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A recent scrap metal
recycling market research
report, conducted by market
research firm Technavio,
indicated positive growth
within the scrap metal indus-
try in the short term as the
business impact of COVID-
19 spreads. Specifically, as
the markets recover, Tech-
navio expects the scrap metal
recycling market size to
grow by 181.56 million MT
during the period 2020 to
2024. And for 2020, the
scrap metal recycling market
is expected to post a year-
over-year growth rate of 4.16
percent.

As the Technavio mar-
ket report indicates, prices of
nonferrous metals have been
volatile, while the cost of
ferrous metals is showing a
steady upward trend. “With
China regulating global steel
production, global steel
prices have increased. As a
result, scrap metal recycling
is growing in demand, aided
by a strong demand-supply
correlation,” the report
stated.

One the primary drivers
of the growth in the scrap
metal industry is perceived
to be the increased prices of
raw materials. It is also con-
tingent on the global markets
recovery as we slowly
emerge from the pandemic
and COVID-19 vaccines
become more readily distrib-
uted.

“The first phase of the
pricing recovery was the
recovery of the Chinese
economy post COVID-19
which pushed prices higher
and stabilized the market in
early summer, which saw
massive price depreciation in
March to April,” said Babak
Hafezi, chief executive offi-
cer of HafeziCapital Interna-
tional  Consulting  and
Investment and Adjunct Pro-
fessor of International Busi-
ness at Kogod School of
Business at the American
University.

The second phase of the
pricing recovery is based on
the markets assessment that
the Federal Reserve Bank
will do everything possible

to increase inflation and no
longer be bound by its two
percent target.

“In the August 2020
Federal Open Market Com-
mittee (FOMC) meeting, the
Federal chair Jerome Powell
called for a “flexible form of
average inflation targeting”
which federal officials called
FAIT. This new strategy led
to prices increasing in most
commodities,” Hafezi said.
“The Fed’s further liquidity
policies and stimulus impli-
cations have driven the dol-
lar lower. The third phase of
the pricing recovery is
global optimism for a global
economic recovery based on
the prospects of the various
COVID-19 vaccines.”

Recently copper prices

have done exceptionally
well and have reached a
seven year high, while

steel rebar is also reaching
2018 highs. According to
Hafezi, we see confidence
in global markets as
investments in iron ore
mines are increasing, which
is being driven primarily by
China.

“China will be investing
in two globally significant
iron ore mines in the coming
four years,” Hafezi said.
“This shows confidence in
future pricing and overall
demand — both domestic and
international.”

Michael Jenny, who has
more than 15 years of expe-
rience in the scrap metal and
recycling industry and is the
managing director of invest-
ment banking firm Living-
stone, said the current status
of the scrap metal market is
strengthening quickly. Jenny
stated that anything com-
modity driven, particularly
GDP growth related com-
modity metals — base metals,
iron, ferrous, aluminum,
copper — is driven by true
end market demand increas-
ing into 2021.

“A good example would
be the building and con-
struction markets; everyone
is scrambling for materials;
nobody thinks they have
what they want, so they’re
out there looking for more,”
Jenny said. “Increased scrap
pricing is the effect, and the

cause is strong demand out-
stripping supply.”

The same can be said for
stainless steel where lead
times for domestic mills are
growing.

As Jenny explained, cus-
tomers of certain kinds of
stainless recognize they need
to buy forward in terms of
expected price increases this
year. Anecdotally, Jenny has
heard OEMs are attempting
to place orders forward for
the next six to nine months.

“Now that’s on the
prime grades, not the scrap,
but it’s all directionally simi-
lar,” Jenny said. “2020 was-
n’t as bad as expected or
feared.”

COVID’s Impact on
the Scrap Metals Market

COVID-19 hasn’t
changed the scrap market
materially. Fortunately, the
scrap market isn’t like the
movie theater industry or the
restaurant industry; it is a
materials industry. Scrap
metal is essential, serving
industrial, building, and con-
struction end  markets.
Spending has remained
strong in many of these end-

markets. Indeed, the produc-
tion of raw steel using fer-
rous scrap reduces the
overall cost of production
thanks in part to less mining
of ore required and less
energy being used in produc-
tion.

“Overall, the industry
has not been as adversely
affected by COVID as
feared,” Jenny said. “I think
it’s the current driver of
investor interest in the space
and the supply and demand
issues.”

However, Hafezi said
that on a long term basis, the
impact of COVID-19 on
scrap markets may be exten-
sive. Liquidity issues related
to the rapid loss of demand
in the early months of the
pandemic will have a lasting
effects on corporate balance
sheets.

“Smaller players with
weaker balance sheets got
hurt more than companies
that have ample access to
debt and other forms of capi-
tal markets,” Hafezi said.
“This is furthered by geopo-
litical pressures that COVID

See METAL INDUSTRY, Page A4
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Recycling Association
of Minnesota names
annual award winners

The Recycling Association of
Minnesota (RAM) announced the win-
ners of its annual awards presented at
its annual meeting. The Recycling
Association of Minnesota’s mission is
to provide leadership, advocacy, and
education to encourage the responsible
use of resources through recycling and
supporting modes of waste reduction.
Founded in 1989, the 501(c)(3) non-
profit organization currently has 312
members.

Individuals, businesses or organi-
zations that have contributed to the bet-
terment of recycling or other resource
conservation efforts in the state of Min-
nesota are eligible for RAM awards.

“RAM’s success depends upon our
ability to forge strategic partnerships
with those within both the public and
private sectors, including our incredi-
ble members,” stated Lori Nelson,
RAM’s executive director. “It is only
right that we recognize the contribu-
tions of those who go above and
beyond in their efforts to improve the
state of recycling within Minnesota.”

The 2020 award recipients are as
follows:

Green Project Award — Vomela

The Green Project Award recog-
nizes a special green project in Min-
nesota that has  demonstrated
outstanding environmental results.

Vomela completed an installation
of a 3,400 panel solar array at its new
headquarters, now making it St Paul’s
largest power array. The system can
generate up to 1.3 megawatts of power.
It provides roughly one-third of the
power for Vomela’s facility, or enough
to power 200 average Minnesota
homes.

Public Service Award — Douglas
Huebsch

The Public Service Award recog-
nizes an elected official who has
demonstrated outstanding service for
the betterment of recycling and the
environment.

Huebsch, an Otter Tail county
commissioner, has displayed dedica-
tion, an entrepreneurial spirit, and an
overall vision for recycling and
resource recovery. Huesbsch has been
a county commissioner for 12 years
and is finishing up this third and final
term. During his time as commissioner,
he has also faithfully served on the
Prairie Lakes Municipal Solid Waste
Authority board since its inception in

2011, often assuming the chair or vice-
chair role. He was instrumental in the
Perham Resource Recovery Facility
expansion project, which included
adding a front-end Materials Recovery
Facility to remove old corrugated con-
tainers, ferrous, and nonferrous metal
prior to combustion. He has also been
extremely supportive of the county’s
recycling initiatives including expand-
ing curbside single-sort recycling and
its fledgling agricultural plastic recy-
cling program.

Recycler Of The Year — Min-
nesota MRFs

The Recycler of the Year Award
goes to an individual, group, business,
public entity or organization that has
demonstrated outstanding service as a
recycling service provider or advocate.

MRFs are mixed recovery facili-
ties, specialized plants that receive,
separate, and prepare recyclable mate-
rials for marketing to end-use manufac-
turers. There are 21 MRFs within
Minnesota. The MRFs have continued
to provide outstanding service to the
public, the recycling industry, and con-
sumers despite the many challenges
presented during the COVID-19 pan-
demic, including contaminated waste,
worker safety and absences, and a
shortage of end markets.

Denise Kolar Award - Kris
Kaar

The Denise Kolar Award honors a
member of RAM who has devoted a
tremendous amount of energy, good-
will and effort to benefit RAM.

Kaar is a senior consultant at RRS,
bringing 30 years of experience in
research, planning, communication and
program management in solid waste
and recycling programs. Due to her
extensive work with the Carton Coun-
cil, Kaar has developed an expertise in
adding new materials to existing recy-
cling programs and expanding access
to recycling for select materials. Kaar
and RRS have supported the Carton
Council on the way to their goal of 60
percent U.S. carton recycling access
through data research and analysis,
communications and outreach, and pol-
icy/legislative monitoring and support.

Kaar has a long standing relation-
ship with RAM and has been actively
involved in our work to educate and
engage citizens, elected officials, and
industry leaders on trending recycling
issues.
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Samsung starts
device program

Tech repair brand uBreakiFix is
partnering with Samsung to make
electronics recycling more accessible,
offering customers the opportunity to
responsibly recycle used devices at
any of uBreakiFix’s 550 U.S. loca-
tions. UBreakiFix stores are now
accepting most everyday tech devices
for recycling, including cell phones,
tablets, computers, printers, game con-
soles, wearables and more.

Those looking to part ways with
their old tech can bring eligible
devices of any brand, make or model
to their local uBreakiFix store, and a
professional repair technician will
handle the rest. UBreakiFix will
process the devices and route them to
a Samsung-authorized recycling part-
ner where they will be refurbished or
processed into raw commodities for
future reuse.

“At uBreakiFix, we pride our-
selves on diverting e-waste simply by
making device repair significantly
more convenient and cost-effective
than replacement,” said Justin Wether-
ill, president and co-founder of
uBreakiFix.

Since 2008, Samsung has been a
strong supporter of extended producer
responsibility and publicly supports
requirements that would ban the
export of unprocessed e-waste to
developing locations.

UBreakiFix and Samsung have
since collaborated on several initia-
tives to leverage their alliance for the
greater good, including a program ear-
lier this year to provide free phone
repairs to frontline healthcare workers.

Metals industry

mContinued from Page 1

has had on relations. The continuation
of the anti-China rhetoric from the
U.S. expanded to countries such as
Australia, that have a very close trad-
ing relationship with China. The Chi-
nese response has been to limit trade
with Australia, which has plunged the
country into its first recession in nearly
30 years.”

Hafezi said we should also expect
further consolidation in the coming
years. As access to capital markets for
larger firms becomes easier, smaller
firms will have capital liquidity chal-
lenges in the coming years.

“As Chinese companies become
even more powerful and consolidate
their power, international players may
need to further consolidate to be able
to survive within the market,” Hafezi
said.

Indeed, as Jenny pointed out,
China will begin accepting ferrous
scrap imports and there are supply dis-
ruptions in copper, which is expected
to support copper pricing.

“However, I don’t see a real flash-
point. It is different for aluminum and
copper than steel because they are
widely and transparently traded on the
global market,” Jenny said. “But fer-
rous is also driven by demand, and that
demand can include domestic as well
as export-driven, and we’ve seen the
export demand increases.”

The Technavio market research
report also indicates that factors such
as large investments in infrastructural
developments in South-East Asian
countries such as Indonesia, Vietnam
and Thailand will significantly drive
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scrap metal recycling market growth in
this region over the forecast period.

“China, Japan, and India are the
key markets for scrap metal recycling
in APAC. Market growth in this region
will be slower than the growth of the
market in other regions,” the report
stated.

The Future Outlook

Changes in the global economic
outlook, or the poor implementation of
the COVID-19 vaccines could cause
major challenges to pricing power and
lead to sharp pricing changes within
the scrap metal market. Furthermore,
Hafezi said any global sovereign debt
defaults could trigger rapid changes in
price, especially if they are driven by a
commodity heavy country.

“Within the U.S. the removal of
tariffs by the Biden administration
which were imposed by the Trump
administration will also lead to
decreases in prices,” Hafezi said.
“Based on current data we do not
believe a Biden presidency will fully
remove the trade issues with China,
however its approach will shift drasti-
cally. Recycling industry professionals
need to worry about leverage and the
potential of a rapid devaluation of the
U.S. dollar, which could also impact
pricing of commodities. Any shifts in
economic sentiment will have a rapid
whip-lash effect on commodity
pricing.”

Indeed the difference in mergers
and acquisition activity between Labor
Day 2020 and the present is a telltale
sign that changes are happening that
will impact the scrap metal industry.
“In a span of a few months, we’ve
gone from hearing crickets chirping to
white-hot interest,” Jenny said. “Many
investors view this moment as a good
entry point in the commodity cycle.
Strategics have cash and want to
expand geographic reach. If owners are
looking to recap, now is the time
because markets are open, and every-
body has cash.”

March 21st-23rd

2021 C&D World Annual Convention.
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Austin, Texas.
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www.cdrecycling.org

March 30th-31st
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April 8th-10th

United Recyclers Group Training
Conference. Hyatt Regency Dallas,
Dallas, Texas.
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April 12th-14th

Aluminum Association Spring
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Miami Beach, Florida.
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EGLE awards $1.6 million in infrastructure grants
to expand recycling in Washtenaw County

The Michigan Department of Envi-
ronment, Great Lakes, and Energy
(EGLE) announced a combined total of
more than $1.58 million in infrastructure
grants awarded to six public agency and
nonprofit recipients that will support the
largest expansion of recycling in Washte-
naw County history.

“Recycling infrastructure grants are a
critical component of EGLE’s support for
recycling growth in Michigan,” said Eliza-
beth Browne, assistant director of the
Materials Management Division at EGLE.

“The objective of the EGLE recycling
infrastructure grants is to increase process-
ing and collection capacity in Washtenaw
County, improve access to community
recycling programs and grow participation
among the constituencies they serve by
assisting with the purchase of equipment
and other items,” Browne said.

“In addition, several of these projects
will have a direct impact on reducing the
spread of infectious disease through
greater use of automation, which aligns
with Michigan’s efforts to help mitigate
the spread of COVID-19.”

The Washtenaw County grants are
part of EGLE’s strategy to support recy-
cling infrastructure, improve the quality of
recyclable materials and promote market
development using the Renew Michigan
Fund, which was created in 2019 to boost
the state’s recycling efforts.

EGLE’s Washtenaw County grant
recipients are:

*$458,370 to the Western Washtenaw
Recycling Authority (WWRA) to pur-
chase sorting equipment and a new truck

to increase processing and collection
capacity. The funds equip WWRA to
accept new commercial and municipal
customers. The automated truck will dra-
matically increase workplace safety and
will enable WWRA to add 3,000 house-
holds per week, while the new sorting
equipment doubles the capacity for sorting
plastics. WWRA is subsidized by five
communities that work cooperatively to
implement residential recycling programs
in the townships of Dexter, Lyndon, Man-
chester and Lima, and the city of Chelsea.
It’s the largest EGLE grant to WWRA
since it formed in 1991.

*$118,605 to the Washtenaw
Regional Resource Management Author-
ity (WRRMA) that will continue its efforts
to increase the quantity of member com-
munities’  high-quality  recyclables.
WRRMA members consist of the charter
townships of Ann Arbor, Pittsfield and
Ypsilanti, Scio Township and the cities of
Dexter, Saline and Ypsilanti, representing
a population of over 150,000 Washtenaw
County residents. WRRMA will use the
funds to complete the national nonprofit
The Recycling Partnership’s “Feet on the
Street” program at single-family resi-
dences in WRRMA communities begin-
ning in spring 2021. The program
provides recycling education to residents
and curbside feedback through tagging
carts, as well as records pre- and post-pro-
gram metrics through a sorting process at
material recovery facilities. The program
has been successfully implemented in
communities throughout the nation,
obtaining a 20 percent to 40 percent

s, ProGrind H3060 Horizontal Gririder~.-
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decrease in recycling contamination. It’s
the first EGLE grant to WRRMA since its
creation in 2019.

*$112,716 to Ann Arbor Public
Schools to significantly increase access to
recycling by installing recycling collection
containers and promoting food reclama-
tion activities throughout the district’s
campuses and buildings that serve more
than 20,000 students. A refrigerated vehi-
cle purchased through the grant will trans-
port as much as 100 pounds of unused
food daily to food distribution agencies,
such as Food Gatherers. It’s the largest
grant EGLE has awarded to the Ann
Arbor district.

*$73,440 to the city of Ypsilanti to
expand public space recycling through the
purchase of recycling containers for the
city’s downtown area, Depot Town and 12
public parks. Ypsilanti’s parks have
become popular with a growing number of
festivals and businesses and have seen
increased foot traffic. Once the recycling
equipment is installed, the city estimates it
will annually divert 11 tons of recyclables
from Ypsilanti’s public trash containers.
City leaders plan to place a recycling con-
tainer next to existing public trash recepta-
cles, which is an important best practice
for public space recycling.

*$17,608 to Dexter Community
Schools to expand lunchroom recycling
and establish food waste collection pro-
grams throughout the district, which
serves 3,635 students. The grant will help
Dexter schools to recycle more lunchroom
items and achieve cost savings due to
reduced trash pickups.

*In addition to the grants announced,
EGLE unveiled the award of $800,000 to
Recycle Ann Arbor. The grant — which is
the largest ever EGLE has made to the
Ann Arbor-based 40-year-old nonprofit —
will help rebuild and reopen the commu-
nity’s materials recovery facility that has
been closed since 2016. The new facility
will be owned and operated by Recycle
Ann Arbor. The $6.75 million project,
which includes an additional $800,000
loan from national nonprofit Closed Loop
Partners, will ultimately create a state-of-
the-art materials recovery facility that
allows for enhanced sorting of valuable
recyclable materials. The new facility will
provide processing capacity for 15,000-
plus tons of recycled materials that are
now being transported to Ohio, as well as
processing additional volume from the
surrounding region. The project is
expected to create 10 to 20 new full-time
jobs upon completion.

EGLE’s support of new research,
education and recycling activities planned
for Washtenaw County come as Michigan
and states across the U.S. are seeing sig-
nificant increases in curbside recycling
due to more Americans sheltering and
working from home to help prevent the
spread of COVID-19.

EGLE-commissioned research sur-
veys show Michigan residents view recy-
cling as an essential public service. And
during a time of social distancing where
many nonessential employers are closed
and commercial recycling is near an all-
time low, producers see residential recy-
cling programs as critical.
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NWRA'’s 2021 Federal
Legislative & Regulatory
Agenda released

The National Waste & Recycling
Association (NWRA) has released its
2021 Federal Legislative & Regulatory
Agenda covering the First Session of
the 117th Congress. The agenda, cre-
ated as a resource for congressional
offices and regulatory agencies to uti-
lize, updates the waste and recycling
industry’s policy positions on impor-
tant federal issues.

“NWRA’s 2021 agenda addresses
a record high 40 policy positions on
important federal issues impacting the
waste and recycling industry. This is up
from 31 in 2020 due to anticipated leg-
islative and regulatory actions from the
new administration and Congress that
present both opportunities and chal-
lenges,” stated NWRA president and
chief executive officer Darrell Smith.
“Our award-winning government
affairs team will continue their work to
ensure our members can go about their
business and provide safe, economi-
cally sustainable and environmentally
responsible services and jobs that bene-
fit communities throughout America.”

NWRA added new policy posi-
tions on Environmental Justice,
Extended Producer Responsibility, Cli-
mate, Per- and Polyfluoroalkyl Sub-
stances, Electric Vehicle Tax Credit,

Carbon Capture Tax Incentives, Com-
plainant Conflict of Interest, Increasing
the Role of Women in the Industry,
Department of Labor Overtime Rules
and the Department of Labor Persuader
Rule while reviving previous positions
on Tax Extenders and Occupational
Safety and Health Administration
Reporting Requirements.

NWRA removed its positions on
Tax Corrections Legislation, Regula-
tory Accountability and China’s Recy-
clable Materials Import Standards and
Ban. In doing so, NWRA eliminated its
“International Trade Issues” category
and moved the position on
Import/Export of Waste and Recycling
Materials to the “Waste and Recycling
Issues”™ category.

Many federal issues are also
addressed at the state level where
NWRA is very active through state
chapters. Chapter leaders work tire-
lessly to advocate for the waste and
recycling industry before state legisla-
tures and regulatory agencies.

Nineteen of the 40 positions have
full length policy papers approved by
NWRA’s Government Affairs Com-
mittee that have been published and
linked to the agenda.

1 took the shell off my racing snail thinking it would make him go faster.

1t just made him more sluggish.
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California cities to pay
residents for bottles and cans

The City of Irvine and a coalition
of six cities in Sonoma County will take
on local redemption challenges by
launching state-approved pilot projects
to make it easier for consumers to cash
in their empty bottles and cans.

Irvine’s newly approved program
lets consumers schedule at-home pick-
ups to redeem beverage containers with
electronic or mail payment. The
Sonoma County program establishes 10
new bag-drop locations in suburban and
rural parts of the county where con-
sumers can leave tagged bags of mate-
rial for electronic payment.

Irvine’s CRV pick-up program was
designed to help overcome local code
restrictions that limit new take-back
sites in the city. Customers can place
empty containers into a marked bag,
schedule a residential pickup (by phone
or online), and receive payment after
the material is processed.

Sonoma County’s CRV bag drop
program was designed by a coalition of
six cities with diverse regional needs to
more than triple the number of con-
sumer redemption sites in the county
from 4 to 14. New bag drop locations in
the suburban cities of Santa Rosa and
Petaluma, and more rural communities
of Sonoma, Sebastopol, Healdsburg,
and Cloverdale, let consumers drop off
tagged bags of material and receive
CRYV payments electronically after the
material is processed.

The Beverage Container Recycling
Pilot Program, created by Senate Bill
458 (Wiener, Chapter 648, Statutes of

+.,. One Machine, One Line, Many Solutions

Most advanced commercially available
non-ferrous sorting equipment

ONE XRF-C is going to dramatically
increase your non-ferrous revenue

Sorting capabilities 5-120 mm

EXPERTS and PIONEERS for

the only proven XRF technology
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2017), authorizes CalRecycle to
approve up to five pilot projects pro-
posed by local jurisdictions to explore
innovative, new models for CRV
redemption in underserved areas.
Assembly Bill 54 (Ting, Chapter 793,
Statutes of 2019) made changes to the
pilot program to allow for greater flexi-
bility and to provide up to $5 million in
pilot project grant funding.

California’s Program at a Glance

Californians have recycled more
than 400 billion bottles and cans since
the inception of the Beverage Container
Recycling Program in 1986.

*California’s Beverage Container
Recycling and Litter Reduction Act
established the California Redemption
Value (CRV) deposit on beverage con-
tainers to incentivize recycling and
reduce litter.

*The state’s beverage container
recycling rate increased from 52 per-
cent in 1988 to the 2019 beverage con-
tainer recycling rate of 75 percent.

*Californians recycled 18 billion
CRYV beverage containers in 2019.

*In March 2020, CalRecycle sub-
mitted a report to the Legislature identi-
fying options to address the lack of
recycling centers in some areas by giv-
ing recycling businesses the flexibility
to adapt to regional challenges.

California established the highest
minimum recycled content goals in the
world for plastic beverage containers,
which will require manufacturers to use
50 percent recycled plastic in new CRV
plastic beverage containers.
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IRON PACK BALER —— Rloacarin
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Call for more
details and

. additional

Remote Control - Automatic Cycle pictures.

Iron Ax is an OEM that produces high quality mobile shears, balers, Enviro Racks,
material handlers, booms, lowboy trailers, hydraulic cylinders, fluid couplings & grapples.
We also carry Walker Magnets, Square D Controllers, Ohio Magnetics Controllers & Baldor Generators.

pe— |RON AX SHEAR PACKAGES

£

AllishearsifeatuirelS60x
continuoeusirotation®

Iron Ax is the ONLY shear
manufacturer in the entire industry
that offers a complete package
consisting of a shear and an
excavator.

Complete fluid removal in less than 5 minutes!

The Enviro-Rack is the most superior
auto fluid removal and dismantling
system on the market today!

ALL ENVIRO-RACKS ARE
MADE IN AMERICA
WITH AMERICAN STEEL
FOR AMERICAN-SIZED CARS.

R E CYC L I N G Yol l-fr,gf4§8?275;%§370-6629 View the Iro:'u;]x%u. be Channel

to see the lron Pack Baler

EQUIPMENT SALES, INC www.ironax.com | ironax@ironax.com In Action Today!




See all equipment at www.DADEAuctions.com!

AMERICAN PULVERIZER 60x60 HAMMERMILL 2015 WENDT TOMRA X-TRACT COLMAR 800 TON SHEAR BALER
800HP with many spare parts. Dismantled and ready to ship! Model SB66200-800R. Only 2,000 hours!

:Ia -‘h‘! ! ‘”"

ELETELE 5000 HP LIQUID RHEOSTAT NEW IRONAX ENVIRORACK LUID DRAIN SYSTEM 2006 WENDT FINDER 2400

Brand new, never used! The easiest way to prep your cars! Good condition. Upgrade your shred today!

CLEMENT HIGH-SIDE END DUMP TRAILER 1981 HARRIS 500 TON SHEAR CATERPILLAR 345B MATERIAL HANDLER
Has passed recent DOT inspections! Well maintained, good operating condition. With NPK K314R Shear. Great combo!

2012 HARRIS 60X90 HAMMERMILLSHREDDER 2003 SIERRA 500 TON SHEAR BONFIGLIOLI DRAKE 2000 M-16 SHREDDER
2000HP complete ferrous shredding operation! Completely rebuilt in 2019! 2011 with 960HP motor. Ready to ship!

‘ HYUNDN R380LC WITH SHEAR 1997 E-Z PORTABLE METAL BALER 2002 METSOTEXAS 80 x 104 HAMMERMILL
Equipped with LaBounty MSD 3000 shear. Engine rebuilt less than 100 In good shape, ready to start baling! Two 3,500HP motors. Tons of wear parts!

| Financing available at DADECapital.com




Sell YOUR equipment with us, call today: 844-222-2020

48" ALUMINUM WOUND OHIO MAGNET 2009 MIDWESTERN 48" DUAL DECK SCREEN 2014 AMERICAN PULVERIZER JAW CRUSHER

Good condition. Includes harness and shackles. Good condition. Includes extra screen. Like new! 10 HP. Two spare plates.

MAXPAK HORIZONTAL BALER VOLVO EG360CL WITH SCRAP GRAPPLE STRIP-TEC MODEL 600 WIRE GRANULATOR
2009 model with fluffer and hopper. Bottom end rebuild 2 years ago. Includes a Worldwide pre-chopper.

2008 VOLVO EC290C LD WITH SHEAR OBERLANDER 1650-TON SHEAR 2005 LABOUNTY MSD 2500R SHEAR

| ” e
Equipped with a LaBounty BLS 2000 shear. Tracks, undercarriage, and Model HY10. 800 HP No leaks! Rotator in gacd condition.
cylinders are all in good shape.

CATERPILLAR 330CWITH MAGNET 2011 LIEBHERR L580 WHEEL LOADER 2015 WENDT NON-FERROUS SYSTEM

Caterpillar 330C High Cab with 66” Walker magnet. Rebuilt engine. Solid tires. Quick Disconnect. Heat and air! i ;
20K\/\Pgen-set. g 9 g Excellent condition. Ready to ship!

DL,

uctions

ASSET MANAGEMENT FOR SALVAGE, RECYCLING & WASTE

2003 E-Z CRUSHER AUTO LOGGER

Side-load auto logger in good shape! 844_3 3 3 _3 03 0
www.DADEAuctions.com
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Steel imports down 22.1
percent year-to-date

U.S. IMPORTS OF FINISHED STEEL MILL PRODUCTS
BY COUNTRY OF ORIGIN (Thousands of Net Tons)
*Preliminary NOV ocT 2020 2019 % Change 2020
2020* 2020 (annualized) (12 months) Annual vs. 2019
SOUTH KOREA 127 147 1,956 2,576 -24.1%
JAPAN 46 78 776 1,242 -37.5%
GERMANY 67 67 719 1,043 -31.1%
TURKEY 53 68 598 328 -30.4%
TAIWAN 43 24 578 830 82.6%
BRAZIL 18 34 508 534 -5.0%
NETHERLANDS 51 28 41 550 -25.2%
CHINA 34 32 383 544 -29.6%
All Others 743 771 10,217 13,405 -23.8%
TOTAL 1,181 1,250 16,144 21,051 -23.3%

Based on preliminary Census
Bureau data, the American Iron and
Steel Institute (AISI) reported that the
U.S. imported a total of 1,370,000 net
tons (NT) of steel in November 2020,
including 1,181,000 NT of finished
steel (down 9.2 percent and 5.5 per-
cent, respectively, vs. October final
data). Through the first 11 months of
2020, total and finished steel imports
are 20,526,000 and 14,799,000 net tons
(NT), down 22.1 percent and 24.9 per-
cent, respectively, vs. the same period
in 2019.

Key finished steel products with a
significant increase in imports in
November compared to October are tin
plate (up 43 percent), standard pipe (up
27 percent), wire rods (up 21 percent)

Aluminum ingot to go straight to

Clean HMS 1 or HMS 2 steel to go !
the steel mills i

Furnace hearth dross to the rotary
furnaces for further processing

No matter what size you purchase,
the payoff average is 6 months with
operation costs as low as 4 cents pe
pound of aluminum processed. -

GIVE US A CALI
INCREASEY

m,% Recycling Services

W

-f. .'.-
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and sheets and strip all other metallic
coatings (up 19 percent).

In November the largest volumes
of finished steel imports from offshore
were from South Korea (127,000 NT,
down 14 percent from October final),
Germany (67,000 NT, down 1 percent),
Turkey (53,000 NT, down 23 percent),
The Netherlands (51,000 NT, up 82
percent) and Japan (46,000 NT, down
41 percent). For the first eleven months
of 2020, the largest offshore suppliers
were South Korea (1,793,000 NT,
down 26 percent vs. the same period in
2019), Japan (711,000 NT, down 40
percent), Germany (659,000 NT, down
32 percent), Turkey (548,000 NT, up
71 percent) and Taiwan (530,000 NT,
down 34 percent).

T

Steel import permit
applications increase 48.1
percent for December 2020

Based on the Commerce Depart-
ment’s most recent Steel Import Moni-
toring and Analysis (SIMA) data, the
American Iron and Steel Institute
(AISI) reported that steel import permit
applications for the month of Decem-
ber totaled 2,071,000 net tons (NT).
This was a 48.1 percent increase from
the 1,399,000 permit tons recorded in
November and a 51.2 percent increase
from the November preliminary
imports total of 1,370,000. Import per-
mit tonnage for finished steel in
December was 1,326,000, up 12.2 per-
cent from the preliminary imports total
of 1,181,000 in November. For the full
year 2020 (including December SIMA
permits and November preliminary
imports), total and finished steel
imports were 22,597,000 NT and
16,125,000 NT, down 19.1 percent and
23.4 percent, respectively, from 2019.
The estimated finished steel import
market share in December was 18 per-
cent and is 18 percent for full year
2020.

Finished steel imports with large
increases in December permits vs. the

November preliminary imports include
line pipe (up 219 percent), electrical
sheets and strip (up 193 percent), oil
country goods (up 158 percent), tin free
steel (up 103 percent), plates in coils
(up 40 percent), hot rolled sheets (up
33 percent), sheets and strip all other
metallic coatings (19 percent), and hot
rolled bars (up 17 percent). Products
with significant increases for full year
2020 vs. 2019 include tin free steel (up
25 percent) and light shapes bars (up
21 percent).

In December, the largest finished
steel import permit applications for off-
shore countries were for South Korea
(240,000 NT, up 88 percent vs.
November preliminary), Germany
(70,000 NT, up 5 percent), Japan
(59,000 NT, up 28 percent), The
Netherlands (52,000 NT, up 2 percent)
and Brazil (49,000 NT, up 168 per-
cent). For full year 2020, the largest
offshore suppliers were South Korea
(2,033,000 NT, down 21 percent from
2019), Japan (770,000 NT, down 38
percent) and Germany (729,000 NT,
down 30 percent).

November steel shipments down

The American Iron and Steel Insti-
tute (AISI) reported that for the month
of November 2020, U.S. steel mills
shipped 6,753,447 net tons, a 0.1 per-
cent increase from the 6,747,709 net
tons shipped in the previous month,
October 2020, and a 11.9 percent
decrease from the 7,665,006 net tons
shipped in November 2019. Shipments
year-to-date in 2020 are 73,950,515 net

Scrap Metals

tons, a 16.1 percent decrease vs. 2019
shipments of 88,157,028 for eleven
months.

A comparison of November ship-
ments to the previous month of October
shows the following changes: cold
rolled sheet, up 4 percent, hot rolled
sheet, no change and hot dipped galva-
nized sheet and strip, down 2 percent.

MarketWatch

Commodity

Zone 1

Zone 2 Zone3d Zoned4 ZIoneb

#1 Bushelings pergrosston | $318.00( 325.00| 325.00| 410.00| 475.00
#1 Bundles per gross ton 294.00| 310.00| 308.00| 389.00| 465.00
Plate and Structural per gross ton 291.00f 289.00f 325.00| 385.00| 389.00
#1 & 2 Mixed Steel per gross ton 205.00] 274.00| 299.00| 365.00| 385.00
Shredder Bundles (tin) per gross ton 137.00| 153.00| 183.00| 245.00| 249.00
Crushed Auto Bodies per gross ton 137.00| 153.00| 183.00| 245.00| 249.00
Steel Turnings per gross ton 101.00| 102.00| 101.00| 149.00| 185.00
#1 Copper per pound 2.99 3.01 3.12 3.19 3.30
#2 Copper per pound 2.74 2.89 2.93 2.99 2.97
Aluminum Cans per pound .53 .56 .59 .62 .57
Auto Radiators per pound 1.51 1.42 1.83 1.84 1.89
Aluminum Core Radiators per pound .53 49 .54 .52 .58
Heater Cores per pound 1.10 1.10 1.24 1.25 1.60
Stainless Steel per pound .58 .59 .62 .62 .69
All prices are expressed in USD. Printed as a reader service only.

DISCLAIMER: American Recycler (AR) collects Bn'cin and other information from experienced buyers, sellers and facilitators of scrap metal transactions
throughout the industry. All figures are believed to be reliable and represent approximate pricing based on information obtained by AR (if applicable) prior to
publication. Factors such as grades, quality, volumes and other considerations will invariably affect actual transaction prices. F%res shown may not be con-
sistent with pricing for commodities associated with a futures market. While the o'gjectlve is to provide credible information, there is always a chance for
human error or unforeseen circumstances leading to error or omission. As such, AR is not responsible for the accuracy or completeness of the information
Erowded, or for outcomes arising from use of this information. American Recycler disclaims any liability to any person or entity for loss or damage resulting

om errors or omissions, including those resulting from negligence of AR, its employees, agents or other representatives.




JEREMY DHANKE, CNC OPERATOR
DAVE VAN VLEET, SALES MANAGER 15 YEARS OF EXPERIENCE
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DON DONABAUER, SERVICE MANAGER
25+ YEARS OF EXPERIENCE

JAMIE MILLER, CEO/CONTROLLER . |

30+ YEARS EXPIERENCE
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.J*‘i -

Kristy Harren, Elaine Johnson, and Kelly Donabauer r '?f

ALAN THIELEN, R & D

Still Original family-owned and continuing strong 30+ YEARS OF EXPERIENCE
with second generation owners after 44 years!

teteosd  R.M.Johnson Co. will be

here for you and your
equipment needs §
for Vears tO come! x

JIM ADAMS, SALES WESTERN STATES = |
20+ YEARS OF EXPERIENCE . ‘
|
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KELLY DANELKE, PLANT MANAGER
20 YEARS OF EXPERIENCE

g
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SHAWN KALKBRENNER, QUALITY CONTROL Sy ' R 1_;5
20 YEARS OF EXPERIENCE e F _ | =

JERRY SCHMIDT, SHIPPING & RECEIVING
15 YEARS OF EXPERIENCE

T 1

BRIAN PAULS, SHOP FOREMAN
15 YEARS OF EXPERIENCE ! ?
. DENNIS HUHN, SERVICE SPECIALIST

R-M- JOHNSON COMPANY 800'328'361 3 25+ YEARS OF EXPERIENCE

890 Norway Drive 320-274-3594 L =z
Annandale, MN 55302 Fax 320-274-3859 ala ¥
www.EZCrusher.com davev@ezcrusher.com
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R.M.JOHNSON COMPANY WELDING STAFF WITH AN AVERAGE EMPLOYEE RETENTION kg, B
OF 20 YEARS' WE PLAN TO BE HERE FOR ALL OF YOUR RECYCLING EQUIPMENT NEEDS. i \

RICK KIELTY, COATING SPECIALIST E L i : p—
- PETER VOSSEN, SPECIAL PROJECTS MANAGER
20 YEARS OF EXPERlENCE ) = | 30 YEARS OF EXPERIENCE

TOM HARREN,TRANSPORTATION MANAGER : : . : . JEFF STUCKELBERG, ROBOTICS WELDER
- 15 YEARS OF EXPERIENCE

20 YEARS OF EXPERIENCE
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Second round of EV charger grants distributed

Nine more locations in Michigan
will soon offer electric vehicle fast
charging stations under a second round
of grants that total $448,204 awarded
today by the Michigan Department of
Environment, Great Lakes, and Energy
(EGLE).

The installations will continue to
build out a network of direct current fast
chargers (DCFC) that EGLE is partially
funding at strategic locations around the

state to provide drivers worry-free
travel. EGLE’s Charge Up Michigan
Program offers up to $70,000 per charg-
ing station to public or private entities in
partnership with the host site and local
utility for site preparation, installation,
signage and network fees. The goal is to
have the network, funded through
Michigan’s allocation from the Volk-
swagen diesel settlement, completed by
2030.

This is a continuing series of
articles from Ron’s newest book,
Getting to Yes with Your Banker,
which is co-authored with Greg
Morse, president of Worthington
National Bank in Tarrant County,
Texas.

Doing a personal financial
statement right

Ron: All bankers have their own
little thing that they like or don’t like
to see on a personal financial state-
ment. I took my personal financial
statement to one banker and it didn’t
list any personal belongings. I was
wearing about $10,000 worth of jew-
elry when we met, but [ hadn’t put
any of that down on my financial
statement. It turns out that a guy who
had been to see the banker before me
had listed all of his belongings, and
he put personal items on there like
TVs and clothes and jewelry. Now,
we all know that we have TVs and
clothes and jewelry at home, but we
also know that if we’re hit by a bus
tomorrow, they aren’t worth a thing.
But this guy had listed (or placed a
value on) all his personal belongings
along with his real estate and cars.
Then the banker met with me, and I
didn’t list any personal belongings
on my financial statement. His atti-
tude was that the values on the real
estate and everything else that I had
listed were probably more realistic
than those of the guy who tried to
show every dollar on his personal
financial statement.

Greg: A lot of the statements
that people submit have the
appraised value of their property, so
'l double-check that with the
appraisal district numbers. The tax
appraisal values better not be too far
off from the numbers the customer
gave me. If you paid $500,000 for

Salvaging Millions

Getling to yes with your banker

by Ron Sturgeon
Autosalvageconsultant.com

this property a year ago, and now
you’re telling me it’s worth $1 mil-
lion, that’s a red flag for me.

Ron: On my personal financial
statement, I show the real estate and
any other large assets at cost and at
market. This provides the banker
with an acid test. If T paid $500,000
for it, and I am saying it’s worth
$600,000 five years later in an
appreciating market, he believes it’s
right. If I say I paid $500,000, and
it’s worth $700,000 (accompanied
by a story about what a great deal it
was), he thinks I am likely a dreamer
and/or full of crap. Bankers are
smart, so don’t waste time trying to
fool them. You’re a lot better off
having fewer assets but being really
credible than having overinflated
assets and not being credible at all.

Greg: I don’t want to see that
you’ve put your jewelry or your
stamp collection or your arrowhead
collection on there. It’s much
classier to disclose every penny that
you owe, but we know you haven’t
put down everything you own.

Ron: I always mention that the
real estate value is conservatively
based on my knowledge of market
comparables. This won’t work
unless you have creditability in this
area. For purposes of the math, it’s
based on cost. But you have to be
honest. It goes with letting them in
the tent. It’s a lot like doing a depo-
sition: Always just answer the ques-
tions you’re asked and don’t try to
add more information.

Greg: And again, that is going to
speak to the kind of relationship
you’ll have with your banker in the
future. I want to know that you’re
going to give me the information I
need, when I need it.

Remember, only you can make BUSINESS GREAT!

This article was provided by autosalvageconsultant.com, which was formed in 2001 by
recyclers for recyclers, to help them improve their businesses.

NEW GRANTS Number Total
Grantee of chargers granted
Coyne Qil Corp. (Mt. Pleasant) 2 $50,850
Maple Hill Auto Group Transit, LLC (Kalamazoo) 2 $50,850
Clearview Auto Wash Inc. (Shelby Township) 2 $50,000
Marlette Oil and Gas Co. (Marlette) 2 $50,000
Merle Boes, Inc. (Grand Rapids) 2 $46,845
City of Owosso 2 $44,257
MODIFIED GRANTS Added Total
Grantee chargers granted
Walters Dimmick Petroleum (Marshall)1 2 $65,565
Blarney Castle Oil and Propane (Indian River) 2 $49,837
Meijer, Inc. (Northville) 2 $40,000
1 Project through the City Utility of Marshall, in which the city supports a third of the project cost.

These grants includes six new
charger locations and three expansions
of previously awarded projects, for a
total of 18 charging ports.

Grant funding is still available and
priority consideration will be given to
future applicants who propose installing
DC fast chargers in the Upper Peninsula,
northwest or northeast Lower Peninsula,
southwest Michigan near the border
with Indiana and southeast Michigan
near the border with Ohio. The Charge
Up Michigan website provides a state
map and preferred locations list of
funded chargers and where they are still
needed under the build-out plan.

In August, EGLE awarded $1.7
million in grants for 36 DC fast charging
stations with a total of 76 plug-in points
for automobiles and light-utility vehi-

cles. Many of those stations are in oper-
ation and others should be available
SOon.

EGLE is committed to the future of
mobility through investment in infra-
structure that is needed to support EVs
and it has identified optimal charger
locations across Michigan. An expanded
EV fast charging network in Michigan
will boost driver confidence that charg-
ers will be available and operational in a
well-lit, safe environment, improve air
quality, reduce vehicle emissions, and
protect public health and the environ-
ment.

Questions about the program, grant
opportunities and possible charger loca-
tions should be directed to Julie Stave-
land, State Energy Program Specialist,
at StavelandJ@Michigan.gov.

WORK EFFICIENTL

CALL TODAY &
PROSPER TOMORROW

SAS™ SCORPION™
ENGINE PULLER

Maximize your cash flow from
your auto scrapping and recycling
operations!

This is an excellent tool for self-service
salvage yards, such as YOU-PULL-IT
and U PICK IT-type operations AND
for shredding facilities.

PULL SCRAP ENGINES AND
TRANSMISSIONS IN 30 SECONDS!
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FOLLOW US ON INSTAGRAM & FACEBOOK

B

SASFORKS wwwsasforks.cn

engineered towugh

E-mail Markasasforks.com or Adama@sasforks.com

15' SAS FORKS with SUPER BUMPERS

Move cars quickly and safely

WITHOUT DAMAGE!

Protect revenue and front
end components with
SAS Bumpers!

8T 7-7127-3679
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Gas-to-energy project at
County Line Landfill expands

Republic Services, Inc. and Aria
Energy have announced an expansion
of the landfill gas-to-energy (LFGTE)
project at County Line Landfill. The
facility, which began operating in
2014, was expanded to 7.6 megawatts
from 6 megawatts, increasing its use of
biogas by 25 percent. The project
expansion directly supports Republic’s
commitment to divert 50 percent more
landfill gas to beneficial reuse by 2030.

Aria developed, owns and operates
the LFGTE project at Republic Serv-
ices’ County Line Landfill. The elec-
tricity generated from the project is
sold to Wabash Valley Power Alliance
under a long-term power purchase
agreement. The expanded County Line
LFGTE facility is capable of generat-
ing enough renewable energy to power
more than 4,800 area homes annually.

“Last year, Republic Services set a
long-term sustainability goal to send 50
percent more landfill gas to beneficial
reuse by 2030,” said Pete Keller,
Republic Services vice president of

recycling and sustainability. “The
expansion of the landfill gas-to-energy
project at County Line Landfill is a key
milestone in helping us meet that goal.”

LFGTE projects typically involve
capturing methane from biogas, which
is generated by the decomposition of
waste within a landfill. The methane is
converted into renewable energy
sources, in this case electricity that sup-
plies the power grid. This process can
displace the use of fossil fuels for
energy generation, significantly reduc-
ing greenhouse gas emissions in a com-
munity. Across the country, Republic
is partnering on 69 landfill gas projects.

Based on Environmental Protec-
tion Agency calculations, the expanded
County Line LFGTE project prevents
carbon emissions equivalent to the con-
sumption of more than 43 million gal-
lons of gasoline annually. The EPA
estimates that 7.6 megawatts of energy
produced from landfill gas has a total
equivalent emissions reduction of over
44,000 tons of carbon dioxide per year.

ADVERTISE IN AMERICAN RECYCLER
877-7177-0043

SWANA's Applied Research
Foundation releases report
on landfill management

A new report developed by the
SWANA Applied Research Foundation
(ARF) addresses two important ques-
tions associated with the landfill dis-
posal of waste — namely, what tasks
will be required to manage closed land-
fills following the post-closure care
period to ensure continued protection of
public health and the environment and
how will their associated costs be paid
for?

The Solid Waste Association of
North America’s (SWANA) Applied
Research Foundation (ARF) recently
conducted important research on the
long-term management (LTM) that will
be needed for closed landfills following
the 30-year post-closure care period
required under current regulations.

The resulting report addresses key
issues such as the expected service life
of the landfill’s final cover system and
the tasks that will need to be performed
to ensure the long-term protection of
public health and the environment. The
report also addresses the issue of how
long-term management activities can be
financed.

“SWANA continues to be at the
forefront of identifying solutions to
challenging solid waste issues, and this
important new report provides useful
information and data for solid waste

managers and their communities,”
stated David Biderman, SWANA exec-
utive director and chief executive offi-
cer. “We need to assure the public that
today’s landfills will not only provide
communities with needed solid waste
disposal services but that they will con-
tinue to protect public health and the
environmental for hundreds of years
following their closure,” he added.

The report provides reassuring evi-
dence regarding the efficacy of the fed-
eral design standards that have been
established for these facilities. For
example, the research study concluded
that it is unlikely that the geomembrane
in the landfill’s final cover system
would need to be replaced for 2,000
years following its installation.

It is SWANA'’s intention that this
report will serve as a useful reference
for solid waste managers who are
responsible for the provision of landfill
disposal services for their communi-
ties.

The full report, The Long-Term
Management of Closed MSW Landfills
Following the Post-Closure Care
Period, is currently available only to
SWANA ARF subscribers. SWANA
members receive free access to ARF
industry reports one year after
publication.

NEW & USED EQUIPMENT
FINANCING AVAILABLE

DADE

Capital Corp.

800-823-9688
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Specializing in:

- Salvage
* Recycling
« Waste
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McCloskey International
changes brand identity

M Due to the re-alignment of
McCloskey International’s washing
division, the business is launching a new
brand identity that will support the evo-
lution of the business unit and re-empha-
size their commitment to the wet
processing sector. The business will
move forward under the new brand of
MWS Equipment.

In order to position the brand for
long term success within its market,
MWS Equipment will operate as an
independent business unit of Metso Out-
otec, extending the brand’s reach in
delivering world class products and
service globally.

The strategy is driven by partner-
ship with organizations around the world
at a regional level that are best suited to
deliver tailored solutions and ongoing
service to our customers.

The new design and color scheme
reflects the brand’s maturation and evo-
lution as an industry leader for not only
its product offerings but also the impres-
sive network it has built over the past
few years.

MWS Equipment’s strategy is to
partner with companies that have the
expertise and specialized capabilities in
application, installation and aftermarket
support of wet processing equipment in
order to deliver not just a product but a
long term solution to the customer.

We have a lot of jokes about
unemployment, but none of them work.

Capture

Republic Services acquires
Gallegos Sanitation

B Gallegos Sanitation Inc. (GSI) own-
ers Jerry, Arthur and Rudy Gallegos are
retiring and have sold the Fort Collins
company to Phoenix-based Republic
Services.

In a joint letter to customers,
Republic and Gallegos officials said no
immediate changes will be made to
scheduled pickups, delivery dates,
billing or equipment.

The main Gallegos office in Fort
Collins will continue to be the hub for
Republic’s truck yard, shops and base
for local workers.

Gallegos Sanitation has grown into
a 70 truck fleet of waste and recycling
trucks serving Northern Colorado and
Southern Wyoming and remains a fam-
ily affair with three generations of the
Gallegos family working for the com-
pany.

Terms of the transaction were not
disclosed.

Biden names Michael
Regan as EPA chief

B President Joseph R. Biden, Jr. has
chosen Michael S. Regan, head of North
Carolina’s Department of Environmen-
tal Quality, to head the Environmental
Protection Agency (EPA).

Regan has been in his current post
since 2017. His experience includes
efforts to hold chemical company
Chemours accountable for chemical
contamination and working to better reg-
ulate hog farms.
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Wisetek listed as a vendor
for IT asset disposition

B Wisetek, a leader in advanced IT
asset disposal, data destruction, technol-
ogy reuse and manufacturing services,
has been recognized as a representative
vendor in the IT Asset Disposition
(ITAD) industry in Gartner’s recent
Market Guide for IT Asset Disposition.
With headquarters in Cork, Wisetek is
the only Irish company recognized
among the major international vendors
in the report, which analysed trends in
the global ITAD market.

As part of its contribution to the
Market Guide for IT Asset Disposition,
Wisetek completed a comprehensive
questionnaire regarding its operations in
Ireland and globally, and the wider
industry.

Wisetek has grown exponentially
since it was established by Sean Shee-
han in 2007, and has expanded its inter-
national footprint to include facilities in
Ireland, the UK, the U.S., the Middle
East and Thailand.

Wisetek is planning to further
develop its customer base in the U.S.,
where it has recently appointed a new
vice president of sales, and where it
operates facilities in California, Mary-
land, Massachusetts, Texas and Virginia.

Wisetek operates a zero landfill pol-
icy and has processed over 125,000 met-
ric tonnes of electronic equipment and
over 17 million parts to date on behalf of
its clients. The company has erased and
destroyed over 11 million disk drives
and over 11,000 enterprise rack systems
have been refurbished or newly manu-
factured.

Universal Recycling names
Ken Thomas as president

Universal Recycling Technologies
(URT), a provider of full service elec-
tronic and universal recycling waste and
IT assets disposition solutions,
announced that Ken Thomas has been
named president. Jim Cornwell, who
founded the company in 2003, is retiring
in early January and has served as
URT’s leader and president for 17 years.

Thomas has more than 20 years of
senior management experience, includ-
ing over a decade of experience develop-
ing and establishing short and long-term
goals, plans, and strategies. He brings
eight years of progressive experience
within the company, currently serving as
URT’s vice president of finance. Prior to
URT, Thomas held finance and opera-
tional roles in the casting and fabrication
industries, working in markets ranging
from aerospace to industrial.

One day, a police officer pulled a car
over and saw the back seat was full of
penguins. The officer told the driver,
“You can't be doing this, you need to
take those penguins to the zoo!” The
next day, the police officer pulled the
same car over again, and said, “Hey! I
told you to take those penguins to the
zoo!” The driver said, “I did, and today
I'm taking them to the movies!”

Carton Council names
government affairs head

B The Carton Council announced that
Jordan Fengel, former executive director
of the State of Texas Alliance for Recy-
cling, has joined the Carton Council to
help grow food and beverage carton
recycling in the U.S.

In November, Fengel joined Tetra
Pak as sustainability manager for the
U.S. and Canada. As a founding com-
pany of the Carton Council, Fengel will
also lend his expertise to the Carton
Council.

In his role with the Carton Council,
Fengel will help shape the carton recy-
cling narrative with other recycling
stakeholders working to increase partici-
pation and improve awareness.

Sarah Lauber elected to
Timken board of directors

M The Timken Company has
appointed Sarah Lauber to its board of
directors. The election will bring The
Timken Company board to 12 members.

Lauber has served as chief financial
officer and secretary of Douglas Dynam-
ics, a manufacturer and upfitter of work
truck attachments and equipment, since
2017. Before joining the Milwaukee
based company, she served as senior
vice president and chief financial officer
of diversified industrial company Jason
Industries from 2015 to 2017. Over the
last 25 years, she has held a diverse
range of financial leadership and strate-
gic roles since starting her career as an
accountant at KPMG.

Lauber, a licensed Certified Public
Accountant, will serve as a member of
the board’s audit and compensation
committees. She holds a bachelor’s
degree from California State University-
San Bernardino and an executive MBA
from Northwestern University’s Kellogg
School of Management.

Miller named Pennsylvania
DEP regional director

B Effective January 2, 2021, James
Miller became the regional director of
the Pennsylvania Department of Envi-
ronmental Protection’s (DEP) southwest
regional office. He replaces Ronald
Schwartz, PE, BCEE, who recently
retired after nearly 35 years of service.
Miller, who previously led DEP’s north-
west regional office for four and a half
years, will manage field operations for
Allegheny, Beaver, Cambria, Fayette,
Greene, Washington, Westmoreland,
and Somerset counties.

Miller has served DEP for over 30
years. Prior to being named regional
director for DEP’s northwest regional
office, he was assistant regional director
for the northcentral regional office for
six years after working his way up from
inspector to program manager. Miller
began his DEP career as an inspector in
the southeast regional office’s waste
management program. Miller holds a
Bachelor of Science degree in environ-
mental biology from the University of
Pittsburgh at Johnstown.
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Scrap tire recycling market remains sirong

by MAURA KELLER

mbkeller@americanrecycler.com

The pandemic has had far-reach-
ing ramifications for all types of indus-
tries, including the rubber recycling
industry. As “work from home” initia-
tives continue to rule and people are
driving less, automotive tires, as well
as tires found on other vehicles, are
being replaced less often. This, in turn,
is having an impact on the tire recy-
cling industry as a whole.

According to Sarah Amick,
USTMA’s vice president for environ-
ment, health, safety and sustainability
and senior counsel, tires remain one of
the most recycled consumer products
in the U.S.

USTMA’s 2019 Scrap Tire Man-
agement Summary Report shows that
in 2019, 76 percent of annually gener-
ated scrap tires entered end-use mar-
kets.

“According to our 2019 report, the
three largest markets for scrap tires are
tire derived fuel, civil engineering, and
ground rubber markets,” Amick said.
“USTMA saw significant growth in
the use of scrap tires in rubber modi-
fied asphalt. USTMA’s next Scrap
Tire Management Summary Report
will be published in 2022.

USTMA members share the goal
that all scrap tires enter sustainable
end-use markets and are working to
grow sustainable, circular markets for
scrap tires.

“We see a lot of potential for the
use of scrap tires in rubber modified
asphalt, which can increase road dura-
bility, reduce noise and spray, as well
as the use of scrap tires in stormwater
infiltration galleries which can clean
and filter stormwater,” Amick said.

According to Paul Hosage, chief
business development officer and co-
founder of Tread Connection, tires
have been evolving in design and effi-
ciency, and with that recycling pro-
grams for tires have adjusted, too.

At the very beginning of 2020, the
U.S. Tire Manufacturers Association
was working to “intensify the develop-

Reliability,
Productivity

ment of new sustainable, circular end-
use markets for scrap tires.”

“Their goal is to achieve a 100
percent end-use rate for scrap tires,”
Hosage said.

So how has that goal fared in light
of the global pandemic? Amick
explained, the scrap tire industry in
the U.S. remains robust even as
COVID-19 continues to alter the
nature of travel throughout the U.S.
“We anticipate that due to a decrease
in tire shipments in 2020, that genera-
tion numbers for scrap tires will
decrease in 2021 and 2022,” Amick
said.

As with most industries, the pan-
demic has had far-reaching implica-
tions on the tire recycling industry. As
Hosage explained, we saw early on in
the pandemic that tire sales went down
as stay-at-home orders went into
effect, and presumably more people
weren’t replacing their tires as they
drove less.

“That said, the tire recycling
industry is partnered directly with the
facilities that do the recycling,”
Hosage said. “These will have been
affected on a state-by-state basis per
each state’s COVID-19 responses.
We’ve found that the majority of tire
recycling locations stayed open and
available during this pandemic, but we
can’t speak to every location in the
country.”

Currently, the majority of the con-
versations being held around tire recy-
cling are centered around finding and
developing green initiatives. Hosage is
not currently aware of new regulations
which would dampen the ability to
recycle tires. In fact, Hosage is finding
the opposite.

USTMA does support reasonable
fees on the sale of new tires to fund
state scrap tire programs and have
encouraged states to utilize these
funds for scrap tire purposes.

“However, we did see a few states
transfer money from these funds for
general fund purposes, which we
oppose, and we plan to continue to

and Innovation. ‘% | |
From Distribution & Warehousing to Post Consumer i-'

The tire recycling industry has made researching new uses for recovered rubber a priority.

educate states about the importance of
maintaining these funds,” Amick said.

“The USTMA is prioritizing its
research into finding new ways to
make old tires into valuable and
reusable materials,” Hosage said.
“We’re personally excited at the future
of tire recycling. The focus on ‘green’
and sustainability is important to us
and obviously the world.”

Amick said USTMA is currently
seeing an urgent need to grow scrap
tire markets. In fact, USTMA’s 2019
Scrap Tire Management Summary
Report showed a decrease of 20 per-
centage points for scrap tires going to
end use markets from its 2013 report.

“To grow markets, we see a need
for increased partnerships between all
groups in our value chain and welcome
the opportunity to work with states,
researchers, and others to grow scrap
tire markets,” Amick said.

In December 2020, USTMA, The
Ray and the University of Missouri
launched an effort to create a “state of
the knowledge” review of all research
related to rubber modified asphalt. The
report, expected to be complete in Q1
2021, will highlight the benefits and
impacts of using rubber modified
asphalt and identify existing perform-
ance environmental research and data
gaps.

As Amick explained, the 2019
Scrap Tire Management Summary
Report showed that the use of rubber
modified asphalt grew by 50 percent in
2019. Rubber modified asphalt now
consumes over four percent of annu-
ally generated scrap tires.

“We see a lot of promise for the
use of scrap tires in rubber modified
asphalt as asphalt is one of the most

See SCRAP TIRES, Page B6
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TIA Council creates
tire recycling glossary

The Tire Industry Association’s
(TIA) Environmental Advisory Coun-
cil (EAC) has introduced an easy-to-
use glossary of key reference terms and
definitions used in the tire and rubber
recycling industry.

The guide, which also contains
terms and definitions covering other
tire segments, was developed to
improve knowledge and communica-
tion and serve as a valuable resource
for anyone working in the tire recy-
cling industry, said Dick Gust, EAC
chairman.

As more businesses become con-
cerned with sustainability, the glossary
will help to define terms and technolo-
gies frequently used in the tire recy-
cling industry and aid state regulators
when drafting rules and regulations to
manage the flow of scrap tires, he said.
Tire dealers also will find it a handy
reference when dealing with customers
who wish to learn more about where
scrap tires go when removed from their
vehicles.

The glossary also should be of
help to manufacturers who use recy-
cled scrap tires as a raw material in
developing product and raw material
specifications, Gust said.

The reference guide contains spe-
cific “core” terms that represent the
foundation for scrap tire and rubber
recycling and is not meant to be inclu-
sive. Additional terms may be added to
future publications as the industry
changes.

The glossary builds upon a termi-
nology guide introduced nearly 25
years ago by the former Tire and Rub-
ber Recycling Advisory Council of the
International Tire and Rubber Associa-
tion, which later merged with the Tire
Association of North America to create

TIA. At the time, tire recycling was
growing in importance as various states
enacted laws to better manage scrap
tire flow.

“The EAC recognized that the
original guide was an excellent starting
point to update the terms,” Gust said.
“Since then, new technologies have
developed, processing equipment has
improved significantly, the value of the
raw material has been found to enhance
the performance of various products
and the importance of sustainability
has become a corporate directive. The
new glossary keeps pace with those
changes.”

The EAC has 12 participants from
state agencies, tire dealerships, tire
manufacturers and other industry com-
panies. They include, in addition to
Gust: Charles Astafan of CM Shred-
ders; Farella March and Kole Kennedy
of the Oklahoma Department of Envi-
ronmental Quality; Monti Niemi of
First State Recycling; Mary Sikora of
Recycling Research Institute/Scrap
Tire News; John Baldwin of Discount
Tire Co.; John Evankovich of Sam’s
Club’s Tire & Battery Centers; Brad
Feeney of TBC Corp.; Debra Hamlin
of Bridgestone Americas Tire Opera-
tions; Tom Huls of TOKAH Inc. dba.
Big O Tires; Jim Pangle of Fountain
Tires; and T.J. Trum of Pomp’s Tire
Service Inc.

Council members, including
Sikora, who worked on the first termi-
nology guide and helped research and
edit the new glossary, spent 11 months
working on the project before it was
ready to be published, Gust said.

For a direct link to the glossary,
view this arficle on
www.AmericanRecycler.com.

Cooper Tire named to
World’s Best Employers List

Cooper Tire & Rubber Company
has been recognized by Forbes as one
of the World’s Best Employers 2020.
Cooper placed within the top 20 per-
cent, ranking 143 out of 750 compa-
nies on the list, and ranked highly in
the automotive industry, placing sec-
ond among six tire companies in the
category.

In partnership with market
research firm Statista, Forbes compiled
the ranking based on employee ratings
of their employer on topics such as
economic footprint, gender equality,
social responsibility, talent develop-
ment and COVID-19 response.

“Cooper is comprised of dedicated
employees focused on living our com-
pany purpose, which states that every-
one deserves to travel through life’s
journeys with confidence, and Cooper
is there at every turn. Being ranked a
World’s Best Employer speaks

volumes about our company culture
and practices, and the pride employees
take in being part of the Cooper team,”
said Paula Whitesell, senior vice presi-
dent & chief human resources officer.
“We are pleased to earn this recogni-
tion and are dedicated to continual
improvement to meet and exceed the
expectations of all of our stakeholders,
including our employees.”

Cooper has focused on efforts to
enhance the employee experience
including creating a diverse and inclu-
sive environment. Cooper scored a 100
percent on the 2020 Human Rights
Campaign’s Corporate Equality Index
and was named a Best Places to Work
for LGBTQ Equality. In 2019, Cooper
was recognized by both the Women’s
Forum of New York and 2020 Women
on Boards for female representation on
its company board of directors.

Goodyear and SafeAl partner
on ftire intelligence for
autonomous heavy equipment

The Goodyear Tire & Rubber
Company and SafeAl, a pioneer in
autonomous heavy equipment,
announced a strategic relationship to
incorporate tire intelligence into the
programming of autonomous heavy
equipment vehicles.

Through an integration with the
SafeAl autonomous ecosystem, the
companies will exchange site data to
protect tire health, eliminate downtime
and contribute to a smarter, safer stan-
dard for the construction industry. Tire
intelligence from Goodyear’s TPMS
Heavy Duty rim-mounted sensors will
be deployed at an active construction
site in Cupertino, California.

With this collaboration, Goodyear
will outfit a Caterpillar 725, retrofitted
with SafeAl’s autonomous software, to
capture pressure and temperature data
and monitor overall tire health. These
sensors can identify and communicate
adverse conditions before they cause
maintenance issues and derail a project.

Traditional construction and min-
ing sites are rife with inefficiencies,
fueled in large part by costly unplanned
downtime rates as high as 20 to 30 per-
cent, resulting in missed timelines and
increased budget — and COVID-19 is
exacerbating these challenges. Tire
intelligence can help mitigate these
challenges by identifying early or
potential problems, such as underinfla-
tion, before they cause unexpected
delays — bolstering efficiency, safety
and return on investment.

“No matter the vehicle — automo-
bile, freight truck or dump truck — tire
intelligence can help elevate safety,
performance and efficiency,” said
Chris Helsel, Goodyear senior vice
president and chief technology officer.
“Through our work with SafeAl, we
will not only empower site operators
with greater visibility and efficiency,
but also gain invaluable performance
data to inform our future innovation in
autonomy and heavy equipment.”

In-person and online CTS
classes to be offered in 2021

The Tire Industry Association
(TIA) will offer two 400-Level Com-
mercial Tire Service (CTS) Instructor
Training and Certification classes at
the start of 2021, one in-person and the
other virtual.

“The reason for this change is to
avoid what happened in 2020 with in-
person classes that were cancelled
because of the COVID-19 pandemic,”
said Kevin Rohlwing, TIA senior vice
president of training. “This is a step to
ensure that we can provide training to
everyone who wants it, whether that’s
in-person or online.”

The 400-level certified CTS train-
ing course covers all aspects of com-
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mercial tire service including OSHA
standards, mounting — demounting,
wheel installation and torque, road
service, tire balance and repair. Stu-
dents who pass the course will be certi-
fied to instruct the 300-Level Certified
Technician Course in the field.

Students taking the virtual class
will watch live training demonstrations
by TIA trainers. Class size for the
online course is limited to 20. The in-
person class is limited to 15 to allow
for social distancing.

For additional information,
view this artficle on
www.AmericanRecycler.com.
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Partnership
transforms
used fires into
raw materials

Michelin is partnering with
Enviro to develop and industrialize, on
a large scale, an innovative pyrolysis
technology to recycle tires.

For the tire industry and its cus-
tomers, recycling is a major issue.
Each year, about one billion tires
reach the end of their life. Thanks to
recycling technologies, tires consid-
ered as used give birth to new quality
raw materials.

Swedish start-up of 20 employees
founded in 2001, Enviro developed a
technology to modify the chemical
composition and physical phase of the
pneumatic material during the pyroly-
sis process, while ensuring minimal
energy consumption.

This highly innovative technology
enables the production of high quality
products such as recovered carbon
black, pyrolysis oil, steel or gas end
products that can then be re-incorpo-
rated into the production circuit of dif-
ferent industrial sectors.  This
recycling technology converts tires
that would be considered waste to a
valuable resource that will be used to
create raw materials.

The partnership is based on
four items:

*A development agreement to
deploy Enviro’s pyrolysis technology
on a larger scale;

*Michelin’s stake of 20 percent of
Enviro’s capital, amounting to
32,526,262 SEK (around 3 million €),
or the equivalent of 116,165,223
shares, making Michelin the largest
shareholder. The Group will support
developing Enviro by its board repre-
sentation expected to be proposed to
the shareholder vote.

*The common project to build a
factory to industrialize the technology.
The location of the plant will be con-
firmed at a later date.

A joint supply agreement
between Michelin and Enviro.

This partnership will allow the
complementary know-how of the two
companies to be pooled in order to
accelerate progress in tire recycling.
Michelin will bring its industrial
know-how to the plant’s construction
project and its know-how in terms of
research and development and produc-
tion. Enviro will bring its patented
pyrolysis technology, which will pro-
duce high-quality products.

“The partnership we have just
signed with Enviro fits perfectly with
Michelin’s “All Sustainable” vision.
After the acquisition of Lehigh Tech-
nologies in 2017, a specialist in high-
tech micro-powders derived from
recycled tires, this is a further proof of
Michelin’s long-term commitment to
recycling and sustainable mobility,”
said Sonia Artinian-Fredou, services
and solutions, high technology materi-
als business director.

LafargeHolcim signs agreement to
acquire Firestone Buildi

LafargeHolcim has signed an
agreement to acquire Firestone Build-
ing Products (FSBP), a leader in com-
mercial roofing and building envelope
solutions based in the U.S., with 2020
estimated net sales of $1.8 billion and
EBITDA of $270 million. This acquisi-
tion is a milestone in LafargeHolcim’s
transformation to become the global
leader in innovative and sustainable
building solutions.

This transaction is valued at $3.4
billion, to be financed with cash and
debt while maintaining net debt below
2x. Synergies of $110 million per year
are expected on a run-rate basis within
two years of closing, which is expected
in the second quarter. The acquisition
is earnings per share (EPS) accretive
from the first year.

Paolo Ferrari, Bridgestone Ameri-
cas president, chief executive officer
said, “This transaction will create new
growth opportunities for Firestone
Building Products and allow Bridge-
stone to focus its resources to further
invest in the company’s tire business
and rapidly growing mobility solutions
business. Like Bridgestone, Lafarge-
Holcim is a global company with a
strong financial position and thriving
culture.”

Founded in 1980, Firestone Build-
ing Products (FSBP) is a business unit
of Bridgestone Americas and part of
Tokyo-based Bridgestone Corporation,
a leader providing tires and sustainable
mobility solutions that create social and
customer value.

The acquisition of FSBP will
strengthen LafargeHolcim’s biggest
market, in the U.S., establishing a new
growth profile, reaching $6 billion in
annual net sales. Building on FSBP’s
strong organic growth, LafargeHolcim
expects to accelerate its leadership
through cross-selling opportunities and
further bolt-on acquisitions. Lafarge-
Holcim also aims to swiftly globalize
the business, leveraging its European
and Latin American footprint.

Urbanization trends are accelerat-
ing the development of the flat roof
market, currently estimated at around
$50 billion globally.
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LafargeHolcim incorporates used tires in a multitude of new products and utilizes the rubber for energy

production, cement and other materials.

By entering this attractive new
business, LafargeHolcim will deliver
above-market growth, driven by inno-
vative technologies and branding. It
will also benefit from FSBP’s position
in the high-growth repair and refurbish-
ment segment, accounting for the
majority of its sales today.

With up to 60 percent of buildings’
energy lost through roofs, FSBP plays
an instrumental role in mitigating this
process with its industry leading tech-
nologies, including cool roofs, insula-
tion and waterproofing systems.

In addition, its green roofs con-
tribute to more sustainable urban envi-
ronments. These technologies
complement LafargeHolcim’s sustain-

Call John Monaghan, CPA, CVA for
your expert financial advice.
EXPERIENCED IN SOLID WASTE & RECYCLING BUSINESS VALUATIONS

What’s Your Business Worth?

* Accurate B ess Va ion
V « Financial Fp%efé;;ing '
« Consulting poe -
VZN Group, LLC  Tax Preparatio
419-882-1886
WWW.vzncpa.com John Monaghan, CPA, C

able building solutions, from its ECO-
Pact green concrete to its EcoLabel
range, accelerating the company’s net
zero commitment.

With this acquisition LafargeHol-
cim will add 15 manufacturing facili-
ties, 1,800 distribution points and 3
R&D laboratories to its network. Upon
completion of the sale, FSBP will con-
tinue to be headquartered in Nashville,
Tennessee, and all 1,900 FSBP
employees will transition to Lafarge-
Holcim.
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With just ONE call to
American Recycler News,
you'll get the equivalent
of an entire sales force.

DONTWAIT ONE MORE MINUTE!
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by MARY M. THORNTON
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According to the Rubber Manufac-
turers Association, and as of 2015, 93
percent of the U.S. waste tire stockpile
volume has been cleaned up and recy-
cled and similar cleanups have even
taken place in most developed countries.
The same source cites that the recycled
rubber scrap utilization rate in the U.S.
has remained above 80 percent for at
least a decade. Because rubber isn’t
biodegradable and the resulting negative
impact on the environment can be
severe, the majority of rubber waste is
recycled into tire-derived fuel (TDF).
Increasingly, waste rubber is also recy-
cled into ground rubber and related prod-
ucts such as asphalt, playground mulch,
sports surfaces, and other molded rubber
items. Derimmers, shears and shredders
are all used in these recycling processes.

BCA Industries

John Neuens, director, sales and
marketing at BCA Industries, stated,
“We are known for our portable and
mobile machines but we design and
build entire rubber processing plants for
output of everything from primary shred
to crumb rubber. Our company manufac-
tures a full line of tire and rubber pro-
cessing equipment, including unique
shredders, conveyors, raspers, screens,
cracker mills — as well as wire and fiber
separation. We can provide the fastest
sidewall cutting machines on the market,
all the way to a 72” wide and an 800 hp
shredder for all large format tires.”

He added that wire free rubber can
be produced on a small business scale
with BCA’s tire-to-mulch system using
their patented Triplus machine. It pro-
duces clean cut 3/8 to 3/4” wire free
mulch from sidewalls as well as full
shred, rasper and magnetic removal sys-

tems for large production
of wire free materials.
“The patented Triplus
machine is innovative
because it can effectively
process uncured rubber.
Handling this difficult
material has always been
a challenge for rubber
processors. The markets
we serve are quite diverse
and they each can have
their unique challenges. I
often enjoy assisting

clients with their business
models or locating and
assisting in export processes, especially
if they are near a coast. This is really
where you can learn which equipment
types are best suited for a customer’s
business area. You simply cannot ship
these commodities very far, profitably.
Lending our help and expert-
ise to all of our customers
| commonly proves very benefi-
cial to them. Other vendors
who may offer equipment
similar to ours simply do not
spend the time or do not have
the expertise to do the same,”
Neuens commented.

EECO (Engineering and
Equipment Company) has
been designing and manufac-
turing tire recycling equip-
ment for 30 years. Alex Dom,
vice president, explained,
“We serve anyone looking to
get into the tire business, or established
businesses that deal with tires. We man-
ufacture the most affordable shredding
systems for the tire recycling industry
and EECO is proud to offer two unique
tire shredders. Our sidewall chipping
system is designed to cut sidewalls of
tires down to %4 minus rubber mulch for

Engineering and Equipment Compcmy

duction of leach line fill for septic
systems that fuel cement produc-
tion. With diminishing landfill
space, EECO’s ecosystem of equip-
ment creates tire-derived products,
which can decrease landfill cost and
volume and provide added value for
consumers of products made from
tire chips. We stand behind our
equipment with lifetime mainte-
nance support and a six month war-
ranty provided with all of our
equipment. We truly strive to imple-
ment simple solutions to tough
problems.”

“All RES shears are multi-pur-
pose and so can process a variety of
materials. Our complete line of high
quality hydraulic alligator shears
and a variety of power options
including electric, gas and DUAL
powered gas/electric motor
upgrades. With a minimum of 110
tons of cutting force, our shears eas-
ily process rubber and scrap metal
and all our new machines include a
one year warranty, stated Mary
Gaither, sales director of Recycling
Equipment Solutions Corp. (RES),

See DERIMMERS/SHEARS, Page B5

use in landscape and play-
ground applications. Rub-
ber mulch is often found
to be the safest surface for
a playground area and
with our process; we guar-
antee steel-free mulch
production. Our tread
chipping system cuts tire
tread into 2.5 x 2.5” chips
for use as TDF or TDF
aggregate. We have cus-
tomers that use our tread
chipping system for pro-

Zerma-America

MANUFACTURERS

Autodrain
David DeBruycker
44 113 205 9332
www.autodrain.net

BCA Industries
John Neuens
414-353-1002

www.bca-industries.com

CM Tire Shredders
Mario Vazquez
941-755-2621
www.cmshredders.com

Desco Inc.
Lewis Smith
800-344-0814

www.desco-usa.com

Eagle International
John Tejkl
800-755-8473
www.eagle-equipment.com

Eco Green Equipment LLC
Bruce Bart
269-625-1617
www.ecogreenequipment.com

Eldan Recycling
Ken Moulin
716-731-4900
www.eldan-recycling.com

Engineering and Equipment
Company (ECCO)
Alex Dom
928-757-5061
www.eaeco.com

Franklin Miller, Inc.
Dave Schuppe
800-932-0599
www.franklinmiller.com

Gradeall International Ltd
Stephen Murphy
44 28 8774 0484
www.gradeall.com

Granutech-Saturn Systems
Mike Graveman
877-582-7800
www.granutech.com

Jomar Machining & Fabrication
John Werntz
574-825-9837

www.4jomar.com

Jordan Reduction Solutions
Richard Pyle
888-733-8248
WWW.jrs.com

—Manufacturers List Continued
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— = All the Shear Equipment Services You Will Ever Need

Proudly Made in the USA

330-920-15

RES Alligator Shears Save Time & Make $$$% — Shear Genius!
New & Used - Parts - Service - Repairs
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www.therescorp.com
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an recycling equipment manufacturer
and distributor. RES replacement parts
are stocked in house for the shortest
possible down time with most items
available for immediate shipping and
receipt within 24 to 48 hours. All RES
equipment is proudly made in the
U.S. from the ground up at their Ohio
facility.

Gaither also noted, “We offer a
wide range of services, including cus-
tom made shears, skid steer shears and
bobcat shears, which handle a myriad
of requirements in the rubber, demoli-
tion and scrap metal recycling indus-
tries. We also repair and recondition
shears made by any manufacturer and
we even stock replacement parts for
some imported machines and shear
manufacturers that are no longer in
business. With over 35 years of doing
business in the scrap equipment indus-
try, our customers continue to be our
best salespeople. Providing high quality
machines and 100 percent satisfaction
in customer service will always be our
#1 goal at RES.”

Tire Service International (TSI)
produces U.S. made products for the
tire industry. Included in the product
lineup are wheel crushers for separating
rims from tires for recycling, and tire
cutters for reducing the volume of scrap
tires for ease of handling and
transportation. Recycling equipment
includes two models of the above-men-
tioned wheel crushers and four models
of tire cutters. The TC-100 Tire Cutter
is used by auto salvage yards, landfills,
retread plants, tire shops and service
stations. It is designed to cut heavy
truck tires into quarters at up to 40 per
hour, and passenger and light truck
tires at up to 120 per hour, using the
optional passenger compressor attach-
ment. The TC-100 GP is equipped with
a Briggs and Stratton 18HP v-twin gas
motor with an electric start.

“Now celebrating 40 years of
experience and innovation, TSI has
grown from a small company into an
internationally recognized leader in the
industry. We’re well known for the
Cheetah beadseater product line and
TSI has made several important acqui-
sitions over the years, including Safe-
Shop Tool heavy duty service products
and the Amermac line of truing equip-
ment. See our equipment in action at
our website and learn more about
financing options and all of our fine
products,” Brian Doyle, general sales
manager, said.

“Our ZXS Series heavy duty
industrial single shaft shredder, with a
powerful two-speed swing ram design,
eliminates the risk of blocking and
wearing out of the internal guide rails.
It is very versatile, can shred all kinds
of input materials, and is well suited for
different industries,” said EJ Stratman,
national sales director at Zerma-Amer-
ica. He continued, “These single shaft
shredders are equipped with a 750 mm
diameter rotor in widths from 1500 to
3000 mm and are driven by two over-
sized gearboxes. Its low speed of 45
rpm guarantees a high torque and
smooth operation. The hydraulic power

Recycling Equipment Solutions Corp

pack is well integrated into the shredder
housing to save space and protect it
from damage, and also provides easy
access or removal for maintenance. The
proven E-type rotor, knife holder and
knife designs are uniquely superior,
and built to conquer the most demand-
ing applications and challenges. The
heavy-duty industrial shredders can
also be tailored to various applica-
tions—with advanced controls and
hydraulics, hard facing, and other wear
options.”

Stratman said all Zerma machines
are developed and manufactured by an
international team of experienced engi-
neers in close cooperation with partners
and customers of the firm. Almost all
components are manufactured in-
house; the company avoids suppliers
and outsourcing wherever possible.
This is made possible by the Zerma
modern machining center and an expe-
rienced, well-trained staff. This inde-
pendence makes it possible for their
R&D team to quickly develop and test
prototypes as well as service all Zerma
machines running in North America.

MANUFACTURERS continued

Recycling Equipment
Solutions Corp
Gary Gaither
330-920-1500
www.therescorp.com

SSI Shredding Systems, Inc.
Lee Sage
503-682-3633
www.ssiworld.com

Tire Service International
George P. Bauder
800-223-4540
www.buytsi.com

Untha America, Inc.
Bernhard Martinz
603-601-2304
www.untha-america.com

Williams Patent Crusher Inc.
Steve Baumgartner
314-621-3348
www.williamscrusher.com

Zerma-America
EJ Stratman
847-291-1300
WWW.Zerma-america.com

SHREOOING
EXCELLENCE

_for over 40 years!

YOUR THREE
- BEST OPTIONS
FOR 5I1ZE REODUCTION

No matter what material size reduction requirefnents you have,
we have the heavy-duty equipment and heavy-hitting engineers
to address your needs. For more than four decades, we’ve been
+ the durable, versatile shreddder ‘Brand of Choice’ for demanding
applications all over the planet. b h

RUBBER, PLASTIC, E-SCRAP... AND MORE!

Contact us today for a quotation and project overview!

GRANUTECH

SATURN &~

877-582-7800
www.granutech.com
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NEW PRODUCT SHOWCASE

Best Process Solutions
1071 Industrial Parkway
Brunswick, OH 44212
330-220-1440
www.bpsvibes.com

DJ Products, Inc.
1009 4th Street NW
Little Falls, MN 56345
800-686-2651
www.djproducts.com

Hendrickson USA, LLC
2070 Industrial Place SE
Canton, OH 44707
330-489-0050
www.hendrickson-intl.com

Mecalac North America
282 Dedham Street
Norfolk, MA 02056
508-921-3076
www.mecalac.com

Stanley Infrastructure
6430 SE Lake Road
Milwaukie, OR 97267
503-303-2672

ROTARY ELECTRIC VIBRATORS
FROM BEST PROCESS SOLUTIONS

A full line of heavy-duty rotary-electric vibrators and
drives from Best Process Solutions is designed for bins,
hoppers, chutes, screeners, vibratory feeders, convey-
ors, tables and other vibratory applications. All provide
continuous maximum-force operation — from 30 Ibs. to
more than 40,000 Ibs.

These dust-tight, splash-proof motors provide excel-
lent field performance in harsh environments including
dirt, rain and snow. Heavy-duty construction assures
long life.

Motors available range from 900 to 3,600 rpm models
and can be mounted horizontally or vertically.

D] PRODUCT’'S WASTECADDY
IMPROVES SAFETY AND EFFICIENCY

DJ Products’ WasteCaddy Dumpster Tow prevents
the physical strain and pain associated with pushing or
pulling heavy dumpsters and trash containers manually.

The compact, ergonomic design allows the
WasteCaddy to maneuver in tight areas, such as hall-
ways and aisles, doors, parking garages, as well as
open spaces. Its powerful 36 volt motor can maneuver
dumpsters from 500 Ibs. to 10,000 Ibs.

It features a tubular steel frame, 1,500 Ib. differen-
tial/transaxle, high tech speed controller, neutral throttle
braking and a 350 Ib. weight for increased traction on
inclines.

HENDRICKSON LAUNCHES HEAVY-
DUTY RUBBER SUSPENSION

Hendrickson Truck Commercial Vehicle Systems has
launched its next-generation, heavy-duty rubber sus-
pension Haulmaax® EX as the standard rubber suspen-
sion offering, addressing the demand for rubber
suspensions across all vocational applications. The sus-
pension is optimized to provide increased site rating,
expanded capacity ranges and improved durability.

Haulmaax EX is designed for vocational applications
where durability and performance are essential. It has
the lightest weight suspension in its class, allowing the
ability to increase payload while providing versatility for
trucks and tractors operating on and off the highway.

MECALAC OFFERS AS900TELE FOR
OPTIMIZED LOGISTICS

Mecalac, a global designer, manufacturer and distrib-
utor of compact construction equipment for urban envi-
ronments, introduces the AS900tele to North America.

The new machine combines the compactness and
mobility of Mecalac’s revolutionary AS Swing Loader
Series with telescopic technology to provide game-
changing versatility on the job-site.

The 22.2 gpm auxiliary hydraulics further increase
flexibility. Functioning as a loader, telehandler or land-
scaping tool, the AS900tele reduces the need for addi-
tional equipment and optimizes job-site logistics.

LABOUNTY LAUNCHES EXPANDED
LINE OF MOBILE PULVERIZERS

Stanley Infrastructure, the premier partner for indus-
trial tools and attachments, announced that LaBounty
launched a new line of mobile hydraulic pulverizers
(MPH). This update offers peak efficiency for secondary
demolition and concrete recycling applications.

The LaBounty MHP platform features a new design
that is optimized to pick up, crush and separate rebar
from concrete faster than ever before as a result of high-
tip forces, increased jaw sizes and fast cycle times.

The unique shape makes it extremely versatile for
use on the ground when separating rebar from concrete
in recycling applications.

www.stanleyinfrastructure.com

Michelin to cut 2,300 workers

French tire maker Michelin will
eliminate as much as 2,300 jobs across
its production facilities in France,
although no factories will be closed.
The measure comes as the producer
reinforces activities outside its core
business.

“The plan is part of a broad co-
construction and social dialogue
approach and will rely on negotiating a
three-year framework agreement that
will not entail any layoffs. The plan
does not rely on plant closures,” the
world’s second largest tire manufac-
turer said in a statement.

According to the company, the
step will affect 1,100 positions in
offices and 1,200 positions in plants.
Some 60 percent of reductions will be
implemented through not replacing
workers as they retire and offering pay-
outs to others who were willing to
leave. The layoffs which will come

over three years equate to nearly two
percent of Michelin’s global work-
force.

The tire maker was forced to
reduce its workforce in France, Ger-
many and the U.S. by almost 1,500
since 2017 amid tough competition
from low-cost manufacturers. In
France, the company currently employs
around 20,000 people.

Michelin said it would create other
jobs focused on higher end tires, and
those destined for agricultural, indus-
trial or competition use. The company
is also planning to focus increasingly
on sectors that include hydrogen devel-
opment, 3D printing, adhesives and
plastic recycling.

The manufacturer plans to gener-
ate 30 percent of its revenues from
activities that are not focused on tire
making by 2030.

Scrap fires

mContinued from Page B1

recycled materials and can be utilized
repeatedly,” Amick said.

Many states have specifications
for the types of pavement that can be
utilized in a given state. But USTMA
has seen that several state specifica-
tions do not include the use of rubber
modified asphalt and they have encour-
aged states to open their specifications
to include its use.

“We are encouraged by the grow-
ing number of states that include the use
of rubber modified asphalt in their state
specs, including California, Arizona,
Texas, Florida, Georgia, Massachusetts,
Rhode Island, New Hampshire, Ken-
tucky, South Carolina among others,
depending upon the specific pavement
type,” Amick said.

As Hosage pointed out, earlier in
2020 we also saw Green Distillation
Technologies, an Australian recycling
plant, sign a deal to build its first tire
recycling plant here in the U.S., which
is very exciting news for the industry.

“Of course, COVID-19 interrupted
a lot of development, but we’re looking
forward to the picking-back-up of this
type of development as the vaccine
comes into effect,” Hosage said. “Our
biggest concern about COVID-19’s
effects on the tire recycling marketplace
is that people will continue to be nerv-
ous to go out to the recycling centers
and ensuring that the tires are going to
the right location and not just the dump.
But the urge and need for greener ways
to deal with waste is very present, and
we’re thinking that tire recycling will
continue forward strongly.”

The Biden administration has
announced a focus on developing sus-
tainable infrastructure in the years
ahead. As such, USTMA continues to
educate policy makers about the role
that scrap tires have in developing sus-
tainable infrastructure solutions —such
as the use of scrap tires in rubber modi-
fied asphalt and tire derived aggregate
(larger shreds of scrap tires) in
stormwater infiltration galleries.

“The Biden administration has also
announced that action to reduce carbon
emissions is a priority,” Amick said.
“USTMA will continue to educate pol-
icy makers of the importance of consid-
ering the circular economy and waste
disposal in creating actions to mitigate
climate change.”

As an example, several USTMA
members have invested in operations to
produce recycled carbon black, which
advances the circular economy by
extracting carbon black from scrap tires
and utilizing recycled carbon black in
manufacturing new tires. Additionally,
roughly 37 percent of all annually gen-
erated scrap tires are used as fuel in
cement kilns, pulp and paper mills and
electric utilities.

“We encourage policy makers to
consider waste disposal in future cli-
mate policy and to allow for fuel flexi-
bility to prevent waste disposal
implications,” Amick said. “The EPA
recognizes the biogenic or natural rub-
ber fraction in tires as carbon neutral
and we anticipate in the years ahead,
that with the increased use of renewable
and recycled materials in tires that the
biogenic fraction in tires will increase;
decreasing the GHG emissions associ-
ated with the use of scrap tires as fuel.”

Purchase a gift subscription
. for someone special today.

877-777-0043 .
www.AmericanRecycler.com
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Bridgestone accelerates
sustainabllity initiatives

Bridgestone clarifies long
term target of achieving
a carbon neutral state by
2050 and beyond

Bridgestone Corporation shared its
Sustainability Business Framework, a
roadmap for guiding its initiatives for
supporting safe and secure mobility
and contributing to the realization of a
carbon neutral society.

Bridgestone has  consistently
sought to reduce its use of resources in
its tire and rubber business through
means such as developing “Dan-Totsu
(class leading)” products with longer
lifespans and that use fewer resources.
At the same time, the company is pro-
moting the reuse of resources in its
solutions businesses, which provide
value to customers in the product use
phase. Examples of these efforts
include Bridgestone’s retread (tire-to-
tire) business in which the tread portion
of worn-down tires is replaced so they
can be reused. Looking ahead, the
company is looking at a new recycling
(tire-to-rubber/tire-to-raw materials)
business that includes converting used
tires into usable raw materials.

Looking to 2030, Bridgestone will
move ahead with the development of
this business and seek to build a unique
sustainable business model that pro-
vides benefits for society and cus-
tomers as well as for Bridgestone. This

business model will be designed to
contribute to the creation of a circular
economy and CO2 emissions reduc-
tions across the entire value chain,
which encompasses manufacturing, use
by customers, and recycling.

In 2012, Bridgestone unveiled its
long term environmental vision, kick-
ing off initiatives aimed at helping real-
ize a sustainable society. New targets
for these initiatives were established
with the introduction of the new Mile-
stone 2030 set of medium-term envi-
ronmental targets in 2020. Guided by
these targets, the company is accelerat-
ing efforts to decouple business growth
from adverse environmental impacts
and increased resource consumption.
To accelerate its contribution toward a
carbon neutral society, Bridgestone has
clarified its long term environmental
target of achieving a carbon neutral
state by 2050 and beyond along with its
target of reducing its total CO2 emis-
sions by 50 percent from 2011’s level
by 2030. These targets are aimed at
facilitating further reductions to CO2
emissions and more aggressive contri-
butions to the realization of a carbon
neutral society.

Bridgestone has defined a vision
of providing social value and customer
value as a sustainable solutions com-
pany toward 2050 and established its
Mid-Long Term Business Strategy to
serve as a guide in accomplishing this
vision.

Continental ships truck tires
from new plant in Mississippi

Continental, a large tire and auto-
motive technology supplier, has
shipped the first tires from its green-
field plant in Clinton, Mississippi, less
than four years after the initial ground-
breaking. The Clinton plant produces
large truck and bus tires for the North
American market, and employs
approximately 500 people. It is Conti-
nental’s second location producing
truck tires in the U.S., along with
Mount Vernon, Illinois.

Beginning to ramp up production
despite the pandemic was a challenge.
The company’s first priority was the
safety of its employees, leading to
implementation of additional safety
requirements, such as the wearing of
personal protective equipment, as well
as increased frequency of disinfection
in common areas, stations with per-
sonal hygiene supplies, and an on-site
nurse. More than 280 employees col-
laborated safely to deliver the shipment
of tires on time.

Continental has seen customer
demand for commercial vehicle tires
growing globally in the past decade,
both in new truck and bus tires, as
well as tire retreads. This growth led
the company to establish further pro-
duction capacity in the U.S. The Clin-
ton plant is Continental’s first new
plant for the truck tire business glob-
ally in more than 10 years.

Continental develops pioneering
technologies to make commercial
fleets safer, more efficient, and more
connected. With innovative tire tech-
nology and digital fleet solutions,
Continental optimizes tire lifecycle
management to deliver the Lowest
overall driving cost to fleets and
strives to become the preferred partner
to our independent tire dealers.

Continental is currently one of
the five largest brands in the
medium/heavy truck tires segment in
the U.S. by market share.

Two hunters were in the woods, when
one of them suddenly collapsed. He was-
n't breathing and his eyes looked glazed.
Thinking quickly, the other guy grabbed
his cell phone and called for help. He
shouted, “I think my friend is dead!

What do [ do!?”
“Calm down,” the operator replied.
“First, we need to make sure he s dead.”
The phone went silent for a second,
then the operator heard a gunshot.
“Ok,” said the hunter, “now what?”

Klean wins lawsuit against
ReKlaim Inc, Pyrolyx’s AG
joint venture partner

Klean Industries Boardman, Inc.
advised that it has won the court case
that it brought against ReKlaim Inc. in
the Circuit Court of Morrow County,
Oregon. The Court entered a default
order and default judgment against
ReKlaim for the full amount of dam-
ages sought by Klean. Specifically, the
Court entered a default judgement
against ReKlaim for breach of contract,
breach of the covenant of good faith
and fair dealing, fraud and fraudulent
concealment. As a result, if ReKlaim
were to file for bankruptcy protection,
the judgment for fraud is unlikely to be
discharged.

Jesse Klinkhamer, Klean’s chief
executive officer commented, “I’m
very pleased with the outcome of the
lawsuit against ReKlaim. It’s no sur-
prise that we received a default order
and default judgement against
ReKlaim, even after its attempted
delays. While this is a win, it is still
upsetting that ReKlaim and its manage-
ment team conducts itself in this man-
ner, which in our opinion is
reprehensible. Considering what Klean
experienced in Boardman, Oregon after
acquiring the site from ReKlaim, it’s
our view that no one should have been
surprised at all that ReKlaim’s new
joint venture facility with Pyrolyx in
Terre Haute, Indiana went bankrupt

before it even entered commercial
operation. In light of the prior failed
ventures, we believe the writing was on
the wall before they even began efforts
in Indiana. Sadly, it is likely the share-
holder and investors that will pay the
price for what appear to be bad deci-
sions by ReKlaim, Pyrolyx and their
executives. While it is unlikely that
Klean will recover the damages
awarded by the Court, this process
shows that progress is being in made in
regards to holding corporations
accountable for their poor behavior.
We believe that it is time to hold busi-
nesses, owners and executives account-
able for their actions.” Klinkhamer
went on to say, “We can only hope in
the future people consider the outcome
of working with these types of busi-
nesses, that they act accordingly and
take the right measures and steps to
protect their investors and shareholder
alike.

“With this now behind us, there
are exciting times on the horizon for
Klean and the Port of Morrow as
detailed design and engineering is near
completion for the new facility, and we
intend to break ground in the first quar-
ter of 2021 with plant construction
planned for competition in less than 24
months.

Vortex is THE source

¥ Mcintyre

A trusted name in recycling since 1872

Alligator Shears
Lid Balers

Metal Balers
8 Wire Strippers
| Cat Converters
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Complete Hammel Shredding System!

SYSTEM INCLUDES:

2012 Hammel VB 950 DK
Mobile Primary Shredder

2012 Hammel MMS 150 DK
Mobile Metal Screen

2011 Steinert MWA 1000E
Mobile Eddy Current
Separator

Three (3) Picking Station
Houses and Sorting Belts

. b = -
Inquire at: \, neglster .,-—'

DADE Auctions, Inc.
www.DADEAuctions.com 5 Tndav' ¢
844-333-3030 —-h‘ e

2005 John Deere 330LC. Sweco 48" Dual Deck Screener. Case 721 Wheel Loader.
Equipped with a 2011 Genesis 440R shear. Stainless steel decks and screens. Includes a bucket and two sets of forks!
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2014 American Pulverizer 48 x 50 Ring Mill 2008 Volvo EC3460C w/LaBounty HDR70 Complete Wendt Non-Ferrous Sort System.
Shredder. 500HP. New rotor recently Scrap Grapple. Bottom end recently rebuilt! Everything is in great condition,
installed! Infeed and outfeed conveyors. Good, running condition. already dismantled.
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1987 Komatsu Wheel Loader. 2001 American Pulverizer 60x85 Hammermill. Fairlqanks 70’ Truck chle. Load cells and
Quick connect with bucket and forks. 2,500 HP motor. New rotfor! Dismantled. digital readout are in good shape.

www. DADEAuctions.com ¢ 844-333-3030




