
No one disputes the fact
that airbags are one of the
most important safety innova-
tions to protect passengers
during a crash by instanta-
neously inflating when a seri-
ous accident occurs. Frontal
airbags have been required in
all new passenger vehicles
since 1999. Side airbags aren’t
mandated, but nearly all man-
ufacturers include them, in
ever growing numbers, to
meet federal protection
requirements and to appeal to
safety-conscious consumers.

But what happens when a
car has been in an accident
and airbags deploy? What
replacement options are avail-
able for today’s consumers?
And why is it difficult to har-
vest and market undeployed
original equipment manufac-
turer (OEM) airbags from
vehicles being scrapped? 

A scrap industry expert,
who wished to remain anony-
mous, sees the issue from the
perspective of how to safely
deploy or remove undeployed
airbags in vehicles headed to
the shredder. He shared, “Peo-
ple are reluctant to talk about
the subject of airbags because
there is no national policy or
widespread state approved
practices guiding the removal
of airbags from vehicles
before they get recycled. Gen-
erally we ask dismantlers to
remove airbags before they
sell us the scrapped vehicles.
Sometimes our customers take
cars “as is” and the problem,
especially with more and
more recent models, is there
are numerous undeployed
airbags, up to 12 in some
cases. They are very difficult
to get to and very costly to
remove from the vehicle
before you shred it. What hap-
pens is most airbags go
through the shredder, and
most are deployed because of
friction and pressure. We’re
still seeing both aluminum
and steel airbag canisters. 

“The airbag is primarily a
safety issue if it’s deployed in
a place where people are
around, such as when disman-
tling or in a picking line. Gen-

erally that’s considered an
environmental and safety
issue because the explosive
propellant in some older
airbag units when detonated
can cause injuries. Fortu-
nately, most airbags are
deployed in the shredder. 

“Ideally, the scrap indus-
try would like auto 
manufacturers to adopt the
Institute of Scrap Recycling
Industries (ISRI) Design for
Recycling model in which the
manufacturer plans for the
recycling of the car during its
development. I’m not aware
of any significant market for
reused OEM airbags,” the
scrap industry expert 
concluded. 

Michael E. Wilson, chief
executive officer of the Auto-
motive Recyclers Association
(ARA) disagrees. “Recycled
OEM airbags continue to be
used throughout the U.S. and
around the globe. While many
of the major U.S. automotive
insurance companies have yet
to sign onto their widespread
reutilization, there continues
to be a substantial market for
these units. Rebuilders and
consumers faced with non-

insurance covered claims,
among others, are currently
the top users of undeployed
OEM airbags. ARA, an inter-
national trade association of
professional automotive recy-
clers, strongly supports the
reuse of undeployed OEM
airbags which have met spe-
cific industry standards and
that those evaluated recycled
airbag components are a safe,
economically-smart repair
alternative to restore vehicles
to  the i r  p re -acc iden t 
condition.”

The ARA believes that
consumers benefit from com-
petition, standards and safety,
and the only alternative to a
new, expensive OEM airbag
is a recycled, undeployed
OEM unit, which in some
cases can save a motor vehi-
cle owner up to 60 percent
off the cost of a new one
from a franchised dealer.
According to Wilson, auto
manufacturers seek a monop-
oly on OEM replacement
airbags and consumers’
safety and pocketbooks are
paying the price. 

Over the past few years,
ARA has met on a number of
occasions with National
Highway Traffic Safety
Administration (NHTSA) to
secure greater recognition of
the use of recycled, unde-
ployed OEM airbags in auto-
motive repairs. 

ARA’s objective is to
have regulators and related
industry sectors gain a greater
appreciation of the proven
role that undeployed OEM
airbags have played in the
motor vehicle repair process.
ARA emphasizes the follow-
ing facts:

•Studies have been con-
ducted that illustrate the safety
of the recycled, undeployed
airbag. 

•ARA has an established,
recognized protocol designed
to ensure best management
practices are followed by
those who handle undeployed,
recycled airbags.

•To ARA’s knowledge,
there have been no reports of a
malfunctioning recycled
airbag installed as a repair part
in a vehicle.

•Undeployed, recycled
OEM airbags should never be
confused with new, counterfeit
airbags.

“ARA appreciates its role
as an important resource on
airbag use guidelines for the
professional automotive recy-
cling community,” said Wil-
son. “ARA will continue to
advocate to eBay and others
that only qualified profes-
sional automotive recyclers
who are qualified should be
able to harvest and sell unde-
ployed OEM airbags. ARA
continues to educate NHTSA
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FOCUS:
Electronics Recyclers face challenges with

non-deployed OEM airbags
by MIKE BRESLIN
mbreslin@americanrecycler.com

See AIRBAGS, Page 6

WHAT’S INSIDE
Transport standards for lithium
batteries issued by DOT.  
Page A7
Casella Waste settles with New
York on charges.  Page A9
AF&PA releases paper reports.
Page A10
Columbus Scrap awarded Scrap
Company of the Year.  Page A15
Flexible electronics market may
reach $13.23 billion.  Page B3

Model bill hints at future
of battery recycling

Events Calendar
New Product Showcase
Scrap Metals MarketWatch
Salvaging Millions
Business Briefs
AR Classifieds
Equipment Spotlight
A Closer Look

PHOTO COURTESY OF THE INSURANCE INSTITUTE FOR HIGHWAY SAFETY. 

4
10
15
16
18
20
B4
B6

The frontal and side curtain airbags worked well together to keep the head from coming close to any stiff structure or
outside objects that could cause injury.

The use of
salvaged airbags
could encourage

theft.



— Cycles in under 3 minutes!
— Produces up to 100 tons per day.

— Fully portable.
— Many options now standard!

Here it is!  The perfect baler for ANY salvage yard, scrap yard or parts yard in the industry.
The all new Model 5 E-Z Log Baler offers more versatility to process cars, or scrap all with 

one machine. Yet it has a price tag that even a start-up company can budget for!
With zero set up time, pull into any yard and start turning those autos

or scrap into operating revenue!

E-Z LOG BALER
Model

5
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678-564-8691Local

3027 Summer Oak Place
Buford, Georgia 30518
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Tires 
• New 
Tires

DT – Wide footprint for maximum 
contact and longer life. Deeper 
lugs for a better bite. Ideal for 
softer soil conditions and dirt 
areas.

SM – Wide footprint for maximum 

Ideal for 
Scrap and 
Auto Salvage 
Operations!
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contact and longer life. Best for 
use in areas with sharp debris. 
Ideal for use on dry and wet 
asphalt or concrete surfaces.
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 100’s of in-stock items
 Heavy ply tires  Reduced fl ats

Deals On

New And Used 

Equipment!

ACS QC

Custom
AssemblyAssembly

Shredder 

Custom Assembly

Replacement Flat TineReplacement Flat Tine

3-Pt.3-Pt.
Hook-upHook-up

4-Pt. 
Hook-up

QuickQuick
Coupler -Coupler -

JRB/ITJRB/IT

Bucket ForksBucket Forks
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10–15 ft. 10–15 ft. 
Vertical Vertical 

TinesTines

Skid Steer Skid Steer 
Universal QCUniversal QC
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• 96" Big Grapple
• Approximate Weight 2,500 Lbs.

• Lifting Capacity 25,000
• Tines 5/8"

• 2 Yd. and Up Loader

• 72" Skid Steer
• Small Loader 
 Grapple

36" 36" 
Custom Custom 
GrappleGrapple

Designed for 
1½ to 3½ Yard Loaders
Larger and Smaller Sizes 
Available!

Skid Steer Skid Steer 
Buckets and Buckets and 

GrapplesGrapples

Excavator GrapplesExcavator Grapples

SCRAP SCRAP 
GRAPPLESGRAPPLES

Extreme 
Duty

Loader Buckets Loader Buckets 
and and 

GrapplesGrapples

Most Items 
Most Items Shipped 
Shipped Same Day!

Same Day!

Replacement Replacement 
L-tines 42"–14'L-tines 42"–14'

Waste Management (WM), a large
trash hauler business, has sued the city
of Oakland, California. WM alleges that
the city illegally awarded a $1 billion
contract to a local garbage company.

The suit, filed in Alameda County
Superior Court, claims that the City
Council was swayed by personal and
political connections when it voted to
award the 10 year contract to California
Waste Solutions (CWS).

California Waste Solutions is a West
Oakland, California, recycling and waste
collection company. CWS operates recy-
cling plants in Oakland and one in San
José as well as support facilities for its
truck fleet and collections operations.

The suit asks the court to overturn
the decision and to award the contract to
Waste Management.

WM sues city of
Oakland over
trash contract

SG Preston develops Ohio
renewable diesel plant

SG Preston (SGP), a bioenergy com-
pany, has planned development of a 120
million gallon renewable diesel facility in
Lawrence County, Ohio. The SGP South
Point facility will have total investment of
$400 million, create 100 permanent jobs
and be the world’s largest purpose-built
producer of renewable diesel upon com-
pletion, estimated to occur in 2017.

A key component of the facility’s
development is the licensing by SG Pre-
ston of advanced process technology
which has been successfully proven at
commercial scale at other locations. This
technology efficiently converts waste feed-
stock into renewable diesel, which is
chemically identical to petroleum-based
diesel and can be used as a drop-in
replacement in vehicles with no modifica-
tions. Moreover, this technology allows
SG Preston to customize its biofuel offer-
ing by adjusting fuel characteristics to
meet various operating environments
(extreme cold or heat) of the end user
without diluting energy content in the fuel
blend. This technologically advanced

process also delivers lifecycle reduction in
greenhouse gas emissions compared with
diesel from petroleum.

Other partners in the project include
the Lawrence County Economic Develop-
ment Council, which is investing 62 acres
in land and other incentives. The
Appalachian Partnership for Economic
Growth and JobsOhio were also instru-
mental in securing the investment and
technology to play a role in the future of
southern Ohio.

“For SG Preston, this is an important
milestone and part of a larger vision of
partnering with leading, global refining
technology partners and local communities
to develop a portfolio of renewable diesel
and renewable jet fuel refineries targeting
1.2 billion gallons per year, or 20 percent
of the federal RFS2 biomass-based man-
date for biofuels,” said R. Delbert LeTang,
chief executive officer of SG Preston. 

Pre-engineering studies for the facil-
ity are expected to begin in September
2014, with commercial operations targeted
for 2017.

The National Waste & Recycling
Association (NW&RA) joined the
National Association of Manufacturers
and the National Restaurant Association
in filing an amicus brief with the
National Labor Relations Board
(NLRB) in support of NW&RA member
Republic Services, Inc., in a case involv-
ing the application of the Joint Employer
Standard at its Newby Island facility in
California.

The current Joint Employer Stan-
dard, established in 1985, is the legal
requirement by which temporary
employees are considered the employees
of the staffing agency responsible for
their hiring, supervision and pay, not the
host facility where they are assigned to
work.

The NW&RA amicus brief was one
of many filed in the case supporting the
current Joint Employer Standard. A

number of briefs were filed by unions
urging the NLRB to modify the Joint
Employer Standard.

NW&RA General Counsel David
Biderman stated, “This case is very impor-
tant to all employers, including waste and
recycling companies. This is the first time
we have filed with the NLRB in my 17
years at the Association.”

“This is an important case for our
industry, which necessitated our filing to

maintain the current standard,” said
Sharon H. Kneiss, president and chief
executive officer of NW&RA. “Our com-
panies have developed operational prac-
tices and procedures that are reliant on
the present Joint Employer Standard.
Changing this standard would disrupt
operations, would likely increase costs
and would impair our members’ ability
to respond to changing market condi-
tions and demands.”

National Waste & Recycling Association opposes new labor standards 

Tucson’s Environmental Services
Department (ES) began a pilot program to
collect food scraps from local restaurants
and grocery stores. Initially, this program
will target commercial businesses cur-
rently being serviced by the University of
Arizona Compost Cats. The food scraps
will be delivered to a composting facility
operated by Compost Cats on land owned
by the Tohono O’odham Nation. The city
entered into an Intergovernmental Agree-
ment to divert food scraps and green
waste. The compost produced is sold at
farmer’s markets and is used by the
Tohono O’odham Nation and the city’s
Parks and Recreation Department.

For the pilot program, Environmental
Services will collect food scraps from 16
Compost Cats customers in the city limits.

Initially, collections will be limited
to two days per week. Additional collec-
tion days will be added as demand
grows.

Tucson pilots
food scrap
program

My mom drinks diet soda despite
knowing full well the repercussions to
her health. You might say she’s a
sodamasochist. 



The Ohio Environmental Council
(OEC) is praising Ohio Governor John
Kasich’s administration for a pilot proj-
ect to find beneficial new uses for sedi-
ments dredged from the Toledo harbor.

Underwritten by a $10 million fund
championed by State Senator Randy
Gardner, the project aims to divert the
dredgings from disposal in the open

waters of Lake Erie to safe reuse on
shore.

Hundreds of thousands of cubic
yards of dredged material, which is high
in organic material and nutrients, may be
recycled for reuse as a soil amendment
for farm fields and gardens or as fill
material at the site of blighted houses
that have been razed.

The clean sediments the pilot proj-
ect is targeting for reuse are separate
from dredged harbor sediments that are
contaminated with toxic materials. By
law, toxic sediments must be disposed of
in a confined disposal facility. 

The drive to find a sustainable alter-
native to open-lake disposal of the clean
dredgings got a jolt this spring when the
Ohio EPA refused to give the U.S. Army
Corps of Engineers permission to dis-
pose of sediment dredged from the
Cleveland harbor into the open waters of
Lake Erie waters off that city’s shores. 

Harbors in Toledo and Cleveland
and other Great Lakes ports must be
dredged each year to allow the passage
of cargo ships.
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Events Calendar
September 8th-10th

Missouri Recycling Association
Conference & Tradeshow. Ramada 
Plaza Hotel & Oasis Convention Center, 
Springfield, Missouri. 
866-667-2777 • www.moraconference.org

September 17th
Upper Peninsula Recycling Coalition
Meeting. Bay College West Campus, Iron
Mountain, Michigan. 
906-786-9212 • www.uprecycles.com

September 23rd-25th
Waste Conversion Tech Conference &
Tradeshow. The Westin Downtown Denver,
Denver, Colorado. 
800-441-7949 • www.waste-to-fuels.org

September 24th-26th
19th International Congress for Battery
Recycling ICBR 2014. Hamburg, Germany.
41 62 785 10 00 • www.icm.ch

October 19th-21st
WV Educational Conference on Litter
Control & Solid Waste Management.
Huntington, West Virginia.
304-573-5194 • www.awvswa.com

October 22nd-25th
71st Annual ARA Convention & Expo.
Gaylord Opryland Resort & Convention
Center. Nashville, Tennessee.
888-385-1005 • www.araexpo.org

Carpet America Recovery Effort reports
14 percent of discarded carpet diverted

Carpet America Recovery Effort
(CARE), the primary non-profit organiza-
tion charged with advancing market-based
solutions for carpet recycling and landfill
diversion, has reported a more than 52 per-
cent increase in U.S. gross post-consumer
carpet collections from 2012 to 2013. As
revealed in the organization’s 2013 Annual
Report, CARE partners have diverted 534
million lbs. of carpet, or 14 percent of the
3.7 billion lbs. of total discarded carpet,
from landfills last year.

The environmental impact of the
2013 carpet diversion effort is calculated
to be the equivalent of taking 40,822
cars off the road, or saving enough
energy to power 17,692 homes for the
year. Since its founding in 2002, CARE
members have diverted more than 3.25
billion gross lbs. of post-consumer car-
pet from landfills in the U.S.

“CARE has once again experienced
a dynamic year in terms of challenges
and accomplishments,” noted Bob Peo-

ples, executive director of CARE. “Our
programs are growing more sophisti-
cated, resulting in significant progress in
accounting for the diversion of post-con-
sumer carpet from landfills in 2013.”

One of the most significant develop-
ments was an 87 percent increase in
post-consumer carpet going back to car-
pet face fiber now at 28 percent of recy-
cled pounds. In addition, post-consumer
carpet going into carpet backing repre-
sented another 17 percent, a 25 percent
increase over 2012 data. These are major
accomplishments and come from signifi-
cant investment in R&D and commercial
implementation by CARE members.

In addition to carpet diversion fig-
ures, CARE also notes the following in
its 2013 Annual Report:

•Nylon fiber types represented 52
percent of the collection stream, while
PET collection grew to 34 percent;

•The amount of carpet reused saw a
year-to-year increase of from 5 to 12

million lbs., while recycled carpet
decreased slightly from 8 to 5 percent;

•CARE successfully managed Cali-
fornia AB 2398 as the Carpet Steward-
ship Organization; and,

•The organization launched a blog
in 2013 and a new website in May 2014. 

“The challenge in front of us is to
reach a viable business framework for
CARE members to accomplish post-
consumer carpet diversion and recovery
in the face of challenges, most notably
the rise of PET carpet in the collection
stream,” stated Brendan McSheehy,
chairman of CARE’s board of directors. 

CARE’s Twelfth Annual Report is
the result of surveys conducted by the
organization, and provides data on the
various diversion management methods:
reuse, recycling, cement kilns and
waste-to-energy applications. The report
also covers product and market develop-
ment activities and industry products
and programs.

534 million pounds of carpet kept from landfills last year

OEC praises dredging strategy for Toledo Harbor
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Dust Control Technology
co-sponsors robotics team

Dust Control Technology, a manufac-
turer of large-scale dust suppression equip-
ment, is co-sponsoring a team of high
school students to participate in the FIRST®

(For Inspiration and Recognition of Science
and Technology) Robotics Competitions.
The series of events have been dubbed
“Sport for the Mind™,” modeled after ath-
letic events to stimulate interest and partici-
pation. Dust Control Technology is
providing its support to Icarus 2081, a team
made up of 20 students from Notre Dame
High School and Quest Charter Academy,
both in Peoria, Illinois. 

From its modest beginnings in 1992,
with 28 teams in a New Hampshire high
school gymnasium, the program now
involves nearly half a million people world-

wide, with over 350,000 students on 32,600
teams competing at 54 regional events. 

Team Icarus has already experienced
its share of success, winning the 2012 Boil-
ermaker Regional, then earning the Engi-
neering Inspiration Award at the 2013
Crossroads Regional and the Engineering
Excellence Award at the 2014 Wisconsin
Regional. 

The students have been working in col-
laboration with Dr. Deitra Kuester, a lead-
ing researcher at Bradley University, to
explore the possibility that interactive
robots may help autistic students learn the
art of human interaction. 

Dust Control Technology joins Martin
Engineering and Advanced Technology
Services with its support of Team Icarus.
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to be attentive in its actions to ensure
that consumers continue to have access
to affordable options when OEM
replacement airbags are needed in the
repair of a vehicle.”

To ensure airbag safety standards are
met, in 2006 ARA launched ARAPro. This
protocol was developed as a national stan-
dard to ensure best practices are applied to
the process of extracting, handling,
inspecting, and storing recycled OEM
undeployed airbags from salvaged vehi-
cles. Using the vehicle identification num-
ber and other interchange reference
sources, ARAPro enables the repairer to
match the make, model, and year of the

replacement component to the vehicle
under repair. ARAPro recycled OEM
airbags complying with the airbag proto-
col, are supplied with a certificate that can
be used by state motor vehicle agencies to
verify that a protocol compliant OEM
undeployed airbag has been used. 

American Recycler News also asked
the Insurance Institute for Highway Safety
(IIHS) for its views on reusing OEM
airbags. This U.S., non-profit organization
is funded by auto insurance companies
and works to reduce motor vehicle
crashes, the rate of injuries, and amount of
property damage. 

Russ Rader, senior vice president of
communications at IIHS commented, “A
new replacement airbag module from the
original manufacturer of the vehicle
should be used for vehicles that require an
airbag replacement. However, when it’s
not possible to buy a new airbag module,
the Institute recommends that care be
taken to identify a salvaged airbag module
that has been inspected and certified. Cer-
tification documentation should include
the VIN number of the vehicle from which
the airbag was removed, the airbag salvage
date, storage location and shipment
details. Buyers should also check the

NHTSA recall database for any recalls that
may apply to the salvaged airbag.

“Processing salvaged airbag modules
can present a number of difficulties. The
designs of the airbag systems in most cars
have been improved in recent years, some-
times several times. Therefore, there’s a
significant possibility of a mismatch
between the salvaged airbag module and
the vehicle being repaired. 

“Another issue involves the possibil-
ity of water damage. There is a risk that
salvaged airbag modules will be from
vehicles that have been in floods, or that
the airbag module was exposed to precipi-
tation while at the salvage facility. Water
damage can adversely affect the way an
airbag inflates. Unfortunately, there is no
standard method to test the functionality of
salvaged airbags. 

“Using salvaged airbags could also
encourage airbag theft, which is already a
significant problem. In recent years thieves
have developed a black market for airbags,
which they sell at a low price to unethical
repair-shop owners, who then charge cus-
tomers the standard price for an OEM
replacement airbag,” Rader said.

Insurance industry statistics show that
approximately 50,000 airbags are stolen

each year, resulting in an annual loss of
more than $50 million to vehicle owners
and their insurers. According to The
National Insurance Crime Bureau, airbags
have become a primary accessory on the
black market for stolen vehicle parts. A
new OEM airbag, which retails for
approximately $1,000 from a car dealer,
can cost anywhere from $50 to $200 for a
stolen module.

Then there’s the problem of counter-
feit, aftermarket airbags, ones never certi-
fied by the original auto manufacturer to
meet the same standards as the OEM
airbag. These may look identical to airbags
certified to federal standards, but Investi-
gations conducted by NHTSA show that
counterfeit airbags consistently malfunc-
tion.

Stolen and counterfeit airbags, and
underhanded sales practices, may explain
why many people do not want to talk
about the legitimate harvesting and reuse
of OEM airbags. American Recycler
called several companies that advertised
used OEM airbags on the Internet. Some
posted price savings claims of up to 75
percent over new OEM airbags. None
would discuss their operations. Even,
large, reputable used auto parts reclaimers
declined to comment on the subject. 

Most automakers say that an airbag is
designed for a specific model and it’s not
safe to take an airbag out of one vehicle
and put it in another even if it appears to
be identical. That’s why manufacturers
always recommend the use of an OEM
replacement.

We asked David Wagger, Ph.D. and
director of environmental management at
ISRI (Institute of Scrap Recycling Indus-
tries) about recycling airbags.

“ISRI’s Designed for Recycling is a
good program to help solve a large number
of recycling issues and questions so that
better designs can lead to benefits for both
auto manufacturers and recyclers. Airbags
certainly fall into that category. ISRI’s
position has been that any vehicle deliv-
ered for recycling should have airbags
either deployed or removed. Then the
issue is resolved prior to the vehicle arriv-
ing at a recycling facility and workers
don’t have to deal with potential hazards if
one goes off during the recycling process.” 

Practically, it seems a waste not to
reuse undeployed airbags from vehicles
being scrapped. The metal value of the
canisters is negligible while the saving of
using a recovered OEM airbag is substan-
tial. Perhaps ARA and responsible used
parts dealers have a solution…a rigorous
protocol for harvesting and storage, well-
trained workers and meticulous documen-
tation to the repair shop and the vehicle
owner to assure that the correct OEM
airbag replacement is installed.  

STANDARD FEATURES

The
lightweight

alternative
for

hauling scrap!

www.maurermfg.com
888-274-6010

Gondola
Trailers

Trailersavailable withHARDOX®450

•  Trailer lengths:  40’, 44’ and 48’
•  Choice of 4’, 5’, 6’ or 8’ side walls
•  22.5k tandem axles with one
    axle ABS brake
•  Three-leaf, heavy duty, spring
    suspension, closed tandem
•  Two-speed landing gear
•  Sealed wiring system designed for 
    Maurer by Trucklite
•  Phosphate washed for
    superior adhesion
•  All exterior mating surfaces are
    caulked prior to paint 
•  Diamond Vogel polyurethane
    primer and paint 
•  D.O.T. approved conspicuity tape
    and rubber mounted lights
•  Anti-sail mud flaps

Airbags
■Continued from Page 1

The Department of Environmental
Protection (DEP) has awarded a $1.4 mil-
lion grant to PA Cleanways, also known as
Keep Pennsylvania Beautiful (KPB), to
increase community involvement with
waste issues through illegal dumping
abatement, public education and promo-
tion of long-term stewardship.

“With this grant, Keep Pennsylvania
Beautiful will be able continue their

efforts to educate Pennsylvanians on their
vital role in keeping their communities
clean and reducing illegal littering and
dumping across the state,” DEP secretary
E. Christopher Abruzzo said.  

The grant funds will enable KPB to
implement a community-based illegal
dump abatement program, provide
assistance during the Great Pennsylva-
nia Cleanup, support new and existing

KPB chapters across the state, revise
and distribute educational program and
environmental stewardship support
materials, and enhance its volunteer
recognition program. 

The organization, which is based in
Greensburg, Westmoreland County, has
chapters in 36 counties throughout
Pennsylvania and is responsible for the
clean up of more than 48,000 tons of

waste from communities, parks, trails,
streams and roadsides.

The grant is being provided by
DEP’s Solid Waste Abatement Fund
which is supported by fines and penal-
ties assessed by DEP for violations of
waste regulations and will be disbursed
over a three year period.

DEP awards $1.4 million for litter and dumping prevention
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The U.S. Department of Transporta-
tion (DOT) issued new standards to
strengthen safety conditions for the ship-
ment of lithium cells and batteries.
These changes, some of which focus
specifically on shipments by air, will
better ensure that lithium cells and bat-
teries are able to withstand normal trans-
portation conditions and are packaged to
reduce the possibility of damage that
could lead to an unsafe situation.

The Department’s Pipeline and
Hazardous Materials Safety Administra-
tion developed this rule in close coordi-
nation with the Federal Aviation
Administration. Voluntary compliance is
encouraged upon publication of the final
rule; however mandatory compliance is
effective six months after publication.

The rule will also provide a greater
level of consistency with international
standards, including the International
Civil Aviation Organization’s (ICAO)
Technical Instructions for the Safe
Transport of Dangerous Goods by air.

The final rule will:
•Enhance packaging and hazard

communication requirements for lithium
batteries transported by air;

•Replace equivalent lithium content
with Watt-hours for lithium ion cells and
batteries;

•Adopt separate shipping descrip-
tions for lithium metal batteries and
lithium ion batteries;

•Revise provisions for the transport
of small and medium lithium cells and
batteries including cells and batteries
packed with, or contained in, equipment;

•Revise the requirements for the
transport of lithium batteries for disposal
or recycling;

•Harmonize the provisions for the
transport of low production and proto-
type lithium cells and batteries with the
ICAO Technical Instructions and the
International Maritime Dangerous
Goods Code; and

•Adopt new provisions for the trans-
port of damaged, defective, and recalled
lithium batteries.

Transport
standards for
lithium batteries
issued by DOT

the
Join

Discussionthe
Join

Discussion
Visit AmericanRecycler.com 
to read all of our published 

articles. Every article includes 
a comment section where 

you can express your 
opinion. 

A
RJoin us...
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COPPER CABLE GRANULATORS

COMPACT MACHINES from 200 lbs/hr - 3,000 lbs/hr with Turbo technology

www.crowenvironmental.net
Crow Environmental

Recycling Solutions

Call for a free demo at one of our operating sites!

• 99.9% Separation of the copper from the plastic without having to re-run
• Bulk loading by the pre-shredder
• Capable of processing any type of cable including car wire, data cable, armored cable

Mason Smith 540-255-4909

WASTE

EPA finalizes plan to address closed landfills
The U.S. Environmental Protection

Agency (EPA) has finalized its determina-
tion that no further action is needed to
address the capping of two closed landfills
at the Cinnaminson Groundwater Contam-
ination Superfund site in the townships of
Cinnaminson and Delran, New Jersey. The
site, which covers approximately 400
acres, includes residential and industrial
properties and the two landfills. As a result
of historic operations throughout the site,
the groundwater and soil were contami-
nated with volatile organic compounds and
heavy metals, which can have serious
health effects. 

The EPA held a public meeting in
Cinnaminson on May 12, 2014 to explain
its plan. The EPA took public comment for
30 days and considered public input before
finalizing its decision.

To date, the landfills have been cov-
ered with protective caps to prevent water
from flowing through them and a system
has been constructed to collect gas gener-
ated from the landfills. In addition, con-
taminated groundwater in the area had
been pumped and then treated to prevent
contaminants from spreading. An assess-
ment regarding the continued operation of
the groundwater extraction and treatment
system is ongoing. The local drinking
water supply is monitored regularly to

ensure that water meets drinking water
standards and is safe to consume.

The EPA determined that no further
actions with respect to the capping of the
landfills are needed because the actions
already taken are effective. The EPA
reviewed conditions at the site and has
determined that the threat of further
release of contaminants from the landfills
to the groundwater has been addressed.  

The landfill property on the site was
originally a sand and gravel mining opera-
tion. Later, solid waste, including haz-
ardous substances, were dumped in the
mining pits. Sanitary Landfill, Inc. oper-
ated the landfills from 1970 until they
closed in the 1980s. The site was first
addressed by the New Jersey Department
of Environmental Protection, with the EPA
taking over when the site was added to the
federal Superfund list in 1986.

The EPA’s remediation of the site has
been conducted in phases to facilitate the
long-term restoration of the area. In 1987,
Sanitary Landfill, Inc. covered the landfills
with a clay cap to keep water from mixing
with the contaminants and spreading the
groundwater contamination. A landfill gas
management system to collect and control
landfill gas was expanded in 1996. 

In the first phase of the EPA clean
up in 2000, SC Holdings, Inc., successor

to Sanitary Landfill, Inc., constructed a
groundwater extraction and treatment
system to clean the polluted groundwa-
ter and installed wells to measure and
monitor groundwater contamination.
The groundwater monitoring for volatile
organic compounds and metals is ongo-
ing and performed twice a year. 

In September 2010, the EPA investi-
gated whether vapors from the ground-
water contamination in the area were
getting into nearby homes. Approxi-
mately 60 properties were sampled and
2 required mitigation systems to vent the
contaminated vapors. These systems
have been installed.

In the second phase of the project,
SC Holdings, Inc. will continue to moni-
tor the groundwater and the landfill caps
to ensure that people’s health and the
environment are protected. The landfill
caps are working well and the EPA will
continue to monitor the site and can
require more actions if site conditions
should change. The EPA is currently
assessing the need for continued opera-
tion of the groundwater extraction and
treatment system. 

The third and fourth phases of the
cleanup will address soil and groundwa-
ter contamination in other areas of the
site.

www.AmericanRecycler.com
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Employment for the waste manage-
ment and remediation services industry
has reached a record high, according to
new statistics from the Bureau of Labor
Statistics (BLS).

BLS disclosed employment of
382,500 workers in the waste industry for
July 2014, an increase of 1,200 employees
(0.3 percent) from June’s numbers.

Waste industry employment trends
have mirrored national trends this year.
Nationally, 209,000 jobs were added last
month – the second consecutive month
with an increase of 200,000 or more. The
U.S. unemployment rate now hovers just
above 6 percent; the waste industry’s
unemployment rate was 3.2 percent in July
– near a 7 year low.

The waste management and remedia-
tion services category (NAICS 562)
includes: solid waste collection; hazardous
waste collection; other waste collection;
hazardous waste treatment and disposal;
solid waste landfill; solid waste combus-
tors and incinerators; other nonhazardous
waste treatment and disposal; remediation
services; materials recovery facilities; and,
all other waste management services.

Waste industry
employment in
summer grows
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800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

2009 E-Z Log Baler | $105,000 John Deere engine w/1,200 hours. Heat/AC, 23’ crane, joystick operation. 
2001 Big Mac Crusher | $65,000 Portable Automation, New John Deere Engine - Less than 100 hours.
1996 MAC Crusher Portable Remote | $42,500 Rebuilt diesel engine, remote control. Located in Central FL.
1994 E-Z Crusher Elec. Stationary | $35,000 No automation. Located in Northern IA. 

More trades coming in weekly, check them out on our website!

BALERS  CRUSHERS  BALERS  CRUSHERS  BALERS

2007 OverBuilt Crusher
Remote control - Hyd. landing gear. Located

in Huron, SD.  $85,000.

2010 E-Z Crusher Elec. Stationary
248 hours. Fully automated. Like new. 

Located in Northern Iowa. $90,000.

2011 Sierra 5000 Baler 
150 HP with 2,445 hours, orange peel

grapple, air compressor. $275,000.

2012 OverBuilt Logger/Baler
Loaded - full rotation, air compressor, 

hydraulic landing gear. $345,000.

WASTE
Casella Waste settles with
New York on charges

New York Attorney General Eric T.
Schneiderman disclosed a settlement with
a waste hauling firm, Casella Waste Sys-
tems, Inc., resolving concerns that
Casella’s restrictive contracting practices,
combined with its market dominance and
pattern of acquisitions of smaller competi-
tors, unlawfully restrained competition in
the North Country and Southern Tier. The
settlement requires Casella to change its
contracts to reduce the legal and financial
obstacles faced by customers that wish to
switch to competing providers. These
changes are expected to rejuvenate compe-
tition. The settlement also requires Casella
to report certain future acquisitions of
competitors to the Attorney General’s
office, and to make a monetary payments. 

The Casella contracts in question
involved the collection and disposal of
solid waste from dumpsters. The Attorney
General’s office found that Casella’s con-
tracts with its customers required that
Casella serve as the exclusive provider of
all customers’ waste hauling services for
as long as five years. Customers faced
severe consequences for early cancellation
of their contracts, due to provisions requir-
ing that they pay Casella an amount equal
to six times their monthly bill upon early
termination.  

In the waste hauling business, fixed
costs are sufficiently high that a would-be
competitor must achieve a minimum effi-
cient scale and route density in order to
offer competitive service and pricing to
customers. When most potential customers

are locked up in long-term contracts, it is
very difficult for another firm to find suffi-
cient business in the short-to-medium term
to achieve levels of scale and route density
that will allow it to compete effectively
with a dominant incumbent. As a result,
long term, restrictive contracts can raise
the costs and risks associated with new
entry or expansion in a market, and tend to
entrench the market position of the domi-
nant firm. In this case, Casella’s market
position was also strengthened by its pat-
tern of acquiring smaller competitors in its
key markets. 

Under the settlement, Casella has
agreed not to enroll customers in contracts
with an initial term of more than two
years. Casella also agreed to reduce its
penalty for early termination to three
months’ service for the first year of a con-
tract, and to only one month’s service after
the first year. In addition, Casella agreed to
notify the Attorney General if it acquires a
competitor of a minimum size in certain
key upstate counties. The settlement
applies to the counties where Casella has
the strongest market presence: St.
Lawrence, Franklin, Clinton, Chautauqua,
Cattaraugus, Allegany, Steuben, Schuyler,
Chemung and Tompkins. Casella also
agreed to make a monetary payment to
New York State in the amount of
$100,000. 

Casella entered into similar settle-
ments with the Vermont Attorney Gen-
eral’s office in 2002 and 2011.

PLASTICS
Plastic Recycling opens new
Indiana EPS recycling facility

Plastic Recycling, Inc. (PRI) opened a
new recycling facility in Indianapolis,
Indiana dedicated specifically to the recy-
cling of post-consumer foam cups, foam
take-out containers and other used poly-
styrene materials collected through curb-
side pick-up programs across the country.

This new facility, slated to be fully
operational by the end of the first quarter
in 2015, will greatly enhance the ability
for local governments to launch recycling
efforts to remove rigid polystyrene as well
as expanded polystyrene from the waste
stream and generate revenue. Currently,
there are a number of cities in California
that are aggressively recycling poly-
styrene, while other communities are
actively investigating expanding recycling
efforts to include foam. In addition, NYC
is expected to test foam recycling methods
this year, as required by local law.

The facility will initially employ 25
people and have a name plate capacity of
25 million pounds per year. It has been
designed to allow for growth. The plant

will focus on recycling dirty post-con-
sumer EPS foam and rigid PS from mate-
rial recovery facilities (MRFs) that draw
their material from residential recycling
programs and it will also have access to
rail which will reduce the environmental
impacts of shipping. 

“We currently recycle about 60 mil-
lion pounds of foam and rigid polystyrene
materials annually but we have the capac-
ity to do so much more,” said PRI’s owner,
Alan Shaw. “The residential recycling
stream has been largely untapped by our
competitors and we view it as a tremen-
dous source for more of this valuable
material.”

The new collection program is the
result of a partnership between PRI and
Dart Container Corporation. Through
PRI’s exceptional recycling facility man-
agement and Dart’s experience with wash-
ing technology, the new program will
greatly increase the volume of polystyrene
materials being recycled each year.

Vermont college bans bottled water 
Green Mountain College has banned

the sale of bottled water on its Poultney
campus. Like many campus sustainability
initiatives, the ban comes largely as a
result of a student-led project.

Students were led by Andrea Roe-
buck, who met with campus stakeholders
and planned an event last November to
raise awareness about the negative impacts

of bottled water.  She managed to garner
over 150 student signatures in support.

The school’s food service provider
agreed to stop selling bottled water in the
dining hall. PepsiCo, which has an exist-
ing beverage contract, agreed to remove
bottled water from its machines on campus
and replace the product with healthier
alternatives to regular soda. 
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NEW PRODUCT SHOWCASE

INCREASE PROFITS

518-424-1168
www.RecyclingFurnaces.com

RRECYCLING ECYCLING SERVICESERVICES 

INTERNATIONALNTERNATIONAL • Built for years of continued service.

• New technology burner and 
  control systems.

• Permit assistance available.

• Large hearth opening for 
  automotive scrap.

INCREASE PROFITS with the 
 With a US Furnace’s 

MAX-4000 Hi Efficiency 
Sweat Furnace, 

get the lowest fuel cost per lb 
to process than any other 
furnace manufacturer — 

GUARANTEED! 
The lowest melt loss rate than 

any other manufacturer — 
GUARANTEED! On-site 

installation, training & service.

most efficient sweat furnace!

FULL EPA
compliance

GUARANTEED.

PAPER

AF&PA releases paper reports 
The American Forest & Paper Asso-

ciation released its June U.S. paper
reports. 

Containerboard
Containerboard production was

essentially flat compared to both May of
this year and June of last year. The
month-over-month average daily pro-
duction increased 2.5 percent. Ship-
ments for June were 2,968.4 thousand
tons, representing 167.8 billions of
square feet. The containerboard operat-
ing rate for June rose slightly by 0.1
points compared to May, from 97 per-
cent to 97.1 percent.

Printing-Writing Paper Report
According to the report, total print-

ing-writing paper shipments decreased 5
percent in June compared to June 2013,
with total paper inventories flat com-
pared to May.

•Uncoated free sheet (UFS) paper
shipments in June decreased 8 percent
compared to June 2013. YTD shipments
are down 8 percent in 2014. Imports of
UFS increased year-over-year for the
seventh consecutive month, and were up

19 percent in 2014 relative to the same
five month period in 2013.

•June coated free sheet (CFS) paper
shipments decreased one percent com-
pared to 2013. YTD shipments of coated
freesheet grades are also down one per-
cent and imports through May are down
three percent.

•Uncoated mechanical (UM) paper
shipments increased seven percent in
June, the fifth consecutive month of
year-over-year increases. Year-to-date
shipments of UM are up four percent
compared to 2013.

•Coated mechanical (CM) ship-
ments in June decreased eight percent
relative to June 2013 and are down five
percent for the year. Imports of CM
through May were down 12 percent
compared to the same period in 2013
and CM exports increased 25 percent in
May, the first year-over-year increase in
the past 7 months.

Total boxboard production
increased 1.2 percent when compared to
June 2013 and decreased 0.6 percent
from last month. 

Atlas Paper Mills acquires
Accurate Paper Recycling

Atlas Paper Mills, LLC, a portfolio
company of Peak Rock Capital, an
Austin, Texas based private equity firm,
has acquired Accurate Paper Recycling,
Inc. a supplier of paper recycling serv-
ices based in Tampa, Florida.  

Accurate Paper is an independent
commercial recycling facility in central
Florida, providing bales of assorted
recovered paper grades to blue-chip
paper making facilities located through-
out the Southeast. 

NEW JRB ROLL-OUT BUCKET
INCREASES DUMP HEIGHT

Paladin 
Heavy Attachments
820 Glaser Parkway
Akron, OH 44306
800-428-2538
www.paladinattachments.com

GENERAL KINEMATICS GAME
CHANGING TECHNOLOGY 

General Kinematics’ newly engineered SXS
ScreenTM is the first of its kind. A side by side screen,
it is engineered to move less dense, soft materials that
typically do not convey or screen well. Developed for
MSW, single stream and C&I materials, many other
kinds of materials can also be screened. The high
stroke transmits more energy into the materials mean-
ing improved recovery. 

Lower operating costs (up to 2/3 less hp than stan-
dard machines), and 24/7/365 service and support
make the SXS Screen the future of vibratory technol-
ogy and screeners.

General Kinematics
Corporation
5050 Rickert Road
Crystal Lake, IL 60014
815-455-3222
www.generalkinematics.com

Paladin Attachments introduces the JRB Roll-Out
Bucket for wheel loaders. This bucket improves the
dumping height ability of any loader, making it easier
to clear 13’6” haul trailers. The JRB Roll-Out Bucket is
ideal for feed truck loading, recycling centers,
landfill/transfer stations or anywhere increased dump
height is required. The bucket utilizes twin, dual-cush-
ioned cylinders to tip the bucket on its edge, increas-
ing the working dump height of the bucket. These
cylinders also provide smooth operation and reduce
the impact of the bucket on both the machine and the
coupler.

BANDIT OFFERS MODELS 2600
AND 2700 STUMP GRINDERS

For stump grinding professionals who prefer the
simplicity of towable stump grinders but are tired of
constant belt adjustments and maintenance, Bandit
Industries presents the Model 2600 and Model 2700
towable stump grinders. These machines combine
aggressive horsepower in compact, lightweight
designs that makes stump grinding as easy as driving
to the jobsite. Available with numerous options and
reliable, beltless hydrostatic drive, the Model 2600 and
Model 2700 each are exceptional performers for rental
companies, municipalities and stump grinding
professionals.

Bandit Industries, Inc.
6750 Millbrook Road
Remus, MI 49340
800-952-0178
www.banditchippers.com

SWEED’S NEW FEATURE FOR
MAXIMUM COPPER RECOVERY 

Sweed’s modular wire separation system offers a
small footprint, engineered for big results. A new fea-
ture of Sweed’s separation system is the Sweed®

Sifter. This optional component allows for additional
recovery of the copper and aluminum midlands and
fines that become trapped in the wire and cable plas-
tic waste during separation.

Depending on the type of material being processed,
this provides an increase in copper recovery up to 40
lbs. of copper per hour, providing maximum efficiency
for your system. 

Sweed Machinery, Inc.
653 2nd Avenue
Gold Hill, OR 97525
800-888-1352
www.sweed.com

ROCKSTER RECYCLER DEBUTS
FLEXIBLE DUPLEX PLANT

Rockster Recycler North America introduces its
mobile, patented Duplex System, a track-mounted
crushing plant that allows the contractor to inter-
change an impact crusher with a jaw crusher, and
vice-versa, on the same chassis. This capability cre-
ates a dual-purpose machine for a wider range of
recycle, demolition and aggregate crushing applica-
tions. The Duplex System allows one crusher unit to
exchange with the other crusher unit in approximately
four to five hours using an excavator. The R1100/1200
processes 280 to 350 tons per hour; the R900/800
processes 120 to 240 tons per hour.

Rockster Recycler 
North America
127 West Berry Street
Fort Wayne, IN 46802
260-206-6309
www.rockster.us.com



Remote Control Remote Control •• Automatic CycleAutomatic Cycle

The Enviro-Rack is the most superior 
auto fluid removal and dismantling 

system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

We have a new Iron Pack Baler in stock 
and ready to begin work.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!
• Low Operating Cost
• Flip the Tip without Rebuilding!



DADE Capital Corp.

800-823-9688
Perrysburg, OH

GREAT RATES!

Visit www.DADECapital.com
for more photos 

and other available equipment.

DEALER FINANCING
NEW EQUIPMENT FINANCING
USED EQUIPMENT FINANCING

PRIVATE SALE FINANCING

Equipped with a 5-tine grapple and 48” magnet. Almost NEW with only 
200 hours and grapple never used.                                                    $310,000

2011 FUCHS MHL335

2,750 hours. Includes Lincoln Quik Lube.                                         $225,000
2008 ELECTRIC AL-JON 400XL BALER

Koehring 6630 SK material handler with 15kW hydraulically driven 
genset.  8.3 Cummins power.                                                                 $47,500

KOEHRING 6630 SK MATERIAL HANDLER

Rebuilt like new.              $110,000

2005 LABOUNTY MSD4500R ROTATING SHEAR

1999 Sierra 500 ton shear/logger/baler.                                           $127,500
1999 SIERRA 500T SHEAR/LOGGER/BALER

1,500 hp EMD Diesel power complete shredding system and spare 
parts. Great price!  Call for all the details.                                         $750,000

WILLIAMS 60 X 60 METAL SHREDDER

Completely rebuilt by dealer. Very nice shear at a very good price.  
$68,000

2000 GENESIS GMS 400 SHEAR

4,200 hours. Good condition, great price!                                        $250,000
2010 AL-JON 580CL CAR LOGGER

Nice condition, ready to work.            $205,000
2006 LOLLINI AUTO LOGGER AL6000

7,600 hours. Good condition and immediately available.           $195,000
2006 AL-JON 400 XL METAL BALER



This Harris 1335-ton shear was 
completely rebuilt only months 

before it was professionally 
decommissioned and dismantled.

It is immediately available for sale 
and ready to be loaded on trucks, 

railcars or sea vessels.
$595,000. USD

Harris BSH
1335-Ton Shear 

This shear comes 
with THOUSANDS 

OF DOLLARS in new 
spare parts!

2011 Hitachi 225LC with 2012 Genesis GXP300R shear.              $196,000

2011 HITACHI 225LC W/SHEAR

Being completely rebuilt.               $68,000

2006 LABOUNTY MSD3000 SHEAR

16,665 hours. Engine replaced 11,766 hours.                                 $168,000
2007 SENNEBOGEN 850M  W/ GENSET

1,200 hours. Very good condition.                                                      $105,000
2009 E-Z METAL BALER

In great operating condition.                                                                  $99,000
2003 CATERPILLAR 330C

Good operating condition.             $650,000
OBERLANDER 1650 TON SHEAR

GOOD condition.  $98,500  
1996 AL-JON 400 METAL BALER

Great price! Recently painted and reworked.                                     $70,000
1988 AL-JON 400 METAL BALER

Good condition. Fresh motor and main pump.                               $155,000
2002 FUCHS MHL 360

READY TO SHIP!

Complete with classifier.  The cutter box was completely rebuilt by CM
in 2013.               $280,000

COLUMBUS MCKINNON 2.2 TIRE SHREDDER



Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 3,586,000 net
tons (NT) of steel in June, including
2,706,000 NT of finished steel (down
11.1 percent and 8.0 percent, 
respectively, versus May final data).
Year-to-date (YTD) total and finished
steel imports are 21,082,000 and
15,552,000 NT, respectively, up 34 per-
cent and 26 percent respectively, versus
2013. 

Key finished steel products with a
significant import increase in June
compared to May are cold rolled sheets
(up 26 percent), cut lengths plates (up
26 percent) and tin plate (up 14 per-
cent).  Major products with significant

YTD import increases versus the same
period last year include wire rods (up
100 percent), plates in coils (up 69 per-
cent), cold rolled sheets (up 67 per-
cent), sheets and strip galvanized hot
dipped (up 51 percent), sheets and strip
all other metallic coatings (up 48 per-
cent), hot rolled sheets (42 percent),
cut lengths plates up 37 percent),
mechanical tubing (34 percent), oil
country goods (up 28 percent), heavy
structural shapes (up 25 percent), rein-
forcing bars (up 15 percent) and tin
plate (up 15 percent).

In June, the largest volumes of fin-
ished steel imports from offshore were
all from Asia and Europe. They were
from South Korea (457,000 NT, down
22 percent versus May final), China

(230,000 NT, down 25 percent), Turkey
(189,000 NT, up 25 percent), Japan

(138,000 NT, down 5 percent) and Ger-
man (102,000 NT, down 3 percent). 
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U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

SOUTH KOREA
CHINA
JAPAN
TURKEY
RUSSIA
GERMANY
TAIWAN
All Others
TOTAL

JUN
2014
457
230
138
189

96
102

85
1,408
2,706

MAY
2014
584
305
145
151
103
105
106

1,443
2,942

2014
Annual (est)

5,165
3,088
2,045
1,825
1,202
1,158
1,077

15,231
30,790

2013
Annual
3,651
1,652
1,931
1,347

595
1,279

833
13,543
24,829

% Change 2014
Annual vs. 2013

43.0%
83.8%

2.6%
41.3%

100.4%
-8.5%
28.2%
14.7%
25.3%

METALS

June steel imports decrease by 11 percent from May

Novelis increases prices for sheet products
Novelis disclosed price increases on its North

American automotive and specialty aluminum sheet
products for all new orders effective immediately.
All existing orders and firm agreements confirmed
prior to August 7, 2014 will be honored throughout
the contract period.

The automotive price increase is in addition to
the previously announced pricing adjustment made
on January 1, 2014 of $0.11 per pound for 6000-
series, 5182-series and 5000-series coated automo-
tive alloys.

“In North America, we’ve commissioned two
new auto finishing lines in Oswego, New York that
are in full production and are completing construc-
tion of a third auto finishing line increasing our
regional capacity by up to 360,000 tons per year.

That’s seven times our current production capacity
and an important milestone to remain the industry
leader as North American automotive market
demand is expected to increase twenty-fold in the
next 10 years,” said Marco Palmieri, senior vice
president, Novelis and president, Novelis North
America.

In addition to the Oswego expansion, the auto-
motive finishing line in Changzhou, China, is on track
to be in production in the next 90 days and will have a
capacity of 120,000 tons. The company has also bro-
ken ground on a new automotive finishing line in
Nachterstedt, Germany. When all of the new lines are
commissioned by late 2015, Novelis’ global automo-
tive sheet capacity will reach about 900,000 tons per
year, a three-fold increase from just a year ago.

The Institute of Scrap Recycling Industries (ISRI) dis-
closed a new nonferrous specification published in the
Scrap Specifications Circular 2014. 

Approved by the ISRI nonferrous division and board
of directors, the new specification states that, “Thorn-Alu-
minum Breakage shall consist of aluminum with miscella-
neous contaminants like iron, dirt, plastic and other types
of contaminants. Material can either be sold based on alu-
minum recovery or content as agreed upon by buyer and
seller. It must also contain a minimum of 33 percent alu-
minum unless otherwise agreed upon by buyer and seller.”

The Scrap Specifications Circular contains standard
specifications that are intended to assist market participants
in the buying and selling of their materials and products.

ISRI updates scrap
specifications circular



New technology, a growing industry,
and a large audience demanding an online
exchange platform dedicated to the scrap
and recycling industry, without illegitimate
traders, has been the reason for the intro-
duction of a new online physical
exchange, dedicated to the trading of recy-
clables and equipment.

Scrap Monster Inc. has been operat-
ing ScrapMonster.com for the past five
years and with a growing membership and
audience requesting to purchase or sell
material in a secure environment, the solu-
tion was to develop a platform that is user-

friendly and secure, where all members
are fully verified for their legitimacy and
good standing within the industry. The
new exchange has been named
Scrapex.com and was just launched after
two years in development.

“With increasing fraud in online trad-
ing environments, companies are reluctant
to trade with new found counterparts,
which prevents growth. The goal with this
new exchange is to eliminate this problem
and offer companies a platform where all
traders are fully verified and where there
are no registration or monthly fees for

joining the exchange. Most of us are tired
of paying $50 to $100 fees for different
services every month,” said ScrapMonster
chief executive officer Paul Ploumis.

The exchange provides tools that
allow verified trading members to post
materials they are selling and/or their
requirements instantly, with settings to
accept bids or instant buys via purchase
orders. Even though Scrapex is not an auc-

tion site, and focuses on direct purchases
and negotiations, there are built-in tools
for those interested in creating auctions for
their listings. 

The difference between Scrapex and
previous physical trading platforms is
that trading members have the advantage
of trading only with fully verified 
companies.
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $275.00 $280.00 $295.00 $370.00 $380.00
#1 Bundles per gross ton 270.00 280.00 290.00 370.00 363.00
Plate and Structural per gross ton 270.00 278.00 295.00 370.00 385.00
#1 & 2 Mixed Steel per gross ton 268.00 285.00 295.00 330.00 345.00
Shredder Bundles (t in) per gross ton 230.00 260.00 225.00 275.00 275.00
Crushed Auto Bodies per gross ton 230.00 260.00 225.00 275.00 275.00
Steel Turnings per gross ton 178.00 171.00 145.00 185.00 248.00
#1 Copper per pound 2.83 2.84 2.98 2.97 2.98
#2 Copper per pound 2.73 2.70 2.87 2.89 2.79
Aluminum Cans per pound .60 .68 .69 .70 .75
Auto Radiators per pound 1.70 1.93 1.98 1.98 2.00
Aluminum Core Radiators per pound .70 .68 .73 .70 .66
Heater Cores per pound 1.45 1.43 1.38 1.50 1.69
Stainless Steel per pound .70 .76 .79 .82 .80
All prices are expressed in USD. Printed as a reader service only.

MAGNETS
for RECYCLING: MRF, WTE, TDF, MSW,

C&D, E-WASTE & CRUSHED CONCRETE

CALL US
LAST!
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info@globalmagne�cs.com
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METALS
Sims Metal Management
begins restructuring activities

Sims Metal Management Limited
disclosed restructuring initiatives
designed to reset and streamline the
Sims Recycling Solutions (SRS) busi-
ness as part of a group strategic review
currently being undertaken.

The review has determined certain
loss making assets to be outside of the
strategic long-term interests of the com-
pany. These operations include a sub-
stantial portion of SRS in the UK and all
of SRS in Canada. Legislation and mar-
ket dynamics in the UK and Canada
have resulted in these businesses being
commercially unattractive to the com-
pany going forward. The company will
redirect its capital and resources instead
to other portions of the global businesses
that are more attractive as it continues to
develop its platform for SRS customer
relationships worldwide.

The company’s UK Metals opera-
tions, fridge recycling and IT asset man-
agement solutions are core and therefore

not impacted by the restructuring activi-
ties. SRS operations outside of the 
UK and Canada are also core and there-
fore not impacted by the restructuring
activities.

The company expects to recognize
restructuring charges of circa $80 to $85
million of which the non-cash portion
relates primarily to fixed asset impair-
ment and is circa $35 million. The
restructuring charges will be recorded as
significant items in the company’s sec-
ond half results of FY14.

In addition to the above impacts
from restructuring activities, the com-
pany is currently engaged in its annual
impairment measurement process, and
expects to impair goodwill in regard to
SRS in an amount ranging from $20 to
$30 million.

These initiatives and charges are
part of a broad review of the company’s
operations and strategy. 

Scrap Monster presents new physical scrap exchange website

Columbus Scrap awarded
Scrap Company of the Year 

The American Metal Market awards
for steel excellence honor best-in-class
companies in or in support of the steel
industry. Columbus Scrap Material was
selected as the winner in the small to
medium Scrap Company of the Year 
category. 

Columbus Scrap Material Inc.
(CSM) is one of the fastest growing
regional providers of ferrous and nonfer-
rous metal recycling services with five
facilities in Mississippi and Tennessee.
Its customers are primarily industrial
manufacturers ranging in size from For-
tune 500 accounts to regional and local
businesses, as well as daily peddler cus-
tomers, while its consumers include
multibillion-dollar foundries, and metal
manufacturing facilities. 

Columbus, Mississippi based CSM’s
model is built on providing value-added
programs and services, including logistics
management, materials sorting, cutting,
baling, upgrading and sourcing of mate-

rial. CSM markets and sells ferrous and
nonferrous products directly to local
foundries, steel mills, specialty mills and
smelters. 

Founded in 1956 by Henry Weiss, he
was later joined by Gregg Rader in 1991
as vice president of operations. Rader
became an owner in 1996 and currently is
chief executive officer. CSM has a track
record of retaining and growing its cus-
tomers: It has retained 95 percent of its top
20 customers over the past five years while
increasing its volume by 12 percent with
those customers, during that same period. 

CSM has built a business that is cen-
tered on best-in-class operating efficiency
relative to its competitors. It has bench-
marked itself against other major publicly
traded companies and rank first overall as
measured by sales per employee, tons per
employee, ferrous price per ton, nonfer-
rous price per ton, freight cost per ton
(local logistics advantage) and inventory
turns. 



American RecyclerPage A16, September 2014

by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

A continuing series of articles on
increasing profits and cash flows.

Many of the yards that hire me to
help them become more profitable
want to begin by working on increas-
ing sales. That’s not always the right
way to go. Consider that it often takes
months and requires the capital to buy
more cars and pay for added marketing
to give sales a boost. 

Often, the right place to start is the
expense side. For yards, a substantial
expense is employee pay. Yards that
pay hourly wages are far less produc-
tive than those on pay for performance
in every category.

Pay for performance makes yards
more profitable because employees
complete more tasks that are the most
profitable. 

Once the extra money starts com-
ing in, then you can start to buy more
cars and get the used part inventory to
drive higher sales. 

You can get back to the level of
profitability that you once enjoyed by
making the move to pay for 
performance. 

In previous installments in this
series, I have talked about pay for per-
formance for sales people, dismantlers,
parts pullers, delivery drivers, and
inventory people. This article will
cover pay for performance for outside
sales.

The first question: Should you
have an outside sales force? Unless
you have a very high percentage of
wholesale sales, you shouldn’t. In my
decades in the business, I have never
seen a highly effective outside sales
force. 

I’m not saying no one should have
one. In some cases, an outside sales

force can help you penetrate a new
service area and earn business from
shops who are buying parts from
another supplier. Calling on the shops
may be the only way to get them to
switch. 

If you are going to have an outside
sales force, how you compensate them
is crucial. I suggest that you give them
a list of accounts and pay them com-
mission only on the increase in total
dollar volume from their account list in
aggregate. 

If you pay on increases in individ-
ual accounts, you will be paying com-
missions for a normal ebb and flow of
business because garages will order
more parts some months than others
based upon the repairs they are doing. 

You should not offer a large base
salary to an outside salesperson. I sug-
gest a modest base and commission on
the increase in business in aggregate.
Do not just pay the salesperson a per-
centage of the total sales for the
accounts because he can coast and still
earn commissions on everything that is
sold in his territory. 

Make sure that your outside sales-
people have the authority to fix issues
and that you are accessible to get feed-
back about what issues they have in
servicing accounts. 

If labor is consuming more than
20 percent of total parts sales, your
labor costs are too high. Switching to a
pay-for-performance compensation
plan is the fastest and most effective
way to make your people more pro-
ductive and your business more 
profitable. 

Next month, I will discuss how to
use pay for performance to milk the
extended warranty cash cow. 

Pay for performance – Getting the most
from outside parts sales pros

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.
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AUTOMOTIVE
Pull-A-Part to build used auto
parts superstore in Pittsburgh

Pull-A-Part is planning to open its
first Pennsylvania location in the Bor-
ough of West Mifflin in Pittsburgh.
Atlanta-based Pull-A-Part has acquired a
72 acre site at 1451 Lebanon School
Road, where it will build a retail facility
and service areas related to the do-it-
yourself used auto parts business. The
new location also marks the company’s
expansion into the Northeast. When the
new Pittsburgh used parts superstore
opens, Pull-A-Part will operate a net-
work of 29 DIY used auto parts super-
stores in 13 states.

The new Pull-A-Part retail location
in West Mifflin, expected to be open for
business by early 2015, is projected to
create approximately 20 to 25 new jobs.
The company currently is developing a
site plan as part of the construction per-
mit process. 

At its new West Mifflin location,
Pull-A-Part will have approximately
2,000 end-of-life, vehicles available to
Pittsburgh area consumers who want to
remove and buy high quality used auto
parts while contributing to environmen-
tal sustainability. 

GM Renaissance Center
now composts food scraps

General Motors’ Global Headquar-
ters, a multi-office tower complex that
sends no waste to landfills, now com-
posts food preparation scraps from its
various Renaissance Center restaurant
kitchens for use in urban farming initia-
tives throughout the city. 

Local composting startup Detroit
Dirt collects coffee grounds and fruit
and vegetable pieces and mixes them
with herbivore manure, some of which
ends up in a rooftop garden at the 
complex. 

According to GM global manager
of Waste Reduction John Bradburn,
“landfill-free” isn’t a finish line. There
are always ways – like composting – to
improve a facility’s environmental
impact.

The composting initiative started
with 280 seat Italian restaurant Andiamo
Riverfront, which has generated 12,000
pounds of food scraps since April. The
initiative expanded in July to include Joe
Muer Seafood, Presto Gourmet Deli,
Coach Insignia, Coffee Beanery and Pot-
belly Sandwich Works. Restaurants in

the building’s main food court are
expected to join the movement in the
fall. Approximately 51,000 tons is
expected to be collected by year’s end. 

“Our collection bin is on rollers, so
our chefs can easily move it to our vari-
ous prep stations,” said Brad Schmidt,
executive chef, Andiamo. “You don’t
realize how much waste you generate.
We thought we’d fill one container a
week, but we’ve been averaging two per
day.” 

GM collaborated with CBRE, the
building’s property manager, to add 16
raised garden beds on the adjacent
Beaubien parking garage rooftop. The
beds – reused shipping crates from
GM’s Orion Assembly plant – will be
tended by building staff. The compost
will help filter pollutants, absorb water
and provide essential nutrients for
healthy herbs and vegetables.

Leftover food waste from diners is
converted to energy at a facility a few
blocks away, creating renewable energy
that powers other Detroit businesses.

Car-Part.com launches next
generation marketplace

Car-Part.com has launched a new ver-
sion of its Car-Part Pro Marketplace for
repair industries. 

EMS Pro, Car-Part.com’s EMS-based
integration with the three estimating sys-
tems, provides one-click access to Car-Part
Pro’s parts distribution network.

Online part ordering on Car-Part Pro
is now available for repairers via the
“Order Part” button, which provides one-
click ordering from over 1,000 eCom-
merce-enabled part providers, a natural
complement to Car-Part Pro’s real-time
delivery and part availability information. 

Car-Part.com has also recently
worked closely with OEConnection to
integrate its services with Car-Part Pro.

This integration enhances the part choices
available to repairers using Car-Part Pro by
providing them with the ability to order
parts from their favorite OEM dealerships
while maintaining a streamlined workflow.
Similarly, repairers using CollisionLink
can maintain their workflow when pricing
and sourcing recycled parts.

Car-Part Pro is now available in the
palm of your hand. The Car-Part Pro
mobile app simplifies locating and order-
ing parts for repairers and re-inspectors by
using a VIN barcode scanner to identify
the correct interchange part numbers. The
Car-Part Pro native mobile app is compati-
ble with Apple, Android, Amazon, and
BlackBerry devices. 



Jonathan Short, the founder of plas-
tics recycling company ECO Plastics,
who appeared in front of the House of
Commons Environment, Food and Rural
Affairs Select Committee inquiry, said
that Government cuts have led to the
Department for Environment, Food and
Rural Affairs (DEFRA) to pull back
from making urgently needed policy
reforms, just at the point when they are
needed the most.

England’s progress towards the EU
target of recycling 50 percent of house-
hold waste has slowed significantly, ris-
ing just 0.1 percent in the 12 months to
June 2013 to reach 43.3 percent.

At the same time, figures from
WRAP, the Government funded body
set-up to reduce the amount of waste
sent to landfill, show that only 19 per-
cent of the 600 million tons of total
products and materials entering the UK
economy each year are recycled, creat-
ing a significant opportunity for higher
recycling rates.

“At the end of last year, the Govern-
ment announced it was no longer going
to focus on reforming policy due to
funding cuts, just at the point when the
recycling sector needs it the most,” said
Jonathan Short, founder and deputy
chairman of plastic bottle recycler ECO
Plastics.

“That needs to change, if we are
serious about hitting our recycling tar-
gets. We need fundamental changes to
the regulatory system, a dedicated edu-
cational campaign for consumers and a
mandate for manufacturers to use recy-
cled products, if we are to maximize our
recycling capability in the UK and estab-
lish a truly circular economy.”

Short believes the Government
should take action in three ways in order
to drive successful change.

Firstly, he argues that the current
system of incentives that encourage
companies to recycle needs urgent
reform. The Packaging Recycling Notes
and Packaging Export Recycling Notes

system encourages the export of
resource waste ahead of domestic recy-
cling, placing UK reprocessing compa-
nies at a commercial disadvantage. As a
result, diminished financial returns hin-
der much needed investment in repro-
cessing infrastructure. Furthermore,
on-going uncertainty over crucial legis-
lation, particularly export regulations,
means that the finance community is
highly unlikely to feel comfortable
enough to provide the capital to fund
further projects.

Secondly, Government needs to put
recycling – and the creation of a sustain-
able, circular economy – at the center of
economic policy. Growing the recycling
sector to deliver a circular economy not
only retains the economic value of
resource waste in the UK – it also helps
develop an economy that is self-suffi-
cient and secure. However, departmental
cuts have meant that the Government has
pulled back on the recycling and waste
resource policy agenda – just at the point
when it needs to be doing more to create
a sector that is sustainable economically
as well as environmentally.

Finally, Short believes that the Gov-
ernment should do more to make it eas-
ier for households to recycle resource
waste by using the controversial plastic
bag tax to fund a nationwide public
awareness campaign.

Short said, “The Government could
finance a campaign using the VAT rev-
enue collected by central Government as
part of the Single-Use Plastic Bag
Charge. The Government will collect
almost £20m per year from the VAT ele-
ment of the charge. Even a fraction of
that revenue would be sufficient for an
effective campaign which ECO Plastics
estimates would encourage a further
£50m of plastic bottles collected per
year and deliver a savings in landfill tax
alone of £20m a year.”

American Recycler September 2014, Page A17

SSI Shredding Systems, Inc. 
www.ssiworld.com  |  sales@ssiworld.com  |  Tel: (503) 682-3633
Shredding everything including the kitchen sink at www.WatchItShred.com
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INTERNATIONAL

England set to miss recycling
targets due to Government
cuts, warns ECO Plastics

Novelis successfully cast the first pro-
duction-sized ingot – almost 10 meters
long – at its new aluminum recycling and
casting center in Nachterstedt, Germany.

Located adjacent to the company’s
existing aluminum rolling mill, the new
plant will produce up to 400,000 metric
tons of aluminum sheet ingot from recy-
cled material annually, and is projected to
be the world’s largest aluminum recycling
center. The new center will support the
company’s drive to significantly expand its
recycling activity in Europe. The center
will process cans as well as numerous
other forms of aluminum scrap from
across continental Europe.

Novelis casts first
ingot at facility

Jacksonville builds compressed
natural gas station in Florida

Champion Brands, a Florida beer dis-
tributor, broke ground on its public-private
CNG station with partner Trillium CNG.
Champion CEO Earl Benton turned to nat-
ural gas to avoid frequent and costly fluc-
tuations in the price of diesel: “If there is
war in the Middle East or a hurricane, we
will not be impacted as dramatically,” said
Benton. 

Benton also likes the environmental
benefits of the cleaner burning fuel. He
previously installed new energy efficient
LED lights in his warehouse and hopes to
someday install solar panels on the roof. 

Florida recently implemented legisla-
tion, sponsored by Representative Lake
Ray and Senator Wilton Simpson and
signed into law by Governor Rick Scott, to
encourage public and private fleet invest-
ment in natural gas vehicles. The law
offers grants administered by the Office of

Energy at the Florida Department of Agri-
culture. After public hearings, Agriculture
Commissioner Adam Putnam released
new regulations and successfully imple-
mented the program statewide. 

According to the Florida Natural Gas
Association, the number of CNG stations
in Florida has doubled as a result – from
approximately 30 stations to 60 – as com-
panies like Champion Brands received
help in defraying the cost of new CNG
powered vehicles.

The natural gas vehicle program does
not subsidize CNG fueling stations. Those
are constructed at the expense of each
individual entity or entities. Nevertheless,
in many cases, as with Champion Brands,
the station will be available for public use.
The public appears in favor of the pro-
gram, with one survey finding 72 percent
of Floridians supported it.

INTERNATIONAL

EPA finalizes greenhouse gas permit
The U.S. Environmental Protection

Agency (EPA) has issued a final green-
house gas (GHG) Prevention of Signif-
icant Deterioration (PSD) construction
permit to the Tenaska Roan’s Prairie
power plant in Grimes County, Texas.
The company plans to construct 
three gas-fired turbines for power 
generation. 

Once completed, the facility will
provide up to 694 nominal gross
megawatts of power to supplement the
Texas power grid during peak demand.

The facility will consist of three simple-
cycle, gas-fired turbines, as well as a
diesel-fired emergency generator and a
diesel-fired fire pump engine. The proj-
ect is expected to bring $607 million in
economic development, 150 construc-
tion jobs and 10 full time positions.

EPA has finalized 46 GHG permits
in Texas, proposed an additional 5 per-
mits and currently has 14 additional
GHG permit applications under review
and permit development in Texas. 
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BUSINESS BRIEFS

Mt. Pleasant, Michigan based 3S
International, an electronics processor,
has named John Van Fossen president
and chief operating officer. 

As president and chief operating
officer, Van Fossen will be responsible
for overseeing the management and day-
to-day operations of 3S International,
along with driving the company’s
growth and expansion strategy. With one
facility already open and operational in
Tinley Park, Illinois, 3S is actively seek-
ing a second Midwest location. The
company plans to open 6 to 10 facilities
in the next 3 years. 

Van Fossen comes from a role as the
director of government affairs at Barnes
and Thornburg, where he represented 3S
International as a client and helped guide
the organization through the start-up
process. Van Fossen’s background also
includes serving as the director of govern-
ment affairs for Clark Hill PLC, serving
local governments in several regions
throughout Michigan, and a role as chief
of staff for Congressman Peter Hoekstra.

3S International names
John Van Fossen president 

IROCK Crushers, a mobile screening
and crushing equipment manufacturer, has
added Construction & Industrial Equip-
ment Corp., Lodi, New Jersey, to its dealer
network in the Northeast region. 

In addition to its headquarters in
Lodi, Construction & Industrial Equip-
ment has two other locations in the state,
one in Ramsey and another in Ringwood. 

IROCK Crushers adds to
equipment dealer network

The Timken Company’s board of
directors has elected Ajita G. Rajendra a
director of the company for a term that
expires at its May 2015 annual meeting.
The election brings The Timken Com-
pany board to 10 directors.

Rajendra serves as the chairman,
president and chief executive officer of
A. O. Smith Corp., a $2.2 billion global
water technology company based in Mil-
waukee. The company is one of the
world’s leading manufacturers of resi-
dential and commercial water heating
and hydronic heating equipment.

Rajendra has held a wide range of
finance, operations, marketing and exec-
utive management positions throughout
his 35 year career and has broad experi-
ence serving on corporate boards. He
currently serves on the board of Donald-
son Company, Inc., a manufacturer of
filtration products based in Minneapolis.
He previously was a director of Indus-
trial Distribution Group, Inc., from 2007
until its acquisition by Eiger Holdco,
LLC in 2008.

Rajendra was named A. O. Smith
president and chief executive officer in
January 2013, and was elected chairman
of the board in April 2014. He has
served on the A. O. Smith board since
2011. 

Prior to joining A. O. Smith in
2005, he previously served as senior vice
president at Kennametal Inc., a manu-
facturer of cutting tools, from 1998 to
2004. He began his career in 1978 with
Corning Incorporated of Corning, New
York. 

Ajita Rajendra elected
CEO of A. O. Smith Corp.

National Waste & Recycling Asso-
ciation (NW&RA) president and chief
executive officer Sharon H. Kneiss wel-
comed John Haudenshield, NW&RA’s
new director of safety. Haudenshield
will work with industry stakeholders to
address industry safety issues and to
expand the association’s safety program.

Haudenshield brings extensive cor-
porate safety experience to NW&RA,
having begun his career as a safety pro-
fessional in waste and recycling industry
operations and environmental, health
and safety (EOSH) compliance. During
14 years of progressive experience lead-
ing EOSH compliance and management
systems, he also held senior level safety
and risk management positions for Dia-
geo, Coca-Cola Bottling Company,
Unique Industries and Cycle Systems.
While with Coca-Cola Bottling Com-
pany and Diageo, John was able to fur-
ther corporate safety initiatives within
automated, high-speed manufacturing
sites, as well as across a direct store
delivery sales region.

Haudenshield has extensive experi-
ence with DOT Compliance, Driver
Safety, Incident Management and Safety
& Environmental Management Systems
(OHSAS 18001 and ISO 14001).

National association hires
new director of safety 

Arlington Plastics Machinery, a
seller of plastic processing equipment, is
branching out to sell the Crushmaster
line of equipment for the size reduction
and processing of biomass.  

Crushmaster features a German
engineered line of granulators, shredders
and briquetting presses for biomass.  

Pellets are the most common product
on the international biomass market. The
global production of wood pellets has
shown an exponential growth – from 2
million tons of wood pellets in 2001 to 4
million tons in 2006, to 9 million in 2008
and 16 million in 2010. 

Arlington Plastics enters the
biomass reduction market

Terex Construction Americas named
Sargents Equipment and Repair Service as
an authorized distributor of Terex Fuchs
material handlers for central and northern
Illinois, including the entire Chicago mar-
ket area, and the eastern, southern and
northern portions of Wisconsin. 

Sargents Equipment now provides its
scrap, recycling, portside and logging cus-
tomers with sales and after-the-sale sup-
port for the broad Terex Fuchs 
equipment line. 

Specializing in the recycling indus-
try, Sargents Equipment provides cus-
tomers with local support from two
Illinois locations – its South Chicago
Heights headquarters and Gilberts branch.

Sargents Equipment
named new Terex dealer

Bridgestone Americas made two
appointments to the leadership team at the
company’s manufacturing operations in
Aiken County, South Carolina.

Bridgestone appointed Ron Brooks to
serve as plant manager at the company’s
new off-road radial (ORR) tire plant,
which is scheduled to begin production
later this year. Brooks spent much of his
distinguished career working for Bridge-
stone, and brings experience managing
several manufacturing facilities, including
the company’s tire operations in Warren
County, Tennessee; LaVergne, Tennessee,
and Bloomington, Illinois.

Bridgestone also disclosed that Fran
Jones accepted the position of plant man-
ager at its passenger (PSR) and light truck
(LTR) manufacturing facility in Aiken
County. Jones, previously vice president,
administrative services, at the Aiken ORR
plant, succeeds John Stewart, who was
recently appointed plant manager for the
company’s operations in Warren County,
Tennessee.

In April 2013, Bridgestone com-
pleted a two-phase expansion at its
PSR/LTR operations in Aiken County,
increasing the plant’s footprint to 2.42
million sq.ft. and resulting in a rated 
production capacity of 37,350 tires 
per day, or 13.4 million tires 
annually.

Bridgestone’s leadership in
South Carolina changes

The first rule of holes: If you are in
one, stop digging.
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Copper Wire Stripper

Model CWS-1

BUSINESS BRIEFS

MetalX LLC disclosed that industry
veteran David Riddell has joined the
company’s management team, effective
immediately. As a senior marketing
executive, Riddell will be focused pri-
marily on nonferrous commercial and
marketing activities in support of the
company’s growing nonferrous business.

Riddell’s background includes
extensive experience in the aluminum
and white metals sector, having been
involved in scrap purchasing, brokerage,
and commercial management roles for
companies in secondary smelting, sheet
mill operations, and international metal
trading.

Riddell joins MetalX at a time when
the company is expanding the scope of its
nonferrous business to incorporate wire
chopping, metal extraction technologies,
and the production of customized melt
products with its more traditional nonfer-
rous scrap processing capabilities. The
company began development of a state-
of-the-art nonferrous facility in Auburn,
Indiana, earlier this year.

Riddell joins MetalX in
management role

ACS Group, a manufacturer of auxil-
iary equipment for the plastics industry,
has hired Paul Grekowicz as vice president
of marketing and product development to
support the company’s ongoing commit-
ment to enhancing its product lines to meet
customer’s expanding needs through the
AEC, Cumberland and Sterling brands.

In this new role, Grekowicz will focus
on enhancing new product development
processes and revitalizing marketing
efforts to drive increased demand for the
company’s products.  

Grekowicz brings more than 15 years
of experience in process improvement and
product management. After beginning his
career at GE Power Systems and taking on
roles of increasing responsibility in mar-
keting and operations, he has led signifi-
cant efforts at leading global companies.

ACS Group hires new vice
president of marketing 

There are MUCH better
ways to get new business.

Go on inside, put your feet up
and give us a call.  We’ll design the

ads for you, for free. Now that’s value.

PLEASE BUY!

FREE
AD
DESIGN

OVER
34,000

READERS
877-777-0043

www.AmericanRecycler.com

Nucor Corporation’s executive vice
president of raw materials and chief
executive officer of The David J. Joseph
Company (DJJ), plans to retire effective
September 12, 2014. 

Grass joined DJJ in 1978. He began
his career as a brokerage representative
and then as district manager of several
DJJ trading offices. He was appointed
vice president of trading in 1992. From
1996 to 1998, Mr. Grass served as presi-
dent of DJJ’s International Division. He
headed the Metals Recycling Division
during 1999 and served as president of
DJJ from 2000 until December 2012.
Mr. Grass has served as CEO of DJJ
since 2000 and was appointed executive
vice president of Nucor Corporation
when DJJ became part of Nucor in 2008.

Upon the retirement of Grass, Joe
Stratman, who began his Nucor career in
1989 and has served as executive vice
president since 2007, will assume respon-
sibilities for the raw materials group,
which, in addition to DJJ, includes
Nucor’s natural gas investments and
logistics.

Nucor’s executive vice
president Grass to retire

E-Pellets, LLC has acquired the for-
merly shuttered Louisiana Pacific OSB
mill in Athens, Georgia. The company
plans to convert the mill into a wood pel-
let production facility, producing
approximately 450,000 metric tons
annually. The wood pellets will be
exported to the European Union to be
used as an alternative to coal as fuel in
power plants.

E-Pellets has a long-term port
agreement with Georgia Kaolin Termi-
nal, Inc., which provides E-Pellets suffi-
cient port capacity to export up to 1.35
million metric tons per year of wood
pellets through the port facility in Savan-
nah, Georgia. E-Pellets previously pur-
chased another underperforming
production facility in Nahunta, Georgia
and is expanding the production volume.
All of the wood pellets are contracted to
be sent to European power producers. 

Newly appointed chief executive
officer Doug Albrecht leads a seasoned
management team. Albrecht is the owner
and operator of a major pulp, paper and
forestry products company in South
America. He is supported on the ground
by Chief Operating officer Ken Ciarletta,
logistic manager Mark Newhart, develop-
ment by Ben Easterlin and general
administration by Keith Hulbert. 

E-Pellets buys Georgia mill
for wood pellet production

Ray Spurgeon has assumed the role
of product manager-metal detection at
Eriez. Spurgeon will now oversee and han-
dle metal detection inquiries, OEM and
major account growth, orders, product
development and improvements, market-
ing, training and sales forecasts as well as
other functions.

Since joining Eriez in 1995, Spurgeon
has served in various capacities within the
company. In his most recent role, he
assisted with the successful 2013 release
of Eriez’ new Xtreme® Metal Detector and
was responsible for the development of
new OEMs for this line.

Spurgeon chosen as Eriez’s
product manager

Masaba expanded its sales force with
the addition of industry veteran, Bob
Brewer, as the western region sales 
manager.  

In his new role, Brewer will be
responsible for sales activities and manag-
ing customer relationships in the western
U.S.

MASABA adds Bob Brewer
as regional sales managerMBA Polymers has appointed Barry

Crowley as chief financial officer. Crowley
moved from Edwards Group where he has
been group financial controller. 

Before joining Edwards, Crowley had
a 13 year career with GlaxoSmithKline as
director, business development (UK
Financial Services), corporate accounting
manager and accounting development.

MBA Polymers appoints
Crowley as new CFO

The wife’s been in a coma for nearly a
week now.

If she doesn’t come out of it soon, I’ll
have to seriously start thinking about
seeking some medical help.
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$65 for up to 50 words.
Add $1 each additional word.

Display Classifieds

Text Classifieds

$70 per column inch depth,
2.5” width.
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—Always Available—
PLACE YOUR TEXT AD ONLINE

www.AmericanRecycler.com

877-777-0043

™Our exclusive No Worries 
Guarantee ensures that if 
you purchase new or
reconditioned recycling 
equipment from OBC and 
are not completely satisfied, 
we’ll make it right or take it 
back. No worries. Period.

2000 EXCEL 2R10 TWO-RAM BALER

2008 Al-Jon 400XL Logger Baler

Complete with 
conveyor.
$125,000. 
Loaded on 

trucks. 

9,800 hours – 
Includes trailer 
and material 

handler. Diesel 
engine. 

$195,000.

216.398.8800 ext. 111
bob@OBCBaling.com

Balers

Serving Ohio & Western Pennsylvania  
Non-Ferrous Metal Specialists

Mobile Car Crushing Service 

Call Toll-Free 888-743-9001

Metalico Youngstown
Scrap solutions for business and industry. 

www.metalico.com

ISO  
9002  

 

ISO
9001: 2008

MOTOR BLOCKS
Paying TOP $ for Unclean Blocks!
METALICO ANNACO

800-394-1300

1994 BIG MAC CAR CRUSHER, good
working order with Detroit Engine pur-
chased directly from Saturn Corp. in
Texas, located in central Maryland,
$32,500. 410-876-3277 or 410-984-4813,
ask for Jack. 

2006 BIG MAC PORTABLE CRUSHER
For sale. 2,695 hours, John Deere engine,
good shape, road ready. $89,995 OBO. E-
mail lloyd@picknpullsa.com or call 210-
389-7321. 

Auto Recycling

VEHICLE RECYCLING EQUIPMENT:
High volume, Midi & low volume vehicle
drainage, fuel extraction, CAT cutter & de-
canner, air conditioning tool, tire removal,
lifts, tanks, airbag deployment unit, copper
wire granulation, car wire granulators,
engine breakers. Finance, service and
technical information also available:  Crow
Environmental. Call Mason 540-255-4909.

BUSINESS BRIEFS

The Timken Company board of
directors declared a quarterly cash divi-
dend of $.25 per share. The dividend is
payable on September 3, 2014, to share-
holders of record as of August 19, 2014.

This marks the 369th consecutive
quarterly dividend paid on the common
shares of the company since The Timken
Company joined the New York Stock
Exchange in 1922, one of the longest-
running dividend records among NYSE-
listed companies.

Timken declares 369th
consecutive dividend 

Huron Capital Partners and Bandit
Industries have entered into a letter of
intent to recapitalize Bandit as a private
company, and to provide resources and
capital to reinforce Bandit’s continued
record growth while accelerating the
company’s global growth strategy. Jerry
Morey will continue to run the business
as president and chief executive officer.
Upon closing, a chief executive officer
succession plan will be initiated to
recruit and train a top caliber executive
to lead the business into its next phase of
growth. Mike Morey Sr. and Dianne
Morey will remain with the company in
consulting roles. Bandit will be co-
owned by Jerry Morey, Mike Morey,
Dianne Morey and Huron Capital. The
investment is expected to close in early
fall 2014.

Bandit Industries will remain at its
current 280,000 sq.ft. headquarters
between Remus and Mount Pleasant,
Michigan. All existing operations, includ-
ing the workforce, management teams,
distribution and dealer network will
remain in place.

Bandit Industries sign letter
of intent to recapitalize 

Guanwei Recycling Corp., a  clean
tech manufacturer of recycled low den-
sity polyethylene in China, disclosed
that Howard S. Barth, CPA CA, has
stepped down from the Guanwei board
of directors. 

Barth said his departure was for 
personal reasons. 

Director resigns post on
Guanwei recycling board

eRecyclingCorps (eRC) has hired
Mauro Montanaro as managing director of
APAC (Asia Pacific). Montanaro’s
telecommunications experience in the Asia
Pacific market will help guide eRC as the
company continues to grow its global
operations.

Montanaro began his career at Nokia
and rose to vice president of sales, multi-
media and customer and market operations
for South East Asia Pacific, where he man-
aged a 44 member distributor network and
70,000 retailer points of sales networks
across 14 countries. Montanaro  later
became chief executive officer and presi-
dent of Fox Mobile Group. Montanaro
held leadership positions at Microsoft and
Newkia prior to joining eRC. 

Montanaro earned his law degree
with honors from the Universita’ di
Bologna, Italy and completed his MBA at
the Helsinki School of Economics & Man-
chester Business School.

Mauro Montanaro hired as
general manager of APAC
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800-472-0453
EQUIPMENT INTERNATIONAL

 No gen-set required!
Up to 40" that run off of machine’s batteries.

Material Handlers

2006 Hitachi ZX270LC-3 equipped w/rebuilt LaBounty MSD50
Series III Straight Shear with full warranty.  Through shop,
serviced, and ready to go!!!  Call For Price!

2006 Hitachi ZX270LC - 3 equipped with LaBounty MSD2000R
mobile shear with 360º rotation and less than 500 hours since
complete factory rebuild.  Through shop, checked, serviced, and
ready to go!!!  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2009 Cat M318D MH - Hydraulic cab, A/C, 36 ft. reach MH
boom & stick, gen set, cat grapple, and solid tires.  One
owner and CAT maintained since new.  Call For Price! 

2004 Liebherr A934B MH - Hydraulic Cab, A/C, 50 ft reach
MH boom & stick, gen set, and solid tires.  Strong runner.  
$89,500 FOB Miss 

2006 Cat M322C MH - Hydraulic Cab, A/C, 41 ft reach MH
boom & stick, Gen Set, Cat Grapple, and Solid Tires. 
Call For Price!  

Genesis GXP400R w/360 degree rotation.  Fully
RECONDITIONED and work ready.  Call For Price!

Genesis LXP500 Logix Processor w/pulverizer, cracker, 
and shear jaw sets and 360° rotation.  Low time useage. 
Call For Price!

Rebuilt LaBounty UP30 SV Universal Processor w/360°
rotation & shear + pulverizer jaws.  Komatsu PC300 bracket. 
Call For Price!

Genesis GXP660R MAXX w/360º rotation.  In shop now
for reconditioning.  Call For Price!

NEW Genesis GDP650 "Demo Pro", 7500 lb. concrete 
steel processor with 360º rotation and a one year Genesis
warranty.  Call For Price!

800-225-0623
after hours: 843-324-8487

sales@kuhnequipment.com

2006 Volvo EC460BLC equipped w/LOW TIME, factory 
rebuilt Genesis GXP660R MAXX Mobile Shear w/360°
rotation. Call For Price!

Mobile Scrap Shears

2006 Cat 330DL equipped w/factory rebuilt LaBounty
MSD2500R Saber Series shear w/360° rotation and
warranty.  Call For Price!

2005 Liebherr A934B MH - Hydraulic cab, A/C, 50 ft. reach
MH boom & stick, Grapple, Gen Set, and NEW Solid Tires. 
Excellent all around.  Call For Price!  

800-472-0453
EQUIPMENT INTERNATIONAL

GEN-SETS
MAGNETS
GRAPPLES

LEIBHERR PARTS WANTED. Want to
buy parts for Liebherr 954 (final drives),
932 and 942 Liebherrs. Call Dave Kotula at
Radko Iron, 218-929-0299 or e-mail 
davebo40@hotmail.com.

Material Handlers

Miscellaneous

Businesses

10 acre auto salvage yard, in busi-
ness over 35 years for sale. Includes 

crusher, front 
end loader, 
semi, too 

much to list. 
Also 2 build-

ings over 
5,000 sq.ft. 

heated and air 
conditioned. 

Located in 
Tampa Bay, 
Florida area. 

Zoned I-2.

Tampa Bay Salvage Yard

727-271-3375
racefiends@aol.com

THIS IS NOT A DOUBLE or a triple, it is a
grand slam! Not to mention, may include
three other feeder yards: ferrous nonfer-
rous auto salvage, 20+ years old, up to
100 acres available, in northwest Pennsyl-
vania and within approximately 100 miles
of all major shredders, includes roll-off and
tilt bed service, industrial/commercial/ped-
dler trade. Great potential for U-Pull-It yard
with aluminum smelter and mini shredder.
Partial financing or J.V. possible: 
belltownbabe@gmail.com or fax 626-605-
8120.

Material HandlersBalers

412.562.0891 tel
412.562.0892 fax

info@sternerconsulting.com

sternerconsulting.com

MERGERS & ACQUISITIONS
MANAGEMENT STRATEGIES

VALUATION & FUNDING PACKAGES

We do Business Valuations and Financial Proforma
Forecasting for all solid waste business or permit

activities.  If you are thinking about a transaction,
financing, or business succession... 

Call or email :

WHAT ARE YOU WORTH?
IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com
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SALVAGE YARD SOFTWARE. Auto recy-
clers yard management system for Win-
dows™ by Rossknecht Software. Obtain
extra revenue from scrap vehicles.
Includes vehicle parts breakdown, invoic-
ing, bar code tags, digital pictures,
reports, towing, sales history, bookkeep-
ing. New: Scrap purchase invoice and
prints checks; send your inventory to your
website. $750 complete, no monthly fees.
Visit www.rossknecht.com, e-mail
arsales@rossknecht.com. Free demo CD
303-884-5315.

WE BUY GAS drained from salvaged
vehicles! Call today: 855-218-3013,
info@lambfuels.com, www.lambfuels.com. 

Software

Scales

Wanted

Floor scales: 4 x 4 5,000 lbs. $685. 
    5 x 5 5,000 lbs. $730. Ship free! 

Crane scales 250 lbs. and up
    start at $596.25. 

Bench scales 100 lbs. and up
    start at $265. 

Truck scales start at $6,124.50. 

NTEP SCALES
LEGAL FOR TRADE

770-542-0230 | mail@awscales.com
www.AmericanWeigh.com

American Weigh Scales

All scales pre-calibrated.  Other sizes/capacities. 

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment�
Your Complete Source!

We Service What We Sell

Fuchs Material Handlers
Harris Balers
Genesis Shears 

LBX Material Handlers
Used Equipment

Miscellaneous

WANTED TO BUY 
USED RECYCLING EQUIPMENT

HOVDE RECYCLING EQUIPMENT
800-617-5219 or 480-699-2460

steven@scrapequip.com / scrapequip.com

MAGNETS FOR SALE

561-750-8662
info@globalmagne�cs.com
www.globalmagne�cs.com

for
C&D RECYCLING

and other
WASTE &

RECYCLING
APPLICATIONS

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!

U
S 

Fu
rn
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

WE REPAIR MOST BRANDS
For Quality Work, Call Us.

CYLINDER REPAIR
For Quality W

800-548-6469

MiscellaneousMiscellaneous

72” SCRAPPER

PORTABLE BALER
3 ton bales, automated remote, 
diesel powered, 10 tons/hour!

402-806-5014

$2,395

With
or without

teeth!

78” and 84“ widths also available, 
incl. hoses and flat face couplers, 
recessed grease zerks, 1/2” sides 
   & grapple,
   covered 
   cylinders 
   and hoses.  

Includes freight!

OVERBUILT CAR CRUSHERS
(3) 2005 Model 10HS

Great condition, remote control, four 
cylinder John Deere, high speed oil
bypass, hydraulic landing gear, air
compressor, hose reel, aux. fuel pump,
400 gal. fuel tank and advanced recovery
system with 400 gal. tank. One crusher
located in Valdosta, GA, two located in
Jackson, TN. All have same features.

7000 series engine w/7,624 hours, fresh paint,
everything works great, like new/clean inside
and out, located in Jacksonville, FL.

1996 EZ TIN BALER
$70,000 

Call David:  321-239-7635
$60,000 

SURPLUS EQUIPMENT
• Award Container Tilter ACT20R-US-S 20' 90
reverse short base w/remote weight display
& digital 4 bar L scale, new in 2009, very little
use/in new condition, $99,500

• ARS RST600 Briquetter/Pucker Machine,
new in 2006, in new condition, $69,000

• Great Lakes two-axle Pup Roll Off Trailer,
2004 Model SR2440, 23 ft. 3in. long, very little
use, in new condition, $17,500

• Rigby wire stripper, model 526, 5 hp, 
58" x 52" x 48" deep,  1/4 to 6" size range, 
Rigby wire stripper 4 head model, 3 hp, 
32" x 34" x 57"ht.,1/8 to 11/4" size range, 
$3,000 each

• Brawler Super Solid Excavator Tires,
plated for a Volvo L120, 29" wide 64" 
OD. 46" ID, rim 44.5" ID, set of four, $17,500

• Foam Filled Goodyear l-3/g3 Tires, super
hard rock, (8), $1,500 each

• Twin City Fan and Blower, size 913 type 
RBW-SW, $2,000

• NYB blower, large, 54,000 cfm, 208 BHP, 
1676 RPM, $7,000

• Cat 330 Sticks w/cylinders & linkage, (3):
189" long, 189" long, 167" long, $6,000 ea.

• PC600 Komatsu Stick w/cylinder & linkage
187" long, $6,000

• Liebherr Bucket 79

• Ding’s magnetic roller, best offer

Joseph Freedman Company, Inc.
Springfield, MA 01104

For complete list of equipment & photos: 

978-668-5694
or 

surplus@jfrecycle.com

Miscellaneous

fabric structures

Sustainable  

Design-Build Solutions

Call one of our ClearSpan specialists today at  
1.866.643.1010 or visit us at www.ClearSpan.com/ADAR.

  

  

  

  

  

  

ALANROSSMACHINERY
847-480-8900  www.AlanRoss.biz

10’ x 20’ CP Disc Screen

SHRED TECH SHREDDERS
ST50, ST100H, ST500

36” x 6’ Cross-belt Magnet

30” x 20’ Shaker Conveyor
30” Eddy Current
Sierra 500-Ton Baler/Logger/Shear

RB6000 Sierra Baler/Logger/Shear

Perry Videx LLC • 609-288-4046
fgarcia@perryvidex.com • www.perryvidex.com

UNUSED 

SHREDDING LINES
(2) Lines now available 

• SSI Quad Rotor shredder dual 75HP
   motors, box dumper and take away
   conveyor.
• SSI Dual Rotor Hyd. shredder 150hp 
   hyd. pump, box dumper & take away
   conveyor with hopper-mounted ram.

EQUIPMENT FOR SALE





20’ Charge Box
Heavy-Duty Knuckle Boom
Superior Lift and Reach

OVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLSOVERHEAD CONTROLS

HEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNITHEAT & A/C UNIT

3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES3/8 AR400 REPLACEABLE WEAR PLATES

HIGH-SPEED BALER/LOGGER

Huron, South Dakota

800-548-6469
605-352-6469

www.OverBuilt.com
sales@overbuilt.com

Largest Opening on the Market
Advanced Oil Recovery System with Sludge 
Traps and Large Clean-outs
State-of-the-Art Automation System
400-gallon Fuel Cell and Optional Lockable 
Auxiliary Fuel Pump
Optional High-speed Oil Bypass System
22' & 24' Crusher Chambers Also Available
Twin Lid Safety Lock System Engaged from 
the Ground

10’ High

20’ 3” Long

HIGH-SPEED CAR CRUSHER

THE ONLY TRUE HIGH-SPEED SYSTEM AVAILABLE

View our TRADE-IN INVENTORY in our ad on page 9!

See you in
Nashville

in October!
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tiredtired OF DEALING WITH

FINANCE COMPANIES?

UNSUPPORTIVE
UNSYMPATHETIC

UNKNOWLEDGABLE
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dealing with

We’ll take care of you because we know
and understand your industry.

800-823-9688 | www.DADECapital.com

DADE Capital Corp instead! 

Model bill hints at future of battery recycling
Major battery makers and recycling

groups have come together to craft a
model for legislation that would require
recycling of nearly all consumer batter-
ies, and could greatly reshape battery
recycling in the U.S. During a June
meeting in Connecticut, a group includ-
ing Panasonic, Energizer and Duracell
drafted a model bill that would cover
collection and recycling of used house-
hold single-use batteries, like those used
in flashlights, as well as rechargeable
batteries like those used in cellular
phones.

The bill will require all battery pro-
ducers in a state to come up with a plan
to achieve a 10 percent collection rate
within 2 years, and a 20 percent collec-
tion rate after 5 years. Plans must
include a network of retail collection
sites where consumers can drop off up to
100 batteries at a time. It also requires
that dropped off batteries, “to the extent
economically and technically feasible,”
be recycled. Producers will pay collect-
ing and processing costs. The bill is
expected to be introduced in selected
state legislatures in 2015, starting with
Connecticut. 

“What we’re looking for is a stan-
dardized approach to the handling, collec-
tion and processing of batteries,” said Carl
Smith, chief executive officer and presi-
dent of Call2Recycle. Call2Recycle is a
not-for-profit company set up by the
rechargeable battery industry to facilitate
recycling. They, along with PRBA – The
Rechargeable Battery Association, anoth-

er industry group – played a key role in
drafting the legislation. Bills based on the
model generally won’t discriminate
between different types of batteries, such
as alkaline and nickel metal-hydride, but
will only classify batteries by weight.
“[The bill] just said if it’s under this
amount of weight, we take it,” Smith said.

The move came about after Vermont
earlier this year enacted the nation’s first
bill covering recycling of single-use bat-
teries. Recycling of many rechargeable
batteries, including nickel-cadmium and
lead-acid, is required by law in order to
keep the hazardous metals they contain
out of landfills. Call2Recycle has since

1996 collected 85 million lbs. of
rechargeable batteries and cellphones
through more than 34,000 collection
sites in the U.S. and Canada.

Recycling of single-use batteries
has been limited, however. In part, that’s
because single-use batteries are not seen

by MARK HENRICKS
mhenricks@americanrecycler.com

A model bill drafted by major battery makers and recycling groups seeks to standardize the approach to the handling, collection and processing of single use and
rechargeable consumer batteries. Currently, the majority of such batteries are simply landfilled.

PHOTO BY HROEPHOTO | DREAMSTIME

See BATTERY BILL, Page 7

Leaders from the White House
Council on Environmental Quality,
U.S. Environmental Protection Agency
(EPA), General Services Administra-
tion, and U.S. Postal Service, along
with electronics industry stakeholders,
held a meeting last August to discuss
progress on the National Strategy
on Electronics Stewardship and
participation in the U.S. Postal Service

(USPS) BlueEarth® Federal Recycling
Program. 

Following president Obama’s 2010
call for a taskforce on electronics steward-
ship, Federal agencies, in collaboration
with other country’s governments, acade-
mia and the electronics industry, started a
collaborative effort to establish a sustain-
able electronics stewardship strategy.
Involved federal agencies have achieved

many of the goals set out in the 2011
National Strategy for Electronics Steward-
ship. These accomplishments are outlined
in Moving Sustainable Electronics For-
ward: An Update to the National Strategy
for Electronics Stewardship.

The U.S. Postal Service BlueEarth
Federal Recycling Program is available to
participating federal agencies and their
employees to send used electronics

through the mail to a certified electronics
recycler at no cost to the agencies. In
2013, approximately 973,000 federal
employees and contractors were eligible to
participate in the USPS BlueEarth Federal
Recycling Program. With the recent partic-
ipation of additional agencies, the program
may now reach a potential of more than
1.7 million eligible federal employees and
contractors.

EPA and other agencies discuss sustainable electronics



For the third quarter of fiscal 2014,
Johnson Controls, Inc., a global multi-
industrial company, reported net income
from continuing operations of $238 mil-
lion, or $0.35 per share, on $10.8 billion in
revenues. Third quarter diluted earnings
per share from continuing operations and
excluding restructuring and non-recurring
items was $0.84, up 17 percent versus
$0.72 last year. As a result of the previous-
ly announced sale of its automotive elec-
tronics business, the company has classi-
fied electronics results as discontinued
operations and prior year financial state-
ments have been revised accordingly.

Excluding restructuring and non-
recurring items in the third quarter, contin-
uing operations highlights include:

•Net revenues of $10.8 billion versus
$10.5 billion in Q3 2013, up 3 percent;

•Income from business segment oper-
ations of $794 million compared with
$690 million a year ago, up 15 percent;
and,

•Diluted earnings per share of $0.84
versus $0.72 in the same quarter last year,
up 17 percent.

Non-recurring items that impacted
reported third quarter earnings from con-
tinuing operations include:

2014 third quarter (primarily related
to business portfolio changes)

•Pre-tax restructuring charges of $162
million primarily related to the Automo-
tive Interiors business ($151 million after-
tax); and,

•Pre-tax losses from divested busi-
nesses and other transaction-related costs
of $140 million ($174 million after-tax).

2013 third quarter
•$140 million in non-recurring tax

benefits; and,
•Pre-tax restructuring charges of $143

million ($104 million after-tax).
Power Solutions sales in the fiscal

third quarter of 2014 were $1.5 billion, up
6 percent versus the 2013 quarter. Exclud-
ing the impact of lead, sales increased
eight percent. Global unit shipments
increased 5 percent, with global produc-

tion of AGM batteries for start-stop vehi-
cles increasing 17 percent compared with
the prior year. Power Solutions segment
income was $193 million, up 43 percent,
versus $135 million in the third quarter of
2013 due to improved product mix, higher
volumes and operational efficiencies.

Johnson Controls said that in the
2014 third quarter, it was awarded new
original equipment battery business in
China for both traditional and AGM lead-
acid batteries. Production is expected to
launch in 2016. It also won new aftermar-
ket business in the United States, Europe
and Japan, totaling approximately 3 mil-
lion units annually, with some of the incre-
mental production to start later in the cal-
endar year.

For the fourth quarter of 2014, the
company provided earnings guidance
from continuing operations of $1.00 to
$1.02 per share, up approximately 11 per-
cent versus the 2013 fourth quarter,
excluding any transaction-related costs.
The company also reaffirmed its full fiscal
year guidance for free cash flow of $1.6
billion and segment margin improvements
in all three of its businesses. The updated
guidance assumes that underlying earn-
ings from the recently announced Air Dis-
tribution Technologies acquisition are not
material in the fourth quarter.
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Readers,
When I was little, my mother

always used to tell me, “Two wrongs
don’t make a right.” That’s how I feel
about the events that recently took
place in Ferguson, Missouri. 

You may have heard that there
was a bit of unrest in Ferguson last
month. If you haven’t heard, on Sat-
urday, August 9, a Ferguson police
officer shot and killed 18 year old
Michael Brown. On August 10,
police revealed that Brown had been
unarmed at the time he was killed,
but alleged that Brown had assaulted
the officer and attempted to take his
firearm prior to the shooting. Other
witnesses related a different version
of events, and said that Brown’s
hands were up in surrender when he
was shot. Later that night, a vigil in
Brown’s honor turned violent, with
protestors looting and burning build-
ings. Unrest and allegations of sys-
temic racism have fomented since.

What followed the shooting was
wrong heaped upon wrong. Violent
protests, and looting and burning the
buildings of innocent storeowners
was wrong, and a terrible way to
draw sympathy for the protestors’
cause. The failure of the authorities to
release information about the shoot-
ing, especially in light of the already
heightened tensions, probably didn’t
help either.

And perhaps most troubling
was the presence of heavily armed
police who brought dangerous less-
than-lethal munitions – things like
pepperballs, LRADs, tear gas and
rubber bullets – to bear against pro-
testors, violent and peaceful alike.
The authorities exhibited other mis-
behaviors, such as detaining jour-
nalists from various mainstream
media outlets. 

All of this was precipitated by a
shooting that may or may not prove
to have been justified. I find it odd
that so many are so quick to condemn
the actions of a six-year veteran of
the force with no prior disciplinary
history, and assert with surety the
innocence of the deceased, who had
moments before committed a violent
robbery. 

For now, the only positive aspect
of this incident is that it has caused
people to take notice of the heavy
militarization of our local police
forces. The midnight no-knock drug
raids for baggies of pot weren’t
enough to raise the public’s ire, but
apparently, the suppression of rioters
got us there. Go figure. 

It’ll be interesting to watch
events unfold in the coming months.
Until next month,
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Sims Recycling Solutions presented
an environmental award to Unisys to
acknowledge their environmental efforts
during the 2013 calendar year. During
this time, Unisys recycled more than 1.1
million pounds of electronic waste,
which is equivalent to conserving
approximately 140,801 gallons of gaso-
line, removing 282 cars from the road or
planting 32,665 trees.

Unisys is committed to complying
with governmental legislative and regu-
latory requirements for providing envi-
ronmentally sound recovery, recycling
and disposal of customer end-of-life
Unisys name-branded electrical and
electronic equipment. All IT related
items including laptops, monitors, hard
drives, servers and telephones are recy-
cled using Sims Recycling Solutions as
their primary service provider.

Unisys’ commitment of significant
corporate resources to guarantee respon-

sible recycling and e-waste disposition
creates jobs, conserves natural resources

and reduces carbon emissions.

Sims awards Unisys for e-waste recycling 

Through Sims, Unisys has recycled more than 1.1 million pounds of e-waste. 
PHOTO COURTESY OF SIMS RECYCLING SOLUTIONS

Johnson Controls reports higher revenues,
operational improvements in 2014 Q3

ISRI lauds permitting recyclers to
unlock used cell phones for reuse

The Institute of Scrap Recycling
Industries (ISRI) praised the passage of
the Unlocking Consumer Choice and
Wireless Competition Act that reinstates
the exemption for recyclers and refur-
bishers to bulk unlock used cell phones
for refurbishment and resale.

Previously, electronics manufacturers
and telecommunication carriers wielded
the power of copyright to control access to
information necessary to unlock, refurbish
and resell used technological devices, such
as cell phones and tablets.

Last October, the ISRI board of
directors approved a cellphone unlock-
ing policy that called for allowing con-
sumers, including recyclers and refur-
bishers, the right to lawfully unlock
technological devices. By allowing bulk
unlocking, recyclers and refurbishers
are able to put valuable and working
devices back into the domestic and
global marketplace where there is a
strong demand. This Act is consistent
with ISRI’s policy.



According to a new market
research report the flexible electronics
market is expected to reach $13.23 bil-
lion by 2020.

The development of flexible elec-
tronics has spanned the past few years,
ranging from the development of
flexible solar cell arrays to flexible
OLED electronics on plastic substrates.
The rapid development of this field has
been spurred by consistent technologi-
cal development in large-area electron-
ics, thereby developing the areas like
flat-panel electronics, medical image
sensors and electronic paper. Many fac-
tors contribute to the rise of flexible
electronics – they are more rugged,
lightweight, portable, and less costly
with respect to production as compared
to rigid substrate electronics.

Basic electronic structure is com-
posed of a substrate, back plane elec-
tronics, a front plane, and encapsula-
tion. To make the structure flexible, all
the components must bend up to some
degree without losing their function.
Two basic approaches have been adopt-
ed to make flexible electronics – that is,
transfer and bonding of completed cir-
cuits to a flexible substrate and fabrica-
tion of the circuits directly on the
flexible substrate.

The report segments the flexible
electronics market on the basis of the
different types of components, circuit
structures, applications and geogra-
phies. Further, it contains revenue fore-
cast and analyzes the trends in the mar-
ket. The geographical analysis contains

the in-depth classification of Americas,
Europe and APAC, which contains the
major countries covering the market.
Further, the Middle-East and Africa
have been classified under the RoW
region. Each of these geographies has
been further split by the major coun-
tries existing in this market. The sec-

tions and the sub-segments in the report
would contain the drivers, restraints,
opportunities and current market
trends; and the technologies expected
to revolutionize the flexible electronics
domain.

Flexible electronics market report
covers all the aspects of flexible or
bendable electronics in terms of struc-
ture, target applications, components
used and geographic analysis. Flexible
electronics market has been segmented
based on applications, component and
geography. It covers flexible electron-
ics, flexible batteries, memories, sen-
sors and photovoltaic. It also covers
consumer electronics, automotive,
healthcare, defense and aerospace, and
energy and power sector.

The key revenue pocket for the
industry will be the consumer electron-
ics market. This is mainly because of

the use of technologies in smart
phones, televisions, wearable devices
and other consumer electronics prod-
ucts. The major players in this segment
are Samsung Electronics Co. Ltd.
(South Korea), LG Corporation (South
Korea), SONY Corporation (Japan) and
Apple Inc. (U.S.).

The global flexible electronics
market is expected to reach $13.23 bil-
lion by 2020, at an estimated com-
pound annual growth rate (CAGR) of
21.73 percent. The emerging consumer
electronics market is expected to grow
at a CAGR of 44.30 percent. North
America is the biggest flexible elec-
tronics market, followed by Europe and
APAC.
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• Accurate Business Valuation
• Financial Forecasting
• Consulting
• Tax Preparation & Planning

Call John Monaghan, CPA, CVA for
your expert financial advice.

VZN Group, LLC

www.vzncpa.com
419-882-1886

What’s Your Business Worth?

John Monaghan, CPA, CVA

EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS NEW USA-made 7” HYD. Alligator 
Shear. $5,000 free freight in lower 48

Available Now: Steel Belt Z PAN Conveyor
60” x 26’, very strong in good condition.

ALCAN Flattener / Blowers and Densifiers
*Looking for rebuildable Alcan Densifiers*

Colmar 3210 Portable Logger Baler, CALL!

Strip-Tec Alligator Shears/Wirestrippers/Granulators

Call Shaughnessy
All 50+ Canada: 800-549-0490
CALLSHAUGHNESSY.COM

E-Z Logger portable diesel w/crane, good 
running condition, under $60k

SIERRA 500T Shear/Logger/Baler
w/Conveyors, needs work. REAL DEAL!

COLMAR 700T Diesel 
Shear/Logger/Baler w/Grapple. Call!

Al-jon 580 Car Logger / Al-jon LC90 Car Crusher

Guillotine shear, steel-belt 
conveyors w/stacker. $35K

Mt. Pleasant, Michigan based 3S
International has opened its first end-of-
life electronics processing facility in
Tinley Park, Illinois.

The 8,000 sq.ft. 3S facility houses
the only Blubox unit in the country.
Blubox is a proprietary technology that
can reduce electronics into recyclable
fragments and safely extract rare earth
elements, including mercury – at a rate
of 2,200 lbs. per hour, and 15 million
lbs. of electronics each year. 3S is the
only company in the United States with
the rights to the technology.

“Each year in the U.S., millions of
tons of electronics are thrown away, and
up to 80 percent of the electronics given
to recyclers end up either being re-sold,
shipped overseas or sent to a landfill,”
Gina Yob, vice president of sales and
marketing for 3S International, said.
“This practice seriously and adversely
affects communities and the environ-
ment, and also poses security risks to the
data that electronic equipment contains.
Our process shreds the electronics into
their component materials. We do not
landfill or resell.”

3S is already collecting and receiv-
ing end-of-life electronics throughout
Illinois, Michigan and Indiana. The
company boasts a 150 mile trade area
and notes that one Blubox unit has the

capability of meeting the e-recycling
needs of 6 million people annually.

Individuals wishing to drop off their
end-of-life electronics can do so at any

Land of Lincoln Goodwill Store. 3S reg-
ularly picks up from those locations.
With the first facility fully operational,
3S is already seeking its next location.

The company’s goal is to open between
6 and 10 facilities in the U.S. in the next
3 years.

3S International opens e-recycling facility in Illinois

3S estimates that just one of the Blubox units used in their facilities is capable of meeting the electronics recycling needs of 6 million people each year. The latest
unit was installed in 3S’s new Tinley Park, Illinois location. PHOTO COURTESY OF 3S INTERNATIONAL

Flexible electronics market may reach $13.23 billion 

Flexible electronics are
typically more rugged,

lightweight and portable
than their rigid counterparts.

An 8 year old was sitting on a swing,
eating jelly beans in a playground in
South Philly. A man walked by and said,
“Hey kid, you shouldn’t eat candy. It’s
not good for you.” The kid looked up and
said, “You know my grandfather lived to
be 95?”

“Yeah, and? He ate a lot of candy?”
The kid smiled and said, “No. But he

knew how to mind his own business.”



As the electronics market expands
exponentially, more and more efforts
are made to prevent discarded electron-
ics from ending up in landfills. Culling
those items from the main waste
stream can be a daunting task, but
equipment designed to facilitate that
process is available.

“Anyone who has worked with e-
waste understands the inherent difficul-
ties in metering this waste stream. Typ-
ically this material is reduced in size in
a shredder and gets transferred into a
storage hopper prior to metals recov-
ery. Getting the e-waste out of the hop-
per becomes the challenge. Electronic
waste entangles intensely inside the

hopper, the angular pieces do not con-
vey uniformly – they interlock – and
wires link together forming large
clumps, making the entire process dif-
ficult to accomplish effectively,” stated
Dick Reeves, resource recovery indus-
try manager, General Kinematics
(GK).

These inherent difficulties inspired
engineers at GK to design equipment
with unique vibratory techniques for
use in e-waste streams. “Lab results
show that GK vibratory feeders break
up clumps and single out pieces to pro-
vide a metered feed. The amount of
energy that is transmitted into the e-
waste via GK technology eliminates
hang ups and rat holes in the hopper.
Also, GK vibratory feeders evenly
spread out the material for an enhanced
transition to the metals recovery
device. The result is maximum recov-

ery of metals through
our e-waste processing
system,” Reeves con-
cluded.

Hamos is a leader
in the area of electro-
static separation tech-
nology. Hariolf Jung,
managing director, stat-
ed, “Black plastic is in
many pieces of techni-
cal equipment – such as
telephones and laptops.
This makes production
and storage easier – but
makes recycling more
difficult. This plastic
material is not detectable with conven-
tional separation processes, but we’ve
developed a process which sorts black

plastic from other materials.
When recycling electrical and
electronic equipment, large
amounts of high grade engineer-
ing plastics such as ABS, PS,
etc. are involved. Approximately
50 to 70 percent of those items
are black plastic.” 

Jung further explained,
“Various processes are common-
ly used to sort colored plastics.
Mixtures of plastics from
domestic refuse are mostly sepa-
rated into single fractions in
sorting plants, mostly with the
aid of fully automatic sorting
equipment. The camera systems
utilized are near infrared tech-
nology. The system detects and
evaluates the near infrared spec-

trum reflected by the plastics. Black
plastics do not reflect the radiation,
however, so no spectrum can be recog-
nized – and black plastics then, cannot
be sorted this way.” 

Cody Gonzales is a sales associate
at Hustler Conveyor Company. The
firm designs, manufac-
tures and provides com-
plete solutions for sort-
ing and separating recy-
clables. “We provide a
wide variety of heavy
duty separation equip-
ment that includes eddy
current separators,
trommel screens, mag-
nets and sensor sorters.
Our eddy current sepa-
rators are available in
eccentric or concentric
models depending on

the application. Our separators provide
comprehensive performance with high
grade rare earth magnets, adjustable
belt speed, splitter chute and access
doors for cleaning and are useful to our
customers who must process electron-
ics for recycling.

“Our trommel screens are
designed to size and classify materials
such as nonferrous and ferrous scrap.
Each unit can be sized according to
specific applications and requirements.
There are many challenges in our
industry such as increasing the purity
of the product, and making systems
safer. By engineering our separating
equipment to have the flexibility to
adjust and accommodate each cus-
tomer’s material mix, our equipment
provides a more pure end product.
Safety is always a top priority and Hus-
tler Conveyor Company meets or
exceeds all OSHA safety standards,”
he concluded.

MSS offers optical sorting equip-
ment for the recycling and waste man-
agement industry. The company recent-
ly introduced three new sensor-based
technologies for electronic scrap appli-
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Manufacturer List
A&A Magnetics Inc. 
Chris Klute
888-605-6054
www.aamag.com
Andritz Ltd. (MeWa)
Gisele Jobin 
514-631-7700
www.andritz.com/mewa
Eldan Recycling A/S
Flemming Hansen
45 63 61 25 45
www.eldan-recycling.com
General Kinematics
Dick Reeves
815-444-3519
www.generalkinematics.com
Green Machine Sales
John Green
877-448-4443
www.greenmachinesales.com
Hamos, GmbH
Hariolf Jung
49 8856 9261-0
www.hamos.com
Hustler Conveyor Company 
Cody Gonzales
636-441-8600
www.hustler-conveyor.com
Magnetic Products Inc.
Kyle Rhodes
800-544-5930
www.mpimagnet.com
MSS, Inc. 
Felix Hottenstein
615-781-2669
www.magsep.com
MTB 
Scott Edwards
716-930-7511
www.mtb-recycling.fr
Sherbrooke OEM, Ltd.
Jeremie Bourgeois 
819-563-7374
www.sherbrooke-oem.com
SiCon GmbH
Heiner Guschall
49 2733 811 7617
www.sicontechnology.com
SGM Magnetics Corporation
Robert Melenick
866-693-4815
www.sgmmagnetics.com
Steinert US
Colleen Hines
800-595-4014
www.steinertglobal.com
Walker Magnetics
Kristian Knights
800-962-4638
www.walkermagnet.com

Hustler Conveyor Company

General Kinematics

Hamos, GmbH

See SPOTLIGHT, Page 5



cations. The L-VIS™ utilizes a high-res-
olution color camera technology and is
designed for color and shape sorting
applications to extract high-value com-
modities (printed circuit boards, copper,
etc.).

“It provides excellent separation
accuracy (up to 98 percent) and is avail-
able with a proprietary shape identifica-
tion software algorithm specifically
designed for sorting different types of
wires. Even the smallest particles can
be accurately identified and sorted. A
corresponding high-resolution air jet
array provides the fastest, most accurate
ejection possible,” said Felix Hotten-
stein, sales director. The Cirrus™ fea-
tures a new high-resolution near-
infrared sensor array providing accurate
sorting of different engineering plastic
resins such as ABS, HIPS, PC, PC-
ABS, etc.

Hottenstein stated, “Like all other
MSS technologies, the Cirrus accurate-
ly sorts targeted commodities using
advanced identification algorithms and
corresponding precise high-pressure air
jets. Our Metalsort™ product is based
on induction sensor coils and the all-
metal detector for ferrous, nonferrous

and stainless steel can be integrated
into a processing line as a stand-alone
module or as an upgrade to the L-VIS
or Cirrus. All three new sensor tech-
nologies allow MSS to be on the fore-
front of general industry trends such as
sorting of smaller particles.”

The exact sensor configuration is
tailored to each specific processing
application and a user-friendly touch-
screen user interface allows the opera-
tor to change sort recipes on the fly
with the touch of a button. All of MSS’
units are offered in various sizes
between 32” and 96”.

MSS, a division of the CP Group,
offers equipment for single-commodity
facilities processing plastics, paper,
glass, e-scrap, metals, beverage cartons,
etc. or commingled recyclables and
mixed waste plants for single-stream,
dual-stream, MSW, RDF, C&I, C&D,
etc. The CP Group designs and manu-
factures material recovery facilities and
recycling equipment for single stream
recycling, construction and demolition
waste, commercial and industrial waste,
waste to energy, municipal solid waste,
electronic waste and more. 

www.AmericanRecycler.com Electronics September 2014, Page B5

Ad space is limited, 
so don’t wait...
877-777-0043
www.AmericanRecycler.com

UPCOMING
Section B editorial
FOCUS TOPICS

A
R

Today is the BEST time
to promote your company.

ISSUE

OCT

NOV

DEC

JAN

CLOSE

09/17

10/20

11/17

12/16

TOPIC

AUTOMOTIVE

WASTE

METALS

MUNI WASTE
HERBOLD USA 
Toll free: 888 612.7774     www.herboldusa.com

For Brochures, Flow Charts and Videos, scan

the QR Code or visit www.herboldusa.com/ar

From modular components to turnkey solutions
PLASTICS RECYCLING SYSTEMS

Choose from a wide range of standard equipment to solve 
a specific problem or let Herbold engineers custom design 
a complete recycling system to satisfy all your application 
requirements. From advice to design to installation and start-
up, we guide you every step of the way.  Talk to an application 
specialist today to discuss your recycling system needs. 

Spotlight
■Continued from Page 4

MSS, Inc.

The stewardess on my flight asked me what snack I would like. I told her, “The plain chips would be fine.” She replied, “They
are all plane chips, sir.”

Earlier this year the EU Parliament
adopted a new public procurement direc-
tive. The directive makes it easier for
purchasing contracts – including those
for information technology (IT) products
– to include requirements for social and
environmental responsibility from elec-
tronics manufacturers. Member coun-
tries have until 2016 to implement the
new directive. 

The EU Parliament has signaled
that social and environmental factors are
now a priority in public purchasing. The
use of relevant labels and certifications,
such as TCO Certified, is encouraged,
along with verification of product com-
pliance. Buyers can now more easily
take a sustainable, life cycle approach to
the purchase of computers, smartphones
and other electronics.

Gabriella Blomgren, marketing
director at TCO Development, stated.
“[This directive] provides needed sup-
port for EU buyers wanting to make sus-
tainable choices, with the help of labels
and certifications.”

Public purchasing in the EU is val-
ued at 2000 billion Euros annually –
approximately 20 percent of GDP. With
the new directive, the public sector is
now poised to make a significant contri-
bution to sustainable development.

IT products such as notebook com-
puters, tablets and smartphones are
linked to several sustainability chal-
lenges, including environmental hazards
and poor working conditions in electron-
ics manufacturing facilities.

Blomgren concluded, “It’s impor-
tant that buyers make their demands
known to industry. When brands see
there is a demand for sustainably,
responsibly designed and made prod-
ucts, change for the better is more likely.
TCO Certified offers manufacturers a
way of making products that meet these
new buyer demands and offers buyers a
way of choosing the best products from
a lifecycle cost perspective.”

EU States to use
TCO Certification
when making IT
purchases



Jim Smith, founder and owner of SGT’s Recycling was in the army going
through training when he had an accident that changed the course of his life. While
doing a parachute jump from a helicopter, he landed successfully, but then someone
landed on top of him, severing a nerve to his legs.

At first, he thought he might lose his legs, but fortunately doctors were able to
save them. However, the accident ended his army career. Because of his medical dis-
charge from the army, he began receiving his military pension. “It doesn’t seem like
I earned it,” Smith said, “but I can take care of the vets when they get home.”

That was his thought, which took focus when he was watching the television
show Dirty Jobs. He started thinking about all the products that were going to land-
fills that could be reclaimed.

His first trial was when he found someone who wanted to get rid of six mat-
tresses. He and his brother picked them up, took them apart, and found ways to use
or recycle all of the materials.

With those ideas in mind, he founded SGT’s Recycling and began hiring vets
who needed jobs. “Some of them were homeless,” Smith said. Now he has 22
employees in a 100,000 sq.ft. facility who dismantle, sort and re-purpose the dis-
carded items that come in. “It’s not manufacturing,” he said, “it’s de-manufacturing.”

In the first 6 month of business, they processed 500 tons of material, and out of
all of that, only about a ton of it was actual waste. “In my next system, I want to take
everything that landfills are taking,” Smith said. “Nobody will be out of a job, we’re
just going to stop burying it.”

Smith said that it wasn’t long after the business opened its doors that furniture
stores started calling, looking for ways to recycle used or damaged products, and
that included mattresses. Smith decided to make good use of the foam and stuffing
materials and began designing safety barrier bales for race tracks. 

He said that before he was in the service, he sometimes raced, and he hit the
walls a few times, “and they’re hard.” The tracks were using hay bales as barriers,
which were better than concrete – but the bales Smith was designing were even soft-
er. They’re also completely sealed, so they don’t absorb water, and they can be paint-
ed with sponsors’ names for events. Smith said they’re also a good replacement for
highway barriers – typically 55-gallon drums filled with water. “But they freeze in
the winter,” he said. Smith is thinking about starting a Kickstarter campaign to fund
the equipment necessary to make the bales. “The phones are ringing now for safe
barrier walls,” he said.

The company takes in just about anything and everything, except, “I haven’t
gotten into light bulbs,” Smith said. Besides mattresses and furniture, they take in
appliances, electronics, televisions and all sorts of household goods. The oddest
thing was a human head, previously used in a classroom. Now it has a new home in
a medical school in Texas.

Smith is always thinking of new ways to use old materials. He’s working on
turning plastic into oil without heating it. “We’re trying to keep the air clean,” he
said. He built a generator that uses landfill gasses. “We have a fab shop in our build-
ing,” he said. “I don’t see a problem; I want to fix it,” Smith said.

Smith said they don’t charge anyone for taking the materials. “To get the good
things that we can re-sell, you have to take everything,” he said. “From A to Z, we
do it all.”

While Smith is passionate about keeping materials out of landfills – and he
even goes to landfills to pick up appliances for recycling – he’s most proud of the
fact that he’s given jobs to local vets, and he’s seen their lives improved. When the
business was founded three years ago, some of the new employees were homeless,
but now none of them are.

Some of the employees see their jobs as permanent careers, while others use it
as a stepping stone to other jobs, or a first place to land after leaving the service.
Some of them suffer from disabilities that would make it harder for them to find
work in an environment that isn’t as aware of vet’s concerns. “I have psychiatrists on
hand because some of them have PTSD,” Smith said. 

“Some people don’t understand the things that go through our guys heads with
PTSD,” Smith said, so it’s great for them to work next to other vets who do under-
stand. But he also has hired “civilians” to work side-by-side with the vets, because
“we want the vets to get used to civilian life.”

He has adapted the work environment to accommodate his workers’ physical
limitations, making it easier for them to do their jobs, and has hired a cook “so these
guys get one good meal.” 

After three years in business, Smith still hasn’t taken a paycheck. He said that if
the business becomes very profitable, he will pay himself. But for now, it’s not his
priority. “I want it to make a difference,” he said. “I’m going to make it work. This
is a company that can just keep giving. The bigger it gets, the more people we can
help.”
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by Donna Currie

Staples Advantage partners
with ERI for e-recycling service

Staples Advantage, the business to
business division of Staples, has launched
a technology recycling service, making it
easy for businesses to recycle old electron-
ics. The first of its kind in the industry, the
program, offered in partnership with Elec-
tronic Recyclers International, Inc. (ERI)
allows businesses of all sizes to recycle
large volumes of electronics conveniently,
responsibly and in a secure manner.

Many electronic devices become
unwanted, non-working or obsolete within
a few years of use, compounding the glob-
al volume of e-waste, which is expected to
more than double by 2016 – reaching 93.5
million tons compared to 41.5 million tons
in 2011 – according to the Environmental
Protection Agency.

Staples Advantage’s new program
allows businesses to recycle equipment –
from cell phones and keyboards to telecom
equipment and multi-function devices –
via three simple steps:

1. Order recycling boxes online at
www.StaplesAdvantage.com. 

2. Fill boxes with electronics and ship
back to Staples using a provided return label.

3. Receive a Certificate of Recycling
from Staples that their electronics have
been properly recycled and data safely

removed. The certificate is accredited by
the e-Stewards Initiative, a project of the
Basel Action Network, which is a non-
profit organization dedicated to the
responsible recycling of e-waste.

Benefits include:
•Guaranteed data destruction by ERI.
•Environmental compliance and

certifications.
•Responsible recycling of all types of

electronic equipment.
•Compliance with state e-waste pro-

grams by ERI.
•Certificate of recycling.
“Staples Advantage is filling a void

desperately needed in our industry – a way
for companies to easily and securely recy-
cle the mass amounts of e-waste being cre-
ated annually,” said John Shegerian, chair-
man and chief executive officer of ERI. 

Staples Advantage will also integrate
this offering into its future managed print
services contracts, providing a seamless
way for companies to recycle devices no
longer needed after a consolidation effort.

The cost for this service will range
from $15 to $500 depending on the size of
the box ordered, with options ranging
from a 9” x 5” x 3” box to full pallets.
Customized solutions are also available.

Maryland company certified to
remove data from hard drives 

“The days of smashing hard drives
with a hammer are gone,” said Arleen
Chafitz, chief executive officer of e-End, a
Frederick, Maryland based firm specializ-
ing in secure data destruction and electron-
ics recycling. “Companies are beginning
to understand that they have to rely on
more than just a staff member saying
they’ve destroyed sensitive data.”

Improperly sanitized hard drives or
unsecured hard drives create the potential
for massive amounts of personal informa-
tion, e-mails and other sensitive informa-
tion to be stolen by data thieves.

Unfortunately, numerous federal
agencies and companies of all sizes have
been learning that improper erasure or
attempted destruction of data using poor
techniques raises the risk of breaches that
can result in hefty fines and other serious
consequences.

To assure clients the data on their
electronic media has been destroyed and
cannot be recovered, e-End has been
awarded the NAID AAA Certification
from the National Association for Infor-
mation Destruction.

“Considering how often the phrase
‘data breach’ now appears in the news,
businesses and organizations are
rethinking how they’re securing the
information they’ve been entrusted
with,” added Chafitz. “The re-certifica-
tion of our NAID AAA Certification
tells our customers we will destroy the
data on their hard drives, cell phones
and other electronic media, and the data
will be 100 percent unrecoverable by
any means.”

The NAID Certification Program
was developed to create standards for a
secure destruction process. Areas of
focus include facility security, employee
hiring and screening, and extensive
training on the proper procedures for
data destruction. All employees are
required to pass a background check and
drug screening before being hired, with
random screenings throughout the year.
NAID AAA Certified organizations are
audited yearly, and subject to unan-
nounced audits, by accredited security
professionals to ensure compliance.

Donation helps bridge digital divide
Bojan Paduh, founder and presi-

dent of the Electronic Recycling Asso-
ciation (ERA), said that ERA has
donated 50 computers to United Way
Toronto.

The donated computers will be
used to support vital programs and
services at eight community agencies
across Toronto. Programs include
mentorship and skills development for
young children, support for single par-
ents and assistance to newcomers.

As a not-for-profit organization
with deep community roots, it is the
ERA’s “reuse” focus and donation
activities that set the organization
apart from others in this sector. ERA
believes that “reuse” wherever possi-
ble is the most ecological approach to
this growing stream, and an excellent
way to compel real community good
will at the same time.



as similarly hazardous. It’s also because
the manufacturing and distribution sys-
tem for small household single-used bat-
teries is not well-suited to broad recy-
cling efforts.

The lead contained in lead-acid bat-
teries used in automobiles is almost 100
percent recycled, noted David Weinberg,
an attorney for Call2Recycle, PRBA and
The Battery Council International,
which includes makers of lead-acid bat-
teries like those used in autos and other
transportation applications. Weinberg
said model lead-acid battery recycling
legislation supported by BCI and passed
over the last 25 years was instrumental
in promoting that level of recycling.

However, recycling of lead-acid
transportation batteries is easier thanks
to the fact that they are sold by a fairly
limited network of automotive dealers
and, for the most part, manufactured in
North America, he said. That makes it
relatively simple to manage the recy-
cling system compared to the many dif-
ferent types of places people buy house-
hold batteries, from convenience stores
to computer retailers. “Any stewardship
system has to reflect the product distri-
bution system,” Weinberg said. “What
works for lead batteries is not readily
transferable to consumer batteries.”

A central feature of the lead-acid
recycling system is the deposit or core
fee charged to a consumer who buys a
new automobile battery without return-
ing a used battery for recycling. Wein-
berg said it is not likely that similar fees
will be imposed for household batteries.
“I don’t know that it wouldn’t work,” he

said. “But it’s not a politically attractive
mechanism.” None of the parties in the
battery manufacturing and recycling
industry is promoting that approach, he
said.

Another factor complicating house-
hold battery recycling is that the steel
and other contents of small household
batteries is not as valuable as the lead in
lead-acid car batteries. As a result, recy-
clers generally will have to be paid to
take them, instead of making a profit by
selling the recycled contents.

In Europe, many of these obstacles
have been overcome, and recycling rates
for both single-use and rechargeable bat-
teries are much higher than in the United
States. Smith said recycling rates in
some European countries are up to 65
percent. And by 2016, the European
Union will require member states to
recycle 45 percent of all types of batter-
ies, he said.

Over the next decade or so, Smith
sees American battery recycling coming
to resemble the more-active European
industry. However, household battery
recycling probably won’t ever equal the
recycling rate of lead in auto batteries,
Weinberg said.

In addition to the Vermont bill cov-
ering single-use battery recycling, legis-
lation based on the model bill covering
single-use and rechargeable battery recy-
cling is expected to be approved in Con-
necticut next year. California is also said
to be considering a comparable bill.

Rayovac, the only one of the four
top battery makers that did not partici-
pate in drafting the model bill, has
decided to back broad battery recycling
in the United States, according to an
environmental group that has been lob-
bying the company. Currently Rayovac’s
website advises U.S. consumers to place

used single-use batteries in the trash,
although it has supported recycling in
Europe.

While the forces appear to be lining
up to encourage more battery recycling,
the industry needs more players when it
comes to collecting, sorting and process-
ing used batteries. “We’d love to see
more entrants into the North American
market,” Smith said. “It’s been a rela-
tively sparse marketplace.”

The first test of the legislation will
come in Connecticut next year, when the
model bill will be put up for passage
with the help of a supportive state envi-
ronmental agency. After that, Smith said
they’ll move to other jurisdictions, but
probably not before 2016. “Ultimately
we expect and want other states to adopt
similar legislation,” he said. “We just
don’t know that we want to take on more
than one state in 2015.”
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Battery bill
■Continued from Page 1

My Battery Recyclers to
help New Yorkers recycle

To help New Yorkers responsibly
dispose of batteries and electronic
waste, and ensure compliance with
new laws in effect, My Battery Recy-
clers (MYBRS) has formally launched
in Brooklyn. Recycling with a con-
science, MYBRS makes it easy to dis-
pose of everything from smartphones
to computers, watch batteries and sin-
gle use alkaline batteries. New Yorkers
can call for a pickup, mail batteries in
or drop e-waste off themselves. The
process is easy, responsible and envi-
ronmentally friendly.

Ari Kesler, chief executive officer
of MYBRS said, “To some it seems
like a minor detail, but recycling bat-
teries and electronic waste will make
an impact on future generations. We
support U.S. based processors only, we
give payouts for certain valued battery
types and e-waste products in bulk and
offer the marketplace recycled materi-
al for use in new products.”

MYBRS provides a myriad of
closed loop products and services for
all battery types and electronic waste.

Providing a pick-up service called On-
Site Green Glove, MYBRS offers con-
venience and compliance. They also
offer a mail back program for single
use and rechargeable batteries both
nationally and locally. MYBRS offers
data destruction as well as IT asset
recovery to encourage the reuse of IT
equipment. Bulk battery purchasing,
recycling programs and drop off serv-
ices are also available. Abiding by
their zero landfill policy, the waste
management company uses green col-
lection containers for varied electron-
ics recycling.

My Battery Recyclers is an envi-
ronmental waste management compa-
ny that serves the New York tri-state
region. The e-waste facility is fully
insured and registered with the New
York State Department of Environ-
mental Conservation. In the effort to
reduce carbon emissions from day to
day transport operations the company
utilizes electric cars for small pickups
and hybrid box trucks for larger needs.

Data Vista awarded R2 and
ISO recycling certifications

Data Vista disclosed that it has
obtained Responsible Recycling (R2)
certification. R2:2013 is the most current
recycling standard, comprised of a set of
processes recognized by the Environ-
mental Protection Agency (EPA) as a
means to promote and ensure environ-
mentally responsible practices for elec-
tronics recyclers. Concurrent with the
R2 certification, Data Vista was also
approved for ISO 14001 and OHSAS
18001 certifications. Collectively, the
certifications address environmental,
worker health, safety and security issues.

The EPA encourages all electronics
recyclers to become certified by demon-
strating to an accredited, independent
third-party auditor that they meet specif-
ic standards to safely recycle and man-
age electronics. Responsible electronics
recycling provides these benefits: 

•Reducing environmental and
human health impacts from improper
recycling;

•Increasing access to quality
reusable and refurbished equipment to
those in need; and,

•Reducing energy use and other
environmental impacts associated with
mining and processing of virgin materi-
als – conserving our limited natural
resources.

These programs advance best man-
agement practices and offer a way to
assess the environmental, worker health
and security practices of entities man-
aging used electronics. The certifica-
tions utilize strong environmental stan-
dards to maximize reuse and recycling
to safeguard human and environment
health, institute no landfill practices,
ensure downstream safe management of
materials, and require secure destruc-
tion of data on used electronics. Once
certified, the R2:2013 certified recycler
is held to the particular standard by
continual oversight by the independent
accredited certifying body. A certifica-
tion accreditation board accredits certi-
fying bodies and oversees certifying
bodies to ensure that they meet specific
responsibilities and are competent to
audit and provide certification.

A big olive and a little olive went for a walk along a ravine. The little olive fell off
the edge. The big olive looked down in the ravine and shouted, “Are you alright?”
The little olive hollered up, “Olive!”



12,473 Hours

Throat: 34” wide

Box: 25’

Shear force: 1,108 NT

Five 100 HP Motors (special wound to run up 150 HP)

17-27 TPH

Conveyers:
Karl Schmidt all installed new in 2005

First conveyer is a shaker. 4’ wide x 25’ long.

Second Conveyor  4’ wide x 26’ long

Third conveyor a radial stacker  4’ wide x 60’ long. 

Height of discharge 22’ 10” 

En�re System Priced at $699,000.00

2005 Harris GS 1100 Guillo�ne
Shear/Baler/Logger

with 3 Conveyors

DADE Capital Corp.

800-823-9688
www.DADECapital.com

92% of companies either finance or lease.
Call or Click Today

800-823-9688
www.DADECapital.com

How can we help you?How can we help you?

26’ Long x 5’10” Wide
Upper Deck = 1” Round
Lower Deck = .2” x .5” Slot
Screen is in very good running condition.

2010 Ac�on Double Deck Screen

Price:  $97,000. 
Loaded on your truck.

GREAT BUY
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