
ing.

“The product is
very popular with our
clients as it’s the first
station in the tire
recycling process.
Processors can insert
whole tires into the
Green Giant and out-
put tire shreds for
TDF (tire derived

fuel), TDA (tire derived aggregate),
and other similar sizes for energy,
engineering, and other secondary
applications. If smaller sizes of rubber
chips are desired, additional equip-
ment and connecting conveyors are
available as add-ons. Production rates
for this primary tire shredder are esti-
mated at up to 30 metric tons of tires
per hour, depending on output size
required,” Brad Swenson, managing
partner, stated.

Swenson reports that the patent-
pending triangular Green Giant blade
configuration provides up to six times
the life of a traditional shredder blade
before sharpening is needed. Each
knife has six edges, which can be
sharpened up to 1x for a total of 12
edges per knife before replacement. 

“Processing operators typically
want to identify the cost to purchase,
operate, and maintain reduction equip-
ment. Depending on the desired size of
material output, processors also want
equipment versatility. Output size also
dictates the amount of processing
time, wear, and energy consumption.
Recycling facility operators prefer
equipment that is efficient, low main-
tenance, and with overall low opera-
tional costs. Accommodating customer
needs can be a challenge but we see
high demand globally, for scrap tire
size reduction. Many industries seek
smaller tire derived aggregate or chips
for numerous uses. Industries such as
construction, sport, and energy sectors
use TDA as a replacement for natural
resources previously used. Civil engi-
neers and construction companies seek
primary reduction output from tires for
infill and construction material.” 

Tire Recycling
Equipment

EQUIPMENT 
SPOTLIGHT 

N

200 tons of tires per day
Nothing beats the Saturn Grizzly S-80 Grinder!

200 tons of tires per day

THINK OF IT AS A FEW
EXTRA TONS OF PROFIT.

www.granutech.com877-582-7800

by MARY M. COX
maryc@americanrecycler.com

MANUFACTURER LIST

American Pulverizer
Chris Griesedieck

314-781-6100
www.ampulverizer.com

BCA Industries
John Neuens
414-353-1002

www.bca-industries.com

CM Shredders
Tom Schroeder 
941-755-2621

www.cmshredders.com

Eco Green Equipment, LLC
Brad Swenson
801-505-6841

www.ecogreenequipment.com

Eldan Recycling 
Ken Moulin

716-731-4900
www.eldan-recycling.com

Franklin Miller, Inc. 
Dave Schuppe
800-932-0599

www.franklinmiller.com

Gradeall International Ltd
Stephen Murphy

44 28 8774
www.gradeall.com

Granutech-Saturn Systems
Mike Hinsey
877-582-7800

www.granutech.com

Jomar Machining & Fabricating, Inc. 
Lamar Schlabach

574-825-9837
www.4jomar.com

Jordan Reduction Solutions
Richard Pyle
888-733-8248

www.jordanreductionsolutions.com

Komar Industries, Inc.
Mandy Howenstine

614-836-2366
www.komarindustries.com

SSI Shredding Systems, Inc.
Dave Fleming
503-682-3633

www.ssiworld.com

Untha America, Inc.
Bernhard Martinz

603-601-2304
www.untha-america.com

Vecoplan LLC
Kim James

877-738-3241
www.vecoplanllc.com

Wendt Corp.
David Siejka
716-391-1200

www.wendtcorp.com

Williams Patent Crusher Inc.
Becky Schmidt
314-621-3348

www.williamscrusher.com

Zerma Machinery & Recycling Tech.
Peter Litgen
847-848-7230

www.zerma.com

Eco Green Equipment, LLC

Columbus McKinnon Corporation See TIRE RECYCLING, Page B5
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“Processing OTR
tires, which are used in
a variety of mining
vehicles, can be
extremely difficult and
costly to manage. Min-
ing organizations
sometimes bury scrap
tires to dispose of
them. Alternatively, we
can recommend unique
procedures and equip-
ment to shred and recy-
cle these large tires.
New uses and products
are being developed
every day for rubber
and tire recycling. The
more these markets are developed,
TDA demand will increase,” said
Swenson.

Eco Green serves the global market
and seeks to establish new markets with
government, business and organizations
that desire to improve their communi-
ties and environment. ECO Green
Equipment has offered tire recycling
equipment exclusively for the past 8
years and assists customers with a full-
service package of equipment, training,
and support.

Eldan Recycling has recycling
solutions for processing of all types of
tires; whole car and truck tires —
including for mining, super singles,
earth mover tires, OTR and more. The
capacity of systems offered range from
1.5 – 8.0 ton/production per hour. “To
achieve the required end product, vari-
ous standard tire recycling plants are
available. These standard plants are

also the starting point when systems are
tailored to suit specific customer
requirements. Our systems are ‘multi-
size’ meaning, the size of rubber granu-
late easily can be changed by merely
altering the screen size combination.
Using a modular approach, a large
number of combinations can be sup-
plied to produce shreds, chips, granu-
late and powder. During production of
rubber granulate; flexibility is a very
important factor since the market
demand of various fraction sizes varies.
Eldan’s tire recycling solutions offer
the highest production output quality
and flexibility, as well as lowest operat-
ing and production costs. The tire recy-
cling market is strong but at times,
finding enough used tire scrap and
identifying end user needs can be a
challenge,” Ken Moulin, sales manager,
commented.

For nearly 50 years, Mill Power has 

provided custom solutions that 

combine intelligent design and 

conservative engineering with 

specialized manufacturing techniques 

to bring you the most reliable, 

heavy-duty vibratory screening and 

conveying equipment on the market.

 

It’s simple. Contact Mill Power to 

discuss your next scrap tire, C&D or 

other recycling project.

SIMPLY TOUGH

3141 SW High Desert Dr.
Prineville, OR 97754

541.447.1100 www.millpower.com

Granutech-Saturn Systems
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When Does It End?
Do you know when your subscription to 
American Recycler will expire?
If not, check about renewal today
so you don’t miss a single issue.

877-777-0043
www.AmericanRecycler.com
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Hallco Industries
Melissa Bennett • 800-542-5526

Melissa Bennett, the adver-
tising and marketing coordinator
for Hallco Industries, had a
unique perspective on the com-
pany since she grew up in the
same small town where the com-
pany was founded. “I grew up on
a farm,” she said, “and my
grandparents lived down the
road from where the company
was founded, so I knew what
Hallco was.”

Bennett said that Olaf
“Ole” Hallstrom was a farmer in
Tillamook, Oregon, who was looking for ways to do typical farm tasks with less
effort. He invented the “live/moving floor system” that made unloading trucks much
more efficient, and he founded Hallco Industries in 1976.

Bennett said that the live floors use a hydraulic system to convey materials out of
trucks, making unloading and deliveries much easier. The systems can be used in
trucks/trailers of any size and can be installed in bins and similar containers.

Since the materials can be unloaded without the lifting that’s required for a
dumping system, trucks can be unloaded when overhead height is restricted, and they
can be unloaded without the need for fork lifts or even a dock. “Anywhere you can
drive, you can unload,” Bennett said.

While the live floor system was designed with agricultural needs in mind, the
product line was expanded to include decking for heavier loads and for handling abra-
sive materials like solid waste and demolition debris. The live floors are now being
sold for use in a number of industries, including recycling waste transfer, demolition,
agriculture, biomass, and wood products.

Hallstrom eventually sold the company to Mike Almond, who is the current
owner. Settled into a historical naval blimp facility and still employing the best local
talent, Hallco continues to be headquartered in Tillamook, Oregon. “We’re backed up
next to a mountainside, in one of the most beautiful towns in the country,” Bennett
said. 

Almond also began expanding the distribution of the Hallco Live Floors®, includ-
ing outside the U.S., to Australia-Asia, Brazil, Canada and Europe. The company has
also expanded its warehouse capabilities to improve delivery times and reduce costs,
adding warehouse facilities in North Carolina, Texas, Ohio and Toronto. Most of the
products are sold through dealers or OEMs.

New products have also been introduced, including a lighter weight system that
boosts payloads so transportation is more cost efficient. There are currently ten differ-
ent floor types with different aluminum slats, as well as a plastic deck that’s useful in
smaller trucks and bins in the recycling and shredding industries.

While Bennett isn’t directly involved with the sales or manufacturing, she has
learned a lot about it in the half dozen years she’s been with the company. Still, her
favorite part of her job is designing new product advertisements and marketing flyers
and other materials for trade shows.

She said that trade shows are a big part of how the company showcases their
products, attending everything from large shows like Waste Expo to small events like
a the US Composting Council event. 

About her time at the company she said, “We have grown exponentially.” Not
only have we added warehouse locations and expanded the areas we sell to, but the
company has also greatly expanded its sales force to better serve their end users and
dealers, including representatives overseas. “We’re working to extend our market
presence and provide the best possible service we can,” she said.

Since purchasing Hallco, Mike Almond has spurred a lot of the company’s growth
by continuing to create innovative new products and expanding into new markets. 

The day-to-day operations are conducted by a staff of professionals lead by Luke
Almond. Luke’s international experience is providing guidance in expanding overseas
markets as well as the sales efforts in North America. 

Another important staff member is Ron McMurphy, the company’s COO. “He’s
been here almost since the beginning,” Bennett said. McMurphy’s talent is working
with distributors and their customers to configure the floor systems.

While there are standard floor systems, Bennett said that a lot of what is sold is
“super customized” for the end users. “The customer service here is something that’s
amazing.” 

Sometimes the customizations are small manipulations, but those adjustments
make a big difference for customers, thanks to McMurphy. “He knows what will
work,” Bennett said.

“Proving that Hallco is big enough to deliver, but small enough to care.”

INDUSTRY PROFILE

A Closer Look
by Donna Currie

Eldan products for size reduction
include the following: The Super Chop-
per is a powerful, low speed single or
dual shaft pre-chopper, capable of pro-
cessing complete car and truck tires
including super singles, down to
shreds. The multi-purpose Rasper is an
effective, medium-speed, dual drive
machine. The product ensures individ-
ual size reduction down to approximate
12mm chips and liberation of up to 98
percent of steel content. The Fine Gran-
ulator #1 is a high speed, single shaft
fine machine for the first granulation
stage, enabling liberation of up to 50
percent of the textile contained in the

tires. The textile material can then be
removed by the Classifier PC10.

The Fine Granulator #2 is a high
speed, single shaft fine granulator for
the second and final granulation stage.
If needed, any remaining steel and tex-
tile can be liberated and the steel is
removed by magnets. The Classifier
PC15 removes 40 percent of textile
material. The Aspirator ensures the
final size distribution of granulate and
removes any remaining liberated tex-
tile, providing a high quality rubber
granulate, with purity of up to 99.9 
percent. 

Tire recycling ■Continued from Page B5

Veolia will build and operate
the first waste-to-energy
facility in Mexico

Veolia, through its subsidiary Proac-
tiva Medio Ambiente Mexico S.A. de
C.V., has won the public call for tenders
published by the government of Mexico
City and just signed the contract to
design, build, and operate the first
waste-to-energy facility in Latin Amer-
ica. 

With a capacity twice that of the
largest facility in France, this unit will
treat around 1.6 million metric tons of
household waste a year. The 30 year
operation and maintenance contract of
this facility will represent an estimated
cumulative revenue of 886 million euros
for Veolia.

Jointly with leading global and
Mexican companies, Veolia will build
and operate the first waste-to-energy
plant in Latin America. Each day, the
inhabitants of Mexico City generate
13,000 metric tons of waste. Untreated,
this waste would cover the city’s central
square, Plancha Zocalo, to a depth of

one meter. At present, two-thirds of this
waste is landfilled.

This new waste-to-energy facility
will provide an efficient alternative for
treating the waste from this city of 10
million people. Each day, it will convert
about one-third of the city’s household
waste into green energy. The 965,000
MWh of electricity produced each year
by the plant will be used directly by the
Mexico City Subway Metro.

The plant’s construction is due to
begin in 2017 and will last three years.
Operations are scheduled to start in
2020.

Active for 25 years in Mexico, Veo-
lia serves 13 million people in the coun-
try and employs 3,000. Veolia treats 2.3
million metric tons of waste a year and
provides 800,000 people with a waste
collection service. With 500 million
cubic meters of drinking water produced
annually, Veolia Mexico meets the needs
of the residents of 20 Mexican cities. 

First PV inverter-integrated
vehicle charger launched

At Intersolar North America,
SolarEdge Technologies, Inc. is unveil-
ing the world’s first inverter-integrated
electric vehicle (EV) charger. By sup-
plementing grid power with PV power,
SolarEdge’s Level 2 EV charger offers
charging up to six times faster than a
standard Level 1 charger with its inno-
vative solar boost mode. 

SolarEdge’s HD-Wave inverter,
once integrated with an EV charger,
will not only provide the existing man-
agement and monitoring of solar pro-
duction, but will also enable EV
charging from a single inverter and
dashboard. The combined solution will
offer considerable cost savings on both
hardware and labor by eliminating the
need for an additional conduit, wiring,
and breaker installation. The solution

will also eliminate the need for an addi-
tional dedicated circuit breaker, which
saves space and a potential main distri-
bution panel upgrade.

Based on patent pending technol-
ogy, the EV charger is embedded into
SolarEdge’s HD-Wave inverter and
leverages its solar boost mode. This
mode utilizes both grid and PV to
charge at 9.6kW (40 Amp) Level 2
charging, which is up to six times faster
than standard Level 1 charging. If PV is
not available, the inverter-integrated
EV charger will use grid power to
charge at 7.6kW (32 Amp) Level 2
charging, which is up to five times
faster than standard Level 1 charging.

The inverter-integrated EV charger
is expected to be available in the last
quarter of 2017.

An elderly woman recently died. She
had never married. In her written
instructions for her service she said that
she was not to have any male pallbear-

ers. She wrote: "They wouldn't take me
out when I was alive. I don't want them
to take me out when I'm dead."
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SC Johnson site running on
100 percent wind energy

In an ongoing effort to reduce
greenhouse gas emissions, SC Johnson
announced their manufacturing site in
Bay City, Michigan, the facility that
manufactures Ziploc brand bags,
recently joined two other company
owned manufacturing sites running on
100 percent wind energy for electricity. 

“With our third site powered
entirely by wind energy, almost one
third of SC Johnson’s energy usage
globally now comes from renewable
sources,” said Kelly M. Semrau, senior
vice president - global corporate affairs,
communication and sustainability, SC
Johnson. 

Bay City achieved this milestone
by purchasing 100 percent of its wind
energy from nearby wind farms. 

With community cooperation, SC
Johnson made a tall commitment to
wind energy usage in 2012 when it
powered up two wind turbines at Wax-
dale, the company’s largest global man-
ufacturing facility located in Mount
Pleasant, Wisconsin. The two turbines
generate about 8 million kilowatt hour
of electricity each year, enough to
power 770 homes a year. They elimi-
nate about 6,000 metric tons of carbon
emissions annually.

Since 2009 and 2016 respectively,
manufacturing operations in Mijdrecht,

Netherlands, and Gorzow, Poland, have
been running completely on wind
energy. The Gorzow manufacturing
plant also purchases its entire demand
for wind energy. The company’s Mij-
drecht site purchases approximately 50
percent and generates the remaining
wind energy onsite. 

SC Johnson has used renewable
energy sources around the world since
2004. The efforts help exceed their goal
of reducing greenhouse gas emissions
and increasing the percentage of renew-
able energy used by their global manu-
facturing sites, the largest users of
energy at SC Johnson. Through the end
of 2016, SC Johnson had achieved a
nearly 52 percent reduction of green-
house gas emissions versus their 2000
baseline. 

While wind energy is a source of
SC Johnson’s greenhouse gas emission
reductions, other sources are critical
contributors, too. For example, in
Indonesia, the company uses waste bio-
mass products as an energy source.
This resulted in reducing greenhouse
gas emissions by more than 13,000
metric tons in Indonesia alone. Glob-
ally, more than 32 percent of the com-
pany’s energy use now comes from
renewable sources.

Remember... Our
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All ads are also posted ONLINE!

Place your ad today!
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www.americanrecycler.com

SynTech opens Hawaii office
SynTech Bioenergy, a Denver-

based renewable energy technology
company, has opened their first
Hawaii office for sales and field serv-
ice in Honolulu. The office will sup-
port local installations of SynTech
Bioenergy’s technology for delivering
clean energy through advanced ther-
mal conversion of biomass and other
waste materials. 

The office will be headed by Dr.
Chris Guay, who has over 15 years of
experience working in the renewable
energy industry. Dr. Guay was born
and raised in Hawaii and is a graduate
of Punahou School.

Developing viable, cost-effective
alternative energy technologies is
especially critical for Hawaii, which is
impacted by high energy prices and a
strong dependence on imported fossil
fuels. “Energy security is a big issue
in Hawaii,” said Guay. “SynTech’s
biomass energy systems will con-
tribute to the growth of local renew-
able energy resources and achieving
the State’s goal of 100 percent clean
energy by 2045.”

“A growing global mandate exists
for sustainable, decentralized produc-
tion of continuous base load electric-
ity and heat,” said Wayne McFarland,
chief executive officer of SynTech
Bioenergy. “Our technology addresses
this mandate while also offering
opportunities for waste remediation.” 

SynTech’s BioMax® systems are
based on proprietary small-scale
downdraft gasification and combined

heat and power (CHP) technologies.
The systems are housed in standard
ISO shipping containers, giving them
a compact footprint and making them
easy to transport and install. The Bio-
Max units are modular and scalable
for electrical output from 165 kW up
to 1 MW. They can be powered by a
variety of abundant biomass and waste
materials, such as wood wastes (chips
and pellets, etc.), nut shells (walnut,
coconut, pistachio, etc.), and fruit pits
(olive, avocado, date, etc.). The only
byproduct is a high grade organic
biochar, which can be used as a soil
amendment to aid plant growth. Bio-
Max biochar also meets current stan-
dards for activated carbon for use in
air and water filtration. SynTech’s bio-
mass energy systems are ideally suited
to meeting Hawaii’s energy needs.
The systems are fully automated, can
be operated and controlled remotely,
and neither use nor produce water.

In July 2017, SynTech will com-
plete the installation of its newest
facility in Texas, consisting of four
BioMax systems that utilize pecan
shells as feedstock for generating
electricity. Five similar systems – the
first dating back to 2008 – are cur-
rently operating on walnut shells in
California. Together, they have accu-
mulated over 75,000 hours of opera-
tion. SynTech is currently preparing
three additional BioMax units for a
new California customer and is manu-
facturing its first unit for the Japanese
market.

permitted and built, and the new
pipelines planned and coming on line
to serve natural gas plants – mean that
natural gas is going to be the fuel of
choice for at least the next 10 years or
more.”

The fact that the Administration
wants the U.S. to be an energy export-
ing nation means that only more natu-
ral gas needs to be produced in this 
country. 

As Thompson explained, in addi-
tion, there has been substantial opposi-
tion to the pullbacks from
environmental advocacy groups and
certain states, which has resulted in lit-
igation designed to slow or stop this
pullback, particularly in situations
where the administration may not fol-
low proper procedures for changing or
freezing the current regulatory regime,
or is restricted from making changes
by the current status of substantive leg-
islation that Congress may not have the
willingness to change.

As mentioned, at this time the
industry doesn’t foresee an impact on
solar from the proposed pull back.
Having said that, this, coupled with the
Trump administration’s decision to not
join the Paris Accord, speaks to a
theme that is less government
resources focused on the environment. 

“We believe small business owners
and individual homeowners, each of

whom are aware of these develop-
ments, can take action on their own,
apart from the government, by
installing solar systems on their homes
and businesses,” Lacey said. 

What other issues may arise within
the alternative energy markets as a
result of these pullback initiatives, and
why should business owner and indus-
try players pay attention to this?

Quite simply, any change in regu-
lations is always an opportunity for
businesses that can be at the front of
the changes. 

“Whether the court or the EPA is
successful in revoking the clean power
plan, utilities and other businesses are
going to continue to make investments
in technologies that make good busi-
ness sense, such as natural gas power
plants,” Self said. 

Waste to energy and similar facili-
ties that have invested substantial capi-
tal in advanced treatment technologies
might find themselves at a competitive
disadvantage in case of rollbacks,
which could result in more litigation –
this time from industry groups rather
than environmental ones. In addition,
certain states and/or local governments
might try to enact more stringent laws
and regulations to offset any federal
rollbacks. 

“It is hard at this point to deter-
mine how all of this will end up,” Self
said. “The main climate issue at the
moment is a climate of uncertainty.” 

Rollbacks
■Continued from Page B1
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