
It should come as no surprise that
the growth of the sheet metal market can
be both cyclical and regional depending
on consumer market conditions, raw
materials pricing, export/import condi-
tions and project financing.

According to Tim Moore, senior
underwriter at Atradius, the industry is
seeing a potential boom for recyclers of
scrap products. Atradius is a trade credit
insurer that closely monitors the eco-
nomic health of countries and individual
businesses all around the world.

As Moore explained, many compa-
nies have depended on shipping scrap
overseas, where typically it can be
processed less expensively due to labor
costs, then shipped back to the U.S. in an
end product. However, the recent tariff
increases on imported metal products
from overseas is causing the U.S. end
users of the product to source recycled
product through U.S. companies. 

“We see this as primarily due to
pricing with a U.S. recycler, in spite of
potential higher labor and processing
costs, to still be cheaper than purchasing
the same product at a 25 percent pre-
mium from overseas,” Moore said. “A
potential problem, but still a good one to
have, is the ability of U.S. recyclers to
meet the increase in demand for U.S.
recycled product since the number of
plants and locations available for this
process may not be sufficient to meet the
needs of purchasers of recycled 
products.”

The sheet metal market has evolved
considerably during the last decade.
Ryan Lutz, senior project manager at
Great American Group explained that
over the past decade, applications for
sheet metal, namely steel, aluminum and
even stainless steel have grown consider-
ably. Great American Group is a
provider of asset appraisal, valuation
advisory and disposition services. The
firm assists companies, lenders, capital
providers, private equity investors and
professional service firms in maximizing
the value of their assets. This includes
such things as light weighting initiatives
from the automotive and aerospace sec-
tors resulting in increased R&D for
lightweight but high strength steels, or
increased adoption of aluminum as a
viable automotive material, or the
new/varying aluminum and stainless
super alloys being produced for the aero
sector to just the simple expansion of
consumer tastes for stainless steel appli-
ances. “Auto is probably the most pub-
licly noticed sector of this advancement
in materials,” Lutz said.

In fact, based on a study conducted
by Ducker Worldwide, projections show
that in the 10 year period from 2015 to

2025 traditional steel sheet will go from
representing around 40 percent of the
average vehicles weight down to 28 per-
cent with much of that weight being
reduced via the application of aluminum
or advanced high strength steels.

“Sheet metal has so many applica-
tions, particularly in industrial manufac-
turing, that as the economy goes the
sheet metal market goes,” Lutz said.
“The growth in the U.S. after the reces-
sion – for the past 10 years – has driven
the growth in the consumption and
demand of the sheet metal market.” 

As Lutz further explained, looking
at the U.S. purchasing managers’ index,
it’s been over 50 percent for more than
the last 9 years running. This means
there has been expansion in the economy
for nine consecutive years, which has
driven the demand and consumption of
sheet metals. 

Overall, the improvement in the
economy means that metals as a whole
are being consumed and the demand to
produce them has increased. “Raw mate-
rials such as scrap metal have seen a sig-
nificant demand increase over the past
10 years. We also need to keep in mind
that 10 years ago we were just entering
the recession with 2008 and 2009
demand falling off the cliff,” Lutz said.

Of course, the growth in sheet met-
als may result in decreased scrap metal
yields when looking at car recycling. As

more auto components consist of more
electronics and composite materials, the
metal yield will be decreased when they
are put through the shredder. 

“Additionally, it may mean recy-
clers, in the not so distant future, will
have to make capital investments in more
robust and efficient separator systems
that will be able to handle the increased
nonferrous content of vehicles and capi-
talize on the high dollar nonferrous con-
tent,” Lutz said.

Growing Segments
Founder and chief executive officer

of IndustryStar Solutions, William
Crane, said that demand for metal
stampings, especially larger tonnage
pieces, are at an all-time high. “There is
currently limited capacity among stamp-
ing companies, globally, and stretched
supply bases have left Tier I, II and III
metal suppliers with strained supply
chains that pose unique challenges to
profitable expansion in a growing mar-
ket,” Crane said. 

There are a number of micro and
macro trends that influence metal stamp-
ing suppliers’ current and future supply
chain operations, but customer-buying
habits are currently demanding more
flexibility.

For instance, Crane said that vehicle
platform components will continue to be
designed utilizing lighter weight, nonfer-
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Currently the sheet metal market is strong – whether it is in construction, auto, or aerospace – there is good
demand around sheet metal products. 
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Moley Magnetics, Inc. | 5202 Commerce Dr. | Lockport, NY 14094 | moleymagneticsinc.com | 1 (844) 662-4638 | sales@moleymagneticsinc.com  

• Low Cost 
• No Generator Needed 

• Easy Install

• Low Maintenance

24V BATTERY MAGNETS (ESB)

• Sizes Available from 28” – 72”
• Durable, Long Life

• Best Value on Market

• Generators: 9 – 30 KW

230V MAGNETS (ESM),
DC GENERATORS

• Speed Valve Improves Cycle Time by 

    up to 50%

• 8 Sizes (1,609 – 20,283 lb.)

• 4-Turn Reversible Blades

MOBILE HYDRAULIC
SHEARS  • Wheel/Tire Separation in Under 20 

    Seconds
• Processes Up to 22” Steel of  
    Aluminum Rims

• Safe For Operators

TIRE KING XL
• Orange peel grapples come with or 
    without magnet
• HARDOX Steel Built

• Two-Year Warranty 

GRAPPLES 

BEST TOOL+BEST PRICE

Over 80 of the nation’s leading
trade associations representing thou-
sands of businesses and workers
announced the formation of Americans
for Free Trade, a multi-industry coali-
tion aimed at opposing tariffs and high-
lighting the benefits of international
trade to the U.S. economy. This new
coalition will immediately join Farmers
for Free Trade, the coalition backed by
the nation’s largest agriculture commod-
ity groups, in a multi-million dollar
national campaign called Tariffs Hurt
the Heartland. The campaign will focus
on telling the stories of the American
businesses, farmers, workers and fami-
lies harmed by tariffs through town-hall
style events, grassroots outreach to 
Congress and the administration, social
media, rapid response and digital 
advertising. 

The campaign includes a geograph-
ically searchable map (TariffsHurt.com)
that allows users to find stories of job
losses, deferred investments, higher
prices and other negative consequences
for farmers and businesses in communi-
ties across the country impacted by 
tariffs. 

“Every sector of the U.S. economy
stands to lose in a trade war,” National
Retail Federation president and chief
executive officer Matthew Shay said.
“The stakes couldn’t be higher for Amer-
ican families, businesses, farmers and
workers threatened by job losses and
higher prices as a result of tit-for-tat tar-

iffs. That’s why a diverse coalition of
industries is banding together to amplify
the voices of hardworking Americans and
ensure Washington understands the real
world consequences of a trade war. We
are here to stand up for communities
across the country, large and small, that
are counting on the administration to
develop a real strategy, get back to the
negotiating table and ease trade tensions.”

“The administration’s ‘tariffs-only’
trade strategy is failing with China,”
Information Technology Industry Coun-
cil president and chief executive officer
Dean Garfield said. “Tariffs have had lit-
tle impact on the Chinese, but are
already harming American consumers,
workers and communities. By making it
more expensive to sell American prod-
ucts at home and abroad, the administra-
tion is eroding this country’s leadership
across major industries. This broad
coalition is banding together to speak
for all of those affected and will work
earnestly to ensure that this irresponsible
trade war ends before more economic
harm is inflicted.”

“The continuous use of tariffs
erodes market access for U.S. manufac-
turers and threatens millions of good-
paying jobs – including the 1.3 million
equipment manufacturing jobs our
industry supports,” Association of
Equipment Manufacturers (AEM) presi-
dent Dennis Slater said. “This broad
coalition represents a significant cross-
section of our nation’s economy and

speaks volumes to the sort of negative
impact these misguided tariffs are mak-
ing. By joining together we hope to send
a message to Washington that we need
trade not taxes.”

The campaign will highlight the
heartland’s opposition to current and
new tariffs through:

•Events in congressional districts
across the country that bring together
farmers, business owners and factory
workers to discuss how tariffs are
directly hurting them;

•Paid TV, radio and online adver-
tisements highlighting how tariffs are
affecting families, farmers, factory
workers and businesses of all sizes; 

•A digital media campaign explain-
ing the economic harm of tariffs to a
wide online audience; and

•Direct outreach to key members of
Congress on behalf of grassroots voices
from across the nation.

The campaign kicked off with
events in Chicago, Nashville, Pennsyl-
vania and Ohio during September. Addi-
tional events will take place in October
in key communities throughout the
heartland. 

Tariffs Hurt the Heartland is the
largest bipartisan campaign solely
focused on amplifying the diverse and
powerful voices of the families, farmers,
factory workers, manufacturers, retail-
ers, energy and technology companies,
importers, exporters and other supply-
chain stakeholders hurt by tariffs. 

Trade organizations join together
in major campaign against tariffs

The National Waste and Recycling
Association (NWRA) Women’s Council
will award $35,000 in scholarships for
2019-2020 academic year, as a result of
donations from NWRA member compa-
nies in 2018. Since 2007, $190,000 has
been awarded to 43 students.

Women’s Council Scholarships are
offered to NWRA member company
employees and their dependents who
wish to use their education for a career
in the waste and recycling industry. Eli-
gible candidates may be male or female,
new or returning/continuing students,
and may be attending a college or uni-
versity or a trade or community college,
full-time or part-time. Scholarship
awards will be scaled in proportion to
course load.

“At a time when we are trying to
attract more workers to our industry
including young men and women, the
work of the Women’s Council and its
scholarships are important resources,”
said NWRA president and chief execu-
tive officer, Darrell Smith.

“The Women’s Council Board and
members continue their efforts to give
back to NWRA and the industry,” said
Carmen Smothers, Environmental Solu-
tions Group and 2018 Women’s Council
president.

NWRA accepts
applications for
scholarships

For a direct link to the online
application for eligible candidates,

view this article on
www.AmericanRecycler.com.
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Events Calendar
October 17th-19th

Association of Energy Engineers 41st

World Energy Engineering Congress

2018. Charlotte Convention Center,

Charlotte, North Carolina.

770-447-5083 | www.energycongress.com

October 24th-25th 
Canadian Waste & Recycling Expo.

Enercare Centre, Toronto, Ontario, Canada.

416-263-3000 | www.messefrankfurt.ca

October 28th-30th 
WV Educational Conference on Litter

Control & Solid Waste Mgmt. Stonewall

Resort, Roanoke, West Virginia. 

304-573-5194 | www.awvswa.com

October 30th-31st
Northeast Recycling Council (NERC) Fall

Conference. Sheraton Hartford South Hotel,

Rocky Hill, Connecticut.

802-254-3636 | www.nerc.org

November 1st-3rd 
Automotive Recyclers Association (ARA)

Annual Convention and Expo. Walt Disney

World Dolphin Resort, Lake Buena Vista,

Florida. 

571-208-0428 | www.araexpo.org

 November 7th-8th
The Tire and Rubber Association of

Canada - Rubber Recycling Symposium.

Sheraton on the Falls Hotel, Niagara Falls,

Ontario Canada. 

519-249-0366 | www.tracanada.ca

rous metals to address fuel economy,
safety, and environmental issues. 

“Innovative process capabilities to
stamp difficult-to-form materials such
as high strength steels and aluminum
alloys will be a price to pay for both
suppliers and their supply bases,” said
Crane. 

As he further explained, the econ-
omy is currently firing on all cylinders,
which is creating an environment where
suppliers are essentially able to sell
everything they can produce.

“However, more and more fore-
word thinking manufacturers are rolling
out ‘closed loop’ or ‘cradle to cradle’
supply chains where metal is recycled –
used in the manufacturing of products –
and then recycled and repeated,” Crane
said. 

Ford and Alcoa’s aluminum closed-
loop system is a leading example of
where more and more manufacturers
will transition. 

“This transition will be buyer
driven and costly for early adopters, but
it will be fueled by risk, cost and sus-
tainability,” Crane said. “Those manu-
facturers that make the leap to
cradle-to-cradle supply chains will
stand to create sustainable competitive
advantages in the years ahead.”

Sights Unseen
Currently the sheet metal market is

strong – whether in construction, auto,
or aerospace – there is good demand for
sheet metal products. Lutz stressed that
the future may lie in further R&D
around making materials lighter and
stronger and also substituting tradi-

tional materials such as sheet metal for
composites. 

“Additionally, the tariff situation
has increased domestic demand for
steels and thus boosted demand for
recycled materials to service the U.S.’s
mills,” Lutz said. “Another area to
watch will be the further adoption of
automation and robotics in sheet steel
processing as this, in theory, will
increase the yield use at the manufac-
turing location and result in declining
industrial grade sheet scrap. 

“Looking further down the line,
less industrial scrap will need to be
replenished,” Lutz said.

“Unfortunately, the U.S. is so
immense that what happens in, say, the
Northeast, may not be happening in the
Southwest,” Moore said. “Building
trends, home buyer trends and con-
sumer product trends tend to differ
across the country due to demographic
differences in population and working
environment. This can be affected by
higher interest rates on such items as
housing, auto and commercial CAPEX
projects. Instead of buying new homes,
cars or building new production facili-
ties, trends show that people and com-
panies will remodel rather than buy. In
these cases, the need for sheet metal in
large quantities will lessen and so will
recycle opportunities.”

Moore said it is imperative that
any sheet metal recycler or manufac-
turer pay attention not just to overall
national trends, but focus on finding
the areas where demographics are solid
and additional business can be
obtained. As Moore explained, “The
big picture isn’t always the best picture
as gems can be found in the most
unlikely spots.”

Sheet metal
■Continued from Page 1

Market Trends
Great American Group just

released its quarterly Metals Monitor,
which provides pricing and market
value trends in both ferrous and non-
ferrous metals. The report offers com-
mentary on trends to reflect significant
developments in the metals markets,
including how Section 232 steel and
aluminum tariffs, the in-flux nature of
country exemptions and project exclu-
sions from these tariffs, and the result-
ing trade wars have added a measure
of uncertainty to the market.

According to the report, China,
the chief consumer of base metals,
reduced its consumption of most metals
in the first quarter, except copper con-
sumption, which increased 6.1 percent.
However, an impending slowdown in
Chinese construction could temper
copper demand. In addition, a trade
war with the U.S. could negatively
impact Chinese demand for base 
metals.

Two minor metals, lithium and
cobalt, are starting to grow in popular-
ity given their value in battery produc-
tion for electric vehicles (EV). As the
EV market expands, lithium and cobalt
may become more important players in
the metals market.

Carbon Steel: Some market par-
ticipants believe more price increases
could be in store, as supplies are
expected to tighten further in the third
quarter, although the fourth quarter
remains a question mark.

Aluminum: While analysts fore-
cast a global aluminum deficit of
approximately 771,400 tons in 2018,
this figure is likely to be reduced given
the volatile trade environment and
softer demand. LME pricing forecasts
for the third quarter have been revised
downward from an average of $1.03
per pound to $0.95 per pound.
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WITH EAGLE INTERNATIONAL YOU CAN
DOWNSIZE ANY TIRE MANUFACTURED!

TC GATOR
This stationary tire cutter provides a clean cut 
on up to 18.5 car and light truck tires. Total 
cycle time of only 10 seconds!

EAGLE TUF-CUT II
The unit is perfect for TDF production, 
cement kilns, large tire shredding opera-
tions and tire processors. It cuts serveral car 
tires at a time and has a cycle time of just   
18 seconds! 

TIRE BALERS
With the ETB80 and ETB90 Tire Balers, you 
can expect a cleaner environment with 
reduced waste volume. The ETB90  can 
produce 4 bales of 100 tires per hour!

Eagle International
605-242-5213
www.Eagle-Equipment.com

CP Group builds refinery

CP Group broke ground on the instal-
lation of the advanced material recovery
facility (MRF) that will be the front end
system for Fiberight’s waste processing
and refining facility. This site will feature
Fiberight’s first full scale operation of its
biofuels and biogas processing systems.

The 144,000 sq.ft. Hampden, Maine
facility will feature the latest technologies
from CP Group to recover recyclable com-
modities and prepare residual waste for
further processing on-site. 

The recovery system features a CP
Trommel Screen with bag opening knives,
a steel disc CP OCCScreen™, the new non-
wrapping CP Auger Screen™ used to size
material in place of a traditional scalping
screen, two CPScreens for 2D/3D separa-
tion, the abrasion-resistant CP Glass
Breaker to remove glass and fines, and 4
optical sorters. Two MSS CIRRUS® Plas-
ticMax™ optical sorters will recover PET
and HDPE, one MSS CIRRUS FiberMax™

optical sorter will sort and clean fiber, and
one MSS CIRRUS will be used as a 
scavenger optical sorter to recover any
remaining commodities.

“The system is a blend of traditional
and new equipment to provide Fiberight
with flexibility for changing markets with
extremely low-maintenance and durable
machines,” stated Terry Schneider, 
president and chief executive officer.

Fiberight’s proprietary anaerobic
digestion and biogas technology is the first
commercial process to convert organic
wastes to biofuel and refined bioproducts.
Residual waste at the facility will be
processed by Fiberight’s technology,
upgrading the MSW residue into industrial
bio-energy products. 

Fiberight anticipates landfill diversion
of up to 80 percent. By designing the plant
to be adaptable based on future market
trends, this state-of-the-art facility will be
well suited to handle changing market
conditions, particularly because it is capa-
ble of upgrading mixed paper to pulp-
based products. 

CP’s installation of the material
recovery facility will take just over three
months, with a forecasted system startup
date in Q4 2018.



Recycle Across America® (RAA)
has launched the celebrity-led “Let’s
recycle right!®” (“Let’s®”) Campaign,
which is the largest recycling education
campaign in U.S. history. Many of the
TV/billboard/print/social media ads
feature simple tips for proper recycling
and introduces the society-wide stan-
dardized labeling solution for recycling
bins, which makes it possible for peo-
ple everywhere to recycle right. 

The “Let’s” Campaign features a
cross-section of recognizable influ-
encers and celebrities who have
donated their time, likeness and influ-
ence to help recycling. The ads include:
actress Kristen Bell, 2018 Olympic
gold medal snowboarder Red Gerard,
seven time Grammy Award winning

musician Alanis Morissette, Emmy
Award-winning comedian/commenta-
tor Bill Maher, Kathy Loftus global
sustainability executive for Whole
Foods Market, chief executive officers,
NFL players, and political officials,
including U.S. Mayor Dyer of Orlando,
Lt Governor McKee and secretary of
State Gorbea from Rhode Island.
Famed photographer Timothy White
and award-winning filmmaker Candida
Brady have donated their talents, as
well. 

RAA launched the campaign in
response to the U.S. recycling crisis. In
the state of California alone, 1,000
recycling centers and processing plants
have recently shut down, and stories
are frequently published about col-

lected recyclables being sent to land-
fills due to contamination. The chronic
confusion at the bin has led people to
throw millions of tons of garbage in
recycling bins, and that contamination
cripples the economics of recycling.
China, which used to purchase a third
of U.S. recycling, enacted the Green
Fence Policy in 2013 warning the U.S.
to clean up the recyclables. Without
seeing improvements with the contami-
nation levels, in January 2018 China
announced the Green Sword Policy
banning the purchase of most U.S.
recyclables due to the contamination. 

The public confusion and apathy
about recycling, stems from a lack of
national education about proper recy-
cling and a lack of standardized labels
on recycling bins, carts and dumpsters.
Therefore, in addition to creating the
most extensive recycling campaign in
U.S. history, nonprofit RAA created the
only standardized labels for society-
wide use on recycling bins to make it
easy for the public to begin recycling
right wherever they might be. To date,
there are nearly nine-million standard-
ized labels displayed on bins through-
out the U.S. that have proven to double
or triple recycling levels and signifi-
cantly reduce or eliminate contamina-
tion. In turn, the standardized labels
help reduce the cost of processing recy-
clables and allow many manufacturers
to have access to high-quality recycled
commodities at competitive prices,
thereby preventing the depletion of
finite natural resources. 
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Recycle Across America launches largest
recycling campaign in U.S. history

Keep America
Beautiful kicks off
eighth annual
Recycle-Bowl

Keep America Beautiful, a commu-
nity improvement nonprofit organiza-
tion, launched the eighth annual
Recycle-Bowl youth recycling competi-
tion. Registration for this incentive-
based recycling competition is open to
all public and private schools in the U.S.

Recycle-Bowl engages and educates
students to reduce, reuse, re-purpose and
recycle through a fun and friendly four-
week competition, which begins on
October 15 and culminates on America
Recycles Day, November 15. Students
from kindergarten through 12th grade
get the opportunity to make a positive
impact in their respective communities,
while collaborating with their peers.
Champions are crowned in five cate-
gories: school division, community divi-
sion, district division, waste reduction
and food scrap collection.

Last year more than 1,000 elemen-
tary, middle and high schools in 42
states around the country participated in
this fun and exciting race to collect the
most recyclable material and learn about
waste reduction and environmental
responsibility through in-school recy-
cling. An impressive 2 million pounds of
material were collected for recycling by
the more than 550,000 participating stu-
dents, teachers and administrators.

During the four week program, par-
ticipating schools track and report how
much recyclable material they collect. 
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NY DEC offers grants to aid
food donation and recycling

New York State Department of Envi-
ronmental Conservation (DEC) Commis-
sioner Basil Seggos announced $2
million in grant funding for food pantries
and other emergency food relief organi-
zations of wholesome food to New York-
ers in need and to municipalities as part
of a comprehensive effort to reduce food
waste and increase food waste recycling.
The application for grants is now avail-
able on the Grants Gateway.

Commissioner Seggos said, “New
York continues to make great strides in
increasing the amount of fresh food
available to those in need and in reducing
the amount of food waste that ends up in
our landfills. These efforts emphasize our
commitment to the citizens of the state
and the environment that we live in. The
grants announced today will also further
bolster Governor Cuomo’s efforts to
reduce the greenhouse gas emissions
contributing to climate change.”

Not-for-profit emergency food relief
organizations are eligible to receive
funding to increase the availability of
wholesome food to those in need, includ-
ing the purchase of equipment such as
refrigerators for fruits and vegetables and
staff expenses that result in increased
collection and distribution of food.
Municipalities are eligible for funds to
promote the reduction of wasted food,
increase food donation efforts, and for
increased food scraps recycling through
the construction of composting facilities
or other means.

An estimated 40 percent of the food
produced in the U.S. goes uneaten while
about 2.5 million New Yorkers are 

currently food insecure. In addition to
wasting natural resources, including water
and nutrients, to produce food that will
never be consumed, much of this organic
waste is disposed of in solid waste land-
fills where its decomposition accounts for
more than 15 percent of U.S. emissions of
methane, a potent greenhouse gas that
contributes to climate change.

Grant funding totaling $800,000 is
being made available for emergency food
relief organizations, and $1.2 million is
being made available for municipalities
through the NYS Grants Gateway web-
site. The deadline to apply is February 1,
2019, for food rescue organizations, and
March 1, 2019, for municipalities.

New York continues to place a high
priority on reducing wasted food, donat-
ing excess food to food insecure people
and recycling food scraps through com-
posting or anaerobic digestion and this
announcement complements the State’s
ongoing efforts to address food waste. In
addition to the funding, $800,000 is
being provided to the Food Bank Associ-
ation through Environmental Protection
Fund (EPF) funding administered by
DEC, $1.2 million has already been com-
mitted to municipalities for food waste
reduction and recycling, and $4 million
is available for food waste generators to
implement reduction practices which is
being administered by the New York
State Pollution Prevention Institute.

For additional information about the
grant program, view this article on

www.AmericanRecycler.com.

Recycling contamination
intervention necessary to
save recycling in U.S.

In July 2017, China, the largest inter-
national importer of recyclable materials
from the U.S., notified the World Trade
Organization (WTO) that it would impose
a ban on the import of 24 categories of
solid waste, including plastic, mixed
paper and textiles beginning January
2018. In addition, on March 1, 2018, the
Chinese government implemented stricter
technical standards for scrap imports,
allowing only shipments that meet very
strict thresholds for allowable contami-
nants to be imported. 

“Does this mean that recycling, as we
know it, is dead? Absolutely not,” said
Teresa Sweeney, chair of the Virginia
Recycling Association (VRA). “The VRA
sees this as a reality check for product
manufacturers to improve their packaging,
for the recycling industry to improve their
sorting technology, for everyone who
works with the public to improve recy-
cling information and for consumers to
reduce their waste and recycle 
responsibly.

“Recycling is not going away. Space
in our landfills is limited and we must
continue to reduce the amount of solid
waste that is sent there. The average
remaining capacity for landfills in Vir-
ginia is only 23 years, according to the
Virginia Department of Environmental
Quality. The idea of digging a bigger hole
to resolve our recycling issues is a non-
starter. Consider this: the length of time it
takes for an aluminum can to decompose
in a landfill is 200 years. A recycled alu-

minum can be back on the shelf in as little
as 60 days. Recycling is a smarter option,
in conjunction with actual waste reduc-
tion,” said Sweeney.

“The main problem with recycling is
contamination. We must work harder to
provide clear direction and make recy-
cling the right thing to do and easier for
everyone,” said Sweeney.

“The VRA’s advice is to keep it sim-
ple. Generally, #1 and #2 plastic bottles,
jugs and food containers, along with tin
and aluminum cans and cardboard can be
placed in recycling containers. However,
check with your local jurisdiction for
guidelines on what can be recycled where,
in your community.”

Figures obtained from the Institute of
Scrap and Recycling Industries state that
Virginia’s recycling industry generates
approximately $2 billion in revenue and
employs over 8,500 workers. Recycling
creates up to seven times more jobs per
ton than landfilling. 

“One thing we all have to remember
is that recycling is an industry,” said
Sweeney. “The current market conditions
will force a change or possibly closure of
some of these businesses, but there is
something Virginians can do.”

“On average, every person in the U.S.
generates 4.5 pounds of trash and recy-
cling every day. By recycling more
responsibly, you contribute to the preser-
vation of our environment, support local
industry and preserve landfill space for
future generations.”
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Neste uses waste as raw
material for fuels and plastics

Neste, a producer of renewable
diesel, is now exploring ways to introduce
liquefied waste plastic as a future raw
material for fossil refining. The aim of the
development project is to proceed to
industrial scale trial during 2019. The
company’s target is to process annually
more than one million tons of waste plas-
tic by 2030.

In Europe, 27 million tons of post-
consumer plastic waste is generated annu-
ally. Only about one third of this amount
is currently collected for recycling.

In January 2018, the European Union
released its Strategy for Plastics in a Cir-
cular Economy. One of its objectives is to
increase recycling of plastics and reuse of
plastic packaging by 2030. In the EU
Waste package, recycling target for plastic
packaging was raised to 50 percent by
2025 and 55 percent by 2030.

Chemical recycling means using
waste plastics as raw material for the
refining and petrochemical industries to
convert them into end products such as
fuels, chemicals, and new plastics. Chem-

ical recycling can create new outlets for
plastic waste by enabling high end prod-
uct qualities, thereby complementing tra-
ditional mechanical recycling. 

Reaching industrial scale production
of products from plastic waste still
requires development of technologies and
value chains. To accelerate development,
Neste is looking for partners across the
value chain, for example, in waste man-
agement and upgrading technologies.

In addition to exploring ways to uti-
lize plastic waste as raw material, Neste is
helping the plastics industry and various
plastics-consuming companies to reduce
their crude oil dependency and climate
emissions by producing durable and recy-
clable renewable plastics from bio-based
raw materials, such as waste fats and oils.
As an example, Neste and IKEA will pro-
duce polypropylene (PP) plastic from fos-
sil-free, bio-based raw materials at
commercial scale during fall 2018. This
will mark the first time in the world that
bio-based PP is produced at a commercial
scale.

Proposed increases in cellulosic
and advanced biofuels applauded

The Coalition for Renewable Natural
Gas, Energy Vision, National Waste and
Recycling Association, Natural Gas Vehi-
cles for America, and Solid Waste Associ-
ation of North America (SWANA)
submitted joint comments to the U.S.
Environmental Protection Agency (EPA)
on proposed 2019 Renewable Fuel Vol-
ume Obligations under the federal Renew-
able Fuel Standard (RFS). The
organizations represent the full value
chain of biogas-derived cellulosic biofuel
under the RFS.

“The Renewable Natural Gas (RNG)
industry is leading the way in the delivery
of cellulosic biofuel in the U.S., making
up over 95 percent of our nation’s cellu-
losic biofuel production and generation of
D3 Renewable Identification Numbers
under the RFS,” said RNG Coalition chief
executive officer Johannes Escudero.
“Our comments are supportive of EPA’s
proposal to increase the 2019 minimum

applicable volume for both cellulosic and
advanced biofuels from 2018 to reflect the
continued growth and investments being
made in the RNG industry.” 

The RFS program has successfully
promoted production of renewable natural
gas. Since 2011, the RNG industry has
developed over 45 new facilities currently
producing cellulosic biofuel, and there are
currently more than 50 additional projects
under construction or development. The
industry’s cellulosic biofuel production
has increased from approximately 33 mil-
lion gallons in 2014 to over 240 million
gallons in 2017. 

The comments urge EPA to continue
RFS implementation using a predictable
methodology for projecting available cel-
lulosic biofuel by providing a consistent
formula and consistent data to the RNG
industry by which investment decisions
can be made. 

ALTERNATIVE ENERGY

Environmental waste to energy
plants energize Europe

Gussing Renewable Energy Interna-
tional is moving forward on its first
green bond launch. This is being done
through an Impact investment facilitation
firm. Gussing Renewable Energy (GRE)
also realizes the prominence of secured
bonds and will offer its introduction
green bond as a secured bond issue.

GRE is a company in Vienna, Aus-
tria that was founded in 2009. GRE is the
owner and operator of the Gussing Gasi-
fication Plant and supplies this dual flu-
idized bed steam gasification technology
in plant sizes from 4MW to 100 MW
calorific outputs. In a process called car-
bon recycling® these plants turn biomass
and debris of all kinds into energy: the
feedstock for the plants can be sewage,
waste wood, cardboard, agricultural
waste, or plastics such as polyethylene
and polypropylene etc. GRE has 15 years
and 100,000 hours of experience in car-
bon recycling or waste to energy technol-
ogy, and as the industry leader has
already demonstrated a long-term com-
mitment to sustainable green energy
development internationally.

GRE is dedicated to becoming one
of the world’s leading suppliers of hydro-
gen bio-fuels, electricity and licensor for
biomass gasification technology, biomass
to hydrogen, biomass to methane, plus
biomass to liquid equipment, and is an
industry partner in several research proj-
ects related to these technologies. GRE
and its affiliates also develop carbon
recycling projects worldwide for com-
munities, utilities and industries.

The core business model is based on
engineering, supervision of manufactur-
ing and procurement through selected
vendors and licensees to supply an entire
DFB plant as EPC package to cus-
tomers. Targeted clients are to be found
within the energy industry and munici-
palities for CHP (biomass combined
heat and power plants) applications,
other industries for firing/co-firing
and/or CHP applications, refineries and
chemical industries.

Currently there are some 2,900 bio-
mass power plants running worldwide,
with a total capacity of 47 gigawatts
electricity. This number is said to
increase to more than 4,200 plants by
2024 with a total capacity of 71
gigawatts el. Whereas Europe is seen as
the most important market for biomass
power plants, the fastest expanding mar-
kets for these plants are in Austria, the
U.S., Brazil, China, India, the U.K. and
France.

GRE is working in tandem with the
Impact company, a firm that specializes in
providing the security of hard assets to
green projects related to renewables. As
such, Impact has built up considerable
experience in this sector, and endeavours
to be one of the leaders in the securitiza-
tion of green bond offerings.

The launch of this initial green bond
issue intensifies GRE’s commitment to
fighting global warming by reducing the
world’s energy dependence on petroleum
and providing jobs internationally in the
green renewable industry. 

NextEra Energy Resources breaks
ground on the Sholes Wind Energy 

State and local leaders and landown-
ers joined executives from NextEra Energy
Resources, a subsidiary of NextEra
Energy, Inc., and Omaha Power Public
District to break ground on Nebraska’s
newest renewable energy project – the
Sholes Wind Energy Center. 

The Sholes Wind Energy Center will
feature 71 GE wind turbines designed to
pivot to capture the prevailing wind and

convert it to clean, renewable electricity.
Together, they have a generating capacity
of nearly 160 megawatts. 

The Sholes Wind Energy Center will
provide a significant economic boost for
Wayne and Stanton Counties, creating
approximately 200 jobs during the con-
struction phase this year, and up to 10 full-
time jobs to support the project once it
becomes operational in December 2018. 
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METALS

Steel imports down 10
percent year to date

Based on preliminary Census Bureau
data, the American Iron and Steel Institute
(AISI) reported that the U.S. imported a
total of 2,978,000 net tons (NT) of steel in
July 2018, including 2,179,000 NT of fin-
ished steel (up 19.4 percent and 17.5 per-
cent, respectively, vs. June final data).
Year-to-date (YTD) through 7 months of
2018, total and finished steel imports are
20,862,000 and 16,190,000 net tons (NT),
down 10.1 percent and 10.0 percent,
respectively, vs. the same period in 2017.

Key finished steel products with a sig-
nificant import increase in July compared
to June were reinforcing bars (up 214 per-
cent), heavy structural shapes (up 123 per-
cent), tin plate (up 55 percent), hot rolled
sheets (up 44 percent), cut lengths plates
(up 31 percent), plates in coils (up 24 per-
cent), sheets and strip all other metallic
coatings (up 23 percent), line pipe (up 17

percent) and cold rolled sheets (up 12 per-
cent). Major products with significant
year-to-date (YTD) increases vs. the same
period in 2017 include plates in coils (up
20 percent) and hot rolled sheets (up 19
percent).

In July, the largest volumes of fin-
ished steel imports from offshore were
from South Korea (189,000 NT, down 10
percent from June final), Japan (132,000
NT, up 3 percent), Vietnam (118,000 NT,
down 4 percent), Italy (107,000 NT, up
225 percent) and Taiwan (99,000 NT, up 7
percent). For the first seven months of
2018, the largest offshore suppliers were
South Korea (1,932,000 NT, down 15 per-
cent vs. the same period in 2017), Japan
(873,000 NT, down 7 percent), Germany
(758,000 NT, up 1 percent), Turkey
(721,000 NT, down 58 percent) and Tai-
wan (659,000 NT, down 16 percent).

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS 
BY COUNTRY OF ORIGIN (Thousands of Net Tons)

JULY
2018

JUNE
2018

2017
Full Year

2018
Annualized

% Change 2018
Annual vs. 2017

SOUTH KOREA
JAPAN
GERMANY
TURKEY
TAIWAN
VIETNAM
CHINA
ITALY
All Others
TOTAL

189
132

98
74
99

118
48

107
1,314
2,179

211
129
111
80
93

122
50
33

1,025
1,855

3,753
1,504
1,405
2,191
1,245

749
813
496

17,405
29,561

3,312
1,496
1,300
1,236
1,130
1,074

736
615

16,856
27,755

-11.8%
-0.5%
-7.5%

-43.6%
-9.2%
43.4%
-9.5%
24.1%
-3.2%
-6.1%

Novelis reports strong results
for first quarter fiscal 2019

Novelis Inc., a leader in aluminum
rolling and recycling, reported net
income attributable to its common share-
holder of $137 million for the first quar-
ter of fiscal year 2019, compared to
$101 million in the first quarter of fiscal
2018. Excluding tax-affected special
items, the company reported net income
of $113 million in the first quarter of fis-
cal 2019, up from $103 million in the
prior period.

The increase in net income, exclud-
ing special items, is mainly due to a 15
percent increase in adjusted EBITDA
over the prior year to $332 million in the
first quarter of fiscal 2019. This increase
is attributed to the continued optimiza-
tion of the investments the company has
made to increase global rolling, automo-
tive finishing, and recycling capacity to
drive higher shipments, strengthen its
product portfolio, and manage costs.
Adjusted EBITDA per ton reached $417
in the quarter, as compared to $368 in
the prior year period.

Net sales increased 16 percent over
the prior year to $3.1 billion for the first
quarter of fiscal 2019, driven by higher
average aluminum prices, higher ship-
ments, and more favorable product mix,
partially offset by lower conversion pre-
miums on some products. Shipments of
flat rolled products increased two per-
cent to 797 kilotonnes.

“Outstanding operational perform-
ance with increased asset optimization
and favorable market conditions con-
tributed to another strong quarter,” said
Steve Fisher, president and chief execu-
tive officer of Novelis. “Our recent
investment announcements in North
America and Asia, along with the pend-
ing acquisition of Aleris, will diversify
our product portfolio and increase our
participation in high-demand, high-value
markets to meet growing customer
demand.”

The company reported negative $4
million of free cash flow for the first
quarter of fiscal 2019, a $73 million
improvement over the prior year. This
increase is primarily a result of higher
Adjusted EBITDA, lower cash interest
due to the timing of payments in the
prior year, and favorable metal price lag.
These favorable items were partially off-
set by higher taxes and an increase in
capital expenditures to $54 million in
fiscal 2019, as compared to $39 million
in the prior year period.

As of June 30, 2018, the company
reported a strong liquidity position of
$1.9 billion.

In July, Standard & Poors rating
agency upgraded the Novelis Corporate
Family rating from B+ to BB-, and its
senior unsecured rating from B to B+.

Net sales up by 16 percent over prior year
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DISCLAIMER: American Recycler (AR) collects pricing and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. Figures shown may not be con-
sistent with pricing for commodities associated with a futures market. While the objective is to provide credible information, there is always a chance for human
error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information provided,
or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting from errors
or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.

Commodity Zone 1 Zone 2 Zone 3 Zone 4 Zone 5
#1 Bushelings per gross ton $280.00 285.00 279.00 291.00 385.00
#1 Bundles per gross ton 269.00 259.00 275.00 287.00 370.00
Plate and Structural per gross ton 275.00 281.00 280.00 295.00 330.00
#1 & 2 Mixed Steel per gross ton 215.00 262.00 225.00 280.00 301.00
Shredder Bundles (t in) per gross ton 172.00 175.00 210.00 212.00 210.00
Crushed Auto Bodies per gross ton 172.00 175.00 210.00 212.00 210.00
Steel Turnings per gross ton 89.00 97.00 97.00 160.00 227.00
#1 Copper per pound 2.74 2.63 2.80 2.39 2.37
#2 Copper per pound 2.59 2.55 2.75 2.20 2.12
Aluminum Cans per pound 0.70 0.77 0.74 0.73 0.72
Auto Radiators per pound 1.82 1.75 1.86 1.60 1.65
Aluminum Core Radiators per pound 0.70 0.84 0.65 0.54 0.51
Heater Cores per pound 1.23 1.22 1.30 1.27 1.38
Stainless Steel per pound 0.65 0.64 0.65 0.59 0.60
All prices are expressed in USD. Printed as a reader service only.
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METALS

North Star Steel set to
expand Delta, Ohio mill

Australia based BlueScope Steel
Ltd. says it is considering expanding its
North Star Steel mill, located in Delta,
Ohio, thanks to what it labels a promis-
ing outlook for the North American steel
sector. The steel mill is an electric arc
furnace (EAF) operation with an annual
capacity of 2.1 million tons per year of
hot-rolled coil steel.

In an appendix to its most recent
financial report, BlueScope said, “A
comprehensive study has been initiated
to evaluate adding between 600,000 to
900,000 metric tons per annum of steel-
making capacity [in Ohio], through the
addition of a third electric arc furnace
and a second caster.”

The steelmaker has given the proj-
ect an initial estimated price tag of from
$500 million to $700 million, and adds,
“The project is expected to take two or
three years to develop if we proceed.”
BlueScope adds it expects to provide an
update on the project assessment in
about one year.

In BlueScope’s 2018 fiscal year,
which ended June 30, the company says
its North American mill generated 13
percent more sales revenue compared to
the previous fiscal year and while the
mill’s “underlaying EBITDA (earnings

before interest, tax, depreciation and
amortization)” increased by 7.5 percent
compared to the year before.

The steelmaker says it sells approx-
imately 90 percent of its Ohio mill out-
put in the Midwest, with its end
customers consisting of “broadly 50 per-
cent automotive, 35 percent construc-
tion, 5 percent agricultural and 10
percent manufacturing/industrial appli-
cations.” The firm adds that the North
Star mill “continues to benefit from
strength in the automotive sector as well
as in the construction sector.”

In terms of its scrap feedstock,
Waterloo, Indiana based MetalX Inc. has
been investing in a large scrap yard in
Delta, Ohio, across the road from the
BlueScope mill.

At the November 2017 ground-
breaking for that $35 million facility,
MetalX president and chief executive
officer Danny Rifkin remarked of his
company’s investment, “We truly appre-
ciate the encouragement of the North
Star BlueScope team,” as well as citing
support from Ohio economic develop-
ment officials. The new MetalX yard is
scheduled to begin operations after
October 1 of this year.

AIST names 2018 T.C.
Graham prize finalists

The Association for Iron & Steel
Technology (AIST) disclosed the final-
ists for the third annual T.C. Graham
Prize. This unique contest was estab-
lished in 2014 through an endowment
from one of the steel industry’s most suc-
cessful and innovative executives, Tom
C. Graham Sr.

The T.C. Graham Prize recognizes
innovative applications for steel that may
lead to the development of new markets.
The winning entry will receive $20,000.

Entries for the 2018 T.C. Graham
Prize competition represented a diverse
group of individual applicants and teams.
After the proposals were reviewed by
steel industry professionals, four semi-
finalists were chosen. The semi-finalists
delivered their presentations to AIST in
August, where three finalists were
selected.

The 2018 T.C. Graham Prize
finalists are: 

1. “Stronger Than Titanium, Lighter
Than Aluminum and Lower Cost Than
High-Strength Steel” for Lighter, Safer,
More Fuel Efficient Automobiles and
Armored Vehicles – Gary Cola, Wash-
ington Twp., Michigan.

Flash Bainite processing is an evolu-
tionary steel heat treating technology
capable of producing 1,600 MPa sheet in
just 5 seconds. Flash 1600 has been
proven in automotive OEM test labs to
reduce mass 20 to 58 percent while
maintaining performance and reducing
cost. Flash technology is an entirely new
field of ferrous metallurgy that leverages
the natural heterogeneity of steel to cre-
ate a highly complex, nanorefined

microstructure with unparalleled
mechanical properties.

2. Nanotexturing to Make Bacterici-
dal Stainless Steel for Food/Beverage,
Health Care and Consumer Products
Industries – Julie Champion and Dennis
Hess, Atlanta, Georgia. 

Creation of nanotexture on stainless
steel by electrochemical etching
decreases attachment of bacteria and
kills bacteria while simultaneously
improving corrosion resistance. The goal
is to scale up and establish the feasibility
of translating electrochemical etching as
a method of creating nanotexture on
stainless steel food and beverage equip-
ment, biomedical devices and a variety
of surfaces to prevent bacterial infection.

3. An Introduction to the Next
Breakthrough in Advanced Materials;
Novel Steel Composite Metal Foam –
Afsaneh Rabiei, Raleigh, North Carolina. 

Steel-steel composite metal foam is
a low weight, high-strength metal foam
manufactured using hollow steel spheres
embedded in a steel matrix. This material
has shown superior mechanical proper-
ties under loading, fire, radiation and
even blast and fragments impact. Such
properties have made steel-steel compos-
ite metal foams strong candidates for
applications in structural components.

The Contest Jury consists of John
Ferriola, chairman, president and chief
executive officer, Nucor Corp.; Mark Mil-
lett, president and chief executive officer,
Steel Dynamics Inc.; Roger Newport,
chief executive officer, AK Steel; and Bar-
bara Smith, president and chief executive
officer, Commercial Metals Company.

To give you an idea of the kind of season we’ve had, the person who handled our
side of the scoreboard was sick for three weeks and nobody noticed!
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by Ron Sturgeon
Autosalvageconsultant.com

Salvaging Millions

Get over it. Life isn’t fair, and
you can’t change that. But you can
make it better. I found in the early
days that many didn’t attend associa-
tion meetings as they didn’t want to
share information. Of course, they
also didn’t learn anything. 

At the time, everyone was wor-
ried about competition. I believe there
was a time, long ago, when we owned
the marketplace, but the constantly
evolving nature of the auto salvage
business is moving much faster and is
more powerful than any of us can
imagine. So what is the best mindset
to take in trying to maximize your
success in getting some of the pie? 

My philosophy has always been
that you are always going to be far-
ther ahead when you share, partici-
pate and learn. Let’s get real. There
are very few, if any, secrets in our
business. 

It’s mostly about execution. As
an industry, whatever industry you are
in, you are stronger working together
than as an island. You are stronger
because you contribute and share and
you also take and learn. Consider how
much faster yard owners who use
peer benchmarking grow when com-
pared to the yard owner that innovates
in isolation.

Don’t be too afraid of your com-
petitors. Most simply don’t care; they
are always in a reactionary mode. I
wrote the original article about the pie
conspiracy in 1990, and it’s still true
today. A lot of people are afraid that
they will lose out by sharing what
they know.

As individual business owners
trying to work with others, we spend
a lot of time making requests like
these:

•Help me get a bigger piece of
the pie.

•Stop them from getting any
piece of the pie.

•Their piece of pie is bigger than
mine. (That’s not fair. Make new
rules.)

•The person cutting the pie is not
being fair. (Make him cut it differ-
ently.)

•The new pie is not as good as
the old pie. (Stop the new pie!)

Do what is right for you and your
business. Don’t be myopic about your
competitors. Always have positive
energy, with a positive dissatisfaction
for results, while being honest, fair,
and transparent whenever possible.
Offer pie to everyone, and you will
always be a winner. 

The Pie Conspiracy

Remember, only you can make BUSINESS GREAT!
This article was provided by autosalvageconsultant.com, which was formed in 2001 by

recyclers for recyclers, to help them improve their businesses.

Study finds Americans prefer
high strength steel for vehicles

A new national study, conducted by
Lab42, and commissioned by the Steel
Market Development Institute (SMDI),
finds Americans in the market for a new
vehicle continue to trust and prefer steel
as the automotive material of choice.
Additionally, a second study conducted
by Ducker Worldwide shows the steel
industry has made monumental strides
in developing new, advanced grades of
steel and making them commercially
available. Current and potential con-
sumers view steel as critical to key vehi-
cle attributes such as safety, strength and
durability and favor steel vehicles over
brands relying on aluminum.

The study conducted by Lab42, a
quantitative market research firm, found
automakers substituting aluminum for
steel face a skeptical audience when it
comes to the three-quarters of respon-
dents who consider safety the most
important criteria when buying or leas-
ing a vehicle. Overwhelming majorities
of consumers do not believe aluminum
is as durable (87 percent), strong (90
percent) or safe (91 percent) as steel.

As a result, consumers still strongly
prefer key components of a vehicle,
such as the frame, doors, bed, fender
and bumpers, to be made of steel. More
than 50 percent of all consumers per-
ceive steel as the most important mate-
rial in a vehicle’s frame or body
structure.

When it comes to brand equity and
consumer preference, more than half of
consumers surveyed say replacing steel
with aluminum will negatively impact
their opinion of an automotive brand. In
total, 43 percent of those surveyed said
they are less likely to purchase or lease
from an automaker replacing steel with
aluminum in its vehicles.

When consumers are made aware of
advanced high strength steel (AHSS), it
is strongly favored over aluminum for
all vehicle parts. These preferences are
most pronounced among current and
potential truck owners. A steel frame
and body are considered important by
43 percent of truck owners, ranking
ahead of attributes such as accessory
options and towing capacity. Among
current and future truck, SUV and sedan
owners, steel is considered extremely
important to one-third and one-fourth
respectively.

Ducker Worldwide, an industry
market research firm, reports an increase
of AHSS and ultrahigh-strength steel
(UHSS) use i trucks and SUVs as part of
an industry-wide trend projected to
grow through at least the 2024 model
year. By that time, UHSS use is
expected to exceed AHSS use as
automakers take broad advantage of its
capabilities to meet both regulatory
requirements and consumer demand.

Steel’s lightweighting benefits have
allowed automakers to invest in safety
technologies, powertrain performance,

infotainment systems and other content
desired by consumers while reducing
overall vehicle weight. That trend is con-
tinuing to pay dividends for automakers
balancing lightweighting with consumer
preferences, with an additional 10
pounds per vehicle in steel weight sav-
ings from upgrades to AHSS/UHSS pre-
dicted by the 2020 model year.

“These findings confirm what most
automakers already know, which is con-
sumers continue to understand and value
the role steel plays in making their vehi-
cles safe, strong, durable and fuel-effi-
cient,” said Jody Hall, vice president,
automotive market for SMDI. “This ele-
vates opportunities for automakers to
attract consumers by showing how they
are setting themselves apart on key vehi-
cle purchase decisions through innova-
tive applications of advanced
high-strength steel.”

These opportunities exist because
AHSS and UHSS are significant contrib-
utors to more than half of the top attrib-
utes factoring into consumers’
automotive decisions, including safety,
price, interior roominess, physical
design, vehicle test results and fuel effi-
ciency.

As the consumer study makes clear,
steel’s contribution to vehicle safety is
widely valued. AHSS and UHSS give
automakers exceptional high-strength
grades to efficiently design strong, rigid
passenger compartments not only to pre-
vent intrusion, but also to contribute to
avoiding accidents altogether by mini-
mizing blind spots. Efficient passenger
compartment designs based on AHSS
and UHSS allow for roomier interiors,
another key selling point for consumers.
Steel’s formability – especially when
compared to aluminum alloys – allows
designers more options for physical exte-
rior design for increased curb appeal.

Steel also reduces vehicle costs, as
steel intensive body structures and clo-
sures offer the most cost-effective solu-
tions to automakers, creating savings
consumers can see in the sticker price.
Steel’s high strength enhances light-
weighting applications, leading to fuel
economy improvements and saving con-
sumers money at the pump over the life-
time of their vehicle.

“With approximately 258 pounds
per vehicle in 2018, AHSS is surpassing
growth estimates made in 2013 by
approximately four pounds per vehicle.
Automakers have found replacing flat-
rolled steel with more advanced grades
of high-strength steel helps them meet
lightweighting targets without disap-
pointing consumers with the compro-
mises required by aluminum and other
alternative materials,” said Hall.
“Advanced high-strength steel’s role in
new and future vehicles is growing faster
than expected and next-generation ultra-
high-strength steels are following close
behind.”

AUTOMOTIVE

■For more AUTOMOTIVE NEWS, see Page B1

METALS
New Day Aluminum closes
refinancing for expansions

New Day Aluminum Holdings
LLC has entered into a $75 million, 5
year term loan facility with White Oak
Global Advisors, LLC and a $35 mil-
lion asset based loan facility with BMO
Harris Bank. A portion of the proceeds
from the refinancing will be used to
complete two major expansion projects
at New Day’s Noranda Alumina refin-
ery in Gramercy, Louisiana. 

In the second half of 2018, New
Day will commission a second chemi-
cal grade alumina production line,
including an additional filter and sec-
ond dryer. The new line increased the
company’s chemical grade alumina
production capacity by nearly 100 per-

cent, making Noranda Alumina the
leading supplier of chemical grade alu-
mina in the U.S. 

Noranda Alumina is already the
largest manufacturer of smelter grade
alumina in the U.S. The second capital
project in Gramercy, which centers
around the installation of red mud fil-
tration technology, will significantly
expand the company’s capacity for red
mud storage and reduce the company’s
annual raw material input costs at the
Gramercy facility. These two projects,
totaling more than $40 million, will
increase productive capacity and signif-
icantly reduce Noranda Alumina’s car-
bon footprint.

A proud and confident genius made a bet
with an idiot.

The genius said, “Hey idiot, every ques-
tion I ask you that you don’t know the
answer to, you have to give me $5. If you
ask me a question that I can’t answer, I’ll
give you $5,000!”

The idiot agreed but when the genius
then asked, “How many continents are

there in the world?” he handed over $5.
The idiot said, “Now let me ask: What

animal stands with two legs but sleeps with
three?” The genius tried and searched very
hard for the answer but gave up and
handed over the $5,000.

The genius said, “Dang it, I lost. So
what was the answer to your question?”

The idiot handed over another $5.
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RUBBER

California legislature
overhauls tire recycling 

The California State Assembly
voted to pass AB 2908, by Assembly-
member Marc Berman. The vote to
“Concur in Assembly Amendments”
comes on the heels of the bill’s passage
in the State Senate and marks the final
step before the bill heads to the Gover-
nor.

AB 2908 directs CalRecycle to
develop an incentive payment system to
fund recycling end uses for waste tires.
AB 2908 also sets a 75 percent recy-
cling target for waste tires, nearly dou-
ble the current rate, and updates the
state’s tire manifest system. While the
new incentive program will be funded
from the state’s existing tire fee
($1.75), the legislation also allows Cal-
Recycle to assess a charge on the sale
of new tires (not to exceed $1) in order
to continue funding the regulatory
activities of the department.

AB 2908 is the third attempt in
four years to reform the State’s tire
recycling system. This policy was pre-
viously introduced by Assembly Mem-
ber Rich Gordon (AB 1239 in 2015)
and Assembly Member Jim Frazier

(AB 509 in 2017), but both measures
stalled in the legislative process.

“California’s tire recycling rate has
been far too low, for far too long. Pro-
viding incentive payments to end-users
of recycled materials is among the most
cost-effective ways to increase recy-
cling, and it has been proven to work
across different material types,” said
Nick Lapis, director of Advocacy for
Californians Against Waste, the sponsor
of the bill. “Furthermore, a complete
overhaul of the State’s tire recycling
program is certain to have an impact on
all the stakeholders in the existing recy-
cling infrastructure, so we especially
commend Assembly Member Berman
and his staff for their dedication to
working with everyone along the sup-
ply chain, from the manufacturers who
make tires, to the tire dealers that sell
them, to the haulers that transport the
waste tires, to the processors that shred
and grind them, to those who make new
products out of those materials, and,
finally, to end purchasers of these 
products. That is no small feat.”

Tire Recycling Incentive Program
(TRIP) Act heads to Governor 

My wife told me I had to stop acting like a flamingo. So I had to put my 
foot down.



The Miami-Dade County Department
of Solid Waste Management (DSWM) has
begun receiving replacement vehicles for
about 50 percent of its automated waste
collection fleet, used for residential curb-
side garbage service.

Already DSWM has received 60 of
the scheduled 77 vehicles, with 36
deployed and weekly arrivals scheduled to
continue through early September. This
first phase of the automated fleet replace-
ment program is a $22 million investment
in equipment that will provide drivers with
the latest equipment and service area cus-
tomers with efficient service.

The trucks that are being retired have
provided waste collection service to more
than 330,000 households twice per week,
52 weeks each year for at least a decade.
Additional replacement vehicles will come
online over the next year.

“With over 330,000 households in our
service area, our waste collection opera-
tion is one of the largest government-run
programs in the southeastern United
States. Our employees and our vehicles
work hard, so reliable equipment is a
must,” said DSWM director and deputy
mayor Alina Hudak. “We’re pleased and
proud to deploy these new trucks into our
automated fleet which will reduce
mechanical breakdowns and delays for our
drivers and result in efficient and reliable
services that our customers expect and
deserve,” Hudak added.

In the coming weeks, service area
residents will begin to notice the bright
and shiny white waste collection trucks in
neighborhoods throughout the DSWM
320-square-mile service area. The vehicles
include a safety messages on the rear panel
which remind motorists driving behind to

exercise caution and stay back 50’ from
the truck, which makes frequent stops.

Three of the new trucks being
deployed are painted pink as part of
DSWM’s initiative to support and spread
year-round breast cancer awareness.
Branded with the message “Let’s Trash
Cancer,” the first of the breast cancer
awareness trucks was originally unveiled
at Waste Expo 2018 in Las Vegas, Nevada
in April 2018. An additional two trucks are
branded with this important message. All
three vehicles will be used throughout the
service area.

In the coming months, the new trucks
will be used for important messaging
about the county’s integrated waste man-
agement system and to promote commu-
nity awareness and participation in the
“Let’s Clean Things Up” litter prevention
and community pride campaign.
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Miami-Dade County DSWM replaces
50 percent of its waste collection fleet

WASTE

The Northeast Resource Recovery
Association (NRRA) has been awarded
a $186,924 grant by the Rural Develop-
ment Office of the U.S. Department of
Agriculture (USDA) for the 2018/2019
fiscal year. 

The main purpose of NRRA’s
USDA funded program, “YIMBY!
YES - in My Backyard!” is to improve
the technical assistance to small and
medium generators of organic waste
with increased opportunities to divert
more and more of that waste to com-
posting operations, including residen-
tial backyards. This diversion will
extend the life of the few remaining
landfills in Massachusetts, New Hamp-
shire and Vermont. It will also help
reduce the ever increasing budget line
item for municipal trash. 

In the YIMBY grant, the USDA
funds will be targeted to assist a total of
184 towns within the 9 counties and 3
states. The targeted towns will receive
assistance from NRRA’s direct techni-
cal assistance and outreach program
and will be encouraged to increase
cooperation in waste reduction and pol-
lution prevention programs that benefit
the entire community including
schools. 

NRRA receives
grant from USDA

The U.S. Environmental Protection
Agency (EPA) proposed a plan to
address a newly identified contaminant
and enhance treatment of contamination
at the Combe Fill South Landfill site
located in Chester Township in New Jer-
sey, an inactive municipal landfill cover-
ing 65 acres. 

EPA’s proposal includes expanding
and enhancing the existing groundwater
treatment system that is currently operat-
ing at the site in addition to excavating
and removing soil and solid waste mate-
rials, which are a contributing source of
contamination.

The plan targets the landfill’s
impact on a deeper layer of groundwater
that is contaminated with volatile
organic compounds, including 1,4 diox-
ane. The current system extracts and
treats mostly shallow groundwater
directly under the landfill, along with a
limited amount of deeper groundwater
from the bedrock aquifer below the land-
fill. 

EPA is proposing improvements to
this treatment system, including, the
addition of deeper groundwater extrac-
tion wells to capture more contamina-
tion. In addition, EPA will make
improvements to the plant in order to
handle the additional groundwater and
effectively treat 1,4-dioxane, a contami-
nant that has recently been detected at
the site but not treated by the current
groundwater treatment system.

Further, EPA proposes to remove
waste materials and soil from a small
portion of the landfill that is contributing
to the contamination of the deep ground-
water. EPA’s cleanup proposal also
includes, as an interim step, long-term
monitoring of deep groundwater con-
tamination in areas outside the Combe
Fill South Landfill Superfund site. EPA
will issue a final plan for groundwater
contamination after further evaluation of
whether the cleanup has been effective.

The Combe Fill South Landfill, in
Morris County, New Jersey, served as a
municipal landfill from the 1940s until
1981. Soil and groundwater at the site
were contaminated by volatile organic
compounds from the landfill. Combe
Fill Corporation went bankrupt in 1981
and the landfill was not properly closed. 

EPA proposes
cleanup of
landfill site
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2009 E-3 Primary Tire Shredder.  Shreds OTR tires 
with 3” bead. 2” double stacked knives.  $145,000

DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE! 
www.DADECapital.com

Harris 500-ton Shear Logger Baler. Excellent operating condition.
Includes oscillating discharge, take-away, picking

and radial stacking conveyors.  $95,000

WASTE

Republic Services reports
increased revenues 

Republic Services, Inc. reported
net income of $234.9 million, or $0.71
per diluted share, for the 3 months
ended June 30, 2018, versus $202.9
million, or $0.60 per diluted share, for
the comparable 2017 period. Excluding
certain gains and expenses, on an
adjusted basis, net income for the three
months ended June 30, 2018, was
$239.6 million, or $0.73 per diluted
share, versus $205.9 million, or $0.61
per diluted share, for the comparable
2017 period.

“We continued our strong start to
the year in the second quarter, deliver-
ing double digit growth in earnings and
free cash flow per share. We’ve
invested over $120 million in value
enhancing acquisitions and returned
approximately $700 million of cash to
our shareholders since the beginning of
the year,” said Donald W. Slager, presi-
dent and chief executive officer. “The
strength of the solid waste business and
the continued successful execution of
our strategy enable us to offset recy-
cling headwinds and reaffirm our full
year EPS and free cash flow guidance.”

Second-Quarter Highlights:
•EPS was $0.71 per share.

Adjusted EPS, a non-GAAP measure,
was $0.73 per share, an increase of 20
percent over the prior year.

•Cash provided by operating activi-
ties was $610 million and adjusted free

cash flow, a non-GAAP measure, was
$323 million, an increase of approxi-
mately 173 percent over the prior year.
Adjusted free cash flow per share
increased 180 percent over the prior
year.

•Total cash returned to sharehold-
ers through dividends and share repur-
chases was $328 million.

•Total revenue increased 3.9 per-
cent over the prior year, excluding the
impact of the new revenue standard.

•Revenue growth from average
yield was 2.1 percent and volume
increased 0.6 percent.

•Core price increased revenue by
3.6 percent, which consisted of 4.4 per-
cent in the open market and 2.3 percent
in the restricted portion of the business.

•Adjusted EBITDA was $690 mil-
lion and adjusted EBITDA margin was
27.4 percent of revenue. The solid
waste business contributed 50 basis
points of margin expansion, which was
more than offset by headwinds from the
recycling business and rising fuel costs.

•SG&A expense as a percentage of
revenue decreased by 80 basis points
over the prior year, excluding the
impact of the new revenue standard.

•The company invested $56 mil-
lion in tuck-in acquisitions and an addi-
tional $42 million in early July,
bringing the company’s total year-to-
date investment to $123 million.
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EQUIPMENT
INTERNATIONAL
303-699-7766

WE BUY & SELL ALL
TYPES OF USED SCRAP 

PROCESSING EQUIPMENT!

Fuchs — Liebherr
Sennebogen — CAT

MATERIAL
HANDLERS

20 Machines 
with Cab Risers,

Gen-sets & Rotating
Grapples

              IN STOCK!

New and Used 
Grapples

New Magnets
and Gen-sets

New 24V Magnets

ORANGE PEEL GRAPPLE, BRAND
NEW! 3/4-yard 4-tine orange peel grapple
with 15-ton 360° rotator. Show floor model
for sale, SPECIAL PRICE: $18,800. Please
call Moley Magnetics at 716-434-4023 or
visit www.MoleyMagneticsInc.com.

518-424-1168
www.RecyclingFurnaces.com

Hi-efficiency, new technology.
INCREASE PROFITS!
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           Also:
PARTS • REPAIR • CUSTOM BUILDS

SWEAT FURNACES

WE BUY AND SELL 
USED RECYCLING EQUIPMENT
HOVDE  RECYCLING EQUIPMENT

800-617-5219   TEXT 320-760-5688
scrapequip.com  steven@scrapequip.com

TO SEE OUR INVENTORY PLEASE VISIT
sargentsequipment.com

708-758-2062

Recycling Equipment
Your Complete Source!

We Service What We Sell

Moley Magnets
Harris/IPS Balers
Genesis Shears 
Used Equipment

Onsite Portable Line Boring

Brawler HPS Solidflex Tires

Set of 4 like new tires and rims for 
Hyundai loader. Uses 17.0 – 25 rim; 
20.5x25. 

Asking price $4200 per tire + rim. 
Contact Christina for more informa-
tion: dispatch@pickapartva.com

TWO FEEDER YARDS FOR SALE in
Northwestern Pennsylvania, both close to
I-80, 15 miles apart, lots of support equip-
ment and inventory, looking for offers over
$2 million. Partial financing considered.
Fax for details: 814-772-9735. E-mail:
dfk.amr@gmail.com.

PROFITABLE AUTO SALVAGE BUSI-
NESS for sale in Maine. This auto salvage
business is highly profitable and is the old-
est yard in Maine! Specializing in auto sal-
vage, dismantling, recycling and used auto
parts. Customer base consists of
exporters, wholesalers, first time and
repeat individual customers. Parts are
inventoried on computer software to easily
be retrieved to give to the customer or ship
globally. Very well run and owners maintain
well organized records. Efficient infrastruc-
ture in place, assuring that new owner will
be able to easily move forward quickly
after the initial transition period.
$2,700,000. For more information, 
contact Earl Black at Better Homes & Gar-
dens Real Estate, 207-632-7281 or             
earlblack@masiello.com.

WE BUY MINOR METALS! Our company,
Exotech Inc., purchases Tantalum, Nio-
bium, Hafnium, Zirconium, Indium, Ger-
manium, Vanadium and Ruthenium scrap.
We do not charge any processing fees and
we are open to payment terms. We 
have been in business for 28 years. 
Visit our website for more infor-
mation. www.exotech.com, 954-917-1919,
Fredc@exotech.com

Wanted

U-PULL IT SOFTWARE: Get more from
your U-Pull It yard and simplify searches.
Our product helps you buy cars, create a
detailed inventory and then all ties to a
point of sale system designed specifically
for your business. View demos at our web-
site. Call today! 801-355-3388 or visit
www.s3softwaresolutions.com.
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We collect and recycle over one billion
pounds of scrap lead acid batteries

annually!

THE ORIGINAL CATALYTIC CONVER-
TOR REMOVAL TOOL: Our powerful and
easy-to-use products are unsurpassed
and we've been making them for 20 years!
Choose from 110 or 12-volt, gas or de-
canning models. Our three hydraulic mod-
els are fast, safe and effective. Custom
applications provided as well! 800-999-
8100, www.supershears.com

Miscellaneous

FOCUS:
Electronics
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IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK

The Enviro-Rack is the most 
superior auto fluid removal 
and dismantling system on 

the market today. 

Complete fluid removal in less than 5 minutes!

877-247-6629 • IronAx.com



IRON PACK BALER
Remote Control • Automatic Cycle

IRON AX ENVIRO-RACKIRON AX ENVIRO-RACK
The Enviro-Rack is the most superior auto fluid removal 

and dismantling system on the market today.

All shears feature 360° continuous rotation.

ALL ENVIRO-RACKS ARE MADE IN AMERICA WITH AMERICAN STEEL FOR AMERICAN-SIZED CARS.

Complete fluid removalC l t fl id l
in less than 5 minutes!

RECYCLING
E Q U I P M E N T  S A L E S ,  I N CE Q U I P M E N T  S A L E S ,  I N C

Toll-free 877-247-6629
Fax 478-252-9030
Wadley, Georgia

Website: www.ironax.com
E-mail: ironax@ironax.com

IRON AX SHEAR PACKAGESIRON AX SHEAR PACKAGES

Equipment Ready For 
Shipment Today

We have a NEW Doosan DX225 with a 
NEW Iron Ax IA25R Shear mounted 

and ready to cut iron.

Contact us for full details!

View the Iron Ax YouTube Channel
to see the Iron Pack Baler

In Action Today!

BIG MOUTHBIG MOUTH
SHEARSHEAR

• 2 Piece Cutting Tip
• 8 Cutting Edges per Blade!

• Low Operating Cost
• Flip the Tip without Rebuilding!



DADE Capital Equipment | 800-823-9688

FINANCING AVAILABLE!  www.DADECapital.com

1997 E-Z Metal Baler.
New pump, bearing, gears  and hoses.  

$67,000

Granutech Saturn 7246 Tire Shredder. 
Portable, 300 HP. Includes infeed, return 

conveyors.  $150,000

2015 Wolverine Tire Debeader.
Half price of new! $110,000

1995 E-Z Model A+ Car Crusher.
2,550 hours. John Deere engine. 

Road-ready.  $60,000

Guidetti Sincro 530C Copper Granulator.
Includes Guidetti pre-chopper. Extremely 

low hours!  $105,000

Genesis 660R Shear, Completely Rebuilt. 
Six month warrranty.  $135,000

2015 OverBuilt Auto Logger. 
Extremely well-maintained.  $295,000

1997 Magnatech 66x60 Shredder. 
Includes conveyance & ECS. $295,000

1995 E-Z Model A+ Car Crusher. 
7,200 hours. Has remote but needs 

new hand-held.  $60,000

Huron Valley Eddy Current System. 
This ECS is in great condition!  $145,000

Barclay 4.9 Tire Shredder
Good condition. Recently rebuilt.  $185,000

Granutech Grizzly Knives.
Three sets. Need sharpened, only used 

once.   $6,500 per set

Williams 60x90 Hammermill Shredder. 
New grates, good liners. $185,000

2006 MAC 5200 Baler.
16” x 16” x variable bale size.  $160,000

SGM Magnetics Fines ECS. 
60/40 Combo System.  $250,000



Open any newspaper or listen to a newscast and
you’d be hard pressed not to find information about
the imposed tariffs recently set in place by President
Trump. In May, the Trump administration announced
the imposition of tariffs on metals imported from its
closest allies – namely the EU, Mexico and Canada,
each of which will face 10 percent tariffs on alu-
minum and 25 percent on steel. 

As Ivan Bilaniuk, an international business part-
ner at Dinsmore & Shohl LLP in Washington, DC,
explained, the first tariffs were imposed on solar pan-
els and heavy appliances in January. Shortly there-
after, the Trump administration used its authority
under Section 232 of the Trade Expansion Act of
1962 to impose a broad 25 percent tariff on steel
imports and 10 percent tariff on aluminum imports.

“From the auto recycling industry’s perspective,
the cost of your product increases, but your cost of
business also increases,” Bilaniuk said. For example,
for a small recycler running at capacity looking to
expand, the impact of the tariffs might be net neutral.
That’s because, though the value of their products has
increased, so in turn has the cost of adding new steel-
based infrastructure. Companies that have their oper-
ating costs under control and production under
capacity are in a better position to reap the benefits.
They should be asking, “how much of our day-to-day
operations involve steel and aluminum?” 

Mike Bassipour, president of GLR Advanced
Recycling, said the impact for auto recyclers is going
to be drastic and extremely negative. 

“Leaving politics aside, the tariffs have been a
triple whammy against our industry,” Bassipour said.
“Aluminum, copper and steel have all been impacted
simultaneously, resulting in eroding markets which
yields diminishing profits. At this rate, industry wide,
thousands of jobs are potentially on the line until this
gets resolved.”

Not surprising, the response to the tariffs within
the scrap recycling industry has been unfavorable. 

“We are trying to catch a falling knife which
makes daily operations difficult,” Bassipour said.
“The secondary aluminum markets specifically have
struck us hard. I strongly believe the trade war/tariff
dispute will be short lived. Both sides of the pond
need it to be.”

To prepare and cope with the tariffs, auto recy-
cling companies are evaluating their businesses and
their day-to-day activities to offset the tariffs’ impact.
While the degree of impact varies by company, GLR
Advanced Recycling is taking a very streamlined
approach to their processes, making them as efficient
as possible. 

“For us, per usual, we don’t fall in love with our
inventory and always try to keep it moving,”
Bassipour said. “If you sell for a profit, it’s hard to
lose. That may seem over simplified but it’s our men-
tality. We also are focusing on running as efficient as
possible and concentrating on margins.”

Gordon Heidacker, managing director, automo-
tive sector group head at Great American Group said
that in automotive, the trickle-down effect takes time
to clearly show its hand on pricing and profit oppor-
tunities as a result of the tariffs. 

“Some savvy auto recyclers may decide to buy
more and early to anticipate a run up of price, some
may stand pat to see the actual effect,” Heidacker
says. “In plastics, there is more of an issue with find-
ing ways to handle all the non-recyclable product. In
many cases, the repair parts side continues to be
robust regardless of the tariffs as vehicles are being
retained longer and are driven more miles per year,
thus driving a market for parts away from cars need-
ing repair and cosmetic improvements. The repair
parts market has always been driven by being lower
cost than new parts and tariffs will only drive more
customers to the junk yard to find a replacement part
over a new and more expensive component.”

According to Michael Jenny, managing director
at Livingstone Partners, a middle-market M&A firm
that specializes in sell-side M&A across a variety of

sectors, one of them being metals, tariffs are creating
disruption and uncertainty in the market, although the
steel mills are enjoying higher profits as a result.
“Further downstream, metals users who cannot pass
on price increases are being squeezed, however,”
Jenny said. “This is likely not sustainable.”

Globally, the impact of import tariffs, reduced
exports and a stronger dollar cannot be ignored.
That’s why Jenny said that where shredder operations
are concerned, profitability is also being impacted by
the relative lack of demand for nonferrous byproduct
such as zorba. 

“Recyclers need to buy right and turn quickly in
order to stay ahead of the curve,” Jenny said. “Longer
term, the value of recycling companies has always
been in their access to supply, and we do not expect
this to change. Recyclers with good supply customer
relationships and access consistent, high quality sup-
ply, such as scrap generated from manufacturing
sheet steel into finished products, will always be of
value in the markets.” 

On the Horizon
The U.S. is working with other countries to

determine a solution to the imposed tariffs and trade
concerns. Unfortunately while these discussions are
happening, the scrap market continues to weaken and
many industry players are unsure how long recycling

by MAURA KELLER
mkeller@americanrecycler.com
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Tariffs a ‘triple whammy’ against auto recyclers

See TARIFF TROUBLES Page B2
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Tariffs on aluminum, copper and steel have impacted the auto recycling industry resulting in eroding markets, diminishing profits and surplus
scrap in the industry. Innovative solutions for the tariff troubles are on the horizon as the U.S. works with other countries in the efforts.
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ADESA Brasher’s names Brenda
Aden new general manager 

ADESA, a business unit of KAR
Auction Services, Inc., a technology
and solutions company powering the
world’s most trusted vehicle market-
places, has named Brenda Aden general
manager of ADESA Brasher’s located
near Sacramento, California.

Aden has been the general man-
ager at ADESA Las Vegas since 2016,
and during her tenure the auction was
honored as a Best Auto Auction to
Work For by Auto Remarketing and
earned numerous company awards. In
July 2018, Aden was recognized as one

of Auto Remarketing’s Power 300 for
the year.

Aden began her auto auction career
as a block clerk in Denver and quickly
took on responsibilities within the front
office and floor planning departments.
She transitioned into managerial roles
at locations in Orlando and Las Vegas.
She became an assistant general man-
ager during the opening of Premier’s
Las Vegas Auction. Aden joined
ADESA in 2010 and played a key role
in opening the ADESA Las Vegas facil-
ity in 2011. 

Call For Pricing! 800.824.5092

www.multimetco.com

 Purchase Decanned Auto Catalyst

 Purchase Whole Catalytic Converters

 Toll Refined Spent PGM Petroleum Catalyst

 Eight U.S. locations

 Extensive buying network for global needs

 Unparalleled customer service from the
   leading recycler of precious metals

SERVICES

WE OFFER

Visit us
at

ARA Booth
#219!

Volvo Cars sets ambitious goal of 25 percent
recycled parts in every new automobile by 2025

Volvo Cars announced its ambition
that from 2025, at least 25 percent of
the plastics used in every newly
launched Volvo car will be made from
recycled material.

Volvo Cars also urged auto indus-
try suppliers to work more closely with
car makers to develop next generation
components that are as sustainable as
possible, especially with regards to
containing more recycled plastics.

To demonstrate the viability of this
ambition, the company has unveiled a
specially built version of its XC60 T8
plug-in hybrid SUV that looks identical
to the existing model, but has had sev-
eral of its plastic components replaced
with equivalents containing recycled
materials.

The special XC60’s interior has a
tunnel console made from renewable
fibers and plastics from discarded fish-
ing nets and maritime ropes. On the
floor, the carpet contains fibers made
from PET plastic bottles and a recycled
cotton mix from clothing manufactur-
ers’ offcuts. The seats also use PET
fibers from plastic bottles. Used car
seats from old Volvo cars were used to
create the sound absorbing material
under the car bonnet.

“We already work with some great,
forward thinking suppliers when it
comes to sustainability,” said Martina
Buchhauser, senior vice president of
Global Procurement at Volvo Cars.
“However, we do need increased avail-
ability of recycled plastics if we are to

make our ambition a reality. That is
why we call on even more suppliers
and new partners to join us in investing
in recycled plastics and to help us real-
ize our ambition.”

The recycled plastics XC60 was
revealed at the Ocean Summit during
the Gothenburg Volvo Ocean Race
stopover. The race’s focus on sustain-
ability centers on a partnership with the
United Nations Environment Clean
Seas campaign, focusing on the call to
action, ‘Turn the Tide on Plastic.’

The recycled plastics ambition is
the most progressive statement around
the use of recycled plastic by any pre-
mium automotive manufacturer. It rep-
resents another demonstration of Volvo
Cars’ commitment towards reducing its

impact on the environment across all
operations and products. Earlier this
year Volvo Cars committed to eradicate
single-use plastics across all its prem-
ises and events by the end of 2019.

In 2017, the company announced
an industry leading commitment to
electrify all new Volvo cars launched
after 2019. Volvo Cars reinforced this
strategy recently by stating that it aims
for fully electric cars to make up 50
percent of its global sales by 2025.

In terms of operations, Volvo Cars
aims to have climate neutral manufac-
turing operations by 2025. In January
this year, the engine plant in Skövde,
Sweden, became its first climate neutral
facility.  

companies can hold out before changes
to their infrastructure and overall busi-
nesses need to take place.

Metal processors in the U.S. may
experience more domestic companies
turning to them for their metal supply.
While this increase in demand would
result in an increase in production of
materials, it may also cause scrap
prices to increase as more U.S. compa-
nies will be in the market for scrap. The
increased demand could also cause an
overflow in scrap metal, resulting in
reduced prices for scrap.

According to Heidacker, the future
impact of the imposed tariffs is difficult
to determine. However, he said the
lower cost of recycled product over
imports will shift volumes away from
overseas product and make the market
in the U.S. more competitive, which in
turn will increase bids on lots of scrap
vehicles. 

“The larger scrap dealers and recy-
clers have the potential to do well,”
Heidacker said. “However it is still not
fully known to what extent these tariffs
will affect final prices from exporting

countries as some have done their best
to absorb the tariffs – such as in the tire
industry, China manufacturers have
lowered margin expectations to accom-
modate a good portion of the tariff off-
set.”

For base metals and other com-
modity recycled products, Heidacker
said the future looks good as an alterna-
tive. “The trends for recycled metals
will be on an upswing,” Heidacker said.
“On other products, the market will
remain strong and tariffs may have less
of an impact over time. It will be more
likely affected by annual miles driven
and average age of vehicle in market.”

If nothing changes and the trade
war/tariff battle continues, Bassipour
strongly believes many businesses will
have no choice but to shut their doors. 

“It’s not sustainable. Sellers won’t
want to sell their scrap vehicles so
cheap, which of course will make it
problematic to buy inventory trickling
down to loss of revenue,” Bassipour
said. “Bottom line, with the deleterious
impact on oversees consumption and
oversupply domestically of material, it
is going to continue to create a bumpy
road for auto recyclers.”

Tariff troubles
■Continued from Page B1

Honda sets monthly production records 
Honda’s production in Japan for the

month of July 2018 experienced a year-
on-year increase for the first time in two
months (since May 2018). Production in
regions outside of Japan experienced a
year-on-year increase for the fourth con-
secutive month (since April 2018), set-
ting record high production for the
month of July. This includes record high
production for the month of July in Asia
and China.

Worldwide production experienced
a year-on-year increase for the fourth
consecutive month (since April 2018),
also setting record high production for
the month of July. Total domestic auto-
mobile sales in the Japanese market for

the month of July 2018 experienced a
year-on-year increase for the sixth con-
secutive month (since February 2018).

New vehicle registrations experi-
enced a year-on-year decrease for the
first time in three months (since April
2018). Sales of mini-vehicles experi-
enced a year-on-year increase for the
sixth consecutive month (since February
2018). FIT was the industry’s sixth best-
selling car among new vehicle registra-
tions for the month of July 2018 with
sales of 9,144 units.

Total exports from Japan in July
2018 experienced a year-on-year
increase for the seventh consecutive
month (since January 2018).

Why can’t cars play football? Because they only have one boot!

Scientists discovered a way to generate light using only scrap metal. 
It was an aluminating experience! 



Axion Polymers has supplied its
100 percent recycled polymer from
end-of-life vehicles to help a leading
automotive manufacturer demonstrate
the use of sustainable components in
new cars.

Axpoly PP polymer was blended
50/50 with a polypropylene recycled
from packaging waste to achieve a
specification required by vehicle
designers for reuse in new vehicle com-
ponents.

An initial sample of this plastic
blend has been used successfully to
mold both internal and external body

parts for a new car in a collaborative
demonstration project for Volvo Car
Group involving more than 40 suppliers
of vehicle components.

Axion’s strong technical expertise
and continual development of high-
quality recycled polymer grades that
can replace virgin plastics in new cars
supports the automotive industry in its
transition from a ‘Linear’ to a Circular
Economy.
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Bring Your Recycling SystemBring Your Recycling System
into the 21st Centuryinto the 21st Century

Increase your profit! 

Modernize your equipment easily and affordably!

ANY TYPEANY TYPE | | ANY BRAND ANY BRAND
BALERS • SHEARS • LOGGERS • COMPACTORS • MRF LINES • OTHERS!

Ken Roberts  954-494-2489  kenr305@gmail.com
Harold Atkinson  404-874-4401 hatkinson@crigler.com

•On-screen Diagnostic Controls
•Radio Remote Controls

•Remote Troubleshooting
•Updated Motor Controls and VFDs

•Eliminate Most Pressure, Prox & Limit Switches

Crigler 
Enterprises: 

Honda N-BOX platform and engine uses high tensile steel
Revolutionary change of body and

platform to drastically reduce weight –
with that policy, Takayuki Takahashi,
assistant chief engineer and the body
and exterior project leader, supervised
the vehicle body development for the
second generation N-BOX by Honda.

“The first thing we did at the start
of development was to create the ulti-
mate in light body and chassis from
scratch,” said Takahashi. “We ignored
both collision safety and maneuvering
stability and worked only on creating
the ideal lightweight car, then added
whatever was missing. We would not
have been able to create something
bold unless we start from scratch.”

The completed prototype car was
not well-balanced but showed a lot of
potential. Keeping this ideal form in
mind, Takahashi and other design and
research team members started devel-

oping the body of a car superior in
every aspect, from fuel efficiency,
acceleration and deceleration, to cor-
nering.

The process for creating the ulti-
mate light body was simple. Honda
replaced traditionally used materials
with tough and light ones. The frequent
use of high tensile steel for the body
panels will provide significant weight
reduction, thought Takahashi.

“High tensile steel is strong in ten-
sion. If we use thinner panels with the
same strength as regular ones, then we
can reduce the weight by that amount,”
he explained.

Steel sheets come in various types
depending on tensile strength, from 270
MPa grade to 1,180 MPa grade; high
tensile steel are from about 440 MPa
grade or higher while ultra-high tensile
steels are from 980 MPa grade or

higher. Since the previous N-BOX used
high tensile steel 780 MPa grade or
higher for around 15 percent of its
body, Takahashi planned to raise this
rate to nearly half all at once.

However, not all panels can be eas-
ily replaced with high tensile steel. It’s
strong but hard to bend and easily
breaks, which means it’s also difficult
to process and limits the places where it
can typically be used. Takahashi sought
help from the materials research team,
saying “To make the car so much
lighter, we need to use high tensile steel
here and there. We need a strong mate-
rial that doesn’t break.”

“Of course, I didn’t just thrust this
demand on them. The materials
research team have been constantly
studying materials evolution along with
steel manufacturers, and have been test-
ing which materials to make available

for use and when. Under these circum-
stances, I gave my request for the nec-
essary materials,” said Takahashi.

The team wanted to produce a mini
vehicle that overturns conventional wis-
dom. Inspired by the enthusiasm of
Takahashi and the design team, the
steel manufacturer, pressed steel fabri-
cator, and factory actively collaborated
in testing materials with various proper-
ties and their processing methods. They
were able to use high tensile steel in
many parts of the body, including the
outer panel of the center pillar between
the front and rear doors with 1,180
MPa steel – a world first.

Thus, the use of high tensile steel
780 MPa grade or higher rose to about
47 percent for the second generation N-
BOX, which made the dramatic weight
reduction possible.

General Motors launches
collision repair network

General Motors’ Customer Care and
Aftersales division has launched the GM
Collision Repair Network.

The network is designed to help
drive customer safety, customer satisfac-
tion and strong results for dealers and
independent collision repair facilities.

“We put the customer at the center
when we designed the GM Collision
Repair Network because for them, noth-
ing is more important than knowing they
can trust in the safety and integrity of
their vehicle when it leaves the repair
facility,” said John Eck, collision man-
ager, GM Customer Care and Aftersales.
“The collision repair industry will bene-
fit too. The National Highway Traffic
Safety Administration* reports more
than six million police-reported car
crashes occur every year, and as vehicle
technology evolves, it’s more important
than ever to complete proper repairs and
run an efficient enterprise.”

After a collision, GM’s Collision
Repair Network, combined with OnStar,

helps educate and empower GM vehicle
owners by helping them locate repair
facilities where qualified technicians fol-
low proper repair procedures using orig-
inal equipment replacement parts.

For dealerships and independent
collision repair facilities, the new Colli-
sion Repair Network will build on GM’s
current training and tools-focused pro-
grams, while adding standards for pre-
and post-repair scanning, repair proce-
dures, calibration and overall repair.
Repair facilities in the network should
experience a more streamlined collision
repair process, including reduced time
spent on diagnosing and pulling repair
procedures.

Dealers and independent collision
repair facilities interested in the GM
Collision Repair Network can e-mail
GMCollisionRepairNetwork@GM.com
or visit GenuineGMParts.com to enroll
and learn more about the network
requirements and fees.

Keith Freegard, associate consultant at Axion Polymers, poses with the new Volvo XC60-T8 unveiled at the
Ocean Summit conference last summer. This specially-built version of its XC60 T8 plug-in hybrid SUV model
has over 170 plastic parts made out of recycled plastics in place of virgin polymers.

Axion Polymers supports auto industry’s recycled plastics vision

PHOTO COURTESY OF AXION POLYMERS

For more on the Axion Group’s
services for auto recycling, 

see Page B7
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Auto recycling facilities are a
common setting for the use of mag-
nets. They are used in various applica-
tions to cull metal from other
materials, whether used in conjunction
with another tool or as part of some
other sorting process. Regardless, the
overall goal is to increase efficiency
and profitability in a material manage-
ment situation.

Bunting Magnetics has introduced
patented technology to the ASR indus-
try in the last two years that magneti-
cally separates 300 series stainless
steel from Zurik streams. 

“We call this line of high intensity
magnetic separation conveyors our
SSSC: stainless steel separation con-
veyors. This unique, patented mag-
netic circuit is capable of pulling out
and recovering most sizes of 5” minus
shredded stainless steel materials. Dif-
ferent size units are available, depend-
ing on whether it is a small, mid or
large fraction stream and flow rate,”
explained Don Suderman, product
manager for recycling equipment. 

Units are built in sizes from 36 to
78” wide and handle flow rates from
3,000 to 12,000 lbs. per hour. Field
separation recovery efficiencies vary
between 84 to 98 percent – depending
on various system factors.

System factors that affect the abil-
ity to attract, hold and separate 300
series stainless steel include: the
degree of work hardening from the
shredding process, the alloy of stain-
less steel, the gage or thickness of the
stainless, the fraction size being
processed and the amount of dirty
debris mixed in the stream. 

Suderman stated, “Certainly, a
cleaner fraction stream of debris with
some upstream air aspiration is very
beneficial. Fortunately, the 302 and

304 stainless steel varieties are two of
the easiest types to work harden and
magnetically separate, and the highest
volume types found in most Zurik
streams. It is a challenge in the ASR
industry to recover 300 series stainless
steel in an economical way and in the
purities required for domestic sales.
Most of this dirty Zurik material was
shipped to China for years, at very low
prices, before that door closed this

past year. Now, auto
recyclers are forced
to search for eco-
nomical, effective
separating solutions
for these stainless
steels, at a purity
level required for
domestic sale. That
in turn brings a
much higher value to
the product.” 

This newly
patented, high inten-

sity, magnetic technology offers a way
for auto recyclers to convert their
“what do we do with this” Zurik frac-
tion into profitable sales. “There has
never been a better time to use one of
our SSSCs. The products have been
very effective in helping facilities
recover stainless material while also
achieving 98 percent purity, thereby
capturing the highest
domestic market prices
available,” said Suder-
man.

The complete line of
heavy industry equipment
manufactured by Indus-
trial Magnetics is
designed for separation of
ferrous and nonferrous
metal for a variety of
applications and indus-
tries. 

“Our products are used in indus-
tries such as auto shredding, recycling,
waste recovery, mining, MRFs, C&D,
incineration, electronics recycling and
bulk material processing. We offer a
series of overhead magnets with a
wide array of features to match appli-
cation and budget requirements. Our
SMS unit offers optimum operating
efficiency with a continuous cleaning
belt to keep the magnet face free of
collected metal. The compact design
of the SMS makes it ideal for use on
portable, size reduction equipment,”

stated Dennis O’Leary, chief business
development officer. He reports that
the manual lean SPMC unit is a less
costly alternative. 

Suspended electromagnets are
designed to deliver peak ferrous metal
separation performance. The deep
reaching magnetic field can be ideal
for applications that require increased
suspension heights due to product bur-
den depth. 

Powerful permanent separation
pulleys are typically installed as head
pulleys in conveyor system applica-
tions. They provide effective, auto-
matic and continuous removal of
tramp metal from a material flow.
Continuously self-cleaning drum sepa-
rators provide ferrous metal removal
from dry, bulk products in free-
flowing processing systems. 

The company’s Javelin™ eddy
current separator (ECS) provides high
recovery rates (97 percent+) and low
operating costs. The product has the
strongest and deepest field available,
providing a farther throw and higher
and cleaner recovery rates. 

“Our ECS is in use at major facil-
ities around the world with excellent
results. We guarantee the cleanest split
of commingled materials and world-
class return on investment, thanks to a
cleaner end product,” O’Leary said. 

All Industrial Magnetics products
are built in the USA and designed to:
protect vital processing equipment
from metal damage; improve product
purity and quality; reclaim valuable
ferrous and nonferrous metal; reduce
product liability.

Moley Magnetics’ 2-in-1 Magnet
Grapple is a grapple with a magnet in
the center, ranging in sizes from 32 to
50” in diameter. 

“While most auto recycling yards
own a grapple and a magnet, their
advantages differ. While a grapple can
grasp a large amount of material

quicker than a magnet, the grapple
picks up a lot of dirt and leaves plenty
of small, recyclable material behind,
resulting in less profit. Once a scrap
pile has been driven over a handful of
times, some metal may be pressed into

MagnetsEQUIPMENT 
SPOTLIGHT 

N

by MARY M. COX
maryc@americanrecycler.com

MANUFACTURERS
AEC Magnetics
William R. Klaus

800-635-3954
www.aecmagnetics.com 

Bunting Magnetics Co.
Don Suderman
316-284-2020

www.buntingmagnetics.com

Eriez Magnetics
John Mackowski

800-345-4946
www.eriez.com

Gensco America, Inc. 
Alan Zelunka
800-268-6797

www.genscoequip.com

Industrial Magnetics, Inc.
Dennis O’Leary

231-348-5730
www.magnetics.com 

Magnetech Industrial Services, Inc.
Fran Finn 

219-937 0100 
www.magnetech.com

Magnetic Products, Inc.
Keith Rhodes
248-887-5600

www.mpimagnet.com

Moley Magnetics, Inc.
Jason Shannon

716-434-4023
www.moleymagneticsinc.com

Ohio Magnetics
Denise Brosch
800-486-6446

www.ohiomagnetics.com

SGM Magnetics Corp. 
Robert Melenick

941-342-8800
www.sgmmagnetics.com

Walker Magnetics Group, Inc. 
Brandon Holbrook

800-962-4638
www.walkermagnet.com

Winkle Industries
Mark Volansky
330-823-9730

www.winkleindustries.com

Industrial Magnetics, Inc.

Bunting Magnetics Co.

See MAGNETS, Page B5
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877-SAS-FORK
(877-727-3675)

877-SAS-FORK877-SAS-FORK
(877-727-3675)(877-727-3675)

www.sasforkssasforks.com
FORKSSAS

e   n  g  i   n   e  e  r  e   d      t  o  u  g   h

FOLLOW US ON TWITTER
@SASFORKS

Paul@sasforks.com
Adam@sasforks.comE-mail:

Built to Last

BY

SAS
   Forks

Contact us
877.582.7800
www.granutech.com

Experience Granutech-Saturn
difference!

YOUR TRUSTED SOURCE

Solutions For Your Application

Whether you need a comprehensive system or single 
machine solution, Granutech Saturn Systems has been 
a leading developer and continuous innovator to the 
scrap recycling industry for nearly 50 years.

the ground but a magnet can be used to
collect the remaining ferrous metal.
Switching between magnet and grapple
use can be tedious, time consuming and
impractical. This problem can be
resolved by using our multi-purpose
tool,” said Ron Slaby, vice president,
sales. 

He claims the Moley 2-in-1 Mag-
net Grapple is paramount in maximiz-
ing efficiency as a time saver and
money maker, as well as its contribu-
tion to a more sustainable environment
by removing material from the ground
that shouldn’t be there. Moley manu-
factures magnets, grapples, wheel
removers, shears, shredders, granula-
tors and generators for auto recycling
and scrap use. 

“We’ve been delivering high qual-
ity products for the past 10 years, and
will continue to evolve and innovate as
the industry progresses,” Slaby added.

Magnets
■Continued from Page B4

Moley Magnetics

Focused on limiting its environ-
mental impact, Auto Windscreens has
announced that in the last 12 months it
has recycled a staggering 1,246 tons of
vehicle glass – the equivalent weight to
around nine blue whales*!

This is up from the previous year,
according to the company’s waste
removal partner, Berryman. It recorded a
whopping 850 tons of damaged wind-
screens and door glass collected for pro-
cessing and reuse, usually to make
drinking glasses and bottles. 

Bruce Bahlaj, Auto Windscreens’
health and safety manager, said, “Every
single bit of glass we remove from our
customers’ vehicles is recycled. It is vital
to prevent unnecessary landfill contribu-
tions and is something we feel passion-
ately about. As a business we’re mindful
of our corporate social responsibility and
it’s one of a number of ‘green’ initiatives
we have in place.”

Keen to do its part for the environ-
ment, Auto Windscreens’ policy is to
repair rather than replace windscreens
where possible to reduce wastage and
nearly all glass it fits contains some
recycled glass.

The company also recently became
a carbon neutral business, establishing
a carbon reduction plan and offsetting
remaining emissions to support CO2
minimizing projects around the world.

*Based on the average blue whale
weighing 130 tons.

Auto Windscreens
recycles 9 whales
worth of auto glass
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To be included in the spotlight, 

you must manufacture the 

equipment featured. We require 

a company name, contact 

person, telephone number and, 

if applicable, a website address.

To be listed in the appropriate

spotlight, please call 877-777-0043.

UPCOMING TOPICS

American Recycler is not responsible for non-inclusion of 
manufacturers and their equipment. 
Manufacturers are to contact American Recycler to ensure their 
company is listed in the Equipment Spotlight.
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Shredders

Sweat Furnaces

Chippers/Grinders

Compactors

Shredders

EQUIPMENT
SPOTLIGHT

NA
R

For the best free exposure possible,
participate in this feature favorite!

Kinshofer USA
6420 Inducon Drive
Sanborn, NY 14132
800-268-9525
www.kinshofer.com

Industrial Magnetics, Inc.
1385 S M 75
Boyne City, MI 49712
800-662-4638
www.magnetics.com

Mayr Corporation
10 Industrial Avenue
Mahwah, NJ 07430 
201-445-7210 
www.mayrcorp.com

Best Process 
Solutions, Inc.
1071 Industrial Parkway
North Brunswick, OH 44212
330-220-1440 
www.bpsvibes.com

Caterpillar 
501 SW Jefferson Street
Peoria, IL 61614 USA
888-614-4328
www.caterpillar.com

NEW PRODUCT SHOWCASE Mercedes-Benz to offer electric SUV

Mercedes-Benz celebrated the
world premiere of the new, fully elec-
tric EQC (combined power consump-
tion: 22.2 kWh/100 km; combined CO2
emissions: 0 g/km, provisional figures)

Dieter Zetsche presented the first
Mercedes-Benz model under the prod-
uct and technology brand EQ to over
600 invited guests. As a purely battery
electrically powered vehicle, the EQC
stands for an impressive combination of
comfort, quality and day-to-day suit-
ability. In visual terms the crossover
SUV is the front-runner for an avant-
garde electric look. Not only the pro-
tagonist itself, but also the location for
the world premiere was a statement for
sustainability.

“The EQC brings design, function-
ality and service together in a unique
way. It offers day-to-day suitable e-
mobility in a very special package. The
EQC is an electric car, and at the same
time 100 percent a Mercedes,” said
Dieter Zetsche, chairman of Daimler
AG and chief executive officer of Mer-
cedes-Benz Cars.

With its seamless, clear design and
color highlights typical of the brand,

the EQC is the front-runner for an
avantgarde electric look while embody-
ing progressive luxury with its design
idiom. With respect to quality, safety
and comfort, the EQC is the Mercedes-
Benz among electric vehicles and
immediately impresses with the sum of
its attributes. These are accompanied
by dynamic performance, thanks to two
electric motors at the front and rear
axles with a combined output of 300
kW (provisional figure). Thanks to a
sophisticated operating strategy, an
electric driving range of more than 450
km according to NEDC (provisional
figure) is possible. EQ also offers com-
prehensive services with Mercedes me,
and makes electromobility convenient
and suitable for day-to-day motoring.

(Provisional Figures) Figures for
electrical consumption and CO2 emis-
sions are provisional and were deter-
mined by the technical service. The
range figures are also provisional. EC
type approval and conformity certifica-
tion with official figures are not yet
available. There may be differences
between the stated figures and the offi-
cial figures.

PHOTO COURTESY OF MERCEDES

In early September Mercedes-Benz launched the EQC, a fully electric SUV which will be competitive with
other fully electric luxury cars such as the Tesla Model X, Jaguar I-Pace, BMW iX3 and Audi e-Tron. 

LIFTOMATIC PRODUCES DRUM
HANDLING UNITS FOR FORKLIFTS

The FTA drum handling units are designed for load-
ing, unloading, palletizing and storage of steel drums in
nearly any size or configuration, including 30 gallon, 55
gallon and 85 gallon. 

The attachment fits directly onto the forks of any stan-
dard lift truck with Liftomatic’s exclusive “Parrot- Beak©”
clamping system and cushioned belt-cradles. The FTA
protects the drums during transport, provides a sure-
grip and handles the drums safely to and from any loca-
tion. Available in 1, 2, 3 or 4 drum models, the FTA
improves productivity and safety in all steel drum han-
dling routines. 

BPS MANUFACTURES METERING
BATCH FEEDERS WITH EVEN FLOW

Metering Batch Feeders from Best Process Solutions
are ideal for any application where materials need to be
conveyed with an even flow of distribution. Materials are
placed in a feeder with 5-20 cubic yard capacity and
then are evenly distributed on the conveyor with variable
speeds for consistant material flow.

BPS metering batch feeders convey ASR and non-
ferrous metals at a rate of 45 tons per hour. The loading
hopper features 16 cu. yd. capacity and includes a 44.5”
hexagon rotating drum that assists in leveling, anti-
bridging and metering of material in the feeder pan. 

MAYR DESIGNS TRANSMISSION &
BRAKE MONITORING MODULES

Monitoring and controlling brakes intelligently using
the new modules by mayr® power transmission. Monitor-
ing modules of the latest generation, a technologically
leading friction system and consistently-observed safety
principles that are equipped for the challenges of the
Industry 4.0.

The ROBA®-brake-checker module operates without
sensors. It analyzes current and voltage and recognizes
the movement of the armature disk., thus knowing the
condition of the brake. The module can also deduce the
temperature, wear and tension path or tensile force
reserve, i.e., whether the magnet still has sufficient force
to attract the armature disk. 

CAT LAUNCHES S2000/S3000
SERIES MOBILE SHEARS 

Designed for hydraulic excavators working in scrap
and demolition applications, these shears feature opti-
mum force-to-weight ratios that yield faster cycle times
and more cuts per hour, compared with predecessor
models. Shears are manufactured from alloy steel that
has both superior yield- and tensile-strength properties,
as well as substantially greater hardness ratings than
T1-type steel.

Designed with added structural strength and with
advanced jaw-protection features, they can be boom- or
stick-mounted and are available in straight and 360-
degree-rotating configurations. 

INDUSTRIAL MAGNETICS OFFERS
SEPARATION CONVEYOR/PULLEY

The Javelin™ Magnetic Stainless Separation Con-
veyor and the Magnetic Stainless Separation Pulley
magnet are designed to attract and hold low grade,
weakly magnetic stainless steel scrap in applications
such as electronic scrap, wire chopping lines, and auto
shredder residue.

Offered as an all-in-one conveyor unit, or as a stand-
alone head pulley that can be integrated into existing
conveyor systems, the units are available in several
standard strength and width configurations ranging from
36” – 80” and custom lengths for unique applications.
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GM to build ACDelco and parts
processing facility in Michigan

General Motors Customer Care
and Aftersales broke ground on an all
new $65 million ACDelco and Genuine
GM Parts processing center on a vacant
141 acre lot in Burton, Michigan. It is
the company’s largest single investment
in a warehousing and logistics facility
in the U.S. in nearly 40 years.

When the facility opens in early
2019, it will be the company’s main
induction point in the U.S. for ACDelco
and Genuine GM service parts that
need to be unitized and packaged for
sale. Ultimately, these parts are used to
maintain every Chevrolet, Buick, GMC
and Cadillac sold in the U.S., and hun-
dreds of competitive vehicles as well.

With 1.1 million square feet of
floor space, the facility will be more
than twice the size of the company’s
existing parts processing center, which

is located about five miles away. It will
have 84 shipping and receiving docks,
up from 35 today. Close to 700 hourly
and salaried employees will staff the
facility.

The current Davison Road facility
is landfill free – one of more than 140
in GM’s global network – and GM will
work toward the same status for the
new facility. It will be built with
energy-efficient LED light, and a
sophisticated energy management sys-
tem to reduce power consumption and
improve comfort. 

After the new facility opens, GM
will close its existing processing center
on Davison Road in Burton, and those
employees will transfer to the new site.
NorthPoint Development will build the
new facility and lease it to GM for an
initial term of 12.5 years.

Axion launches collaborative service for end-of-life batteries
Axion has joined forces with two

other partners in a major initiative
aimed at reusing and recycling the
growing volume of batteries used in
electric vehicles and light automotive
applications.

The joint initiative with Aspire
Engineering Ltd, a specialist in sustain-
able circular economy remanufactur-
ing, reuse, recycle engineering and
manufacturing solutions provider, and
Aceleron, a lithium-ion battery reuse
specialist, will tackle the growing mar-
ket of electric vehicle battery systems
at the end of initial life.

The initiative will also address the
large number of cells from end-of-life
portable electronic equipment. In the
UK alone, it is estimated that there
could be more than 100,000 end-of-life
batteries from electric vehicles that will
need recycling or re-using over the next
decade.

Together the three companies are
offering full service for end-of-life

lithium-ion batteries that will address
the previously complex, expensive and
energy-intensive issues associated with
recycling these types of materials.

This service brings together the
expertise in ‘three Rs’: batteries will be
processed for remanufacturing, reuse
and recycling by Aspire; tested and
repurposed for second-life applications
by Aceleron; and recycled by Axion.
The service is aimed at cell suppliers,
battery pack manufacturers, as well as
manufacturers of electric vehicles and
power storage units.

A joint facility based at Axion’s
recycling sites in Manchester will
receive batteries collected from cus-
tomers. Here they will be assessed for
reuse potential using Aceleron’s inno-
vative testing methods, and Aspire’s
engineering and process operating
model for disassembly and rebuild.
Batteries that have usable life remain-
ing will be remanufactured or reused in
a variety of applications by Aspire or

Aceleron, with the remainder being
recycled through Axion.

Axion’s head of engineering and
research, Sam Haig said, “Combining
the skills of all three companies opens
up a more cost-effective end-of-life
route by recovering batteries that still
have a useful life and extracts more
value that can be passed onto clients.”

The service has been developed
from Axion’s earlier work with the
Innovate UK-funded AMPLiFII (Auto-
mated Module-to-pack Pilot Line for
Industrial Innovation) project. This
$18.2 million research consortium, led
by WMG at the University of Warwick,
explored novel separation techniques to
recover high-value metal compounds
from automotive battery packs. The
service has also developed through
Aspire’s earlier work in research and
development of different major OEMs’
battery systems and other BEV power-
train products and being a partner in the
H1perbat consortium, an APC-funded

programme led by Williams Advanced
Engineering and Aston Martin.

Axion is now a partner in the Cali-
bre project, a collaboration between
Johnson Matthey, Autocraft Drivetrain
Solutions, Benchmark Mineral Intelli-
gence, Nissan, and WMG at the Uni-
versity of Warwick to demonstrate a
UK-based supply chain for end-of-life
batteries. Meanwhile Aspire and
Aceleron are members of the Valuable
project, in collaboration with Env-Aqua
Solutions, HSSMI (High Speed Sus-
tainable Manufacturing Institute), NPL
(National Physical Laboratory), Tevva
and UCL (University College London).

The Valuable project looks at a bat-
tery remanufacturing business solution,
technical processing methods and capi-
tal investment cost requirements for
setting up a battery system remanufac-
turing facility. Both projects have bene-
fited from Innovate UK funding
through the Faraday Battery Challenge.

ADESA Assurance program
launches with 21 day guarantee 

ADESA, a business unit of KAR
Auction Services, Inc., has launched a
new return guarantee product called
ADESA Assurance. The new service
allows participating dealers to return
eligible vehicles within 21 days for a
full refund of the purchase price and
associated buy fee. The program is
available to dealers at all 60 ADESA
physical auction locations in the U.S. as
well as DealerBlock and LiveBlock,
ADESA’s online and simulcast auction
platforms. 

Across ADESA, there are thou-
sands of vehicles up for auction at any
given time, the duration of which can
vary from a few days to just seconds.
To capture the inventory they want,
dealers often make purchasing deci-
sions with incomplete or deficient
information regarding market condi-

tions, a vehicle’s condition or potential
reconditioning needs. The ability to
return a vehicle through ADESA Assur-
ance is aimed at alleviating the uncer-
tainty of these transactions and helping
dealers deploy their capital and shift
their inventory more quickly.

For customers who enroll in the
subscription service, ADESA Assur-
ance will be automatically applied at
the time of purchase to all eligible vehi-
cles purchased at ADESA physical auc-
tions, LiveBlock, ADESA UVA and
ADESA mobile auctions. Buyers who
only purchase DealerBlock vehicles on
ADESA.com can add protection on a
vehicle-by-vehicle basis at the time of
check-out. ADESA Assurance applies
to vehicles 21 years or newer with a
maximum sale price below $100,000
and fewer than 250,000 miles.



DADE Capital Corp.

800-823-9688
www.DADECapital.com

FINANCING AVAILABLE!  ONE-PAGE APPLICATION

Call or Click Today
www.DADECapital.com

COLMAR P5260 COLMAR P5260 
METAL BALERMETAL BALER

Very nice baler in
GREAT condition.  

Turns portable with 
just a roll-off truck!

$95,000

Volvo EC 1 60 ELW
w/SAS Extreme auto processor

$175,000$175,000
Only 4,500 hours!Only 4,500 hours!
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